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THE AUCTION WAITING GAME
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Auctioneer Hat

= Auctioneer’s Gavel
TR . ab Tie Tack

Fellow Auctioneers:

Changes in the seasons dictate different
methods of selling as well as different types
of wearing apparel. The weather is getting
cooler, therefore it is time to change to a
warmer style hat.

We now have a complete size selection
in the Silver Belly Auctioneers’ hats in all three
brim widths (218”, 23” and 23%’). We also
have the beautiful white panama in the 22"
brim and the Milan straw in all three brim

widths.

It is also time to order your London Fog-
type windbreaker jacket, either in canary,
navy, brown, gold, French blue or beige in
medium, large and extra large, with the four-
color NAA emblem attached. You can also
order your fleece-lined car coat in sizes 40-48.

Solid Gold tie tack
w/.15K-high quality sparkling diamond ........ $159.95

w/.25K-high quality sparkling diamond ........ 219.95
Other size diamonds up to 1 full karat-prices on request
Felt Silver Belly Hat ... . . 22.50
White Panama ... 16.95
Milan Straw (Hght W) .ooommssmsmmsisessemmessves 14.95
Jackets w/4-color emblem ... ...l . 19.95
Car Coat w/emblem ... ... 39.95
4-color NAA emblem ... .. 3.00

Col. W. Craig Lawing
5521 Belhaven Blvd.
Charlotte, NC 28216

Tele: 704-399-6372 (Office)
704-399-3260 (Home)

You Can Learn fo
be an Auctioneer

INTERNATIONAL Nl
AUCTION SCHOOL

912 KENTUCKY HOME LIFE BLDG. — LOUISVILLE, KY.
SEND FOR CATALOG —

NATIONALLY KNOWN
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Martin “Marty’’ Higgenbotham

I am deeply moved and humbled by the opportunity that
you have offered me in serving as your President. It is by
far the most exciting and challenging event I have had thus
far in my auction career! I want you to know that the tre-
mendous response and support you have given me through
the years as NAA director and officer, this year at the con-
vention and the letters and calls I have received since the

convention pledging your support have simply been over-
whelming!

With the general membership support and the support
I have from my fellow officers and directors. I know that
together we can make this another very exciting year of
progress for the NAA.

Upon returning home, I had a report from Executive
Director Harvey McCray concerning the June and July
membership applications and renewals and am delighted to
report to you that we received 290 new members for those
two months, which is within itself one of the most exciting
beginnings a new president could hope to have.

I am looking forward with a great deal of anticipation
to spending some time with you locally on the state level
at your conventions and affording me the opportunity to get
to know each of you better and develop a better line of
communication between our state associations and the NAA.

I have already received formal requests from a few
states and it appears that we will attend our first state con-
vention in Indiana in November. We sincerely look forward
to being there. As I indicated at the convention, I am going
to make every effort to make all the state conventions, if
invited. However, I would ask that you contact me immedi-
ately to inform me of the time of your convention so that
I might plan my personal and convention schedule around

it. As I am quite sure you are aware of how important
dates are to auctioneers.

To the membership of the NAA, I would again like to
express my thanks at having elected me to the office of presi-
dent and would like to say that this is “your” association.
This association was built and designed for the sole purpose

About the Cover Photo . ..

The photo used on the cover of the October, 1977
Issue is appropriately named ‘“The Auction Waiting
Game” by Mrs. Robert (Alice) Brandau, Wilton, Wiscon-
sin. The unidentified man captured in the photograph by
Mrs. Brandau depicts the auction goer who patiently
waits until his purchases can be made.

The man pictured chose to become engrossed in a
book in the midst of so called “junk” during an estate
sale involving a man who had bought all of his life, but
never sold anything until sale date. The sale was con-
ducted by Robert Brandau beginning at 9:00 a.m. and
finishing at 9:30 p.m.
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Being Elected NAA President
Is An Exciting Challenge!

of promoting the welfare and education of the auctioneering
profession; and last, but not least, service to its membership!

So, I invite you as members to use the facilities, the
educational tools and the expertise that is being offered you
through our association. A telephone call to the home of-
fice can get you an answer on any conceivable question con-
cerning the auction profession. The Home Office will take
your question or problem and direct it to an auctioneer
who is a professional in that particular field.

In the event you have a problem you need answered
immediately and it is not during regular office hours, then
I would advise you to call any of your national directors or
officers. You will find their names, addresses and phone
numbers listed in the front of THE AUCTIONEER magazine.
All of these men are extremely dedicated and professional
auctioneers. Through their willingness to serve, they have
indicated their desire to help you — THE MEMBERSHIP —
in any way they can.

I look forward to seeing you at your state association
convention.

Martin “Marty” Higgenbotham, President
National Auctioneers Association

Thanks, NAA Members
For A Good Year '76-’77!

This note of appreciation to all members of the NAA 1
have found hard to write. There are many, many friends I
would like to mention and tell all of you how wonderful
they are but I'm sure I would miss a very important name.
To just say “Thank You” seems very inadequate. It was such
a wonderful experience serving as President of NAA but
to everyone, I say, THANK YOQOU!

I had reported in my written articles during the year
some of the prices paid for rugs and belt buckles donated
by Irene and I at the State Association conventions. I must
report that we had a new high for belt buckles in Ohio the
last of June when Mrs. Richard Kiko bought my NAA belt
buckle for $200 and presented it to her father-in-law, Russ
Kiko. This was a new high until at the NAA Convention when
Bill Gaule promoted the sale and Ken Erickson sold one more
belt buckle to Leland Dudley from Hampton, Iowa, at auc-
tion for $370. This was sold, knowing the proceeds would go
to the Fun Auction, making the total of the proceeds of
our Fun Auction go over the $10,000 figure.

To the Convention Chairpersons, Host State Associations,
Work Shop Instructors, Board of Directors, Officers and
Executive Officer — THANK YOU and God bless you all!

Lyle Erickson,
Immediate Past President
National Auvuctioneers Association
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THE AUCTIONEER magazine is the official publication of the
National Auctioners Association and is published monthly with
the exception that an August issue is not published (11 issues
annually). THE AUCTIONEER magazine is pubilshed as a means
of exchanging ideas that will serve to promote the auctioneer
and the auction method of selling.

The editor reserves the right to accept or reject any material
submitted for publication. Subscriptions are available to non-
auctioneers only. Auctioneers, who are not members of the

National Auctioneers Association, may not subscribe to THE
AUCTIONEER magazine.

Single copies: $1.00 each. Annual subscription rate (thru July,

1977, issue) — $6.00 (11 issues); as of September, 1977, issue
$7.50.

Advertising Rate Schedule and mechanical requirements in-
formation available on request. Advertising rates include:

1-time 6-time 11-time
One Page $125.00 $120.00 $115.00
Half Page 62.50 60.00 57.50
Quarter Page 31.25 30.00 28.75

Column Inch Rate (21 picas wide columns):
$7.00 per column inch.

Closing dates for advertising copy and all articles for publica-
tion is the 10th of the month preceding the issue, which is
published on or near the first day of each month. All adver-
tising copy must be submitted and received in editorial office
on or before the 10th of the month, preceding date of issues.

Editorial and Executive Offices of the National Auctioneers
Association is 135 Lakewood Drive, Lincoln, Nebraska (NE)
68510. Phone: 402 489-9356.

Harvey L. McCray, Editor and Executive Director
Mrs. Cheryl Griffith, Office Secretary
Mrs. Helen Witters, Office Secretary

SPECIAL NOTICE TO ADVERTISERS
OF THE AUCTIONEER MAGAZINE

Effective September 1, 1977 (all advertising
in the September, 1977 issue and there on)
the advertising rates will be increased. The in-
crease was recommended and approved by the
NAA Board of Directors at its January, 1977,
meeting and was based on the increases in the
costs of printing, publishing and mailing the
magazine.

The new advertising rate schedule is being
printed above for the information of all current
and potential advertisers in THE AUCTIONEER

magazine.

National Auctioneers Association

Officers

President — Martin Higgenbotham, 1702 E. Edgewood Drive,
Lakeland, Florida 33803. Bus. Phone: 813 688-6094

1st Vice President — Harvey C. Lambright, 112 N. Detroit Street,
LaGrange, Indiana 46761. Bus. Phone: 219 463-2012

2nd Vice President — C. E. Chuck Cumberlin, P.O. Box 248,
Brush, Colorado 80723. Bus. Phone: 303 842-2822

Eexcutive Director — Harvey L. McCray, 135 Lakewoid Drive,
Lincoln, Nebraska 68510. Bus. Phone: 402 489-9356
Treasure — Dean Fleming, Atkinson, Nebraska 68713. Bus.

Phone: 402 925-2801

Directors

Terms Expiring 1980

Lyle Erickson, Box 239, Cresco, lowa 52136. Bus. Phone: 319
547-3700

Herbert A. Bambeck, Route 1, Box 392, Dover, Ohio 44622.
Bus. Phone: 216 343-1437

William L. Gaule, P.O. Box 114, Chatham, lllinois 62629. Bus.
Phone: 217 483-2484

Rex B. Newcom, Box 458, Whitewater, Kansas 67154. Bus.
Phone: 316 799-2278

Bill Wade, Routie 2, Box 302, McKinney, Texas 75069. Bus.
Phone: 214 424-2602

Terms Expiring 1979

C. P. Terry Dunning, P.O. Box 866, Elgin, lllinois 60120. Bus.
Phone: 312 741-3483

Wayne Ediger, 125 South Ash, Belle Plaine, Minnesota 56011
Bus. Phone: 612 873-2292

William J. Josko, 3482 Post Road, Southport, Connecticut
06490. Bus. Phone: 203 255-1441

-orrest Mendenhall, Route 5, High Point, North Caroilna 27263.
Bus. Phone: 919 887-1165

Huvnert D. Songer, 1602 Jones Blvd., Murfreesboro, Tennessee
37130. Bus. Phone: 615 893-0643

Terms Expiring 1978

Wylie S. Rittenhouse, 9 Derrick Avenue, Uniontown, Pennsyl-
vania 15401. Bus. Phone: 412 438-0581

R. A. Dick Mader, Box 147, Gillette, Wyoming 82716. Bus.
Phone: 307 682-3882

John P. O’Connor, 2916 Chippewa Drice, Owensboro, Kentucky
42301. Bus. Phone: 502 685-2000

Marvin L. Smith, Hanover Road, Silver Creek, New York 14136.
Bus. Phone: 716 934-4875

Ed Huisman, 5212 Lemon Hill Avenue Sacramento, California
05824. Bus. Phone: 916 422-2792

BRITTEN AUCTION ACADEMY
P.O. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction

THE AUCTIONEER



Auction Firms Should Know IRS Regulations
If Use Auctioneer As Independent Contractor

The independent contractor status of auctioneers at
some auto auctions has been questioned by the Internal
Revenue Service (IRS). Immediate Past President Lyle
Erickson, shortly before he completed his year as NAA
President was alerted to the problem by Robert W. McCon-
key, President of the National Auto Auction Association.
NAA Executive Director Harvey L. McCray also received
information from NAAA Executive Secretary Bernard Hart
about the IRS status of the independent auctioneer con-
tractor.

NAAA President McConkey offered Lyle Erickson
some very valuable information in a letter written to the
NAAA President by their Legislative Committee member,
Warren V. Young. In the letter, Mr. Young offered some
guidelines, which should be reviewed to assure the inde-
pendent contractor status of auctioneers.

The guidelines (which will be reported later on in this
article) should be reviewed by any NAA member who may
be affected by the IRS ruling. It is the recommendation of
the NAA Board of Directors, however, that each NAA mem-
ber immediately consult with his attorney or auditor if he
feels as if he is involved in any practice in his auction
firm, which will be affected by this IRS ruling.

Appreciation now is being expressed to NAAA Presi-
dent Robert W. McConkey, NAAA E xecutive Secretary
Bernard Hart and the NAAA’s Legislative Committee mem-
ber Warren V. Young for bringing this important informa-
tion to the attention of the NAA Board of Directors and its
membership. The guidelines presented for use by auction
firms, hiring auctioneers, are:

1. Have your auctioneers set up an auction company (not a
corporation) and you pay that company direct for his ser-
vices. He bills you on letterhead or bill-head.

want the best, this is it.

cord.

REISCH SPECIAL
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

2.

The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers [
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batteries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to
carry at side, or can be placed on truck top, or used on a ladder. If you

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
voilt lantern batteries and has a battery powered mike. Only weighs 6
Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.

Be Modern. Use a Proven Up-To-Date Speaker

It is a voice saver. Select the set that
you feel will work best for you.

Have your employee obtain a self employed profit sharing
plan approval from the IRS on Form 3673. (The plan or
approval itself is not the important thing, but the fact
that the IRS approves it is in fact approving this auc-
tioneer as an independent contracting auctioneer).

. Have the auctioneer sign an agreement that they are and

wish to be treated as independent contractors.

. Have the auctioneer complete and execute a copy of the

form attached which shows his name, social security I.D.
number, pension plan and certifies that he has paid with-
holding and self employed social security taxes for pre-
vious years. It has been found that it is not necessary to
fill in the withholding amount if the auctioneers prefer
because of the catch all certification below the amounts.

. Remember one important facet of this is that you cannot

direct or control the performance or the means of per-
formance of the auctioneer. As a guideline it is suggested
you use a plumber relationship (whatever direction or
control you would have over a plumber repairing your
pipes, that is the same type of direction or control you
may have over your auctioneer).

. The plumber relationship again should be applied to

any fringe benefits, vacations, bonuses, etc. As a rule you
would not give any benefits, including vacation, etc. to
the plumber, therefore the auctioneer should not be en-
titled to fringe benefits as an auctioneer.

. The question of reimbursement either by fee per car, or

by flat established rate per day was questioned, and one
opinion is that the way you compensate the auctioneer
is not the important factor, and would not seriously af-
fect the independent contractor status. However, it is
recommended that auctioneers not be paid through the
payroll account, not only because all other employees

REISCH SPECIAL
“LITTLE BIG VOICE” — JR-2

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
Phone: 515 423-1465. Call or write for Special Wholesale Prices.
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have deductions, and this would be highlighted on the
941, but a separation on checking accounts from payroll
to independent contractors would indicate to the IRS that
you do treat them separately. Also remember the plumber,
you don’t pay your plumber through the payroll account.
Conversation has been intense among auctioneers in re-
gards to the IRS “independent contractor status” — espec-
ially among auctioneers and automobile auction firm opera-
tors/owners (employers) and during the NAA Convention in
Seattle in July of 1977, the following ‘“factors indicating
independent contractor status’” was offered to Executive
Director McCray (the factors were offered as one man’s
opinions and it should be emphasized again that each auc-
tioneer should refer to his own attorney, and perhaps also
to his accountant, if a question of the auctioneers status is
apparent):
1. Does not supervise or direct him as how to do his work
(because he does not have the necessary expertise);
2. Is paid standard amount of compensation regardless of
hours worked or results accomplished;
3. Holds himself out to the public as available for the
same work;

4. Advertises and maintains business listing 1n telephone
directory;

5. Maintains an office;

6. Has license, if necessary — paid for by auctioneer him-
self;

7. Performs similar work for others — percent of time;

8. Has profit sharing plan as self employed;

9. Operates under his own name or business name.

The National Auctioneers Association 1is pleased to
have the assistance of the National Auto Auctioneers Associ-
ation and the many NAA members in trying to determine
the exact status of the IRS ruling on Independent Contrac-
tors. The information is important enough to offer to anyone
who has had expertise in the matter and if additional in-
formation — or corrective information — can be supplied
to Harvey L. McCray, Executive Director, National Auction-
eers Association (135 Lakewood Drive, Lincoln, NE 68510),
send 1t immediately for future publication and report in
THE AUCTIONEER magazine.

In Memoriam...

WILLARD B. BARNES

Willard B. “Bill” Barnes, Basehor. Kansas, a
member of the National Auctioneers Association
drowned Saturday, July 31 at Lake Perry, Kansas.

Along with his NAA membership, Auctioneer
Barnes belonged to the Kansas Auctioneers Associa-
tion; American Legion in Kansas City; Eagles Lodge in
Bonner Springs; and Hoisting and Portable Engineers
Local 101 in Kansas City.

Services were August 4, at the Underwood Ceme-
tery, Perry, Kansas.

Survivors include his wife Marie Barnes and a
stepson Rodger Brandt of Basehor; his mother, Mrs.
Irvyl Barnes, two sisters, two brothers and several
nieces and nephews.

Georgia Auctioneers Elect Officers

The Georgia Auctioneers Association elected officers
in July, 1977, and the following will serve for the 1978 term:

Chairman of the Board — T. Lynn Davis; President —
Gerald Bowie; Vice President — Joe Tarpley; Secretary-
Treasurer — J. H. McCorvey; Regional Vice Presidents —

North: Bill Potts; Central: Vern Hurd; South: Ted Hughes;
Directors — Three Years: Bob Tucker, Pete DeSantis; Two
Years: Ron Harris and Roy Holland; One Year: Gerald Bowie
and Wayne Evans.
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WANTED

AUCTION HOUSE LOCATIONS

VIRGINIA — NORTH CAROLINA
SOUTH CAROLINA — GEORGIA
TENNESSEE — FLORIDA

TO CONDUCT TOOL AUCTIONS!

MR. AUCTIONEER |

If you can seat 150-300 people please
contact immediately. Sales like we con-
duct will compliment your sale barn.

MERCHANDISE OWNED AND SUPPLIED BY

PIERCE-AIR TOOL

COMPANY |

119 CHELTENHAM DRIVE
WINSTON-SALEM, NORTH CAROLINA
27103
PHONE: 1-919-765-1643

LARGEST AUCTION SUPPLY
ON WHEELS IN THE SOUTHEAST

WE BUY DIRECT FROM FACTORY
BANKRUPT GOODS — OVER-RUNS — DEAD
STOCK — UNCLAIMED FREIGHT
SALVAGE — IMPORT GOODS — ETC.

WE WILL CONSIGN ALL MERCHANDISE —
WE FURNISH FLIERS, CLERK SHEETS, AND
PAY Y2 OF NEWSPAPER ADVERTISING. | WILL

BE THERE PERSONALLY TO WORK THE SALE
WITH YOU.

KEITH J. PIERCE |

LISTED WITH DUNN & BRADSTREET NO. 07 782 7186

MEMBER NATIONAL AUCTIONEERS ASSOCIATION &
NORTH CAROLINA AUCTIONEERS ASSOCIATION

THE AUCTIONEER




lowa Auctioneers Help Buyers
Understand Art of Bidding in
Council Bluffs News Article

One of the best ways to promote the auction profession
is to offer the public information about how to attend and bid
at auctions. NAA members Mark Hunter and John Reid of
Council Bluffs, lowa, received excellent publicity when the
following article was published in the Council Bluff's “Non-
pareil’” newspaper on Sunday, August 28:

Two Council Bluffs men had a single answer when
asked why they were auctioneers.

“I love it,” said Mark Hunter and John Reid.

Hunter began auctioneering 2% years ago but was
familiar with auctions long before that. His father, Bob
Hunter was an auctioneer in the Thurman area. Young Mark
went to auctions with him. His brother, Jim, has been an
auctioneer for about five years.

“It’s a lot of fun,” said Hunter, who is also a Realtor.
“We do auctions of household goods, real estate and business
liquidations. We’ve done auctions all over the state and in
Nebraska. We did a liquidation sale of a canoe factory in
Indianola.”

The first pointer Hunter said he would give to someone
just starting to attend auctions is to listen.

“Before the auction begins the auctioneer will give an
opening statement. It’s really an explanation of the rules of
the game,” said Hunter. “People should pay attention.”

He also said if people see an item they think they want
to buy they should decide what they would want to pay for
it, keep the price in mind and bid quickly to that price.

“A lot of times, beginners will want to take a minute
to think about raising a bid, but in that minute they can

POSITION WANTED

Seeking employment in established auction company. Will
relocate. Young, married, enthusiastic auctioneer. Grad-
uate of the University of Missouri; BS degree in Animal
| Husbandry. Experienced in livestock, farm, estate and
antique auction sales. Has working knowledge of all
aspects of the auction business.

Send inquiries to: Box 365
Catoosa, OK 74015
Or phone: 918 266-2764

lose the item. It could easily be sold while they’re talking
it over.”

One of the important jobs of an auctioneer is to create
a sense of urgency by keeping the bidding going quickly,
although Hunter said most will stop and explain where the
bid is if someone doesn’t understand.

“It’s really impulse buying,” he said. “But people still
get bargains because they’re usually only paying 50 cents
to a dollar more than someone else would have paid for the
same item. “There is also a real sense of competition in
buying at auctions.”

Both Hunter and Reid said the best way for a buyer
to place a bid is to raise their hand or the buyer number
they receive when they register at the auction.

“A lot of people have their own ways of bidding like
nodding, or winking, but it’s easy for an auctioneer to miss
those. If they must raise their hand it’s much simpler,” said
Reid.

(Continued on Page 9)
Listen to

Col. Archie Moody

Are you interested in becoming a “Top” Auctioneer? The
Mendenhall School of Auctioneering has 14 of the nation’s
top auctioneers and business leaders on its staff, ready to
help you become a “Top” Auctioneer. The auction method
of selling is growing by leaps and bounds all over the nation. |
It is anticipated the future will be even greater. Each of our
instructors is a specialist in his own field. You receive out-
standing training in all phases of the auction profession by
professionals.

Now is the time to enroll! F iye
terms each year - two weeks train-

ing. Write or call for information

today!

Col Archie Moody

Member
FANTASTIC TRAINING — BEAUTIFUL FACILITIES o s
i profes-

sional train-
ing.

PHONE (919) 887-1165

U.S. HWY. 29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263

L -
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ANNOUNCING
THE NEW SHOW ROOM
AND WAREHOUSE FOR . ..

ABLE
DISTRIBUTING CO.

1211 West 9th Street
Cleveland, OH 44113

Wholesalers of cutlery, appliances, jewelry,

radios, stereos and CBs. General merchandise.

Closeouts for wholesalers, retailers, auction-

eers, charitable organizations.

Ken Gouldner
Phone: (216) 523-1940

Open Weekdays: 8 AM — 5 PM;
Saturday: 8 AM — NOON

THE AUCTIONEER



lowa Auctioneers . . .
(Continued from Page 7)

Reid has been an auctioneer since 1954 but before then
he had “worked the ring”. He said he picked up the tech-
niques by watching other auctioneers.

“People should go to the auctions early — before the
actual time the auctioning begins so they can look things
over carefully and know what they’re buying.

“They should also come prepared to haul away any-
thing they might buy. They’d need a pickup or trailer with
ropes and pads if they want to buy anything big because
most things have to be hauled the same day,” said Reid.

He said everyone goes to auctions to look for bargains
and bargains are available.

“I’ve had a lot of people come up to me and say they
have bought an item and then sold it a week later for two
or three times what they paid for it.”

The main interests of most auction shoppers are an-
tiques and collectibles.

“On things like that there is a lot of competition in
bidding,” said Reid. “Everyone is in the same position. You
compete with antique dealers, private collectors, museum
buyers and the average person. But there are still always
bargains.”

Reid said people must know what to look for in an-
tiques. ‘“I’ve seen them bring their antique price catalogs
and check what items are worth before they bid. They have
to be sure it’s really something they want. If they don’t
know very much about auctions or antiques they’ll usually
bring a neighbor with them or someone else to help.”

Both men said there are people who are “regulars” at
the auctions attending every one that comes up.

“Auctions are definitely growing in popularity,” said
Reid. “There are more and more people coming and they’re
all looking for bargains.”

Land Appraised at $100,000
Sells for $171,500 During
Auction Held by Jim Owen

It was an exciting day on July 23, 1977 for bidders and
spectators alike as Jim Owen of Jim Owens Realtors Auc-
tioneers, Princeton, West Virginia, sold a beautiful farm
for a record price.

Many were on hand . . . bidding was spirited . . . as
many people wanted to own a piece of the lovely Ruth
Caperton Rutherford farm, located at Lerona, West Virginia,
near the famous Pipestem Resort.

The farm was offered in three parcels and in its en-
tirety and did sell as a whole, going to Liberty Enterprises,
a group of area businessmen, for $171,500. The parcels
went as follows: Parcel 1, level 47 acre tract — $69,000;
Parcel 2, 20-acre tract with house — $53,000; Parcel 3,
19-acre partially cleared and rest woodland for $43,250 — for
a total in parcels of $165,250.

When offered in its entirety a bid was placed for
$170,000 which rapidly progressed to $171,500. The sale was
conducted to settle the estate of Ruth Rutherford and left
the attorney Ira Smith and the administrators Guy Schyphers
and Gene Wiley very satisfied and sold on the auction
method of selling.

On the proceeding Wednesday, Jim Owens sold a com-
mercial tract in Tazewell County, Virginia, for $105,000,
so it was a great auction week for the Jim Owens firm.

Learn Auctioneering

Complete cassette home study.
® 5 full hours of chant secrets,

training exercises and all phases
of auctioneering.

AMERICAN ACADEMY of AUCTIONEERS e
(DEPT. 9) 6704 S. ZUNIS - SUITE 1901 - TULSA, OK. 74136 COURSE $49.95

FREE CATALOG
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CAl Registrants Sign Early
For 1978 Courses in Early April

Early applications for the 1978 Certified Auctioneers
Institute have filled half of the capacity for the Institute’s
Course I, April 2-7, at Indiana University in Bloomington.

Applications have come from 25 different states, with
six coming from Florida and from Washington and five com-
ing from Kansas and from Tennessee. A total of 36 states
and Canada are represented by CAI candidates who will be
in Courses II and III of the Institute program this year.

The Certified Auctioneers Institute program is a three-
year course of study which is designed to broaden the par-
ticipating auctioneers’ understanding of areas of major con-
cern In the auction business. Course I introduces the major
toplic areas, and Courses II and III offer advanced instruction
in those and other areas.

The three courses, which are limited to 125 persons
each, meet in separate sessions during the same one-week
period annually on the home campus of Indiana University
in Bloomington, Indiana. Upon successful completion of the
three courses, an auctioneer is eligible to receive the pro-
fessional designation, CAI (Certified Auctioneers Institute.)

Admission to Course I and the Institute program is
based on experience in the auction business. Auctioneers
with two or more years of full-time auction experience are
given priority for admission. Next preference goes to per-
sons with less than two years but more than one year of
full-time experience. All applicants must also meet any
additional requirements stated by the Institute Board of
Directors. Membership in the National Auctioneers Associa-
tion is required to participate in the CAI program.

Persons applying for admission before December 1,
1977, may pay a deposit on their tuition ($50) or the full
tuition ($250). After December 1, the full tuition is due with
the application. March 1, 1978, is the deadline for Course 1
applications, for registration for Courses II and III, and for
the balance of tuition.

Application forms for the Institute program appeared
in the September issue of THE AUCTIONEER magazine.
Additional forms and information are available from the
Certified Auctioneers Institute, Indiana Memorial Union,
Suite 555, Bloomington, Ind. 47401. (Telephone: 812-337-
3021)

T T |

JIM GRAHAM
AUCTIONS

‘Net you thousands more!”

204 U.S. 1, North Palm Beach, FL
Phone: 305 844-1723

Realtors Auctioneers |

Old Automobile License Plates

Create North Dakota Interest

Arlo Schmidt, president of the North Dakota Auction-
eers Association, received good publicity recently when an

CCIM AFLB CRB

article in a North Dakota newspaper — the article was
titled “MALE CALL” — referred to his sale of old license
plates.

It was reported that there are auto buffs who love to
collect car license plates. One 1911 N.D. plate sold for $190
and a 1912 plate sold for $75.

Arlo reported in MALE CALL: “I’ve been an auction-
eer for 21 years and I would like to know if anyone in North
Dakota has ever received better prices than that for rare
plates.” He also said that he also sold, at auction, a 1928
Model A Ford for $3,525 at the sale.

“I suppose that was the car that went for $600 new,
fully equipped with a leather crank sling,” said Arlo.



Seattle NAA Convention was ‘“Just Like Heaven in 77!

From the day registrants arrived in
Seattle to the day they left, excite-
ment, entertainment, fellowship and
auction education was emphasized al-
most daily during the 1977 NAA
Seattle Convention. The theme of the
convention, “Just Like Heaven in ’77”
was appropriate and everyone -could
feel the enthusiasm generated by the
host association, the Washington State
Auctioneers Association.

The activities began early with
many tours and activities planned on
Monday, July 25. Fishing trips, where
many caught salmon and other tro-
phies in Puget Sound and the Pacific;
tours to Canada and Alaska; tours,
which offered NAA members, their
wives, families and guests a choice
of enjoying the seaside or the ma-
jestic mountains, kept everyone quite
busy up through the opening date of
the convention.

As projected in the program, which
was published in the earlier issues
of THE AUCTIONEER magazine, the
Seattle Convention offered NAA con-
vention registrants a well-rounded
schedule of events: fellowship was
supreme at the first reception on
Wednesday night; entertainment was
selected, which helped make the con-
ventioneers relax and enjoy their con-
vention; and education, offering auc-
tioneers and their entire families the
expertise as presented by some of
the finest auctioneers and affiliated
service agencies in the world.

It will be hard to follow the Seattle

LYLE ERICKSON keynoted the conven-
tion during the Thursday Kickoff Lun-
cheon.

Convention, by those state associations
which desire to serve as future con-
vention hosts, only because of the
personal attention offered to everyone
in Seattle by Convention Co-Chairmen
Winona and Bob Losey. It will be hard
to find someone who will offer their
personal attention to the tour activi-
ties as did Roberta Abhold, the Loseys’
daughter; it will be hard to find a
group of hosts more concerned for
everyone’s welfare as were the entire
membership of the Washington State
Auctioneers Association and their good
friends and fellow auctioneers from
the South, the Oregon Auctioneers
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Association, who shared in some of
the hosting activities.

But in the tradition of the NAA, a
new group of enthusiastic auctioneers
and their families will rise to the oc-
casion and use the efforts of Washing-
ton State auctioneers as a guide and
offer equal and excellent services as
NAA convention sponsors. In fact, the
members of the New England Auc-
tioneers Convention Committee, spear-
headed by the Massachusetts Auction-
eers Association, have already begun
plans for “Boston ’78”, where the next
NAA Convention will be held on
July 19-22, 1978 at the Sheraton-Boston
Hotel. |

If you were in Seattle, you won’t
want to miss Boston; and if you were
not in Seattle, you missed the op-
portunity to be among the finest peo-
ple in the world: NAA Auctioneers
and their families.

-------------

CONVENTION CHAIRMAN Robert F.
“Bob” Losey was one of the first to
sell at the Fun Auction. He sold several
red golf caps, complete with NAA em-

blem, made specially for the 1977

Seattle Convention.

THE STATE OFFICERS’ Workshop was
one of the first events held during the
convention and Wylie Rittenhouse,
workshop co-chairman, makes a pre-
sentation while chairman C. P. Terry
Dunning listens attentively. Representa-
tives of each State Association received,
from the NAA Board of Directors, a
booklet on Parliamentary Procedures,
which is hoped will be used in the fu-
ture by the State Associations.

HUBERT SONGER, NAA Director, also
offered his expertise to the State As-
sociation Secretaries during the State
Officers’ Workshop.

PRELIMINARY CONVENTION activities included a Washington State Agriculture Tour
and these members met in Spokane, toured the State via auto, bus or recreational
vehicle, before arriving in Seattle for the Convention. The photo was submitted by
Lincoln, Nebraska, member Harold Proctor, a member of the touring party.

THE AUCTIONEER



THE FUN AUCTION was exciting and highly successful, as $10,053 was realized JIM MESSERSMITH (right) was chair-

from the items donated and sold by auctioneers to the other auctioneers and guests man of the Fun Auction, and also
on Thursday night. Much attention was created for this event as local television served in various capacities during the
cameras captured the excitment, in addition to many non-NAA member guests of event. Here, he displays the framed
the hotel (and city) attending the auction. Jim Messersmith and his crew were pictures while NAA 2nd Vice President
recognized for successfully topping all previous totals at the Fun Auction and the Harvey Lambright calls for bids.

'77 Conventioneers themselves created the success by offering many fine auction
items for sale.

PRESIDENT ERICKSON began the auction (as is custom at every Fun Auction —

the current president begins the sale) and sold a decorative chest, which was MARY WITZEL (Mrs. Earl) was the chair-
brought to the auction by him and his wife, Irene. Ironically, the chest was pur- man of the Ladies Auxiliary program on
chased by another lowan and the Ericksons had the privilege of delivering the item Friday. Here she addresses the at-

back to lowa in their car, following the conclusion of the convention. tendees.

e R S R

BAKED CLAMS were presented to each i : .
conventioneer as he arrived at Kiana PLATES OF FRESHLY roasted Salmon

el

i, W
. Lodge during the Clambake and Salmon were enjoyed by everyone during the
THE PUBLIC ADDRESS system was not Roast feast. Everyone enjoyed the out- Kiana Lodge outing. Served buffet-style,
needed when 90-year old Rex Young ing among the majestic pines; the conventioneers are shown coming
of Nebraska sold at the Fun Auction. beautiful flowers in the Kiana “Garden through the line after having been
Rex was the oldest practicing auction- of the Gods”; and the boat trip to and served cups of clam nectar and
eer to attend the 1977 Seattle Conven- from the beautiful spa on Puget Sound. steamed clams.

tion.

il

FRESH WISCONSIN CHEESE was con- THE GOODTIME and Goodtime |l were the boats, which transported conventioneers
tributed and sold at the Fun Auction to Kiana Lodge. Members departed at the pier on their way to good food and fellow-

by past president Joe Donahoe. ship.

October, 1977 11
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HE MAD HATTER’S “Unbirthday Party”
created excitement and enjoyment for
the young people on Saturday afternoon.

o BT ¢

MRS. WYLIE (JOAN) RITTENHOUSE
was elected president of the Ladies
Auxiliary to the National Auctioneers
Association and accepted her office with
dignity during the President’s Banquet.
Retiring president Brenda Higgenbotham
(Mrs. Martin) presented her with the
president’s gavel.

f s

TO HELP COVER the entire NAA mem-
bership during his year as President,
Marty Higgenbotham was presented a
quilt, appropriately prepared from pieces
prepared by NAA members from Flori-
da and many other areas of the NAA
membership. The quilt was presented by
the Wayne Irvings of Florida, who spear-
headed the effort.
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FIVE OUTSTANDING NAA members retired from office as board members at the
close of the 1977 NAA Convention and were awarded their recognition plaques,
including Past President and nine-year board member Joseph W. Donahoe, Darling-
ton, Wisconsin; and ithree-year board members Ray Wallace, Shreveport, Louisiana:
Dick Kane, Wisner, Nebraska; Howard Buckles, Keosauqua, lowa; and Dale McPher-
son, Rapid City, South Dakota. An unfortunate incident occured during the Presi-
dent’'s Banquet when the plaque, prepared for Joe Donahoe, was missing during the

presentation and a duplicate plaque was prepared and mailed to him following the
convention.

HALL OF FAME awards were presented to two outstanding and dedicated members
of the National Auctioneers Association: William J. “Bill” Hagen of Billings, Mon-
tana, and Morris F. Fannon of Pennington Gap, Virginia. President Lyle Erickson made
the presentation to the two very surprised — and honored — NAA members.

LYLE AND IRENE MARTY HIGGENBOTHAM accepted the
walk down the honor of the NAA presidency at the
aisle, on the way President’'s Banquet on Saturday night
to the head table (bottom photo).

for the Saturday

night President’s

Banquet.

S . e

MARTY AND
BRENDA  Higgen-
botham, the NAA'’s
First Family for the
1977-78 year made

b g

APPRECIATION was

their grand en- shown to Winona
trance during the and Bob Losey (right) by NAA President
President’s Ban- Lyle Erickson for their dedicated ef-
quet. forts as 1977 Convention Co-chairmen.
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What does an auctioneer gain from attending
the Certified Auctioneers Institute program?

(A.) advanced training in auction techniques
as presented by leading practitioners

(B.) insight into modern business practices In
areas such as accounting, finance, law
and marketing as discussed by faculty
members from a major university

(C.) the privilege of obtaining the professional
designation “CAl” (Certified, Auctioneers
Institute) after successful completion of
90 hours of classes and examinations over
a three-year period

(D.) All of the above

Answer: (D)

Please send me additional information and an applica-
tion for the Certified Auctioneers Institute courses, April
2-7, 1978, at Indiana University, Bloomington, Ind.

Mail to:
Certified Auctioneers Institute
Indiana Memorial Union, Suite 555
Bloomington, Ind. 47401

October, 1977

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901

NAA Membership Asked To Write To
Congressmen To Show Opposition To
Proposed First Class Mailing Rate

The NAA Board of Directors, at the July 27, 1977,
meeting in Seattle, Washington, voted unanimously to in-
struct Executive Director Harvey L. McCray to write to
Postmaster General Francis F. Bailar, showing the board’s
apposition to the proposed first class mailing rate, for com-
mercial firms, from 13 cents to 16 cents per ounce.

The NAA board of directors considers the proposed
postal rate increase unfair and discriminatory. The proposal,
if approved by the Postal Service, will affect each and
every member of the National Auctioneers Association, due
to the usage of the mailing service by each auctioneer and
auction firm when they correspond to their clients and the
public.

It is the request of the board of directors that each
member write to his U.S. Congressman (both Senators and
your Representative) requesting them to join with you iIn
opposition to the proposed first class commercial postal
rate increase.

Executive Director McCray, at the instruction of the
board of directors, wrote a letter to the Postmaster General.
It is hoped that each NAA member will use a form of the
following letter and write his Congressman (a personal
letter by each member to the Postmaster General would not
hurt either):

Dear (Congressman):

| am writing this letter in opposition to the proposal by the
United States Postal Service that commercial first class postal
rates be increased from 13 cents to 16 cents per ounce.
Please join with me in opposition to this proposed increase
as it is my belief that the proposed increase is unfair and
discriminatory to heavy commercial users of the first class
mailing services.
On behalf of the over 5,200 members of the National Auction-
eers Association, | join them in opposition to the proposed
commercial postal rate increase. It is my hope that serious
reconsideration will be made by the Postmaster General Francis
F. Bailar and his administrators immediately and | urge you
to support me in my attempt to have the proposed recommenda-
tion defeated.

REPPERT
SCHOOL OF AUCTIONEERING

Tuition $300 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033
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A. MARCUS CO.

Hillside, lllinois

ESTABLISHED 1908 .

TOOL

Wholesaler Distributor of Brand Name
AIR TOOLS — STATIONARY TOOLS
ELECTRIC TOOLS — HAND TOOLS

GENERAL MERCHANDISE — CLOSEOUTS

VISIT OUR SHOWROOM
OR
Write for our FREE monthly catalog

Order NOW by cadlling us COLLECT (312) 544-9510

Our TWO MILLION DOLLAR INVENTORY means any or-
der is shipped immediately!

All merchandise is fully guaranteed!

$250.00 MINIMUM ORDER — MERCHANDISE FOR RESALE ONLY

4170 MADISON ST., HILLSIDE, ILL. 60162
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President Higgenbotham Announces 1977-78 NAA Committees

Following his election to the presidency of the Nation-
al Auctioneers Association, Martin “Marty” Higgenbotham
announced his committee appointments at the Board of Di-
rectors meeting. Marty also offered the Committee Chairman
the opportunity to extend the committees and additions to
the following committees will be announced, when made, in
future issues of THE AUCTIONEER magazine. The com-
mittees follow:

LEADERSHIP — 1st Vice President Harvey C. Lambright

AUDIT & BUDGET — Lyle Erickson, Chairman; Wylie Ritten-
house, Hubert Songer, Rex Newcom, Harvey L. McCray
and Dean Fleming.

NOMINATING — Lyle Erickson Chairman; C. P. Terry Dunning,
Wylie Rittenhouse, Grover Howell and Bob Penfield.

RESOLUTIONS — Wylie Rittenhouse, Chairman; R. A. “Dick”
Mader, Hubert Songer and Herbert A. Bambeck.
ELECTIONS — Ken Barnicle, Chairman; Dick Brewer, Leland

Dudley, J. Wayne Taylor and Bill Cooke.
LAWS & REGULATIONS (includes legislation, policies & pro-

cedures) — C. E. “Chuck” Cumberlin, Chairman; C. P.
Terry Dunning, Forrest Mendenhall and William “Bill”
Josko.

EDUCATIONAL/SEMINAR COMMITTEE — C. E. “Chuck” Cum-

berlin, Chairman; Wylie Rittenhouse, Forrest Mendenhall
and John O’Connor.

SEMINAR SUBCOMMITTEE — Harvey C. Lambright.

PROMOTIONAL — 2nd Vice President C. E. “Chuck” Cumber-
lin.

PUBLIC RELATIONS & PROMOTION (includes following sub-
committees):

A. AWARDS, ADVERTISING CONTEST & PLAQUES — Marvin
Smith, Chairman:; William “Bill” Josko, Ed Huisman and
William “Bill”’ Gaule.

B. PUBLICATIONS — Wayne Ediger, Chairman; R. A. “Dick”
Mader, Marvin Smith and William “Bill”’ Gaule.

& :

MICHIGAN

hﬂﬂ

PENNSYLVANIA

WEST
VIRGINIA

TRI-

FOR A CROWD OF GOOD BUYERS

Circulated primarily in Illinois, Indiana, Ken-
tucky, Michigan, Missouri, Ohio, Tennessee,
West Virginia, Wisconsin, and Western Pennsyl-
vania.
Since 1971 the Tri-State Trader has had more an-
tique auctions than any other publication in the
world! Results guaranteed or no pay! (Inclement
weather excepted). Ask for a show of hands. Yes,
we're that sure!
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C. NATIONAL AUCTIONEERS WEEK — Marvin Smith, Chair-
man; Hubert Songer, William “Bill’” Josko and Bill Wade.

D. PROMOTIONAL ITEMS & AIDS (film) — C. P. Terry Dun-
ning, Chairman; Harvey Lambright, John O’Connor and
Rex B. Newcom. |

CONVENTIONS (Permanent Convention Policies & Procedures)
— Lyle Erickson, Chairman; Martin ‘“Marty’’ Higgenbotham,
Harvey Lambright, C. P. Terry Dunning, Harvey L. McCray
and Dean Fleming.

GRIEVANCES — Wylie Rittenhouse, Chairman; R. A.
Mader and Hubert Songer.

INSURANCE — John O’Connor, Chairman; Wylie Rittenhouse,
William “Bill”” Josko and Herbert A. Bambeck.

MEMBERSHIP — Harvey Lambright, Chairman; Marvin Smith,
Ed Huisman and Bill Wade. |

EXECUTIVE COMMITTEE — Martin ‘“Marty’”’ Higgenbotham,
Chairman: Lyle Erickson, C. P. Terry Dunning, Harvey
Lambright and Harvey L. McCray.

IIDiCklI

AUCTION TOP
FOR SALE

For Sale: Auction Top — Factory Made, Built-in Speakers,

= ==

Two Years Old — Will Fit Chevy Blazer or can be placed
on regular pickup bed. $575, Gary Hannagan, St. Eimo,
| IL 62458. Phone: 618-829-5248

S =

o P/

For That Antique, Estate {

or Collector s Auction

Be Sure to Use

The Weekly

TRADER

Phone (317) 345-5134
P.O. Box 90T A, Knightstown, Ind. 46148

Reasonable rates.
Normal Ad Deadline: Every Wednesday, Re-
served & Penalty - Rate Ads taken to 8:30 a.m.

Friday.
Delivered every Monday in primary states.

Free Samples Sent to Auctioneers on Request
' ~

i
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| 113 N. May Street,

; Chicugo' ". 60607
Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide varieiy of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

“Lowest Prices “Name Brands “Large inventory always
“Same day shipment “Direct importers
“Merchandise warranted against factory defects

*Catalogs without our name available for your use

To: Cook Bros., Inc., Dept. A976 i
MA“. 113 N. May St., Chicago IL 60607 I
'I'HIS IYo;fr | want to make more money! RUSH my copy of your big, new wholesale cata- E
NO'RISK MY NAMIC. e :
(OUPON Address. .. . . e — S e :
Y :
State... ... . ZIP. :
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1977 NAA Advertising Contest Winners

The 1977 Advertising Contest Committee admitted, this
year during the 1977 NAA Convention in Seattle, that it was
a hard decision to select the winners due to the stiff competi-
tion. Chairman Marvin Smith was somewhat awed when he
saw the number of entries, submitted to the Committee dur-
ing the 1976-77 year.

One unfortunate occurrence, however, was the number
of sale bills, which were eliminated due to the fact that
reference to the auctioneer’s membership in the National
Auctioneers Association was not made on the sale bill, or
advertisement. The rules stated that the NAA logo, or the
words, “Member, National Auctioneers Association” must be
displayed on the sale bill to qualify for the contest.

Members have asked, in the past, that the winning sale
bills be displayed following the convention to show others
what the winning entries looked like. However, the sale bills
were not seen by all of the conventioneers, much less those
members who were not able to attend the NAA Convention.
This year the winning sale bills were photographed (un-
fortunately the entire entry could not be photographed, but
the representative sampling of the entry has been photo-
gsraphed) to allow the entire NAA membership to see what
the winners look like. They all are shown in this “Review
of the 1977 NAA Advertising Contest Winners”.

THE BEST OVERALL advertisement in the 1977 NAA Advertise-
ment Contest was the colorful Auction Catalog of the James E.
Wilson & Son “The Auctioneers’” firm in Hot Springs, Arkansas.
Pictured above is the cover of the 48-page (plus cover) cata-
log, describing the antique auction.
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| : - AND OTHER FINE ANTIQUES
FRIDAY ,NOVEMBER 15TH 6:30 PM
AT THE ELI(I-I.;I.IT NATIONAL GUARD ARMORY
| | ELKHART, INDIANA
I

LINK ENDLESS AOLL 15 PROGRAM NICKELODEON (RARE)

AT — PLAN NOW TO ATTEND THIS FINE SALE

DAVID A. HORTON

THE AUCTION COMPANY
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THE COLOR AWARD in the Antiques
category was won by the Kallmeyer-
Schroff Auction Service of Hermann,
Missouri. The color of the advertise-

THE BLACK AND WHITE AWARD in the
Antiques category as won by the
David A. North Auctioneers firm of
Coldwater, Michigan. Pictured above is

ON MONDAY, SEPT. 13, 1976 - 1:00 0'CLOCK M.S.T.

Redman Implement, Inc.c=

I.I:'I“I:a “THE BIG TRACTOR SPECIALISTS"

LOCATION ON SOUTH DAKOTA HWY. 12 EAST
LEMMON, SOUTH DAKOTA 37638
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ment was red and black on white and
the size of the sale bill was 17 by 22
inches.

October, 1977

the cover of the eight-page black and
white catalog and the size of the cata-
log was 82 by 11 inches.

THE COLOR AWARD in the Commercial-
Industrial category was won by the
Charles J. Fisher Auction Company of
Long Lake, South Dakota. The adver-
tisement was red and black ink on white
paper; the size of the sale bill was 17
by 22 inches.
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GENERAL STORE
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THE BLACK AND WHITE AWARD in the
Commercial-Industrial category was won
by CIliff Orr of Ypsilanti, North Da-
kota, in his advertisement of the General
Store. The size of the sale bill was
17 by 22 inches and black ink was
printed on white paper.

!| ﬁur- lllllll
ACRES P VELOPMEN Deed

C ommercza/ /’rqbﬁrz‘y

AUCTION

TUES., JUNE 28th — 1:30 P.M.

Parcels to be sold in 2 tracts or Entirety

et Al

THE COLOR AWARD in the Real Estate
category was won by Western Realty of
Bowling Green, Kentucky. The 8v2 by
15-inch sale bill with blue and black ink
on white paper advertised a commercial
property auction.

BUSINESS CARDS

EMBOSSED

< $12.00 per 1,000 % E%
gé‘ 2 color - $14.00 = 2
Either emblem $1.00 extra

CARDPRINT
701 Park Ave., Galion, Ohio 44833
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THE COLOR AWARD in the Farms cate-
gory was won by Odle and Cumberlin
Auctioneers of Brush, Colorado. The
sale bill, advertising the Harms Farm
Auction was printed in the two colors of
orange and black on white. The size of
the sale bill was 11 by 17 inches.

WATTS BAR

Saturday 10:30 A.M
JUNE 11 |AKE LOTS

LAKE LOTS & LARGE WOODED TRACTS
20 LARGE LAKE LOTS & 16 WOODED TRACTS

i T
BJORN STENBERG LAKE PROPERTY
B e i e e

LOCATION

TEAMS 5 aw

Owutsrtancling property of this type is becoming extremely scarce
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Masengill-Harrell Auction Company

THE BLACK AND WHITE AWARD in the
Real Estate category was won by the
Masengill-Harrell Auction Company of
Morristown, Tennessee. The 22 by 17-
inch (folded) sale bill was printed with
black ink on white paper.

Be An Auctioneer

Two week term and home study.
Nationally recognized G.I. approved.

FREE CATALOG!

Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102
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ESTATE FARM
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BOWDED AMD FULLY INSURED
FRANK & COLIN BARE “Mastens's Hylag sertiessers’”

501 Furst Avenws Lowth & Lowittows, Montans & Phess 535-070%
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THE BLACK AND WHITE AWARD in the
Farm category was won by Bass Auction
of Lewistown, Montana, and both Frank
and Colin (father and son) are NAA
members. The winning sale bill was the
Estate Farm sale near Big Sandy, Mon-
tana. The size of the sale bill was ap-
proximately 11 by 17 inches and the
InNK color, black.

é‘)’? SCHOOL OF

AUCTIONEERING

‘““A Very Select
School”’

If you miss our next term, it
will be SIX MONTHS before
you have another opportunity
to attend SUPERIOR.

A term only lasts two (2)
weeks. YOUR EDUCATION IS
FOR A LIFETIME. Doesn’t it
make sense to learn from TO-
DAY'’S auctioneers? From the
people who are selling many
of the Nation’s top sales —
not from someone who 1s not
an auctioneer or not enough
business, as an auctioneer, to
keep him busy? He cannot tell
YOU how to be a SUPERIOR
auctioneer.

SEND FCR OUR FREE CATA-
LOG. YOU WILL KNOW US.

SUPERIOR SCHOOL

OF AUCTIONEERING,
P.O. Box 1281, Desk A

DECATUR, ILLINOIS 62525
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APPRAISAL GUIDES

“You can't tell the names of the players without a program.” We have the
tools for the auctioneer, appraiser, banker, finance company, car salesman,

etc.
RED BOOK OFFICIAL USED CAR VALUATIONS . ... $19.00
Complete Regional Edition issued 8 times yearly
' . Retail, finance & wholesale values for all U.S.
cars, popular import cars, light duty trucks, past
6 years. Insurance symbols, front end views,
vehicle number, etc. (Mr. Auctioneer: worth the
price for you personally to trade automobiles
with)
NATIONAL FARM TRACTOR & IMPLEMENT
BLUE BOOK i $17.50
Valuations, Nebraska tests, major accessories —
past 10 years. Published yearly.
BLUE BOOK OFFICIAL USED TRUCK VALUATIONS = $22.00
Issued twice yearly. Lists all trucks, past 7 years
. . . . Gives values of trucks and major optional
equipment.
OUTBOARD MOTOR GUIDE . vuunnaonmmumsassmsnsusiossmsssasmmmsmns $ 4.95
Over 35 major manufacturers of outboard boat motors
OUTBOARD BOAT GUIDE .ivcinimnenpmumsmmeiseiss s s $ 4.95
More than 185 manufacturers, 15,000 models listed
INBOARD & OUTDRIVE BEAT GUIDE ....ovsnissnassaumemsmas $ 495
Does not include inboard boats
INBOARD BOAT GUIDE ........ooomrmmmnssmmesnssssmmesmnssd S58605 80 Fo5a e pLbas st $ 4.95
Does not include | O or stern drive boats
BOAT TRAILER GUIDE o $ 4.95
Over 5,000 different trailers listed
CAMPING TRAILER & TRAVEL TRAILER GUIDE ... ... $ 4.95
More than 200 different lines included
TRUCK GCAMPER GUIDE - .:cununammmmmumsnssmenmasssmmmssmsmmsenmsyn $ 4.95
Over 177 manufacturers listed
MOTOR HONME GUIDE .. . . oot s $ 4.95
More than 167 different manufacturers shown
SRILBOAT 1GUIDE ... oo e eenonessmness s o 0 S L o RS F S WA SRt $ 4.95
Over 116 different manufacturers listed
PONTOON HOUSEBOAT GUIDE ... omeenonocensenoesnnomsbisises ssiaiminsissisess, $ 4.95
Now shows over 80 different manufacturers
CHAIN SAW GUIDE e $ 4.95
More than 900 different models listed
EREWNMORILE & AT GUIBE comemsssammemsmugsmssamamismmps s $ 4.95
There are over 200 different manufacturers listed
MOTORCYCLE & MINEBIKE GUIDE .orcssmmmmmamsasemsssomsssen $ 4.95
Over 120 different listings — plus trailers
LAWN ECGUIPMENT GUIDE ... . .o s s s s s $ 4.95
Includes walking and riding mowers, snow blowers, etc.
COMPACT TRACTOR GUIDE ... R T ———— $ 4.95
All the major manufacturers are listed in this book
MOBILE HOME BLUE BOOK $10.00
January or June edition (Whichever is most current).
ANTIQUE & CLASSIC CAR GUIDE (GREEN) ... ... $12.00
By Kruse — artual market prices by sale.
POCKET KNIVES GUIDE . cusunern s soms s $ 595
Complete descriptions and illustrations — years made —
variations — stampings and mint prices, etc.

Bus Retmier is a 1951 graduate of the Reppert School of Auctioneering and
successfully completed the 1977, Course | of the NAA-sponsored CAIl (Cer-
tified Auctioneers Institute) and has sold the above appraisal books to the
auction profession for the past 40 years on a money-back guarantee.

BUS RETMIER'S LS
VALUATION GUIDE SERVICE

8481 Bash Street, P.O. Box 50248
Indianapolis, Indiana 46250
Phone: 317 849-3304

Payment with order — add $1.50 handling and mailing charge.
COD orders — you pay postage.
Shipper UPS (United Parcel Service)

N )
&

Dear Bus:
Please send me the items circled above for which | am enclosing

(——check) (——money order) in the amount of $

Name __

Address

October, 1977

' State _Zip
9= — i it ——

Kentucky Business Liquidated
For Over $150 Thousand in July

Kentucky residents witnessed the largest business liqui-
dation sale by auction to ever be held in Logan County,
Kentucky, on Friday, July 29 and Saturday, July 30. The
sale was conducted by Belcher Real Estate and Auction
Company and Hughes Real Estate and Auction Company,
both of Auburn, Kentucky. More than 1,000 people crowded
the sale area at Rogers Lumber and Construction Company,
many coming from places as far as Alabama and Missourl.

Auctioneers John Belcher, Michael Belcher and Jack
Harvey started the sale at 1:00 p.m. on Friday and kept re-
ceiving bids until the early morning hours; then resumed

JOHN BELCHER calls for bids at the liquidation auction, held
in Logan County, Kentucky. Over $150,000 was received for
construction equipment lumber yard supplies, hardware items
and office equipment — a record price for the county.

the sale on Saturday at 10 a.m. The auctioneers kept selling
and the bidders kept buying, making the total sale climb
over $153,500.00.

Items sold included construction equipment, lumber
yard supplies, hardware items and office equipment. The
top selling items were a D6-B Cat Dozer for $20,000; 955
Loader for $8,750 and Truss Machine for $7,000. Of the
many stacks of lumber sold, only one brought less than
wholesale price.

NAA auctioneer John Belcher paused in his auction
calls around 11:00 p.m. Friday night to give away bottle
openers and pencils and catch his breath. After a brief
pause, the sale resumed and hardware items brought within
10% of retail value in the late night and early morning
hours. Garden hoses, which retailed for $13.95 were passed
out among the crowd at $12.50 each at 1:00 a.m. The price
was more than wholesale price!

After two tiring days, with hoarse voices and blistered
feet, there were still smiles on the faces of the Hughes’ and
Belchers crews.

e e —_———_——-_——___1

SUBSCRIBE NOW |

Are you interested in equipment, trucks, auctions, etc.?
Then subscribe to the TEXAS TRADER, semi-monthly
publication. $10.00 per year. Box 3945NA, Bryan, Texas |
77801
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WANTED

AUCTIONEERS

— BUYING —

ALL BETTER U.S. COIN COL-
LECTIONS, IN THE $2,500 TO
$25,000 RANGE. LIBERAL

FINDER'S FEE PAID FOR IN-
FORMATION THAT LEADS TO
THE PURCHASE OF WORTH-
WHILE COLLECTIONS.

We are in immediate need of ALL interested auctioneers who will take on CON-
SIGNMENT 20 to 30 lots of old coins periodically for inclusion in their regular
sales, or to work in with other sales. These shipments will be in the $5 to $50
per lot retail price range and will include such items as half cents, 2¢ and 3¢

pieces, large cents, silver dollars, part and complete sets.

All lots will be prepackaged, tagged and listed on a cover sheet, describing each

lot and as a guide will give an estimated retail or book price.

For Further Details
Contact

Bill Grayson
or
Mel Hatfield

B & B Coin Company
105 S. Main Street
Fairmount, IN 46928

PH: 317 948-4111
or 948-4112

Monday thru Saturday
10:30 a.m. — 5:00 p.m.

1,000

— SELLING — '

(1) RED BOOK — COMPLETE
U.S. COIN PRICE GUIDE. §
HARD BOUND, OVER 250

(20 BROWN & DUNN U.S.
COIN GRADING GUIDE.

HARD BOUND, OVER 200

BOTH OF THE ABOVE
$7.50 POSTPAID

A MUST FOR YOUR
LIBRARY!

THE AUCTIONEER




Texas Senator Doggett Honored
For His Auction Legislation Work

A special appreciation dinner for State Senator Lloyd
Doggett was held in San Marcos, Texas, on Tuesday, August
9. Honoring Sen. Doggett were approximately 36 auction-
eers and visitors from the central Texas area. The occasion
was climaxed with the presentation of a handsome plaque
with the inscription commemorating Sen. Doggett’s sponsor-
ship of the recently amended Texas Auctioneer’s Law.

It was Sen. Doggett’s dedication and interest 1n Auc-
tioneering and the enhancement of the profession in Texas
which prompted him to sponsor the original Bill creating the
Auctioneer’s Law during the 1975 State Legislature. He
again sponsored the amendment to the law In the 1977
Legislature. The Senator’s address vocalized his under-
standing and concern for the profession and encouraged
those auctioneers present to play an active role in the en-
forcement and betterment of their profession.

The newly amended Law strengthens its original founda-
tion and perfects areas which had been questionable with
regards to enforcement and requirements of becoming a
licensed auctioneer in the State of Texas. Also included in
the amended Law are clearcut allowances regarding reci-
procity with other states and the requirement that those
seeking an Auctioneers License take a prepared examination
with study material and test dates provided by the Auc-
tioneer’s Division of the Department of Labor and Standards
of the State of Texas.

Other guests present at the meeting were Louise Mans-
field and Faye Robinson, representing the Auctioneer’s
Division in the absence of Director Bob Bussee. Questions
on enforcement of the Law, its requirements and other areas
were directed to the ladies for clarification.

Bill Wade, President of the Texas Auctioneers Associa-

SEN. LLOYD DOGGETT on the right, being presented the com-
memorative plaque by Gary Fingleman of Lockhart, TX, who
acted as Chairperson for the occasion.

tion and newly elected Director of the National Auctioneers
Association, was present to help commemorate the occasion
and offer some background and history to the early begin-
nings of the Texas Auctioneer’s Law and the strong feelings
of its great need by auctioneers from around the State.
Mr. Wade also offered his own appreciation to the auc-
tioneers from the central Texas area for their support in
his bid as NAA Director.

The dinner and meeting was deemed a great success
with auctioneers and visitors from as far as Houston, Austin,
Rockdale, San Antonio and Corpus Christi, gathering to
voice their appreciation of Senator Doggett’s efforts.

Reppert School of Auctioneering — August 1-19, 1977 Class

PICTURED LEFT TO RIGHT — Top Row: William Andrews, Canada; Gordon J. Newhouse, Michigan; Dale A. Carder, Ohio; John O. Williams, lll, Tennessee; David E. Baucher, Ohio;
Robert Steven Fortner, Indiana; Mark Hoaglin, Ohio: Jeff L. Pruitt, Indiana; Merlin E. Havlik, Wisconsin; Alan R. Myers, Indiana. Fifth Row: Eugene F. Noggler, Jr., Ohio; John C. Pan-
segrau, Ossian; Dennis Ray Stover, Pennsylvania; William Douglas Nance, North Carolina; Richard M. Crawford, Tennesee: Donald D. Hall, Ohio; Chris Yoder, Indiana; Martin E.
Cole, New York: Stephen D. Curry, Ohio: Ronald William Reno, lowa. Fourth Row: Larry L. Schaaf, Ohio; Tom Cates, Tennessee; William H. Nance, Jr., North Carolina; Martin H. Baker,
Ohio; John F. Nymeyer, Indiana; Cecil G. Kruse, Indiana; Neil J. Patterson, Michigan; Larry E. Rudd, Indiana; Mark E. Moorman, Indiana; Bradley G. Hall, lllinois; James B. Evans,
Michigan. Third Row: Perry E. Murphy, Sr., Indiana; Gerald Edward Wierzbicki, Michigan; Carl A. Pellman, Ohio; Stanley R. Ford, Indiana; Harry E. Johnson, Michigan; Marvin Keith
Mullins, Ohio: Steve Kesler, Indiana: Bennie Carl Ganey, Florida; Michael R. Watson, Ohio; Harry J. Sandoe, Pennsylvania; Monte G. Marion, Indiana; Michael A. Kennedy, Ohio. Sec-
ond Row: James F. Burnett, Ohio; Glen L. Friend, Ohio; Todd J. Brown, Indiana; Gene Mazelin, Michigan; Emerson W. Arnett, Jr.,, Ohio; Sam Houston, California; Jeffrey R. Wolfe,
Indiana; Irvin D. Swift, Michigan: James E. Tate, Jr., Tennessee; Herman A. McCombs, Indiana; Richard M. Bronson, Indiana; Allen J. Patty, Indiana. First Row: Frank DeRossitt Edens,
Mississippi: Susan P. Conover, Maryland: Theodore A. Sterling, Indiana; Marcia J. Hartman, Indiana; Frank S. Lemaire, Indiana; Paggy J. Lambert, Indiana; David A. Schaaf, Ohio;
George A. Blakeley, Kentucky; Margaret Pansegrau, Oregon; Mary Lou Halstad, Michigan; Sally Rehm, Indiana; Kathy Lynn James, Ohio; John R. Cocchio, Canada; Randall H. Peddi-
cord, Ohio; Duane O. Wright, Virginia. Seated Instructors: Ron Chaffee, Towanda, Pennsylvania; Paul Z. Martin, Blue Ball, Pennsylvania; Phil Neuenschwander, Berne, Indiana; Roland
Reppert, M.D., President, Decatur, Indiana; Q. R. Chaffee, Towanda, Pennsylvania; H. Earl Wright, Nokomis, Florida; H. D. Darnell, Cynthiana, Kentucky.
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1978 Seminars Scheduled for Chicago and Orlando

The 1978 NAA Seminars have been scheduled and will
be held in January in Chicago, at the beautiful Hyatt Re-
gency O’Hare hotel on January 16-17-18, and in February
in Orlando at the Hyatt House hotel on February 20-21-22.

NAA 1st Vice President Harvey Lambright, who is the
1978 NAA Seminar Chairman, is receiving confirmations on
the instructors who will serve during the 1978 sessions. An-
nouncement of the total list of instructors will be made in
THE AUCTIONEER at a later date.

Both 1978 Seminar sites are appealing to many NAA
members: Chicago and the O’Hare Airport area are con-
venient to anyone traveling by air. Flight scheduling can
be made at nearly any hour of the day and in nearly every
direction.

The Orlando Hyatt House will allow the NAA member
the opportunity to learn more about his profession and later

Mississippi Auctioneers

-, : RO

MISSISSIPPI AUCTIONEERS, in observance of National Auction

Bt e S
f%i =,

eers

on, visit beautiful Disney World, only five minutes away.
The Hyatt House offers free transportation to Walt Disney
World hourly via its own bus line. -

The hotel rates have been confirmed for both hotels
and the Hyatt Regency O’Hare in Chicago rates are: $30
single and $34 double (both are net prices). In Orlando, the
Orlando Hyatt House rates are: $36 single occupancy and
$40 double occupancy (or $20 per person double occupancy).

The facilities are the best available in both Seminars’
cities and the educational instruction will be equally good.

Use the 1978 NAA Seminar Registration Form in this
issue of THE AUCTIONEER magazine and register NOW for
the 1978 sessions. Hotel reservation forms will be sub-
mitted to you immediately after your registration form and
fees check are received in the NAA Office.

Observe National Auctioneers Week

Week for 1977, are pictured with Mississippi Senator Bob

Per.ry (second from left) of Governor Finch’s Office as they sign the official proclamation. From left to right: David V. Gill-
e-_ntme i Ser_lator Perry; Harry Collins; Hal Thompson (1977 Mississippi Auctioneers Association President); David Gillen-
tine; A. D. Dilley (1977 Mississippi Auctioneers Association secretary-treasurer): and David Wiggenton (seated), 1976 MAA

President.

Auction Supplies

Paddle Cards e
Clerk Sheets o

Item Receipt System @
Direction Signs

Write for Samples and prices

SMART ART PAPER PRODUCTS
501 Penna. Ave.

Downingtown, PA 19335

National Auctioneers Week
Proclaimed in North Dakota

The North Dakota Auctioneers Association was instru-
mental in having their State Governor Link proclaim the
week of April 17 thru 23 as National Auctioneers Week.
Present for the signing were Col. and Mrs. Dick Kiel, Fargo;
Col. and Mrs. Tony Kranze, South Heart (Tony is NDAA
director); Col. Chuck Rodin, Marion (secretary-treasurer of
NDAA); Col. Allen Hornbacher, Hope; Col. and Mrs. Bud
Zimblemon, Bismarck; Col. and Mrs. Cliff Orr, Ypsilanti
(Mrs. Orr is President of the NDAA Ladies Auxiliary) and
Col. and Mrs. Bob Steffes (Bob is NDAA director).

The president and vice president of the North Dakota
Auctioneers Association, Cols. Arlo Schmidt and Lester
Van Beek respectively, had auction sales on the day the
proclamation was signed and were unable to attend.

THE AUCTIONEER




1978 NAA Seminars Registration Form

Please register me for the following 1978 NAA Seminars (Please indicate):

_ Chicago, lllinois — January 16-17-18, 1978 — Hyatt Regency O’Hare Hotel '
Subjects: Monday, January 16: Real Estate/Real Estate Appraisial for Auction — Bid Calling (evening); Tues-
day, January 17: Auto Auctions/Classic Car Auction — Bid Calling (evening); Wednesday, January 18: Con-
signment of Farm Implement Equipment & Heavy Equipment at Auction.

~_Orlando, Florida — February 20-21-22, 1978 — Orlando Hyatt House Hotel
Subjects: Monday, February 20: Real Estate/Real Estate Appraisal for Auction — Bid Calling (evening); Tues-
day, February 21: Farm Machinery, Beef, Dairy & Exotic Cattle — Bid Calling (evening); Wednesday, February
22: Consignment Auction House (Booking an Auction, Preparation for an Auction and Closing an Auction).

1978 Seminar Registration Fees Information: Three-day fees — $150 per NAA Auctioneer; Half price ($75) for NAA
Auctioneer’s spouse or family member attending with NAA Auctioneer; Daily fee = $60 per NAA Auctioneer per
Session; Half price ($30) for NAA Auctioneer’'s spouse or family member attending with NAA Auctioneer.

| have marked the following to indicate my 1978 Seminars Registration:

. $150 Three-day Chicago Seminar. %150 Three-day Orlando Seminar.
$ 75 Spouse’s Three-day Chicago 8% 75 Spouse’s Three-day Orlando
Seminar. Seminar.
% 60 Monday ONLY Session, Chicago % 60 Monday ONLY Session, Orlando
Seminar. Seminar.
~$ 30 Monday ONLY, Spouse’s Chicago . $ 30 Monday ONLY, Spouse’s Orlando
Registration. Registration.
% 60 Tuesday ONLY Session, Chicago % 60 Tuesday ONLY Session, Orlando
Seminar. Seminar.
% 30 Tuesday ONLY Spouse’s Chicago % 30 Tuesday ONLY, Spouse’s Orlando
Registration. Registration.
$ 60 Wednesday ONLY Session, Chicago % 60 Wednesday ONLY Session, Orlando
Seminar. Seminar.
% 30 Wednesday ONLY, Spouse’s Chicago - % 30 Wednesday ONLY, Spouse’s Orlando
Registration. Registration.
$ TOTAL CHICAGO FEES $ . TOTAL ORLANDO FEES
Enclosed is my check in the amount of $ , made payable to the National Auctioneers Association to

indicate my 1978 NAA Seminar Registration.

Name . e - —_— . Address e e T

City = S — State : Zip — = —

Spouse’s Name (If Applicable) e s ,

Send completed form and total registration fees to: Harvey L. McCray, Executive Director
National Auctioneers Association
135 Lakewood Drive, Lincoln, NE 68510

Hotel Reservation Information: The NAA Office will confirm this NAA Seminar Registrati_on and supmitt tq you
a Hotel Reservation Form for you to use in reserving a room directly with the Seminar Hotel in Chicago
and/or Orlando.
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We will bring tools anywhere in the United States.

All tools guaranteed.
We have the largest rolling inventory
in the tool business.

Tool auctions are
great fund raising projects!

Stop in and visit our show room.
Over 400 items to choose from.
Call and talk to one of our salesmen.

Boswell Wholesale Inc.

BOX 334 BOSWELL, IN 47921

Contact DAN FIELY — Sale Manager
Owner — PAUL TOLEN, JR.

CALL TOLL FREE FOR INFO. 800 428-0950

THE AUCTIONEER



THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS ASSOCIATION

1977-1978 Officers
PRESIDENT: Mrs. Wylie (Joan) Rittenhouse, Uniontown,
Pennsylvania

1st VICE PRESIDENT: Mrs. Walter (Ruby) Hartman, Cam-
den, Ohio

2nd VICE PRESIDENT: Mrs. Leland (lrene) Dudley, Hamp-
ton, lowa

SECRETARY-TREASURER: Mrs. Charlie (Glenda) John-
son, Sevierville, Tennessee

HISTORIAN: Mrs. Bill (Dorthy) Cooke, Griffith, Indiana

DIRECTORS
Terms Expiring 1980:
Mrs. Marty (Brenda) Higgenbotham, Lakeland, Florida

Mrs. Forrest (Betty Jo) Mendenhall, High Point, North
Carolina

Mrs. Harvey (Pat) Lambright, LaGrange, Indiana
Mrs. Bob (Ann) Williams, Arlinton, Washington

Terms Expiring 1979:

Mrs. Don (Eileen) Standen, North Ridgeville, Ohio

Mrs. Walter (Marie) Flatow, Waterbury Center, Vermont
Mrs. Edwin (Patsy) Fulkerson, Jonesboro, Tennessee

Terms Expiring 1978:

Mrs. Morris (Velda) Fannon, Pennington Gap, Virginia
Mrs. Ken (Marian) Barnicle, Ballwin, Missouri

Mrs. John (Lucille) Freund, Omro, Wisconsin

Kwick Klerk Sales System

Assures fast settlement, easy
checkout, individual receipts,
fast sale balancing, write only
once then no posting.

COMPLETE AUCTION SALE
SYSTEM $35.00

Moneyback guaranteed if you us2
the system for three (3) sales
and if not satisfied just return
the unused supplies and the
equipment and your money will
be returned.

If you have any special printing
job send us a sample for a
quote.

KWICK KLERK INC.
714 Orchard Place, Northfield Minnesota 55057

October, 1977

The Ladies Auxiliary . ..
What Does It Do?

At the general business meeting in July in Seattle, the
question “What does the Ladies Auxiliary do?” was asked by
one of the members. I was asked at the board meeting to
respond to that at this time.

First of all, let me give you the objects of the Auxiliary
as outlined in the by-laws. They are threefold and are
stated thus:

1. To help promote and advance the profession of auc-
tioneering at all times.

2. To help promote the interest of all auctioneers every
way possible.

3. To help create and maintain a health and welfare
program.

As you can see, the primary interest of the Auxiliary
is to promote and support the auction profession. As the
convention is the major event of the NAA, this is where the
Auxiliary has concentrated its efforts.

We have helped with the expenses and arrangements of
the conventions whenever the need has occurred in such
areas as flowers, children’s activities and tours in addition
to the ladies’ functions. We donate items to the fun auction
and contribute to the booster page. An annual donation is
made to one of the national charities.

The Auxiliary is responsible for the Memorial Service
at the Saturday afternoon business meeting.

The convention is a family convention just as the auc-
tion is quite often a family profession. It is the desire of
the Auxiliary to continue this type of convention and our
assistance and support is available to the NAA whenever
needed. Without being organized, it would be impossible for
the ladies to give this support to the auctioneers.

My personal reason for being a part of the Auxiliary is
to take advantage of every opportunity to support the auction
profession. Auctions are as much a part of my life as they
are of my husband’s. Even though I am not an auctioneer and
do not ever intend to be, that does not lessen the importance
of the profession in my life.

Through the fellowship and participation in the con-
ventions with our auxiliary activities, we are privileged to
the same advantages and education that the auctioneers
enjoy thereby making us much more capable of fulfilling the
responsibilities we assume in our own businesses at home.

Brenda Higgenbotham
Immediate Past President
Ladies Auxiliary to the
National Auctioneers Association

Dear Ladies:

Words cannot express the gratitude Lyle and 1 feel
toward the members of the NAA and the Auxiliary for
giving him the privilege to serve as the NAA President
last year and for letting us get to know all of you better.
We are sorry we couldn’t attend all the meetings you in-
vited us to but so many were at the same time and con-
sequently we could not accept all.

The kindness and love shown us everywhere we at-
tended the NAA meetings was simply unbelieveable and is
an experience we shall never forget. The way you took us
into your homes made us feel as though we really “belonged”
and were sort of family.

We are members of a number of church, trade, etc.
organizations but none can compete with the friendliness and
cooperation of the folds who belong to Auctioneers Associa-
tions throughout the country.

It was a very trying year at times but certainly was a
most rewarding one. There were so many things we learned
from and shared with you folks last year and I certainly
hope we left some little token of worth with each of you.

I am not going to mention names, there are so many
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and I surely would forget to mention someone, but wish to
say a big, big “Thank You Everyone” for the wonderful year
I shared as the wife of your NAA President. I hope you will
feel free to call on us if we can ever be of help to any of
you in any way. There is always a “Welcome to Ericksons” at
Cresco, Iowa.

Again, “Thanks so much” and may God bless you all.

Irene Erickson, Past President
NAA Ladies Auxiliary

Wisconsin Auctioneers Promote
Auction Way; Sponsor Booth
During Farm Progress Days

Farm Progress Days has become a grent means to pro-
mote industry and information for the thousands of people
who attend the event in Wisconsin annually. This year it
was held near Whitehall, Wisconsin, on July 19-21, with
demonstrations given by a number of implement dealers
on working with forage.

The Wisconsin Auctioneers Association was among the
more than 800 exhibitors in “Tent City” with a booth pro-
moting the auction way of selling.

Tom XKohner of Fountain City and Don Hansen of
Strum were chairmen of the booth, with support from several
other WAA members.

Over $300 worth of tools were given as door prizes dur-
ing the three day event as a result of drawings every two
hours. Well over 4,000 adults registered with their names and
addresses and answered three questions provided on the
registration slip: ‘“Have you ever attended an auction?’’;
“Do you know who your local WAA auctioneer is?”’ and ‘“Are
you thinking about having an auction?”

Colorful helium balloons imprinted with “Sell the Auc-
tion Way, Hire Auctioneers, Wisconsin Auctioneers Associa-
tion” were handed out to the younger set and attracted
attention to the booth.

Vic Voigt, WAA Secretary, has compiled a map of the
state showing the location of all WAA members. It is used

estern

college of auctioneering

Learn to Be — One of the most respected and success-
ful individuals in your community.

We can start you in a profession that is honorable,
pleasurable and most rewarding financially. We have
been doing same since 1948. Ask your successful auc-
tioneer — he has been there!

We have often been imitated, but never equaled. It will
cost you 13¢ to get the answer. (It used to be 3¢.)

This copy partially compiled by Ed Vierheller, Grad-
vate 1960, and past member, Board of Directors, Na-
tional Auctioneers Association.

WRITE:

estern

college of auctioneering
Box 1458 Billings, MT 59103
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THE AUCTION WAY was promoted by Wisconsin Auctioneers
Association members Tom Kohner (left) and Don Hanson, as
they displayed one of the signs, attracting visitors to the WAA
booth at Wisconsin Farm Progress Days.

FILLING BALLOONS with helium kept Ken and Ann Brandau
(left to right, left photo) busy as many children wanted the
balloons when they visited the WAA booth (right photo).

to display at all state meetings and was a popular spot as
registrants searched for their local auctioneers while visit-
ing the booth. A good PA system occasionally carried the
popular auction chant among the throngs of people causing
them to show interest in what the association had to offer.

Feeling it was a tremendous success the WAA members
have already reserved space to “tell the story next year”
when “Farm Progress Days” will be held in Northeast Wis-

consin.

CONTAINER BUYERS

Pay low prices at Europe’s
largest wholesale source of an-
tiques. Buy F.0.B. England or
Antwerp, Belgium with similar
services available from other
countries, or we’ll select, ship
and pay all charges and finance
- to your door. $150 to $300 full
price for packing and paperwork
on 20 and 40 ft. containers.

ers. Write or call collect to Lynn
Walters. Annual volume over
$1,000,000.

ONE OF OUR ANTWERP WAREHOUSES

LYNN WALTERS

13011 S.E. 84th Clackamas. Ore. 97015 [503] 654-3000

THE AUCTIONEER




License Laws Officials Meet in Seattle From States
Where Auction/Auctioneers License Laws Now Required

(Editor’s Note: The material printed below is being sub-
mitted to offer NAA members information about the newly
formed group of Auction Law Officials and the Board of
Directors of the National Auctioneers Association has not
yet had ample opportunity to review any of the programs
proposed to the NAA by the group. Interest has been shown,
however, in the activities and discussions of the new
NALLOA (National Auctioneer License Law Officials Associ-
ation group and the following article was prepared from
the minutes of the meetings held during the 1977 NAA
Seattle Convention. NALLOA President John Friedersdorf
submitted the following information:

MINUTES
MEETING OF AUCTION LICENSE LAW OFFICIALS

Seattle, Washington
July 28, 1977

The committee of auction license law officials, which
was formed at the 1976 National Auctioneers Association
Convention in St. Louis, called a meeting of representatives
from states that have Auction License Laws to discuss
further organization of Auction Law Officials. The meeting
was held in the Olympic Hotel in Seattle, Washington, dur-
ing the NAA Convention. Hugh B. Miller of Evansville, In-
diana, presided at the meeting.

A discussion was held as to whether or not the Auction
License Law Officials should join with NARELLO (National
Association of Real Estate License Law Officials) as a single
group to work together on matters that would be of bene-
fit and mutual interest to both professions. Following a full
discussion, in which many persons participated, a decision
was reached whereby the Auction group would not merge

TWO BOOKS FOR AUCTIONEERS

— . - "Let's Talk About Auctions” and
h 4 “Common Sense in the Auction
* Let’s Talk About { Business’. The books are designed
\ 4 as fundamental guides for amateur
auctioneers and as refreshers for
more seasoned, professional auc-
tioneers.
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In “Let's Talk About Auctions”, . = -
the basic ideas from the “Com-
mon Sense’” series are enlarged ‘eﬂﬁ?‘;‘
upon, added to and reorganized to : 1=
logically cover both broad and
specific aspects of general auction- BEFORE

by Leo Jeslon eering. Topics include “The First

diton—i s’ gieps”, “Getting the Sale”, “Pre-

THROW AWAY AUCTION SIGNS

with the Real Estate group; but would remain a separate
entity and work for further organization of its own group.

Following the above action, a discussion was held as to
the means to be followed in electing officers and setting up
a Board of Directors of Auction License Law Officials.
Many ideas were viewed as to the titles of officers, number
of directors, terms of office, and method for election. After
a lengthy discussion, a committee was appointed to establish
criteria for the organization and election of officers and
directors for a national group of Auction License Law Of-
ficials.

The following committee was appointed to meet and
later report with their recommendations: Hugh Miller, In-
diana; C. W. Borden, Kentucky; Larry Hedrick, North Caro-
lina; Archie Moody, South Carolina; Glenn Webb, Tennessee
and Clarence Nash, Texas.

The Criteria Committee made the following recom-
mendations:

1. That NALLOA (National Auctioneer License Law Officials
Association) be the official name of the group, and that
“Inc.” be added to the name when it is incorporated.

2. That the purposes of an organized national group be:

a. Continued protection of the public — which is con-
sumer protection and client protection;

b. Improved communications between the states, which
have auction license laws, for the purpose of upgrad-
ing the auctioneering profession;

c. Encouraging and implementing reciprocal agreements
between states with auction license laws.

3. That there be three officers elected which would con-
stitute an Executive Committee and that the titles of the
officers be: PRESIDENT, VICE-PRESIDENT, and SECRE-

FLOWMASTER MARKER

_ How many signs have you seen
: that failed to serve their purpose be-
cause they were difficult to SEE, let
alone READ? Whatever the reason, if
signs can't be read easily, they're
~ costing you money.

Now FLOWMASTER has designed

a king-sized permanent marker which
assures clear, bold readable letters.
Permanent ink prevents blurring and
running due to moisture. This amazing
king-size marker makes letters from
AFTER %" to 1” in width with one stroke.
Made of polished aluminum and fea-

tures a large ink reservoir, pump and three different (re-
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paring for the Sale”, "Conducting
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