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. YOU'RE GOING TO LIKE IT A LOT
DURING THE 1977 NAA CONVENTION!
JULY 28-30 — OLYMPIC HOTEL.
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*ﬁi:ﬂ;.,;g;..:-. oy We also have a complete size range as well as
the three brim widths in the summer Milan straw hats.
Order yours for early spring delivery. Our supply of
the white Panama straw 1s almost deleted. We will be

getting our spring shipment of Panamas shortly.

Auctioneer Hat

Please do not forget if you have someone who you
figure has everything, he does not unless he has one
of our beautiful solid gold, with quality sparkling dia-
mond, tie tacks. Compare the quality with your own

jewelers and if ours does not stack up then send them
back for full refund.
Auctioneer’s Gavel

Tie Tack Prices are as follows:

. Solid Gold tie tack
o Aucrafenrs: w/.15K-high quality sparkling diamond .. $159.95

Start the New Year off right! Wear the emblem of w/.25K-high quality sparkling diamond ........ 219.95
the “AUCTIONEER”. If you are not wearing our beau-

; . i i | 1 f t-pri t
tiful silver belly auctioneer hat then you are not fully Oﬂlaer'sllze d'BaTIm:s up fo | full karak:prices of re;;e;{)
dressed. Over 2,000 auctioneers in these United States relf Silver Bally: BaF sommemermommerammm -
are wearing this hat with the red lining that has em- White Panama (until 1-1-77) ... 14.95
bossed in gold in the inside top, the NAA emblem. It Milan Straw (light tan) ... 12.95
comes in sizes from 6 3/4 to 73/4 in three different Faekias Aol P 19.95
brim widths — 21/8” — 23/8” and 2 5/8”. Order yours SRS G S N———
today. Car Coat w/emblem ... 39.95

: L. : 4-.color NAA emblem ... 3.00
We still have most every size in our nice warm
fleece lined car coats. They are beige and all the com- - o
ments coming in from the cold country have been Col. Cl"ﬂlg W. I.awmg
very flattering. Sizes 40 thru 48. 5521 Belhaven Blvd.
Our selection of London Fog-type jackets are now Charlotte, NC 28216
complete. We have canary, navy, brown, gold, baz blue . _n00. .
and beige in medium, large and extra large. This jacket Tele: 704-399-6372 (Office)
as well as the car coat comes with the beautiful 4- 704-399-3260 (Home)

color embroidered NAA emblem sewn on the left front.

Ionu Can Learn to
be an Auctioneer

INTERNATIONAL
AUCTION SCHOOL

912 KENTUCKY HOME LIFE BLDG. — LOUISVILLE, KY.
SEND FOR CATALOG

NATIONALLY KNOWN INSTRUCTORS

THE $UCCESS $CHOOL OF MID AMERICA




From the President’'s Desk . . .

NAA Belt Buckle Has Great Value

At Indiana Auctioneers Convention

The NAA Belt Buckles were in the spotlight at our visit
to the Indiana Auctioneers Association Convention in In-
dianapolis on January 9. I donated my NAA Belt Buckle to
the Fun Auction but felt as if I would have to leave too
soon to see it sold. Harvey Lambright, 2nd Vice President
of the NAA, called me back to the podium after my part of
the program at the noon luncheon to sell the buckle so that
the proceeds could be credited to the Fun Auction.

The bidding was spirited and generous with Russell
Kruse being the champion bidder at a price of $185. I, of
course, thanked the bidders, and even allowed my wife to
kiss the contending bidder, Emerson Lehman, for his con-
tribution to the auction. To my surprise, and his, my wife
completed the challenge by offering the kiss to Emerson.

Although we were at the Indiana Convention for only
the Sunday Spiritual Service and the opening luncheon, it
appeared to me that the Indiana Auctioneers had an ex-
cellent educational program planned. It was the largest
attendance of any State Association meeting that I ever
have attended, with approximately 250 attending the open-
ing luncheon.

Indiana has a very strong State Association as approxi-
mately 900 members belong and of those 900, 250 are NAA
members. I would invite — yes — urge that every member
of the Indiana State Association solicit one or more of their
State Association members to become members of the NAA.
Many of the Indiana members have contributed greatly to
the advancement of the NAA, and especially to the educa-
tional programs for both their state and the NAA. For this,
we offer our thanks!

While in Indiana our plans changed abruptly as we
had planned to fly from there to New York to attend the
three-day NAA Seminar; fly back to Indianapolis where our
car was to be temporarily stored and then drive to Des
Moines, Iowa, where we were to attend the Iowa Association
of Realtors inaugural and winter meetings. At 11:00 p.m.
Saturday our daughter, Mrs. D. J. Prochaska, called from
Neilsville, Wisconsin, where she, her husband and two
children, Gregory and Lynnette, were on a snowmobile
outing. She informed us that D. J. and Lynnette had had an
accident and D. J. was in the hospital at Neilsville with
a broken hip and ribs, and Lynn had a cracked knee cap.

When we arrived, Lynn was doing fine, but sore and
stiff. D. J. had surgery to have his hip pinned together and
was to spend some time in the Neilsville hospital con-
valescing before being returned to the Cresco, Iowa, hospital.
It goes without saying, our trip was cut short as we drove
directly to the Neilsville hospital from Indianapolis.

Prior to the Indiana Convention, I had another enjoy-
able visit with the auctioneers of the Florida State Associa-
tion at their convention in December in Orlando. We enjoyed
the entire program, which was well run and well attended.
J. Wayne Taylor, convention chairman and newly elected
Florida State Association president, organized a fine educa-
tional program. Billy Wells, outgoing president, did an ex-
cellent job in promoting the Association and gaining a
substantial increase in membership.

Of course, Billy’s job was aided by the cooperation and
assistance from the efforts of many individuals with the
Association.

Following the convention we visited with 1st Vice Presi-
dent Marty Higgenbotham and his wife, Brenda, our NAA
Ladies Auxiliary President, at their home in Lakeland. We
visited the Lakeland area where Brenda and Marty showed
us some of his real estate projects and upcoming auctions.
Marty is doing an excellent job of selling high quality an-
tiques and real estate at auction.

Of course, I enjoyed 18 holes of golf with NAA and
Florida Association member Wayne Irving and had one of
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my better golfing days — shot an 80 on a beautiful 18 hole
golf course. We also enjoyed a most memorable day with
the Higgenbothams deep sea fishing in the Guf of Mexico —
we caught fish too! (Irene seemed to enjoy catching octopus
more, however.)

The NAA Board of Directors enjoyed a very fruitful
two-day meeting in Lincoln on January 4 and 5, 1977 — to
start the New Year off right! All but one member of the
board was in attendance, and he was on his way, but was
caught in a snow storm and was unable to continue on to the
meeting.

The committees functioned well and the board took ac-
tion on many matters, which should be beneficial to the NAA
membership. The outline of the decisions, which affect the
membership, will be published in a future issue of THE
AUCTIONEER. Many committee members attended this
meeting also and for their interest and attendance, we are
grateful.

Robert F. “Bob” Losey, co-chairman with his wife,
Winona, of the 1977 Seattle NAA Convention, was in at-
tendance and an excellent pre-convention and convention
program was outlined for the board’s approval. The board
voted to hold the convention registration at $35 per person
for those registering in advance and $45 per person for those
registering after July 1, 1977 and at the convention.

Make your plans now to attend the greatest auctioneers
convention ever in the beautifull northwest part of our
country. Be sure to register early for your benefit which
will also allow the convention committee to plan on your at-
tendance.

If you have not made plans to attend the three-day Semi-
nar in Kansas City on February 28, March 1-2, 1977, do so
immediately. The Kansas City Seminar is filling up, but you
can still get in if you hurry.

The Ericksons’ schedule is filled with auctions and travel
committments, but even more so now with our son-in-law’s
accident as he is the manager of our real estate department.
We will continue to serve in the best interest of the NAA

to the best of our ability, however!
Lyle Erickson, President

Cresco, lowa

AUCTION-MINDED SALES PERSON

Must be interdgted in ngffon-wide travel. Will-
ing to learn newXpol biSiness. Travel expenses
paid and five-digihdficome. Interested parties
send resumes to.gs
Tool Sdles Posjtion
135 £akewood Dxjve
jfcoln, NE 6851C
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THE AUCTIONEER Magarine is the official publication of the
National Auctioneers Association and is published monthly
with the exception of an August issue (11 issues annually).
THE AUCTIONEER Mgazine is published as a means of
exchanging ideas that will serve to promote the auctioneer
and the auction method of selling.

The Editor reserves the right to accept or reject any material
submitted for publication.

Single copies: 60¢ each
Annval subscription rate: $6.00 (11 issues)

Clo?ing dates for advertising copy and all articles for publi-
cation is the 10th of he month preceding the issue, which is
published on or near the first day of each month.

Advertising rate schedule and mechanical requirements in-
formation available on request. Advertising rates include:

One (1) Six (6) Eleven (11)
Time Times Times
One Page $110.00 $100.00 $95.00
Half Page 55.00 50.00 47.50
Quarter Page 27.50 25.00 23.75
Column Inch 6.00 6.00 6.00

Editorial and Executive Office: National Auctioneers Associa-
tion, 135 Lakewood Drive, Lincoln, Nebraska 68510. Phone:
402 489-9356. Harvey L. McCray, Executive Director and Sec-
retary of the Corporation; Cheryl Griffith and Helen Witters,
Office Secretaries.
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college of auctioneering

Learn to Be — One of the most respected and success-
ful individuals in your community.

We can start you in a profession that is honorable,
pleasurable and most rewarding financially. We have
been doing same since 1948. Ask your successful auc-
tioneer — he has been there!

We have often been imitated, but never equaled. It will
cost you 13¢ to get the answer. (It used to be 3¢.)

This copy partially compiled by Ed Vierheller, Grad-
vate 1960, and past member, Board of Directors, Na-
tional Auctioneers Association.

WRITE:

estern

college of auctioneering
Box 1458 Billings, MT 59103

National Auctioneers Association

Officers

President — Lyle Erickson, Box 239, Cresco, Iowa 52136.
Bus. Phone: 319 547-3700

Ist Vice President — Martin Higgenbotham, 1702 E. Edge-
wood Drive, Lakeland, Florida 33803. Bus. Phone: 813
688-6094

2nd Vice President — Harvey C. Lambright, 112 N. Detroit
Street, LaGrange, Indiana 46761. Bus. Phone: 219 463-
2012

Executive Director — Harvey L. McCray, 135 Lakewood Drive,
Lincoln, Nebraska 68510. Bus. Phone: 402 489-9356

Treasurer — Dean Fleming, Atkinson, Nebraska 68713. Bus.
Phone: 402 925-2801

Directors

Terms Expiring 1979

C. P. Terry Dunning, P.O. Box 866, Elgin, Illinois 60120. Bus.
Phone: 312 741-3483

Wayne Ediger, 125 South Ash, Belle Plaine, Minnesota 56011.
Bus. Phone: 612 873-2292

William J. Josko, 3482 Post Road, Southport, Connecticut
06490. Bus. Phone: 203 255-1441

Forrest Mendenhall, Route 5, High Point, North Carolina
27263. Bus. Phone: 919 887-1165

Hubert D. Songer, 1602 Jones Blvd., Murfreesboro, Tennessee
37130. Bus. Phone: 615 893-0643

Terms Expiring 1978

Wylie S. Rittenhouse, 9 Derrick Avenue, Uniontown, Penn-
sylvania 15401. Bus. Phone: 412 438-0581

John P. O’Connor, 2916 Chippewa Drive, Owensboro, Ken-
tucky 42301. Bus. Phone: 502 685-2000

Ed Huisman, 5212 Lemon Hill Avenue, Sacramento, California
95824. Bus. Phone: 916 422-2792

Marvin L. Smith, Hanover Road, Silver Creek, New York
14136. Bus. Phone: 716 934-4875

R. A. “Dick” Mader, Box 147, Gillette, Wyoming 82716. Bus.
Phone: 307 682-3882

Terms Expiring 1977

Joseph W. Donahoe, 627 East Harriet Street, Darlington,
Wisconsin 53530. Bus. Phone: 608 776-2156

Howard Buckles, Keosauqua, Iowa 52565. Bus. Phone: 319
293-3012 |

Dick Kane, Wisner, Nebraska 68791. Bus. Phone: 402 529-
6785

Dale McPherson, R.R. 3, Box 40 B, Rapid City, South Dakota
57701. Bus. Phone: 605 348-1369

Ray Wallace, 1841 Texas Avenue, Shreveport, Louisiana
71101. Bus. Phone: 318 423-8129

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901
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Kansas City Seminar Sessions To Include Full Schedule Of
Real Estate-Heavy Equipment- Antiques-Bid Calling Topics!

Auctioneers still have time to register for the 1977 Kan-
sas City Seminar, to be held on February 28-March 1-2, 1977,
at the Radisson Muehlebach Hotel, even though the seminar
classes are rapidly filling up. Interest 1s high in the subjects
selected by the NAA Education Committee and the instruc-
tors selected have the reputations of being able to offer much
good information on their subjects.

J. L. Todd of the J. L. Todd Auction Company, Rome,
Georgia, will conduct the session on real estate auctions, with
special emphasis to be given on farm acreage sales.

Archie Moody will follow J. L. on the Monday session
with an evening class on bid calling. Archie also will conduct
a Tuesday evening class. Archie, an immediate past di-
rector of the NAA, owns and operates the Moody-Godley Auc-
tion Company in Darlington, South Carolina.

Grover Howell, a past NAA president from Houston,
Texas, who owns the Grover Howell Company, will conduct
the seminar on Tuesday, March 1, on heavy equipment and
farm machinery at auction, in addition to SBA (Small Busi-
ness Administration) and government-owned property sales.

Jim Wilson, another immediate past NAA director, is all
set on Wednesday, March 2, to offer good informative facts

about selling antiques, with emphasis on primitives and con-

signment sales. Jim is owner of the Wilson Realty and Auc-
tion Company, Hot Springs, Arkansas.

Attending the Kansas City Seminar on February 28-March
1-2, 1977, will offer an auctioneer — from the newest to the
most experienced — good information from experienced auc-
tioneers who bring with them much success and expertise

in their chosen fields of the auction method of selling. Don’t
miss the opportunity this year to be included in the Kansas
City Seminar — February 28-March 1-2, 1977 — Radisson
Muehlebach Hotel, Kansas City, Missouri.

The three-day seminar registration cost 1s $150 per per-
son.Spouses, when attending the seminar with either their
husband or wife, can attend the entire seminar at half price
—— $75. Registration costs for those wishing to attend a por-
tion or portions of the courses can register for $60 per session
($30 for spouse).

Hotel reservations will be arranged thru the National
Auctioneers Association headquarters, but registrants will pay
their hotel charges on checkout when the seminar 1s com-
pleted.

It is important, however, that Seminar Registrations and
Hotel Reservations are made immediately so that the NAA
Seminars Committee and Radisson Muehlebach Hotel can
provide for you accordingly.

Registration will begin at 8:00 a.m. on each day of the
Seminar and conclude on Monday and Tuesday after the
evening Bid Calling classes (choose either the Monday or
Tuesday Bid Calling Class) at approximately 10:00 p.m.; and
on Wednesday near 5:00 p.m.

Use the Seminar Registration Form — Hotel Reservation
Form below to attend the Kansas City Seminar. Registrations
will be accepted only if the Seminar Registration fee check
is included with the registration form (do not send hotel
reservation money to the NAA Office, however).

e
Registration Form Kansas City Seminar — February 28-March 1-2, 1977

Send all Seminar Registration fees and completed form immediately to:
Harvey L. McCray, NAA Executive Director, 135 Lakewood Dr., Lincoln, NE 68510.

Three-day Registration Fee: $150 per person ($75 for spouse)

One-day Registration Fee: $60 per person ($30 for spouse) (Note: Bid Calling Course To Be Selected
Either On Monday or Tuesday only — No No Bid Calling Course on Wednesday.)

REGISTRATIONS ACCEPTED ONLY IF REGISTRATION FEES INCLUDED WITH REGIS-
TRATION FORM (DO NOT SEND HOTEL ACCOMMODATIONS’ CHARGES — PAY HOTEL

CHARGES WHEN CHECKING OUT OF HOTEL — SEE NEXT PAGE).

for reg

Enclosed is my check in the amount of $

istration to the Kansas City Seminar, February

28-March 1-2 at the Radisson Muehlebach Hotel (please insert checkmark where applicable):

Monday, February 28 — Real estate with emphasis on farm acreage auctions.

- | prefer the Monday evening Bid Calling Seminar.

—Tuesday, March 1 — Heavy equipment and farm machinery at auction.

| prefer the Tuesday evening Bid Calling Seminar.

Wednesday, March 2 — Antiques with emphasis on primitives and consignment auctions.

(Note: Hotel Reservation Form on reverse side of this page.)

#
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Western College of Auctioneering’s 1976 Winter Term

| WESTERN COLLEGE OF AUCTIONEERING

ENTER T0 LEARN G0 FORTH T0 SERVE

THE WINTER TERM, 1976 class of the Western College of Auctioneering is pictured above. The students are photographed
with the instructors on the front row, who are: Truman Kongslie, Herried, South Dakota; Bob Thomas, Western’'s President, Bill-
ings, Montana; Bill Hagen, Western's Executive Secretary, Billings; Gene Gabel, Billings; and Lorraine Divver, also of Billings.

m

Hotel Reservation Form for the Kansas City Seminar

Reserve the following accommodations for me at the Radisson Muehlebach Hotel, Baltimore at 12th
Street, at the following room rates:

Single room @ $26 per person per night: Day, Time and Date of Arrival

; Day, Time and Date of Departure :
Double or Twin room @ $33 per night to share with ;
Day, Time and Date of Arrival ; Day, Time and Date of
Departure .
Above rates do not include 7Y2% local taxes.

Name

Firm

Street

City State _Zip

Hotel Reservations will be made for you by Harvey L. McCRAY.
Reservation information MUST BE SUBMITTED IMMEDIATELY if
accommodations are to be available. DO NOT SEND HOTEL
ACCOMMODATION CHARGES TO THE OFFICE — PAY HOTEL
CHARGES WHEN CHECKING OUT OF HOTEL!

%
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New York Seminar Offers
Participant Outstanding Value

Participants in the January 10-11-12, 1977, Seminar at the
Biltmore Hote]l in New York City agreed that the Seminar
was outstanding and those in attendance left with a feeling
that the instructors were not only well informed, but were
able to offer good ideas to those in attendance.

The Biltmore Hotel, in the heart of Manhattan’s fti-
nancial district, was convenient to get to; the food service
was excellent; and the fellowship opportunities outstanding
as many met after the sessions to become acquainted and
“talk about auctions”.

Al Traiman led off with a thorough discussion of Real
Estate, based on his years of experience in that field. It was
obvious to the participants that Al not only has knowledge
of the profession, but was able to convey his ideas in a clear
and concise manner. Ample time was offered for questions
and the nearly 70 Real Estate registrants took the opportunity
to learn from Al Traiman.

World Champion Livestock Auctioneer (1956) Archie
Moody offered his expertise in Bid Calling for half of the
registrants during the evening hours on Monday and Tues-
day. His Tuesday class was cut short, as Archie had to return
to his home for an important auction, but his class was ably
carried on by Seminar Chairman Marty Higgenbotham.

During the day on Tuesday, Grover Howell, a past NAA
President combined his talents with Tim O’Leary, with the
Small Business Administration in Washington, D.C., and to-
gether they provided insight on government and state-owned
property liquidations, including SBA sales. Grover also dis-
played his years of experience in his discussions and Tim
offered many ideas on SBA sales and the requirements
needed by an auctioneer to qualify for those auctions.

Wednesday was a very busy day for the Seminar regis-
trants, having to “cram in” a long presentation in the morn-
ing by two very informative instructors who offered help
in memory retention. Leon Hart and his assoclate of Memory
Systems Associates provided instruction and demonstration
on how to remember faces, how to remember numbers and
the applications of the memory systems in general. Memory
Systems Associates would have enjoyed more time, but the
Seminar on Wednesday was divided into half so that the
participants could have lunch and board buses for Sotheby
Parke Bernet (pronounced Ber net, as in basketball net).

John Marion, President of Sotheby Parke Bernet, wel-
comed the Seminar participants to the Galleries at 980 Madi-
son Avenue in New York City and after presenting some
facts and figures of the corporation, described the subject
to be discussed by the four associates to follow. C. Hugh
Hildesley discussed appraisals of the fine arts and antiques,
in addition to Sotheby Parke Bernet’s newest field, real
estate; Robert C. Woolery followed with information on
the auctions held at the Gallery and showed slides of items,
which were auctioned, and described some of the activities
the Gallery is involved in during auctions (he is an auction-
eer); Tom Norton followed and his specialty 1s communi-
cations and promotion and the presentation ended with a
discussion on Judith Landrigan’s specialty of European

AUCTION HOUSE
for SALE

An established business of 18
years in a rapidly growing
western New York State urban
area.

Modern 5400 sq. foot building |
constructed especially for AUC-

TIONS

A rare opportunity to expand a
modern AUCTION HOUSE OP-

ERATION

Also available: adjoining 40 acres
of Commercial or Residential
development property

Inquiries call: 716-394-4660

JIM GRAHAM
AUCTIONS

““Net you thousands more”

204 U.S. 1, North Palm Beach, FL
‘ 305-844-1723

Auctioneers

Realtors

g
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Nineteenth Century Paintings. Judith also is an auctioneer.

The Monday morning Seminar could have been a dis-
aster, attendance-wise, due to a snow storm which hit the
entire eastern seaboard, but very few registrants had to can-
cel at the last minute. The meeting room in the Biltmore
was not only spacious and graced with beautiful chandeliers
in the high ceiling, but the sound system was excellent —
everything created the atmosphere of learning and the regis-
trants used the opportunity which was offered.

Seminar Chairman Marty Higenbotham, though nervous
at first with fear of one of the instructors not showing up,
had everything under control throughout the sessions. His
attention to the details in advance and the many long hours
of planning and phone contacts were rewarded with the
complimentary comments paid to him by those who par-
ticipated in the first Seminar during the 1977 year.

Attendance was not limited to registrants in the east.
Jim and Dick Messersmith and their associate Rick Knight
traveled from Jerome, Idaho, to New York City to attend
the Real Estate Seminar and G. Robert Deiro, the president
of the newly formed Nevada State Auctioneers Association,
from Las Vegas also proved that distance is no factor when
information and education is available for auctioneers.

Phase II of the 1977 NAA Seminar season will get under-
way in Kansas City, Missouri, on February 28March 1-2,
when J. L. Todd, Archie Moody, Grover Howell and Jim
Wilson team up to give their experiences in the Kansas
City Seminar. A full Seminar is expected in Kansas City and
by the time this publication is published, it is expected that
the second Seminar will be filled to capacity.

ALLOWED TO SING

A retired vocalist who had acquired a large fortune by
marriage, was asked to sing in company. “Allow me,” said he,
“to imitate the nightingale, which does not sing after it has

made its nest.”
Kansas City Sertoman

[



Antiques and Americana . . .

TALL CLOCKS

By George Michael
Merrimack, New Hampshire

Most everyone calls them ‘“grandfather” clocks, but the
correct name 1s ‘‘tall” clock. They made their appearance
late in the 17th century in Europe. Until that time most
timepieces rested on a shelf hanging on the wall, with
weights and pendulum dangling below. These are often re-
ferred to as ‘“wag-on-wall” clocks, so named because of the
wagging pendulum. They are still available at shops in
Europe as many are still in use in country homes. Some-
one concelved the idea of enclosing the movement in a tall
case, and the tall clock was born. The weights power the
time and striking mechanisms, and because of the long
drop will run a week or more on one winding.

Tall clocks were first made in this country early in the
18th century, mostly by craftsmen who had been trained
overseas. It was not until late in the 18th century that
large scale production began, and early in the 19th century,
American clockmakers dominated the world scene with
their mass production. When the industrial age set in during
the 1820s and 1830s, the cheaper spring wound clocks be-
came available and the more expensive tall clock gradually
disappeared from the scene. So, most old American tall
clocks were made between about 1790 and 1840. During this
period, some were made with wooden works, but are not
as desirable to collectors today.

Many clocks were assembled with works made over-
seas, mostly from England. A maker here might have a
local cabinetmaker do the case, in it he would put the
works, and fashion the weights trom tin and make a
pendulum of iron and brass. So long as the clock was as-
sembled here, we consider it an American clock. The more
valuable American clocks have works made by master clock-
makers here. You may check the rear plate of your brass
works. If they do not bear a stamp of an English maker,
most likely yours was made here.

Questions and Answers

From Dalton, Massachusetts — I have an old bottle, 14”
tall and about 3%” in diameter at the base, tapering to a
narrow neck. It is heavy glass overlaid with opaque white
on an opaque soft rose. A pattern of circles has been polished
over the whole bottle. I have heard it called ‘“Thousand
Eyes”, and am anxious to learn its origin and age.

Answer — Not seeing the bottle, or a picture of it,
makes this difficult. It sounds like one of the flashy pieces
made in Murano, Italy, as your description does not fit any
American design I know. Perhaps if you showed it to a
glass dealer at a local antiques show, he or she could help.

From Portsmouth, New Hampshire — We have a Chinese
figure which appears to be pure white porcelain. It is of a
woman sitting, with one hand which swings free. There 1s a
hole in the bottom, but no mark. Can you identify it for us?

Answer — It sounds like a blanc de chine figure, made
most likely in China. It is often referred to as Fukien por-
celain, as that is the province in which most was made. It was
exported to Europe as early as the 16th century, However,
it is being reproduced today in great quantity, so one would
have to see it to value it.

From Worcester, Massachusetts — We went through a
restored home in New York recently, and had a table
identified to us as a refectory table. We had always thought
they were library tables. What is the difference?

Answer — Most likely this was of oak, and could date
back to the 16th or 17th century, though many were re-
produced in the last century. They acquired their name
because many were used in the refectories of churches.
Many are found today in libraries of homes and public
buildings, so maybe you are not too wrong.

8

CAl Applicants Request Space
In the 1977 Course | & Il Classes

Applications for the 1977 CAI — Course I & II — are
now being received by the CAI Staff in Bloomington, Indiana.
The new application form was printed in THE AUCTIONEER
magazine (January, 1977) and immediately upon receipt of
the magazine, auctioneers indicated their desires to be ac-
cepted for the 1977 Courses.

Course I applications will be reviewed by the Admis-
sions Committee, which has final determination regarding
eligibility and admission of applicants. Course II applicants
will be accepted if they successfully completed Course I. Al-
ready many who completed successfully, Course I, during
March, 1976, have requested space in the second year course.

Use the 1977 CAI Application Form, which again 1s
printed in this issue of THE AUCTIONEER magazine and
send in your application now. Don’t miss out on the op-
portunity to learn ways to improve your performance in
the auction business. Before you can receive,the CAI designa-
tion, you must successfully complete the three years of
Institute courses (90 hours — one week each year).

Enrollment is limited, in Course 1, to the first 110 qual-
1ified applicants. Applications and full tuition for first-year
enrollees must be received by March 1, 1977. Accommoda-
tions, after acceptance, will be made for you at Indiana
Memorial Union in Bloomington and all arrangements for
housing will be made for you by the Institute staff. Space
1s available on the application form to note the participant
with whom you wish to share a room — if you do not express
a roommate preference the Institute staff will make the room
assignments.

Applications are now being accepted — submit your
application for the 1977 CAI (Certified Auctioneers Institute)
immediately.

Quality Rings & Costume Jewelry

For the auction markets — Means exceptional
high profit opportunities for you, Mr. Auctioneer.
Earn thousands of extra $ in 1977! Sounds
easy? It is! Sounds profitable? It is! Also, |
guarantee if you don’t make outstanding profits
from our line of fast selling rings I'll buy back
at 100% and pay the return postage. How is
that for being sure of your merchandise?

All you have to do is send check for $27.00,
plus $1.00 handling charge — total: $28.00 for
a sample tray of 36 fast-selling, mens, womens,
‘ childrens rings. 100% buy-back guarantee if
for any reason you are not satisfied. After see-
Ing you will be ordering by the gross, believe
me!!l

| Send check to:

Peter Julians, Wholesale Jewelry
| P.O. Box 577
Swansea, SC 29160

ATTN: Col. Edward G. Butcher
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Please make check or mon- 1977 CAI Applicaﬁon Form Mail to:

ey order payable to:

Certified Auctioneers Insti-

tute, Suite 555, Indiana Me-

Certified Auctioneers Insti- April 3-8, 1977 — Indiana University morial Union, Bloomington,
tute, Inc. IN 47401
Name: — ” —
Home address: _ _ _ City R State ___ Zip _
Home Telephone Soc. Sec. Number __

(Area Code)
Firm Name _ N _
Firm Address _ _City_________ _ State _______ Zip _ .

Firm Telephone

(Area Code)

To Be Completed by First-Year Applicants Only: 2-17
| request admission to the first-year CAIl class in 1977.
| am an auctioneer with two or more years full time experience conducting an average of
sales per month primarily in types of sales.
| am an auctioneer with more than one year but less than two years’ full-time experience conducting
an average of sales per month primarily in _ ____ types of sales.
| attended auction school prior to entering the auction pro-
fession. Year graduated:
Additional schools or seminars attended (if any)
| understand that my application and full tuition must be received by March 1, 1977. | also understand that this fee
will be returned should | not qualify or if enrollment capacity has been reached prior to receipt of my application.
To be certified by employing auctioneer if other than applicant
| certify that the information supplied is correct.
Firm . - Y -
Name and Title ~ ) -
Signature _ _ .
National Auctioneers Assoa;tion memb; ) Yes No
State association member Yes No
Name of state association (if member)___ _ _
My check in thé amount of __ is enclosed.
A money order in the amount of is enclosed.
Full tuition: $195 for NAA member
$225 for non-member
ROOM RESERVATION: AGE _ _ SEX
REQUEST FOR ACCOMMODATIONS
Share Twin Room with (Name of Roommate) - ER = -
Single room (at $50 charge to be included with tuition fee)
Other special arrangements requested: o = .
- B — Signature of Applicant -
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Outstanding Tours Arranged for Auctioneers Going to Seattle Convention

By Robert F. Losey, Sr., Chairman
1977 Seattle Convention

I have already told you how I've enjoyed and what an
educational experience the conventions I have attended have
been. But one thing my family and I have always enjoyed
is the chance they have given us to see more of the country. I
know many of our members also use this opportunity to get
a closer look at our Nation. With this in mind, I have con-
tacted a couple of travel agencies to set up special tours for
the post convention time.

I have been able to put together a really special package
to Alaska. It will allow you to see a great deal of the largest
state in the Union in as short a time as possible. You’ll de-
part from the Olympic on July 31, Sunday, for Vancouver to
board the “Sun Princess”, an elegant ocean liner that will
take you up the inland passage to Skagway with stops in
Ketchikan and Juneau for sightseeing.

At Skagway you’ll transfer to a narrow gauge railway
for a breath taking trip to Whitehorse. You’ll spend a day
sightseeing in this formerly wild boom town and an evening
at the “Frantic Follies”. Then off on a coach ride to Dawson.

Dawson, where the Alaska gold rush all began, will
offer a day of sightseeing and some gold panning, a live
show in the historic Palace Grand Theatre. We’ll then get
back on the coach and go up the Yukon to Fairbanks. Fair-
banks is the new boom town of the pipeline. You’ll enjoy a
day of sightseeing that will include a chance to see govern-
ment experimental and private farming areas.

The afternoon will be spent on a riverboat down the
Clena and Tanana Rivers. The next day you’ll fly to Nome
for more gold rush and your first view of the Eskimo culture,
ancient chants and story dances which are tonight’s enter-
tainments. The next morning you fly to Kotzebue, above the
Artic Circle. You’ll get a close look at Eskimo life and crafts
in this far away village.

In Anchorage you’ll board Cessenas for a flightsee of
Mt. McKinley — what an experience! The next day will take
you to the Matanuska Valley, the “Bread Basket” of Alaska,
for a first hand look at farming in the north with lunch
at one of the farm houses. Your last day will be free to
shop or relax in Anchorage before your flight home.

This tour is 15 days — 14 nights, terminating in Anchor-
age at a cost of $1,650.00 per person based on twin occupancy,
with many meals and your transportation included. It will
be fully escorted, so you’ll have a wealth of information at
your disposal. There are options available to you that shorten
the time and decrease the cost.

Tour B allows you to conclude your trip after your re-
turn from Kotzebue, which makes the trip 12 days — 11
nights at a cost of $1,420.00 per person based on a twin
occupancy.

Tour C concludes in Fairbanks for an 11 day — 10 night
trip at a cost of $1,148.00 per person based on twin occu-
pancy.

Tour E is a 7 day — 6 night trip that concludes in White-
horse for a cost of $766.00 per person based on a twin
occupancy. Or, if you are in the mood for only a boat trip,
you can stay on the “Sun Princess” for its return to Van-
couver with stops at Glacier Bay and Sitka for sightseeing.
This trip takes 8 days and 7 nights and concludes in Van-
couver at a cost of $1,100.00 per person based on a twin
occupancy.

These tours are limited in capacity to 30 people. We
might be able to fit in a few more people on the shorter
tours, but reservations go fast and space is limited. There-
fore, you’ll want your space reserved as soon as possible.
Upon receipt of a $100 deposit your spot will be reserved. We
must have these deposits before the 1st of April to keep our
hotel and stateroom reservations. The balance will be due the
15th of May.

If you decide to take one of these tours you may be
eligible for a reduced tour bussing fare available from many
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MANY OUTSTANDING TOURS are available for Auctioneers
and their families attending the 1977 NAA Seattle Conven-
tion — both before and after the convention, which will be held
on July 28-30, 1977, at the Olympic Hotel in Seattle.

points in the United States to Seattle. Send all of your
inquiries and your deposits to ‘“Senour’s Alaska Air Sea
Tours”, 1205 Joseph Vance Bldg., Seattle, WA 98101, Phone
206-682-5822/ Telex 32-398.

Several members have expressed a desire to see the
Canadian Rockies. Therefore we are offering a tour that
leaves the Sunday after convention for Victoria then you'll
go by motorcoach on to the Gulf Islands, Vancouver, Fraser
River Canyon, Kamloops, Mt. Robson, Jasper (a day at Jas-
per), the Columbia Icefields, Peyto Lake, Lake Louise (a day
at Lake Louise), Moraine Lake, Bow Valley, Banff (a day
at Banff) and conclude the trip in Calgary. The trip takes
9 days — 8 nights and costs $725 per person based on a
twin occupancy which includes many meals.

An option to this tour starts on the evening of Satur-
day, July 30, with a flight to Spokane where you will join a
motor coach trip that will go to Calgary via Glacier National
Park, then it’s the same trip backwards except you don’t
get a full day at Lake Louise and Jasper. This trip con-
cludes with a day’s sightseeing at Vancouver. It is also 9
days — 8 nights, but the cost is $650.00 per person based on
a twin occupancy.

Again, you will have to make a $100 deposit by the 1st
of April to hold your space, and the full payment by May
15th. This tour is also being taken care of by “Senour’s Alaska
Air Sea Tours”, 1205 Joseph Vance Building, Seattle, WA
98101, Phone 206-682-5822/Telex 32-398.

Remember, get your space reserved early.

We have also been able to set up a trip to Hawaii. It’s
for 5 nights — 6 days at the Miramar Hotel. The air travel
is with Continental Airlines. It includes a traditional “aloha”
lei greeting, a Pearl Harbor cruise, a Continental breakfast
and tour briefing the morning after arrival, a luau at the
Hilton Hawaiian Village, and a hospitality desk in the hotel
lobby. The cost per person is $395.00 based on a twin occu-
pancy; if you wish to stay over the cost is $14.56 per person
per night. There are also rates for 1/3 triple occupancy,
single and children under 12 with 2 adults. To reserve
your space on this tour you must make a $50 deposit. The
balance of the cost is due by June 1st, to “Where-To-Go
Travel”, P.O. Box 88867, Seattle, WA 98188. The reserva-
tions are limited, so get your money in early.

Remember, all the tours mentioned may make you
eligible for a reduced tour bussing to Seattle from many
points in the United States. Both agencies welcome inquiries.
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Messersmith Sponsors Fair Booth
To Compare Old and New of Auctions

The “pop, pop, pop”’ of a one cylinder gas engine at-
tracted the attention of the crowd and the booth held the
crowd’s attention during the Twin Falls County, Idaho,
Fair. The booth was sponsored by the Messersmith Auction
Service of Twin Falls. Past NAA President Jim Messersmith,
his father and brother own and operate the 3-M Auction
Service. With three auctioneers, one clerk, one cashier
permanently, they handle over 200 auction sales per year
and extra auctioneers are employed when they conduct two
sales per day.

The 3-M Auction personnel also includes John Wert of
of Wendell; Irvin Eilers of Kimberly; Jim Messersmith; J.
W. Messersmith, clerk, and cashier Marge Brownfield, both
of Twin Falls.

Due to the increased interest in auctions, the Messer-
smith Auction Service sponsored the county fair booth, which
created the interest of the crowds. On one side of the booth
was displayed an old indian offering his squaw for sale to an
old prospector and on the other side, they depicted the
modern auction. The theme of the fair was ‘“We The People.”

The Messersmiths displayed a one cylinder gas engine
and the pop, pop, pop of the engine stopped more people
than a new Cadillac. Compared to the old engine, on the
other side, was a new modern J D gas engine light plant.
Sage brush and weeds were the decorations on the old part
and a new modern wire mesh fench outlined the decora-
tions of the new.

Jim Messersmith reported that he sells three markets
per week and the firm handles all types of auctions — real
estate, farm, antique and furniture. The booth at the fair
is one way they are promoting the auction business in the
Twin Falls area.

Jim also reported on another big sale, which was held

TWO NEW BOOKS BY LEO JESION

Book One — “Let’'s Talk About Auctions” — |
An illustrated book with helpful hints for
the amateur and professional auctioneer.

Book One — $5.95 each, postpaid |

Book Two — “Common Sense in the Auction
Business’”’ — A compilation of the articles |
written by Leo Jesion as published in THE
AUCTIONEER magazine.

Book Two — $2.00 each, postpaid

Book One and Book Two Together — $7.00
for the set, postpaid

(Pennsylvania Residents Add 6% Sales Tax)

Send check or money order to:

Jesion Auction Service

Box 46
McKeesport, PA 15135
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THE COUNTY FAIR BOOTH, sponsored by the Messersmith Auc-
tion Service, depicted the theme, ‘‘Auctions — Born With Amer-
ica” and compared the old and the new of auctions.

near Hagerman, Idaho, where over 1,500 people braved the
cold wind, saw bargains, including farm equipment of every
description sold at auction. Over 656% of the machinery was
sold to out of state buyers and the equipment came from a
large custom farming operation, which has felt the squeeze
of rising production costs and sagging farm commodity
grii:-e-s. The sale expected to gross more than half a million
ollars.

The farm operation had farmed about 4,800 acres for
eight owners of desert entry parcels in the Bell Rapids
Project last year and next year, in order to cut back on
rising overhead in its farming operation, the firm will
farm only about 2,000 to 2,500 acres. Some of the equipment
was sold due to the cut back.

The sale, conducted by Messersmith Auction Service,
had grossed more than $200,000 by noon on a fleet of 26
tractors and immediately following that account, they auc-
tioned a large caravan of heavy-duty farm trucks. Farmers
from all over parts of Washington, Oregon and Utah at-
tended the sale. Tractors sold at prices from $36,000 down
to $500.

Beef Auction Nets $69 985

One hundred beef exhibitors received a total of $69,985
at the auction sale of 156 steers at the 61st annual Southern
Wisconsin Junior Livestock Exposition this year. The sale
was held at an Oscar Mayer and Co. plant.

A spokesman for the sale said the average price of
steers hit 39 cents a pound at the sale in which the grand
champion steer went for $1.40 a pound to an owner of a
truck stop. The price paid by buyers for most steers ranged
from 36 to 51 cents a pound and the average was about 3
to 4 cents a pound over the choice steer market for the day.

Production Credit Association of Madison, Wisconsin,
bought the reserve champion steer. The largest buyer at the
sale was a Sauk City Livestock and Trucking firm, who
purchased 34 head to support the junior livestock show.
LeRoy Fuchs and others paid from $30 to $100 a steer above
market price to give exhibitors incentive to stay in the live-
stock business.

Both market hogs and market lambs are sold on a basic
market price and are not sold at auction.

The Southern Wisconsin show was started in 1915 on
the University of Wisconsin-Madison campus and originally
served as a championship show for county winners. It is the
oldest livestock show in the nation.
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AUCTIONEERING
A Great Way to Live!

 AUCTION |

SALE

il
As a student at the MENDENHALL SCHOOL of AUTIONEERING, you receive outstand-

ing training in all phases of the Auction Profession by Professionals.

R

I D we offer 5
r - - - . _. - Te rms e ach o s

1977 A '.;,‘ - & 1
April 4-15 -—ll e
June 6-17
Aug. 8-19 =g )
Nov. 7-18 Y W T

ONE OF THE MANY PRACTICE AREAS IN THE Fr:"::f;.rmca?ilon STUDEN
SCHOOL. THIS TYPE OF TRAINING CAN ONLY . TODAY! REAL LIVE SALES HERE AT THE SCHOOL.

BE HAD AT MENDENHALL.

14 2 Weeks of
NTASTIC TRAINING — BEAUTIFUL FACILITIES Professional

Professional
Training

Instructors

100+ Hours of
Instructions,
Field Trips,

endenhall School of Auctioneerin Agﬁ'ti:e;l‘l’r’g

.29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165
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Everyone Will Enjoy the Activities

At the 1977 Seattle NAA Convention

By Mary Witzel
Publicity Chairman

Your auctioneer friends from Washington state are busy
making plans to ensure the 1977 National Auctioneers Con-
vention in Seattle is profitable and fun for you and your
family.

The ladies of Washington state are also busy preparing
some special things for the Ladies Auxiliary, which includes
a ladies luncheon with an interesting program. We want you
to have an enjoyable, memorable time when you visit

THE MAJESTIC Mt. Rainier, an extinct volcano and the leading
attraction in Mt. Rainier National Park, is two hours southeast
of Seattle. During the summer there are guided tours to Mt.
Rainier from Seattle.

SEATTLE OFFERS the visitor a variety of activities and one of
the more popular sports is sailing and boating on the Sound.

How many signs have you seen that failed

to serve their purpose because they were
difficult to SEE, let alone READ?

Whatever the reason, if signs can’t be
read easily, they're costing you money.

Now FLOWMASTER

has designed a king-sized permanent marker which
assures clear, bold readable letters. Permanent ink
prevents blurring and running due to moisture. This
amazing king-size marker makes letters from %" to 1"
in width with one stroke. Made of polished aluminum
and features a large ink reservoir, pump and three
different (replaceable) nibs in a plastic case. Comes
with a 4 ounce can of permanent ink and a 4 ounce
can of nib cleaner.

WRITES ON ANYTHING — GLASS, PAPER, WOOQOD, ETC.
IDEAL FOR AUCTIONS, AUCTION HOUSES,
OFFICE, SHOP, HOME OR SCHOOL

Only $8.95 Postpaid (noT AVAILABLE IN STORES)

Please send me ... kit(s), each including king-sized FLOWMASTER
Marker, 4 ounce can of permanent ink and 4 ounce can of nib cleaner.

Enclosed is $8.95 postpaid for each set. ... Check ... Money Order
IDEAL GIFT ITEM

IN B TT oo ooeeeeeoe oo oo ooesessssstasssasesa 484448148 RS04 488 45 RERR 5084584581012 4504148850888 AR £44 14848 R 11108104 0 s
BB EIPEEE i iiosiiosesisisssssossesicss asmts 5sar eSAERANS 8RS A RS 2t msa RS e s omasadiAsa s bbb
B TERE oo R E15 State ... - o | < KR e e
sendto:  JESION’S PERMANENT MARKERS

209 OBERDICK DRIVE - McKEESPORT, PA. 15135

Money Back Guarantee - If you are not fully satisfied within 10 days,
send your Marker and Accessories back and money will be refunded.

Washington. We want to show all of you ladies the best of
western hospitality.

Mrs. Paula Heaverlo is the Chairman of the childrens
and youth activities. Paula has many interesting things
planned for the children to do while you participate in
auxiliary activities and other convention programs. Mrs.
Heaverlo is well qualified for her job, as she has two chil-
dren and knows what they like in the way of entertainment.
She has some exciting things planned for the week and you
can be assured of a well supervised agenda.

Seattle is a beautiful city with friendly people. Come
to Seattle and visit the museums, parks, restaurants, Pioneer
Square, boutique shops, and shopping areas throughout the
city and outlying areas.

You and your family will have many memorable events
of the 1977 Seattle Convention when you return home. LIKE
HEAVEN — SEATTLE — T7.

THE AUCTIONEER’S SPEAKER

The greatest ever used in the Auction Profession. No other speaker in its class.
American Made. Operates on three 6 volt lantern batteries giving it 18 VOLTS OF
POWER. It can be heard for a mile. Very clear and distinct. Comes with 12 ft. Cord
and Shoulder Strap for easy carrying. There is a mike support holder which leaves |
both hands free to move in any direction you wish. Easy to carry, or can be set on
the top of a pick-up truck on in a building or on a 6ft. ladder on which the auc-
tioneer can stand. We have thousands of these speakers out and the leading auc-
tioneers in the U.S. and Canada use them. They say it has increased their business
greatly plus saving their voice. These speakers are known as the Reisch Auction-
eer’'s Speaker and are available only through Col. Joe Reisch, Reisch Sales Com-
pany, Box 850, Mason City, lowa 50401. Phone — area code 515-423-1465.

Write for special low prices to auctioneers. Address all mail to:
REISCH SALES COMPANY, BOX 850, MASON CITY, IOWA 50401

February, 1977
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Auctioneer Reminded How Important
State Conventions Are in Letter

Promoting Arkansas’ April Meeting

“You don’t know what you are missing when you fail
to attend your State Association’s convention” could very
well be the title of this article, but NAA member Tom Black-
mon of Little Rock, Arkansas, the chairman of the April,
1977, State Association Convention did an excellent job of
promoting his convention in the following letter. It is a good
summary of the last meeting, while at the same time, pro-
motes the next meeting as well as anyone could possibly do it.

The letter was addressed to “Dear Auctioneer” and
mailed to the members of the Arkansas Auctioneers Associa-
tion:

By Tom Blackmon

Dear Auctioneer:

Guess what? I attended one of those Arkansas Auction-
eers Conventions on Saturday and Sunday the 2nd and 3rd of
October. T hadn’t been since 1971 and I bet there is a big
chance you haven’t done much better.

I will have to admit that since 1971 I have missed out on
something because it thoroughly made a weekend of enjoy-
ment out of a once thought of dull convention. I came away
with some extra knowledge that I'm sure will make me
money in the future, plus the fact that I made some new
friends among fellow auctioneers that I can be proud of
forever.

Now, I confess that in the past I have been with some
of you and in our discussions of the conventions we would say
g]lings like “I don’t go because they never do anything

ere'ﬂ

Well, let me say this, after we all introduced ourselves
and our wives, we got into “doing nothing with a very good
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PO BOX 1050-A

ADVERTISE YOUR ANTIQUES ESTATE OR
COLLECTOR'S AUCTION IN AMERICA'S LARGEST
AND WIDEST READ PUBLICATION ON ANTIQUES

Haning ol

With our weekly publication and national circulation of over 250,000 antiques dealers and collectors,
we can bring a good crowd to your antiques auction. Our national readership is in direct proportion to

We will bring you the wealthy collectors and dealers, who will travel hundreds to thousands of miles to
attend any auction in which they are interested, and they will buy your most expensive items. It is very
rare when the most expensive items of any antiques auction are bought by someone locally, it is the
people who have come from a distance that buy the best. THE ANTIQUE TRADER WEEKLY is the only
paper that can bring those people from all across the USA as well as give you good local coverage.
Our rates are the lowest per 1,000 readers of any publication in print in the antiques or collectors items

It you have not seen our paper, write or call for a free sample copy and a rate card.

The Antique Trader Weekly

Phone (319) 588-2073
(A N N RN N N R NN RN N E NN NN EEEEE R EEEY

business meeting and discussion, after which we had a
delicious lunch in the dining room. Some of the group even
went on a sightseeing trip of Lake Hamilton.

At 4:00 PM, we got together again for a one hour busi-
ness meeting and believe it or not, somewhere in that
meeting while we were “doing nothing” I got elected chair-
man of the next convention to be held here in Little Rock
the last Saturday in April. Well, that has to be a “Dandy”
because I've only been to two and I can’t even remember the
first one.

The most important thing that was accomplished in these
business meetings was a new Arkansas State Auctioneers
License Law and Commission which will go into the State
Legislature in January and will go into effect in the very
near future. Now, don’t say what I think you’re going to, that
it won’t go through, because assurances from the right
people in the right places have said that it would be passed.
So with this new Law and Commission coming in it is going
to be almost essential that all of us attend these conventions
and now ESPECIALLY THE NEXT ONE, so mark the date of
Saturday, April 30th, down right now on your calendar and
don’t plan a sale or anything else on that day.

Well, to continue with the “do nothing” that we did.
We all met for our big banquet at 7:00 PM in the main
dining room of the Royal Vista Inn and feasted on Steak,
Baked Potato, Salad and Lemon Ice Box Pie. After this most
delicious dinner, we were entertained by our Master of
Ceremonies, James Wilson of Hot Springs. He introduced to
us one of the most colorful and entertaining speakers I have
ever had the pleasure of hearing, Mr. Marty Higgenbotham
of Lakeland, Florida. And it just so happens that Mr. Higgen-
botham is the First Vice President of the National Auc-
tioneers Association.

After this wonderful speaker we did “some more

nothing’* at the Auctioneers Fun Auction which was the
most crooked and most rigged auction sale I have ever at-

MR. AUCTIONEERI

WEERKLY

DUBUQUE, IOWA 52001
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ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE

(212) 392-4141

LONG ISLAND CITY, N.Y. 11101

MANY OTHERS

(212) 392- 4141

BUY DIRECT FROM PRIME SOURCE
ALL TYPES OF HAND TOOLS

PROMPT SHIPMENT
EXCELLENT VALUES

® Wrench Sets ® Vises ® Trowels

® Socket Sets ® Folding Rules ® Trouble Lights

® Adjustable Wrenches @ Bolt Cutters ® Kerosene Lanterns
® Pipe Wrenches ® Padlocks ® Rope

® Pliers ® Tap & Die Sets ® Saws & Hacksaws
® Hammers & Mallets @ Wrecking Bars ® Measuring Tapes
® Drill Sets ® File Sets ® Chain Hoists

® Screwdriver Sets ® Sandpaper ® PVC Tape

Write for FREE Catalog

ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE
LONG ISLAND CITY, N.Y. 11101

tended in my career as an auctioneer. Everybody got to auc-
tion and everybody got stuck with something that we could
have bought at any store for half the amount that we paid
for it in the auction. Some body stole Sonny James’ tie from
him and he had to buy it back for more than he paid for it
in the first place. Again I got it really put to me on a Na-
tional Auctioneers Belt Buckle that Joe Wilson of Hot Springs
‘“Jacked” me to $55.00 on.

Now, if all of this wasn’t enough for a good program and
of ’doing nothing” we were entertained by Leo Castleberry
and his Country Western Band for about an hour and a half
and couldn’t have gone to Nashville and have heard any
better music. We clapped, hollered and stomped. Our presi-
dent, A. W. Lowery and his wife Jane even danced for a
few turns. After his few turns we carried him back to his
chair and sat him down.

On Sunday morning, we had breakfast together and
talked about you, if you weren’t there. Then we had a short
but very good devotional from James and Joe Wilson’s
pastor, which we all needed. After his devotional I gave a
seminar on Farm Machinery Auctions. Some told me it was
very good and a few very honest souls told me how it really
was. (Thanks James). After this period of hearty enlighten-
ment, Mr. Aaron Watson, an authority on antiques gave us
a very informative hour as to the recognition and the value of
some antiques.

This was followed up by some colorful comments by our
host and Chairman of this convention, James Wilson (who
incidentally put on a convention that we were all proud to
attend. WE owe our thanks to him and his son, Joe, for this).

After adjournment of the convention we all startel cr
our homes and I personally feel like a better person and
auctioneer from having attended this meeting of fellow auc-
tioneers.

Now I realize that as auctioneers, one of our biggest
faults is jealousy among each other; however, I feel that

February, 1977

the more we meet and get together and learn to know more
about each other that this jealousy thing will get smaller.
You notice I said smaller. That’s right; it will only get
smaller. Human nature will never let us over-confident, Big-
Mouthed “Auctioneers” keep from having some jealousy.
Okay, to the real reason for writing this letter. As I
mentioned earlier, I will be your convention Chairman for
the April convention. At this time I want you to mark the
date of Saturday, April 30th, on your calendar and God help
you if you set something on that day when you have been
warned about it this far in advance. We have 100 members
in this association and I feel confident that we will have a
90% turn-out in April.
I’LL SEE YOU IN APRIL!!!
Sincerely,
Tom Blackmon

REPPERT
SCHOOL OF AUCTIONEERING

Tuition $300 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033
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Professionalize Your Auction in a Patented CLERKMOBILE®
By Art Feller
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.

Inside right and left rear views showing gas heater
and cashier work desk.

T NN a B A ol 3.

Cashier cote top ad rage wexléff)v.'Fron View of
CLERKMOBILE®, showing seat and storage

HIGHLIGHTS OF PATENTED CLERKING SYSTEM

Cashier never has to register buyers.

Cashier never has to report figures.

System is fast and efficient.

CLERKMOBILE® office displayed in center of auction.
Portable units available for inside sales.

More buyers attend because of the fast movement of sale.
2,000 buyers can attend a sale with no lineups.

A $400,000 auction conducted — sale balance in 15 minutes. AUCTION TOPS

Patented system installed in CLERKMOBILE®

Patented System and CLERKMOBILE® is a
proven successful method developed in
1965. Patent was filed in 1970 with the U.S.
Patent Office by Art Feller. Purchasers of
the CLERKMOBILE® are protected by the
patent and auctioneers have doubled their
profession due to the patent.

. e e

Auction Tops with 4-Speakers; amplifier; microphone;
counter top. Leading Auctioneers are using these
CLERKMOBILE® and Auction Units.

AFTER YOU BUY
DISPLAY OR HOLD YOUR NUMBER UFP IMMEDIATELY

ceive more information, contact or call:

MY NAME I=

Patent — U.S. Patent Off. Ser. No. 3,837,682 'f you w..Sh 'o pU'rChase a un'.f or fo re-

=1 eies . . ART FELLER
— B Box 267, Cissna Park, IL 60924

TOAL ST 3

Buyer Number Phone: 815 457-2202

Clerk Sheets
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THE AUCTIONEER’S RESPONSIBILITY

By E. Frank Luter
Orlando, Florida

The following article, “THE AUCTIONEER’'S RESPONSI-
BILITY” was presented to the auctioneers assembled at the
Florida Auctioneers Association banquet in Orlando, Florida,
on December 12, and was received enthusiastically by those
assembled. It depicts the thoughts and worries of a Florida
auctioneer and it was suggested that the article be reprinted
in THE AUCTIONEER magazine for the benefit of auctioneers in
general. Though the style of auctioneering may differ in Florida
than in other states other auctioneers may have had similar
thoughts and worries.

When the auctioneer steps up on the block he usually
pauses for a moment to gain his thoughts and smiles nicely
at the anxious crowd waiting to tear his financial budget
apart and literally steal everything he has worked so hard
for all week. The long hours of driving, loading and unload-
ing, the repairing and cleaning of his merchandise which
now sits proudly on display with a shiny, attractive look of
almost new, just waiting for the vultures to go at it as if
it were just another bunch of junk from the county dump
and willing to pay the lowest going rate of any purchase in
their history.

The auctioneer is well-aware of this and knows exactly
what is going on in their minds, but he flashes a pleasant
smile and settles down to do his job as only another auction-
eer would understand. He states the terms of the sale know-
ing that at least two or three in the crowd are planning on
writing bad checks and spliting town afterwards, but he
takes his chances and goes on with the sale. Usually about
midway through the sale the clerk’s pen runs dry, and every-
thing has to stop until she can find another or else she
won’t be able to catch up.

At last things are running smoothly again and suddenly
the new ring man, who is nervous on his first night, drops
a cup to a fifty-two piece set of fine china that is an original
and can’t be replaced. So — the $125 bid now drops back
down to $5 and the auctioneer wants to climb off the block
and personally strangle the guy, but again he must hold
his composure and show that sick smile once more while
he sees the lost dollars flitter away irretrievably into the
evening.

The sale is nearing the end and the auctioneer is getting
weary, but it is his responsibility to project that magic excite-
ment and enthusiasm that makes a sale a success. The sweaty
ring help is anything but pleasant by this time, and out of
the corner of his eye the auctioneer can see the clerk
yawning. The cashier is tapping him on the shoulder asking
if she should accept a check from a buyer who lives in
Anchorage, Alaska. The furniture is all sold, the TV’s did
pretty good, and the washers and dryers are already being
hauled from the building with the loudest scrapping noise
you’ve ever heard. The last miscellaneous item is now going
to the highest bidder. Thank God, it’s all over.

After awhile the auctioneer stands alone in the building
seeing the last truck pull out with his prized possession. He
tells himself that the sale could have been better, and he
wishes that he had gotten more money for his wares, but he
is tired now and ready to go home and close his eyes and
put this week of hard labor behind him. His mind drifts off
into the thought of next week’s sale, when suddenly a twinge
of panic comes over him while he quickly wonders where
in the hell he will find enough good merchandise during
the next seven days. But never fear, he is a professional
and he is the best in his field, so with a lot of faith, hard
work and a little prayer, he drifts off to sleep fully knowing
that come next sale night the building will be full of goodies
and he will once again climb on the block giving that
friendly smile and hoping that this week’s sale will be better
than the last.

ATTEND 2 WEEKS INTENSIVE TRAINING

HIGHLY PROFITABLE PROFESSION
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MAKE BIG MONEY START YOUR NEW CAREER

Col. Gordon E. Taylor
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A. MARCUS CO. |

Chicago, lllinois

ESTABLISHED 1908 l

TOOL

Wholesaler Distributor of Brand Name
AIR TOOLS — STATIONARY TOOLS
ELECTRIC TOOLS — HAND TOOLS

GENERAL MERCHANDISE — CLOSEOUTS

VISIT OUR SHOWROOM

OR
Write for our FREE monthly catalog

Order NOW by calling us COLLECT (312) 342-3600

Our TWO MILLION DOLLAR INVENTORY means any or-
der is shipped immediately!

All merchandise is fully guaranteed!

$250.00 MINIMUM ORDER — MERCHANDISE FOR RESALE ONLY

2418 W. NORTH AVE., CHICAGO, ILL., 60647
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Livestock Auctioneer Plays Many
Roles Says 1976 Champion Liptay

At the request of the National Auctioneers Association,
the Livestock Marketing Association submitted the following
article entitled ‘‘Livestock Auctioneer Plays Many Roles Says
1976 Champion Liptay”. A Canadian, Steve Liptay of Bowman-
ville, Ontario, also is now a member of the NAA and his com-
ments are being printed along with the belated congratula-
tions from ‘the National Auctioneers Association for having
earned the distinction of being the 1976 World Champion Live-
stock Auctioneer.

An auctioneer plays many roles — and a livestock auc-
tioneer must be a negotiator, market analyst, psychologist
and salesman, according to the 1976 World Livestock
Champion.

Steve Liptay, Bowmanville, Ontario, sees the many-
talented auctioneer as a key link in the livestock marketing
chain. “He’s the negotiator between the buyer and seller.
Of course, he’s actually working for the seller, but he must
be interested in the buyer,” because the work of the auc-
tioneer is also aimed at keeping a balanced market going,
he said.

Liptay won his title last June at the 13th annual world
championship event, held in New Holland, Pa. He defeated
49 other entrants from the United States and Canada.

The World Championship is sponsored by Livestock Mar-
keting Association, Kansas City, Missouri, and conducted by
Livestock Market Digest, Inc., a subsidiary company, to
focus attention on the professional role of the auctioneer
in livestock marketing.

This year’s Championship will be held in Calgary, Al-
berta, in June. Further information about entering can be
obtained from Livestock Market Digest, 4900 Oak Street,
Kansas City, Mo. 64112.

Liptay said a good auctioneer is also a perceptive market
analyst. “I keep up on market reports and immediate past
sales records, especially in the area where I'm working.”
This in important, he said, because an auctioneer must
go into a sale “knowing the strong and weak points of the
the current market.”

Other talents an auctioneer must have include ‘“a voice
that will maintain interest.” He must know the value of
cattle and should be a keen student of people, Liptay said,
adding that these last two talents are crucial factors in an
auctioneer’s success.

What happens at a sale when nothing’s happening? “If
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OVER 45 CONTESTANTS competed for the title of ‘““World
Champion” in New Holland, Pennsylvania in 1976. Here, one
competes for the award.

February, 1977

1976 WORLD CHAMPION Livestock Auctioneer, Steve Liptay,
of Canada, with his trophy.

you apply yourself and throw in a little humor, that can
change.”

Liptay noted that the seller is often present at the sale,
and said he will work harder selling premium cattle,
‘“because the seller put extra effort into them, too.”

An auctioneer for eight years, Liptay, 28, said it was
his “childhood dream” to learn the profession. He recently
began running his own auction market in Peterborough,
along with his brother who’s his business manager. Liptay
is married and has three children.

He keeps his enthusiasm for his job by remembering
that ‘“each individua] lot of cattle is a separate sale, and a
challenge — that’s my attitude.”

Liptay agreed that as part of his role in the marketing
process, he must walk a tightrope between the interests of
the buyer and seller. He offered this wry definition of an
auctioneer.

“One who is such a good salesman that within one
minute or less he can show the seller that he has received
a good price for his merchandise, and at the same time

satisfy the buyer that he’s received a terrific buy — all

with the same sales speech.”

Peanuts Popular Item At Auction

Announcing Kiwanis Kid Day Sale

How many people do you know who will pay $170 for
a bag of peanuts? Auctioneers who have attended ‘“Fun Auc-
tions” at State and National Association Conventions would
not at all be surprised, but paying that price at a Kiwanis
Club luncheon is somewhat unusual.

NAA 1st Vice President Marty Higgenbotham was the
auctioneer at the Lakeland Kiwanis Club’s kickoff luncheon
for the club’s annual Kiwanis Club Kid’'s Day peanut sale
and he accepted the high bid of $170 for a bag of peanuts
from a local optician. The bag he bought for that amount
included 50 smaller bags of peanuts, but the response created
enough interest to sell $1,507 worth of peanuts at the lunch-
eon.

The peanuts were bought to give to shoppers at several
Lakeland area shopping centers in return for donations. Last
vear Kiwanians collected about $4,000 during the peanut
sale, the money going to aid children’s programs.

The apparent interest in having professional auctioneers
conduct auctions for charity is on the increase. Reports
made to the NAA Office in the recent months indicate that
auctioneers are reaping great public relations benefits by
offering their services for charitable purposes. Not only
does the auctioneer benefit himself — good publicity creates
more business — but the proceeds to the charitable activities

1S invaluable.
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We have the largest rolling inventory
in the tool business.

Tool auctions are
great fund raising projects!
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Over 400 items to choose from.
Call and talk to one of our salesmen.

Boswell Wholesale Inc.

BOX 334 BOSWELL, IN 47921

Contact DAN FIELY — Sale Manager
Owner — PAUL TOLEN, JR.

CALL TOLL FREE FOR INFO. 800 428-0950
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THE PROFESSIONAL AUCTIONEER _l
AND WHAT HE NEEDS TO KNOW

By RUSSELL KRUSE

A book every auctioneer should have in his pos-
session. Prepared for practicing auctioneer and
the student or beginning auctioneer.

CHAPTER HEADINGS

1. Bid calling 9. Insurance
2. Conducting the auction 10. License law — Bonds
3. Contracts 11. Fees — Commission
4. Sale summary 12. Appraising
5. Uniform commercial 13. Land description and
code and auctioneer surveys
liability 14. Working together
6. Reserve bidding 15. Definition of 276
7. Advertising terms and words every
8. Ringman auctioneer should know

or have available

Price of book $5.00 (Volume discount available).
Being used by several states — auctioneer as-
sociations and auction schools. WRITE: Kruse
Office: 305 South Union Street, Auburn, Indi-

ana 46706.
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NASHVILLE
AUCTION
SCHOOL

Enroll Now!
6 TERMS YEARLY

1st Monday in July
3rd Monday in September
st Monday in November

1st Monday in February
1st Monday in April
3rd Monday in May

February, 1977

BRITTEN AUCTION ACADEMY
P.O. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction

NAA Board of Directors Revise

Booster Club Listing Procedures

On January 1, 1978, a new procedure will be established
to list those NAA members who have supported THE AUC-
TIONEER magazine by contributing $5.00 annually and hav-
ing their names listed in each issue as BOOSTER CLUB
members. The NAA Board of Directors, at the January 4-5,
1977, meeting, reviewed the BOOSTER CLUB procedures and
costs involved in having the listing printed and a revision
will become effective on January 1, 1978.

Effective with the January, 1978, issue of THE AUC-
TIONEER magazine, BOOSTER CLUB listings will be made
four times annually (not monthly as currently made) and to
be listed in the four issues each year,a contribution of
$10.00 must be made (as compared to the $5.00 now being
offered).

BOOSTER CLUB contributors who have made their an-
nual contributions up through December, 1977, will have
their names listed throughout the 1977 year, but any con-
tributions made from February, 1977, thru December, 1977,
will terminate as of December 31, 1977. The last listing as a
“monthly listing” wil be made in January, 1978. Based on
the Board of Director’s revised schedule, and after Decem.
ber, 1977, the quarterly BOOSTER CLUB listings will be made
in Jax_luary, April, July and October THE AUCTIONEER
magazine issues.

6 REASONS WHY YOU SHOULD ATTEND
NASHVILLE AUCTION SCHOOL

1. All our instructors are Professional Auctioneers who
are actively engaged in the Auction profession and are
experts in their fields.

2. We have the most modern teaching aids including video
tape closed circuit T.V.

3. Effective January 1, 1977, there will be a change in
tuition as shown in our catalog.

4. We are approved by the Tennessee Department of Ed-
vcation and approved for Veterans training.

5. We are located in Music City, U.S.A., Nashville, Ten-
nessee, which has many activities including the Grand
Ole Opry, Opryland and Country Music Hall of Fame.

6. We have a term beginning soon that will fit your plans.

Write now for a free catalog or
call (615) 762-5534!

NASHVILLE AUCTION SCHOOL

1921 West End Ave.
Nashville, TN 37203
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Formerly Martin Distributing Co.
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Cleveland, OH 44113
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radios, stereos and CBs. General merchandise.

Closeouts for wholesalers, retailers, auction-

eers, charitable organizations.

Ken Gouldner
Phone: (216) 523-1940

Open Weekdays: 8 AM — 5 PM;
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Indiana Auctioneer Niemeyer
Receives Outstanding Publicity
In Northwest Indiana Newspaper

NAA and Indiana State Association member Ernest
Niemeyer, who also serves in the Senate of the State of
Indiana, from Lowell, Indiana, sent the NAA Office a news-
paper clipping, which was published in “THE TIMES”, a
northwest Indiana newspaper. The article was a personal
interview auctioneer Niemeyer had with the news reporter
and even though the entire article cannot be published in
THE AUCTIONEER, it did offer the readers much informa-
tion about the ‘“role of the auctioneer in the everyday
business life.”

Ernest Niemeyer is a former member of the Board of
Directors of the NAA. He currently serves the Indiana Senate
in the following committees: Natural Resources, Environ-
ment, Ecology and Agriculture; Agriculture Subcommittee
Chairman; Metropolitan Affairs; Roads and Transportation;
Transportation and Public Safety Subcommittee. Congratula-

l APPRAISAL GUIDES

You can't tell the names and numbers of the players without a program.
We have the tools for the auctioneer, appraiser, banker, finance company,
car salesman, etc.

RED BOOK OFFICIAL USED CAR VALUATIONS ... . . ... $19.00
Complete Regional Edition issued 8 times yearly . . . Retail,
finance & wholesale values for all U.S. cars, popular import
cars, light duty trucks, past 6 years. Insurance symbols,
front end views, vehicle number, etc.

BLUE BOOK OFFICIAL USED TRUCK VALUATIONS .. ... ... ... $22.00
Issued twice yearly. Lists all trucks, past 7 years . . .Gives
values of trucks and major optional equipment.

NATIONAL FARM TRACTOR & IMPLEMENT BLUE BOOK ............... $17.50
Valuations, Nebraska tests, major accessories — past 10
years. Published yearly.

TRUGCK: IDENTIFICATION BOOWK oo e angsmamsnmms $ 5.00
Issued yearly, Vehicle identification, model number coding
and description of truck styles and types.

OQUTBOARD MOTOR GUIDE ......... USSR $ 495
Over 35 major manufacturers of outboard boat motors
OLITBOARD BOAT GUIDE . vovmsmmasvermsn s $ 4.95
More than 185 manufacturers, 15,000 models listed
INBOARD & OUTDRIVE BOAT GUIDE ... ... . ... .. $ 495
Does not include inboard boats
INBOARD BOAT GUIDE ... R T—— S SR —— $ 495
Does not include | O or stern drive boats
BOAT TRAILER GUIDE . o e $ 495
Over 5,000 different trailers listed
CAMPING TRAILER & TRAVEL TRAILER GUIDE ..o vnmmmmns $ 495
More than 200 different lines included
TRUCK CAMPER GUIDE ... ... N L ....% 4095
Over 177 manufacturers listed
| MOTOR HOME GUIDE . ... ... . .9 495
: More than 167 different manufacturers shown
L SAILBOAT GUIDE R $ 495
Over 116 different manufacturers listed
BONTOON/HOUSEBOAT GUIDE . o e s s s e smeiss: $ 4.95
Now shows over 80 different manufacturers
CHAIN SAW GUIDE ... ... | ...$ 495
More than 900 di fferent models Irsted
SNOWMOBILE & ATV GUIDE . ) R — $ 495
There are over 200 di fferent manufacturers Irsted
MOTORCYCLE & MINI-BIKE GUIDE . . R $ 495
Over 120 different listings — plus trailers
LAWN EQUIPMENT GUIDE . .. $ 495

Includes walking and rrdmg mowers, snow blowers, etc.

COMPACT TRACTOR GUIDE" . .. ... ... coccoessess e o s $ 495
All the major manufacturers are Iusted In thls book
-$10.00

MOBILE HOME BLUE BOOK :
January or June edition (Whlchever IS most current)

Bus Retmier is a 1951 graduate of Reppert's Auction School and has
sold the above appraisal books to the auction profession for the past
40 years on a money-back quarantee.

BUS RETMIER'S VALUATION
| GUIDE SERVICE
8481 Bash Street, P.O. Box 50248

‘Indianapolis, Indiana 46250
wish we will aiso ship UPS Collect. Phone: 317-849-3304

SRS A TS S. .
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tions, form the NAA, are being offered to auctioneer Nie-
meyer for his efforts of publicizing the auction method of
selling thru the news media.

The article began with an explanation of the auctioneer
chant having a far-reaching effect on the lives of those
who listen. It described the Niemeyer family’s interest in
the auction business and how Ernest was fascinated by the
chant of Alfred Moinx when he was a child.

Ernest was delayed in his auction business due to his
having to serve in the Army during World War II. Re-
turning from service he worked with his father in a milk
route business and in 1951, enrolled in auctioneer school
in Decatur, after hiring someone to run his milk route
business.

Auctioneering is a family business, as emphasized in
the article when Ernest gave credit to his wife, Norma, for
offering her approval. She later has become his business
partner in the auction business.

The article continued to explain how the auctioneer
must train to develop a pleasing chant; and related the
training received at auction school; how to handle yourself;
the little extras used to give color to your sales (filler
words, etc.); how he is schooled in psychology of selling,
bookkeeping and the procedures of setting up a sale

Ernest commented in the article: “The old cliche, ‘You
can lead a horse to water but you can’t make him drink’
might be revised to ‘you lead the potential buyer along,
knowing when to make him buy’.” He commented in the
article that 10 percent of the people attending the auc-
tioneering school participate in a full time business.

He also commented that he attended school with
LeRoy Van Dyke. Comments on his style of dress and the
extra efforts he must make to be successful in the auction
business, included how a full time auctioneer must learn
how to make appraisals on estates for settlement, pro-
cedures of liquidation, marketing values and sale planning,
including effective advertising.

A person reading the article, who is not real familiar
with the auction profession could gain much insight of the
profession due to the comments of Ernest Niemeyer. Not
only did the article relate to the current day life of Col.
Niemeyer, his family and civic activities, but emphasized
the importance of the auction profession in general.

It described the people with whom Ernest associated
during his years in the auction profession. It listed his in-
volvement in politics since 1962, which led to his election
as state senator. Ernest regards his business as an importan'
service and asset to the community and like any other
business, must be run with integrity following a strict code
of ethics adopted by the National Auctioneers Association.

Ernest comment, “I think my auctioneering education
and background have prepared me for many of the public
activities I have been associated with.”

He is a member currently of the Board of Directors for
the National Certified Livestock Market of Kansas City,
Missouri; was district chairman of the National Federation
of Independent Businessmen in 1961; and has served as
president of the State Auctioneers Association as well as
NAA director.

The walls of his home office are lined with plaques of
recognition for his contributions to local, county, state and
national affairs reflecting his enthusiasm for life. The princi-
ple of auctioneering is good salesmanship, which Ernest
Niemeyer believes should be applied to every phase of life.

EDITOR’'S NOTE: Editor Harvey McCray used the article from
THE TIMES as his reference for the above article. The article
describes the dignity of the auction profession as reported on
the life of an NAA auctioneer, Ernest Niemeyer. Though the
entire article could not be reprinted, it does point out how ef-
fective the news media can be in describing fairly to the public
the auction profession what it details and the training necessary

to sell at auction.
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10 PERCENT COMMISSION CHARGED ON ALL SALES ON PREMISES
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We Act As Agents Only and Make No Guarantees Of Seller’'s Merchandise
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Metropolitan Newspaper Devotes
Column to Keillor Collection Sale

B. G. Coats of Rumson, New Jersey, sent to the NAA an
article, which appeared in one of the east’s metropolitan
areas, with the comment: “Can you imagine a metropolitan
newspaper giving a sale of this magnitude and diversifica-
tion such publicity?”

The auction was an extensive five day sale of “The
Keillor Collection” in Wading River, Long Island, New York.
Mr. James Keillor had a large collection of Early American
tools, household and farm implements, all in excellent con-
dition. Three thousand different items were offered at this
sale by auctioneer O. Rundle Gilbert. The items and the
prices were published by the newspaper as follows:

Some kitchen items included: walnut and pine tape loom
and winder, box frame, interesting wooden ratchets for 8 in.
tape, $200; square peel, iron shaft, double ram’s horn handle,
$100; yarnwinder, elaborate birdcage winder, $100; flax break-
er, all wood peg leg and frame, with some flax, $175; oak
barrel churn with iron hoops, $100; beehive goose plucking
basket, $175; elaborate butter worker and churn, $175; very
pre-Revolutionary apple parer, ingenious cord belt and
wooden threaded screw for tension with cutter, $100; unusual
19th c. clock jack with iron spit and 18th c. spit holder with
bell, $475; rare English dole sign, iron heart suspended on
chain with masonry spike at other end, $600; tin fireplace
roasting oven with spit, $225; Scottish bannock toaster, only
one seen identical in Museum of Antiques, $300 and an iron
round meat hook with eight iron candle holders, four cow
figures, $325.

Among the collection of coopering items was a round
wood sun plane, very unusual type with two knob handles,
$300; a complete set of cooper’s tools used by Rupert Brew-
ing Co., 27 items, $800; set of Japanese assorted planes,
mounted on pine board with red backing, $80; small cobbler’s
bench on turned legs with two drawers, $150; shoemaker’s
bench, complete with drawer filled with twenty-one tooi-,
$225; goosewing axe with hex engraving, $200; twybil,
very rare, chisel at one end and gouge at other, shaft for
wood handle, $275; mast axe, W. Outram, Sheffield, $175;
two brown ceramic crocks, glazed interiors, exteriors un-
finished, $200.

Some items from the Keillor blacksmith shop included:
‘“swan catcher”, English, hook on pole, used on Thames to
catch swans and band, $40; very rare trade sign, hand
wrought iron horse shoe within horse shoe, $175; important
blacksmith stand with tools, 98 pieces, $25; three iron ream-
ers, cone tip, Ottisville, Pa., $125; 2 hook set of hub reamers,
one marked “I. Christ”, Kutztown, Pa., $450; iron fireback,
Royal Crown at top and Shield in middle, held by horse and
lion, $350; unusual anvil for threading bolts, wooden 7 ft.
beam holding blacksmith’s work tools, complete with iron
work bench, $250.

A plow with 12 hand wrought iron strips forming blade
reinforced by hand wrought braces, c. 1800, New England,
$275; potato digger plow, 8 teeth wrought iron wheel guide
pat. 1884, $150; a plow dated 1676, wooden blade with
wrought iron tip, $250; a hand forged tobacco plow dated
1837, wooden blade covered with metal strips, $225.

Carpenter’s tools included a complete set of wood taps
and dies, 8 taps, 8 dies, $700; set of patternmaker’s planes,
8 soles, 5 irons, $150; Stanley box cutter #55 with 5 blades
and double guides, $325; 8 wood handled spoke shavers, $80.

A very rare and important Conestoga wagon 1n excel-
lent condition brought $6500. The wagon 1s painted light
blue, faded, complete with long leather straps. Conestoga
wagon tools, mounted plaque with separate list of contents,
22 tools sold for $225; a double hinged wood box, painted
green with Conestoga Wagon, 38 stay hooks, $100; an 1m-
portant set of 5 Conestoga bell frames, with traces of red
fabric on iron “This wagon arrived with bells on”, $500.
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Wisconsin Auctioneers Association

Holds Winter Seminar

Approximately 80 auctioneers and their wives gathered
at the Don Q Inn, Dodgeville, Wisconsin, on December 9 for
a mid-winter meeting and seminar sponsored by the Wis-
consin Auctioneers Association. Many auctioneers registered
at the Don Q on the evening prior to the work-day and en-
joyed a social gathering. Registration began at nine a.m.
on Thursday with the only charge being six dollars to cover
a meal and incidentals.

Col. Elwood Stagen of Paxton, Illinois, conducted the
morning seminar. His lecture consisted of the proper way to
conduct a farm auction; how to contact a client; the adver-
tising; the auction itself; and settling for the day’s receipts.
Although Col. Stagen has handled a wide variety of auc-
tions, he specializes in farm sales and is probably best known
for holding one of the largest community sales in the United
States at Paxton, Illinois, each year. At present he serves
as chairman of the annual event.

Following a family-style dinner the auctioneers and
wives were encouraged to tour the Don Q Inn which is con-
sidered one of the most unique in the state. Auctioneers were
especially interested, as many of the fixtures were articles
purchased by the owner at an auction. Old Singer sewing
machinces have been changed into TV stands and tables by
eliminating the machine itself, while horse heins are used for
door knobs. Because most of the building was recycled from
an old cheese factory, several of the rooms contain beauti-
ful copper bathtubs which were former cheese vats. Old
railroad cars were also used for recycling. The honeymoon
suite was once the old Methodist Church steeple in Dodge-
ville.

Rex Newcom of Whitewater, Kansas, shared experiences
in the selling of real estate property, by the auction method,
as part of the afternoon seminar. Col. Newcom gave many
new insights into this field that is becoming more popular in
the state of Wisconsin each year. He is sold on this method
of disposing of one’s property finding it to be ‘“the best way
to satisfy my clients and myself”.

Robert Brandau, president of the Wisconsin Auctioneers
Association presided over a short business meeting. A dis-
cussion was held on the effects of the auctioneer booth spon-
sored by the association at the Milwaukee State Fair during
the summer. Those who manned the booth found that many
people had never heard of an auction; had never attended
one: or were uncomfortable attending them because they did
not have a knowledge of bidding. Plans for a booth and a
means of advertising the auction way of selling will be dis-
cussed further at the state meeting.

The State Convention will be held at the Midway Motor
Lodge at Eau Claire, Wisconsin, on June 9 and 10.

Those who left the seminar felt it extremely worthwhile
as they gained knowledge in a profession that increases 1n
popularity each year as the public depends on the auctioneer

as a specialist in disposing of property for the top dollar.
Mrs. Robert Brandau

Wilton, Wisconsin
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iling System

*x F
% Supplies Carrier
*x S

upplies Carrier

11%” x 19” x 3%” includes
Clip Board for sales forms.

—

Now you can have a filing system that you can clerk
either by the numbers or use the alphabet. This file
does not take up much room but is still large enough
for handling thousands of sale items. The slots are 2”
deep and 2” wide so most of the popular clerking
tickets will fit this file.

When you order this file we will send instructions as
to how it is to be used and what to do when you use
the number system. We will also send you copies of
our numbering system which you can have printed by \
your own printer.

Sales Forms, in triplicate
200 sheets (142003) $32.00

tem
We have used this system for over 35 years and it is

Item No. used by most clerks in this part of the country. If
you are not clerking sales at this time, order one of
our files and add this serpice to your bank or business.
Purchaser The price of the above file is $59.95.

If you order the above file, the supply carrier and 200
Price | sheets of sale forms the price for all three items will

 $99.95

|
This is for the 2’ file

We pay shipping charges on all items

Send Check or Money Order to:

LUNDEEN SALES FORMS

423 East Avenue Holdrege, Nebraska 68949
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Virginia Auctioneer Wants Abuse
Of Auction Method of Sale Aired

To Provoke Comments of Auctioneers

Ronald I. Tull, National and Virginia Auctioneers As-
sociations member, has been very instrumental in offering
recommendations to the Virginia House of Delegates for im-
provements to the Code of Virginia regarding trustee fore-
closure auction sales. His ideas were submitted to the North-
ern Virginia General Assembly members during their public
hearing on December 11, 1976, in Fairfax, at which time
citizens gave their ideas relating to the upcoming assembly.

Ron now asked that the NAA publish the attached in
THE AUCTIONEER magazine under the title of ‘“Abuse of
the Auction Method of Sale to the Detriment and Expense
of the Public and the Auction Profession” in hopes that it
may provoke some thought and action resulting in more
equitable legislation.

The following, then, is the proposal to improve the C de
of Virginia, Sec. 55-59 and sections that follow which involve
Trustee Auction Sales by Ronald I. Tull. Comments on the
article may be directed to Ronald I. Tull, Tull Realty & Auc-
tion Co., 3912 Woodburn Road, Annandale, Virginia 22003:

PROPOSAL to improve the Code of Virginia, Sec. 55-59
& Sections that follow which involve Trustee Auction
Sales by RONALD I. TULL, TULL REALTY & AUCTION
COMPANY, 3912 Woodburn Road, Annandale, Fairfax County,
Virginia.
I. What is the problem? — The trustor’s or owner’s equity
at the foreclosure/trustee auction sale is not always being
rendered out of the property.

II. What are the causes of the problem?

1. Location of newspaper used for advertising the auc-
tion. Trustee auction sale notices are placed in newspapers
with a small circulation or in a newspaper in an adjacent

-.,.‘u‘,‘w. P 4
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9 FOR A CROWD OF GOOD BUYERS
 Circulated primarily in Illinois, Indiana, Ken-
¢) tucky, Michigan, Missouri, Ohio, Tennessee,
¢ West Virginia, Wisconsin, and Western Pennsyl-
vania.
¢ Since 1971 the Tri-State Trader has had more an-
d) tique auctions than any other publication in the
¢ world! Results guaranteed or no pay! (Inclement
)\ weather excepted). Ask for a show of hands. Yes,
{4 we're that sure!
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AUCTIONEER WANTED!

Auctioneer wanted to work with a Michigan Farm Real

Estate sales organization. Reply to Department FRE, THE
AUCTIONEER, 135 Lakewood Drive, Lincoln, NE 68510.

county, city, or town. It appears as an attempt to hide the
notice from the buying public. The advertisement expense
bears no relation to the value of the property or equity of
the trustor or owner.

2. Location of Auction Notice in Newspaper. Trustee
auction sale notices are not placed in the section of the
newspaper where that kind or type of property is normally
advertised to the buying public.

3. Description and location of what is to be sold. Trustec
auction sale notices do not describe in general what is to
be sold or give the address, general location, tax map identi-
fication, or general directions to the property. The buying
public is confused by not knowing what is to be sold and
not being able to find what is to be sold.

4. Location of the trustee auction sale. The trustee auc-
tion sale notice is not specific with an address for the auc-
tion site and is usually at a location other than on, at, near,
or in front of the property being sold.

5. Trustee’s phone number and address in auction sale
notice. Many times the trustee’s phone number and address
do not appear in the notice and the trustee will not pub-
lish the auctioneer’s name, address, and phone number or
furnish the auctioneer with enough information so that he
can locate, show, or extol the benefits of the property. The
name, address, and phone number of the attorney repre-
senting the note holder (beneficiary/lender) may be in the
ad. The buying public does not receive cooperation, en-
couragement, or data about the property from the trustee.

o P

For That Antique, Estate

or Collector's Auction

Be Sure to Use
-STATESSTRADER

Phone (317) 345-5134
P.O. Box 90TA, Knightstown, Ind. 46148

Reasonable rates.
Normal Ad Deadline: Every Wednesday, Re-
served & Penalty - Rate Ads taken to 8:30 a.m.
Friday.
Delivered every Monday in primary states.

Free Samples Sent to Auctioneers on Request
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easy.

with you.

Sound profitable? It is! Sound

Tools and Surplus
For The Auction Market
Means Cash To You!

Dear Mr. Midwesterner Auctioneer:

Would you like to earn more money this year than
ever have before? If so, read on and let us help you.

We are supplier of tools and surplus merchandise for Auctions in the Greater
Midwest. All you do is find a hall that will seat people comfortably and the rest is

We’ll consign all merchandise (approxlmately $75,000 worth) — no investment to
you. We'll furnish P.A., fliers, clerks’ sheets, and pay
merchandise is new and guaranteed. We will also be there to work the complete sale

easy? It is! Sound interesting. If
so, call COLLECT today for more information 608 868-2764.

THOMAS D. TROON & CO.
Rt. 2, Hwy. 59W, Milton, WI 53563

you

2 of newspaper advertising. All

6. Required times of publication of notice. There is no
uniform number of times the notice must be published prior
to or after postponement before the trustee auction sale can
be held.

7. Postponement-Continuance. Trustee auction sales are
postponed or continued with no publication notice to that
effect, ostensibly for the benefit of the trustor or owner
being foreclosed on but in reality this serves to dampen, dis-
courage, and aggravate the bona fide buying public from
bidding even though they are ready, willing, and able. The
results are often poor attendance or no one except the
beneficiary (lender) shows up at the trustee auction sale to
buy with no competition even when large equities exist.

8. Conduction of trustee auction sale. The trustee auc-
tion sales are being conducted (bid calling) by persons who
are not experienced in voluntary auction selling, not a grad-
uate of an auction college, or required to have an auc-
tioneer’s or real estate broker’s license to conduct a trustee’s
auction sale. In many cases the trustee auction sale is con-
ducted by a crony or sheriff, the latter having a conflict
of interest by running a private enterprise from his elected
office. In any event the auction is conducted by persons
who could care less about creating competitive bidding or
securing top dollar and conducts the bid calling in an execu-
tion-only fashion.

III. What are the possible solutions?

1. Location of newspaper used for advertising the auc-
tion. The trustee auction sale notice must be published in a
newspaper which has the greatest circulation in the county,
city, or town in which any portion of the property is located.
This requirement is not to be construed that any additional
promotional advertising is deemed unreasonable. A prudent
trustee should consider additional advertising if the equity
or value justifies it. The point is that the amount f p--
motional advertising expense should bear some relation to
the equity.

2. Location of auction notice in newspaper. The trustee
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auction sale notice must be placed in the section of the
newspaper where that type or kind of property is normally
advertised for sale to the buying public. For example,
residential homes under “Houses for Sale’’; building lots and
acreage under “Lots & Acreages’; etc.

3. Description and location of what is to be sold. The
trustee auction sale notice must describe briefly, in general
terms, what is to be sold, give the street address, tax map
identification, if any, and if situated in an area without street
addresses give the general locatior and directions to locate
the property.

4. Location of the trustee auction sale. The trustee auc-
tion sale notice must set forth a specific address or loca-
tion of the auction sale. The first and most desirable loca-
tion is for the auction to be on, at, near, or in front of the
property’s main (front) entrance. Second most desirable
location would be in front of the main (front) door of the
courthouse, city hall, or municipal building wherein a portion
of the land is located or where land records are kept for the
same.

5. Trustee’s.phone number and address in auction sale
notice. The notice must have in it the name, address, and
phone number of the trustee or his representative, as well
as that of the auctioneer.

6. Required times of publication of notice. The trustee
auction sale notice must be published four times — once a
week for four consecutive weeks — and the auction sale
held within five days after the last publication date.

Learn Auctioneering m = CAALOG

Complete cassette home study.
® 5 full hours of chant secrets,

training exercises and all phases
of auctioneering.

AMERICAN ACADEMY of AUCTIONEERS J 5 .
(DEPT. 9) 6704 S. ZUNIS - SUITE 1901 - TULSA, OK. 74136 COURSE $49. 95
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7. Postponement-Continuance. If the trustee auction sale
1s postponed or continued or otherwise not held as adver-
tised, the complete cycle of publishing the trustee auction
sale notice must be re-initiated as if there had been no pre-
vious notice published.

8. Conduction of trustee auction sale. The person who
conducts the bid calling for the auction sale must be licensed
as both a real estate broker and auctioneer, must have had
experience in conducting voluntary auctions, and a graduate
of a recognized auction school or college.

IV. Summary

1. The solutions to the problem should be additions to
the now required procedure notwithstanding any agreement
in the deeds of trust and where in conflict with law the
aforesaid shall prevail. Since the law provides in Sec. 55-59
(13) for the trustee fee/commission to be 5% of the gross
proceeds, it should also provide for a severe penalty to be
levied against the trustee of five times his fee/commission
if found by court to have alienated the trustor or owner.
This fine should be paid to the aggrieved trustor or owner.

2. The courts have long felt justice is best served by
the use of the public auction method of sale because it is
open, audiable, and visual to the public. It does not discrimi-
nate against anyone or show favoritism. It is the most com-
petitive marketing method of sale demanding results. The
trustee auction sales turn out to be one of the worst abuses
of the auction method of sale because the public: (a) is not
properly notified; (b) cannot tell what is to be sold; (¢) can-
not find the property to inspect it; (d) cannot find the loca-
tion of the auction sale; (e) cannot contact anyone who will
give information or encouragement; (f) is given short notice
of the auction sale; (g) is aware that it can be postponed or
continued at any time, and (h) is confronted with a non-
professional auctioneer who is unlicensed as a real estate
broker and auctioneer. It is logical to conclude that market
value or any equity will not be rendered out. The bottom

1

CONTAINER BUYERS
Visit One of Europe’s Largest Wholesale Sources
of Antiques. 6 Floors, Buy F.O.B. Antwerp, Bel-
gium or We’ll Select and Pay All Charges to
Your Door. Low Prices, $150.00 Full Price for
Packing, Paper Work and Delivery of 20 Foot

Containers to Antwerp Dock. Write or Call Col-
lect — LYNN WALTERS, CLACKAMAS, ORE-
GON 97015, Phone 503-654-3000.

Supplying Both East & West Coasts — Annual Volume
Over $1,000,000.00

L = I

February, 1977

“THE WORLD’S FAMOUS AUCTIONEER” ‘
8 TRACK TAPE BY LEROY VAN DYKE — $6.00.
MONEY ORDER OR CASH. 3 TAPES — $15.00.

HAROLD CAMPBELL, AUCTIONEER

824 W. High, Definance, Ohio 43512 ‘

line or net result is that many trustee auction sales are a
sham because the trustee charged with the fiduciary respon-
sibility alienates the trustor or owner to the benefit of the
buyer who in many cases is the beneficiary (lender).

3. These recommendations are based on my experience
of buying at these auction sales when I am not the auctioneer,
acting as auctioneer, counseling investors at this type of
auction, and observing many others.

Record Land Sale Prices Bid At
lowa Auction of Wallace Estate

NAA member Shan Campbell of the Iowa Auction &
Realty, Inc., Fairfield, Iowa, reports that a total of 525 acres
of choice farm land near Packwood, Iowa, was sold in six
parcels to the highest bidder at an auction of the J. E.
“Eddie” Wallace estate. Although the total selling price of
the land was over a million dollars, $1,162,025, and one 45
acre tract brought a new all time high per acre price for
Iowa’s Jefferson County land at $2,765, many- observers and
land speculators had anticipated the price would be higher.

Shan Campbell felt the sale as being very successful in
view of the conditions — cash on or before March 1, 1977
and subject to existing leases, which expire March 1, 1978.
Another condition which existed was the cold winds and
cold weather.

The sale was rapidly completed: it lasted from 10:30
a.m. until 12:15 p.m. and auctioneer Campbell allowed only
five minutes from the last bid until each parcel of land was
sold.

The first parcel of 120 acres was sold at $2,300 per acre.
An older style modern house and several small buildings
are on that property. The buyer also bought another 45 acres,
the last to be sold, and paid %$2,765 per acre for the land
which is farm land that adjoins the town of Packwood. No
buildings were on that land.

Another 80 acre tract of land with a modern house and
farm buildings was bought for $2,110 per acre. Two separate
80 acre parcels were sold — one for $2,550 per acre and
the other for $2,430 per acre — by one buyer. The only
building on the two tracts is a large corn crib.

Another tract of 120 acres, which was in another county,
was bought for $1,620 per acre and it included pasture and
field combination ground.

The newspaper reporting on the sale noted that the
highest prices went for field farm land without buildings
of any type. The previous record price ever paid for land in
Jefferson County, Iowa, was in April of this year when 80
acres of farm land sold for $2,432.50 per acre on a contract
sale.

A recently released survey conducted by Iowa State
University reported that between November 1, 1975, and
November 1, 1976, the average value of farm land in Jeffer
son County increased from $717 per acre to $800 per acre.
The survey also reported the value of farm land in Iowa
increased an average of $242 during the past year — a rise
of 24.5 per cent. The increase compares to a 30.8 rise in 1975;
32.6 in 1974: and 31.6 in 1973, when land prices started
to take off in reaction to the historic grain sales the year
before that pushed prices of grain and other commodities to
record levels.

The report also showed that an average acre of farm

land sold for $362 in 1967.
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Wall Street Journal Article
On Condominium Auctions Get
Bad Reviews from NAA Members

The Wall Street Journal, in its November 23, 1976, issue,
reported on a condominium auction conducted by a non-
NAA member, but the article created an atmosphere of bad
publicity toward the auction method of selling, so say auc-
tioneers who have read the article. J. Edward “Mr. Ed”
Vierheller of Claremore, Oklahoma, received the article
from one of his area private real estate brokers and he com-
mented to the NAA Office as follows:

“I suggest that possibly we get reprinting permission
and publish it in THE AUCTIONEER. I think this article
has a very frightening conclusion and think all professional
auctioneers should study the consequences of such an article
and do everything possible to guard against publicity of
this nature that is not in the best interest of our profession.”

Reprinting the article from the Wall Street Journal is
not possible without permission being granted from the
editors. The article is lengthy and much of the article does
not relate to the problem of ‘“poor publicity” of the auc-
tioneer (who, by the way was not a member of the NAA),
but the public image of the sale of the condominiums by
the auction method does have implications, which may not be
in the best interests of our Association’s membership. Using
portions of the article also is not possible and one sug-
gestion as to how NAA members can obtain a copy of the
November 23 issue is to check with your local library, which
may have back issues on file. Many high school, college
and/or university libraries do maintain a permanent file of
Wall Street Journals and a quick call to the library in your
locale will determine if the copy is available for your review.

Without infringing on the Wall Street Journal’s copy-
right or reprint policy, one of the comments made by the
realtor in the article, who lost out in the sale due to the
auctioneer taking over, was, in essense, that many people
consider auctions disreputable, and comments such as those
do nothing to enhance the image of the auction profession.
No one who represents the NAA Code of Ethics, or no
member of the NAA was allowed to refute that comment,
as the auctioneer involved was not concerned with anything
at the moment but the success he had just had in selling
the condominiums, when the realtor was eliminated from
the sale entirely.

Mr. Ed Vierheller is correct in his assumption that
publicity such as that printed in the Wall Street Journal’s
condominium article does nothing to help our profession.

POSITION WANTED

Auctioneer! Seeks position with strong auction
company in the west or southwest — hard work-
er — family — good background. If you are
looking for an asset for your business, let’s get
together. Would consider buy-in or optional
buy-out on a long term.

EXPERIENCE INCLUDES

Age 32 — auctioneer — ringman — booking
sales — bookkeeping — general business back-
ground. Have done antique — farm — estate —
auto commercial — business auctions. For fur-
ther information, write to:

Auctioneer Position
135 Lakewood Drive
Lincoln, NE 68510

e ———— = ——=————we T—
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MAKE YOUR BID!

Own your own auction house! Own-
ers are retiring and have built up a
good reputation and a very profit-
able auction business in northern In-
diana’s lake country. New auction
barn, storage area, two story build-
ing and nice parking area. $25,000.

\DARUSE/

REAL ESTATE and AUCTIONEERS

Auburn, Indiana 46706
Phone: 219 925-4004

The big problem in this article, more than likely, is that the
seemingly derogatory comments were aimed at the auc-
tion profession by a realtor, who was aiming his comments
at one specific auctioneer. However, too many readers will
not be able to hear the other side’s version; the other side
being a reputable and ethical auctioneer.

The Wall Street Journal has been contacted by the NAA
Office, in hopes of having the article reprinted. If you are
able to read and review the article, and you wish to com-
ment to the editors, write to the News Department Services,
The Wall Street Journal, 22 Cortland Street, New York,
NY 10007.

"Account Closed” Checks
Passed in Minnesota

By Wally Laumeyer
Inger Grove Heights, Minnesota

Several thousand dollars worth of “Account Closed”
checks have been passed in Minnesota by Clarence B. Cates.
His age is 36 years, but he looks older; his weight — 280
1bs.; his height — six feet. His attire is dirty and sloppy and
he usually needs a shave. He has a southern accent. His
wife is a frail woman and they were last seen driving a
black pickup truck.

His method of operation: He came to several auctions
and established credit with small purchases. Then, in one
week, he attended auctions in four auction houses and wrote
the checks. He has moved with no forwarding address.

If party shows up, or if you have any information, call
Col. Wally Laumeyer, collect: 612-455-9547, or notify your
local FBI or Police Department as there is a warrant out
for his arrest.

THE AUCTIONEER



Auction Action in Winnepeg High
As Reported by NAA Member Hovmand

NAA members N. F. Hovmand and R. G. Peake of the
Hovmand Galleries, Winnepeg, Manitoba, Canada, are very
active in the estate auction business, particularly with an-
tique auctions, but also are prepared to handle large com-
mercial auctions. They expect to be active in large real estate
auctions in the near future, which will be the first in their
province.

The latest auctions conducted by Hovmand Galleries
include an absolute auction of the Marlborough Hotel in
Winnepeg; a large estate auction of the very fine Wellington
Crescent Estate, consisting of very fine furnishings and ex-
ceptional collector’s items. All of the proceeds went to the
Kiwanis Club of Winnepeg Foundation, Inc. for their charit-
able projects. The total for the Wellington Crescent Estate
auction was $25,000 and the auction lasted for two and one-
half hours.

Items in the hotel auction included elks’ heads, barber-
shop chairs, color television sets, doors and bedroom suites.
A total of $250,000 worth of inventory kept NAA auctioneer
Neil Hovmand and Ron Peake busy for almost eight hours.

Perhaps the most sought after items in the hotel auc-
tion were 19-inch television sets, which went for approxi-
mately $260.

The Great-West Life Assurance Company bought the
Marlborough Hotel and contracted with Hovmand Galleries
to sell the items therein. It was a good effort for both the
company and Hovmand Galleries, which indicates that the
auction business is going strong in Winnepeg, due to the
efforts of Neil Hovmand and Ron Peake of Hovmand Galleries
— both outstanding supporters of the NAA programs and
professional ethics.
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THE LADIES AUXILIARY to the
NATIONAL AUCTIONEERS ASSOCIATION

1976-1977 OFFICERS

PRESIDENT

Mrs. Marty (Brenda) Higgenbotham, Lakeland, Flo-
rida
1st VICE PRESIDENT
Mrs. Wylie (Joan) Rittenhouse, Uniontown, Pennsyl-
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Mrs. Walter (Ruby) Hartmin, Camden, Ohio

SECRETARY-TREASURER
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HISTORIAN
Mrs. Craig (Janie) Lawing, Charlotte, North Carolina

DIRECTORS

Terms Expiring 1979
Mrs. Don (Eileen) Standen, North Ridgeville, Ohio
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AUCTION ACTION creates auction interest in Winnepeg and
NAA members Neil Hovmand and Ron Peake attracted large
crowds to their recent absolute auction of the Marlborough

Hotel’'s contents. A benefit auction for the Kiwanis Club
created much interest also and proceeds went to support the
charitable projects of the club’s Foundation.

Christmas Auction Offers

Real Bargains in Illinois

Handbills distributed by the Edmund Kueker’s Auction
Service, Waterloo, Illinois, created much, and warm, interest
during the pre-Christmas activities and at first glance, one
may have thought that the Kueker’s had scheduled an auction
on the day after Christmas.

The newspaper described it well when it publicized
the Kueker’s handbills as an auction “offering rare bargains”.
The rare bargains included: Christmas Auction at any local
church or mission in your town or city — Saturday, Decem-
ber 25 — all morning, selling Peace on Earth, Good Will to
Men! Also “promoted” was real estate (a heavenly home —
located on large lot — beautifully landscaped. This home is
too beautiful to describe, comes with caretaker — you must
see it — for a preview, call your local church — If you
don’t have a home, ask some local church member to help
you find this new home.)

Personal Property was advertised as open doors — friend-
ship — peace — relaxation — refreshments — good health
— greater blessings — service — no wants -— no fears —
no pains — welcome mats — inspiration — atmosphere —
meditation — ringing bells — communion — helping hands
— fellowship — goodwill — honor — prosperity — beauti-
ful hyms — prayer books — a best selling book, the Bible —
2 stairways to the stars; much much more!

The Kueker’s said, in the Auctioneer’s Note: This is a
sale you don’t want to miss. Heaven has everything to offer,
you have nothing to lose.

The Terms: All you need to do is ask God — it’s {ree.
Refreshments on grounds — Jesus will provide for you. The
Auctioneers? local pastors, priests and missionaries. The
owner? Your Heavenly Father. _

The Kueker’s handbill concluded with the question,
“Will we see you in Church Come Christmas?” and at the
very bottom of the handbill, offered Season’s Greetings
from Col. and Mrs. Edmund L. Kueker’s Auction Service,

Waterloo, Illinois.

14KT and 18KT Gold Chains, lowest prices anywhere.
14KT Gold Horns, small $3.00; medium 74.00. large $5.50.
15” 14KT neck chains, $3.75. Ladies 14KT Claddagh
Rings, $25.00. Assorted Genuine Jade Charms, $1.00.
Crosses, Religious Medals, Chains, Stars. Money back
guarantee if not satisfied. Col. Louis Dansky, 16 Henry
Street, Sharon, Mass. 02067.
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Just Personal . . .

Due to the number of members now active in the Na-
tional Auctioneers Association, it is impossible to reprint the
many “personal’ letters in THE AUCTIONEER magazine.
Space just will not allow the letters, even though some have
been having their letters printed in past years.

It is not the intent of Editor Harvey McCray to eliminate
the “personality” of the NAA, but it is very difficult to
determine whose letters should, and whose should not, be
printed. This column now is to offer information about NAA
members who have asked that news be reported on their
activities.

Berry Family’s Christmas Greeting
Omitted in Magazine for First Time

Mrs. Tom (Margaret) Berry informed Editor McCray that
for the first time, her Christmas letter was not included in
THE AUCTIONEER magazine. It was not until after the letter
was printed, however, that it was learned from Mrs. Berry
that her family’s Christmas Greeting has been published in
the December issue every year in the past.

For those of you who missed Margaret Berry’s greetings,
we now are publishing her belated Holiday and New Year’s
Greetings for the benefit of the NAA membership. The late
Tom Berry was one of the auctioneers who helped form the
NAA, and the Pennsylvania State Association.

Col. Boatwright Takes a Bride

Leo M. Boatright reports that on December 12, 1976,
Miss Wonnie Conner and Leo were married at the Methodist
Church in Parker, Indiana.

In Memoriam.. .

ROBERT BRENT WATTS

B. N. Watts, Jr., father of Robert Brent Watts
of Gainesville, Texas, reported that his son passed
away on March 17, 1976. Robert Brent was a victim of
the Swine Flu.

NAA Member Regina Hayes To Serve
On New York City Appraisal Clinic

The 33rd Annual National Antiques Show will be held in
the Exposition Rotunda of Madison Square Garden from
February 19 through the 27th and the show is described as
the country’s largest assemblage of antiques and memorabilia
under one roof. International in scope and a feast of the best
and most treasured in arts and antiques, the show is the
stylesetter for the industry.

NAA member Regina Hayes of Forest Hills, New York,
will head a unique Appraisal Clinic, sponsored by the Ap-
praisers Association of America for the benefit of the Leu-
kemia Society of America. The clinic will be staffed by a
rotating panel of 60 expert member-appraisers who are pre-
pared to appraise anything brought in for a nominal scaled
fee, which is tax exempt.

The Leukemia Association, as well as two other charit-
able organizations, benefit from the National Antiques Show
and auctioneer Hayes has been a participating part of the
show for several years.

Since decorative arts tend to follow the fashions of the
time, the predominating theme of the 1977 show is THE
RICH PEASANT LOOK IN ANTIQUES, saluting the return to
favor of brilliant colors, lavish embroideries and opulent
decoration introduced by Yves St. Laurent.
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Attention: Quality Furniture Auctioneers

If you book any Romweber Solid Oak Furniture (Viking
Oak Pattern) for auctioning, please advise this office by
a collect phone call:

D. D. MEYER CO.
Vincenes, Indiana 47591

Phone Collect — 812 882-0118

B

Included in the 1977 edition will be examples of rustic
artistry from earliest civilization; the St. Vartan Cathedral
Collection of illuminated manuscripts and art works and
the Armenian Museum Collection of ancient coins, costume,
rugs and tapestries; bakers in native costume to illustrate the
preparation of such regional sweets as baclava, bird’s nest,
and khadayif, with homestyle cookbooks on hand for re-
ference.

Rich peasant dolls of Czechoslovakia — a collection of
carved wooden dolls in handwoven costumes from the World’s
Fair, 1901 — will be shown; a collection of Ikranian Easter
Eggs will be on display; handpainted tiles, 1650-1800, from
the Country Floors Collection will illustrate techniques in
Chinese porcelain tiles, baroque Neopolitan tiles, Portuguese
tiles prior to the 1725 earthquake and Pombalinos tiles after
1725, Dutch tiles, Moorish tiles and those of Spanish Manises.

Many other items will highlight the Show at Madison
Square Garden on February 19-27, 1977 . . . and say hello
to NAA member Regina Hayes during your visit to this out-
standing show!

Closing Poem of Convention Speaker

For those of you who attended the 1976 St. Louis
Convention, we are printing the poem used by Saturday night
banquet speaker R. E. “Mick” Delaney. Many families in
attendance asked that the poem be made available. The
poem, “God Hath Not Promised” was written by an invalid
girl named Annie Johnson Flint, who died in a sanitarium
in Clifton Falls, New York. Because it parallels so closely
“Mick” Delaney’s philosophy of life, he frequently concludes
his presentations by quoting from the verse:

GOD HATH NOT PROMISED

God hath not promised skies always blue,

Flower-strewn pathways all our lives through.

God hath not promised sun without rain,
Joy without sorrow, peace without pain.

God hath not promised we shall not know
Toil and temptation, trouble and woe.

He hath not told us we shall not bear
Many a burden, many a care.

God hath not promised smooth road and wide,
Swift easy travel needing no guide,

Never a mountain rocky and steep,
Never a river troubled and deep.

But God hath promised strength for the day
Rest for the labor, light for the way,

Grace for the trials, help from above,
Unfailing sympathy, undying love.

NAA Blazer Patches Available . ..

Display the NAA emblem on the new NAA em-
broidered emblem in red, black on gold in the

popular blazer pocket size of 3%4”. A dignified
way to identify your membership in the NAA.

NAA Embroidered Emblem $1.50 each, postpaid
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Architectural Antique Auction in Los Angeles
Is Largest Yet for Portland’s Kennedy Company

Robert “Bobby’” Mendenhall, III, auctioneer for the Don
F. Kennedy Auctioneers Company in Portland, Oregon, re-
ported that the 7th Invitational Architectural Antique Auc-
tion, held on December 3-4, 1976, was the largest yet for
the firm, as the total sale figure was $1,750,000.

The advertisements said that John P. Wilson’s Golden
Movement Emporium auction bought Le Figaro, home of
France’s most important newspaper; Coutts Bank of England;
and the Liverpool (England) Stock Exchange. They also
acquired relics from Shakespeare’s Old Globe Theatre; over
2,000 original stained and beveled glass windows, authentic

Americana, such as early drugstores, etc.; 1000 doors; 30
large bars and back bars and more — twenty tractor trailor
loads of merchandise in all!

The auction was conducted at Golden Movement Em-
porium’s auction in Los Angeles.

Golden Movement Emporium is the world’s largest
architectural antique dealers. NAA auctioneer Don Kennedy
had guaranteed to the Golden Movement Emporium that he
would auction over 100 items per hour. The original sale
catalog was followed by a supplement, which also listed ad-
ditional merchandise for sale at the December auction.

ERE

Knotts Alumni Convention

Former graduates of The Knotts School of Auctioneering
held their 11th annual convention at The Imperial House in
Columbus, Ohio, on December 26, 1976. Old acquaintances
were renewed with a social visit from 9:00 a.m. until 12:00
noon, then for the next hour Tom Turkey was the main at-
traction for the 135 who attended the banquet.

At one o’clock the afternoon meeting was called to
order by the president, Dr. Harold Nestor, who announced
that the first order of business would be a briefing on the
laws and regulations governing auctioneers, by Col. R. E.
Knotts. After the briefing Everett Fidler from Xenia, Ohio,
addressed the group relating to sales promotions and how
to advertise with professionalism.

The next event was a very exciting auctioneering con-
test with three trophies at stake. For the second consecutive
year Keith Sheridan, from Cedarville, Ohio, captured the
number one trophy. Second place went to Ron Rhodeback,

over 3,000 times tested

BID GETTERS

SAYINGS, QUIPS, LAUGHS, BITS, ETC.

a veritable goldmine

For
AUCTIONEERS
PEDIGREE MEN
RINGMEN

AD WRITERS
FIELDMEN

AUCTION MANAGERS

STOCKMEN
SALESMEN. ETC.

BID GETTERS (Second Edition)

is a 124-page book loaded with over
3,000 sayings, quips, laughs, banter,
bits, etc., collected from 100’s of auc-
tioneers all over the U.S. and Canada
during a 50-year period. Bid Getters is
written to do two things:

1. Get more AIDD — attention, in-

terest, desire, decision.

2. Break the monotony of bid call-

ing.

“An excellent boolk.” “Used 1n our
school.” — Mendehhall School of Auc-
tioneering, High Point, North Carolina.

“Very good” (underlined — Ex. Sec.
Reppert School of Auctioneering, De-
catur, Indiana. :

“Truly a masterpiece which can be
of unlimited value to auctioneers
whether they be apprentices or profes-
sionals.” — Knotts School of Auction-
eering, Gallipolis, Ohio.

Included at no extra charge a 12-
page booklet (copyright 1976) entitled
“TOOLS OF THE TRADE AND HOW
LEADING AUCTIONEERS USE
THEM.” Improve your present chant
or develop a new one. The price of the
booklet, if ordered separately, is $5.00.
BID CALLERS sells at $10.00 post-
paid, check or money order. Order
from Earl.

by Earl D. Wisard, Auctioneer
R 1, Dundee, Ohio 44624

February, 1977

from Granville, Ohio. The third place trophy was presented
to Jerry Hunter from Akron, Ohio.

The legislative committee headed by Jim Hagan, who is
also a previous state legislator, reported that it was keep-
ing a close watch for newly proposed legislation which
might affect auctioneers. The entire group was concerned
about various city ordinances which impose unreasonable
demands upon auctioneers and their clients.

Several visiting auctioneers who attended the afternoon
business session complimented the Alumni Association on
its effort to promote fair legislation and regulations. All of
the auctioneers present were concerned about a report that
the price of auctioneers license may be doubled in the near
future.

Members of the association complimented the officers
on a job well done by voting to retain the present officers,
which are as follows. President, Dr. Harold Nestor, of Colum-
bus, Ohio; Vice President, Jim Hagan, from Hubbard, Ohio;
Secretary-Treasurer, Keith Sheridan, from Cedarville, Ohio;
Directors: Gene Acton, from Frankfort, Ohio; Robert Riley,
from London, Ohio; and Ron Rhodeback, from Granville,
Ohio.

Before adjourning one minute of silent meditation was

devoted to a deceased member, Col. Elmer Lather.
Col. R. E. Knotts

= === e e L r— *

Directory Revisions

Directory additions and/or revisions have
been made in the National Auctioneers Associa-
tion Office since the Directory was published
and mailed with the January issue of THE AUC-
TIONEER. To help you maintain the proper
listing for our NAA members, here are the ad-
gitions/revisions, etc., as made by the mem-

ers:

COLORADO:

DOYLE, MICHAEL, c/o Oldies But Goodies, 2901 E. Colfax
Ave., Denver 80206 (this listing was shown in Con-
necticut in the Directory).

MISSISSIPPI:
OZBORN, KLINE, JR., 538 E. Fulton, Canton 39046
OZBORN, TERRY, 538 E. Fulton, Canton 39046

OREGON:
HEALY, JACK, Box 1, Moro 97039

TEXAS:
PEYTON, WILLIAM B., 819 Lovett Blvd., Houston 77006

NOTE: The listing for STROH, Ruben was out of order
and should have been listed before STROH, Ruben
J. Both Strohs are paid-up members of the Colo-
rado and National Auctioneers Associations.
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Reppert School of Auctioneering Graduates Large Class in

Decatur, Indiana, and the photograph above shows the students and instructors. The instructors, photographed on the bottom
row, left to right, include: Robert S. Anderson, lawyer, Indiana; Roland Reppert, M.D., owner and president, Decatur, Indiana;
Q. R. Chaffee, Towanda, Pennsylvania, Dean of School; Gene Slagle, Ohio; and H. D. Darnell, Kentucky.

Antique Auction Exceeds $100,000
At Wilson’s Hot Springs Auction

Approximately 300 buyers, representing 28 states, at-
tended a recent antique auction in Hot Springs, Arkansas,
which was conducted by the James E. Wilson & Son “The
Auctioneers” firm in that city. The bidders were motivated
and this motivation continued throughout the entire course of
the auction.

Prices started out well and seemed to get higher as the
Auction moved on. Some of the prices were as follows:
Holly Amber Sauce Dish, $150.00 — 7’ Galle Vase, $255.00
— Steuben Aurene Bowl, $150.00 — Tiffany 10” Bowl, $180.00
— 9%” Mt. Washington Burmese Vase, $210.00 — Royal
Flemish Cracker Jar (Damaged), $500.00 — 12” Kew Blas
Vase, $270.00 — Tiffany “Thorn” Pattern Vase, $210.00 —
Wheeling Peach Blow Cruet, $550.00 — 4%’ Galle Vase,

$190.00 — Tiffany 10 Pc. Desk Set, $1450.00 — Cut Glass
Bowl, $85.00 — 13” Cut Glass Vase, $125.00 — 18” Tuthill
Vase, $300.00 — Cut Glass Basket, $200.00 — Cut Glass Box
Signed Hawkes, $210.00 — 2 Pc. Cut Glass Mayonnaise Set,
$170.00 — Oak Striking Ansonia Wall Clock, $165.00 —
CarvedOak Barometer, $180.00 — Oak Corner China Cabinet
Clock, $1025.00 — English Curio Cabinet, $600.00 — Oak
Bookcase, $265.00 — Carved Oak Bookcase w/Stain Glass
Doors, $800.00 — Earl Oak Sideboard, $300.00 — French
Marble Clock, $300.00 — Pr. Small Stain Glass Windows,
$250.00 — Court Cupboard, $400.00 — Heavy Carved Oak
Bookcase, $2400.00 — Cathedral Style Entry Seat, $360.00 —
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18th Century Oak Open Front Court Cupboard, $675.00 —
Fancy Carved Oak Desk, $1750.00 — Bronze Marble Mantle
Clock, $700.00 — China Cabinet w/Serpentine Front, $$800.00
— Massive Carved Ebonized 18th Century Sideboard, $1350.00
— Carved Drop Front Desk, $550.00 — Ansonia Mantle Clock,
$175.00 — Small Brass French Carriage Clock, $210.00 —
Oak Round Front China Cabinet, $425.00 — Walnut Marble
Top Sideboard, $250.00 — Mahogany Turtle Top Table,

$525.00 — Walnut “Rose Carved” Etergere, $210.00 —
Walnut Marble Top Table, $575.00 — Sheraton Style Glass
Top Curio Cabinet, $325.00 — Mahogany Drop Leaf Table,
$350.00 — Oak Round Front China Cabinet, $450.00 — Wal-
nut “Cylinder Roll” Secretary, $600.00 — Mahogany Butler’s
Desk, $190.00 — Pomona Hanging Glass Hall Lamp, $110.00
— Tiffany Type Table Lamp, $210.00 — Matched Pr. Old
Paris Vases, $220.00 — Pr. Pink Satin “Diamond Quilted”
Vases, $190.00 — 3 Pc. Chinese Crackleware Set, $600.00 —
English Pitcher & Bowl Set, $180.00 — Blue Overlay Brides’
Basket, $150.00 — Matched Pr. 19” Burmese Vases, $960.00
— 18” Dresden Compote, $295.00 — Brass Bed, $500.00 —
Early Victorian Caster Set, $85.00.

Jim Wilson is looking forward to seeing many NAA
auctioneers during the Antique Seminar in Kansas City,
Missouri, on March 2,.

Seminar instructor Jim Wilson, when reporting on his
successful auction, wrote: “I’m sure it will be a most inter-
esting and educational Seminar. See you there and remember
this: ‘Whatever a man can conceive and believe, he can
achieve’. God Bless all of you!”

THE AUCTIONEER



'WANTED

AUCTION HOUSE LOCATIONS

VIRGINIA — NORTH CAROLINA
SOUTH CAROLINA — GEORGIA
TENNESSEE — FLORIDA

TO CONDUCT TOOL AUCTIONS!

MR. AUCTIONEER

If you can seat 150-300 people please
contact immediately. Sales like we con-
duct will compliment your sale barn.

MERCHANDISE OWNED AND SUPPLIED BY

PIERCE-AIR TOOL

COMPANY

119 CHELTENHAM DRIVE
WINSTON-SALEM, NORTH CAROLINA
27103
PHONE: 1-919-765-1643

LARGEST AUCTION SUPPLY
ON WHEELS IN THE SOUTHEAST

WE BUY DIRECT FROM FACTORY
BANKRUPT GOODS — OVER-RUNS — DEAD
STOCK — UNCLAIMED FREIGHT
SALVAGE — IMPORT GOODS — ETC.

WE WILL CONSIGN ALL MERCHANDISE —
WE FURNISH FLIERS, CLERK SHEETS, AND
PAY Y2 OF NEWSPAPER ADVERTISING. | WILL
BE THERE PERSONALLY TO WORK THE SALE
WITH YOU.

KEITH J. PIERCE

LISTED WITH DUNN & BRADSTREET NO. 07 782 7186

MEMBER NATIONAL AUCTIONEERS ASSOCIATION &
NORTH CAROLINA AUCTIONEERS ASSOCIATION

February, 1977

S S —

. CONVENTION DATES

February 28-March 1-2 — Kansas City Seminar, Radis-
son Muehlebach Hotel, Kansas City, Missouri.

April 3-8 — Certified Auctioneers Institute (CAl),
\ Course | & Il, Indiana Memorial Union, Indiana
University, Bloomington, Indiana.

April 3 — Kansas Auctioneers Association, Hilton
Inn, Wichita.

April 3-4 — Kentucky Auctioneers Association, Stouf-

I fer’s Inn, Louisville.

April 17 — Illinois Auctioneers Association, Holiday
Inn, Kankakee.

May 7-8 — Missouri State Auctioneers Association,
I Springfield.

May 14 — Louisiana Auctioneers Association, Holiday
Inn, Alexandria.

May 14-15 — South Carolina Auctioneers Association,
Columbia.

I May 15 — Alabama Auctioneers Association, Dothan,
Ramada Inn.

June 89 — Wisconsin Auctioneers Association, Eau
Claire.
June 11-12 — West Virginia Auctioneers Association,

Cedar Lakes Camp, Riley.

New Jersey State Society of Auctioneers meets bi-

monthly all year — October, December, February,
‘ April, June & August. If in the area call 201-944-
1125 for location of meeting (Don Castner).

July 28-30 — National Auctioneers Association, Olym-
pic Hotel, Seattle, Washington.

Attention State Association Secretaries: To have your
State Association Convention dates listed in THE
AUCTIONEER, send notification of the date, city
and hotel/motel to Harvey L. McCray, Executive
Director, NAA, 135 Lakewood Drive, Lincoln, NE
68510.

Boosters Continued from Page 42

Frank Van Veghel—De¢ Pere

Victor Voigt—Reedsville

George Wagner—Baraboo

Chan Walker—Manawa

Darrel R. Weber—Milton

Bob Wedel—Columbus

Walter Zeck-——Eau Claire
WYOMING

Peter Briscce—Dayton

Thomas Harrower Jr.—Kemmerer

Hugo Ward—Greybull
ELSEWHERE

Charles Benovoy—Ottawa, Ont.

Jerry Brooks—Clear Creek, Ont.

Frank Buuck—Milverton, Ont.

Charles M. Campbell—

Republic of Singapore

John Glass—Sudbury, Ont.

Harold P. Higgins—Quebec

Robert Flora—Bermuda

Reginald W. Foston—Scarborough,

Ontario

Ross H. Kemp—Stratford, Ont.

N. F. Hovmand—Winnepeg, Manitoba

Ralph C. Neeley—London, Ont.

Joe Perlich—Lethbridge, Alta.

John E. C. Russell—Castlegar, B.C.

Frank Stapleton—Newtonville, Ont.

Barrie Wingrave—Millet, Alberta

Ladies Auxiliary to the NAA
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BOOSTER CLUB Timmy Lynn Walker—Mountain Home Kenneth M. Witcher—Wynne
Western Sale Management, Inc.— B. L. Wooley & Associates—Little Rock

Phoenix CALIFORNIA
ARKANSAS Lorraine Betke—Anaheim
American Business Auctioneers— Sanford J. Blau—San Bernardino
The NAA members whose names ap- Rogers Gilbert Bone—Bakersfield
pear within their respective states Wayne Adams—Bradley Linville Burleson—Huntington Beach
have each given $5.00 for their names Paul Alexander—Jacksonville Jim Byrd—Del Mar
to appear for one year in support of T. J. Allred—Dover Tom Caldwell—Ontario
their magazine — THE AUCTIONEER. Richard S. Baker—Norfolk Pat Cohen—Palm Springs
The supporting members are not re- Wayne Ball—No. Little Rock Keith Cullum—Pomona
minded when the year’s contribution O. A. Berger—Weinel Ken Cullum—Pomona
has run out as the contributions are Bud Robinson Auction Co.—Pine Bluff Steve Dorfman—Cotati
voluntary. However, for the purpose of Harlis Camp—Stamps Bill Douglass—Fresno
simplifying the accounting process Robert E. Creasy—Fayetteville Marsh Dozar—Beverly Hills
BOOSTER CLUB contributors should LLeon Early—Helena Mel Edwards—San Bernardino
send their contributions at the same Rick Ellis—Searcy Melvin H. Ellis—Napa
time as their dues are submitted. J. W. Fogg—Mountain Home John Eubanks, Sr.—Port Hueneme
Dennis Gordon—Mena Hoke Evetts—Hanford
, ALABAMA Richard Hancock—Forest City B. E. George—Oroville
Leslie E. Bates—Cullman Charles Harris—Jonesboro Roger O. Gilman—Grass Valley
J. L.Bryant—Bay Minette R. E. Harris—Mountainburg Arthur B. Goode—Los Angeles
an_Bumham—Cullman Darrel Hays—Van Buren Bill Hale—Finley
William Cato, Jr.—Langdale Fred Hiett—Rogers W. 0. “Bill” Hale—Lakeport
gag Jt- (]})lckﬁo-nEI-Tuscumbla C. J. Henson—Rogers _ Harold Henry—Rosemead
obert xooch—riorence Virgil Irwin—West Memphis Lucky Jenkinson—Folsom
Herby Greenhaw—Athens A. A. Johnson—Jonesboro Don Johnson—Eureka
Jimmy Greenhaw—Athens Ira N. Johnson—Mulberry Evon “Slim” Jonas, III—Sloughouse
Oakley Greenhaw—Athens A. W. Lowery—Dennard
Gordon W. Headley—Thorsby Vance Mace, Jr.—Paragould
Roy N. Hereford, Jr.—Faunsdale Vanoe Mace: Sr.—Paragould
. - Larry Montgomery—Berryville SUBSCRIBE NOW
W. K. Murdoch—Buckeye
TRI METRIC “3D*” SIGNS Glen Murray—Searcy Are you interested in equipment
Removable Magnetic signs for cars vlacic Rambol{—Lexa |
S5 g ) Paul Robbins—Manila trucks, auctions, etc.? Then sub-

trucks and stands for all trades. Larry Ruffin—Dewitt

All Logoes available. Send for : ; : ‘he
brochure. FREE layout when de- Scotty’s Auction Co.—-—I-_Iarrlson NCET ) Tap. TRERE TRACE.
Woody Townsend—Manilla

tails are given Ray Tucker— Little Rock semil-monthly publication. $10.00

“Originators of Magnetic Signs” ?ommieE W\ifl'lier—MIgu;]taSin'Home per year Box 3945NA, Bryan,
ug| Iz ames E. Wilson—Hot Springs
SIGNE %FAE;I ED;{IMES Joe Wilson—Hot Springs Texas 77801
RD #3 - -
SKANEATELES, N.Y. 13152 Mike Kalman—Arcadia
| Rudy Larkin—W. Covina
& William F. Lefty—Lincoln
John A. Horton—Huntsville Macon Brothers Auctioneers—Sonora
J. P. King—Gadsden SCHOOL Nub Mahan—Sacramento
Donald Lonnergan—Gadsden Bob Main—Garberville
Donald Montgomery—Mountain Home OF AUCTIONEERING Don McLeod—Arcadia
Hubert R. Owens—Gadsden Rusty Meador—Ramona
M. S. Pennington—Huntsville NOTTS Ed Norton—Oroville
C. W. Ramey—McCalla Harry Olson—Marysville
Jon Ramsey—Dothan Jack Palmer—Tulare
W. D. “Bill” Ray—Five Points . iepe Louis Rasmussen—Petaluma
Freeman Smith-Bryan Loaen the art of modern scientific | Ray Roberson--Napa
Kenneth E. Terrell—Boaz | tape recorded course for home Max E. Rose—Whittier
Timmy Lynn Walker—Mountain Home study or from classroom courses, David Raue—Olivehurst
Ben Whig_ha}m——Dﬂthan which we conduct at various col- Wayne Schi!ling—San Jose
Lamar Williams—Decatur leges, universities and vocational Gene Schobinger—Los Altos
ALASKA schools. This school is approved Morris SChWHTtZ—HO]lYWOOd
B. A. Green—Palmer by the State Board of School and R. E. “Bob” Stanley—Corona
Andrew S. Hess—Anchorage College Registration in our home David Warner—Culver City
James Hess—Anchorage state of Ohio. Reg. Number 71-12- Leon Watson—Lodi
Jack Ward—Anchorage 0286H. Chief instructor, Col. R. E. Bob Young—San Jacinto
ARIZONA Knotts, has thirty years experience R. Earl Young—Los Molinois
Jake Brooks—Flagstaff and more than four thousand pub- COLORADO
Richard Coleman—Tucson lic sales to his credit. He has also Ernie Austin—Greeley
Mel Giller—Tucson been a professional auctioneer in- Steve Baldwin—Greeley
Donald Montgomery—Mountain Home structor and counselor since 1959. E. R. Broughton—Colorado Springs
Mary Parkhurst—Glendale . _ps Dave Brown—Holyoke
$9l Forey-—hlass Ohio '4?231161-(:(614)6:4:25?;57' RSN, S S
Vernon St. John—Phoenix Gene Doty—Ft. Morgan
Jack Sellner—Phoenix _ Floyd A. Edmonds—Niwot
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BUSINESS CARDS

EMBOSSED

< $12.00 per 1,000 &riny
Au:nouunsl
_\? 2 color - $14.00 ¥
s’ LY
Either emblem $1.00 extra

CARDPRINT
701 Park Ave., Galion, Ohio 44833

Al Hallcock—Greeley
Willard Hartnagle—Longmont
Herman W. Hauschildt—Denver
Joe Hicks—Grand Junction
Joe Hicks, Jr.—Grand Junction
John J. Horvath, Jr.—Hesperus
K. W. Krebs, Sr.—Colorado Springs
Robert Kreps—Eaton
Edwin Kuntz—Loveland
George A. Lamb—Brighton
George R. Lamb—Denver
Cookie Lockhart—Denver
Si Lockhart—Steamboat Springs
Lyvle McColloum—Littleton
Jim Odle—Brush
Gus Pacific—Niwot
Arthur Parker—Greeley
Thomas L. Pearch—Eagle
Daleard Pettijohn—Boulder
C. E. Ken Reed—Ft. Morgan
Avery V. Rich—Engelwood
Ronald Rodenberger—-Fort Collins
Howard Roland—Grand Junction
C. W. Rosvall—Denver
E. W. Rundell—Salida
Jack Salisbury—-Ft. Collins
Wayne Storm—Canon City
Reuben J. Stroh—Loveland
E. S. “Bud” VanBerg—Sterling
Troil Welton—Wray
Ben Weitzel—Brush
Ernest Wimmer—Ft. Collins
Beverly “Bud” Zaiss—Brighton
CONNECTICUT
Richard Centabar—Melrose
Arthur Christman—Banford
Fred Clark—Scotland
Francis Collette—Stafford Springs
Jim Coolahan—West Haven
Milton R. Crosby—Sharon
Tom Gagliardi—New Haven
Emmet R. Gemme—Windsor
Robert F. Gemme—Hartford
Robert H. Glass—Central Village
William J. Jocsko—Southport
Seymour Manheimer-—New London
Richard K. Mather—Granby
Dean A. Moore—OQld Saybrook
Joseph Pari—Hamden
A. C. Richard Pinto—Trumbull
A. C. Richard Pinto & Co. Auctioneers
—Trumbull
Edward G. Pinto—Trumbull
Paul Sage—Chester
William C. Shine—Kensington
Al Tirella—East Hartford
DELAWARE
Crawford Carroll-—Dover
Riley Jefferson—Lincoln
James O. Waterfield—Wilmington
DISTRICT OF COLUMBIA
C. T. “Jimmie” James—Washington
Benjamin E. Weschler—Washington
William P. Weschler—Washington
FLORIDA
Action Auction, Inc.—Lakeland

February, 1977

A. G. Allan—Del Ray Beach
American Auctioneer’s—Miami
George Anderson—Lakeland

R. K. Beebe—W. Palm Beach
Robert Berner—Daytona Beach
Henry Blaine—Tallahassee

Charles Bolton—West Palm Beach
William J. Borell—Eustis

Sherry Brink—Jacksonville

James A. Buckley—Pompano Beach

Luther Bynum—St. Petersburg
Wylie Cobb—Archer

Marvin Cohen—Orlando

C. Andrew Cole—Jacksonville
Floyd E. Cole—Zolfo Springs
Gary Cook—Ft. Lauderdale
Gene Cook—Mt. Dora

D. D. Colburn—Brooksville
Lewis C. Dell—Sanford

Lisl Drake—Riviera Beach
Robert Duncan—Temple Terrace
Richard Fentiman—Daytona Beach

G. G. “Jerry” Finnell—Orlando
Louis Fisher—Pompano Beach
Florida Auction Co.—Seffner
Wm. R. George—Tallahassee

Jim Graham—N. Palm Beach

Doc Hall—Tallahassee

Chuck Helfond—No. Miami Beach
Betty Lou Hexamer—OQOrlando

Martin E. Higgenbotham—ILakeland
Jim Hill—New Smyrna Beach
Ncil L. Hoopingarner—Tampa
Sidney P. Hough—Tallahassee

Fred J. Hullett—Miami

lom

6"\»
2
SCHOOL OF
AUCTIONEERING

‘“A Very Select
School’’

If you miss our next term, it
will be SIX MONTHS before
you have another opportunity
to attend SUPERIOR.

A term only lasts two (2)
weeks. YOUR EDUCATION IS
FOR A LIFETIME. Doesn’t it
make sense to learn from TO-
DAY’S auctioneers? From the
people who are selling many
of the Nation’s top sales —
not from someone who 1s not
an auctioneer or not enough
business, as an auctioneer, to
keep him busy? He cannot tell
YOU how to be a SUPERIOR
auctioneer.

SEND FOR OUR FREE CATA.-
LOG. YOU WILL KNOW US.

SUPERIOR SCHOOL

OF AUCTIONEERING,

P.O. Box 1281, Desk A
DECATUR, ILLINOIS 62525

Be An Auctioneer

Two week term and home study.
Nationally recognized. G.I1. approved.

FREE CATALOG!

Missouri Auction School

1600 GENESEE / KANSAS CITY, MO. 64102

Fred E. Irving—Kissimmee

Wayne Irving—St. Cloud

Gerald Kidd—Tampa

George Kittrell—Jacksonville

Johnny R. Koske—Palm Bay

Dan Kriner—Orlando

Charies LaPerle—Gainesvilie

Bill Livingston—Maitland

Malcolm McDougall—Jacksonville

A. R. McGowan—Maitland

R. E. “Bill” McMath—Plant City

George Pinkerton—Lakeland

Harvey M. Poliner—Fort Lauderdale

Michael Roussos—Winter Park

Thomas A. Scarane—Milamil

Joseph F. Sedmera—Lakeland

Vince Simmons—Lakeland

David L. Smith—Hollywood

Ben Stewart—Avon Park

George Stringfellow—Lynn Haven

P. Frank Stuart—St. Petersburg

Arthur L. Taylor—East Palatka

J. Wayne Taylor—Miami

Ron Tuggle—St. Petersburg

George F. Van Deree—Venice

Herman Van Pool—Kissimee

Stanley J. Vermillion—Longwood

Russ Weir—New Smyrna

E. J. Whitney—Jacksonville

Wilma Wilkins—DeLand
GEORGIA

O. H. Adamson—Ellenwood

Samuel L. Brock—Decatur

Jack Charlesworth—Red Oak

Harold Cohn—Columbus

Douglas County Auction—Dougiasville

Wade E’Dalgo—Ray City

Wayne Evans—Columbus

Charlie Gay—Rome

Charles E. Hughes—Augusta

Vernard C. Hurd—Bonaire

Jim McDuffie—Blackshear

John McQuaig—Dunwoody

H. P. Niehaus—Jonesboro

A. A. “Tony” Padavana—Rossville

Claud Pardue—Talmo

Watson Reynolds—Ellenwood

Bill Sanders—Warner Robbins

Quinton Smith—Sylvester

Noel D. Spears, Jr—LaFayette

Raymond J. Stephen-—Adrian

John Suarez—Atlanta

Julius Swilley—Norcross

H. C. Thomas—Marietta

Charles R. Trussell—Union City

E. F. Van Buskirk—Calhoun

R. A. Waldrep—Gainesville

Randy Watson—Danielville

J. D. Weldon—Tifton

Daniel R. Wright—Plainville
HAWAII

Wm. H. Ferem—Honolulu

David Paul St. John—Honolulu

Steven Rosen—Honolulu

Louis Stambler—Honolulu




IDAHO
Irvin Eilers—Kimberly
Lyle Masters—Buhl
Jim Messersmith—Jerome
Gerald Pearson—Salmon
Charlie N. Phelps—Ashton

ILLINOIS
Abe Cantor & Co.—Chicago
Dennis Aherns—Staunton
Ronald L. Albert—Mundelein
American Auction Associates—Chicago
Nelson E. Aumann—QOhlman
John Bearrows—Rochelle
William Beck—Edinburg
Ed Blin—Marei.go
Franklin E. Bohn—Elkhart
William Braid—McLean
Miles M. Chappell—Washington
Nevlyn Christeon—Riverside
Gordon Clingan—Danville
Sandra Cohen—Chicago
James Cook—Macomb
Gail Cowser—Glasford
Cox Auction—Hillview
Danhelka’s Antiques—Westmont
Timothy Danner—Grayslake
Gene Darfler—Somonauk
Bill Decker—Milford
Delmar Decker—Danforth
Don Decker—Milford
R. J. “Jim” Donovan—Heyworth
W. P. “Bud” Drake—Decatur
Dunning’s Auction Service—Elgin
Ernest E. Edwards—Midlothian
Mike Fahnders—Pekin
Art Feller—Cissna Park
James Flener—Fairfield
Donald Fluger—McHenry
William L. Gaule—Chatham
Gilliland Auction Co.—Walnut Hill
Michael M. Gordon—Chicago
O. W. Hadley —Lake Zurich
Don Hall Rochelle
Marvin Harris—West Frankfort
Marvin Haycraft—Wapella
Don Hayden—Decatur
Rick Hilliard—Greenville
Fred Howerton—Galesburg
Lane R. Hyett—Aledo
Emil Iwanski—Chicago
Roxy J. Jackson—Villa Grove
Harry T. Karr—Kane
William Keeton—Harvey
Ray Kiefer—Monee
Charles F. Knapp—Cissna Park
Albert A. Kodner—Chicago
Howard Kodner—Chicago
Jay I. Kodner—Chicago
J. C. Korngrust—E. Moline
Edmund Kueker—Waterloo
. J. Lathrop—Chicago
Richard Leach—Springfield
Doyne Lenhart---Georgetown
Howard McAnly—Rochelle
Roger McGill—Morris
Tony R. McGill—Morris
J. Hughey Martin—Colchester
Michael Modica—Chicago
Joe Mosley—Sumner
Gordon Pace—Round Lake
John Pace-—Marquette
Lyle Paddick & Son—Oblong
Albert Paletz—Chicago
Frank Pelate—Dupo
Melvin R. Penning—Forreston
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Duke Rath—Elgin

James Read—Maple Park
James P. Read—Maple Park
Keith Reid—Albion

Joe Rosenberg—Chicago
Tom Sapp—Springfield
Howard Schultz—Elgin
Orison R. Seibert—Belleville
Edward Snow—LaGrange
Phil Stagen—Paxton

Carl Steck—Maquon

J. H. “Swanie” Swanson—Sandwich
Charles Vaughn—Kankakee
Alfred Wall—Watseka
Herman F. Welsh—Downers
House of Williams—Chicago

INDIANA
A is for Auction Co., Inc.—Indianapolis
John E. Anderson—Lafayette
Dan Baker—Lafayette |
Jim Bayman—So. Whitley
Keith Berkshire—Logansport
Kirby Bollinger—Howe
Boswell Wholesale & Auction—Boswell
Harry M. Carr Jr.—Indianapolis
Steve Chandler—Terre Haute
Charles W. Chaudion—Cicero
Ray Clark—Dyer
Bill E. Cooke—Griffith
G. W. Croddy—Madison
Curran Miller Auction & Realty Co.—

Evansville
D & D Auction—Ossian
James S. Drake—Terre Haute
Jack Earlywine—Kokomo
Robert Ellenberger—Bluffton
William E. Graham—Jamestown
Joseph Gratzol-—Mishawaka
Bob L. Harrison—Monticello
Jack C. Harrell—Linton
William J. Healy—Wolcotville
Egg M. Hood — Anderson
Joseph M. Justice—Crown Point
Don Kambol—South Bend
James Knepp—Bourbon
Gerald Lambright—Goshen
Harvey Lambright—LaGrange
Winford J. Lewis—LaGrange
Harold J. Mason—South Bend
Amon H. Miller—Evansville
Leonard F. McGowan—Portage
Rex C. Munson—Wolcottville
Morris Nobles—Chesterton
Fred Overlease—South Bend
C. Eugene Phillips—Indianapolis
Melvin Powers—Poseyville
D. Noble Ratts—Whitestown
Roland Reppert, M. D.—Decatur
Reppert School of Auctioneering—
Decatur

Thomas Reynolds—Milan
Fred Richards—Fort Wayne
Meredith Richwine—Brownsburg
Rossville Auction Exchange—Rossville
Romayne Sherman—Goshen
Harold Smith—Brownsburg
Don Stevens—Anderson
David A. Taylor—Indianapolis
Ferrell Taylor—Sellersburg
Paul Taylor—Mariah Hill
Carl Tebo—Brook
Mary Jane Weddle—Ellettsville
C. E. “Bud” Towner—Elwood
Jerry J. Weese—Royal Centre
Albert W. Wells, Jr—Fort Wayne

Karl Wise—Brookville

David R. Yager—Spurgeon

John E. Yager—Spurgeon

John E. Yager, Jr.—Spurgeon
IOWA

Loren Albrecht—Wall Lake

Glenn Baumgarten—Ottumwa

Bart Bielenberg—Schleswig

Paul Callahan—Crescent

Jerry Carpenter—Ottumwa

Emmitt Cobb—Bartlett

Lyle Erickson—Cresco

Dale H. Fessler—Greenfield

Elmer Lee Harden—Mason City

W. Robert Herbold—Lawton

Roy B. Johnson—Buffalo Center

Leon Joy—Ames

John “Scotty” McFedries—Davenport

Erv Pauley & Son—Defiance

Paul A. Pauley—Harlan

Clint Peterson—Webster City

Wallace E. Plueger—LeMars

Max Reno—Bonaparte

Jack Shepherd—Cedar Rapids

Ray E. Sweeney—Waukon

A. Dean Thompson—Nevada

Howard Youngberg—Siuox City

KANSAS

Leo T. Bishard—Fort Scott
Marlon J. Breit—Wa Keeney
C. A. Cofer—W.ichita
John Collins—Garden City
Don Dain—Silver Lake
W. R. “Bill” Dry—W.ichita
Joe E. Gingerich—So. Hutchinson
E. R. Harrison—Norton
Kenneth W. Kerbs, Sr—Hays
Donald Murray—Gardner
Clifford Reese—Osage City
Jack D. Sheets—Wellington
Phyllis Stinecipher—Fredonia
Eldon Thorman—Clay Center
Merle Van Winkle—Argonia

KENTUCKY
Adrian Atherton—Hodgenville
J. H. Barnard, Jr—Bowling Green
Bailey & Grissom—Glasgow
C. W. Borden—Bowling Green
James O. Briggs—Stanton
Carter Realty Auction Co.—Scottsville
Frank Crain—Elizabethtown
John T. Eaves—Versailles
Carl K. Eley—Erlanger
Linda Oaks Fiese—Hopkinsville
Aleck Gribbins, Jr.—Louisville
Joseph Gribbins—Louisville
E. Howard Hunt—Louisville
Bill James—Bowling Green
Hilda Johnston—Mortons Gap
Wayne Kessler—Campbellsville
James R. Knott—Owensboro
C. Roger Lewis—Morehead
Bill McConnell—Paris
R. E. McConnell—Paris
J. R. McGowan—Russell Springs
John P. O’Connor—Owensboro
Rex Profitt—Tompkinsville
J. C. Reed—Richmond
Charles Shelton—Elizabethtown
Haskell Stratton—Pikeville
Cordell Tabb—Cecilia
Taylor Realty & Auction Co.—

Burkesville

Willmont Veal—Nicholasville
Julius Wise—Elizabethtown
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LOUISIANA

Bill Bailey—Jonesboro
Robert Danzy, Jr.—Alexandria
Lawrence Franks—Monroe
Herman Gaspard—New Iberia
Francis S. Laffitte—Mansfield
James M. Ross, Jr—Kennar
Junior Ross Auction Company—

New Orleans
Douglas Seliers—Tioga
Kenny Wallace—Dixie
Ray Wallace—Shreveport
Valery C. Watts—Livingston

MAINE
Stephen D. Cardelli—Cape Elizabeth
R. I. “Razor” Crosman—Corinna
George A. Martin—East Lebanon
William McKinnon—Cornish
E. A. “Ed” Mains Sr.—Gorham
Gardner Morrill—Harrison
George Morrill—Harrison
Joseph D. Morrison, Jr.—Westbrook
Richard W. Oliver—Kennebunk
Dick Ward—Limestonc
Morgan Willis—Kittery
MARYLAND
Lee Roy Baublitz—Hampstead
Raymond Bender—Accident
Austin Bohn—Union Bridge
Daniel Brittingham—Salisbury
Emmert R. Bowlus—Frederick
R. C. Burkheimer—Elkton
Mike Burzynski—Baltimore
Robert H. Campbell—Annapolis
Michael A. Conover—Westminster
Joseph A. Cooper—Baltimore
Don Davis—New Carrollton
James R. Edwards—Bel Air
Grant Harding—Reisterstown
Barr Harris—Baltimore
Burton Hoffman—Hagerstown
C. P. Jacobs, Jr.—Frederick
C. T. “Jimmie” James—College Park
S. Braden King—Boonsboro
Clair Martin—Hagerstown
Jonathan Melnick Auctioneers, Inc.—
Baltimore
Harry C. Miller—Baltimore
Harold Milstead, Sr.—Newburg
E. T. Newwell & Co.—Baltimore
Thomas R. O’Farrell—Westminster
Richard L. Otto—Silver Spring
Neal Owings—Hampstead
Sam W. Pattison Rea—Baltimore
Theodore Raynovich—OQakland
Jack Reedy—Hampstead
Barry Rogers—Rockville
Raymond Smallwood—Potomac
Homer Snyder—Hampstead
J. G. Trout—Frederick
Wittstadt & Son Inec.—Cambridge
G. Michael] Whitson—Westminster
David S. Wright—Frostburg
MASSACHUSETTS
William B. Allsbrook—Woburn
Henry A. Berman—Worcester
Douglas P. Bilocdeau—Sunderland
Abe Braunstein—Hyannis
Sara Braunstein—Hyannis
Albert A. Burke—Braintree
Barbara E. Chaffee—Monson
Bruce Chaffee—Monson
Raymond E. Chaffee—Monson
Robert E. Chaffee—Monson
Roland E. Chaffee—Monson
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Oliver Chase—Westfield

Louis A. Cook—Pembroke

Florence Cornell—Lakeville

John E. Correia—Norwood

Louis Dansky—Sharon

Anthony Ferolito—Cambridge

David I. Gilgun—Wcburn

Jack Armstrong Hilditch—Bellingham

Francis Horgan—Roslindale

John J. LaCroix—Auburn

Abe Levin—Fitchburg

William F. Moon—North Attleboro

Frank “Honest Chuck” Onischuk—
Westminster

Clifton D. Rockwell—Newburyport

Leonard Sheinfeld—Framingham

John Shibley—Southwick

Walter Szary—Peabody

Owens Taylor—Ambherst

D. Francis Zullo—Somerville

MICHIGAN
Lloyd E. Adams—Shepherd
Herb Albrecht—Vassar
Sam Babock—Alpena
Nate Baker—Southfield
John R. Bell—Flint
George P. Blackford—Flint
A. Howard Block—Mezyville
Jim Brannan—Boyne City
Richard Brodie—Westland
Billy C. Butts—Benton Harbor
Harold Cole Auction & Realty—Flint
Louis Dansky — Sharon
Gordon Davis—Lansing
Robert Gerhart—Climax
Freeman F. Glenn—Port Huron
Julius C. “Tex” Haas—Dexter
Howard Herzberger—Bay City
Ben Kleinman—Grand Rapids
Aubrey Mulberry, Jr.—Goldwater
David A. Norton—Coldwater
Lee L. Norton—Alto
James L. Ockerman Sr.—Sylvan Lake
City
Sherry Olin—Sparta
John Pac2—Marquette
William Podell—Grand Rapids
Willie Reese—Edwardsburg
Merryann Rowland—Grand Rapids
Clyde Russell—Caledonia
Douglas Scratch—Brighton
Tom Sparks—St. Joseph
N. Iver Schmidt—Ypsilanti
Robert J. Wellman—Decatur
Brent Wilber—Bronson
Garth Wilbur—Bronson
MINNESOTA
Timothy Allison—Albert Lea
Donald Babbitt—Conger
John M. Bliss—Clarks Grove
Larry Born—Weseca
W. A. Dickenson—Austin
Wayne Ediger—Belle Plaine
Wayne Estby—Delano
Martin Ewert—Janesville
Lowell Gilbertson—Hayfield
Emery Henn—Zumbro Falls
James Henry—Long Prairie
Tom Klyve—Benson
Alvin Kohner—Winona
Albert O. Maas—Millville
Joseph J. Maas—Plainview
Rene Marguth—Morton
Terry Marguth—Redwood Falls
P. J. Peterson—Badger

Wayne Pike—Princeton
Fred Radde—Watertown
Steve Reinhardt—Palisade
John Schoenfelder—Bemidji
Gerrit Smith—Hutchinson
J. A. Sundberg—Minneapolis
Bert Trane—Karlstad
Lowell Wagner—Moorhead
Wayne Wormsbeeker—Minneapolis
MISSISSIPPI
Perry Baygents—Waynesboro
Quincy Bryant—Jonestown
Harry T. Collins—Tupelo
A. O. Dilley, Jr.—Belzoni
Toxey Fortinberry—Water Valley
David Gillentine, Jr.—Tupelo
Lew Henderson—Gulfport
Kline Ozburn Jr.—Canton
Terry Ozborn—Canton
Meadow Perry—Yazoo
Howard Reed—Cleveland
Liston Shows—Soso
David Wigginton—Guntown

MISSOURI
W. L. Abney—Piedmont
Ken Barnicle—Ballwin
Joe Beck—Sikeston
Lenzie Beck—Sikeston
Herbert Butterbaugh—Kansas City
Central States Auction School—Kansas
City
Greg Croll—New London
Bill Edwards—Salem
William L. Elder—Kansas City
W. L. Ellis—Kansas City
Phillip M. Farrell—St. Joseph
Kenneth Gaines—Shelbyville
Bob R. Hale—Sikeston
Roy Hansen—Linn Creek
Otis J. Hawthorne—Maplewood
Cecil Hillis—Poplar Bluff
Jackson Clay Hunter—New Madrid
James Jones—High Hill
Carl Kimble—Stewartsville
Robert McCann—Harrisonville
Joe McCord—Sikeston
Bob McNeive—Sunrise Beach
Paul Medley—Columbia
Robert Merry—St. Louis
Kathy Lynn Mills—Mexico
Missouri Auction School—Kansas City
Ace Modglin—EIl Dorado
Jerry Ondracek—Sedalia
Billie Orton—Memphis
Sam Pickering—Licking
Jerry D. Popplewell —Amity
Floyd Rhine—W. Plains
J. H. Shell—Sikestown
Dean Shepherd—Lee’s Summit
Charlie Sutter—Sullivan
3-M Auction Service—Sunrise Beach
Bob Turnage—Hayti
Kenneth Uplinger—Columbia
R. E. Voorheis—Harrisburg
Gerard Weisbrod—St. Louis
John F. Wagster—Broseley
S. D. Warford—Belleview
MONTANA
L. Doug Allard—St. Ignatius
Bass Auction Company—Lewistown
Gene Gabel—Billings
W. J. Hagen—Billings
Jack Hargrove—Helena
Earl W. Kinney—Billings
R. J. “Bob” Thomas—Billings
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R. J. “Bob” Tolbert—Kalispell
Westermark Auction Co.—Shelby
Western College of Auctioneering—
Billings

NEBRASKA
Jack Bernard—Omaha
Capitol Auction & Realty—Lincoln
Kenneth Carnes—Phillips
Don Dirks—Bruning
Jack Fajman—Columbus
Richard A. Fajman—Columbus
Elmer Galusha—Central City
Harry Galusha—Central City
H. A. “Hoot” Gibson—Aurora
Rod Gillespie—North Platte
Elmer Jacobsen—Grand Island
Rose Ann Jacobsen—Grand Island
Stacy McCoy—Arapahoe
Melvin Meyer—St. Libory
Henry I. Neuhaus—EIlkhorn
Gerald Phillips—Wallace
Henry Rasumssen—St. Paul
Frank Thimm—Beatrice
Jim Walker—Omaha
Gary Woodring—Davenport
Rex Young—Plattsmouth

NEVADA
Ken Brown—Las Vegas
[Leo Grindley—Las Vegas
James Watson—Las Vegas
Leon Watson—N. Las Vegas
NEW HAMPSHIRE
R. C. Awalt—Winchester
J. W. Barber—Lebanon
Norman Goss—Brentwood
Larry Gray—West Lebanon
Lawrence J. Guay—Gorham
Ray Kecy-—Brookline
Paul] W. Lawton—Chesterfield
T. R. Langdell—Milford
Edward G. Stevens—Rindge
Merle D. Straw, Jr.——Seabrook
NEW JERSEY
Frank C. Anderson—OQradell
Edward F. Barber—Williamstown
Edward Berman—Dover
John Broadnar—Camden
Fred Daniel—Neshanic Station
Fred R. Daniel Auctioneers, Inc.—
Neshanic Station
Ralph S. Day—Leonia
James E. Fawcett—Dumont
George W. Hand—Robbinsville
Paul Hauke—Oakhurst
Elwood Heller—Somerville
Esler Heller—New Egvpt
Ralph D. Hughes—Richwood
John Kachmar—Flemington
Marge Kennelly—Ridgewood
Jerome Krawitz—Fair Lawn
Ellie Maher—Piscataway
Roman Osadchuk—Wildwood
John R. Potts—Neshanic Station
George Puglia—Paterson
John Reed—Neshanic Station
Charles Roeder—Oakland
Joseph Sartor—Towaco
J. Edward Scott—Williamstown
D. A. “Knot” Smith—Salem
Dallas Smith—Salem
Gerald Sterling—Berkeley Heights
Arthur Stryker—Frenchtown
T. J. Sullins—Malaga
John Torlish—Raritan
Howard Wikoff—Saddle River

40

Arthur Williams—No. Plainfield
Warren Yourig—Bordentown

NEW MEXICO

Elmer Bunker—Albuquerque
James Cecil—Hobbs

Wayne Connell—Mountainair
Bill Hernandez—Alamogordo
Gene Navalesi—Albuquerque
John Overton—Albuquerque
James H. Perkins—Sedan
Chuck Stocks—Albuquerque

NEW YORK
Roy Abbey—Angola
Rex Accurso—Oneonta
Raymond W. Allen—Niverville
Rick Amendola—Highland
Tim Anspach—Albany
Raymond Austin—Oneonta
Lorion Bacorn—Ithaca
William C. Baird—Elmira
Merritte L. Barr—Walkins Glen
Al Bigelow—Springville
Lewis Bronstein—Buffalo
Richard W. Bronstein—Buffalo
Clare Brown—Staten Island
Ted Bucknam—Holland
Paul Calkins—Peru
Walter Case—Belmont
Peter Catanese—Pearl River
Douglas A. Cater—Gallupville
William Connolly—Liverpool
Joseph N. Corsdale, Jr.—

Saratoga Springs

Thomas Coyne—Avon
David DePuy—Madison
John DiBello—Sterling
Carl Deuble—Grand Island
Wilbur Edwards—Patchogue
Donald J. Elliott—Blue Point
Pamela Moore Epstein—Liberty
Pete Everett—Ghent
Peter L. Fields—Amsterdam
David Fleming—Avon
George W. Forrest—Holley
Clarence ross—Wales
Robert J. Gallow—Bronx
George Gates—East Freetown
Regina Hayes—Forest Hills
John Hilderbrant, Jr.—Campbell Hall
Morris Hodkin—Melville
J Kay’s Auction Service—Dalton
Harold Jones—West Winfield
Ted Kay—Hamburg
Victor Kent—Cuba
Elmer Kilmer, Jr.—Port Byron
Dorothy Knapp—W. Nyack
Henry Leonard—Yorktown Heights
George Leontis—New York City
Robert S. Linwood—North Merrick
Bernard G. Lusk—Rochester
George K. Lusk—Rochester
David D. Luther—Amenca
Stuart R. Maguire—Schuylerville
Mel Manasse—Whitney Point
Donald Martin—Ballston Spa
L. W. Mason—Ganesvoort
Robert Matson—Kennedy
Crawford McFetridge—Penn Yan
Doyt McGinnis—Nedrow
Dick Monasky—Binghamton
Glenn Munson—McLean
Cliff Newman—Owego
Frank Nickerson—Hamilton
John O’Sullivan—Brooklyn
Hugh Parker—Pitcher

Jack Perry—Wilson

Will Potter—Springville

Hubert Punchard—Elmira
William E. Ransom—Utica
Robert Rappaport—New York City
Norvel T. Reed Jr.—Sherman
Ronald Reed—Sherman

Kenneth M. Rice—Hamburg

Gene Rosenberger—Albany

Pear]l Rosenberger—Albany

Louis Rudin—Owego

Elinor Schlossman—Tuxedo Park
Joseph Senay—Jackson Heights
Carmen Serianni—Kirkland

M. Robert Shuster—New Windsor
Marvin L. Smith—Silver Creek
Harold Spoor—Cato

Robert Thatcher—Hudson

David H. Tracy—Pavilion

Richard C. Tracy—Dansville
Brian Trageser—Java Center

J. Vernon Trageser—Java Center
Howard W. Visscher—Nichols
Oakley F. Wayman—Middleburgh
Craig Wilcox—Bergen

Harris Wilcox—Bergen

Tor J. Worsoe—Holtsville
Raymond T. Zipfall—Fort Edward

NORTH CAROLINA

Earl Alligood—Washington
Kenneth Aycock—Kenly

Joe W. Beaver—Statesville

Craig Delane Bennett—Statesville
Harvey Benson—Salisbury

J. T. Bolt—Charlotte

Robert D. Bunn—Asheville
Edward Butcher—Charlotte
James E. Carpenter—Claremont
Ronny Causby—Morgonton
Bobby F. Cheek—Winston-Salem
Don Cox—Paw Creek

Boy Man Dixon—Hickory
George K. Dukes—Winston-Salem
Billy Dunn—Maxton

G. T. Gilbert—Lincolnton

Frank Godley—Charlotte
Johnny Godley—Charlotte

E. Brooks Harris—Henderson

A. M. Hauser—High Point
George Hawley—Stokes

J. Martin Haywood—Rockingham
Johnny Hendricks—Zebulon
Phillip P. Hockett—Greensboro
Ben G. Hoffmeyer—Charlotte
Edmund Huntley—Wadesboro
William Kester—Salisbury
William B. Langley—Greensboro
Charles Langston—Whiteville
W. Craig Lawing—Charlotte

Ed Leatherbury III—Whiteville
William Long—Candler

John Loy—Greensboro

C. D. Maxwell—Fayetteville
Kevin McDaniel—Woodleaf
Thomas M. McInnis—Rockingham
Max D. McSwain—Shelley

Red Mendenhall—High Point
Forrest Mendenhall—High Point

Mendenhall School of Auctioneering—

High Point
Fred Mock—East Bend
Lawrence Nichols—Winston-Salem
F. W. Pearson—Charlotte
Keith Pierce—Winston-Salem
Paul T. Reeves—Sparta

THE AUCTIONEER



Helen Robertson—Brevard
Bernard Routh—Bennett

Hugh Simpson—Rutherfordton
Foy A. Smith—King

Robert Stewart—Whitsett
Tony Stone—Bailey

Johnnie Sutton—Salisbury
Kenneth W. Teague—Burlington
Phillip A. Viviano—Newell

J. W. Walden—Charlotte

Al A. Willette—Providence

NORTH DAKOTA
Clinton Beeter—Minot
H. O. Berg—Bismarck
James Buchholz—Lehr
Don Clark—Bismarck
Jim Davis—Ypsilanti
Phil Ell—Killdeer
Edmer Goetz—Bismarck
Gerald Henry—Westhope
Wilbert Kroh—Bismarck
Robert E. Penfield—Bowman
Bud Rice—Tioga
Chuck Rodin—Marion
Arlo Schmidt—Maddock
Roger Skiftun—Manfred
Jim Smykowski—Cayuga
Milton Zimbelman—Bismarck

OHIO
Ulysses S. Allen—Xenia
John Anglin—Middletown
Leonard Baker—Montpelier
Walter R. Burgess—Valley City
Gary W. Cain—E. Springfield
Phillip A. Cole—Findlay
L. A. Daniels—Columbus
Darbyshire & Associates, Inc.—
Wilmington

Richard Davies—N. Olmstead
Herb Demaree—Hamilton
Dan L. Fiely—New Carlisle
Donald R. Florea—Bainbridge
Donald R. Florea—Hillsboro
Donald R. Florea—Milford
Arthur L. Forney—Bellevue
Jerry French—Defiance
Ford Good—Seville
Rose Marie Gribble—Marion
James Haldane—Waverly
Walter Hartman—Camden
Ron Hartung—Vandalia
William Jesset—Westlake
Harry W. Kerns—Urbana
Richard T. Kiko—North Canton

Edward King—Washington C. H.
Knotts Auction School—Gallipolis

James B. Lawless—Portsmouth

Roy Edward Leach—Cuyahoga Falls

Mearl Maidment—Bowling Green
Robert Martineck—Cincinnati
Bill McNamee—Kenton

John R. Murphy—Grafton
Thomas A. Nero—Brecksville
Jim Peddicord—Newark

Pau]l Plessinger—Springboro
Boyd L. Owens—Westerville
Larry G. Rainsburg—Kenton
Albert L. Rankin—Alger
Floyd Rhoades—Germarntown
Walter Rodenberger—Parma
George Roman—Canfield

John Ross—Greenfield
Jason H. Sheppard—Gallipolis
Bob Shoemaker—Columbus
Don Standen—North Ridgeville

February, 1977

Paul Stowers—Louisville
Harold E. Vaughn—Hamilton
Roy J. Viall—Wooster

Don Zalewski—Hinckley

OKLAHOMA
Bob Crouch—Hooker
William Brock—Norman
Orval Free—McAlester
Roy Georgia—Oklahoma City
Lee Hickman—Oklahoma City
Clyde Jones—Alva
Carlos Lindley—McAlester
Clay Powell—Oklahoma City
L. Leon Remy—Tulsa
Bill Riggs—El Reno
Glenn Wayne Ritter—Bokoshe
Paul Spitler—Prague
F. E. Springer—Red Oak
Earl Straughan—OQOklahoma City
Robert Turman—Hartshore
Ed Vierheller—Claremore
Walter W. “Dutch” Voss—Stillwater
V. Paul Wells—Tulsa
John West—Cashion
Don White—Longdale
W. W. Wilkinson—Tulsa
Norman C. Wilmeth—Guymon
OREGON
Ernest Amundson—Dundee
Harold E. Ball—Portland
Dick I. Boyd—Portland
Orland J. Brenner—Medford
Wallace Crawford—Hillsboro
Gearld Fixsen—Turner
Frank M. Gwinn—Portland
Jack Healy—Moro
Donald F. Kennedy—Portland
Edgar Lane—West Linn
Richard Lang—Silverton
Bobby Mendenhall—Portland
C. A. Morrison—Grants Pass
Virgil Munion—Roseburg
Eldon R. Sherlock—Milton Freewater
William H. Soeby—Tillamook
Jim Suiter—Winston
Lynn Walters—Clackamas
Forrest Witthar—Portland
Helen Wood—Roseburg
PENNSYLVANIA
Affiliated Auctioneers-—Philadephia
Mrs. Tom Berry—West Newton
Sandy Billstein—Philadelphia
Frank Black, Jr.—Carlisle
Harry Boring—New Florence
Dale Cunningham—Elwood City
John A. Davidson—Norristown
Dan L. Fiely—New Carlisle
H. L. Frye—Pleasant Unity
Clay Hess—Collegeville
Ralph W. Horst—Marion
Leo Jesion—McKeesport
John Magil—West Newton
Glenn Moyer—Allentown
Richard J. Moyer—Spring City
George Paich—Irwin
Raymond Patterson—Eighty Four
A. J. Plone—Philadelphia
Michael Quinn—Washington
Larry Reed—DuBois

Alfred Traiman, President, Louis Trai-

man Auction Co.—Philadelphia
Wylie Rittenhouse—Uniontown

Walter F. Vilsmeier—Montgomeryville

RHODE ISLAND
Jos. W. Champagne, Jr.—Coventry

Arthur Hopkins—Providence
Ernest O. Maine—Hopkinton
Max Pollack—Providence

SOUTH CAROLINA
Jimmy Blocker—Waterboro
Berry Brooks—Ft. Mills
Ralph D. Brooks—Ft. Mill
L. J. Calder—Charleston
Hilton Dodgen—Greenwood
William Gray—Orangeburg
Andrew Fontana—Society Hill
Lester T. Hite Jr.—Leesville
C. Don Hyleman—Spartanburg
Steve Ivey—Lakeview
John Longan—Allendale
Otis C. Magaha—Anderson
Wilbur McLamb—Little River
Larry Meares—Pelzer
Lloyd Meekins—Dillon
Lloyd Meekins, Jr.—Dillon
Harry E. Miller—Ward
Archie Moody—Darlington
Fred Mullis—Lancaster
Stanley R. O’Neal, Sr.—Hartsville
Richard Patterson—Lancaster
George P. Pechilis—Columbia
J. L. Pinckney—Orangeburg
Jerry Sanders—Gaffney
W. C. Smith, Jr.—Columbia
Donald Therrell—Darlington
William D. Tinsley—Easley
Don Weatherford—Darlington
Al A. Willette—Little River
Don Wise—Florence
Wm. Yonce—Florence

SOUTH DAKOTA
James Dunlap—Colman
Jim Farrell—Milbank
Charles Fisher—Long Lake
Wild Bill Hickok—Hot Springs
Truman P. Kongslie—Herreid
Wes Mad2r—Sturgis
S. G. Meyer—Mobridge
Jim Payne—Yankton
C. V. Penfield—Lemmon
Earl Penfield—Lemmon
Vernell Qualm—Platte

TENNESSEE
Rubert Ainley—South Fulton
Aubrey Appling—Memphis
Richard W. Bethea—Chattanooga
M. C. Bowers—Elizabethton
Brooks Realty & Auction—Nashville
Bob Byrum—Hixson
Willie Coe—Livingston
Claude H. Coleman—Madison
Everett Auction Company—Maryville
Wilton K. Gilliam—Alexandria
Will Ed Green Jr.—Lewisburg
Larry Haas—Nashville
Billy Hobbs—Lebanon
J. Robert Hood—Lawrenceburg
Jacob L. McClary III—Cleveland
L. Paul Monks—Fayetteville
Frank Stalcup—Franklin
Donald J. Smith—Sparta
Noel Spears, Jr.—Lafayette
A. Virgil Wilder—Knoxville
Norman Wilder—Morristown
Max Wilson—Kingsport
TEXAS
Adams & Adams Auction Service—
Corpus Christi

Albert Bass Jr.—Bryan
Bert Bertrand—Orange
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Art Binder—Houston

Walter S. Britten—Bryan
Dub Bryant—Big Springs
Arthur Bunnecll—Marble Falls
Phil Bunnell—Marble Falls
Roy Cagle—Tyler

Jim Davis—Richardson
Jimmy Davis—Qdessa

Sam Edlin—Kingsville
Maurice Elsberry—Houston
Jack Faulks—Lubbock

Bob Fletcher—Brownwood
Robert Fletcher—Amarillo
Del Friend—Paris

Joseph Gauthier—Georgetown
Bob Goree—Amarillo

Grover Howell—Conroe

B. W. Jett—Ft. Worth

D. A. Jones—Grand Prairie
James O. Lawlis—Houston
Jerry McClellan—La Porte
Theresa McCracken—Houston
William P. McCracken—Houston
Doyle McCurry—Lubbock
Don McNally—Mesquite
Homer O’Haver—Beaumont
Jack V. Ogle—Greenville
Jim Parks—Richardson

J. W. Perdue—Longview
Dorothy Rosebush—Sandia
Ralph Segars—Longview

Jim Short—Dallas

Blaine Smith—Dallas

R. J. Smith—Lone Oak
Sherrell Speer—Wharton

C. Bud Stockton—Georgetown
Tillery Gee, Inc.—Dallas

Jack W. Van Hauen—Keller
Bill Wade—Dallas

Bill Watson—Kilgore

Norma Weiss—San Angelo
W. J. Wendelin—Henderson
R. C. Wiley—Rockdale

UTAH
John R. Grimsley—Vernal
T. I. Mann—Salt Lake City
John Owada—Salt Lake City
VERMONT
Walter Flatow—Waterbury Center
Terry P. Lawton—Brattleboro
VIRGIN!A
C. W. “Buck” Bayne—Covington
Harold D. Bennington—Sugar Grove
Sim Brewster—Cedar Bluff
Ronald C. Buchanan—Chesapeake
D. E. Bumpass, Jr.—Mineral
Jeff Burton—Bland
William Burton—Bland
Willie T. Catlett—Lynchburg
Pau] Carrithers—Newport News
Edmond B. Cherry Jr.—Hampton

George & Martha Daniel—Blackstone

Haywood L. Darnell—Barboursville

Harold Entsminger—Buchanan

Morris F. Fannon—Pennington Gap

David H. Gladstone—Norfolk

Hilton and Smith Auction Service—
Newport

Paul S. Hilton—Newport

Charlie Hope—Arlington

Roger Isaacs—Rustburg

Calvin Jones—Scottsville

Dan E. Kerbel—Alexandria

Richard Lackey—Hampton
H. Layton Laws, Jr.—Manassas
Clarence L. Marshall—Hillsville

Nichols Auction Co.—Fredericksburg

T. B. Palmer—Chilhowie
Robert Pangle—Woodstock
Jack Peoples—Chesapeake
Bob Pratt—Bealeton

Tom W. Reese—Remington
Maury Riganto—Norfolk

J. E. Sutphin—Newport

J. D. Vaughan—Keysville
Raymond N. Waldrop—Montpelier
Thad Williams—Wytheville
Calvin Zedd—Virginia Beach

WASHINGTON
Bob Berger—Pasco
Ken Blankenship—Vancouver
Ray S. Brock—Pasco
Burnham & Burnham—Thornton
L. Thomas Carns—Edmonds
Bud Chapman—Seattle
Bob Etherton—Seattle
Lee E. Garrett—Moses Lake
Al Gay—Seattle
Bill Johnson—Seattle
Bill Jones—Othello
Bob Laggart—Seattle
Arthur A. Lee—Bellevue
Robert F. Losey, Sr.—Renton
Doug Macon—Walla Walla
Cecil E. Mings—Dayton
James G. Murphy—Edmonds
C. A. “Chuck” Porter—Cunningham
Mick Sather—Conway
Eric Schenfeld—Port Orchard
Orville Sherlock—Walla Walla
Jeff Stokes—Port Orchard
Larry Stokes—Port Orchard
R. M. (Bob) Williams—Arlington
Richard E. Williams—Kennewick
Fred F. Wood—Vancouver
WEST VIRGINIA
Roy Clark—Milton
Robert M. Fleming—Charlestown
Cleo L. Johnson—Fairmont
James Mc¢Cutcheon—Parkersburg
Bill Sheets—Buckhannon
Duward Sprowls—EIm Grove
R. C. “Rick” Woodard—Barboursville
WISCONSIN
Jim Appleman—Cashton
Lyle Atkinson—Mauston
Jack Barrett—Wisconsin Rapids
Robert C. Behnke—Oshkosh
Rodney Behnke—QOshkosh
Andy Blystra—Two Rivers
William K. Bodell—Hazel Green
Robert Brandau—Wilton
W. C. Broughton—Hollandale
Lester M. Bue—Beloit
Earl Clauer—Mineral Point
Donald K. Clayton—Cuba City
Gordon Clayton—Belmont
Earl Culp—Madison
Riley Cummings—Baraboo
Anita B. Dahlke—Oshkosh
Art Doede—Rosholt
Marlyn Doede—Rosholt
Joe Donahoe—Darlington
Donald Dumman—Algoma
Leonard Dye—Oxford
Jim Esch—Showano

George H. Felton—Madison
Dean Ferris—Lancaster

Judy L. Fish—Poynette

John Freund—Omro

Robert Freund—Omro

George Frook—Three Lakes
Harold Gavin—Baraboo

James Gavin—Reedsburg
Dean George—Evansville
Paul George—Evansville

Fred C. Gerlach—Brookfield
Ray Gevelinger—Dodgeville
William Glass—Racine

Bert Grochowski—Durand
Henry Sonny Gygi—Cornell
Roland G. Hansen Sr.—Larson
Donald J. Hanson—Strum
James Heike—Mondovi

W. C. Heise—OQOconto

Neil C. Hilgenberg—Shawano
Jack Hines—Ellsworth
Chester Hollenbeck—Rhinelander
William Horn Jr.—West Bend
Wenzel Humpal—Boyceville
Wayne Huntzicker—Cashton
John Johnson—Columbus
Bill Jones—Pickett

Leroy Jones—Watertown
Edwin Kjendle—Janesville
Foy Kneisel—Friendship

Fritz Koehler—Shawano

Ernie Kueffner Jr.—Hartford
Ernie Kueffner Sr.—Hartford
Fred Lehman—Rosendale
Jerome Liebe—Iola

Don Lloyd—Oshkosh

Gordon Lockwood—Hollandale
Bob Logslett—So. Milwaukee
Ed McNamara—Lancaster

M. M. Malinowski—Thorp
Clair M. Meighen—Eastman
Alvin Miller—Holmen

Robert Mulliken—Janesville
Neil Nelsor.—Westby

Albert Noble—Mineral Point
Walter Nowatske—Mukwonago
James D. O’Brien—Eden

Pat F. O’Brien—Eden

Francis O’Connor—Clintonville
William S. Otradovec—Kewaunee
John Paffel—Cumberland

H. Jim Paul—Kewaskum
Gerald Pearson—Plainfield
Donald Poller—Platteville
Eugene Pourchot—Oxford
Jeff Pourchot—Oxford

John Reynolds, Jr.—Dodgeville
Lloyd Riek—Woodville

Tom Rusch—Oshkosh

Gene W. Schmit—Grafton
Eldon Schraepfer—Hollandale
Donald A. Shaw—Fond du Lac
John Spies—Waterloo

Larry Springer—Linden
Clarance M. Sturgul—Shawano
James Severson—Eau Claire
Robert Sweeney—Ripon

M. T. Szatalowicz—Stanley
Julius Temkin—Beaver Dam
LeRoy Teske—Berlin

Jerry Thiel—Chilton

Jeffrey Thomas Bahrke—Gillett
Dean Travis—Milwaukee

Thomas D. Troon—Milton Junction
Boosters Continued on Page 35

Peter Faith—Whitewater
Charles A. Fandrich—Portage

Robert Kinder—Dublin
Vincent J. Kopek—Virginia Beach
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Original and 2 copies on NCR paper (makes its own car-
bon copies) 8Y2x11" sheets perforated to make 12 tickets
134 x4%2". This is an extremely fast, easy, and accurate
combination clerking and cashiering form. This one form
replaces both the standard clerking sheets and cashiers
statement. You'll like these.

9,000 Tickets (1-3 White, Canary & Card) ............ $19.50
18,000 Tickets (1-3 White, Canary & Card) ............ 38.00
36,000 Tickets (1-3 White, aCnary & Card) ............ 75.00

@ STANDARD CLERKING SHEETS . .. Form No. CLS-2

8V2x11", 560 sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

STANDARD CHASHIER’'S STATEMENT . . . Form No.
CAS-1

2-part, original for auctioneer and copy for buyer, 50 sets
per pad, 5V2x812".

$1.50 per pad,10 pads at $1.25 ea., 20 or more at $1.00
ea.

EQUIPMENT AUCTION TAGS ... Form No. EAT-59

3 part perforated tag with hole on top. Space to mark lot
number on all 3 section. 2V2x5"
1,000 Tags........ $9.75 5,000 Tags........ $42.50

WIRES FOR EQUIPMENT AUCTION TAGS, 12” LONG
1,000 Wires........ $10.00 5,000 Wires........ $47.50

BUYER CARDS ... Form N. BC-70

For buyer's number and purchase notes. 3Vax712" (fits
in buyer’s shirt pocket).

1,000 Cards....$7.50 2,500....$17.50
TERMS OF SALE — Form TOS-74
8v2x11", 50 sheets per pad. Gives standard terms &
conditions of sale to be displayed at auction site.

$1.50 per pad, 10 pads $1.25 ea., 20 or more at $1.00 ea.

CONSIGNMENT CONTROL . . . Form No. CC-73

8%2x11, NCR paper, 3 sheets per set. Space to list many
items. Seller signs he has good title. Originial for auc-
tioneer, copy to seller at check-in and last copy mailed
with payment check. Eliminates Form CC-69.

250 sets $16.50 500 at $32.50 1,000 at $59.50

FINAL SETTLEMENT FORMS ... Form FS-69

8%2x11", 50sheets per pad. Space provided for total gross
proceeds of sale less expenses and commissions to be
paid by seller. Seller signs that he received net proceeds
and guarantees to provide merchandise title to all items
sold and deliver title to purchasers.

$150. per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

5,000....$32.50

AUCTION ~8@ SUPPLIES

® “CLERK-SAVER” CLERKING TICKETS—Form No. CT-12

BUYER'S REGISTRATION FORM . . . Form No. BR-69
8%2k11”, 50 sheets per pad. Space for buyer's number,
name, address, phone number and other information.
$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
&4,

CONSIGNMENT CHECK-IN FORM . .. Form No. CCI-69
82k11"”, 50 sheets per pad. Original for auctioneer, copy
for consignor. Space for seller's name, address, phone,
date, lot number, description of items, sale price, sale
commission or expense and consignor's net payment.
Space to list a number of items.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PENSONAL PROPERTY CONTRACT . .. Form No.PPC-
69

82k11”, 50 sheets per pad. Space provided for general
or detailed listing of items to be sold, sale date, time,
location, expenses to be paid by seller, and other terms
and conditions of sale. Seller signs that he has good
title to all items and the right to sell.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

AUCTION BANNERS

Heavy, outdoor drillcloth hemmed on all sides. Built to
stand up in rugged weather, 13 x 19 inch blue drillcloth
panels with 15 inch red letters that spell AUCTION. Ban-
ner is 10 feet long and 16 inches high with 50 feet of
rope at top and bottom. Folds to 13x19x3 inches for easy
storing.

Complete Banner....... $14.92 Postpaid.

ARROW DIRECTION SIGNS ... Form No. ADS-811
Orange cardboard 82 11"”. Word AUCTION and ARROW
in bold black print. Package of 50 signs for $7.50, 100
$10.00 postpaid. (Arrows assorted, one-third point left ann
one-third right and one-third straight ahead) Form No.
ADS-811.

GAVEL

Northern Rock Maple Hardwood Gavel in a beautiful wal-
nut finish. Weighs 4 oz., 9-inch handle........ $3.00 postpaid.
BUSINESS CARDS

1,000 Cards wih black or blue ink ........ooooveiii . $11.50
1,000 Cards wih red and black ink ... $14.50
1,000 Gards Wil gold 1K ooomemmee e $19.50

AUCTION PROMOTION SCHEDULE ... Worm No. APS-72
18%2x11. 50 sheets per pad. Column to list seller's name,
property location, date, estimater cost, date ads ordered,
amount.paid and amount advanced by seller. Itemized by
newspaper, radio-T.V., sigs, sale bills, postage, address-
ing, labor for tagging, clean-up, security, etc.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PERSONALIZED OR CUSTOM PRINTING

All of our forms are printed in large runs on a high speed press and therefore we can not offer per-
sonalized or custom printing. _
NOTE, No single form or set of forms can fit all situations. Your attorney should advise you in
situations not covered by these forms as we can assume no liability for errors, omissions, or local
requirements.

Payment with Order—We Pay Postage ... C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

N\
—

-

Missouri Auction School

Top Floor Livestock Exchange Building
1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

]




ANMPLI=\V/OX{® Sold State Public Address Sound Systems

HALF-MILE HAILER

e 25 watt solid-state megaphone

e Extremely intelligible,
even at half a mile

e Easy to handle—weighs 15 Ibs.
never blocks your vision,
never gets in your way

$179.00

Specifications

Amplifier: All-transistor push-pull design, 25 watts (E.l.A.
music power rating), 40 watts peak.

Frequency response: 30-15,000 Hz.

Controls: On-Off; Volume.

2 Inputs: 105 db gain input for ceramic or dynamic microphone
and auxiliary input for phono, tuner, tape recorder, etc. (requires
0.3 V. for full output).

2 Qutputs: 2 phone jack outputs for 4, 8, or 16 ohm
speakers or recorder.

Power Source: Ten flashlight batteries, size “D"’; 40 ma. idle
current; 200 hours of operation. (AC Adapter available.)
Speaker: Weatherproof Implex horn, capable of handling

full amplifier output.

Microphone: Noise-cancelling hand-held microphone, supplied
with 8’ coil cord, push-to-talk switch.

Construction: Gripper handle, shoulder strap included.
Weight: 15 Ibs. with batteries.

Price: Complete system Perma-Power Model S-610 (less
batteries.) Net each $179.00

Accessories:

Set of ten alkaline batteries; AC Adapter; Car top carrier
speaker system (ALL AVAILABLE AT EXTRA COST.)

Payment with Order—We Pay Postage ... C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

—_i Missouri Auction School
Top Floor Livestock Exchange Building
I > 1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

We stock a complete line of Auctioneer’s P.A. Equipment.
Write for FREE literature and prices.
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