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Spokane From The West

Embraced by the rimrock, bathed by the sun,

Is the loveliest city, second to none.

To value its glory, come in from the west,

When the afternoon sun shows it up at its best.

A stranger when coming down steep Sunset Hill

Is by no means aware of the forthcoming thrill;

Past the columns of basalt the tourist drives on,

I Fatigued from his travel, the day nearly gone,

When all of a sudden a bend comes in sight,

And there lies Spokane in the afternoon light!

A picture of beauty, a gem neatly set,

Is a sight which the viewer can never forget!

l By: Joseph Jantsch

NATIONAL AUCTIONEERS CONVENTION
Davenport Hotel, Spokane, Washington

July 15 - 16 - 17, 1965
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After Trip To Europe
Nebraska lL.ooks Real Good

NAA Treasurer Reports European Visit in June
The following account by Col. Rasmussen was reprinted from the Omaha World-Herald

By JACK BAILEY

ST. PAUL, Nebraska — A little bit of
Russia goes a long way with Henry Ras-
mussen, St. Paul auctioneer, who just
returned from a month’s visit to that
country and several other European na-
tions.

“I never felt comfortable from the
time we landed at Leningrad until we left
Moscow and were back in West Berlin.”
he said. “It wasn’t because they didn't
treat us kindly, because they did. But
there 1s something strange comes over
you once you get behind the iron cur-
tain. You feel you have lost your free-
dom and begin to realize how much it
means to you.”

Rasmussen left the United States, June
2, on a People to People tour and return-
ed home July 7. During the time he was
gone, in addition to Russia he visited Po-
land, Hungary, East and West Berlin,
Belguim and then spent 10-days in Den-
mark, where he visited with relatives of
his family.

“The Communists put up a good front.”
Rasmussen said. “In Leningrad, Riga
and Moscow, we saw hundreds of new
buildings and more going up. They were
building apartment houses like mad.

Rent for the 17 by 20 foot apartments
which contain a kitchen, living room and
bedroom, rent for three rubles a month
or about fifty cents U.S. money.

Well Fed

He said they were fed well throughout
Russia, had good sleeping quarters but
poor plumbing. He pointed out, however,
that they stayed only at the best hotels.

The stores were loaded with food and
clothes and the prices compared favor-
able with ours.

Once the visitor enters a rural area,
Rasmussen said, he begins to see what
Russia 1s really like. The farms are

small, Most of the work is done by hand
labor and now and then a cow or sheep
can be seen tied to a near by post.

He found the people friendly wherever
they visited and all seemed to be pleased
to show the visitors what they had. At a
large community farm outside Riga he
saw a large dairy herd housed in a barn
much larger than those found in this

HENRY RASMUSSEN

country. He learned the head man at the
farm received about 80 rubles a month or
about $11.

Same Type Crops

The Russians seem to raise the same
crops as those grown in Nebraska, but
he didn’t think the soil was as good.
There is enough moisture, however, so
irrigation isn’t necessary. Most pastures
were lush and several animals could be
pastured on an acre. They are moved
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from one field to another during the
growing season.

Rasmussen saw very few fences in the
rural areas he traveled. What fences he
did see were all electric.

Cars, he said, were almost non-existent
in the rural areas and there were only a
few in the large cities. It was possible tc
park anywhere on the streets and there
were no parking meters. At a stadium
in Leningrad which holds 100,000 people
there was no parking lot because none
was needed. The people came there by
bus, trolley or taxi.

He was told that only four per cent of
the Russians attend church and less than
that number are baptized. All Russians,
he was told can be baptized any time
after they are 30 years of age.

Hundreds of people are being moved
daily into the new apartment houses be-
ing erected in Russia’s larger cities.
While the Russian people displayed no
animosity toward Americans none of
them conversed with them even through
an interpreter, other than the man in
charge.

E. Berlin Deserted

Rasmussen said the situation in East
Berlin was hard to believe. The city ap-
peared to be dead with only a few people
on the street. In contrast, West Berlin
was booming.

While Poland and Hungary are under
the influence of Moscow the people there,
he said, seemed to have more freedom.
They werz able to stop at farms without
any prior arrangements and the people
were happy to show the Americans
around. He said he was surprised at the
prosperity he found in Poland.

While in Denmark, Rasmussen stayed
with a cousin, Paul Rasmussen, and did
considerable visiting. He took in several
auctions and entertained the crowd by
giving them a demonstration of how an
auction 1s conducted in this country.

At a hog auction he noted that all the
animals sold were of the Landrace strain.
Sows sold for $100 and small pigs brought
$20 and $25.

‘“Hogs are considerably higher in Den-
mark than they are here, Rasmussen
said.

Small Belgium Farms
While visiting In Brussels he learned

that there are 80,000 farms In Belgium,
two and one-half acres of smaller, 350,000
farms of 15 acres and only 450 farms in
excess of 250 acres. Prices, he said, was
about $165 an acre.

Good Belgium cows bring between $300
and $400 a head. While visiting one place
they were given wine to drink and one of
the Belgians after having several drinks
sald “I'm seeing double but feeling
single.”

“The trip to Russia was a wonderful ex-
perience and I think it would do everyone
some good to visit the country.” Ras-
mussen concluded, ‘“‘but I was happy to
get home and I wouldn’t want to go
again.”

Prices Up Shérply
At N. M. 4-H Auction

ALBUQUERQUE, N. M. — The 1964
grand champion lamb brought almost
five times the price of last year’s cham-
pion at the annual Bernalillo County 4-H
Fair.

Livestock in the sale broke last year’s
sales records in all categories as 75 local
husinessmen bid on prize offerings.

This year’s sale brought in $6,493.04,
about 50 per cent more than last year.
Last year’s sale total was $4,422.73.

Nine calves, 40 lambs and 6 fat bar-
rows went on the block today at the an-
nual auction in the Junior Livestock Pa-
vilion at the State Fairgrounds. The sale
was sponsored by Bernalillo - Sandoval
Farm Bureau. John Overton was auc-
tioneer.

A whopping $445.60 was paid for the
grand champion lamb owned by Sherry
Jones, 11, of Alameda, — almost five
times as great as last year’s $91.20.

Ohio Officers Meet

Directors and Advisory Committee of
the Ohio Auctioneers Association will
meet at the Southern Hotel in Columbus,
at 10:00 A.M., October 11. Business to be
discussed will be proposed amendments
to the Auctioneers License Law. Copies
of the proposed changes can be obtained
by writing the President, Herb Bambeck,
R. R. 1, Dover, Ohio.
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Are We Getting Full Value?

BY JOHN A. OVERTON, PRESIDENT

What do we miss? We all know that
those auctioneers who don’t attend the
conventions and those who don’t belong
to the N.A.A. miss even more, but what
about those of us who do attend the con-
ventions, do we profit as much as we

could by using the information brough!
to us each year?

Just this past July in Des Moines, Iowa
the Resolutions Committee presented
three resolutions, two of which follows:

Resolution No. 2—‘“Be it resolved by
this National Auctioneers Association
Convention that the efforts made in the
past of bringing together auctioneers
representing all the fields of the auction-
eering profession be continued and that
maintaining harmony, the cultivation of
a co-operative spirit, sound thinking, and
good judgment be upper most in the
minds of all the membership in order to
further the growth and increase the
strength of this great organization.”

Probably none of us remembered this
resolution for more than a day, but if we
can practice what we preach, then there

is meat In that resolution. Believe me,
your competition cannot have a good sale
without it helping you nor can he have a
poor sale without it harming you and the

whole auction profession. Ask any auc-
tioneer who has traveled over this great
country of ours. He can tell you that
he can tell the type of auctioneer in that
particular part of the country by the
attitude of the crowd.

Whenever the auction profession is re-
spected, where the local auctioneer is
regarded as a man of honor and integ-
rity, then the crowd demonstrates by
their actions, bidding, and respect, that
such is the case.

In the other town where the auction
profession has been abused and debased,
the visiting auctioneer is aware in a very
short time that the auction profession in
that particular area is not being repre-
sented in its best form.

It shows itself just as plainly as you
have all experienced in conducting a sale
for a very well-liked respected citizen, as
compared to one who is not so well-liked
or whose reputation for veracity and fair
dealing may not be too high.

Don’t be misled that your reputation
won’t show just as quickly to an auction-
eer who works in your territory as does
that of the man you sell for.

If we get our competition into the N.
A.A. and, therefore, make a better auc-
tioneer and a better citizen out of him, he
will help our business, but if he cries a
poor sale, does a poor job of advertising,
gets poor attendance, and poor prices,
he’ll hurt you and the profession every
sale he cries. He will make less business
for you, as well as for himself, because
the product he sells doesn’t bring what
it is worth. Remember Resolution No. 2
and practice it throughout the year. It
will pay you and the profession in the fu-
ture.

Resolution No. 3—Whereas the auction
profession is judged by the conduct of
each individual auctioneer in the eyes of
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the public and, whereas, the National
Auctioneers Association has an establish-
ed code of ethics for its members; now
therefore, be it resolved that all members
of this association be very mindful of this
established code of ethics and perform his
services within the meaning so as not tc
draw criticism from the public which will
damage the auction profession.

If we all live up to Resolution No. 3
and our Code of Ethics, then the job of
the professional auctioneer, wherever he
may be or travel, will be easier. The auc-
tioneer who works at home or one who
travels widely: his job will be made eas-
ier and, therefore, it will be possible for
all to do a better job for our client,
whereever he may be.

Resolution No. 1 was to extend thanks
to the Towa folks for one of the most out-
standing conventions ever and again we
say thanks for the meat offered for our
edification and benefit. May we have the
interest in our profession to assimilate,
digest, and utilize that which has been
offered us.

Our sincere appreciation to our 1st Vice
President, John L. Cummins, Cynthiana,
Kentucky and the able members of his
committee who gave of their time ana
talent to give us thoughtful guidance for
the year 1964-65.

...........................

Market Group Adds
To Promotion Effort

KANSAS CITY, MISSOURI . . . Certi-
fied Livestock Markets located In 42
states are undertaking greater market
promotion through the use of ‘“Scotchlite”
*highway displays and large enamel dis-
plays at market premises.

This colorful highway advertising will
impress drivers both day and night with
the Certified Livestock Market name,
town, distinctive trade-mark and days of
selling by auction. The reverse side of the
highway display proclaims a new meat
promotion slogan, ‘‘Eat Delicious Ameri-
can Meat.”

Certfied Livestock Markets are fur-
thering progressive livestock marketing
through this outdoor and highway display
program being handled for them by the
National Advertising Co., a subsidiary of
the 3M Company.

“Reg. T.M. 3M Co.

After father’s allowance stops and be-
fore social security begins comes middle
age, that awkward time of life when you
have to support yourself.

..............

o "'-ﬁ--._ ':."\..

This is the new sstablishment opened recently by Col. Peter J. Faith and the “Faith
Family of Auctioneers’’ on Highway U. S. 41, just south of Milwaukee, near Franksville,
Wisc. Furniture and merchandise is sold on a regular weekly schedule in the new
building.
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Reppert School
Of Auctioneering

Pictured on the opposite page are the
members of the Class of July 27 to Aug-
ust 14, 1964, at the Reppert School oi
Auctioneering, Decatur, Indiana. Identi-
fication follows readlng from left to right
in each Instance.

TOP'ROW: Ronald C. Lamb, Belwood,
Ontario, Canada; Orville G. Lake, Hol-
land, Michigan; J. Gary Lawson, Blan-
chester Ohio; Paul S. Wisecup, Terrace
Park, OhIO Richard Stafford, Charlotte,
North Carolma Raymond A. Kreves.
Willoughby, Ohio; John B. Mauldin,
Greenville, South Carolina; Paul A. Paul-
ey, Harlan, Towa; Andrew J. Rupchock,
South Bend, Indiana; Donald D. Landen-
berger, Utica, Nebraska; James L. Riley,
Lexington, Kentucky; Dan G. Murray,
Jr., Woodstock, Ontario, Canada; Frank
Lee Barney, Bloomington, Indiana; Glen
L. Myers, Waterloo, Indiana; Emmett
Lee Miller, Belpre, Ohio; Victor P.
Young, Lexington, Kentucky.

FOURTH ROW: Charles L. Peters, Ma-
rion, Indiana; Lyle E. Squires, Rockford
Mlchlgan Dale Gibboney, Huntmgdon
Pennsylvama Rex H. Gaskins, Harts-
ville, Tennessee; Harry F. Kearns, Bent-
lyvﬂle Pennsylvama Bill C. Huckaba
Columbus, Ohio; Thomas B. Daniels,
Charleston Heights, South Carolina; L.
Mahlon Clancy, Denver, Colorado; J.
Roger Jones, II, Lexington, Kentucky;
Gaines Wade Dickenson, Castlewood, Vir-
ginia; Howard L. Bissantz, Batavia,
Ohio; Kenneth I. Duer, Seward, Nebras-
ka; Stephen L. Capper, Indianapolis, In-
diana; Lonnie James Jackson, Spring-
ville, Indiana; Harold R. Armstrong, Sr.,
Cleveland, Ohio; Charles E. Spires, Mari-
etta, Ohio; Carl H. Anderson, Bellefon-
taine, Ohio.

THIRD ROW: A. L. Sampson, Cary,
North Carolina; Clarence L. Zinn, New-
burg, Pennsylvania; Myles V. Spencer,
Monroeton, Pennsylvania; William K.
Reinert, Lapeer, Michigan: James E.
Rawls, Leesville, South Carolina, Marsh-
ton K. Townley, Columbus, Ohio; John
Leonard Phillips, Columbus, Ohio; David
L. Jones, Flushing, Ohio; Roger Lee
Towner, Elwood, Indiana; John C. Craw-

ford, Clarinda, Iowa; Johnannes Mogen-
sen, Hamilton, Ontario, Canada; Barry
D. Sinniard, Anderson, Alabama; Ronald
Toon, Jr., Bloomfield, Indiana; Raymond
L. Hopping, Galesburg, Illinois; C. D.
Knafel, Fort Wayne, Indiana; Kenneth E.
Miller, Manheim, Pennsylvania; Roy Lee
Butler, Woodland, Georgia.

SECOND ROW: Earl Jones, Grant,
Michigan; Edmund L. Hudson, Spartam-
burg, South Carolina; Philip E. Wells,
Jr., Bushnell Ilhnels Emmett L. Har-
bour, Denver, Colorado; George E. Free-
man, Jr., Ostrander, Ohio; Richard G.
Lupton, Colton, California; Larry R.
Anderson, Camden, Tennessee; Gregory
Lee Archer, Charlotte, Michigan; Dale
Riley, Winfield, Alabama; Larry Dean
Lotz, Frederickstown, Ohio; Ralph J.
McClendon, Edgefield, South Carolina;
Benjamin Alexander Willis, Jr., Monetta,
South Carolina; Dennis K. Kruse, Au-
burn, Indiana; Christopher Gene Woods,
Zanesville, Ohio; Richard H. Sevy, Jr.,
Battle Creek, Michigan; Richard E. Wea-
ver, Lima, Ohio; Floyd M. Fletcher,
Salem, Indiana.

FIRST ROW: J. Elwood Christman,
Galion, Ohio; Lawrence R. Miller, Lima,
Ohio: Luther J. Hardesty, Naples, Flori-
da; Marion Wylie, Greenfield, Ohio;
John L. Walker, Akron, Ohio; Charles R.
Nichols, Ashland, Kentucky; Dorothy A.
Fenty, Toronto, Ontario, Canada; Grace
Lichtensteiger, Decatur, Indiana; Fran-
cis T. Beaudet, Phelps, New York; Louis
C. Hand, Terry, Mississippi; Danny Lee
Fleming, Grass Lake, Michigan; Ray-
mond H. Toole, Greenwood Indiana; Jim
Blum, Belton, MISSOHI‘I Kenneth Melvin
1\/Iertm Denver Pennsylvama Ray W.
Fish, Fort Wayne, Indiana; William L.
Brewer, Fort Wayne, Indiana.

INSTRUCTORS SEATED: Paul Z. Mar-
tin, Blue Ball, Pennsylvania; Gene Slag-
le, Marion, OhIO Homer Pollock, Del-
phos Ohio; Roland Reppert, M. D. Own-
er and Pres1dent Decatur, Indiana; Q.
R. Chaffee, Dean, Towanda Pennsylvan-
ia; Clyde M. Wilson, Marion, Ohio; Ray
Elliott, Portland, Indiana; H. D. Darnell,
Cynthiana, Kentucky; Walter Carlson,
Trimont, Minnesota.

Work is the cheapest way man ever in-
tended to escape boredom.—LeRecueil.
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THE LADIES AUXILIARY

National Meeting Of
State Aux. Officers

Our efforts to assemble State Auxiliary
Officers at the National Convention In
Ohio in 1963 seemed to have planted
some very good seed for the Iowa meet-
ing this year.

Because of the untimely passing of our
President’s husband, our plans for this
years meeting were very curtailed. We
tried to carry on with a token meeting
following our Friday Luncheon. The in-
terest is very high for continuing such
a group. All of the girls there showed
much interest and came up with some
very good ideas and questions. So, there
is no doubt we will continue on stronger
than ever at next year’s National.

The original idea of the group was to
have each National President take over
the duties of this group but as the organi-
zation becomes larger, more duties fall
on shoulders of this officer. Several al-
ternatives have come to my mind. Per-
haps the immediate Past or Vice Presi-
dent could act with a committee of two
Board members to set this up for the
Convention the following year and have
it set up with a Luncheon meeting with
an hour afterwards devoted to discussion.

There is no doubt in my mind that each
and every State organized or unorganized
will benefit very well from the help of the
others. But, to make this workable, we
must have sufficient time to exchange
ideas on a National level.

If you have some other ideas, won’t you
write our Auxiliary President, Mrs. Al
(Virginia) Rankin, Alger, Ohio. Or make
a list of your ideas and bring them to
Washington in 1965 . . .

Mora Freund.

Wives Assist Mates

In Furniture Auction

Jack Braddock and Al Rankin liquid-
ated one of Central’s Ohio’s most ex-
clusive furniture stores in Newark, Ohio,

during the summer. It took two days to
sell the four floors of merchandise but
would have taken longer had it not been
for the assistance of their wives, Margar-
et Braddock and Virginia Rankin. It hap-
pened to be during Margaret’s vacation
from her regular job at Sears, Roebuck &
Co., but it was nothing new to Virginia
as she works regularly with Al.

Last reports were that the ladies had
not received their share of the commis-
sion but they say they had a good time,
both with the auction and the visit it
permitted.

Installment Buying

RIO DE JANEIRO — Even the arts are
not Immune from Brazil’s inflation.
Paintings were bought on the install-
ment plan at an art auction including
paintings by well-known Brazilian artists.

The prospective buyer bid the monthly
Installment he was willing to pay for 10
months.

A buyer who got a paiting at 150,000
cruzeiros monthly probably will be pay-
ing much less in real terms of the pur-
chasing power of the cruzeiro on his 10th
installment than he did on his first. In
dollar terms 150,000 cruzeiros last month
was $125 but this month is only $100.

Top bid was 800,000 cruzeiros or about

?_?30 — monthly for a Lazard Segall still
ife.

All This For $2.00

Emil A. Schaar, Saginaw, Mich., bought
a gasoline station for $2.

For his money he got a one-story ce-
ment block station and garage at M-47
and Swan Creek Road, three underground
tanks, a grease rack hoist and an air
COMpressor,

The seller was the State Highway De-
partment, which owns the property and
needs it cleared for future use in road
improvement. Schaar’s $2 was the best
bid. He will have to move the station, the
underground tanks and other equipment
from the property.
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Why Must We Wait

For Convention Time?

The biggest conversations the first,
second or third day of Convention will
always be, ‘“How have you been?’’ ‘“‘How
is the family? We have a new son-in-law.
And, I just happen to have a picture of
our newest grandchild.” It isn’t surpris-
ing these friendships become so strong
year after year, it seems like next door
neighbors that have been away for a
year or more.,

Did you ever happen to think it might
be of great interest to many of the Auxi-
liary members that someone in your fa-
mily had some big event in their life. It
would be of much more interest to them
when it happens than when we get toget-
her each summer.

Oh, yes, I find I am just as guilty as
you are. I happened to forget to write
about our granddaughter, Terry Lee who
was born on February 17th. She is mighty
precious and by some coincidence looks
just like her Grandpa Ernie. Then there
1s our new President, Virginia forgot to
write that her daughter, Sharon, was
married this year. We are surely interest-
ed In these gals that have been coming to
conventions for years . . Anyway belated
congratulations to the Bride and Groom.

So, don’t save up all this news for next
July . . . Sit down now, right now and
send in that bit of news. Either to Vir-
ginia or Artie Baldwin. Let’s really sur-
prise them and Bernie.

Mora Freund, Director

Livestock Markets
Suffer Fire Losses

Five livestock markets in as many
states have suffered total or extensive
fire losses in recent months.

Fairbury Livestock Co., Fairbury,
Neb., suffered a fire which completely
burned its facilities.

Mason - Dixon Livestock Market, Inc.,
Stewartstown, Pa., was totally destroyed
and does not intend to rebuild.

Piedmont Live Stock Sales, Inc., Mar-
shall, Va., experienced a fire which caus-
ed extensive damage to the arena and
pen area.

Columbia Livestock Auction Co., Inc.,
Columbia, Mo., has rebuilt its pen area
destroyed by fire and has resumed oper-
ations.

Most recently, the Hereford Livestock
Market, Hereford, Tex., was totally de-
stroyed by fire Aug. 28.

The National Auctioneers Associ-
ation has produced great achievements
since its inception. It is the largest, best
equipped, and most representative Auc-
tioneers organization in the world. Today,
the Association ought to be wielding a
powerful and growing influence. It ought
to be asserting effective leadership at
every level of the auctioneering profession.
It ought to be gathering record harvests of
membership and prestige. It ought to be
doing these things, but it isn’t. Why? Be-
cause too many members have forgotten
the way to practice service. I mean per-
sonal service that costs us time and ef-
fort. This is what built the National Auc-
tioneers Association. In my judgment,
that is what we must contribute now if we
are to meet our responsibilities as mem-
bers. New members is one of several
fronts we are being summoned to practice
service with unqualified vigor and dedi-
cation. —B. G. Coats

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION

President

Mrs. Albert Rankin, Alger, Ohio
1st Vice President

Mrs. Walter S. Britten,

College Station, Texas
2nd Vice President

Mrs. Wendell Ritchie, Marathon, lowa
Secretary-Treasurer
Mrs. Harvey Baldwin, Denver, Colo.
Historian
Mrs. Warren Collins, Jesup, lowa
Directors
Mrs. Margaret Berry, West Newton,
Pennsylvania
Mrs. James A. Buckley, Shelbyville,
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Mrs. Lou Stambler, Honolulu, Hawaii
Mrs. John L. Cummins, Cynthiana, Ky,
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Wis.
Mrs. David H. Tracy, Pavilion, N.Y.
Mrs. Clint Peterson, Webster City, lowa
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Morrisonville, lllinois
Mrs. Robert Penfield, Bowman, N. D.
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Fall Brings Elections,

Many Auction Sales

By COL. POP HESS

This year of 1964 is rolling fast to the the outlaw riots going on around our
end, the summer seems to have passed home door here in the great U.S.A.

most too fast, yet has been an interesting
one for myself. I have had much time on
my hands to read, rest, watch TV and
have become much informed on all kinds
of suds, pills, filters and non-filters, all
sorts of soft and hard drinking material,

...............

In my experience in voting the past 60
years we have each four years many pros
and cons with both sides full of sugges-
tions and promises. In the windup, re-
gardless of who wins, we go back to our

etc. The big joker I see in it all, the auc- routine of work and we remain a great
tioneer who sells his wares at auction is g'S'A- ng:l at COU?“'Y thl?lt' IS bf?‘%t of all.
put under bond to tell the truth and the it Ceiitaies 0L BHDUG (MICEs, O
whole truth or he be jailed. T wonder how both sides, are great men with different

some of the remarks I have heard on views and that is where John Q. Public
best in suds, pills, tobacco and so on can becomes the one to decide what he feels

be correct and a sure fact. I note these is the best to live by and he hands down
commercials are just about word for his verdict at the voting places and from

word of what Mom Hess and I heard back there we march on for what has been

in 1952 when we bought our first TV. The decided best in our great land of U.S.A.
writers of the ‘‘commercials” really must The most Important item on November

believe John Q. Public will forget or 3rd 1s weigh the evidence and vote!
doubt his statement. But in making this Auction season in general farm and
remark to Mom Hess her reply was that livestock sales has been very brisk
all the years I was on the auction block throughout all Ohio, with many large
my lingo was just the same and she feeder cattle sales of calves and yearl-
wonders why I should be grumbling. Well, ings. Many of our Ohio beef cattle feed-
so much for that. ers are looking forward to next year’s

This is the Fall of 1964 where we are prices and will and have been bidding
in the midst of a coming election and all accordingly. Prices of both dairy and
issues are being discussed pro and con beef cattle are good and the same is
with personalities on parade. Some can- true of the feeder pig and lamb auctions.
didates have their wives and children out Farm machinery and all farm supplies,
campaigning for them. One administrat- including feed in the auctions, has been
or, now in power, tells us we are in peace selling well. In fact, as of this date, as I
and we are in the greatest prosperity of see it, the seller or buyer or auctioneers
all time. However, in peace we have be- who conduct such sales cannot hold out
come involved in foreign wars and face too big a complaint on results. In many
war threats. Daily, we read where our sections of our area through Ohio from
American boys are killed in battle and mid-summer on through to late Septem-
for the great all-time prosperity this ber, we have been suffering with hot, dry
same administration is spending millions weather. It looks like some of Ohio’s bet-
to get us out of poverty. We have all ter corn area will be hard hit on total
kinds of race riots going on, people star- yield. Again, it is the farmer and the pro-
ving, strikes to raise prices and to top it ducer of food who takes it on the chin,
all out, the consumer is paying high for yet it is a great life to live and without
what he gets and strikes to make it high- them we as auctioneers as well as the
er. All in all, we who eat and live will rest of the people would have a hard
pay the tab and sit in disgust watching existence.

10
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Am glad to note the NAA is now a 2,000
population membership. There was a
fine suggestion in the September issue,
a slogan, ‘“‘Five for Sixty-Five.” Let’s
make this slogan real. It is possible as we
have a great potential among the non-
members and we could do much to make
our NAA better.

Through the past month of late August
and September to the date of this writ-
ing my mail from auctioneers out over
the land has not been numerous. This is
true each year following convention time.
After receiving the September issue
many have written me, wishing me good
health and to keep a column coming, so if
our readers can still stand what I write
and it gets by our good editor I will keep
pounding them out for someplace along
the line it seems I have to have an outlet
for surplus steam and this column makes
a good whistle stop.

Do not feel too badly if I step on toes
with hot corns, I have such toes also.
You are welcome to step on mine even
though you may hear me holler, “‘Ouch!”’

My health is quite normal now, only I
have started to get old, walk with a
cane. The trouble i1s mostly below my
knees to the ends of my toes although
some may think it is near the top of the
head, so you be the judge and let’s all
pull for a better auction field of opera-
tions. This writing is leaving my desk the
12th day of September, just as our Ohio
auctioneers are entering a busy fall and
winter schedule, especially in farm and
livestock sales. You auctioneers out over
the land In all divisions of the auction
field can help this publication with a
few lines describing your ups and downs
in the field in which you operate as an
auctioneer in demand.

NO HURRY

The filling station attendant was the
slowest moving person in town.

When asked why he did so much loaf-
ing, he replied, ‘“Well, some folks does
all their loafin’ at one time. I jes’ does
mine as I goes along.”

-"" . y /
/f’ A eeemn T 4
ol A -

AUCTIONE s\
"v l‘ Hf‘;

"“-

LAPEL BUTTONS:
Jewelry.

“Dress Up” with this distinguished piece of

Promotional ltems

$2.50 each

INSIGNIA CUTS: Add distinction to your cards, letterheads and

advertising. 7/8” or 2/3” wide.)

$2.50 each

DECALS—3 color, reversible, new supply @ 25¢ each.
BUMPER STRIPS—Advertising the Auction method of selling.

25¢ each; 2 for $1.00

All Items Sent Postpaid

Send your order with remittance to
THE AUCTIONEER

Frankfort, Indiana 46041

803 Se. Columbia St.,

11
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H. H. Chambers, Virginia
“Russell E. Clark, New Jersey
William Bliton, Indiana

“Leo J. Bree, Illinois

“Dallas Campbell, Missouri
“Bill Jones, Mississippi

J. W. Shapley, Indiana
Edward P. Gillespie, New Jersey
Albert F. Cox, Missouri
*James McCarty, Texas

Mike J. Waide, Illinois
*Henry L. Hachmeister, Illinois
Jason Gardner, Ontario

Lane R. Hyett, Illinois
“Henry J. Wiegand, Illinois
Lyle Shambrook, Illinois
Thomas A. Scarane, Florida
Guy Sparks, Oregon

J. 0. Sowers, Kansas

Delbert Graft, Indiana

S. D. Anderson, Tennessee

Memberships Processed Melvin R. Pelling, Illinois
*Glen R. Dean, Michigan
August 16 thru September 15 Melvin R. Penning, Illinois

*Roger Towner, Indiana Francis Haley, South Dakota
: William M. Preston, Alabama
Ligyd Rogers, Georgia *Arthur E. Reeves, Missouri

Dale E. Rawdin, Illinois Argel McDowell, Indiana
*James R. Arnold, Maryland William J. Blain, Ohio
_Harold M. Bloom, Michigan Lester Martin, Indiana
“Stephen L. Capper, Indiana *Sidney P. Hough, Florida
“Herschel McKenzie, Indiana Roy A. Sanch, Michigan

R. K. Pattin, Ohio _ H. Willard Arnaman, Missouri
*Luther J. Hardesty, Ohio Richard Kiko, Ohio

Evan C. Davis, Ohio Donald Mox, Ohio

Frank Van Veghel, Wisconsin F. B. Gorrell, Ohio

Orvil E. Stern, Wisconsin John S. Shelley, Ohio

John R. Lair, Wisconsin (*Indicates new members)

Thomas F. Wakefield, Indiana
Elwood Heller, New Jersey
Norvill Reed, Jr., New York
John R. Fishdick, Wisconsin
Charles 0. Rainwater, Tennessee
Billy Dunn, North Carolina
Cecil M. Ward, Texas

Thomas E. Taylor, Ohio
Jewett M. Fulkerson, Missouri
M. J. Ford, Washington

W. R. Cox, Virginia

G. T. Doyle, New Jersey

W. D. Richards, Washington

P, Franl:cszllfa:t, F?cfrilci]ag OBTA' N E D A‘,
K. E. Hurlburt, Albert

*Dorothyug. i‘l‘l;tnty, \%fasat Indies NEW MEMBER ®
*Rex L. Vaughn, Texas

*E. C. Snelgrove, Texas
*Jerry Mae Brown, Louisiana

12
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Southwestern Livestock
Auction Markets Review

By ED UVACEK
Livestock Marketing Specialist, Texas Agricultural Extension Service
(Reprinted from THE CATTLEMAN, Ft. Worth, Texas)

The livestock auction market has be-
come one of the major market outlets for
livestock in the United States. The phe-
nomenal growth in the number of live-
stock auctions came about during the
1930’s, although some growth took place
in the early part of the century, and auc-
tion markets trace their history back as
early as 1676.

In Texas the greatest expansion in the
number of auctions came after 1937. At
that time there were 39 auction markets
in the state. By 1949, this figure had
reached about 170. It drifted down in 1955
to about 150, and now there are approxi-
mately 180 auction markets in the state.
We have in the State of Texas now almost
as many auction markets as there were
in the entire United States in the 1930’s.

. Several important factors contributed
to the pronounced expansion of auction
markets. These factors are assoclated
with the trend toward a decentralized
livestock marketing system, the develop-
ment and improvement of hard-surfaced
roads, and the increased use of motor
carriers as a means of transportation.
The decentralization of the packing in-
dustry had a tremendous effect. Both ma-
jor and independent packers began build-
ing their newer plants closer to the sup-
ply points, and they soon discovered it
was much more economical to allow a
livestock buyer to visit several local auc-
tion markets in the vicinity rather than
have him go from ranch to ranch seeking
out potential buys. A larger number of
animals could be seen in a shorter time.
The appeal from the consignors’ or pro-
ducers’ standpoint was equally strong.
With the establishment of a new livestock
auction market about 20 miles down the
road from the producer’s ranch, he could
put a calf or a steer in the back of a
pickup, drive over to the auction market,
and watch him being sold. He knew ex-
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actly what he got for the animal, and he
got paid the same day. The producer felt
closer to the market, and he had a feel
of the market which he could never quite
get from selling his animals in a central
location perhaps hundreds of miles
away. The new markets offered a place
for him to talk to his neighbors, packer
buyers, and other producers. It was not
unusual for the trip to take on some as-
pects of a family outing.

In the United States as a whole, auc-
tion markets draw from relatively close
areas. About 20 per cent of all the cattle
and practically all the sheep and lambs
moved to auction markets in the U. S.
come from within 50 miles. A little over
three-quarters of the calves and over
90 per cent of the hogs moved to auc-
tion markets come from within 50 miles.

This, of course, means the total mar-
ketings of livestock within 50 miles of the
market represents approximately the ul-
timate volume of that market. It also
means an area will support only a cer-
tain number of auction markets.

Now let’s take a look at what this
means to the Texas livestock auction
market industry. Marketings in the state
last year were close to 4,700,000 head
of cattle and calves. Auction market re-
ceipts were 5.4 million head. This is
greater than marketing numbers because
of multiple selling of some animals. (A
calf can be bought in one auction, fat-
tened, then sold in another, and in such
instances would be counted twice In the
auction market receipts.)

Assuming that the same proportion of
the total cattle population continues to
be marketed through auction markets,
we estimate that 6.2 million head of
cattle and calves would go through auc-
tion markets in 1975. Taking into account
the higher costs of labor and other oper-
ating expenses, even with his increase



IN UNITY THERE

IS STRENGTH

in numbers marketed through livestock
auction, our figures show there 1s little
room for more auction markets than we
presently have in the state if they are to
operated at a profit. A study of the num-
ber of sheep and hogs moving through
auction markets reveals somewhat simi-
lar results.

Our studies were based on a thorough
evaluation of all available facts and a
close examination of trends in the live-
stock industry, details of which are avail-
able for the asking.

There’s nothing that infuriates a wo-
man more than not being asked to join a
club she doesn’t want to belong to any-
way.

Twenty-Fifth Year
Marked At Bozeman

Bozeman Livestock Auction Co., Boze-
man, Mont., celebrated its silver anni-
versary in the business Sept. 11 with a
special sale of reputation steers and heif-
ers from throughout its trade area.

The market was founded 25 years ago
by Howard Raser who now owns the
Missoula Livestock Auction Co., Missou-
la, Mont.

Robert H. Ellerd, is the present owner
and has conducted the business since
1952. He is a past president of the Mont-
ana Livestock Markets Association and
member of the board of directors of the
Certified Livestock Markets Association.

Col. H. C. Staats (right) presents President’s Gavel to Col. Paul Snodgrass follow-
ing the election of officers at the Annual Meeting of the West Virginia Auctioneers As-
sociation. Col. Staats of Charleston, has served as President for the past three years.
Col. Snodgrass is from Clay, W. Va.

Other officers and Directors elected were: W. S. Brock, Point Pleasant, Vice Presi-
dent; Wilson E. Woods, West Liberty, re-elected Secretary-Treasurer; and J. J. Statler,
Fairview, a Director for three years.

14
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News From The

Farmers Market

Blue Hill, Nebr.
Cattle Sale Every Saturday 12:30 P.M.

If you want to buy or want to sell, you're all invited to Blue Hill.
It’s a big sale, in a small town, where farmers come from all around.

Some come to buy, some come to sell — they like our market very
well. Some farmers sell what they don’t need, others come to buy as
they have feed.

Our cattle runs have been very good, but most all buyers in a dull
mood. The seller likes to have more money, but the buyers think that
isn’t funny.

They like to pay more for the cattle, but for them it’s been an
awful battle. With fat beef market in the dumps—cattle feeders are
taking daily bumps.

Now let us not loose all our hope, farm papers are printing lots of
dope. There never was a time so bad, but someday we were all real glad.

We hope that soon the tide will turn, all we need now is lots of
rain. A big boost in the fat beef market, then those that stayed will hit
the target.

Most farmers sell here every week, they know our price 1s at the
peak. The best of service is our aim, for several years that’s been our
claim.

“Gene Marshall” is our Auctioneer, he calls the bids as they appear.
His two sharp eyes are on the bidders while they are looking at the
critters.

Our office girls are on the ball, they like to have yvou make a call,;
Pick up your check, or pay a bill, they’re sure to throw in their good will.

And don’t forget our dining hall where little “Annie’s” on the ball;
With “Violet” serving such good food, keeps all the men in a good mood.

Your writer is a busy man, but takes time out when’er he can,
to put some words into a rhyme and this you know takes quite some
time.

A Thousand Thanks to all of you who helped make our wish come
true; To make BLUE HILL the CATTLE TOWN, that makes the other

markets frown.

BLUE HILL LIVESTOCK COMPANY

John Heist, Owner and Operator

15
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Fifteenth Anniversary
Of “The Auctioneer”

Volume 1, Number 1 of THE AUC-
TIONEER carried the dateline, October,
1949. Thus, this current issue, Volume
XV, Number 10, October, 1964, is the be-
ginning of the 16th year of ‘“The Official
Publication of the National Auctioneers
Association.”

This also marks the birth of the NAA
itself as it was at a special meeting of
the Officers and Directors of the National
Society of Auctioneers held in Pittsburgh,
Pa., August 14, 1949, that the present
identity of the NAA was established.

It was at this meeting that Garland
Sheets, Roanoke, Va., was appointed to
serve as the first Secretary of the NAA
and John W. Rhodes, LeGrand, Ia., was
appointed Editor of THE AUCTIONEER.
Col. Rhodes distributed the first issue,
which contained the announcement of the
Pittsburgh meeting and the decisions
made, In October of that year, so this
was the first published announcement of
the National Auctioneers Association.

The first issue of THE AUCTIONEER
contained but four pages but at that
time it was a different size page than
that to which we have been accustomed.
The pages were 82 x 11 and contained
three columns, ten inches in length. It
was promised the next issue would be
larger and it was. The November, 1949,
issue of THE AUCTIONEER was an eight
page magazine.

B. G. Coats, Long Branch, N. J. was
President at the time the transition from
N. S. of A. to N.A.A. was made. At that
time it was the policy to hold the Annual
Meeting in July, as we do now. However,
the new officers elected in July did not
take office until the following January 1.
The 1949 Annual Convention was held In
Sioux City, Iowa, at which time Foster
Sheets, Roanoke, Va., was elected Pres-
ident.

At the Pittsburgh meeting it was deem-
ed advisable to draft a new set of By-
Laws along with the change in name.
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Announcement of headquarters for the
National Auctioneers Association was
contained in a statement as being in the
Liberty Trust Building in Roanoke, and
described as a suite of rooms having
every modern facility at our disposal. It
might be interesting to note that the origi-
nal Constitution and By-Laws has been
altered but once and that was when a
special committee re-drafted them in
1955. There have been no amendments
since 1955. As to headquarters offices,
we doubt they are as impressive today
as they were in 1949.

A feature article with Col. Frank Tay-
lor, Cortland, N. Y., as the subject, was
a part of the first issue of THE AUC-
TIONEER. It is interesting to note that
today, Col. Taylor remains a member of
the NAA. He has served as a member of
the NAA Board of Directors and only a
few years ago was featured in THE
AUCTIONEER following a trip to Europe
when he was on a ‘“‘People to People”
tour.

Other features of this first issue was
the “President’s Message” by B. G.
Coats, a letter from the late W. R. Rit-
chie, father of the 1964 Convention Chair-
man, Wendell Ritchie, the July, August
and September sale schedule of Samuel
L. Winternitz & Company, Chicago, and
a very few miscellaneous news items.
Editor Rhodes entitled his contribution
as ‘“‘Forward’” which he expressed as
always being the goal of the NAA and
THE AUCTIONEER. Incidentally, Col.
Rhodes now lives at Tama, Ia. He re-
mained as editor of THE AUCTIONEER
until 1952, at which time he was succeed-
ed by B. G. Coats.

And so from this brief account of the
beginning of our organization and our of-
ficial publication we begin our 16th year
with more than 2,000 members, a maga-
zine whose average size 1s 44 pages and
a bank account extending into the five
figures. No one can predict what will




IN UNITY THERE

IS STRENGTH

transpire during the next 15 years but
if we continue with the goal of ‘“FOR-
WARD” as inaugurated by John Rhodes

in Volume 1, Number 1, October 1949, it
will result in something of which we will
all be proud.

Illinois Association Has
Series Of News Letters

A series of news letters has been in-
augurated by the Illinois State Auction-
eers in an effort to keep auctioneers in-
formed of what is taking place in the
auction field in and out of the state. The
letter, mailed in September, told of the
National Convention in Des Moines and
the attendance and participation of Illi-
nois auctioneers. Dates of the Annual Fall
Meeting were also announced as October
31 and November 1, at the State House
Inn in Springfield. |

Letters from members, giving their
own version of the National Convention
in Des Moines, were also included 1n the
September mailing. We thought they were
of sufficient interest that they should be
shared with all NAA members so we are
reprinting them here.

-I.':

CONVENTION BIG SUCCESS!

The Hotel was very nice, completely
air-conditioned, the food was very good,
the entertainment was great, and the
speakers were excellent.

The Des Moines Convention was my
second Auctioneers’ Convention and God
willing I hope to attend every one that
I possibly can.

It is important to all of us to attend
these Conventions whether it be the Na-
tional or the State Convention, especially
the younger and new members in the
Auction profession. New ideas and old
proven methods are exchanged while
meeting friendly Auctioneers from all
over our country. It doesn’t matter which
particular field of Auctioneering you are
in, whether it be farm sales, real estate,
livestock or commercial, tips of vital im-
portance are absorbed while you relax
and get away from your regular way of
operation,

Although some of us don’t realize it, we
return with a fresh mind, relaxed and sti-
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mulated with new ideas and ambition.
Every Auctioneer owes it to himself, his
family and his profession to attend the
National and his State Conventions.
Here’s hoping to see you in Spokane,
Wash., in ’65.
Michael Modica

* afs wls wla
e i L

The National Auctioneers Association’s
annual Convention is a family affair., A
wife should attend these conventions with
her husband. She can find herself as busy
as her husband and enjoy every minute
of it.

The Ladies Auxiliary is a must to join.
The luncheon for the ladies is their pro-
gram highlight. The new fall fashions
were presented In a style review by a lo-
cal dress shop and furrier of Des Moines.

What woman doesn’t like a fashion
show! The following day one of Des
Moines’ finest department stores pre-
sented a wig and millinery review for
auxiliary members.

My husband and I thought this year’s
convention to be an invaluable experi-
ence. This is the only way I know of
meeting and getting to know Auctioneers
and their wives from all over the coun-
try.

As I am a newly elected three-year di-
rector for the Ladies Auxihary, I would
like to urge auctioneer’s wives to join.
There are two thousand Auctioneers in
the Association, but only a little over
one-hundred members in the auxiliary.

Mrs. Charles Hudson (Marilyn)

-~

The National Convention in Des Moines
was another working convention. Each
year great emphasis is placed on show-
ing Auctioneers how to get more auctions,
and then how to sell those extra auc-
tions more successfully. Many of the
Auctioneers that attend these National
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Auctioneers Conventions expect to earn
enough extra commissions to compensate
them not only their time lost but their
expenses in attending the convention.
These Auctioneers should be well pleased
with the benefits that the convention In
Des Moines gave them.

One of the best speeches was by a pro-
fessional salesman in the auto auction
field. The title of his speech was ‘King
Customer”’. With pictures, props and de-
monstrations he showed how we can best
convince the owners to have an auction
and convince him whom he should choose
as the auctioneer. Some of the same
ideas might help the auctioneer in con-
vincing the bidder he should bid again.

The panels were well equipped with
men from farm machinery auctions,
livestock auction markets, real estate
auctions and other fields. This gave ev-
ery auctioneer that might have had a
question he wished answered a chance
to ask it. Some of the best bid calleers in
the profession gave demonstrations and
pointers on how to perfect ones bid call-
ing. The fun auction gave a chance to
put it to work!

The meals were above average and
plentiful. The expenses were nearer to
what most auctioneers can afford then
are conventions held by many other
professions.

With our membership now being over
2.000 and most of the 50 States repre-
sented AND only 4 directors elected each
year we are proud that A. C. Dunning of
Elgin was selected and elected as a di-
rector.

Fred Quick

“Titles” Sold On
The Auction Block

LONDON — Opportunity knocks: you
too can become a lord of the manor. And
all by the simple procedure of spend-
ing about $2,000 — and outbidding other
aspirants.

Eleven titles are going under the auc-
tioneer’s hammer at the Moot Hall, Col-
chester, Sept. 30.

The title lord of the manor goes back a
thousand years or more. The ones on sale
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are comparatively new. They date from
the 15th, 16th or 17th centuries.

The titles were bought up by Joseph
Beaumont, grandfather of the present
owner, Titles were a hobby of his. He
bought more than 80 in Essex, Suffolk
and Norfolk counties. His son bought
more. Much of the collection has already
been sold.

Lest anyone become confused the title
lord of the manor has nothing to do with
a peerage. It has almost no privileges
connected with it. Further, there is no
real property involved.

Unless you already have a title you are
still going to be called mister.

In olden days, before the commoners
came into Parliament and took rights
unto themselves, the title meant lords
of the manor could take back land for
want of an heir. This fine practice was
called escheal.

Manor lords could fine tenants whose
daughters married outside the manor.
The manor was not only the house, but
also the estate around it where the serfs
labored under the lord.

The manor lord could also exercise
droit de seigner — right of the lord to
enjoy the first pleasures of the bridal
bed of all marriages involving serfs with-
In his manor.

These rights are gone forever, but the
title still yields the freedom of grazing
sheep on common lands. Any commoner
today has the same right, however.

The lord of the manor also is a true
esquire and can write “Esq.” after his
name., A commoner can gain this cour-
tesy simply by receiving a bill from his
tailor.

The titles up for sale are well docu-
mented. They include court rolls, sur-
veys, court books, rentals and minute
books which give a detailed account of
their past histories.

C. M. Stanford and Son is selling the
titles on behalf of J. L. Beaumont of
Coggleshall, Essex.

They are the perfect gift — for some-
one who has everything.

“If Communism is as wonderful as
they claim it is, it seems that they would
take down their iron curtain and put in
some picture windows.”
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Auction is popular at the annual sidewalk bazaar sponsored by the Eagle River
(Wis.) Chamber of Commerce. Col. John Fishdick, NAA member of Eagle River, is
shown as he moved up and down the streets, stopping in front of stores selling items
and fascinating the shoppers with the auctioneer’s chant.

The Rhinelander Daily News described Col. Fishdick’s part in the bazaar in this
manner: ‘“One of the highlights of the day was the roving auction conducted by Col.
John R. Fishdick of Eagle River. The crowds followed the auctioneer as he moved
up and down the main street, setting up in front of the various stores. Even if a person
had no intention of buying anything, it was most fascinating to listen to a top noich
auctioneer if you had never heard one go through his paces before.”

Photo courtesy of the Rhinelander Daily News
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Interesting Meeting

By Ohio Auctioneers

By NEWT DILGARD, SECRETARY

Members of the Ohio Auctioneers Asso-
ciation held their Annual Summer Meet-
ing in Chillicothe at The Holiday Inn,
June 13 and 14. First day’s Program was
a seminar on ‘“Selling Real Estate at
Auction.” Panelists were Don Stafford,
Clarence Lathem, Roger Wilson and Gene
Slagle. Suffice to say, it was a good
program. A question and answer period
was included.

Sunday’s (June 14) program opened at
10:20 A.M. with the Invocation by Herb
Peddicord followed by a welcome address
by President, Herb Bambeck. Minutes of
the Board of Directors meeting, held in
March, were read and approved.

One of the most important things on
the agenda was in charge of Gene Slagle,
a member of the Ohio Auctioneers Com-
mission, who explained proposed chan-
ges in the Auctioneers’ License Law. As-
sisting him was Charles Carroll of the
Department of Licensing who seemed to
be in accord with the proposed changes.
It was moved by Gene Slage and approv-
ed that the President appoint a commit-
tee to work out the details and the chan-
ges approved by the members. J. Mere-
dith Darbyshire and Don Stafford were
appointed to the committee.

It was announced by Mr. Carroll that
there were 1,136 licensed auctioneers and
51 apprentice auctioneers. We have 274
of them in our organization. Mr. Carroll
also announced the reciprocity with Ken-
tucky and Pennsylvania. He warned
members present that there was no grace
period when our present licenses expire.
If they are not renewed before expira-
tion date a new examination will be re-
quired.

Luncheon was served to 111 persons fol-
lowing which Jim Patterson and his as-
sociates had provided entertainment by
the First Capitol Chorus of Chillicothe,
which was enjoyed by all.

Upon reconvening for the business ses-
sion, President Bambeck asked for a mo-
tion that we recommend members delete
from their sale advertising the phrase,
‘“Not responsible for accidents.”” Motion
was made, seconded and passed.
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Names of 36 prospective members were
submitted and motion was passed that
they be admitted to membership. Dick
Babb, Hobart Farthing, Tip Erlenbach
and Kenny Bumgarner gave short ver-
sions of their own experiences under the
heading, ‘Pitfalls and the Rewards of
an Auctioneer.” This proved an interest-
ing closing feature.

Stocker-Feeder Sales
By Auction to Start

Weekly stocker-feeder sales by auction
are expected to commence at the South
St. Paul Livestock market in November,
according to an announcement by offi-
cials of the market.

An air conditioned arena with seating
capacity for 500 persons is now under
construction.

This alternate and added selling ser-
vice follows similar steps taken by the
majority of terminal, private treaty mar-
kets throughout the country.

The time is coming when an Auc-
tioneer will be required to pass a rig-
orous examination before becoming
qualified, or even allowed to conduct
an auction sale. Then certified Auc-
tioneers will be regarded with the
same degree of confidence and re-
spect that is now accorded to other
professions. Professional men profit
much from reading books, books and
articles that are written by men of
their respective professions if they
wish to improve and fit themselves
for their particular profession. The
articles we read in “THE AUC-
TIONEER” help us to better equip
ourselves and to improve our pro-
fession. If you are interested in im-
proving yourself and your profession
send forth your knowledge and ideas
through the medium of “THE AUC-
TIONEER.” Develop the habit of
reading and thinking rather than look
and listen to television and allow
someone else to think for you.

—B. G. Coats
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Col. J. M. Casey—Birmingham
Col. J. P. King—Gadsden

Col. Freeman Smith—Long Island
Col. Eugene C. Waldrep—Birmingham
Col. W. J. White—Birmingham
ARIZONA

Col. Leroy Longberry—Phoenix

ARKANSAS

Col. Milo Beck—Rogers

Col. W. E. Hancock—Joneshoro

Col. R. E. Harris—W. Helena

Col. Herman Paul Peacock—Winchester
Col. B. R. Tucker—Little Rock

Col. J. E. Wilson—Hot Springs

Col. Brady L. Wooley—Little Rock

CALIFORNIA

Col. Bill Arnold—Grover City

Col. Leonard Burleson—Huntington Beach
Col. Tom Caldwell—Ontario

Col. Keith Cullum—Chino

Col. James Gibson—Alameda

Col. Phil Hanson—Santa Ana

Col. Harold Henry—S. San Gabriel
Col. Cy H. Jones—Central Valley
Col. Rudy Larkin—W. Covina

Col. R. W. “Bob”’ Main—Garberville

Col. Roy Roberson—Grover City
Col. Morris Schwartz—Hollywood

Col. Harry G. Stewart, Jr.—Pomona

Col. E. V. Wing—Gerber

COLORADO

Col. F. Harvey Baldwin—Denver

Col. Ed. Gibson—Denver

Col. Herman W. Hauschildt—Denver

Col. Cookie Lockhart—Steamboat Springs
Col. Si Lockhart—Steamboat Springs
Col. Fred J. Ramaker—Denver

Boosters for “The Auctioneer’

The members whose names ap-

pear under their respective states
have each given $5.00 for their
names to appear for one year in sup-
port of their magazine. Is your name

among them?

Watch this list of

names grow.
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Col. Howard Roland—Grand Junction
Col. C. W. Rosval—Denver

Col. Howard Shults—Denver

Col. Reuben J. Stroh—Loveland
Col. Troil Welton—Wray

Col. Lyle D. Woodward—Denver
CONNECTICUT

Col. Richard K. Mather—Granby
Col. Al Tirelli—Hartford
DELAWARE

Col. Crawford Carroll—Dover

Col. Riley Jefferson—Lincoln
DISTRICT OF COLUMBIA

Col. Ralph A. Weschler—Washington
FLORIDA

Col. Louis C. Dell—Sanford

Col. W. E. Hancock—Madison

Col. Thomas A. Scarane—Miami
Col. Joseph F. Sedmera—Lakeland
Col. P. Frank Stuart—St. Petersburg
GEORGIA

Col. George E. Collins—Decatur

Col. R. A. Waldrep—Gainesville
HAWAII

Col. Louis L. Stambler—Honolulu
IDAHO

Col. Delbert Alexander—Castleford
Col. Irvin Eilers—Kimberly

Col. Jim Messersmith—Jerome
Col. Robert L. Wesely—Boise
ILLINOIS

American Auction Associates—Chicago
Col. Edward E. Bilbruck—Chicago
Col. Wes Chapman—Seneca

Col. Gordon Clingan—Danville

Col. J. W. “Jim” Cushing—Coal City
Cols. Damilano & Roesch—Westville
Col. W. P. “Bud” Drake—Decatur
Col. John H. Dieken—Pecatonica

Col. Charles Dunning—EIlgin
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Col. Mike Fahnders, Pekin

Col. Art Feller—Cissna Park

Feller and Bucher Auctioneering
College—Kankakee

Col. William L. Gaule—Chatham

Col. Michael M. Gordon—Chicago

Col. Charles Ray Hudson—Morrisonville

Col. Ray Hudson—Morrisonville
Col. Lane R. Hyett—Aledo

Col. A. R. McGowen—QOak Lawn
Col. J. Hughey Martin—Colchester
Col. Clay H. Metz—Des Plaines
Col. Michael Modica—Chicago

Col. J. H. Oberwise—W. Chicago
Col. E. L. “Butch’” Olson—Morris
Col. Paul D. Pastore—Chicago
Col. Melvin R. Penning—Forreston
Cols. L. Oard & Lloyd Sitter—Anna
Col. Tom Sapp—Springfield

Col. Burton A. Tunick—Chicago
Col. Herman F. Welch—Downers Gove

INDIANA

Col. Charles Baghy—Indianapolis

Col. Wallace Bucher—Francesville
Col. James A. Buckley—Shelbyville

Col. Dale Christman—Columbia City

Col. Ray Clark—Dyer

Col. 0. S. Clay—Shelbyville

Col. Earl E. Cornwell—Indianapolis
Col. G. W. Croddy, Madison

Col. Frank Deeb—Mishawaka

Col. Leo Grindley—Ft. Wayne

Col. Bob L. Harrison—Monticello

Col. Hubert L. Jones—South Bend
Col. Maynard “Miz”> Lehman—Berne
Col. August Meltzer, Jr.—Lake Village
Col. Amon H. Miller—Evansville

Col. L. W. “Bill” Porter—Brownsburg
Col. Earl Ray—Tangier

Reppert School of Auctioneering—Decatur
Rossville Auction Exchange—Rossville
Col. Romayne Sherman—Goshen

Col. Loyal K. Smeltzer—Elkhart

Col. Lewis Smith—Cicero

Col. John C. Stanley—Hagerstown
Col. Noble Stokes, Jr.,—New Castle

IOWA

Iowa School of Auctioneering—Ames
Joy & Johnson Auction Co.—Ames
Col. Burl Selby—Sewal

KANSAS

Col. Donald L. Day—Council Grove
Col. Paul J. Doss—Wichita

Col. E. R. Harrison—Norton

Col. George Morse—Shawnee Mission
Col. Frederick Sherlock—St. Francis
Col. Edwin A Turner—Wichita

Col. Gene Watson—Hutchinson

KENTUCKY

Col. James 0. Briggs—Compton
Carter Realty Auction Co. —Scottsville
Col. Wayne Kessler—Campbellsville
Col. John Patton, Jr.—Richmond
LOUISIANA

Col. Charles S. Gerth—New Orleans
Col. Jack C. Minter—Jennings

Col. Bob Strange—Shreveport

MAINE

Col. George A. Martin—East Lebanon

Col. Gardner R. Morrill—Harrison

MARYLAND

Col. Robert H. Campbell—Annapolis

MASSACHUSETTS

Col. Elmer R. C. Beckman III—Auburn

Col. Henry A. Berman—Worchester

Col. Stephen D. Cardelli—Byfield

Col. Anthony Ferolito—Cambridge

Col. Phil Goldstein—Boston

Col. Dick Gray—Malden

Col. John A. Hilditch (Southboro)

Southville

Col. Edward L. Hopkins—Boston

Col. Abe Levin—Fitchburg

Col. Frank ‘“Honest Chuck’ Onischuk
—Westminster

Col. A. L. Tremblay—No. Attleboro

MICHIGAN

Col. Elwyn W. Bentley—Fenton
Col. L. E. Drake—Battle Creek
Col. John M. Glassman—Dowagiac

Col. Freeman F. Glenn—Jeddo
Col. Bob Handrich—Fairview

Col. Charles J. Kinsey—Farmington
Nelson’s Auction School—Detroit
Col. Fred W. Smiley—Saginaw

Col. Garth Wilber—Bronson

MINNESOTA
Col. Bert Trane—Karlstad

MISSOURI
Col. Ken Barnicle—Ellisville
Col. H. E. Clevinger—Kennett

Col. C. R. LaRue—Troy
Missouri Auction School—Kansas City

Col. Gary L. Page—Slater
Col. Jerry D. Popplewell—Amity

Col. Helen Schumacher—Kansas City .
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MONTANA

Col. Pat Goggins—Billings

Col. Wm. J “Bill” Hagen—Billings
Western College of Auctioneering—Billings

NEBRASKA

Col. Bob Behmer—Omaha

Col. W. V. “Bus’”’ Emrich—Norfolk
Col. E. A. Camfield—North Platte
Col. Mack P. Cosgrove—Omaha
Col. Rod Gillespie—Gothenburg
Col. Gerald W. Phillips—Wallace
Col. Grant R. Phillips—Wallace
Col. Jim Walker—Omaha

Col. Rex Young—Plattsmouth

NEW HAMPSHIRE

Col. Ray G. Houle—Intervale
Col. Merle D. Straw, Jr.—Seabrook

NEW JERSEY

Col. Fred R. Daniel—Neshanic Station
Col. Ralph S. Day—Leonia

Col. Herbert Van Pelt—Readington

NEW MEXICO

Col. Elmer Bunker—Albuquerque

Col. Raymond Downing—Albuquerque
Col. Monree Goree—Roswell

The New Mexico Auctioneers

Col. Jee McGoldrick—Albuquerque

Col. John Overton—Albuquerque
Col. W. T. “Wag” Wagner—Farmington

NEW YORK |
Col. Roy Abbey—Lake View

Col. Tim Anspach—Albany

Col. Tim W. Anspach—Albany

Col. Paul W. Calkins—Peru

Col. Clarence Foss—Holland

Col. B. F. Hayes—Forest Hills

Col. Victer Kent—Hinsdale

Col. Donald W. Maloney—Syracuse

Col. William Maloney—Syracuse

Col. Crawford McFettridge—Penn Yan
Col. Pete Murray—Ballston Lake

Col. Remald Reed—Sherman

Col. Kenneth M. Rice—Hamburg

Col. Les Russell—Ogdensburg

Col. Harold Spoor—Baldwinsville

Col. Ben Schwadron—Forest Hills

Col. David H. Tracy—Pavilion

Col. Richard C. Tracy—Dansville

Col. Sidney White—New York City

Col. Charles Vosburgh—Cortland
Col. Harris Wilcox—Bergen

NORTH CAROLINA
Col. Neil Bolton—Winston-Salem
Col. Billy Dunn—Larinburg

Col. E. F. “Jack” Glascoe, Forest City

Col. Homer Harden—Greensboro

Col. Forrest A. Mendenhall—High Point

Col. Robt. (Red) Mendenhall—High Point
Cel. A. T. Morris—Durham

Col. Hugh Simpson—Union Mills

Col. Kenneth W. Teague—Burlington

NORTH DAKOTA
Col. Bob Penfield—Bowman
Col. Elmer Zimmerman—Haynes

OHIO

Darbyshire & Associates, Inc.—Wilmington
Col. Donald R. Florea—Milford

Col. Herman L. Hart—Bristolville

Col. Marion P. Hoover—Orrville
Hunter-Wilson-Mayhugh Co.—Hillsboro
Col. Harry W. Kerns—Urbana

Ceol. 0.L. Lansaw—Middletown

Col. Mearl Maidment—Bowling Green
Col. Harley O’Day—Columbus

Col. George Roman—Canfield
Smith-Babb-Seaman Co.—Wilmington
Col. Dean C. Smith—Marietta

Col. Carl V. Stahl—Toledo

Col. Carl C. Stanton—Canton

Col. Steve Steinmetz—Springfield

OKLAHOMA

Col, Ivan L. Argo—Hollis

Col. Lewis W. Campbell—Wyandotte
Col. V. K. Crowell—Oklahoma City
Col. Jim Richards—Spencer

Col. William D. Towler—Yuken

OREGON

Col. Harold E. Ball—Portland
Col. Virgil R. Madsen—Halsey
Col. C. A. Morrison—Grants Pass
Col. Virgil Munion—Roseburg
Col. S. J. Frey—Sweet Home
Col. Lynn Walters—Clackamas
Col. Forrest Witthar—Portland

PENNSYLVANIA

Mrs. Tom D. Berry—West Newton
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. Ralph W. Horst—Marion

Col. J. Omar Landis—Manheim

Col. Marlin J. Reifein—Fredricksburg
Col. Oliver M. Wright—Wexford

RHODE ISLAND
Col. Harry Gautieri—Warwick
Col. Max Pollack—Providence
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SOUTH CAROLINA Col. W. J. Wendelin—Henderson

Col. Tommy S. Bruce, Jr.—Greenville Col. Odus Wittenburg—Del Rio

SOUTH DAKOTA VIRGINIA

Col. Leo D. Neilan—Bonesteel Col. Willie T. Catlett—Lynchburg

Col. Earl Wieman—Marion Col. Harry D. Francis—Newport

Col. David H. Gladstone—Norfolk

TENNESSEE Col. Leon H. Gornto—Norfolk

Col. Claude H. Coleman—Madison Col. James E. Mullins—Pound

Col. L. B. Fuqua—Nashville Col. Maury Riganto—Norfolk

Col. Joe Hawkins—Woodbury Col. J. E. Sutphin—Newport

Col. J. Robert Hood—Lawrenceburg WASHINGTON

Col. H. C. “Red” Jessee—Morristown Col. Bob Berger—Pasco

Col. James Matthews—Cowan Col. Elmer L. Burnham—Thornten

Col. C. B. McCarter—Sevierville Col. Hank Dunn—Kennewick

Col. L. Paul Monks—Fayetteville Col. Bob Etherton—Seattle

Col. Jack L. Ward—Goodlettsville Col. Robert F. Losey, Sr.—Renton

Col. Bob Winton—Winchester Col. Ray W. Nelson—Redmond

TEXAS Col. Orville Sherlock—Walla Walla

Col. Robert G. Askew—Houston WEST VIRGINIA

Col. Walter S. Britten—College Station Col. O. B. Harris—Beckley

Col. Dub Bryant—Big Spring Col. H. E. Covert—Charleston

Col. Russell de Cordova—Mexia WISCONSIN

Col. K. L. Espensen—Tyler Col. Lester M. Bue—Beloit

Col. J. W. Foust—Lubbock Col. Earl Clauer—Mineral Point

Col. Grover Howell—Dallas Col. Joseph W. Donahoe—Darlington

Col. Gene M. Jones—George West Col. Fred C. Gerlach—Brookfield

J. 0. Lawlis Associates—Houston Col. W. C. Heise—Oconto

National Auction Institute— Col. Charles J. Rice—Racine
College Station Col. Willard Olson—Delavan

Col. R. L. Nelson, Jr.,—Gonzales WYOMING

Joe T. Presswood & Associates—Houston Col. Paul Brownfield—Riverton

Col. Joe T. Presswood, Jr.—Houston ELSEWHERE

Col. Carl Self—Lubbock The Ladies Auxiliary to the

Col. Earl S. White—Madisonville National Auctioneers Association

Six Reasons Why People Join Professional

And Trade Associations

1. They want to improve the industry and their own
business methods.

2. They believe in the association and its objectives.

3. They want to use the services of the organization.

4. They appreciate contacts and companionship.

5. They want to be informed on trade matters.

6. IThey want to work with competitors on mutual prob-
ems.
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First Annual Police Auction being conducted at Alton, Ill., by Col. Mike J. Waide,
Alton, and his sons Michael and Kevin. For more details in regard to these two pictures
see the first letter on the opposite page.
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THE MEMBERS SAY . ..

Gentlemen:

Enclosed you will find glossy prints
taken at the first, City of Alton, police
auction of unclaimed articles, found and
stolen. (See opposite page).

Items sold included tools such as wren-
ches, bars, screw drivers, saws, cameras,
bicycles, auto tires, hub caps, radios,
small electrical appliances, televisions,
outboard motors and other miscellaneous
merchandise. Everything was sold by lot
number, a total of better than 300 items.

All bidders were registered and bid by
numbers. My youngest son, Kevin B.
Waide, who has a diploma from Fort
Smith Auction School, registered every
one as they came to the sale. Mr. Law-
rence Keller, Jr. son of the President of
the Alton Banking and Trust Company,
volunteered his services as cashier for
the sale. The sale netted the Police De-
partment General Fund approximately
$2,492.00.

We enjoy THE AUCTIONEER very
much. Being new in the field we have
picked up quite a few pointers. Being
persistent and not ones to give up very
easily we are holding on and hoping
things will break for us, soon.

The Auction Schools paint a real rosy
picture, they leave you with the feeling
and impression that the auction business
Is an easy egg to crack and lucrative too,
but take 1t from us, it is tough to crack.

We have written 485 letters, spent sev-
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eral dollars in advertising and have driv-
en many, many miles running down
leads. The last four leads were given to
us by friends whose relatives had passed
away and there were fairly decent es-
tates to liquidate. After much time and
many miles of travel, these leads ended
in naught, same old story, wish you could
have gotten here yesterday, last week,
etc., we have already hired an auction-
eer.

We have come up with exactly two
sales in twelve months but we are not
giving up. We intend to sweat it out. We
will spend approximately $200.00 for tele-
phone and yellow page advertising for the
coming year.

From our own experiences, so far, I
can see why the fluctuations in mem-
bership of the National Auctioneers Asso-
ciation. It probably wouldn’t hurt to write
more articles for the benefit of the new
members to bolster up their spirits and
get them to hang on and not get discour-
aged. Articles on salesmanship, psychol-
ogy, tact, courtesy, diplomacy as well as
some tricks of the trade might help as
well as a few stories by older members
telling of their fight for survival.

Here’s to success for the new members
like ourselves.

Yours very truly,
Mike J. Waide

Alton Auction Center
Alton, III.

S * -

Dear Bernard:

Enclosed is my check for renewal. I
miss THE AUCTIONEER as I would
miss my mother-in-law’s daughter, Helen.

At Guntersville, Ala., in 1939, I had
just sold some Jersey cows. A friend of
mine handed me a catalog of registered
Jersey cattle sale that was to be held at
Jerseyville, Ill., county seat of Jersey
County. The same county is noted for
Duroc-Jersey hogs. Col. Tom McCord, a
Jersey auctioneer, conducted the sale.
Had it been In the State of New Jersey
the whole thing would have almost been
Jersey! Yours truly,

William M. Preston,
Trussville, Ala.
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Directory of State Auctioneers Associations

Arkansas Auctioneers Association
President: Buddy Shoffner, Newport

Secretary: Milo Beck, 110 W. Walnut, Rogers

Colorade Auctioneers Association

President: Fred J. Ramaker,
1724 S. Emerson St., Denver

Secretary: Reuben J. Stroh,
133 East Fourth St., Loveland

Deleware Auctioneers Association

President: Charles P. West, Gumboro
Secretary: Ronald Moore, Rt. 3, Laurel

Idaho Auctioneers Association

President: Delbert Alexander, Castleford
Secretary: Irvin Eilers, Kimberly

Illinois State Auctioneers Association

President: Charles P. Dunning,

416 Dundee Ave., Elgin
Secretary: Edward E. Bilbruck,

38 S. Dearborn St., Chicago

Indiana Auctioneers Association

President: D. D, Meyer, P. O. Box 744,
Vincennes

Secretary: Dean Kruse,
211 N. Cedar St., Auburn

Iowa State Auctioneers Association

President: Leland Dudley, Sheffield
Secretary. Lennis W. Bloomquist,
RFD 2, Pocahontas

Kansas Auctioneers Association

President: Fred E. Sherlock, 521 S. Denison,
St. Francis
Secretary: Richard M. Brewer, Mt. Hope

Kentucky Auctioneers Association
President: W. C. Ledford, 99 Stanford Sti.,

Lancaster
Secretary: E. I. Thompson, 151 N. Upper,

Lexington

Maine Auctioneers Association

President: Gardner R. Morrill, Harrison
Secretary: Wayne B. Dow, 14 Southern Ave.,
Augusta

Auctioneers Association of Maryland

President: A. J. Billig,

16 E. Fayette, Baltimore 2
Secretary: Bill Fox,

American Bldg., Baltimore 2

Massachusetts Auctioneers Association

President: Phil Goldstein,
132 Russett Rd., Boston 32
Secretary: John Hilditch, Box 52, Southville

Minnesota State Auctioneers Association
President: E. K. Elmes, Long Prairie
Secretary: Alvin Payne, De Graff

Michigan Auctioneers Association

President: Glenn Casey,
702 E. Grand River, Williamston
Secretary: Garth Wilber, Route 3, Bronson

Missouri State Auctioneers Association

President: Don Albertson, Green City
Secretary: Roger Hollrah,
2795 Zumbehl Rd., St. Charles
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Montana Auctioneers Association
President: Willard Schnell, Rt. 1, Box 293,
Miles City
Secretary: W. J. Hagen,
Box 1458, Billings

Nebraska Auctioneers Association

President: Dean Fleming, Atkinson
Secretary: Henry Rasmussen, St. Paul

New Hampshire Auctioneers Association

President: Harold Buckman, Ashland
Secretary: George E. Michael,
78 Wakefield St., Rochester

New Jersey State Society of Auctioneers

President: Norman J. Kirkbride, Box 28,
Hightstown

Secretary: Ralph S. Day,
183 Broad Ave., Leonia

New York State Auctioneers Association

President: Harold Spoor,

29 Oswego St., Baldwinsville
Secretary: Donald W. Maloney,
918 University Bldg., Syracuse 2

North Dakota Auctioneers Association

President: Robert (Bob) Penfield, Bowman
Secretary: Wilbert Kroh,
1813—Ave. D East, Bismarck

Ohio Association of Auctioneers

President: Herb Bambeck, R.R. 1, Dover
Secretary: Newton E. Dilgard, Room 9,
Farmers Bank Bldg., Ashland

Oklahoma State Auctioneers Association

President: Robert J. Goss, Carmen
Secretary: Bryan Blew
Box 203, Cherokee

Pennsylvania Auctioneers Association

President: Elmer Murry, R.D. 2, Lititz
Secretary: Harold Keller, 268 Marietta Ave.,
Mt. Joy

South Dakota Auctioneers Association

President: Jack Churchill, Hermosa
Secretary: Dale McPherson, Box 639, Sturgis

Tennessee Auctioneers Association

President: Beeler Thompson, 2011 Magnolia
Ave., Knoxville

Secretary: E. B. Fulkerson,
Rt. 4, Jonesboro

Texas Auctioneers Asseriation
President: Dub Bryant, 1008 E. 3rd,

Big Springs
Secretary: Grover Howell, 3901 San Jacinto
Dallas

West Virginia Auctioneers Association

President: Paul Snodgrass,

P. O. Box 222, Clay
Secretary: Wilson E. Woods,

State College, West Liberty

Virginia Auctioneers Association
President: D. E. Bumpass, Mineral
Secretary: Dennis Ownby,

1301 Hermitage Rd.,
Richmond 20

Association of Wisconsin Auctioneers

President: Art Doede, Rosholt
Secretary: John Freund, 206 W. River Dr.,
Omro
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THE LIGHTER SIDE . . .

HE’S RIGHT
The only dependable fortune teller
1s the life insurance salesman.
He tells you what is going to happen,
and 1t does.

UNPREPARED

“My lad, are ye t’ be ma caddie?”
asked the Scot in the golf togs.

“Yes, sir,” answered the boy.

“And how are you at finding lost
balls?”’

“Very good sir.”

“Well,”” said the canny one, ‘look
around and find me a ball and we’ll
start the game.”

IS IT THAT BAD?

A minister advertised for a handy-
man and the next morning a neat young
man rang the bell.

“Can you start the fire and have
breakfast ready by seven o’clock?”
asked the minister.

The young man thought he could.

Can you polish all the silver, wash
the dishes and keep the house and
grounds neat and tidy?”’ was the next
question.

“Look, Reverend,” protested the
young man, “‘I came here to see about
getting married, but if it’s like that, you
can count me out right now!”

SURPRISE?
Sweet Young Thing: “My, we’'ve been
waiting a long time for that mother of
mine.”’

Impatient Young Man: ‘“Hours, I
should say.”
Sweet Young Thing: ‘Oh, darling,

this is so sudden!”

SHOULD BE LABELED

The bride was entertaing her family
for the first time. “I get wonderful
household hints and recipes on the ra-
dio and television,” she gushed. ‘“This
morning I got one for Turkish stew and
one for a never-fail stain remover.”

“Which is this?”’ asked her little
brother dubiously, eyeing his plate.
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FINALLY MADE IT CLEAR

A factory worker refused to sign up for
group insurance. No policy could be is-
sued until all employes had signed, but
he held out stubbornly. The foreman beg-
ged him to sign. The shop steward plead-
ed with him. The plant superintendent
and general manager reasoned with him.
But still he would not sign.

Finally the owner of the factory took
him aside and said, ‘‘Look you idiot! Un-
less you sign up, I'll fire you. All your
fellow workers want this thing so you
sign now or your salary stops and you're
on the street.”

The worker grabbed the paper and
signed immediately."

“Now,” said the owner, “why didn’t
you sign this before?”’

‘““Because,’’ said the man, ‘“‘nobody ever
explained it so clearly as you did.”

TIT-FOR-TAT

Aroused from a Saturday afternoon
nap, the exasperated man of the house
was subjected to a series of questions
by an eager poll-taker,

Around 2 o’clock the following morning,
the pollster was awakened by the tele-
phone, ‘“Is this the young man who con-
ducted a survey on Sycamore Drive yes-
terday?”’

“Yes, yes. What do you want?”

“I've just rung up,” the voice said, to
tell you I changed my mind about those
replies I made. I don’t think I was alert
enough when you came by, so if you want
to poll me again . . . ”

MANNERLY
‘““Now, then, what should a polite little
boy say to a lady who has given him a
penny for carrying her parcels?”
“T am too polite to say it, lady.”

AUTOMATION
Visiting mother-in-law (sarcastically):
““This sure is a modern home.”
Daughter - in - law: ‘“What do you
mean?’’
Mother-in-law: ‘A switch regulates ev-
erything but the children.”
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EASY TO FIGURE

The boss was exasperated with his
new secretary. She ignored the tele-
phone when it rang. Finally, he said,
irritably, ‘““You must answer the phone.”

“0.K.,” she replied, ‘“‘but it seems so
silly. Nine times out of ten it's for
you.”’

FLOWERS COST PLENTY

Abe Lincoln once attended a charity
bazaar and tendered a $20 bill in pay-
ment for a bunch of wild flowers. Get-
ting no change he lowered his hand and
touched the attractive flower girl’s wrist.

““And what may this be?” he asked.

“Why, that’s my wrist answered the
blushing young lady.

“Thanks for telling me;”’ said the
President dryly. “With things as high
as they are here, I thought it might be
you ankle.”

SOMETHING NEW
Architect of ultra-modern new church
to the minister as the two looked over
the new sanctuary together:
“Reverend, you know what might b2
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a nice touch—bucket pews!

WHERE’S THE FIRE?

Two school teachers were vacationing
in the west and were stopping at a
rickety frame hotel in a small town for
the night. One of them seemed ner-
vous and couldn’t get settled until she
had prowled around and located the fire
escape.

At the end of the hall, she opened
a door. To her embarrassment it turned
out to be the bathroom and the tub
was occupied by an elderly stout gentle-
man.

“Oh, excuse me!” she stammered, In
a most excited manner. “I'er, that is,
I was only looking for the fire escapz.”
Then with a nervous gasp she slammead
the door and walked briskly away.

In a moment she heard the patter of
bare feet and looking back she saw the
old gentlemen sprinting after her clad
only in a bath towel, and that of very
medium size. The old gent’s eyes were
protruding and he was puffing. “Is the
hotel on fire?” he panted.
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ONE MORE TIME
Waiter: ‘““Yes, sir, we’re very up-to-
date. Everything here is cooked by elec-
tricity.”
Diner: “I wonder if you would mind
giving this steak another shock?”

OH, THAT MOTION!

A blazing gun battle had broken up the
political meeting in a mountain commus-
nity notorious for feuding and fightin’.

“What started the shooting?’’ asked a
visitor from the outside.

“Feller made a motion that was out
of order,” a graybeard told him.

“What in the world was the motion?”

“Toward his gun!”

FAILURE?

Flunking student — ““I know I’ve neg-
lected my studies, Dean, but I've been
so terribly busy helping Dad with the
plans for the new library he’s been think-
ing about donating to the college.”

GOOD AT FOLLOWING INSTRUCTIONS

The village blacksmith finally found an
apprentice willing to work hard at low
pay for long hours. The smithy imme-
diately began his instructions to the new
helper:

When I take the shoe out of the fire,
I'll lay it on the anvil; and when I nod
my head, you hit it with this hammer.”

The apprentice did just as he was told.
Now he’s the village blacksmith!

WOES OF AN ANGLER

Rita was on her first fishing trip and
working busily over her line. Finally,
Harlan, her husband, asked what she
was doing.

“I’'m changing corks, dear,” she ans-
wered sweeting. ‘“This one keeps sink-
Ing.”’

ADVICE ON HARE-DO'’s

A farmer had a pet rabbit. When the
rabbit got sick, the farmer called the
veterinarian.

“What have you been feeding this rab-
bit?”’ asked the vet.

“Goat’s milk.” - -

“For goodness sake,”” said the vet. ““No
wonder he’s sick. You can’t use that
greasy kid stuff on your hare!”



IN UNITY THERE

IS STRENGTH

CAN YOU TIE THAT?

Joe and Mary were sitting on the liv-
ing room couch. The conversation was as
follows:

Joe: “Mary may I turn off the ceiling
lights?”’

Mary: ““Of course, Joe.”

Joe: ‘“May I turn off the lamps?”’

IOWA SCHOOL OF
AUCTIONEERING

Ames, Iowa

Enrollment limited. Terms the first
two weeks of March, June, August
and December. Free Catalog.

NATIONAL
AUCTION INSTITUTE

College Station, Texas
The School of Distinction

PERSONALIZED

Business Forms Add Prestige,
Get New Business.

Get our prices on all types of per-
sonalized business forms in snap-
out carbon form as well as checks,
sales books and Auction Contracts.

BERNARD HART
803 S. Columbia St., Frankfort, Ind.

SUPERIOR SCHOOL OF

AUCTIONEERING
Ray Sims Ham James
Paul Good Dave Canning

Ike Hamilton Dale Hanna

Hugh James

Owners and Instructors
Next Term:
Dec. 28, 1964 to Jan. 8, 1965

602 N. Main, Decatur, Ill., 62523

Mary: “Of course, Joe.”
Joe: (When they were in total dark-

ness) — ‘“Mary, may I ask you some-
thing?”’

Mary: (trembling with hope)—‘‘Yes,
Joe, yes.”

Joe: “Do you think three bucks was
too much to pay for this fluorescent tie?”’

FELLER and BUCHER
AUCTIONEERING COLLEGE

Free Catalog.

World famous records.

225 South Schuyler
KANKAKEE, ILLINOIS

LEARN AUCTIONEERING

Two week term, or home study.
Nationally recognized, diploma.
Free Catalog!

MISSOURI AUCTION SCHOOL

Kansas City 9-X43, Mo.

1330 Linwood

Learn Auctioneering

At Home

Nelson Auction

School |

16800 Whitcomb
Detroit 35, Michigan

Home Study Course ........ $37.50
(With Recordings)

Residential Classes ........ $87.50
555 Auction Sayings .......... $2.00
Classes Begin SECOND

MONDAY of April; June;
September and December
EVERY YEAR!

Nationally Recognized School




Now
A Binder For
“The Auctioneer”

$2.00 Postpaid

A beautiful maroon and gold binder that holds one year’s issues of your fav-
orite magazine, ‘‘The Auctioneer’’.

File and preserve your copies of your national trade journal. Attractive on
your desk top or in your bookcase.

Send check or money order to:

THE AUCTIONEER

| 803 S. Columbia St. Frankfort, Ind. 46641

Your Posterier end won’t
be numb, but your head
and heart will be in the
Auction business, at

MW @RS WVARE  WESTERN COLLEGE
X Y vy | OF AUCTIONEERING

In a two week term, equal to
College Semester in hours used.

You will be on your feet for

60 some hours of bid callin
A Thirty Man Class receives bid practice. ;

calling instructions.

14 Instructors assist you. Night
and Day.

All Classes limited to thirty men. You are an individual here, not a number.
Diploma issued if you qualify.

We do not need more Auction Schools, but more Qualified Auctioneers. Tuition
is based on what we can do for you. Tuition, including room and board, is $350.00.
Compare to a College semester, and realize you can make money after one

term here.
WRITE TODAY, TO

Western College of Auctioneering
Box 1458, Billings, Montana (Established 1948)




MODEL TWR-BYV-MAS—PORTAPAGE BIG VOICE —

A new model with high powered, wide angle sound coverage, designed es-
pecially for group presentations as required in sales meetings, instruction groups
and by auctioneers.

Size: 11’ high x 12’ long. Weight with batteries: 11 lbs. Price, complete with

batteries and shoulder strap —
$103.00

Postpaid
SPECIFICATIONS |

Speaker—Reflex marine type with 15 watt driver,

Microphone—Dust and weather resistant, noise cancelling anti-feedback design.
Talk switch built into sturdy bakelite case—can be locked down for continuous
operation. Coiled cord extends to 6 feet.

Battery Case—Rust and corrosion proof, high impact, nylon reinforced polyester
compound molded to our specifications.

Batteries—Long life, heavy duty type—two 6 volt ‘“A” batteries. Life up to 15
months depending on usage—7,000-10,000 ten second transmissions or approxi-
mately 23 hours continuous operation.

Carrying Facilities—Steel handle with nickel plated D rings for attaching the 1”
adjustable shoulder strap.

Volume Control—Variable from low to full output.

Amplifier—Transformer coupled, 3 power transistors, aluminum chasis with
polarized battery and speaker connectors. 8 Watts CLEAR voice amplification.

Order By Mail . . . Send Check Or Money Order To:

Missouri Auction School

1330 LINWOOD BLVD. KANSAS CITY 9, MO.

We stock a complete line of Auctioneer’s P.A. Equipment.
Write for FREE literature and prices.
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