ol S

-

THE AUCTIONEER

May, 1982

The Magazine of the National Auctioneers Association @

Overland Ll
Park in full, page 5.




Auctioneer Hat
Stetson ‘“Wisp”’

| AUCTION SEASON BEGINS WITH
NEW AUCTION ACCESSORIES oo

into this year’s auction season with one of our beautiful
“Silver Belly Auctioneer’” hats. They come in three brim
widths (28", 238", and 2°%"). We have had these hats
made to our specifications by the Stetson Hat people since
1964 and have sold thousands to auctioneers since that
time. They come with a red satin lining with the NAA
emblem embossed in gold in the lining. At this time 75%
of our orders are repeats, so our customers must be satis-
fied. The Wisp hat you see pictured above is commonly
known as the “Marlboro” and is a 4X quality Stetson hat
with 3" brim and comes in Silver Belly color the same as
the “Auctioneer’’ hat.

These Auctioneer hats come in Milan Straw (light
tan), same brim widths as the felt. We also offer the
White Panama hat shaped as the “The Auctioneer’ (Open
Road Block), with a 212" brim. We are out of the Panama

hats at the present, but will have delivery on or about
March 1, 1982.

The 14 K gold diamond tie tac has been popular with
those who care. We also offer gold plated and sterling
silver auctioneer gavel tie tacs — with or without man-
made diamonds. Call for prices.

Currently we have in stock most sizes from 38 to 48
in the London Fog type windbreaker jackets. They come
with the beautiful 4 color, 4’ embroidered NAA emblem
sewn on the left breast. Do not forget we also stock deer-
skin and pigskin gloves.

Felt Silver Belly Auctioneer Hats .. ... ... ... ... $ 42.00
White Panama 272" brim ..., 24.00
Milan Straw Auctioneer Hat .. ... ... . . ... 19.95
London Fog Type Jackets with NAA Emblem ....__.. 28.00
Wisp (Western style) hat, 4X Beaver .............._ ... . 45.00
NAA Emblem, 4-color embroidered ...................... 3.00
Sterling Silver Gavel Tie Tac ........cccoooiioiieeiieeeeeaaenn.. 50.00
Gold Plated Gavel Tie Tac ..., 50.00
Sterling Silver with man made diamond ................_. 80.00
Gold Plated with man made diamond ... ... ... .. 85.00
14K Gold Gavel Tie Tac ..., 320.00
14K Gold Gavel Tie with .15K diamond ... .............. 450.00
14K Gold Gavel Tie Tac with .20K diamond ..... v o 485.00
14K Gold Gavel Tie Tac with .25K diamond ........_ .. 550.00

14K Gold Gavel with larger diamonds .... price on request
Deer and Pig Skin Gloves By Stetson .... $16.00 and $18.00

PLUS 4% SALES TAX

Col. W. Craig Lawing, CAI

5521 Belhaven Blvd., Charlotte, NC 28216
Phone: office 704 399-6372, home 704 399-3260

“Advertising is one of our big-
gest expenses. | try to cut costs,

but without the Chicago Tribune,

Auctioneers know they can attract a
qualified audience of buyers by plac-
ing their auction advertising in the

we don’t do business. So when T e Midwest’s #1 auction marketplace—
| get my billing and compare it to Chicago Tribune Auction Mart.

the high response our ads get, the
Tribune always wins.”

Gordon Pace

Bl Ds o N THG Whether you want to sell machinery,
jewelry, coins, tools, vehicles, art,

general merchandise, antiques, office

Pace Auctions c ch nGo equipment or real estate, Auction Martis
the place for the best auction sales in

town every Sunday and Wednesday.

“The Chicago Tribune has terrific
TRIBUNE
For more information about Auction

Loretta Skeen,
Lake Geneva Auction Co. HUCTI o N
Auction Mart, 435 N. Michigan Ave.,
MHHT. Chicago, lll. 60611.

“The Chicago Tribune Auction Mart

Ives me great coverage far beyond
hicago.’

Edward Bilbruck,
Edward Bilbruck, Inc.

&

Mart and Auction Action, write for a
free brochure by sending your name
and address to: Chicago Tribune

Or call: Sally McKoane—
(312) 222-4493
Charles Shanley—
(312) 222-4042

» . :
~®  (Chicago Tribune e/




Letters to
THE AUCTIONEER

Add these members
to your Directory

The 1981-82 Membership Directory of the Na-
tional Auctioneers Association is published annually
during the month of October, hopefully, the names
and addresses of each member in good standing as
of October 1 are included. However, for unexplain-
able reasons names of members are sometimes
omitted, which is unfortunate for everyone con-
cerned.

Whenever the NAA office learns that a member’s
name and address has been omitted, the informa-
tion will be published in each subsequent issue of
THE AUCTIONEER magazine. Those members who
were omitted will be identified monthly, until the next
issue of the Membership Directory is published.

Included in the listing below are NAA auction-
eers who were members of record as of October 1,
1981, but who were not included in the 1981-1982
Membership Directory.

Idaho Association of Professional Auctioneers (insert on page

37 of directory)

CONNECTICUT
SHINE, JAMES W., 150 Greenwood Avenue, Waterbury
06704
MICHIGAN
BLACKFORD, GEORGE P., G 2095 S. Center Road,
Flint 48507
SMITH, JAMES K., 4514 School Road, Rhodes 48652
MONTANA
CUMMINGS, THOMAS, Giltedge Rt., Lewistown 59457
NEW YORK

BACORN, LORION W., 323 West State St., Ithaca 14850
NORTH CAROLINA

Closeout JEWELRY 55¢ doz.

FAISON, RONALD W., 116 Dunedin Court, Cary 27511

OHIO
GAISSER, MICHAEL F., 1230 Cass Road, Maumee
43537
GILL DANIEL P., 3721 Waynesburg Drive SE, Canton
44707
ROMAN, RONALD LEE, 405 Holly Street, Canfield 44406
VIRGINIA
BLUESTONE, HERB, 727 Little Back River Road, Hamp-
ton 23669
CANADA

VOKES, VICTOR W. S., 204-1024 Fairfield Road, Vic-
toria, British Columbia V8V 3A5

Catalog — 25¢
Roussel’s 107-190 Dow Ave.
Arlington, Massachusetts 02174
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Kansas, New Jersey governors
NAA “auctioneers”

National Auctioneers Association
c/o Milt Anderson (KAA president)

Dear Friends:

| want to thank you for thinking of me with the
handsome belt buckle. | also want to thank you
for presenting me the honorary membership in the
National Auctioneers Association which makes me
legitimate as an auctioneer now.

Thank you again.

Sincerely,
John Carlin
Governor, State of Kansas

(The Kansas Auctioneers Association is one of
a number of state auctioneers associations present-
ing NAA honorary membership certificates to state
governors. In this case, the KAA purchased an NAA
promotional item — our belt buckle with logo — to
accompany the membership presentation. Editor)

| am delighted and proud to receive an honorary
membership in the National Auctioneers Association.
| was pleased to sign the proclamation for the New
Jersey Society of Auctioneers establishing National
Auctioneers Week in New Jersey.

Thank you for your thoughtful gesture.

Sincerely,
Thomas H. Kean
Governor, State of New Jersey

County association formed

We would like to take this opportunity to inform
the members of the National Auctioneers Associa-
tion and all other auctioneers associations that on
March 9, 1982, the Frederick County Auctioneer’s As-
sociation was formed.

This Association is the first and only county as-
sociation in the state of Maryland. At the present
time we have 30 members in the Association. Each
member is a qualified auctioneer and resident of
Frederick County.

The Frederick County Auctioneer’s Association
focuses its efforts on the county level, much like the
Auctioneers Association of Maryland does on a state
level.

The mailing address of The Frederick County
Auctioneer’s Association is 11805 Keymar Road, Key-
mar, Maryland 21757. The Association’s phone num-
ber is (301) 848-5236.

Ed Sweetman, secretary
Frederick County Auctioneer’s Association
Keymar, Maryland
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THE AUCTIONEER magazine is the of-
ficial publication of the National Auction-
eers Association and is published month-
ly with the exception that an August is-
sue is not published (11 issues annually).
THE AUCTIONEER magazine is published
as a means of exchanging ideas that will
serve to promote the auctioneer and the
auction method of selling.

The editor reserves the right to accept or
reject any material submitted for publi-
cation. Subscriptions are available to
non-auctioneers only. Auctioneers, who
are not members of the National Auction-
eers Association, may not subscribe to
THE AUCTIONEER magazine.

Editorial and Advertising copy must be
received in the NAA office on or before
the 10th day of the month preceding date
of issue. New Advertisers must submit
payment in advance (with copy) before

advertising can be accepted. See rate

schedule on last page.

Single copies: $1.75 each. Annual sub-

scription rate $18.00.

Editorial and Executive Offices of the

National Auctioneers Association are at

135 Lakewood Drive, Lincoln, Nebraska

(NE) 68510-2487. Phone: 402-489-9356.

Harvey L. McCray, Editor and Executive
Vice President. Member: American So-
ciety of Association Executives, Ameri-
can Advertising Federation, Lincoln
Advertising Club, Lincoln Chamber of
Commerce, Admen’s Gridiron.

Gary Carmichael, Director of Association
Services. Member: International As-
sociation of Business Communicators.

Mrs. Sandy Chapin, Secretary

Ms. Marge Houser, Secretary

Mrs. Barbara Person, Secretary

Mrs. Sharon Whisenhunt, Secretary

THE AUCTIONEER



This Land is Our Land!

NAA PRESIDENT HOWARD BUCKLES (left) burned the note for the land, on which the NAA headquarters of-
fice will be built in Overlank Park, Kansas. The land, nearly one acre, is located at Reeder Avenue and
Ballentine in Overland Park, next door to the Ramada Inn-Southwest and near 87th Street, Switzer By-Pass
(Highway 169) and Interstate 35 — a choice location for the National Auctioneers Association headquarters!
Pictured above at the land site is the original Headquarters Relocation Committee standing in the middle of
the site on the day the Committee was making a site inspection visit to the Kansas City area. Pictured, [eft
to right, are: Past Presidents C. P. Terry Dunning, Dean Fleming and Martin E. Higgenbotham, Committee

Chairman: President Howard Buckles; and Past Presidents Archie D. Moody and Harvey C. Lambright.

By Howard Buckles, President
National Auctioneers Association

Enthusiasm for the programs of the National
Auctioneers Association is at an all-time high and,
| am proud to serve as president of this great As-
sociation! The response to all of our programs has
just been great.

It was my privilege to burn the note for the land
in Overland Park, Kansas, on which we’ll build the
new headquarters office. Payments on pledges and
contributions to the Headquarters Fund allowed us
the opportunity to pay the note off early and | am
deeply grateful to everyone who has contributed to
this worthy cause.

The Headquarters Relocation Committee will
make some definite recommendations to the Board
of Directors in regards to the construction schedule
of our new building. The membership will receive the

Continued page 6

May, 1982

By Martin E. Higgenbotham, Chairman
Headquarters Relocation Committee

There’s nothing that will get your blood pumping
and build your enthusiasm more than attending a
meeting with auctioneers. I've made that statement
a hundred times and believe it sincerely!

The Headquarters Relocation Committee con-
ducted a very successful and exciting meeting in
early April at the NAA office, Lincoln, Nebraska. A
number of accomplishments were announced, and
building plans have begun to formulate.

First off, more than enough money has been col-
lected from pledges and contributions to the Head-
quarters Relocation Fund to totally pay off the cost
of land in Overland Park, Kansas, a suburb of Kansas
City. President Howard Buckles was present at the
meeting to officially burn the note on the land pur-
chase! We now own the land free and clear, on

Continued page 7
o



Continued from page 5

complete report at the 1982 NAA Atlanta Convention,
and in future issues of THE AUCTIONEER magazine.

We’'ve been successful, also, in our other pro-
grams. Many, many NAA members have used the
Member Recommendation Card, which was enclosed
in the March, 1982, issue of THE AUCTIONEER maga-
zine and have recommended qualified auctioneers
for membership in the NAA. Over 100 auctioneers
have been sponsored through the use of the cards,
and our membership roster has grown because of
them.

If you know of a qualified auctioneer — one
who conducts his or her business in a proper manner
— then use the Recommendation Reply Card. The
NAA office will forward to the auctioneer an Invitation
to Join Kit, complete with sponsored application,
and a personal letter, telling the prospect who recom-
mended him or her.

Use your NAA membership to your best advant-
age and attend the 1982 NAA Convention — July
28-31, Hilton Hotel, Atlanta, Georgia. Reserve your
hotel room NOW — it doesn’t cost one dime to make
the reservation, and you will be assured of a room
In the convention hotel if you act now. The Atlanta
Hilton has an ample number of rooms available now,
but if reservations are not made prior to one month
of the convention, the NAA allotted rooms will be
given away. Cancellations. without penalty, can be
made if emergencies prevent anyone from attending.
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FARM AUCTION \
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(formerly Eastern Indiana Farmer)

Auction deadline noon Tuesday. Late ads until 8:30 a.m. Wednesday CST.

Try it for your next farm
auction! Results guaran-
teed or no pay!
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Interest is great for our 1982 NAA Convention
and the educational, social and business events have
been planned to offer you, the NAA member, and
your family and business associates, information
about your profession. Several outstanding auction-
eers have been scheduled to offer presentations dur-
ing our convention workshops.

The Georgia Auctioneers Association and GAA
member Ron Harris, general convention chairman,
are going all-out to have the finest and best attended
NAA Convention ever. The 1982 Convention is ex-
pected to be larger than the 1980 Nashville Conven-
tion (over 2,000 registrants) and that is Ron’s and
the GAA’s goal!

Improved Youth Activities — tours, which will
not conflict with the NAA luncheon and banquet
events — have been planned for the NAA youth, and
the evening events also will keep the NAA youth en-
tertained. Review the convention program-at-a-
glance in this issue of THE AUCTIONEER magazine.

NAA member Gene Simpkins, Cincinnati, Ohio,
who provided outstanding youth activities during the
1981 Las Vegas Convention (he took the individual
Initiative to create entertainment in Las Vegas) has
been asked to serve as the NAA youth activities co-
ordinator, | am sure Gene will surpass his last year’s
efforts by having the youth entertained during the
evening hours of our convention.

Register NOW for the 1982 NAA Convention —
use the form in this issue of THE AUCTIONEER
magazine and send your completed registration form
and fees to the NAA office. To reserve your hotel
room, also — use the form in this issue. Send your
reservation form directly to the Hilton Hotel.

Atlanta and the entire State of Georgia, in addi-
tion to the surrounding states, offer many opportuni-
ties for outstanding summer vacations. Remember,
the 1982 World’s Fair will be held in Knoxville, Ten-
nessee — a few hours’ drive from Atlanta — and
you can combine your NAA convention with the
World’s Fair, to make your summer vacation one to
remember!

World’s Fair information has been published in
previous issues of THE AUCTIONEER magazine (also,
call your local travel agency, most of them have the
facts available in regards to lodging and World’s Fair
tickets). Join the many NAA families who will be in
Knoxville either before or after the NAA Convention.

My year as NAA President has been a good one,
and | have been honored many times due to my elec-
tion to this privileged position. | have attended many,
many functions, which have been sponsored by auc-
tioneers, State Auctionee's Associations, and other
organizations. At each and every function | have
attended as your president, | have benefited myself,
my family and my business. These opportunities
would not have been offered to me without this honor.

The membership has responded to our chal-
lenges, and we now must strive to provide even more
services, benefits and recognition to our profession.
The Great State of Nebraska must have been refer-
ring to auctioneers when it chose as its slogan, “The
Good Life’!

Meet me in Atlanta for the 1982 NAA ‘“‘Southern
Fair Convention’’!

THE AUCTIONEER



Continued from page 5

which the new NAA office can be built.

The opportunity to burn the note is due to the
phenomenal enthusiasm for the Headquarters Relo-
cation program by the NAA membership! Due to
this enthusiasm and support, we have had the oppor-
tunity, at the April meeting, to re-evaluate our posi-
tion, review the pledges, and establish our goals.

For the first time since we have become in-
volved in our Headquarters Fund activity, we are in a
position to establish a goal amount. We have estab-
lished the total goal amount of $600,000 as the
amount needed to build our new NAA office home.

Our current Pledges and contributions total
$400,000 and it is now up to all of us to put our
shoulders to the wheels and come up with the addi-
tional $200,000, which is needed to make this dream
become a total reality.

After looking back over the pledges and pay-
ments or contributions, | have found that less than
five percent of our total membership is carrying the
entire fund raising load. | want to take this oppor-
tunity to make a personal appeal to the entire mem-
bership — to every auctioneer who is a member of
the National Auctioneers Association — to give
whatever you can toward this worthwhile goal.

If all goes as anticipated and expected, we will
be able to totally close the fund raising campaign at
the conclusion of the 1982 NAA Convention in At-
lanta. We have approximately 90 days to determine
how much we can individually contribute toward the
building of our new NAA Home.

As | travel around the country making presenta-
tions to auctioneers, conducting auctions and visit-
iIng with auctioneers nationwide, | am continuously
reminded of the abundance of benefits the auction
profession has languished on the auctioneers.

NAA auctioneer, | am making a personal ap-
peal in hopes that you will join with me, your NAA
Board of Directors, the Headquarters Relocation
Committee, and the many, many contributors to, and
supporters of, the Headquarters Relocation Fund
program. Share some of the bounty you have re-
ceived, due to, and because of the auction profes-
sion.

Send in your pledge, whether it be small or
large, but make a contribution so that our sons and
daughters, for generations to come can say, ‘“My
family helped build the NAA Headquarters office!”

More contributions
received

Contributions to the Headquarters Relocation
Fund in the amounts of $250 or less were received
from the following since the list was published in the
April, 1982, issue of THE AUCTIONEER magazine:
Floyd Fletcher, Jr., Salem, Indiana; Dwight O. Flow-
ers, Wichita, Kansas; Jeffrey M. Olin, Windsor, New
York; Gene W. Schmit, Grofton, Wisconsin; Carmen

May, 1982
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/ CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

S. Serianni, Utica, New York, and David W. Wollin,
Eugene, Oregon.

The total payments to the Headquarters Fund —
payment on pledges of over $400,000 or contributions
— have been made in excess of $152,000. The Head-
quarters Relocation Committee has established a
goal of $600,000, the amount needed to build the
new NAA office in Overland Park, Kansas, (suburb of
Kansas City) and from the payments/contributions
received, the land has been paid for and architectural
fees have been included from those payments.

The next step: construction of the new NAA of-
fice building, but that step will not be taken until
enough payments on pledges and contributions are
received to initiate construction of the buiiding.

1982 NAL CONVENTION
EORGIE SOUTRERN (PR
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Personalized Bidder Numbers
A Kwick Klerk Innovation!!
Get a free business card* for each bidder number

you buy.

*‘We print your name, address & logo on a detachable card - you give them to
\ your clients & prospects.

hwick hler

Box 147 Northfield, Mn. 55057
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NOW YOU CAN REACH OVER
190,000 METALWORKING
MACHINERY PLANTS

SELL-ECTIVE
mailing
lists =3

IMN'’s metalworking lists are the most complete, up-to-
date, and productive available today. PLUS, IMN has all
the options you need on your list.

Looking for a geographic list? We have it. Need a list of
large metalworking plants? Small metalworking plants?
We have them, too. How about a list specifying equip-
mentinuse?...Orone by S.I.C. numbers? You name it,
we have it.

SELL-ective mailing lists have hundreds of satisfied
users — including names such as Dunn & Bradstreet,
Thomas Register, McGraw-Hill, the U.S. Government,
Norman Levy Co., Thomas Industries, Inc., Wershow-
Ash-Lewis, Stephen L. Winternitz, Inc., Ron Timmons &
Co., Roland Grenier & Co., etc.

IMN Can Also Handle Your Printing Work
From Concept To Finished Product.

Call, Write or Wire For More Information Today!

HEARST BUSINESS MEDIA CORP.-IMN DIVISION
0 S 0

29516 SOUTHFIELD RD. — P.0. BOX 5002
SOUTHFIELD, MICHIGAN 48037
PHONE: 313-557-0100 — TELEX: 231237

Auctioneers needed,
contact these
prospects

Occasionally the NAA office receives inquiries
about specific auction services. Since the NAA of-
fice cannot recommend one member over another,
the inquiry was directed to the auction section of
their local phone book. However, in the future, in-
quiries about specific auction services will be pub-
lished in THE AUCTIONEER magazine.

Below are letters received at the NAA office
asking for auctioneers or auction services. The per-
sons in the letters have been informed that their
letters will appear in THE AUCTIONEER; and that
they can expect to be contacted by NAA members.

Large electrical equipment, industrial/utility

Ohio Transformer Corporation is expanding its
resources for buying electrical surplus equipment.
Our company is the largest dealer of electrical equip-

Used Clerkmobile, purchased in 1976,
Sold by Art Feller

A. Electric Brakes, Factory Gas Heater installed

B. All finished work inside for clerking, counter,
cash drawer, storage space, seating across
front of unit, etc., excellent condition. Price
of complete unit — $1,350.00.

Eldon Thorman & Associates, Inc.

Box 186
Clay Center, Kansas 67432
Ph. 913-632-3008

THE AUCTIONEER




ment — transformers, switchgear, circuit breakers,
motors. generators, etc. — in the country.

We would like to be included on the mailing lists
of NAA auctioneers who have auctions involving
similiar large electrical equipment, regardless of
make or model. Please direct all responses t0 my
attention.

Rick Kopf

Ohio Transformer Corporation
P.O. Box 191

Louisville, Ohio 44641

Industrial sewing machines

| wish to be notified by all auctioneers who are
selling industrial sewing machines and fabrics in the
Southeast United States. Thank you.

John Argilagos
2819 Durham St.
Tampa, Florida 33605

Income producing properties

My company is an investment firm in income
producing property. We buy across the country, and
will be enlarging our operation. We purchase every-
thing from farm land to multi-unit apartment and
office complexes.

Genesis Properties would like to hear from NAA
auctioneers across the country, with income pro-
ducing properties to sell.

Please contact me anytime at the address and
phone below.

Dean C. Marchese, president
Genesis Properties

P.O. Box 56

Brookeville, Maryland 20833
Phone 301-442-2283

Nashville Auction School

Nashville, Tennessee

THE NATION’S FINEST SCHOOL
¥e School is held in Music City USA, Nashville,

Tennessee . . . home of the Grand Ole Opry
k¢ F'I\:I{EE CATALOG — LEARN AUCTIONEER-
l

Full and partial scholarships available.

NASHVILLE AUCTION SCHOOL
Box 190, Department 5
Lawrenceburg, Tennessee 38464
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The Legal Aspects ;

Of Auctions . . .

New Hampshire adopts
new licensing rules

The secretary of the New Hampshire Auctioneers
Association, George Michael, provided THE AUC-
TIONEER with a copy of a license law article which
appeared in THE UNION LEADER, Manchester, New
Hampshire. Quotes from that article, reprinted below,
summarize the present auctioneer licensing require-
ments for the state of New Hampshire.

All (New Hampshire) auctioneers must
be licensed as of March 31

The state Board of Auctioneers has adopted
new rules, effective March 31, that require all
persons conducting auctions in the state to be
licensed by the state and to post a bond of
$5,000.

Non-licensed, non-resident auctioneers will
be allowed only to act as sales managers, and
must also post a bond of $5,000 with the office
of the secretary of state, said Edwin Narus Sr.
of Manchester, chairman of the board.

The bond required had been $1,000.

In certain cases, such as sheriff’s sales,
sales by guardians or executors, sales by tax
collectors, or foreclosure sales by mortgagees,
a licensed auctioneer had not been required.
This exemption has been ended by the new
rules.

License fees remain at $100 for residents
and $150 for out-of-staters.

Also, oral and written examinations will be
required for new resident auctioneers as soon
as testing procedures can be set up as outlined
in the newly adopted rules, Narus said. Present-
ly licensed auctioneers will not be required to
take the exams and renewal procedures will be
basically unchanged, except that the new, high-
er bond will be required on renewal.

Narus said that qualifications for non-resi-
dent licenses have been changed and that a
code of ethics has been adopted.

The Legislature, in revising RSA 311-B, had
given the Board of Auctioneers greater authority
to set standards relative to auctions and auc-
tioneers, he noted.

There are more than 200 licensed auction-
eers in the state and the fees collected by the
auction board go into the general fund.
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CONTAINER BUYERS ANTIQUES BONANZA

Beat Inflation @ Buy Direct From England

Every item shipped is ready for immediate sale upon delivery in U.S.A. WE DO NOT SHIP UNSALEABLE OR BROKEN

ITEMS. Satisfaction Guaranteed.

SAVE TIME; EXPENSIVE HOTEL BILLS; AIR FARES; PACKING CHARGES. OUR SHIPMENTS ARE EXPERTLY PACKED

FREE OF CHARGE, saving at Least $600 per Container Load.

Please select your shipment Requirements from inventory below. All these items can be included in
your container 20 ft. or 40 ft. containers:

Guaranteed: 200 to 250 items per load.

Please check in boxes below the type of merchandise you would like to receive with preference in your Antiques Shipment.

Roll Top Desks
Organs

Parlour Set
China Cabinets
Gateleg Tables
Eterges
Bamboo Furniture
Towel Racks
Marble Clocks
Hat Racks
Paintings

Royal Doulton
Fern Stands
Mirrors
Carriage Clocks
Curio Cabinet
Player Pianos
Sideboards
Secretarys
Rocking Chairs

OUR WAREHOUSE

Bowl & Pitchers
Whicker Furniture
Smokers Stands
Carriages
Bentwood Chairs
Flo Blue

Minton China
Bureau Bookcases
Buffets

Queen Anne Chairs
Leaded Glass
Pine Furniture
Bedroom Suites
Coal Scuttles
Paintings

Sets of Chairs
Brassware
Mantle Clocks
Cut Glass
Wedgewood
Spode

O

What is the population of your area?

Do you sell Retail/Wholesale/Auction?

Rolls Royce Vintage Cars available by order

Windsor Chairs
Draw Leaf Tables
Cast Iron Items
Pianos

Hall Trees
Washstands
Fire Places
Bureaux
Barrometers
Pottery

Wall Clocks
Prints

Carnival Glass
Candlesticks
Captains Chairs
Bookcases

Pub Furniture
Wardrobes
Bronze Figures
Chest of Drawers
Card Tables

Head Office -

Telephone 051-489 1142

Borld Bide Antique Exporters

O

Could you handle a 40 ft. container every 1 Month

1 eglie Swainbank Antiques Inc.

Please write for a catalogue or telephone for immediate delivery: 22 days door to door service.

Biscuit Barrels
Dressing Tables
Inlaid Furniture
Spelter Figures
Dinner Wagons
Piano Stools
Swords
Shefioneers

Oak Furniture
Corner Cabinets
Silver Plate
Grandfather Clocks
Primitive Furniture
Sea Chests
Tapestries

High Boys
Oriental ltems
Music Boxes
Carvings
Architecture

2 Months

----------------------------------------------------------------

% Our prices are quoted for 40 ft. high cube containers
% Economy graded shipment $9,000: Better economy grade $12,000
% Auctioneers Wholesale Graded Shipment $15,000
% Fine Quality Graded Shipment $20,000

3 Months

I

Ol

Lowest
Possible

Prices?

34 Church Rd, Roby, Nr. Liverpool, L36 9TP, Lancashire, England

Oak Items

Qur

Speciality!

T
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CONVENIENT TO USE, Special card in the March
AUCTIONEER allows you to recommend an auction-
eer for NAA membership.

Past NAA
conventions,
where held?

To compile a list of where all the NAA conven-
tions have been held, THE AUCTIONEER consulted
two veteran NAA members. B. G. Coats, Rumson,
New Jersey, was the first NAA president in 1949, and
Joseph W. Donahoe, Darlington, Wisconsin, served
as president in 1973-74.

The first NAA convention occurred August 10-12,
1949, with subsequent conventions held in July of
each year, or the last week in July plus one or two
days in August.

Member response

favorable to
recommendation card

The March AUCTIONEER contained a conven-
lent opportunity for you to bring in a new NAA mem-
ber — the recommendation card. A present NAA
member can use the card to recommend at least two
other auctioneers for NAA membership. By signing
the card, the NAA member fulfills the sponsorship
requirement, and the recommended auctioneer is
ready to become an NAA member.

On the recommendation card is a very important
question: “Do you know an auctioneer who should
be a.a, member of the National Auctioneers Associa-
tion?”

If your answer to that question is ‘“‘yes’”, then
fill out and sign the recommendation card in your
March AUCTIONEER. The NAA office receives a
number of recommendation cards each day, and will
process the card upon receipt. Your recommended
auctioneers receive the NAA ““Invitation to Join” kit
containing an application with your name provided
as sponsor.

More recommendation cards are available upon
request to the NAA office.

Year NAA convention location
1949 Sioux City, lowa

1950 Roanoke, Virginia

1951 Decatur, lllinois

1952 Minneapolis, Minnesota
1953 Columbus, Ohio

1954 Omaha, Nebraska

1955 Indianapolis, Indiana
1956 Kansas City, Missouri
1957 Lansing, Michigan

1958 Buffalo, New York

1959 Denver, Colorado

1960 Louisville, Kentucky
1961 Houston, Texas

May, 1982

1962 Lincoln, Nebraska
1963 Cincinnati, Ohio

1964 Des Moines, lowa
1965 Spokane, Washington
1966 Philadelphia, Pennsylvania
1967 Chicago, lllinois

1968 Oklahoma City, Oklahoma
1969 Roanoke, Virginia
1970 Milwaukee, Wisconsin
1971 Lincoln, Nebraska
1972 Dallas, Texas

1973 St. Petersburg, Florida
1974 Medora, North Dakota
1975 Louisville, Kentucky
1976 St. Louis, Missouri
1977 Seattle, Washington
1978 Boston, Massachusetts
1979 Denver, Colorado

1980 Nashville, Tennessee
1981 Las Vegas, Nevada
1982 Atlanta, Georgia

Be An Auctioneer

Two week term and home study.
Nationally recognized. G.I. approved.

FREE CATALOG!

Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102
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& IMPORTING COMPANY, INC

47 YEARS FINE CLASSICAL WHOLESALE TO
OF SERVICE REPRODUCTIONS DEALERS ONLY

OUR MERCHANDISE IS IDEAL

4244-48 OLIVE ST., ST. LOUIS, MISSOURI 63108 U.S.A. ® PHONE 314-533-3477

FURNITURE FOR AUCTION.

BRASS AND COPPER e WE FEATURE AUTHENTIC

ART GLASS REPRODUCTIONS.

DOLLS * MOST ARE DESIGNED BY
US IN CLASSICAL STYLE.

PORCELAIN

* MANY UNUSUAL ITEMS
NOT ELSEWHERE AVAIL-
ABLE.

°* ITEMS SUITABLE FOR FINE

BISQUE FIGURES
FINE HARDWARE

| IRON TOYS COLLECTIONS.
DECOYS AS DIRECT IMPORTERS, WE
ARE ABLE TO OFFER GOODS
FRECTREERERY R AT VERY FAVORABLE
SPITTOONS PRICES.
PAPERWEIGHTS
STEINS Dealers providing identification
on card or letterhead to: Dept.
CRYSTAL AM, A.A. Importing Co., Inc.
TEA SETS will receive our 120 page, full
color catalogue of over 700
| WEATHER VANES Antique Reproductions. Please
enclose $3.00. This amount
TAXI HORNS will be credited against your
first order.

TRAVELING ROAD SHOW SCHEDULE
SPECIAL SALES VALUES ARE OFFERED TO DEALERS ATTENDING ANY SHOW.

Washington/Baltimore Holiday Inn-Laurel Exit Balt./Wash. Pkwy. at 198 W. June 6, 7, 8

Little Rock, Arkansas Holiday Inn-North 111 W. Pershing June 6, 7, 8

Oklahoma City, Oklahoma Holiday Inn-South 3200 Prospect 1-35 & S.E. 29th June 13, 14, 15
Saddlebrook, New Jersey Holiday Inn 50 Kenny Place June 14, 15, 16
Hartford, Connecticut Holiday Inn-East 363 Roberts June 20, 21, 22
Wichita, Kansas Holiday Inn-Midtown 1000 N. Broadway June 20, 21, 22
Albany, New York Holiday Inn-Central 1614 Central Ave. June 27, 28, 29
Denver, Colorado Holiday Inn-Downtown 15th & Glenarm Place June 27, 28, 29

For immediate pick-up purchases, you
may come to either our St. Louis

Direct all mail orders and phone NAA CONVENTION headquarters or to our new branch
showroom warehouse at 17015

orders to: 4244 Olive St.,
JULY 2_8_'31 Kingsview Ave., Carson, CA 90746

‘ St. Louis, MO 63108. -

The headquarters of A.A. Importing

Co., Inc. is in St. Louis, MO. VISIT OUR BOOTH

AT THE ATLANTA
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Early years of the
NAA, information

requested

Pursuant to an NAA Board of Directors’ decision
at its January, 1982 meeting, the NAA office will
now begin accepting information about the early
years of the NAA, 1949-1959, and its predecessor,
the National Society of Auctioneers. At this time,
only printed or written material and photographs
can be accepted. Early gavels and other ‘“objects”
will be called for at a later date.

The information will be used for a future, his-
torical article in THE AUCTIONEER, then later placed
in the official NAA Archives.

Submitted material must in some way relate to
the early years of the NAA or the previous NS of A
organization. Appropriate submissions could include
the following: early sale bills of NAA/NSofA mem-
bers, auction photographs, early AUCTIONEER
magazine articles, complete magazine copies, mem-
bership rosters, correspondence by NAA/NSofA
members, newspaper auction advertising, articles
about members and local auctions, early convention
programs, and more.

All submissions will be carefully stored and
attributed to the NAA contributor. However, ques-
tions about potential submissions should be directed
to the NAA office before the material is mailed.

The ultimate
challenge

(The following is an editorial which appeared in
the February, 1982 jssue of THE USED CAR DEALER,
published monthly by the National Independent Auto-
mobile Dealers Association. The article is reprinted
with permission of the NIADA.)

Everywhere you turn, the same story is being
told time and time again: Good cars are getting
more and more scarce.

The problem has progressively worsened over
recent months; and is judged by many to be the most
serious problem now facing the industry.

This used car industry problem, and especially
as it relates to the independent used car industry, is
not something which has suddenly developed over-
night.

Of course, the root of the problem can be traced
directly to the sharp and prolonged decline in the
sale of new cars. Franchise dealers, struggling for
a means of staying in business, are now aggressively
marketing the used cars they receive as trade-ins for
their new car sales. To the independent dealer, this
has signaled increased competition from the new
car dealer in the used car market, and the hard

May, 1982

reality of a lost or sharply reduced source of quality
vehicles.

With new car demand stalled, it also means that
consumers are keeping their old cars longer and
putting more miles on them. Another side effect is
that the cars going through the used car market are
reflecting a steadily increasing average mileage.

Hopefully, the efforts at improved cooperation
underway between the manufacturers and organized
labor will result in improved new car sales nationally.
That coupled with relief from a record-setting cold
winter, could very well kick off a new round of con-
sumer buying.

We all know, new cars are our basic ‘“manufac-
turing” source of used cars. It is pretty much a corol-
lary in the business that when new car sales are good,
used car sales are good.

In the meantime, the smart independent dealer
has to take stock of the changing world around him,
and carefully plan for his business survival until the
upturn takes place.

These dealers are busy scouting new sources of
supply for quality used cars, and are working hard
at maintaining their current supply sources. They are
constantly checking and courting new car dealer-
ships; working with wholesalers, people who not only
know the market in your city, but your state as well;
staying in touch with area auctions; and investigating
lease operations as a source of cars for retail.

The availability of good, quality used cars for
resale is the heart of the used car market. With a
good supply of vehicles, a smart used car dealer
can withstand challenges from all sides. Without it,
he’s out of business.

1982 NAA CONVENTION
GEORGIA SOUTHERN FAIR
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BIG EXTRA
PROFITS

S

'''''''
vvvvv

., OF - it _* | 113 N. May Street,
i ______ | % -' ChiCCIQO, 'L 60607
| Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide variety of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

“Lowest Prices *“Name Brands “Large inventory always
“Same day shipment “Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

To: Cook Bros., Inc., Dept. A976
113 N. May St., Chicago IL 60607

i
- i
i
MAIL |
‘",“s IYes, | want to make more money! RUSH my copy of your big, new wholesale cata- :
og.
b
NO'RISK My name. ... ... ... e :
(OUPON Address. ... :
)
i
:
i

1))\ QY e
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YOU — when you buy The
Philadelphia Inquirer to
announce your auction

values in America’s fourth
market. Every Saturday, our
AUCTION PAGE offers the
biggest, and most diversified
listing of advertised auction

sales to be found in this area. . .
in an informative, expertly presen-

ted editorial environment with our
own auction pro, DAVID IAMS.

YOU — when you capture the
tested and proven response of
some 1.3 million daily Inquirer
readers. Join with marketers of
every disipline and design who

Los Angeles Times — 25.1 %;

San Francisco Chronicle — 24.8 %
Dallas Times Herald — 21.0%:;
New York Times — 12.5%.

YOU — when you plan an on-
target schedule in one of
America’s five top rated daily
newspapers. At no obligation, get
additional details today:

FRANK RUGGERI,
(215)854-2418

24-hour Telecopier Service,
(215) 563-8928

Deadline: Thursday, 5 P.M.

Che
Philadelphia
Anquirer

400 North Broad Street
P.O. Box 8263
Philadelphia, PA 19101

consistently find Inquirer and
quick results to be synonymous.

YOU — when you take advantage
of an outstanding daily Inquirer
household penetration. Our

27.6 % coverage in the
Philadelphia metro area is greater

than these leading papers:
Chicago Tribune — 26.2%;

. . . doesn’'t block vision .

(with batteries). Order Model S-610

Col. Forrest Mendenhall,
Member

P.O. BOX 7344 — U.S. HWY. 29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165

" AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES! |

“The Professional Auctioneers’ Choice”’ — ,

- HALF-MILE HAILER
- MODEL S-610
List: $245.00

Auctioneers Cost: $199.00

HALF-MILE HAILER MODEL S-610 — Projects further, louder, clearer than horn hailers
. . perfect for crowd control, athletics and other outdoor use.
AMPLIFIER: Model S-702: 35 watt: all transistor. CONTROLS: On-Off, Volume. Inputs: For
ceramic or dynamic microphone: auxiliary input for phono, tuner, tape recorder, etc. 3 Out-
puts: For additional speakers: tape recorder. Power Source: Ten D" size flashlight bat-
teries: alkaline type provides up to 200 hours operation. MICROPHONE: Cardioid probe-
type, noise-cancelling, hand-held microphone, supplied with 8 coil cord, on-off switch.
SPEAKER: Weatherproof horn, can handle full amplifier output: detachable. CONSTRUC-
TION: Removable metal bracket attaches to amplifier with screw knobs: gripper handle
and shoulder strap included. Dimensions: 112" high, 11" wide, 9" deep. WEIGHT: 14 Ibs.

Order by mail — payment with order — we pay postage .
North Carolina residents add 4% sales tax.

May, 1982

SOUND CRUISER
MOBILE P.A. MODEL S-310
List: $425.00
Auctioneers Cost: $361.25

SOUND CRUISER MOBILE P.A. MODEL S-310 — Make any car a sound truck in 45 seconds.
Ideal for cars, trucks, buses, boats. AMPLIFIER: Model S-302: 32 watts: all transistor. Con-
trols: On-Off/Tone; Master Volume; Auxiliary Volume. Inputs: For microphone: for radio,
tuner, recorder, etc. Outputs: For 8 or 16 ohm speakers. Power Source: 12V dc: plugs into
auto cigarette lighter socket. Terminals provided for permanent installation. 120V ac and
flashlight battery adapters available. Size: 83" wide x 3% " high x 8% " deep. Mounting:
Handle supplied for easy carrying or ready mounting under dash. SPEAKERS: Model
S-1210: Two weatherproof horn speakers that swivel and lock in any direction, can handle
full amplifier output, mounted on car-top carrier ready to clamp to car. MICROPHONE:
Model S-2080: cardioid probe-type, noise-cancelling hand-held microphone, supplied with
8" coil cord, on-off switch, mounting clip. WEIGHT: Complete system. 25 Ibs. Order Model

stz . . C.0.D., you pay postage.

iiiii

If you need good quality equipment,
this is your opportunity.
Write for Equipment Brochure today.
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Your “auction
customer pamphlet”
ready to order

In the center section of the April, 1982, AUC-
TIONEER you’ll find your sample copy of the NAA’s
“auction customer pamphlet”. The pamphlets you
order will be the same colors as shown in the sample,
and contain personal and auction business informa-
tion. Designed for distribution to your auction custo-
mers and clients, the NAA pamphlet can be an ex-
cellent addition to your promotional efforts.

Customer pamphlet
highlights information

Auction buyers, clients, and prospects need all
the important information about your auction service.
To assure that your pamphlet will be produced as
promptly as possible, please follow the ordering
procedure closely.

® To begin, read this entire article before completing
the order form.

®* Photocopy or remove the pamphlet order form.

® Provide the address and service information as
requested on the form. Enclose a black and white,
head and shoulders photograph of yourself In
business attire; and photos of other personnel in
your company, if they are to be pictured in the
pamphlet.

®* Decide what quantity of pamphlets to order, en-
close payment, and send directly to the NAA ofifice.

The following guidelines will be helpful In pre-
paring information to appear in your NAA auction
customer pamphlet. Please refer to the sample
copy for general positioning of information.

Name and address

Your name, business name, business address
and phone number will be printed above your picture.
In the case of multiple pictures, names will probably
appear above, and business address will be located
at some other prominent section of the layout. Pro-
fessional designations will follow your name as re-
quested. Below are a few examples of how nick-
names and designations will appear.

Jack A. Collins
Jack Collins

John A. Collins, CAIl, GRI
John A. ““Jack’ Collins
John A. “Big Jack’ Collins

All of your business address information will be
included, but slogans and other extra items will not
be accepted. Also, you may include both your post
office box and street address if you wish. Please
refer to the following examples.

16

Business name on the cover

ABC John A.
Auction Collins
Company Auctioneer
We're We’'re
The The

Professionals Professionals

Business name and address inside

ABC Auction Company
1215 Main Street
Hometown, State Zip
Phone 402-489-9356

Slogans and street directions will not be accepted.

ABC Auction Company

1215 Main St.

“Your best friend for a sale.”
“Turn right at the big sign.”

Hometown, State Zip

Multiple business phone numbers can also appear
below your address.

Phone 402-489-9356 or 9357 Phone 402-489-9356
402-476-9211

If you have more than one office, the additional
office information will be included as space allows.

John A. Collins

ABC Auction Company ABC Auction Company-West
1215 Main Street 852 Oak Street

Hometown, State Zip  Othertown, State Zip

Phone 402-489-9356 Phone 402-476-9211

Auction service information

As shown in your sample pamphlet, space is
provided to include your photograph, two headlines,
and auction service information. (When multiple
photographs of company personnel are featured in
one pamphlet, the layout will be adjusted according-
ly, to make room for the additional photographs.
Therefore, the headline, “Any questions you have
. . . may be replaced by photos of people in your
company.)

Keep your business statements brief and to the
point. Depending upon length, 7-10 statements about
your auction services may be the ideal number to
summarize your auction business.

The following guidelines will apply to your auc-
tion service information.

®* All statements must somehow relate to your auc-
tion service. You may be involved in other busi-
ness operations, but they cannot be promoted in
the NAA’s auction pamphlet.

® You can promote your membership in state auc-
tioneer associations, and other professional or-

Continued page 19
THE AUCTIONEER



National Auctioneers Association
‘“Auction Customer Pamphlet’” Order Form

% Only NAA members are permitted to order the auction customer pamphlet % Please print clear-
ly or type information.

1) Names of all company personnel to be pictured in your NAA customer pamphlet. (Include profes-
sional designations to follow the name.)

2) Name of auction company, or auction service

Street address i City______ State_ Zip________

Business phone/area code

(If additional office location addresses are to appear in the pamphlet, provide the address infor-
mation on a separate sheet of paper.)

3) Write 7-10 brief statements detailing the auction services you provide. Use separate sheet If neces-
sary.

4) Enclose logos suitable for printing, for each professional affiliation you want featured in your
NAA customer pamphlet. Social and fraternal organization logos will not be accepted. (Do not
send CAl, GRI and other similiar professional designation logos. Your professional designation
will follow your name, pursuant to logo use regulations of organization awarding the designation.)

5) Enclose a black and white, head and shoulders photograph (in business attire), for each person
to be pictured in your customer pamphlet. Color photos will not be accepted.

6) Enclose payment for the following order. Make check payable to National Auctioneers Associa-
tion. Please note the charge for each additional photographs.

500 pamphlets, $165.00 1000 pamphlets, $230.00 2000 pamphlets, $250.00
plus shipping, $ 3.00 plus shipping, $ 4.50 plus shipping, $ 7.50

Add $12.00 for each additional photograph to be included.

Number of pamphlets ordered

TOTAL AMOUNT ENCLOSED $____

(Allow three weeks for delivery following the date your order is received at the NAA office.)

Name of NAA member placing the order

Signature , Date your NAA membership expires

A rough layout of your pamphlet will be sent to you for approval/correction.

April, 1982



THE AUCTIONEER’S LIBRARY & REFERENCE BOOKS

Latest Advanced Methods For the Professional Auctioneer
The Most Comprehensive Information Ever Published on Auctioneering

TELLS YOU HOW TO KEEP THE BUSINESS YOU HAVE AND HOW TO
GET THE SALES YOU HAVE NOT BEEN GETTING.

Nothing Is Left Out

| [ADVANGED
 [ieTgee

Col. JOE REISCH
Author & Publisher

(Photo taken Nov. 1978)

Address All Mail To — W

Col. "“3?,5'3?3,502:?32 Library 10 Books — First edition now off the press

Mason City, lowa 50401 WRITE FOR FREE BROCHURE

18

3531 Broad Street
LIICENSED o BONDED o INSURED

GA- AUCTIONEERSLIC.NO.137
Atlanta Telephone 577-2634

Invites Participation
By Auctioneers & Real Estate Brokers, Nationwide

REALTOR \ We will be pleased to cooperate in turning your listings into immediate cash.

Call Toll-Free Ga. 1-800-282-2662/U.S.A. 1-800-241-759]
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ganizations that relate to your auction business.
Membership information for social or fraternal or-
ganizations will not be accepted.

® Logos may be used in your auction service infor-
mation, but only logos of your state auctioneers
association, or other organizations that directly
pertain to your auction business. Again, no fra-
ternal or social organization logos.

Satisfaction guaranteed

Admittedly, the above guidelines for what will
or will not appear in your NAA customer pamphlet
may seem complicated. But rest assured that your
pamphlet content and layout will be approved by
you personally, well before your pamphlet is taken
to the printer. Therefore, all pamphlet orders will be
produced according to the following procedure.
® Your pamphlet information, order and payment
must all be received together at the NAA office.
The information will be typeset according to your
request, within the above guidelines and layout of
the NAA customer pamphlet.

®* A rough layout will be prepared and sent to you
for final approval.

®* You respond to the NAA office (by phone or letter)
approving, or correcting your NAA customer pam-
phlet.

®* Your pamphlet order will be printed, folded, and
shipped to you, but allow three weeks for delivery
following the date your order is received at the
NAA office.

Questions about the preparation of your NAA
auction customer pamphlet should be directed to the
NAA office before you place your order.

Experts say here are the four worst investments
this year. 1) Passbook savings — it only pays 5%2 %.
2) Whole-life insurance — many companies are with-
drawing it because it is not a good consumer value.
3) Gold — lately, nothing has been able to strengthen
its price. 4) Raw land — prices have risen to resi-
dential value, yet lack improved road frontage and
nearby utility services.

AMERICAN BUSINESS

FORT SMITH

AUGTION SCHOOL

QUALITY TRAINING SINCE 1947
TERMS
VETERAN FEB. — JULY
APPROVED v
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COMPUTER SYSTEMS

FOR AUCTIONEERS

As an owner of a weekly auction house since
1973 with 15 years experience as a senior
systems analyst and computer programmer,
we have developed programs to computerize
your auction business.

’/

\

Our programs run equally well on most
micro computers — TRS80Il, Zenith Z89,
Apple Il, and many more!

Typical hardware costs $3500.00 with range
of $2495 to $7500 depending on your ap-
plication.

You can select your computer vendor lo-
cally for service or get Zenith at a discount
from us.

Complete accounts payable, general ledger,
account receivable, and payroll .. ... $500

Auction balancing with final settlement

for multiple consigner and commissions
$350

Magic Wand Word-processing — gen-
erates catalogues, appraisals, and general
business letters and communications $400

Spellguard — checks your letters against
a 20,000 word dictionary............ $295

Mailing List Management .......... $125

Video Terminal on Auction Stand with
multiple real time on-line collection and
INVOICING . . ... e Call

Our Approach: All programs designed for
first time computer users.

Will operate on most micro-computers with
CP/M with most popular printers complete
portability for computer to computer.

Demo Packages — $50

Try our software at your local com-
puter shop before you decide to buy!!

50__’!’14_1/
M| C OSYSTEMS
P. O BOX 521

HELOTES, TEXAS 78023

Visit us at San Antonio Auction Gallery

5096 Blanco — San Antonio

1-512-342-4755
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COMPUTERIZED

AUCTION
CONTROL SYSTEM

R.S.l.-Computer Group, a subsidiary of Rosen Systems, Inc., now has available for sale
a computerized auction control software and hardware package featuring the following:

e Sale Inventory Input e Sale Control and Reconciliation
¢ Sale Catalogue ® Invoicing

® Auction Sheets e Buyer Status Inquiry

® Buyer Registration Input ¢ Inventory Inquiry

® Buyer Registration Printout ® Sale Recapitulation

e Sale Input ® Report of Sale

Additional software includes:

e Payroll ® Accounts Payable
® Accounts Receivable ® General Ledger

Soon to be available:
e A Comprehensive Mailing Label System

The complete system, which is available for a minimal yet cost-justifiabile investment,
operates on a portable state-of-the-art minicomputer weighing approximately 65 Ibs.
As a further extension of the program, R.S.l.-Computer Group also provides auction
clerking services utilizing the computer at a daily rate.

Originally designed and programmed for Ralph Rosen Associates, this sophisticated
data processing package is currently used by such leading auctioneers as Norman
Levy & Associates, S. Hochman & Co., Rabin Bros. Auctioneers and Jim Davis Auc-
tioneers.

For more information, call or write Mike Rosen, R.S.l.-Computer Group.

¥ akal 2520 W. Mockingbird Ln.
CompUter Dallas, Texas 75235

214/350-2381
group

THE AUCTIONEER



Lighting book cuts
cosls, saves energy

Washington, D.C. — The National Lighting Bu-
reau (NLB) has announced publication of a revised
version of GETTING THE MOST FROM YOUR LIGHT-
ING DOLLAR, its popular 24-page, 8%2" x 11" illu-
strated lighting guidebook. According to NLB execu-
tive director Tom Ryan, some 60,000 copies of the
first edition are now in circulation and demand still
Is high. He said, “We have already reprinted the
guidebook four times. There have been so many
technological advances since its initial publication
in 1978 that it seemed prudent to issue a revised
version.”

GETTING THE MOST FROM YOUR LIGHTING
DOLLAR gives readers a comprehensive overview of
lighting and lighting system technology in lay terms,
with emphasis on the benefits to be derived from
good lighting and methods available to minimize
energy consumption.

The revised guidebook also addresses the dif-
ferent components of a lighting system and men-
tions techniques to employ in order to minimize
energy consumption. The publication goes into the
comparative efficiencies of different lamps and notes
factors to use to determine which type is best for a

REISCH

given application. Fixtures are covered as well, with
discussion indicating how they can have a significant
effect both on energy consumption and the quality
of lighting.

The NLB guidebook also devotes considerable
attention to lighting system maintenance. "By per-
forming lighting maintenance well, energy consump-
tion can be reduced by 10% and even more in some
cases,” Mr. Ryan observed. He added that initial
costs of new systems can be reduced if a lighting de-
signer knows beforehand that good lighting mainte-
nance routines will be followed.

GETTING THE MOST FROM YOUR LIGHTING
DOLLAR is available at a cost of $2.00 from the Na-
tional Lighting Bureau, 2101 L Street, N.W., Suite
300, Washington, D.C. 20037. Remittance must ac-
company each order. Several other publications
also are available from the NLB, on subjects such as
conducting lighting energy audits, outdoor lighting,
lighting in retail stores, and industrial lighting. A di-
rectory of publications is available from the NLB
without charge.

==
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You may have to sell one at auction someday —
manure digesters on large farms by 1985. Producing
electricity from animal waste is relatively simple.
Manure is passed through a digester which produces
biogas. The substance can operate engine-generator
sets to produce electricity for the farm.

FARM & DAIRY

WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

Since 1933 Largest in the World
Approved for VA

START YOUR NEW CAREER NOW
AND MAKE BIG MONEY

YOU can be an AUCTIONEER!

s

Col. Gordon E. Taylor
Owner and President
Full-time Auctioneer

Attend 2 weeks intensive training in all
phases of this respected and highly profit-
able profession, taught by 25 of the na-
tion’s leading professional auctioneers.

B R B et

GRADUATES RECEIVE LIFETIME SCHOLARSHIP, DI-
PLOMA & POST-GRADUATE ASSISTANCE. OUR “ON

FOR THE THE CAMPUS” HOUSING & DINING FACILITIES, CON-
PROFESSIONAL -~ . TRIBUTE GREATLY TO ENHANCE YOUR PROFESSIONAL
AUCTIONEER A TRAINING. |
Céet:::::lgssyl;'t}:r::' ' . Please send me your FREE CATALOG.
WRITE FOR o e e R I 467
INFORMATION Col. Gordon E. Taylor I
' Reisch World Wide College of Auctioneering, Inc.

P.O. Box 949

Mason City, lowa 50401 Ph. (515) 423-5242 or 6396

MAIL .
COUPON

TODAY! NAME
CITY .
OBTAIN OUR MODERN AUCTION LIBRARY WITH
YOUR CHOICE OF TRAINING RECORD OR CAS- STATE ZIP

SETTE TAPE. FREE WHEN YOU ENROLL IN THE
TERM OF YOUR CHOICE.
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THE PROFESSIONAL
AUCTIONEER AND WHAT HE
NEEDS TO KNOW
BY RUSSELL KRUSE

A book every auctioneer should have in his possession.
Prepared for practicing auctioneer and the student or
beginning auctioneer.

CHAPTER HEADINGS

1. Bid Calling 10. License Law - Bonds
2. Conducting the auction 11. Fees — Commission
3. Contracts 12. Appraising

4. Sale Summary 13. Land description and
5. Uniform commercial code surveys

and auctioneer liability 14. Working together

6. Reserve bidding 15. Definition of 276 terms
7. Advertising and words every auct-
8. Ringman ioneer should know or
9. Insurance have available.

Price of book $10.00 (Volume discount available). WRITE:
Kruse Office, Auburn, Indiana 46706. ATTENTION —
Russell Kruse.

ALSO AUCTIONEER TRAINING AT
KRUSE AUCTION INSTITUTE
AUBURN, INDIANA

Number #1: Three Week Course starting in February, June
and October. Personalized training with actual book study
and written tests. Written tests nearly everyday including
but not limited to Contracts, Advertising, Sale Brochure,
Offer to Purchase and Sale Summary. Last day of course
has four hour written test to better prepare you for
Business or State Test the following week. (Fee $300).

Number #2: Special Correspondence Course: Home Study
Program. Kruse Book and other written material that
should be very helpful in state test preparation as well as
making you a better auctioneer. This also includes atten-
ding the Final Day of Course No. 1 and taking four hour
written test if desired. Actually you will receive all of the 3
week course paperwork with instructions for each day for
3 week period. Live Auctioneer voice tape by Mr. Kruse in-
cluded. Same as if you were in class. This is a natural
setup for the person who cannot be away from home for 3
weeks but can be gone for one day review and 4 hour
master test at Kruse Office on Saturday just before State
Test.

FEE ONLY $50 — ALL BY MAIL IF DESIRED.

Contact Russell Kruse, Kruse Office Building, Auburn, IN
46706. Finance available in all courses.

WANTED ---AUCTIONEERS

WHOQO LIKE TO MAKE MONEY -- OUR WHOLESALE TOOL
CATALOG IS PACKED WITH FAST MOVING MERCHANDISE
AT LOW COST.. THIS MEANS MORE DOLLARS IN YOUR

POCKET AT THE END OF THE SALE.
GET YOUR FREE TOOL CATALOG -- NOW -- WRITE

EMPCO SALES
58-10NA 69th STREET MASPETH, NY 11378
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NAA Convention

Youth tours
announced for
convention

Children attending the NAA convention in At-
lanta can now be registered for their own special
tours, Thursday, Friday and Saturday of convention
week. Any questions about your children partici-
pating in the tours should be directed to the NAA
office before registering. Below is information that
will be helpful in planning for the young people’s
tours.

®* Age — The Atlanta company arranging tours
for the NAA convention provides one ‘‘guide’” for
every 14 children ages 6-12. Be assured that younger
children will be supervised throughout the entire tour.
Guides will all be responsible young adults, includ-
ing former school teachers.

* Spending money — The tours are designed so
that children do not necessarily have to carry money.
However, you may want to discuss with your child
the purchase of snacks, souvenirs, etc.

®* Tours originate at the Youth Activities Room
in the hotel. Children will be divided into two groups
— 6-12, 13 and older — then supervised accordingly.
Guides will escort tour registrants to bus boarding on
the Harris Street side of the Atlanta Hilton.

®* Thursday luncheon will not keep children from
attending youth tour on that day. Young people will
be able to have lunch and make the tour at 1:00 pm.

® Early registration is absolutely necessary, to
fully arrange transportation and supervision. Please
register your children as soon as possible.

* Special attention — If your child has any kind
of special need — diet restriction, physical assist-
ance, etc. — please notify NAA staff well before the
tour.

* Youth tours are separate from the Host As-
sociation tours July 27-28, and separate from the
youth registration fee for the Atlanta convention.
Please complete the Youth Tours form and return
with your fee payment. If you do not wish to remove
the form from your AUCTIONEER, a photocopy will
be sufficient.

Parents may accompany children on any of the
special Youth Tours, but the adults must also pay
the full tour registration fee.

THE AUCTIONEER



Youth Tours Registration Form
Thursday, July 29

TOUR 1 — Toy Museum and Roller Skating
1:00 pm to 5:30 pm

Tour begins with a visit to the Toy Museum of Atlanta.
See antique toys for children of all ages, plus dollhouse col-
lection, trains, mechanical toys, games, and a miniature vill-
age recreating turn-of-the-century Atlanta. Remainder of the
afternoon will be spent rollerskating.

. persons @ $15.00 each
(includes all admissions
and skate rental) % -

Tour 1 registrant names and ages:

Friday, July 30

TOUR 2 — Six Flags Over Georgia
10:30 am to 4:00 pm

A twenty minute drive from downtown Atlanta, Six Flags
Over Georgia is one of the state’s most popular attractions.
It is a 250 acre landscaped amusement park where admis-
sion ticket is your passport to the more than 75 rides and
attractions. Also included is all-American song and dance
revue on stage at the Crystal Pistol.

. persons @ $20.00 each
(includes admission and

$3.00 in ““park script”
for purchasing lunch) $

Tour 2 registrants names and ages; _

Saturday, July 31

TOUR 3 — Stone Mountain Park
9:30 am to 4:30 pm

Day at Stone Mountain Park will include viewing the
“rock” and relief carving, and a choice of five attractions
they may visit. The Skylift or Train; Antebellum Plantation
or Riverboat; War in Georgia or Game Ranch; Heritage Mu-
seum or Auto Museum will be available. Lunch will be a
picnic in the park. After lunch, children can rent roller
skates for skating on the Park’s skate trails.

persons @ $21.00 each

(includes admission, attraction
ticket, lunch; does not

include skate rental which is
approximately $3.00) $_

Tour 3 registrant names and ages:

TOTAL AMOUNT ENCLOSED $

Fees for these tours are separate from other tour
fees and the convention registration. Payment
must accompany tours registration.

Going, Going,

Gone! When you advertise in the newspaper with the largest Sunday circulation in

New England: 741,000. And no Boston paper has more classified ads. For more In-

formation call: JoAnne McCoy (617) 929-2169 or Arthur Shachat (617) 929-2160.

Ghe Boston Globie

BOSTON, MASSACHUSETTS 02107
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Advertising contest:
— enter and
be recognized

Here’s the big opportunity to gain valuable rec-
ognition for your advertising efforts, your client ad-
vertiser, and your auction professionalism. The NAA
advertising contest picks only the best of auction
advertising from members throughout the nation. But
you can’t achieve such recognition without first sub-
mitting entries.

An entry can be your largest sale bill and even
your auction business letterhead and envelope.

An entry into Category H must consist of a set
of three items — one piece of your auction business
letterhead, one of your auction business envelopes,
and one of your auction business cards. The letter-
head and the card must both display the NAA em-
blem, or state that the auctioneer is an NAA member.
(The envelope is excluded from the “must display
NAA emblem’ rule.) To this set of three items —
letterhead, card, envelope — attach the entry form
that must accompany an entry into the contest. Also,
you're sending in two more sets of these three items,
as explained in contest rule #7. The NAA office
must receive 3 full sets of your auction business
stationery to complete your entry into Category H.

The rules for the Advertising Contest will be

published in each AUCTIONEER between now and
July, so that everyone will have time to prepare en-
tries for the 1982 Contest. Awards will be presented
at the Awards Festival of the 1982 NAA Convention,
Friday, July 30.

To enter, photocopy or retype the entry form
(one completed form for each contest entry, three
samples per entry). The completed form will help
the contest judges in identification and evaluation
of your advertising.

Advertising Contest Rules

1. Entries must display the NAA emblem or the

statement that the auctioneer is a member of the
NAA.

2. Entries must be submitted to the NAA office —
three copies of each entry — by July 1, 1982.

3. Entries must be on the current year sales (July
1, 1981, through June 30, 1982).

4. Each member entering the contest can select an
entry to be represented in any of the particular
categories. Limit is one entry, per member, per
category. Each entry must be labeled, or clearly
marked, as to the category for which it is being
entered, and three pieces of each entry must be
submitted. (NOTE: If the advertising is not
labeled as to which category it is being entered,
it will not be submitted to the judges, and addi-

!. = = — ST
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ADJUSTABLE CAPS:

same as above.
JACKETS ALSO AVAILABLE

RICHARD CRUM
Auctioneer

Farm &

C ru m , S Auction

4504 HAMBURG PIKE
JEFFERSONVILLE INDIANA 47130

BUY FROM AN AUCTIONEER

#50 Summer Mesh-Open Weave, two-tone with solid white front panel, our most popular style. Your
Company Name, Logo and Address screen printed up to four colors at no set up or art charge.

Just send us your Logo, we will set type. Colors: Red, White, Royal Blue, Kelly, Gold, Navy, Orange,
Brown and Tan, Blue Denim, Puff Raised Print available.

#60 Winter Polyester—lined with shape-retaining, breathing polyfoam for comfort. Color and printing

Caps $2.95

812/282-6043

30 cap
minimum

PRICES SUBJECT TO CHANGE WITHOUT NOTICE

TERMS — Net 10 days, F.O.B. our plant, or send
check with order & we pay the freight.

—— S )
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tional advertising pieces will be maintained in the
NAA office for reference only.)

5. Members of the Advertising Committee are not
eligible to compete for an advertising contest
award.

6. Previous year winners — those who won an
award in 1981 — are not eligible to compete in
the category in which they won in 1981, but they
may enter any of the other categories.

7. Of the three samples submitted for each entry,
one copy will be maintained in the NAA office;
one copy will be maintained for judging; and the
third copy will be displayed for viewing by the
convention registrants, after the awards’ recipi-
ents are announced.

8. Two, first place awards will be presented in each
category; one for one-color ink on paper; and
the second for multi-color ink on paper.

9. A “Best of Show’ award will be presented to the
best entry submitted for the contest (and will
not be included in the other award categories).

The categories are as follows.

. Commercial and Industrial

Farm (an operating farm liquidation)

Real Estate

. Antiques

. ‘‘Specialty’”’ (cataloged sale)

Consignment Sales with General Household
and Estate Liquidation

. Institution (auction firm promotion)

. Auction Business Stationery (letterhead, plus

envelope, and business card)

Remember, all NAA members are eligible to en-
ter their advertising (three copies of one entry per
category), but reference to the member’s NAA affilia-
tion must be displayed on the advertising piece
(NAA emblem, or “John Doe, Member, National Auc-
tioneers Association”).

It is not too early to select your best auction ad-
vertising for the above categories, and submit it to
the NAA office by July 1, 1982. Be sure and have
a completed entry form attached to the set of three
examples for each entry. Any questions concerning
advertising rules or contest procedures should also
be directed to the NAA office.

10.
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AUCTIONEERING, INC.
Box 189
| Decatuyr, Indiana 46733

Tuition $400 for 3-Week Term —
also Home Study

Next 2 Terms:
July 26-August 13, 1982
November 29-December 17, 1982

Founded in 1921

Write or call for more information
219-724-3804 AC 0033

May, 1982

REPPERT SCHOOL OF ‘I

ENTRY FORM

National Auctioneers Association
1982 Advertising Contest
NAA Annual Convention

Atlanta, Georgia

Please type or print.

CONTEST CATEGORY

(include letter and name of category)

SUBMITTED BY _

(name of NAA auctioneer advertiser)

STATEMENT OF PURPOSE FOR THE

ADVERTISING

NUMBER PREPARED

NUMBER DISTRIBUTED

HOW DISTRIBUTED

BRIEF DESCRIPTION OF SALE

DEADLINE FOR ENTRIES: July 1, 1982

Photocopy or retype this form; and send one
completed form for each entry, three samples
of the advertising per entry. Send all entries to:

Advertising Contest
National Auctioneers Association
135 Lakewood Drive
Lincoln, Nebraska 68510-2487

Membership in the NAA shows how life’'s ob-
stacles turn into opportunities. They discover
healthy, creative, uncommon solutions to the com-
mon crises of auctioneering. Drawing on thirty-five
years of research, and the experiences of nearly
7,000 members (men and women), shows through
dramatic examples how all of us can become better
auctioneers.

B. G. Coats
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We can best define “THE L.LP. FACTOR"' as:
A mutually beneficial working relationship of

INTERESTED PARTIES, who realize that
through proper INITIAL PROCESSING can
design an INTELLIGENT PROGRAM of
INVESTMENT PLANNING that will
INCREASE PRODUCTIVITY and
IMAGE PROGRESSION. Together
we can create and produce an
INVALUABLE PROMOTION with an
IMPRESSIVE PERFORMANCE that returns
the INTENDED PROFITS. By planning, and

following the system, we at
Industrial Publishing know anything
IS POSSIBLE.

THE

LR

FACTOR

IP GUIDEBOOK

PRODUCT GUIDE AND ORDER FORM

PRICE LISTS

A REFERENCE GUIDE
7O THE DESIGN

AND PRODUCTION

- b
A CUSTOM SILK SCREEN PROGRAM FOR:
OF AUCTION
NEWSPAPER ADS

— ADVERTISING O

IDEA BOOK |

CUSTOMER SILK
SCREEN PROGRAM

AD KIT $29°° Ea.

For completely detailed literature and samples, call or write

INDUSTRIAL PUBLISHING

P.O. Box 2328, Eugene, Oregon 97402
(503) 689-2711
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Atlanta Fun Auction,
load your wagon

By H. C. Thomas
Fun Auction Chairman
1982 NAA Convention

It will soon be Fun Auction time in Atlanta. And
you ‘“‘good ol’ boy” NAA friends are looking forward
to welcoming you to the NAA Convention, with
‘““Southern hospitality” and a great Fun Auction.

Bring the family, load up the new kitchen sink,
whatever will sell, because almost anything of quality,
interest or value can go under the Fun Auction ham-
mer.

Test your auctioning skills among the best of
NAA auctioneers. But don’t forget your own contri-
bution to the auction. Use your imagination — brass
monkeys, painted eggs, fancy rings, beautiful china,
juicy apples, bags of nuts, great hunting dogs, solid
ivory, alligator purses, just about anything. You
name it, you bring, you sell it!

The only thing not for sale is the “FUN". That's
free.

After the good times at the big Atlanta auction,
there’s always plenty of that fine Southern cooking.
Welcome to Georgia, welcome to a great city, and
welcome to a memorable Fun Auction experience.

Open to all NAA members

Every NAA member auctioneer is eligible to auc-
tion an item (or items) at the 1982 Atlanta Conven-
tion Fun Auction. And, of course, every NAA mem-
ber is eligible to contribute an appropriate sale item
(or items) to the Fun Auction. However, if you are
not able to attend, your sale item will still be grate-
fully accepted and sold at the convention. Please
give your item to someone who is attending, and
they will sell your Fun Auction contribution.

The actual selling order will be determined in
advance by the Convention Host Association, Fun
Auction Committee. So that everyone will know
when they will appear on the stand, the following
format will be used.

1. The NAA president will sell the first item.

2. The NAA officers and directors will follow and sell
the next items.

3. The convention chairman will sell the next item.

4. The State Associations will sell their respective

items, and determination of which state associa-

tion sells first will be made by a draw.

Past presidents and Hall of Fame recipients will

sell their items.

6. The NAA membership will sell their items, and a
draw also will establish the lineup for everyone.

The clerking, cashiering, and bid taking duties
will be administered by the members of the Georgia
Auctioneers Association and the other Co-host As-
sociations.

The 1982 NAA Convention Fun Auction is going

=
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Auc_tioneers Association and the other Co-host As-
sociations.

The 1982 NAA Convention Fun Auction is going
to be another sale success, and one way or another,
all N_AA members can be a part of it. The Fun Auc-
tion is your opportunity to help support the NAA con-
vention, and display your auction talents to the

vt\)/orld’s best auctioneers — your fellow NAA mem-
ers.

Any questions concerning contributions to the
convention Fun Auction should be directed to the
NAA office as soon as possible.

July nominations deadline
for NAA candidates

Any NAA member can be nominated for elected
office in the National Auctioneers Association. What
must be submitted on behalf of the candidate is a
resume of the candidate’s qualifications for office, a
letter (or letters) of support for the candidate’s nomi-
nation (a candidate does not necessarily have to be
nominated by a state auctioneers association), and a
black/white glossy photograph of the candidate. The
deadline for nomination is July 1, 1982.

- In accordance with the 1980 NAA By-Law re-
visions governing officer elections, not only will the
members elect the four directors, but the members
will also elect the treasurer, a vice president, and a
president-elect. The current president-elect will as-
sume the president’s office.

The nominations for the offices of directors
(four) and officers (treasurer, vice president, presi-
dent-elect) are open for the 1982 NAA Convention.
All letters declaring the candidate’s nomination for
an NAA elective office should be directed to: Harvey
L. McCray, Executive Vice President, National Auc-
tioneers Association, 135 Lakewood Drive, Lincoln,

NE 68510-2487. Nominations will not be accepted
after July 1, 1982.

The Nominating Committee sincerely hopes that
candidacies will be announced, and support letters
submitted soon, so that ample time will be available
to the committee for thorough review and considera-
tion.

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Personalized Bidder Numbers
Perfect way for qualifing your buyers
Your name printed in a second color

Give them a try - we know you'll like them

 huick hlerk

Box 147 Northfield, Mn. 55057 /




An Auctioneer's Computer System

Should Be Designhed
By Auctioneers

.................
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8 17 very Auctioneerinterested
m PROFESSIONALISM,
 ACCURACY, and COST

CONTROL needsa PACS
| computer. 99

PACS allows you to process REAL ESTATE or CONSIGNMENT sales faster,
more accurately, and with fewer personnel.

Automatically Handles: Unique Features:
« Bid Calculations « Tandy* Quality Micro Computer Equipment
« Regroup Calculations  Nationwide Service at Radio Shack™* Stores
- Real Estate Contract Printing « Special On-Site Training Course
|  Cashier Statements « Nationwide Customer Assistance Hot Line
» Consignment Recap Reports » Ongoing Programming Improvements
« Sales Recap Reports » Includes Special Weatherproof Carrying Case
¢ |nve ntory *Tandy and Radio Shack are trademarks of Tandy Corp.
To: Professional Auctioneer’'s Computer Systems
FOR INFORMATION 522 S. Florida Ave., Lakeland, FL 33801

PROFESSIONAL AUCTIONEER'S )
COMPUTER SYSTEMS

ON TRYING A PACS Please send me information on the PACS computer,
COMPUTER FOR 30 DAYS

including your 30-day trial.

NAME
WITH NO OBLIGATION
A Division of _—— COMPANY

ERTIMAX  [enivwiingiy = SE—
1-800-237-7669

522S.FLA.AVE. - LAKELAND, FL 33801
(INFLA. CALL 813-688-1882)
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MISSOURI AUCTION SCHOOL, February class of 145 students from 30 states and Canada. Instructors and
staff, first row, second from left: secretary Judy Klepac, instructors Susan Stuke and Dale Vaughn, secre-
tary Dorothy McGlothlin, instructors Dean Cates, Billy Long, Bill Morgan and Boyd Michael, school presi-
dent Dick Dewees, instructors L. H. “Bing”’ Carter, Gary Ryther and Paul Dewees. Instructors not pictured:
Chuck Cumberlin, Verlin Green, Daryl Ball, Bob Purinton, Stanley Stout, Joe Small, Derry Brownfield, Neal
Davis, Gordon Greene, Brent Voorheis, and John Wood. Next school term, June 21.

We have been instructed to dispose of a vast quant-
ity of genuine gemstones. They are available to you
to be sold at your auctions regardless of price and
without minimum bid.

We need your help in liquidating these gemstones
(emeralds, rubies, sapphires, aquamarines, opals,
amethysts, garnets, etc.). They will come to you
packaged and ready for sale, with a simple invoice
to be returned to us when sold. You will receive a
parcel of (20) lots which normally sell for between
$800-$1500. Take your normal commission and re-
mit to us by your check.

DIIIIIIIIDIPIIIIIIIIIIIID

RECEIVE PRECIOUS GEMSTONES ON CONSIGNMENT

Consolidated Equity Associates

P.O. Box 401216 e Dallas, Texas 75240
Phone: 214 245-7052; 214 245-8996

These gemstones will provide interest, color, and
variety to your sales. They are guaranteed genuine
and have been weighed on a jeweler’'s scale to
1/100 of a carat accuracy. All are cut and faceted.

We need the assistance of approximately 100 auc-
tioneers who sell general merchandise, household
goods or antiques. You need not have any prior
experience in selling jewelry to assist us.

Please call or write our office as soon as possible.

Thank you very much.
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We had better start getting young auctioneers
involved in the NAA, as it is no different than most
organizations | know and belong to. | am an average
auctioneer, but rapidly approaching another birth-
day which prevents me from classifying myself as
middle-aged, unless | live to be 125 years old.

After you have sponsored auctioneers for mem-
bership, cause them to realize their responsibilities.

May, 1982

They will then feel like valued members and will re-
spond in Kind.
Being new members they will enjoy listening to
older members discussing their auction experiences.
Sponsor an auctioneer, for membership today,
tomorrow, any day; 12,000 members will be reached
if we all sponsor at least one new member.

B. G. Coats
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NAA officer/director articles . . .

Techniques of a
family auction
business

By Robert H. “Bob’’ Glass, CAl
NAA Director

Several years ago when teaching and coaching
at a junior high school in a rural Connecticut town,
| went to my first public auction and | haven’t been
the same since!

| was shocked at the way a person’s lifetime
accumulations were presented and sold. | told my
wife Barbara there has to be a better way to run an
auction business. The next summer, my wife and |
and our six children headed for the Reisch Auction
School in Mason City, lowa. Now, some twelve years
later after our entire family has completed auction
schooling, our family auction business is flourishing.

My daughter, Gwen Williams, 22, heads our ad-
vertising department on a full time basis and auctions
at every auction. Robert, Jr., age 21, a junior at
Indiana State University, works as auctioneer and
runner during the summer and holidays. Laurie, 20,
also a junior at Indiana State University, works sum-
mers and whenever her schedule allows, as auction-
eer, secretary and runner. Jeff and John 18, our
twin boys, work in our auction business summers and
after school when their schedules permit. Ginger,
age 15, a sophomore, works in all capacities, and
auctions on a regular basis.

The jobs in a family run auction business are as
varied as the merchandise we auction. Our typical
auction on location involves the following details
and each family member shares in the plans.

A pre-auction visit is made in order to prepare a
pictorial brochure. This photographic session is
usually done with daughter Gwen.

We arrive at the auction site during the week
before. Everyone lends a helping hand organizing
the merchandise into saleable lots. If necessary,
china and glass are washed so it will sparkle the day
of the auction; and the furniture is polished thus
helping to assure the seller the highest possible
price. Pictorial brochures are prepared and mailed
to a specialized computerized mailing list. The bro-
chure is done well in advance of auction date so it
can be used as advertising copy for the newspaper
ads, by underscoring key items. This insures accu-
rate description for your newspaper in a logical and
legible form.

We supply our client with ocne hundred copies of
their pictorial brochure so they can address them to
their friends, neighbors, or Christmas card list.

Our brochure is mailed and advertising com-
mences, targeting the markets no more than twelve
days prior to auction date. A personal visitation is
often made by a family member, with brochure in

30

iIn a horseshoe arrangement.
auction requiring a tent, the setup is done the day
before and members of the family sleep overnight in
the tent. It has been our experience to do the com-
plete setup, since we know best how to market, dis-

NAA director Bob Glass
was elected to the Board
of Directors in 1981. He
is the owner of the Robert
H. Glass Auction Gallery
in Central Village, Con-
necticut, and is active in
the Connecticut, Massa-
chusetts and Rhode Is-
land Auctioneers AsSSOCI-
ations. The Glass firm
specializes in auctioning
antiques, and features
the added talents of auc-
tioneer and wife Barbara
Glass, and six children,
all of whom are also prac-
ticing auctioneers.
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hand, to homes within the neighborhood, and to

key businesses.
Auction day involves a beehive of activity. Our

family and auction crew usually arrive four hours
before auction time. They bring items out of the

home and arrange them attractively on covered tables
For a large estate

play and group the items.

Customers are greeted by neatly dressed park-
ing attendants in our auction jackets. Family mem-
bers distribute brochures that welcome customers to

the auction site indicating auction procedures. We
also visit with customers, handing out upcoming

literature. We have learned the value of giving cus-
tomers a personal welcome.
We have found an effective method to maintain

high interest and expediate the effective selling of
volumes of merchandise, utilizing family skills by

running dual or triple ring auctions. For example,
last summer at a large estate auction, Bob, Jr., sold

Continued page 33

3} )
FOR SALE

Oldest established auction house in Jeffer-
son County, Ohio. Has been in continuous and
successful operation for thirty years, under same
ownership. Located 15 miles from Steubenville,
Ohio, and 17 miles from Weirton, West Virginia,
servicing the Upper Ohio Valley Area. Owner
will assist in financing.

For further details call GARY W. CAIN, |
Realtor® and auctioneer, P.O. Box 116, East

Springfield, Ohio 43925. (614) 543-3311
= ]
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Gain confidence of
the buying public

By Richard T. Kiko
NAA Director

If you were a prospect, wouldn’t you rather go
to an auction like this, instead of confirmation of
owner, right to last bid, subject to owner’s approval,
right of refusal, etc?

“ABSOLUTE AUCTION”

This fine 150 acre farm sells to the highest bid-
der without reservations. Owner purchased
larger farm.

SATURDAY — JANUARY 12, 1982 — 10:00 a.m.

On Location: Ten miles northeast of Canton on
State Route #43.

Improvements: Fine two-story brick home, seven
rooms, two baths, modern up-to-date kitchen —
double bank barn, 40’ x 80’, 30 stanchions —
growing Grade A dairy — tool shed, 30’ x 50’
two water wells — two acre lake, etc.

| BANNERS $39.95

AUCTION

Large 3' x 10' attention-getting florescent orange
banner. Plastic coated reinforced material with
black silk screened lettering. (AUCTION )

3' ties hang banner from buildings,
fences, poles or trucks.

equipment,

e Effective Advertising
e Use Over and Qver

Send $39.95 + $4.00 postage and handling to:

COL. DALE WARE

P.0. Box 1009
Torrance, CA 90505

California residents .add 6% sales tax. Allow six

weeks for delivery.

May, 1982

NAA director Dick Kiko
was elected to the Board
of Directors in 1980. He
is the president of Rich-
ard T. Kiko Agency, Inc.,
Canton, Ohio, and is ac-
tive in the Ohio Auction-
eers Association. An
auctioneer for over 23
years, Mr. Kiko and his
firm conduct real estate,
antiques, farm, and
equipment auctions. He
is also a private pilot and
farmer.

Land: 150 acres — 120 good plow acres, bal-
ance pasture — gently rolling — 1200 ft. road
frontage on State Route #43, etc.

Terms: 15% Sale Day, balance 30 day closing,
or Owner will finance with 25% down, 20 year
amortization, 12% interest, 5 year balloon.

Plan now to buy at your price — shown by ap-
pointment. Call the Auctioneer’s office.

Please Note: One of Stark County’s better farms.
Not often do you have the opportunity to buy
at your price.

Really, there is no in-between — whether or not
this property is for sale or it’'s auctioned to the high
bidder. Which way do you really think it will bring
its highest price?

How many sales have you seen where the real
estate was offered, refused and then sat on the mar-
ket, until finally one day it sells? Who then really
puts the price on it? John Q. Public finally makes an
offer. So why not convince John Q. Public that it
sells to the highest bidder right off the bat?

We firmly believe that absolute auction could
work for you. Especially so if the auction method
has not already been abused in your area. Nothing
could be more disturbing and damaging to the auc-
tion profession than to see a property offered with
reserve and not sold.

There is not a middle of the road. The public is
smarter than we think. They know what the value of
property is. If an auction is properly advertised and
promoted it will bring its full market value. You must
have the confidence of the buying public to make it
work.

If you are just getting started in the auction
business it is my firm opinion that you must do it at
absolute auction. Write it to sell or don’t write it. In
due time you will build a following and a growing

Continued page 66
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LINES WE
CARRY ARE
TOOLS BY
CHAMPION

A.P.F. CALCULATORS

CASIO WATCHES
& CALCULATORS

PANASONIC
ELECTRONICS

SONY
ELECTRONICS

KRACO
ELECTRONICS

SANYO
ELECTRONICS

SANBORN
AIR COMPRESSORS

LINCOLN ELECTRIC
WELDERS

FUZZBUSTER
RADAR DETECTORS

WHISTLER
RADAR DETECTORS

YORX
ELECTRONICS

VIDEO TAPE
RECORDERS

ATARI
GAMES

CUTLERY
POOL CUE STICKS
BIBLES
GOLF BALLS
BEER WAGONS
COSTUME JEWELRY
WATCHES

T.D.K.
TAPES

MAXELL
TAPES

VIDEO
TAPES

BETAMAX
TAPES

AND
10,000
OTHER
ITEMS

PAKISTANI
KNIVES

For thirty-one years the auctioneers
wholesaler. Call Frieder the Importer
for the best deals. By-pass the middle-
man, buy directly from the Importer and
pocket the profits.

Closeout Merchandise Buyers, Suppli-
ers to the Auction Trade of promotional
& nationally advertised merchandise.
Direct importing enables us to offer the
lowest prices possible. Visit our Show
Rooms and inspect our Quality Mer-
chandise ready in our 48,000 sq. ft.
warehouse for fast pickup or delivery.

Buy Champion Tools. The largest sell-
ing tool line in the Middlewest. A qual-
ity fast selling line. Champion Tools —
the profit makers. We ship to all 50
states.

Frieder’s

2553 Superior Avenue
Cleveland, Ohio 44114

Come in or call 216 781-6477 or 781-6497
Out of state WATS line Call: 800 321-8192

LOW PRICES — HIGH QUALITY — QUICK SERVICE
LARGE INVENTORY — QUICK DELIVERY
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farm equipment and tools by the barn, while daughter
Ginger sold linens and dry goods. Daughters Laurie
and Gwen and myself sold china, glass, and furniture
under the main tent. In this way, each family member
feels a total part of our auction service, and each
one can interchange with the other at any time.

An added service is our wrapping table or hold
area staffed by family members. At the conclusion
of an auction, buyers are thanked personally and
handed a ‘“‘thank you for attending’’ brochure.

The benefits to the family member are multi-
faceted. Not only does each member grow in re-
sponsibility, self confidence, and meeting people,
but there is never a communication gap. There is
high incentive for hard work because the benefits are
manifested in exciting coast to coast trips and the
closeness of working and playing together.

If you have a young family, and they are not
presently involved in the auction business try, to in-
volve them. The benefits are immeasurable.

“National Auctioneers Week
Glass-Family-Style”

The above quoted headline introduced an article
in the April 2, ANTIQUES & THE ARTS WEEKLY,
Newtown, Connecticut. In celebration of National
Auctioneers Week, Bob and Barbara Glass, and their

Col. Don Wendel
President

LEARN AUCTIONEERING AT THE
MASON CITY COLLEGE
OF AUCTIONEERING

six auctioneer children held their second annual
open house, April 5, during The Week.

The observance began with free verbal apprais-
als at the open house, with refreshments being
served, 8 am to 8 pm. Following National Auction-
eers Week a special “Collectibles” auction was held
featuring over 80 clocks and related items.

Before The Week, Bob Glass and family con-
ducted a special “Auction Training Session’ prior
to a home furnishings auction at the Glass gallery.
The idea came from an NAA seminar, with the 40
people attending the tra‘ning session. The adver-
tisement for the event encouraged newcomers:
“Never been to an auction? Afraid to bid, blink, or
scratch because you might own something? Don'’t
worry! Robert H. Glass and Family Auctioneers
show you how to bid the right way. Special Auction
Training Session for Newcomers . . . ”

Each person who attended received a free Glass
pamphlet, and a second training session immediately
followed the first one. Explained auctioneer Glass,
"It certainly smooths out the real bidding when we
are on the auction block. People need to know how
to bid and feel confident while they are bidding,
otherwise we won’t have any new customers at all.”

One out of four tax-paying households now pays
more Social Security than income tax, says a new
government study.

AMERICAN BUSINESS

William Meeker
Vice president

No other school has the instructors that can give you the world’s most advanced methods of
auction training. Most of our instructors were trained by Col. Joe Reisch, and all are endorsed by
Col. Reisch who has trained over 15,000 auctioneers.

REMEMBER
®* Small classes ® Personal and individual attention ® Comfortable environment along v_vith ac-
tual selling assures you the auction training you need — AND YES, it can be accomplished In

just one week.

FIVE TERMS EACH YEAR

Write for free catalog and how to get your ten-book, advanced auction library and pre-train-

ing free.

MASON CITY COLLEGE OF AUCTIONEERING, INC.

P.O. Box 1463

May, 1982

Mason City, lowa 50401

Phone: 515-423-7200



Making plans for the
NAA convention

To assist your preparation for attending the 1982
NAA Convention in Atlanta, Georgia, the following
information will be helpful. To begin with, complete
the forms in the center section of this AUCTIONEER.
Send your hotel reservation directly to the Atlanta
Hilton; send your convention registration and fees
check to the NAA office.

Hotel information

Reservations must be received by July 7, 1982.
Accommodations after that date will be confirmed
Oon a space availability basis, at regular room rates.

Room rates, especially arranged for the NAA
convention, apply only to NAA convention registrants.
Reservations must be made on the reservation form
in THE AUCTIONEER, and phone reservations for
NAA rates will not be accepted. Additional reserva-
tion forms available upon request to the NAA office.

Arrival time stated on your reservation form is
the time you can check in and have your luggage
stored until your room is ready. All hotel rooms are
prepared for 3 p.m. occupation each day, so you may
want to make plans accordingly.

Children staying with their parents in the same
room stay free. Rollaway beds and cribs are free of
charge, and available upon request.

A deposit is not required to hold your room.
Your reservation will be held until 6 p.m., unless the
hotel is notified of your exact arrival hour.

All official convention activities will take place
in the Atlanta Hilton.

Automobile parking

Covered parking facilities located beneath the
hotel are operated by United Parking, Inc. Current
rates (subject to change without notice) are $4.00 for
all day and $6.00 valet parking.

Automobile access to the Atlanta Hilton in the
downtown area is via three major interstate highways
(1-20, 1-75, and 1-85) which converge near the heart
of downtown Atlanta. Interstates continue through
the city, providing access to the airport and the en-
tire Metro area.

Hilton credit and check cashing policy

The Atlanta Hilton will accept credit card,
traveler’s check, or personal check in payment for
your lodging. However, the hotel will request to see
a major credit card if you pay for your room with a
personal check.

34

Airline/Hartsfield Atlanta
International Airport

The world’s largest passenger terminal complex
Is located nine miles south of the Atlanta Hilton in
the city center. Major air carriers into Atlanta are
Eastern, Delta, Republic, Frontier, Ozark, and Pied-
mont.

Taxi rate from the airport to the hotel is around
$13.50. Those who ride in groups of three or more
can pay a $4.50 per person fare. The Atlanta Air-
port shuttle operates from the airport to all major
downtown convention hotels at $5.25 per person,
round trip ticket $10.00.

Private plane airports, flying services information

Hangar One at Hartsfield Airport 404-765-1300

Peachtree/Dekalb Airport, northeast of Atlanta 404-
457-7236

Charlie Brown Airport, west of Atlanta 404-691-3616
Camping and RV parking

Campgrounds serving the Atlanta metropolitan
area are miles from the city center. Please contact
the individual campgrounds for more information.

Arrowhead Campground, 10 miles west of Atlanta
404-948-7302

KOA North, 20 miles northeast 404-427-2406

Stone Mountain Campground, 16 miles east 404-
469-9831

Recreational vehicle parking near the Atlanta
Hilton is available in outdoor parking areas surround-
ing the hotel. These parking facilities charge around
$3.00 per normal sized parking space per day.

ATLANTA HILTON ACCESSIBLE from nearby inter-
state highways leading into downtown Atlanta.

THE AUCTIONEER



Recreation

The Atlanta Hilton has an eighth-of-a-mile jog-
ging track surrounding two tennis courts. In addition,
two more lighted tennis courts are adjacent to an
outdoor pool and health club, featuring universal
exercise equipment and a jacuzzi. A private country
club located twelve miles east of the city provides
professional golfing facilities and a cart at special
convention rates.

NAA cancellation and refund policy

When an NAA member and family register for
the annual convention, all meeting space, activity
rooms, and food functions are planned months in ad-
vance for that member and family registration. Con-
sequently, when cancellations must be made, ad-
vance notice of the cancellation becomes very im-
portant. At its January 1981 meeting, the NAA Board
of Directors adopted a cancellation policy for NAA
conventions.

The following guidelines apply to all convention
registration cancellations and requests for refunds.

1. Convention registration cancellations must
be submitted in writing and received at the NAA
office on or before July 23, 1982. A refund of the
total fees will then be made as soon as possible
after the convention week.

2. If an emergency situation arises, and the
convention registrant does not have time to give
advance written notice. the registrant must call the
NAA office immediately. The refund situation will
then be reviewed at the next meeting of the Board
of Directors’ Convention Committee.

The NAA office will make every effort to co-
operate with convention registrants who must cancel
their registrations. However, cooperation on the
part of the NAA membership is equally important,
since all arrangements for the convention are made
months in advance.

ATTENTION

® Antique Dealers @
® Auctioneers @
® Rug Dealers @

ANNOUNCING

If you are looking for a good way to make more money,
you just found it!! New or antique rugs in small or large

guaranteed wholesale to the trade only
Once-In-A-Lifetime
Opportunity!

To reserve a visit from our European supplier to your
premises (no obligation) or to order rugs write or call

LYNN WALTERS

bales to your door. Good quality, low prices, all stock '

Clackamas, Ore. 97015

Phone (503) 654-3000 I

P.O. Box 116

May, 1982

Workshops scheduled during
Atlanta convention

Thursday, July 29

7:30 am-10:20 am State Association Officer Work-
shop and breakfast

9:00 am-10:20 am Heavy Machinery and Equip-

ment

10:30 am-11:45 am Livestock Market Auctioneer
Contest
Big Business Liquidations

(commercial bankruptcies)

3:00 pm- 4:15 pm Ballroom Real Estate Sales

Livestock  Auctions (video
sales)
Friday, July 30

9:00 am-10:20 am Auto Auction Workshop
Antiques

10:30 am-11:45 am Selling Tobacco at Auction
Small Business Association
Lic?uidations via Auction Meth-
o)

1:30 am- 2:30 pm Governmental Restrictions on
International Auctions
Farm  Machinery (Personal

Property) Auctions

Saturday, July 31
9:00 am-10:20 am Auction Gallery Workshop

Program-at-a-Glance

Please notice that this NAA convention schedule
is a very abbreviated version of the convention pro-
gram you will receive in Atlanta. Only the major
events have been included, to help you plan conven-
tion attendance.

Tuesday, July 27, 1982

9:00 am- 5:00 pm Annual CAl Update Seminar,
for CAl members only. Person-
al Financial Development —
Part Il

All Day Tours (sponsored by the Geor-
gia Auctioneers Association)
Wednesday, July 28, 1982
All Day Tours (sponsored by the Geor-

gia Auctioneers Association)
NAA Registration

Southern Fair (continuous mu-
sical entertainment and fair
booths, sponsored by Co-Host
State Associations). A truly
social gathering of the NAA
membership to kickoff the con-
vention!

9:00 am- 5:00 pm
8:00 pm-11:00 pm
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DEALER AUCTION g o S (i (g

DEALER

} " t}m it

e/ta/b&e G'aqd
Wholesale

2550 Shorter Avenue (Ga. Hwy 20 West)
ROME, GEORGIA |

Every MONDAY 10 AM.

This is an ABSOLUTE Auction where we sell Tools - Electronics- W atches
Furniture-Carpet - Gift Items-Household Goods and many other items
to the HIGH BIDDER.

ALL NEW MERCHANDISE SOLD — LARGE AND SMALL LOTS

NO JUNK
Terms of Payment: Cash or Certified Check

PHONE (404) 234-5946 GA. AUCTIONEER LICENSE NO. 129

= s T ——— s e e N —— ﬁ

THE AUCTIONEER



Thursday, July 29, 1982
7-30 am-10:20 am State Officers’ Breakfast and

Workshop

9:00 am-11:45 am NAA Workshops

8:30 am-10:30 am Ladies Hospitality Hour and
Educational program (spon-

sored by the NAA Auxiliary for
the ladies attending the 1982
NAA Convention)

1982 Atlanta Convention
Luncheon (official kickoff
luncheon for all registrants)

3:00 pm- 4:30 pm NAA Workshops
7:30 pm-12 mid. 1982 NAA Fun Auction

7:30 pm-11:00 pm Youth Activities (games and
entertainment)

Friday, July 30, 1982
7:30 am- 9:00 am State Associations’ Breakfasts

(rooms requested by State As-
sociations for sponsored break-

fasts)
Missouri Auction School Con-

tinental Breakfast (open to all
convention registrants)

Youth Activities Headquarters
(organized activities for youth
registered for the convention in
special Youth Activities room)

NAA Workshops

NAA Auxiliary Meeting (all
spouses of NAA members in-
vited to attend)

Ladies Luncheon and Program
(all spouses of NAA members
invited to attend)

NAA Workshops

Open Meeting of NAA Board
of Directors (all convention
registrants invited to attend)
NAA Awards Festival and Show
(recognition of NAA members
and entertainment for the fami-

lies)

Saturday, July 31, 1982
7:00 am- 7:30 am CAIl Continental Breakfast

7:30 am CAl Annual Meeting and Elec-
tions of Officers and Governors

NAA Workshops

Youth Activities Headquarters
(activities for the Youth regis-
tering for the convention)
Annual Meeting of the NAA
Annual Meeting continues
(election of officers and direc-
tors of the NAA)

7:00 pm-10:00 pm President’s Banquet

10:00 pm-12 mid. President’s Ball
12 midnight 1982 NAA Convention ends

Sunday, August 1, 1982

Members and guests return to homes, begin
vacations, etc. No official events planned on Sunday.

12 noon - 2:30 pm

9:00 am-11:00 pm

9:00 am-11:45 am
10:00 am-11:45 am

12 noon - 2:30 pm

1:30 pm- 2:45 pm
3:00 pm- 4:00 pm

7:00 pm-11:00 pm

9:00 am-10:20 am
9:00 am-11:00 pm

10:30 am-11:45 am
1:30 pm- 4:00 pm

May, 1982

Cash for Brokers!

| That’s right, we pay cash referrals to you
when your clients buy from us.

Estate for Sale

202 acre hunting and fishing estate

17 acre lake, 9 stall horse barn

3 bedroom house

Deer, quail, bass stream

o ﬁ\round 25 miles from Pinehurst, North Caro-
Ina

®* Adjoins state game preserve

®* $790.00 per acre

For this and other fine properties contact:

Col. Tom Mclnnis

P.O. Box 1331
Rockingham, North Carolina 28379

Call 919-652-5019 or 5498
Brokers Protected

Noz &
: A\
joe small

auctioneers, inc.

3114 Garden Brook Drive @ Dallas, Texas 75234 ® 214/241-1912

ATTENTION

AUCTIONEERS
ANTIQUE SHOPS
WHOLESALE OUTLETS

WE CAN SUPPLY YOU WITH

40 FT. CONTAINERS

OF BEAUTIFUL ANTIQUE FURNITURE, COLLECTABLES, AND
BRIC-A-BRAC DIRECT FROM ENGLAND, IRELAND, SCOTLAND
AND WALES. WE OPERATE A LARGE, WELL-RESPECTED
AUCTION GALLERY AND ARE ONE OF THE LARGEST IMPORTERS
IN THE SOUTHWEST.

e Merchandise Carefully Selected For Your Particular Market
All Levels Of Quality Available

Excellent "Mix " Of Items

All Customs, Duties, Fees, and Freight Paid

Guaranteed Delivery To Your Door

CALL US NOW FOR PRICES AND REFERENCES!
\\ (214) 241-1912
“ _

member national auctioneers association andtexas auctioneers association

'r el \ Joe Small, CAl TXE-012-0252
A — e\




The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batleries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to

carry at side, or can be placed on truck top, or used on a ladder. If you
want the best, this is it.

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
volt lantern batteries and has a battery powered mike. Only weighs 6

Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.
cord.

Be Modern. Use a Proven Up-To-Date Speaker

REISCH SPECIAL

It is a voice saver. Select the set that “LITTLE BIG VOICE” — JR-2

REISCH SPECIAL you feel will work best for you.
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
| Phone: 515 423-1465. Call or write for Special Wholesale Prices.

]
WE ARE CLOSEOUT

SPECIALISTS

Try our special $4.00 Ladies’ Assortment — | WAGNER WATCH CO., Dept. A
Dealers’ Inquiries Welcome. = 8 WEST 37th STREET
Have Latest Space Games, I NEW YORK, N.Y. 10018
Pen & Musical Alarm Watches | ; _

| Name

; i

Address
Wagner Watch Co., Dept. A }
| 8 West 37th St., N.Y., N.Y. 10018 !City — State Zip

- THE AUCTIONEER



Auxiliary to the
National
Auctioneers
Association

Dear Auxiliary members,

Your Auxiliary Board of Directors voted in 1980
to revise the Constitution and By-Laws, and in 1981
voted to incorporate. The Board has been advised
by legal counsel to incorporate to protect each and
every member of this Auxiliary from liability, for any
personal injury incurred during any of our functions.

There are two methods for accomplishing these
objectives:

1. Incorporate as a separate entity which would in-
volve initial expense of attorney fees, corporation
fees, etc., and yearly maintenance fees, plus the
time of filing all necessary yearly forms.

2. Have the National Auctioneers Association accept
the Auxiliary as a speciality class member. We
would be non-voting, but our autonomy would be
retained, allowing us the right of our own Board
of Directors and By-Laws, as long as it was not in
conflict with the NAA By-Laws and Articles of In-
corporation.

The desire of the Auxiliary Board of Directors is
to follow the second alternative and be a speciality
class member of the National Auctioneers Associa-
tion.

There will be a proposal on the agenda of the
NAA Board of Directors at the July meeting in Atlanta,
Georgia, to accept the Auxiliary as a speciality class
member. If it is approved, the current and proposed
revisions as published in this issue of THE AUCT!ON-
EER will be voted on by the Auxiliary at our annual
meeting on Friday, July 30, 1982.

| am certainly looking forward to seeing all of
you in Atlanta.

Mrs. Pat Dunning, secretary-treasurer
Auxiliary to the NAA
Elgin, lllinois

Dear Auxiliary members,

Traveling is what the Aldinger family has been
doing this far in 1982. Norm and | went to Florida
for the January board meeting and spent a few days
driving around in that 80 degree weather. We re-
turned from Florida, attended the North Dakota Auc-
tioneers Association State Convention, then took off
with the kids, and grandkids (nine in all) to visit rela-
tives in Boise, Ildaho and Portland, Oregon.

Now it's almost NAA Convention time already.
| hope many of you are planning to attend the At-
lanta Convention, too. As you can see by the sched-

May, 1982
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| Mrs Ann Willmmﬁ, P O Bmt 133 Arlingten. Washing--_:i::f-;_

ne 31 6—799.-.—2278
F? R . .
Mrs Pat___Bunning, P ﬁ Box 866 """ Elgin, lllmms 60120,;;;“_' .
phone 312-741-3433 ..

%.*;{;Mrs Fran Sm;th Angell Road Silver Creek New York-"
. 14136 phone: 716-934-4875
';jj.::;;_Mrs Joanne Laumeyer, 7306 Cleve Avenwe East Imrer
~ Grove Helghts, Minnesota 55075 phone 612-455-9547-
F?MS EXPIRING 1983 .. .
§:..§?_f*;?Mrs Virginia Dilgard, 135 Umon, Ashland Ohlo 44805 -
phcme 419-325-2122 ----- '; ;:

:jf Ima 29532 phone 803-393—0431 ----- - .
i--fféf'_Mrs Betty Short, 1341 E. .rchard --Phoemx, Anzana 85020 .
phone 602-944-5626 -
;-. Mrs Irene Dudley, Route 4 Bm----a Hamptﬁn', . I'uwa 50; 1
. phone 5‘!5 456»4318

ule, many exciting things are being planned for our
enjoyment. As NAA Auxiliary members, we are a
very important part of the auction business. Attend-
ing the national and state conventions is another
way of showing our support of the auction profession.
It's a special pleasure to travel, read the different
auction ads, visit with convention friends and feel a

certain ‘‘at home-ness’’.
Let’s all be ‘“‘looking forward to Atlanta’.

Kay Aldinger, director
Auxiliary to the NAA
Cleveland, North Dakota

On an average day, 24 mailcarriers receive ani-
mal bites.

From AMERICAN AVERAGES
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By-Laws revisions
proposed for Auxiliary

For your comparison, the following pages con-
tain the current and proposed revisions for the By-
Laws of the Auxiliary to the National Auctioneers As-
sociation.

Current By-Laws

CONSTITUTION AND BY-LAWS
LADIES AUXILIARY
to the
NATIONAL AUCTIONEERS ASSOCIATION
1977 REVISED EDITION
JOAN RITTENHOUSE — PRESIDENT
GLENDA JOHNSON — SECRETARY

PREAMBLE

Whereas it is necessary in order to more effectively assist in cultivating
a spirit of cooperation, to aid in protecting the interest of the profession,
we, the Wives, Mothers, Widows and Daughters of Auctioneers, do hereby
pledge ourselves to these purposes and do adopt for our government the
following Constitution and By-Laws:

ARTICLE | — NAME
Section 1. The name of this organization shall be the “LADIES AUXIL-
IARY TO THE NATIONAL AUCTIONEERS ASSOCIATION".

ARTICLE Il — OBJECTS

The objects of this organization shall be:
Section 1. To help promote and advance the profession of Auctioneer-
ing at all times.
Section 2. To help promote the interest of all Auctioneers in every
possible way.
Section 3. To help create and maintain a health and welfare program.

ARTICLE Il — MEMBERSHIP

Section 1. Anyone who is a Wife, Mother, Widow or Daughter of a
member of the National Auctioneer’s Association, in good standing, shall
be eligible to membership in this auxiliary.

Section 2. An applicant for membership in this auxiliary, shall be will-
ing to swear that she is not a Communist, is not affiliated with the Com-
munist Party in any way whatsoever and that she does not advocate the
overthrow of the Government of the United States.

Section 3. Membership in this Auxiliary shall be classified as follows:

(INDIVIDUAL) Any individual may become a member upon payment of
annual dues of $5.00 so long as Husband, Son or Father is a member in
good standing of the National Auctioneer’'s Association.

(HONORARY) Honorary membership may be granted by the Board to
anyone who has rendered outstanding service to or in behalf of this Auxil-
lary, regardless of age.

ARTICLE IV — OFFICERS

Section 1. The officers of this Auxiliary shall be President; First Vice
President; Second Vice President; Secretary-Treasurer; and Ten Directors.
The terms of the Directors shall be three years and they will be so elected
that the terms of three shall expire each year. The retiring President shall
automatically become a Director for the term of three years.

ARTICLE V — DUTIES OF OFFICERS

Section 1. It shall be the duty of the President to preside at all meet-
ings of the Auxiliary, to enforce due observance of the Constitution, By-
Laws, Rules and Regulations; to decide all questions of order; to offer for
consideration all motions regularly made; to call special meetings, appoint
all Committees not otherwise provided for; shall make no motions, nor vote
on any question or motion unless the members present be equally divided,
when she shall cast the deciding vote.

Section 2. It shall be the duty of the first Vice President to perform
all the duties of the President in the absence of or at the request of the
President.

Section 3. It shall be the duty of the second Vice President to perform
all the duties of the President in the absence of both the President and the
first Vice President.

Section 4. It shall be the duty of the Secretary-Treasurer to attend all
meetings and to record all proceedings; to register the names and ad-
dresses of the members: to issue all notices required; to receive all appli-
cations for membership and to record same when approved for member-
ship; to answer all communications, except those requiring the attention of
the various officers and furnish at all times any communication upon re-
quest by any Office of this Auxiliary. The Secretary shall be rei_rnbursed
for any expenditures made by her in the performance of her duties. She
shall perform such other duties as the President my direct. In her capacity
as Treasurer she shall be bonded and receive all monies of the Auxiliary
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and keep a written account thereof; she shall make no payments without
the approval of the President. She shall keep her books available at all
times for auditing and shall render a financial statement to the Auxiliary
whenever called upon to do so by the Officers and Directors.

Section 5. The Board of Directors shall consist of all duly elected
Officers and ten Directors.

ARTICLE VI — ELECTION OF OFFICERS AND DIRECTORS

Section 1. The election of all officers and directors shall be by ballot
whenever there is more than one candidate for office. A plurality vote shall
elect.

Section 2. The officers shall serve for one year or until their successors
are duly elected and qualified. No officer shall serve for more than two
successive years. All retiring officers shall at the expiration of their term,
surrender all records of their respective office to their successor.

Section 3. Vacancies in office shall be filled by the Board of Directors.

Section 4. The Board of Directors shall have full management of the
business of the Auxiliary between annual meetings subject to such policies
and instructions as are adopted by the Auxiliary at its' annual meeting.

ARTICLE VIl — MEETINGS

Section 1. The meetings of this Auxiliary shall be held once a year at
the time and place of each Convention of the National Auctioneer’s Associa-
tion.

Section 2. Meetings of the Board of Directors shall be held immedi-
ately before and following the annual convention.

Section 3. Special meetings of the Board of Directors may be called
by the President upon request of five members of the Board.

Section 4. A majority of the members shall constitute a quorum for the
meeting of the Board of Directors.

Section 5. Twenty-five members present shall constitute a quorum at
the annual meeting of this Auxiliary.

ARTICLE VIl — AMENDMENTS

Section 1. Amendment to this Constitution and By-Laws hereunto an-
nexed, must be handed to the President in writing. She shall present such
amendments to the Board of Directors and publish them in the “AUCTION-
EER”. They shall be voted upon at the next regular meeting or special
meeting called for that purpose, due notice of at least 30 days having been
given. Two-thirds vote of all members present and voting shall be neces-
sary for adoption.

ARTICLE IX — AUTHORITY ON PROCEDURE |
Robert’s Rules of Order, revised, shall be the authority on all parlia-
mentary points not covered by the Constitution and By-Laws of this Auxiliary.

ARTICLE X
The official emblem of this Auxiliary denoting membership, shall be
the same as that of the National Auctioneer’s Association, but in pin form.
The aforegoing suggested Constitution and By-Laws are hereby sub-

mitted.

STANDING RULES — INAUGURATION OF OFFICERS

Section 1. At the inauguration of each officer, she shall be required
to make the following affirmation, ‘| do hereby solemnly promise that | will
faithfully discharge the duties of my office to the best of my knowledge and

ability.” | |
Section 2. Initiation of members: The following affirmation shall be
required of each person becoming a member: "I do hereby solemnly

promise that | will faithfully conform to all the laws. rules and regulations
set down in the Constitution and By-Laws of this Auxiliary. . |

Section 3. No provisions in the Constitution and By-Laws of this Auxil-
iary shall conflict with those of the National Auctioneer’s Association.

BRITTEN AUCTION ACADEMY

P.O. Drawer B, Bryan, Tex. 77801
Approved by Texas Education Agency

The School of Distinction

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Clerking Sheets
A Kwick Klerk Exclusive!!
Individual, snap-out slips
The fastest system going

Some say the time saved pays for them

RuJic

Box 147 Northfield, Mn. 55057
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Proposed revisions

Below are the revised Auxiliary By-Laws to be
considered by the NAA Board of Directors and the
Auxiliary membership, at the July 30, 1982 annual
meeting of the Auxiliary.

BY-LAWS
of the
AUXILIARY
. to the
NATIONAL AUCTIONEERS ASSOCIATION
1982 REVISED EDITION

BY-LAWS
PREAMBLE

Whereas, this Auxiliary has been accepted as a specialty class of
membership by a duly authorized Amendment to the By-Laws of the National
Auctioneers Association; and,

~ Whereas, the By-Laws of the National Auctioneers Association permit
this organization to operate autonomously so long as it is not inconsistent
with the Articles of Incorporation and By-Laws of the National Auctioneers
Association.

Whereas, it is necessary in order to more effectively assist in cultivating
a spirit of cooperation, to aid in protecting the interest of the profession, we
the Spouses, Parents, Widowed Spouses and Children of Auctioneers, do
hereby pledge ourselves to these purposes and do adopt for our govern-
ment the following By-Laws of the Auxiliary to the National Auctioneers As-

sociation.
ARTICLE | — NAME

Section 1. The name of this organization shall be the “AUXILIARY TO
THE NATIONAL AUCTIONEERS ASSOCIATION".

Section 2. Here and after all references to the “AUXILIARY TO THE
NATIONAL AUCTIONEERS ASSOCIATION” shall be referred to as the
“Auxiliary”. |

ARTICLE Il — PURPOSES

Section 1. To help promote and advance the profession of Auctioneer-
ing at all times.

Section 2. To help promote the interest of all Auctioneers in every
possible way.

Section 3. To help create and maintain a health and welfare program.

Section 4. To assist the National Auctioneers Association in achieving
it's goals as stated in their By-Laws.

ARTICLE Il — MEMBERSHIP

Section 1. Anyone who is a Spouse, Parent, Widowed Spouse or a
Child of a member of the National Auctioneers Association in good stand-
ing, shall be eligible to membership in this Auxiliary.

Section 2. Membership in this Auxiliary shall be classified as follows:
INDIVIDUAL — Any individual may become a member upon payment of an-
nual dues as determined by the Board of Directors of this Auxiliary.
HONORARY — Honorary membership may be granted by the Board of Di-
rectors to anyone who has rendered outstanding service to or in behalf of
this Auxiliary. Honorary members shall not be required to pay dues and
shall not be entitled to vote.

ARTICLE IV — OFFICERS
The Officers of this Auxiliary shall be President; President-Elect; Vice
President; Secretary-Treasurer; Historian; and ten (10) Directors. The terms
of the Directors shall be three (3) years and they will be so elected that the
terms of three (3) shall expire each year. The retiring President shall auto-
matically become a Director for the term of three (3) years.

ARTICLE V — DUTIES OF OFFICERS

Section 1. It shall be the duty of the President to preside at all meet-
ings of the Auxiliary, to enforce due observance of the By-Laws, Rules and
Regulation; to decide all questions of order; to offer for consideration all
motions regularly made; to call special meetings, appoint all Committees
not otherwise provided for; shall make no motions nor vote on any question
or motion unless the members present be equally divided, when he or she
shall cast the deciding vote.

Section 2. It shall be the duty of the President-Elect to perform all the
duties of the President in the absence of or at the request of the President;
to chair the Educational Program.

Section 3. It shall be the duty of the Vice President to perform all the
duties of the President in the absence of both the President and President-
Elect; to chair the Membership Committee.

Section 4. It shall be the duty of the Secretary-Treasurer to attend all
meetings and to record all proceedings; to register the names and ad-
dresses of the members: to issue all notices required; to receive all appli-
cations for membership and record same when approved for me_mbershtp;
to answer all communications execpt those requiring the attention of the
various Officers and furnish at all times any communication upon request
by any Office of this Auxiliary. The Secretary shall be reimbursed for any
expenditures made in the performance of these duties; shall perform such
other duties as the President may direct. As Treasurer, shall be bonded
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and receive all monies of the Auxiliary and keep a written account thereof:
shall make no payments without the approval of the President; shall keep
books available at all times for auditing and shall render a financial state-
ment to the Auxiliary whenever called upon to do so by the Officers and
Directors. Shall make the books available to the National Auctioneers As-
sociation Board of Directors upon request after reasonable notice being
given for the purpose of audit.

Section 5. It shall be the duty of the Historian to keep records and
scrapbook of activities of the Auxiliary.

Section 6. The Board of Directors shall consist of all duly elected
Officers, ten (10) Directors and Historian.

Section 7. It shall be the duty of the immediate Past President to
serve as a liaison to coordinate activities between Auxiliary and the National
Auctioneers Association when necessary.

Section 8. It shall be the duty of the Past President of the Board of
Directors whose term expires during the convention to chair the Youth
Activities Committee; the Past President of the Board of Directors whose
term will expire the following year shall assist.

ARTICLE VI — ELECTION OF OFFICERS AND DIRECTORS

Section 1. The election of all Officers and Directors shall be by ballot
whenever there is more than one candidate for office. A majority vote shall
elect.

Section 2. The Officers shall serve for one (1) year or until their suc-
cessors are duly elected and qualified. No Officer shall serve for more
than two (2) successive years. All retiring Officers shall at the expiration of
their term surrender all records of their respective office to their successor.

Section 3. Vacancies among the Officers and Directors of this Auxil-
iary shall be filled by a majority vote of a quorum of the Board of Directors.
The Officer or Director so chosen shall be appointed for the unexpired
term of the predecessor in office.

Section 4. The Board of Directors shall have full management of
the business of the Auxiliary between annual meetings subject to such
policies and instructions as are adopted by the Auxiliary at its annual meet-

ing.
ARTICLE VIl — MEETINGS

Section 1. The meetings of this Auxiliary shall be held once a year at
the time and place of each Convention of the National Auctioneers Associa-
tion.

Section 2. Meetings of the Board of Directors shall be held Immedi-
ately before and following the annual convention.

Section 3. Special meetings of the Board of Directors may be called
by the President upon request of five (5) members of the Board.

Section 4. A majority of the members of the Board of Directors shall
constitute a quorum for the meeting of the Board of Directors.

Section 5. The act of the majority of the Directors present at a meeting
at which a quorum is present shall be the act of the Board of Directors.

Section 6. Twenty-five (25) members present shall constitute a quorum
at the annual meeting of this Auxiliary.

Section 7. The act of the majority of the membership present at the
annual meeting of this Auxiliary at which a quorum is present shall be the

act of this Auxiliary.

ARTICLE VIl — AMENDMENTS

Section 1. The Board of Directors shall have power to make, alter,
amend, and repeal the By-Laws of the Auxiliary by affirmative vote of two-
thirds (2/3rds) of the members of the Board of Directors present at a meet-
ing at which a quorum is present, provided, however, that notice has been
given to the Board of Directors of the proposed action at least thirty (30)
days prior to the meeting at which such action is taken. |

Section 2. The proposed amendments shall be prepared in written
form. At the discretion of the Board of Directors this proposal shall be
published in the “Auctioneer” at least thirty (30) days prior to the meeting
at which such action is taken; or in lieu of publication, the proposed Amend-
ment shall be available to the membership by request, with a notice of same
to be published in the “Auctioneer’ at least sixty (60) days prior to the

meeting.
ARTICLE IX — AUTHORITY ON PROCEDURE |
Robert’'s Rules of Order, revised, shall be the ay'ghorlty on all parlia-
mentary points not covered by the By-Laws of this Auxiliary.

ARTICLE X — OFFICIAL EMBLEM
The official emblem of this Auxiliary denoting 'membershl_p shall be
similiar to that of the National Auctioneers Association as designated by

the Board of Directors, from time to time.

STANDING RULES — INAUGURATION OF OFFICERS

Section 1. At the inauguration of each officer, said officer shall be
required to make the following affirmation: “I do hereby solemnly promise
that | will faithfully discharge the duties of my office to the best of my know-

I !:I"

ledgeSeEl<!_‘,1tcii4;:f:r11|:}g.WInitiati-::)n of members: The following affirmation shall _be
required of each person becoming a member: ‘| do hereby solemnly promise
that | will faithfully conform to all the laws. rules and regulations set down
in the Constitution and By-Laws of this Auxiliary. ‘ _

Section 3. No provisions in the Constitution and By-Laws of this Auxil-
iary shall conflict with those of the National Auctioneers Association.

—

Nine of every ten shoppers enter a supermarket
in @ good mood, but only three of four are in a good
mood when they leave.

AMERICAN AVERAGES
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An ounce of Freedomike.
is worth a pound of EA.

Freedomike Wireless Microphones From Lectrosonics

Without even realizing it, many auctioneers let “something” get between them and
the bidders. That “something” is supposed to help the auctioneer reach his
audience, but it also gets in the way.

That “something” is the P.A. system. Maybe it gets in the way when you
have to stop your bid calling and lug it to another table. Maybe the

bidders watch you drag your mike cord around instead of listening to
your bid calls. Maybe you need three hands to hold up both the s
merchandise and your microphone.

Now you can discover total freedom from your P.A. system...with a
Freedomike wireless microphone system from Lectrosonics. Each
system consists of a microphone connected to a cigarette-pack

size transmitter which sends your voice signal to a receiver. The
microphone clips to your tie or shirt. The transmitter fits in your
pocket, or in a belt-clip pouch. The receiver, which can be
a hundred yards away, plugs into the microphone input o
of any P.A. system. The Freedomike system uses special
Unichannel 1y circuitry to eleminate unwanted inter- ' At :
ference. A protective carrying case is also provided. i Lt

Freedomike...for the auctioneer who wants the bidders
attention focused on his bid calls, not on his P.A. system.
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Voice Projector 18
Ultra Portable P.A.

For years the Voice Projector 18 has been the
benchmark by which auctioneers measured

quality in self-contained P.A. equipment. Now
meet the all-new VP18R. The VP18R has

all the features of the older model, \ Plus POWQI’ 48R
. ,l plus high-level input and 7 Amp]ifier/Speaker

output for connecting
to other audio If you and your Freedomike
devices. lts system travel to places with no
rechargeable house P.A. system, Lectrosonics
power pack has the Plus Power 48R. With
lasts 50% longer its own powerful 16 watt rms
than the old VP18. amplifier, 8" speaker and
rechargeable batteries, the PP48R

enables you to use your
Freedomike system anywhere...
even if miles from the nearest
AC power source.

L eCctroooNIco. ING

ALBUQUERQUE. NEW MEXICO, US A

Lectrosonics products for auctioneers are available from:

DUANE GANSZ BILL. HAGEN FORREST MENDENHALL KEN McCORMACK
Duane E. Gansz Auction & Realty = Western College of Auctioneering Mendenhall School of Auctioneering McCormack Auction Co.
14 William Street Box 1458 U.S. Highway 29 & 70 8229 Golden Avenue
Lyons, NY 14489 Billings, MT 59103 High Point, NC 27263 Lemon Grove, CA 92045
315-946-6241 406-252-2565 919-887-1165 714-697-1778
COL. GORDON TAYLOR HUGH MILLER ROWLAND HUEY DAVE KESSLER
Reisch World Wide College of Auctioneering Curran Miller Auction John Huey & Sons The Auction Marketing Network
Box 949 13020 N. Street, Highway 57 11660 Parkway Drive 122 West Main
Mason City, Iowa 50401 Evansville, IN 47711 North Huntington, PA 15642 New Paris, Ohio 45347
515-423-5242 812-867-2486 412-863-4961 513-437-0263
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. SCHOOL OF

GTIONEERING |

JIM GRAHAM SCHOOL OF AUCTIONEERING, January class of 46 students.

S e M NEXT CLASS .
CCIM, CRB, AFLB JULY 26

e Learn the Professional chant

AUCTIONEERING

LEARN

in Beautiful

FLORIDA

Enjoy the Ocean and the Palm Beaches while you learn —

Become a Professional Auctioneer in 1 Week

JIM GRAHAM training makes you STRONG . . as an

* Every type auction is covered Auctioneer; Businessman; Speaker. Men or women.

e Latest video training equipment
.. lets you view your progress

e Every student personally trained
by Col. Jim Graham

e Highly professional Instructors

REAL ESTATE auctions . . our specialty
MONEY

T BACK
You'll like our FAST START system GUARANTEE

Graduates from other schools are welcome

FREE BROCHURE
JIM GRAHAM SCHOOL OF AUCTIONEERING

ELECTION TIME APPROACHES. All NAA mem-
bers have a duty and responsibility to participate in
the election process, to determine those who will
represent us in the various elective offices — those
who will provide the leadership necessary to carry
out the goals and objectives of the NAA. The last
week in July allows for ample time to give thought
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204 U.S. 1, North Palm Beach, FL 33408 (305) 844-1723

to whom you would like to nominate or support for
elective office. It is important for you to get involved
In the election process, to ensure that the leadership
oglevery level of the NAA remains strong and cap-
able.

B. G. Coats
43



YOU CAN LEARN TO AUCTION REAL
 ESTATE SUCCESSFULLY...AND

BECOME A QUALIFIED AUCTIONEER

THE FIRST COMPLETE HOME STUDY COURSE
EVER DEVELOPED ON HOW TO SUCCESSFULLY AUCTION REAL ESTATE

BROKERS/AGENTS:

m Offer this additional successful marketing technique

to your clients.

m There are many advantages to a public sale
(Auction).

m Learn what they are and offer this alternative to
your clients.

m Give yourself and your company this important
edge.

m Auctions can produce sales where all other
marketing techniques fail.

For many of you this could mean the beginning of a
whole new career in real estate; for others it will mean
many extra dollars in income. This detailed course,
authored by one of America’'s foremost real estate
auctioneers, will teach you all you need to know...
There is no other course offered anywhere quite like
this one.

A comprehensive marketing education by an instructor
who combines his knowledge as a highly successful
practicing auctioneer, together with the teaching tech-
niques from his seminars that have been so widely
acclaimed by graduate students.

About the Author: Melvin A. (Mel) Giller. Realtor—
Auctioneer. Thirty years' background in sales, sales
management and marketing and is a nationally recog-
nized author, lecturer and instructor on the Marketing
of Real Estate by Public Sale. He entered the real estate
profession in the early 1960’s. He has been involved as
a Real Estate Developer, and at one time in his career,
operated a company that was comprised of 87 sales
people. Several years ago, he recognized the enormous
potential of the Public Sale as a marketing tool for the
sale of real property, and he has dedicated himself to
this profession. He is the President of Nationwide
Auction Company, with offices in Tucson, Arizona and
Newport Beach, California.

GRADUATES WRITE:

Thank you for introducing me to a new Real Estate phenom-
ena...Auctioneering.

My first auction was a tremendous success thanks to your
training and support. By using your workbook as a guide, |
was able to coordinate the entire auction step by step and
everything fell into place.

J. Johnson, Real Estate Broker
Los Angeles, California

My first series of auctions resulted in my selling 3 out of 4
properties offered, for a sales price totalling $310,000. What is
even further exciting is that | placed an additional $582.000
into escrow from my reqularly listed real estate, as a result of
the contacts that | made from the auctions.

Let theseresults be testimonial to the incredible success of the
auction technique and the course you taughtme in Las Vegas.

G. Artoux, Realtor Associate
Malibu, California

s e A S ST i S e e SN SIS SEE JEE g oS

The most exciting thing to happen to me in the 10 years that |
have held a real estate license, was to attend your course on
how to auction real estate. The instruction was fast-moving
yet complete in every detail.

You have introduced me to an exciting profession, and with
all due respect to your excellent teaching, | am now conduct-
ing my own successful real estate auctions.

| heartily recommend your course to anyone interested in
learning how to auction real estate.

J. Platt, Real Estate Broker
Anchorage, Alaska

Your course has changed my entire career. At my firstauction
sale, we offered 21 apartment houses and sold 19 of the 21
properties, with total sales in excess of $4,000,000.

| was simply amazed as | watched the auction magic unfold.
| followed the contents of your course to the letter, and they
became words of gold, now proven again.

As a real estate broker, this marketing method is quite reward-
ing. Your experience and advice made the difference between
mediocrity and the sensational success of our auction. | am
deeply indebted to you.

C. Ormbrek, Real Estate Broker
Santa Fe, New Mexico

COURSE INCLUDES A 76 PAGE INSTRUCTION
MANUAL, AND FOUR (4) cassettes covering 24 topics.
The topics include: HOW TO ACQUIRE LISTINGS,
CLIENT COUNSELING, HOW TO CHARGE FOR
YOUR SERVICES, PROMOTING THE AUCTION,
CONDUCTING THE SALE, THE SECRETS OF HOW
TO CRY THE CHANT OF THE AUCTIONEER (asound
that has thrilled millions of auction goers throughout
the generations). A separate section will instruct you
on how to auction personal property. The course
comes complete with samples of newspaper ads, bro-
chures, and all the forms you will need to be a qualified
auctioneer.

It's all here. Read it at home. Listen to it in your car.
Practice in your leisure. All for a one time cost of...

COMPLETE COURSE
ONLY

5895

sk, Bt wm

--------------------------------‘

Send me my course on HOW TO BECOME A SUCCESSFUL
REAL ESTATE AUCTIONEER. (Please Print) (California Resi-
dents add 6% sales tax.)

Name
Address
City State Zip

O Check enclosed. Make payable to Natl. Inst. of Real Estate
Auctioneers Inc.

O MasterCard 0O VISA
Exp. Date Signature

Mail to: National Institute of Real Estate Auctioneers, Inc.
3961 MacArthur Blvd., Suites 210 & 212, Newport Beach,
CA 92660 ® (714) 752-2298

Card No.

THE AUCTIONEER



Livestock
at Auction

More prizes, new
format planned for

‘82 World Livestock
Auctioneer Championship

Kansas City, Missouri — An expanded prize list
and an improved method for determining the winner
will be highlights of the 1982 World Livestock Auc-
tioneer Championship, Livestock Marketing Associa-
tion has announced.

LMA will conduct the 19th annual championship
on June 18 at the Pool Stockyards in Regina, Sas-
katchewan. The World Champion will receive the
Championship ring, valued at over $1,000, a variety

of merchandise prizes, and for the first time, a crisp
$1,000 bill.

The format of the event has been revamped so
that contestants will sell under conditions more close-
ly resembling actual livestock merchandising, LMA
officials said.

For the first time, this year there will be a pre-
liminary elimination contest, beginning at 9 a.m. on
the 18th. Each contestant will sell at least four
drafts of cattle in the 1982 Showcase Cattle Sale.

Judges will then select 15 finalists for competi-
tion, beginning at 3:30 p.m. Finalists will sell a mini-
mum of eight drafts of cattle, all under the normal
conditions and marketing practices of the Stockyards.

Selling several drafts of cattle provides a more
accurate picture of an auctioneer’s ability than being
judged on the sale of one or two drafts, the officials
said.

The growth in popularity of the contest brought
about the need for preliminary rounds, which in turn
will mean the finalists —and eventual titlists — are
the cream of the crop, the officials added.

The chairman of the 1982 Championship, Don
Allewell, said that three world titlists will be named
from the 15 finalists — the World, Reserve and Run-
ner-up Champions. There will be no regional cham-
pions as in the past, allowing the judges to pinpoint
the 15 top auctioneers, regardless of their geographic
location.

Allewell is manager of marketing and operations
for the livestock division of the Saskatchewan Wheat
Pool. He said all contestants will receive a certificate
of recognition for their participation, and the remain-
ing 12 finalists will receive a special award.

In addition to the prizes for the World Champion,
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the other two finalists will receive trophies and mer-
chandise prizes.

Judging will be done by a panel of five livestock
marketmen, commission firm operators, or livestock
dealers. They will score contestants using the same
criteria they would use in hiring an auctioneer for
their business, assuming each contestant applied for
employment and would accept the same salary.

Each contestant’s score will be announced as
soon as possible after his turn behind the micro-
phone — another first this year — and all decisions
of the judges will be final.

The presentation of awards will be announced
the evening of the 18th at a dinner-dance in Regina.

Each contestant must be a livestock auctioneer,
at least 18 years old, and must be sponsored by a
livestock marketing business. Entry fees are $250
for U.S. contestants and $290 for Canadians.

Further information and entry forms can be ob-
tained by contacting LMA, 301 East Armour Blvd.,
Kansas City, Missouri 64111, telephone (816) 531-
2235.

By his or her 70th birthday, the average Ameri-
can will have eaten 14 steers, 1050 chickens, 3.5
lambs and 25.2 hogs.

From AMERICAN AVERAGES
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Many sizes, styles and prices in stock now and
available for immediate delivery!

VALDOSTA
Tent and Awning

706 N. Forrest/P. 0. Box 3178/Valdosta, Ga. 31601

GORDON L. SHAW  BES- (912)247-9643

Manufacturers of Quality Tents for 25 Years!




The Auctioneer’s ‘‘Auctioneer’

HEN YOU HAVE AN AUCTION THAT ® COLORFUL TENTS (For Outside Sales)
REQUIRES THE FACILITIES THAT e ALL ASSOCIATED EQUIPMENT (P.A.
ONLY A NATION-WIDE ORGANIZATION CAN Systems, Chairs, Organs, Sound Trucks,
OFFER. HUDSON AND MARSHALL. INC. IS Cattle Pens, Portable Generators, Etc.)
READY TO WORK FOR YOU. IN ADDITIONTO @ NATIONWIDE ADVERTISING (In House
THE SERVICES AND EQUIPMENT LISTED HERE, A ERGENY

LARGE STAFF OF HUDSON AND MARSHALL @ NATIONWIDE MAILING LISTS

SALES ASSOCIATES IS AVAILABLE FOR CON- @ FINANCING AVAILABLE (On Most All

SULTATION IN PRACTICALLY EVERY CATAGORY Properties)
OF REAL OR PERSONAL PROPERTY. ® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER’'S AUCTIONEER",
HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!!

BROKER PARTICIPATION INVITED.

Home Offices
Macon, Georgia

In Georgia Call HUDSON AND MARSHALL |} Atlconta B fives

Elsewhere Call ONE EFACONSFIELDPARK-MACON.GEORGIA31211 333 Sandy Spr C”.

TELEPHONE (912) 743-1511
800/841-9400 404/256-5450

Call Toll Free

e
S
-------

D-VOX COMPLETE -.. $285.00

FIBERGLASS CASE — 25 WATT MODULE — TWIN SPEAKERS

INCLUDES: Rechargeable Ni-Cad Battery Pack— Charger — Carrying Strap — Shure Unidyne
Microphone — Complete unit weighs approx. 5 Ibs.

* * * GSATISFACTION GUARANTEED * * *

Order by mail: Payment with order — we pay shipping . . . C.0.D. — you pay shipping. Kansas
residents add 3%2% sales tax.

DODGE MANUFACTURING co- DWIGHT V. DODGE, Owner

1123 W. 6th Street * P.O.Box 1513 ¢ Topeka, Kansas 66601 +« (913)234-6677
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Real Estate
at Auction
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Selling with the
magic word

By James E. Skeen
NAA member auctioneer
Orlando, Florida

The whole world changed and nobody told the
real estate people. The change isn’t something that
just happened overnight. It took decades. In my
own state, while thousands of Floridians were busy
studying ways to be successful in selling real estate,
the ways were already becoming outdated.

People have changed. Buyers are getting more
sophisticated. They understand financial terms to
the point where many of today’s real estate sales are
engineered through the buyer’s knowledge of “‘cre-
ative financing’”’. A few years ago, sellers became
very indignant if asked to hold a second mortgage.
Today, seconds of $20,000 and $40,000 on a home
sale are commonplace. Balloon mortgages are sug-
gested regularly by sellers anxious to sell.

How have these changes affected the real estate
people? Sellers are impatient to have their property
sold. A six month listing may produce a handful of
lookers and no offers. During this time the seller
makes mortgage payments on property no longer
needed or even wanted. Who gets blamed? The real
estate person, of course. Not enough advertising,
not enough open houses, not enough anything.

We have gone from a managerial society to an
entrepreneurial society while the real estate industry
was asleep. No, not really asleep, just indifferent to
change. Small real estate companies were becoming
large companies by recruiting as many new people
as possible through free schooling, offers of man-
agement possibilities, and a chance to get in on a
good thing. Real estate was the fastest growing in-
dustry in Florida. New branch offices were spring-
ing up fast. Yet the big sales were made by — the
same people who were making the big sales before.
The honest to goodness salesperson.

In the beginning, the franchise was successful
because it was a means to offer the broker the same
level of competence as his or her competitor. This
was a great thing because now the small broker had
national exposure, new tools, and the shared re-
sources of brokers from all over the country. Then
something started happening. Some real estate com-
panies outgrew the need for the franchise and broke
away. They wanted to be recognized on their own
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merit and not be held to a certain level of perform-
ance. While franchises may continue to pop up as
fast as office space is available, while all this “pro-
gress” is being made, the big sales are being made
by the entrepreneur.

The person with something truly different to
offer, regardless of the real estate sign out front, can
get sales in a slow market. How can we all get sales
In this market?

Learn financing better than anyone else.

Learn the inventory, not just your own.

Learn to talk with people.

Learn to listen.

Be different, get your own ‘“‘gimmick,” your own
unique “twist’”’ that will set you apart.

Who's selling what? Don’t just look at the com-
pany with the biggest ads. Watch the company that’s
making the biggest and the most sales.

Consider two real estate companies side by side.
Broker A has 300 sales associates and 10 branch
offices. Broker B has 10 sales associates and 1
office. Both companies are averaging 30 sales each
month. Broker A is looking for financing to help keep
the offices operating, and broker B is looking for a
new car for the spouse.

The real estate industry will evolve from the age
old method of promise the seller anything, get the
listing, send the listing to MLS, put an ad in some-
thing, put feet on desk and wait for phone to ring.

But have you heard about the weekend wonders
who nearly every weekend sell two or three dozen
properties out from under you? These were sales
made in the conventional manner, but with a new
“gimmick,” a new sales device. The auction method.
In my own real estate career, | have watched the term
“auction’”’ bececme a magic word. Sellers and other
brokers have started calling for the auction magic —
the best way to sell in a slow, or any market.

Now, instead of begging for listings, the requests
for auction services are carefully screened by our
committee, and only the best and most saleable are
booked. All of our properties are sold at absolute
auction or with a minimum bid. The seller pays for
the expenses of the sale, and may pay a higher com-
mission on the sale, but the advantages to the seller,
of course, are many.

The property will sell on the date agreed upon;
the property (if properly marketed) will bring true
market value — the price the buyer is willing to pay
and the price the seller is willing to sell. The prop-
erty will have maximum exposure through the auc-
tioneer’s expertise and the seller’s funding of the ex-
penses. The seller can stop making monthly pay-
ments for maintenance and mortgage, after a quick
closing. Last but not least, the auction is fun. The
usual open house may draw one or two couples,
while an auction may bring hundreds of good pros-
pects ready, willing and able to buy, then close with-
in two weeks to thirty days.

Meanwhile back at the office, the phone rings.
“A to Z Real Estate Inc., where we put your needs
first. Sorry, | didn’t get back with you. No, we
haven't sold your house yet, but we're trying.”
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ORDER FROM THIS AD NOW!| NOBODY BEATS OUR PRIGES!

THE BEST IN AUCTION & FLEA MARKET MERCHANDISE]] THE BEST IN AUCTION & FLEA MARKET MERCHANDISE

SHELDON CORD’S T00LS-ELECTRONICS—HOUSEWARES-JEWELRY

HELDON CORD’S
Jg\llbliilﬂ'rl{eog% I'.IE MILLION DOLLAR SALE

FOR ORDERS ONLY FOR ORDERS ONLY

CALL TOLL FREE (800) 621-7999 CALL TOLL FREE (800) 621-7998

LCD MEN'S LCD LADIES’ LCD MEN'S LCD LADIES' LCD 40 PC. AM-EM-MPX 25 PC. LARGE 17 PC.
= TONE WATCH WATCH WATCH w/ALARM | WATCH w/ALARM 6 POINT | waLKING STEREO | V2" DR SOCKET RUBIC'S  |%~ DR. SOCKET
PEN WATCH W/TWIST BAND | W/TWIST BAND BOXED | BOXED SOCKET RADIO SET PUZILE SET
BOKED BOXED BOXED $8.90 $8.90 SET WHEADPHONE |  $12.00 CUBES $3.00
S5.90EA. | SG.00EA. | SG.00EA. | @ EA. ] $3.75 SET | $19.95 EA. ser | $6.0000Z. |  sir
LADIES’ LCD MEN'S LCD LADIES' LCD LCD DIAMOND LCD STICK-ON 'L 7PC. 10 PC. 11 PC. 7 PC.

WATCH PENDANT | WATCH w/MUSICAL | WATCH W/ CUT LIGHTER MUSICAL WO0O0D HANDLE [SCREWDRIVER| WOOD HANDLE | NUT DRIVER FOOT
w/CHAIN ALARM MUSICAL ALARM WATCH CLOWN SCREWDRIVER SET SCREWDRIVER SET PUMP
$6.90 $10.90 $10.90 $15.00 |  cLock SET $12.00 SET $2.50 $4.00

EA. EA. EA. EA. $6.75 EA. : _ . SET EA.
s - | | | S2.00 ser | DZ. SETS | $3.50 sev | 1
LCD ULTRATHIN MEN'S LADIES WMEN'S CALENDAR | . o CHANGEABLE 4 PC. 11 PC. BOX & 4 PC. 5 PC. POCKET
MEN'S OR LADIES'( ~ MMIMESTOME |  RMINESTONE WATCH w/ 2-IN-1 CHAIN ADJ. OPEN END PIPE PLIER FISHERMAN
WATCH — DIAL WATCH WATCH EXPA. BAND W/FLOATING HEART WRENCH WRENCH WRENCH SET SPIN-CASTING
DELUXE BAND BOXED BOXED $6.90 & GENUINE DIAMOND SET SET SET $8.50 OUTFIT
$8.90 EA. $7.50 $9.90 EA o | $30.00 DOZ. | | $7.00 ser | $7.00 SET | $9.90 ST SET $5.75 EA.
NEW CAR SPOT- 17-JEWEL ASST. MICKEY WALT DISNEY r 40 PC. 2-TON 14 PC BOX 6" i HEAVY
LIGHT PLUGS INTO| POCKET WATCH RiNG MousE CHARACTER TAP & DIE COME-A-LONG & OPENEND | MECHANIC'S GUAGE 19”

CAR CIGARETTE | W/MUNT SCENE WATCHES WATCH WATCH SET PULLEY WRENCH SET VISE TOOL BOX
LIGHTER EASE $12.90 $6.90 $6.90 $9.50 $8.50 $14.90 $30.00 $5.90

$24.00 DOZ. | $18.95¢. EA o | EA. SET EA. 1 SET EA EA.

| — | O St T— i =
DIAMOND ITALIAN ASST. ASST. FROSTED HEART GIANT MEN'S MEN’S 3 LITTLE T 2-BLADE
CUT CROSS HAND AND “B:ﬂm NECKLACE/ NECKLACE/ MUSICAL ALL GLASS ALL GLASS DUKE AMER. MADE
PENDANT HORN DISPLAY EARRING EARRING BEER STEIN MIRROR SMOKE LOCK BLADE BARLOW
PENDANT SET — BOXED SET $6.90 EA SUNGLASSES | SUNGLASSES KNIFE KNIFE
$3.50 oz. $5.00 oz. $18.00 pisPLAY ' $12.00 oz. $12.00 oz. | ' ' ., $11.50 0z | $10.50 | $10.00 DZ. $18.00 pz.
NEART AND METAL BOXED 3 DZ. DIAMOND 3 DZ. IMTIAL ASST. COPPER 5” LOCK BLADE CANNON MEN'S RAY-0-VAC DISPOSABLE
ASST. LOCKETS COCA COLA CUT EARRING PENDANT MUSICAL KNIFE/LEATHER| TOWELS PROMOTIONAL LANTERN GAS
BOXED GAME SET DISPLAY sy | SU'I::IIEUA?'EEUSLF SHEATH LARGE SIZE WALLET W/6 VOLT LIGHTER
$24.00 CARDS & DICE $12.00 $15.00 TENNIS, ETC. $30.00 $16.90 $10.80 BATTERY $45.00
DOZ. $24.00 DOZ. DISPLAY DISPLAY $4.50 EA. DOZ. DOZ. D0Z $30.00 DOZ. GROSS
s . — B —_—l —_— o m—
DIAMOND SMALL LE. PISTOL MUSICAL ANGEL MASCOT 4 PC 7PC LARGE AIRPOT STICK-ON NECKLACE/
cut PISTOL BUTANE BUTANE LIGNTER BUTANE GOLD DERRINGER GROOVE JOINT COPPER CLAD 1.9 LITER LCD CLOCKS | EARRING SET
BUTANE LIGHTER w/FLASHUGHT LIGHTER LUGNHTER PLIER SET COOKWARE HOT OR COLD DAISY/STRAW- BOXED
LIGHTERS $3.50 $7.50 | $7.90 $7.90 $8.90 SET 6 TO A CASE BERRY/HEART $12.00
$24.00 oz. EA. EA. EA EA SET $11.90 SET | $24.00 CASE | $57.00 nozl 002
. $ —-r —d 5 -
BUTANE WINOPROOF 10 x 50 DISPOSABLE ANTIQUE AM/FM AM/FM 100w ROLLS AM POCKET
PEY | LIGHTER BINOCULARS UGNTER DIE CAST IN-DASH IN-DASH CAR BOOSTER/ ROYCE RADIO -
LIGHTER CARDED WeASE | 20z/camo PENCIL 8-TRK. CASSETTE EQUALIZER RADIO ASST.
SHARPENER
$29.95 $45.00 REPLICAS PLAYER PLAYER $25.00 $5.75 COLORS
$40.00 oz $5.90 oz PAIR 6ROSS $8.90 DZ. $30.00ea | $30.00 €A EA EA. $2.50 ea.
IMPORTED LADIES' FULLY MEN'S FULLY DELUXE 8 PC. 49 MHZ | HAND-HELD
mmm 2 PC. PEN/PENCIL AUTOMATIC AUTOMATIC LEATHER POOL TABLE ‘ BAND 3-CHANNEL g:gg Hs"\rTEfz
CLOCK PPEE';F‘;:_'TE ot e | PusHBuTTON | PusH-auTTON TRUCKER'S | COASTER SET | WALKIE | 2 WATT C.B. i
$10.80 DOZ. UMBRELLAS UMBRELLAS WALLETS ALL WOOD I TALKIE SET TRANSCEIVER s 5'
L $30.00 00z. | §28.00 DOZ. | $28.00 DOZ. | | $36.00 DZ. | $6.90 ea. | $18.90 sev [ $75.00 pr. |  DO%:

ORDER DIRECT FROM THIS AD — SEND CASHIER’S CHECK, MONEY ORDER OR CERTIFIED CHECK FOR IMMEDIATE 24-HOUR SERVICE. $100

MINIMUM ORDER. WHOLESALE — FOR RESALE ONLY. VISIT OUR GIANT NEW SHOWROOMS. BRING YOUR CAR OR TRUCK AND LOAD UP.
$2.000.000 INVENTORY ON HAND AT ALL TIMES. BEST IN PRICES, SERVICE, QUALITY. NEW 1982-'83 CATALOG ON THE PRESS!

SHELDON CORD PRODUCTS ~"" " 27 o oa 0w

DEPT. ST-4, 2201 W. DEVON - CHICAGO, IL 60639 PHONES: (312) 973-7070 973-7071
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Gold is where you find it

By John E. Schwartz
NAA member auctioneer
Prescott, Arizona

A man had approached me at the conclusion
of an estate auction to have a few words. Frankly, |
was tired after three hours of bid calling, preceded
by three hours of setting up that particular auction,
which involved moving all the sale items five miles
from one location to another. But I've learned that
some of the best opportunities come at inconvenient
times, so | willingly listened to what the man had to
say.

He told me that he had the responsibility of
settling an estate, and wondered if we would handle
an auction of household goods when he got things
in order. | said we’d be glad to. We briefly discussed
our commission rate and services, which were agree-
able, so | gave him my business card. | asked him
to call when he was ready to make the arrangements.

Several months had passed and | was reminded
of the contact when | got a phone call from the pros-
pect saying he was ready to schedule an auction.
We arranged to meet the next day to inventory the
sale items and set a date.

My wife, who is also my clerk, went with me to
help. As soon as we started the inventory, it was
obivous that we had a potentially good auction. It
was a complete household, with a number of nice
antique items, many tools, sporting goods, automo-
tive items, and photographic equipment.

We went from room to room, making our list,
and ended up in the basement. As we were finishing,
our client made a casual remark about ‘‘some junk
stored in the crawl space but wasn’t worth bothering
with.” He mumbled something about old children’s
toys and a dilapidated cast iron bed. | was curious,
so | directed my flashlight through the opening to the
crawl space. My wife and | simultaneously looked
wide eyed at each other, because what we saw under
there looked extremely interesting.

“*Would you have any objection if we came here
on Saturday and crawled under there to see if there
are any salable items,” | asked. “It’'s amazing what
people will pay money for at an auction sometimes.”

“It's O.K. with me,” the administrator said, “if
you want to go to the trouble.”

The crawl space was about four feet high, and
half the length, plus all of the width of the house in
size. We took an extension cord and bulb, plus
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worked with flashlights. We relayed items to the
opening, and handed them to the estate adminis-
trator. First, we found a box of old linens including
several nice woven table covers. We pulled out a
nice old cast iron bed, plus two wooden twin beds
from the thirties. Next, the dust flew as we dragged
out four kerosene type room hetrolas also from the
thirties. There was a box of small, 1940’s toys, in-
cluding some Mickey Mouse and Donald Duck items.
A nice antique tricycle appeared. Then, we found a
whole case of soda pop, bottled years ago by a now
defunct firm, but there were 24 full bottles still intact.
There was much more — old jars, beer bottles, milk
bottles, galvanized pipe, a wooden cabinet. nice old
wooden crates, tongue and groove hardwood floor-
Ing, antique auto windshields, and even an unopened
container of Old Dutch Cleanser with a price tag of
O¢ still legible.

Apparently our enthusiasm about this auction
was evident in the advertising, because on sale day
we had many eager bidders arrive before preview
time of 9:00 a.m. By 9:30 over 100 bidders regis-
tered; and by 10:00 there were nearly 200 bidding
cards out, ending with 250 bidders for the day.

The results of the first offering convinced me
that all the positive feelings | had were accurate,
and we set the stage for a great auction. The open-
ing item was a 1923 oversize Silver Certificate one
dollar bill. It was nice, but definitely not uncircu-
lated. The bidders almost fought for my attention,
and we quickly got to $25. We started selling small
household goods and high prices prevailed.

And so it went from item to item, everything
bringing top dollar. We sold until 1:30 p.m. in the
front yard, then moved to the back yard to sell tools
and sporting equipment. By then, the refreshment

Continued page 51

—
Need License
Law Information?

For current license law information, con-
sult the “License law update’ on page 13 of the
April, 1982, AUCTIONEER magazine.

If you need additional information about
states which have auctioneer license laws, write
NALLOA. Any and all correspondence with the
National Auctioneer License Laws Official As-
sociation should be sent to the address below.

NALLOA
P.O. Box 30042
Lincoln, Nebraska 68503-0042
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Want Professional Assistance?

@ We

MAPLE Cooperate
CRE To Help You!

NEW AUCTIONEERS - If you'd like professional assistance . . or if you've got a seller and are “just getting started”’ in

business, call us. We'll handle the auction for you . . and jointly advertise your name . . to help you get es-
tablished.

IF YOU'RE AN ESTABLISHED AUCTION COMPANY . . and would like to have some additional clout and exper-
tise, you'll find us good people to have on your side while preparing and promoting the auction.

Yim

CALL AND TALK IT OVER!

ggéaﬁa/)n inc. AUCTIONEERS - REALTORS

.. and School of Auctioneering
204 US 1, North Palm Beach, FL 33408 (305) 844-1723

MR. AUCTIONEER!

ADVERTISE YOURANTIQUES OR COLLECTIBLES

AUCTION IN AMERICA'S LARGEST AND WIDEST
READ PUBLICATION ON ANTIQUES

With our weekly publication and national readership of over 200,000 antiques dealers and collectors,
we can bring a good crowd to your antiques auction. Our national readership is in direct proportion to
the population of the USA.

We will bring you the wealthy collectors and dealers, who will travel hundreds to thousands of miles to
attend any auction in which they are interested, and they will buy your most expensive items. It is very
rare when the most expensive items of any antiques are bought by someone locally, it is the people
who have come from a distance that buy the best. THE ANTIQUE TRADER WEEKLY is the only paper that
can bring those people from all across the USA as well as give you good local coverage. Our rates are
the lowest per 1,000 readers of any publication in print in the antiques or collectors items field.

If you have not seen our paper, write or call for a free sample copy and a rate card.

THEANTIQUE TRADER WEEKLY

PO BOX 1050-A DUBUQUE, IOWA 52001
Phone (319) 588-2073
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Convention Dates

State Association Conventions — Dates and Locations

State Association

Hotel or Motel and City

May 1-2 Missouri Holiday Inn, Osage Beach

May 1-2 Nebraska Holiday Inn, North Platte

May 1-2 Oklahoma Sheraton Century Center,

Oklahoma City

May 1-2 Washington Everett Pacific Hotel, Everett

May 15-16 South Carolina Sheraton Lake Marion, Santee
(Annual)

May 16 Alabama Montgomery

June 5-6 Georgia Savannah

June 9-10 Wisconsin Green Bay

June 11-13 South Dakota Mitchell

June 12-13 Ohio Marriott North, Columbus

June 13-14 Tennessee Peabody Hotel, Memphis

June 24-26 Texas Brookhollow Marriott, Houston

July 28-31 NAA 1982 Convention Atlanta Hilton, Atlanta, Georgia

Convention Chairman or
State Association Secretary

Doran H. Livingston
Randy Ruhter

Ray Patterson
Bonnie Anderson
Phyllis Pinckney

Pete Horton
Lynn Dempsey
Robert Massart
Marti Dunlap
Byron Dilgard
E. B. Fulkerson
Dudley Althaus

January 14-15, 1983 Pennsylvania

Blaine C. Brown

Represe_ent_atives of State Associations have offered the above dates, places and facilities, of
State Association conventions and/or annual meetings. All NAA officer or director requests should

be coordinated through the NAA office.

If_yc_ou have any questions about State Association conventions or meetings, contact the State
Association, not the NAA office. All the meeting information submitted to the NAA office is in-

cluded above.

stand, operated by a church group, had run out of
everything, but the crowd stayed.

We sold until it was so dark my wife and her
helper were using flashlights at the clerk’s desk.

What about the treasures rescued from the crawl
space? The cast iron bed brought $35, the case of
soda pop sold for $42. A rusty Mickey Mouse toy
was $17 and the rest of the toys brought similar
prices. So it went with almost all of those nearly for-
gotten items, and we added almost $1,000 to our
total sale.

We certainly enjoyed that auction, as we found
‘gold” in an unexpected place. We certainly rein-
forced our belief in the old saying that ‘““one man’s
throw-away is another man’s treasure”.

Exhibitors reserve
convention space now

Pursuant to the January 1981 NAA Board of
Directors’ decisions regarding NAA convention ex-
hibitors, all displayers at the Atlanta convention, and
future conventions must be NAA members, or adver-
tisers in THE AUCTIONEER magazine. The cost of
exhibiting at NAA conventions is $200.

Since there will be a limited number of exhibitor
spaces available, it is highly recommended that NAA
member exhibitor advance payments be received at
the NAA office as soon as possible.

Any questions regarding convention exhibitor
space should be directed to the NAA office, not the
Atlanta Hilton Hotel.
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A DESKBOOK OF BUSINESS MANAGEMENT
TERMS, by Leon A. Wortman. Due to the prolifera-
tion of technical jargon and the increasing complexity
of marketplace terms, this book fulfills a real need.
Providing meanings for over 4000 business words,
phrases, and abbreviations, it spans accounting, data
processing, quality control, forecasting, engineering,
law, economics, marketing, transportation, and a
host of others. Very comprehensive and extremely
useful, 615 pages, hardbound, $24.95. AMACOM, 135
West 50th Street, New York, NY 10020.

MOVE MERCHANDISE
IN DALLAS, TEXAS

When you advertise in the Sunday, Dallas
Times Herald, you reach more than 693,000

readers in the Dallas area.
When you want to reach auction goers with

money to spend, Dallas is the place and the
Dallas Times Herald is the newspaper.

Now featuring ‘‘The Auctioneer’ every Sun-
day in the Classified s&ction.

Contact Debbie Dent, 1101 Pacific Avenue,
Dallas, Texas 75202, 214/741-1515.

Source: Dallas Times Herald Continuing Market Survey,
1979, 4,000 Telephone Interviews.

Dallas Times Herald

The newspaper Dallas can be proud of.
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THE SCHOOL OF
THE PROFESSIONALS

Professional

Auctioneer

INTERNATIONAL AUCTION SCHOOL

Route 5 - South Deerfield, Massachusetts
413-665-2877

Make plans now for
New England’s only Auction School.
Call for information on next term.

AUCTIONEER WANTED

Unusual opportunity in

FLORIDA!

Opening for full time experienced automobile
auctioneer.

Tired of long trips and bad weather? Un-
usual opening in Florida for full time employ-
ment with Florida’s oldest auto auction.

New four lane building. Two sales every
week, West Palm Beach and Ft. Lauderdale.
Live anywhere along Florida Gold Coast. Learn
management in our expanding organization. We
train you. Five day week. Good salary. Pension
plan. Excellent medical coverage and paid va-
cations.

Please mail resume, photo and cassette
tape of yourself auctioneering at auto auction.

Mail to:

William B. Kemp, President

West Palm Beach Auto Auction, Inc.
3703A — South Dixie Highway
West Palm Beach, Florida 33405

(All replies held confidential)

State association
reports

Kansas convention held

The Kansas Auctioneers Association held its
27th annual convention in Manhattan, Kansas, March
14. Over 185 auctioneers and their families enjoyed
fellowship together, and attended seminars presented
by: Irene Dudley on antiques and collectibles, Henry
Kingman on property tax appraisals, Bob and Shelly
Bloomer on bad checks and collections, Don Ray on
photography, Terry Arthur on federal and inheritance
taxes, and David Seay on clocks.

Earl Brown, 1982 KAA president, won the Auc-
tioneer of the Year Award, presented by the HIGH
PLAINS JOURNAL.

GRASS AND GRAIN publications hosted coffee
and donuts Sunday morning.

The following KAA officers and directors were
elected: Milton Anderson, president, Floyd Gehring,
president-elect, Larry Theurer, vice president, and
directors Robert Bloomer and Tom Lindsay.

A Fun Auction was conducted Saturday night
with all auctioneers selling their donated items. A
dance followed the auction program.

Howard Buckles, NAA president, and Harvey
McCray, NAA executive vice president were speakers
at the Saturday night banquet.

KAA secretary-treasurer Rex Newcom, who is
also president-elect of the National Auctioneers As-
sociation, was the speaker at the Sunday luncheon.

OFFICERS AND DIRECTORS of the Kansas Auction-
eers Association attended the proclamation signing
for National Auctioneers Week in their state. Stand-
ing around Governor John Carlin, from left, KAA
president-elect Floyd Gehring, Jane Gehring, Im-
mediate past president Earl Brown, Virginia Brown,
NAA executive vice president Harvey McCray, 1982-
83 KAA president Milton Anderson, Maxine Carter,
past president L. H. “Bing” Carter, Naomi Newcom,
KAA secretary and NAA oresident-elect Rex Newcom.
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North Dakota Auctioneers
Association 1982 convention

The NDAA annual convention was held February
12-14, in Bismarck. Association membership now
stands at 105, the largest NDAA member total to date.
Among other items of official business, the North
Dakota Auctioneers Association pledged $2500 to
the NAA Headquarters Relocation Fund.

PROCLAMATION SIGNING for National Auctioneers
Week in North Dakota. From left, NDAA members
Bud Zimbelman, Wilbert Kroh, North Dakota Gover-
nor Allen |. Olson, and NDAA auctioneers Clayton
Maier, and T. P. Kongslie.

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901
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AUCTION GEMS

“Bid Getters' 7, "‘Auction Sayings"

NORTH DAKOTA CHAMPION LIVESTOCK AUC-
TIONEER, Don Torgerson, center, with winner’s tro-

phy. | AUCTION

GEMS
and the booklet
52 BASIC |
AUCTION
CHANTS

| ]

A 200 page book loaded with 4800 auction sayings, quips,

laughs, bits, facts, etc., mostly one-liners, gathered from

100’s of auctioneers throughout the U.S. and Canada dur-

J ing a 53 year period.

Here is what auction schools say:

“An excellent book, used in our school.” — Mendenhall
School of Auctioneering, High Point, North Carolina

“Very good.” — Executive Secretary, Reppert Auction
School, Decatur, Indiana

“Truly a masterpiece which can be of value to auctioneers
whether they be apprentices of professionals.” —
Knotts School of Auctioneering, Gallioplis, Ohio

“May | personally congratulate you on the fine collection
you have compiled.” — Pres. Wisconsin Auction
School, Wisconsin Dells, Wisconsin

“Auction Gems is really a gem; could be an asset to any
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auctioneer.”” — Nashville Auction School, Nashville,
Tennessee

NORTH DAKOTA CHAMPION MERCHANDISE AUC- Only $12.50 for both, postage paid

TIONEER, Sid Stromme, left, receives trophy plaque Earl D. Wisard, Dundee, Ohio 44624

from NDAA president, Cliff Orr.

May, 1982



In Memoriam. ..

LUPE RODRIQUES

NAA membership credentials were returned with
the information that NAA member auctioneer Lupe
Rodriques, ElI Cajon, California, was deceased.

HUBERT B. DANIEL

A fellow member informed the NAA office that
NAA member Hubert Daniel, Metairie, Louisiana, had
died March 16, 1982.

DARRYL W. DORNINK

An annual dues statement was returned to the
NAA office with the information that NAA member
Darryl Dornink, Normal, lllinois, was deceased.

OAKLEY GREENHAW

The NAA office was notified of the death of NAA
member Oakley Greenhaw, Athens, Alabama, August
8, 1981.

WORLD’S MOST MODERN AND

EFFICIENT AUCTIONEERING SYSTEMS
Registered U.S. Patent Office

e s

S R

...........

---------

Auction Tops
Fits on Standard
12 or 3 Ton Truck

Patented Clerking
System Installed

Used auction tops and Clerkmobiles for sale.

For Free Literature and Additional information —

r-— ==

Auctioneering Systems
Art Feller-Box 267
Cissna Park, Ill. 60924

Yes . . . Send me Free Literature.

Send me examples of clerking tickets and buyers num-
bers.

Ph. 815-457-2202

Name
Address
City
State Zip

JAMES MAUDE BURNETT

The NAA office was notified that member J.
Maude Burnett, Greer, South Carolina, had died dur-
Ing the week of March 24. Auctioneer Burnett was
the secretary of the South Carolina Auctioneers As-
sociation at that time.

W. V. “BUS” EMRICH

Retired NAA member Bus Emrich, Norfolk, Ne-
braska, died March 15, after a lingering illness. An
active livestock marketer, Emrich had served as
president of the Certified Livestock Markets Associa-
tion, the Nebraska Auctioneers Association, and the
Nebraska Livestock Marketing Association.

MARVIN GRUBAUGH

The NAA office was notified of the death of NAA
member Marvin Grubaugh, David City, Nebraska,
April 4, 1982.

FRED HIETT

A member of the NAA for more than 20 years,
auctioneer Fred Hiett, Rogers, Arkansas, died March
14 at the age of 72. He was a past president of the
Kansas and Arkansas Auctioneers Associations, and
was the first president of the AAA when it reor-
ganized.

Although Fred Hiett was under treatment for
cancer, he was active in the auction business until
his death. The week before he died, auctioneer Hiett
raised $3000 in two hours at a benefit auction for St.
Jude’s Children Research Hospital, Memphis, Ten-
nessee.

V. R. SHIMERKA

The NAA office was notified by the Nebraska
secretary of the death of retired NAA and Nebraska
Auctioneers Association member, V. R. Shimerka,
March 24. He was 85 years old and a resident of
Prague, Nebraska, since 1931.

Oklahoma

PROCLAMATION PEN given to the Oklahoma State
Auctioneers Association to be sold at their annual
convention Fun Auction. From left, Representative
Jay Blodgett (who is also an auctioneer), Oklahoma
Governor George Nigh, and Walter ‘““Dutch” Voss,
OSAA president. Last year the pen used in the 1981
proclamation signing sold for over $100 at the OSAA
convention Fun Auction.

THE AUCTIONEER



Montana Washington

GOVERNOR TED SCHWINDEN, right, presents Na-
tional Auctioneers Week proclamation to Morris Gar- THE WEEK PROCLAIMED in Washington by Gover-
nor John Spellman. At right is Duane D. Anderson,

ner, president of the Montana Auctioneers Associa-
tion. president, Washington Auctioneers Association.

Xlab THE AUCTION BULLETIN

| The nation’s only nationally distributed weekly publication listing coming auctions throughout
the country by industry.

SPECIAL OFFER FOR NAA MEMBERS

ANNUAL SUBSCRIPTION $65.00
Reg. Rate $125.00/Yr.

— Know what’s going on in your industry.
— Find out who is handling what auctions.
— See what auctions are being held throughout the country.

Remember

The Auction Bulletin reaches subscribers who pay to find out where auctions are and travel
long distances to attend sales. To improve your auction attendance and to attract this quality

and affluent audience, send your auction notices to the Auction Bulletin for free listings.
For information and ad rates,

PHONE TOLL FREE 800-621-1574
orwrite THEAUCTION BULLETIN, P.O.Box5676 -
Chicago, lllinois 60680
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) Rivé; Basin
Auction School

Learn to be an Auctioneer and
Rodeo Announcer
Two Week Course.

% Terms in December, March, June, and Sep-

tember.

% Get into a profession that will net you thou-

sands of dollars in a single day. Be your
own boss.

% We'll teach you the chant and all the basics

*
*

of auctioneering. Some of the most success-
ful auctioneers in the business will be your
instructors. Courses in Farm sales, Real
Estate, all types of sales and rodeo announc-
ing.

Specializing in Livestock selling.

School is run by Truman (T.P.) Kongslie who
has been an auctioneer and Rodeo Announ-
cer for 22 years, named Rodeo Announcer of
the Year for 7 years, State Champion Auc-
tioneer 3 times, and has been an instructor
in an auction college for 6 years.

WRITE: RIVER BASIN

AUCTION SCHOOL
Route #2 Bismarck, North Dakota 58501
OR CALL 701-258-1920

it

Produce professional signs rapidly, inexpensively.
Get all of the signs you need when you need them at
a fraction of the cost of other lettering systems. This
lettering system is available in a wide range of sizes
from 3 -inch to 25-inch — so you can produce small
posters or large banners with ease and speed. The
heavy-duty sponge rubber letters are guaranteed for
10 years. Spray ink will dry rapidly, not affect the
rubber characters, is waterproof, fadeproof, and has
a guaranteed shelf life of two years. All kits come
complete.

Dewey-Carter Co.

P.O. BOX 822

228 WOOD ST., DOYLESTOWN, PA. 18901
Phone 215/348-8880

o6

Indiana

NATIONAL AUCTIONEERS WEEK proclaimed in In-
diana by Governor Robert D. Orr, center. Officers
and directors of the Indiana Auctioneers Association
attending from left, Cartwright Ellis, director, Jake
Campbell, second vice president, Governor Orr, John
E. Yager Jr., IAA president, and Virgil Butts, first vice
president.

Ohio

COLUMBUS, OHIO, MAYOR Tom Moody signed a
proclamation for National Auctioneers Week in that
City. Attending the signing was NAA member Rich
Vannatta, left, and business associate Phil Kimball,

right.

You may have to sell the machinery at auction
someday — $1 million spent on research to come up
with new versions of the noodle. Foremost-McKes-
son expects to increase sales of pasta and related
food products from $994 million in 1981 to $1.5 billion
in 1985.

AMERICAN BUSINESS
THE AUCTIONEER



Florida

NAA member Jim Gall, Miami, Florida, won the
First Annual Florida State Auctioneers Contest at the
February, Florida State Fair in Tampa. Gall defeated
17 other contestants from around the state to secure
the top auctioneer title. Gall who specializes in real
estate, and property auctions was tied going into the
final round with NAA director Bennie Fisher of Pom-
pano Beach who finished second.

Taking third in the close pointed contest was
Ben Campen of Gainesville and fourth went to Kale
Albritton of Lakeland. The event was jointly spon-
sored by the Florida Auctioneers Association and the
Florida State Fair Authority.

FLORIDA CONTEST WINNERS, all NAA members,
first through fifth places, from left: Jim Gall, Miami,
Bennie Fisher, Pompano Beach, Ben Campen,
Gainesville, Kale Albritton, Lakeland, and Fred Die-
trich, 111, Orlando.

Utah

“A MOST SUCCESSFUL MEETING” of the Utah Auc-
tioneers Association .was held January 29 at the
Hilton Inn, Salt Lake City. NAA president-elect Rex
B. Newcom, right, conducted informational sessions
on Real Estate at Auction and Licensing and Bonding.

May, 1982

Directory of state
association presidents
and secretaries —

May, 1982

Alabama Auctioneers Association — President: J. Craig King,
P.O. Box 811, Gadsden 35902. Secretary: John P. “Pete”
Horton, 111 4th St., Huntsville 35805, phone 405-536-7497.

Auctioneers Association of Arizona, Inc. — President: R. G.
* “Ray” Warner, 13611 N. 50th Place, Scottsdale 85254,

phone 602-996-4430. Secretary-treasurer: Larry Everhart,
5033 N. 66th Avenue, Glendale 85301.

Arkansas Auctioneers Association — President: Tom Blackmon,
* P.O. Box 7464, Little Rock 72207, phone 501-664-4526. Sec-

retary: Jayne Lowery, P.O. Box 34, Dennard 72629, phone
501-745-4261.

California Auctioneers Association — President: LeRoy C. Blum,
10108 Grant Line Road, Elk Grove 95624. Secretary-treas-

urer: Grant Theodore, 4037 North Washington Blvd., P.O.
Box 196, Livingston 95334.

Colorado Auctioneers Association — President: Eldon Brough-
* ton 1647 South Tejon, Colorado Springs 80906, phone 303-

635-9400. Secretary-treasurer: Steve L. McCrea, 479 Clark-
son, Denver 80209.

Florida Auctioneers Association, Inc. — President: Kale Albrit-
* ton, 1023 Euclid Ave., Lakeland 33807, phone 813-687-0610.

Secretary-treasurer: Billy H. Wells, 121 Aldean Dr., Sanford
32771, phone 305-323-2820.

Georgia Auctioneers Association — President: Pete De Santis,
* Pavo Rd., Thomasville 31792, phone 912-226-8849. Secre-

tary-treasurer: Lynn Dempsey, P.O. Box 1341, Rome 30161,
phone 404-291-0746.

Idaho Association of Professional Auctioneers — President:
Robert C. Hopkins, Jr.. Route 1, Box 1036, Parma 83660.
Secretary: Mrs. Robert Hopkins (same address).

lllinois Auctioneers Association — President: Henry Hachmeister,
305 East 3rd Street, Pecatomica 61063, phone 815-239-1436.
Secretary: Harlan Henderson, RR 1, Box 133, Tuscola 61953,
phone 217-253-3796.

Indiana Auctioneers Association — President: John E. Yager Jr.,

R.R. 1, Lynnville 46719. Secretary-treasurer: Harry E.
Buckles, RR 1 Box 262, Anderson 46011, phone 317-378-
7924.

lowa Auctioneers Association — President: Jerry R. Tubaugh,

* 1702 8th Avenue, Belle Plaine 52208, phone 319-444-2413
or 319-444-2498. Secretary-treasurer: Margaret Bloomer,
Rt. 3 Box 51, Glenwood 51534, phone 712-527-3615.

Kansas Auctioneers Association — President: Milton Anderson,
* 103 S. 4th, Manhattan 66502. Secretary: Rex B. Newcom,
215 S. Main, Whitewater 67154, phone 316-799-2278.

Continued page 58

Learn Auctioneering

Complete cassette home study.
® 5 full hours of chant secrets,
training exercises and all phases
of auctioneering.
American Academy of Auctioneers : -
1222 No. Kenwood, Broken Arrow, OK 74012 ¢ %gﬁg’g% 549_ 95
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Kentucky Auctioneers Association — President: Ray Humfleet,

* London 40741. Executive Director: Wilma Atherton, Box
148, Hodgenville 42748, phone 502-674-5659. Secretary:
Edward Maupin, 226 N. 3rd, Bardstown 40004.

Louisiana Auctioneers Association — President: Larry Nobles,
2902 Carol Jack Drive, Baton Rouge 70816, phone 504-
292-0576. Secretary: Lamar Little, 16287 Tiger Bend Road,
SBaton Rouge 70816, phone 504-293-4581

Maine Auctioneers Association — President: John Owcarz,
R.F.D. #1, Augusta 04330. Secretary: George A. Martin,
New Road, East Lebanon 04027, phone 207-457-1237.

Auctioneers Association of Maryland, Inc. — President: Larry
Makowski, P.O. Box 5241, Baltimore 21224. Secretary-treas-
urer: Jonathan Melnick, c/o Jonathan Melnick Auctioneers,
900 E. 25th St., Baltimore 21218.

Massachusetts State Auctioneers Association — President:
Harvey A. Jacobsen, 41 Chatham, Worcester 01609. Secre-
tary: Lawrence Bell, 7 Howland St., Cambridge 02138.

Michigan State Auctioneers Association — President: Lloyd
Braun, 51585 Jennings Road, Ann Arbor 48105. Secretary-
treasurer: Robert E. Howe, Jr., 1830 W. Barnes Road, Leslie
49251, phone 517-676-3030.

Minnesota State Auctioneers Association — President: Bill Pin-
ske, 107 E. Brooks St., Arlington 55307. Secretary: Eileen
Reisch, 838 W. Main, Luverne 56156, phone 507-283-8445.

Mississippi Auctioneers Association — President: J. Drue Lundy,
Box 577, Belzoni 39038, phone 601-247-3292. Secretary-
treasurer: Billy Nichols, The Furniture Forum, Belzoni 39038.

Missouri State Auctioneers Association — President: Brent
*  Voorheis, Rt. 1, Harrisburg 65256. Secretary: Doran H. Liv-
ingston, Rt. 1 Box 21-A, Willard 65781, phone 417-742-

2568.

.,

Teamwork

The execution of the right play creates the winning effort.
Teamwork is what makes it all happen and can put dollars in
your pocket. You may not always have the knowledge or ex-
perience to tackle every sale or lead. Michael Fox Auctioneers
can be the part of your team that can make the difference
between a touchdown and a field goal. In fact, Michael Fox
Auctioneers can handle the entire job for you, at auction, or
by outright cash purchase from the seller! We're specialists In
the field of commercial and industrial auctions and liquidations
and one of the country’s largest. Our size, experience, financial
strength and liquidation know-how can make Michael Fox Auc-
tioneers and you an unbeatable team. Call us collect whenever
you have a sale or a lead where teamwork can help.

Michael Fox Auctioneers, inc.

EXECUTIVE OFFICES

Montana Auctioneers Association — President: Morris C. Gard-
ner, N.E. 162 Black Lane, Hamilton 59840, phone 406-353-

4230. Secretary-treasurer: Robert McDowell, Ill, Box 3,
Cardwell 59721.
Nebraska Auctioneers Association — President: Dean Schow,

* Rt. 1, Paxton 69155. Secretary: Randy Ruhter, P.O. Box 40,
Prosser 68868, phone 402-744-4041.

Nevada State Auctioneers Association — President: James M.

* “Bill” Watson, 734 N. Nellis, Las Vegas 89110, phone 702-

452-6699. Secretary-treasurer: Stanley M. Zurawski Jr.,
5080 Eugene, Las Vegas 89108, phone 702-369-0500.

New Hampshire Aucioneers Association — President: Archie H.
Steenburg, Jeffers Hills, Pike 03780, phone 603-989-5690.
Secretary: Rally Dennis, 110 Spring Road, Peterborough
03458, phone 603-924-7165.

New Jersey State Society of Auctioneers — President: Nicholas
Macaluso, Rt. #13 & 6th Avenue, Bristol Pennsylvania
19007. Secretary: Pamela Moore-Epstein, 26 School Street,
Liberty, New York 080583.

New Mexico Auctioneers Association — President: Charles
Dickerson, P.O. Box 161, Fairacres 88093. Secretary: James
Priest, 1009 East First Street, Clovis 88101.

New York State Auctioneers Association — President: Dorothy
Knapp, 1568 Germonds Road, West Nyack 10994. Secretary-
treasurer: R. Thomas Jones, Water St., P.O. Box 365, West
Winfield 13491, phone 315-822-5243.

Auctioneers Association of North Carolina, Inc. — President:
R. A. Sneed, Rt. 1, Box 460, Jonesville 28642. Secretary-
treasurer: Johnson B. Gilbert, Route 1 Box 349K, Lincoln-
ton 28092, phone 704-732-0177.

North Dakota Auctioneers Association, Inc. —President: ClIiff
Orr, Ypsilanti 58497, phone 701-489-3350. Secretary-treas-
urer: Roger Skiftun, Manfred 58465, phone 701-324-2995.

SUITE 1915 ¢ CHARLES CENTER SOUTH ¢ 36 S. CHARLES STREET
¢ BALTIMORE, MARYLAND 21201
(301) 332-1333 Baltimore ® (301) 621-4321 Washington ® (215) 564-1175 Philadelphia
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SOUTH ST. PAUL LIVESTOCK AUCTIONEERING SEMINAR

SOUTH ST. PAUL, MINNESOTA
BRANCH OF REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, MASON CITY, IOWA

You will be selling
the South St. Paul Stockyards.

Ohio Auctioneers Association — President: Terry Logsdon,
33939 C.R. 452 Brinkhaven, 43006, phone 216-674-7640.
Secretary: Byron Dilgard, 135 Union, Ashland 44805, phone
419-325-2122.

Oklahoma State Auctioneers Association — President: W. W.
“Dutch” Voss, P.O. Box 953, Stillwater 74074, phone 405-
382-7631. Secretary: Ray Patterson, 113 N. 9th, Frederick
73543, phone 405-335-2320.

Oregon Auctioneers Association — President: Gary Day, 2484
N.W. Thurman, Portland 92710, phone 503-222-9000. Secre-
tary-treasurer: Paul Spence 20051 S.E. Bornstedt Road,
Sandy 97055.

Pennsylvania Auctioneers Association — President: Kerry Pae,
" 86 Stoney Creek Drive, Dauphin 17018. Secretary: Blaine
Brown, Box 96, Wycombe 18980, phone 215-598-3536.

Rhode Island Auctioneers Association — President: Richard A.
Wordell, P.O. Box 83, Kingston 02881. Secretary: Louise
E. Wordell, P.O. Box 93, Kingston 02881, phone 401-789-
0390.

South Carolina Auctioneers Association — President: Larry J.
Meares, P.O. Box 57, Pelzer 29669, phone 803-947-9460.
Secretary-treasurer: Phyllis Pinckney, P.O. Box 592, Orange-
burg 29115.

South Dakota Auctioneers Association — President: Vernell
Qualm, Platt 57369. Secretary-treasurer: Charles A. Sutton,
RR 3, Flandreau 57028. Executive Secretary: Marti Dunlap,
Route 3, Box 235, Colman 57017.

Southern California Auctioneers Association — President: Al
Lowy, 7770 Fairmont Ave., Suite 101, Glendale 91203, phone
213-245-7777. Secretary: Maury Slavkin, 6860 Conby Ave.,
Suite 118, Resedo 91335, phone 213-273-6871.

May, 1982

SPECIFICALLY FOR LIVESTOCK AUCTIONEERS AND THOSE
WHO WORK AS RINGMEN OR ASSISTANTS

In the world’s largest, near-

| | Seminar is held the 1st week in February.

For catalog and enroliment information Send to:

Col. Gordon E. Taylor
LIVESTOCK AUCTIONEERING SEMINAR
REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

P.O. Box 949 — Phone 515-423-5242 or 6396
Mason City, lowa 50401

A specialized course in Livestock Auctioneering and Sale pavillion operation and management.
new, air-conditioned cattle and hog pavillions at

Tennessee Auctioneers Association — President: Jerry C.

* Gregory, P.O. Box D, Springfield 37172, phone 615-384-
9957. Secretary-treasurer: Edwin B. Fulkerson, Rt. 14 Box
182, Johnson City 37615, phone 615-282-1236.

Texas Auctioneers Association — President: Jack Faulks, P.O.
Box 5701, Lubbock 79417, phone 806-763-4919. Secretary-
treasurer: Dudley Althaus, P.O. Box 312, Fredericksburg
78624, phone 512-997-7606.

Utah Auctioneers Association — President: Glenn Short, 250 E.
6790 S., Midvale 84047. Secretary: Jan Tiedemann.

Vermont Auctioneers Asscciation — President: Arthur H. Smith,
Ferrisburg 05456. Secretary: Thomas Hirchak, Jr., Morris-
ville 05661, phone 802-888-4662.

Virginia Auctioneers Association — President: Vincent J. Kopek,
5232 Executive Blvd., Virginia Beach 23462. Secretary-treas-
urer: Mrs. Doris S. Jones, Rt. 1, Box 114, Scottsville 24590,

phone 804-286-3817.

Washington State Auctioneers Association — President: Duane
Anderson, Box 695, Enumclaw 98022, phone 206-825-5375.

Secretary: Bonnie Anderson (same address).

West Virginia Auctioneers Association — President: Roy Clark.
Secretary: Bob Mills, P.O. Box 3261, Morgantown 26505,

phone 304-292-7286.
Wisconsin Auctioneers Association — President: Wenzel “Bun-

" ny’ Humpal, Boyceville 54725. Secretary: Robert Massart,
2545 Finger Road, Green Bay 54301, phone 414-468-1113.

" Indicates a reciprocal membership agree-
ment between the state association and the
National Auctioneers Association.




Successful
auctioneering across
the nation

Returning the money
good for business

According to NAA member Dennis Eberhart,
Kent, Ohio, ‘I truly believe that the incident and my
reputation for conducting auctions in an honest,
forthright manner, with the best interests of the seller
in mind, have served to spur the growth of my rela-
tively young company.” As a matter of fact, “the in-
cident’” brought in business in which gross commis-
sions substantially exceeded the amount of money
described below.

Just what is this “incident’ all about? Auction-
eer Eberhart did the right thing with $4,420.

For the record/ By Loris C. Troyer

Back in 1937, shortly after he was elected to his
first term as sheriff of Portage County, Bob Fitzgerald

| EARN TO BE ([

AN )

AUCTIONEER |k

AMERICA’S TOP QUALITY

AUCTION SCHOOL. WRITE OR

CALL FOR FREE CATALOG. AP-

PROVED FOR V. A. TRAINING.
— SINCE 1962 —

MENDENHALL SCHOOL OF

AUCTIONEERING

P. 0. BOX 7344
HIGH POINT, N. C. 27264

(919) 887-1165

60

found a purse filled with money. As any self-respect-
iIng law officer would do, Bob found the owner and
dutifully returned the money.

That act earned for him the title, ‘“‘Honest Bob”’

Fitzgerald, a designation that won for him a second
term as sheriff.

A similar instance, which happened last June in
Kent, but just now has emerged, prompted recollec-
tions of Sheriff Bob’s experience.

Our story involves Denny Eberhart, auctioneer
and proprietor of the Yankee Trader Auction Co.,
which operates auction house facilities at Aurora
Farms and also buys and sells estates.

Denny went with a Kent attorney, executor of
an estate, to inventory contents of a home and pre-
pare for their sale. As they entered the small home,
the attorney advised that the house could very well
contain some hidden money, inasmuch as the de-
ceased had left no bank accounts. The two com-

pleted their work and Denny later auctioned the be-
longings.

The house then vacant, Denny returned and
made a thorough search. Sure enough, beneath the
carpeting in a bedroom clothes closet he found a
stash of cash. These had been people of modest
means, sO it was most amazing that the money
counted out to $4,420.

Denny lost no time in turning over the money to
the attorney and it became part of the estate’s pro-
ceeds.

No doubt his honesty, plus finesse as an auc-
tioneer and his promotional leaning, have contributed
to Denny’s business success.

(Reprinted with permission from the RAVENNA REC-
ORD-COURIER, March 26, 1982.)

Auction property sold in advance . . . Every-
thing was more than ready for a January 23 real
estate auction by NAA member and Realtor® Max
Spann, Pluckemin, New Jersey. For sale at auction
was a Roxbury Township tract consisting of three
nearly completed homes, 10 building lots, and one
lot with a complete foundation.

The nearly completed homes could be custom-
ized according to the wishes of the new buyers.
All improvements and utilities were in on the build-
ing lots, and attractive financing package was avail-
able on all parcels to qualified buyers. All was
prepared for the January 16 preview and January 23
auction.

However, a January 15 news release issued by
the Spann auction firm announced that the tract had
been sold to a New Jersey builder who was planning
to complete the development.

“This is the first time one of my properties has
sold before my auction,” noted NAA member Spann.
“] believe this is due to the pent-up demand for real
estate. The announcement of a real estate auction
brings out people who can determine the real price
of real estate.”

THE AUCTIONEER



They “advertised” National
Auctioneers Week

Below is a photo of a half page advertisement
from THE STATE JOURNAL-REGISTER, Springfield,
lllinois. The copy underneath the headline is the
NAA news release about National Auctioneers Week,
and the following lllinois/NAA members contributed
to the promotion: Tom Sapp, Richard P. Leach, Jim
Woodward, Dwight Knollenberg, Ron Sanert, Roy
Weller, John S. Kasten, William Beck, John L. Gole-
man, Bernard A. Curvey, Dick Powell, Dick Conner,
Nelson E. Aumann, William L. Gaule, and Warren and
Larry Martin.

9 National Auctioneers Week '

APRIL 4-10, 1982
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RON SANERT
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FROM START TO
FINISH YOUR

John L. Goleman
AUCTION SERVICE

Since 1958
We Have Be _
Been Privi- A# S

leged To Be [
A  Member
Of The lllincis
State And
The National Auctioneer
Association.

IF YOU HAVE ASSETS TO
DISPOSE OF CONSIDER
THE COMPETITIVE
AUCTION METHOD.

WILLIAM L. GAULE

AUCTION SERVICE
CHATHAM, ILLINOIS

1 CRAGGS
CURVEY

AUCTIONEER
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Colorado celebrity auction raises $10,000

NAA father-daughter team, Si and ‘“Cookie”
Lockhart, recently conducted a very successful
charity and celebrity auction in their hometown,
Steamboat Springs, Colorado. The event, chaired
by Colorado Governor Richard Lamm, was held as
a benefit for the Steamboat Repertory Theatre, a
semi-professional theatre group that makes their

Important Insurance Protection
endorsed by

National Auctioneers Association
for members

Return the coupon today

for information on the programs
available to you at Association Group
rates through the National
Auctioneers Association.

Mutual
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ANNOUNCING!

()maha.

People you can count on...

MUTUAL OF OMAHA INSURANCE COMPANY
HOME OFFICE: OMAHA, NEBRASKA

WITH COLORADO GOVERNOR Richard Lamm, right,
are NAA members (father and daughter team) Si
Lockhart, left, and Cookie Lockhart, center.

home in the new Sheraton Inn, a resort hotel located
at the foot of the world-famous Mt. Werner Ski Area.
The auction grossed over $10,000 and drew a large
crowd.

Various national, regional and local celebrities
donated items of “art”’ that they themselves had pro-
duced. Author James Michener donated an auto-
graphed copy of his book ‘“Centennial” which brought
$175. Former Olympic Skier, Marv Crawford donated
the official wool coat he wore during the opening
ceremonies of the 1956 Winter Olympic in Cortina,
Iltaly. The coat sold for $350. Tennis star Arthur
Ashe donated an autographed copy of his new book,
which raised $200. Governor Lamm donated two
pieces of his art work. These were very popular with
the crowd, bringing $700. Local children’s novelist
Mary Calhoun donated the original manuscript to her
successful novel, “Hot-Air Henry,” which was sold
for $600. The highlight of the evening was an uncut
sheet of 32 one dollar bills with a title, “The Buck
Stops Here”. The unusual piece was donated by a
local banker raising $1050 for the theatre.

The event marked the beginning of Si Lockhart’s
50th year in the auction business. He started with
the Greeley Cash Auction, Greeley, Colorado, in 1932.
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Mutual of Omaha Insurance Company
Attention: Association Group Sales
Dodge at 33rd Street ®* Omaha, Nebraska 68131

Please provide me with information on the programs avail-
able to members of the National Auctioneers Association.

O Disability Income Protection O Hospital Coverage
O Life Insurance 0O Cancer Protection 0O Mutual Care

Name

Address
City

Best time to call

State ZIP

*Not all plans available in all states.
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Rotary Club has auction #20 . . . The twentieth
annual farm machinery consignment auction, spon-
sored by the Rotary Club of Maysville, Kentucky, was
held March 20, in the Kentucky King Tobacco ware-
house. NAA member Bob Ruggles, Decatur, Ohio,
conducted the auction, having helped in seventeen
of the total twenty Rotary Club sales.

The auction consisted of 1300 consigned items
of farm machinery, housed under one roof. The
gross amount of the auction was $300,000, with 1764
buyers registered from Ohio, Kentucky, Indiana, West
Virginia, and Tennessee. An additional 1000 spec-
tators were also present.

Bidding was brisk, with small farm machinery
and small tractors selling at good prices. All net
profits from the sale went to charitable organizations.

SAVING MONEY THROUGH 10-YEAR TRUSTS,
by William A. Hancock. Ten-year “Clifford” trusts
are popular tax shelters, offering a low-tax way to
move income to a child or other beneficiary. This
book shows how to calculate the tax savings, com-
pares alternate tax-saving devices, describes possi-
ble pitfalls, record keeping, the mechanics of execut-
ing a trust with minimal legal help, and how to pre-
pare the tax returns yourself. A model trust agree-
ment and sample tax returns make it a working man-
ual. 171 pages, 6%2” x 9¥1”, hardbound. $14.50.
McGRAW-HILL BOOK COMPANY, 1221 Avenue of
the Americas, New York, New York 10020.
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PENNSYLVANIA

WESI
VIRGINIA
VIRGINIA

P.O. Box 90TA, Knlghtstown, Ind. 46148

FOR A CROWD OF AFFLUENT BUYERS

WHO FLY AND DRIVE LONG DISTANCES

Circulated primarily in Illinois, Indiana, Kentucky,
Michigan, Missouri, Ohio, Tennessee, West Virginia, Wis-
consin, Western New York, Western Pennsylvania, East-
ern lowa. IN OUR 14TH YEAR.

The Tri-State Trader has more antique auctions in the
Mid-Central states than any other publication in the
world! Results guaranteed or no pay! (Inclement weather
excepted). Ask for a show of hands. Yes, we're that sure!

Free Samples Sent to Auctioneers on Request
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Spotlight on
NAA auctioneers

Auctions, NAA members
featured in newspaper articles

NAA Hall of Fame recipient in 1974, Romayne
Sherman, Goshen, Indiana, was the subject of a bio-
graphical article in the local FARMER’S EXCHANGE
In March. Veteran auctioneer Sherman and his wife
Ruth were also pictured at the Florida home, Ro-
mayne taking early retirement for health reasons.

During his 30 year career, auctioneer Sherman
and business partners had developed the Topeka
Market into Indiana’s largest livestock auction mar-
ket. The following quote opened the FARMER’'S EX-
CHANGE article.

One day early in his career Romayne Sher-
man sold out a farm and all the personal proper-
ty. Rollin Hostetler, who clerked many of his
sales, came to him after the sale with nine $100
bills. Romayne thought, “Nine hundred dollars?
That’s too much for a half day’s work.”

Before he left the place he went to the

e\ 3N {32

For That Anthuc Estatc

a4 s~ or Collector' s Auction

Be Sure to Use
The Weekly

TRADER

Call TOLL FREE TO RESERVE ADS OR FOR INFO
1-800-428-4156

Indianapolis & NE suburbs 326-2235

Indiana 1-800-382-1050
Other States (not toll-free). Phone 317-345-5800 or 317-345-5133

TOLL FREE HOURS: 7 am-5 pm Mon. thru Fri. and Sat. 8 am-12 noon.
(Evenings after 5 and Sat. pm & Sundays BY CHANCE).

Delivered every Monday in most states.
Normal Ad Deadline: 9 am every Wednesday. Ads taken

until 8:30 a.m. Friday, but please call in reservation early.

(Small surcharge for late ads after 9 am Wednesday.)
Gelco or other Courier service recommended for late ads.
Special delivery is good insurance.
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farmer and gave him back $300. ‘“Thanks, Ro-
mayne,” the man said, “That’ll buy me a lot of
chewing tobacco.” Romayne says, ‘‘That was
the last time | ever gave any money back that
was my share on a sale. | could have given it
to charity, but not for chewing tobacco.”

Twice in Sherman’s career he was booked
solid for 10 weeks. Sixty sales.

* * *

Spring-like weather and a good selection of
equipment made for a large auction crowd as the
Kiko family of Ohio auctioneers conducted a disper-
sal sale for Brogan’s Pride Valley Farms. Ohio’s
FARM and DAIRY weekly covered the auction.

* * *

More than 6,000 people from Nebraska, South
Dakota, Minnesota, Kansas, Ohio, and Indiana, filled
the Hamilton County Fairgrounds in Aurora, Nebras-
ka, to raise money at the Mennonite Central Commit-
tee Relief Auction and Sale. NAA member Frank
Thimm, Beatrice, Nebraska, was among the auction-
eers who auctioned craft items, quilts, grandfather
clocks, art, and antiques in the county-fair atmos-
phere. The $100,000 raised at the auction will be
used to support the 800 Mennonite volunteers
throughout the world, with supplies to various refu-
gees. The SUNDAY JOURNAL AND STAR, Lincoln,
Nebraska, provided news and photographs of the
auction.

* * *

The article’s subheadline read, ‘“‘you can fight
the bugs and the weather, but you can’t control the
price of your crop”, as the article discussed the
reasons a Syracuse, Nebraska, farmer was selling
out. Conducting the auction was NAA member
Gene Sisco, also from Syracuse. The auction was
also covered by the Lincoln SUNDAY JOURNAL AND

STAR.

* * ®*

FARM JOURNAL magazine, in its mid-February
Issue, published an article entitled ‘“Anatomy of an
auction — The more you know about auction psy-
chology, the better buyer and seller you’ll be. These
auctioneers give tips you may have overlooked’.
Quoted in the article were lowa NAA members
Marvin Waterhouse, Manchester, and Doug Mounce,

Alburnett.

7 .

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Clerking Sheets
3 part & 4 part - carbonless forms
One writing - eliminates posting errors |
Each slip individually numbered ‘
Tabulates progress of your sale

hWwick hler

Box 147 Northfield, Mn. 55057

May, 1982

NAA member auctioneer Miller T. Hunter came
to Hawaii in the 1940’s and stayed to become a state
agricultural extension agent. Now he’s retired at
age 66, but active in his father’s profession from a
generation ago back in Morgan County, Missouri.
THE MAUI NEWS published a March article about
auctioneer Hunter who lives and auctions on the
Maui island. One of only three NAA members in the
state, Miller Hunter answered the question ‘‘what
makes a good auctioneer’” in the article: “You have
to have been almost born in a crowd, (but) first you
have to be honest. That’s number one.”

* * *

A Sunday issue of the DAYTONA BEACH NEWS-
JOURNAL in September, 1981, featured a two-thirds
page, picture and feature story about NAA member
Stephen Murray, Ormond Beach, Florida. The head-
line and subheadline summarize the content of the
article written by NEWS-JOURNAL business writer
Elizabeth Milton: “I want to sell you a house! Or-
mond Broker Finds Success On Auction Block”.
Significant quotes from the consumer information
article indicate auctioneer Murray’s success with the
auction method in Florida.

“l can take a property. and in two weeks it is
sold,” said Murray as he slapped his hands and
warmed up for the interview.”

“Murray indicated that a home owner who isn’t
anxious to sell, one who may sit back and say he
wants a certain price or he won’t deal, isn’t the ideal
person to take on as a client.”

estern

college of auctioneering

1948-1982 — 34 Years

Learn to Be — One of the most respected and
successful individuals in your community.

orable, pleasurable and most rewarding finan-
cially. We have been doing same since 1948.
Ask your successful auctioneer — he has been
there!

| We can start you in a profession which is hon-

We Stress Quality — Not Quantity!
Smaller Classes — Large Results!

estern

college of auctioneering

l WRITE:

Phone: 406-252-7066

Box 21116, Billings, MT 59104
‘ OR
Box 5595 State University Station
Fargo, North Dakota 58105
FALL TERM August 23-September 3
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E'RE LOOKING AND BUYING!
DUSTRIAL HEAT

TREATING EQUIPMENT
® FURNACES e OVENS e [INDUCTION HEATING

® INSTRUMENTS @ ACCESSORIES |

PLEASE PLACE US ON YOUR LIST FOR FUTURE AUCTIONS
ON THIS TYPE OF EQUIPMENT, OR . ..

We travel throughout the United States and Canada for inspections to purchase these items

Please contact for detalils

. . . CONTACT BOB SHEEHAN
489 SULLIVAN AVE.
(203) 289-1551

P.O.BOX G
SOUTH WINDSOR, CONN. 06074-0956

PLEASE STATE SIZE OF
FILE YOU WISH TO ORDER

400 Slot File
(Slots — 2" deep - 2" wide)

o B ol e Ermmeye -

RRERO W

$169.95 5

100 Slot File
(Slots — 312" deep - 272" wide) ;

$59.95
100 Slot File
(Slots — 2’ deep - 2" wide)

$59.95
50 Slot File
(Slots — 32" deep - 212" wide)

$39.95
50 Slot File
(Slots — 2’ deep - 2" wide)

$39.95
You can use any of the above files for

NEW 400 SLOT FILE, 30” WIDE, 21%2”" HIGH.

several hundred bidders or more.

We have the clerking sheets that come in
triplicate, with three sides glued together.
There are 21 items per sheet. These are
made for the 2” file. We do not make a Ttem
clerking sheet for the 32" by 272" file.
Package of 200 Sheets (4,200 Items)

$40_00 Purchaser
Package of 600 Sheets (12,600 Items)
Send check or C.0.D.

$1 15.00 Price
LUNDEEN SALES FORMS

Telephones — Office (308) 995-8614
Home (308) 995-5098
We pay shipping charges on all items This is for the 2" file 423 East Avenue Holdrege, Nebraska 68949
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Show NAA membership with new promotional items

There are many reasons why NAA auction-
eers are chosen over other auctioneers. One
reason is the professionalism and ethics repre-
sented by, and promoted through, the display
of your NAA emblem.

Clients and associates will know vyou’re
y

part of a nationwide organization . . . display
the NAA emblem with these quality promotional
items.

; :Hﬂhﬁﬁ amhkﬁi ::_.. S

L Gty
& A Member 1 Good Stmding And Hershy Pledges
Ethica Fumponsibitety Tu Client - Prodession - Public

Fhia Sdeenionndiin by Syt By The Kiadienal Suiaiesrs A

Hvsret 58 Divesonrnand Exiirsy IS8 1283

CERTIFICATE HOLDER, 82" x 11”, walnut with
I\fE-W STYLE belt buckle in pewter and brass plexiglass cover, displays NAA membership
finish. certificate.

NAA Promotional Items Order Form

NAA Emblem Decals: NAA Embroidered Emblems: NAA Name Badge
8" 7.50 each :
8" Pressure-sensitive 3" e :1 50 h = Ifne, $5.50
@ $1.50 each @ $1.50 eac two lines, $6.00
NAA Emblem Lapel Button :
4" Pressure-sensitive @ $5.00 each NAA Code of Ethics
@ 3 for $1.00 @ $1.00 each
| NAA Emblem Reproduction Sheet
(adheres on top of surface) @ $1.00 each NAA Pad Holders
T _ - @ $4.50 each
4" Pressure-sensitive THE AUCTIONEER Magazine Binder
@ 3 for $1.00 @ $6.25 each NAA Belt Buckles
(shows through glass) ' @ $10.00 each
NAA Certificate Holder (pewter)
NAA Bumper Signs @ $25 each @ $4.50 each
@ 2 for $1.00 (walnut with plexiglass cover) (brass finish)

Please send me the following promotional items (indicate quantity ordering on line):

Name _____ _ P TR e R et K
Address ———— —— 2= e —_—
(07 ] V2 - | 1 | (- 3 ) Zip

Send no money for postage. Return postage paid by National Auctioneers Association.

Enclosed is a check or money order made payable to The National Auctioneers Association, in

the amount of $ ... ... . for the above marked NAA promotional items. (NOTE: NAA
Board of Directors policy prohibits any orders shipped on a “‘charge” basis. Check or money order
must accompany all orders for NAA promotion items.)

May, 1982 65
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Continued from page 31

auction business that you can be proud of, and you
won’t have to knock on doors to keep busy.

We have been conducting absolute auctions for

more than thirty years and are still doing it. We sell
approximately 300 real estate auctions annually in a
five-county area. | know times are not the best. But
maybe the opportunity is at our doorstep right now
to be doing absolute auctions. Not every property
Is an auction situation, but many are.

There are a lot of motivated sellers out there.

There are also a lot of investors looking now who

would not be looking if times were good.

It is our

job to get these buyers and sellers off the fence of
indecision. Absolute auction forces decision now!

You must earn the confidence of the buying

public.

1.

. ADVERTISING RATES:

Advertising Rate Schedule — THE AUCTIONEER MAGAZINE

THE AUCTIONEER Magazine is the official publication of the National Auctioneers
Association and is published monthly with the exception that an August issue is
not published. Eleven issues are published annually. THE AUCTIONEER maga-
zine is published as a means of exchanging ideas that will serve to promote the
auctioneer and the auction method of selling.
One (1) time

Six (6) times Eleven (11) times

Full page ......cccecooeeennne. .....$160.00 $155.00 $150.00
Hall PAGe ..cnvmmmnniss 80.00 77.50 75.00
Quarter page ......cccacoss 40.00 38.75 37.50

Column inch: $8.75 per column inch — column is 21 picas wide (3%2 inches).

(a) Color Rates: Two colors (black and issue color) are available only upon
consultation with editor. Cover pages also available only after consultation
with editor if and when cover (outside back and inside front and back) pages
are available. Add 25% to above rates if second color authorized by editor.

(b) Short Rate and Rebate: Rates are based on the number of insertions in a 11-
month period. Short rates will be charged if a contract is terminated pre-
maturely.

(c) Rate Change: The editor reserves the right to revise all rates quoted herein
upon sixty (60) days written notice to holders of contracts. If a rate revision
is made and not accepted by the advertiser, the advertiser may cancel his
contract.

NEW ADVERTISERS: All new advertisers are required to submit credit account in-
formation, an insertion order, and payment in advance (with copy), before advertising
will be accepted. If applicable to the new advertiser, advance payment for the first
three months is required. Submission deadline for new advertisers is the first of the
month.

3.

4,

AGENCY COMMISSION: Agencies must add amount of commission to stated rates
above and collect from advertiser.

COPY AND CONTRACT REGULATIONS: The editor reserves the right to reject
any advertisement. No cancellations accepted after closing date (see item 7).
If advertising is discontinued before completion of contract, short rates for space
will apply.

MECHANICAL REQUIREMENTS: Printed offset. Trim size: 8%2 by 11 inches.
Number of columns: two (21 picas wide columns). Binding method saddle
stitched. Colors available: black on white and upon consulation with editor,
second, or issue color.

Dimensions for ad space: Full page — 7% by 9% inches: Half page — 7%a by
45 inches; Quarter page — 3% by 4% inches or 7Vs by 2% inches.
PREPARATION CHARGES: You will be billed for the following charges when the
NAA office prepares, or makes changes in your advertising.

Initial composition Changes
quarter page ................. $20.00 copy changes .................. $15.00
half page ... $30.00 artwork changes ............... $25.00
full page ... $45.00

Changes in your advertising are not accepted over the phone, but must be re-
ceived in writing.

ISSUE AND CLOSING DATES: Published monthly (11 times annually) with the ex-
ception that an August issue is not published. Issued on the first of the publica-
tion month. Deadline for ad copy is the 10th of the month preceding publication
date.

SUBSCRIPTION AND SINGLE COPY: One year's subscription to THE AUCTIONEER
is $18, and only open to non-auctioneers. Single AUCTIONEER copy is $1.75.
Subscriptions and issues available only from the NAA office.

. ADVERTISING DISCLAIMER: Products or services advertised in THE AUCTIONEER

are in now no way endorsed by the National Auctioneers Association. Simply be-
cause a product or service appears in the NAA's official publication, that appear-
ance does not imply an NAA recommendation of the product or service over any.
other. Problems encountered with an AUCTIONEER advertiser should first be di-
rected to the advertiser for satisfaction. If the problem remains, then the NAA

office should be notified.

Submit all advertising to: The National Auctioneers Association, 135 Lakewood Drive,
Lincoln, NE 68510-2487. Phone: 402 489-9356.

THE AUCTIONEER



CLERK-SAVER® — World's No. 1 Clerking System

More Professional Auctioneers Use the Clerk-Saver™ System Than Any Other Method.

== Tt

Buyer's Name THE CLERK SAVER® IS:

Or Number _ - e ] , ,

187 GF ® f[ast — check out in minutes.

ror Number B ® Accurate — Clerk writes buyer, item &
e -8 . price. Cashier writes nothing.

i SeRE eSS DAy dod detveryaf-le dbove; SHierramns omnersiup ® Less expensive than any known system.
UHTI[T‘].y.njtll-ﬁ[[:hf.cr n.LF:LI:_'JH%JIHHL'S.:H :15.15;:..rh\+l=;-q'Ju:ﬂ:ﬁh TITTH::L T::rjh‘vnu . Keeps a running total Of the Sa,e.

® "‘'CLERK-SAVER” CLERKING TICKETS—Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon copies) 8Y2x11" sheets
perforated to make 12 tickets 134 x42"". This is an extremely fast, easy, and ac-
curate combination clerking and cashiering form. This one form replaces both
the standard clerking sheets and cashiers statement. You'll like these.

9,000 Tickets (1-3 White, Canary & Card)
18,000 Tickets (1-3 White, Canary & Card) ................. e 52.50
36,000 Tickets (1-3 White, Canary & Card)

® ALUMINUM WRITING TRAY

The aluminum writing tray is a lightweight, spring-loaded tray which
Is designed to hold ample forms for continuous operation throughout
the sale. A storage compartment, a special feature of the tray, holds
additional forms and completed auction item sheets.

Aluminum Writing Tray ..o N $14.95

® 100 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Overall size 23''x16’'x4”’. Slots are 23% " x 78" x 3%2". Handle
for easy carrying or nail to a wall for permanent installation.

Slots numbered 1 to 100 plus Ato Z ................. .. . ONLY $59.95

® BUYER CARDS ... Form No. BC-70

For buyer's number and purchase notes. 3Vax7%2"" (fits
in buyer’s shirt pocket).

1,000 Cards....$9.50 2,500....$22.75 5,000....$44.75

® 10 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Slots numbered 1-2-3-4-5-6-7-8-9-0. All tickets with buyer ® BUYER'S REGISTRATION FORM ... Form No. BR-69

number ending in one are filed in the one slot (example:
1-11-21-31-41-51-61-71-81-91-101-111-121, etc.). Likewise all
tickets for buyers ending in two go in the two slot; all tickets

812x11", 50 sheets per pad. Space for buyer's num-
ber, name, address, phone and other information.

for three in the three slot, etc. Small, compact, easy to $2.00 per pad, 10 pads at $1.50 ea., 20 or more at
carry. Size: 16" by 4" by 4. Weight 1 Ib., 8 oz. Only $22.95 $1.25 ea.
s gy |
SPECIAL CLERK SAVER STARTER KIT
THE SPECIAL KIT INCLUDES:
® Aluminum Writing Tray ® 1,000 BC-70 Buyer Cards SAVE
® 9,000 CT-12 Clerking Tickets ® 3 Pads BR-69 Buyer Registration
® 1 Pad FS-69 Final Settlement Forms Forms
All of the above plus: $27_00
One 10 Slot Clerking Ticket File (a $80.90 Value) Only ... $53.50
One 100 Slot Clerking Ticket File (a $117.90 Value) Only ..................... ...$89.95

Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

W ! Missouri Auction School
Top Floor Livestock Exchange Building
l > 1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117




NOW. . . colonels . The Sound That Selle”

The all new COLONEL Series of Portable Heavy Duty P.A.
Systems Designed Exclusively for Auctioneers

COLONEL® 1

® Electro-Voice Model 671 Anti-Feedback professional ball
type dynamic cardiod microphone with on-off switch, de-
tachable 10 foot coiled cord, and built in windscreen.

® Deluxe padded shoulder strap.

® Full range six inch baffled speaker.

® Tough, attractive reinforced vinyl “Mule Hide” covering |
with metal corner protectors.

® Space age solid state amplifier. T —

¢ SPECIFICATIONS: Batteries: Eight “D’’ size flashlight bat- COLONEL® 3

teries (not included) (Alkaline batteries will give many
hours of extra service'). | The COLONEL 3 has the same
® DIMENSIONS: 73" High x 6" Wide x 7%a"" Deep. features as the COLONEL 2 plus:

® WEIGHT 4 LBS., 14 OZ.

® There is a two year repair or replace warranty on every-
thing except batteries.
List Price: $395.00 Auctioneers Cost: $237.00

® Storage Compartment in back to
carry recharger, microphone and
cord.

® Slightly larger speaker baffle area
with port hole.

® DIMENSIONS: 93%” High x 6"
Wide x 7% " Deep.

® WEIGHT: 7 LBS., 6 OZ.

List Price: $595.00
Auctioneers Cost: $357.00

COLONEL® 2

The COLONEL 2 has the same features as the COLONEL 1
plus:

¢ RECHARGEABLE BATTERY: Extra capacity battery will
last all day long. Fully rechargeable overnight.

® AUTOMATIC “Full Charge” indicator light shows when bat-
tery is fully charged.

® Complete with recharger. Charger rated 120 VAC, 8 WATT,
300 MA.

® SPECIFICATIONS: Battery: Gel Type (2) #626 2.6 AH rat-
Ing rechargeable.

® INPUTS: one microphone, one tape recorder, one battery
charger.

® QOUTPUTS: One extension speaker, one tape recorder.

® WEIGHT: 6 LBS.; 12 OZ.

WE STOCK A COMPLETE LINE OF
P.A. EQUIPMENT. WRITE FOR FREE
LITERATURE AND PRICES.

List Price: $570.00 Auctioneers Cost: $342.00
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