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Felt Silver Belly Hats ... $27.50

White Panama ... e 19.95
Milan Straw (light tan) ... ... . 16.95
London Fog-type Jackets with
NAA Emblem (assorted colors) ........................... 21.00
Auctioneer Hat WISP (Western Hat) ... 37.00
Stetson “Wisp™ 4-Color NAA Emblem ... ... 3.00
S. S. Gold Plated Tie Tack
Demand for Stetson Hats Good! with .50 man-made diamond ... 50.00
S. S. Gold Plated Tie Tack
without man-made diamond .................. ... 30.00

We have a complete line of sizes and brim widths
on the Silver Belly Felt “Auctioneer” hats — 2%”, 233"
and 23%’’, as well as the summer Milan straw hats. We
will also have the white Panama by spring — in plenty of
time for summer wear.

Our London Fog-type jackets with emblems are still
moving good with small, medium, large and extra large
sizes with most of the colors in stock.

Our sterling silver and gold plated tie tacs as well
as the 14K solid gold tie tacs with sparkling diamonds and
man-made stones made in the form of an auctioneers
gavel makes a good birthday or anniversary gift. Listed
below is what we now have in stock, ready to ship.

T-shirts with your name & NAA emblem
__________________________ $45 Doz.; 2-Doz. minimum

Deer and Pig Skin Gloves ................... $16.00 and $18.00

Plus — 4% Sales Tax

Col. W. Craig Lawing
Tel.: Office: 704 399-6372; Home: 704 399-3260
5521 Belhaven Bivd., Charlotte, NC 28216

Going once...

o

You get two great opportunities to bid for the
buyers in the active Mid-American auction mar-
ketplace with the Chicago Tribune.

Put your ad in our Sunday Business section
Auction Mart and you'll reach over 2.6 million
Chlcagolqnd adults. Run that ad in our Mid-
week Business Report Auction Mart on Wed-
nesday and, for a low daily add-on rate, as
little as $1.40 a line for commitment advertis-

ers, you'll reach nearly 1.9 million Chicagoland
adults.

Our Sunday/Wednesday combination audience
Includes your best prospects. With a daily/

Ild \\Y/P Chicano Tribune

Iwice...

sold with the ChicagoTribune
Auction Mart, how on
Sunday and Wednesday.

Sunday schedule, you'll reach 80% of the
Chicago metropolitan newspaper readers with
professional, technical and managerial occupa-
tions; 86% of those with household incomes of
$35,000 or more.

I's no wonder the Chicago Tribune carried 86%
of the auction/bid advertising run in Chicago
metropolitan newspapers in the first eight
months of 1979.

For more information on the biggest auction
mart in Mid-America, and to place your ad
contact Magr Beth Howard at (312) 222-4493
or Charles Shanley at (312) 222-4042.

Source: Scarborough Report, daily/Sunday single
issue, Chicago, 1978. Chicago Tribune Classified Ads
and Lines Report, 1979.
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Must Sell Campaign Button Collection

| have a client who has a collection of over 1300
campaign buttons, many are from presidential cam-
paigns and some date back to the very early 1900’s.
Here in the central lllinois area, there is simply no
place to display or sell the collection at a reasonable
price. | am hoping that someone in the National Auc-
tioneers Association might be able to help me locate
a satisfactory market for this campaign button col-
lection.

| am hoping for a reply soon, as my client is an
elderly gentleman, and quite anxious to have his
collection sold. Your help in this matter is very much
appreciated.

Nelson E. Aumann
NAA member auctioneer
Nokomis, lllinois

In Praise of Auctioneering

Just some sober ‘“‘thoughts and reflections’ from
a happy auctioneer, as | sit at my golden-oak, roll-top
desk, amidst the usual “post-auction clutter”, during
a beautiful night of a New England Indian summer.
Suffice it to say that auctioneering has not only pro-
vided my family with the necessities of life by placing
the proverbial ‘““bread and butter” on our table each
day, but it has offered us, through the NAA and its
seminars and conventions that we have attended, an
opportunity to let our spirits soar and to whet our
appetities with enthusiasm for the tasks we under-
take each day!

Please go back with me to St. Petersburg, when
Morris Fannon was the President of the NAA and
when | was attending my first auctioneers’ conven-
tion — alone that year. It was then | realized that all
around me were sincere folk who loved their work
and the services they rendered. As a fledgling, | won-
dered if |, too, would become so enthused.

So on to North Dakota the following summer
with two of my six children. As they “rode the trail”
and Bob Losey bought Governor Link’s hat, followed
by the sumptuous buffalo roast, | realized that my
eager and unbounded enthusiasm for auctioneering
as a professional career was beginning to take shape.

Once again, two years later, we were Seattle-
bound with all six children, all of whom were now
professionally trained and practicing auctioneers!
No doubt, it was then and there that our “image” was
formed, and auctioneering was stabilized as a com-
mitment-for-life. How. we enjoyed the Seattle con-
vention — the open-air markets on the water, the
cleanliness of the great city of Seattle, and so on.
And how about that boat ride to the island where
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huge cauldrons of super-tasting clams were being
boiled in the open air, followed by the most delect-
able salmon we ever tasted. My family will always
remember the many events scheduled for the young
people during that Seattle convention, and the super-
organization of everything. From Seattle we left on a
side-trip to Hawaii, with all eight of us on that great
flight. The sights we saw, simply climaxed the entire
event.

Soon it was time to fly to Bloomington, Indiana.
In the cubical dubbed ‘“Waiting Room for the Ozarks”
at O’Hare Airport, a strapping-big westerner boomed
out, “"Howdy, you must be an auctioneer!” Thus did
Bob Musser step into my life and make it consider-
ably brighter. So did John Horton with our morning
walks. Bob and | shared a room at CAl, and the Lord
willing, we’ll both be third-year students there in the
spring of 1980, along with our outstanding president,
Chuck Cumberlin.

Boston was on tap for 1978. Since we are native
New Englanders, born and bred here, we will let
Hack Ayers and other friends from Tennessee, as
well as John O’Connor, evaluate our native corner
of this great land.

In July of this past year, seven of us (minus our
newly-married eldest daughter) flew to Denver for a
memorable experience at the Hilton. Highlights were
so many that our cup runneth over. The vast moun-
tains and the Lazy-B Ranch were overwhelming to us.
And a new ‘“love’” began for this conservative New
Englander — the love for western music! (Even now
as | write, | am listening to a tape of ““Colorado’ by
the Lazy-B Wranglers. Why did | wait so long to dis-
cover this great music?) After Denver, all six of us
flew to Harry Olson’s home in Marysville, California
(with son Bob Jr. flying with Harry in the latter’s pri-
vate plane), where we enjoyed true California hos-
pitality.

Our auctioneers associations have strengthened
our belief in our American free enterprise system and
In our ever-present Lord. Life has taken on a deeper
meaning for all of us. Surely, at least seven of us will
journey to Nashville in '80, as well as to future con-
ventions.

It would have been impossible for my wife Bar-
bara and me to give our six children this kind of “‘real
people education’, plus a physical tour of our own
Promised Land, had it not been for the men and
women in this great profession of auctioneering. May
all the fine folks engaged in auctioneering, find satis-
faction in our important work — and still take time to
smell the roses!

With kindest regards and thanks to all our
friends across the USA, we look forward to another
decade of auctioneering.

Robert H. Glass and family
of seven auctioneers

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901
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Members, ‘“Reach Out” to
One Another and Benefit The
Entire Auction Profession

By C. E. “Chuck” Cumberlin, President
National Auctioneers Association

We have entered ““Phase |I”’ of our NAA year —
the second quarter of 1979-80 — and much activity is
going on in the auction profession by NAA members.
| have heard many good reports of auction successes
and, in fact, have been qu.te busy myself, conducting
many auctions with my partner Jim Odle (between
trips as president of our Association).

| visited Nashville in September with Executive
Director Harvey McCray and Director of Association
Services Gary Carmichael. We met with Hubert
Songer, 1980 NAA Convention Chairman, Raymond
Taggart, President of the Tennessee Auctioneers As-
sociation, and Glenda McCarter-dJohnson, Chairwo-
man of the Ladies Auxiliary events. | appreciate the
dedication to our convention program which has
been demonstrated by Hubert, Glenda, Raymond and
the entire Tennessee Auctioneers Association and its
Auxiliary.

The 1980 Convention will be our first in Nash-
ville, and probably our largest to date, at the Opry-
land Hotel’s excellent facilities. Over 1,500 NAA
members, their families and guests are expected, and
as soon as you see the hotel reservation form printed
iIn THE AUCTIONEER magazine, make your reseva-
tions accordingly.

Overflow accommodations have been set aside
in the surrounding motels (within walking distance of
the Opryland), but if you are attending the 1980 NAA
convention, reserve your rooms early to be in the
Headquarters Hotel. If last minute cancellations are
necessary, you can receive your deposit back (a one-
night deposit will be necessary for everyone guaran-
teeing room accommodations) if you cancel soon
enough.

Registrations have been received in the NAA Of-
fice for the Williamsburg and Phoenix NAA Seminars
at a rapid rate. In fact, more early registrations have
been received for the two Seminars (Williamsburg in
January and Phoenix in February) than for any other
NAA Seminar. Nearly 50 registrations have been re-
ceived for each of the two seminars, and if you are
planning to attend either the Williamsburg Antiques
Seminar or Phoenix Real Estate Seminar, register
now. Each seminar will be limited to 100 registra-
tions and registrations will be received on a first-
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come, first-served basis. Send your completed regis-
tration form card and fees to the NAA Office, and you
will receive from the Office your hotel reservation
forms (space is limited and available only for those
attending the Seminars).

| have been attending State Association conven-
tions and can attest to the fact that our professional
enthusiasm is high. Wherever | go, | learn new ideas
and am pleased to offer my own ideas to those at-
tending the State Association meetings. | encourage
you all to participate in your State Association activi-
ties as one way of ‘“Reaching Out” to your fellow
auctioneers. We need to improve on our auction
image, and the best way to show improvement is to
create a strong, viable association of auctioneers,
who believe in our profession and who maintain
ethical auction businesses. One of the best ways to
improve one’s own business, while at the same time
enhancing the image of the auction method of selling,
is to become active in the auctioneers associations —
National Auctioneers Association and your State
Auctioneers Association.

Many have estimated the number of auctioneers
today in the United States and Canada at more than
25,000. Of that figure, nearly 6,000 are members of
the National Auctioneers Association and the remain-
ing 19,000 plus may be eligible for membership in the
NAA. The eligibility of the remaining 19,000 or more
auctioneers depends on their ethics and the manner
in which the auctioneers handle their auction busi-
nesses.

Again | urge you to reach out and sponsor the
ethical and qualified auctioneer in your area, who Is
not a member of the NAA. Together we ALL can
grow through our profession and our Association.

In recent issues of THE AUCTIONEER magazine,
you may have read articles which have been written
by individual members of the Board of Directors of the
NAA. The Board has called on the members 10 pro-
vide articles, which present ideas to the membership.
Other NAA members have participated in our over-
all program to improve our magazine so that after
you finish reading each issue, you_wnl feel as if
you’'ve learned something from the articles.

Continued on page 6
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An expanded magazine publication comes from
the Board’s decision to broaden the services avail-
able from the NAA Office. These expanded services
include the addition to our staff of Gary Carmichael,
Director of Association Services, who works under
the direction of Executive Director Harvey McCray.
Gary has been assigned the specific goal of search-
ing the membership for ideas, programs and educa-
tional material for publication in our magazine. The
last issue of THE AUCTIONEER included an eight-
page center insert on bad checks and other forms of
bad money. Several informed sources offered the
NAA ideas on the subject, and already members have
indicated their desire to have similar inserts included
In the magazine.

If you have a topical subject or an idea for an
iInformative NAA report, submit it to Harvey McCray
for evaluation. If it is an issue of general interest to
the membership, he will “turn Gary loose”’ to re-
search and write about the problem and its solution.
The information will be published for the benefit of
the entire membership.

Another added service to our membership is the
purchase, by the Board of Directors, of a computer.
Soon the membership will receive the magazine
through the computer mailing list. Later we hope to
survey the membership with a questionnaire, provid-
Ing the NAA leadership and staff with valuable infor-
mation about the membership and the needs of the
individual auctioneers. We also hope to use the com-
puter to determine who our instructors for seminars
and workshops will be, as well as provide a better
listing of our membership. | urge you to cooperate
when the Board of Directors finalizes the question-
naire. Nothing will be asked on the questionnaire
which will jeopardize your privacy, and be assured
that the questions asked will be approved by mem-
bers of the Board, who are all practicing auctioneers.
With the computer, we hope to have information for
expanded NAA insurance programs, as well as valu-
able auction specialization information.

Again, it’'s a matter of ‘Reaching Out’”’ — to grow
with your fellow NAA member auctioneers, to invite
qualified non-member auctioneers into the Associa-
tion, and finally, to reach your NAA l|eaders and staff
with ideas that will benefit the entire membership.

The NAA continues to be on the move and | ask
you to continue to build an image of the auction pro-
fession which makes you proud to be an auctioneer,
proud to be a member of the National Auctioneers
Association.

Auction Supplies

Paddle Cards e
Clerk Sheets o

Item Receipt System @
Direction Signs

Write for Samples and prices

SMART ART PAPER PRODUCTS
501 Penna. Ave.

Downingtown, PA 19335
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The Legal Aspects

Of Auctions . . . .

lllinois Court Opinions . . .Contracts

Auctioneer Demands
Gross Fee

By Theodore Postel
Law Bulletin lllinois
Court Opinion Editor

This action commenced when the Bank of Silvis
filled a complaint in the Circuit Court of Mercer
County against Boultinghouse Auction Co. The bank
sought to recover a portion of monies that Boulting-
house had retained as a commission on real estate
sold through an auction it had conducted.

An auction was conducted and a purchase price
of $258,500 was obtained. The successful bidder
paid 10 percent of that amount or $25,850, but then
defaulted on the balance. Boultinghouse distributed
$18,095 to the bank of Silvis, retaining as its com-
mission 3 percent of $258,500 or $7,755.

The bank contends that Boultinghouse is entitled
to 3 percent of the down payment of $25,850, while
Boultinghouse contends it is entitled to 3 percent of
the bid price of $258,500.

The contract provides for Boultinghouse's com-
pensation for selling the real estate in the following
terms:

“4., Owner will pay company a commission of
10 percent on personal, 3 percent on real estate —
percent of the total proceeds from the sale of per-
sonal property, but not less than — for any one sale;
said commission to be paid from the first proceeds
of the sale.”

Paragraph 9 of the contract provides that all
sales were to be for cash. However, the testimony of
Boultinghouse's president and the conduct of the
parties suggests that the real estate was to be sold
for 10 percent down on the date of the sale with the
balance to be paid within 30 days, and that the auc-
tion was widely advertised in those terms.

The agreement in the last sentence in paragraph
9 also provides that ““company shall not be responsi-
ble for the failure of any bidders to consummate their
purchases or otherwise comply with the terms and
conditions of the sale.”

The trial court entered judgment for Boulting-
house and the bank appealed to the lllinois Appellate
Court. The court, in an opinion written by Justice
Stouder with justices Alloy and Barry concurring,
after reviewing the record, said:

“Defendant argues in essence that since sales
were to be for cash, proceeds is equivalent to bid
price.

THE AUCTIONEER



Syllabus:

Within a contract drafted by an auctioneer pro-
viding that the owner pay 3 percent of the total pro-
ceeds from a sale of real estate, ““proceeds’”’ meant
monies actually received from a debtor, rather than
the bid price.

Thus, when the bidder made a down payment,
but defaulted on the remainder of the bid price, the
auctioneer was entitled to 10 percent of the down
payment and not to 10 percent of the bid price.

Bank of Silvis, plaintiff-appellant v. Boultinghouse Auction
Co., defendant-appellee. lllinois Appellate Court, 3rd District,
No. 78-362. 71 lil.App.3d 98, 389 N.E.2d 267.

“While the original form was altered to provide
for all sales to be cash, it appears from the testimony
of the president of the defendant and the conduct of
the parties that both the defendant and the plaintiff
always intended that the sale of the real estate would
be on the basis of 10 percent down and the balance
within 30 days.

“Hence, defendant’s conclusion that proceeds is
equivalent to bid price because the sale was to be
for cash is without foundation. As to the effect of the
last sentence of paragraph 9, we believe it was In-
tended to relieve defendant from any possible lia-
bility to the seller for the default of a buyer, but does
not assist in determining what amount was to be
used in computing the 3 percent commission.

‘““Cases referred to previously, while not particu-

larly factually analogous are something actually re-
ceived in hand. Proceeds has been defined as ‘what
iIs produced by or derived from something (as a sale,
Investment, levy, business) by way of total revenue:
the total amount brought in . . . the net sum received

. . A Webster-Merriam, Websters Third New In-
ternat|onal Dictionary Unabndged (1961).

“As applied to the facts of this case, these au-
thorities are persuasive for the proposition that pro-
ceeds means monies actually received by the seller
from the buyer.

“Since proceeds usually indicates something
actually received and any ambiguity in the term is to
be construed against the defendant, plaintiff was en-
titled to judgment in its favor. The Circuit Court of
Mercer County erred in holding that defendant was
entitled to a commission of 3 percent of the bid price.

Samuel M. Gilman, Coyle, Gilman & Stengel,
Rock Island, for plaintiff-appellant. Christopher J.
Klockau and Raymond J. Conklin, Klockau, McCar-
thy, Lousberg, Ellison & Rinden, Rock Island, for de-
fendant-appellee.

(Reprinted with permission from the CHICAGO DAILY
LAW BULLETIN.) |

A new spot survey by the General Accounting Office
has indicated the extent of foreign purchases of U.S.
farmland may have been ‘‘significantly underesti-
mated’”’. The GAO found foreign ownerships totalling
about 100,000 more acres than in a USDA survey a
year ago.

REISCH

MAKE BIG MONEY @ START
YOUR NEW CAREER

eers show you how.

LOG ... CAN HELP YOU!

Col. Gordon E. Taylor
Owner and President
Reisch World Wide College
of Auctioneering, Inc.

FOR THE PROFESSIONAL
AUCTIONEER
clerking Supplies ® Sound

Systems
WRITE FOR INFORMATION

ir

MAIL
COUPON
TODAY!

Learn how to receive the professional
auctioneer’s library and reference books,
and training record or cassette FREE
when you enroll in the term of your
choice.

Since 1933 Largest in the World @ V.A. App.roved

22 of the nation’s leading auction-

SEND FOR LARGE FREE CATA-

YUU can be an AUCTIONEER'

WORLD WIDE COLLEGE OF AUCTIUNEERING INC

Graduates receive lifetime scholarship and
post-graduate assistance

ATTEND 2 WEEKS INTENSIVE TRAINING IN ALL
PHASES OF THIS RESPECTED AND HIGHLY PROFIT-
ABLE PROFESSION.

Col. Gordon E. Taylor

Reisch World Wide College of Auctioneering, Inc.

P.O. Box 949

Mason City, lowa 50401 Ph. (515) 423-5242 or 6396

Please send me your FREE CATALOG

NAME
ADDRESS
CITY
STATE

A |

NA

=

November, 1979




'DEALER'S AUCTION
| s =

Midway between Guin and Winfield, Ala.

| Hwy. 78 in Gu-Win, Ala. I
for information

call 205-468-3556 or -2705

ALL DEALERS WELCOME

Come BUY or SELL a load!! All merchandise
sold — large & small lots.

10% Commission on all sales on premises

cash, certified check or letter of credit from
bank. We act as agents only and make no
guarantees of seller’s merchandise.

NO JUNK
Sale managed and conducted by::
Phone: Webster’s Auction Co. Auctioneer:
205-468-3556 Route 2, Hwy. 78 Col. Ray Webster
205-468-2705 Gu-Win, Ala. 35563 Ala. Lic. #174

We Sell Anything for Anyone, Anywhere

Ray Webster, Member: Alabama and
National Auctioneers Association
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State of Maine
Changes Auctioneer Law

Recently the NAA office was notified by the
Maine Department of Business Regulation, Central
Licensing Division of changes in the Maine Auction-
eer Law, effective September 14, 1979. Though
space does not permit full reprinting of the legisla-
tion, the twelve items below briefly note the important
changes.

1. Creation of 3 member advisory board which
will be appointed by September 14, 1979.

2. Two letters of recommendation from a per-
son of your choice for a new license.

3. Two party surety bond in the amount of
$10,000 (contact your insurance company for
assistance.) Those presently licensed will
not need to produce a bond until you renew

in March of 1980.
Changes in fees to $25.00 per year paid
every two years in the amount of $50.00.

Only 30 days grace period after expiration of
of license — NOT A WHOLE YEAR.

ber of auctioneer.
All auctioneers MUST notifly local enforce-
ment officers of their intent to auction prior
to the sale.

8. |If property being sold is not owned by auc-

4.
5.
6. All advertising must include the license num-
7.
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tioneer, law enforcement officers may re-

quire name and address of owner.

9. Property brought into the State for sale must

be advertised as such.

10. An auctioneer cannot auction real estate

without a broker’s license.

11. Exemptions to the law include charitable,
educational, religious or non-profit organiza-
tions (providing no fee is paid the person

doing the auction) sheriffs or their deputies,
tax collectors, executors, ad-

constables,

ministrators authorized by the court and
sellers of pedigreed animals employed by

the owner of the animals.

12. Conditions of the auction sale must be dis-

played which include:

a. a description of property and how sold.

b. highest bidder acknowledgement

c. bid not commenserate with value

d. absentee bids

e. sales tax requirements

f. auctioneer or owner bidding

g. reserve

h. the fact that the Uniform Commercial
Code applies.

Central Licensing Division director, Mrs. Mary
Ellen Peaslee, included in correspondence that ac-
companied a copy of the updated auctioneer law,
“PLEASE READ THE NEW LAW CAREFULLY. If you
do not understand any portion or want additional
information, please feel free to contact this office.
We are here to assist in any way possible.”

To receive information about the auctioneer
legislation for the State of Maine contact:

Department of Business (207) 289-2217

Regulation With offices located at:
Central Licensing Central Building
Division Stevens Training Center

State House Hallowell, Maine

Augusta, Maine 04333

SCHOOL OF
AUCTIONEERING

“A Very Select School”

If you miss our next term, it will be SIX MONTHS before |
you have another opportunity to attend SUPERIOR.

A term only lasts two (2) weeks. YOUR EDUCATION 1S
FOR A LIFETIME. Doesn’t it make sense to learn from
TODAY’S auctioneers? From the people who are selling
many of the Nation’s top sales — not from someone who
is not an auctioneer or not enough business, as an
auctioneer, to keep him busy? He cannot tell YOU how
to be a SUPERIOR auctioneer.

SEND FOR OUR FREE CATALOG. YOU WILL KNOW US. |

SUPERIOR SCHOOL OF AUCTIONEERING
P.0. Box 1281, Desk A, DECATUR, ILLINOIS 62525




THE AUCTIONEER’S LIBRARY & REFERENCE BOOKS

Latest Advanced Methods
For The Professional Auctioneer

The Most Comprehensive Information Ever
Published On Auctioneering

TELLS YOU HOW TO KEEP THE BUSI-

NESS YOU HAVE AND HOW TO GET THE a1l =1 = e
‘i“".ii"'“__““ﬂ 4 ’Mmm "“"m‘m””m : fuciismening
SALES YOU HAVE NOT BEEN GETTING. | b e e |
Col. JOE REISCH o
Author & Publisher Nothing Is Left Out — L e e, T
(Photo taken Nov. 1978) st _
10 Books — First edition now off the press = Ao

Address All Mail To —

Col. Joe Reisch’s Auction Library
Box 850, Dept. NA
Mason City, lowa 50401

CLOSEOUTS! CLOSEOUTS! CLOSEOUTS!

£

4% tis the season to make money!

P
7 77 J( o We are your one X-MAS stop for Large Quantities
£ a iy 13 of General Merchandise such as:
w<  TOYS-GIFTWARES + PREMIUMS « APPLIANCES
TOOLS « NOVELTIES « JEWELRY « SOFTGOODS,
ETC., ETC.

.......
.......

Bring in your truck & we’'ll load it right up!

: N ) .
Serving the ( Call or write us today
Nation with Price J m B - for your year around
; needs and time or day
over 65 Years your schedule.

— -

HOURS: .. . s i ;
MON.-ERIDay ° Liquidation Consultants < Closeout Specialists ¢ Surplus Inventories

8 AM.-4 P.M. 806 NORTH PEORIA STREET ¢ CHICAGO, ILLINOIS 60622 s (312) 666-4727

10 THE AUCTIONEER



The Voice Projector 18 isback...
and now its even better than before!

For years the Voice Projector 18 was the best portable P.A. System an A

auctioneer could own. It had a rugged, lifetime case; it was lightweight

for all-day use; it had a powerful clear-sounding amplifier so you didn’t

strain your voice; it had a Shure microphone so your audience not only
heard, but understood your every bid call.

Lectrosonics now introduces two new model 18's that set !
a new benchmark in quality. The VP18R has all the
tfeatures of the original model, plus hi-level input and output

for connecting to other audio devices such as a tape
recorder. Now you can play music through your
' VP18R betore the auction begins, without
being embarrassed by the quality of the sound.
[n addition, record your bids to settle disputes
or questions after the auction. The 18R also
has a heavy-duty, rechargeable power pack
that provides 50% more life than the
original VP18. Simply plug in the charger
and your Voice Projector will charge =
overnight. Then use the VP18R with | . E
confidence all day . . . your voice will |
probably give out before
your Voice Projector does.

VP18R - $295

The economy model Voice Projector 18D
uses nine ‘D’ cell batteries instead of a

‘ | rechargeable power pack, and does not have
s s\ AR hi-level connections.

9

| &CUrOSoNICO. ING

ALBUQUERQUE, NEW MEXICO, USs A \

Plus Power 48R
Amplifier/Speaker

Freedomike
Wireless Microphones

For the auctioneer that wants total freedom, For the audience that's even
Lectrosonics otters the Freedomike. Each bigger than your Voice

system contains either a tie-tack mike or a Projector 18R, Lectrosonics has
hand held microphone. Either mike the Plus Power 48R. It's not
connects to a miniature belt-pack just an extension speaker. With
transmitter. The frequency-matched its own built-in 16 watt rms
receiver plugs into your existing sound amplifier, the PP48R more than
system, or the portable PPP48R. ' triples your sound output.
Protective carrying case provided. And - like the new VP18R -
it's rechargeable so you don't
have to worry about replacing
batteries.

PP48R - $165

Freedomike System One
(with tie-tack mike) - $665

Freedomike System Two
(with hand-held mike) - $685

Freedomike System Three
(with both microphones) - $750

Lectrosonics products for auctioneers are available from:

Duane Gansz Forrest Mendenhall Bill Hagen Bob Miller
Duane E. Gansz Auction & Realty ~ Mendenhall College of Auctioneering ~ Western College of Auctioneering Indiana College of Auctioneering
14 William Street Route 5 Box 1458 8846 Holliday Drive
Lyons, NY 14489 High Poeint, NC 27263 Billings, MT 59103 Indianapolis, IN 46260
315-946-6241 919-887-1165 406-252-2565 317-873-4601
Rowland Huey Art Schackman Hugh Miller Col. Gordon Taylor
John Huey & Sons Art Schackman Auction & Sound Service Curran Miller Auction Reisch World Wide College of Auctioneering
11660 PParkway Drive ' 307 North Church Street Route 3, Box 457 Box 949
North Huntington, PA 15642 Newton, IL 62448 Evansville, IN 47711 Mason City, Iowa 50401
412-863-4901 018-783-2084 812-867-2486 515-423-5242
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Any way you look at it, the 1979 NAA
Williamsburg Seminar is shaping up
to be an outstanding educational
event. Member auctioneers, however,
are encouraged to register early for
this informative antiques-at-auction
seminar.

During three days in January, 1980, national an-
tiques experts will gather to instruct NAA auction-
eers. Selling Antiques at Auction is the subject of
the year’s first NAA seminar at historic Colonial
Williamsburg, Virginia. The second NAA 1980 semi-
nar will be held in Phoenix, Arizona, February 18, 19,
20. Subject — Selling Real Estate at Auction. For
either seminar, NAA members are encouraged to
sign up early. Attendance is limited and registration
Is on a “‘first come, first served’ basis.

Contained in this issue of THE AUCTIONEER is
a complete overview of what is shaping up to be a
most informative NAA event — Selling Antiques at
Auction, the 1980 Williamsburg Seminar.

Program — Colonial Williamsburg Seminar
January 20-21-22-23, 1980

Sunday, January 20
8:00 p.m. to SEMINAR ORIENTATION — Confer-

10:00 p.m. ence Center, Willliamsburg Lodge. In-
formal gathering of registrants.
Monday, January 21

8:30 a.m. to NAA SEMINAR REGISTRATION —

9:00 a.m. East Gallery, Conference Center. Pre-
registered registrants obtain confer-
ence materials (hame badges, note
pads, etc.).

9:00 a.m. to AMERICAN FOLK ART — Tidewater
11:45 a.m. Room, Conference Center. Instruc-
tor: Dr. Robert Bishop.

12 noon to LUNCHEON — Room B, Conference
1:15 p.m. Center. Informal luncheon for paid
Seminar registrants.

1:30 p.m. to WALKING TOUR OF COLONIAL
4:30 p.m. WILLIAMSBURG. Registrants gather

in the East Gallery for walking tour of
buildings (museums) near Williams-
burg Lodge.
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Experts Gather for NAA
Williamsburg Seminar

8:00 p.m. to APPRAISAL — Tidewater Room,

10:00 p.m. Conference Center. (Speaker to be
announced)
Tuesday, January 22

9:00 a.m. to FURNITURE — Tidewater Room,

11:45 a.m. Conference Center. Instructor:
George Michael.

12 noon to LUNCHEON — Room B, Conference

1:15 p.m. Center. Informal luncheon for paid
Seminar registrants.

1:30 p.m. to ART GLASS — Tidewater Room,

4:30 p.m Conference Center. Instructor: Roger
Early.

8:00 p.m. to ADVERTISING — Tidewater Room,

10:00 p.m Conference Center. Instructor: Scud-

der Smith.
Wednesday, January 23
9:00 a.m. to CLOCKS — Tidewater Room, Con-

11:45 a.m. ference Center. Instructor: Dana J.
Blackwell.

12 noon to LUNCHEON — Room B, Conference

1:15 p.m. Center. Informal luncheon for paid

Seminar registrants.
1:30 p.m. to ORIENTAL RUGS —
4:30 p.m. Room, Conference Center.
tor: Behrooz Hakimian.
1980 NAA Seminars’ Co-chairmen:
Archie D. Moody, NAA 1st Vice President,
Darlington, South Carolina
C. P. Terry Dunning, NAA Past President,
Elgin, lllinois

Tidewater
Instruc-

The Colonial Capitol
THE AUCTIONEER



Professional Auctioneer and Non-auction
Experts To Cover Antiques

Instruction at the Williamsburg, Antiques-at-Auc-
tion Seminar will be provided by a group of well
qualified experts in the fields of antiques and an-
tiques auctioning. Meet some of the instructors with
a quick glance at their backgrounds and professional
qualifications.

Dr. Robert Bishop

F &

Dr. Robert Bishop is presently the Director of
the Museum of American Folk Art in New York City.
His directorship, however, is only one of his many
accomplishments in the field of antiques and an-
tiques publishing.

An associate editor of Antique Monthly, Dr.
Bishop is on the editorial boards of Portfolio, Antique
Collecting, Art & Antiques, and a contributing editor
to The Gray Letter. In the performing arts Dr. Bishop
has appeared in nine Broadway shows and on numer-
ous television programs. He is a member of many
professional organizations including the American
Association of Museums and the Midwest Museums
Conference. In the past, Dr. Bishop has served as
editor of Horizon Magazine and publications manager
and museum editor of the Henry Ford Museum.

Dr. Bishop received his Ph.D. in American Cul-
ture from the University of Michigan and has lectured
and served on advisory councils throughout the field
of American art and antiques.

Roger R. Early

Roger R. Early, of Early’s Antiques & Auction
Co., is an antiques dealer with a shop in Milford,
Ohio, 16 miles east of Cincinnati. Mr. Early appraises
antiques for estate, insurance and other purposes
and conducts auctions of general antiques, furniture,
glassware and china, primitives, clocks, collectors’
items — and specializes in antique doll auctions.
Bi-annually Mr. Early holds fine arts auctions, con-
sisting of Victorian art glass and such special cata-
gories as Oriental items, American art pottery, steins,
Russian Enamels, cut glass and paintings. He has
sold art glass for 25 years and has conducted his
own art glass auctions for the last 19 years.

Roger Early sells his own merchandise and has
disposed of collections from almost every area of the
country. Through these auction experiences, he has
dealt with all types of Victorian art glass. Recently
Mr. Early spoke at the 1979 Ohio Auctioneers Con-
vention on the topic of conducting fine glass auc-
tions.

November, 1979

George Michael

George Michael, Secretary of the New Hamp-
shire Auctioneers Association has been an auction-
eer since 1950, having conducted more than 3,160
auctions. A specialist in furniture Mr. Michael has
authored three books, Treasury of New England An-
tiques, Treasure of Antiques of the Federal Period
and Basic Book of Antiques. He has written and
spoken extensively on examinations of furniture
styles, their values and how to grade them.

Mr. Michael is antiques consultant for Yankee
Magazine and Early American Life magazine and the
Wistariahurst Museum in Holyoke, Massachusetts.
Even though his appraisal commissions carry him
all over the country, Mr. Michael teaches classes on
antiques at the Universities of Maine and New Hamp-
shire, and many major museums in New England.
He has served as host of the PBS-TV ANTIQUES pro-
grams, which have been broadcast coast to coast
since 1963.

Behrooz Hakimian

NAA seminar instructor Behrooz Hakimian is
president of the Hakimian Company, one of the |¢’:-ll’-
gest importers of handmade rugs into the U.S., with
substantial imports from Iran, Pakistan, India, Afghan,
and China. In addition to its role as an importer
wholesaler, Hakimian Company operates a retail de- .
partment in Washington, D.C., St. Louis, Cleveland,
Tucson, Philadelphia, and San Francisco.

The Hakimian family has been involved in rug
trade for generations with exports from lIran to
Europe, Asia, South Africa and the United States.
Behrooz Hakimian’s father, grandfather and uncles
were the owners of Sherkat Iranian which was the
biggest corporate company in the port city of Ka-
rachi, Pakistan between 1929 and 1955.

Mr. Hakimian is an alumnus of the University of
lllinois, a member of the American Society of Ap-
praisers, and a partner in the Impex Corporation.
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We’re Having Our

4TH ANNIVERSARY SALE

AT

Chandie (ag)

DEALER AUCTION = |
MONDAY 10 AM i% l MONDAY 10 AM

2500 Shorter Avenue
ROME, GEORGIA

On October 29, 1979 We Will Hold Drawings After Each Truck Sells For
$100.00 IN CASH

If The Winner Is Not Present To Claim His Prize We Will Add $50.00 To The Next
Drawing.

SALE STARTS AT 10:00 A M. EVERY MONDAY

Terms of Payment: Cash or Certified Check
We Act As Agents Only and Make No Guarantees Of Seller’s Merchandise

For More Information Call Charlie Gay (404) 234-5940
GA. AUCTIONEER LICENSE NO. 129

14 THE AUCTIONEER



R. Scudder Smith

R. Scudder Smith, born and raised in Newtown,
Connecticut, followed in the family tradition of news-
paper publishing when in 1961 he started work with
his father at The Bee Publishing Company after at-
tending Union College in Schenectady, New York.

The paper at that time was widely known for all
the horse and cattle auctions with a few antiques
sprinkled throughout. Scudder, with his love for an-
tiques, soon started expanding that coverage, pub-
lishing shop location maps, writing articles on homes,
and eventually publishing a quarterly antiques sec-
tion in The Newtown Bee because of the great re-
sponse. He has personally sold the advertising, writ-
ten articles and editorials, pasted up the art work,
taken and developed photographs, and even put the
papers in the mail bags on their way to subscribers.

In October 1969, the quarterly tabloid became a
weekly paper known as Antiques and The Arts Week-
ly and has grown tremendously since those days. As
of October 5, 1979, the paper had broken all records
by publishing 53 pages of auctions in its edition of
148 pages for the week.

Since 1973, Scudder has been serving as Pub-
lisher and Editor of both the local paper, The New-
town Bee, and Antiques and The Arts Weekly.

PUT US ON YOUR
MAILING LIST

We buy doors, windows and related
items. Any location. Please contact:

J. Robert Walker

WALKER DOOR LTD.

1366 S.W. Marine Dr.
Vancouver, British Columbia
Canada

November, 1979

Williamsburg, Virginia Is Easy to Reach

BY AIRLINE: United, Allegheny, and Piedmont air-
lines serve Williamsburg via Patrick Henry Interna-
tional Airport, at Newport News, twenty minutes by
limousine service to all hotels. Richmond and Nor-
folk airports are approximately 50 miles away. Rental
cars are available at all three airports.

BY PRIVATE PLANE: Patrick Henry International Air-
port, located at Newport News, is twenty minutes
from Williamsburg by limousine or taxi. Williams-
burg-damestown Airport, a general aviation facility, is
located in the outskirts of the city, five minutes by
taxi.

BY BUS: Nationwide service by Greyhound; Trailways
serves Richmond and Norfolk, with connections to
Williamsburg.

BY AUTOMOBILE: Interstate 64 is the principal gate-
way; U.S. 60 and Virginia 5 and 31 also provide good
access to Williamsburg.

Follows directional signs to the
Official Williamsburg Information Center

BY RAIL: Amtrak provides daily service via its
“Colonial” from Boston, Ne v York, Philadelphia, Wil-
mington, Baltimore, and Washington.

Airport Limousine Services

Patrick Henry Airport, Newport News, Virginia
(Pick up and return from all hotels). Smith Limousine
Service meets all incoming flights. Return service is
available one hour prior to flight departure with
reservations. Cost: $9.00 round trip; $5.00 one way.
Phone: (804) 877-0279

Norfolk International Airport, Norfolk, Virginia.
Airlines Transport Co., Inc. meets all incoming flights.
Return service is scheduled. Cost: $12.00 one way.
Phone: (804) 857-1231

Byrd International Airport, Richmond, Virginia
(Pick up and return from all hotels). Groome Trans-
portation, Inc. meets all incoming flights. Return ser-
vice is available by reservation two hours prior to
Williamsburg departure. Cost: $12.00 one way.
Phone: (VA) 1-800-552-7911; (Other) 1-800-222-7222

From Seminar Co-Chairman C. P. “Terry” Dunning ..

‘I am very encouraged and excited about our
first three-day Antiques Seminar in Williamsburg.
Harvey McCray and | spent part of one day on a
walking tour, and the educational value was terrific.
The fine examples of 18th Century furniture are
quality reproductions of these furnishings, and an
outstanding collection of American Folklore.

“The speakers in each antiques subject are all
highly qualified; and although there are many sub-
jects that could be covered, we wanted to make this
first seminar one with broad appeal. Since the semi-
nar registration is already half-filled, | would recom-
mend returning your application and fee imimedi-
ately.”
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AUCTION FORMS

IMPRINTED WITH YOUR NAME &
NUMBERED OR NUMBERED ONLY AS LISTED

ALL CLERKING TICKETS - 3 copies 85" x 11 NCR

12 on or 10 on - not numbered - 250 sets $22.50, S00
sets $43.50, 1000 sets $85.00.

CLERKING TICKETS - 10 on or 12 on . Imprinted your

name, address and telephoone number, 250 sets $50.00,
500 sets $75.00; 1000 sets $125.00.

CLERKING TICKETS - 10 on only - Numbered 1 to 1000

100 sets $18.00, 200 sets $35.00, 500 sets $65.00,
1000 sets $100.00.

CLERKING TICKETS - 10 on only - Numbered 1 to 1000
and imprinted your name, address and telephone number
on each ticket. 250 sets $60.00, 500 sets $90.00. 1000
sets $135.00.

ALL FORMS LISTED UNDER THIS HEADING are 84"
x 11 sold in pads of 50 each pad at $1.75 per pad,

10 pads at $1.40 each, 20 or more pads at $1.20 each
pad. Not numbered.

CLERKING SHEETS . CASHIER’S STATEMENTS

TERMS OF SALE - CONSIGNMENT CHECK-N
CONTRACT FORMS - PROMOTION SCHEDULE
BUYER’S REGISTRATION - 2 FORMS - 1 with room for
13 names - new form for 20 names.

FORMS LISTED BELOW NUMBERED FROM 1 to 1000
50 sheets each pad, 1000 numbers; 1 pad $3.15: 10
pads at $2.55 each, 20 or more pads at $1.95 each.

CLERKING SHEETS - BUYER’'S REGISTRATION

CASHIER’S STATEMENTS - Numbered from 1 to 1000
1000 lots only, $41.00. imprinted your name, address

and telephone number and numbered 1 to 1000, 20 pads
lots only $50.00.

TAGS Cardboard 22" x 52" - 3 part perforated, hole
;t; J%% 1000 tags $9.50. 2000 tags $18.00, 5000 tags

TAGS - Form No. EATN-26 - Cardboard 2V2* x 514"
numbered 1 to 1000; 1° numbers; 3 part perforated: hole

at top, 1000 tags $18.50; 20G0 tags $36.00; 5000 tags
$85.00.

WIRES FOR TAGS - 12 long -
1000 wires ........ $9.00 5000 wires ........ $42.50

TAGS — Sticky Back - Form No. EATSB-35 - 3 part
peroforated, with room to write numbers. Need no wires,
Peel off and stick on, 1000 tags $20.00; 2000 tags
$38.00; 5000 tags $90.0cC.

TAGS - Form No. EATCBN-36 - Sticky Back - 242" x 5“,
no wires needed, peel off and stick on; 1 numbers, 1000
tags $30.00; 2000 tags $55.00; 5000 tags $125.00.

BUYER CARDS - Form BS-20 3% x 7 - 1000 cards
$7.50, 2000 cards $14.00, 5000 cards $%$32.50.

BUYER CARDS - Form No. BCN-30 Numbered from 1
to 1000 - 1000 cards $15.00, 2000 sards $29.00, 5000
cards $75.00.

BUYER CARDS — No. BCND-50, Numbered 1 to 1000
1" display numbers; 1000 cards $25.00, 2000 cards $40.00,
9000 carsd $85.00. NO NAMES

ARROW DIRECTION SIGNS Word AUCTION in beg type
& BOLD ARROW colored cardboard 9 x 11“, 50 signs
$7.50, 100 signs $10.00. Arrow directions assorted.

Payment with Order — We Pay Postage
C. 0. D. Orders — You Pay Postage
— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102
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1980 NAA Seminars,
Register NOW

The 1980 NAA Seminars are expected to fill up
fast, with each seminar limited to only 100 regis-
trants. In order to assure hotel lodging and control
registration, the special hotel reservation form for
each seminar hotel will be sent to the registrant only
upon receipt of the completed seminar registration
at right.

For example, the special form that you’ll use to
make your hotel reservation at Williamsburg, must
be at the Williamsburg Lodge by December 30, 1979.
The only way you can obtain your Williamsburg hotel
reservation form is to mail your completed Williams-
burg Seminar registration to the NAA office as soon
as possible. Likewise for Phoenix. Registrations re-
ceived by the NAA office will be processed in the
order of earliest postmarked date, so prompt regis-
tration is most important.

The 1980 NAA Seminars are expected to be big-
ger and better than ever, and now is the time to as-
sure your attendance. Send the NAA office your
completed seminar registration; we’ll send you the
form to make your seminar hotel reservation.

Auctions & Answers

THE AUCTIONEER’S question and
answer column

As an ongoing information service to its mem-
bers, the National Auctioneers Association will an-
swer questions from its members about any and all
areas of the auction method of selling (on magazine
space available basis). The ‘“Auctions & Answers”
column of THE AUCTIONEER magazine will pub‘lish
your question and its answer as soon as possible
after it is received and researched at the NAA office.
Member name and city/state will not appear with the
published question.

Send any question about the auction method of
selling — contracting, sale procedures, state laws,
clerking/cashiering, and more — to the NAA office.

Auctions & Answers

THE AUCTIONEER

135 Lakewood Drive
Lincoln, Nebraska 68510

BRITTEN AUCTION ACADEMY
P.O. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction

THE AUCTIONEER



1980 NAA SEMINAR
REGISTRATION

Williamsburg, Virginia —
January 21, 22, 23 —
Colonial Williamsburg Lodge

SUBJECT: SELLING
ANTIQUES AT AUCTION

(At each 1980 NAA Seminar the general seminar
topic will be covered IN DETAIL by non-auctioneer
experts in the field as well as professional an-
tiques auctioneers.)

HOTEL RESERVATIONS —

Seminar registrants must make their own ho-
tel reservations for each of the two 1980 Seminars.
Hotel reservation forms for both the Williamsburg
(January, Antiques) and Phoenix (February, Real
Estate) Seminars will be mailed to the registrant
upon receipt of seminar registration. Hotel reser-
vations must be made by December 30, 1979 for
the 1980 Williamsburg Antiques Seminar.

1980 REGISTRATION
FEES INFORMATION

Only three-day registrations will be accepted.
One or two day registrations will not be accepted

for either 1980 NAA Seminar. Three-day fees are
$150 per NAA member; half price ($75) for NAA
member’'s spouse or family member attending a
seminar with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE
MY 1980 WILLIAMSBURG SEMINAR REGISTRA-
TION

$150 Three-day Williamsburg Seminar Regis-

tration
_$ 75 Spouse’s Three-day Williamsburg Sem-
inar Registration

$ TOTAL WILLIAMSBURG SEMINAR
FEES

Enclosed is my check in the amount of $ ,
made payable to the National Auctioneers Associa-
tion, for my 1980 NAA Williamsburg Seminar Regis-
tration.

NAA Member's Name

Spouse’s Name or Family
Member If Applicable

Address
City
State Zip

Send completed form and Seminars registration fees to:

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510

1980 NAA SEMINAR
REGISTRATION

Phoenix, Arizona —
February 18, 19, 20 —
Del Webb’s TowneHouse Hotel

SUBJECT: SELLING REAL tolinehouse
ESTATE AT AUCTION

(At each 1980 NAA Seminar the general seminar
topic will be covered IN DETAIL by non-auctioneer
experts in the field as well as professional real
estate auctioneers.)

HOTEL RESERVATIONS —

Seminar registrants must make their own ho-
tel reservations for each of the two 1980 Seminars.
Hotel reservation forms for both the Williamsburg
(January, Antiques) and Phoenix (February, Real
Estate) Seminars will be mailed to the registrant
upon receipt of seminar registration. Hotel reser-
vations must be made by January 27 for the 1980
Phoenix Real Estate Seminar.

1980 REGISTRATION
FEES INFORMATION

Only three-day registrations will be accepted.
One or two day registrations will not be accepted

for either 1980 NAA Seminar. Three-day fees are
$150 per NAA member; half price ($75) for NAA
member’s spouse or family member attending a
seminar with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE
MY 1980 PHOENIX SEMINAR REGISTRATION

______$150 Three-day Phoenix Seminar Registra-
tion

- $ 75 Spouse’s Three-day Phoenix Seminar
Registration

$ _TOTAL PHOENIX SEMINAR FEES

Enclosed is my check in the amount of $ ,
made payable to the National Auctioneers Associa-
tion, for my 1980 NAA Phoenix Seminar Registra-
tion.

NAA Member's Name

Spouse’s Name or Family
Member If Applicable -

Address

City

State Zip

Send completed form and Seminars registration fees to:

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510

November, 1979
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Y eslie Swainbank Antiques Int.

Head Office-
34 Church Rd, Roby, Nr. Liverpool, L36 9TD,
Lancashire, England — Telephone 051-489 1142

Antiques! Antiques! For Sale!
BWorld Bide Antique Exporters

CALLING ALL AUCTIONEERS

ARE YOU LOOKING FOR FINE AUCTION SALE ANTIQUES?
. We Supply 40 Ft. Containers Direct From England

Consisting of 250 to 300 items of furniture, Rolltop Desks, Halltrees, Washstands,
Bedroom Suites, Parlor Sets, Bric-A-Brac etc., etc. |

Every item shipped is ready for immediate sale upon delivery in U.S.A. WE DO
NOT SHIP UNSALEABLE OR BROKEN ITEMS. Satisfaction Guaranteed.

SAVE TIME: EXPENSIVE HOTEL BILLS: AIR FARES: PACKING CHARGES:
OUR SHIPMENTS ARE EXPERTLY PACKED FREE OF CHARGE.
Saving at Least $600 per Container Load:

| WE OFFER THE FINEST QUALITY AT THE LOWEST PRICE THAT IS WHY, WE
HAVE MANY SATISFIED CUSTOMERS WHO BUY ANTIQUES DIRECT FROM
| US, ON A REGULAR BASIS.

PLEASE WRITE TODAY FOR AN OFFICIAL CONTAINER ORDER FORM

SHIPMENTS AVAILABLE FROM $5000 TO $50,000.

Container full of LEADED GLASS available by request.

WE HANDLE ALL PAPERWORK DOOR TO DOOR. FULL INSURANCE ALSO.

LESLIE SWAINBANK ANTIQUES LTD.

Worldwide Antique Exporters
Head Office 34 Church Road, Roby, Nr. Liverpool
L36 9TD, Lancashire, England

Call 051-489-1142 or 051-207-4312 or 051-342-2543

WE CAN DELIVER A CONTAINER TO YOUR DOOR!
EXPERTLY PACKED! (At No Cost To You) WITHIN 30 DAYS
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Makes (lenking ructions Easien

PLEASE STATE SIZE OF * Eil:

FILE YOU WISH TO ORDER Filing .5ystem
Y65 Blok Eile % Supplies Carrier
(Slots—372"" deep - 22" wide) * Sale FOI'II'IS
100 Slot File
(Slots—2" deep - 2" wide) * SPECIAL *

$59.95 100 Slot 2” File

. Supply Carrier
50 Slot File .
(Slots—312" deep - 2%’ wide) 200 Clerking Sheets

$29.95

$99.95

50 Slot File

(Slots—2” deep - 2" wide) Supplies Carrier

11%” x 19” x 3%” includes . SNT
Clip Board for sales forms. Sales FOI’I‘I’J!, in triplicate

200 sheets (1200 ) $32.00 ,

ems

$29.95

You can use any of the above files for
several hundred bidders or more.

“ We have the clerking sheets that come in Ttem No.

triplicate, with three sides glued together.
There are 21 items per sheet. These are el e
made for the 2” file. We do not make a | N | Purchaser
clerking sheet for the 312" by 21" file. ‘ p e

Package of 200 sheets (4,200 Items) $14 ) . W - _ |

Package of 600 Sheets (12,600 Iitems)

$90.00

heck or Money Order to:
Telephones—Office (308) 995-8614 Serd Check or Moy Order to

Home (308) 995-5098 L UNDEEN SALES FORMS

We pay shipping charges on all items 423 East Avenue Holdrege, Nebraska 68949

This is for the 2" file

AT THE
YOU WILL LEARN ABOUT A. E. Pourchot-Pres.
John Miller-V. Pres.
Ethics of the Auctioneering Profession Members
Voice, Poise, & Public Speaking You will learn from successful
Physical Fitness auctioneers, educators, and
Motivation & Enthusiasm business people.
Advertising & Promotion
Clerking & Cashiering Instant replay video tape system will let you, the
Ring Work student auctioneer, both see and hear yourself
Salesmanship & Sale Management in action. You will also sell at regular auctions.
You wil lear by doing
Antique & Furniture Auctions - SEND FOR BULLETIN -
Farm Auctions Two Week Terms in June &
Bankruptcies August
Machinery & Automobile Auctions Weekend Sessions Also —
Real Estate Auctions Write for Dates.
Estate Liquidations
Livestock Auctions
Merchandise Auctions
: The Wisconsin  Auction WISCONSIN AUCTION SCHOOL
. Ea— D Box 1032 Phone: 815 633-3426
Bid Calling Wisconsin Educational Ap- , .
and more. . proval Board. Beloit, Wisconsin 53511
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Directors Discuss Service to the Client

They Said It Wouldn’t
Work, And This Is The
Way We Did It

By Frank E. Bass
NAA Director

They said it wouldn’t work — a two ring auction
sale in Montana, something never heard of before —
and this is the way we did it. Both rings at the same
time, two auctioneers, two clerks, two cashiers, the
whole dual setup.

My customers have often said, “we want to be
exposed to each and every sale that is made through-
out the auction,” or ““‘we don’t want anything like that
. . . they can do that back east, but we want it done
our way, the way its always been done in Montana.”

Well on August 16, 1979 at the John Greytack
auction (better known as the First Continental Cor-
poration auction sale south of Dillon, Montana) in the
little community of Dell, we conducted a $315,000
auction sale including 32 tractors. The ranch had
consisted of 170,000 acres, and John Greytack, Presi-
dent of the Continental Corporation had purchased it
for 9.7 million dollars. Mr. Greytack had purchased
the ranch lock, stock and barrel — livestock, build-
ings, farm equipment, everything. He contacted us
iImmediately, saying, ‘“‘farm equipment will eat me
alive . . . meet me for lunch. | don’t want any equip-
ment on hand | want an auction sale as quickly as
possible. | don’t care what it brings | just want to
get rid of it.”

The equipment had been appraised at some-
where around $290,000 and | said, “0O.K. let’s go take
a look.”

When we arrived at the ranch, we found that it
was the Briggs ranch that Mr. Greytack had pur-
chased. The Briggs ranch was owned by a Mormon
family that had settled in that country in the 1940’s
from the Salt Lake City area. Since the establish-
ment of the Ranch, the Briggs family had raised four
generations.

| contracted with John Greytack to have the auc-
tion on August 16. He had asked, “within 30 days,
can we get it together?” | told him, “if you can get
me the help, I'll get the crewmaster, and we’ll do ihe
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rest.”

Nearly all of the farm equipment had been pur-
chased new and had never been all in one place at
one time. The equipment had been spread over a
120 miles of ranch land. | sent my son, Colin and a
few of the younger Briggs boys who were familiar
with the ranch to gather equipment about three to
four weeks before the auction. Colin spent almost
three weeks gathering this equipment, putting it to-
gether before | went down to the ranch to look the
situation over first hand.

One of the Briggs’ men had been an airplane
pilot for many years, so he had an air strip at the
ranch which was a 250 foot wide alfalfa and grass
patch, three-quarters of a mile long. | laid it out and
told Colin, “we’ll have a two ring auction”.

After | explained to John Greytack that the
ranch was 40 miles from Dillon, (which does not have
very many motels, and the community of Dell has
only one hotel, the small town of Lima thirteen miles
down the road only one motel) there was simply no
place to accomodate the anticipated large crowd to
hold a two day sale in that area. Mr. Greytack asked,
“what do you think?” | replied, “‘| think we should
hold a single day, two ring auction.”

| decided to put all of the miscellaneous tools
and equipment as well as the older and more inci-
dental equipment on the west side of the runway.
On the east side of the runway we staged all the big
equipment. Setting the auction up in this manner
allowed one auctioneer to start at the south end of
the runway and the other auctioneer can begin his
auction at the north end.

Nashville Auction School

Nashville, Tennessee

THE NATION’S FINEST SCHOOL

¥+ Six terms held each year . . . one
just for everyone

¢ School is held in Music City USA
Nashville, Tennessee . . . home of the
Grand Ole Opry

+ WRITE FOR OUR FREE CATALOG

NASHVILLE AUCTION
SCHOOL

P.O. Box 190
Lawrenceburg, Tennessee 38464
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This method proved to be a great success, and
with two sound trucks the auctioneers were not com-
peting with one another. Only at mid day, when the
two trucks passed each onther, was there minimal
Interference.

The auction began at 9:30 a.m. on a beautiful
Wednesday morning with just enough breeze to keep
the mosquitos down. At the auction’s opening, ap-
proximately 250 people were registered. By the
day’'s peak at approximately 1 pm, there were better
than 500 people registered. The bidding went well,
the auction was a tremendous success. The sale
grossed an excess of $315,000, way over the ap-
praised value of the equipment. The sale progressed
at a rapid pace, enabling us to finish by 4:30.

The comments on how the sale went included
the fact that people could browse if they liked; if what
Colin happened to be selling was not of interest to
them, they could go over to where | was selling.
When | got close to some equipment that they were
interested in they would come over and buy from
me, and visa versa.

We had advertised on the brochure that there
would be a dual ring auction running all day. We
stated on the brochure that if you wanted to be in
two places at once, bring your wife, your son, or your
hired hand. And this is exactly what the people were
doing.

At the beginning of the day | opened the auc-
tion at the north end of the runway where both trucks
were together and announced how it was going to
operate, and what the terms of the auction would be.
| took a sizable number of the crowd with me, and
Colin kept a sizable number of the crowd with him.
As the day progressed the girls that were cashiering
observed that people were crossing back and forth
all the time between the two auctioneers. They would
buy a lot from one auctioneer and then cross over
and purchase a lot from the other auctioneer. | sold
the big equipment, and Colin stayed with small tools
and shop equipment.

At the end of the auction | asked for comments.
We received nothing but favorable observations.
Some of the comments were, “this is the only way to
run an auction . . . we can get home at a decent time
. . . we don’t have to stand here by lamplight, and
watch the auctioneer sell each and every piece of
merchandise that we’re not interested in.”

And that’s how we ran a two ring auction sale in
Dillon, Montana in August, 1979. We found it to be so
successful that as we get into larger auctions, we’re
going to run them in this manner. Recently at another

large equipment auction we had a gentleman ask us
If we were going to run two rings. In our area the
two ring auction sale has been accepted, it has been
done, and it was successful.

It's been accepted in Montana, and it can be ac-
cepted in your part of the country.

. Learn Auctioneering

Complete cassette home study.

® 5 full hours of chant secrets,

training exercises and all phases
of auctioneering.

: American Academy of Auctioneers : LETE

1222 No. Kenwood, Broken Arrow, OK 74012 I %ggII;SE $49.95

i
A R N e e e Y s s Y e i N R fn i itz A AN

FREE CATALOG
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It Pays Off — That
Second Mile of Service

By
William L. Gaule
NAA Director

Not long ago, on a Friday evening, my wife no-
ticed that our furnace would not come on. After a
futile attempt at lighting it, | called a furnace repair-
man that had been servicing it for many years. | got
the answering service and they told me to expect a
call back. Four hours later, | called again with the
same results. On Saturday morning, after one more
call, | called another repairman whom | had heard
was new in town, but good.

This man answered my call immediately, asked
what time would be most convenient, arrived right
on time, fixed the furnace, took the time to explain
to my wife what he had done and what it cost. How-
ever, the big surprise came the next day (Sunday)
when this man called me back and asked if the fur-
nace was working satisfactorily, and if | had any
questions on the expense incurred.

To the best of my memory, this was the very first
time anyone had ever called me after they had been
paid and asked if everything was okay.

| could not help but feel how many times | have
overlooked an opportunity to go the second mile In
service in the auctioneering profession. How easy
it is, after completing an auction and receiving the
check, to smile, shake hands, say a few ‘‘thank
you's” and be off to the next sale. |

How many people did we leave behind that
made that sale possible? Probably, the person that
recommended you to the seller. (Did you try to find
out how you even got the job?) How about the neigh-
bors or friends who really did the hard work of clean-
ing and arranging, or preparing the sale the way you
wanted? How about those who helped on sale day?
How about the tenants on land sales; they can some-
times make or break a land sale. (More on this sub-
ject in another article.)

The list is endless of the good people who have
made things happen for you and your auction busi-
ness. Let them know you appreciate all of their help
after the sale. Take the time to write letters, send
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cards or small gifts. This business is like bowling or
playing pool. If you hit the head pin or ball just right,
a lot of them will drop in or fall unexpectedly. Every
detail covered before an auction will pay dividends
during the sale. Extra service after the sale will pay
dividends for years to come.

When you reach that point when you feel that
your community has been good to you, how about
devoting a portion of your time to helping others that
possibly cannot help themselves. Explore the op-
portunities to make someone’s life a little better, then

don’t tell anyone. You will be surprised how good it
will make you feel.

A few years ago at Christmas time, | purchased
a case of holiday chocolates and decided to give
them to various clients around our town. | had a few
boxes left and happened to pass an elderly lady’s
home. The thought struck me that since she lived
alone on a pension, she might enjoy a box of candy.
She answered the door and asked me in. | wished
her a Merry Christmas and gave her the box of
chocolates. | was not prepared for what happened
next. After accepting the candy, she sat down in a
chair and started to cry. At first, it rather upset me,
but when | asked her what was the matter, she said
It was the first time in years that she had received a
gift at Christmas.

There is someone, somewhere — in your busi-
ness life or personal life — who would love to hear
from you today; not only after the sale, but through-
out the community that supports your auction busi-
ness.

Doing Your
Real Estate Homework

By C. P. “Terry” Dunning
Co-chairman, NAA
Williamsburg Seminar

Success or failure to sell a piece of real property
depends on many factors, but one of the most im-
portant is doing the ‘““homework” that will back-
ground a piece of property. Although there are dif-
ferent checklists for each property some of the items
that belong on each list are the following.

Zoning: Do not take the owner’s word, the ap-
praiser’s classification or that of a clerk. Go to the
head of the zoning department and be certain the

The Auctioneer’s ‘‘Auctioneer’’

ONLY A NATION-WIDE ORGANIZATION CAN

OFFER, HUDSON AND MARSHALL, INC. IS
READY TO WORK FOR YOU. IN ADDITIONTO

THE SERVICES AND EQUIPMENT LISTED HERE, A
LARGE STAFF OF HUDSON AND MARSHALL
SALES ASSOCIATES IS AVAILABLE FOR CON-
SULTATION IN PRACTICALLY EVERY CATAGORY

OF REAL OR PERSONAL PROPERTY.

HEN YOU HAVE AN AUCTION THAT
REQUIRES THE FACILITIES THAT

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (P.A.

Systems, Chairs, Organs, Sound Trucks,
Cattle Pens, Portable Generators, Etc.)

® NATIONWIDE ADVERTISING (In House
Agency)
® NATIONWIDE MAILING LISTS

® FINANCING AVAILABLE (On Most All
Properties)

® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER’'S AUCTIONEER",
HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!

BROKER PARTICIPATION INVITED.

Call Toll Free

In Georgia Call ;.;_%‘-v{\
800/342-2666 (itiiduets
Elsewhere Call A
800/841-9400 LELLCOK

UCTIONEERS
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LIQUIDATORS AND AUCTIONEERS ‘
f

3683 HOUSTON AVE, MACON, GA PH. 1912] 781-2601

Home Offices
Macon, Georgia

Atlanta Offices
Suite 109
333 Sandy Spr. Cir.

404/256-5450
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property is pinpointed accurately. Also, be certain
to find out what the uses are of that classification.
Lot Size: Again take no one’s word except that
from a survey or certified plat book. It is also Im-
perative to use “‘plus or minus’ on any tracts of land.
Title: Although not all titles are brought up to
date prior to the auction, current titles are advisable

WICK @ ALE |
LERK vystem Guarantee!

Try Kwick Klerk for THREE sales. If not completely satis-
fied, return unused portions for complete refund!

K

where there might be the slightest question. You can COMPLETE AUCTION SALE SYSTEM
also have a preliminary check made of any liens or $35.00
encroachments on the title. This system supplies a receipt, check-out slip
Easements: These can also be checked through and a complete record of the sale with ONE
the title company, and one should be certain of their WRITING! Allows several clerks to make settle-
position when selling a property that has an obvious . ments during the sale. Speedy, accurate and
easement — a shared driveway, roadway or alley complete. No posting.
that comes across the property and is used by the QUANTITY _ .
neighbors. ( sheets) 4-Page Clerking Sheets — 10 tickets
Condition of the Property: Although ‘“‘as is” is on a sheet $20.00 for 100 sheets.
frequently used, you can be in a whole lot of trouble (  sheets) 3-Page Clerking Sheets — 10 tickets
if there are problems with the condition of the prop- on a sheet $18.00 for 100 sheets.
erty. Be certain you know to the best of your ability right handed left handed
the condition of heating systems, electrical and ( ) Name Imprint $15.00 for one line each
plumbing, foundation, etc. Make a thorough inspec- ticket regardless of number.
tion and present all the facts you know. ( ) Bidder Registration and Buyer Num-
There are times when all of us are very busy, and ber Cards — 1000 or more $22.00
we organize the auction and check out the facts very oer M. includes your imprint. (sénd
quickly. We rely on information that we deem ac- copy) Disc. 5% 2M or more. 11x3%”
curate, but do not check it out to be certain. Lose a : : 125 00
commission because of this'hurried attitude, and you ( ) Bidder Card Imprinter 3 3 dri "
will probably change your procedures very quickly. | E:L;isfsse )plastlc, embossed drivers li-
There are many other items that will be added to Here's the new mode;rn way to clerk auction sales. One
each check list depending upon whether the real clerk or two clerks — Useynames or numbers. Provides

estate is residential, commercial, rental property, etc. fast settlement, check-out, receipt and sales total on ONE

sheet. Used by many successful auctioneers, auction
barns and Bankers.

Box 147, 399 River Mall East
Northfield, Minnesota 55057
RUSH ORDERS 507 645-4407

_ = =T ==

Especially on rental property, be sure you know the
exact terms of any leases, gross income, and ex-
penses. In other words, do your homework. Sit down
and make a complete check list of each property you
are selling; then follow through and make sure you

Yes, you can now enjoy the ease and convenience of the all-new Model have completed each item fully.

18R Voice Projector. This unit succeeds the Model 18, which has given
such dependable service over the years. The Model 18R comes equipped
with a top-quality Shure microphone, 16’ coil microphone cord, shoulder
strap, and in-put and out-put jacks for recording your sale or playing music
through the unit. The heavy-duty rechargeable power pack is good for a
thousand charges so you can forget replacing batteries now. Price: only
$295.

Many top auctioneers across the country believe that Voice Projector
products are the best on the market. They prove their confidence by buying
and using them with pride, pleasure, and profit. The Model 18R will save
you money and make you money.

We also have the new Model 18D, (powered by nine “D" batteries — INTERNATIONAL AUCTION SCHOOL

not included). Price: only $210. Order your choice today!

You Can Learn To
Be An Auctioneer

912 KENTUCKY HOME LIFE BLDG.

COL. ROBERT S. MILLER

MEMBER LOUISVILLE, KENTUCKY
INDIANA COLLEGE Send for Catalog
<7 OF AUCTIONEERING

8846 Holliday Drive, Indianapolis, IN 46260 NATIONALLY KNOWN INSTRUCTORS
317-844-1088 (Evenings) — 317-873-2500 (Days) THE SUCCESS $CHOOL OF MID-AMERICA
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Frieder’s

2553 Superior Avenue
Cleveland, Ohio 44114

Come in or call 216 781-6477 or 781-6497
Out of state WATS line Call: 800 321-8192

IMPORTERS of TOOLS & ELECTRONICS
WATCHES & GENERAL MERCHANDISE

Closeout Merchandise Buyers.
Suppliers to the Auction Trade
of Promotional & Nationally
Advertised Merchandise such as
PANASONIC, MIDLAND, SHARP, SONY,
KRACO, MECCA, SPARKOMATIC,
BETAMAX, TEABERRY, ROYCE, COLT,
REGENT, PROCTOR SILEX, MCGRAW-
EDISON, plus many others.

We 1mport tools directly from our
overseas manufacturers. Items

such as; socket sets, wrench sets,
5 speed drill presses, bench
grinders, mallet sets, screwdriver
sets, heavy duty vises, etc. Direct
importing enables us to offer ?ﬁﬁmhkhﬁh:ﬂ%ﬂﬁﬁﬁmm* i
the lowest prices possible. [ WW
Visit our showrooms and inspect -
our quality merchandise ready = @
in our 48,000 sgq. ft. warehouse ““m Gy L by
for fast pickup or delivery. i e
Serving the Auctioneer Trade
for 31 years.

IIII!IHIIIIIItll

(D) m.".mm,,m, ll [‘
FRIEDER, INC. whoLesaLE e

2553 Superior Avenue ONLY
Cleveland, Ohio 44114

71 PHDE- DRI
Sﬁfhtt W ranr‘!ﬂ

#12DBb5
72" Chuck
72HP Motor

24 THE AUCTIONEER



Restrictions on Auction/ Auctioneers . . .

The NAA’s
“You can’t sell
it at auction!”

Column

By Harvey L. McCray, Executive Director
and Editor, THE AUCTIONEER magazine

“You can’t sell it at auction!” is the title of a
new column, to be published in future issues of THE
AUCTIONEER magazine, with information from the
membership of the National Auctioneers Associa-
tion. Therefore, reader cooperation is very im-
portant in making this AUCTIONEER feature an in-
formative contribution to auction businesses through-
out the nation.

Facts on Auction Restrictions Needed

What we need in the NAA Office are the facts
about auction restrictions which may prohibit NAA
members from selling certain items in certain areas.
As an example, there are restrictions, which have
been reported to the NAA Office (and reported in
earlier AUCTIONEER issues) which were unknown
to some NAA members. One example is the restric-
tions placed on selling 23-channel CB radios at auc-
tion; another is the restrictions placed by the Bureau
of Alcohol, Firearms and Tobacco on the sale of
guns, alcohol and tobacco.

If you know of restrictions, which are placed on
the sale of personal and real property, in your area
or in any area, use the coupon below and submit the
information for publication in THE AUCTIONEER
magazine. All reports on material will be credited to
the NAA member sending in the “You can’t sell it...”
report. The column information is being published
as a means of educating and informing the member-
ship. All reports should indicate “source references’

i POSITION WANTED

Seeking employment with established auc-
tion company. Will relocate. Married, family.
Graduate of Reisch Auction College, Dec. '73.
I Experienced with livestock, farm, car, truck,

heavy equipment, estates, antique and real
estate auctions. Have working knowledge of all
aspects of the auction business. More informa-
| tion on request.

Send inquiries to:

R. L. Cartwright
1321-12th St.
Silvis, Ill. 61282
(309) 792-9622

e s

November, 1979

(code, ordinance, local or federal bill number, etc.).

Nothing ‘‘tarnishes’” the image of the auction
profession more than having an auction halted and
the auctioneer reprimanded for selling auction items
which are illegal. Nothing harms the image of the
auction profession more than front page accounts of
auctioneers being reprimanded, and sometimes fined
or jailed, for conducting auctions of illegal or re-
stricted merchandise.

“Reach Out and Help” your fellow NAA mem-
ber! Participate in the NAA’s “You can’t sell it at
auction” column by sending your information about
restricted auction items.

“YOU CAN'T SELL IT
AT AUCTION” REPORT

TO: Harvey L. McCray, NAA Executive Director

National Auctioneers Association
135 Lakewood Drive
Lincoln, NE 68510

NAME

ADDRESS

=ESa————— e e

CITY, STATE AND ZIP___ _ _ S

It is illegal to sell, or specific restrictions have
been placed on the following auction items:

Reference to the above items comes from the
following source (code, ordinance, local or fed-
eral bill number, etc.)

(NOTE: To keep from ‘‘tearing up your maga-
zine”’, photocopy the coupon or make your
“CAN’'T SELL IT AT AUCTION” REPORT on a
separate piece of paper, using the same format.
Be sure and provide your source reference,
please.)
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IN PHILADELPHIA,

There is only one newspaper
for Auction Advertising:
THE SATURDAY INQUIRER
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The,

Study Supports Small Business
Development Center Concept

Washington, D.C. — The creation of Small Busi-
ness Development Centers (SBDCs) on college cam-
puses is one valid way of offering help to small busi-
ness, an independent study has concluded. SBDCs
have been organized on several college and univer-
Sity campuses by the Small Business Administration
(SBA) to bring together under one roof a variety of
management and advisory seivices to small busi-
nesses and to persons interested in starting a small
business. The program is still in its pilot stages.

“The linking together of business assistance re-
sources through a university is a valid concept,” was
a major finding of an 11-month-long study conducted
by Bentley Clark Associates Inc., and released this
week by SBA. The firm was commissioned by SBA
to conduct an independent analysis of eight SBDCs
In seven states.

A. Vernon Weaver, SBA Administrator, said the
study shows that the SBDC concept ‘‘is one valid
approach which might be used in the Agency’s new
policy of switching to a ‘wholesale’ role in helping
small business.” Weaver explained that to best
utilize its resources, SBA aims to change from a ‘“‘re-
tailer’” to a ““wholesaler” of services. In general, this
approach would make the Agency and its officials
general overseers of lending and assistance efforts
and delegate day-to-day operations to financial in-
stitutions and advisory groups, thus ‘‘leveraging’’ vast
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Philadelphia Inquirer

The § No. 1 Auction Advertising newspaper in
America’s fourth largest market.

Positioned every week in the first main news
section, The Saturday Inquirer’s Auction Page is a
Philadelphia tradition.

It's the first place serious buyers check when they
want up-to-the-minute coverage of auction sales
and trends.

And it's the first place that auction firms turn for
unsurpassed advertising results — reason why we
publish 300% more Auction Advertising than any
other newspaper in this market. pnistatistical, first half '79

For further information and rates, call:
FRANK RUGGERI (215) 854-2418
TELECOPIER (215) 563-8928
Deadline: Thursday, 5 P.M.
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resources in the private sector to assist small busi-
nesses.

At an SBDC, a small business person can find
Government, private and university experts to help
with financing, management, training and other
guidance. “An SBDC,” Weaver said ‘“‘eliminates the
necessity and bother of shopping around at many
locations for help which a small business wants and
needs.”

The SBDC concept provides a framework for
linking the resources of the university, Federal pro-
grams and the private sector to assist small business.

The eight SBDCs studied in the report were
funded and charted by SBA in 1976 and 1977. The
eight centers are located at California State Poly-
technic University, Pomona, California; California
State University at Chico; Rutgers University (the
State University of New Jersey), New Brunswick,
New Jersey; University of Georgia, Athens; University
of Missouri, St. Louis; University of Nebraska, Oma-
ha; University of Southern Maine, Portland, and Uni-
versity of West Florida, Pensacola.

There are three other SBDCs functioning today.
They are located at Howard University, District of
Columbia; University of Wisconsin, Madison; and
University of South Carolina, Columbia.

More information about assistance from Small
Business Development Centers can be obtained
from your local office of the Small Business Admin-
Istration; or writing the SBA office, Washington, D.C.
20416.
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In Hemoriam. . .

CARL O. BLOCK

The NAA office was informed by Mrs. Delores
Block that her husband, Carl had died suddenly
July 12, 1979.

CECIL SHOPEN

On October 1, 1979, the NAA office received be-
lated information that member Cecil Shopen died
August 27, 1978.

WILLIAM H. JOHNSON

A charter member of the Washington Auction-
eers Association and its second president, William
“Bill” Johnson has passed away. He had attended
many national conventions, was very active in the
WAA, and specialized in automobile auctions. As a
memorial to Bill Johnson, the WAA took over the last
sale that he had scheduled before his death. Auc-
tioneers Bob Williams and Tom Knorr completed the
sale for the City of Everett, Washington, so that the
commission could be given to Mrs. Johnson.

Bob Losey

W. C. LEDFORD

The Kentucky Auctioneers Association has no-

tified the NAA that W. C. “Cliff”’ Ledford of Lancaster,
Kentucky, died in May 1979. Cliff Ledford was a
member of the KAA for many years, also a past presi-
dent of the Association.

CONTAINER BUYERS

Pay low prices at Europe’s

tiques. Buy F.0.B. England or
Antwerp, Belgium with similar

largest wholesale source of an- |

services available from other
countries, or we’ll select, ship
W' and pay all charges and finance
g% . to your door. $150 to $300 full

price for packing and paperwork
on 20 and 40 ft. containers.
Supplying U.S. and Canadian
. East and West Coast wholesal-
g ers. Write or call collect to Lynn
Walters. Annual volume over
$1,000,000.

ONE OF OUR ANTWERP WAREHOUSES
LYNN WALTERS

13011 S.E. 84th

m

Clackamas. Ore. 97015 [503] 654-3000

e ————

HALF-MILE HAILER
MODEL S-610
List: $207.00

Auctioneers Cost: $185.50

HALF-MILE HAILER MODEL S-610 — Projects further, louder, clearer than horn hailers
. . . doesn't block vision . . . perfect for crowd control, athletics and other outdoor use.
AMPLIFIER: Model S-702: 35 watt: all transistor. CONTROLS: On-Off, Volume. Inputs: For
ceramic or dynamic microphone: auxiliary input for phono, tuner, tape recorder, etc. 3 Out-
puts: For additional speakers: tape recorder. Power Source: Ten ''‘D'" size flashlight bat-
teries: alkaline type provides up to 200 hours operation. MICROPHONE: Cardioid probe-
type, noise-cancelling, hand-held microphone, supplied with 8 coil cord, on-off switch.
SPEAKER: Weatherproof horn, can handle full amplifier output: detachable. CONSTRUC-
TION: Removable metal bracket attaches to amplifier with screw knobs: gripper handle
and shoulder strap included. Dimensions: 11'2' high, 11" wide, 9" deep. WEIGHT: 14 |bs.
(with batteries). Order Model S-610

North Carolina residents add 4% sales tax.

Col. Forrest Mendenhall,

Member

.29 & 70 (185)
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MOBILE P.A. MODEL S-310 §

Auctioneers Cost: $282.50

Order by mail — payment with order — we pay postage .

R If you need good quality equipment,
this is your opportunity.
Write for Equipment Brochure today.

HIGH POINT, NORTH CAROLINA 27263

' AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

SOUND CRUISER

List: $340.00

SOUND CRUISER MOBILE P.A. MODEL S-310 — Make any car a sound truck in 45 seconds.
Ideal for cars, trucks, buses, boats. AMPLIFIER: Model S-302: 32 watts: all transistor. Con-
trols: On-Off/Tone; Master Volume; Auxiliary Volume. Inputs: For microphone: for radio,
tuner, recorder, etc. Outputs: For 8 or 16 ohm speakers. Power Source: 12V dc: plugs into
auto cigarette lighter socket. Terminals provided for permanent installation. 120V ac and
flashlight battery adapters available. Size: 8% " wide x 3% ' high x 8% " deep. Mounting:
Handle supplied for easy carrying or ready mounting under dash. SPEAKERS: Model
S-1210: Two weatherproof horn speakers that swivel and lock in any direction, can handle
full amplifier output, mounted on car-top carrier ready to clamp to car. MICROPHONE:
Model S-2080: cardioid probe-type, noise-cancelling hand-held microphone, supplied with
8" coil cord, on-off switch, mounting clip. WEIGHT: Complete system, 25 Ibs. Order Model

st . . C.0.D.,, you pay postage.

PHONE (919) 887-1165
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AUCTION SCHOOL e AUCTION SCHOOL e

AUCTION SCHOOLS

LEARN TO BE AN
AUCTIONEER FROM
PROFESSIONAL
INSTRUCTORS . ..
FORMER REISCH
AUCTION COLLEGE
INSTRUCTORS WILL
TEACH YOU.

* YOU WILL RECEIVE THE
FINEST AUCTION EDUCATION.

 ALL MODERN CLASSROOMS.

* NOTHING LEFT OUT TO
GIVE YOU THE BEST TRAINING.

* NEXT TERM OPENS SOON.

* CLASSES LIMITED IN SIZE
FOR PERSONAL INSTRUCTION
AND ATTENTION.

*x EVERY PHASE OF
AUCTIONEERING WILL
BE TAUGHT.

WRITE FOR FREE
CATALOG

MASON CITY
COLLEGE OF
AUCTIONEERING

Col. Don Wendel, President
-Wm. Meeker, Vice-President
P.O. Box 1463
Mason City, lowa 50401
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Dedicated to the Association . . .

Over $20,000 Bequeathed to NAA
By Life Member John R. Fishdick

William Danforth, former Chairman of the Board
of the Ralston Purina Company said, “Of all our pos-
sessions the least valuable are those which when
shared, diminish. Our most valuable possessions are
those which when shared, multiply.” This statement
was written in a testimonial given to NAA member
John R. Fishdick when he was presented the first
Carlsbad National Bank’s Distinguished Community
Service Award.

Of John R. Fishdick, now deceased, Mr. Dan-
forth also said, “Colonel, you have shared with us
your most valuable possessions of FRIENDSHIP and
GENEROSITY; you have shared your possesions of
SKILL, and TALENT; you have shared your posses-
sions of KINDNESS, and UNDERSTANDING; and so
importantly, you have shared with your most valuable
possession — YOUR BOUNDLESS ENTHUSIASM
FOR LIFE.”

John R. Fishdick was a sharer — in life and in
death. Testimony of his sharing came when a check,
in the amount of $20,673.51, was received at the
headquarters of the National Auctioneers Associa-
tion.

The amount came from John R. Fishdick’s be-
quest to the National Auctioneers Association of a
portion — a major portion — of his estate.

Throughout his lifetime, NAA member Fishdick
believed in his Association as he believed in his pro-
fession. He was an enthusiastic supporter of the
National Auctioneers Association and showed his
support by subscribing to a Life Membership when
the Association needed financial assistance. After
the Association was on its feet again, the Life Mem-
bership program was discontinued, but were it not
for the Life Membership contributions (nearly 200
Life Subscriptions), the NAA might not have over-
come its financial struggle.

John R. Fishdick carried well the title of “Colo-
nel”. He first earned the title by serving in World
War |l on the staff of General Douglas MacArthur in
the Southwest Pacific. Also in the South Pacific, he
was Director of Budget and Finance for the American
Red Cross, under the command of Admiral Halsey.

Prior to his death on October 11, 1977, John
Fishdick had received letters of commendation from
three U.S. presidents — Lyndon Johnson, Richard M.
Nixon and Gerald R. Ford — for his benefit auctions’
activity. Many considered Col. Fishdick “Mr. Benefit
Auctioneer’” as he served as auctioneer for many
charity auctions. His will included many organiza-
tions to which he bequeathed $138,000. He was an
‘‘auction servant” of the communities in which he
lived — the winters in Carlsbad, New Mexico and
summers in Eagle River, Wisconsin.

In March, 1975, Col. Fishdick was named the
number one benefit auctioneer in the country, having
raised $3.8 million dollars for non-profit groups and
donated his services at all of the charity auctions in-
volved in that amount.

He believed in becoming involved. In addition to
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activities.

his Life Membership in the NAA, he was a Life Mem-
ber of the Wisconsin Trade Association Executives,
Eagle Rivers Recreation Association; Ducks Un-
limited; Carlsbad Area Art Association, Hacienda
Boys Club and REACT (CB emergency organization).
He was a 1927 graduate of the University of Wiscon-
sin with a major in Urban Land Economics. He was a
real estate broker (Realtor) from 1927 to 1977, selling
at auction and private treaty recreational real estate.
Col. Fishdick also was a property management and
mortgage banker.

In 1933 he was employed by the U.S. Comptroller
of Currency to operate and manage four national
banks in Rockford, lllinois. At the conclusion of this
assignment he was employed by Prudential Mortgage
Company and was one of the co-authors of the
financing known today as ‘‘ten-percent down and so
much per month purchase agreement’”. That inova-
tion made the straight mortgage obsolete. Col. Fish-
dick was the executive vice president of the Milwau-
kee Board of Underwriters, an insurance trade as-
sociation.

COL. JOHN R. FISHDICK was
proud of the fact that he “earned”
the title of Colonel during World
War |[l, serving under General
Douglas MacArthur and Admiral
William “Bill’’ Halsey. Pictured is
Col. Fishdick selling at a benefit
auction.
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COL. JOHN R. FISHDICK, Mr.
“Benefit Auctioneer”
Commendations from three U.S.
presidents and many movie and
television personalities attested to
his community service auction

DUCKS UNLIMITED benefited by
the auction efforts of Col. John R.
Fishdick. Here he is photo-
graphed with representatives of
Ducks Unlimited as they review a
print to be sold at the organiza-
tion’s charity auction in Carlsbad,
New Mexico, the winter home of
Col. Fishdick. During the sum-
mers Col. Fishdick resided in

to many.

Eagle River, Wisconsin.

Dedication to his profession, and his National
Auctioneers Association, was an obvious trait of NAA
member John R. Fishdick. The bequest to the NAA
of more than $20,000 was a symbol of that dedication
to the auction profession. Auctions had been a way
of life to John R. Fishdick, and he now has made his
life a part of the auction profession. The monies of-
fered in the John R. Fishdick bequest will be used by
the National Auctioneers Association to facilitate
more programs and services to the membership. It is
hoped by the Board of Directors that others will join
with Col. John R. Fishdick and remember the As-
sociation as he has done. Any and all funds so ob-
tained will be used to further the image of the auc-
tion profession, and improve the NAA services pro-
vided for the public by NAA auctioneers.

To Col. John R. Fishdick, a heartfelt “Thank
You” from the entire membership of the National
Auctioneers Association.

Somewhere out there in Auctioneerland is a
potential prospect for membership in his/her respec-
tive state and National Auctioneers Association. With
an invitation or a bit of gentle persuasion, that auc-
tioneer would join and enjoy being a member of both
his state and national associations. Who do you
know that would be richer for being a member auc-
tioneer? We must continue to build our state and
National Organizations. Wishing won't do it, hard
work will.

B. G. Coats
29




BT - = )
- Fag o S T3 R .y
SRR IS L SRR
. S I.' 3 ‘.- .} L
- - _.*;.l-g_-{"-" s of
’ ; -l Vgl L e
- ” BOR Y. SRy ]
i - '-_.. -':.._ - 'l-.,l--' o
- -.. l-..r ! J |- il -.I-I r.. ._ X . - ! .' __- " iy £
B o -l IIII'.-- B - .'-‘.' - s -'. Ly 'I'. '-" 1
‘.‘ .l-‘: . .':-‘:".
R ; Ty
I:”... : :-!. i)
w0 LIy .I ; £
= ."i
ST :
Bl a F F T
I ‘ .‘ " R I s
"

6 COOK BROS. INC.
wr 4 113 N. May Street,

Chicago, IL 60607
7 Y Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide varieiy of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

*Lowest Prices “Name Brands “Large inventory always
“Same day shipment “Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

To: Cook Bros., Inc., Dept. A976 E
MA“. 113 N. May St., Chicago IL 60607 I
'I'Hls :’;s:., | want to make more money! RUSH my copy of your big, new wholesale cata- E
NO'RISK Y A e :
(OUPON AU eSS . .o e :
| . S o :
State. . ... ZIP . :
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The Lad:es Auxmary To The
National Auctioneers Assoc:anon
- . 1979-80 Offfcers
PRESIDENT: . .
~ Mrs. Leland (Irene) Dwdley, Route 4, Hampton, iowa_ -
~ 50441. Phone: 515 456-4284 . | .
1ST VICE PRESIDENT: | .
Mrs. Charles (Glenda) Johnson, P.O. Box 46, Sewer--*;j
~ ville, Tennessee 37862. Phone: 615 453-8417
-2ND VICE PRESIDENT
. MNrs. Harvey (Pat) Lambright,
LaGrange, Indiana 46761.
',SECF?ETAHY TREASURER:
~ Mrs. Ken (Marian) Barnicle, 3555 Blueberry Dr Lake-?}géﬁl{*
land, Florida 33803. Phone: 813 644-3304 |
HISTORIAN: .
Mrs. Ed (Betty) Short, 11017 North Cave Creek _f;_-;j;;i.
Phoemx, Arizona 85020. Phone: 602 944-5626

DIRECTORS

TERMS EXPIRING 1982 o
Mrs. Walter (Ruby) Hartman, 12008 South St. Route 122 .ffji_'é'__'f
Camden, Ohao 45311 Phone: 513 787-3211 o

112 N. Detroit St
Phone 219 463-2012

kota 58424 Phone 701 763- 6351
Mrs. W. F. (Eleanor L.) Moon, 12 Lewis Rd., North Attle—l*_
boro, Massachusetts 02760. Phone: 617 761-8963

TERMS EXPIRING 1981

Mrs. Wylie (Joan) Rittenhouse, 9 Derrick Avenue, _Umon-
town, Pennsylvania 15401. Phone: 412 438-0581 =

~ Mrs. Charles (Alice) Connour, 9770 WIsterwood Dallas
_' Texas 76238. Phone: 214 348-2838
Mrs. Rex (Naomi) Newcom, P.0. Box 458, Whitewater,-J
Kansas 67154. Phone: 316 799-2278 .

- TERMS EXPIRING 1980 .
| _Mrs Martin (Brenda) Higgenbotham, 1702 Edgewood
 Drive, Lakeland, Florida 33803. Phone: 813 688-6094
'Mrs Forrest (Betty Jo) Mendenhall, Route 5, Box 395,
. High Point, North Carolma 27263. Phﬂne 919 887-
... 1165 .
Mrs. Bob (Ann) wuliams Po Box 183 Arlmgton, Wash-'-;--}_:
- ington 98223. Phone: 206 435-3608 .
Mrs. Ed (Jeri) Huisman, 12890 Alabama Road, Galt Cali-
~ fornia 95632. Phone: 209 748-2659 .

Dear Ladies:

What a glorious time we had in the beautiful
state of Colorado during the July convention. Dick
and | would like to add our ““‘thanks’ for all the work
and planning that had to be done to take care of
such a large crowd. It was super! We always look
forward to seeing our old friends, and becoming
acquainted with new friends in the National Auc-
tioneers Association.

Now that the 1979 Convention is a warm and
pleasant memory, we must start thinking about and
planning for the 1980 Convention in Nashville. Your
President of the Ladies Auxiliary to the National Auc-
tioneers Association, Irene Dudley, has appointed me
as Chairwoman of this year’'s nominating committee.
It would be most helpful and appreciated if this nomi-
nating committee could hear from the Auxiliary mem-
bers, sending us names of ladies that your state as-
sociations think would be interested in being a part
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of the governing body of the Ladies Auxiliary. We
have vacancies for 3 year terms on the Board of Di-
rectors, Historian, and Secretary-Treasurer for a 2
year term. It has been the policy in the past to try and
have ladies from all parts of our country, providing
input about the needs of all areas.

| sincerely urge you to send names, with a brief
resume of their qualifications, to: Virginia Brewer,
Mt. Hope, Kansas 67108; or to Velda Fannon, Rt. 2,
Pennington Gap, Virginia 24277; or Bernice Ritchie,
Marathon, lowa 50565. All names will receive care-
ful consideration.

We look forward to seeing you all in Nashville
next July!

Mrs. Virginia Brewer

A Sensational
Christmas Gift

almost 4,000 proven | 2

BID GETTERS |
SAYINGS, QUIPS, LAUGHS, BITS, Bt/ =< OF 1
a veritable goldmine \
AN

For
AUCTIONEE

/. PEDIGREE
RINGM

by  Eorl D. Wisard

auctioneer
R 1 Dundee Ohio

BID GETTERS
(4th Edition) — Revised, Enlarged, Improved

is a 160-page book loaded with sayings, quips, laughs,
ribs, banter, bits, etc., mostly one-liners, collected from
100’s of auctioneers all over the U.S. and Canada during
a 53-year period. BID GETTERS AND AUCTION CHANTS
ARE WRITTEN TO
Get More AIDD: Attention, Interest, Desire, Decision.
Included at no extra charge a 12-page booklet (copy-
right 1976) entitled “AUCTION CHANTS"”. 52 basic chants.
Improve your present chant or develop a new one. The
price of the booklet if ordered separately is $5.00. BID

| GETTERS sells at $10.00 postpaid, check, money order or

C.0.D. Order from Earl.
Earl D. Wisard, Auctioneer

R 1, Dundee, Ohio 44624
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DURABLE, PROFESSIONAL, FULL SIZE,
YET “PORTABLE’’, AUCTION BLOCK

* Only 10 minutes needed to set up the Hurcules
Auction Block. A professional, attractive selling
platform and podium that can easily handle two
men for selling and clerking. Beautiful wood-
grained finish.

All wood construction made with heavy-duty
hinges and support rods. Constructed for indus-
trial use . . . . can last a life-time under normal
auction conditions. Reliable.

* Folds into compact carrying case that fits into
any full size car trunk or hatch-back. Easily
HURCULES transported to any auction location. Very adapta-
ble for household, farm, estate or fine art auc-

AUCTION BLOCK ’ ’

tions.
Patent Pending

* Professionalism at its best. Now being used by
one of the nation’s leading auction firms.

ONLY 10-MINUTE SET-UP TIME
B Introductory Offer, Only $279.95

Plus Shipping

GRABER WOODWORKING COMPANY

712 North Cedar Street ® Auburn, Indiana 46706
Telephone 219-925-1592

Sold! When you advertise in the newspaper with the largest circulation in New England;
680,000 Sunday. And an 83% share of Boston’s classified ads. *For more information call:
Barbara Carroll (617) 929-2161 or Arthur Shachat (617)929-2160.

Uhe Boston Globe

BOSTON, MASSACHUSETTS 02107

*ALS, 1978

i
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OLD TOBACCO TINS, especially the ones from com-
panies out of business, are attractive to collectors.
These came from a Virginia firm and are in excellent
condition. (Palladium-Item Photo)

Old Tobacco Tins Popular

By Dave Kessler, member NAA

Remember when pipe and cigarette tobacco was
sold in tins?

Millions of these tins were once in circulation,
but most smokers threw them away when they were
empty. If they had just saved a few they would have
discovered that they're now worth considerably more
empty than they were originally when full.

These tobacco tins came in all shapes and sizes
and featured brand names that are no longer on to-
bacconists’ shelves. Such brand names as Stag,
Peachey, Tuxedo, Bank Note, Twin Oaks and Edge-
worth were big sellers. Lithographed tins having
these names emblazoned across them are just what
collectors want.

Fit Into Pocket

The variety of tobacco tins includes small flat
models designed to slip into the smoker’s pocket and
large bulk cans just right size to fit into the smoker’s
humidor. Some have hinged lids and some have
pull-off caps and both are equally collectible.

Tobacco tins were often used for other purposes
after the tobacco was gone and these are the ones
collectors are coming up with today. Many persons
stored wooden kitchen matches in them so a kitchen
cabinet or the pantry will often yield a worthwhile
example.

Fishermen always have had trouble keeping their
supply of hooks in order, and many found these to-
bacco tins to be the perfect answer. Tobacco tin col-
lectors always sort through old fishing tackle boxes
at estate sales and often find one or more good tins
filled with an assortment of hooks, sinkers or other
gear.

Collectible tobacco tins filled with paper clips
are found in old desks. Another good source of to-
bacco tins is tool boxes or tool drawers. |t seems
that almost every handyman of a couple of genera-
tions ago kept tacks, brads, bolts and screws in to-
bacco tins and most collectors consider this to be
the happy hunting grounds.

The three tobacco tins pictured were used by the
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Larus & Brothers Co. of Richmond, Virginia. They

held Edgeworth brand “extra high grade sliced” pipe
tobacco.

Attractive Blue

The large can in the center is of the bulk humi-
dor type while the cans on each side are variations
of pocket tins. These Edgeworth cans feature a
pleasing light blue background color overprinted with
bold black lettering and trim.

The Larus Brothers included a special message
“to the consumers of highgrade tobaccos’” on the
underside of the hinged lids. They pointed out that
Edgeworth was made of the finest selections of leaf
and was the best combination that can be made.

Each box also contained a guarantee ‘“‘not to
burn the tongue” and to give satisfaction or money
will be cheerfully refunded.

These tobacco tins are in fine original condition
and are worth a premium to collectors.

Be An Auctioneer

Two week term and home study.
Nationally recognized. G 1. approved.

FREE CATALOG!

Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102

Get Top$$ S
For Art

The experts at Art Auction Associates
will help you through consultation or
participation in your sales. You may
also consign objects to our specialist
sales for 10%

Call Barbara & John Suarez, Art
Auctioneers, Consultants, Dealers,
Appraisers, at 404-428-5760 or at our
24 hour toll-free answering service
800-824-7888 ext. A3207; in Calif. 800-
852-7777: in Alaska or Hawai 800-824-
7919. Cables: Suarez, Atlanta; 1816t
Ashborough Rd.; Marietta, GA 30067;
telex 542198. Members National
Auctioneers Association. '
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What Am | Bid For A Beard?

Food, plants, and the captain’s beard were sold
at the Ithaca, New York Salvation Army’s Harvest
Auction in September. About 100 people showed up
for the auction, and over $1,200 — more than double
last year’s take — was raised for the Salvation Army
World Mission to support missionary work around the
world.

Many of the items auctioned off at the Saturday

sale were donated by local businesses. As for Cap-
tain Vanover’'s beard. “| didn’t particularly care any-
way.”’
Funds were collected as ‘“‘votes’ for and against
Vanover’s beard; the majority of the money was do-
nated in favor of shaving the beard, which is what
Vanover did. The public shaving raised about $80
for the cause.

(Reprinted with permission from the ITHACA JOUR-
NAL, Ithaca, New York. Photo by Raymond Pompilio.)

LORIAN BACORN AUCTIONS a 50 pound bag of dog
food as Captain Kellus Vanover holds the bag aloft.

Successful Auctioneering Across the Nation

Business Sells For $250,000

Mateja Farm Sales & Service of West Middlesex,
Mercer County, Pennsylvania, was sold at auction in
August, 1979. The auction was conducted by NAA
member auctioneer Harry Anderson, CAl of Anderson
Auctioneers, Inc., Georgetown, Pennsylvania, and

McConahy Brothers of Edinburg, Pennsylvania. The

LEARN AUCTIONEERING
IN FLORIDA

JIM GRAHAM

B SCHOOL OF AUCTIONEERING
204 US 1, North Palm Beach, F1 33408

CCIM AFLB CRB

““Real Estate auctions our specialty”

SR
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spective buyers coming from as far away as Alexan-
dria, Virginia. The high bid of $250,000 was made
by Gerald Sereday of Stoneboro, Pennsylvania. The
business was sold as a complete unit including the
building, land, equipment, inventory, and trucks.

Gona Wilkerson Estate Auction Lasts 72 Days

Columbia, Missouri — The recent Gona Wilker-
son Estate Auction conducted by Voorheis Auction
and Realty of Harrisburg, Missouri is believed to be
one of the largest antique sales held in that area. It
took 72 days to sell the collection — all out of one
house. Total items sold numbered 5,970, selling an
average of 796 each day, or approximately one item
every 38 seconds.

Buyers were registered from 12 states and good
prices were received. One of the highlights was a
1955 Cadillac automobile which sold for $6000 and
was purchased by Robert F. Steffes (former world
champion livestock auctioneer), of Arthur, North Da-
kota. He saw the illustrated brochure when attending
the National Auctioneers Convention in Denver.

Other popular items in the auction included: Tif-
fany bowl $380; red flashed pitcher $150; cut tum-
blers $35 each; dated coverlet $250; iron cat $90;
iron bank $155; red Alladin lamp $145; Wavecrest
piece $360; green Cresesus tumblers $65; angle lamp
$320; walnut hutch $1,000; sugar chest $725; corner
cabinet $1,225; quilts up to $160; double kerosene
lamp $185; Daum Nancy lamp $500; and a music ma-
chine for $2,000.

The Voorheis Auction firm credits much of the
sale’s success to national and statewide advertising,
an attractive brochure with actual photographs of
popular items, an antiques mailing list, and effective
sale management. Most of the auction was held
under a tent which survived three rainstorms.
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Parks Realty Handles Tennessee Estate

An auction of the antiques from the estate of
the late Miss Sarah Berry in Hendersonville, Tennes-
see recently attracted widespread interest. The sale
drew large crowds for the two day auction with po-
tential buyers registering from throughout Middle
Tennessee and five other states. Conducted by
Parks Realty Company of Gallatin, Tennessee, auc-
tioneers Allen Parks and David Armistead handled
the sale.

The late Miss Sarah Berry was a highly re-
spected citizen of the Hendersonville community; and
during her 91 years contributed greatly to the his-
torical and civic activities in Sumner County and
Hendersonville. The location of the Auction sale was
historic ‘‘Hazelpath’ a beautiful two story brick man-
sion consisting of 14 rooms which was completed
in: 1857.

Many interesting items were sold including six
huge mirrors with the largest one being 52 feet wide,
and 9 feet tall. These mirrors required six men to
carry them outside. Several beautiful lamps were
sold, including a Tiffany lamp purchased by country
music celebrity Johnny Cash.

Some of the more interesting items that were
auctioned included a walnut corner cupboard —
$3,750, a walnut partner’'s desk — $3,000, mahogany
roll top desk — $2,750, Rosewood Eterge with marble
base — $3,000, Rosewood Tester Bed — $3,000, bis-

If Your Auction
is in Wisconsin

or lllinois ...
Advertise in

Read by thousands of collectors and antique-goers in
Wisconsin and lllinois each month!

i YESTERYEAR e Box 2 e Princeton, Wis. 54968 E
: ] Send a sample copy of Yesteryear & rate card. :
: Enter a subscription for 1 year. $7.50 is enclosed. |
1 Name :
: Address ;
E City - State Zip E

[ ]

h-------------_--------------------_-----

B Send coupon or call Kris Norton at (414) 295-6252. <%, L
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Berry home,
Rosewood
Tester bed

cuit rock on legs — $525, pair Mettlock Vases —
$425, Mettlock figural urn — $575, Marquetry Petti-
coat Table — $785, Marquetry Music cabinet — $400.

Every sale has its more memorable episodes.
One in particular was a firescreen which was sold the
first day for $100. The buyer misplaced the fire-
screen and got his money back, but the screen was
found behind a bush next to the house on the second
day. The second time, the firescreen sold for $275.

Advance planning for the sale insured a success-
ful dispersal of the antiques. The full cooperation of
the heirs and their interest in the convenience and
comfort of the buyers attending the sale were major
factors in the sale’s success.

Auctioneer, it’'s a fact . . .

The “Trans-Alaska Pipeline” auction set a world
record for the highest dollar volume of construction
equipment ever sold at public auction — $17,500,000.
During one spectacular twelve-hour day, sales aver-
aged more than $1,000,000 an hour.

THE AUCTION NEWS
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| A. MARCUS CO.

- Hillside, lllinois |

‘ ESTABLISHED 1908

TOOLS

Wholesaler Distributor of Brand Name
AIR TOOLS — STATIONARY TOOLS
ELECTRIC TOOLS — HAND TOOLS

GENERAL MERCHANDISE — CLOSEOUTS

VISIT OUR SHOWROOM
OR
Write for our FREE monthly catalog

Order NOW by calling us 800 323-0231
lllinois call (312) 544-9510

Our FIVE MILLION DOLLAR INVENTORY means any or-
der is shipped immediately!

All merchandise is fully guaranteed:!

$500.00 MINIMUM ORDER — MERCHANDISE FOR RESALE ONLY

4170 MADISON ST., HILLSIDE, ILL. 60162 J
L - _ -
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lllinois Sales Feature Collections

On September 21, Mr. Keith King, who had
owned and operated the Brick & Tile Company at
Colchester, lllinois, for a number of years, dispersed
the contents of his company as well as a quantity of
collectors’ items. Hundreds of items were offered
as the auctioneers chanted for over ten straight hours
before the last “sold” rang out. One of the most
sought after collections was that of lllinois license
plates. The top price of $350 was paid for a pair
of 1912 plates. A single 1911 plate brought a price
of $250, and a pair of 1914 plates sold for $130.
Other items drawing buyer interest were various
Model T parts, a 120 year old log cabin, and 50 small
railroad dolly cars, as well as tons of other iron items.

On the following day at Adair, lllinois, the per-
sonal property of Mr. and Mrs. Paul Hamm, well-

known breeders of registered Angus cattle, was of- - \
fered at public auction. This sale attracted the lar- ENVlRO F

gest number of buyers to attend a sale of this type Give Livestock and people
In recent years with 325 registered. Included in the more warmth, less moisture, =
§aclje was a tooth-pick holder collection of over 185 and fresher air all winter
individ ' ‘
sold fual$2énlders, tOp hpl’lﬁe, $52'.50' Two holders Efficient, low-cost, Enviro-Fan systems prevent ceiling heat loss by
O or each, _W|t three going at $30 each. driving heat down to warm people and livestock. In confinement
Buyer Interest remained strong throughout the sale systems, fuel bills can pe reduce_d as much as 30%! And the even
which also featured a quantity of glassware t%nr:geratutr_'is :amu:czli fc|t:>nt|nuo_|l§ air. mo"e";‘.*"é aflso tgreatllg,r dredtu_cﬁ
! c ensation and floor moisture in any kind of set-up. Industria
: lity, 3 year warranty, no maintenance, variable speed control, UL
Both auctions were conducted by the L & W List - Nt '
Listed, home, commercial, and industrial models available.
Auction Servi artner illi - : .
Lowdermaen Nie;& gugﬂgn%;gmmy Williams and Jack 5333 Fahrnwald Road Oshkosh, Wisconsin 54901
: Telephone: 414-235-7808

8. Your status as a real professional is enhanced. Let's face
it — a tent is impressive.

?"fi
5

7. You can rent out your tent for parties, weddings, gradua-
—— | tions, catered events, baseball tournaments, etc.

e ¢ L L e e e 3 : -HE-P i *1' B e =
e e & ] 3 : i

i e ] 'I’. 2
__._-_.::;;. ] i e " i k,

9. You have all these advantages at essentially no cost. Your
clients and customers will eventually pay for it.
Think about it!

LIGHTWEIGHT: Its aluminum frame makes it so.

PORTABLE: The frame comes apart in sections that can be
hauled easily. The heaviest single tarp weighs about 90
pounds — and that’s on the largest model.

STRONG: The frame is heavy gauge aluminum tubing w/hick-
ory arches.

2y 17« PR €T sk B d ¥ STERIL AUCTION TENTS DON'T COST, THEY PAY!
 Information to help select your Steril Auction Tent.

e
P
TR

¥ 5 o L& " A" A ,. Three deluxe models are available, all complete with four
¢ ' - | bl Wi s e 47 sundecks. One will fill your needs. All canvas is 12.65 oz. wt.
3 x 2 waterproof ARMY DUCK.

: i o . f 7 7 e i Due to the high cost of mailing and handling there is a
R © gt $1.00 charge for brochures, however, you can get one free with
an order of any of our products below.

OFFER GOOD ONLY IN CONTINENTAL UNITED STATES

' Now you can receive your tent 10 days after we receive
g - . e your order.

2 Please send me a tent brochure. Enclosed is check or
How many tent companies can offer the features of the Steril PROFITABLE? monsy ordes, Send to:
AACHoN Tent: 1. You rent the tent to your clients.

2. You avoid costly cancellations. Name

What every auctioneer needs is a tent that is versatile,

one that can be used for the small sale and the large sale. 3. You are going to get more sales if your competitor doesn't

have one; also you will get sales that you may have lost prr—
when a prospective client asks, “What do we do if it —

Why wear your nerves to the breaking point with indeci- rains, snows, or the sun is unbearable?”
sion? Why have costly cancellations? If you own a Steril
Auction tent, you can negotiate tent rental with your client as 4. Your commissions will be greater because more people City _ State Zip
soon as inclement weather is forecast, which may be just will stay and be comfortable — more people, more bidders.

before the sale.

5. More people will attend your sale if your ad reads, “Sale .
' under tent in case of bad weather.” JESION S A“CTION SERVICE
Our tent is strong, wind-resistant, portable, lightweight,

multi-use, profitable, and versatile. Why? 6. You can rent out your tent to other auctioneers. P.O. Box 46 @ McKeesport PA 15135
Phone: 412-751-5566
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CELEBRATE SHELDON CORD’S

$2,000,000 SUPER DEALER SALE. OPEN 7 DAYS.

DON'T WASTE TIME! BRING YOUR CAR OR TRUCK AND LOAD-UP. OPEN EVERY SATURDAY & SUNDAY 9 A.M. to 4 P.M.

¢ UNBEATABLE PRICES °* UNBEATABLE VALUES
CASH & CARRY CASH & CARRY

In-Dash AM/FM

DELUXE Deluxe

8 Track

40-CHANNEL 8-Track or "21-&- : '
CB UNIY AM/FM Cassette Va’ and 3 Deluxe Men's

with Player/ Turntable Car Stereo, Socket Wrench Deluxe 6 Function

LED Readout Deluxe Model Set in Display 8-Track Ultra Thin

PA System No. S99 Ea. $38.95 Case Car Stereo £ "Ih—“i
Saualch: Castral TS sk Oun::z ;u:ch

Ea. $39.90 Ea. $10.95

LADIES’

BIC Deluxe
Carded L.E.D.
'u'.n. G'Fumﬂ
Quartz Watch 1-1-F Watch GUTTER
Lighters Ea. $11.95 . 5878 Deluxe MOUNT

Gross $54.00 Heavy Duty

Copper Clad
Cookware Set
$11.95

CB ANTENNA
Packed 20

to Carton
Ea. $3.00

ORDER DIRECT FROM THIS AD — SEND CASHIER’S check,
money order or certified check for immediate 24-hour service.
SORRY, NO PERSONAL CHECKS. Best in prices-service-quality.

Minimum order accepted $50. Servicing the wholesale trade for
over 25 years. All merchandise shipped F.O.B. Chicago. All mer-

chandise is brand new and comes with a factory guarantee. Men's and Ladies’ Sunglasses.................... Doz.$ 3.90
] S Large Size Grandfather Clock ....................... Ea. $ 11.90
_ WATCHES'n JEWELRY o e e e i 5§ o1
Large Size Kerosene ! ..Doz. :
MEN’S L.E.D. 5-FUNCTION QUARTZ WATCHEa. $ 9.95 i L CUE SPECIALS Assorted Cultured Peari Pendants .............. Doz. $ 12.00
Men’s Gold Watch With Band........................ Ea.$ 4.95 SOLD IN DOZEN LOTS ONLY Beautiful Star Sapphire Pendants................ Doz. $ 16.50
Ladies’ Gold Watch with Band....Ea.$ 6.50 Beautiful Asst. Cocktal - in Display...Doz. $ 5.00
Men's ‘‘Skin Diver’’ Watch with Calendar ......Ea. $ 6.50 2 Disposable Lighters.....................c........... 2Doz.$ 7.50
Ladles’ Nurses Watch with Band................... Ea.$ 6.50 5 Ass’t. Rhinestone & Neckiace Set ...Doz. $ 24.00
Ladies’ me w;mumwdm .................. EE: : 10.00 9 Pe ;rzm i Glau—N Hot Solloﬂcm escosmnie g : 1;.:
Ladies’ or 's atches .................. .$ 1.95 Hand-Braided Pabst o/Vanity Case set.............. A .
Ladies’ Date-O-Matic D&D Watches.............. Ea. $ 10.00 ’ ?;‘,.m Boer Cue Set ""' ________________ Doz. $54.00 8-Track & mﬂ- Car (Combination).Ea. § 29.95
Men’s 17-Jewel Calendar Watch—Swiss ........ Ea.$ 9.50 8 Pc. Hand-Braided Budwelser Beautiful Super Star “Nothing”” Necklaces..Doz. $ 3.00
Ladies’ SEIKO Look Watch with Calendar......Ea. $ 9.50 Beor Cue Set. ... Doz. $54.00 Deluxe Phonograph-Radio Comb................... Ea. § 16.50
Ladies’ BRILLIANT CUT—HAND SET POl Cu® COTYINg Co0e ..o Doz, $24.00 Nothing Neckiaces ....................c.ccccoue...... Doz.$ 1.50
173 STONE WATCH.............cocrernercrenens Ea. $ 13.50 » 1 Cadillac Eldorado Novelty Radio.................... Ea.$ 7.50
17-Jewel Hunting Case Pocket Watch............ Ea. $ 19.00 17-Pc. Antique Coffee Set - Boxed................ Ea. $ 14.50
Mon's Asst. S1one WatcheS.................... ias 750 R U -~ indian Jewsiry Display includes
Ladles’ HEART SHAPED WATCH .................. Ea.$ 8.50 40-PC. COMBO METRIC & REG. Neckiace, Bracelets, Earrings & Rings ............ $ 50.95
Ladies’ Deluxe L.C.D. Watches..................... Ea. § 15.95 SOCKET SET ........oounrrrreennsseasnssssssssssannns Ea.$ 675  Glant Size Electric 3-D Picture...................... Ea.$ 8.9
Men’s Deluxe L.C.D. Watches ...................... Ea. $ 14.95 50 Ft. Drop Cords—AN Copper Wire ............ Doz. $ 24.00 Diamond Cut Crosses ..................cccccvveuenene Doz. $ 3.50
2-pc. Perfume Pen & Pencil Set .................. Doz.§ 9.90 100 Ft. Drop Cords—AH Copper Wire ............. Ea.$ 3.00
4-pc. French Leather Gift Set ..................... Doz. § 18.00 7-Pc. 2-Fisted Screwdriver Set ................ PerSet$ 2.65
Men's Wallets, Boxed...............ccovcunveneee. Doz.§ 6.90  29-Pc. Socket Set .............c.ccoeeruereriunrrcnnne, Set$ 6.90
Trucker's Cowhide Wallet 40-Pc. Tap & Die Set .............ocoeverenneee.. Ea.$ 9.75
w/S L T —————— Doz. § 33.00 4-Pc. Pipe Wrench Set, 8”-10"-14"-18" .......... Set $ 10.90
21-Jowsl Men's Calendar Watch.................... Ea.$ 11.00 4 Pc. Adjustable Wrench .............................. Set $ 12.50
's & Girls’ Asst. Disney 25-Pc. %2" Socket Set w/Metal Box............... Set $ 10.80
OF8 WatCN........cooeeeiieeerrererecnsnsnnens E" 6.50 Rosco 7-Pc Screw Driver Set ....................... ws 1.75

APPLIANCES'n HOUSEWARES
ELEC. CAN OPENER—KNIFE SHARPENER

—BTL. OPENER .........oeeeeerreeerersrereene, Ea.$ 7.5
Steam'n Dry Iron—NAME BRAND ................. Ea$ 9.90 s.“x:%'g'n”.mgﬂf}gg o 83l DON'T WASTE TIME! VISIT US NOW
?_ﬁ"‘ DYhIRS ﬁ" on Stand with Bow..... E“ : }fﬁ Deluxe 5-Band—Police—AM/FM Radio.......... Ea. $ 11.50 AND ASK ABOUT OUR SPECIAL
gy Mm TEFLONI| Sot-Avat'd cclors ™ 'Sei 3 10.50 Boor Can Radios................ovvnvnnn... Ea.$ 4.00 TRUCK AND CAR LOAD PRICES. AF-
Musical Beer Stein—Large Size....................Ea.§ 5.00  F1rack AM/FM Home Stereo Set with 2 TER 30 YEARS IN BUSINESS, MR.
19-pc. Decorated Handie—Sheffield, England Born o, 3""‘. < g S : vy Sl SHELDON WILL PROVE TO YOU THAT

Cutiery Set, 1 yr. guarantee ...................... Set$ 6.00 ' = ' NO ONE. BUT NO ONE. WILL BEAT
EVERSHARP 8-pe. Dohuxe Stesk Knife Sot Doz, § 1080  ROLLS ROYCE CAR RADIO.......occrvrvren Ea.$ 6.90 , :
s s -Doz. $ 1080 AM/FM Redio—Medium Size................... XL J HIS PRICES. DON'T MISS OUR MAY
7-Pc. Deluxe Stainiess Steel Cookware Set .. .Set $ 18.00 Electronic Radar AM/FM Digital Clock Radio .Ea. § 16.50 AND JUNE WEEKEND SUPER SALES.
6-Pc. Sheffield Sword Knife Set......... Ea.$ 550 68x9 Triaxial 20 oz. m ........................... Pr.$ 21.90 sheldon
b ol ot flduy-bone i By LAST MINUTE SPECIALS WHOLESALE ONLY! FOR RESALE ONLY!
6-Pc. Ko Sot..........oooeenreeeeeene.e. Set$ 5.75  Automatic Switchblade Comb ..................... Doz. $ 11. Send $1.00 for Complete Catslog. Vieit our
2-Pc. Deluxe Chef Master Knife Set.............. Ea.$ 250 ColCUlBtOn .............ceorerrerernnsnenaanne, Ea.$ 4 Glant New 25,000 Ft. Showrooms. Perking
meiﬂmwit;dwm ..................... SE:l:ﬂ;g Mwmmzmwws for over 100 cars. Bring your truck or car and
1500 Watt Dryer & Blower ............................. Mighty Midget Pistol Key Chain.................. Doz. $ 6. load up—$2,000,000 inventory on hand st
8 Pc. Chef Master Knife Set........................ Set$ 550  Connon Towels—Glant SZe o Doz.$ 9.90 dass:

CarTying CoMl.cciiiivinsnivnncimnmsis Set §$ 24.50 Open
For Orders Only Call COLORED TELEVISION, NAME BRAND, AL um 3&1’-‘ :55;:' @ l:r‘nuces
BRAND NEW—13-nch by Sharp.................. Ea. $239.95 ANTI
Toll Free (800) 621-7999 10 Page Photo Album ................cooeveve...... Doz. $ 14.00 “WE AIM TO PLEASE"”
- Mini-Stereo Radio w/Speakers....................... Ea.$ 590

O v Chic IL 60659
SHELDONCORD PROD. . o ve 2
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State Association Reports

Arkansas Fall Convention

“We haven’t seen anything yet in the auction
business; we are really just getting started and
haven’t gotten the door open,” Jim Stevens, a former
NAA Board member from Nashville, Tennessee, told
members of the Arkansas Auctioneers Association at
the group’s annual fall convention at Hot Springs,
Arkansas, October 6. Mr. Stevens, keynote speaker
for the convention, told the 28 Arkansas auctioneers
and wives that the auction business of tomorrow will
be better than it is today.

Whether this is the case for the individual auc-
tioneer is up to that person. He said that there are
three approaches to the auction business, ‘“those who
do nothing, those who sell if the opportunity happens
along, and those who make opportunities happen.”

“A little bragging at the right time is great. It is
harmful to long range business if done at the wrong
time,” Mr. Stevens said. ““Remember that a success-
ful auction business is built on repeat business. To-
day’s buyer is tomorrow’s seller and today’s seller is
tomorrow’s buyer.” He pointed out that if an auc-
tioneer stresses too strongly that the prices he re-
ceived for the seller were outstandingly high, that
seller probably won’t become a buyer.

“However,” Mr. Stevens said, “if the auctioneer
stresses too strongly to the buyer that he got a ‘steal’
on the merchandise, that buyer probably will not be-
come a seller.” What it all boils down to, according
to Mr. Stevens, is that the prices received at auction
are the “fair transaction prices’” for both the seller
and buyer, and this is what should be stressed to both
parties. Mr. Stevens also stressed the fact that many
auctioneers are overlooking one of the most profit-
able aspects of the business — that of real estate.
He urged each auctioneer at the convention to earn
his real estate license and actively enter the field.

The semi-annual convention on Saturday was
kicked off with an informal get-together the night
before.

Saturday’s educational program was opened
with a bid-calling seminar, conducted by B. L. Wooley
of Little Rock, Arkansas. Mr. Wooley emphasized the
fact that auctioneers who use a chant that buyers
can’t understand are hurting all auctioneers. Follow-
ing his talk, Mr. Wooley worked with each auction-
eer who had taken part in the seminar.

The rest of the morning session was filled with
talks by association members on their specialty
fields. On the program were Tom Blackmon on farm
equipment; A. W. Lowery on auction houses; and
Jim Wilson speaking on antique auctions.

During the business meeting, the association
voted unanimously to contact the National Auction-
eers Association office to compare membership lists
of Arkansas auctioneers so that the reciprocal agree-
ment with the National could be strictly enforced in
the future. The 1980 spring convention was set as
April 25-26 at West Memphis, Arkansas with A. J.
Appling, Sr., as convention chairman. The location
of the convention will be announced later.

November, 1979

FARM AUCTIONS. Tom Blackmon, well-known farm
and equipment auctioneer from Little Rock, Arkansas,
tells auctioneers at the Arkansas Auctioneers As-
sociation Fall Convention in Hot Springs, how he con-
ducts an auction.

EXPLAINS PLAT USE. Jim Stevens, former NAA
Board member from Nashville, Tennessee, explains
why he uses large plat maps at his auctions. Mr.
Stevens was keynote speaker of the convention, ap-
pearing on the afternoon program and at the evening
banquet.

BID CALLING. B. L.
Wooley, former NAA
president from Little
Rock, Arkansas, sets an
example for auctioneers
during a bid-calling semi-
nar he conducted at the
Arkansas Auctioneers As-
sociation Fall Conven-
tion.

Arkansas Begins Newsletter Exchange

Quoting from the Fall 1979 edition of the AR-
KANSAS AUCTIONEER, “This edition of the Arkan-
sas Auctioneer, like others in the future, is being sent
to all officers of state auctioneers associations in an
effort to start exchange programs between state
groups.

“Other state officers are requested to place the
editor of the Arkansas Auctioneer on their mailing
list. |

“It is hoped this will make the job of editor of all
state newsletters easier.”
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CAA Holds Meeting

------------

The Colorado State Auctioneers held their fall (g

meeting in Steamboat Springs on September 2. a NP B

Cookie (Lockhart) Camilletti made the arrangements o a e NER
for the meeting, hay ride, and steak fry. The fall

meeting is basically a social event. There was a nice b £ "y T 2 Fr W
turn out and a good time was had by everyone.

Gene Doty, President, conducted the business

meeting. Booth Brown presented the new Colorado
banner for the approval of the members present. | 528 :

at the Regency Inn in Denver. If you are attending
the Denver stock show, stop in and visit with us.

Reppert School of Auctioneering, Inc.

Tuition $300 for 3-Week Term — Also Home Study

All of the Colorado Auctioneers want to express Founded in 1921
their appreciation for your attendance at the National
Convention in Denver. We had the opportunity to ®
host the convention, but without all of your interest Decah‘rl Iﬂdldl‘ld
and cooperation, it couldn’t have been the success
that it was. Come back and see us again. Box 189 46733 AC 0033

The winter meeting of the Colorado Auctioneers
Association will be a noon luncheon on January 13th

COMPLETE --- $285.00

FIBERGLASS CASE — 25 WATT MODULE — TWIN SPEAKERS |

INCLUDES: Rechargeable Ni-Cad Battery Pack— Charger — Carrying Strap — Shure Unidyne
Microphone — Complete unit weighs approx. 5 Ibs.

* * * GSATISFACTION GUARANTEED * * *

Order by mail: Payment with order — we pay shipping . . . C.0.D. — you pay shipping. Kansas
residents add 3%2% sales tax.

DODGE MANUFACTURING co. DWIGHT V. DODGE, Owner

1123 W. 6th Street * P.O. Box 1513 * Topeka, Kansas 66601 + (913)234-6677
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State Association Conventions — NAA Officer or Director Representative Requests

Convention Dates

November ?

November 4-5

November 4-5

November 10-11

November 11-12

December 1-2

December 8-9

January 13

January 17-18

January 20-21

January 20-21

January 21-22-23

January 25-26

February 1-2

February 8-10
February 14-15

February 18-19-20

April 25-26
May, 1980

May 3-4

May 3-4

June 12-13
July30-August 2

Representatives of State Associations
State Association conventions and/or annual me etings.
the NAA officer or director who has been requested by the State Association to attend as the of-
ficial NAA representative. All NAA officer or dir ector requests
NAA office and if any of the above information is not correct, please c

State
Association
Alabama
Indiana
New York
Washington

Ilinois

Virginia

Florida

Colorado

Michigan

Minnesota

Ohio

NAA Seminar
Antiques

Pennsylvania

New Jersey

North Dakota

California

NAA Seminar
Real Estate

Arkansas

Nebraska

Missouri
Oklahoma

Wisconsin

Hotel or Motel
and City

Midtown Holiday Inn
Montgomery

Sheraton West Hotel
Indianapolis

Holiday Inn
Saratoga

Towne Plaza
Yakima

Holiday Inn East
Springfield

Manassas

High Q Quality Inn
Orlando

Regency Inn
Denver

Long’s Convention
Lansing

Holiday Inn on Hwy. 15
St. Cloud

Convention Chairman

or NAA Officer or Director

Request Made By

Pete Horton
John Anderson
Harry Buckles
Duane Gansz
Ann Williams

Bill Beck

H. Layton Laws, Jr.
Billy Wells

Don Diesing

Duane Benoit

NAA Officer

or Director
Representative
no request

C. E. Cumberlin
Harvey Lambright
Harvey L. McCray

C. E. Cumberlin

no request

C. E. Cumberlin

no request

no request

C. E. Cumberlin

The Marriott Inn Byron Dilgard no request
Columbus
The Lodge at Colonial Williamsburg, Virginia — Registrations and Hotel Reserva-

tions MUST be made in advance (hotel reservation deadline: December 20, 1979 —
Reservation forms will be submitted ONLY to those registering in advance of the

NAA Seminar).

Host Inn
Harrisburg

Marriott Hotel
Somerset

Williston

Inn at the Park
Anaheim

Clay Hess

Don Castner

Pamela Moore Epstein

Norman Aldinger

David Huisman

R. E. Musser

no request

C. E. Cumberlin
C. E. Cumberlin

Del Webb’s Townehouse, Phoenix, Arizona — Registration and Hotel Reservations
MUST be made in advance (hotel reservation deadline: January 10, 1980 — Reser-
vation forms will be submitted ONLY to those registering in advance of the NAA

Seminar.)
West Memphis

Holiday Inn
Ogallala

Osage Beach

Oklahoma City

A. J. Appling, Sr.

Harold Kraupie

Doran Livingston
Paul Wells
Victor Voigt

NAA Convention Opryland Hotel, Nashville, Tennessee.

Harvey L. McCray at the NAA Office.

November, 1979

no request

C. E. Cumberlin

no request
no request

no request

have offered the above dates, places and facilities of
Added to the information is the name of

have been coordinated through the
ontact Executive Director
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The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batleries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to

carry at side, or can be placed on truck top, or used on a ladder. If you
want the best, this is it.

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
volt lantern batteries and has a battery powered mike. Only weighs 6

Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.
cord.

Be Modern. Use a Proven Up-To-Date Speaker

REISCH SPECIAL
It is a voice saver. Select the set that “LITTLE BIG VOICE" — JR-2

REISCH SPECIAL you feel will work best for you.
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
Phone: 515 423-1465. Call or write for Special Wholesale Prices.

42

Better Auctioneers Start With Better Training!

e Bt i araiet -

e

o4 ,° SCHOOL OF -

“=hucroneerinG < TR A

SHORTCUT TO BEING A "TOP AUCTIONEER"

WHEN YOU GET YOUR AUCTIONEER TRAINING AT MENDENHALL SCHOOL OF AUCTIONEERING YOU GET
AN AUCTION PROGRAM THAT IS TAUGHT BY 15 OF THE NATION’'S TOP AUCTIONEERS AND BUSINESS LEAD-
ERS. EACH INSTRUCTOR IS A SPECIALIST IN HIS OWN FIELD AND EACH IS AN OUSTANDING INDIVIDUAL.

SEVERAL OF OUR INSTRUCTORS HAVE PARTICIPATED AS INSTRUCTORS AT SEMINARS SPONSORED BY
THE NATIONAL AUCTIONEERS ASSOCIATION THROUGHOUT AMERICA.

ITS SUCCESSFUL PEOPLE LIKE THIS THAT YOU LEARN MORE FROM. YOU WILL BE TRAINED BY SOME
OF THE BEST AUCTIONEERS AND INSTRUCTORS IN THE WORLD.

FORREST MENDENHALL, Tl e
MEMBER 585 Shis

e < 4 W ?

R

Write or call for
free information
today.

U.S. HWY. 29 & 70 (I-85) e HIGH POINT, NORTH CAROLINA, 27263 e PHONE (919) 887-1165
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Directory of State Associations’ Presidents and Secretaries — November, 1979

Alabama Auctioneers Association — President: Lanny Thomas,
311 West Grand Ave., Gadsden 35901, Phone: 205 442-8411:
Secretary: Pete Horton, 111 4th St., Huntsville 35805 Phone:
536-7497

Auctioneers Association of Arizona, Inc. — President: Edward A.
Short, P.O. Box 9754, Phoenix 85068 Phone: 602 944-5626:
Secretary: W. Ken Murdoch, Rt. 3 Box 153, Buckeye 85326
Phone: 602 932-2298

Arkansas Auctioneers Association — President: Wm. H. Knight,
Box 57, Dell 72426 Phone: 501 564-2405; Secretary: Jayne
Lowery, P.O. Box 34, Dennard 72629 Phone: 501 745-4261

California Auctioneers Association — President: David Huisman,
13070 Stockton Blvd., Galt 95632 Phone: 916 422-2794:
Secretary: LeRoy Blum, 9005 Elk Grove Blvd., Elk Grove
95624 Phone: 916 685-3623

Colorado Auctioneers Association — President: Eugene Doty,
931 W. Platte Ave., Fort Morgan 80701 Phone: 867-2881;
Secretary: Ernest L. Wimmer, 1732 E. Mulberry, Fort Collins
80524 Phone: 226-3121

Connecticut Auctioneers Association — President: Dominick
Scavone, 695 High St., Naugatuck 06770; Secretary: Lar-
raine M. Smith, 37 Wallingford Road, Cheshire 06410

Florida Auctioneers Association, Inc. — President: Lewis C.
Dell, Rt. 1 Box 51, Sanford 32771; Secretary: Billy H. Wells,
121 Aldean Dr., Sanford 32771 Phone: 305 323-2820

Georgia Auctioneers Association — President: Joe Tarpley, 1200
E. 2nd Ave., Rome 30161 Phone: 404 234-9455; Secretary:
John Suarez, 1816-F Ashborough Road, Marietta 30062

lllinois Auctioneers Association — President: Duke Rath, RFD
3, Elgin 60120 Phone: 312 696-0388; Secretary: Janet Grav-
lin, 116 South Green, Melvin 63952 |

Indiana Auctioneers Association — President: John E. Ander-
son, 20 Eiston Road, Lafayette 47905 Phone: 317 474-6114:
Secretary: Harry E. Buckles, RR 1 Box 262, Anderson 46011
Phone: 317 378-7924

lowa Auctioneers Association — President: Ken Erickson, 312 W.
Main, Box 43, Decorah 52101 Phone: 319 382-3635; Secre-
tary: Margaret H. Bloomer, Rt. 3 Box 51, Glenwood 51534
Phone: 712 527-3615

Kansas Auctioneers Association, Inc. — President: L. H. Carter,
Box 455, Gardner 66030 Phone: 913 884-8271; Secretary:
Rex B. Newcom, 215 S. Main, Whitewater 67154 Phone:
316 799-2278

Kentucky Auctioneers Association — President: Lonnie Napier,
P.O. Box 292, Lancaster 40444; Secretary: Wilma Atherton,
Box 148, Hodgenville 42748 Phone: 358-3812

Louisiana Auctioneers Association — President: James Burr,
P.O. Box 507, Vidalia 71373; Secretary: Jean Stutzman, P.O.
Box 243, Vidalia 71373

Maine Auctioneers Association — President: John S. Owcarz,
Sr.,, Rt. 1, Augusta 04330 Phone: 622-2258: Secretary:
George A. Martin, New Road, East Lebanon 04027 Phone:
207 457-1237

Auctioneers Association of Maryland, Inc. — President: Ross
Rhodes, Church Hill 21623 Phone: 301 556-6261; Secretary:
Raymond C. Nichols, 3420 Reisterstown Rd., Baito 21215
Phone: 301 542-9300

Massachusetts State Auctioneers Association — President: Jack
A. Hilditch, 5 Corrine Drive, Framingham 01701 Phone:
617 877-9388; Secretary: James R. Torteson, 10 Hope Ave-
nue, Oxford 01540 Phone: 617 987-2277

Michigan State Auctioneers Association — President: Herb Al-
brecht, 3884 Saginaw Rd., Vassar 48768 Phone: 517 823-
8835; Secretary: John Schowalter, 6071 East E Avenue,
Richland 49083 |

Minnesota State Auctioneers Association — President: Duane
Benoit, Route 2, South Haven 55382 Phone: 612 252-5997:
Secretary: Sharon K. Henry, Route 2, Long Prairie 56347
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Mississippi Auctioneers Association — President: David Gillen-
tine, Jr., 207 North Church Street, Tupelo 38801 Phone:
601 842-6328; Secretary: Cecil Ingram, P.O. Box 951,
Grenada 38901 Phone: 601 226-8521

Missouri State Auctioneers Association — President: Glenn
Binger, Rt. 2 Box 324, Blue Springs 64015 Phone: 816 229-
8061; Secretary: Doran H. Livingston, Rt. 1 Box 21-A, Will-
ard 65781 Phone: 417 742-2568

Montana Auctioneers Association — President: Rick Stahl,
Opheim 59250 Phone: 406 762-3232; Secretary: Steve Her-
manson, 2910 Canyon Ferry Rd., Helena 59601 Phone: 406
227-5872

Nebraska Auctioneers Association — President: Harold Kraupie,
Bridgeport 69038; Secretary: Randy Ruhter, Prosser 68868

Nevada State Auctioneers Association — President: Don P. Britt,
265 East Quail, Sparks 89431 Phone: 702 359-2420: Secre-
tary: Chuck Ewoldt, 1510 Coleman Drive, Reno 89510 Phone:
702-747-5666

New Hampshire Auctioneers Association — President: George
Foster Ill, P.O. Box 211, Suncook 03054 Phone: 603 736-
9240; Secretary: George E. Michael, P.O. Box 776, Merri-
mack 03054 Phone: 603 424-7400

New Jersey State Society of Auctioneers, Inc. — President: Jerry
Krawitz, 12-15 Moriot Ave., Fairlawn 07410 Phone: 201
796-4362; Secretary: Jack Sartor, 437 W. Clinton St., Dover
07801 Phone: 201 361-6877

New York State Auctioneers Association — President: Donald
|. Martin, RD 5, Balston Spa 12020 Phone: 518 885-9865:
Secretary: Duane E. Gansz, 14 William St., Lyons 14489
Phone: 315 946-6241

of
people!

New York Times readers are
intelligent, educated, affluent.

They’ll make a point of being

where the auction action is

when something they want—

for business or personal investment—
goes on the block.

Call your advertising agency
for more information and rates.
Or call us direct. In New York
call (212) 556-7221. From other
areas, dial our toll-free number
800-223-7437.

Che New York Eimes
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Auctioneers Association of North Carolina, Inc. — President:
Tony L. Gilbert, Route 2, Vale 28168; Secretary: Johnson B.
Gilbert, Route 1 Box 349K, Lincolnton 28092 Phone: 704
732-0177

North Dakota Auctioneers Association, Inc. — President: Bud
Rice, Tioga 58852; Secretary: Kay Aldinger, Cleveland
58424

Ohio Auctioneers Association — President: John Anglin, 6577
Middletown-Hamilton Pike, Middletown 45042 Phone: 513
422-4730; Secretary: Byron Dilgard, 135 Union, Ashland
44805 Phone: 419 325-2122

Oklahoma State Auctioneers Association — President: Paul
Wells, 4425 E. 31 St. Suite 1, Tulsa 74135 Phone: 918 936-
4366; Secretary: Ray Patterson, Route 1 Box 70, Frederick
73542 Phone: 405 397-2921

Oregon Auctioneers Association — President: Forest Witthar,
11700 SW 98, Portland 97223; Secretary: Helen M. Wood,
1841 NW QOerding, Roseburg 97470

Pennsylvania Auctioneers Association — President: Larry Reed,
RD 3, DuBois 15801 Phone: 814 371-6605; Secretary: Clay
C. Hess, 115 Hess Road, Collegeville 19426 Phone: 215
489-7127

Professional Auctioneers Association of Rhode Island — Presi-
dent: Christie A. Mercurio, 90 Phillips Street, Wickford
02852 Phone: 401 884-6020; Secretary: Louise E. Wordell,
P.O. Box 93, Kingston 02881 Phone: 401 789-0390

South Carolina Auctioneers Association — President: Jimmy
Blocker, P.O. Box 484, Walterboro 29488 Phone: 844-2770:
Secretary: Larry J. Meares, P.O. Box 57, Pelzer 29669
Phone: 947-9460

South Dakota Auctioneers Association — President: Don Sweet-
er, Worthing 57077; Secretary: Jim Payne, 113 Cedar, Yank-
ton 57078

~d n“‘
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MICHIGAN YORK

PENNSYLVANIA
L/
WEST
JIRGINIA

More than 100,000 Readers Weekly!
FOR A CROWD OF GOOD BUYERS

Circulated primarily in Illinois, Indiana, Ken-
tucky, Michigan, Missouri, Ohio, Tennessee, West
Virginia, Wisconsin, Western New York, and
Western Pennsylvania.

Since 1968 the Tri-State Trader has had more an-
tique auctions for the East-Central States than any
other publication in the world! Results guaranteed
or no pay! (Inclement weather excepted). Ask for a
show of hands. Yes, we're that sure!

H-STATEXTRADER

Tennessee Auctioneers Association — President: Raymond Tag-
gart, 5507 Southwood, Memphis 38117; Secretary: Hubert
Songer, 1602 Jones Blvd., Murfreesboro 37130 Phone: 615
896-4067

Texas Auctioneers Association — President: Bob L. Goree, 1211
E. 27th Street, Amarillo 79103 Phone: 806 373-1379; Secre-
tary: Joe E. Small, 8231 Santa Clara Drive, Dallas 75218
Phone: 214 321-1800

Utah Auctioneers Associaticn — Chairman: Glenn Short, 250 E.
6790 S., Midvale 84047

Vermont Auctioneers Association — President: Walter Flatow,
Route 100, Waterbury Center 05677; Secretary: Mariz
Flatow, Route 100, Waterbury Center 05677

Virginia Auctioneers Association — President: Howard R.
Herring, Rt. 1 Box 54, Dyke 22935; Secretary: Jeanette
Desper, Rt. 1 Box 86, Swoope 24479

Washington State Auctioneers Association — President: R. M.
Williams, P.O. Box 183, Arlington 98223 Phone: 206 435-
3608; Secretary: Ann Williams, P.O. Box 183, Arlington
98223 Phone: 206 435-3608

West Virginia Auctioneers Association — President: Wilson E.
Woods, State College, West Liberty 26074 Phone: 304 336-
7116; Secretary: Bob Mills, P.O. Box 3261, Morgantown
26505 Phone: 304 292-7286

Wisconsin Auctioneers Association — President: Eldon F.
Schraepfer, Route 1, Hollandale 53544; Secretary: Victor V.
Voigt, Route 2, Reedsville 54230 Phone: 414 772-4235

Sight of next year’'s World Livestock Auctioneer
Championship? The Terapleton, California livestock
market, with the awards ceremony at nearby Paso
Robles, California.

- . e~ el ~d

For Tat Antiquc, Estaté

or Collector's Auction

Be Sure to Use

The Weekly

Phone (317) 345-5134
P.O. Box 90T A, Knightstown, Ind. 46148

Reasonable rates.
Auctioneer Discount plus 5% early payment discount
Normal Ad Deadline: Every Wednesday, for Mon-
day delivery. Ads accepted until 8:30 a.m.
E.S.T. Friday at penalty rate. If reserved,

penalty 1s less.
Delivered every Monday in primary states.

Free Samples Sent to Auctioneers on Request

o 2 “® o 2

THE AUCTIONEER




Knowledge Is Power

Forty-five years ago my father wrote a message
In my school autograph book that is as true today
as it was in 1934. | have never forgotten that mes-
sage and would like to share it with the auctioneers
reading this magazine.

“KNOWLEDGE IS POWER . ..
CHARACTER ENABLES YOU TO USE IT”

| have thought about this message many times
over the years and have tried to acquire more know-
ledge about my profession or trade. | have also tried
to share my knowledge with others. One of my rea-
sons for becoming a member of the NJSSA and the
NAA was to become more knowledgeable in the auc-
tioneering profession.

Knowledge is power. The more you study, the
more you can learn, not just from books, but from
conventions, seminars and meetings, from antique
dealers, appraisers, and all auctioneers.

Knowledge is power, and we can get more know-
ledge by asking questions, attending seminars, meet-
Ings and conventions. | call on all the older and
more experienced auctioneers to share their know-
ledge with newcomers, so that everyone can take
great pride in being very much concerned with the
integrity of a growing auctioneering profession. |
also call on all new auctioneers to join the State and
National Auctioneers Associations, attend meetings
and ask questions so that they can be more know-
ledgeable, and therefore more powerful, in their
chosen auction profession.

Art Williams

estern

college of auctioneering
1948-1978 — 30 Years

Learn to Be — One of the most respected and
successful individuals in your community.

We can start you in a profession which is hon-
orable, pleasurable and most rewarding finan-
cially. We have been doing same since 1948.
Ask your successful auctioneer — he has been

there!
We Stress Quality — Not Quantity!
Smaller Classes — Large Results!

I/ estern

college of auctioneering

Box 1458, Billings, MT 59103 Phone: 406 252-2565

— #
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"~ APPRAISAL GUIDES

“You can’t tell the names of the players, without a program.” We have the

tools for the auctioneer, appraiser, banker, finance company, car salesman,
etc.

RED BOOK OFFICIAL USED CAR VALUATIONS .. $24.00
Complete Regional Edition issued 8 times
yearly . . . Retail, finance & wholesale values
for all U.S. cars, popular import cars, light
duty trucks, past 6 years. Insurance sym-
bols, front end views, vehicle number, etc.
(Mr. Auctioneer: worth the price for you per-
sonally to trade automobiles with!)
NATIONAL FARM TRACTOR & IMPLEMENT

BLUEBOOX coneconvcnee . o = o $25.00
Valuations, Nebraska tests, major acces- |
sories — past 10 years. Published yearly.

BLUE BOOK OFFICIAL USED TRUCK

VALUATIONS ... . SRS ..$40.00
Issued twice yearly. Lists all trucks, past 7
years . . . Gives values of trucks and major
optional equipment.

OUTBOARD MOTOR BUIDE ..o oo oo oo $ 6.95
Over 35 major manufacturers of outboard boat motors

OUTBOARD BOAT GUIDE ... $ 6.95
More than 185 manufacturers, 15,000 models listed

INBOARD & OUTDRIVE BOAT GUIDE ... $ 6.95
Does not include inboard boats

INBOARD BOAT GUIDE ... R $ 595
Does not include | O or stern drive boats

BOAT TREILER BUIDE . vswmmommunssisspemsmmpems. $ 585
Over 5,000 different trailers listed

CAMPING TRAILER & TRAVEL TRAILER GUIDE ... ... $ 6.95
More than 200 different lines included

TRUCK CAMPER GUIDE .. .. ... . .. B $ 595
Over 177 manufacturers listed

MOTOR HOME GUIDE .. oo $ 595
More than 167 different manufacturers shown

SAILBOAT GUIDE .. $ 595
Over 116 different manufacturers hsted

PONTOON HOUSEBOAT GUIDE . . $ 5.95
Now shows over 80 different manufacturers

CHAIN SAW GUIDE ... B .....%$ 5.95
More than 900 different models listed

SNOWMOBILE & ATV GUIDE ... $ 595
There are over 200 different manufacturers listed

MOTORCYCLE & MINI-BIKE GUIDE ... .. . ... $ 5.95
Over 120 different listings — plus trailers

LAWN EQUIPMENT GUIBE - . $ 6.95
Includes walking and riding mowers, snow btowers etc.

COMPACT TRACTOR GUIDE .. ... ... .. ii..% 595
All the major manufacturers are Ilsted in th!S book

MOBILE HOME BLUE BOOK . _— DRI . -, i W 1|
January or June edition (Whichever is most current)

POCKET KNIVES GUIDE ... $ 5.95

Complete descriptions and illustrations — years made —
variations — stampings and mint prices, etc.

Bus Retmier, CAl, is a 1951 graduate of the Reppert School of Auctioneering
and has successfully completed the NAA CAIl (Certified Auctioneers Insti-
tute). He has sold the above appraisal books to the auction profession for

the past 40 years on a moneyback guarantee.
.\\\ '
]
BUS RETMIER'S (DL (|

VALUATION GUIDE SERVICE

P.O. Box 50248 - 8481 Bast St., Indianapolis, Indiana 46250
Phone: 317 849-3304

Please enclose $1.50 handling & mailing
charge per order for UPS charges.

Dear Bus: | |
Please send me the items circled above for which | am enclosing

(——check) (——money order) in the amount of $

Name

Address

City
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REPPERT SCHOOL OF AUCTIONEERING August class. Instructors seated left to right: H. D. Darnell, Ron
Chaffee, Phil Neuenschwander, Roland Reppert, M.D. President, Q. R. Chaffee, Paul Martin, Gene Slagle,
and Edward F. Sprunger.
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RECEIVE COLORED GEMSTONES ON CONSIGNMENT

We have been instructed to dispose of a vast quant-
ity of genuine gemstones. They are available to you
to be sold at your auctions regardless of price and
without minimum bid.

We need your help in liquidating these gemstones
(emeralds, rubies, sapphires, aquamarines, opals,
amethysts, garnets, etc.). They will come to you
packaged and ready for sale, with a simple invoice
to be returned to us when sold. You will receive a
parcel of (20) lots which normally sell for between
$800-$1500. Take your normal commission and re-
mit to us by your check.

These gemstones will provide interest, color and
variety to your sales. They are guaranteed genuine
and have been weighed on a jeweler’'s scale to
1/100 of a carat accuracy. All are cut and facted.

We need the assistance of approximately 100 auc-
tioneers who sell general merchandise, household
goods or antiques. You need not have any prior
experience in selling jewelry to assist us.

Please call or write our office as soon as possible.

Thank you very much.

Consolidated Equity Associates

P.O. Box 401216 e Dallas, Texas 75240
Phone: 214 386-0511; 214 245-8996

k(((((((((((((((((((((((((((((((((((((‘
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Spotlight on NAA Auctioneers

An Auctioneer’s Mouth is Business

La Marque, Texas — Dave Lee is reminiscent of
the Texas cowboy — tall, lean and easy-going. But
when he opens his mouth, he is all business. His
mouth is his business, he’s an auctioneer.

Although his style of auctioneering is smooth
and professional, he occasionally highlights his bid-
ding by stopping to joke with prospective buyers.

“What the hell is this?” he quipped during the
recent auction of a ‘junk room’ at a local hotel.

“Well,” he answered himself, “It’s a good one.”
He was able to sell the mystery item for one dollar.

“We can sell just about anything,” he said in a
recent interview at his antique store in La Marque.
“We run into very few items we can’t.”

Lee said items constantly sell lower or higher
than he anticipated. ‘It surprises me and it happens
every time. | just stop and say ‘Look, ladies and
gentlemen, you know the value of this is $100 and |
only have a $5 bid on it. Let's get after it.” And we
start selling.”

“| can usually tell by the way they bid. Regulars
come to my sales. There is one man who stands by
a back wall. When he leans with his hand up against
the wall, he is bidding. He can be talking and look-

THE PROFESSIONAL AUCTIONEER
AND WHAT HE NEEDS TO KNOW
By RUSSELL KRUSE

A book every auctioneer should have in his pos-
session. Prepared for practicing auctioneer and
the student or beginning auctioneer.

CHAPTER HEADINGS

1. Bid Calling 9. Insurance
2. Conducting the auction 10. License law — Bonds
3. Contracts 11. Fees — Commission
4. Sale summary 12. Appraising
5. Uniform commercial .
RAEERE Bueilonad: 13. Land description and
e surveys
liability

14. Working together

6. Reserve bidding

7. Advertising 15. Definition of 276 terms
and words every auc-

8. Ringman tioneer should know or

have available

Price of book $10.00 (Volume discount avail-
able). Being used by several states — auction-
eer associations and auction schools. WRITE:
Kruse Office: 305 South Union Street, Auburn,
Indiana 46706. ATTENTION — Russell Kruse

A ———— s
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NAA Auctioneer Dave Lee

iIng around, but as long as that hand stays up, | know
he’s bidding. And if he takes it down, well then, he’s
through.

“Others bid in all sorts of ways. It might be a
wink, a nod of the thumb or hand or head. You learn
how to catch those kinds. It's something you learn
from experience,”’ Lee said.

“I miss bids at every sale,” he confessed. “The
hardest bid to see is a person who is afraid to bid
and just barely raises their hand belt-high. The
easiest bid to see is a waving hand with their number
in their hand.”

Lee does have tips for the novice buyer against
experienced dealers. “When a dealer quits bidding,
we have reach wholesale price. If an individual
buys then, he is getting an awful good deal.”

Lee’s auctioneering training began during high
school in Charleston, Missouri. “On Monday’s after
school, | didn't go home, | went to the sale barn
where my father was. All kinds of sales and trades
were going on. | would listen to the auctioneers and
try to do it like them. But | could never get it right.
In 1966, | decided to go to auction school. So | or-
dered a home study course and practiced the drills
and listened to the records and then | enrolled in
school.” Lee is a graduate of the Missouri Auction
School. Two employees, his son Kelly and Ray
Fleenor, just graduated from the Britten Auction
Academy in Bryan, Texas.

And the auctioneer’s trademark, the rhythmic
chant of the bidding? ‘‘The money you can under-
stand, but the filler words are superfluous. Auctions
are like going to a show. The hands, voice inflection
and people recognition make it a show. A lot of peo-
ple watching react differently at different auctions.
It depends on the mood of that person that day.”

“And,” he added, emphatically, “It is a lot of

H

fun.

(Reprinted with permission from THE DAILY SUN,
Texas City, Texas. Photo and story by Daily Sun Re-
porter Teri CooK.)
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ENROLL NOW
GEORGIA AUCTION SCHOOL

12 of the nation’s best auctioneers will instruct
you in a good general knowledge of auctioneer-

Ing.

APPLICATION

Name _

Street _

City State _____ Zip

Enclosed is $50.00 for my deposit. | will pay you
balance of $250.00 in cash upon entering school.

Enclosed is $300.00 as payment in full for my two
week course.

MAIL TO:

GEORGIA AUCTION SCHOOL

Bankhead Hwy., P.O. Box 297
Douglasville, Georgia
Phone: 404 942-9110

Terms: February — May — August — November

]

WORLD’S MOST MODERN AND

EFFICIENT AUCTIONEERING SYSTEMS
Registered U.S. Patent Office

...........

Auction Tops
Fits on Standard
12 or 3% Ton Truck

Clerkmobile T.M.
Patented Clerking
System Installed

Used auction tops and Clerkmobiles for sale.

For Free Literature and Additional information —

m |

Art Feller. Box 267

Cissna Park, [Il. 60924 Ph. 815-457-2202

Yes . . . Send me Free Literature.

] Send me examples of clerking tickets and buyers num-
bers.

Name

Address

City

State Zip

i

Additions to Your NAA Member Directory

The following names were mistakenly omitted
from the 1980 NAA Member Directory. Please, photo-
copy the list and include in your directory under the
Nebraska section.

CHAPIN, FLOYD, Rt. 3 Box 43, Holdrege 68949
CONOVER, A., North Platte 69101

DAINTON, L., 841 So. 13th, Broken Bow 68822
DAINTON, WILLIAM, 349 So. H St., Broken Bow 68822
DOLAN, B., Box 128, North Platte 69101

HUSS, R., 4119 Fairacres Rd., Kearney 68847
MAHONEY, C., Spalding 68665

MANSKE, D., 1255 N. Beech, Wahoo 68066

MARTIN, E., Lama 69035

MURPHY, J., 11548 Cryer Ave., Omaha 68144

PETERS, K., Elgin 68636

PITTOCK, M., 504 E. 32nd St., South Sioux City 68776
PITTS, L., Deshler 68340

RATHBONE, R., Johnson 68378

REED, R., Box 277, Atkinson 68713

ROBINSON, C., Harvard 68944

ROGERS, R., Rt. 1 Box 205 A, Lexington 68850

RUT, B., Dorchester 68343

SCHNEBERGER, D., Rt. #2 Box 113, Columbus 68601
TEGHMEIER, C., Burchard 68323

WILD, R., Rt. #3, Kearney 68847

WYLIE B., Elgin 68636

Auctioneer, it’s a fact . . .

During 1978-79, Federal Land Banks loaned $7.7 bil-
lion, up 2.4% from $5.8 billion in 1977-78. During
that same period, Production Credit Association
loaned $26.4 billion, up 24.9% ; and Banks for Co-
operatives loaned $15.7 billion, up 24.5%.

GULF COAST CATTLEMAN

ARE YOU INTERESTED
IN HAVING A
TOOL AUCTION?

We are not a New Tool Auction
Company, just operating under a
new name. We still have the
semi-load of tools, ready for de-
livery to your door.

FOR MORE INFORMATION CALL
(513) 667-1939

DAYTON INDUSTRIAL
TOOLS INC.
8415 St. Rt. 202
Tipp City, OH 45371

GARY SHROUT — MEL TAYLOR —
DAN FIELY (OWNERS)

THE AUCTIONEER



-AUG. TERM 1979

?fw Wonbls Best Auc flonees
" ARE YOUR INSTRUCTORS

Hign Point Nouth Curofin

MENDENHALL SCHOOL OF AUCTIONEERING graduates from twelve states. Instructors and staff seated
left to right are: instructor Jake Horney, secretary Betty Jo Mendenhall, President Forrest Mendenhall,
secretary Edna Reagan, instructor Bill Lanier, secretary Earlene Riley, and instructor George Jones. In-
structors not present when the picture was made were: Joe Byerly, Lewis Compton, Herman Crawford, Harold
Craven, Morris Fannon, Louis Fisher, Jr., Larry Hedrick, Jimmy Jones, Archie Moody, Carson Womack,

and Jim Owen.

History may record the center pivot irrigation as one
of the most significant agricultural advances, or one
of the major disasters in 20th century agriculture.
Pumping water for irrigation accounts for 35% of the
total energy used in production agriculture, while
total irrigated acreage accounts for only 20% of the
total cropland. Thirty-eight of the 50 states now feel
the effects of center pivot irrigation.

Bats in your auction barn can be a problem. The
only permanent solution for a bat colony roosting
in a building is to batproof the structure. That is,
finding the openings through which the bats are
gaining access — loose vents, broken windows,
cracks in the siding, openings under eaves.

|- SUBSCRIBE NOW

Are you interested in equipment,
trucks, auctions, etc? Then sub-
scribe to the TEXAS TRADER, semi-
monthly publication. $10.00 per year.
Box 3945NA, Bryan, Texas 77801

November, 1979

Final Bid

A father told his son that there would be an
eclipse of the moon that night and they should watch
it together. ‘‘Hey, swell, dad,” said the kid. “What
channel is it on?”

Wife: | think you only married me because my
Dad left me a lot of money.

Husband: That's not true. | don’t care who left
you the money.

A man had posted himself in front of an office
building with a tray of shoe laces. One executive
made it a daily habit to give the unfortunate man a
dime, but he never took the laces. One day the ped-
dler, on receiving the dime, tapped his benefactor on
the back. “I don’t like to complain, sir, but the laces
are now 20 cents.”

Houseguest to little girl: “What are you going to
give your brother for his birthday?”

Little girl: ‘I don’t know.”

Guest: “Well, what did you give him last year?”

Little girl: “Measles.”
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Advertising Rate Schedule — THE AUCTIONEER MAGAZINE

1. THE AUCTIONEER Magazine is the official publication of the National Auctioneers
Association and is published monthly with the exception that an August issue Is
not published. Eleven issues are published annually. THE AUCTIONEER Maga-
zine 1s published as a means of exchanging ideas that will serve to promote the
auctioneer and the auction method of selling.

2. ADVERTISING RATES: One (1) Time Six (6) Times Eleven (11) Times
Full Page ................. ... ..%$125.00 $120.00 $115.00
Half Page: ........oou000:. 82580 60.00 57.50
Quarter Page ........................ 31.25 30.00 28.75
Column Inch: $7.00 per column inch — column is 21 picas wide (3%2 inches).

(a) Color Rates: Two colors (black and issue color) are available only upon
consultation with editor. Cover pages also available only after consultation
with editor if and when cover (outside back and inside front and back) pages
are available. Add 25 % to above rates if second color authorized by editor.

(b) Short Rate and Rebate: Rates are based on the number of insertions in a 11-
month period. Short rates will be charged if a contract is terminated pre-
maturely.

(c) Rate Change: The editor reserves the right to revise all rates quoted herein
upon sixty (60) days written notice to holders of contracts. If a rate revision
Is made and not accepted by the advertiser, the advertiser may cancel his
contract.

NEW ADVERTISERS: Submit payment in advance (with copy) before advertising

will be accepted. If applicable to new advertisers, advance payment for the first three

months will be required.

3. AGENCY COMMISSION: Agencies must add amount of commission to stated
rates above and collect from advertiser.

4. COPY AND CONTRACT REGULATIONS: The editor reserves the right to reject
any advertisement. No cancellations accepted after closing date (see item 6.).
If advertising is discontinued before completion of contract, short rates for space
will apply.

5. MECHANICAL REQUIREMENTS: Printed offset. Trim size: 8% by 11 inches.
Number of columns: two (21 picas wide columns). Binding method: saddle
stitched. Colors available: black on white and upon consultation with editor,
second, or issue color.

Dimensions for ad space: Full page — 7% by 9'2 inches: Half page — 7%s by

4% inches; Quarter page — 3%2 by 458 inches or 7%a by 2% inches.

6.ISSUE AND CLOSING DATES: Published monthly with the exception that an Au-
gust issue is not published (11 issues annually). Issued on the first of the publi-
cation month. Deadline for ad copy is the 10th of the month preceding publica-
tion date.

Submit all advertising to: The National Auctioneers Association, 135 Lakewood

Drive, Lincoln, NE 68510. Phone: 402 489-9356.
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Mr. Auctioneer, if you need our service .

Real Estate
and
Business
Liquidation
“SPECIALIST”

Fred Mullis, CAI |

% A track record for over 18 years
% Selling in 22 states

CALL (803) 283-4574
WRITE P.O. Box 727
Lancaster, SC 29720

MULLIS BROS. AUCTION CO.

THE AUCTIONEER
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@ ALUMINUM WRITING TRAY

The aluminum writing tray is a lightweight, spring-loaded tray which
iIs designed to hold ample forms for continuous operation throughout
the sale. A storage compartment, a special feature of the tray, holds

additional forms and completed auction item sheets.

Aluminum Writing Tray $14.95

® 100 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Overall size 23”x16’x4’’. Slots are 23% " x 78" x 32",
for easy carrying or nail to a wall for permanent installation.

Slots numbered 1 to 100 plus Ato Z ................. ... .. ONLY $59.95

@ 10 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Slots numbered 1-2-3-4-5-6-7-8-9-0. All tickets with buyer .
number ending In one are filed in the one slot (example:
1-11-21-31-41-51-61-71-81-91-101-111-121, etc.). Likewise all
tickets for buyers ending in two go in the two slot: all tickets
for three in the three slot, etc. Small, compact, easy to
carry. Size: 16” by 4" by 4. Weight 1 Ib., 8 oz. Only $22.95

CLERK-SAVER™ — World's No. 1 Clerking System

More Professional Auctioneers Use the Clerk-Saver™ System Than Any Other Method.

i _— I | THE CLERK-SAVER™ |S:

Or Number ___ ’ .

Item or ® fast — check out in minutes.

Sl HEIORS —————— ® Accurate — Clerk writes buyer, item &
- @ = 3 price. Cashier writes nothing.

This receipt verifies payment and delivery of the above. Selier retains ownership . Less eXpenSive than 3ny known SyStem.
until payment check 1s honored Sold as i1s, where 1s. All sales tinal. Thank you ‘ . Keeps a running total Of the Sa,e_

® “CLERK-SAVER” CLERKING TICKETS—Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon copies) 8Y2x11" sheets
perforated to make 12 tickets 13 x4v2". This is an extremely fast, easy, and ac-
curate combination clerking and cashiering form. This one form replaces both
the standard clerking sheets and cashiers statement. You'll like these.

8:000 Tickets (1-3 While, 'Ganary & Card) == uenumessmmmmnammemapsmse $22.50
18,000 Tickets (1-3 White, Canary & Card) ... . . .. 43.50
36,000 Tickets (1-3 White, Canary & Card) ... ... e 85.00

THE SPECIAL KIT INCLUDES:

All of the above plus:
One 10 Slot Clerking Ticket File (a $75.90 Value) Only

SPECIAL CLERK SAVER STARTER KIT

® Aluminum Writing Tray ® 1,000 BC-70 Buyer Cards
® 9,000 CT-12 Clerking Tickets @ 3 Pads BR-69 Buyer Registration SAVE
® 1 Pad FS-69 Final Settlement Forms Forms

One 100 Slot Clerking Ticket File (a $112.90 Value) Only .. ... . $84.95

Handle

BUYER CARDS ... Form No. BC-70

For buyer’'s number and purchase notes. 3Vax7%2"" (fits
in buyer’'s shirt pocket).

1,000 Cards....$7.50 2,500....$17.50 5,000....$32.50

BUYER’'S REGISTRATION FORM . . . Form No. BR-69

8%2x11", 50 sheets per pad. Space for buyer's num-
ber, name, address, phone and other information.

$2.00 per pad, 10 pads at $1.50 ea., 20 or more at
$1.25 ea.

$27.00

- — — i

Payment with Order—We Pay Postage .. . C.0.D. Orders—You Pay Postage

Order by Mail . . . Send Check or Money Order To:

1600 GENESEE / KANSAS CITY, MO. 64102

, _‘ ‘! Missouri Auction School
l Top Floor Livestock Exchange Building

PHONE: 816-421-7117
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Now. ....

COLONEL?,."The Sound That Sells”
The all new COLONEL Series of
Portable Heavy Duty P.A. Systems

Designed Exclusively for Auctioneers

COLONEL I ™

e Electro-Voice Model 671 Anti-Feedback professional
ball type dynamic cardiod microphone with on-off
switch, detachable 20 foot coiled cord, and built in
windscreen.

* Deluxe padded shoulder strap.

e Full range six inch baffled speaker

* Tough, attractive reinforced vinyl ‘““‘Mule Hide"
covering with metal corner protectors.

* Acoustacally transparent foam dust filter grill for
maximum clarity with wide angle frequency
response.

* Space age solid state amplifier for the ultimate in
power and reliability.

* Engineered control panel for ease of operation.

e SPECIFICATIONS: Batteries: Eight “D” size
flashlight batteries (not included) (Alkaline bat-
teries will give many hours of extra service)

e DIMENSIONS: 73/4"" High X 6"’ Wide X 71/4"’ Deep

« WEIGHT: 4LBS, 14 OZ.

* Frequency response 50-12000 HZ.

* There is a two year repair or replace warranty on
everything except batteries.

List Price $297.50 Auctioneers Cost: $198.00

COLONEL Il ™

The COLONEL II has the same features as the
COLONEL 1 plus:

« RECHARGEABLE BATTERY: Extra capacity
battery will last all day long. Fully rechargable
overnight.

e AUTOMATIC “Full Charge’ indicator light shows
when battery is fully charged.

» Complete with recharger. Charger rated 120 VAC, 8
WATT, 300 MA.

e SPECIFICATIONS: Battery: Gel Type (2) #626 2.6
AH rating rechargeable

 INPUTS: one microphone, one tape recorder, one
battery charger

e OUTPUTS: One extension speaker,
recorder.

« WEIGHT: 6lbs, 12 oz.

List Price: $447.50  Auctioneers Cost: $298.00

one tape

COLONEL Il ™

The COLONEL III has the same features as the
COLONEL II plus:
e Storage Compartment in back to carry recharger,
microphone and cord.
e Slightly larger speaker baffle area with port hole
e DIMENSIONS: 93/8"" High X 6"’ Wide X 71/4’’ Deep.
e« WEIGHT: 7LBS., 60Z.
List Price: $477.50 Auctioneers Cost: $318.00

COLONEL™ COMPANION
EXTENSION SPEAKER

e Automatically DOUBLES the output power of the
COLONEL II or COLONEL IIT Amplifier.

« POWER: Compact Six inch full range baffled
speaker. Frequency responce 50 to 12000 HZ.

e CONSTRUCTION: Tough, attractive reinforced
vinyl ‘“‘Mule Hide' covering with metal corner
protectors.

Acoustically transparent foam dust filter grill for
maximum clarity.

Comfortable handle for easy carrying.

Storage compartment in rear for the 50 foot speaker
cable with phone jack connectors.

e DIMENSIONS: 93/8'' High 6"’ Wide X 71/4”" Deep

e WEIGHT: 5 LBS.

List $97.50 Auctioneers Cost: $65.00

Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

S\
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We stock a complete line of P.A. equipment.

Missouri Auction

School

Top Floor Livestock Exchange Building
1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

Write for free literature and prices.
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