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““AUCTIONEER HAT” ““AUCTIONEER’S GAVEL”
TIE TACK

Fellows!

My wife had me a tie tack made like the one pictured above. 1
have been wearing it for some 3 years now and I have never had any-
thing that attracts as much attention or gets so many favorable com-
ments. I know most of you have seen mine or the ones several of our
NAA members wear. I have arranged with one of the leading whole-
sale jewelers to make these tie tacks.

The gavel itself is 14 K ““Solid”’ Gold

with .15 High quality sparkling diamond ......... . ..$119.95
with .25 High quality sparkling diamond ... .. 159.95
(Prices on larger stones quoted upon request)
HATS
Felt (Silver Belly Color) ... . $12.95
Straw (Light Tan, Cream-Color) ... .. ... ... .. S 11.95

Plus 4% Sales Tax

Be sure to include the size, brim width and the name of the wearer
as we put the name in the sweat band.

COLONEL W. CRAIG LAWING

5521 Belhaven Blvd.—Charlotte, N. C. 28208

Telephone: Area Code 704/ Office 399-6372
Home 399-3260
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Future Never Brighter For

1971 1s the year of the big ‘“break-
through” for auctioneers throughout the
North American continent. This was
the year of accomplishment, the year
that practically every property owner in
America was made aware of the auction
method of selling and of those specially
talented tradesmen called auctioneers.

This was a year of awakening for auc-
tioneers. No longer can any auction-
eer say he has never heard of the Nati-
onal Auctioneers Association. Should
this happen, then that particular auc-
tioneer is not capable of conducting an
auction because he is not aware of what
1s taking place in his own profession.

During the past months the picture of
the building, built and owned by the
auctioneers of America, has appeared
in newspapers and periodicals through-
out the country. Never before have auc-
tioneers been in the spotlight of atten-
tion like they have been in this year of
1971.

In addition to the publicity generat-
ed by the National Auctioneers Associ-
ation, achievements of individual mem-
bers of the profession have constantly
made the news media. As an example,
the July 31 issue of BUSINESS WEEK
carried an article on its ‘“Personal Bus-
iness” pages with the sub-head, “To sell
real estate fast try an auction.” And
they presented a good many reasons why
this was a good method of selling real
estate, in fact, possibly more than the
average auctioneer would present to a
prospective client.

This all leads to the big question,
“Where do we go from here?”

Only you, the auctioneers of America,
have the answer to this question. The
future is in your hands. Never have op-
portunities been so great as now. Never
before has the auction method of selling
been so widely publicized. Auctioneers
of today not only have these many op-
portunities ahead of them - THEY ALSO
HAVE AN OBLIGATION.

The manner in which auctioneers
conduct their businesses will determine
how far they will go and will be the
formula of success for the future of auc-
tioneering. If you, as an auctioneer, are
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The Alert Auctioneer

not qualified to properly handle a par-
ticular auction you should not even try.
Success breeds success. Good auctions
result in more auctions but it also works
in reverse. One poorly conducted auc-
tion can erase all the benefits from ten
properly conducted auctions.

Why is not more property, personal
and real, being sold at auction? It is
because too many auctioneers have con-
ducted their businesses in a slip-shod
fashion. They have not won the confi-
dence of the public in themselves nor in
the auction method of selling.

Auctioneers can only learn from each
other. The auctioneer who does nothing
to improve his methods does not face
much of a future. Only by fraternizing
with other auctioneers can you gain
knowledge of new or better methods of
planning, organizing, advertising and
conducting auctions. There are two ways
to do this, (1) through attendance at
meetings or conventions sponsored by
your state and national organizations, or
(2) by attending the auctions conducted
by auctioneers who are doing more bus-
iness than you.

Never before has the future for auc-
tioneers shown more promise. The alert
auctioneer will take advantage of the
ground-work that has been laid. He will
let people know he is associated with the
best auctioneers in America through the
National Auctioneers Association. He will
inform his prospective clients he has an
interest in that building that was pic-
tured in so many publications. And if
he does these things he will also take
the other steps to assure himself and his
clients of his ability to conduct success-
ful auctions. He will be the successful
auctioneer of tomorrow.

Will this be you?

Difference

While shopping in a large department
store, an elderly lady fell on the stairs.
Although her injuries weren’'t critical
they were extremely painful, and she
was advised by a friend to sue the store
for damages.

“Nonsense,” she retorted, “I don’t need
damages. What I need are repairs.”

IN UNITY THERE IS STRENGTH
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October 30-31—Iowa Auctioneers Asso-
ciation, Starlite Motor Inn, Fort
Dodge, Iowa.

November 6-7—Illinois State Auctioneers
Assn., LeClaire Hotel, Moline.

November 13-14—Washington Auction-
eers Association, Renton.

December 4-5—Virginia Auctioneers As-
sociation, Hotel Roanoke, Roanoke.

December 6—Tennessee Auctioneers
Association, Trinity Lane Holiday
Inn, Nashville.

December 12—Florida Auctioneers As-
sociation, Lakeland.

January 9-10—Indiana Auctioneers As-
sociation, Holiday Inn N.W., Indian-
apolis.

April 2-3—Kentucky Auctioneers Asso-
ciation, Seelbach Hotel, Louisville.

May T7—Nebraska Auctioneers Associa-
tion, Albion.

June 9-10—South Dakota Auctioneers
Assn., Chamberlain.

July 27-29—NATIONAL AUCTIONEERS
ASSOCIATION, Fairmont Hotel,
Dallas.

4-H Foundation Fund
Starts With Auction

An auction kicked off the fund raising
efforts for the South Dakota 4-H Foun-
dation at the South Dakota State Fair,
early in September. Three prize win-
ners, a steer, a market gilt and a blue
ribbon lamb, brought a total of $7,250.
This was a very good start toward the
goal of $500,000.

The steer sold for $5,000 to Farmland
Industries, figuring out at $4.42 per
pound. The gilt sold for $1,250 or more
than $6.00 per pound, and the lamb
brought more than $19.00 per pound
when it sold for $1,000. Buyers were
Mitchell National Bank, Mitchell, and
the Livestock Foundation of the Sioux

Falls Stockyards, respectively, of the
latter two animals.
According to auctioneer Maynard

Jensen, NAA member, of Chamberlain,
S. D., this was the highest price ever
paid in South Dakota for 4-H livestock.
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McCarters Score Another
Great Labor Day Sale

What has been entitled by some as
“The Sale of the Year” is the annual
sub-division auction that has been held
on Labor Day for the past several years
by the C. B. McCarter Auction Co. It
went off this year in its usual successful
manner.

This time it was the Davis Hills Sub-
division # 1, located between Knoxville
and Sevierville, in the shadows of the
Great Smoky Mountains of Tennessee.
The 133 lots sold for a total of $171,000,
the lowest priced lots bringing $500 and
the top priced lot of the day was $3,250.
Not a bad price per acre for approxi-
mately 70 acres of rolling pasture and
timber land.

Each year these McCarter Labor Day
auctions attract more members of the
auction profession. This year, Grover
Howell came over from Dallas, Tex.,
Teague Gilbert and Bob Cline came
from North Carolina, the Mullis Broth-
ers from South Carolina, Eddie McNa-
mara from Lancaster, Wis., in addition
to Bernie Hart, who made his third con-
secutive trek to witness that master
salesman, C. B. McCarter, in action. Sev-
eral Tennessee auctioneers were also
there.

Nothing apparently was omitted from
the pre-sale publicity as more than 800
tickets were placed in the big squirrel
cage prior to the opening of the sale.
At the close of the auction, one lucky
name was drawn from the cage and this
person became the owner of a new Grem-
lin auto. A big slice of watermelon was
the consolation prize to all those who
stayed throughout the day, traversing
from hill to valley, and back again, as
the sound truck carrying the auctioneer
moved from lot to lot.

Mulligan stew, corn on the cob and
mountain coffee, all cooked in iron ket-
tles over an open fire, made up the noon
menu and it took a lot of it. All these
features go into making the MecCarter
Labor Day sale unique as well as suc-
cessful.



How | Became An Auctioneer

By H. Earl Wright

I was born on a farm in central Ohio,
August 3, 1900. At the age of 16, after
attending some of the local farm auc-
tions and listening to the auctioneer, I
became interested in Auctioneering as
a possible life career.

Our local church sponsored a Sunday
School Class contest in which the class
I was in won. The reward for winning
was to be a pie, cake and ice-cream fes-
tival in our honor and paid for by the
losing class. Due to the lack of facili-
ties in the church, for such an occasion,
the festival was held at a nearby Grange
Hall.

After everyone had eaten their fill,
the losing class decided to sell the re-
maining pies and cakes by auction. It
occurred to me that this would be an
opportune time to find out if I could
be an auctioneer, so I volunteered to do
the selling. When I attempted to sell
the first cake I had buck fever so badly
that I looked over all the audience to
see if someone was present whom I
thought could do the job. Not seeing
anyone, I continued on through the pro-
ject and disposed of all the pies and
cakes to the satisfaction of all present;
and I might add that it became easier
as I went along and I also enjoyed the
fun of doing it.

That settled the hash for me and I
decided to be an auctioneer, so I start-
ed practicing bid calling, and voice de-
velopment, by reading books on speech
etc. In those days the little country
school rooms were prevalent throughout
the area, and as a means of entertain-
ment the teachers would periodically
hold box socials. Well, the news travel-
ed fast that I could sell pies and cakes,
and I began getting calls to sell boxes
at the schools . . . and the Grange halls
all over area. This proved to be a fine
means of developing voice, eyes, and bid
calling which helped me no end in later
years.

Within a short time a local Grange
decided to hold a consignment Auction
of livestock, machinery and other things.
I was called to do the selling and for-
tunately got the job done to their satis-
faction.
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In the meantime a large number of
farmers heard me sell and when they de-
cided to have a sale, asked me to come
and work with the Auctioneer whom they
had employed. This, too, was very valu-
able experience for me . . . but no in-
come. My auction activity was curtailed
during a tenure in high school, but I
didn’t lose interest in becoming an Auc-
tioneer. Instead, I continued to develop
my voice and bid calling by practicing in
the barn and out in the field or wher-
ever I had an opportunity. High School
for me was only up to and including part
of the third year. At that time the 1st
World War had started and Asian flu
broke out! Yes, I had a bad case of flu
and nearly died, but I recovered. This
ended my schooling as my father needed
my help on the farm. I worked with
every auctioneer I could for awhile, then
finally was taken on by one of our local
auctioneers and continued with him un-
til the fall of 1925. I then asked him to
take me in partnership - which he declin-
ed to do. In the meantime I met Col.
Fred Reppert at a Shorthorn Cattle sale
in the area. He pursuaded me to come to
his auction school at Decatur, Ind., which
I did in December of 1925 ... I will di-
gress at this point to tell you that at the
time I met Col. Reppert, I was passing out
my card with my picture and the state-
ment viz - “A Natural Born Auctioneer”.
I gave Col. Reppert one of the cards. He
did not take a critical attitude, but he
smiled and told me he thought the Auc-
tion School would help me to get started.

Col. Reppert was a big man in every
respect, a very talented and successful
auctioneer and one of the best I have
ever listened to in all my years. He was
a most inspiring man, and I was fortun-
ate in later years to have the privilege of
working with him on a number of auc-
tions. It was he who suggested during
a personal interview with him, that I
should enter the purebred livestock field.
He thought that after a few years of gen-
eral auctioneering I would be well qual-
ified for this type of selling - so this I
did seriously in 1942. In the years fol-
lowing I conducted hundreds of register-
ed cattle (beef and dairy), swine, and
sheep auctions over 26 states, and still

IN UNITY THERE IS STRENGTH



conducted many farm, real estate and
household sales.

Now back to my return home after the
Auction School — I had just a few farm
sales booked when I left for the School
and the first one was for a good friend
in a new area for me. I must tell you
here that when I went to the school my
attitude was this . . . viz .. If you have
anything to teach me I will have to be
shown. But, when I left the school it
was this - “I am not sure I can ever con-
duct a sale but I'm willing to try.” I had
become convinced that what I knew about
the auction business was nothing com-
pared to what is to be known. This at-
titude has stayed with me all through
the many years of practice and I am still
studying and learning.

Well, back to that first farm sale —
we had an excellent line of machinery
and livestock to sell and the owner was
well known and much liked in the area.
The sale was scheduled for 10:30 A.M. . .
a large crowd came and a local ladies or-
ganization was preparing food. We start-
ed right on time. In the meantime I had
talked with half a dozen good farmers
from different areas who were planning
to hold sales.

They all told me they would be at this
sale and if they liked my work and I
could do a good job of selling, that I
could have their sales. (A good reason
to work hard). I opened the sale with a
brief talk and started selling. Things
moved along rapidly and prices were
good, but for some reason or other I
started looking for another auctioneer,
but none were present, so I had to finish
selling the implements - still hoping one
would come so I could turn the sale over
to him and never attempt another auc-
tion sale. The owner had been visiting
throughout the audience quite a lot
while I was selling, and when I dismissed
the crowd for lunch - he walked over to
me, laid his hand on my shoulder and
said “Boy, you sure did get the money
out of those tools, and they really like
your work.” If a doctor right then and
there had given me a shot of adrenlin it
wouldn’t have spurred me into action
any quicker. I have never been the same
since! ! A quiet confidence came into
my being. I had done a lot of praying
to the good Lord for success in this
sale and I think he answered my prayers
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through this man. Right here is a good
time to tell you that many times before
starting sales, I went someplace by my-
self and prayed for help, and as I look
back over the years of my career, I at-
tribute all of my success as an auction-
eer to the blessing of the Lord.

We finished the sale in record time,
I thanked the audience in behalf of the
owner, for coming, and then took out
my little book and read the day and date
of the next few sales I had booked. One
by one the men with whom I had talked,
came to me and asked if I had such and
such a date open. I did, and their an-
swer was: put me down and announce
my sale. Boy! What a feeling! I con-
ducted 35 of the best farm sales in the
Country that Spring and so it was to
continue for many years. I remember
one spring of having conducted 100 sales
in 75 days. Those were busy days.

Then in 1941 - an unexpected long dis-
tance call came from Col. Fred Reppert
of Decatur, Ind., asking me to be one of
his instructors. A most happy surprise,
and I have been on the Staff of the Rep-
pert Auction School ever since, and have
missed only one session, which was due
to the illness of my wife.

Many who read this will remember me
as having lectured while you were at-
tending the school. It has been a most
rewarding experience to have the priv-
ilege of helping to educate and train the
many students who have come to the

- Reppert Auction School over the years

and to see many of them go on to be-
come the outstanding auctioneers of
America. It has also been a rewarding
experience to personally train several
young men and help them get started in
the auction business. They have been
successful and all, with one exception,
have expressed their gratitude for the
help I gave them. They were good stu-
dents, always apt and willing to follow
instructions.

Well, this is how I started in the Auec-
tion business and if this has inspired
and helped just one young auctioneer
along the rocky road - then I've had my
reward for writing. Some of these days
I will write another article for the Auc-
tioneer and relate my experiences of
how I got started selling registered cat-
tle, sheep and hogs.

Too many hatchets are buried alive.
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Reppert School
Of Auctioneering

Pictured opposite is the Class of July
26 to August 13, 1971, at the Reppert
School of Auctioneering, Decatur, Ind.
Following is their identification by rows
reading from left to right in all instanc-
es:
TOP ROW: Raymond Staggers, Ohio,
James P. Wolfinger, Ohio; William J.
Collins, N.Y.: William L. Harrison, Ind.;
J. M. Bowen, Virg.; Richard L. Otto, Md.;
Kenneth R. Stratton, Pa.; Donald M.
Cunningham, Ind.; Leslie E. Griffin,
Ohio; Dave White, Ind.; Ronnie Ray
Compton, Texas; Charles David Aaron,
Ala.; Raymond R. Stewart, Sr., Mich.;
Richard H. Kroencek, lll.: Johnny A.
Price, Kentucky.

FOURTH ROW: Robert B. Williams,
Mich.; Arthur L. Gernhardt, Ind.; James
S. Cross, Ind.; David E. Hassey, N.M.;
William E. Stevenson I|lI, Oregon; J. W.
Clanton, Calif.; Paul Boudreau, N.H.; Da-
vid L. Hazelwood, Mich.; David E. Myers,
Ind.; Richard L. Wise, Ind.; Timothy J.
Bongfeldt, Ind.; John L. Shackelton, On-
tario; Richard L. Hoke, Pa.; John Stu-
ban Il, Pa.; John R. Bayes, Ohio.

THIRD ROW: Grover C. Thomas,
Ohio; Lynn L. Hardesty, Ohio; E. Dale
Mahaney, lll.; Roger Ford, Ohio; Thomas
W. Stephens, Ind.; Robert L. Chapple,
Ind.; |. W. Williams, Ind.; Steven Eric
Stanton, Mich.; Carl B. Rigby, N.Y.; Da-
vid L. Foster, Va.; Oliver P. Franklin,
Ill.; Arden K. Stickel, Ind.; Martin Mar-
tel, N.Y.; Randy Nickols, Ind.; Frank
P. Most, Mich.; William G. Williams, Ind.;
Charles Bissett, Mich.

SECOND ROW: W. Jack Neff, Ohio;
Gerald G. Crissinger, Ohio; George D.
Abbott, Ohio; Lyle B. Clapper, Ind.; H.
D. “Dutch’ Clements, Ohio; Clint D. Keel,
Tenn.; Ray Masters, Jr., Mo.; Robert
Covelens, Pa.; John H. Magill, Jr., Pa.;
Richmond Roland Farring, Fla.; James
R. L. Gaffney, Mich.; Richard C. Er-
hardt, Sr.; Ind.; John W. Archer, Ind.;
Tony Crist, Ga.; R. S. Thompson, Fla.;
Russell Ownes, Ala.

FIRST ROW: Loretta F. Frank, Wisc.;
Bonnie Newell, Ohio; Bonza Davis, Ind.;
Sherry Fitch, Ky.; Erin Summers, Mo.

INSTRUCTORS: (Seated) Robert An-
derson, lawyer, Decatur; H. Earl Wright,

IN UNITY THERE IS STRENGTH

Fla.; Homer Pollock, Ohio; Roland Rep-
pert, M.D., Owner and President, Deca-
tur, Ind.; Q. R. Chaffee, Pa.; Phil Neuen-
schwander, Ind.; Ron Chaffee, Pa.; H. D.

Darnell, Ky.

Auction Career Aids In
“Man Of Week” Award

By Earl Whitehurst, Emporia, Kas.

When I bceame interested in the auc-
tion business, ten years ago, there was no
NAA member in this area to help a new
auctioneer get started. I took the only
way open to me which was to open an
auction house and ask for consignments.
No one will hire a new and inexperienc-
ed auctioneer.

I placed an ad in the local papers for
consignments, rented a building and
soon had enough merchandise for an
auction. My wife served as my clerk.
Neither of us had any experience and I
will certainly never forget our first sale.
I got all mixed up with the chant. In
the crowd was an old friend, an ex-sher-
iff, who had sold a little by auction
through his office and he came to my
aid and helped me through that first
sale. I stayed at that location for four
years, then closed it and sold only for
individuals on their premises. I am also
a City Fireman and work 2 hours on
and 24 hours off, scheduling my auctions
on my days off. This keeps me busy.

I feel so fortunate in both of my voca-
tions and the people of this area have
been very good to me. I was chosen
“Man of the Week” on June 12, 1971,
and am enclosing clippings from the
EMPORIA GAZETTE. 1 am very grate-
ful, and proud of this honor as is my
family.

I definitely owe a debt of gratitude,
not only to the people of my communi-
ty but also to the National Auctioneers
Association, for the ideals I have gained
by being a member. I am the only NAA
member in this area. I am also grateful
to my wife and family who have inspir-
ed me and who have helped me in my
auction business, which I love.



= W N L
i \

ol

( \\E - % /| E 4

w ri
.
— 4

.......
.........

The Ladies Auxiliary

Dear Friends:

Dick and I would like to say ‘“thanks”
to all you Nebraskans for the wonderful
convention this year . . . it takes much
planning, and the full cooperation of
everyone to keep things running smooth-
ly. The programs planned for the la-
dies and children were extremely inter-
esting and if everyone didn’t have a good
time and learn something, then they
surely didn’t participate in all the var-
led activities! Thank you for a job
well done.

It was such fun visiting with all of the
friends we have made over the years,
and getting to know other folk that we
hadn’t had the pleasure of meeting be-
fore. I believe this Association of ours
1S made up of the greatest people in the
world!

“Ace Eli and Rodger of the Skies”, a

P o

20th Century Fox production filmed in
our small town of Mt. Hope, has come
and gone. It was an exciting two weeks.
Store fronts have all been replaced again
after being done over in the 1920 style,
and the whole bunch who came from
California, from the movies stars down
to the carpenters, were a real fine bunch
of people, they were all very friendly
and courteous and we were very Sorry
to see them leave. Many of our local
people were used as extras — Dick was
called to be in one of the scenes, but
because of sale business, couldn’t ac-
cept. We found out that this movie
making is certainly not all glamour, for
those people were working from early
morning until late at night each day.
Again, “thank you’ to each of you who
put forth so much effort to make this
such a wonderful convention. We’re

Willie Howell (left), new President of the Ladies Auxiliary to the _National Auc-
tioneers Association, accepts the gavel from retiring President, Irene Erickson,

8
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looking forward to seeing you all in Dal-
las next year!

Sincerely,

Virginia Brewer

lowa Farm Land Sells
For $801 Per Acre

Farm land values in Henry County,
Iowa, proved to be higher than many
had thought when two farms were sold
at auction, one bringing $801 per acre,
and the other brought $601 per acre. The
two farms of 160 acres and 480 acres,
respectively, were sold to settle the es-
tate of the late John Rickelman and
were located near Houghon, and Mt.
Union, Iowa.

An adjoining land owner, who had
been farming the 160 acres on a cash
rent basis, was the buyer of that farm.
He commented that he didn’t like to see
land get so high but it is not for sale
every day and more and more acres are
being taken out of production each
year.

The 480 acre farm included 355 acres
of cropland and the balance in bluegrass

J. R. Hoyer (top) compares notes with
his auctioneer partner, Harold Van Syoc,
during recess at one of the good farm

land auctions.
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pasture. It was purchased by a neigh-
boring farmer and this buyer also com-
mented that it went a good deal higher
than he had expected to pay.

J. R. Hoyer and Harold Van Syoc,
members of the Iowa and National Auc-
tioneers Associations, conducted both
auctions on successive days.

Small boy explaining a broken window
to policeman: “I was cleaning my sling-
shot and it went off.”

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS ASS‘N.
OFFICERS 1971-1972

PRESIDENT:
Mrs. Grover (Willie) Howell,
Dallas, Texas
1ST VICE PRESIDENT
Mrs. G. T. (Nannie) Gilbert,
Lincolnton, N. C.
2ND VICE PRESIDENT:
Mrs. Dean (Jean) Fleming,
Atkinson, Nebr.
SECRETARY-TREASURER
Mrs. Morris (Velda) Fannon,
Pennington Gap, Virginia
HISTORIAN:
Mrs. Garth (June) Wilber,
Bronson, Mich.
DIRECTORS:
(TERMS EXPIRING 1974)
Mrs. Lyle (Irene) Erickson,
Cresco, Iowa
Mrs. Marty (Brenda)
Higgenbotham,
Lakeland, Fla.
Mrs. Don (Eileen) Standen,
N. Ridgeville, Ohio
(TERMS EXPIRING 1973)
Mrs. Dick (Virginia) Brewer,
Mt. Hope, Kansas
Mrs. Curtis (Violet) Cunningham,
Greenwood, S. C.
Mrs. Bud (Dorothy) Chapman,
Seattle, Wash.
Mrs. Romayne (Ruth) Sherman,
Goshen, Ind.
(TERMS EXPIRING 1972)
Mrs. V. K. (Alma) Crowell,
Oklahoma City, OKkla.
Mrs. Fred (Ruth) Sherlock,
St. Francis, Kansas
Mrs. J. W. (Ann) Donahoe,
Darlington, Wisc.




Pop’s Ponderings

A Look At The Past
Gives Hope For Future

This writing began on September 7th.,
following Labor Day. I had planned to
do all this on Labor Day as Labor Day
would seem to be the day for “LABOR”
and it seems I got drowsy and my pon-
dering became very blank. So I contin-
ue my labors on this date. The question
can be raised as to one’s labor to pon-
der and if so, do they try to put it in
writing? This can be very true if one
has been writing his pondering of items
and events that have taken place over
the many years that I can recall without
duplicating what I may have stated in
past columns of this publication.

Of course, the most fresh in my mind:
the trip to the convention which I cov-
ered in the September issue. Now we
enter this month of October, the month
of Fall Harvest Days; Schools and Col-
leges in full swing with all the current
problems such as ‘“bussing” and those
institutions of higher learning demand-
ing higher fees from students and on
top of that a “price freeze” which might
make for good “skating.” Foods at the
corner store at an all time high which
effects the old people on a fixed income,
such as one of my age, makes one pon-
der!

I can go back to my boyhood days be-
tween 1880 and 1900 when as a farm
boy, see our hogs sell for 31/ ¢ a pound
on foot; Cattle from five to ten cents;
corn, 20 to 30 cents, and wheat
about fifty cents per bushel. All
other market feeds were along the
same level. However, our farm supplies
were in accordance with the same price
level. Neither we nor the town folk
went without food or clothing and we
all managed!

In those days the old red school house
operated as usual. One to two dollars
in our pockets was plenty of “spending
money” and when we did not have that
much, we just looked forward to better
days and they did come! Yes, yours
truly went through it all and never
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went naked or hungry.

Continuing this looking backward: 1
have lived in those days when our Coun-
ty Seat Town boasted street cars pulled
by two small mules for power. The
crew consisted of one man who sat 1n
front with a Blacksnake - Whip to speed
up the mules. The cars ran on rails
and the fare was all of “five cents’ and
the passengers getting on the rear,
walked to the front to put in their nickle
in the box. Woe be to him or her that
failed to drop the nickle! With whip in
hand, the driver opened the little front
door and the passenger either paid or
got off and the car rolled on to the
end of line.

We can also recall the advent of the
street car propelled by electric power
(no more mules) with a trolley applied
to overhead wires and with a conductor
and motorman but nothing was changed
when it came to placing the nickle in the
box! The tracks were the same as be-
fore. The day of change over to electric
power was a holiday for both us and the
town folk to be present to see and be-
lieve when the car rolled down the main
street of town and like the Chinaman
once said when he saw one for the first
time: “NO PULLY, NO PUSHY BUT
ALL SAMEE, GO LIKE HELLIE!”

Telephones, they had them in the city
and smaller County Seat towns. This I
have lived to see, spread their network
across the Continent, not to mention
world-wide. Of course, we had the tele-
graph and also the railroads had spread
over the country when I arrived in 1880,
and while I have seen the electric lines
come and go, we still have the railroads
which today present a modern and ef-
ficient freight and passenger service.

I well can recall the sight of the first
automobile in our area of Ohio. My first
experience with one was an encounter
on our county road when the old family
mare I was driving towards town to sell
butter and eggs, met up with the auto

IN UNITY THERE IS STRENGTH



at the top of a hill. Result: The old
mare took for the side of the road and
was ready to jump a fence before I could
get her calmed down and under control.
What a mess!

Somewhat later, the “Flying Machine”
came to Ohio, in our part of the State.
It happened on a day my Dad and I,
young teenager, still, called on a farm-
er near the north edge of Dayton to look
over some cattle. Across a small river
in a field was a shed. Suddenly there
was a roar and smoke rolling about the
shed. Upon asking the farmer what this
was all about, he answered: “That’s
supposed to be a flying machine, if it
ever works”. “A couple of boys in Day-
ton are trying to make something with
which to kill themselves”. (I have often
wondered since, whether they were the
Wright Brothers, or two boys also fol-
lowing in their footsteps.)

The above events were followed by
“Wireless’” which later came to us as
Radio, and now, ‘““TV”. All these from
the past and into the future with next
inventions which will be anyone’s guess.
We live in the great USA, long known

orite magazine, “The Auctioneer’”.

your desk top or in your bookcase.
Send check or money order to:
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A beautiful maroon and gold binder that holds one year’s issues of your fav-

File and preserve your copies of your national trade journal. Attractive on
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| 135 LAKEWOOD DRIVE

as a “Nation of Progress,” “With Unity
for All.” I am quite sure those of my
age and still among the living, will agree
with me that it has been a great period
to be a part of in this history of our
good old USA!

To conclude these recollections, there
were besides the War with Spain, World
War I which they said “Would end all
wars.” Not too long after this one, we
were bumped into World War II, with
one now on which does not seem to be
at an end, regardless of everyone’s de-
sire to get it over with. With this, I
will close my ponderings for this issue,
and the hope that future ponderings will
be more on the happy side, and that
world progress will be based on peace.

Here in Ohio, Auction Sales, County
Fairs and The Ohio State Fair are, and
have been, well attended. The State
Fair Auctioneer’s Contest was won by
Bill Ford of Bryan, Ohio, who also won
the contest last year. A total of 58
Auctioneers took part, including one
from West Virginia. Premiums and tro-
phies were also presented the top 10 tak-
ing part in the contest. Two minutes

Now
A Binder For

“The Auctioneer”
$3.00 Postpaid

LINCOLN, NEBR. 68510
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were allotted each contestant, selling
such items as a dozen eggs, sleigh bells
and one wig. Proceeds of the sale went
to charity organizations and proceeds of
the sale exceeded $600.00. Two Ohio
women Auctioneers were included among
the contestants. Yours truly regrets that
he was unable to attend this event.

According to reports, great interest
was shown at The Ohio State Fair Live-
stock Exhibits, including Junior Fair and
Livestock Club showings plus the Club
Sales. Champions all brought good
prices, not over done nor underdone.
Many thousands of dollars changed
hands with many a school boy and girl
getting their start to a higher education.
Yes, it is our youth that will insure a
greater future for the State and County
Fairs of tomorrow! They have come to
the front in the past twenty five years
by taking an active part in these fair ex-
hibits and show a steady gain.

Our mail has been quite light this past
month as it happens each year following
our Annual Convention time when we
lay off without a publication. (August)
We do find that in the past few days it
is picking up. Vacations are about over
for Auctioneers and Farmers and our
commercial world should be rolling heavy
in the months to come.

Always remember that the latch string
at the Hess Homestead is always out,
should you be in our area. All are wel-
come. Last Sunday afternoon, one of my
long time Auctioneer friends, Col. La-
tham, dropped in. He lives near Colum-
bus, Ohio. In past years we often met in
sales work. We had a fine visit. Auc-
tioneers and Sales of yesterday and to-
day plus politics, including view points
were our main subjects. Col. Latham
has enjoyed a fine career as an Auction-
eer and remains available on certain
types of Sales. He has the benefit of
an outstanding Sale Service Record
through many year’s experience.

Two-Faced?

No trait is more useful in life than
the ability to laugh at oneself, just as
Abraham Lincoln was able to make fun
of his homeliness. Once during a de-
bate, Douglas accused him of being two-
faced. Replied Lincoln calmly, “I leave it
to my audience—if I had two faces,
would I be wearing this one?”
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| Dear Friend Bernie:

It is so gratifying to me, that |
had the pleasure of taking Col.
POP Hess to Lincoln, Nebraska. |
| have in my life time, attended
many conventions. Also, | have
been chosen to go as a delegate, in
the past, to several.

It was so enjoyable, from the
time we arrived until we left. The
hosts and hostesses of the N.A.A.
were ovutstanding. Everyone that
you would meet up with made you
feel so at home. The manager and
assistant manager and their staff
at the Radisson Cornhusker Hotel
were so kind at all times. | took
some very good pictures and they
turned out very good.

| am having some of the pictures
made over and will send them
along at a later date. Already
have made up a book for POP and
he is really enjoying it. It was
such a clean convention, and that
along with the courtesy and kind-
ness shown from so many, made it
a shining star that | shall never
forget.

We had a fine trip home, leav-
ing the Hotel at 8:00 A.M., arriv-
ing in Gibson City, lll.,, at 9:45
P.M., staying at the same place we
stayed going out. Leaving the
next morning at 9:30 A. M., ar-
riving in Jackson Center, Ohio,
where the Airstream trailers are
made at 5:30 P.M. and enjoying a
nice big juicy steak, and we arriv-
ed home at 7:00 PM. A wonder-
ful trip never to be forgotten.

Col. POP Hess and | want to ex-
tend our congratulations to Mr.
William Ford of Bryan, Ohio, for
taking first place again this year
at the Ohio State Fair.

Sincerely,
M. E. Biehl
(Peggy to some of you.)

P.S. My next trip to Nebraska is

going to be to Broken Bow and eat
‘ fried chicken. ]

Most girl-watchers think the new skirt
length is midi-evil torture.
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Membership

Memberships processed August 16 through Sept. 15th:

J. R. Sutton, Kansas

George Levitin, New Jersey
Chris B .Dawson, Ohio
Kendall M. Pratt, Massachusetts
Vincent Cali, New York
Wayne Casteel, Oklahoma
DeWayne Luster, Oklahoma
Mennell Mullins, New Mexico
Ralph Zimmerman, Maryland
David S. Weinstein, New York
Melvin R. Penning, Illinois
Neil S. Robinson, Ohio

Glenn D. Jones, Oklahoma

J. P. King, Alabama

Ted Counts, Virginia

Robert W. Boyd, Nevada
Richard L. Asbury, Missouri
F. L. Martin, Kansas

Roy J. Tatum, Oklahoma
George Miller, Jr., Tennessee
Douglas Hobbs, Tennessee
Delmus Trent, Tennessee

J. L. Todd, Georgia

Carl Hobbs, Tennessee

Beeler Thompson, Tennessee
Robert S. Tucker, Georgia
John L. Grass, Georgia
Jewett M. Fulkerson, Missouri
Jerry Strasheim, Oregon
John Spahn, Minnesota

Bob Crockett, Ontario
William Keeton, Illinois

J. E. Williams, Oklahoma

Irv Landolt, Missouri

Wayne Hill, California

R. E. Baxla, Florida

Francis Haley, South Dakota
James Grindley, Indiana
John Fry, Pennsylvania
Harold Shaffner, Pennsylvania
Richard M. Rhoads, Pennsylvania
Gary Beck, Kansas

David Whitcomb, Vermont
Ronald Sutton, Oklahoma
Paul A. Bastin, West Virginia
James Adriance, New York
Dan Danner, Illinois

Dale Danner, Illinois

Mark Danner, Illinois

Irving Krasner, California
Ralph D. Hughes, New York
Donald D. Webster, Maryland
Gene Rawls, Florida

IN UNITY THERE IS STRENGTH

* %

* * ¥ ¥ F* T F F X *

*

Howard Harris, Jr., New Jersey
Robert D. Baber, Ohio

Roger W. Hines, Virginia
Francis Chromy, North Dakota
Tommy Palmer, Nebraska
Leo Magid, Florida

Rae Silverman, New Jersey
Charles Benovoy, Ontario

B. J. Thomas, Oklahoma

Mary Ricks, Indiana

C. M. Macy, Kansas

Bud Butts, Kansas

Leo T. Bishard, Kansas

Bud Ensz, Kansas

Milton J. Woody, Kansas
Charles A. Foster, Jr., Kansas
Leland W. Boesker, Kansas
Johnnie Bob Hymans, Kansas
Gerald Zimmer, Kansas
George R. Morse, Kansas
James F. Werth, Kansas

A. Scott Anderson, Kansas
Don Gooden, Kansas

George A. Warren, Kansas
Jacob Arnold, Kansas

Ted Augustine, Kansas

E. R. Harrison, Kansas

Jim Hollinger, Kansas

Joe Bauman, Kansas

C. G. Skiles, Kansas

Robert A. Lybarger, Nebraska
Marvin Larsen, Nebraska
Lewis C. Dell, Florida

Ronald Hanson, Missouri
Richard Stahl, Montana

J. Lineham Pinckney, South Carolina
Jackson Clay Hunter, Missouri
W. W. Wilkinson, Oklahoma
Nick D. Jones, Oklahoma
Gerald L. Killenger, Nebraska
Dennis K. Thatcher, Ohio
James L. Maronza, New York
Robert Enders, New Mexico
Clyde F. Seek, California
Dale Vaughn, Missouri

Jim Merriott, Kansas

Randy McCoy, Louisiana
Marion L. Pierce, Washington
Leslie Griffin, Ohio

Gene Schobinger, California
Don Castner, New Jersey

J. R. McGowan, Kentucky
Bernard G. Lusk, New York
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World in His Hands” at the 1971 Amateur Contest. They are the daughters of Mr.
and Mrs. John P. O’Connor, Owensboro, Ky.

v S S

Richard Wengenroth, New York
* William Lee Long, Virginia
* Frank Kelbaugh, Maryland
J. W. Johnson, Virginia
Edward Gillespie, New Jersey
* Jack Sluiter, South Dakota
* James Hess, Alaska
* Jim Foley, North Carolina
G. W. Croddy, Indiana
E. C. Jenkins, Jr., California
* D. Michael Cafferty, Minnesota
Stephen D. Cardelli, Maine
William J. Hamilton, Missouri
Russ Lydiatt, Nebraska
D. E. Blankenship, Ohio
Roger Towner, Indiana
Max Loucks, Indiana
P. Frank Stuart, Florida
Joseph A. Gauthier, Massachusetts
Ron Kavanagh, California
Bud Robinson, Arkansas
* Tommy Compton, Missouri
W. Ronald Cox, Virginia
Bob Douglas, Tennessee
Joseph F. Willis, Tennessee
Norman C. Wilder, Tennessee
G. R. Burger, Tennessee
Joe H. Furrow, Tennessee
John W. Hicks, Tennessee
F. L. Satterfield, Tennessee
* Nelson R. Maloney, Kentucky
* Ellis B. Hamilton, Kentucky
* Robert S. Cooke, Sr., Ohio
Gene R. Densmore, Michigan
* John Terzino, Florida
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Robert G. Smith, California
Herbert Sukraw, Nebraska
Robert Lewis Jones, Ohio
Rocky Schale, Oklahoma
Marc C. Alan, Michigan
Kenneth Rhodes, Alabama
Harold Cohn, Georgia

* Ronnie Ray Compton, Texas

* K * %

* Denotes new membership

Auction Gets $175,000
For State of Nebraska

A day long auction of items declared
as surplus by the State of Nebraska ad-
ded more than $175,000 to the state’s
coffers.

Neb and Raska, a team of oxen used in
parades throughout the state, particu-
larly during the Centennial celebration,
in 1967, added to the interest that was
taken in the auction by the several thous-
and persons who attended. Henry Door-
ly Zoo, in Omaha, paid $1,100 for this
famous team. A younger backup team
was bought by Monte Montana, Jr. for
his Wild West Show.

Road machinery, automobiles, trucks
and the ox yokes, prairie schooners and
miscellaneous equipment made up the
auction which was generally termed as
the best single auction the state has
ever held.
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Dedication Souvenirs

In conjunction with our National Convention and Building
Dedication we are making the following souvenir items avail-
able to our members on a “ONE TIME ONLY” deal. When

this supply is exhausted there will be no more.

These are not just remembrances of our great dedication,
truly a history making event, but also promotes your National
trade association. Let your clients know that you belong to
the National Auctioneers Association, and that they have built
their own National Headquarters.

These 4 color ‘“Playing Cards” will make tremendous
Christmas gifts for your clients, friends and other professional
people. The back of the cards as the same as the cover on the
July Issue of “‘The Auctioneer’.

Also available are tie bars, brooches, and bracelets, all
depicting the building.

Playing Cards $2.50 per deck . . . Carton of 24
decks . . . $40.00 (postpaid)

All Other ltems . . . . . $2.50 each (Postpaid)

— Profit from sales of these items goes into Building Fund —

Send check or money order, to:

NATIONAL AUCTIONEERS ASSOCIATION

135 LAKEWOOD DRIVE LINCOLN, NEBR. 68510 |

IN UNITY THERE IS STRENGTH
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NATIONAL AUCTIONEERS ASSOCIATION
GENERAL FUND

STATEMENT OF CASH RECEIPTS AND DISBURSEMENTS
YEAR ENDING JUNE 30, 1971

RECEIPTS
Memberships $29,740.00
Advertising 4101.25
Booster page contributions 3,460.00
Fun Auction 3,104.00
Interest on time certificates 1,454.25
Promotional items 1,445.19
Registration at convention 12.192.50
Rent income 140.00
State dues and overpayments 2,596.45
Subscriptions 137.20
Total Receipts $58,370.84
DISBURSEMENTS
Retainer fee, Secretary, Bernard Hart 13,000.00
Travel expense, Secretary, Bernard Hart 2,190.82
Retainer fee, Treasurer, Henry Rasmussen 535.00
Printing of ‘“The Auctioneer” 11,272.32
Postage - “The Auctioneer” 1,378.61
Bond fee - secretary and treasurer 250.00
Convention expense 15,068.63
Insurance on building 678.00
Maintenance expense and service contract 424.82
Miscellaneous 175.23
Office supplies 389.94
Postage and phone 1,374.23
Printing - miscellaneous 1,223.08
Professional fees - legal and accounting 590.00
Promotional materials 500.22
Promotional items 734.42
State dues 2,785.00
Taxes - real estate 155.48
Transfer to NAA Building Fund 475.00
Utilities 351.46
Total disbursements $53,552.26
EXCESS OF RECEIPTS OVER
DISBURSEMENTS 4,818.58
CASH IN BANKS, July 1, 1970 $34,697.12
CASH IN BANKS, June 30, 1971 39,515.70
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NATIONAL AUCTIONEERS ASSOCIATION
BUILDING FUND
STATEMENT OF CASH RECEIPTS AND DISBURSEMENTS
FOR PERIOD DECEMBER 28, 1967 TO JUNE 30, 1971

RECEIPTS

Contributions
Interest earned

Total receipts

DISBURSEMENTS

Land
Legal costs re abstract, etc.

Building Costs
Furniture and fixtures

Total disbursements

EXCESS OF RECEIPTS OVER DISBURSEMENTS

REPRESENTED BY

Cash in checking account,
First National Bank & Trust
Company of Lincoln, Lincoln,
Nebraska

$84,452.07
1,730.34
$86,182.41
$13,500.00
267.75 13,767.75
61,534.37
5,128.31
80,430.43
5,751.98
0,751.98

T — e ———————

1971-1972 Standing Committee Members

Following is the list of the 1971-72
National Auctioneers Association Stand-
ing Committee members selected by the
new President to serve in this capacity
until he steps down from office, July,
1972. The first name on the list denotes
the “Chairman”.

National Auctioneers Week
Roy L. Crume, Kokomo, Ind.
Garth Wilber, Bronson, Mich.
Lyle Erickson, Cresco, Iowa

Avuction School
Ed Vierheller, Claremore, OKla.
David Tracy, Pavilion, New York
Willard Arnaman, Unionville, Mo.

IN UNITY THERE IS STRENGTH

Auditing-Budget
W. Craig Lawing, Paw Creek, N.C.
Wayne Kessler, Campbellsville, Ky.
Wylie Rittenhouse, Uniontown, Pa.

Building Fund
Wayne Kessler, Campbellsville, Ky.
Morris Fannon, Pennington Gap, Va.

Ford Good, Seville, Ohio

Promotion and Education
Terry Dunning, Elgin, Ill.
Garth Wilber, Bronson, Mich.
Martin Higgenbotham, Lakeland, Fla.

Awards
Jim Messersmith, Jerome, Idaho
Wylie Rittenhouse, Uniontown, Pa.
Bob Penfield, Bowman, North Dakota
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Actions of the Board of Directors

Three meetings were held by the NAA
Board of Directors during the Annual
Convention in Lincoln, July 21-24. Some
of the actions recommended and approv-
ed by the Board are of special interest to
the membership and warrant the atten-
tion of every member.

Questions and Answers

It was recommended that a column
or page in THE AUCTIONEER be devot-
ed to questions and answers pertaining
to auctioneering. This feature would be
under the supervision of the Promotion
and Education Committee. This com-
mittee will attempt to provide answers
to all questions submitted but is not
under obligation to see that all are pub-
lished. It will be their responsibility to
select those desired for publication.

Executive Secretary Trainee

The Promotion and Education Com-
mittee was authorized to advertise for a
trained association executive to be em-
ployed as a trainee for the position of

hopes to have as many as three appli-
cants ready for a personal interview at
the time of the mid-year Board Meeting.
National Auctioneers Week

The National Auctioneers Week Com-
mittee has been allotted funds to pro-
vide members with materials to promote
this designated week. President Howell
has also been authorized to visit the
White House and have the “Week” offici-
ally proclaimed by the President of the
United States. Dates of National Auc-
tioneers Week are April 3 - 8, 1972.

1972 Convention

Dallas, Texas, and the Fairmont Hotel
was selected as the Site of the 1972 An-
nual Convention of the National Auc-
tioneers Association. Dates are July
27-29.

Mid Year Meeting

The next meeting of the NAA Board
of Directors has been set for December
28, 1971, at the Fairmount Roosevelt
Hotel, New Orleans, La.

Executive Secretary. The Committee

Auctioneers,

perience.

* 3848 BIrRD ROAD

Mi1AMI, FLORIDA 33146
I PHONES: 444-4916 — 445.-8245
HOME 446-6448

Our Staff:

Jim Murphy, General Manager

. Col. C.B. Drake, Auctioneer
(Past Pres. Nat’l. Auc. Assoc.)

Col. David L. Smith, Auctioneer

-

We would like to introduce ourselves and acquaint you with
our vast services in auctioneering. Between Col. C.B. Drake,
Col. David L. Smith and myself, we have over 60 years of ex-

We feel we can offer more than any other auctioneer in
the business. We are reputable - and reasonable. We cover
the United States and Canada and will travel on a moments
notice. We will auction real estate, general merchandise, an-
tiques, automobiles, boats, machinery, liquidations and bank
estates. References on request.

Try the oldest method of liquidation - through auction. It
is a proven fact, auctions bring the value of a product THAT
day! Respectfully yours,

COL. WILLIAM H. SMITH

Smith’s —Huction Senvice

Col. Wm. H. Smith, Pres. & Owner

7600 RED ROAD
MiAMI, FLORIDA 33143 l
PHONE 661-B561

June Syze, Clerk - Cashier
Kathryn L. Vilips, Clerk - Cashier
Treva E. Smith, Clerk - Cashier
Gretchen Spillane, Clerk - Cashier

IN UNITY THERE IS STRENGTH
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auctioneer

The members whose names appear
under their respective states have each
given $5.00 for their names to appear
for one year in support of their maga-
zine. Is your name among them? Watch
this list of names grow.

ALABAMA

Col. James W. Anderson—Harvest
Col. J. M. Casey—Albertville

Col. Arthur Cole, Jr.—Hunstville
Col. John A. Horton—Huntsville
Col. J. P. King—Gadsden

Col. Ronald L. Pankey—Horton
Col. M. S. Pennington—Huntsville
Col. Freeman Smith—Bryant

ARIZONA

Col. V. R. Bud Bevercombe—Yuma
Col. Richard Coleman—Tucson
Col. Leroy Longberry—Phgsenix

ARKANSAS

Col. Dan S. Baldwin, Jr.—Little Rock
Col. Dan S. Baldwin, Sr.—Little Rock
Col. B. J. Barnett—Little Rock

Col. Tom Blackmon—Little Rock
Col. Leon Brinkley—Paragoulid

Bud Robinson Auction Co.—Pine Bluff
Col. Jim Cates—Choctaw

Col. Harrison L. Casto—W. Memphis
Col. Kenneth Davis—Siloam Springs
Col. Dalton J. Dailey,—Little Rock
Col. J. C. Dyer—Nashville

Col. J. E. Easter—Harrisburg

Col. J. W. Bill Fogg—Trumann

Col. Dennis Gardner—Mena

Col. Kenneth Grant—Glenwood

Col. R. E. Harris—Mountainburg
Col. C. J. Henson—Avoca

Col. Jerry Hiett—Rogers

Col. James Irwin—W. Memphis

Col. Virgil Irwin—W. Memphis

Col. A. A. Johnson—Jonesboro

Col. Ira N. Johnson—Mulberry

Col. E. Ken Ragge—Van Buren

Col. Paul Robbins—Manila
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Col. Larry D. Land—Brighton

Col. Monroe Robinson—Magazine

Col. B. R. Tucker—Little Rock

Col. John B. Tucker—Little Rock

Col. Alvin Willis—Augusta

Col. James E. Wilson—Hot Springs
Col. Fred Williams—Hot Springs

Col. Glenn Vaught—N. Little Rock

B. L. Wooley & Associates—Little Rock

CALIFORNIA

Col. Cliff Batchelder—Sebastopol
Col. Murl Bernard—Riverside

Col. Sanford J. Blau—San Bernardino
Col. Linville Burleson—Paramount
Col. Tom Caldwell—Ontario

Col. Keith Cullum—Pomona

Col. Marsh Dozar—Los Angeles
Col. Melvin H. Ellis—Napa

Col. James Gibson—Hayward

Col. W. C. “Bill” Gier—Los Molinos
Col. Harold Hartzell—Chino

Col. Harold Henry—Rosemead

Col. Michael Hoch—San Bernardino
Col. Frank Hollenbeck Il—Middletown
Col. Douglas J. Holmberg—Mojave
Col. Ron Kavanagh—Herald

Col. Rudy Larkin—W. Covina

Col. William F. Lefty—Lincoln
Col. Harold Massey—Woodland
Col. B. C. Mitchell—Los Angeles
Col. Ray Roberson—Napa

Col. Morris Schwartz—Hollywood
Col. Eugene D. Smith—Bakesfield
Col. Murray Spinner—Gardena

Col. R. E. “Bob” Stanley—Corona
Col. Harold Talley—Rialto

Col. William Tutt—Red Bluff

Col. Lou Winston—Oakland

COLORADO

Col. Ernie Austin—Greeley

Fred Baldwin, Denver

Col. Charles Cumberlin—Greeley
Col. Herman W. Hauschildt—Denver
Col. John J. Horvath, Jr.—Hesperus
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Col. Si Lockhart—Steamboat Springs
Col. Byron E. Mangan—Berthoud
Col. Jim Odle—Brush

Col. Thomas L. Pearch—Eagle

Col. Fred J. Ramaker—Denver

Col. C. E. Ken Reed—Ft. Morgan
Col. Howard Roland—Grand Junction
Col. E. W. Robbins—Gunnison

Col. C. W. Rosval—Denver

Col. E. W. Fritz Rundell—Salida
Col. Jack Salisbury—Ft. Collins

Col. J. Lee Sears—Ft. Lupton

Col. Virgil Schroeder—Denver

Col. Howard Shults—Wheat Ridge
Col. Pete Smythe—Denver

Col. Reuben J. Stroh—Loveland

Col. E. W. Van Berg—Sterling

Col. Troil Welton—Wray

Col. Joe Yearous—Weldona

Col. Beverly “Bud’” Zaiss—Brighton

CONNECTICUT

Col. Tolbert A. Breed—Windsor
Col. C. R. Cone, Jr.—N. Franklin
Col. Milton R. Crosby—Sharon
Col. Thomas Ganley—Cheshire
Col. Robert F. Gemme—Hartford
Col. William J. Josko—Southport
Col. Steve Koltuniak—Canton

Col. Richard K. Mather—Granby
Col. 0. W. Murphy—New Milford
Col. Joseph Pari—Hamden

Col. A. C. Richard Pinto—Trumbull
Col. Wesley Sager, Jr.—Trumbull
Col. William C. Shine—Kensington
Col. Al Tirella—Hartford

DELAWARE

Col. Crawford Carroll—Dover
Col. Riley Jefferson—Lincoln

DISTRICT OF COLUMBIA

Col. Benjamin E. Weschler—Washington
Col. William P. Weschler—Washington

FLORIDA

Col. R. E. Baxla—Lakeland

Col. R. K. Beebe—W. Palm Beach
Col. Robert Bishop—So. Daytona
Blvd. Auction Bazaar—Sarasota

Col. Gene Cook—Mt. Dora

Col. Robert D. Cooper—Tallevast

- Col. Phil Costin—Hollywood

Col. D. D. Colburn—Brooksville
Col. Lewis C. Dell—Sanford

Col. Jim Graham—N. Palm Beach
Col. Julian Grissom—Silver Springs
Col. Martin E. Higgenbotham—Lakeland
Col. Neil L. Hoopingarner—Tampa
Col. Jim Hill—New Smyrna Beach
Col. Sidney P. Hough, Tallahassee

IN UNITY THERE IS STRENGTH

Col. Bernard Jellema—Pompano Beach
Col. Jerry W. Kemp—Winter Park
Col. Joe Kinsey, Jr.—Avon Park

Col. J. R. Koske-—Palm Bay

Col. Kenneth L. Lockhart—Kissimmee
Col. A. R. McGowen—Venice

Col. Robert McMath—Plant City

Col. Gene Rawls, Lakeland

Col. Thomas A. Scarance, Miami

Col. Joseph F. Sedmera—Lakeland
Col. Vince Simmons—Lakeland

Col. Donald J. Smith—Largo

Col. Wililam H. Smith—Miami

Col. John W. Stark—Eau Gallie

Col. Ben Stewart—Avon Park

Col. P. Frank Stuart—St. Petersburg
Col. George F. Van Deree—Venice
Col. Brooks Thornton—Pensacola

Col. Richard Wagner—Gulfport

Col. Edward Weedon, Jr.—Hialeah
Col. Wilma Wilkins—DeLand

GEORGIA

Col. Jim Bennett—Waycross

Col. Jack Charlesworth—Red Oak
Col. Geo. E. Collins—Decatur

Col. Harold Cohn, Columbus

Col. Joe Ellis—Murrayville

Col. Donald E. Perry—Warner Robins
Col. Lewis Sanders—Franklin

Col. R. A. Waldrep—Gainesville

HAWALII

Col. Frank Gwinn—Kailua
Col. Louis L. Stambler—Honolulu

IDAHO

Col. Irvin Eilers—Kimberly
Col. Jim Messersmith—Jerome
Col. Charlie Phelps—Ashton
Col. Deane Rundell—Kamiah
Col. Si Williams—Caldwell

ILLINOIS

Col. Edward H. Ahrens—Staunton
American Auction Associates—Chicago
Col. Leonard Austerman—Chicago
Col. Ralph H. Bain—Grayslake

Col. H. S. Beeney—Peoria

Edward Bilbruck, Inc.—Chicago

Col. Ed Blin—Marengo

Col. Franklin E. Bohn—Elkhart

Col. Ralph Burton—Chicago

Col. Wes Chapman—Seneca

Col. Nevlyn Christeon—Riverside

Col. Denzil L. Clark—Wayne City

Col. Gordon Clingan—Danville

Col. Jim Clingan—Collison

Col. Charles Connour—St. Joseph

Col. Gail Cowser—Glasford

Col. George W. Cravens—Williamsville
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Col. M. A. "Milt"’ Cully—Des Plaines
Col. Dale Danner—Grayslake

Col. Dan Danner—Grayslake

Col. Mark Danner, Glenview

Col. Timothy Danner—Grayslake
Col. W. P. “Bud” Drake—Decatur
Dunning’s Auction Service—Elgin
Col. Mike Fahnders—Pekin

Col. Rex Fleming—Morton

Col. Eugene Frederick—Harvard
Col. William L. Gaule—Chatham
Col. Michael M. Gordon—Chicago
Col. 0. W. Hadley—Lake Zurich
Col. Marvin Haycraft—Wapella
Col. Don Hayden—Decatur

Col. Irwin Holcomb—Pekin

Col. Lane R. Hyett—Aledo

Col. Emil Iwanski—Chicago

Col. William Keeton—Harvey

Col. Charles F. Knapp—Cissna Park
Col. J. C. Kornbrust—E. Moline
Col. Theodore J. Kues—Aviston
Col. William Magee—O’Fallon

Col. J. Hughey Martin—Colchester
Col. W. Virge Meador—Fairfield
Col. John Modica—Chicago

Col. Michael Modica—Chicago

Col. Laurence Oaks—Monmouth
Col. E. L. “Butch” Olson—Morris
Col. Lyle Paddick & Son—Oblong
Col. Frank Pelate—Dupo

Col. Melvin R. Penning—Forreston
““Cols. Quick””—Aurora

Col. James Read—Maple Park

Col. Keith Reid—Albion

Col. Joe Rosenberg—Chicago

Col. Orison R. Seibert—Belleville
Col. Fred H. Schneider—Yorkyville
Col. Carl Steck—Maquon

Col. J. H. “Swanie’” Swanson—Sandwich
Col. Lyman Worthen—Granite City
Col. Herman F. Welch—Downers Grove
House of Williams—Chicago

Col. Herbert Wright—Creve Coeur

INDIANA

Col. John E. Anderson—Lafayette
Col. Jim Bayman—So. Whitley

Col. Leo M. Foatwright—Columbia City
Col. W. Frank Brock—Chesterton
Col. James A. Buckley—Shelbyville
Col. Ray Clark—Dyer

Col. Charles W. Chaudion—Cicero
Col. Bill Cooke—Griffith

Col. G. W. Croddy—Madison

Col. John W. Doane—Mt. Vernon
Col. J. B. Driver—Indianapolis
Col. T. M. Dunlevy—lJeffersonville
Col. Robert Ellenberger—Bluffton
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Col. Elbert C. Frazee—Middletown
Col. Don Furrer—Rensselaer
Col. James Grindley—Ft. Wayne
Col. Bob L. Harrison—Monticello
Col. Roger Hahn—Nappanee
Col. Harvey Lambright—LaGrange
Col. Winford J. Lewis—LaGrange
Col. Cecil Meier—Hanover
Col. Amon H. Miller—Evansville
Col. Leonard McGowen—Portage
Col. Marley E. Neal—Mooresville
Col. Niemeyer & Associates—Lowell
Col. C.Eugene Phillips—Indianapolis
Col. Walter G. Price—Indianapolis
Col. D. Noble Ratts—Whitestown
Col. Earl Ray—Tangier
Col. M. W. Reavis—Bloomington
Roland Reppert, M. D.—Decatur
Reppert School of Auctioneering—
Decatur
Col. Meredith Richwine—Brownsburg
Rossville Auction Exchange—Rossville
Col. Romayne Sherman—Goshen
Col. Ferrell E. Taylor—Sellersburg
Col. Paul Taylor—Mariah Hill
Col. Franklin Wakefield—Lebanon

IOWA

Col. Loren Albrecht—Wall Lake

Col. Bart Bielenberg—Schleswig

Col. Bill D. Gold—Hamburg

Col. Leon Joy—Ames

Col. Cliff McCarville—Carroll

Col. Paul A. Pauley—Harlan

Col. John Timmerman—Sibley

Col. Lorenz (Larry) Willman—Postville

KANSAS

Col. Mildred Alexander—Kansas City
Don Huffman Auction Co.—Great Bend
Col. Jack D. Sheets—Wellington

Col. James Werth—McCracken

KENTUCKY

Col. Adrian Atherton—Hoggenville
Col. J. H. Barnard, Jr.—Bowling Green
Carter Realty Auction Co.—Scottsville
Col. John L. Cummins—Cynthiana
Col. Jack Colson—Ledbetter

Col. Walter J. Fritts—Mr. Sterling
Col. Wayne Kessler—Campbellsville
Col. James R. Knott—Owensboro
Col. C. Roger Lewis—Morehead

Col. John P. O‘Connor—Owensboro
Col. Rex Proffitt—Tompkinsville

Col. Ray E. Wright—Ashland

LOUISIANA
Col. Patrick A. Carnahan—Cotton Valley
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Col. Robert Danzy, Jr.—Alexandria

Col. Fred E. Fair—Shreveport

Col. Lawrence H. Feduccia—
Baton Rouge

Col. Ray Wallace—Shreveport

Col. Valery C. Watts—Livingston

MAINE

Col. Stephen D. Cardelli—Cape Elizabeth
Col. R. I. “"Razor’” Crosman—Corinna
Col. George A. Martin—East Lebanon
Col. Gardner R. Morrill—Harrison

Col. George Morrill—Harrison

MARYLAND

Col. R. C. Burkheimer—Elkton

Col. Robert H. Campbell—Annapolis
Col. Emmert R. Bowlus—Frederick
Col. S. Braden King—Boonsboro

E. T. Newell & Co.—Baltimore

Col. Jack Reedy—Hampstead

Col. Homer Snyder—Hampstead
Col. David S. Wright—Frostburg
Col. Lee Zalis—Baltimore

MASSACHUSETTS

Col. A. A. “Tony” Arena—Waltham

Col. Henry A. Berman—Worcester

Col. Robert Chaffee—Monson

Col. Florence Cornell—Lakeville

Col. Louis Dansky—Sharon

Col. H. Orville Davis—Foxboro

Col. Anthony Ferolitec—Cambridge

Col. Joseph Gautheier—Southwick

Col. Phil Goldstein—Boston

Col. Frank D. Green, Jr.—Merrimac

Col. Abe Levin—Fitchburg

Col. David Hill—Quincy

Col. Edward J. Nasser—Fall River

Col. Frank ““Honest Chuck” Onischuk
—Westminster

Col. Gordon Reid—Brimfield

Col. Richard Ryan—Weymouth

Col. Phil Stella—Weymouth

Col. Leonard Sheinfeld—Boston

Col. Owens Taylor—Ambherst

MICHIGAN

Col. Hubert C. Baugus—Milford
Col. Harold M. Bloom—Midland
Col. Jim Brannan—Boyne City

Col. Billy C. Butts—Benton Harbor
Col. Jerry Crain—Howell

Col. Robert Gerhart—Climax

Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Port Huron
Col. Eldon Hallmark—Hartford

Col. Fred Hullett—Detroit

Col. Charles Manning—Temperance

IN UNITY THERE IS STRENGTH

Nelson’s Auction School—Detroit
Col. David A. Norton—Coldwater
Col. James L. Ockerman—Pontiac
Col. Sherry Olin—Sparta

Col. Raymond Phillips—Dearborn
Col. William Podell—Grand Rapids
Col. Willie Reese—Edwardsburg
Col. Clyde Russell—Caledonia
Col. Douglas Scratch—Highland
Col. Douglas Schuur—Saline

Col. Robert Somerlot—Hillsdale
Col. Tom Sparks—St. Joseph

Col. Robert J. Wellman—Decatur
Col. Arthur Whitman—Holly

Col. Brent Wilber—Bronson

Col. Garth Wilber—Bronson

Col. Mike Young—St. Joseph

MINNESOTA

Col. Donald Babbitt—Conger

Col. Maynard Knutson—Waterville
Col. Audrey Knutson—Minneapolis
Col. Albert O. Maas—Millville

Col. Wayne Pike—Princeton

Col. Edward O. Rogers, Jr.—St. Paul
Col. Charles L. Stigen—Grasston

MISSISSIPPI

Col. Toxey T. Fortinberry—Water Valley
Col. David Gillentine, Jr.—Tupelo
Col. David Gillentine lll—Jackson

- Col. Jack C. Harrell—Pelahatchie

Col. Lew Henderson—Gulifport
Col. Liston Shows—Soso
Col. Pete Yokley—Greenville

MISSOURI

Central States Auction School—Kansas
City

Col. Ken Barnicle—Ellisville

Col. Joe Beck—Sikeston

Col. Lenzie Beck—Sikeston

Col. Quintin Daehler—Mayview

Col. Philip Farrell—St. Joseph

Col. Otis J. Hawthorne—Maplewood

Col. Joe McCord—Sikeston

Missouri Auction School—Kansas City

Col. Richard Mizer—Lonedell

Col. J. H. Shell—Sikeston

Col. Jerry D. Popplewell—Amity

Col. Gene Wilhite—Joplin

Col. Jack White—Eldon

Col. Terry M. White—Eldon

Col. Larry Womack—Mexico

MONTANA

Col. Walter A. Brandt—Great Falls
Col. Earl W. Kinney—Billings

Col. R. J. Bob Thomas—Billings
Western College Auctioneering—Billings
Westmark Auction Service—Shelby
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NEBRASKA

Col. E. A. Camfield—North Platte
Col. Clyde Carnes—Aurora

Col. Kenneth Carnes—Phillips
Col. W. V. “Bus” Emrich—Norfolk
Col. Dean W. Fleming—Atkinson
Col. Dick Glandt—Norfolk

Col. Rod Gillespie—North Platte
Col. John W. Heist—Beatrice
Col. Russell E. Lydiatt—Ashland
Col. Henry Rasmussen—St. Paul
Col. Jim Walker—Omaha

Col. Don Werner—Thedford

Col. Gary Woodring—Omaha

Col. Rex Young—Plattsmouth
Col. Don Zicht—Norfolk

NEVADA

Col. Robert Boyd—Reno
Col. Leo Grindley—Las Vegas

NEW HAMPSHIRE

Col. J. W. Barber—Lebanon

Col. Victor A. Garrison—Exeter
Col. Ray Houle—Center Conway
Col. Merle D. Straw, Jr.—Seabrook
Col. H. M. Watson—Walkertown

NEW JERSEY
Col. Edward F. Barber—Williamstown
Col. Roy Brooks Ill—Sewell

Col. Fred R. Daniel Auctioneers, Inc.—
Neshanic Sta.

Col. Ralph S. Day—Leonia

Col. William S. Day—Mendham

Col. Elwood Heller—Somerville

Col. Esler Heller—New Egypt

Ralph D. Hughes, Richwood

Col. Bob Koty—Flemington

Col. John S. Sadownik—Ventnor

Col. Gerald Sterling—Berkeley Heights

Col. Watson Van Sciver—Burlington

Col. Sidney White—Elizabeth

NEW MEXICO

Col. Harold J. Barnett—Albuquerque

Col. Elmer Bunker—Albuquerque

Col. Monroe Goree—Roswell

Col. Vance McMahon—Albuquerque

Col. Ralph Moore—Truth or

Consequences

Col. James Priest—Clovis

The New Mexico Auctioneers
—Albuquerque

Col. John A. Overton

Col. Morris Ware

Col. P. E. Wilder
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NEW YORK

Col. A. G. Allan—Ronkonkoma

Col. Roy Abbey—Angola

Col. Christopher Adams—Stony Brook

Col. Raymond W. Allen—Niverville

Col. Tim Anspach—Albany

Col. Paul W. Calkins—Peru

Col. John DiBello—Sterling

Col. James Faucett—New York

Col. Clarence Foss—East Aurora

Col. Robert J. Gallow—Bronx

Col. Regina Hayes—Forest Hills

Col. Victor Kent—Cuba

Col. William Kent—Bergen

Col. Dorothy Knapp—W. Nyack

Col. Robert L. Knapp—Denmark

Col. Robert Langley—Tully

Col. Marshall W. Lashway—Peru

Col. C. Prescott Lunt, Sr.—Ontario

Col. Bernard G. Lusk—Rochester

Col. George K. Lusk—Rochester

Col. Donald W. Maloney—Syracuse

Col. William Maloney—Syracuse

Col. Melvin J. Manasse—Whitney Point

Col. Donald Martin—Ballston Spa

Col. Jack McCarthy—Medina

Col. Crawford McFetridge—Penn Yan

Col. Darlene McGinnis—Nedrow

Col. Doyt McGinnis—Nedrow

Col. Mike Merza—Boonville

Col. William A. Moran—New York

Col. Pamela Moore—Woodbourne

Col. Pete Murray—Ballston Lake

Col. T. Edison Ogden—Syracuse

Col. John E. Plumstead—Kingston

Col. Donald Quinion—Hudson

Col. Ronald Reed—Sherman

Col. Norvel T. Reed, Jr.—Sherman

Col. Kenneth M. Rice—Hamburg

Col. Peter J. Roussos—Southfields

Col. Bob Schuster—Cornwall on the
Hudson

Col. Murray Schuster—Cornwall on the
Hudson

Col. Ben Schwadron—Queens Village

Col. Mildred Sivers—Oswego

Col. Theodore Sivers—Oswego

Col. Marvin L. Smith—Silver Creek

Col. Harold Spoor—Baldwinsville

Col. Roy G. Titsworth—Groveland

Col. David H. Tracy—Pavilion

Col. Richard C. Tracy—Dansville

Col. J. V. Trageser—Java Center

Col. Lee Viningre—Grahamsville

Col. Morris Weinstein—Middletown

Col. Craig Wilcox—Bergen

Col. Harris Wilcox—Bergen

NORTH CAROLINA
Col. Kenneth Aycock—Kenly
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Col. Neil Bolton—Winston-Salem
Col. E. Brooks Harris—Henderson
Col. C. D. Carpenter—Conover
Col. James E. Carpenter—Claremont
Col. George K. Dukes—Winston-Salem
Col. Billy Dunn—Maxton
Col. Frank Godley—Charlotte
Col. Johnny Godley—Charlotte
Col. E. Brooks Harris—Henderson
Col. Homer E. Harden—Greensboro
Col. J. Martin Haywood—Rockingham
Col. Ben G. Hoffmeyer—Charlotte
Col. David S. Holland—Greensboro
Col. J. F. Johnson—Liberty
Col. Turner Kees—Hickory
Col. W. Craig Lawing—Charlotte
Col. Forrest A. Mendenhall

—High Point
Col. A. T. Morris—Durham
Col. James E. Mozeley—Charlotte
Col. Willie G. Phipps—Goldsboro
Col. Hugh Simpson—Union Mills
Col. Joe Stockton—Lattimore
Col. Johnnie Sutton—Salisbury
Col. Kenneth W. Teague—Burlington
Col. J. W. Walden—Monrce

NORTH DAKOTA

Col. Norman Aldinger—Cleveland
Col. Edward Heinze, Jr.—Dazey
Col. Wilbert Kroh—Bismarck
Col. Bob Penfield—Bowman

Col. Bud Rice—Tioga

Col. Dick Saunders—Hettinger
Col. James Smykowski—Cayuga
Col. Robert Steffes—Arthur

Col. ElImer Zimmerman—Haynes
Col. Edward G. Stevens—Rindge
Col. Paul W. Lawton—Chesterfield

OHIO

Darbyshire & Associates, Inc,,
—Wilmington

Robert D. Baber, Middletown

Col. Gary W. Cain—E. Springfield

Col. Chris B. Dawson—Waverly

Col. Donald R. Florea—Milford

Col. Herman L. Hart—Bristolville

Hunter-Mayhugh Realty Co.—Hillsboro

Col. Harry W. Kerns—Urbana

Col. Edward King—Washington C. H.

Knotts Auction School—Gallipolis

Col. O. L. Lansaw—Middletown

Col. Howard T. Logan—Greenwich

Col. Mearl Maidment—Bowling Green

Col. James A. Marlowe, Sr.—Warren

Col. Cal Nethro—Lakewood

Col. Harley O’‘Day—Columbus

Col. Edward P. Pfister—N. Royalton

Col. George Roman—Canfield
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Col. Don Standen—N. Ridgeville
Col. Ralph VanderVlucht—Perrysburg
Col. Harold Vaughn—Hamilton

OKLAHOMA

Col. Cecil Abernathy—Oklahoma City
Able Auction & Realty—Lawton

Col. R. D. Bentley—Lawton

Col. Leo F. Brown—Clinton

Col. Lewis W. Campbell—Wyandotte
Col. V. K. Crowell—Oklahoma City
Col. Eddie Douglas—Tonkawa

Col. Orval Free—McAlester

Col. Lee Hickman—Oklahoma City
Col. Clyde Jones—Alva

Col. George L. Lewis—Lawton

Col. Jimmie McPherson—Weatherford
Col. Paul H. Riley—Norman

Col. F. E. Springer—Red Oak

OREGON

Col. Harold E. Ball—Portland

Col. Dick |I. Boyd—Portland

Col. Orland J. Brenner—Medford

Gary Day Associates—Canby

Col. S. J. Frey—Lebanon

Col. Jack Healy—Portland

Col. Donald Heffelfinger—Portland

Col. Donald F. Kennedy—Portland

Col. Edgar Lane—West Linn

Col. Larry Lewin—Salem

Col. Virgil R. Madsen—Junction City

Col. Harold W. Morris—Tigard

Col. C. A. Morrison—Grants Pass

Col. Virgil Munion—Roseburg

Col. Eldon H. Shelley—Eugene

Col. Eldon R. Sherlock—Milton
Freewater

Col. Lynn Walters—Clackamas

Col. Forrest Witthar—Portland

PENNSYLVANIA

Mrs. Tom Berry—West Newton

Cecil and Opal Blair—Parker

Col. Dale Cunningham—New Castle
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. Ralph W. Horst—Marion

Col. Leo Jesion—McKeesport

Col Alfred Traiman—Philadelphia

Louis Traiman Auction Co.—Philadelphia
Col. Wylie Rittenhouse—Uniontown

RHODE ISLAND

Col. Jos. W. Champagne, Jr.—Coventry
Col. Ernest O. Maine—Hopkinton
Col. Max Pollack—Providence

SOUTH CAROLINA
Col. Lloyd Meekins—Dillon
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Col. Archie Moody—Darlington
Col. Stanley O’Neal—Hartsville
Col. Geo. P. Pechilis—Columbia
Col. J. L. Pinckney—Orangeburg
Col. R. Eugene Smith—Bishopville
Col. W. C. Smith, Jr.—Columbia

SOUTH DAKOTA

Col. Richard Flatten—Colman
Col. Wild Bill Hickok—Hot Springs
Col. C. V. Penfield—Lemmon
Col. Richard W. Stene—Beresford

TENNESSEE

Col. Rubert Ainley—Dukedom

Col. Richard W. Bethea—Chattanooga
Col. George Burns—Jackson

Col. David O. Hardin—Greeneville
Col. J. Robert Hood—Lawrenceburg
Col. J. Stanley Tisdale—Memphis
Col. A. Virgil Wilder—Knoxville

Col. Norman Wilder—Morristown

TEXAS

Adams & Adams Auction Service—
Corpus Christi

Col. Mavurice Britten—Groom

Col. Walter S. Britten—Bryan

Col. Dub Bryant—Big Spring

Col. Arthur L. Bunnell—Marble Falls

Col. Phil Bunnell—Marble Falls

Col. Preston Bunnell—Marble Falls

Col. J. E. Conoly—Van Horn

Col. Paul Gaston—Taylor

Col. Grover Howell—Seagoville

Col. Henry A. Ismonde—Houston

J. O. Lawlis Associates—Houston

Col. Jesse F. James—Oklahoma City

Col. Jack V. Ogle—Greenville

Col. Hugo Settle—Amarillo

Col. David M. Sims—Houston

Col. R. J. Smith—Lone Oak

Col. E. W. Strahan—Houston

Col. Barney Welch—Austin

Col. W. J. Wendelin—Henderson

Col. John W. Wilson—Amarillo

UTAH
Col. Andrew Oost—Salt Lake City

VERMONT
Col. Raymond Camire—Burlington

Col. Walter Flatow—Waterbury Center

Col. Terry P. Lawton—Brattleboro

VIRGINIA

Auctioneers, Incorporated—Richmond
Col. W. F. Artrip, Jr—Winchester
Col. C. W. “Buck” Bayne—Covington
Col. D. E. Bumpass, Jr.—Mineral
Col. Willie T. Catlett—Lynchburg
Col. H. H. Chambers—Rice
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Col
Col
Col
Col
Col
Col
Col

. Harold Entsminger, Jr.—Roanoke

. Charles Hope—Arlington

. Morris F. Fannon—Pennington Gap
. Harry D. Francis—Max Meadows

. David H. Gladstone—Norfolk

. 0. D. Jordan—Martinsville

. Melvin Lacey—Dry Fork

Lackey-Saunders Co.—Hampton

Col.
Col.
Col.
Col.
Col.

Col

Jack Peoples—Chesapeake
Dick Price—McLean

Tom W. Reese—Remington
Maury Riganto—Norfolk
Robert B. Ritchie—Richmond
. J. E. Sutphin—Newport

Col. J. D. Vaughan—Keysville

Col. Ray Waldrop—Montpelier
Col. Roy Wheeler—Charlottesville
WASHINGTON

Col. Bob Berger—Pasco

Col

. Ray S. Brock—Pasco

Burnham & Burnham—Thornton

Col. Bud Chapman—Seattle

Col. Bob Etherton—Seattle

Col. Al Gay—Seattle

Col. Bill Johnson—Seattle

Col. Arthur A. Lee—Bellevue

Col. Robert F. Losey, Sr.—Renton
Col. Orville Sherlock—Walla Walla
Col. Wes Wendt—Spokane

Col. Richard E. Williams—Kennewick

WEST VIRGINIA

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

Col

Jim Alvis, Jr.—Rupert

Wilbur S. Brock—New Haven
Ronald Dempsey—Anstead
Leonard F. Eddy—Middlebourne
O. B. Harris—Beckley

James McCutcheon—Parkersburg
A. G. "Dick” Miller—Ceredo
Thomas F. Newman—Pine Grove
B. G. Park—Paden City

Bill Sheets—Buckhannon

Walter Wiseman—Charleston
R. C. “Rick” Woodward—
Barboursville

WISCONSIN

Col.

Jim Appleman—Cashton

Col. Rollie Bast—Richfield

Col. Robert Brandau—Wilton

Col. W. C. Broughton—Hollandale
Col. Lester M. Bue—Beloit

Col. Norm Christensen—Franksville
Col. Earl F. Claver—Mineral Point
Col. Paul Conrad—Westby

Col. Joe Donahoe—Darlington

Col. Jim Esch—Showano

Col. Peter Faith—Whitewater

Col. Tom Frederick—Walworth
Col. John Freund—Omro
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Col. Harold Gavin—Baraboo

Col. Jim Gavin—Reedsburg

Col. Fred C. Gerlach—Brookfield
Col. Dean George—Evansville
Col. Paul George—Evansville
Col. Damon Hamilton—Prairie du Sac
Col. W. C. Heise—Oconto

Col. Lee Hyde—Ripon

Col. Bill Jones—Pickett

Col. Foy Kneisel—Friendship
Col. Don Lloyd—Oshkosh

Col. John Monday—Madison

Col. Neil Nelson—Westby

Col. Mike Nowak—Edgar

Col. Walter Nowatske—Mukwango
Col. Willard Olson—Delavan

Col. John Paffel—Comstock

Col. Gerald Pearson—Plainfield
Col. Pat Riley—Waupaca

Col. Erwin L. Stewart—Durand
Col. LeRoy Teske—Berlin

Col. Howard Thompson—Evansville
Col. Victor Voigt—Reedsville

WYOMING
Col. Earl W. Conner—Kemmerer
Col. Hugo Ward—Greybull

ELSEWHERE

Col. Charles Benovoy—Ottawa, Ont.
Col. Bob Crockett—Kingston, Ont.

Col. Ken Hurlburt—Ft. MacLeod, Alta.
Col. Ross Kemp—Stratford, Ont.

Col. Charles Stocks, W. Clayton, Canal Z.
Ladies Auxiliary to the NAA

The Members Say...

Dear Bernie:

Enclosed are the dues for Dan, Dale
and Mark Danner. Mark is a new mem-
ber, who just completed Joe Riesch’s
Auction College. He is 9 years old. Mrs.
Reisch mentioned that Mark is the young-
est graduate from their college in 38
years.

Mark has been working at our sale
the last 3 years which helped him a lot.
He cried his first sale last Saturday. He
did very well, his gestures are very good
and we all think he’ll do well after 2 or
3 years work.

Tim is doing fine, he does 80% of our
selling. If the service takes him I’ll

IN UNITY THERE IS STRENGTH

have to go back to work. We opened a
new sales barn 11 miles north of Fondu-
lac, Wisc. Sales will be once a month
up there.

Between the new barn and inventory
were pretty broke. We are ready to go
with merchandise and our outlets. I
hope it picks up soon, as all we have been
doing this summer is carrying our own.
The same is true in the immediate area
with other sale barns that sell our type
merchandise.

I always thought the midwest should
tell the tale for the whole country. May-
be we could hear a few reports from
around, which in turn could lead to new
1deas in times like this, it may help a
few.

Last week we had our best sale for the
last 8 weeks. I look for it to pick up
when school starts and run strong til
Christmas. After the first of the year
I don’t know anything. This is my view
point.

Gods Speed To All,
Dan Danner
Grayslake, Illinois

GAVEL TIE-TAC

OF DISTINCTION 5

ALSO WORNAS =

LAPEL BUTTON
Gold Plated With
Ruby Sleeve Guard

BUY FOR...

Yourself e Giftse Resale

ACTUAL SIZE

MAIL CHECK OR MONEY ORDER TO

Col. THax Pollack

P.0. BOX 9, PROVIDENCE, R. I. 02901
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Introduction to Basic Appraisal
BY RICHARD W. BRONSTEIN

You may wonder why an introductory
real estate course contains a session on
appraising, if you do, then you need this
session. If you are to attain even a mod-
est degree of success in the field of real
estate sales, you will be involved with
appraisals. What is an APPRAISAL?
IT IS AN OPINION OF VALUE. But
the opinion is only as good as the source
and the basis for the opinion or con-
clusion. If we say that there are TWO
TYPES OF APPRAISALS — formal and
informal — the informal being that com-
ing from a layman or someone uneducat-
ed in the appraisal field and not founded
on basic data as opposed to the formal
appraisal prepared by the professional
appraiser with his conclusion predicted
upon careful study of the physical prop-
erty, the three recognized approaches to
value as well as his education and ex-
perience. Therefore, for the purpose of
this discussion we will define an ap-
praisal as an educated opinion of value
based upon factual data and substanti-
ated by written evidence.

It is my hope not to teach you how to
prepare even the simplest appraisal but
to familiarize you with what an appraisal
is and how it can help or hinder some-
one in the real estate sales field.

While it is not my desire to complicate
things or confuse you with a lot of name
dropping and definitions, I think we
might start by clarifying what value 1is.
To me VALUE IS THE relationship be-
tween a commodity and those who desire
it. One might say it is the worth and
desirability of an object or its utility.
You might understand that VALUE IS A
SUBJECTIVE THING: it changes. VAL-
UE to me as opposed to value to you 1s
also different since utility and the re-
lationship between the would be pur-
chaser and the commodity changes from
day to day and from person to person,
so to value changes in the same fashion.
Now if I haven’t confused you so far
you might note that Stanley McMicheal
LISTS SOME FIFTY-FOUR variations
and kinds of values in his McMicheal’s
Appraising Manval and further defines
an extensive amount of them. He starts
with the letter A - ABSORPTION VALUE
to WARRANTED VALUE and goes pret-
ty much through the alphabet. It is not
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my purpose to define these fifty-four
types of value; for in the appraisal pro-
fession we are primarily interested in
MARKET VALUE as it is often referred
to.

This according to the American Insti-
tute of Real Estate Appraisers is ‘“‘the
highest price in terms of money, which
a property will bring if exposed for sale
in an open market, allowing a reasonable
time to find a purchaser who buys with
knowledge of all uses to which it 1is
adapted, and for which it is capable of
being used.”

Sometimes in appraising we are asked
to estimate the FORCED SALE VALUE
or INSURABLE VALUE. One might ask
why so many values. I am about to
give you fifty-four answers. However,
if we stop and reflect why we need ap-
praisals we may have some understand-
ing of why we need certain values. We
need appraisals for estate tax proceed-
ings, for employee transfers, we need
appraisals for condemnation, when part
of a property is taken, we need apprais-
als in condemnation when a full proper-
ty 1s taken, we need appraisals
for insurance purposes, for the pur-
pose of establishing real estate taxes, we
need an appraisal in marital actions
where there is a divorce pending and
real property is owned, or in partition
actions between two partners or when
properties are being foreclosed or prop-
erties are held by bankrupt estates, prop-

AUCTION has seven digits and Massa-
chusetts allows but six on their license
plates so Robert E. Chaffee, NAA mem-
ber from Monson, Mass.; derived another
method of getting the message across.

IN UNITY THERE IS STRENGTH



We Can
Consistantly Supply

You With Antiques
For Your Auction

Sales On Consignment.

You Need Only Supply References
Or Good Credit Rating.

Write Or Telephone if You Have Interest.

. TAYLOR ASSOCIATES, INC.

Address P.O. Box 6672
Philadelphia, Pa. 19149
Ph. 215-Fi. 2-9138

h Y e T
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A. MARCUS

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE

ESTABLISHED 1908

Auctioneers largest supplier of National Brands — Close
Out and Promotional merchandise. Complete lines of Nationally
advertised brands. Names such as ““Black & Decker’,”Colman
Cable”, “’Skil”, ““Chicago Pneumatic’, ‘“Sunbeam’’, “’Mirro”,
“G.E.”, “"Cannon Mills,”” ““Husky”, ‘’Proctor-Silex’, “Wilton”,
“""erlbrc:ts"""ﬂIr “Sharp. Elec.”, “Westclox”, ““Ronson’’, to name only
a few.

In addition to our regular lines of merchandise, we are |
constantly receiving large quantities of closeout merchandise of
all types. Everything from tools to towels can be had at prices
much lower then their original cost. Our three floors are
packed full with appliances, radios, T.V.’s, stereos, watches, soft
goods, tools etc.

Come to our showrooms and see samples of the above
mentioned merchandise. If you are unable to visit us here in
Chicago then write or phone us at our expense. We will be
happy to send you a sample order - or describe in detail some
of the outstanding values. AIll merchandise is fully guaranteed
over the counter replacement on all defective merchandise.
Recommended by ““Col.” Skeen of Roselle, Illinois and ‘“Col”
Quick of Aurora, Ill.

All merchandise shipped on same day as order is received.
One stop will cover your every need from the Largest Complete |
Stock to your smallest fillin. We are here to help you make T

1971 your biggest year.

A. MARCUS

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE
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erties are being traded or exchanged or
we need a value for our bookkeeping
base for accounting, sometimes we need
a value to establish an asking price or a
value 'upon which an offer to purchase
is made. You probably would run into
the VALUATION FOR MORTGAGE
PURPOSES as a real estate salesman.
Regardless of the purpose of the ap-
praisal there should be no reason for a
salesman to fear an appraiser or an ap-
praisal providing it is a legitimate prop-
erty sale and the building improvements
are safe and sound. In mortgage apprais-
als, the institution requiring the report
is primarily concerned with SECURITY.
When I say SECURITY, it is not just
value, because as I stated before a value
changes. The lending institution wishes
to be assured that the value of the prop-
erty will not diminish at a faster rate
than the mortgage amortization and that
the owners equity will always have some
value thereby avoiding a fore-closure.
Often times as an appraiser people ask
me - how do you value a property. The
simple answer is through research and
application of formulas and theories.
This doesn’t satisfy too many people.

AUCTION

COLLEGE

TERM OPENS SOON
FREE CATALOG

WORLD’'S LARGEST SCHOOL
13,000 Graduates—Over 37 Years

LIBRARY & TRAINING RECORD
10 Books on All Phases of
Auctioneering

REISCH AUCTION COLLEGE
Mason City, N. lowa 50401

Where The Nation’s Leading
Auctioneers Teach You.
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CLASSICALLY we have three approach-
es to value that are recognized in the
courts. They are known as the MAR-
KET DATA APPROACH which is also
known as the DIRECT SALES COMPARI-
SON APPROACH or COMPARABLE
SALES APPROACH; the INCOME AP-
PROACH OR CAPITALIZATION AP-
PROACH as it is also known and finally
the COST APPROACH or SUMMATION
APPROACH. Many theorists would tell
you that all three approaches really
stem from the market and I would
heartily agree to this.

Taking the most important first, the
Market Data Approach, is primarily a
comparison of properties that have been
sold, leased or rented in an open mar-
ket by COMPARING THE ATTRIBUTES
OF EACH PROPERTY or comparable
with the features of the subject prop-
erty. Sale prices are adjusted to reflect
individual differences between the prop-
erties such as lot sizes, construction,
quality, extras and the like. Ideally all
comparable sales after adjustment would
indicate the same conclusion of value.
Since each piece of real estate is UNIQUE
and not all buyers and sellers are in-
formed, we will find some variances.
Comparable sales will in most instances
establish a range of value with fair mar-
ket value being in essence the MOST
PROBABLE SALE PRICE.

We can all point to instances where
properties are sold for more than they
could possibly appraise for. Many times
if we research the sale we can find out
why. In comparing properties we try to
compare APPLES WITH APPLES AND
PEARS WITH PEARS; ranch style dwel-
lings with ranch style dwellings; indus-
trial vacant land with similarly zoned
industrial land or similar size and topog-
raphy. When we search our comparable
sales we always look for sales which
have been made as close to the date of
valuation as possible. We attempt to
use only arms length transactions, not
estate sales, not related sales or sales
made under duress. In the Market Data
Approach we can develop UNITS OF
COMPARISON such as sale price per
square foot, per front foot, gross rent
multipliers and the like.

As Professor Richard Radcliffe indi-
cates fair market value or most proba-
ble sale price is an estimate which falls
within a probability range. In the near
future we may be establishing probabil-

IN UNITY THERE IS STRENGTH



ity ranges rather than exact values. Now
just so that we don’t get confused, let
me state that value is not price. They
can coincide but, price is not necessarily
value. The Market Data Approach in
many ways reflects certain things the
other approaches cannot reflect particu-
larly in the sale of owner occupied prop-
erties where certain amenities which ac-
crue to the property owner are not
readily translated into a stream of in-
come.

When we consider the INCOME AP-
PROACH to value we are considering the
PRESENT WORTH OF FUTURE BENE-
FITS, the VALUE OF THE STREAM OF
INCOME THE PROPERTY GENERATES
when rented to another party, THE
VALUE OF THE DEPRECIATION SHEL-
TER and the VALUE OF THE PROP-
ERTY AFTER the rental period and the
REVERSIONARY VALUE.

When we consider income, we are con-
cerned with NET INCOME. While gross
income can indeed be impressive, if it
leaves no profit, the property is of little
value. Although often in the Market
Data Approach we will use the GROSS
RENTAL OF A PROPERTY and com-
pare it with the GROSS RENT MULTI-
PLIER OF ANOTHER PROPERTY; THE
GROSS RENT MULTIPLIER being the
ratio of gross rent to sale price. This
is at best a crude tool, although often

times quite ‘useful.

In the Income Approach we have a
great number of alternatives, the real
estate salesmen or broker normally uses
what we call the PROPERTY RESIDUAL
TECHNIQUE. They take the net in-
come capitalize it by a figure whose
source often is a mystery to all includ-
ing the user and by some miracle arrive
at a value. In the early days of apprais-
ing this was acceptable. Some brokers
often use a rule of thumb multiplying
the gross income by a factor. The only
rule of thumb that I recommend is not
to use rules of thumb at all, but to in-
vestigate each situation on its merits.
While these rules of thumb are often
right, they are often wrong too.

Entire courses are given in income
evaluation of properties including the
American Institute of Course No. II, the
Elwood Course Approach and new cours-
es offered by the SRA and the American
Institute. In a few pages I cannot hope
to impart the essence of any one course,
but if you think you understand the In-
come Approach see if you understand
these terms or see if they are at least
vaguely familiar with you - terms such
as the Building Residual Technique, Land
Residual Technique, Inwood Coefficient,
Hoskold Sinking Fund, Sinking Fund
Factor, Equity Yield, Elwood Formula,
Mortgage Equity Capitalization and the

REPPERT
SCHOOL OF
AUCTIONEERING

Tuition $200.00
For 3 Week Term

Also Home Study

Founded in 1921

Decatur. Indiana

Box 189 46733
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N BE AN 7 J
AUCTIONEER! X

/

ENROLL TODAY!

Being An Auctioneer Is An
Honorable, Pleasant and Profitable
Profession. No Capital Is Required.

» » . » »

WRITE FOR BROCHURE AND APPLICATION TODAY

MENDENHALL

School of AUCTIONEERING

U S HWY 29& 70 W (1.85) PHONE (AC-919) 888-7 165

HIGH POINT, NORTH CAROLINA
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The third method of -calculating
fair market value 1s through wuse
of the COST APPROACH, REPLACE-
MENT COST OR SUMMATION AP-
PROACH, whatever you wish to call
it. The first step is the Calculation of
Land Value; the second step is the Cal-
culation of the Replacement Cost of the
improvements as of the date of the ap-
praisal; the third step is the Calcula-
tion of Depreciation; the fourth step is
the Subtraction of the Depreciation
from the Cost of the improvements; the
fifth step is calculating and adding the
Depreciated Value of the Building Im-
provements, the Land Improvements and
the Land, the sum being the Fair Market
Value. It sounds simple.

First, the calculation of land value
is fairly straight forward in areas where
there are recent land sales. Sometimes
land values have to be abstracted but we
won’t go into that. Again in calculating
land values we have to compare apples
with apples, residential lots similarly
zoned to the subject property that are
in comparable locations offering similar
amenities. Sales should be as recent as
possible as in the Market Data Approach.

Next, in estimating the replacement
cost of the building we can do it in sev-
eral ways. If it is a new building we
can sometimes update the original cost
using certain indexes. We can use
certain cost manuals, we can use the go-
ing rate of construction in the area by
checking with builders, or we can do a
quantity take off from blueprints pric-
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ing each element within the building
both material and labor. The next step
depreciation is the most uncertain. We
can of course determine the obvious de-
ferred maintenance such as painting and
decorating.

The physical depreciation or deteriora-
tion which is due from aging of the struc-
tural components is difficult since we
can’t see into the foundation or other
components, we do know that certain
portions of buildings depreciate faster
than others, roofs may last twenty years,
foundations may last eighty years. There
are two other factors we must be con-
cerned with; functional obsolescence and
economic obsolescence. If a property
suffers certain features which are obso-
lete, it suffers a depreciation. This can
be architecturally in design, overim-
provements or in a nature of things that

are lacking. Some factors of functional
obsolescence are curable such as doors
that swing the wrong way, heating sys-
tems; while other items are incurable
such as thick walls and foundation.

The last diminishing factor to be con-
sidered is economic obsolescence, this
stems from things outside the subject
property which tend to diminish value
such as the presence of deleterious fac-
tors 1n a neighborhood, railroad tracks,
the current economy of an area, strikes,
high speed traffic and things of this na-
fure. Picture if you will the numerous
assumptions that are necessary in cal-
culating depreciation from all causes as
well as calculating replacement cost and
calculating land value and we see that

BUSINESS CARDS

EMBOSSED

$7.00 per 1000
\ = 2 color - $9.00

Either emblem $1.00 extra

CARDPRINT
701 Park Ave., Galion, Ohio 44833

School Of Auctioneering

and Public Speaking
Home Office 1163 Sec. Ave.

Gallipolis, Ohio Phone 446-2917
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NATIONAL NASHVILLE

AUCTION INSTITUTE AUCTION SCHOOL
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Bryan, Tex. 77801 Term Soon, Free Catalog.
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Write for our free catalog
G. 1. Approved

Be An AUCtioneer Nashville Auction School
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Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102
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\ Box 597 Hastings, NB 68901

AUCTION CLERKING SUPPLIES
Agreement & Settlement Contracts

Triplicate Copy Clerking Sheets . S = i
Buyer Registration Pads ¥
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Attention Auctioneers and Antique Dealers

Direct Importer — Wholesale Antiques

After 22 years of running a West Coast Antique Auction Circuit
and supplying other auctioneers, I have decided to offer antiques
to the Trade in Sea Van Quantltles Only. I warehouse in England
and on the continent, but to save you money prefer direct containers
from the country of your choice direct to your door. I am aware of
the problems and will take care of customs, packing, duty, trans-
portation, etc. Our shipments will be reasonably priced, broken
down each item F.O0.B. your door. Cases will be assorted as to the
best buys of an area and as large an assortment as possible. (Special
items may be included on request if available). Now importing
approximately 200 containers a year.

Write your needs to my office,

LYNN WALTERS, CLACKAMAS, OREGON
PHONE 503-654-3000

I'll be in Europe but will shortly contact you for more information.
If you are coming to Europe, I can meet you by appointment.
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There’s REAL MONEY in

AUCTIONING
MOTOR FREIGHT

EQUIPMENT

—

TRUCKS
TRACTORS
TRAILERS
ENGINES
PARTS
TERMINALS
ICC RIGHTS
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H. J. GRAY CORP.

CARL RUBINSON, SALES MANAGER

201 Collins Drive, Cherry Hill, N.J.
112 Ferry Street, Everett, Mass.

L
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CALL OR WRITE US

1616 P St., N.W., Washington, D.C. 20036
Call (202) 269-3258 and 269-3257

|
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there are many, many assumptions which
tend to limit the accuracy of the cost ap-
proach. As we investigate older build-
ing improvements we find that the as-
sumptions become much greater, we are
concerned with replacement cost rather
than reproduction cost since we can-
not reproduce many of the older struc-
tures and the elements of depreciation
are often questionable.

Today, the courts place the greatest
emphasis upon the Market Data Ap-
proach with the Cost Approach being
given little 1if any emphasis except in
instances of special purpose properties
and sometimes in newer building im-
provements. While every appraiser
should master the Cost Approach and
every real estate salesman be familiar
with costs, it is of less value than the
knowledge of handling income and mar-
ket information.

Quite frankly, in the preparation of an
appraisal you don’t start with the Cost
Approach or the Market Data Approach,
we start by defining the problem, estab-.
lishing a method of attack, the date the
value is to apply and proceed from
there.

Greg Wegener, Cornlea, Nebr., five
year old son of Mr. and Mrs. Mylon
Wegener, presented a medley of singing
lyrics at the 1971 Amateur Contest. One
of the manv reasons it was a difficult
contest to judge.
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FALL SPECIAL !

DESIGNED BY OUR OWN ENGINEERING STAFF, FOR YOUR
MOBILE RIG!

IDEAL FOR CAR OR TRUCK! AT AN IDEAL PRICE!

One — Precision Electronics Mobile Amp. — Model S-30 MAC
One — Shure Microphone — Model 275

Two — Jensen Indoor/Outdoor Horn Speakers — Model V-100
Suggested Retail Price: $324.65 Our Price $229.95!!

Same as above, but with Shure Model 545 Microphone —
Top ’O The Line!
Suggested Retail Price: $408.10 —— Our Price: $299.95!!

All Prices F.0.B. Our Warehouse — Write for Free Catalog!

Also Authorized Dealers for Genuine ‘“Amplivox” Portable PA’s.

Stage 70 Corporation, P. O. Box 1121, Decatur, lllinois 62525
Telephone — Area Code 217/8770414

Our New Western Representative: |
Mr. Mike Coolidge, Northwest Auction Company, 2029 Grand

Ave., Billings, Montana—Phone—Area Code 217/2524106

We need representatives in other parts of the country — Write
to R.D. Wilder, Director, Amflora Electronics Division of
Stage 70 Corp., P.O. Box 1121, Decatur, lllinois 62525!

STAGE 7

C O R P O R A T I O N

P.O. BOX 1121 _ DECATUR, ILLINOIS 62525 ___ 217/877-0414
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ONE OF THE BOYS

A U.S. Senator, on an inspection tour
of an army training camp, put on army
fatigues and walked among the troops.
This caused one G.I. to call out, “Hey,
soldier, you look just like my senator.”

“I am your senator,” came the reply.

The G.I. shook his head in amaze-
ment. “Boy,” he finally said, “you sure
must have a tough draft board.”

VERDICT

A man charged with murder bribed
a friend on the jury to hold out for a
verdict of manslaughter. The jury was
out for a long period of time, but at last
brought in a verdict of manslaughter.

Upon visiting the prisoner the follow-
ing week, the friend was thanked: ‘“I'm
much obliged. Did you have a tough
time convincing the others?”

“Tough is right,” replied the friend.
“The other eleven wanted to acquit you.”

STOLEN EVIDENCE
The following poster was distributed
by the police department of a small town:
“Will the person who took the three-lay-
er chocolate cake from the sergeant’s
office please return same. It is needed
as evidence in a food poisoning case.”

DIFFERENCE
The old rocking chair’s got me?
No, that’s too deflating.
According to my crossword puzzle,
I'm rusticating.

GRANDMA'’S VIEWPOINT

The young miss, who had no genera-
tion-gap problem, was having a heart-to-
heart talk with her grandmother about
her school work, her boy friends, etc.

“Tell me, Grandma,” she said sudden-
ly, “at what age are men the most fun?”

“Men are like record players, honey,”
replied the elderly lady. “They play at
different speeds according to age but
they are nice to have around at 33, 45 or
78.
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MIND

The physician came into the waiting
room, took the husband by the arms and
saild, “I regret to tell you, but your wife’s
mind is completely gone.”

The husband, ‘unimpressed by the
news, replied: “I’'m really not surprised.
She’s been giving me a piece of it every
day for the last 15 years.”

COMMISSION

Salesman became fed up with poor de-
liveries his company was making which
caused cancelled orders and lost com-
missions. He decided to quit and join
the Army.

He walked into the recruiting station
and announced his intention to make a
career in the military.

“I suppose you want a commission,”
said the officer.

“No, thanks,”” was the reply. “I'm
such a poor shot that I'd rather work on
straight salary.”

JOY

The businessman and his wife were
spending their usual quiet evening at
home when a sudden tornado ripped off
the roof, picked them up and set them
down safely about a mile from their
house.

The husband, seeing his wife sobbing,
said, “Don’t cry, dear. You're safe now.”

“‘m not frightened,” she sobbed. “I'm
crying because I'm so happy. Do you
realize this is the first time in 10 years
we’ve been out together?”

GAMBLE
Husband: “I’m going to discharge our
chauffeur. This is the fourth time this
month that we nearly had a fatal crash.”
Wife: “Oh, be a sport and give him
another chance.”

SKINNED
Wife showing husband new expensive
fur coat she just bought: “One can’t
help but feel sorry for the poor thing
that was skinned for this.”
Husband: “I appreciate your sym-
pathy.”
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BUY BELOW WHOLESALE
“OUR _PRICES CAN'T BE BEAT”

BEST ln Serwce-Pnce-Quahty

Ea. $3.50

LRY
MEN’S GOLD W’ATDH 1WITH
EXPANSION BAND—Boxed .......................

Ladies’ Gold Watch with Expansion Band . ...Ea. $ 4.50
Men's Calendar Watch with Matching Band..._..... Ea. $ 4.00
Ladies’ Pennant Watches, Deluxe Styles................ Ea. $ 4.00
Men’'s Diamond Jim Brady Watch with Band........ Ea. $ 4.75
Men's ““Skin Diver’' Watech with Calendar..............Ea. $ 6.00
Ladies’ Deluxe Round Face Watch with Band........... Ea. 00
Ladies’ Nurses Watch with Band... e 25
Ladies’ Square Face Watch with Suede Band. ... Ea. 25
Men’s Deluxe Water Proof Watch with Band. ... . .. Ea. 00
Men’s Automatic Watch with Calendar.................. ... Ea. $10.00
Men’s Day and Date Deluxe Calendar Watch......._ . Ea. 5
Men’'s CRONEL ‘‘25"" Swiss Calendar Watch...... . Ea. 0
Men’'s HELBROS Watch, Beautifully Boxed.............. Ea. 5
Ladies’ HELBROS Dress Watch—Deluxe. T 1 AR
Men's 17-Jewel Calendar Watch—Swiss . . Ea. $ 8.5
Men’s HELBROS Dress Watch—Gold or Silver. Ea. $11.5
Men's HELBROS Calendar Watch—Silver Only._..._Ea. $12.5
Ladies’ HELBROS 2 Diamond Watch... ..Ea. $17.5

Men's 17- JEWEL DAY-DATE DRESS WATCH _Ea.
Ladies’ BRILLIANT CUT—HAND SET

173 STONE WATCH ... B
WALTHAM Ladies’ Spnrt Wateh w. Suede Band._. Ea,

STANND WWw NIRIO-N PUN-—DNOONSUNUSDH A

NDOOONC OO OOOU e ooOONDL, W
= —J—J=1—]—J4d, f =0 _J=l=N -0 Y= =T =] =200 [—==F—-F =03 § N1 f-:nﬁﬂgﬂﬁgc

HILTON 17-Jewel Men's Dress Watch w. Band_.____Ea.
HILTON Ladies’ I{} Diamond Dress Watch......._... Ea. §2
HILTON Ladies’ 4-Diamond Dress Watch... ... Ea. §I
Men's Deluxe DIGETIL Watch with Band.. ..Ea.
Men's Auto. Day-Date Dress Watch with Band . Ea. $1

JAMES BOND 007 SPY WATCH WITH

HOUR WINDOW ..Ea.
BRONCO WESTERN WATCH—for CHILDREN _Ea.
Ladies’ HEART SHAPED DRESS WATCH

$
;
$
$
Gold or Silver .. ... oo Ea. §
Men's or Ladies’ Sunglasses—Boxed....... ... Doz. §
Men's Hamilton Gold Coin Watch—24 Jewels. __ _Ea. $3
Men's Waltham Electric Watch—Waterproof ... Ea. $2
Cronel *‘‘400'" Skin-Diver Wateh. ... . . Ea. $1
Men’s or Ladies’ Ralncoats with hood................_. _Doz.$ I.
Louls D'OR Perfume—$20.00 Retail.......... . ... Doz. § 5.
Spray Perfume, Boxed—I1000 Sprays....... .. . Doz. § 2.
I0 Pe. French Perfume Set, $20.00 Retail Per Set § 2.
TIFFANY Perfume—2 o0z.—Gift Boxed . ... Doz. $12.
Glamorous FILIGREE Spray Perfume.. .. ... Doz. $ 5
2 pc. RUSSIAN LEATHER Cologne Set ~  Doz. $12,
4 pc. RUSSIAN LEATHER Cologne Set_.._ . ___Ea. $ I.
2-0z. ORIENTAL JADE Men’'s Cologne......... ____Doz. $ 3.
2-0z, Men’s RUSSIAN LEATHER........................_. Doz. § 3.
Ladies’ Wallets with 40 Wlndnws Boxed .. cozlings B3
Men's Wallets, Boxed... e Doz.$ 4
Ladies’ Deluxe Clutch Purse... ...Doz. § 7.
Trucker’'s Cowhide Wallet with 5 Cnmpartments .Doz. $17.5
Necklace and Earring Set. AURORA
BOREALIS. Asst. Colors .. e ..Doz. $18.00
Men's ROYAL STAR WATCH
250" WITH 38 S1DNES ... s Ea. $ 7.50
AURORA BOREALIS ACORN Necklace.. ... . Doz. $ 5.90
AURORA BOREALIS HEART Pendant.. .. .. Doz. $ 7.20
NITE 'N DAY Reversible Necklace—
Pearl and Rhinestone... .....Doz. $ 9.00
Reversible Necklace with Mnt:hmu Earrinu Set___Doz. $18.00
Deluxe 4-pc. Pendant & Choker Set w, Earrings.... Set $ 2.00

APPLIANCES 'n HOUSEWARES

ELECTRIC CAN OPENER—

AUTOMATIC oo Ea. $4.25
Elec. Can Opener—Knife Sharpener—Btl, Opnr.._. Ea. $ 6.00
Electric Portable Hand Mixer........................ ... Ea. $ 5.75
2-Slice Automatic Toaster—NAME BRAND......... Ea. $ 6.25
4-Slice Automatic Toaster—NAME BRAND. ... .. . Ea. $10.00
2-Speed Blender—PROCTOR-SILEX Heavy Duty _Ea. : 9.50
45-pe, Beautiful Deluxe Dinnerware SHI‘ .......................... 4.80
Electric Corn Popper—with Glass Lid... R W )
Steam 'n Dry Iron—~NAME BRAND.. ey = 0 g 5.90
HAMILTUN BEACH Electriec Cordless Knife Ea. $ 5.00
Electric Mixer on Stand with Bowl............ . ... Ea. z 9.50
MIRRO Automatic Perk.—9 Cups............................. Ea. $ 5.00
10-pe. Hard TEFLON-11 Set—HAME BRAND _ Set$ 7.50
7-pc. Hard TEFLON-II Set—In Avocado Only... ... Set § 9.00
6-pc. Avocado ROYAL CHEF Alum. Cookware.......Set $ 5.90
49-pc. Cook-N-Serve Ensemble—Guaranteed for

5 Yrs. Also Ovenproof.....oooviivr sy Set$ 7.50
QB-Pc. Dinnerware Set—Ret. $198.00 ... .. .. . per set $30.00
6-pc. Stainless Steel Steak Knife Set..... ... .. Set § 2.50
Lite Up Mirror w. Travel Case—Just Turn On.. .Ea. $ 4.25
Small Floral Pitcher & Bowl Set. Doz. Sets $ 7.20
Beaut. Mahogany Dancing Doll Jewelry Chest. ... Ea. $ 3.50
Musical Beer Stein—Large Size ..., Ea. § 3.50
19-pc. Decorated Handle—Sheffield, England

Cutlery Set . ...Set $ 6.50
15-Pe. Decorated Handle Gutlary in Book Chest.... Set$ 3.50
50-pe. Stainless Steel Flatware Set, Gift Boxed. ... Set$ 7.50
EVERSHARP 3-pc. Stainless Steel Carving Set.__Doz. $ 8.80
EVERSHARP 6-pc. Deluxe Steak Knife Set .. Doz. § 8.80
5-pe. Kitchen Knife Set—in Wooden Display Rack Set $ 2.00
3-pc. Wood Animal Famlily Set. . Dozen Sets $ 5.00
21-pe. Deluxe Carving Set—Pkd. in Deer Chest ... Set ;lﬂ .00
(4-pe. Deluxe Carving Set—Pkd. In Deer Ghest Set § 7.50
6-pc. Steak Knife Set—|n Display Box........ ... "Doz. $ 8.00
4-pe. Stainless Steel Place Setting Set Doz. Sets $ 9.00

TOOLS
50 FT. DROP CORDS—

ALL COPPER WIRE ) Doz, $15' 0
20-pe. Socket Wrench Set... ,El ; 1.75
74" ELECTRIC SAW — BY FIAM .......................... 14.50
4" ELECTRIC DRILL — BY RAM.. Ea. $5.90
4-pc. Up to ““1%'" Industrial Open End or

Box Wrench Set .. ....Set $11.50

(1-pe. industrial Open End or Box Wram:h Set....Set $ 6.50
8-pe. Heavy Duty Open End Wrench 3et in Gllp Set $ 3.50
I1-Blade Camping Knife with Hulder oteo Ba & 1¥D
74" Black and Decker Electric Saw. .. e Ea. $18.50

16-02. Steel Hammer... " Dnz.: 6.25
19" Deluxe Tool Box with All Metal Trny .................. Ea. $ 2.75
Deluxe Carded Wrench Key Chain—Hot Seller...Doz. $ 2.50
LUMIJET Disposable Flashlight. .. ... . _ ... ... Doz. § 8.60
29-pc. BLUE TEMPER DrIII Bit Set........................ Set § 7.90

X RADIOS ‘'n NOVELTIES
6 TRANS. RADIO WITH CARRYING

CASE & BATTERY.. Ea. $2.25
Large Twin Eye Radio—Battery/Electric—AM_ ... Ea. $ 4.75
Large Size AM/FM Radio Battery/Electric #2019..Ea. 9.00
TOILET SEAT RADIO ““JOHN""—ASss't, Gninrs....Ea. 7.50

Deluxe TONY-SONIC AM/FM—AC-DC Radio......Ea. $ 9.00
Deluxe 3-Band—Police—AM/FM Radio............ ... . Ea. $14. 5l]
9-Band Solid State Deluxe Multi Zone Radio .. Ea. $38.0
Beautiful Plush Poodle Radio—Ass’'t. Colors..._ ... Ea. $ 4.5
DELUXE CHARGER RADIO—#1| SELLER.

AM/FM RADIO-BATTERY/ELECTRIC ... Ea. $12.8
Walkle Talkie Set—Solid State—Complete... ....-.....Sat 9.0
4 Speaker AM/FM Mahogany "’ahla Radiu .............. 22.5
Men's Z-pc. Deluxe Sweater Set... ...Per Sat 5.0
Automatic Needle Threader—Boxed... ...Gross $ 8.0
Disposable Butane nghter-—[}Isnla:o.r ‘Boxed. . -Doz. § 5. 90
MEN'S WINDPROOF LIGHTERS —

Carded or Boxed . ..doz. $ 2.00

" - I.AS'I' MINUTE SPECIALS
45 PC. DI ERWARE SET—

UNBREAKABLE . Set $4.80
Deluxe Beacon Blanket—72"x90"— Ass't cnlur; -ueER. § 2.50
Men's Deluxe Tee Shirts—Top Quality Doz. $ 4.50
Cannon Towels—Giant Size... 4.........._.Daz. 6.90
3-pc. Ladies’ Luggage-Tote Bag Sat —— 1 g N 1
New Magle 10 Color Pen.. ..Doz. $ 5.90
Matching Umbrella and Bau ‘Set ... _.Doz. Sets $13.00
8-Track Auto Stereo Tape Player with

2 Speakers and Bracket—Complete Set. . ... .. .. Set $30.00
0Old Fashion Large Size Kerosene Lamps......_.......... Doz. $24.00
Giant Stained Glass Kerosene Lamp, Boxed.............. Ea. § 2.00

(10x50) Binoculars with Leather Carrying Case ... Set $16.00
24-Pc. INDIA Brass Candleholders—

Tea & Tableware... . S0t $15.00
3-Dimensional Large Ass't. Picture Scenes. . .. . . .. Ea. § 4.00
PLAY-POKER SLOT MACHINE—DEALS A

NEW HAND EVERY TIME YOU PULL THE

BANBLE g GASTERL PITCH 1T

0 E R —_

TROUBLE FREE—Made in Japan. ... Eu- $2.00
Large Size Ass't. Plush Toys... e ...Doz. $16.00

3-BLADE SCOUT KNIFE.. ..Doz. § 4.80
DELUXE ALL SWISS 12 WATCH ASS T

12 WINNERS—AII Boxed . ........,....-...SGH.OU
Men's Stretch Socks — Ist Quality... reeerreennne.d0Z. $ 2.50
I0 Page Photo Album . ...doz. $16.50
Barking Pnndle—Battery Dperated ...doz. $24.00

ANTIQUE W0OD — SPICE RACK RADIO.. .. Ea. $12.80
BEAUTIFUL LADIES' HEAD SGARFS—-

Ass't. Colors .. .. .._...Duz.i 1.90
SPAULDING GOLF BALLS.. doz. § 3.90
PANTY HOSE — Ist QUALITY... ...doz. $ 3.90
Beautiful Framed Picture with Clock Inside . .Ea. § 7.50
Pre- Recorded 8 Track Cartridge Tapes—

Ass't. Top Tunes .n....Ea. $ 1.90
Musical Revolving Doll—Beautifully Dressed.. ... .. Ea. $ 3.90
3-pc. Men's Wallet and Keycase Set. Set § 3.00
Beautiful Ass’'t. Pendants and Earr:ngs—Buxed Doaz. $ 2.00
Draw Poker Slot Machine. e Ea. $ 2.50
Assorted Battery- Dperated Deluxe Tnys ____________________ Doz. $24.00
Men's Deluxe Folding Umbrella... — . LW
Battery Operated Crawling Baby Doll .. Ea.$ 3.00
Large Musical Bird Cage Music Box.. .. ... . _Ea.$ 4.90
3-pc. Set—Gourmet Cast Iron Skillets... e S0t $ 3,00
The Original ‘“‘Drinking Bird" . s .Doz. $ 6.00
I5 Light—Push In Bulb Xmas L|gh1 Set . Doz. Sets $ 6.00

Visit Our Showroom For 1,000’s of Bargains
Bring your truck or car and take advantage of 1000’s of bar-
gains available for cash buyers at tremendous savings. Order
from ad by sending Money Order, Bank Draft or Certified
Check only. NO PERSONAL CHECKS. 24 hour Service.
Send $1.00 for complete CATALOG on Hundreds of items at
terrific savings. Money back guarantee If not 1002, satisfied.
Everything shipped F.0.B. Chlcago. All merchandise sold for
resale purposes only—wholesale only. Minimum order accepted
$50.00. ORDER FROM THIS AD! Send Postal Money Order
or Certified Check. ‘““'SPECIAL SALE EVERY SUNDAY"—
DON'T MISS THIS SALE. ‘“OUR PRICES CAN'T BE
BEAT.”” ALL MERCHANDISE IN STOCK.

BRING THIS AD FOR FREE $50.00 GIFT WITH
PURCHASE.

IF YOU WANT TO BE IN THE WINNER'S CIRCLE, AND
ALWAYS BE IN FIRST PLACE, THE ONLY PLACE TO
BUY IS AT SHELDON CORD PRODUCTS. WE WANT
YOU TO LOOK! WE WANT YOU TO SHOP! BUT WE
DON'T WANT YOU TO OVERPAY. AGAIN WE SAY
WE WANT YOU TO BE IN FIRST PLACE AND BUYING
FROM SHELDON CORD PUTS YOU IN FIRST PLACE.

ORDER NOW FROM THIS AD
AND YOU WILL BE A WINNER.
— YOUR FRIEND FOREVER —

SHELDON CORD PRODUCTS

3320 WEST LAWRENCE AVENUE
CHICAGO, ILLINOIS 60625
PHONE: (312) 267-6570

OPEN FROM 9 TO 6 SEVEN DAYS A WEEK
DONT MISS OUR GIANT ANTIQUE SALE
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MAGNETIC CAR-TRUCK SIGNS

Original 3 dimensional. Free cus-

tomer layout for you with either

emblem. Advise name, address,

phone, size flat space available and

colors preferred. Quote and bro-

chure will be maliled.

“TRI METRIC SMART SIGNS”
Box 237
Pluckemin, N.J. 07978

" WANTED

Product lines - Sell or Lease to Mfr.
Don’t Liquidate

Prefer items in Production Quan-

tities made from Bronze or Alum-

inum Castings and/or Stainless

Steel Bar Stock.

SPHER-O-SEAL, Incorporated
L Box 387-A, Sandy Hill Road,

IRWIN, PA. 15642

SUPERIOR SCHOOL OF Learn Auctioneering
At Home
AUCTIONEERING NELSON AUCTION SCHOOL
p 16800 Whitcomb
Ray Sims Ham James Detroit, Michigan 48235
Home Study Course . . . . . . - $57.50
Paul Good Dale Hanna (With Recordings)
[ke Hamilton Hugh James | 555 Auction Sayings . ... .. 3.00
Residential Classes Begin SECOND MON-
| DAY of April; and September EVERY
Owners and Instructors YEAR! Send for FREE BROCHURE.

P.O. Box 1281, Decatur, Ill. 62525

Nationally Recognized School

WE ARE PROUD OF OUR STUDENTS-THEY HAVE BUILT THE COLLEGE

A two week term, equal to a College Semester in hours used.

You will be on your feet for 60 some hours of bid calling practice.

14 Instructors assist you. Night and Day.

All classes limited to thirty men. You are an individual here, not a number.
Diploma issued if you qualify.

We do not need more Auction Schools, but more Qualified Auctioneers. Tuition
is based on what we can do for you. Tuition, including room and board, 1is
$350.00. Compare to a College semester, and realize you can make money after
one term here.

Write Today, to: Box 1458, Billings, Montana I

40 IN UNITY THERE IS STRENGTH




AUCTION SUPPLIES

WRITE FOR FREE SAMPLES

“CLERK-SAVER” CLERKING TICKETS-Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon
copies) 8%x11” sheets perforated to make 12 tickets
1%x4%2”. This is an extremely fast, easy, and accurate
combination clerking and cashiering form. At the moment of
the sale the clerk writes the item sold, the buyer, and the
price. The clerk writes only these 3 words and the cashier
never writes, rewrites, or copies a word. The buyer receives
one copy as a paid receipt, and the seller and auctioneer each
keep one. There is not duplication or posting errors. This one
form replaces both the standard clerking sheets and cashiers
statement. You’ll like these.

9,000 Tickets (1/3 White, Pink & Card) . . . $14 .50
18,000 Tickets (1/3 White, Pink & Card) 27.50
36,000 Tickets (1/3 White, Pink & Card) 55.00

STANDARD CLERKING SHEETS ... Form No. CLS-2

8%:x11”, 50 sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

STANDARD CASHIER’S STATEMENT .. Form No. CAS-1.

2 part, original for auctioneer and copy for buyer, 50 sets per
pad, 5%2x8%”.

$1.50 per oad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

EQUIPMENT AUCTION TAGS . . . Form No. EAT-59

3 part perforated tag with hole on top. Space to mark lot
number on all 3 sections. 2%x5".

1,000 Tags ..... $9.75 5000 Tags ... . $42.50
WIRES FOR EQUIPMENT AUCTION TAGS, 12” long.
1,000 Wires . . . . . $5.00 5,000 Wires . . . . $22.50

BUYER CARDS . .. Form No. BC-70

For buyer’s number and purchase notes. 3%x7%” (fits in
buyer’s shirt pocket).

1,000 Cards $7.50 2,500 $17.50 5,000 $32.50

FINAL SETTLEMENT FORMS . .. Form FS-69

8%:x11”, 50 sheets per pad. Space provided for total gross
proceeds of sale less expenses and commissions to be paid by
seller. Seller signs that he received net proceeds and guaran-
tees to provide merchantable title to all items sold and deliver
title to purchasers. Auctioneer keeps original and seller keeps
the copy.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

BUYER’S REGISTRATION FORM . .. Form No. BR-69

8%x11”, 50 sheets per pad. Space for buyer’s number, name,
address, phone number and other information.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

CONSIGNMENT CHECK-IN FORM ... Form No. CC1-69.

8%2x11”, 50 sheets per pad. Original for auctioneer, copy for
consignor. Space for seller’s name, address, phone, date, lot
number, description of items, sale price, sale commission or
expense and consignor’s net payment. Auctioneer signs that
he received the items listed and seller signs that he has good
title to all items and the right to sell. Auctioneer keeps the
original and second copy and seller keeps a copy. Consignor
receives second copy from auctioneer with his payment
check. Space to list a number of items on each form.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

PERSONAL PROPERTY AUCTION CONTRACT
. .. Form No, PPC-69

8%x11”, 50 sheets per pad. Space provided for general or
detailed listing of items to be sold, sale date, time, location,
expenses to be paid by seller, and other terms and conditions
of sale. Seller signs that he has good title to all items and the
right to sell and will have everything ready and available by
Sale time. Original to auctioneer and copy to seller.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

RETURN THIS COUPON WITH YOUR FIRST ORDER
and we will mail you 3,600 CT-12 “Clerk-Saver” Clerking Tickets, one pad
of Buyer Registration Forms, one pad of Final Settlement Forms and
1,000 shirt pocket size Buyer Cards for only $10.

That'’s right—a $20 value for only $10. One to a customer please.

Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Mondey Order To:

——

Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102
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DIPLOMAT

e Complete P.A. system in an attache

case

$159.95

Specifications

Amplifier: 25 watt EIA rating (40 watt peak),

push-pull all-transistor design. (Available
separately as Model S-702). Amplifier can be
readily removed from the case where
remote amplification is desired.

Microphone: Low impedance dynamic
cardioid with 10-ft. cable, lavalier cord

to wear around neck, desk stand. May be
located hundreds of feet from speaker unit.

Speaker: 6” x 9”7 high efficiency full fidelity
speaker in anti-feedback housing built

into case. 40 feet of cable supplied for
operation away from amplifier. Additional
cable and/or extension speaker may

be added.

Inputs: For microphone and auxiliary
equipment.

Outputs: For auxiliary speaker, tape
recorder.

Power Source: Works on 10 flashlight
batteries, that give 200 hours of operation
(more than a year with normal use).
Long-life alkaline batteries recommended.
AC Adapter available.

e Flashlight battery operated
e For audiences up to 500

Weight: 1612 |bs. with batteries.

less batteries. Model S-702 Portable
Amplifier only, net each—$79.95.

Accessories:

Set of 10 alkaline batteries; AC- Adapter;
Audience Participation Kit;:Sound Column
Auxiliary Speaker

Order by Mail ... Send Check or Money Order To:

& _ . - B L N R - N
Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102
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We stock a complete line of Auctioneer’s P. A. Equipment.
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Write for FREE literature and prices.
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Price: Model S-210 complete—$159.95 net.
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