S T
o

A

A

e

TR e e

0
P~
(o)
=
=,
©
)
e
©
J
@&
c
O
“
Im
(&
o)
.
()
<
N
B
Q
Q
c
O
-
O
=
<L
©
-
O
-—
©
<
Q
L
P
g
O
D
Im
£
)
(®))
©
=
D
i o
e

-
5
q
m
L
-

4
[ T
P
e ;
g
i . ¥
¥ Ly
Y - ¥
1 i . . igids

\ { h . Py f e n.u . . | .

{ v § . LAY F
1 : r | v L .
‘ 1 w\ Y ; =3 - . . . . s ; . S g — e = I il - ol R N 1




Our fleece lined, 3 length car coats have turned
out to be a good number for the fellows in the colder
climates. The car coat is beige in color and comes with
the 4’ — four-colored NAA emblem attached to the lefl
chest as does our London Fog-type wind breaker jacket
(medium, large and X-large) in navy, canary, brown, Caro-
lina blue, burgundy and beige.

Auctioneer Hat

e | Please do not forget the beautiful diamond tie tacs
" — we have them with any size diamond you can afford,
mounted on solid 18-carat gold gavels. For larger size

. ’
Auctioneer’s Gavel stones, write or call for prices.

Tie Tack
Solid Gold tie tack
w/.15K-high quality sparkling diamond ........ $159.95

Fellow Auctioneers: w/.25K-high quality sparkling diamond .....__. 219.95

If you are a regular customer of ours and your hats Other size diamonds up to 1 full karat-prices on request
are soiled or messed up, order a replacement today. Felt Silver Belly Hat ... 22.50
If you have never worn one of our “AUCTIONEER” hats White Panama . e o N 16.95
made by the same folks who make the world famous : . 14.95
“Stetson’’ hat, then you should order yours today. We Milan Straw (light tan) ..... 2 s ]
have been offering these Silver Belly colored felt hats Jackets w/4-color emblem ... 19.95
with the red satin interliner (with NAA emblem embossed Car Coat w/emblem ... .. 39.95
in gold inside) in brim widths of 2V"'; 23”; and 25" A-color NAA emblem oo 3.00
for over 12 years and we find that once you use these ‘
hats you will always use them. | would say 80% of our Col. W. crqig Lawing

current sales are repeats. This should tell you something.

5521 Belhaven Blvd.

We also offer this same style hat (open road or LBJ) Charlotte, NC 28216
in tan Milan Straw in all three brim widths. We have the Tele: 704-399-6372 (OffiCE)

White Panama in 22"’ brim width only. 704-399-3260 (Home)

About the Cover...

Prospective bidders ‘‘guard” the oak bed, which was
to be sold at auction by John H. Hedgepeth during an
estate auction in October, 1977. NAA member Hedgepeth
IS an auctioneer — appraiser from Ringoes, New Jersey.

JOHN HEDGEPETH, NAA and New Jersey
State Society of Auctioneers member, calls

A BENEFIT SALE for the Council on Alcoholism in Frenchtown, New Jersey, for bids at the estate auction of Theo.
was conducted by John H. Hedgepeth. Approximately 250 persons were present Kain on October 8, 1977. Pictured also are,
in a standing room only crowd to net $1,700 for the Council. Merchandise was left to right, Nancy Hedgepeth, auctioneer
donated by area businessmen. Pictured above, left to right (both photos), Harry Copeland, Bobby Brown and John

Auctioneers Harry Copeland and John Hedgepeth at the stand. Hedgepeth.



From the President’'s Desk . . .

Auctioneers Work Together Well
To Benefit the Auction Profession

MARTY HIGGENBOTHAM

In going to various state associations and visit-
ing with the auctioneers present, | have heard con-
versations among the auctioneers with regard to
their working with various other auction companies.
| am very happy to hear this type of conversation.

| know for a fact that in many instances this
Is the first time that these auction companies have
cooperated in this manner. But, as | said in Seattle
at the NAA Convention, | am convinced that if the
NAA members will work with each other, they can
span all state lines and collectively overcome any
state, county or municipal licensing problems.

| personally have had the opportunity of work-
ing with many out-of-state auction companies and
the arrangements have been satisfactory to all par-
ties involved.

In last month’s article, | mentioned some inter-
views that we have had over the past three months
from various publications concerning the auction
profession. One in particular, which | mentioned was
by the National Better Business Bureau. Portions of

that interview have now been published and even:

though it wasn’t exactly what | hoped it would be, it
was, all in all, a reasonably good article. (The BBB
article appears in this issue of THE AUCTIONEER.)

For those of you with whom | have had some
conversation concerning promotion of the National
Auctioneers Week, | just wanted to repoit that we
will take this up with the Board of Directors at our
mid-winter meeting and hopefully be able to come
out of committee with some new and more con-

Persconal

Henry Rasmussen Recognized

Henry Rasmussen of St. Paul, Nebraska, former long-
time treasurer of the NAA, was recognized at the Elba (Ne-
braska) United Methodist Church Fall Festival recently for
having served as auctioneer for the group for 35 consecutive
years. |

“Hank” was presented a plaque from members of the
church by Alice Englebrecht. He began conducting the Fall
Festival sales in 1942.

January, 1978

densed language for our NAA release.

So as to not infringe upon the state associa-
tion secretary’s reports concerning my visits, | will
not attempt this year to report in great depth any of
my meetings at various state conventions. However. |
might add that | am looking foward to being in Cali-
fornia, Michigan and North Carolina during the
month of January.

Again, | would like to re-emphasize the impor-
tance of attending our nationally sponsored NAA
Seminars and CAl programs. If you do not have your
reservations in, please do not hesitate — get them
In immediately as all of these functions have reserva-
tion deadlines.

F e ee— ST cEITEI s

Attend the 1978 NAA Sem-
inars — Chicago and Or-
lando — January 16-17-18,
1978 in Chicago at the
Hyatt Regency O'Hare Ho-
tel and February 20-21-22,
1978 in Orlando at the Or-
lando Hyatt House Hotel.
Register Now — Reserve
Your Room Immediately —
Space in both Seminar and
Hotel Limited. Use Regis-
tration and Hotel Reserva-
tion Forms in This Issue of

THE AUCTIONEER Maga-
zine.




THE AUCTIONEER

JANUARY, 1978

THE AUCTIONEER magazine is the official publication of the
National Auctioners Association and is published monthly with
the exception that an August issue is not published (11 issues
annually). THE AUCTIONEER magazine is pubilshed as a means
of exchanging ideas that will serve to promote the auctioneer
and the auction method of selling.

The editor reserves the right to accept or reject any material
submitted for publication. Subscriptions are available to non-
auctioneers only. Auctioneers, who are not members of the

National Auctioneers Association, may not subscribe to THE
AUCTIONEER magazine.

Single copies: $1.00 each. Annual subscription rate (thru July,

1977, issue) — $6.00 (11 issues); as of September, 1977, issue
$7.50.

Advertising Rate Schedule and mechanical requirements in-
formation available on request. Advertising rates include:

1-time 6-time 11-time
One Page $125.00 $120.00 $115.00
Half Page 62.50 60.00 57.50
Quarter Page 31.25 30.00 28.75

Column Inch Rate (21 picas wide columns):
$7.00 per column inch.

Closing dates for advertising copy and all articles for publica-
tion is the 10th of the month preceding the issue, which is
published on or near the first day of each month. All adver-
tising copy must be submitted and received in editorial office
on or before the 10th of the month, preceding date of issues.

Editorial and Executive Offices of the National Auctioneers
Association is 135 Lakewood Drive, Lincoln, Nebraska (NE)
68510. Phone: 402 489-9356.

Harvey L. McCray, Editor and Executive Director
Mrs. Cheryl Griffith, Office Secretary
Mrs. Helen Witters, Office Secretary

SPECIAL NOTICE TO ADVERTISERS
OF THE AUCTIONEER MAGAZINE

Effective September 1, 1977 the advertising
rates were increased. The increase was recom-
mended and approved by the NAA Board of
Directors at its January, 1977, meeting and was
based on the increases in the costs of printing,
| publishing and mailing the magazine.

The current advertising rate schedule is
being printed above for the information of all
current and potential advertisers in THE AUC-
TIONEER magazine.

National Auctioneers Association

1977-78 Officers

President — Martin Higgenbotham, 1702 E. Edgewood Drive,
Lakeland, Florida 33803. Bus. Phone: 813 688-6094

1st Vice President — Harvey C. Lambright, 112 N. Detroit Street,
LaGrange, Indiana 46761. Bus. Phone: 219 463-2012

2nd Vice President — C. E. Chuck Cumberlin, P.O. Box 248,
Brush, Colorado 80723. Bus. Phone: 303 842-2822

Executive Director — Harvey L. McCray, 135 Lakewood Drive,
Lincoln, Nebraska 68510. Bus. Phone: 402 489-9356

Treasurer — Dean Fleming, Atkinson, Nebraska 68713. Bus.
Phone: 402 925-2801

Directors

Terms Expiring 1980

Lyle Erickson, Box 239, Cresco, lowa 52136. Bus. Phone: 319
547-3700

Herbert A. Bambeck, Route 1, Box 392, Dover, Ohio 44622.
Bus. Phone: 216 343-1437

William L. Gaule, 909 W. Walnut, Chatham, Illlinois 62629.
Bus. Phone: 217 483-2484

Rex B. Newcom, Box 458, Whitewater, Kansas 67154. Bus.
Phone: 316 799-2278

Bill Wade, Route 2, Box 302, McKinney, Texas 75069. Bus.
Phone: 214 424-2602

Terms Expiring 1979

C. P. Terry Dunning, P.O. Box 866, Elgin, lllinois 60120. Bus.
Phone: 312 741-3483

Wayne Ediger, 125 South Ash, Belle Plaine, Minnesota 56011
Bus. Phone: 612 873-2292

William J. Josko, 3482 Post Road, Southport, Connecticut
06490. Bus. Phone: 203 255-1441

Forrest Mendenhall, Route 5, High Point, North Carolina 27263.
Bus. Phone: 919 887-1165

Hubert D. Songer, 1602 Jones Blvd., Murfreesboro, Tennessee
37130. Bus. Phone: 615 893-0643

Terms Expiring 1978

Wylie S. Rittenhouse, 9 Derrick Avenue, Uniontown, Pennsyl-
vania 15401. Bus. Phone: 412 438-0581

R. A. Dick Mader, Box 147, Gillette, Wyoming 82716. Bus.
Phone: 307 682-3882

John P. O'Connor, 2916 Chippewa Drive, Owensboro, Kentucky
42301. Bus. Phone: 502 685-2000

Marvin L. Smith, Hanover Road, Silver Creek, New York 14136.
Bus. Phone: 716 934-4875

Ed Huisman, 5212 Lemon Hill Avenue, Sacramento, California
95824. Bus. Phone: 916 422-2792

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901

THE AUCTIONEER




1978 NAA Seminars Registration Form

Please register me for the following 1978 NAA Seminars (Please indicate):

Chicago, lllinois — January 16-17-18, 1978 — Hyatt Regency O’Hare Hotel

Subjects: Monday, January 16: Real Estate/Real Estate Appraisial for Auction — Bid Calling (evening); Tues-
day, January 17: Auto Auctions/Classic Car Auction — Bid Calling (evening); Wednesday, January 18: Con-
signment of Farm Implement Equipment & Heavy Equipment at Auction.

Orlando, Florida — February 20-21-22, 1978 — Orlando Hyatt House Hotel

Subjects: Monday, February 20: Real Estate/Real Estate Appraisal for Auction — Bid Calling (evening); Tues-
day, February 21: Farm Machinery, Beef, Dairy & Exotic Cattle — Bid Calling (evening); Wednésday, February
22: Consignment Auction House (Booking an Auction, Preparation for an Auction and Closing an Auction).

1978 Seminar Registration Fees Information: Three-day fees = $150 per NAA Auctioneer; Half price ($75) for NAA
Auctioneer’s spouse or family member attending with NAA Auctioneer; Daily fee = $60 per NAA Auctioneer per
Session; Half price ($30) for NAA Auctioneer’s spouse or family member attending with NAA Auctioneer.

$150
$ 75

$ 60

$ 30

$ 60

$ 30

$ 60

i

Three-day Chicago Seminar.

Spouse’s Three-day Chicago
Seminar.

Monday ONLY Session, Chicago
Seminar.

Monday ONLY, Spouse’s Chicago
Registration.

Tuesday ONLY Session, Chicago
Seminar.

Tuesday ONLY Spouse’s Chicago
Registration.

Wednesday ONLY Session, Chicago
Seminar.

Wednesday ONLY, Spouse’s Chicago
Registration.

TOTAL CHICAGO FEES

Enclosed is my check in the amount of $

| have marked the following to indicate my 1978 Seminars Registration:

$150 Three-day Orlando Seminar.

$ 75 Spouse’s Three-day Orlando
Seminar.

$ 60 Monday ONLY Session, Orlando
Seminar.

$ 30 Monday ONLY, Spouse’s Orlando
Registration.

— % 60 Tuesday ONLY Session, Orlando
Seminar.

$ 30 Tuesday ONLY, Spouse’s Orlando
Registration.

$ 60 Wednesday ONLY Session, Orlando
Seminar.

$ 30 Wednesday ONLY, Spouse’s Orlando
Registration.

$ TOTAL ORLANDO FEES

, made payable to the National Auctioneers Association to

indicate my 1978 NAA Seminar Registration.

Name

City

Spouse’s Name (If Applicable)

Send completed form and total registration fees to:

— Address '___ _

State . 1P — —

Harvey L. McCray, Executive Director
National Auctioneers Association
135 Lakewood Drive, Lincoln, NE 68510

HOTEL RESERVATION INFORMATION: Use the Hotel Reservation Forms on page 9 of this issue of
THE AUCTIONEER Magazine and make your own Seminars hotel reservations IMMEDIATELY to be
assured of accommodations at the NAA Seminar rate. The hotel will release all NAA held space 15

days prior to the Seminars.

January, 1978



1,000

— BUYING —

ALL BETTER U.S. COIN COL-
LECTIONS, IN THE $2,500 TO
$25,000 RANGE. LIBERAL

FINDER'S FEE PAID FOR IN-
FORMATION THAT LEADS TO
THE PURCHASE OF WORTH-
WHILE COLLECTIONS.

WANTED

AUCTIONEERS

We are in immediate need of ALL interested auctioneers who will take on CON-
SIGNMENT 20 to 30 lots of old coins periodically for inclusion in their regular
sales, or to work in with other sales. These shipments will be in the $5 to $50
per lot retail price range and will include such items as half cents, 2¢ and 3¢

pieces, large cents, silver dollars, part and complete sets.

All lots will be prepackaged, tagged and listed on a cover sheet, describing each

lot and as a guide will give an estimated retail or book price.

For Further Details
Contact

Bill Grayson
or
Mel Hatfield

B & B Coin Company
105 S. Main Street
Fairmount, IN 46928

PH: 317 948-4111
or 948-4112

Monday thru Saturday
10:30 a.m. — 5:00 p.m.

1,000

— SELLING —

(1) RED BOOK — COMPLETE
U.S. COIN PRICE GUIDE.
HARD BOUND, OVER 250

~(2) BROWN & DUNN US.
COIN GRADING GUIDE.
HARD BOUND, OVER 200

BOTH OF THE ABOVE
$7.50 POSTPAID

A MUST FOR YOUR
LIBRARY!

THE AUCTIONEER




The Value of the NAA Seminars

NAA members have been attending Seminars, which
have been sponsored by the National Auctioneers Association
annually, and after the sessions have ended, and the regis-
trants have returned to their homes, or businesses, the
question always is asked, “What did I get from the Seminar,
which will help me in my business?”

The most common answer, which has been offered by
most registrants is that, “If I have received one, two or three
good ideas, which can help me in my business, then I feel as
if I have more than benefited by attending the NAA Semi-
nars. The Seminars have helped me improve my business
and with this improvement, I also have increased my busi-
ness to more than pay for my attendance at the Seminars.”

In 1978, two NAA Seminars will be conducted — the
first at the beautiful Hyatt Regency O’Hare Hotel in Chicago
on January 16-17-18, and the other at the exciting Orlando
“World of Hyatt” House Hotel on February 20-21-22 — and
from these two Seminars, members will again return to their
homes with ideas, which will have been given them by ex-
perts in the field of auctioneering.

In past years, the Seminars have been well attended,
and in fact, many of them to a degree where registrations
had to be refused due to limited space. Attendance at the
1978 Seminars also should be well attended and filled to
capacity of 75 registrants.

The NAA Seminars, as are most of auction-affiliated
events, are conducted for the benefit of the families. Mem-
bers of the entire family can learn more about their work
in auction-related fields.

Registrations for both the Chicago and Orlando Seminars
will be limited and interested NAA members should im-
mediately submit their fees and completed registration
forms, in addition to having their rooms reserved (using
the reservation form for each hotel in this issue of THE AUC-
TIONEER magazine) IMMEDIATELY — space will become
very limited in the session as well as the hotel.

1977 Seminars’ Pictorial Review . .

_____

-------

e

s

MARTY HIGGENBOTHAM (right), who
was chairman of the 1977 Seminars,
talked with Sotheby Parke Bernet Presi-
dent John Marion during the New York
Seminar. One session was held at the
SPB Galleries on Madison Avenue in
downtown Manhattan.

NAA SEMINARS are sponsored for the
benefits of families and here the auc-
tion team of Mr. and Mrs. Armon Wolff
of Golden Valley, North Dakota, listen to
the instructions given in Kansas City in
1977.

January, 1978

BID CALLING AND VOICE ANALYSIS
is one of the instructions given at the
NAA Seminars and
Marty Higgenbotham (left) and Seminar
instructor Archie Moody (standing right)
offer help to an auctioneer.

Pictured with this article are photographs taken dur-
ing the 1977 NAA Seminars, held in New York City and
Kansas City. From these photographs, you can see the in-
terest, excitement and benefits being derived from the help-
ful assistance of the instructors, who were selected due to
their expertise in the particular subjects being discussed.

Don’t miss out on an opportunity to gain in experience
and from the experiences of the top auctioneers in the na-
tion. Attend the 1978 NAA Seminars — submit your fees and
completed registration form and reserve your hotel room
NOW!

Chicago Seminar Change . . .
LARRY HEDRICK TO INSTRUCT

Due to a schedule change, Chuck Cummings will
not be able to conduct the Auto Auction Seminar in
Chicago on Tuesday, January 17. NAA Seminar Chafr-
man Harvey Lambright has been able to replace Chuck
with Larry Hedrick of Statesville, North Carolina.
Larry was highly recommended by several auctioneers
who know of his ability to speak on the subject of auto
auction procedures.

Larry owns and operates his own successful auto-
mobile auction in Statesville as well as his own real
estate auction firm. He currently serves on the staff
of the Mendenhall School of Auctioneering.

The NAA is proud to announce the acceptance of
the Automobile Auction presentation by Larry Hedrick.
You too will be pleased to hear and learn from Larry
Hedrick if you attend the 1978 NAA Seminar in Chi-
cago January 17, 1978 at the Chicago Hyatt Regency
O’Hare Hotel.

in Kansas City,

NAA EXECUTIVE DIRECTOR Harvey L.
McCray presented a copy of THE AUC-
TIONEER magazine to Sotheby Parke
Bernet communications and promotion
director (and NAA member) Thomas E.
Norton (right) during the 1977 NAA Sem-
inar at the SPB Gallery.



More 1977 Seminars Review

THE FINE ARTS displayed in the Sothe-
by Parke Bernet Gallery created much
interest by NAA members and families
attending the 1977 NAA Seminar. Here
interest and apparent humor was shown
in one painting as viewed by NAA Direc-
tor John O’Connor and his wife Pat.

at the 1977 Kansas City Seminar and
here John relates his experiences in
his subject, Real Estate with Emphasis
on Farm Acreage Auctions. John is with
the J. L. Todd Auction Company of
Rome, Georgia.

THE DISCUSSION WAS FINE ARTS by
NAA members during the 1977 New
York Seminar (left to right) Wylie Ritten-
house, Marty Higgenbotham, Dave Kess-
ler and Sotheby Parke Bernet president
John Marion.

The biggest

auction mart in
Mid-America

;-

'-;‘_'...-h'?

The Chicago Tribune.

Every Sunday, over 2.2 million* prime prospects geta
copy of our Auction Mart. And.they respond to the
sales. That's why auction advertisers from all over the
country (and overseas) placed 2,293** ads totaling
over 250,000 lines** of advertisingin the Tribune’s
Auction Mart during 1977. In fact, of all the auction/bid
advertising placed in the major metropolitan Chicago
dailies last year, 73.5% ran in the Chicago Tribune.

Andthe advertisers got a bonus, too!

- Their auction/bid sales messages also appearedin

Tumtothe
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FORMER NAA PRESIDENT Grove
Howell (seated) gave the presentation
on Government and State-owned Proper-
ty Liquidations, including SBA Sales and
assisting Grover was a representative of
the Small Business Association, who of-
fered information on the procedures to
follow in obtaining SBA sales.

KNOWN FOR THEIR INTEREST IN AN-
TIQUES, George Michael, Marty Higgen-
botham and Dave Kessler (left to right)
talked with Sotheby Parke Bernet presi-
dent John Marion during the 1977 New
York City Seminars.

: A
b x* ]
] = AN
L " W -t
; Iy — -
|
v -

i

e R T T A L ——
- = 0 ". e

E '; 4 . 0!

the 1,155,572 ** copies of the Chicago Tribune that
are distributed nationally.

If you’ve got an auction coming up, keep inmind the
biggest auction mart in Mid-America: the Chicago
Tribune. For more information, call Dave Mason at
312/222-4493 or Charles Shanley at 312/222-4042.
Orderdeadline: Wednesday, 3 P.M.

Source: *Markets in Focus/Chicago, 1975 Sunday, single issue
**Chicago Newspaper Classified Advertising
Ads and Lines Report, first eleven months 1977
***ABC Publisher's Statement, Period ending March, 1977

Jribune

THE AUCTIONEER



YIRS TNF | I A P NAA SEMINARS DO NOT PROVIDE

NAA SEMINARS ARE ATTENDED by auctioneers who have had long experience in the headaches, as may be indicated by the
auction profession as well as those who are new to the business. This row of atten-
tive auctioneers includes two NAA members who currently serve on the NAA board
of directors: Hubert D. Songer (left) an NAA director; and Dean Fleming (fourth from

left), NAA Treasurer.

photo of Lyle Erickson holding his
head in the photo above, but it does
offer registrants, and Lyle, the oppor-
tunity to take notes on ideas, which will
be of benefit in future business. Lyle,
1976-1977 NAA president and currently
NAA director, is shown sitting beside

AUCTIONEERS OF ALL ASPECTS of last gear’s NAA director Howard Buckles
selling at auction attend NAA Seminars and in front of a current NAA director,
and Jim Cornell, an auto auction owner Rex Ne\tvcom; his wife .Naoml; and Mrs.
and auctioneer from Columbia, Missouri, J. L-. Plnckney, the wife Of ’Ehe Sout_h
give his auto auction style of bid call- Carolina Auctioneers Association presi-
ing_ dent.

1978 NAA Chicago Seminar — January 16-17-18
Hotel Reservation Form — Hyatt Regency O’Hare Hotel

Please reserve the following room at the Chicago Hyatt Regency O’Hare Hotel for my arrival on

day, date
at . My departure will be on
time day date

Single @ $30 per room per day

Double @ $34 per room per day. The person sharing the room with me will be " '
Name
Address ‘
City _ State Zip

Send this completed form to: Reservations Department, Chicago Hyatt Regency O’Hare, P.O. Box 66456, Chicago, IL 60666.

1978 NAA Orlando Seminar — February 20-21-22
Hotel Registration Form — Orlando Hyatt House Hotel

Please reserve the following room at the Orlando Hyatt House Hotel for my arrival on

day, date

at . My departure will be on
time day date

Single Occupancy @ $36 per person per day.

Double Occupancy @ $40 per room ($20 per person dou ble occupancy). The person sharing the room with me will be

Name -

Address

City _ State — Zip .

Send this completed form to: Reservations, Orlando Hyatt House, 6375 Space Coast Parkway, Kissimmee, FL 32741.

January, 1978 .
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® B - Chica go, IL 60607
Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide varieiy of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

*“Lowest Prices *“Name Brands “Large inventory always
“Same day shipment “Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

!

To: Cook Bros., Inc., Dept. A976 ‘|

113 N. May St., Chicago IL 60607 '

Yes, | want to make more money! RUSH my copy of your big, new wholesale cata- :
log.

. |
1 1) LU T =N SR ST E U ——— :
AAr eSS . e :
G Y oo :
Stabe. . o ZIP. o oo :
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Sixty-six Year Old Sale Bill Replica

November 25, 1911? Rex Young of Plattsmouth, Nebraska —
90 years young and as long as he carries his last name, will
always be ““Young’ — was conducting his first sale on that
date in Beach, North Dakota. The replica of Rex’s first sale bill
was presented to NAA Executive Director Harvey L. McCray
during a recent visit to the office by Rex and his niece. The
original sale bill is intact and is a part of the family’s posses-
sions. Rex was allowed to conduct the sale by long-time associ-
ate |I. A. Morris, who no longer is living.

SCHOOL OF
AUCTIONEERING

‘“A Very Select School’”’

If you miss our next term, it will be SIX MONTHS before
you have another opportunity to attend SUPERIOR.

A term only lasts two (2) weeks. YOUR EDUCATION IS
FOR A LIFETIME. Doesn’t it make sense to learn from
TODAY’S auctioneers? From the people who are selling
many of the Nation’s top sales — not from someone who
is not an auctioneer or: not enough business, as an
auctioneer, to keep him busy? He cannot tell YOU how
to be a SUPERIOR auctioneer.

SEND FOR OUR FREE CATALOG. YOU WILL KNOW US.

SUPERIOR SCHOOL OF AUCTIONEERING
P.O. Box 1281, Desk A, DECATUR, ILLINOIS 62525

L |

January, 1978

Horse Sense in Advertising

By Hubert D. Songer, Director
National Auctioneers Association
Murfreesboro, Tennessee

Someone has said that horse sense is nothing but stable
thinking. How true this is is beyond doubt. I wonder how
much stable thinking we put in to our advertising of an
auction sale?

This was brought forcefully to my attention when, on the
morning of a highly advertised sale, I decided to attend.
Advertisements had been run in the newspapers for at least
two weeks in advance — ads that covered one-third of an
entire page. The ads were very thorough as to items of
personal and real property to be sold as well as the owners,
auctioneers, time of sale, etc. Directions to the sale were
given in directions from four different points.

Sale Directions Unclear

Using fictitious towns and milage, let me describe as
follows how directions were given:

15 miles north of Smithville off Highway 1.
10 miles south of Jonesville off Highway 1.
7 miles from Brownsville.
10 miles from Harrisburg.

Driving 15 miles north of Smithville on Highway 1, I
noticed no signs. Going on in to Jonesville I turned around
and came back 10 miles, but still no signs. No one I asked
knew of a sale.

I suppose if one had a map drawn to scale and took a
compass and scribed a circle from each of these points then
where the arcs intersected would have been the sale location.

Now, what is my point? It is that we do our homework
on getting the sale, prepare for the sale, advertise, have ade-
quate help and equipment, and feel we are ready. But wait a
minute, we cannot have a sale without buyers, but we assume
the buyers will come.

We Must Create Sale Interest

How do we get buyers to the sale? We get them to the
sale by creating interest in what we are selling, but i1f they
are not immediate neighbors of the sale location they need
accurate, clear directions on how to get there.

Therefore, in my opinion, we should give accurate di-
rections: mileage from point to point; directional turns, etc.,
so it is made sure and easy for prospective buyers to find
the sale location, especially if they are not acquainted with
the area. In addition, auction, signs with directional arrows
should be used and spaced at convenient intervals — not
10 miles apart because one should not turn off. Such dis-
tances between signs create doubt of being on the right road.

This may seem elementary and I guess it is, but some-
times the basics are so easily forgotten or overlooked.

Again, horse sense is nothing but stable thinking. When
we ‘“assume” everyone knows directions to our sales, I feel
we are in trouble; therefore, we must make it easy for
people to find our auction sale. If the buyers aren’t there,
we can’t have a sale.

It is interesting to note in most sales brochures of auc-
tion companies selling manufacturing plants, heavy equip-
ment liquidations, etc., there will be a reproduced map im-
print on the brochure with an arrow pointing to the sale
site. This makes it very easy for the highway traveler to find
the sale. Other items of interest in such brochures will be
details regarding transportation facilities, motels, etc., for the
prospective buyers coming from a distant point.

Why all of this detail? Simply to make it as convenient
and easy as possible for the prospective buyer and to as-
sure having buyers at the sale.

Large sale or small sale — it makes no difference. Ad-
vertising dollars are ill spent if adequate essential informa-
tion is not given.

Don‘t Assume — Be Sure!

i |



Kansas Realtors Receive Assistance
From Kansas Auctioneers at Auction

The Kansas Realtors received help from Kansas Auc-
tioneers when approximately 12 auctioneers — also all real-
tors — conducted a building fund auction for the Kansas
Association of Realtors at the Realtors annual convention in
Topeka, Kansas, on September 27-30.

Total proceeds at the auction was $8,500. Highlights of
the sale was a 1,350 pound Hereford-Semmental steer, do-
nated by the Garden City Board of Realtors and sold by Ron
Scott, NAA member and president of the Garden City Board.
The steer was led into the main ballroom of the Downtown
Ramada Inn and sold for $1.55 per pound for a total of
$2,092.50.

An 18 pound pig, with a red harness and leash, sold for
$130. Use for one week of a Dillion, Colorado, two-bedroom
condominimum during the ski season sold for $500.

o ! iy F& o i , : ﬂ e

NAA DIRECTOR REX NEWCOM, who is also secretary of the
Kansas Auctioneers Association, is pictured above selling an

item at the building fund auction held at the Kansas Associa-
tion of Realtors. Ron Scott is pictured on the right and Ron’'s
son, Kent, is pictured on the left. Rex and Ron were co-chair-
men of the benefit auction and both are past presidents of the
Kansas Auctioneers Association as well as their local Realtor
Boards.
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college of auctioneering

Learn to Be — One of the most respected and success-
ful individuals in your community.

We can start you in a profession that is honorable,
pleasurable and most rewarding financially. We have
been doing same since 1948. Ask your successful auc-
tioneer — he has been there!

We have often been imitated, but never equaled. It will
cost you 13¢ to get the answer. (It used to be 3¢.)

This copy partially compiled by Ed Vierheller, Grad-
vate 1960, and past member, Board of Directors, Na-
tional Auctioneers Association.

WRITE:

estern

college of auctioneering
Box 1458 Billings, MT 59103
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Better Business Bureau Writes Article
On the Benefits of Attending Auctions

The Better Business Bureau, from its headquarters at
1150 17th Street, N.W., Washington, D.C. 20036, has written
the following article and submitted it to editors of news-
papers for publication.

The information was not submitted to auctioneers for
review before publication due to timing, and if comments
are made in reference to the article, feel free to respond to
the above address in-care-of Ms. Laney. She will appreciate
your comments.

One comment already submitted to Ms. Laney, by NAA
Executive Director Harvey L. McCray, 1s that why does
everyone have to ‘“defend” the auctioneer and relate the
activities of the ethical auctioneer with those of the non-
professional, non-ethical salesman, who, in her words (re:
article) state, “the dishonest auctioneer sneaks shoddy mer-
chandise into an otherwise standard collection of goods. And,
the legitimate merchant is unaware of this scheme!” It was
McCray’s opinion that the two methods are unrelated and
should not be inferred in an article where the value of the
auction method of selling is being offered.

For what it is worth, here is the copyrighted article from
the BBB:

AUCTIONS CAN BE MORE THAN JUST FUN

Auctions are an exciting form of entertainment for some
people. But, for others they are more than that. Auctions
also can be a useful way to buy at a price you want to pay,
especially for unusual or quality items such as antiques.
Amateurs, however, can get swept up in the fast, confus-
ing bidding process, says the Better Business Bureau, and
can end up with more (or less) than they expected.

Rules for auctioneering are established and should be
announced before each sale. So, it is unlikely that someone
can ‘“accidentally’” buy an item. Still, the BBB says, auctions
would be more popular and more helpful if more people
were familiar with their unique nature. A well-run auction 1is
truly free enterprise at work, say 1ts proponents.

There are many kinds of auctions, including estate sales,
distress sales for or by established firms, jewelry, antique
and livestock sales. The National Auctioneers Association,
headquartered in Lincoln, Nebraska, maintains professional
standards for its members and offers advanced training.

Persons who regularly participate in auctions (antique
dealers, for example) may be willing to bid higher prices
than an ordinary week-end bargain hunter is expecting to
pay. This is Rule #1: have a definite price in mind before
bidding, and do not exceed your budget limit.

Observe a Few Auctions

Before deciding to take part in an auction, it is a good
idea to observe a few in operation. Choose an established
auction house, and avoid the itinerant dealer. Persons who
have been in a community a long time and plan to stay there
have their reputation to protect. They are much less likely
to take advantage of their customers, says the BBB.

Having chosen an auctioneer, go to the sale several
hours before bidding is scheduled to open. This gives you
valuable time to examine the merchandise at leisure and to
hear the Opening Statement by the auctioneer. This state-
ment should provide the rules of sale, including bidding
signals, refund policies and other specific terms of the auc-
tion process.

Have a specific item in mind that you are willing to
buy. Unless you truly have money to waste, waiting for the
mood to strike after the bidding begins is very risky busi-
ness. Also, seasoned auction-goers realize that few people
get “fantastic” bargains at auctions. Yet, like beauty, a bar-
gain is in the eye of its beholder.

Auction Regulation

Many states have special laws to prevent abuses relating
to auction sales. Licensing of auctioneers is the most wide-
spread form of regulation. Other states or localities may re-
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quire that merchandise be openly displayed and adequately
described by label. Also, there may be taxes, posting of
inventory and performance bond stipulated by some ordi-
nances or laws. There also is legislation in some states which
prohibits specific types of unfair or misleading advertising
and selling practices.

One of the most common practices used by unethical
auctioneers is the posting of a “shill” or a “capper” in the
audience. This person(s) will circulate among the legitimate
bidders and make higher and higher bids in order to force
up the price of a particular item. (Auctioneers who act only
as sellers’ agents, accepting items on consignment, would
have no interest in this type of deception.)

In other instances, fictitious price tags imply a value
far above the price at which an item (usually jewelry,
watches, pens, etc.) will actually be sold. Sometimes, mer-
chandise may be mislabeled or packaged deceptively in
order to hide poor quality.

Another common trap into which dishonest auctioneers
can lure people i1s the “distress sale”. Some of these, of
course, are quite legitimate. But, in other instances, a re-
spectable community retail merchant who has decided to
liquidate stock is approached and offered help in setting up
a sale. Then, the dishonest auctioneer sneaks shoddy mer-
chandise into an otherwise standard collection of goods.
And, the legitimate merchant is unaware of this scheme!

Most auctions are conducted as legitimate businesses by
persons who are interested in giving their customers a good
buy for their money. Learn to deal only with the ethical
auctioneers, says the Better Business Bureau, and enjoy the
excitement and pleasure of making your money go a little
further these days.

lowa Auctioneers Auxiliary Meets

The Iowa Auctioneers Association Auxiliary met at the
Adventureland Hotel near Des Moines, Iowa, on Saturday
and Sunday, October 29-30. A lunch was held on Saturday
with the auctioneers and we then toured Valley West Mall
in the afternoon. Saturday evening the Annual Fun Auction
& Auctioneer’s Contest was held, followed by a dance.

We attended (Sunday) the noon banquet with the auc-
tioneers. We then had our Auxiliary meeting and the elec-
tion of officers. The new officers are: President — Elaine
Tubaugh; 1st Vice President — Carol Erickson; 2nd Vice
President — Fran Donnelly; Secretary-Treasurer — Hazel
Johnson; Publicity — Jeannene Bousselot; Chaplain — Ada
Thies; Historian — Arlene Buckles; Nominating Committee
— Janice Winegarden, Olga Arnold and Dorothy Gronewald.

Following the meeting Judy Malmanger, a men’s hair
stylist who works on both men’s and women’s hair in Iowa
City, gave a demonstration on a cut and style and a discus-
sion on hair conditioning. Judy’s mother was the Auxiliary
President.

Mrs. Howard Buckles, Publicity
Keosauqua, lowa

WANTED

® Old strap type watch fobs

® Farm and construction equipment

Frank Breitenbach
608 Main St., Montello, WI 53949
Phone (after 9:00 CST) 414 297-2058

i

January, 1978

AUCTIONEERING

Meet Col. Carson Womack

We interrupted Col. Womack (pictured above
left) giving special training to a trainee recent-
ly. Col. Womack is one of our “top” instruc-
tors. Col. Womack is a Mendenhall graduate
and is an outstanding individual, plus being an
outstanding auctioneer. He has been on our
staff several years and we are very proud of
Col. Womack. He is employed, when not in-
structing, by the Shields Auction and Realty
Co., Danville, Virginia.

Nobody knows how to train good auctioneers
better than the 14 professional instructors at
Mendenhall.

1978 Terms: February 6-17 — April 24-May 5 —
June 19-30 — August 7-18 — November 6-17

“There

substitute
199

1S No

for quality training!

MENDENHALL

School of Auctioneering

U.S. Hwy. 29-70 (I-85)
High Point, NC 27263
Phone: 919 887-1165

Write or call for information today
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A. MARCUS CO.

Hillside, lllinois

ESTABLISHED 1908

TOOL

Wholesaler Distributor of Brand Name
AIR TOOLS — STATIONARY TOOLS
ELECTRIC TOOLS — HAND TOOLS

GENERAL MERCHANDISE — CLOSEOUTS

VISIT OUR SHOWROOM
OR
Write for our FREE monthly catalog

Order NOW by calling us COLLECT (312) 544-9510

Our TWO MILLION DOLLAR INVENTORY means any or-
der is shipped immediately!

All merchandise is fully guaranteed!

$250.00 MINIMUM ORDER — MERCHANDISE FOR RESALE ONLY

4170 MADISON ST., HILLSIDE, ILL. 60162

_ - |
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In Memoriam. ..

FRANK E. FITZGERALD

Frank E. Fitzgerald, a widely known auctioneer and
livestock operator, died as a result of a severe stroke on
Thursday, November 17, at a Bismarck, North Dakota hos-
pital. He had been hospitalized since his first stroke in Au-
gust.

Funeral services were held at the Church of Corpus
Christi in Bismarck and internment was at Mandan’s Union
cemetary.

Frank was born at St. Edward, Nebraska, on April 14,
1896 and grew up on a farm in Nebraska’s Boone County and
received his schooling there. He attended the Missouri Auc-
tion School at Kansas City in January, 1917 and conducted his
first auction sale with Dan Fuller at Albion, Nebraska, on
January 29, 1917.

His family moved to North Dakota in the spring of 1918
and farmed in the Pleasant Valley area, which 1s southwest
of Stanton. Frank went into the military service that same
year and served with the 88th Division, 388th Field Artillery,
in France and Germany. He returned to Stanton in 1919
and continued farming and the auction business.

In 1923, he returned to Albion, Nebraska and formed a
partnership in the auction business with his life-long friend,
Walt Reymoldson, who currently resides in Ames, Iowa. In
1938, Frank returned to North Dakota and lived on his farm
until moving to Bismarck in 1956.

Frank was one of the founders and served as president
of the North Dakota Auctioneers Association — the organiza-
tion was founded in 1950. He served as a director of the
National Auctioneers Association and was presented a plaque
by the organization in Chicago upon completion of his three-
year term. In July, 1967, in recognition of his contributions
to the profession, was honored by being selected to the
NAA’s “Hall of Fame”, auctioneering’s highest award.

Frank was active in the livestock auction markets. In
1947 he built and operated the Beaulah Livestock Auction
Market for a number of years as well as farming in that area.
In 1956 he moved to Bismarck and was one of the owners of
the Missouri Slope Livestock Auction. He was widely known
for his daily livestock markets’ reports over radio station
KFYR — Bismareck.

In 1967 he sold his interests in the Missouri Slope Auc-
tion Market, but continued actively in the auction profes-
sion until his recent illness. During Frank’s 60 active years
in the auction profession, he cried real estate, livestock,
farm sales, purebred sales and as Mrs. Fitzgerald stated,
“vyou name it; he would sell it!”.

He conducted over 7,300 auction sales all over North
Dakota, Nebraska, South Dakota, Montana and Minnesota
since 1917.

January, 1978

Frank Fitzgerald was a member of the Mandan Chapter
of the Knights of Columbus; Bismarck Rotary Club; a past
Legion commander of posts at Albion, Nebraska; Hazen,
Stanton and Custer Trails Post in Bismarck. He was a mem-
ber of the Veterans of Foreign Wars and state department
commander, North Dakota Veterans of World War I and a
charter member of the National Cowboy Hall of Fame.

Surviving Col. Fitzgerald are his wife, Erma; two sons;

eight grandchildren; two great grandchildren:; two brothers
and one sister.,

The National Auctioneers Association mourns the loss
of one of its finest members and offers condolences to the
family.

P. FRANK STUART

P. Frank Stuart died in May, 1977 due to illness. He was
one of the founders of the Florida Auctioneers Association
and the first vice president elected.

Frank was the owner of his own real estate and auction
company since 1953. He has sold over two million dollars in
real estate each year and has been called the Florida Dean
of Auctioneers.

Active in real estate groups and Masonic affairs, Frank
Stuart was a past master of Nitman Masonic Lodge, a 32nd
degree Mason, a past patron of Bethlehem Chapter No. 169
OES, past president of the St. Petersburg Board of Realtors;
chairman of the professional ethics committee. He also was
a member of the National Association of Real Estate Boards,
Multiple Lists, Rotary Club and Tampa Consistory.

Survivors include his wife Laura, a daughter Ann Stuart
Carlson, and a sister.

JAMES TROUTMAN

James Troutman of Winside, Nebraska, was reported
deceased by the post office after THE AUCTIONEER maga-
zine was submitted to Mr. Troutman’saddress. No further
details wre offered for publication in the magazine.

-

THE PROFESSIONAL AUCTIONEER
AND WHAT HE NEEDS TO KNOW

By RUSSELL KRUSE

A book every auctioneer should have in his pos-
session. Prepared for practicing auctioneer and
the student or beginning auctioneer.

CHAPTER HEADINGS

1. Bid calling 9. Insurance
2. Conducting the auction 10. License law — Bonds
3. Contracts 11. Fees — Commission
4. Sale summary 12. Appraising
5. Uniform commercial 13. Land description and
code and auctioneer surveys
J liability 14. Working together
6. Reserve bidding 15. Definition of 276
7. Advertising terms and words every

auctioneer should know

8. Ringman _
or have available

Price of book $5.00 (Volume discount available).
Being used by several states — auctioneer as-
sociations and auction schools. WRITE: Kruse
Office: 305 South Union Street, Auburn, Indi-

ana 46706.
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| APPRAISAL GUIDES

“You can’t tell the names of the players, without a program.” We have the
tools for the auctioneer, appraiser, banker, finance company, car salesman,
etc.

RED BOOK OFFICIAL USED CAR VALUATIONS ......$20.00
Complete Regional Edition issued 8 times
yearly . . . Retail, finance & wholesale values
for all U.S. cars, popular import cars, light
duty trucks, past 6 years. Insurance sym-
bols, front end views, vehicle number, etc.
(Mr. Auctioneer: worth the price for you per-
sonally to trade automobiles with!)
NATIONAL FARM TRACTOR & IMPLEMENT
BLUE BOOK e $20.00
Valuations, Nebraska tests, major acces-
sories — past 10 years. Published yearly.
BLUE BOOK OFFICIAL USED TRUCK

VALUATIONS e $25.00
Issued twice yearly. Lists all trucks, past 7

years . . . Gives values of trucks and major
option.al equiprnent.

QUTBOARD MOTOR GUIDE . $ 595
Over 35 major manufacturers of outboard boat motors

QUTBOARD BOAT GUIDE e $ 595
More than 185 manufacturers, 15000 models listed

INBOARE: & QUTBRIVE BORT GLIBE wssmmesurmesmmmmessssusmsamesy $ BU5
Does not include inboard boats

INBOARE BOAT GUIDE oo e R ¥ 595
Does not include | O or stern drive boats

BOAT TRAILER GUIDE . ... . s R b $ 595
Over 5,000 different trailers listed

CAMPING TRAILER & TRAVEL TRAILER GUIDE . ... ... ... ... ..$ 595
More tran 200 different lines included

THIICK CAMEBER HLILE . cmmummmmmnmsmmemmsm s e s s sas) $ 5.95
Over 177 manufacturers listed

MOTOR HEBME GUIDE . iwvwanevsappemmpspnnansvsmasnssoismusnoesia $ 595
More than 167 different manufacturers shown

SAILBOAT GUIDE ...$ 595
Over 116 different manufacturers listed

PONTOON HOUSEBOAT GUIDE ... S $ 595
Now shows over 80 different manufacturers

CHAIN SAW GUIDE T R $ 5.95
More than 900 different models listed

SNOWNGBILE & ATY GUIDE uessmmnmsemnsmemegruassnminsm s miassras $ 5.95
There are over 200 different manufacturers listed

MOTORCYCLE & MINI-BIKE GUIDE ... ... .. . .................% 595
Over 120 different listings — plus traalers

LAWN EQUIPMENT GUIDE .. .. .. et e s $ 595
Includes walking and riding mowers, snow blowers, etc.

COMPACT TRACTOR GUIDE . $ 5.95
All the major manufacturers are listed in this book

MEOBILE ‘HOME BLUE BUOK .cuovssumpammasmsssembnsnonmsnasmen o VD00
January or June edition (Whichever is most current)

POCKET KNIVES GUIDE . . i ........9 5095
Complete descriptions and illustrations — years made —
variations — stampings and mint prices, etc.

Bus Retmier is a 1951 graduate of the Reppert School of Auctioneering and
successfully completed the 1977, Course | of the NAA-sponsored CAl (Cer-
tified Auctioneers Institute) and has sold the above appraisal books to the
auction profession for the past 40 years on a money-back guarantee.

) N
D D

BUS RETMIER'S (UBL((|
VALUATION GUIDE SERVICE

8481 Bash Street, P.O. Box 50248
Iindianapolis, Indiana 46250
Phone: 317 849-3304

Enclose $1.50 handling & mailing charge per order
Shipped via UPS

Dear Bus: _
Please send me the items circled above for which | am enclosing

(——check) (——money order) in the amount of $

Name

Address

City __ State 1D
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Ohio Auctioneers Sponsor Contest
At 1977 Ohio State Fair in August

The Ohio Auctioneers Association sponsored its annual
Auctioneers Contest at the Ohio State Fair, held on Monday,
August 22, 1977. Sixty-three contestants competed for the
top award and the following were the top ten finalists:

1. Dave Pritchard, Columbus, Ohio

. Harry Hudson, Eaton, Ohio

. Doyne Lenhart, Georgetown, Illinois
Robert E. Action, Frankfort, Ohio
Edward F. Sprunger, Decatur, Indiana
. Phil Thompson, St. Paris, Ohio

Garth Semple, Batavia, Ohio

Gary W. Cain, East Springfield, Ohio
Walter A. Hartman, Camden, Ohio
10. Edward O. Rogers, Jr., Columbus, Ohio

Ohio Auctioneers Association president Floyd Rhoades
of Germantown, presented a gold gavel plaque on behalf of
the Ohio Association, to Ohio State Governor James A.
Rhodes in appreciation of his efforts of promoting the auc-
tion profession at the Ohio State Fair.

During the Fair’s “Sale of Champions”, the Grand Cham-
pion steer sold for $32,256 to Wendy’s; Grand Champion
barrow sold for $9,000 to Bob Evans Restaurants: and the
Grand Champion lamb sold for $7,000 to Pennington Bread
Co. Auctioneer Merlin Woodruff, Urbana, Ohio, conducted
the Sale of Champions.

P
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Auction Supplies

Paddle Cards e
Clerk Sheets @

Item Receipt System @
Direction Signs

Write for Samples and prices

SMART ART PAPER PRODUCTS
501 Penna. Ave.

Downingtown, PA 19335 J

Just
Personal

Strommen Brothers Release Album

Del and Eliot Strommen have released an album entitled,
“What A Way To Go”. Del is a member of the NAA; a grad-
uate of the Western College of Auctioneering in Billings,
Montana; and sells three livestock auctions a week in Great
Falls, Lewiston and Glascow, Montana.

Del, Fritz Hoppe and Rick Stahl are also owners of Wide
Range Auction Service in Glascow, Opheim and Vandalia,
Montana. Fritz is a former president of the Montana Auc-
tioneers Association and he and Del both are former Montana
Champion Auctioneers,

The album being released by the Strommen brothers
includes the Auctioneer’s Song and it is done with some
variations, which are on the original song.

Andy Strommen and Fritz Hoppe were the recipients of
the original advertising contest, sponsored by the National
Auctioneers Association.

THE AUCTIONEER



NAA Board Adopts Recommendations
For Use By States Interested In
Writing Auctioneers License Laws

The NAA Board of Directors, at its July, 1977 Seattle
meeting, and under the leadership of the Legislative Com-
mittee, has prepared some recommendations for use by states
interested in having guidelines submitted if and when the
state adopts auction and auctioneers license laws.

The guidelines submitted below are not mandatory, nor
is the NAA board of directors taking a stand for or against
auction/auctioneers license laws, but they are suggesting
that if license laws are written in states, the following pro-
visions should be included in the laws:

1. Each state shall have a reciprocal clause which would
provide for a reciprocal agreement between auctioneers
who are licensed in any state. It also must provide or have
a provision for all non-resident auctioneers so that he/she
might qualify himself either by oral or written test in
order that he might obtain an auction license. This 1s pro-
vided, of course, that said auctioneer complies with all
other additional state laws concerning auctioneering as
be required in that state.

2. Also, that the commission may waive the requirements
that a non-resident pass an examination and that he may
submit written statements by two individuals if the non-
resident applicant is licensed to act as an auctioneer in
the state of his domicile. If he submits with his applica-
tion a duly certified copy of the license issued by his home
state.

3. Auctioneer should have a combination of one of the fol-

lowing:

a. Have served his apprenticeship for at least 1 year or
more with a licensed auctioneer.

b. Be a graduate of and received the designation of CAI
having completed the program & passed the examina-
tion.

c. Be a graduate of a 4 year accredited college course of
auctioneering.

d. Submit to written examination.

A minimum bond should not be less than $5,000.00.

. State license should supersede any and all municipal,

county or city license.

6. Following is a recommendation to the State Association
and/or the state license commission.

a. Recommend that a packet be made available to all
legislators, attorneys and State Associations or organi-
zations requesting information on licensing laws.

b. That they furnish their member packets containing
guide tracts, business forms, clerking sheets, cashier’s
statements, listing fees and other information that
would be of assistance to state members.

c. To inform the membership that there is a state officers
workshop at each National Convention conducted for
the purpose of the education and welfare of all states.
This workshop is sponsored by the NAA.

O R

Liberty Farms Sells
For $1,500 an Acre

The ROUNDUP Real Estate & Business section of the
Wednesday, November 23, 1977, edition of the Kansas City
Star newspaper reported the auction of Liberty Farms, which
was ordered by the receiver of the Kansas Savings and Loan
Association, netted $741,298.75 — an average of $1,504.28 an
acre for the 492.79 acres sold.

An Excelsior Springs resident bought the property and
the auction was conducted by NAA member Cecil Shopen of
Shopen Realty Auction Co., Kansas City, Missouri, 1n coopera-
tion with a representative of the William Haas Co.

The property is near Liberty, Missouri, which is north-
east of Kansas City. The auction was the first sale ordered
by the receiver for the Kansas Savings and Loan Association,
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LIMITED EDITION of full colored COLLECTOR’S ISSUE
lithographs depicting a rural Americana auction scene in
early autumn by Charles L. Peterson entitled “COUNTRY
AUCTION”. Authentically captures a 20th century farm
sale in progress. The excitement, the briskness of pace
& congeniality of friends & strangers getting together.
An important & beautiful collector’'s issue.

Full edition is 3000 prints, with only 500 of those being
artist approved, signed & numbered (collector’'s editions)
$125. The remaining 2500 prints unmarked & unsigned
$50. (Since there are over 5000 N.A.A. members there will
be many who will miss out on this fine edition — SOLD
ON A FIRST COME BASIS).

This exceptional painting was commissioned by MAC
ENTERPRISES soley for auctioneers about auctions —
very much in the style of Rockwell.

100% MONEY-BACK GUARANTEE IF NOT COMPLETELY

| TEE GOOD FOR PERIOD OF 90 DAYS FROM PURCHASE

HAPPY WITH THIS LOVELY WORK OF ART (GUARAN- I

DATE)

PLEASE SEND ME: (Check One)
Collector’'s Edition (500) $125—
Unmarked & unsigned Edition (2500) $50—

Send check or money order and add $1.50 for shipping/
handling to:

Enterprisers

P.O. Box 124 / Cary, lllinois 60013
(312) 639-3020




Charlie Gay's -,

MONDAY 10 AM — || MONDAY 10 AM

—
T
—

C’/mﬁf §’ Charlie Gaye
DEALER AUCTION ‘“i DEALER AUCTION

I]EALER AUGTION

Every MONDAY 10 A.M.

2550 Shorter Avenue (Ga. Hwy 20 West)
ROME, GEORGIA

PHONE (404) 234-5946 PHONE (404) 2329174

This is an absolute auction and i1s for the Disposal of Bankrupt Goods - Over-
runs - Dead Stock - Unclaimed Freight - Salvage - Import Goods - etc
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You Wanted to be...Now You are... What Now?

By Rex B. Newcom, Member
NAA Board of Directors

Whatever possessed each and everyone of us to have that
certain desire and drive to join the oldest profession 1n the
world? It is indeed a mystery! Now some misinformed indi-
viduals may disagree about our profession being the oldest
in the world, not true, as only thru the auction method could
a price first be established.

The desire to establish a market place of free enterprise,
could this be the mystery that drove us to choose our pro-
fession? I do know that no matter what we present to the
buying public, whether personal property or real estate, a
tremendous amount of self satisfaction is realized when a
new market is established and every new sale, each drop of
the auction hammer, establishes that market.

We Now Call Ourselves Auctioneers

So to fulfill our desire to be an auctioneer, with a little
schooling and coaching from people of our own profession,
we put on our new hat and called ourselves ‘“Auctioneer”.
But what happened? “Calling myself one just did not do the
job. Sales are occuring in my area, but someone else is con-
ducting them! Why isn’t my dream coming true? I know
I can do the job, but no one seems to know or realize how
good I really am!”

The truth is, the public will never know unless you show
them. How this can be accomplished would take volumes,
because for every new auctioneer there is a different ap-
proach. However, there is one common denominator and that
1s just plain hard work. Hard work and laying your own guts
on the line with each sale by making whomever you work for
and with look good. If you really want to be an auctioneer
badly enough, you will make the sacrifices necessary to
reach your dream. Too many of us want to start at the top,
unwilling to work our way up the ladder to success. Why
should the public accept us until we can prove ourselves?
They shouldn’t and they won’t, so lets put ourselves in our
proper place and go to work.

Most new auctioneers fall into the same category, lots
of desire and no money. This is not too bad if you have
ability and are willing to work for and take directions from
someone else; however, most have their own dreams and
do not want to work for someone else in the business.

Don’t Be A Moonlight Auctioneer

All too often we end up working full time at some occu-
pation, not even related to the auction business, and our auc-
tioning becomes secondary or part time. If you must have
more income than you can generate from a full time auc-
tion job or business, then moonlite some other profession,
but don’t be a moonlite auctioneer. The public expects more
and will seek out a full time professional when disposing
of their property.

How can you be a full time auctioneer? There isn’t an
auctioneer in this business who can’t use good help in setting
up sales, clerking, taging, marking and most of all bid catch-
ing. This business must be learned from the ground up, every
part of it, before we can do a good job of handling a com-
plete sale, so why should we hestitate to work for a suc-
cessful auctioneer who is already established in this busi-
ness?

Don’t let foolish pride keep you from climbing the
smooth ladder to success. Don’t try to make it on your own by
stumbling with sales you can’t handle and certainly are not
qualified to conduct, failing, then blaming everyone except
yourself and losing years of precious time and good service
to the selling and buying public.

If you have a burning desire to move forward in your
new chosen field of auctioneering, seek out an established
auction firm and get on their payroll. Working with and
helping established, successful auctioneers will build up
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knowledge and prestige plus being compensated generously
for the work you do.

A word of caution: all too often a new auctioneer, due
to lack of interest in doing a good job for his benefactor,
is a liability. If the quality of service rendered by an estab-
lished auctioneer is lowered because of a new auctioneer he
can not be blamed for being slow toward putting new auc-
tioneers in the auction ring. Always remember, you can not
go wrong if you do everything in your power to make the
auction go smoother, faster, and make the other workers look
good at all times.

As our acquired knowledge adds fuel to our burning
desire to move forward in the auction business, we will soon
find ourselves handling complete sales on our own. This is
good. For now we are establishing those markets we talked
about earlier. We have arrived, for now we are auctioneers.
Not competitors, but partners in a business that has potential
beyond our fondest dreams. Any good auction helps every-
one; a poor auction hurts everyone in the profession.

Auctioneers Are Association-minded

Now a word about one of the most important parts of
our profession, our state and National Auctioneers Associa-
tions. Any auctioneer worth his salt will belong to his pro-
fessional organizations, thru which he has access to the
knowledge of the best auctioneers in every field of the auc-
tion business. The more involved you become with these
successful auctioneers, the more you realize how much there
is to learn and do in this great profession of ours. With
the help of your state programs, National seminars and
C.A.lL. programs, your knowledge can grow and your ex-
perience become a reality in your chosen profession.

Then you begin to wonder, “Have I arrived and am I
becoming the auctioneer I desired to be in the beginning?”
One of the sure tests of being a well respected qualified
auctioneer is having new auctioneers seek employment and
guidance from you. This presents a new responsibility to us
as auctioneers.

The gavel is in the other hand and we must think of the
perpetuation of our profession. The training of new auc-
tioneers is our responsibility to our chosen profession, it is
the debt we owe to the oldest and grandest occupation in the
world.

Together we will make it the profession to be proud of
consisting of the highest grade of professionals in the world.

CONTAINER BUYERS

Pay low prices at Europe’s
largest wholesale source of an-
tiques. Buy F.0.B. England or
Antwerp, Belgium with similar
services available from other
countries, or we’ll select, ship
and pay all charges and finance
“to your door. $150 to $300 full
-~ price for packing and paperwork
on 20 and 40 ft. containers.

Supplying U.S. and Canadian
East and West Coast wholesal-
ers. Write or call collect to Lynn
T e Walters. Annual volume over

ONE OF OUR ANTWERP WAREHOUSES

LYNN WALTERS
Clackamas, Ore. 97015

13011 S.E. 84th [903] 654-3000

19




'NEW TOOLS & MISC. MERCHANDISE

Our New Warehouse and Show Floor

Is Now Open To Auctioneers

ONE MILLION DOLLAR INVENTORY

AIR COMPRESSORS-AIR TOOLS
HOUSEWARES-WATCHES-GIFT ITEMS
INDUSTRIAL-SHOP and POWER TOOLS
SOCKET SETS-HAND TOOLS-FARM SUPPLIES

THIS MONTH SPECIALS

No. 2540 Heat Treated Alloy Steel No. 50255 Heat Treated Alloy Steel
— V2’ & 387 SAE/ Metrlc Drive 25 piece — 2" Drive Socket Set

40 piece Socket Set
MR AARRRA2%40A ea. — 10 or more

!LIMM A4 4 nmuu ea. — 10 or more

SOLD IN CASE LOTS OF 10 ONLY — F.O0.B. OMAHA

After 20 money making years conducting new tool and mdse.
auctions throughout the U.S. | offer you the right mdse. at the
right prices. To make money at public auction.

Phone me collect

Col. Willis Woodring

OMAHA DISTRIBUTING (O.

CALL COLLECT 402-334-8185
14685 Grover St.
Omaha, Nebr. 68144
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THE LADIES AUXILIARY TO THE |

NATIONAL AUCTIONEERS ASSOCIATION

1977-1978 Officers ‘

PRESIDENT: Mrs. Wylie (Joan) Rittenhouse, Uniontown,
Pennsylvania

1st VICE PRESIDENT: Mrs. Walter (Ruby) Hartman, Cam-
den, Ohio

ond VICE PRESIDENT: Mrs. Leland (lrene) Dudley, Hamp-
ton, lowa

SECRETARY-TREASURER: Mrs. Charlie (Glenda) John-
son, Sevierville, Tennessee

HISTORIAN: Mrs. Bill (Dorthy) Cooke, Griffith, Indiana

I DIRECTORS

Terms Expiring 1980:
Mrs. Marty (Brenda) Higgenbotham, Lakeland, Florida

Mrs. Forrest (Betty Jo) Mendenhall, High Point, North
Carolina
Mrs. Harvey (Pat) Lambright, LaGrange, Indiana

Mrs. Bob (Ann) Williams, Arlinton, Washington

Terms Expiring 1979:

Mrs. Don (Eileen) Standen, North Ridgeville, Ohio

Mrs. Walter (Marie) Flatow, Waterbury Center, Vermont
Mrs. Edwin (Patsy) Fulkerson, Jonesboro, Tennessee

Terms Expiring 1978:

Mrs. Morris (Velda) Fannon, Pennington Gap, Virginia
Mrs. Ken (Marian) Barnicle, Ballwin, Missouri

Mrs. John (Lucille) Freund, Omro, Wisconsin

]

Dear Ladies:

The Ladies Auxiliary of the National Auctioneers As-
sociation has made the unique opportunity possible to fami-
lies of members to participate in activities of the organiza-
tion whose members practice one of the oldest trading arts
in history “auctioneering’.

Our annual convention brings together families from
all parts of the U.S.A. We exchange ideas and information.
These are broadening experiences for the entire family, and
Auxiliary members who arrange programs for the wives and
children recognize the value of such social exchange.

For many of our members, auctioneering has been a
tradition in their family for two or three generations, and
for a few even longer. These members, who have grown up
“in the business” know the fun and fellowship that can
occur during the course of an auction; and it is the auction-
eer and assistants, often members of his family, who insure
that the occupation is pleasant.

The auctioneer’s conduct conveys two participants —
that selling, by auctions, is one of the oldest and fairest
methods of buying and selling, and everything is conducted
publicly so everyone present is a witness to the proceedings
of selling goods, and at a price which the buyer decides.

For my family, Auctioneering, has been an important
part of our lives; not only is it our livelihood, but also be-
cause of the many friends we have made from throughout
the states and many foreign countries. We sincerely hope
that some time in the future our Auxiliary will have occasion
to include in our membership wives of auctioneers from
other countries.

In many countries, the husband’s work is totally removed
from the family life. In auctioneering just the opposite 1is
true; and more often than not, the father’s business becomes
a family operation.

Thus, it follows that our Auxiliary is an intricate part
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of the NAA. We understand our husband’s career and we
want our children to understand and to appreciate the art
of auctioneering as we do. Activities our Auxinary under-
takes will assure that this will happen.

Writing this from North Carolina, as we go into 1978,
my thoughts go to our members through out the nation. As
our husbands go about their business of auctioneering, let’s
resolve that our support and interest will continue thru
this and the coming years.

HAPPY NEW YEAR!

Mrs. Forrest (Betty Jo) Mendenhall, Director 1978-79-80
Ladies Auxiliary to the NAA
High Point, North Carolina

Mrs. William Moon Appointed
Chairman of Ladies Events
To Be Held at 1978 Convention

Mrs. William Moon has been appointed to serve as
Ladies Auxiliary Chairman for the 1978 Boston Convention.
Mrs. Moon’s husband, Bill, also serves as General Chairman
of the 1978 Convention.

The appointment of Mrs. Moon to the position was an-
nounced by Mrs. Wylie Rittenhouse, president of the Ladies
Auxiliary to the NAA in a letter to Mrs. Moon on November
18, 1977.

The ladies of the Massachusetts Ladies Auxiliary, 1n
cooperation with the wives of auctioneers in the New Eng-
land states of Vermont, Connecticut, Rhode Island, Maine
and New Hampshire have already begun work and are creat-
ing a program for the Ladies Auxiliary Luncheon, which
will excite every lady in attendance at the NAA Convention.

The Ladies Auxiliary Luncheon is open to all wives and
guests of auctioneers attending the NAA Convention, as 1is
the general meeting of the Ladies Auxiliary, which precedes
the luncheon.

Boston — where it all began — for the United States —
will be a good place in which to have it begin again in Con-
vention attendance and renew your interest in the auction
profession.

Russell Kruse is Top Auctioneer
At Indiana Convention for 1977

Russell Kruse was named Indiana Auctioneer of the
Year at the 1977 Indiana Auctioneers convention. Founder of
the Kruse Companies, he has put together an organiza-
tion that is in its 26th year of business.

In 1951 Mr. Kruse enrolled in the Reppert School of
Auctioneering in Decatur, Indiana, to supplement his farm-
ing income and found he had a natural ability to call bids.
After a few years as an auctioneer, he expanded into the real
estate business, selling property at public auction and pri-
vately.

The business was incorporated in 1960 and in 1971 the
Classic Auction division was formed. The idea of an antique
and classic car auction was conceived by Mr. Kruse to init-
ially help fund the annual Auburn-Cord-Duesenberg Festival
in Auburn. He now serves as Chairman of the Board of
Kruse Companies.

In the past he has served as chairman of the Indiana
Auctioneers Commission and president of the Indiana Auc-
tioneers Association and the Northeastern Indiana Board of
Realtors. Mr. Kruse authored “The Professional Auctioneer
and What He Needs to Know” which has a national circula-
tion. He is a member of the National Association of Real
Estate Appraisers and is on the Board of Directors of the
DeKalb County Memorial Hospital besides maintaining an ac-
tive part in numerous civic and charitable organizations.
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ANNOUNCING
THE NEW SHOW ROOM
AND WAREHOUSE FOR . ..

ABLE
DISTRIBUTING CO.

1211 West 9th Street
Cleveland, OH 44113

Wholesalers of cutlery, appliances, jewelry,

radios, stereos and CBs. General merchandise.

Closeouts for wholesalers, retailers, auction-

eers, charitable organizations.

Ken Gouldner
Phone: (216) 523-1940

Open Weekdays: 8 AM — 5 PM;
Saturday: 8 AM — NOON
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San Antonio Paper Features
Editorial on ‘““Auction-Life”

Grace ‘“Adams’” Maddern, a long-time supporter of the
activities of the Texas Auctioneers Association through her
services in the Classified Advertising department of the
San Antonio Express and News, submitted the following arti-
cle for publication in THE AUCTIONEER magazine. It was
published in the September 25, 1977, edition of the paper;
was written by Liz Carpenter; and was titled: “Auctions offer
a slice of someone else’s life”.

Grace wrote, “If my history memory does not fail me,
the editor — Liz Carpenter — was Lady Bird Johnson’s secre-
tary during the Johnson Administration and is now a column-
ist for Central Texas newspapers. I thought perhaps her
editorial excerpts from it might be an interesting article
for THE AUCTIONEER!”

Auctions offer a slice
of someone else’s life

By Liz Carpenter

When Clare Luce was ambassador to Italy, she once
explained to me, “Nothing is really ever lost in Italy. The
layers of history are all here. You may find an old tile
bathtub from the second century of Rome 100 miles away in
the home of a merchant in Milan. Or a painting from
Florence stashed away in Naples, but nothing is thrown away.
It just moves about.”

With that, she took me down to the caverns below the
Villa Tavern — our American Embassy — to show me where
the Christians hid out during the early days of the Roman
Empire. Many died there and the artifacts of their times and
a few bones are still found in the caverns that meander
through underground Rome.

I have the feeling we in America, and newly in Texas,
are beginning to dig up all our treasures too. Sunday auctions
are popping up all over Texas, some of them in old cattle
auction, houses from Taft to Colorado City. You can find
yourself bidding on oak tables and old chifferobes — the
kind of furniture you once were glad to leave behind.

A lot of it is convertible to new purposes. My auction
addict friend, Colleen Grant Hardin, took me over to Lock-
hart to learn the ropes of bidding. The ritual is to arrive
there in time to have lunch at one of the several dining estab-
lishments that have sprung up — or at least now have sprung
open their doors on Sunday to welcome all the new auction
house business.

Colleen and her husband are second generation land-
lords at the University of Texas. In 1936, Dick Hardin’s
mother — who is now nearing 90 — started a boarding
house for nine coeds. Hardin House now houses 219 students.

SCHOOL
OF AUCTIONEERING

NOTTS

Learn the art of modern scientific auctioneering from our famous tape re-
corded course for home study or from classroom courses, which we con-
duct at various colleges, universities and vocational schools. This school
is approved by the State Board of Schools and College Registration in our
home state of Ohio. Regq. Number 71-12-0286H. Chief instructor, Col. R. E.
Knotts, has thirty years experience and more than four thousand public
sales to hiscredit. He has also been a professional auctioneer instructor

and counselor since 1959.

Rt. 2, Box 161-C, Gallipolis, Ohio 45631
(614) 446-2917
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REPPERT
SCHOOL OF AUCTIONEERING

Tuition $300 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033

“The kids love the nostalgia of sturdy old furniture,”
she explained. “You can put rollers on these small heavy
oak tables and they are perfect for a TV or stereo. Besides,
it’s so much better built than lots of the new stuff — and
cheaper.”

Even without air conditioning, on a 100 degree summer
day, the auction barn began filling up by 1 p.m. and the big
old screened-off cotton gin fans struggled to move the air
around.

By 1:30, Gary Fingleman, top auctioneer, was in his
elevated cage and on the floor were four of the hard-sell
country boys and one old time favorite named Pete who is
still waiting for a set of upper teeth to come up for bidding.
If they do, the crowd will miss his toothless smile.

It’s pure showmanship as the auctioneer rattles his
staccato sing-song jargon and the furniture is sold — an old
Singer sewing machine here, a French art there, a Water-
ford chandelier, a brass coal bin. Most items go for $20 to
$150 but there’s an occasional sale of $9.000 for some extra
fine piece.

Where do all these things come from? Bristol Antiques
Ltd. in England, they say. You may find an old Welsh news-
paper in the bottom of a chest you take home.

“I did once and figured it was more valuable than the
item I bought,” Colleen Hardin said.

In the antique trade, the furniture keeps moving. Some
tables and trunks have crossed the Atlantic more times
than Jackie Onassis.

The antics of the auctioneer and bustling enthusiastic
assistants make addicts out of the crowd — which include
“mom and pop” dealers from all over Texas who come in
trucks to move their purchases out to “Ye Olde Antique
Shoppe” in some other town.

But there are also babies in playpens, young couples
trying to furnish an apartment at a bargain, and old timers
who come for the Sunday show and an occasional purchase.
The setting offers the “across the board” camaraderie of
an English pub.

For the novice it’s a gambler’s game. And I was once
a novice. As a reporter for the United Press in Philadelphia,
I was sent to cover the big auction of the famous Stokesbury
Estate during World War II.

Bidding reflected the mobile wartime economy. Items
that could fit in an apartment and be easily moved brought
fantastic prices: a hideous grinning Chinese Kylin for
$25,000; a set of 200 cut glass finger bowls were sold by the
half dozen for $200.

Yet the long magnificient dining room table that could
seat 110 guests went begging. I think it brought less than
$100 — that table that had seated some of the oldest and
richest names in America.

Suddenly a tremendous nine foot long upholstered couch
appeared. “Will anyone give $50 for this? $25? $10? the
auctioneer shouted. “Well, how about a dollar?”
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T eslie Swainbank Antiques Inr.

Head Office-
34 Church Rd, Roby, Nr. Liverpool, L36 9TD, Lancashire, England

Telephone 051-489 1142

Borld BWide Autique Exporters

ANNOUNCING A NEW CONCEPT FOR CONTAINER BUYERS

40 ft. containers SOLD outright. We are
supplying the finest quality at the Low-
est Possible Prices —

THRSE PREMeses s 20

250 to 300 items of furniture will be in-
cluded in every container purchased.
Many rare and historical items will be
included to create a PERFECT AUCTION

and bring high profits, and Repeat Or-
ders.

We have many very satisfied customers

Liverpool, England — Col. W. H. Smith, Director of who buy shipments of our fine mer-
Swainbank Antiques receives a cheque in the : : :
amount of $50,000 for the purchase of 5 40 ft. con- chandise on a regular delivery basis.

tainers of fine antiques merchandise from Southern
California Antiques Importers of 2267 Main Street, MAY WE BE OF SERV|CE TO YOU?
Santa Monica, California, Prop. Mr. Joseph P. T —
O’Brien. The merchandise was selected by Mr. L.
Swainbank personally.

BUY DIRECT from the most organized
exporters of antiques, complete door b

We pack completely FREE OF CHARGE | | AL
Saving $600 to $900 per 40 Ft. Shipment.

Please write or call our sole America rF.oond TN —
agent who would be pleased to discuss '
our new system of selection of antiques.

COMPLETE SATISFACTION GUARANTEED

Telephone Mr. Swainbank Today — Or —

CONTACT: OUR SOLE AMERICAN AGENT MIAMI OFFICE
Col. William H. Smith
7505 S.W. 60 St., Miami, Florida 33143
Tel. 305-661-1495
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Amish Farmers Buy 114-Acre Farm
For $569,140 in Pennsylvania Sale

The high bid of $569,140 was paid by two Amish farmers
for a 114-acre farm near Lancaster, Pennsylvania. It was the
second time in two weeks that Amish farmers had paid top
dollar to buy a farm in fast-developing Lancaster County.

The farm was sold for the per-acre price of $4,975 and
the Amish farmers intend to keep the land in agriculture
production. According to the terms of the sale, the pur-
chasers had to make an immediate down payment of 10 per
cent. The balance must be paid by April 1, 1978.

Another Amish farmer paid $305,000 (approximately
$6,500 per acre) for a 47-acre farm in Leacock Township,
Pennsylvania during the preceding week.

Approximately 150 persons were present for the 114-acre
farm sale, including many Amish people. Auctioneer Alvin
L. Miller speculated, before the sale, “I know it will go to
$500,000 and I think it will reach $600,000.”

The farm featured 93 acres of tillable ground, 21 acres
of pasture, 900 feet of road frontage and another 900 feet on
another road. The sale lasted approximately one-half hour.
Bidding was by-the-acre price. NAA member Miller received
the opening bid of $2,500. At $4,000 most bidders dropped
out.

As the per-acre price soared close to the $5,000 figure,
only two bidders were left. The two Amishmen were compet-
ing with a silo manufacturer who owns property just north
of the farm.

Auctioneer Miller called a recess in the bidding at the
$4,700 bid. Up to then the owners had the option of turning
down the bid. The owner’s attorney took the microphone and
said at that point the owner has decided to sell the farm
but felt it has more value than the bidding had brought to
that point.

The bidding resumed: $4,800, $4,900 and then $4,950.

BRITTEN AUCTION ACADEMY
P.O. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction

Miller asked for $5,000, but to no avail. The final price of
$4,975 was received from the Amishmen after the auctioneer
had indicated the previous bid of $4,750 and the Amishmen
responded. The bidding ended shortly afterwards.

The farmhouse is a large two-story stone home with
nine rooms and four original fireplaces that could be made
usable. Included in the sale price was a 77 by 93 foot double
decker barn with stalls for 37 cows, milk house, two silos,
five corn cribs, heifer barn, implement shed, and three-car
garage with two floors. No livestock was included in the sale.

The farm has a well and a spring-fed stream going
through the meadow. There is no public sewage. The land is
zoned agriculture. Last year’s taxes on the farm were $1,400.

An interesting article accompanied the news of the sale
in the Lancaster News, which stated, ‘“Amish Farmers Are
Good Risks, Area Bankers Say’. The bank official stated in
the article that his bank feels farmers safer risks than de-
velopers. “There’s some speculation with developers. But I
can’t think of one foreclosure on an Amish farm,” said
William Weber, an official at the New Holland Farmers Na-
tional Bank.

Another official of the Strasburg Bank, Bob Badger, re-
marked: “We’ve had good fortune with farmers. When you
lend to an Amishman, you’re almost 100 per cent sure of get-
ting your money back. We’ve never lost a nickel. A farmer
who is stable and has been there on his farm is a good risk.”

He also said normal farm loans for 20 or 25 years often
are in the $100,000 to $250,000 range.

AT THE
YOU WILL LEARN ABOUT

A. E. Pouchot
Ethics of the Auctioneering Profession Member '
Voice, Poise, & Public Speaking You will learn from successful
Physical Fitness auctioneers, educators, and
Motivation & Euthusiasm business people.
Advertising & Promotion
Clerking & Cashiering Instant replay video tape system will let you, the |
Ring Work student auctioneer, both see and hear yoqrself
Salesmanship & Sale Management in action. You will also sell at regular auctions.
Promotion of Your .Auc:on Career You will learn by doing.
Sal._e BarnsF& ﬁ:tucti-o: ?uses - SEND FOR BULLETIN -
Antique &. urniture Auctions Two Weeks Term Starting: |
Farm Auctions Second Monday in September
Bankruptcies First Monday in November
Machinery & Automobile Auctions Sec:nd I\:ﬂondday in iebrluary

: irst Monday in Apri
e Est'a te. Au.c* SIS Second Monday in June
Estate Liquidations
Livestock Auctions i
Merchandise Auctions - Wi ) Auction
. £ isconsin u
T?ol Au?tnons School is approved by the WISCONSIN ;UC:;ON SCHOOL
Bid Calling Wisconsin Educational Ap- _ e & IIOXW' b i
and more. proval Board. Wisconsin Dell, Wisconsin
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% Filing System
% Supplies Carrier

The file shown can be used for clerking hy
number or by the alphabet. The slots are

2" deep and 2" wide. $59.95

Price for the 100-Slot file

% Sale Forms

We also make another 100-siot file. The SuPpllcs Carrier

slots are 32" deep and 22" wide. It also

is made with alphabet. $59.95

Price for the 100-Slot file

$19.95

We also make a file that has 50 slots. The
slots are 32" deep and 2% wide. it also

is lettered with the alphabet.
$29.95

PLEASE STATE THE SIZE OF
FILE YOU WISH TO ORDER.

Price for the 50-Slot file

We have the clerking sheets that come in
triplicate, with three sides glued together.
There are 21 items per sheet. These are
made for the 2" file. We do not make a
clerking sheet for the 32" by 2% " file.

Package of 200 Sheets (4200 items)

$32.00
$90.00

Package of 600 Sheets

11%.” x 19” x 3%” includes
Clip Board for sales forms.

ok SR

Sales Forms, in triplicate
200 sheets ( +220 ) $32.00

[ Ttem | No.

Purchaser

Price

This is for the 2” file

Send Check or Money Order to:

Telephone (308) 995-8614

We pay shipping charges on all items

LUNDEEN SALES FORMS

423 East Avenue

Holdrege, Nebraska 68949

More Than 1,100 People Attend
Sale of Las Vegas Casino Items

The first bankruptcy auction of a casino in Las Vegas,
and possibly in Nevada, attracted over 1,100 persons to the
bankrupt Jackpot Casino in Las Vegas where NAA auctioneer
G. Robert “Bob” Deiro conducted the sale of everything from
whiskey spigots and slot machines to a poker table and
bottles of booze.

The defunct gambling hall was jammed with 482 actual
bidders from three states who took a crack at the items to
be auctioned. Auctioneer Deiro, a partner in the newly
formed Normal Kaye Realty Auction Co., spieled his hyp-
notic chant for almost three hours and raised $55,000 to go
~into Bankruptey Court coffers to help pay off a slew of credi-
tors with liens against the casino.

The casino was ordered closed in September after it be-
came evident the Jackpot had turned into a lemon without
sufficient capital to meet accumulated taxes, payroll and
creditors much less the $5,000 weekly rent.

When the doors opened at 8:00 a.m. on the day of the
sale, the people were already waiting for a look at some bar-
gains. By 9:45 a.m., 15 minutes before the actual auction com-
menced, a waiting line of prospective bidders had yet to be
registered. The first item was a broken amplifier, which
went in 90 seconds for $25. A couple of juice blenders sold
for $35 for both.

Someone grabbed a coin changer for $9 while assorted
boxes of coin and chip racks, change and money boxes sold
as a package for $135.

One buyer kicked in a $200 bid for a locked 21-table chip
rack full of now-worthless chips. The fact the key couldn’t
be found didn’t faze him in the least.

“I’ll buy a new lock,” he announced happily.

A whoopee cushion used by the previous go-go gals dis-
appeared for $25 and 50 bottles of alcoholic beverages,
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AUCTIONEER BOB DEIRO maintained a steady chant before a
crowd of over 1,100 persons, who jammed into the bankrupt
Jackpot Casino in Las Vegas to buy items ranging from a
whiskey spigot to slot machines, and many more items, during
the first Nevada auction of gaming equipment.

opened and otherwise, were grabbed by one man as a pack-
age for $235.

Another bidder lucked out when a storage room of cases
of liquor was identified as approximately 200 bottles of as-
sorted guzzling stuff. He got it on a bid of $600, counted the
bottles and found he actually had 400 jugs.

When Auctioneer Deiro announced the bidding for the
slots, the crowd cheered. One bidder from out of state got
a slot machine for a high bid of $525 then asked if he could
call off the bid after discovering it would be illegal to trans-
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port it across state lines.

The $525 bid sale was announced again, the machine
put up for auction once more, and this time brought $700 —
minutes after it sold for $525. The highest single item bid:
$3,500 for a monster coin wrapping machine. A spinet piano
got started with $200 asked and went for $500. A pile of
miscellaneous slot machine parts including a gadget called a
degunker brought $775

The largest single bidder cheerfully shelled out $6,350
for 10 slot machines ranging from $150 to $1,050.

Many of the slots were outrageously overbid, which
showed the skill of Deiro’s chanting and the ferocity of the
bidders to keep ahead of other buyers. Six slots sold for
$5,425. |

Auctioneer Deiro, who also 1s the president of the newly
formed Nevada State Auctioneers Association, reported:
“The sale was the first time gaming equipment had been
auctioned off to the general public in Nevada.” The Norman
Kaye Realty Auction Company, Deiro states, is the only auc-
tion firm licensed to sell gaming equipment at auction.

“There are Nevada state ordinances that preclude any
person other than a resident from buying gambling items. A
bidder must sign an affadavit stating the devices or equip-
ment are for his own personal use within the state.

“If an auctioneer sells equipment to someone, and that
individual crosses state lines, the auctioneer can be arrested
by the Federal authorities and charged with conspiracy to
violate the Federal gaming statutes,” Deiro concluded.

Editor’s Note: Portions of the above article were printed,
with permission, from Ken Jones, writer for the Las Vegas
Sun newspaper.

BEAUTIFUL
GENUINE IVORY SCRIMSHAW

AUCTIONEER'S RING

WITH CROSSED GAVELS

STERLING SILVER OR 14K GOLD

FOR MEN
=  AND WOMEN

MAN’S
ACTUAL SIZE

Breathtaking, authentic scrimshaw on African Elephant
Ivory* — chosen for its beautiful grain and texture. Each
ring is hand shaped and is an individual work of art, en-
graved on ivory as the traditional folk-art of scrimshawing,
using no machinery, and signed by the artist. The sterling
silver and gold settings are as uniquely crafted as the
scrimshaw they hold.

STERLING SILVER $69.95 14K GOLD $149.95
SATISFACTION GUARANTEED OR YOUR MONEY RE-

FUNDED. NOTE: Price may vary due to gold fluctuation.
If ring prices increase you will be notified before rings
shipped.

SEND CHECK OR MONEY ORDER WITH $1.50 FOR
| SHIPPING, HANDLING & INSURANCE.

PLEASE SPECIFY:

SILVER MAN'’S
GOLD woman's RING SIZE
*Our ivory does not contribue to the annihilation of any species — but in

fact, is taken from burial grounds. bought from the African governments
and monies used to support the game preserves.

MAC Enterprises

P.O. Box 124 / Cary, |llinois 60013
(312) 639-3020

January, 1978
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CONVENTION DATES

January 20, 1978 — Michigan State Auctioneers As- ‘
sociation, Lansing.

January 21-22, 1978 — Auctioneers Association of
North Carolina, Inc., Charlotte.

January 21-23, 1978 — Ohio Auctioneer Association,
Imperial North, Columbus.

January 22, 1978 — Colorado Auctioneers Assocla-
tion, Marriott, 125 at Hampden Ave., Denver.

January 27-28, 1978 — Pennsylvania Auctioneers As-
sociation, Inc., Host Inn, Harrisburg.

January 29-30, 1978 — Minnesota State Auctioneers As-
sociation, Holiday Inn, Interstate 35 Owatonna.

February 6, 1978 — New Jersey State Society of Auc-
tioneers, Van’s Inn, Freehold.

February 10-12, 1978 — North Dakota Auctioneers
Association, Hamilton Motel, Rugby.

April 2-3, 1978 — Kentucky Auctioneers Association,
Hyatt Regency House, Lexington.

April 15-16, 1978 — Kansas Auctioneers Association,
Silver Spur Lodge, Dodge City.

April 28-29, 1978 — Montana Auctioneers Association,
Outlaw Inn, Kalispell.

May, 1978 — South Carolina Auctioneers Association,
Quality Inn Motel on I-20, Columbia.

May 6-7, 1978 — Missouri State Auctioneers Associa-
tion.

May 6-7, 1978 — Oklahoma State Auctioneers Associa-
tion, Holiday Inn — East, 140 & Sooner Rd., Mid-

west City.

May 14-15, 1978 — Alabama Auctioneers Association,
Gadsden.

June 8-9, 1978 — Wisconsin Auctioneers Association,
Fond du Lac.

June 10-11, 1978 — West Virginia Auctioneers Associa-
tion, Cedar Lakes (FFA-FHA Camp), Ripley

June 16-17, 1978 — Texas Auctioneers Association,
Hilton Inn, McAllen.

November 5-6, 1978— New York State Auctioneers As-
soclation.

Howard Buckles Named
lowa ‘“Man of the Year”

Keosauqua, Iowa, auctioneer Howard Buckles has re-
ceived the highest award of the Iowa Auctioneers Associa-
tion by being named “Man of the Year’” at the annual con-
vention, held in Des Moines on October 29-30.

Howard, who has been an auctioneer for 27 years, just
completed a three-year term as director of the NAA and
served as president of the Iowa Association in 1974. In 1966
he was named “Champion Auctioneer” by the Iowa Associa-
tion.

Howard specializes in farm, real estate, household and
antique auctions and frequently pilots his own plane to at-
tend sales. He and his wife, Arlene, also operate a Standard
Service station in Keosauqua.

Howard enjoys helping young auctioneers get started in
the profession and is interested in promoting the betterment
of auctioneering services. He was president of the Van
Buren County Sheep Empire Association for five years.

The award was presented to Howard by Leon Joy of
Ames, Iowa, who at 86 is one of the state’s oldest practicing
auctioneers. Howard, Arlene and daughter Diana Sue, age 9,
attended the Iowa Convention and their son, Billy, was un-
able to attend as he is a junior at Central College in Pella,
Iowa.
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Learn Auctioneering FREE CATALOG

:  Complete cassette home study.
® 5 full hours of chant secrets,

training exercises and all phases
of auctioneering.

AMERICAN ACADEMY of AUCTIONEERS .
(DEPT. 9) 6704 S. ZUNIS - SUITE 1901 - TULSA, OK. 74136 COURSE $49 95

Maine Auctioneers Convene
And Elect Officers for 1978

The Maine Auctioneers Association held its annual
meeting at the John Martin’s Restaurant in Waterville and
elected the following officers for the new year: President —
Jim Heckman, Waterville; Vice President — Don Hinkley,
Farmington; Secretary — George A. Martin, East Lebanon;
and Treasurer — Mpyrtice Crosman, Corinna. Directors: R. L
Crosman, Corinna; William Mosher, Oakland; John Owcarz,
Augusta; Tom Prindall, Brunswick; Rupert Watson, Brewer;
and alternates: Phil Hashey and William McKinnon,

Under new business, the MAA voted to endorse and sup-
port the candidacy of George Martin of East Lebanon for the
position of NAA director. George is one of the founders of
the Maine Auctioneers Association and the only other Maine
director was the late Clifford Swan who served his term in

1954-57.

The Maine Association also voted to support the New
England Auctioneers Council in helping to defray expenses
of the National Auctioneers Association convention, which
will be held in Boston on July 19-22, 1978.

New England Council secretary George Martin enlight-
ened the membership as to the programs of the NAA con-
vention and said that the wheels are rolling forward to have
an outstanding convention and that both NAA president
Martin Higgenbotham and executive director Harvey McCray

had met with the Council for convention planning. He also
informed the membership that William Moon of Massa-
chusetts has been appointed General Chairman of the Boston
Convention with a representative of each state serving as
co-chairman.

The Maine auctioneers held a fun auction, following the
meeting, which is a tradition in the Maine meetings and this
year the auction was highly successful. Everyone left the
meeting with a feeling of having enjoyed the evening.

George A. Martin, Secretary
Maine Auctioneers Association

Baker Auctions Hogs
At Private Auction

NAA member Dan Baker of Lafayette, Indiana, con-
ducted the sale of 107 head of Yorkshire hogs at the pri-
vate sale of the Mrs. Raymond and Robert Hassler at Prince-
ton, Illinois on September 16. The 107 hogs were sold at the
record breed total of $121,315 to average $1,134.

The first ten boars through the ring made an average
of $6,875. Fifty-five boars averaged $1,777 and 62 gilts
notched $362.

Topping the sale at $22,000 was a January son of HAU6
Program 21-5, going to Steve Cobb, Lake City, Arkansas. The
Rutter Farms of Shebina, Missouri, paid $20,500 for a
February boar sired by HAU6 Patton 96-1, and a littermate
to the high-selling boar brought $13,000 from Ken Kunkle,
Lacon, Illinois.

Top price for a gilt of $1,050 was paid by Wilbur
Speasard, Ridge Farm, Illinois, for a February 1st pig sired
by HAU6 Program 21-5. Claude Robinson, Wellsville, Mis-
souri, purchased a January daughter of HAU6 Grizzley 13-1
for $1,000.

“AUDIOVOICE”"

PORTABLE SOUND SYSTEM

Nashville Auction School is proud to be a distributor of the PASO SOUND
AUDIOVOICE portable ssund sysiem. This fine system has helped many of
our siudents buy the sound equipment they need to get started without
spending a lot of money.

Thi_s system is a complete portable sound system for sound reinforcement
in indoor or outdoor areas.

T_he acoustically engineered enclosure and the high efficiency speaker pro-
vide sound despersion in an area well over 200 yards.

This system ope_:-rales on 8 standard “D” size flashlight batteries. The
system comes with a microphone and shoulder strap as illustrated above.

Only $110.00 per unit
(As shown above left)

$125.00 per unit with
NASHVILLE ¢€Xxtra 15 ft. cord

AUCTION
SCHOOL

1921 WEST END AVIE,
NASHVILLE, TENKN. 7203
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The Auctioneer’s ‘‘Auctioneer’

HEN YOU HAVE AN AUCTION THAT

REQUIRES THE FACILITIES THAT
ONLY A NATION-WIDE ORGANIZATION CAN
OFFER, HUDSON AND MARSHALL, INC. IS
READY TO WORK FORYQOU. IN ADDITIONTO
THE SERVICES AND EQUIPMENT LISTED HERE, A
LARGE STAFF OF HUDSON AND MARSHALL
SALES ASSOCIATES IS AVAILABLE FOR CON-

SULTATION IN PRACTICALLY EVERY CATAGORY
OF REAL OR PERSONAL PROPERTY.

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (P.A.

Systems, Chairs, Organs, Sound Trucks,
Cattle Pens, Portable Generators, Etc.)

® NATIONWIDE ADVERTISING (In House
Agency)

® NATIONWIDE MAILING LISTS

® FINANCING AVAILABLE (On Most All
Properties)

® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER'S AUCTIONEER",

Call Toll Free

In Georgia Call
800/342-2666

Elsewhere Call
800/841-9400

REALTORL Y

O’Farrell Conducts Antiques Auction

NAA member M. H. Conover of the T. R. O’Farrell Auc-
tion Company, Inc., Westminster, Maryland, submitted the
following list of antiques sold at a November auction in
Maryland to offer a price comparison to other auctioneers.
The auction was conducted at the O’Farrell Company’s new
auction facility in Westminster. Tom O’Farrell, Mike Whitson
and Mike Conover were the auctioneers for the sale.

The auction drew approximately 500 people and the
gross amount of the sale was $18,000. Three hundred items
were sold 1n six hours.

Sold at the antique sale were: school master desk —
$170; brass clothes tree — $65; Victorian sofa — $300; rose
Canton vase lamp — $425; Windsor bench — $600; rose
Canton bowl — $735; Chippendale high chest — $825; Canton
lattice plate and dish — $285; drop leaf table — $185; small
four by eight feet oriental rug — $725.

Beggs chest of drawers — $300; Beggs drop leaf table
— $310; Beggs Chippendale sofa — $225; 36 pieces of Water-
ford crystal — $345; Tiffany fruited shade — $750; and a
set of Haviland China — $330.

M. H. Conover, Auctioneer
T. R. O’Farrell Auction Co., Inc.

PROVEN SILENT SALESMEN

Removable Magnetic Signs for cars, trucks and stands.
For all trades. All logos available. Send for brochure and
Information Sheet for FREE LAYOUT and quotation.

ORIGINAL TRI METRIC “3-D” SIGNS
“SIGNS OF THE TIMES”
5 Tracy Dr., R.D. #3, Skaneateles, NY 13152

January, 1978

BROKER PARTICIPATION INVITED.

HUDSON AND MARSHALL | INC.

LIQUIDATORS AND AUCTIONEERS

3683 HOUSTON AVE MACON, GA PH (912) 781-2601 ii
.

HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!!

Home Offices
Macon, Georgia

Atlanta Offices
Suite 109
333 Sandy Spr. Cir.

404/256-5450
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Smith Sisters Surprised
At Being on November Cover

Two surprised daughters of Clark and Ann Smith of
Cheyenne, Wyoming, were the Smith twins — Amy and Ann
when they saw their picture on the cover of the November,
1977, issue of THE AUCTIONEER magazine. Neither had
been told by their father in advance of the magazine being
mailed to their home.

Letters received from the Smith twins are as follows:
From Amy Smith: “Wow! When we saw the NAA magazine
in the mail with a picture of us on it, we couldn’t believe it!
The article inside . . . gosh, I don’t know what to say.

“It was such great fun last summer at the NAA conven-
tion in Seattle. Meeting so many new people. Annie and I
loved singing the Auctioneers Song at the fun auction. What
an experience!

“The Gong Show is really something else. After leaving
Seattle we went on down through Oregon to see some friends
then through California where we used to live. We have an
aunt who lives in Los Angeles and that’s when we auditioned
for the Gong Show. You go through four auditions and the
second one is with Chuck Barris. He is a character. I really
liked him.

“If I had a chance, I'd do it all over again. We met
some interesting people and had a lot of fun. The next time
you're in Hollywood be sure to audition for the Gong Show.
It’s something you’ll always remember!

“We never expected to be on the cover of the NAA
magazine. Thank you so much. Have a Merry Christmas!”
Amy Smith “P.S. I hope we all get to go to the NAA Conven-
tion next year.”

And, from Ann Smith: “What a surprise to see myself
on the front cover of your Auctioneer magazine. I will never
forget that special day.

“T was unaware of the deep, dark secret and mom and
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dad didn’t even peep a word. As a matter of fact, they were
more surprised than any of us.

“I am looking forward to the next auctioneer’s conven-
tion in Boston, Massachusetts. It was a real experience for
me in Seattle even though I can’t talk as fast as some of
those auctioneers. I loved it all.

“Thanks again for your thoughtfulness and making it
all worth while.” Annie Smith

Signed Handel Table Lamp
Brings $2,700 at Auction

The entire estate of Miss Margaret Kraft was moved
on Nov. 12 to Barretts Auction House in Wisconsin Rapids,
Wisconsin, and sold at public auction. Great excitement was
created when a signed Handel No. 6688 table lamp was put
up for bid. The bidding opened at $1,000 and rose rapidly
to $2,300. The bidders, who wish to remain anonymous, were
both from out of state.

One bidder could not attend and made arrangements
to bid by phone. The “winner”, at the final bid of $2,700
packed the lamp and flew home with his prize. Pre-auction
estimates on the lamp were $1,800, which again proves the
power of auction.

Other items of interest auctioned by Jack A. Barrett,
were a curved glass china cabinet with ornate wood inlay —
$1,100; wool oriental rugs over 50 years old — $1,025; $650
and $325; oil paintings signed M. Kraft — $450 to $15;
Teplitz amphora vase — $45; brass basket with cut glass
insert — $100; cut glass footed bowl — $65; and set of
Mikasa China for 12 — $220.

Pickled pine desk — $130; lamp with “Bird of Paradise”
motif — $170; folding mahogany card table — $150; pair of
Cloisonne vases, six inches tall — $240; Cloisonne lamp base
— $90; divan table — $75; cut glass & sterling dresser
set — $85; Wakefield dining set — $275; small tiger maple
server — $175; mission shelf clock (as is) — $55; marble
shelf clock — $180; and a pair of hand carved balloon back
chairs with needlepoint — $500.

This was the 605th auction managed and conducted by
Barretts Auction Service, Ltd., Jack A. Barrett, auctioneer.
This was one of many, which have been hauled into the auc-
tion house for comfort and convenience, due to weather con-
ditions.

Arlene M. Barrett, Secretary-Treasurer
Barretts Auction Service, Ltd.
Wisconsin Rapids, Wisconsin

NAA Meetings Schedule

Scheduling has been approved by the NAA board of
directors and the following ‘“‘educational’” meetings
and/or NAA Conventions have been announced by the
board for future years:

NAA Convention Sites

1978 — Boston Sheraton Hotel, July 19-22, Boston,
Massachusetlts

1979 — Denver Hilton Hotel, July 11-14, Denver, Colo-
rado

1980 — Opryland Hotel, July 30-August 2 Nashville,
Tennessee

1978 NAA Seminars Sites

January 16-17-18 — Hyatt Regency O’'Hare Hotel, Chi-
cago, lllinois

February 20-21-22 — Orlando Hyatt House, Orlando,
Florida

1978 Certified Auctioneers Institute (CAl)
Courses |, 1l and Il

April 2-7 — Indiana Memorial Union, Bloomington, Indiana
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Editor’s Note . . .

Book Price in Magazine Ad
Listed as $742.50 Too High

For the past two issues, THE AUCTIONEER mag-
azine has been publishing an advertisement by the
Gibson Auction Service, Aurora, Nebraska, and the ad
included the price of a book, which is made available
for sale. The cost of the book is $7.50 (DINNER AUC-
TIONS), but the magazine has shown the cost as $750
— $742.50 too high.

Not many auctioneers can afford to pay 3$750 for
any book and the error is that of the National Auc-
tioneers Association editorial department. No doubt
that auctioneers seeing the $750 cost in the ad assumed
it was $7.50, but to put the record straight, this “Edi-
tor’s Note” is to alert auctioneers to the correct price
of DINNER AUCTIONS from the Gibson Auction Ser-
vice, 1404 - 12th Street, Aurora, Nebraska 68818.

HAVE YOU NOTICED — —

DINNER AUCTIONS

Are Becoming More and More Popular?

From accumulated experiences in managing
DINNER AUCTIONS, | have written a complete
step-by-step guide which will help you con-
duct your first successful DINNER AUCTION.
Send $7.50 to —

DINNER AUCTIONS

c/o GIBSON AUCTION SERVICE
1404-12th STREET
AURORA, NEBRASKA 68818

Book Will Be Sent By Return Mail

JIM GRAHAM
AUCTIONS
‘Net you thousands more!”
204 U.S. 1, North Palm Beach, FL

Phone: 305 844-1723
Realtors

CCIM AFLB CRB

Auctioneers |
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Antiques & Americana . . .
ROGERS GROUPS

B T e

VEICHING THE BABY

e R P

By George Michael
Merrimack, New Hampshire

John Rogers was born in Salem, Massachusetts in 1829.
At one time he worked in a railroad repair shop in Hanni-
bal, Missouri and in Spain as a designer of cloth. His travels
led him to Manchester, New Hampshire in the employ of the
huge Amoskeag Manufacturing Company.

Artistically inclined, he began modeling figures from
clay taken from the Merrimack River which adjoined the

factory complex. They were well received by ready buyers
which encouraged him to open a shop in New York City, 1n
1859. His first offering was a group of figures, titled THE
SLAVE AUCTION. During the War Between The States, he
turned out many groups comprising soldiers, blacks and
politicians, all of whom played some part in the great con-
flict.

Rogers groups were turned out until 1892, when he re-
tired to a farm in Connecticut. Made of plaster, they were
prone to absorb dirt and polluting materials in the air. One of
the greatest problems existed in the oil heated house as the
{fumes from the fire blackened many a group, thereby help-
ing destroy its value today. Years ago many were painted,
and this harms the value as well. Condition of a Rogers
Group is most important — there should be no chips or
cracks in the plaster, they must be as clean as possible and
they must not be painted.

There are rarities such as The Sharpshooters, done 1n
1860 just before the start of the war. If you own an 1860
The Farmer’s Wife or an 1862, Camp Life (sometimes called
Card Players), you could do quite well financially.

The following are prices received for such groups at a
Bob Skinner Auction in Bolton, Massachusetts on March 20,
1975: You Are a Spirit I Know — $475; The Fugtive’s Story
—— $475: The Charity Patient — $475; A Matter of Opinion
1884 — $350; Going For The Cows, 1873 — $225; The
Wrestlers, 1881 — $1025. Each group must be seen to be
valued, condilion is extremely important in determining
valuation.

NEEDLEWORK

We picture a rather fancy, framed needlework picture
which was executed in 1825. It might be classed as ‘“seminary
art” as all young ladies who went to the proper schools in
those days were required to demonstrate their proficiency

ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE

(212) 392-4141

LONG ISLAND CITY, N.Y. 11101

MANY OTHERS

(212) 392- 4141

BUY DIRECT FROM PRIME SOURCE PROMPT SHIPMENT
ALL TYPES OF HAND TOOLS

EXCELLENT VALUES

® Wrench Sets ® Vises ® Trowels

® Socket Sets ® Folding Rules ® Trouble Lights

® Adjustable Wrenches @ Bolt Cutters ® Kerosene Lanterns
® Pipe Wrenches ® Padlocks ® Rope

® Pliers ® Tap & Die Sets ® Saws & Hacksaws
® Hammers & Mallets @ Wrecking Bars ® Measuring Tapes
® Drill Sets ® File Sets ® Chain Hoists

® Screwdriver Sets ® Sandpaper ® PVC Tape

Write for FREE Catalog

ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE
LONG ISLAND CITY, N.Y. 11101

January, 1978
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in the arts as well as household crafts. The academic
buildings in the background reinforce this attribution. It 1s
quite a good needlework picture as it was sold at auction 1in
Portland, Maine several years ago for one thousand dollars.

The needlework box or table was an important item in
the 19th century home. In it were stored needles, threads,
thimbles, frames, and other items necessary to the art of
needlework and embroidery. Some of the most ornate werve
imported during the height of the China-America trade —
made of exotic woods and holding carved ivory implements
and tools. Often, they were lined with silks and velvets
which enhanced their beauty.

In medieval times, ladies often wore needlecases at-
tached to their then primitive girdles, so they would have
tools at hand for instant repair. Gradually, the workbag or
pocketbook developed and such necessities were stored in
these. The Europeans developed the needlework tables and
boxes, hence the collecting of these is most successful over
there. The Edwardian era, early in this century, brought
with it the decline of the needlework boxes. The sewing
machine has taken over.

Good needlework pictures of any age are scarce. Con-
dition, subject matter and color are important in judging
them. Ship scenes were most often done by sailors during
slack times aboard. Fine stitching is desired and intricate de-
signs are most appreciated. Above all, if you have a framed
needlework picture, be sure it is matted to keep the glass
away from the threads and cloth. Condesation will rot the
fibers and fade the colors over a period of time.

QUESTIONS:

From Haverhill, Massachusetts — We have a lovely vase
marked Moorcraft. It does not appear to be too old and was
brought from overseas by one of our parents. Can you tell
us who made it and where?

Answer — William Moorcraft founded a pottery i1n
England in Staffordshire County in 1914. The wares are still
being made today.

From Hollis, New Hampshire — We have a vase with a
Gibson girl on it, but it does not appear to be painted, yet
it does not seem to be a print. Can you tell us what it is,
and where it was made?

Answer — Yours should be marked that it was made by
Royal Doulton in England early in this century. With no
mark of country of origin it must have been brought in by a
dealer or immigrant as it was not necessary to mark them
in England. The pictures are applied by a photography pro-

want the best, this is it.

cord.

REISCH SPECIAL
“MR. BIG VOICE" — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

h B e e e e SrEe——=

The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batteries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to
carry at side, or can be placed on truck top, or used on a ladder. If you

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
volt lantern batteries and has a battery powered mike. Only weighs 6
Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.

Be Modern. Use a Proven Up-To-Date Speaker

It is a voice saver. Select the set that
you feel will work best for you.

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
Phone: 515 423-1465. Call or write for Special Wholesale Prices.

REISCH SPECIAL
“LITTLE BIG VOICE” — JR-2
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BID GETTERS

Over 3,340 Time Tested
SAYINGS, QUIPS, LAUGHS, BITS, ETC.

a veritable goldmine
For AUCTIONEERS
PEDIGREE MEN
RINGMEN
AD WRITERS
FIELDMEN

AUCTION MANAGERS

STOCKMEN
SALESMEN, ETC.

BID GETTERS (Third Edition)
Is a 132-page book loaded with 3,342 sayings, quips, laughs, ribs, banter, bits, etc., mostly
one-liners collected from 100's of auctioneers all over the U.S. and Canada during a 50-
year period. Bid Getters is written to do two things:

1. Get more AIDD — attention, interest, desire, decision.
2. Increase your ability to inspire bidding.
“An excellent book."” ""Used in our school.” — Mendenhall School of Auctioneering,

High Point, North Carolina.
“Very good” (underlined — Ex. Sec. Reppert School of Auctioneering, Decatur, Indiana.
“Truly a masterpiece which can be of unlimited value to auctioneers whether they be

apprentices or professionals.” — Knotts School of Auctioneering, Gallipolis, Ohio.
“Of inestimable value to every auctioneer and auction apprentice,” Ed Channel, Bloom-
ingdale, Ohio.

“Priceless’’, Ed Esber, Canton, Ohio. |
Included at no extra charge a 12-page booklet (copyright 1976) entitled “"AUCTION

CHANTS", 52 basic chants. Improve your present chant or develop a new one. The price
of the booklet, if ordered separately, is $5.00. BID GETTERS sells at $10.00 postpaid, check,

money order or C.0.D.: Order from Earl.

by Earl D. Wisard, Auctioneer
R 1, Dundee, Ohio 44624

cess with the emulsion applied to the clay body and nega-
tive exposed against it or projected to it with an enlarger.
Then the picture was developed before glazing and firing.

From Portsmouth, New Hampshire — I inherited a solid
gold necklace designed to be worn either on the forehead
or neck. I saw one in a book called a “rose jekklas” which
were worn by richer women. Can you help me find more
about it?

ANSWER: May I recommend that you take it in to Mr.
Sim Sneider, Manager of Homer’s Jewelry Store at 44 Winter
Street in Boston. He will appraise it for you at no charge
if you tell him I sent you. I cannot give you a better answer
than this.

From Eliot, Maine — [ have a mixer that must be an-
tique. Are these people in business under another name, The
Fitzgerald, Mfg. Co., Torrington, Conn., USA. How old is this
mixer and what is its value?

ANSWER: Perhaps one of our readers in the Torrington
Register can help. I believe the first electric beaters turned
up after World War I. I cannot imagine it having great
value — when such old appliances are sold at auction, they
bring very little.

From Dalton, Massachusetts — Enclosed are pictures of
a small wood burning stove, 11” high, 17” across the bottom

BUSINESS CARD

EMBOSSED "
7 $12.00 per 1,000 i,
_\E ;?__"; 2 color - $14.00 <P¥
Either emblem $1.00 extra
CARDPRINT

701 Park Ave., Galion, Ohio 44833
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Be An Auctioneer

Two week term and home study.
Nationally recognized. G.I. approved.

FREE CATALOG!

Missouri Auction School

1600 GENESEE / KANSAS CITY, MO. 64102

( NEW TOOL
AUCTION

We will bring tools anywhere in the
United States.

All tools guaranteed.
We have the largest rolling inventory F
in the tool business.

Tool auctions are great fund raising projects!

Stop in and visit our show room.
Call and talk to one of our salesmen.

Boswell Wholesale Inc.

BOX 334 BOSWELL, IN 47921

CALL TOLL FREE FOR INFO. 800 428-0950

and 15 across the stove itself. Little God is the only name
on 1t; no manufacturers name or date. Can you advise me of
these and value?

ANSWER: Your stove was made by the Charles Fawcett
Mfg., Company, Sackville, New Brunswick. There is one
like it at the Antique Stove and Tin Museum in Manchester,
Vermont. It must be seen to be valued.

From Lebanon Springs, New York — I have an oval
shaped box, 3x3 fluted, oval lined with hinged cover. It has
a fan shaped center on the lid. It looks like silver, but my
friends tell me it might be German silver. I'd like to know
what it is. Do you have any idea?

ANSWER: These boxes were made mostly of white
metal and plated with various other metals like bronze, brass
or silver. German silver is 800 parts silver to 200 parts alloy.
Our sterling is 9.25 parts silver to .75 parts alloy. Perhaps
yours is the German silver, but I doubt it. It would have to
be seen.

From Falmouth, Massachusetts — Thirty years ago I was
given a glass lamp which had been electrified. Unfortunately,
recently it was knocked off a table. Is there any place I
can get replacement parts, especially the pedestal.

ANSWER: Why not try Corey Electric Company, 22
Kingston Street in Boston. Your lamp looks like an astral
lamp.

SUBSCRIBE NOW

Are you interested in equipment,
trucks, auctions, etc? Then sub-
scribe to the TEXAS TRADER, semi-
monthly publication. $10.00 per year.
Box 3945NA, Bryan, Texas 77801
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SPECIAL OFFER TO AUCTIONEERS
World-Famous “AUCTIONEER” — 8-Track Tape
Recorded by LeROY VAN DYKE
$6.00 each; two for $11.00: three for $15.00

Send check or money order to:
Campbell Auction Service
57165 C.R. 21, Goshen, IN 46526

From Albany, New York — We have a white porcelain
figure of a lady which appears to be old. It is about 7" tall.
From the picture can you tell what it is?

ANSWER: You have a piece of blanc de chine. This is
a name given to a hard white porcelain which was made 1n
the province of Fukien in China. Several families are known
for making it. However, it is being reproduced extensively
today and has been for the past ten years. One would have
to see it to tell the old from the new.

NEW BOOKS

GRADING COINS, A Collection Of Readings; edited by
Richard Bagg and James J. Jelinski; Essex Publications,
Phoebe Hart House, The Hill, Portsmouth, N.H., 03801. An
excellent compilation of writings by many authors on how
to grade coins. Well illustrated, it provides the experienced
as well as beginning coin collector a fine text which ex-
plains clearly the flaws and imperfections for which one
must look. The writers admit the book will not make you an
expert, but combined with experience in the field, will
lessen your mistakes in buying.

HAND WEAVING AND CLOTH DESIGN, by Marianne
Straub; Viking Press, 625 Madison Ave., New York, N.Y,,
10022; $14.95. We did not know there were so many differ-
ent types of looms until reading this book. Also, the author
tells us how to use them to weave everything from heavy
woolens to guaze. Well illustrated with pictures and line
drawings.

£4% INDIANA COLLEGE

Yes, you can save forty dollars on the new Model 18 Voice Projector.
It has been reduced from $325 to only $285 and has been reduced in
weight to about six pounds. The Model 18 comes equipped with a 16" coil
microphone cord, shoulder strap, lavalier, and power pack charger. The
power pack is good for a thousand charges. You can forget about replacing
power packs now.

Many top auctioneers across the country believe that this unit is the
best and they prove their confidence by buying and using it. You, too, will
use the Model 18 with pride and pleasure. It will save you money and make
you money. The Model 18 would also make a great gift for your favorite
auctioneer . . . you.

We also have the Model 17 which sells for only $195. Its power pack
lasts approximately 100 hours. It's a honey! Order your choice today.

COL. ROBERT S. MILLER

MEMBER
Ausianh)

¥ OF AUCTIONEERING

8846 Holliday Drive, Indianapolis, IN 46260
317-844-1088

AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

“Half-Mile Hailer”
List: $179.00

Auctioneer’s Cost: $149-00

“Sound Cruiser”
Ideal for cars, station wagons,
buses, trucks, etc.

Auctionel-ei:’ts: %2;.-75{:00 $230-00

Order by mail — payment with order — we pay postage . . . C.0.D., you pay postage.

North Carolina residents add 4% sales tax.

Col. Forrest Mendenhall, S

.29 & 70 (185)
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YOU CAN BE AN AUCTIONEER
MAKE BIG MONEY START YOUR NEW CAREER

Col. Gordon E. Taylor
Owner and President
Reisch World Wide College

of Auctionering
N —— My

... 1 CAN HELP YOU
Home Study Course-10 books
SEND FOR LARGE FREE CATALOG and record

ATTEND 2 WEEKS INTENSIVE TRAINING Graduates Receive Lifetime Scholarship
IN ALL PHASES OF THIS RESPECTED AND and Post-Graduate Assistance
HIGHLY PROFITABLE PROFESSION [T = ————————— -
: ; . Reisch World Wide College of Auctioneering
20 of nations’ leading : Box 949
auctioneers show you h | Mason City, lowa 50401 Ph. (515) 423-5242
: YES . . . Send my FREE catalog
MAIL : NAME e bsanm e e
COUPON | ADDRESS ..o eeaeee e enen e e e e eaaee
. TODAY! |
’s T J IBITY ociisismmmmmmmesrccmsxssacassssssmssnssnmssnans sasasenamssibhns
- l...m_ ‘ STATE oo ZIP
Since 1933 L | NA

TAX CLINIC

Tax Clinic is a complimentary service of the COMPREHENSIVE
Accounting Corporation, 901 East Galena Boulevard, Aurora,
lllinois 60505. Further information about any of the TAX CLINIC
articles published in THE AUCTIONEER or information on the

WANTED

AUCTION HOUSE LOCATIONS services available can be obtained by contacting COMPREHEN-
T0 CONDUCT TOOL AUCT'ONS! SIVE Accounting Corporation.
LARGEST AUCTION SUPPLY Questions and Answers
1. QUESTION: How much may | deduct for use of
ON WHEELS IN THE SOUTHEAST sonal automobile forubusinresz pur:o::s? ruse o & P
MERCHANDISE OWNED AND SUPPLIED BY ANSWER: The deduction for use of a personal automobile

for business purposes may be based on one of two avail-

PIERC E-AIR TOOL able methods, each involving an apportionment of the ex-

penses between business and personal use. Deductible items

COMPANY for automobile expense include the cost of gasoline, oil,

repairs, insurance, depreciation, interest to purchase the

119 CHELTENHAM DRIVE cztifl, taxuc_;f‘, 1licenses, garage rents, parking fees, tolls, and
other vehicle expenses.
WINSTON'SALEM! NORTH CAROLINA Expenses incurred for the operation of an automobile
27103 must be apportioned between business and personal use,
based upon the number of miles driven for business pur-
PHONE: 1-919-765-1643 poses as compared to the number of total miles in a year.
If an automobile is used exclusively for business purposes,
the entire cost of operation and maintenance may .be de-
KEITH J. PIERCE ducted. However, expenses for use of an auto:r}ob}le for
commuting between the taxpayer’s home and principal or
WILL CONSIGN ALL MERCHANDISE — regular place of business are considered personal expenses,
WE FURNISH FLIERS, CLERK SHEETS, AND and nondeductible.
PAY 1 OF NEWSPAPER ADVERTISING. | WILL The Internal Revenue Code provides for two acceptable
BE THERE PERSONALLY TO WORK THE SALE methods of computing the expenses allowable for the opera-
WITH YOU tion of an automobile, which are as follows:

1) Deduction of the actual operating and fixed ex-
penses of the automobile, including a reasonable amount
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of depreciation. The yearly depreciation deduction must
be further adjusted by the number of months in business
use, divided by the entire yearly 12-month period. Actual
expenses must be substantiated with adequate docu-
mentation, such as receipts, bills of sale, and other
written agreements.

2) Deduction of a standard mileage rate of 17¢ per
mile for the first 15,000 miles of business use each
year, and 10¢ per mile for each succeeding mile, except
when the automobile is fully depreciated or considered
fully depreciated in a prior year, then it is limited to
10¢ per mile. This method may be used instead of actual
operating costs; and parking fees and tolls incurred
during business use still are deductible in addition to
the standard mileage rate. Adequate record must be
maintained to establish the actual business miles the
automobile was driven. Approximations and estimates
are not considered acceptable. Records should be kept
In an account book, diary, or other appropriate ledge,
supported by documentary evidence such as receipts,
bills, ete. Records of reimbursement for travel also
must be kept, and must be subtracted from the amount
of the standard mileage deduction.

The IRS allows the tax payer a choice of either method,
and allows taking the maximum of the two methods of ex-
pense. Records should be carefully kept to facilitate the
maximum allowable deduction.

Redskin Football Sells For $75

A football signed by the Washington Redskins profes-
sional football team, which was donated by a restaurant in
Gaithersburg, Maryland, sold for $75 at a fiesta and auction,
held by the St. Rose of Lima Church in Gaithersburg. Tom
Cawood, NAA member from Clarksburg, Maryland (and per-
haps better known as the ‘“motorcycle auctioneer”) con-
ducted the auction, which was forced inside the church
pavilion due to a downpour of rain.

The rain did not dampen the enthusiasm of the auction
goers, however, and the fund raiser was a success, stated
NAA member Cawood, who enjoys conducting auctions for
such groups because ‘“everybody has such a good time for
such a good cause” he stated.

The auction netted more than $8,000 for the church and
the football was just one of the donated items. An oil
painting by a priest of St. Rose of Lima Church was sold for
$130; a donated piece of stained glass was purchased for
$140; and many other items were sold to make up the over
$8,000 gross sale.

You Can Learn To
Be An Auctioneer

INTERNATIONAL AUCTION SCHOOL

912 KENTUCKY HOME LIFE BLDG.
LOUISVILLE, KENTUCKY

Send for Catalog

NATIONALLY KNOWN INSTRUCTORS
THE SUCCESS $CHOOL OF MID-AMERICA

Next Class: April 23 — May 5
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 AUCTION FORMS

IMPRINTED WITH YOUR NAME & \
‘ NUMBERED OR NUMBERED ONLY AS LISTED

ALL CLERKING TICKETS - 3 copies 8%2"'x 117 NCR

paper. 12 on. not numbered, 10 on not numbered. |
250 sets $19.50, 500 sets $38.00, 1000 sets $75.00.

10 on lots numbered from 1 to 1000 - 500 sets $53.00.
100D sets $100.C0 enough for sale of 10,000 lots.

CLERKING TICKETS - Form CT-1 - 3 copies NCR - 10
Lots Numbered 1 to 1000 and Imprinted Your Name,
Address and Telephone Number on each ticket, 10 to each
page 82" x 11". Sold in 1000 lots only $125.00.

Only Check or Money Order with this form - No. C.0.D.

ALI. FORMS LISTED UNDER THIS HEADING are 8'2*
x 11" sold in pads of 50 each pad at $1.40 per pad, 10
pads at $1.20 each, 20 or more pads at .95¢c each
pad. Not numbered.

CLERKING SHEETS CS-3
CASHIER'S STATEMENTS CS-4

BUYER'S REGISTRATION FORM BR-7
TERMS OF SALE FORM TOS-5
CONCIGNMENT CHECK-IN FORM CCI-8
CONTRACT FORM PPC-9

| PROMOTION SCHEDULE FORM APS-10

| FORMS LISTED BELOW NUMBERED FROM 1 to 1000
PER PAD OF 50 SHEETS - 1 pad $2.€5, 10 pads at
| $2.35 each, 20 or more pads at $1.95 ecch.

CLERKING SHEETS FORM CSN-15
BUYER REGISTRATION FORM BRN-17
CASHIER'S STATEMENT FORM SCSN-21

ALL FORMS FROM CS-3 to BRN-17 can be imprinted
with your name, address and telephone number at $20.00
extra per 1000 in 1000 lots only. No. C. 0. D.s these
items. Check or money order with your order.

TAGS Cardbhoard 22 x 512" - 3 part perforated, hole
at top. 1000 tags $9.50, 2500 tags $21.25, 5000 tags
$40.00. WIRES FOR TAGS 1000 $9.50, 5000 wires
$45.00.

TAGS Cardboard - 212" 5V2 - Numbered 1 to 1000.
1 numbers - 1000 tags $19.50, 2000 tags $38.00,
5000 tags $90.00.

TAGS Sticky Back, no wires needed, peel off and stick on
item - no numbers - 22" x 5 perforated 3 parts.

1000 tags $12.00, 2500 $27.50, 5000 $52.50.

TAGS - Sticky back -Numbered 1 to 1000 - 1" numbers.
1C00 tags $22.50, 2000 tags $42.00, 5000 tags $102.50.

BUYER CARDS FORM BC-20 3V x 7" - 1000 cards
$7.50, 2500 cards $17.50, 5000 cards $32.50.

BUYER CARD - Numbered from 1 to 1000 - 1000 cards
$17.50, 2000 cards $34.00, 5000 cards $82.50. Works
with Numbered Statements SCN-21 and numbered Regi-
stration Forms BRN-17.

ARROW DIRECTION SIGNS coloted carboard 9 x 11”
Word AUCTION and ARROW in big Type. 50 signs
$7.50, 100 signs $10.00. Arrow directions assorted.

Payment with Order — We Pay Postage
C. O. D. Orders — You Pay Postage

— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102

-
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For That Antique, Estate
Collector's Auction

Be Sure to Use
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TRI-ST
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Circulated primarily in Illinois,
tucky, Michigan, Missouri,

vania.

Since 1971 the Tri-State Trader has had more an-
tique auctions than any other publication in the
world! Results guaranteed or no pay! (Inclement

AT

FOR A CROWD OF GOOD BUYERS

Indiana, Ken-
Ohio,
West Virginia, Wisconsin, and Western Pennsyl-

Tennessee,

Friday.

weather excepted). Ask for a show of hands. Yes,

we're that sure!

TWO BOOKS FOR AUCTIONEERS

] ‘“Let’s Talk About Auctions’ and
K ] “Common Sense in the Auction
i Let’s Talk About

Business”. The books are designed
as fundamental guides for amateur
auctioneers and as refreshers for
more seasoned, professional auc-
tioneers.

In “Let’s Talk About Auctions’’,
the basic ideas from the “Com-
mon Sense'’ series are enlarged
upon, added to and reorganized to
logically cover both broad and
specific aspects of general auction-
eering. Topics include “The First

Steps”, "Getting the Sale”, “Pre-

paring for the Sale”, “Conducting
the Sale’’, “The Auctioneer”, '“Your Crew"”, “Ordinances and
Security’’, “Ethics in Auctioneering”, “Partnerships — Good
or Bad?"”, “Auction Accessories’’, and more. The text is
illustrated.

“Common Sense Iin the Auction Business’ is a booklet
compilation of the “Common Sense’’ articles exactly as they
appeared in THE AUCTIONEER magazine. The booklet is
complete and includes articles whose material was not
directly pertinent to “Let’s Talk About Auctions”.

I'm sure you'll like them. Hang in there.

AUCTION ARROWS

Auction Arrows — 100, 8%2"” by 11" bright red arrows
with the word “AUCTION" above them on white background.
One third showing arrow pointing to the right; one third
showing arrow pointing to the left; and one third showing
arrow pointing straight. Shipped complete with helpful hints
on how to make full use of the arrows.

100 ARROWS, $10, plus $1.00 for shipping and handling

AUCTION

January, 1978

Normal Ad Deadline:

The Weekly

TRADER

Phone (317) 345-5134

P.O. Box 90TA, Knightstown, Ind. 46148

Reasonable rates.

Delivered every Monday in primary states.

Free Samples Sent to Auctioneers on Request

o 2 ' =

THROW AWAY AUCTION SIGNS

AUCTION  AUCTION
I SAT MAY 8
10:-AM

' AUCTIONEER

e -y
#we o WULeN)

BEFORE AFTER

Paper signs, 18" by 24", in bright red lettering, plus
giant refillable marker. Simply fill in date, time, name and
phone number.

25 signs and giant reffllable marker, $12.95 postpaid.
50 signs and giant refillable marker, $19.95 posetpaid.
100 signs, no marker, $29.95 postpaid.

Please send me the following:
“Let’s Talk About Auctions” @ $5.95 each postpaid.

— _“Common Sense in the Auction Business”: @ $2.00
each postpaid.
— SPECIAL: Both books for $7.00 postpaid.
— 18" by 24" Paper Signs in 4" bright red lettering
in the following quantity:
— 25 signs and giant refillable marker @ $12.95
postpaid
50 signs and giant refillable marker @ $19.95
postpaid
© 100 signs and no marker @ $29.95 postpaid
— 100 AUCTION ARROWS, 8%" by 11" bright red

arrows with word AUCTION above red arrow —
one-third showing arrow pointing right; one-third
showing arrow pointing left; one-third showing
arrow pointing straight — 100 AUCTION ARROWS
@ $10, plus $1.00 for shipping and handling.

Order Your Auction Supplies from:

FLOWMASTER MARKER

How many signs have you seen
- that failed to serve their purpose be-
cause they were difficult to SEE, let
alone READ? Whatever the reason, if
signs can't be read easily, they're
costing you money.

Now FLOWMASTER has designed
a king-sized permanent marker which
assures clear, bold readable letters.
Permanent ink prevents blurring and
running due to moisture. This amazing
king-size marker makes letters from
%" to 1” in width with one stroke.
Made of polished aluminum and fea-
tures a large ink reservoir, pump and three different (re-
placeable) nibs in a plastic case. Comes with a 4 ounce
can of permanent ink and a 4 ounce can of nib cleaner.

Writes on anything — glass, paper, wood, etc. |deal
for auctions, auction houses, office, shop, home or school.

Only $8.95 postpaid (NOT AVAILABLE IN STORES)

___ FLOWMASTER Marking Kits, including king-size
FLOWMASTER Marker, four ounce can of perma-
nent ink and four ounce can of nib cleaner @
$8.95 postpaid for each set.

| enclose____Check or__ Money Order for $
(Pennsylvania Residents Add 6% Sales Tax)

Name

Address

City State Zip

Send to:

JESION'S AUCTION SERVICE

P.O.Box46 e McKeesport, PA 15135

Every Wednesday, Re-
served & Penalty - Rate Ads taken to 8:30 a.m.
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From
The Editor’s
Notebook

By Harvey L. McCray, Editor
and NAA Executive Director

Chain Letter is Disturbing

Recently, I received a ‘“chain prayer’’, asking me to
continue the chain if I wish to have good luck. The letter
listed several instances where people have received good
luck in the form of money, but also told where people failed
to continue the chain, lost their lives, etc. The concluding
reason for continuing the chain was as follows: “Darin
Fierschild received the chain, and not believing, threw it
away. — — Nine days later he died.”

Receiving such a chain letter, or prayer, disturbed me
considerably, as first of all, submitting such a letter via the
U.S. mails is illegal — this I learned after consulting our
postal authorities. However, I was more disturbed due to the
“threats” suggested if the chain was broken. I cannot be-
lieve the chain prayer was sent to me by a friend, as I don’t
believe any of my friends would send me such a chain
prayer, and with it the suggested “threats” on my life or
good fortune.

I mention the chain prayer in THE AUCTIONEER for
one main reason: If anyone is using the Membership Direc-
tory of the National Auctioneers Association, with which
to send out copies of the chain prayer to, as stated in the
letter, “to people you think need good luck,” then I request
they refrain from doing so as the Directory was not printed
and submitted for this reason. It was published for the
benefit of auctioneers in their profession only — only auc-
tioneers can use the Directory, but not for commercial pur-
poses, etc., or more especially, not for illegal purposes.

I also should mention, while talking about the use of
the Directory, that C. P. Terry Dunning called me recently
to inform me that he had received a call from a firm in San
Antonio, who is selling ball point pens with the NAA em-
blem on them. I immediately called the firm to ask them
to stop and was informed that the firm did not make the
call, but the calls were made by an employee who was with
the firm for only two days. He did it illegally and not at
the request of the company.

If any NAA member receives a call from a commercial
firm offering items for sale, which display the copyrighted
NAA emblem, it more than likely will be illegal, or not
supported by the NAA board of directors. If any program is
adopted or approved by the NAA board of directors, the
membership will be informed in advance by publication of
the program or intent in THE AUCTIONEER magazine.

I will conclude this article with a comment on the
interest, which has been shown in the auction profession.
The NAA Office has been deluged with mail, phone calls and
visits by non-NAA members, wishing to learn how to sell at
auction: wanting to know where to go to auction school;
or can we offer them materials, photographs, on the auction
profession, with which the people can write articles, books,
etc., for publication.

Our answer to the questions is that we serve as the
administrative offices of the National Auctioneers Associa-
tion; we do not teach non-auctioneers how to sell at auction;
we are not affiliated with any one auction school, but can
offer a list of auction schools, which advertise in THE AUC-
TIONEER magazine (these are the only schools referred to
by this office); and that we cannot write thesis papers, or
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prepare articles on the ‘“Art of Auctions”, which will be
used for commercial purposes by staff writers, etc.

We do offer news writers, editorial assistants, etc.,
any and all information about our association as long as we
feel the inquirant is using the material for good, promotional
purposes and which will create a good image for the Na-
tional Auctioneers Association and its membership.

I should also mention here that the Office cannot and
will not offer the names of members to anyone looking for a
“good auctioneer’” in any field. The reason: it is impossible
for your office staff to determine which auctioneers are
better, or more qualified than any others. Also, the NAA
board of directors has adopted a policy whereby the mailing
list cannot be offered to anyone other than the NAA mem-
bership. Fair and equal referrals just cannot be made by the
NAA Office.

If one of your suppliers wishes to obtain a list of auc-
tioneers, suggest that they advertise in THE AUCTIONEER
magazine as each NAA member then can promote their
services in this manner to everyone.

FURNITURE
AUCTION
BOOK
AVAILABLE

AUCTIONEERS:

quest of many, after hearing me talk on new furniture
auctions and how to secure them.

| was speaker on these subjects at the WNational
Auctioneers Convention in Oklahoma City, also the lllinois
State Auctioneers Convention, and this subject at the Ken-
tucky State Auctioneers Convention. Many times | have
been on a question and answer forum for other states.
| have also spoken at Auction Schools.

Many letters come to my office in regards to getting
new furniture auctions, so | feel compelled to pass what
knowledge | may have on to the ones that have asked
me to do so for them. So as to not show any favors to one
and not the others, | wrote this booklet to let those that
may be interested in working new furniture auctions with
their other lines of auctioneering have what knowledge
| may have. At this time let me say these rules and
methods will work for you if you carry them to the letter.

This will be the last time offered. So be the first
in your district to enlarge your commissions by $10,000
for the coming year. | will personally grant you will be
$10,000 ahead for the year, if you carry this book out
to the letter. Remember it tells all how to secure the sales
and how to handle the sale after you secure it.

Mr. Auctioneer this is 48 years of experience and
know how. So it is up to you — if you would spend $10.00
to make $10,000 you can’t MISS.

Mail orders to home office, make checks payable to
COLONEL L. M. BOATRIGHT,
RR 2, Box 158, Muncie, IN 47902

THIS IS THE LAST TIME THIS OFFER
WILL BE ADVERTISED

THE AUCTIONEER



BOOSTER CLUB

The NAA members whose names ap-
pear within their respective states have
each given $5.00 for their names to
appear for one year in support of their
magazine — THE AUCTIONEER.

The supporting members are not re-
minded when the year’s contribution has
run out as the contributions are volun-
tary. However, for the purpose of simpli-
fying the accounting process BOOSTER
CLUB contributors should send their
contributions at same time as their
dues are submitted.

ALABAMA

Leslie E. Bates—Cullman

J. L. Bryant—Bay Minette
Don Burnham—~Cullman
William Cato, Jr.—Langdale
Rad J. Dickson—Tuscumbia
Robert Gooch—Florence
Wayne Flowerday—Huntsville
Herby Greenhaw—Athens
Jimmy Greenhaw—Athens
Oakley Greenhaw—Athens
Gordon W. Headley—Thorsby
Roy N. Hereford, Jr.—Faunsdale
John A. Horton—Huntsville
J. P. King—Gadsden

Donald Lonnergan—Gadsden
M. S. Pennington—Huntsville
C. W. Ramey—McCalla

Jon Ramsey—Dothan

W. D. “Bill” Ray—Five Points
Freeman Smith—Bryant

C. L. Taylor—Statesboro
Kenneth E. Terrell—Boaz
Ray Webster—Guin

Ben Whigham—Dothan
Lamar Williams—Decatur

ALASKA

Sally Ann Blakely—Kenal
B. A. Green—Palmer
Andrew S. Hess—Anchorage
James Hess—Anchorage
Charles Reed—Eagle River
Jack Ward—Anchorage

Jim Ward—Anchorage

ARIZONA

Richard Coleman—Tucson
Mel Giller—Tucson

Herb Hensley—Ft. Hauchura
W. K. Murdoch—Buckeye
Paul Perry—Mesa

Vernon St. John—Phoenix
Jack Sellner—Phoenix
Western Sale Management, Inc.—

Phoenix
ARKANSAS
American Business Auctioneers—
Rogers

Wayne Adams—Bradley

T. J. Allred—Dover

Richard S. Baker—Norfolk
Wayne M. Ball—N. Little Rock
O. A. Berger—Weiner

Bud Robinson Auction Co.—Pine Bluff
Harlis Camp—Stamps

Robert E. Creasy—Fayetteville
Leon Early—Helena

Rick Ellis—Searcy

Kenneth Fletcher—Brinkley

Jim Fulbright—No. Little Rock
Doyle Goodman—Timbo

Dennis Gordon—Mena

Richard Hancock—Forest City
Charles Harris—Jonesboro

R. E. Harris—Mountainburg

Fred Hiett—Rogers

C. J. Henson—Rogers

Ray Iney—Little Rock

Jim Irwin—W. Memphis

Virgil Irwin—West Memphis

A. A. Johnson—Jonesboro

Ira N. Johnson—Mulberry

A. W. Lowery—Dennard

Vance Mace, Jr.—Paragould
Vance Mace, Sr.—Paragould
Jewel Meeks—Greenbriar
Donald Montgomery—Mounutain Home
Larry Montgomery—Berryville
Glen Murray—Searcy

E. W. Patton—Vinemont

Mack Rainbolt—Lexa

Paul Robbins—Manila

Larry Ruffin—Dewitt

Scotty’'s Auction Co.—Harrison
Donald Sutterfield—Harriet
Lloyd Tidwell—Dardonelle
Woody Townsend—Manilla

Ray Tucker—Little Rock

Timmy Lynn Walker—Mountain Home
Tommie Walker—Mountain Home
James E. Wilson—Hot Springs
B. L. Wooley & Associates—Little Rock

CALIFORNIA

Lorraine Betke—Anaheim

Sanford J. Blau—San Bernardino
Peter Bridgman—Pomona

Linville Burleson—Huntington Beach
Jim Byrd—Del Mar

Tom Caldwell—Ontario

Pat Cohen—Palm Springs

Dean Cullum—Pomona

Keith Cullum—Pomona

Ken Cullum—Pomona

Steve Dorfman—Cotati

Bill Douglass—Fresno

Marsh Dozar—Beverly Hills
Melvin H. Ellis—Napa

John Eubanks, Sr.—Port Hueneme
Hoke Evetts—Hanford

B. E. George—Oroville

Bill Hale—Finley

W. O. “Bill” Hale—Lakeport
Harold Henry—Rosemead
Don Johnson—Eureka

Evon “Slim” Jonas, |ll—Sloughouse
Mike Kalman—Arcadia

Rudy Larkin—W. Covina
William F. Lefty—Lincoln
Macon Brothers Auctioneers—Sonora
Nub Mahan—Sacramento
Bob Main—Garberville

Rusty Meador—Ramona

B. C. Mitchell—Los Angeles
Ed Norton—Oroville

Harry Olson—Marysville

Jack Palmer—Tulare

Louis Rasmusssen—Petaluma
Ray Roberson—Napa

Max E. Rose—Whittier

Wayne Schilling—San Jose
Gene Schobinger—Los Altos
Morris Schwartz—Hollywood
R. E. “Bob” Stanley—Corona
David Warner—Culver City
Leon Watson—Lodi

Jack Wilhite—McKinleyville
Lowell Wilhite—Grants Pass
Bob Young—San Jacinto

R. Earl Young—Los Molinois

COLORADO

Richard Adams—Alamosa
Ernie Austin—Greeley

Steve Baldwin—Greeley

E. R. Broughton—Colorado Springs
Booth Brown—Lafayette

Dave Brown—Holyoke

Gary Crosby—Parker

Chuck Cumberlin—Brush

Gene Doty—Ft. Morgan

Floyd A. Edmonds—Niwot
Donald Gardner—Denver

John Green—GQGreeley

Al Hallcock—Greeley

Willard Hartnagle—Longmont
Don Haswell—Brighton

Herman W. Hauschildt—Denver
Joe Hicks—Grand Junction
Joe Hicks, Jr.—Grand Junction
John J. Horvath, Jr—Hesperus

NOTICE TO BOOSTER CONTRIBUTORS

In accordance with the NAA board of director’'s decision (January, 1977 meeting) the April,
1978 listing will include only those contributors who have contributed $10 to the Booster page.

Many _
paid in either April or July.

Booster Club contributors paid only the $5 contribution amount when their dues were

Announcements have been made monthly in THE AUCTIONEER magazine about the Booster
Club contributions. The announcement also included the revised scheduling of listing Booster
Club contributors in the magazine. Beginning with the January, 1978, issue, Booster Club con-
tributors will be listed and published four times annually (January, April, July and October).

January, 1978
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K. W. Krebs, Sr.—Colorado Springs
Robert Kreps—Eaton

Al Kukas—Colorado Springs
Edwin Kuntz—Loveland

George A. Lamb—Brighton
George R. Lamb—Denver
Cookie Lockhart—Denver

Si Lockhart—Steamboat Springs
Lyle McColloum—Littleton
Donald Noll—Steamboat Springs
Jim Odle—Brush

Gus Pacific—Niwot

Art Parker—Greeley

Thomas L. Pearch—Eagle
Daleard Pettijohn—Boulder

Fred J. Ramaker—Denver

C. E. Reed—Ft. Morgan

Avery V. Rich—Engelwood
Ronald Rodenberger—Fort Collins
Howard Roland—Grand Junction
E. W. Rundell—Salida

Jack Salisbury—Ft. Collins

Jim Santamosa—S‘erling

J. Lee Sears—Ft. Lupton

Wayne Storm—Canon City
Reuben J. Stroh—Loveland

E. S. “"Bud” VanBerg—Sterling
Troil Welton—Wray

Don Wagner—Aurora

Ernest Wimmer—Ft. Collins
Beverly “Bud’” Zaiss—Brighton

CONNECTICUT

Richard Centabar—Melrose

Fred Clark—Scotland

Francis Collette—Stafford Springs

Jim Coolahan—West Haven

Milton R. Crosby—Sharon

Tom Gagliardi—New Haven

Robert H. Glass—Central Village

David Josko—Southport

John Josko—Southport

William Josko—Southport

Seymour Manheimer—New London

Richard K. Mather—Granby

Joseph Pari—Hamden

A. C. Richard Pinto—Trumbull

A. C. Richard Pinto & Co. Auctioneers
—Trumbull

Edward G. Pinto—Trumbull

Paul Sage—~Chester

Melvin Shaw—New Waterford

William C. Shine—Kensington

Al Tirella—East Hartford

DELAWARE
Crawford Carroll—Dover
Riley Jefferson—Lincoln
James O. Waterfield—Wilmington

DISTRICT OF COLUMBIA
C. T. “dimmie” James—Washington
Irving Kamins—Washington
Benjamin E. Weschler—Washington
William P. Weschler—Washingion

FLORIDA

Roy Abbey—Appolo Beach

Action Auction, Inc.—Lakeland

A. G. Allan—Del Ray Beach
American Auctioneer's—Miami
George Anderson—Lakeland

R. K. Beebe—W. Palm Beach
Robert Berner—Daytona Beach
Ben Berman—Masaryktown

Henry Blaine—Tallahassee
Leonard Blanchard—Winter Haven
Charles Bolton—West Palm Beach

40

Charles H. Botton—W. Palm Beach
William J. Borell—Eustis

Louis Boyleston—Gulf Breeze
Sherry Brink—Jacksonville
James A. Buckley—Pompano Beach
Luther Bynum—St. Petersburg
Wylie Cobb—Archer

C. Andrew Cole—Jacksonville
Floyd E. Cole—Zolfo Springs
Gary Cook—Ft. Lauderdale
Gene Cook—Mt. Dora

D. D. Colburn—Brooksville
Lewis C. Dell—Sanford

Lisl Drake—Riviera Beach
Robert Duncan—Temple Terrace
G. G. "Jerry”’ Finnell—Orlando
Louis Fisher—Pompano Beach
Florida Auction Co.—Seffner
Wm. R. George—Tallahassee

Jim Graham—N. Palm Beach
Doc Hall—Tallahassee

Chuck Helfond—No. Miami Beach
Betty Lou Hexamer—Orlando
Martin E. Higgenbotham—Lakel!and
Bill Hill—New Smyrna Beach
Jim Hill—New Smyrna Beach
Neil L. Hoopingarner—Tampa
Fred J. Hullett—Miami

Fred E. Irving—Kissimmee
Wayne Irving—Kissimmee
Gerald Kidd—Tampa

George Kittrell—Jacksonville
Dan Kriner—Orlando

Charles LePerle—Gainesville

Bill Livingston—Maitland
Malcolm McDougall—Jacksonville
A. R. McGowan—Maitland

R. & “Bill” McMath—Plant City
Bill Morgan—Lakeland

Ceorge Pinkerton—Lakeland
James Poe—Inverness

Michael Roussos—Winter Park
Thomas A. Scarane—Miami
Terrie Schofield—Tampa
George Scobey—Kissimmee
Joseph F. Sedmera—Lakeland
Charles Sharp—Floral City
Vince Simmons—Lakeland

David L. Smith—Hollywood

Ben Stewart—Avon Park

George Stringfellow—Lynn Haven
Arthur L. Taylor—East Palatka

J. Wayne Taylor—Miami

Ron Tuggle—St. Petersburg

Jim Umsted—Land O Lakes
George F. Van Deree—Venice
Herman Van Pool—Kissimmee
Stanley J. Vermillion—Longwood
Russ Weir—New Smyrna

Willard Whitehead —Vero Beach
E. J. Whitney—Jacksonville
Wilma Wilkins—DelLand

GEORGIA

O. H. Adamson—Ellenwood
Leonard Blanchard—Tifton
Samuel L. Brock—Decatur
Jack Charlesworth—Red QOak
Harold Cohn—Columbus

Douglas County Auction—Douglasville

Wade E’'Dalgo—Ray City
Wayne Evans—Columbus

R. J. Flowers—Ringgold
Charlie Gay—Rome

R. Clark Goetting—Columbus
Charles E. Hughes—Augusta

H. P. Niehaus—Jonesboro

A. A. "“"Tony"’ Padavana—Rossville
Vernard C. Hurd—Bonaire

Jim McDuffie—Blackshear
John McQuaig—Dunwoody
Claud Pardue—Talmo

Charles F. Pope—Harlem
Watson Reynolds—Ellenwood
Bill Sanders—Warner Robbins
Quinton Smith—Sylvester

Noel D. Spears, Jr.—LaFayette
Raymond J. Stephen—Adrian
John Suarez—Atlanta

Julius Swilley—Norcross

Phil Tuck—Cedartown

Charles R. Trussell—Union City
E. F. Van Buskirk—Calhoun

R. A. Waldrep—Gainesville
Randy Watson—Danielville

HAWAII

Wm. H. Ferem—Honolulu
Steven Rosen—Honolulu
Louis Stambler—Honolulu

IDAHO
Irvin Eilers—Kimberly
Jerry James—Jerome
Lyle Masters—Buhl
Jim Messersmith—Jerome
Charlie N. Phelps—Ashton

ILLINOIS
Abe Cantor & Co.—Chicago
Dennis Aherns—Staunton
Ronald L. Albert—Mundelein
American Auction Associates—Chicago
Nelson E. Aumann—Ohiman
John Bearrows—Rochelle
William Beck—Edinburg
Ed Blin—Marengo
Franklin E. Bohn—Elkhart
William Braid—McLean
Miles M. Chappell—Washington
Wesley Chapman—Seneca
Nevlyn Christeon—Riverside
Russell Clemans—Kanakee
Cordon Clingan—Danville
Sandra Cohen—Chicago
James Cook—Macomb
Gail Cowser—Glasford
Cox Auction—Hillview
Danhelka’s Antiques—Westmont
Timothy Danner—Grayslake
Gene Darfler—Somonauk
Bill Decker—Milford
Delmar Decker—Danforth
Don Decker—Milford
R. J. “"dim” Donovan—Heyworth
W. P. “Bud” Drake—Decatur
Dunning's Auction Service—EIgin
Ernest E. Edwards—Midlothian
Mike Fahnders—Pekin
Art Feller—Cissna Park
James Flener—Fairfield
William L. Gaule—Chatham
Gilliland Auction Co.—Walnut Hill
Michael M. Gordon—Chicago
O. W. Hadley—Lake Zurich
Don Hall—Rochelle
Roger R. Hank—Monmouth
Marvin Harris—West Frankfort
Marvin Haycraft—Wapella
Don Hayden—Decatur
A. R. Henninger—Belvidere
Rick Hilliard—Greenville
Lane R. Hyett—Aledo
Emil Iwanski—Chicago
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Harry T. Karr—Kane

William Keeton—Harvey

Ray Kiefer—Monee

Charles F. Knapp—Cissna Park
Dwight Knollenberg—Mason City
Howard Kodner—Chicago

J. C. Korngrust—E. Moline
Edmund Kueker—Waterloo
Richard Kurz—Antioch

G. J. Lathrop—Chicago
Richard Leach—Springfield
Doyne Lenhart—Georgetown
Howard McAnly—Rochelle
Tony R. McGill—Morris
Michael Modica—Chicago

Joe Mosley—Sumner

John Pace—Marquette

Lyle Paddick & Son—Oblong
Albert Paletz—Chicago

Frank Pelate—Dupo

Melvin R. Penning—Forreston
Duke Rath—Elgin

James Read—Maple Park
James P. Read—Maple Park
Keith Reid—Albion

Joe Rosenberg—Chicago

Tom Sapp—Springfield
Howard Schultz—Elgin

Orison R. Seibert—Belleville
Archie Shore—Lincolnwood
Edward Snow—LaGrange

Phil Stagen—Paxton

Carl Steck—Maquon

J. H. "Swanie”” Swanson—Sandwich
Charles Vaughn—Kankakee
Alfred Wall—Wateska

Herman F. Welch—Downers Grove
House of Williams—Chicago

INDIANA

A is for Auction Co., Inc.—Indianapolis

John E. Anderson—Lafayette

Dan Baker—Lafayette

Jim Bayman—So. Whitley

Kirby Bollinger—Howe

Boswell Wholesale & Auction—Boswell

Harry M. Carr, Jr.—Indianapolis

Steve Chandler—Terre Haute

Charles W. Chaudion—Cicero

Ray Clark—Dyer

Bill E. Cooke—Griffith

G. W. Croddy—Madison

Curran Miller Auction & Realty Co.—
Evansville

D & D Auction—Ossian

Eugene G. Dirks—Evansville

James S. Drake—Terre Haute

J. B. Driver—Indianapolis

Jack Earlywine—Kokomo

Robert Ellenberger—BIluffton

Cecil Franklin—S. Milford

Edward Garrett—Pittsboro

William E. Graham—Jamestown

Joseph Gratzol-—Mishawaka

Bob L. Harrison—Monticello

Jack C. Harrell—Linton

William J. Healy—Wolcotville

Egg M. Hood—Anderson

Joseph M. Justice—Crown Point

Don Kambol—South Bend

Carl Kaser—N. Liberty

James Knepp—Bourbon

Lloyd E. Korth—Hammond

Dennis Kruse—Auburn :

Gerald Lambright—Goshen

Harvey Lambright—LaGrange

January, 1978

Winford J. Lewis—LaGrange
Harold J. Mason—South Bend
Leonard F. McGowan—Portage
Amon H. Miller—Evansville
Duane Miller—Ossian

Rex C. Munson—Wolcotville
Fred Overlease—South Bend
C. Eugene Phillips—Indianapolis
Melvin Powers—Poseyville

D. Noble Ratts—Whitestown
Roland Reppert, M.D.—Decatur
Thomas Reynolds—Milan

Fred Richards—Fort Wayne
Meredith Richwine—Brownsburg
Romayne Sherman—Goshen
Harold Smith—Brownsburg

W. H. Smith—Brownsburg

O. G. Steinman—New Haven
Don Stevens—Anderson

David A. Taylor—Indianapolis
Ferrell Taylor—Sellersburg

Paul Taylor—Mariah Hill

Carl Tebo—Brook

C. E. “"Bud” Towner—Elwood
Mary Jane Weddle—Elletsville
Jerry J. Weese—Royal Centre
Karl Wise—Brookuville

David R. Yager—Spurgeon
John E. Yager—Spurgeon
John E. Yager, Jr.—Spurgeon
John Yoger—Spurgeon

IOWA
Loren Albrecht—Wall Lake
Bart Bielenbearg—Schleswig
Paul Callahan—Crescent
Jerry Carpenter—Ottumwa
Lyle Erickson—Cresco
Dale H. Fessler—Greenfield
Elmer Lee Harden—Mason City
W. Robert Herbold—Lawton
Roy B. Johnson—Buffalo Center
Leon Joy—Ames
Erv Pauley & Son—Defiance
Paul A. Pauley—Harlan
Clint Peterson—Webster City
Wallace E. Plueger—LeMars
Max Reno—Bonaparte
Wm. Strudthoff—Hawkeye
Ray E. Sweeney—Waukon
A. Dean Thompson—Nevada
Ronald Troutman—Burlington
Howard Youngberg—Sioux City

KANSAS
Leo T. Bishard—Fort Scott
Marlon J. Breit—Wa Keeney
C. A. Cofer—W.ichita
John Collins—Garden City
Don Dain—Silver Lake
W. R. “Bill” Dry—Wichita
Joe E. Gingerich—So. Hutchinson
E. R. Harrison—Norton
Kenneth W. Kerbs, Sr.—Hays
Donald Murray—Gardner
Clifford Reese—Osage City
Jack D. Sheets—Wellington
Eldon Thorman—Clay Center
Merle Van Winkle—Argonia

KENTUCKY
Adrian Atherton—Hodgenville
J. H. Barnard, Jr.—Bowling Green
Bailey & Grissom—Glasgow
C. W. Borden —Bowling Green
Waneta J. Borden—Bowling Green
Janes O. Briggs—Stanton
Ken Byrd—Bowling Green

Carter Realty Auction Co.—Scottsville
Billy Cole—Bowling Green
Frank Crain—Elizabethtown
John T. Eaves—Versailles
Carl K. Eley—Erlanger

Linda Oaks Fiese—Hopkinsville
Aleck Gribbins, Jr.—Louisville
Joseph Gribbins—Louisville
Henry Hodges—Elizabethtown
E. Howard Hunt—Louisville
Bill James—Bowling Green
Hilda Johnston—Mortons Gap
Wayne Kessler—Campbellsville
James R. Knott—Owensboro

C. Roger Lewis—Morehead
Bill McConnell—Paris

R. E. McConnell—Paris

J. R. McGowan—Russell Springs
Larry Morgan—Scottsville

John P. O'Connor—Owensboro
Roger Pitchford—Scottsville
Rex Profitt—Tompkinsville

J. C. Reed—Richmond

Tom Rich—Bowling Green
Charles Shelton—Elizabethtown
Haskell Stratton—Pikeville
Cordell Tabb—~Cecilia

Harlan H. Veal—Nicholasville
Willmot Veal—Nicholasville
Julius Wise—Elizabethtown

LOUISIANA
Bill Bailey—Jonesboro
Robert Danzy, Jr.—Alexandria
Lawrence Franks—Monroe
Herman Gaspard—New Iberia
L. E. Hall—Bogalusa
Francis S. Laffitte—Mansfield
James M. Ross, Jr—Kennar
Junior Ross Auction Company—

New Orleans

Douglas Sellers—Tioga
Valery C. Watts—Livingston

MAINE

John Ballard—S. Portland
Stephen D. Cardelli—Cape Elizabeth
R. I. ““Razor’ Crosman—Corinna
Thomas Greene—Bar Mills
Don Hinkley—Farmington
George A. Martin—East Lebanon
William McKinnon—Cornish
E. A. “"Ed”’ Mains, Sr.—Gorham
Gardner Morrill—Harrison
George Morrill—Harrison
Joseph D. Morrison, Jr.—Westbrook
Richard W. Oliver—Kennebunk
Dick Ward—Limestone
Morgan Willis—Kittery

MARYLAND
Lee Roy Baublitz—Hampstead
Raymond Bender—Accident
Austin Bohn—Union Bridge
Daniel Brittingham—Salisbury
Emmert R. Bowlus—Frederick
R. C. Burkheimer—Elkton
Mike Burzynski—Baltimore
Robert H. Campbell—Annapolis
Michael A. Conover—Westminster
Joseph A. Cooper—Baltimore
Don Davis—New Carrollton
James R. Edwards—Bel Air
Grant Harding—Reisterstown
Barr Harris—Baltimore
Burton Hoffman—Hagestown
C. P. Jacobs, Jr.—Frederick
C. T. “Jimmie” James—College Park
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Clair Martin—Hagerstown

Victor Mattucci—Glen Burnie

Jonathan Melnick Auctioneers,
Baltimore

Harry C. Miller—Baltimore

Harold Milstead, Sr.—Newburg

E. T. Newwell & Co.—Baltimore

Thomas R. O’Farrell—Westminster

Richard L. Otto—Silver Spring

Neal Owings—Hampstead

Sam W. Pattison Rea—Baltimore

Lawrence Plant—Clinton

Theodore Raynovich—Oakland

Jack Reedy—Hampstead

Barry Rogers—Rockville

Lewis Shapiro—Thurmont

Raymond Smallwood—Potomac

Homer Snyder—Hampstead

J. G. Trout—Frederick

Wittstadt & Son Inc.—Cambridge

G. Michael Whitson—Westminster

David S. Wright—Frostburg

MASSACHUSETTS
William B. Allsbrook—Woburn
Henry A. Berman—Worcester
Douglas P. Bilodeau—Sunderland
Abe Braunstein—Hyannis
Sara Braunstein—Hyannis
Albert A. Burke—Braintree
Barbara E. Chaffee—Monson
Bruce Chaffee—Palmer
Raymond E. Chaffee—Monson
Robert E. Chaffee—Monson
Roland E. Chaffee—Monson
Oliver Chase—Westfield
Louis A. Cook—Pembroke
Florence Cornell—Lakeville
John E. Correia—Norwood
Louis Dansky—Sharon
Anthony Ferolito—Cambridge
David I. Gilgun—Woburn
Jack Armstrong Hilditch—Bellingham
Francis Horgan—Roslindale
John J. LaCroix—Auburn
Abe Levin—Fitchburg
William F. Moon—North Attleboro
Frank ‘“Honest Chuck” Onischuk—

Westminster

Clifton D. Rockwell—Newburyport
Leonard Sheinfeld—Farmingham
John Shibley—Southwick
Walter Szary—Peabody
D. Francis Zullo—Somerville

MICHIGAN

Lloyd E. Adams—Shepherd

Herb Albrecht—Vassar

Aubrey J. Appling, Jr.—Walls
Sam Babock—Alpena

Nate Baker—Southfield

Martin ‘“‘Barney’” Barnhart—Reading
John R. Bell—Flint

George P. Blackford—Flint

A. Howard Block—Mayville

Jim Brannan—Boyne City
Richard Brodie—Westland
Howard C. Coffey—Allegan
Harold Cole Auction & Realty—Flint
Louis Dansky—Sharon

Gordon Davis—Lansing

Robert Gerhart—Climax

John Glassman—Eau Claire
Freeman F. Glenn—Port Huron
Julius C. “Tex” Haas—Dexter
Eldon Hallmark—Grand Junction
Howard Herzberger—Bay City

Inc.—
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Ben Kleiman—Grand Rapids

Aubrey Mulberry, Jr.—Goldwater

David A. Norton—Coldwater

Lee L. Norton—Alto

James L. Ockerman, Sr.—Sylvan Lake
City

Sherry Olin—Sparta

John Pace—Marquette

William Podell—Grand Rapids

Willie Reese—Edwardsburg

Merryann Rowland—Grand Rapids

Clyde Russell—Caledonia

Douglas Scratch—Brighton

N. lver Schmidt—Ypsilanti

Robert J. Wellman—Decatur

Brent Wilber—Bronson

Garth Wilbur—Bronson

MINNESOTA
Timothy Allison—Albert Lea
Donald Babbitt—Conger
John M. Bliss—Clarks Grove
Larry Born—Weseca
Greg Christian—Osseo
Florence Cornell—Lakeville
W. A. Dickenson—Austin
Wayne Ediger—Belle Plaine
Wayne Estby—Delano
Martin Ewert—dJanesville
Lowell Gilbertson—Hayfield
Eldren Hecksel—Winsted
Emery Henn—Zumbro Falls
James Henry—Long Prairie
Tom Klyve-—Benson
Alvin Kohner—Winona
Marlin Krupp—EImore
Kwick Klerk, Inc.—Nortifield
Wally Laumeyer—St. Paul
Albert O. Maas—Millville
Joseph J. Maas—~Plainview
Rene Marguth—Morton
Terry Marguth—Redwood Falls
P. J. Peterson—Badger
Wayne Pike—Princeton
Fred Radde—Watertown
Steve Reinhardt—Palisade
John Schoenfelder—Bemidji
Gerrit Smith—Hutchinson
J. A. Sundberg—Minneapolis
Bert Trane—Karlstad
Wayne Wormsbeeker—Minneapolis

MISSISSIPPI
Aubrey Joe Appling, Jr.—Walls
Perry Baygents—Waynesboro
Quincy Bryant—Jonestown
Harry T. Collins—Tupelo
A. O. Dilley, Jr. Belzoni
Toxey Fortinberry—Water Valley
David Gilleniine, Jr.—Tupelo
Kline Ozborn, Jr.—Canton
Terry Ozborn—Canton
Meadow Perry—Yazoo
Howard Reed—Cleveland
Liston Shows—Soso

MISSOURI
W. L. Abney—Piedmont
Ken Barnicle—Ballwin
Joe Beck—Sikeston
Lenzie Beck—Sikeston
Herbert Butterbaugh—Kansas City
Hugh Campbell—Chillicothe
John M. Campbell—Higginsville
Central States Auction School—Kansas
City
James A. Cornell—Columbia
Greg Croll—New London

Quintin Daehler—Mayview

Bill Edwards—Salem

William L. Elder—Kansas City
W. L. Ellis—Kansas City

Larry Fannon—Rolla

Phillip M. Farrell—St. Joseph
Robert Flora—Lebanon
Kenneth Gaines—Shelbyville
James Ganey—Belton

Bob R. Hale—Sikeston

Roy Hansen—Linn Creek

Otis J. Hawthorne—Maplewood
Jackson Clay Hunier—New Madrid
James Jones—High Hill

Carl Kimble—Stewartsville
Robert McCann—Harrisonville
Joe McCord—Sikeston

Bob McNeive—Campenton
Paul Medley—Columbia
Robert Merry—St. Louis
Raymond Meissen—Salisbury
Kathy Lynn Mills—Mexico
Missouri Auction School—Kansas City
Richard Mizer—Lonedell

Ace Modglin—EI| Dorado

Jerry Ondracek—Sedalia

Billie Orton—Memphis

Sam Pickering—Licking

Jerry D. Popplewell—Amity
Floyd Rhine—W. Plains

J. H. Shell—Sikestown

Dean Shepherd—Lee’'s Summit
Charlie Sutter—Sullivan

J. S. Thornhill—Caruthersville
3-M Auction Service—Sunrise Beach
Bill Tilley—Viburnum

Bob Turnage—Hayti

Kenneth Uplinger—Columbia
R. E. Voorheis—Harrisburg
Gerard Weisbrod—St. Louis
John F. Wagster—Broseley

A. D. Whitaker—Osage

MONTANA

L. Doug Allard—St. Ignatius
Bass Auction Company—Lewistown
Jerry Buckley—Sweetgrass
Gene Gabel—-Billings
W. J. Hagen—Billings
Jack Hargrove—Helena
Earl W. Kinney—Billings
Robert Kinsella—Havre
Bill LeFebure—Power
John Mandeville—Bozeman
Ron Miller—Lewistown
R. J. “Bob” Thomas—Billings
R. J. “Bob” Tolbert—Kalispell
Carl Westermark—Shelby
Wallace Westermark—Shelby
Western College of Auctioneering—
Billings

NEBRASKA
Jack Bernard—Omaha
Capitol Auction & Realty—Lincoln
Kenneth Carnes—Aurora
Don Dirks—Bruning
Jack Fajman—Columbus
Richard A. Fajman—Columbus
Elmer Galusha—Central City
Harry Galusha—Central City
H. A. “Hoot” Gibson—Aurora
Rod Gillespie—North Platte
Elmer Jacobsen—Grand Island
Rose Ann Jacobsen—Grand Island
Stacy McCoy—Arapahoe
Melvin Meyer—St. Libory
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Henry |. Neuhaus—Elkhorn
Gerald Phillips—Wallace
Henry Rasmussen—St. Paul
Dale Standley—Omaha
Frank Thimm—Beatrice
James Troutman—Winside
Jim Walker—Omaha

Gary Woodring—Davenport
Rex Young—Plattsmouth

NEVADA

Ken Brown—Las Vegas
George Chadwick—Carson City
Leo Grindley—Las Vegas
James Watson—Las Vegas
Leon Watson—N. Las Vegas

NEW HAMPSHIRE

R. C. Awalt—Winchester

J. W. Barber—Lebanon
George S. Foster |ll—Suncock
Norman Goss—Brentwood
Larry Gray—West Lebanon
Lawrence J. Guay—Gorham
Ray Kecy—Brookline

Paul W. Lawton—Chesterfield
T. R. Langdell—Milford

Archie H. Steenburgh—Pike
Edward G. Stevens—Rindge
Merle D. Straw, Jr.—Seabrook

NEW JERSEY

Frank C. Anderson—Oradell

Edward F. Barber—Williamstown

Edward Berman—Dover

Theodore Blumenberg—Hillsdale

Fred Daniel—Neshanic Station

Fred R. Daniel Auctioneers, Inc.—
Neshanic Station

Ralph S. Day—Leonia

James E. Fawcett—Dumont

Paul Hauke—OQOakhurst

John Hedgepeth—Ringoes

Elwood Heller—Somerville

Esler Heller—New Egypt

Ralph D. Hughes—Richwood

Jack Hunter—Montclair

John Kachmar—Flemington

Marge Kennelly—Ridgewood

Jerome Krawitz—Fair Lawn

Ellie Maher—Piscataway

William Melillo—Jersey City

Roman Osadchuk—Wildwood

John R. Potts—Neshanic Station

George Puglia—Paterson

John Reed—Neshanic Station

Charles Roeder—OQOakland

Joseph Sartor—Towaco

J. Edward Scott—Williamstown

D. A. “Knot” Smith—Salem

Dallas Smith—Salem

Gerald Sterling—Berkeley Heights

Arthur Stryker—Frenchtown

T. J. Sullins—Malaga

John Torlish—Raritan

Howard Wikoff—Saddle River

Arthur Williams—No. Plainfield

Walter Wright—Williamstown

Warren Young—Bordentown

NEW MEXICO
Elmer Bunker—Albuquerque
James Cecil—Hobbs
Wayne Connell—Mountainair
Bill Hernandez—Alamogordo
Gene Navalesi—Albuquerque
John Overton—Albuquerque
James H. Perkins—Sedan

January, 1978

Chuck Stocks—Albuquerque
Douglas Tharp—Deming

NEW YORK

Raymond W. Allen—Niverville

Rick Amendola—Highland

Tim Anspach—Albany

Raymond Austin—Oneonta

Lorion Bacron—Ithaca

William C. Baird—Elmira

Merritte L. Barr—Walkins Glen

Al Bigelow—Springville

Lewis Bronstein—Buffalo

Richard W. Bronstein—Buffalo

Clare Brown—Staten Island

Ted Bucknam—Holland

Paul Calkins—Peru

Walter Case—Belmont

Peter Catanese—Pearl River

Douglas A. Cater—Gallupville

William Connolly—Liverpool

Joseph N. Corsdale, Jr.—
Saratoga Springs

Thomas Coyne—Avon

David DePuy—Madison

John DiBello—Sterling

Carl Deuble—Grand Island

Wilbur Edwards—Patchogue

Donald J. Elliott—Blue Point

Pamela Moore Epstein—Liberty

Pete Everett—Ghent

Peter L. Fields—Amsterdam

David Fleming—Avon

George W. Forrest—Holley

Clarence Foss—Wales

Robert J. Gallow—Bronx

George Gates—East Freetown

Duane E. Gansz—Lyons

Robert H. Glass Central Village

Lee Goldman—Massapequa

Regina Hayes—Forest Hills

John Hilderbrant, Jr.—Campbell Hall

Morris Hodkin—Melville

J Kay’s Auction Service—Dalton

Harold Jones—West Winfield

Ted Kay—Hamburg

Kenneth Kendes—Pt. Jeff Station

Victor Kent—Cuba

Eimer Kilmer, Jr.—Port Byron

Dorothy Knapp—W. Nyack

Henry Leonard—Yorktown Heights

George Leontis—New York City

Robert S. Linwood—North Merrick

George K. Lusk—Rochester

David A. Luther—Amenia

Mel Manasse—Whitney Point

Donald Martin—Ballston Spa

L. W. Mason—Ganesvoort

Robert Matson—Kennedy

Crawford McFetridge—Penn Yan

Doyt McGinnis—Nedrow

Dick Monasky—Binghamton

Glenn Munson—McLean

Cliff Newman—QOwego

Frank Nickerson—Hamilton

John O’Sullivan—Brooklyn

Henry Ott—Middleport

Hugh Parker—Pitcher

Jack Perry—Wilson

Will Potter—Springville

Hubert Punchard—EImira

William E. Ransom—Utica

Robert Rappaport—New York City

Norvel T. Reed, Jr.—Sherman

Ronald Reed—Sherman

Kenneth M. Rice—Hamburg

Gene Rosenberger—Albany
Pearl Rosenberger—Albany

Louis Rudin—Owego

Elinor Schlossman—Tuxedo Park
T. R. Schmigel—Batavia
Joseph Senay—Jackson Heights
Carmen Serianni—Kirkland

M. Robert Shuster—New Windsor
Sheldon Siper—New Windsor
Marianne D. Slough—Brentwood
Marvin L. Smith—Silver Creek
Harold Spoor—Cato

Robert Thatcher—Hudson

David H. Tracy—Pavilion

Richard C. Tracy—Dansville

Brian Trageser—Java Center

J. Vernon Trageser—Java Center
Howard W. Visscher—Nichols
Craig Wilcox—Bergen

Harris Wilcox—Bergen

Tor J. Worsoe—Holtsville
Raymond T. Zipfall—Forvt Edward

NORTH CAROLINA

Gordon P. Aldridge—LaGrange

Earl Alligood—Washington

Kenneth Aycock—Kenly

Joe W. Beaver—Statesville

Craig Delane Bennett—Statesville

Harvey Benson—Salisbury

J. T. Bolt—Charlotte

Robert Bunn—Asheville

Edward Butcher—Charlotte

James E. Carpenter—Claremont

Ronny Causby—Morgonton

Bobby F. Cheek—Winston-Salem

Boy Man Dixon—Hickory

George K. Dukes—Winston-Salem

Billy Dunn—Maxton

G. T. Gilbert—Lincolnton

Frank Godley—Charlotte

Johnny Godley—Charlotte

E. Brooks Harris—Henderson

A. M. Hauser—High Point

George Hawley—Stokes

J. Martin Haywood—Rockingham

Johnny Hendricks—Zebulon

Billy Hinton—Zebulon

Phillip Hockett—Greensboro

Ben G. Hoifmeyer—Charlotte

Edmund Huntley—Wadesboro

Donald Johnson—Glen Alpine

Jimmie Kennedy—High Point

William B. Langley—Greensboro

Charles Langston—Whiteville

W. Craig Lawing—Charlotte

Ed Leatherbury III—Whiteville

William Long—Candler

John Loy—Greensboro

C. D. Maxwell—Fayetteville

R. Johnson McDaniel—Gastonia

Thomas M. Mclnnis—Rockingham

Max D. McSwain—Shelley

Red Mendenhall—High Point

Forrest Mendenhall—High Point

Mendenhall School of Auctioneering—
High Point

Fred Mock—East Bend

Lawrence Nichols—Winston-Salem

F. W. Pearson—Charlotte

Keith Pierce—Winston-Salem

Eugene Poe—W. Jefferson

Paul T. Reeves—Sparta

Helen Robertson—Brevard

Bernard Routh—Bennett

Charles Rumley—Winston-Salem
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Hugh Simpson—Rutherfordton
Hugh B. Slusser—Asheville
Foy A. Smith—King

Robert Stewart—Whitsett
Tony Stone—Bailey

Johnnie Sutton—Salisbury
Kenneth W. Teague—Burlington
Wm. D. Tinsley—Easley
Phillip A. Viviano—Newell

J. W. Walden—Charlotte

Al A. Willette—Providence

NORTH DAKOTA
Clinton Beeter—Minot
H. O. Berg—Bismarck
Don Clark—Bismarck
Jim Davis—Ypsilanti
Phil Ell—Killdeer
Edmer Goetz—Bismarck
Wilbert Kroh—Bismarck
Robert E. Penfield—Bowman
Bud Rice—Tioga
Chuck Rodin—Marion
Arlo Schmidt—Maddock
Roger Skiftun—Manfred
Jim Smykowski—Cayuga
Robert Steffes—Arthur
Milton Zimbelman—Bismarck

OHIO

Ulysses S. Allen—Xenia

John Anglin—Middletown

Leonard Baker—Montpelier

Barb Baytos—Poland

Walter R. Burgess—Valley City

Gary W. Cain—E. Springfield

Ward Cole—Painesville

Phillip A. Cole—Findlay

L. A. Daniels—Columbus

Darbyshire & Associates, Inc.—
Wilmington

Richard Davies—N. Olmstead

Chris Dawson—Waverly

Herb Demaree—Hamilton

Dan L. Fiely—New Carlisle

Donald R. Florea—Bainbridge

Donald R. Florea—Hillsboro

Donald R. Florea—Milford

Arthur L. Forney—Bellevue

Jerry French—Defiance

Ford Good—Seville

James Haldane—Waverly

Walter Hartman—Camden

Dick Haverland—Hamilton

Hunter-Chambers Co.—Hillsboro

William Jesset—Westlake

Harry W. Kerns—Urbana

Richard T. Kiko—North Canton

Edward King—Washington C. H.

Knotts Auction School—Gallipolis

H. John Kramer—Eaton

James B. Lawless—Portsmouth

Roy Edward Leach—Cuyahoga Falls

Mearl Maidment—Bowling Green

Robert Martineck—Cincinnati

Bill McNamee—Kenton

William F. Meadows—~Carroll

John R. Murphy—Grafton

Thomas A. Nero—Brecksville

Jim Peddicord—Newark

Lyle Planert—Gibsonburg

Paul Plessinger—Springboro

Larry G. Rainsburg—Kenton

Albert L. Rankin—Alger

Noland Renfro—Clyde

Floyd Rhoades—Germantown

Kenneth Rhoades—Mt. Victory

44

Walter Rhodenberger—Parma
George Roman—~Canfield
John Ross—Greenfield

Ralph Rupp—Stryker

Jason H. Sheppard—Gallipolis
Don Standen—North Ridgeville
Phil Thompson—St. Paris
Harold E. Vaughn—Hamilton
Roy J. Viall—Wooster

Don Zalewski—Hinckley

OKLAHOMA

Jay Blodgett—Duncan

William Brock—Norman

Leo Brown—-~Clinton

Orval Free—McAlester

Tim Friedl—Tulsa

Roy Georgia—Oklahoma City
Lee Hickman—Oklahoma City
Marlana Howell—Oklahoma City
Carlos Lindley—McAlester
Doyle Neece—EIlk City

Clay Powell—Oklahoma City
Bill Riggs—EI| Reno

Glenn Wayne Ritter—Bokoshe
Paul Spitler—Prague

F. E. Springer—Red Oak

Mutt Standefer—Tuskahoma
Earl Straughan—Oklahoma City
Robert Turman—Hartshore

Ed Vierheller—Claremore
Walter W. “Dutch” Voss—Stillwater
V. Paul Wells—Tulsa

John West—Cashion

W. W. Wilkinson—Tulsa

W. D. Williams—Oakhurst
Norman C. Wilmeth—Guymon

OREGON

Ernest Amundson—Dundee
Harold E. Ball—Portland
Sanford J. Blau—Salem
Orland J. Brenner—Medford
George Coulter—Portland
Wallace Crawford—Hillsboro
Gearld Fixsen—Turner

Frank M. Gwinn—Portland
Jack Healy—Moro

Richard Hurley—Portland
Charles Johnston—Creswell
Donald F. Kennedy—Portland
Edgar Lane—West Linn
Richard Lang—Silverton
Jack McBride—Portland
Bobby Mendenhall—Portland
C. A. Morrison—Grants Pass
Virgil Munion—Roseburg
Gary Peterson—Salem
William H. Soeby—Tillamook
Jim Suiter—Winston

Lynn Walters—Clackamas
Joseph Willis—Coburg
Forrest Witthar—Portland
Helen Wood—Roseburg
Charles “Ed’ Wurtz—Sutherlin

PENNSYLVANIA

Affiliated Auctioneers—Philadelphia
Sanford Alderfer—Harleysville

Mrs. Tom Berry—West Newton
Sandy Billstein—Philadelphia

Harry Boring—New Florence

Dale Cunningham—EIwood City
John A. Davidson—Norristown
Charles Detweiler—Pukasie

Dan L. Fiely—New Carlisle

H. L. Frye—Pleasant Unity

Clay Hess—Collegeville

Ralph W. Horst—Marion

Leo Jesion—McKesport

John Magil—West Newton

Glenn Moyer—Allentown

Richard J. Moyer—Spring City

George Paich—Irwin

Raymond Patterson—Eighty Four

A. J. Plone—Philadelphia

Michael Quinn—Washington

Larry Reed—DuBois

Alfred Traiman, President, Louis Trai-
man Auction Co.—Philadephia

Wylie Rittenhouse—Uniontown

Walter F. Vilsmeier—Montgomeryville

| RHODE ISLAND
Jos. W. Champagne, Jr.—Coventry
Arthur Hopkins—Providence
Ernest O. Maine—Hopkinton
Max Pollack—Providence

SOUTH CAROLINA
Jimmy Blocker—Waterboro
Berry Brooks—Ft. Mills
Ralph D. Brooks—Ft. Mill
L. J. Calder—Charleston
Hilton Dodgen—Greenwood
William Gray—Orangeburg
Lester T. Hite, Jr—Leesville
C. Don Hyleman—Spartanburg
Steve lvey—Dillon
Wallace Jackson—Spartanburg
James R. Jayroe—Mullins
Wilblr C. McLamb—Little River
Otis Magaha—Anderson
Larry Meares—Pelzer
Lloyd Meekins—Dillon
Lloyd Meekins, Jr.—Dillon
Harry E. Miller—Ward
Archie Moody—Darlington
Fred Mullis—-Lancaster
Richard Patterson—Lancaster
George P. Pechilis—Columbia
Arnold Postell—Charleston
J. L. Pinckney—Orangeburg
Jerry Sanders—Gaffney
Homer Shaw—Leesville
R. Eugene Smith—Bishopville
W. C. Smith, Jr—Columbia
Donald Therrell—Darlington
William D. Tinsley—Easley
Richard Watts—Florence
Al A. Willette—Little River
Don Wise—Florence
C. W. Worrell—W. Columbia
Wm. Younce—Florence
SOUTH DAKOTA
James Dunlap—Colman
Charles Fisher—Long Lake
Wild Bill Hickok—Hot Springs
Truman P. Kongslie—Herreid
S. G. Meyer—Mobridge
Jim Payne—Yankton
carl Penfield—Lemmon

TENNESSEE
Aubrey Appling—Memphis
Richard W. Bethea—Chattanooga
Brooks Realty & Auction—Nashville
Bob Byrum—Hixson
Willie Coe—Livingston
Claude H. Coleman—Madison
Everett Auction Company—Maryville
Wilton K. Gilliam—Alexandria
Will Ed Green, Jr.—Lewisburg
Larry Haas—Nashville
Billy Hobbs—Lebanon

THE AUCTIONEER



J. Robert Hood—Lawrenceburg

Joe ‘Pizza”’ Plank—Nashville

Frank Stalcup—Franklin

Donald J. Smith—Sparta

Noel Spears, Jr.—Lafayette

Statewide Realtors & Auctioneers
—Nashville

Jim Trusty—Nashville

Virgil Wilder Realty and Auction Co.—
Knoxville

Max Wilson—Kingsport

TEXAS

Adams & Adams Auction
Corpus Christi

Wm. C. Archer—Tyler

Rocky Ash—Clyde

Albert Bass, Jr.—Bryan

Bert Bertrand—Orange

Stafford Bertrand—Orange

Roy E. Briggs—Austin

Walter S. Britten—Bryan

Dub Bryant—Big Springs

Arthur Bunnell—Marble Falls

Phil Bunnell—Marble Falls

Tom Bush—LaMarque

Roy Cagle—Tyler

Jim Davis—Richardson
Jimmy Davis—OQOdessa
Jack Dulin—Hale Center
Sam Edlin—Kingsville
Maurice Elsberry—Houston
Jack Faulks—Lubbock
Bob Fletcher—Brownwood
Robert Fletcher—Amarillo
Del Friend—Paris

Joseph Gauthier—Georgetown
Bob Goree—Amarillo
Jerry Handley—Ft. Worth
A. D. Hill, Sr—Kerrville
Bill Hollis—Houston
Grover Howell—Conroe

B. W. Jett—Ft. Worth

Alan Jones—Grand Prairie

D. A. Jones—Grand Prairie

Jerry McClellan—La Porte

Doyle McCurry—Lubbock
McManus Auction Co.—Corpus Christi
Don McNally—Mesquite

Tex McPherson—Dallas

Grady W. Morris—Colorado City
Clarence A. Nash—Round Rock
Homer O’Haver—Beaumont
Jack V. Ogle—Greenville

Jim Parks—Richardson

J. W. Perdue—Longview

Von Reece—Austin

Ralph Segars—Longview

Jim Short—Dallas

Blaine Smith—Dallas

R. J. Smith—Lone Oak

Sherrell Speer—Wharton

C. Bud Stockton—Georgetown
Tillery Gee, Inc—Dallas

Jack W. Van Hauen—Keller
S. L. Vaughn—Mesquite

Bill Wade—Dallas

Bill Watson—Kilgore

W. J. Wendelin—Henderson
R. C. Wiley—Rockdale

UTAH

John R. Grimsley—VernaI'
T. L. Mann—Salt Lake City
John Owada—Salt Lake City

Service—
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VERMONT

Walter Flatow—Waterbury Cenlier

Terry P. Lawton—Brattleboro

Douglas D. Linzer—S. Ryegate

Tom Whittaker—Brandon

Barbara J. Woodard—Waterbury Center

VIRGINIA
C. W. "Buck’” Bayne—Covington
Herbert Bluestone—Hampton
Sim Brewster—Cedar Bluff
Ronald C. Buchanan—Chesapeake
D. E. Bumpass, Jr.—Mineral
Jeff Burton—Bland
William Burton—Bland
L. Thomas Carns—Edmonds
Willie T. Catlett—Lynchburg
Paul Carrithers—Newport News
Edmond B. Cherry, Jr.—Hampton
Alan Cole—Hardy
George & Martha Daniel—Blackstone
Haywood L. Darnell—Barboursville
Harold Entsminger—Buchanan
Morris F. Fannon—Pennington Gap
David H. Gladstone—Norfolk
Hilton and Smith Auction Service—

Newport

Paul S. Hilton—Newport
John Holder—Alexandria
Charlie Hope—Arlington
Roger Isaacs—Rustburg
Calvin Jones—Scottsville
Dan E. Kerbel—Alexandria
Robert Kinder—Dublin
Vincent J. Kopek—Virginia Beach
Richard Lackey—Hampton
H. Layton Laws, Jr.—Manassas
Clarence L. Marshall—Hillsville
Ray D. Miller—Salem
Nicholls Auction Co.—Fredericksburg
T. B. Palmer—Chilhowie
Robert Pangle—Woodstock
Walter J. Paulette—Richmond
Jack Peoples—Chesapeake
R. W. Pratt—Bealeton
Tom W. Reese—Remington
Maury Riganto—Norfolk
J. E. Sutphin—Newport
J. D. Vaughan—Keysville
Raymond N. Waldrop—Montpelier
Thad Williams—Woytheville
Calvin Zeld—Virginia Beach

WASHINGTON
Bob Berger—Pasco
Ken Blankenship—Vancouver
Ray S. Brock—Pasco
Juel L. Burling—Lynnwood
Burnham & Burnham—Thornton
A. M. Bushell—Seattle
L. Thomas Carns—Edmonds
Bud Chapman—Seattle
Bob Etherton—Seattle
Lee E. Garrett—Moses Lake
Al Gay—Seattle
Randy Grudzinski—Walla Walla
Bill Johnson—Seattle
Bill Jones—Othello
Bob Laggart—Seattle
Arthur A. Lee—Bellevue
Robert F. Losey, Sr.—Renton
Doug Macon—Walla Walla
Cecil E. Mings—Dayton
James G. Murphy—Edmonds
C. A. Porter—Connell
Mick Sather—Conway
Eric Schenfeld—Port Orchard

Orville Sherlock—Walla Walla
Jeff Stokes—Port Orchard

Larry Stokes—Port Orchard

R. M. (Bob) Williams—Arlington
Richard E. Williams—Kennewick
Earl Witzel-—0Oak Harbor

Fred F. Wood—Vancouver

WEST VIRGINIA

Roy Clark—Milton

Leonard Eddy—Middlebourne

Ropert M. Fleming—Charlestown
Cleo L. Johnson—Fairmont

James McCutcheon—Parkersburg

B. G. Park—Paden City

Duward Sprowls—EIm Grove

R. C. “Rick’” Woodard—Barboursville

WISCONSIN

Jim Appleman—Cashton

Lyle Atkinson—Mauston

Jack Barrett—Wisconsin Rapids
Robert C. Behnke—Oshkosh
Rodney Behnke—Oshkosh
Andy Blystra—Two Rivers
William K. Bodell—Hazel Green
R. Jerome Boge—LaCrosse
Robert Brandau—Wilton

W. C. Broughton—Hollandale
Lester Bue—Beloit

Earl Clauer—Mineral Point
Donald K. Clayton—Cuba City
Gordon Clayton—Belmont
Earl Culp—Madison

Riley Cummings—Baraboo
Anita B. Dahlke—Oshkosh
Art Doede—Rosholt

Mark Doede—Rosholt

Marlyn Doede—Rosholt

Joe Donahoe—Darlington
Duane Dornacker—Brooks
Donald Dumman—AIlgoma
Leonard Dye—Oxford

Jim Esch—Showano

Peter Faith—Whitewater
Charles A. Fandrich—Portage
George H. Felton—Madison
Dean Ferris—Lancaster

Judy L. Fish—Poynette
Donald Fluger——Trego

John Freund—Omro

Robert Freund—Omro

George Frook—Three Lakes
Harold Gavin—Baraboo
James Gavin—Reedsburg
Dean George—Evansville

Paul George—Evansville

Fred C. Gerlach—Brookfield
Henry Goebel—Oricon

Bert Grochowski—Durand
Henry Sonny Gygi—Cornell
Roland G. Hansen, Sr.—Larson
Donald Hanson—Strum
James Heike—Mondovi

W. C. Heise—Oconto

Neil C. Hilgenberg—Shawano
Jack Hines—Ellsworth
Chester Hollenbeck—Rhinelander
Wenzel Humpal—Boyceville
Wayne Huntzicker—Cashton
Bill Jones—Pickett

Leroy Jones—Watertown
Edwin Kjendle—Janesville
Foy Kneisel—Friendship
Thomas Kohner—Fountain City
Ernie Kueffner, Jr.—Hartford
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Ernie Kueffner, Sr.—Hartford
Fred Lehman—Rosendale
Jerome Liebe—Ilola

Don Lloyd—Oshkosh

Gordon Lockwood—Hollandale
Bob Logslett—So. Milwaukee
Richard Lust—Verona

Ed McNamara—Lancaster

M. M. Malinowski—Thorp
Clair M. Meighen—Eastman
Alvin Miller—Holmen

Robert Mulliken—Janesville
Neil Nelson—Westby

Albert Noble—Mineral Point
Walter Nowatske—Mukwonago
James D. O'Brien—Eden

Pat F. O'Brien—Eden
Gerald Pearson—Plainfield
Donald Poller—Platteville
Eugene Pourchot—Oxford
Gale Radcliffe—Hazel Green

John Reynolds, Jr.—Dodgeville

Lloyd Riek—Woodville
Tom Rusch—Oshkosh
Eldon Schraepfer—Hollandale

Donald A. Shaw—Fond du Lac
John Spies—Waterloo

James Severson—Eau Claire
Keith Stroud—Milwaukee
Robert Sweeney—Ripon

M. T. Szatalowicz—Stanley
Julius Temkin—Beaver Dam
LeRoy Teske—Berlin

Jerry Thiel—Chilton

Jeifrey Thomas Bahrke—Gillett

Dean Travis—Milwaukee
Thomas D. Troon—Milton Junction
Frank Van Veghel—De Pere
Peter Van Veghel—DePere
Victor Voigt—Reedsville
George Wagner—Baraboo
Chan Walker—Manawa
Chris Walker—Potosi
Darrel R. Weber—Milton
Bob Wedel—Colunibus
Waiter Zeck—Eau Claire
Mike Zingler—Shawano

WYOMING

Peter Briscoe—Dayton

Thomas Harrower, Jr.—Kemmerer
Hugo Ward—Greybull

CANADA

Alberta

Joe Perlich—Lethbridge
Barrie Wingrave—Millet
British Columbia

Al Leismeister—Summeriand
John E. C. Russell—
Manitoba

N. F. Hovmand—Winnepeg
Ontario

Charles Benovoy—Ilroquois
Jerry Brooks—~Clear Creek
Frank Buuck—Milverton
Reginald W. Foston—Scarborough
Ross H. Kemp—Stratford
Ralph C. Neely—London
Frank Stapleton—Newtonville
Quebec

Harold P. Higgins—Huntingdon

ADDITIONAL CONTRIBUTORS
Ladies Auxiliary to the NAA

NOTICE TO BOOSTER CONTRIBUTORS

In accordance with the NAA board of director’'s decision (January, 1977 meeting) the April,
1978 listing will include only those contributors who have contributed $10 to the Booster page.
Many Booster Club contributors paid only the $5 contribution amount when their dues were
paid in either April or July. |
Announcements have been made monthly in THE AUCTIONEER magazine about the Booster
Club contributions. The announcement also included the revised scheduling of listing Booster
Club contributors in the magazine. Beginning with the January, 1978, issue, Booster Club con-

tributors will be listed and published four times annually (January, April, July and October).

Invocations for Group Meetings
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Please send me additional information and an applica-
tion for the Certified Auctioneers Institute courses, April
2-7, 1978, at Indiana University, Bloomington, Ind.

-----------------------------------------------------------------------------------

Mail to:
Certified Auctioneers Institute

Indiana Memorial Union, Suite 555
Bloomington, Ind. 47401

By Harvey L. McCray,
NAA Executive Director

Many times, unexpectedly, the chairman of a meeting
will call on a member to give an invocation, preceding the
meal. Often times the person is caught so unexpectedly that
he, or she, feels embarrassed when the invocation is over,
due to the fact that they would have wanted to be offered
more time to prepare themselves.

During one of my travels, recently, I ate in a restaurant
which provided ‘Prayers of Thanks” which were pro-
vided by the local Kiwanis Club. I hope Kiwanis International
will not mind our sharing the three ‘“Prayers of Thanks”
for the benefit of the NAA members:

Prayers of Thanks

PROTESTANT: Thank Thee, O God our Father, for this daily
food. May the way that we live each day reflect our thank-
fulness to Thee for all thy blessings. In the name of Christ,
Amen.

ROMAN CATHOLIC: Bless us, O Lord, and these Thy gifts,
which we are about to receive from Thy bounty, through
Jesus Christ our Lord. Amen.

JEWISH: Blessed be Thou, O Lord our God, King of the Uni-
verse, Who bringest forth bread from the earth. Amen.
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AUCTION i SUPPLIES

® “CLERK-SAVER” CLERKING TICKETS—Form No. CT-12
Original and 2 copies on NCR paper (makes its own car-
bon copies) 82x11"" sheets perforated to make 12 tickets
134x4Y2". This is an extremely fast, easy, and accurate
combination clerking and cashiering form. This one form
replaces both the standard clerking sheets and cashiers
statement. You’ll like these.

9,000 Tickets (1-3 White, Canary & Card) ............ $19.50
18,000 Tickets (1-3 White, Canary & Card) ............ 38.00
36,000 Tickets (1-3 White, aCnary & Card) ............ 75.00

® STANDARD CLERKING SHEETS ... Form No. CLS-2
8%2x11", 50 sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.
$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

® STANDARD CHASHIER'S STATEMENT . . . Form No.
CAS-1
2-part, original for auctioneer and copy for buyer, 50 sets
per pad, 572x812".
$1.50 per pad,10 pads at $1.25 ea., 20 or more at $1.00
ea.

@ EQUIPMENT AUCTION TAGS ... Form No. EAT-59
3 part perforated tag with hole on top. Space to mark lot
number on all 3 section. 212x5"
1,000 Tags........ $9.75 5,000 Tags........ $42.50

@ WIRES FOR EQUIPMENT AUCTION TAGS, 12” LONG
1,000 Wires........ $10.00 5,000 Wires........ $47.50

@ BUYER CARDS ... Form N. BC-70
For buyer's number and purchase notes. 3Vax712" (fits
in buyer’s shirt pocket).
1,000 Cards....$7.50 2,500....$17.50 5,000....$32.50
e TERMS OF SALE — Form TOS-74
8v2x11", 50 sheets per pad. Gives standard terms &
conditions of sale to be displayed at auction site.
$1.50 per pad, 10 pads $1.25 ea., 20 or more at $1.00 ea.

® CONSIGNMENT CONTROL ... Form No. CC-73
8¥2x11, NCR paper, 3 sheets per set. Space to list many
items. Seller signs he has good title. Originial for auc-
tioneer, copy to seller at check-in and last copy mailed
with payment check. Eliminates Form CC-69.
250 sets $16.50 500 at $32.50 1,000 at $59.50

® FINAL SETTLEMENT FORMS ... Form FS-69

812x11"", 50sheets per pad. Space provided for total gross
proceeds of sale less expenses and commissions to be
paid by seller. Seller signs that he received net proceeds
and guarantees to provide merchandise title to all items
sold and deliver title to purchasers.

$150. per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

BUYER'S REGISTRATION FORM . . . Form No. BR-69
812k11”, 50 sheets per pad. Space for buyer's number,
name, address, phone number and other information.
$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

CONSIGNMENT CHECK-IN FORM . .. Form No. CCI-69
8%2k11"”, 50 sheets per pad. Original for auctioneer, copy
for consignor. Space for seller’'s name, address, phone,
date, lot number, description of items, sale price, sale
commission or expense and consignor's net payment.
Space to list a number of items.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PENSONAL PROPERTY CONTRACT . .. Form No.PPC-
69

812k11"”, 50 sheets per pad. Space provided for general
or detailed listing of items to be sold, sale date, time,
location, expenses to be paid by seller, and other terms
and conditions of sale. Seller signs that he has good
title to all items and the right to sell.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

AUCTION BANNERS

Heavy, outdoor drillcloth hemmed on all sides. Built to
stand up in rugged weather, 13 x 19 inch blue drillcloth
panels with 15 inch red letters that spell AUCTION. Ban-
ner is 10 feet long and 16 inches high with 50 feet of
rope at top and bottom. Folds to 13x19x3 inches for easy
storing.

Complete Banner........ $14.92 Postpaid.

ARROW DIRECTION SIGNS ... Form No. ADS-811
Orange cardboard 82 11”. Word AUCTION and ARROW
in bold black print. Package of 50 signs for $7.50, 100
$10.00 postpaid. (Arrows assorted, one-third point left ann
one-third right and one-third straight ahead) Form No.
ADS-811.

GAVEL

Northern Rock Maple Hardwood Gavel in a beautiful wal-
nut finish. Weighs 4 oz., 9-inch handle........ $3.00 postpaid.
BUSINESS CARDS

1,000 'Cards ‘wWih black: or blue: ik -ooieen . $11.50
1,000 Cards wih red and black ink ... ... .. $14.50
1,000 Cards wih gold ink ... $19.50

AUCTION PROMOTION SCHEDULE ... Worm No. APS-72
18%2x11. 50 sheets per pad. Column to list seller's name,
property location, date, estimater cost, date ads ordered,
amount paid and amount advanced by seller. Itemized by
newspaper, radio-T.V., sigs, sale bills, postage, address-
ing, labor for tagging, clean-up, security, etc.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PERSONALIZED OR CUSTOM PRINTING

All of our forms are printed in large runs on a high speed press and therefore we can not offer per-

sonalized or custom printing.

NOTE, No single form or set of forms can fit all situations. Your attorney should advise you in
situations not covered by these forms as we can assume no liability for errors, omissions, or local

requirements.

Payment with Order—We Pay Postage . .. C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

___! Missouri Auction School

Top Floor Livestock Exchange Building
l > 1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117




AUCTIONEER'S
P.A. HEADQUARTERS

Missouri Auction School
Top Floor Livestock Exchange Building
1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

We stock a complete line of Auctioneer’s P.A. Equipment.
Write for FREE literature and prices.
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