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Kentucky Aucticneers Welcome

NAA Members to Lowswville

By Col. Orville R. Moore

Now hear this ! ! !

Well friends and colleagues its Ken-
tucky Derby Eve and time is almost
upon us for our big annual shindig. For
those utterly uninformed, the N.A.A.
Convention convenes in ‘‘dear ole’ Kain-
tuck” come July 14-16, 1960, Sheraton
Hotel, Louisville. The writer’s household
has been a scene of bedlam for months,
with the Mrs. (she’s President of the
K.A.A. Ladies Auxiliary) making her
pre-Convention arrangements, as well as
all those other little Convention chores
that I have passed over to her to do for
me. (Thus far, she hasn’t arranged by
phone for the men to attend a Playtex
or Living Bra style show, darn it’ or
the women to attend an expectant father
clinic). Is this a natural characteristic
with all husbands or am I just blessed
by having someone outstandingly ac-
complished wherein complete assurance
is known, that matter not the chore or
assignment, same will be performed
perfectly to the nth degree and to my
complete satisfaction.

By the time you read this the writer
will have been in attendance at a pre-
Convention planning conference in Chi-
cago on May 8, 1960, with President
Ernie Freund and the other N.A.A. Of-
ficers in attendance. Do not know for
a certainty, but rather imagine this con-
ference shall be the last before the cur-
tain goes up for the big show July 14.
By the way, have you gotten your bus,
train or plane tickets to Louisville yet?
If not, is your car greased, gassed up
and ready to go? If the answer 1s still
negative, then go down to the ticket
office for your river stern wheeler pass-
age or have your fox-trot horse shod with
light weight plates to hasten your arrival
with a good seat. Matter not your mode
of travel, we’re waiting for you and
your’s to prove that the good things
you have heard about Kentucky are true
and any bad things you may possibly

have heard are only a myth. Honestly,
Kentuckians do wear shoes.

Most of the Convention arrangements
are now completed. Practically all
phases of the auction profession shall
be stressed extensively and minutely
by persons of high authority, i.e., Real
Estate, tobacco, bankruptcies, furniture
and horses to cite but a few. Addition-
ally, a visual demonstration will be
given by a nationally known speech
therapist of this City on diaphramatic
breathing while auctioneering. (NOTE:
This shall not be a lecture but a demon-
stration using a volunteer Auctioneer
as the subject).

Another of our highlights shall be
an address by Kentucky’s own, but well
known by vast numbers throughout the
United States and Canada, Col. George
Swinebroad, Lexington, a person of such
outstanding ability I unhesitatingly and
automatically think of as ‘““Mr. Auc-
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tioneer’’ himself. The writer has known
and seen George in action with Saddle-
breds, Standardbreds and Thoroughbreds
countless times. Off hand, I do not
know the most expensive animals he
has dropped the hammer on but the
most indelible in my memory was the
occasion at the Keeneland Sales imme-
diately after the 1958 N.A.A. Convention
in Buffalo.

The bidding started slowly, consider-
ing the classic breeding being offered,
but when it was all over Mr. Kerr of
Oklahoma (Round Table owner) had bid
in excess of $78,000.00 for the offering.
Easily written but George really demon-
strated his known talent that time. Tre-
mendous, but there are bound to be
countless similar experiences, probably
much greater and higher in scope that
have escaped my memory. I am sure you
would like to have some of them re-

Auctions As Business Barometer

Is it possible that selling by auction
can become an established means of de-
termining market potential of merchan-
dising?

Are obsolete methods reducing your
efficiency and profit in the conduct of
your Auction business?

These thoughts should be just as i1m-
portant to an Auctioneer as they are
to a company that tries to improve its
efficiency with more modern equipment
and better know how.

Every report received from auctioneers
points up to a good business in the
Sixties. Take advantage of these in-
creased opportunities by attending the
National Convention of your profession
at Louisville, Kentucky, July 14, 15 and
16.

You will go back to your community
more enthused because of the topics that
will be discussed. You will do a better
job. Improve your community relations
or better your public relations. Step up
your business by gearing it to the mar-
ket. Every phase of the fast growing
selling profession will be discussed and
you cannot afford not to be there be-
cause of the great fellows you met at
previous conventions and the old timers
that never miss being there and don’t
forget the great increase in membership

called or reviewed by an Auctioneer
that has sold offerings, to date, in the
millions, quite possibly billions. This
feature, alone, should be worth your
attendance. All of you have heard of
him countless times, now the opportunity
of meeting him in person.

The above two examples are onlly
excerpts of what the writer believes to
be one of the finest programs offered
at any Convention on any endeavor. You
owe it to yourself and to your clientele
to reap the tremendous benefits to be
derived by your attendance. Will you be
one who can say I'm certainly glad 1
attended or will you be one who will
always feel remorseful and keep telling
yourself I wish now that I had attended
the 1960 N.A.A. Convention 1n Louis-
ville. Don’t let the latter be your plight.

“I’ll See You In Louisville. Y’all
come.’’

which means that many new members
will be there. They will be eager young
men wanting to learn more about their
profession.

Make your plans now, you, your wife

and family.
See you all in Louisville in July.

Ernest Freund,
President of N.A.A.
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ATTEND THE

NATIONAL AUCTIONEERS CONVENTION

LOUISVILLE, KENTUCKY
SHERATON HOTEL
JULY 14, 15, 16, 1960

PROGRAM
WEDNESDAY, JULY 13
National Board of Directors Meeting 2:00 P.M.
ERNEST FREUND, WISCONSIT . .co»oowmibisiaiss i SEsass i President
" CARMAN Y. POTTER, IlNois .. .................. Ist Vice President
CHARI.ES COBKLE. Nebraska :c::issumsssnmos 2nd Vice President
HENRY RASMUSSEN, Nebraska ......... .. ... ... ........ Treasurer
BERKARD HARDP i.sesiicabsrrsconniscsnnss gagmms 5 agumws Secretary

NAA Headquarters — Frankfort, Indiana

BOARD MEMBERS

C. B. Smith, Michigan Sam Lyons, Pennsylvania

Lewis G. Marks, Illinois Ernest Niemeyer, Indiana

John A. Overton, New Mexico Harris Wilcox, New York

C. E. Cunningham, South Carolina Owen V. Hall, Ohio

Orvﬂle R. Moore, Kentucky Tony Thornton, Missouri

E. T. Sherlock, Kansas E. | F‘ltzgerald North Dakota
James W. Martin, Nebraska George . Michael, New Hampshire

W. J. Wendelin, Texas

K.A.A. Executive Committee Meeting .................... 11:00 A.M.
K.A.A. “Get-Together” (Entire Membership) .............. 1:00 P.M.
Meeting of Reception Committee ........................ 2:00 P.M.
Meeting of Fun Auction Committee ................... ... 3:00 P.M.
SR oEmEle BIENE™ ) gaes = smmms » nmemmms » x smomn » s 7:30 to 10:30 P.M.
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9:00

10:00

12:00

2:00

210
2°15

3:30

3:40

4:4(

900
Teal)
9:00

THURSDAY, JULY 14
A.M.—Registration

iiiiiiiiiiiiiiii

Coffee served by Kentucky Ladies Auxiliary.

A M. to 11:30 A.M.—Meetings of Resolutions, Grievance and
Auditing Committees.

Noon—Luncheon.

Welcome to Louisville
Welcome to Kentucky

----------

continued through the day.

Mayor Bruce Hoblitzell
Col. John Cummins,

President of K.A.A.

Address—"“Making Life Worthwhile”

llllllllllllll

iiiiiiiiiiiiiiiiiiiiii

iiiii

Rev. Peyton Thurman, Dean of Stude

Mr. C. H. “Preach” Edwardsen

nts,

Southern Baptist Theological Seminary

P.M.—Introduction of Convention Chairman
P.M.—“Kentucky, Your Host”

Lexington,

P.M.—"How I Found Louisi/ille to Be”
President, Louisville “JAYCE]

Col, W, B. “Bill” Seétlly:.

KY.

Mr. Bill Howard,

ES??

P.M.—*President’s Address”’

iiiiiiiiiii

Col. Ernest C. Freund

Fond du Lac, Wisconsin

P.M.—*Advantages, Auctioneers Associations”

iiiiiiiiiiiiiii

P.M.—“Why A State Organization?” ....

Col. Charles Corkle, Norfolk, Nebraska
Col. W. Craig Lawing,

Charlotte, North Carolina

P.M.—"Duties and Advantages of Ringmen”

.. Col. Bryan Swilley,

Memphis, Tennessee

Auction Seminar on the above subject.

P.M.—“Proper Breathing”

A visual demonstration

by Dr. Philip Katz, Louisville

P.M.—ADJOURN
P.M.—Fun Auction

P.M.—Get Acquainted Dance (Round and Square)
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9:00
9:00

9:20

10:00

120

10:45
11:00

11:30

11:50
1:00

1:05
1:30

1:50

Z: 19

2:40

3:00

3:20

5:00
7:30

FRIDAY, JULY 15

A .M.—Call to Order—Invocation—Continued Registration

A.M.—“Buying and Selling (At Auction)” ......
Postmaster, Louisville
A .M.—“Bankruptcy Liquidations™ .. .. .. Hon. Theodore W. Bates,
Referee-in-Bankruptcy, Louisville
A.M.—“Horse Racing” .............. Mr. Wathen Knebelkamp,
President of Churchill Downs, Lexington, Ky.
A M.—“Race Horse Auctions” ........ Col. George Swinebroad
Lexington, Kentucky
A M.—“Timely Remarks” ..... Col. John T. Ryan, Greeley, Nebr.
A . M.—“Opportunities Unlimited” ............ Col. John Overton,
| Albuquerque, New Mexico
A.M.—“Auctions and Farm Economy” .... Col. Wendell Ritchie,
Marathon, lowa

A.M. ADJOURN

P.M.—Call to Order ...... 1st Vice-President, Carman Y. Potter,
Presiding Officer

P.M.—“The Fiftieth State”..Col. L. L. Stambler, Honolulu, Hawaii

P.M.—“Your Profession” ................ Col. C. E. Cunningham
Greenwood, South Carolina

P.M.—“Enjoy Your Work”’—Col. Ken Barnicle, Ellisville, Missouri
P.M.—“Government Liquidations” .... Col. J. L.. Todd, Rome, Ga.
P.M.—“The Auto Auction” ................. Mr. Tom Beasley,
Immediate Past President, National Auto

Auction Association, Nashville, Tenn.

P.M.—“The Tobacco Auction™ .......... Col. John L. Cummins,

Cynthiana, Kentucky

P.M.—Auction Seminars: ‘“Advertising and Setting Up a Sale
(Furniture)” to be led by Col. J. W. Maloney, Louisville.
“Opening a Sale (Opening remarks, terms and conditions,
tempo of sale, etc., toward a successful sale)” to be led by
Col. Harris Wilcox, Bergen, New York.

P.M.—ADJOURN

P.M.—Evening Entertainment
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9:30
9:35

10:00

10720

10:40
11:50
2:00
209

2:10

2:15
2129
2:40
3:00
D20

3:30
4:00
4:30
6:30

SATURDAY, JULY 16

A.M.—Call to Order—Invocation
A.M.—“The Registered Livestock Field”

Col. Ray Sims,
Belton, Missouri

A.M.—“The Livestock Auction Markets” Col. J. T. Wooten,
President, National Association of Livestock Markets,
(NALAM), Rocky Mount, North Carolina

A.M.—“What is Real, What is Personal Property”....Tony Rives,
Secretary-Counselor
Kentucky Real Estate Commission, Louisville

A.M.—“Enthusiasm’ le
A.M.—ADJOURN

P.M.—Opening of Business Session

York, Louisvil

iiiiiiiiii

P.M.—National Secretary’s Report Col. Bernard Hart,

Frankfort, Indiana

iiiiiiiii

P.M.—National Treasurer’s Report Col. Henry Rasmussen,

St. Paul, Nebraska

Auditing Committee Report
P.M.—Grievance Committee Report
P.M.—Resolutions Committee Report
P.M.—Election of Officers and Directors
P.M.—Acceptance Addres, New NAA President

P.M.—Recommendation of 1961 Convention Site
by Board of Directors

P.M.—Report of Board of Directors
P.M.—New Business to be considered by Board of Directors
P.M.—ADJOURN
P.M.—GRAND BANQUET
Address by L. L. Cunningham, Milwaukee, Wisconsin

]
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In July All Roads
Lead To Lousville

By COL. B. G. COATS

The time has arrived when every Auctioneer in America owes it
to himself to participate in the only annual event of its kind In the
world. Many features and innovations await you. A galaxy of enter-
tainment for every member of your family. Three thrilling days and
nights of continuous activity and unexcelled hospitality. Y'all Come
and help to make it 600 in ’60. Avoid being inconvenienced by making
your reservations now — Hotel Sheraton, Louisville, Kentucky.

Your National Convention will be held July 14-15-16. This great
conclave affords you an opportunity to become associated in an active
way with folks who have the same “tastes” as yourself no matter where
you happen to live.

LAUDABLE

OBSERVATIONS
UNDERSTANDING

IDEAS
SERVICE
VERACIT

I NFORMATIVE
LUMINIOUSbS
LUCRATIVE
EXHILARATING

4

KNOWLEDGE
ENTHUSIASM
NECESSARY
TRAINING
UNITY
COURTESY
KINDNEbSS
Y'ALL COME

In addition to the social aspects of this convention you will see and
hear Auctioneers who specialize in every phase of auctioneering.
Speeches, discussions and private chats on auctioneering and related
subjects. The fellowship and knowledge to be gained in attending a
national convention is of immeasurable value. You will get acquainted
with fine people and make some lasting and valuable friendships.

It is only by investing in tomorrow today that we can continue to
serve well. Imagine, if you can, as many as 600 sitting down to a good
meal, and afterwards tallking about things in common. It is your per-
sonal choice. Avail yourself of this unique, stimulating and entertalining
way to improve yourself and your profession.

8
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Auctioneers U.S.A.!

The Kentucky Auctioneers Associ-
ation extends a BIG WELCOME TO
YOU!

Yes, we have made our plans to
show you a big time, to increase your
knowledge of Kentucky, its folklore,
history, and romance, and to partici-
pate with the National Auctioneers As-
sociation and its Directors in bringing
you a top-notch educational program.
Don’t miss THE NATIONAL CON-
VENTION for it is your convention,
geared to help you professionally.

Hope to see you and meet you.

Martha Kurtz

Colorado Urges
Convention Support

By Lyle D. Woodward, Secretary
Colorado Auctioneers Association

The Colorado Auctioneers Association
has not died. As a matter of fact, they
had a very enjoyable meeting the 8th
of March in Grand Junction, Colorado.
It so happened that the city was cele-
brating at this time ‘‘Blossom Day.”
Words cannot describe the beauty of so
many cherry and peach trees in bloom.
Those of you who have not visited the
Western slope at this time of year have
truly missed something.

Let me say this—those of you who
have not attended a National Auc-
tioneers Convention have missed some-
thing—perhaps the most relaxing, en-
tertaining and yet rewarding phase of
your chosen profession. We of Colorado
are proud to have hosted the largest
Auctioneers Convention last year in Den-
ver, but we will be even more proud if
the auctioneers from Colorado support
the convention in Louisville in the same
manner and attendance that was shown
us from auctioneers of other states. So
for this reason the July meeting of the

Martha Kurtz, Secretary
Kentucky Auctioneers Assn.

Colorado Auctioneers Association will
not be held and we urge all auctioneers
to take a vacation. Plan now to attend
the National Auctioneers Convention. See
you in Louisville.

Kansas Auctioneers

To Meet in June

The fifth Annual Convention of the
Kansas Auctioneers Association will be
held Sunday, June 12, at the Hotel Baker
in Hutchinson, according to C. E. Sandet-
fer, Topeka, Secretary-Treasurer of the
organization.

In addition to the regular program
scheduled for Sunday, a get-together is
planned for Saturday evening for all who
can be there. The business meeting will
be held by the officers Saturday eve-
ning, June 11.

An interesting program including an
open forum for discussion of the “‘License
Law’’ problem has been arranged by L.
E. “Gene” Watson, Hutchinson, Presi-
dent of the Kansas Auctioneers Associ-
ation.
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From Chickens
To Auctioneering

It was a summer day 30 years ago
when 12-year-old Ervin Morrill wan-
dered into an auction. He never forgot it.

He remembered the old-time auctioneer
caught up in the excitement of the bid-
ding . . . the people sprawled on the
lawn of a country estate . . . and the
downeast humor sprinkled generously
over the entire scene. Then and there
Ervin Morrill decided he wanted to be
an auctioneer.

But over the years providing a living
for his growing family kept him work-
ing at his father’s and grandfather’s
business as a poultry dealer and live-
stock raiser . . . until 12 years ago.

Then he worked at a single charity
auction in 1948. Now Ervin can look back
on more than 400 commercial and charity
auctions he has held in Southern and
Central Maine. And his never-flagging
enthusiasm has turned three genera-
tions of poultry dealers into a three gen-
eration team of licensed Maine auc-
tioneers.

The Morrill team of auctioneers in-
cludes Ervin and his 65-year-old father,
Linwood, who do the chanting and gavel
banging . . . Ervin’s wife Betty who
handles the bookkeeping and adver-
tising. And three children . . . Bobby
. . . Jean and Stan who pass articles
and collect money at auctions.

They all pitch in for the biggest job
of all . . . sorting . . . listing . . . pack-
ing and transporting items to the auc-
tion site.

Ervin doesn’t mind telling about his
many experiences as an auctioneer . . .
even if he does find himself the butt of
his own joke. Like the time when he
first began auctioneering and he auc-
tioned off what he called ‘‘a bit of drift-
wood that had been whittled down’ . . .
for 50 cents. He recalls: ‘It turned out
to be an old ship’s figurehead worth
about 200 dollars.”

Another time a bidder’s secret sig-
nals for registering his bid with the
auctioneer resulted In an unexpected
sale. Ervin relates ‘‘the farmer bought
himself a fine cow at a cornish auction
by blinking his eye each time he wanted
to make a bid.

10

““I wallked up to him after the auction
was over to compliment him on his
purchase. ‘Fine animal you just bought’
I told him.”

And the farmer answered: ‘I hope
it is. I really had no idea of buying this
cow. All the time you thought I was
bidding I had some durn hayseed 1n
my eyes and couldn’t stop blinking.”

New Members Make
32% of Period Total

The period from April 16 to May 15
has been a quiet one in regard to the
recording of membership dues. Of the
34 sets of membership credentials sent
out during the last period 11 went to new
members—a little over 329% of new mem-
bers in relation to the renewals.

The memberships processed last period
are listed below. An asterisk indicates
renewal.

H. “Skinner’’ Hardy, California
*John W. Becker, Pennsylvania
*Emmett Mateer, Pennsylvania
Sammy Pickle, Texas
“Ben Schwadron, New York
*Harvey W. Swartz, Wisconsin
*Dean George, Wisconsin
Harold D. Koza, Alabama
Walter Wiegmann, Indiana
“Harry J. Argus, Indiana
*Elmo Z. Peppers, Georgia
*Bunnie Tyrrell, Kansas
*Merle D. Straw, Jr., New Hampshire
Kenneth Doty, Indiana
“Art L. Wilson, California
Raymond C. Bender, Maryland
*Virgil Madsen, Oregon
Joe Hicks, Colorado
*L.. M. Hocker, Pennsylvania
Ronald Harrison, Pennsylvania
“Lloyd Force, Pennsylvania
*W. P. Emmons, Florida
“Ralph H. Shively, Indiana
“Louis J. Marion, New York
*A. R. Billiter, Illinois
*Vaughn Lipp, Indiana
“Pierce Smith, Georgia
*Sidney White, New York
Gale H. Koelker, Wisconsin
*Ed Dean, New Hampshire
“L. G. Schloatman, Wyoming
*Gerald Knight, Missouri
William Warp, Wisconsin
Gerald Miller, Nebraska.
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Bits of Thought

By R. C. Foland, Real Estate Auctioneer and Realtor

In my ““Bits of Thought’’ for the June
““Auctioneer,” I want to call the atten-

tion of all readers of this magazine to an
article by C. B. McCarter.

Col. McCarter not only sells real estate
by genulne auction but his article goes
to show that he is also a student in the
matter of public relations. His article is
rather lengthy, but I believe every auc-
tioneer should take time to read the
article which appeared on pages 24, 25,
26 and 27 In the December 1959 issue.

Regarding license laws, I also wish to
refer the readers of ‘‘The Auctioneer”
to an article in the March, 1956 i1ssue
under the caption ‘“Why An Auctioneers
License?”’ by Col. George Michael. Find
the article on pages 14, 15 and 16. I try
to read all that is said on license law
material, both pro and con. This article
by Col. Michael, in my judgment, should
not only be read but studied carefully.

New Jersey Members

Publish Directory

The New Jersey State Society of Auc-
tioneers, Inc. has begun the publication
of an annual ro-ter of member's, accord-
ing to Col. Ralph S. Day, Secretary-
Treasurer of the NJSSA.

The 1960 Directory of Approved Mem-
ber Auctioneers is 3 inches by 5 inches
for convenient filing. The back cover can
be utilized for each member’s adver-
tising 1imprint.

Members of the New Jersey State So-
ciety whose dues were paid up throuzh
1959 were listed in the new 13930 Direc-
tory. Besides his name, address and
telephone listing, his auctioneering spe-
cialty is included in the booklet.

Further plans include the accumula-
tion of data during 1960 of the value of
each class of goods each member sells
during the year for Inclusion in the
1961 Directory. This information will
be compiled to show the dollar value
of goods sold by member auctioneers

11

in all fields as real estate, livestock,
dispersal sales, household, farm, gen-
eral and so forth as a means of adver-
tisement for banks, executors and any-
one who could benefit by the auction
rmethed cof selling.

Col. Stambler
Injured in Fall

Col. Louis L. Stambler, Pier 7, Hon-
olulu 15, Hawail 1s a patient at Queens
Hospital in Honolulu as a result of a
fall he had during the latter part of
April. Col. Stambler was looking at
some merchandise on the second {loor
of a warehouse when he stepped through
a termite damaged floor and fell eignt
feet to a concrete floor below. When he
was taken to the hospital a series of
X-Rayvs revealed a broken bone in his
back. He will probably be laid up for
a few more weeks before a brace can
te put on his back.
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THE LADIES AUXILIARY

Dear Ladies:

How time flies! It doesn’t seem pos-
sible that it is almost convention time
again. I can only hope you are looking
forward to meeting in Louisville, Ky., as
much as I am.

To those of you who are not members
may I extend a personal invitation to
you to join our Auxiliary. The fee is $5.00
per year or $25.00 for a life member-
ship.

If you plan to bring your children to
the convention they will be well enter-
tained this year. The Kentucky Ladies
have planned quite a program for them.

The Ladies in Kentucky are working
very hard to make this the best Con-
vention that our Association has ever
attended. The next 1ssue will carry a
complete program of our Convention.

The officers and directors of 1960 will
be counting on you! Won’t you come?

Sincerely,

Gretchen Featheringham
President of the National
Auxiliary, Ashville, Ohio

Dear Ladies of the Auxiliary:

I’ve certainly enjoyed the letters that
have been appearing In ‘“The Auc-
tioneer.”” If we could all have as much
enthusiasm as Mrs. Tom Berry we
could make our correspondence section
quite interesting. Speaking of hobbies,
I love to attend antique auctions.

I’'m sure we are all enjoying this lovely
spring after such a long winter. We are
certainly looking forward to the Con-
vention, not only for the benefits derived
from it but also meeting all our friends
again.

At our spring State meeting which was
well attended there were quite a few
that were planning to attend the Na-
tional.

Here’s hoping the best for everyone
and no more broken bones for you, Mr.
Hart. Hope to see you all in Louisville.

Sincerely,
Mrs. Al Boss
Carroll, Iowa

13
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Mr. and Mrs. Fred Ramsey and family
Mr. and Mrs. Guy Pettit
Mr. and Mrs. J. O. Lawlis
Mr. and Mrs. J. O. Lawlis, Jr.
and family.
Mr. and Mrs. W. J. Hagen
Mr. and Mrs. R. J. Thomas
Mr. and Mrs. B. G. Coats
Mr. and Mrs. Russ Kiko
Mr. and Mrs. Hugh Campbell

Duchess to Auction

Art Treasures

LONDON—The Duchess of Kent, one
of the less affluent of the royal family,
will sell many art treasures at Sotheby’s
auction rooms June 20, hoping to raise
$100,000. The government gave the
Duchess, Queen Elizabeth’s aunt, no
pension after her husband was killed on
a World War II R.A.F. mission, but she
gets $70,000 a year from a queen’s fund.

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION

President
Mrs. R. E. Featheringham,
Ashville, Ohio

1st Vice President
Mrs. Owen Hall, Celina, Ohio

2nd Vice President
Mrs. Tom Berry, West Newton, Pa.

Secretary-Treasurer
Mrs. Ernest C. Freund,
Fond du Lac, Wis.

Historian and Parliamentarian
Mrs. Howard Shults,
Grand Junction, Colo.

DIRECTORS:

Mrs. C. B. Smith, Williamston, Mich.
Mrs. Harris Wilcex, Bergen, N. Y.
Mrs. Albert Rankin, Alger, Ohio
Mrs. Ken Burrows,

New Wilmingten, Paza.
Mrs. B. G. Coats, Long Branch, N.J.
Mrs. Tim Anspach, Albany, N.Y.
Mrs. J. O. Lawlis, Houston, Tex.
Mrs. Al Boss, Czrroll, lowa
Mrs. Don Werner, Thedford, Nebr.
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State Associations Should

Determine Own License Needs

By COL. POP HESS

The date of this writing, May 12, is
a cold, cloudy, wet day in Ohio. The
May issue of this publication has been
on my desk for a few days and I was
pleased to note the many letters and
writings of various Kkinds therein. No
doubt by the time this June issue goes
to press there will be many more in
print concerning the principal topic,
‘““Auctioneers License Law.” In my writ-
ing in this issue and in former columns
I do not want any one who has con-
tributed his thinking to the pages to
feel he is being censured or disapproved
of by any one. Several of us regular
contributors have asked for your letters
and your suggestions. Through it all may
come decisions.

For many months I have been giving
this license law a lot of study. I have
read all suggestions and what the boys
think. From here on in, what I will
write in this column is not the voice of
the N.A.A. nor the voice of any faction
but just my personal opinion as it stacks
up fro mthe long survey I have made in
checking data.

The writer has come to this conclu-
sion: Whether we do or do not have
an Auctioneers License Law, it is not
the proper thing to put the matter in the
lap of the National Auctioneers Assocla-
tion. Evidence shows that we have in this
Association strong long-time members
who do not agree on the matter to have
or not to have and on each side they
come up with strong arguments. Further,
in my study, I have seen no way that
one can set up a National Law to fit
all Auctioneers in each of our fifty states
and Canada. Therefore, the fact remains
that this law is each individual’s State’s
problem to solve and it is not the proper
job for our National Association to en-
dorse or disapprove. It can be the mis-
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sion of our National Association to pub-
lish the efforts and pros and cons of each
state in trying to have a law that fits
but I feel that we should not turn against
the National Association if it does not
come out and set up or try to endorse
a law that cannot be really written to
fit all Auctioneers of the land.

On page 22 in the May issue, an article
by our Editor, Bernie Hart, driving close
to my thinking as to the facts of how
far the N.A.A. can go in this matter of
licensing. Nearly sixty years ago when
I was getting ready to hang out my
shingle as an Auctioneer someone raised
the question, ‘“Do I have to have a
license?”” I paid an Attorney to look it
up in my County and he found that there
was a State License Law in Ohio and
there had been one for years. Ohio Auc-
tioneers had to have a State License to
sell many listed items of new merchan-
dise such as sugar and cloth. No license
was required to sell items of husbandry
— meaning the average general farm
sale, real estate, livestock, or household
goods. In fact, about all the items a
general Auctioneer in Ohio would sell
were exempt from any license require-
ment. However, sixteen years back they
changed that law in Ohio and all Auc-
tioneers of Ohio must go each year to
the Clerk of Courts of their county and
pay $10.00 and file a $1,000.00 bond. If
you have that you are or can be licensed
to Auctioneer in Ohio. No doubt this is
a law pattern we have now In many
states.

So as I see it, the entire matter 1s up
to each State and each State Associa-
tion to work out and live with. Your
support to the National Association
should be no means be cut off as this
N.A.A. is the hub of all State Associ-
ations. The publication should bring out
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both sides and can advance wisdom and
thought but it can not be fully true to
all the N.A.A. members in coming out
and endorsing any plan that is a matter
of difference of opinion in each State.
As 1 see this matter on this and all sub-
jects coming up in the ranks of Auc-
tioneer, the N.A.A. 1s much like our
Democratic way of living and it should
be neutral on all subjects with free
speech on both sides but each State
should decide and not the N.A.A. As I
understand the set-up our National Con-
vention is to acquaint members with
other members, bring out what is good
and bad in the business, and help each
state so that its members may go back
to make decisions. It is not their job to
endorse any item under such set-ups as
we have in this license law. Our Conven-
tions can be a court of hearing but not
one to lay down a law to cause eruption
within its membership that could put this
fine National Auctioneers Association on
the rocks for all time.

Some years back I recall a Livestock
Association that is today a very strong
Association doing a wonderful job for
their members as a National Livestock
Breed Association with National mem-
bership. At one time they leaned some-
what toward a set-up for all states which
was taken by one single state and there
were some tense moments in the life
of that National Association until they
came to the conclusion that each State
should work out its management prob-
lems. Instead of forcing the situation
upon all States the Association became
the hearing ground and served in an
advisory capacity and today they are
doing a great job for the members and
the livestock breed.

This can be the same situation for
our National Association. Our members
for or against licensing should not hold
out that the N.A.A. must endorse or try
to write or establish a National License
Law for auctioneers.

The writer has put up this long list
of words as it has become apparent in
some of the letters from members which
have gone into print in our past issues
that if the N.A.A. does not endorse what
they think should be done, why belong
to the N.A.A. To boycott the N.A.A.
would be like the boy who disagreed
with his Father and Mother, all his
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Grandparents, and his ancestors and
went out on a full bull rage to conquer
the world, only to return humbly and
listen to advice for forgiveness and re-
ceive a hand to the back to start all over.

Today we here in these United States
of America have got many good State
Auctioneer Associations in action and a
strong National Auctioneers Association
that has now attracted national atten-
tion. Let each State clean up their
troubles at home, then with peace of
mind all can come home to the National
to explain their success and receive
blessings for good work done.

Now it is a fact that many states have
no license laws governing Auctioneers.
Many have and no one 1s happy with
them. Many Auctioneers suffer and meet
up with strict requirements In large
cities and counties where their city and
county officials have made laws to gov-
ern the holding of Auctions which are
a burden to the Auctioneer who wants
to operate within the city or county.

When we look back this was caused
by fly-by-night Auctions held that not
only hurt the tax paying merchants but
also the local Auctioneers who were not
involved in such sales. That which looks
like outlaw legislation was made because
certain auctions were held that made
suckers of John Q. Public. In one way
these restrictions are doing a great
favor to the local Auctioneer who 1is
clean and must survive through his work
as an Auctioneer. It keeps out the fly-
by-night operators who use an auction
in disguise. In such states where this
1s going on you, Mr. Auctioneer of that
State, get behind your State Auctioneers
Association and let them go as an of-
ficial body. It has been done and you
can do it. Get smut separated from the
wheat and prove to the City Council
or County officials that there i1s much
difference in the Auctions you conduct
than the ones they are after. It is your
own back yard and it is the job of you
or your State Association to get 1t 1n
order.

Boys, that is the way I see 1t. Stick
to your State and National Associations.
Come to the Convention July 14, 15, and
16. Baring sickness or some unforeseen
thing that could happen, I will be at
the convention in Louisville, Kentucky.
I will not be there to argue with you —
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more to just listen. As you know, as yet
we as State and National Associations
are still looking for a Moses to lead us.

Busy Days Ahead

The next few weeks immediately pre-
ceding the National Convention will be
busy ones for auctioneers throughout the
country with many state organizations
getting together in one form or another.
We list several of those scheduled:

June 1—Association of Wisconsin Auc-
tioneers Annual Convention and Business
Meeting, Hotel Loraine, Madison.

June 5-5—Pennsylvania Auctioneers As-
sociation Midsummer Meeting, Fort
Ligonier Hotel, Ligonier, Pa.

June 5-6—Tennessee Auctioneers Asso-
ciation Annual Convention, Mountain
View Hotel, Gatlinburg, Tenn.

June 12—Ohio Auctioneers Association

Annual Summer Meeting, Leland Hotel,
Mansfield, Ohio.

June 12—Kansas Auctioneers Associ-
ation Annual Convention, Hotel Baker,
Hutchinson, Kas.

June 19—North Dakota Auctioneers As-
sociation Annual Convention, G P Hotel,
Bismarck, N. D.

June 26—Indiana Auctioneers Associ-
ation Annual Summer Picnic at Roy
Crume home near Kokomo, Ind.

July 1—Idaho Auctioneers Association
First Annual Convention, Boise, Idaho.

July 3—Texas Auctioneers Association
Convention, College Station, Tex.

A pedestrian is a guy who knows there
are still several gallons of gas in the
tank when the gauge points to empty.

The dead and the foolish never change
their opinions.

AUCTIONEERS
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Promotional ltems

NEW: Attractive Bumper Strips, advertising the Auction method

of selling.

LAPEL BUTTONS:
Jewelry.

35¢ ea., 3 for $1.00

“Dress Up” with this distinguished piece of

$2.50 each

INSIGNIA CUTS: Add distinction to your cards, letterheads and

advertising.

$2.50 each

DECALS—3 color, reversible, closing out @ $25c¢ each.
All Items Sent Postpaid

Send your order with remittance to

THE AUCTIONEER
803 So. Columbia St., Frankfort, Indiana
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Another Good Convention
By Nebraska Auctioneers

By Bernard Hart

Nebraskans again demonstrated their
pride in their profession by their attend-
ance at the Twelfth Annual Nebraska
Auctioneers Convention held at the Mad-
ison Hotel in Norfolk, on May 1. The
fact that 10 of a possible 11 past Presi-
dents of the Nebraska group and five
members of the official family of the
National Auctioneers Association regis-
tered their attendance 1is convincing
proof that Nebraska auctioneers are
proud of their profession and are will-
ing to prove it.

Norfolk proved to be an ideal spot to
hold this year’s convention. This is the
home of the World’s Largest Livestock
Auction Market and two principals of the
Norfolk Live Stock Sales Company have
held key positions in the Nebraska Auc-
tioneers Association the past year. W. V.
“Bus’’> Emrich served as President and
Donald D. Zicht filled the office of Sec-
retary-Treasurer.

Following a meeting of the Board of
Directors in the forenoon the meeting
was called to order and the Welcome was
given by Warren Cook, Mayor of Nor-
folk. Col. James Martin, Chappell, Nebr.,
handled the response. Reports of the ac-
tivities of the Secretary and Treasurer
were given followed by the introduction
of all auctioneers and guests to complete
the morning program.

Immediately following the Luncheon a
most inspiring address was given on the
subject of ‘‘Advantages of Auctioneers
Associations,”” by Charles Corkle, Nor-
folk, 2nd Vice President of the National
Auctioneers Association. Those who at-
tend the National Convention in Louis-
ville, will be privileged to hear the
came address.

Col. John Ryan of Greeley, Nebr., ex-
pressed his typical Irish wit without
which a Nebraska Convention would not
be complete. Bernard DeLay, Vice Pres-
ident of the DeLay National Bank, Nor-
folk: Roy Tucker, Owner and Operator
of the York (Nebr.) Livestock Commis-
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sion; Bernard Hart, Secretary of the
NAA: and William F. Swanson, Director
of the Nebraska Real Estate Commis-
sion, completed the afternoon’s roster
of speakers.

Elected to offices for the fiscal year
beginning June 1, were: Dale Hanna,
York, President; Ray Flanagan, Albion,
1st Vice President; Glen Helberg, North
Platte, 2nd Vice President. Added to
the Board of Directors were: Marvin
Grubaugh, Rising City; Donald Zicht,
Norfolk; Howard Christensen, Alliance;
and Leonard Pittack, Plainview.

More than 100 persons attended the
evening Banquet. Entertainment was
furnished by the ‘“Uno Duo Trio”’ and
the ‘“Dancing Dandies,”” local teen-age
groups. Mayor Cook served as Toast-
master and Walter B. Cooper, Fort Col-
lins, Colo., 1st Vice President of the
National Auto Dealers Association, gave
the address of the evening.

Art Sale Conducted

Over Television

NEW YORK — A new aspect of the
television age was inaugurated recently
when 50 paintings and sculptures were
auctioned in four cities simultaneously
by means of closed circuit TV.

The sale added a total of $871,850 to
the Museum of Modern Art’s 30th anni-
versary expansion fund. Nearly 4,000 art
lovers seated before giant TV screens
in New York, Chicago, Dallas and Los
Angeles attended the mid-20th Century
version of the American country auction.

New York, the nation’s prime art mar-
ket, accounted for $751,850 of the suc-
cessful bids for works of art donated to
the museum for auction by collectors,
dealers and artists, but bidding in other
cities was extremely competitive.

When you want something done, ask
a busy man.
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Col. Ernie Niemeyer, Crown Point, Ind., (left) beams the happiness that stems from
a successful auction as W. W. Logan (center), Lowell, Ind., implement dealer re-
ceives keys to an abandoned school building he has just purchased for $4,500. Ray
Fornburger, township trustee, is the gentleman handing the keys to the successful
purchaser. Col Niemeyer has sold several school buildings, declared obsolete through
consolidation, in his community. Ernie is a member of the Board of Directors of
the National Auctioneers Association, Vice President of the Indiana Auctioneers Asso-
ciation and a talented entertainer as has been witnessed at past National Conventions.
You’ll want to meet him in Louisville in July.

. In addition a selling contest was staged
Ten A“Cthﬂeer S for amateurs with Don Dallegge of
° Hampton, winning first for $10.00; Henry
COIldllCt AllCthll Wilson, Loup City, second for $5.00.
ST. PAUL, Nebr.—The machinery sale Others competing were: Charles Kemper,
managed by Ellis Nelson was big in St. Michael; Marin Welty, Cairo and
many ways. It was big in the number of Leo Wolf, Ord. Ten auctioneers, in all
listings, bidders and in the number of is the greatest number to ‘“‘cry’” at any
auctioneers. Selling started at 9:00 a.m. sale here.
and continued to 7:00 p.m. Prices were Free coffee and donuts were provided
somewhat lower than last year’s saie. by Auctioneer Henry Rasmussen from
This was the last sale for the seas:n. 9:00 a.m. to 10.

Henry Rasmussen, auctioneer was as-
sisted by John Galloway of Loup City;
Dick Kane, Wisner; Col. Badge, Hum- Judgment consists in detecting differ-
phrey and Col. Cunningham, Fullerton. ences.
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July 1960

By Col. B. G. Coats

Each year, as is the custom of nature, the season of summer ar-
rives. This is the time of year for all things that are new and beautiful
and exciting — flowers, beautiful trees and shrubbery, fields of wheat
and corn, sea shore crowds, motorists and last but by no means least,
conventions.

Flach summer, as is our custom, we gather together in the name
of the National Auctloneers Assouatlon to exchange ideas and participate
in the warm fellowship of fine friends.

This year, A.D. 1960, will see our convention in Louisville, Ken-
tucky, with headquarters at the beautiful Hotel Sheraton.

There will be prepared for your pleasure a program which will be
enjoyable, stimulating and informative. There will be sessions on
subjects of interest to every Auctioneer. There will be entertainment
for all of us. There will be a complete special program for the ladies.
There will be fine dinners where you will sit beside auctioneers that are
specialized in every phase of auctioneering. This convntion is going to
be bigger and better than ever.

But all these are only plans. To realize them you and your family
must be there. Remember that a convention is, by definition, a gathering
of people for a common purpose. I cannot ask you to attend this con-
vention, rather I urge you and your family to come and be a part of it.

Note the dates — note the place — plan to join the convention. It’s
bound to be better if you are present. The Hotel Sheraton will be our
headquarters in the full sense. All activities which are not there will
be connected with the hotel.

An attendance of 600 is anticipated, therefore you are advised to
make your reservations now.

This promises to be a meaningful and memorable convention.

DON'T MISS IT!

The Governm=nt’s reviewing commit-
tee on the export of works of art had

British Government

. deferred a license for three months to
BldS FOI' RllellS give British art galleries a chance to

LONDON — The British Government buy the work.
decided to make $70,000 grant in a bid to Sir Edward said, if the Liverpool offer
keep the Rubens picture. ‘““The Holy Fa- was accepted, the Government would
mily”’ in Britain. The painting has been make the payment toward the purchase
bid for by the Kansas City (Mo.) Mu- at once.
seum.

Sir Edward Boyle, Financial Secretary “What a new face courage puts on
to the Treasury, said the grant would go everything! A determined man, by his
toward the $140,000 that the Walker Art very attitude and the tone of his voice,
Gallery of Liverpool has offered London puts a stop to defeat and begins to con-
art dealers for the painting. quer.’”’ —Ralph Waldo Emerson
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Dayton Auctioneer, Clem Long,
Featured in Convention Story

By DAVE BARNHART, STAFF WRITER
Reprinted from Dayton (Ohio) Journal Herald

There are sure to be some fast talkers
at Louisville, Ky., July 14-16 including
some from the Dayton area.

But don’t be misled by the label ‘‘fast
talkers.”” The occasion will be the an-
nual convention of the National Auc-
tioneers Assoclation, which recently ob-
served N.A.A. week.

And you know how those lads ramble
on!

Clem Long, Dayton, Ohio, a member
of the association and one of an esti-
mated 16 licensed auctioneers in Mont-
gomery county, said one of the organ-
1zation’s prime activities is to see that
its fast talking members adhere to a
rigid code of ethics.

Auctioneering plays a key role today
in the marketing of many products. Long
says, ‘‘But one bad job can really make
1t tough on the rest of us. That’s why
we put so much stress on honesty and
integrity,”” he adds.

Then why all the fast talking, other-
wise known as the auctioneer’s chant?

Long maintains the chant is necessary
to speed up the process of selling.

“You can go to schools to learn the
fundamentals of auctioneering, but they
don’t teach you how to chant there. 1
used to stand in front of a mirror for
hours just talking up a storm,’” he said.

Auctioneering has been ftraced back
as early as 450 B. C. The Greek traveler,
Herodotus, wrote of seeing women de-
livered into marriage to the highest
bidder in Babylonian markets.

Although no women find their way
atop the auction block hereabouts these
days, some pretty unusual articles do
turn up. Long counts among his oddest
sales the auctioning off of a casket that
went unclaimed after it was damaged
in shipment.

“You can always tell when a man’s
well - informed. His views are pretty
much like your own.”  — Louie Morris
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Col. Clem Long describes an article he
is about to sell.

Hitler Watercolors

Sold in London

LONDON—Two watercolors painted by
Hitler when he was a young man were
sold at auction, bringing $1,680.

The paintings, street scenes of Vienna,
were owned by Mrs. Monica Fischer,
whose late husband had bought them
from a Budapest art dealer in 1937 with-
out knowing whose work they were.

After the sale, officials at the Sotheby
Galleries announced that Mrs. Fischer
was donating half of the proceeds to the
fund for the World Refugee Year that
Sctheby’s was donating its commission
on the Hitler pictures to the same cause.

Harold Mortlake, a book dealer made
the purchase for the Marquess of Bath.
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ON THE OPPOSITE PAGE

Pictured is the recently completed
HIGH POINT AUTO AUCTION, located
21, miles west of High Point, N.C.,
on super highways, 29 and 70. Owned
and operated by two NAA members,
Forrest and Robert ‘“Red’”’ Mendenhall,
this Auction opened on February 9 with a
new record for an opening day auction.

This i one of the first dual ring Auto
Auctions in this area and has proven
to be to the customers’ liking. An average
of nearly 500 cars per sale has been
reported since opening day.

Historic Antiques

Found in Basement

CAIRO, Egypt—Antiquities of histor-
ical value surpassing the fabulous treas-
ures discovered in the tomb of Tut-Ankh-
Amen have been found in the basement
of the Cairo Museum, the widely ecir-
culated newspaper Al Ahram reported.

Museum officials did not know they
were in the museum, the newspaper
said.

The antiquities, dating to the Fourth
Dynasty, belong to the mother of Cheops,
who built the Great Pyramid 5,000 years
ago, said All Ahram, and represent the
biggest discovery of this early period of
ancient Egyptian history — about 2,000
years prior to the reign of Tut-Ankh-
Amen.

Class Rooms, Dormitory and Dining Room at Rocky Mountain College. A
Co-Educational Institution. Specializing in Market Selling in the Heart of
the Livestock Industry. Comfortable table arm chairs.

Western College of Auctioneering
Box 1458, Billings Montana

Nixon’s Tie Sold At
Student Auction

UNITED NATIONS, N. Y.—Secretary
General Dag Hammarskjold and Vice
President Richard M. Nixon have each
supplied a tie for a cravat auction In
Sweden to raise money to help refugees.

The tie auction was arranged by un-
dergraduates at Sweden’s Lund Univer-
sity. Mr. Hammarksjold sent a dark,
somber-looking offering, typical of his
taste in neckwear. It brought 500 kroner,
or about $100.

The Vice President’s entry brought the
same amount, but the bidding was en-
livened by a ‘“We Want Stevenson’
chant from some of the students. The
highest bid was for a tie supplied by
Floyd Patterson, former world heavy-
weight boxing champion.

Camels In Cairo

As the result of a new agreement be-
tween the United Arab Republic and the
Sudan, camels cross from the Sudan into
Egypt without payment of a tariff. How-
ever, in this Cairo market, haggling
among traders over prices 1s 1n the old
tradition. An average camel brings near-
ly $100.

Our Graduates
Are Our Best

Advertisement

Classes limited to 30 Men.
Four Terms a Year.

March, June,
September, December
Every Student is an Individual.

Graduates selling in 39 States, and
all Provinces of Canada.
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BOOSTERS FOR “THE AUCTIONEER"

The members whose names appear under their respective states have each given
$5.00 for their names to appear for one year in support of their magazine. Is your
name among them? Watch this list of names grow.

ALABAMA
Col. J. L. Adams—Montgomery

ARKANSAS
Col. R. W. Henderson, Jr., Magnolia

Col. Dittmann Mitchell—Fayetteville
Col. Brady L. Wooley—Pine Bluff

CALIFORNIA

Col. Tom Caldwell—Ontario

Col. James Gibson—Alameda

Col. R. W. “Bob’”’ Main — Garberville
Col. E. V. Wing—Gerber

COLORADO

Col. Natte E. Austin—Greeley

Col. F. Harvey Baldwin—Denver
Col. Herman W. Hauschildt—Denver
Col. Jchn McLaughlin—Strasburg
Col. Howard Roland—Grand Junction
Col. C. W. Rosvall—Denver

Col. Howard Shults—Grand Junction
Col. Lyle D. Woodward—Denver
Col. L. R. Van Cleve — Denver

CONNECTICUT
Col. Billie Fitzpatrick, Jr.—Waterbury
Col. Richard K. Mather—Granby

DISTRICT OF COLUMBIA

Col. Ralph A. Weschler—Washington
GEORGIA

Col. Paul E. Baker—Adairsville

Col. Harold Cohn—Columbus

Col. George E. Collins—Decatur
Col. ElImo Z. Peppers—Rockmart
Col. R. A. Waldrep—Atlanta
HAWAII

Col. Louis L. Stambler—Honolulu

ILLINOIS
Col. John H. Balbach—Warren

Col. Edward S. Burns — Monmouth
Col. Wes Chapman—Seneca

Col. Harry A. Chrisco—E. St. Louis
Col. Gordon Clingan—Penfield

Col. W. P. “Bud” Drake—Decatur
Col. Michael M. Gordon—Chicago
Col. Harold Hilliard—Greenville

Col. Ray Hudson—Morrisonville

Col. A. R. McGowen—OQak Lawn
Col. J. Hughey Martin—Colchester
Col. W. Virgil Meador—Fairfield
Col. Melvin R. Penning—Forreston
Col. Carman Y. Potter—Jacksonville
Cols. L. Oard and Lloyd E. Sitter—Anna
Col. Ray Tuttle—Sheldon

INDIANA
American Auction Co.
(Boatwright & Millspaugh)—Marion
Col. Jim Buckley—Shelbyville
Col. O. S. Clay—Shelbyyville
Col. Earl E. Cornwell—Indianapolis

Col. R. C. Foland—Noblesville
Col. Hubert L. Jones—South Bend

Col. Russell Kruse & Son—Auburn
Col. Amon H. Miller—Evansville
Col. Ernest Niemeyer—Crown Point
Col. E. Pat Patterson—Mt. Summit
Col. Earl Ray—Tangier
Col. Herman V. Ream—Peru
Reppert School of Auctioneering
Decatur

IOWA

Col. Maurice M. Devore—Plano
Col. Arnold H. Hexom—Waverly
Col. Wendell R. Ritchie—Marathon

KANSAS

Col. J. B. Hickerson—Wichita

Col. E. T. Sherlock—St Francis

Col. Frederick E. Sherlock—St. Francis

KENTUCKY

Col. Marion ‘“Red’’ Barlow—Paris
Carter Realty Auction Co.—Scottsville
Col. Orville R. Moore—Louisville

MAINE
Col. Clifford L. Swan—Portland

MARYLAND
Col. Robert H. Campbell—Annapolis

MASSACHUSETTS

Col. Henry A. Berman—Worcester

Col. Phil Goldstein—West Roxbury

Col. Abe Levin—Lunenburg

Col. Frank ‘“Honest Chuck’ Onischuk
—Westminster

Col. Charles Peri—Lunenburg

MICHIGAN
Col. Harvey S. Parker—Pontiac

Col. Kenneth Travis—Lansing
Col. Garth W, Wilber—Bronson

MINNESOTA
Col. E. K. Elmes—Long Prairie
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BOOSTERS FOR “THE AUCTIONEER”

MISSOURI
Col. Ken Barnicle—Ellisville

Col. Joseph L. Horn—St. Louis

Col. Gerald Knight—Lebanon
Missouri Auction School—Kansas City
Col. Jerry D. Popplewell—Amity

MONTANA
Col. Wm. J. “Bill” Hagen—Billings

Col. R. J. “Bob”’ Thomas—Billings
Western College of Auctioneering
—Billings

NEBRASKA

Col. W. V. “Bus’ Emrich—Norfolk
Col. Ray Flanagan—Albion

Col. Dan Fuller—Albion

Col. Rod Gillespie—North Platte
Col. John W. Heist—Beatrice

Col. Stacy McCoy—Arapahoe

Col. Leon Nelson—Albion

Col. Henry Rasmussen—St. Paul
Col. John Ryan—Greeley

Col. Rex Young—Plattsmouth

NEW HAMPSHIRE

Col. Ed Dean—Nashua
Col. Ray Houle—Intervale
Coll. Merle D. Straw, Jr.—Seabrook

NEW JERSEY

Col. R. J. Charlins — Neptune
Col. B. G. Coats—IL.ong Brancn

Col. Ralph S. Day—Leonia

Col. John Flynn—Ringoes

Col. Ben Greenfield—Bradley Beach
Col. Sheldon Platt—Roselle

Col. Herbert Van Pelt—Readington

NEW MEXICO
Col. Elmer Bunker—Albuquerque

The New Mexico Auctioneers—
John Overton—Albuquerque

NEW YORK

Col. Tim Anspach—Albany

Col. Paul W. Calkins, Peru

Col. Clarence Foss—East Aurora
Col. W. E. Gregg—Jacksonville

Col. Benjamin F. Hayes—Forest Hills
Col. Howard G. Hovey—Scotia

Col. Donald W. Maloney—Syracuse
Col. William A. Maloney—Syracuse
Col. Pete Murray—Ballston Lake
Col. George J. Nichols—Canastota
Col. Kenneth M. Rice—Hamburg
Col. Ben Schwadron—Queens Village
Col. Harold Spoor—Baldwinsville
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Col. David H. Tracy, Pavilon
Col. Richard C. Tracy—Dansville
Col. Sidney White—New York
Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Basil Albertson, Jr. — High Point
Col. Basil Albertson—High Point

Col. Covte D. Carpenter—Claremont
Col. Billy Dunn—Laurinburg

Col. Turner Kees—Hickery

Col. F. A. Mendenhall—High Point
Col. Robt. (Red) Mendenhall—High Point
Col. Daniel M. Owens—Greenville
Col. Mark T. Penny—Charlotte

Col. Gene A. Saine—Hickory

Col. Kenneth W. Teague—Burlington

OHIO

Col. Donald L. Bates—Cincinnati

Darbyshire & Associates, Inc.
Wilmington

Col. Don E. Fisher—Delaware

Col. C. H. Forthofer—Avon

Col. R. E. Guiss—Akron

Col. Clem Long—Dayton

Col. Mearl Maidment—Bowling Green

Col. “C” Garth Semple—Milford

Smith-Babb-Seaman Co.—Wilmington

Col. Clyde M. Wilson—Marion

Col. Jim Wilson—Youngstown

Col. Lou Winters—Toledo

OKLAHOMA
Col. W. O. Christie—Oklahoma City

OREGON

Col. S. J. Frey—Sweet Home
Col. Virgil R. Madsen—Halsey

PENNSYLVANIA

Col. Tom D. Berry—West Newton

Col. Ralph D, Burkett—Ford City

Col. Q. R. Chaffee & Son—Towanda
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. J. M. Hoffer—Bellwood

Col. Clarence P. Maier—Lansdale

Col. Wayne R. Posten—E. Stroudsburg
Col. Oliver M. Wright—Wexford

RHODE ISLAND |
Col. Max Pollock—Providence

SOUTH CAROLINA
Col. Fred Mullis — Lancaster
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BOOSTERS FOR “THE AUCTIONEER”

IENNESSEE

Col. L. B. Fuqua—Nashville
Col. J. Robert Hood—Lawrenceburg

Col. H. C. “Red’”’ Jessee—Morristown
C. B. McCarter Auction Co.—Sevierville

TEXAS

Col. K. L. Espensen—McAllen
Col. Don Estes—Desdimona
Col. James Little—Odessa
National Auction Institute—
College Station
Col. Kenneth Richardson—Bryan
Col. W. J. Wendelin—Henderson
Col. Earl S. White—Madisenville

VIRGINIA
Col. Morris F. Fannon—Pennington Gap

" THE MEMBERS SAY . . .

Dear Bernie:

A few lines to let you know that we
are still plugging along up here 1In the
Northern end of the state. I hope you
haven’t had any more mishaps like
breaking your big toe or something.
Please excuse me for kidding you like
this.

I am busier than the dickens with
this new Sale Barn project. I am the
General Contractor and boy am I fussy.
My sales 1n the old hay barn are very
satisfactory although I don’t get out
to see the farmers like I should. I am
sending a few clippings out of two local
papers on my project and on the town-
ship schools I sold at auction.

This license law business is sure get-
ting to be an issue. I hope these auc-
tioneers analyze this thing a little be-
fore getting too outspoken on the mat-
ter. This law business is a ticklish thing
especially when they can be changed or
revised according to how much political
pressure is used or how much money
is behind an element to have control
or personal advantages. This little inci-
dent that Senator Bainbridge discussed
with us at the State Convention about
a law he sponsored and helped pass al-
most cost him his re-election in our pri-
mary contest this spring.
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Col. David H. Gladstone—Norfolk
Col. C. B. Runyon—Falls Church

WASHINGTON
Col. Robert F. Losey, Sr.—Renton
Col. Orville Sherlock—Walla Walla

WEST VIRGINIA
Hale’s Auction Service—Williamson

WISCONSIN
Col. Joseph W. Donahoe—Darlington

Col. W. C. Heise—QOconto
Col. Don Lloyd, Oshkosh
Col. Larry Roberts — Lake Delton

ELSEWHERE

The Ladies Auxiliary to the
National Auctioneers Association

We who believe In stronger organiza-
tion with more emphasis on personal em-
ployment of a profession that has pres-
tige and respect in a community should
be prepared to prove our purpose. I
hope there is a panel discussion on this
matter because I feel that I am prepared
to get in a debate on this issue.

Yours truly,
Ernie Niemeyer
Crown Point, Indiana

* £ o *

Dear Bernie:

It is a real pleasure to be sending
another year’s dues. I'm also enclosing
$5.00 for my name to be published on
the Booster Page.

I always enjoy ‘‘The Auctioneer’ and
read 1t from cover to cover.

All the best,
Ed Dean
Nashua, New Hampshire

* * S *

Dear Bernard:

This is really the first time we have
had a chance to write and tell you of
our formation of the Smith-Babb-Seaman
Co. Real Estate and Auction firm. We,
Van L. Smith, Richard W. Babb, and
Frank Seaman established our new firm
November 1, 1959 at 28 East Locust St.,
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Wilmington, Ohio. We also have two full
time salesmen in addition to ourselves
in Wilmington. All of us were former
members of Darbyshire and Associates,
Inc., of Wilmington. Since that time we
have purchased the C. E. Long Real
Estate and Auction Firm in Jamestown
and also opened offices in Xenia with
three salesmen in those areas. Of the
ten in the organization, five are auc-
tioneers. We offer complete auction sale
services for personal property and real
estate in southwestern Ohio. The re-
ception has been excellent, both in auc-
tions and private treaty real estate.
Many auctions are already booked for
summer and fall seasons.

We are holding July 14, 15, and 16
open for the National Convention and are
looking forward to seeing everyone there.

Enclosed 1s $5.00 for the Booster
column.

We enjoy the ‘‘Auctioneer.” Keep up
the good work.

Yours truly,

Van L. Smith
Dick Babb
Wilmington, Ohio

Dear Sirs:

First of all let me tell you how much

I have enjoyed the issues I have received
of your publication ‘‘The Auctioneer.”
Your articles are most interesting and
educational. I shall be looking forward
to your next month’s issue very much.

Yours truly,

Dave Webster

Port Credit,

Ontario, Canada

£ * g ES

Dear Colonel:

Enclosed is a check for my 1960 dues.

I enjoyed the Denver Convention last
year. I got a lot of good out of it and
was very much pleased to meet Col.
Frank E. Fitzgerald of Bismark, North
Dakota. He was a classmate and room-
mate of mine in 1917 at the Missouri
Auction School in Kansas City. We had
not seen or heard from each other since
we went to school in 1917. I was very
happy to see him and his wife and to
learn that he was doing so well In the
auction business.

The auction business has been good
with me and also good to me. I hope
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to see you all at Louisville, Kentucky
the 14th, 15th, and 16th of July.
Thanks a lot for past favors.
Arthur R. Billliter
Harvel, Illinois
% ¥ * *

Dear Bernie:

Enclosed is my check for $5.00 for
renewal for the Booster page.

We now operate as Wayne R. and
Maude Posten, Auctioneers, East Strouds-
burg, Pa., and have been so doing for
over a year.

As far as I can learn my daughter is
the only full time girl auctioneer in the
state.

Expect to see you in Kentucky in July.

Yours truly
Wayne R. Posten
E. Stroudsburg, Pa.

Corner Stone Opened
At Ebbets Auction

By Milton Bracker

The cornerstone of Ebbets Field was
battered and pried open before about 300
sentimentalists who looked on with the
expectancy of archaeologists before a
Pharaoh’s tomb.

The 1,100-pound slab had been placed
on Jully 6, 1912. It contained a copper
box filled with newspapers, baseball
publications, personal cards, coins and
credentials of the day.

But despite the massive protection of
stone and metal, moisture had badly
damaged the contents. Soggy pages, re-
cording the doings of President William
Howard Taft, Mayor William J. Gaynor,
and the Brooklyn Superbas, tended to
fall apart at the touch.

Between 11 A.M. and 1 P.M., a be-
wildering assortment of bricks, pictures,
signs, bases, bats and autographed balls
were sold amid much raucous bid-seek-
ing and the exaggerated fall of a ham-
mer. Most items sold for less than $5.
To show the altruism of the sponsors,
flower-pots filled with infield dirt were
given out free.

And to build up to the big moment,
a trick hammer on a dummy block set
off a real explosion in what was sup-
posed to be the cornerstone. It turned
out to be a box filled with five circus
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clowns, Including three midgets. All
were wearing Dodger uniforms.

Some time ago, Edward A. Duval, a
63-year-old inspector for the Department
of Water Supply, Gas and Electricity,
wondered about the cornerstone. As a
boy, he had been present on the misty
ceremonial morning when Col. Charles
H. Ebbets swore he’d never leave the
new place until his team won a world’s
championship.

(Brooklyn finally did win one in 1955,
thirty years after Colonel Ebbets died,
and eleven years after the death of his
son. The Dodgers repeated last year—
in Los Angeles.)

The Kratter Corporation acquired the
site and will build a $22,300,000 housing
project on it. On the right-field side of
the rotunda, set vertically in the wall,
company officials found a grim block
merely inscribed EBBETS FIELD—1912.
But it took Mr. Duval’s memory to prod
them to a little research. This led to the
auction and the opening of the stone.

It was then recalled that auctioneer
Saul Leisner had already ‘‘sold’ the
stone to Warren Giles, president of the
National League. In absentia, Mr. Giles
had bid $600. It had been explained that
he intended to bequeath the stone to the
baseball shrine at Cooperstown.

Workmen scooped up the remains of
the stone and its contents, Mr. Duval,
portly and gray, stood quietly. He was
looking, but in vain, for others of the
““old faces.”

Officially, the proceeds (including the
$600 and other pledges) were estimated
at $2,300. The goal is a Little League
stadium close to what had been the
realm of Zach Wheat, Dazzy Vance,
Hank DeBerry, Babe Herman, Roy Cam-
panella, Jackie Robinson, Pee Wee
Reese.

ANYTHING ELSE?

Most magazine editors are affable
people who like to accomodate subscrib-
ers. One editor, however, felt the follow-
ing letter was asking too much:

“Dear Sir: Last year you printed an
article, at least I think it was in your
magazine, that interested me very much,
but I have forgotten what 1t was. I lost
my notes on the subject and can’t find
the magazine. Will you send me another
copy of same, if it was your magazine?’’
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Post Tavern Auction

In Battle Creek

BATTLE CREEK, Michigan—The Post
Tavern, noted throughout the country,
closed its doors on Saturday, April 30th,
never to open to the brilliant history of
the past. The old part of the Post Tavern
1s to be razed and the newer part will
undergo a most extensive modernization
program. Space now occupled by the
older section will be used as a parking
lot for the guests after reopening.

Host to many thousands in the past
including celebrities, Presidents and peo-
ple from all walks of life who upon en-
tering the palatial lobby of the estab-
lishment stared In amazement at the
beautiful oil paintings collected by the
late C. W. Post, that decorated the walls
of the first floor and the main dining
room. One hundred and thirty-two of the
oil paintings will be disposed of at public
auction together with 126 rooms of hotel
furnishings.

The palatial suite of nine rooms oc-
cupied by the late C. W. Post, and furn-
ished with exquisite furnishings and ob-
jects of art collected from all parts of
the world will also be sold. They in-
clude bronzes, marbles, crystals, wood
carvings, Oriental rugs, library of ap-
proximate 2000 volumns, gold and marble
pedestals, gold door knobs, gold clothes
hangers, collection of paperweights,
ivories, porcelains, original Chippendale
furniture, three Grandfathers clocks,
candelabras in gold and marble, bronze
and marble busts and statues, tapestries,
glassware and china.

A preview of the offerings will be held
on Sunday, June 5th, between the hours
of 11:00 A.M. and 9:00 P.M. at which
time there will be an admission charge
of $1.00 per person to view the fabulous
apartment collection. The proceeds will
go to Battle Creek charities.

The sale will be held on June 9th, 10th
and 11th, starting each day at 10:30 A.M.
and will be held in the main dining
room of the Post Tavern, and will be
under the direction of Col. William O.
Coats, of Union City, Michigan and Col.
B. G. Coats, of Long Branch, New Jer-
sey, both members of the National Auc-
tioneers Association.
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Why You Should Not Attend

The Natienal Convention

By Col. B. G. Coats

Over the past several months you have
been attacked by various forms of ad-
vertising for the convention to be held
in Louisville, Kentucky, July 14-15-16.
Every month you have read a full page
ad telling you when and where the con-
vention will be held.

ey

Blandishments on the subject have oc-
cupied valuable space in just about every
number of “THE AUCTIONEER” since
last September. I hope that you have
yielded to this onslaught and have made
plans to come. If so, your decision Iis
very pleasing to our host, the Kentucky
Auctioneers Association, and everyone
looks forward to spending three wonder-
ful days with each other. If not, bear
with me please, for a few more words
of pre-convention chatter.

Since you are really having trouble
making up your mind to be with us at
convention time, I thought it might help
if a few good reasons were recited as to
why you should stay home and read
about the whole affair in “THE AUC-
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TIONEER.” The Editor is perfectly
willing to be fair with you and give you
the whole picture. I admit that our con-
vention, wonderful as it promises to be,
may still not be quite perfect. Ever
attend a convention of any kind that
was? So here are a few good justifiers
of non-attendance:

1. If you are not interested in Auc-
tioneering and your profession, better
stay home. It might be difficult to avoid
the discusion that is bound to follow
the many discourses panel discussions,
etc., when so much unpublished research
is presented.

2. If a crowded constructive conven-
tion program and entertainment tends
to make you nervous, better stay home.
The activity will probably be too in-
tense for anyone to take time out to
soothe you.

3. If you think you would be bored
stiff by a program designed and pre-
sented for every Auctioneer, better stay
home. Every word of such a program 1s
filled with meaning and ideas and all
would prefer not to be distracted by
your snoring.

4. If you find constructive ideas and
pleasant clean entertainment dull and
depressing, better stay home. Every
phase of the convention program is diffi-
cult to avoid, but if you know it all,
better stay home.

5. If you get irritated by the presence
of wonderful people, by all means stay
home. Fellowship with friends who
share in our great profession is always
the continual highlight of our conven-
tions, and this one will be no exception.

6. If you offer any of the above as
a reason for not attending, better ex-
amine yourself as there is something

wrong with you.

There you have it — a glimpse into the
dreariness and pain that will be yours if
you come and share the convention. If,
in spite of all this, you decide to join the
hundreds of others from all parts of the
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country, well, don’t say you were not
warned.

Seriously, come one, come all. If you
haven’t made reservations yet, get them
in at once. COME TO LOUISVILLE in
JULY and you will receive your biggest
dividend of the year. Speaking of divi-
dends, a young Auctioneer came up to
me at the Denver convention and said,
“I have only been auctioneering three
years and before I became a member
of the National Auctioners Association
my knowledge of auctioneering was prac-
tically nil. I have attended the last three
conventions and the many interesting
and inspiring talks, private chats with
my fellow auctioneers and the many in-
structive articles appearing in ‘“THE
AUCTIONEER” have aroused my inter-
est and have kept it steadily growing.”
Dividends are yours but one has to
invest.

Marketing Congress
Invites Attendance

Creating increasing interest and grow-
ing enthusiasm in industry circles across
the nation is the approaching third an-
nual national ‘‘Livestock Marketing Con-
gress’”’ to be staged at Lexington, Ky.,
on June 22-23-24-25.

The outstanding event, sponsored by
the progressive, rapidly expanding Na-
tional Assn. of Livestock Auction Mar-
kets, 1s a national forum and program
planned and presented by the auction
market industry leadership to develop
comprehensive information on all as-
pects of livestock marketing by owners
of the nation’s public livestock auction
markets, livestock producers, agricul-
tural college educators, extension service
leaders, meat packers, livestock dealers,
market agencies and other segments of
the industry.

Further stimulating Interest and at-
tendance—which strongly promises to
smash all previous records — will be
three other stellar events which are

included in the entertainment and busi-
ness information-packed four-day agenda
of the 1960 ‘“‘Livestock Marketing Con-
gress.”’

First, the big second annual ‘‘Contin-
ental Sweepstakes Cattle Sale,” to be
unreeled at Blue Grass Stockyards, Lex-
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ington, on June 25, which will feature
thousands of head of all breeds and
classes of cattle and calves in carlot
entries from all sections of the nation.
Consignors to the big 1960 sale—one of
the most sensational selling-at-auction
extravaganzas of the year—will be ‘“Na-
tionally Certified’’ livestock auction mar-
kets and eligible dealers who subscribe
to the business standards and principles
of the National Livestock Dealers Assn.

Second, the 13th annual convention of
the National Assn. of Livestock Auction
Markets which will include market men
from practically every state in the na-
tion, including leaders of the 37 state
trade associations affiliated with the
NALAM.

And third, the noteworthy first annual
convention of the National Livestock
Dealers Assn.

The first ‘‘Livestock Marketing Con-
gress’’ was staged under sponsorship of
the National Assn. of Livestock Auction
Markets at New Orleans three years
ago. It was a tremendous success and
received enthusiastic and approving
plaudits of both auction marketmen and
the livestock public. The second ‘‘Con-
gress,”” staged last summer at Cedar
Rapids, Iowa, was similarly successful
and enjoyed a very substantial increase
in attendance.

Certainly, the ‘‘Livestock Marketing
Congress,” the only national event of
its kind and scope staged in the nation,
is a great credit to the progressive, con-
structive thinking and dynamic leader-
ship of the forward-moving and fast-
growing National Assn. of Livestock Auc-
tion Markets.

There 1s llittle doubt but that the 1960
““Congress’’ to be staged a few weeks
hence in picturesque Lexington, in the
heart of Kentucky’s lush blue grass coun-
try, will again be eminently successful
both in attendance and in the excellence
of its program and presentation.

On the basis of reports covering the
first quarter of this initial year of the
challenging new decade of the golden
1960’s, it is apparent that the nation’s
livestock auction market industry will
enjoy its greatest 12-months of volume,
stepped-up efficiency in service, new con-
struction and modernization of facilities
to better serve and to better satisfy the
livestock public whose confidence and
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patronage has rapidly built and expand-
ed the industry.

Auction marketdom has, within the
short span of a fleeting quarter century,
grown to gigantic proportions. It has been
transformed literally from a ‘‘country
bumpkin’’ into a powerful and publicly
popular giant.

Adding impetus to rapid recent gains
of the industry in every section of the
nation have been many important stim-
ulating factors. To recite, briefly, just
a few:

The industry’s formation and adop-
tion of a ‘““Code of Business Standards”
setting forth constructive and ethical
principles which attest to the integrity,
character and progressiveness of the
modern industry, its dynamic leadership
and its dedicated members.

The coveted status of ‘“Nationally Cer-
tified’’ which is selectively and exclusive-
ly accorded those markets who partici-
pate in and support industry activity
and who conscientiously subscribe to
the ‘“‘Code of Business Standards’’ of the
National Assn. of Livestock Auction
Markets. |

A continuing trend of new market op-
erations—all resulting in the most max-
imum possible service to the livestock
public.

Greater responsibility and Initiative
in broadening the scope of service to the
livestock public in individual local areas
through application of the most modern
techniques of merchandising and pro-
motion to auction market operations. Ar-
ranging for imported consignments from
other and even distant areas which con-
sist of the kind and quality of animals
demanded by markets customers for
slaughter, feeding or restocking pur-
poses is one of the most important ser-
vices. And equally vital is each market’s
expanded effort to better merchandise
consignments of local producers not
only for area buyer demand but to de-
velop greater bidding competition by
drawing more buyers from outside its
own basic territory. All this responsi-
bility and initiative to further improve
market service, to assure the very ‘‘top
dollar’’ for its producer customers, large
and small.

The registration and bonding of the
nations livestock auction markets under
the Packers & Stockyards Act, U. S. De-
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partment of Agriculture, is another step
forward for the industry which adds to
its prestige and emphasizes the integrity
and responsibility of each market Coin-
cident with Congressional action 1n
amending the P&S Act to broaden its
provisions to cover all livestock auction
markets came accelerated activity of
the industry’s own Livestock Market
Council. The Council, the key policy-
making body of the national association
and its 37 affiliated state bodies, has al-
ready demonstrated its value and im-
portance as an instrument of effective
service to both the auction market in-
dustry and the livestock public which
it so faithfully serves.

Yes, America’s auction market men
have just reason for pride in the pro-
gress of their industry—individually and
collectively.

And their 1960 ‘‘Livestock Marketing
Congress’’ is another dynamic example
of their sincerity, their unity, their lead-
ership and their purpose.

The ‘“Congress’’ deserves the support
and active participation of every mar-
ket owner. Make your plans now—make
your reservations NOW—to attend this
spectacular event at Lexington, Ky., on
June 22-23-24-25.

Truly for you—for your family—the
1960 “‘Livestock Marketing Congress,”’
hosted by hospitable Kentuckians, will
be an outstanding business and fellow-
ship that will bring you untold benefits
in broadening your business thinking
and in offering unforgettable and enjoy-
able entertainment. Meet us—meet all
your friends and industry associates—
in Lexington, Ky., on June 22-23-24-25.
We urge you — we invite you!

DIRTY BIRD

A man finally bought a parrot at an
auction after some spirited bidding. ‘I
hope the bird talks,” the buyer said to
the auctioneer.

“Talk?” asked the auctioneer. ‘‘He’s
been bidding against you for the past
ten minutes!”’

“Nothing splendid has ever been
achieved except by those who dared be-
lieve that something inside them was
superior to circumstances.

—Bruce Barton



IN UNITY THERE

IS STRENGTH

Cols. Hinkley and

A crowd of nearly 2,000 people gath-
ered not long ago around a raised plat-
form in one end of a Philadelphia ware-
house. Facing the group, gavel in hand,
stood auctioneers ‘“‘Friendly Fred’’ Hink-
ley and ‘“Smiling George’ Beam. The
rules had been explained, the goods in
the other part of the warehouse had been
inspected.

Col. Winfred Hinkley, Sr., a past-presi-
dent of the New Jersey State Society
of Auctioneers, has been a member of
the National Auctioneers Association.
Col. George Beam, who is also a mem-
ber of the New Jersey Auctioneers, is a
former N.A.A. member.

“Now, boys,” shouted Friendly Fred,”
nem A 1s a Jeep. You could use it tor
hunting, fishing or farm work. Cost to
the Navy, eight hundred and forty-six
dollars. Who’ll give me three hundred?
Ah, three hundred I have, who’ll make
it a half . . . That gentleman there . . .
Now seventy-five . . . And four hundred
. . . four hundred I have, who’ll make it
four and a quarter? Going once. Going
twice. Sold for four hundred to the man
with paddle number two oh eight three.

A murmur ran through the crowd.
“Two sixty-five is about the right price
for one of those things,”” said a tall,
mustached man. ““If it’s been near salt
water, the engine may be frozen up and
you’ll have to tear it down. Put in about
two hundred dollars’ worth of work and
you can resell it for five-ninety-five re-
tail.”

But Al Dollceamore, a shoe manufac-

turer from Drexel Hill, Pa., and holder
of paddle 2083 was not concerned. I
do a little horse trading,”” he said, ‘‘and
I'll use the jeep to check my fences.”
On chanted Friendly Fred, relieved
from time to time by Smiling George.
Between them they had to auction off
that day goods that originally cost the
U.S. Navy more than $800,000. And most
items were to be sold individually, not
in lots of a dozen or a hundred or a
gross. As the sale progressed, this is

Beam Sell Surplus

(Reprinted in part from Changing Times)
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what happened.

A director of TV promotions managed
to buy for $47.50 an unused pair of 7
by 50 binoculars with an original price
tag of $118. He wanted them for watch-
ing track and field events.

A watchmaker bought fourteen used
wrist watches and two stop watches for
$7.50 each and a cronometer watch for
$30. He planned to fix up the wrist and
stop watches and resell them for per-
haps $12 apiece. The chronometer he
would use as his shop timepiece.

A steelworker bid in a used Under-
wood typewriter with an 11-inch carriage
for $27.50. He thought it would help his
daughter do her high school homework.

A refrigerator supply wholesaler paid
$55 each for three used adding machines.

A dealer in motors, generators and
scrap paid $75 for a used fog generator
which he planned to sell in some New
Jersey community for use In mosquito
control.

A third mate of a seagoing oil tanker
bought one lot of 24 assorted used type-
writers, paying $10.00 apiece. ‘“‘I have
a friend who owns a gas station up In
Jersey,” he explained. “I’'ll mark up
the price and put them on display and
in a couple of days I'll have them sold.”

Other items that you could have bought
had you attended this particular sale
were a railroad crane (for $8,100), chain
hoists, boat engines, double bunk beds,
men’s unused khaki trousers and wom-
en’s unused brown leather pumps.

Why are the Army, Navy and Air
Force continually junking stuff that other
people think is usable? Here’s the an-
swer.

The Military owns about $117,000,000,-
000 of goods, not counting real estate.
The largest item is the Navy’s fleet;
second 1s the Air Force planes; third
1s the Army’s tanks, trucks and other
vehicles and armament. Then come mil-
lions of 1tems such as guns, radios, cook-
ing utensils, uniforms, snowshoes and
what not. Most of this is hardware, less
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than 5% being soft goods such as blank-
ets, brooms and tents.

All equipment constantly is wearing
out or becoming obsolete. American sol-
diers and sailors are getting bigger, so
there is less demand for smaller sizes
of uniforms bought years ago. The result
is that the military buys about $17,000,-
000,000 of new equipment each year and

sells off an amount that originally cost

$10,000,000,000. The acquisition figure is
large partly because all prices have
gone up and partly because military
hardware has become more complicated
and expensive.

Surplus is continually being offered by
the Army, Navy, Air Force and Marine
corps, mostly through the various bases
and posts scattered around the country.
The biggest part is sold by the sealed-
bid method to interested dealers.

Sometimes small quantities of con-
sumer-type items are sold at spot bid
sales locally. Here and there a military
post may operate a little retail store that
sells direct to the consumer, a price tag
on each item.

Then there are auction sales, which are
the most interesting to attend. Not long
ago the Army held a tremendous closed-
Circuit-TV surplus sale that linked the
auctioneer with buyers in half a dozen
cities.

Some time ago a buyer of surplus
bought a lot of horse gas masks, surplus
from World War I. Maybe that doesn’t
sound smart, but listen to what he made
out of the various components: tool car-
riers, rifle slings, thermos containers,
school bus defrosters, hose for deep-
sea divers, leggings, and motorcycle
saddlebags.

You see the fascination of 1it. But
here’s a word of caution. If you do go
to a surplus auction, be careful how you
wiggle your numbered identification
paddle. A chap with only a casual in-
terest in the proceedings waved to a
friend and found he had bought a used
fork-lift truck for $1,500.

Often, when spontaneously bestowing
a friendly smile upon a lonely person
or a word or deed of help and encourage-
ment to one in distress, we have been
wondrously rewarded by such an Inner
satisfaction as a fortune in dollars could
not equal. Indeed we are blessed when
we give, unselfishly, and in love.
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Johnsons Conduct

Brownie Auction

Bob and Betty Johnson, husband and
wife auctioneering team of Martinsville,
Ind., for the second consecutive year
conducted an auction for Brownie Troop
No. 859. This Troop, located in south-
west Indianapolis, uses this means of
raising money to finance their overnight
outing and with the help of the Johnsons
have been most successful.

Bob and Betty have been active NAA
members and supporters for several
years, and on May 14, opened their own
furniture and merchandise auction In
Franklin, Ind.

lowa Auctioneers
Hold Spring Meeting

By Col. B. J. Berry, Secy-Treas.

The spring meeting of the Iowa Auc-
tioneers Association was held at the
Savery Hotel in Des Moines, April 24.
Iowa’s Governor Herschel Loveless and
Mayor Carlson of Des Moines were guest
speakers.

Fried chicken was served and a good
dinner was had by all who attended. The
business meeting was held after dinner.
Plans were made for a two-day conven-
tion of the Iowa Auctioneers to be held
at Carroll, Iowa, the last Saturday and
Sunday of October.

FOREIGN AID GOES TO POT!

A tribe in Africa was having a terrible
time with its food supply because of bad
crops. The natives went to the chief who
said:

“What we’ll do is send a telegram to
the Russians telling them that we are
having agricultural problems and need
their assistance. They will send us seeds
and tractors and 100 young technicians
to help us.

“Then we will send a telegram to the
United States telling them that the Rus-
sians are sending us seeds and tractors
and 100 technicians.”

‘““This will make the U. S. send us seeds
and tractors and 200 technicians.

‘““When all the technicians arrive,”’ the
chief said, ‘“we’ll eat them.”
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Stock Prices Set By

Auction Principle

Q. I have been watching the stock of
a small power company for about a year.
The market price of this stock has twice
been as high as $19 a share. It has been
as low as $16 a share. Why would anyone
buy it at its high price, when it was
possible to purchase it on a different
date at a lower price?

A. This, to many readers may seem
to be a foolish question. But, it shows
that many others don’t understand the
method by which markeat prices of stocks
are arrived at.

Nobody controls the market prices of
stocks. Those prices are determined by
the auction market principle. If there
1s strong demand for a certain stock, the
price of that stock will rise. If the de-
mand eases off, the price will fall.

The buyers and sellers of stocks may
have pretty firm ideas about the future
price performance of stocks. But they
don’t know for sure.

So, the answer to this question is that
this particular stock attracted buyers at
$19 a share because those buyers had no
way of knowing that the price of the
stock might dip. They undoubtedly felt
the price would rise.

Even when the price of a stock does
fall (as happens to all stocks from time
to time) the majority of stockholders
aren’t too worried. Most investors are
in for the long haul.

Q. Suppose the stock of a certain com-
pany 1s being bought and sold on a stock
exchange at the rate of thousands of
shares every business day. Isn’t this a
lot of bother for the company?

If the company has to keep a record of
all the new stockholders and cancel out
the ones who have sold, it would seem to
me that the company would have more
people working in that department than
in any other.

A. These chores aren’t nearly as diffi-
cult as you seem to think. They are nor-
mally handled by a ‘“‘transfer agent.”
The transfer agent keeps a record of the
name and address of each registered
shareholder, the number of shares own-
ed and sees to it that stock certificates
presented for transfer are properly can-
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celed and new certificat2s issued in the
name of the new registered owner.

While most companies hire banks, trust
companies or other firms equipped for
that kind of specialized work, some com-
panies do act as their own transfer ag-
ents.

Q. Can you give me some idea about
what the cost would be for investment
advisory service on an account of about
$1.5 million.

A. This query is a change of pace from
those normally appearing here. But it is
interesting — even to the vast majority
of readers who don’t have that kind of
money. I'm glad you said ‘‘some idea.”
These fees do vary, somewhat.

However a good yardstick for annual
charges on an Investment management
account (by a major bank) is one-half of
one per cent on market values up to
$500,000; four-tenths of one per c2nt on
the second $500,000; three-tenths of one
per cent on the third $500,000, and two-
tenths of one per c2nt on values in excess
of $1.5 million. The minimum fee is $500
a year.

Hawaii Fish Auction
Attracts Visitors

The fish auctions that take place every
weekday morning on the Honolulu wa-
ter-front provide a good chance to see a
time-honored, sometimes exciting facet
of working life in the islands.

The fishing boats unload at Pier 15,
Pier 17, and the Kewalo Basin.

Auctions are generally held at Pier 15
on Nimitz Highway at the foot of Mauna-
kea Street, and two blocks away at the
Market Place, 218 North Queen Street at
the intersection with College Walk.

The size of the incoming catch deter-
mines whether or not both auctions will
be held.

At Pier 15. Fishing boats unload about
5:30 A.M. You can watch the 150-pound
tuna hoisted onto the docks from the
boats, then onto the large, black scales.

As the weighing goes on, you’ll see the
bidders gathering, talking among them-
selves, occasionally sipping a cup of
sake, laughing and joking in the early
light.

At about 6:45 a man moves through
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the crowd ringing a small bell, and the
auction begins. Moving from fish to fish
about 12 to 15 wholesale market buyers
bid on each one. Some of the bids are
quick, off hand gestures; many are in
pidgin English, and th2 auctioneer’s
chant is barely understandable to the
unaccustomed ear. You may be able to
follow the prices he calls 1if you listen
closely. The auctioneer appears never to
miss a snap of the fingers or a flick of
the hand.

He moves quickly down the row and
behind him come several helpers, clean-
ing the fish that have been bought.

The auction ends abruptly. The f{ish
are being hauled off, the buyers rnove
on, a man in rubber boots is hosing down
the floor, and by about 7:45 the auction
room is all but empty.

The Market Place. When the auction
at Pier 15 is over, you may still have
tim= to see much of the longer auction

T

at the Market Place. Here, in addition to
the larger fish—tuna, marlin, and mahi-
mahi — bidding takes place for buckets
and tubs of brilliantly colored small fish
—red, pink, or striped snappers, apupu,
squirrel fish, mackerel, and eels.

Now you can also walk through the re-
tail section, where girls (and sometimes
whole families from grandma on down)
are arranging fish on th= counters. Most
of the edible fish of the islands are here.
as well as small sacks of fresh poi, orien-
tal smoked and dried meats, shell fish,
and even large bundles of ti leaves 1n
which many Hawailian dishes are wrap-
ped for cooking. Notice, too, the kama-
boko factory, where Japanese fishcakes
are made.

By the time you leave the Market
Place to get some breakfast, the sun will
be growing hot, and the first customers
are coming in to shop for tonight’s din-
ner.

Col. Ernie Niemeyer describes himself as his own contractor as he operates bulldozer
in preparing building site for his new Livestock Auction Pavilion west ¢f Lowell, Ind.,
at the north junctions of highways 2 and 41. The building will be of pole construction
with dimensions of 60 x 160. Seating capacity will be 400. Construction is now under
way and the Niemeyers hope to have it completed in September.



KEEP YOUR AUDIENCE
LAUGHING ALL THE WAY

WITH
Humor Riot
For Auctioneers

Here’s a Comicollection of 2000 Fast and Fresh Jokes, Quips and Gags especially
slanted to Auctioneer’s use, and alphabetically arranged for quick and easy
reference under 365 Auction categories.

This attractively bound, letter-size mimeographed book of Fascinating Funfare,
compiled and edited from a 30-year private collection, IS A MUST for every
successful Auctioneer.

Send $5.00 For Your Copy Today To:
Ed Bird, 1654 Holly, Casper, Wyo.

You Are All Invited to Visit Our
Hospitality Room During the

Convention July 14, 15, 16,
Sheraton Hotel

These Instructors will be there:
R. E. “Bob” Musser, Cody, Wyoming
James “Jim” Messersmith, Jerome, Idaho
Brad Wooley, Pine Bluff, Arkansas
Jack McVicker, Garden City, Kansas
Bill Tinnin, Meridian, Mississippi
Jack Foust, Amarillo, Texas
Warren Smith, Williston, North Dakota
R. J. “Bob” Thomas, Billings, Montana
W. J. “Bill” Hagen, Billings, Montana

and others.

WESTERN COLLEGE
OF AUCTIONEERING

Meridian, Mississippi and Billings, Montana
Write us at Box 1458, Billings
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Directory of State Auctioneers Associations

Colorado Auctioneers Association

President: Howard Roland,
1208 Main St., Grand Junction
Secretary: Lyle D. Woodward,
2942 S. Cherry Way, Denver

[llinois State Auctioneers Association

President: John A. Carr, Macon
Secretary: Charles F. Knapp, Cissna Park

Indiana Auctioneers Association

President: Roy L. Crume, Rt. 2, Kokomo
Secretary: George W. Skinner, . _
6171 N. Meridian St., Indianapolis

Idaho Auctioneers Association
President: Paul L. Owens,
2900 Main St.,

Secretary: Arvin Spofford, _
302 S. Garden St., Boise

Boise

Iowa State Auctioneers Association

President: Glen Anderson, Gowrie
Secretary: B. J. Berry, 3104 Avenue M,
Fort Madison

Kansas Auctioneers Association

Prseident: Gene Watson,

2001 N. Jackson, Hutchinson
Secretary: C. E. Sandeffer,

1401 Lane, Topeka

Kentucky Auctioneers Association

President: John L. Cummins, _
112 N. Church St., Cynthiana
Secretary: Martha Kurtz, Sturgis

Michigan Auctioneers Association

President: Charles Kinsey,

32235 Craftsbury Rd., Farmington
Secretary: Garth W. Wilber,

Route 3, Bronson

Minnesota State Auctioneers Association

President: Paul Hull, R. 3, Austin
Secretary: Frank A. Sloan, 1711 Olson
Highway, Minneapolis 5

Missouri State Auctioneers Association

President: Ken Barnicle, Rt. 1
Ellisville

Secretary : Don Albertson,
Green City

Nebraska Auctioneers Association

President: W. V. Emrich, Rt. 3, Norfolk
Secretary: Donald D. Zicht,
506 Roland St., Norfolk

New Hampshire Auctioneers Association

President: Ray Houle, Intervale
Secretary: George E. Michael,
78 Wakefield St., Rochester

New Jersey State Society of Auctioneers

President: William P. Parr,

27 Hillside Terrace, Newton
Secretary: Ralph S. Day,

183 Broad Ave., Leonia
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New York State Auctioneers Association

President: David H. Tracy, Pavilion
Secretary: Donald W. Maloney,
518 University Bldg., Syracuse 2

Auctioneers Association of N. Carolina

President: W. Craig Lawing,
212 Gumbranch Rd., Charlotte
Secretary: Jack H. Griswold, 7200 Hickory
Grove—Newell Rd., Charlotte

North Dakota Auctioneers Association

President: Harry Berg, Bismarck
Secretary: I. E. Reitan, Petersburg

Ohio Association of Auctioneers
President: Ray Austin, Jefferson

Secretary: Don E. Fisher,
73 N. Sandusky St., Delaware

Oklahoma State Auctioneers Association

President: Joe Burgert,

210 N. Osage, Ponca City
Secretary: Betty Atkinson,

201 Colcord Bldg., Oklahoma City

Oregon Auctioneers Association
President: Marvin Ruby,

347 W. Baseline Rd., Hillsboro
Secretary: Mrs. Lane Sudtell,

3915 Silverton Rd., Salem
Pennsylvania Auctioneers Association

President: Woodrow P. Roth,

239 Seem St., Emmaus
Secretary: Kenyon B. Brown,
Box 388, Doylestown

South Carolina Auctioneers Association

President: C. E. Cunningham
P. O. Box 749, Greenwood
Secretary: Boyd Hicks, Greenwood

Tennessee Auctioneers Association

President: Clyde White,

P.O. Box 313, Murfreesboro
Secretary: Jim Stevens

1315 Gallatin Rd., Nashville

Texas Auctioneers Association

President: Earl White,

P. O. Box 307, Madisonville
Secretary: J. O. Lawlis,

827 LeGreen St., Houston

Virginia Auctioneers Association

President: Morris F. Fannon,
Pennington Gap
Secretary: Earl Bland, R.R. 2, Roanoke

Association of Wisconsin Auctioneers

President: Joseph W. Donahoe,

706 Harriet St., Darlington
Secretary: Ernest C. Freund,

17 Sixth St., Fond du Lac

Wyoming Auctioneers Association

President: O. J. Mader, Buffalo
Secretary: Don Hoffman, Buffalo
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THE LIGHTER SIDE . . .

SOAKING IT UP!

While campaigning in a rural section
of the Midwest for a Congressional seat,
a politician ran into an unfriendly crowd
at one stop, and halfway through his
speech was suddenly pelted with to-
matoes and over-ripe fruit. His presence
of mind, however, did not fail him, and
his next remark as he wiped the missiles
off his face and shirt front turned boos
into cheers.

“My critics,” he said jauntily, ‘‘may
not think I know much about farm prob-
lems—but they’ll have to admit I'm
being a big help with the farm surplus!”’

MISUNDERSTOOD

“There, now,” said the big shot as
he and the chorine he had just married
came within sight of Niagara Falls.
“Didn’t I tell you that if you’d be my
wife you coulld look forward to the
biggest cataract you’d ever seen?”

““Cataract?’’ she screamed. “‘I thought
you said Cadillac!”

LOGIC

A college professor of logic was at-
tempting to teach his young son the
principles of clear thinking and the
necessity for defining all terms. He
pointed to a wall clock which had just
struck the hour.

“Now, if I were to take a hammer
and smash that clock,” he said, ‘‘could
I be arrested for killing time?”’

“‘No,”” said the lad without a moment’s
hesitation. ‘It would be self defense.”’

The professor frowned, ‘“How do you
figure that out?”

‘“‘Because,’”’ answer the boy, ‘‘the clock

struck first.”

PAD DECORATION

A beatnick lived in a shabby room
with only a bed and a single rickety
chair. One night a fellow beatnick
dropped by and noted two magazines
lying on the floor. ‘“Whadja do, man,”’ he
asked, ‘‘hire a decorator?”’
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FEARING THE WORST

Dad: ‘““Daughter, while you were out,
some chap named Charles called and
asked to speak to ‘Hot Lips.” Later a
guy named Len and then one named
Arnold and finally one named Bruce,
and they all wanted to speak to ‘Hot
Lips’—now, daughter, I'm afraid I must
asked you a very serious question.”

Girl: “Yes, Dad?”

Dad: ‘“Have you been smoking?”’

GENIUS, NO LESS!

They were talking about how difficult
it was to save money these days. Some-
one recalled what the thrifty old Yankee
sald when told that a certain industrial
tycoon had left a fortune upward of $100
million.

““One hundred million dollars!’”’ was
his awed exclamation. ‘“My, he must
have had an awful savin’ woman!”’

LOOKING AT HER!

A young woman political worker was
helping to take a pre-election poll of the
voters.

“May I see the gentleman of the
house?’”’ she asked of a large woman
who opened the door.

“No,”” you can’t,”” answered the wo-
man.

“But I want to know the party he
belongs to,”” pleaded the girl.

“Well, take a good look at me,” she
said sternly. “I’'m the party!”’

NO EXPERIENCE

Paddy, who was eager to obtain work,
went to the employment exchange.

“Anything this morning?’’ he asked
the clerk.

‘“Yes,” said the clerk, after consulting
his books, ‘‘there’s a job at the Eagle
Laundry. Do you want it?”’

Paddy shifted uneasily from one foot
to another.

“Well,” he said, “it’s like this, 1
really want to work bad, but the fact
i1s I ain’t never washed an eagle.”
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TOO MUCH IN COMMON

Among the visitors at the City Zoo
were a gentleman and his cousin from
the mountain country. The grizzled
mountaineer stood spellbound, as he
viewed the elephants, giraffes and vari-
ous other animals and birds. It was with
reluctance that he left one cage to go
to another.

As they came to the monkey cage,
however, our friend paused for only
a moment, then hastened away.

“What’s the hurry?”’ asked his com-
panion, who loved to watch the monkeys.

“I didn’t mind a lookin’ at the elfants
and such,” he said, ‘‘but these—wal,
they were a-lookin’ at me!”’

PUNGENT

“I’ve sald the poor are welcome in
this church,” said the minister, ‘‘and
I see by the collections they have come.”

THAT’S FOR SURE
Bettor—I just saw you give that horse
a shot with that big hypodermic. Is he
going to win today?
Stable Hand—Well, I don’t know if he’s
to win but you can bet he’ll be the
happiest horse in the race.

NOT LIKE MOTHER MADE
New Bride—I have a surprise for you.
I baked my first pie.
Husband—Good heavens, it’s 2 feet
long!
New Bride—Of course, dear, it’s rhu-
barb pie.

GOLDEN OPPORTUNITY

Jane — I'd like to be a stewardess on
a plane. You meet so many men that
way.

Jill — But there are so many other
jobs where you can meet men.

Jane — Maybe so. But not strapped
down.

WHICH IS SHE?

Husband: ‘‘It says here that the silliest
woman can manage a clever man, but
it takes a very clever woman to man-
age a fool.”

Wife: ‘“Why, thank you, dear; that’s
the nicest compliment I've had today.

MUTUAL HELP
“Dad, I've finished your income tax
assessment. How are you getting on with
my homework?”’

DEHYDRATED
Two cannibals met in an asylum. One
was tearing out pictures of men, women
and children in a magazine, and eating
them.
“Tell me,” said the other, ‘‘is that de-
hydrated stuff any good?”

QUIZ KID
Sunday School Teacher—Lot was warn-
ed to take his wife and flee out of the
city, but his wife looked back and was
turned to salt.

Little Willie—What happened to the
flea?

THRIFTY'!

A Scotsman was leaving on a business
trip and said, ‘‘Goodby all, and dinna
forget to take little Donald’s glasses off
when he isn’t looking at anything.”

SWEET TALK
First woman, reaching for a second
helping of dessert: ‘“You know, I've just
got to watch my waistline.”
Second woman: ‘“How lucky you are

to have it right out there where you
can.”

EMERGENCY

“And this baby’s name?”’ quieried
the minister at baptismal services.

““John Peter Charles Robert Wilber-
force Tenningwell” replied the proud
father.

The minister whispered quickly to an
assistant, ‘“More water, please.”

HOW TO REDUCE
Freshman: ‘“I’m going on a diet. I
think if I skip a few meals I'll look and
feel a lot better.”
Roommate:: ‘“Yeah, I'm broke, too.”

GOOD BACK-TRACKER
Two explorers were deep in the jun-
gle. ““Look. Here’s a lion’s track,” ex-
claimed the first. |
“That’s great,”” replied the second.
“You discover where he went, and I'll
try to find out where he came from.”
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$128,800 For Rare LEARN AUCTIONEERING

Diamond III England Two week term, or home study.

Nationally recognized, diploma.
Free Catalog!

MISSOURI AUCTION SCHOOL

Box 9252X43 Kansas City, Mo.

LONDON — A rare unmounted pink
diamond weighing 36.64 carats was sold
at auction for $128,800.

The diamond, believed to be the lar-
gest of its kind ever offered at public
sale in Britain, brought the total pro-

ceeds of a jewelry sale at Sotheby & Co. I : j
to $524,977.60. c A HTE
Described only as ‘‘the property of a REALTY AUCTION COMPANY
gentleman,”’ the cushion-shaped diamond fiows Offies . SCOTTEVILLE. KY.
offered today was bought by Van Cleef | AUCTIONEERS - REALTORS -DEVELOPERS BUILDERS |

and Arpels, a London jewelry house. The
same dealer also bought an oblong sap-
phire of 44.83 carats for $21,500 and a

ing 11.45 carats each for $10,640.
At Home

Oxnard, Calif., News: ‘‘Power-hungry
bureaucrats with control of our tax dol-

Nelson Auction

lars pour our money down an ever - In-

creasing stream of non-essential federal SChOOl
programs which give them control over 16800 Whitcomb
vast areas of government activity. Of Detroit 35, Michigan

course, the taxpayer pays the bill.”

Home Study Course ........ $37.50
(With Recordings)

Gene Meihsner, production man for
caldwell, Larkin, et al., collects slogans.

His latest: Residential Classes .......... 87.50
““The hurrier I go, the behinder I get.” 555 Auction Sayings $2.00
Classes Begin SECOND
BUY THE BEST MONDAY of April; June;
in Snap-out Carbon Forms from: September and December
BERNARD HART EVERY YEAR!
m%fén%iﬁ?tﬁd?t' Nationally Recognized School

MR. AUCTIONEER: Get the 1960 Blue Book Directory of manu-
facturers, jobbers and wholesalers. Lists over 7,000 suppliers. Get
lowest prices on close outs, surplus and name brand merchandise.
Also new products, bargain merchandise and imports. Deal direct
with the national top wholesale markets. F'ree details.

ASSOCIATED WHOLESALERS, Box 2068-AU, Sioux City 4, Ia.
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DEPRESSION RANCH ESTATE AUCTION

Collection of the late EZRA E. KAUFFMAN, and the Real Estate
Comprising “DEPRESSION RANCH,” Cuyahoga Falls, Ohio, lo-
cated eight miles northeast of Akron, three miles west of Tallmadge,

Route 532 to Loomis Avenue, then one block south, Cayahoga Falls,
Ohio.

JUNE 15 AND 16, 1960
REAL ESTATE, BELLS, MUSIC BOXES, TOOLS and FURNI-

TURE—all sells on Wednesday and Thursday. Wednesday starting
at 1:00 p.m., afternoon and evening sessions—Thursday at 10:00
a.m. and continuing until sold — Friday if necessary — Real Estate
to sell the first day.

REAL ESTATE AND CHATTELE

317 foot frontage on Loomis Avenue, 185 feet in depth, Ranch
type structure, 226 feet in width, various depths to 65 feet . . . 13
entrances on 13 different elevations . . . Contains 16 different fire
places. It has two water falls bubbling over rock gardens on the
inside . . . Huge recreation rooms provide recreation of many sorts
. . . Indoor sunk pool with king size gold fish. Property contains
many rooms . . . Five room apartment at one end affords two family
living . . . Much of the Remainder is like a museum filled with
strange and interesting items . . . West end of home serves as a
suite of offices with two stall garage and work area. Also has 45x26
work shop area . .. Property heated with gas and has all city utilities
. . . The entire structure is surrounded with trees, with magnificent
area to rear . .. The real estate blends itself to many uses . .. Must
be seen to appreciate the uniqueness of it. Will be shown by ap-
pointment prior to sale day.

—Verna F. Starts, Administratix, Estate Of E. E. Kauffman

SATURDAY, JUNE 11 —1:00 P.M.— 185 acre farm, Ashland
County, Ohio, under contract to sell to the highest bidder, no re-
serves.

SATURDAY, JUNE 25—12:00 Noon—160 acre dairy farm, Port-
age County, Ohio. New brick home. Sells to high bidder, no reserves.
Also herd of 40 registered Holsteins, Ragapple breeding, and all
farm machinery.

SATURDAY, JULY 9—12:00 Noon—100 acre farm, Stark
County, Ohio. Ultra modern poultry operation plus 2 barns for beef
and hogs. Selling without reserve in addition to all equipment and
5,000 laying hens.

Bring your buyers to these sales, we’ll cooperate with you.

Sales conducted by:

Russ Kiko & Associates
STEPHENS AGENCY

3600 Sherr Ave., S. E.—Phone GL 5-9357—Canton, O.




" BIG PROMOTIONS...

. Profitable deals won’t wait for anyone. They must be cashed in on fast. . .

. or they’re usually gone. But you don’t have to pass up promotions because
. you lack the finances or facilities. Do as so many of your fellow auction-
________ eers are doing. Turn over your leads to us for negotiating mutually
{  profitable arrangements. You’ll expand your operation. . .and your income!
""" There’s no work on your part. Just telephone us, at our expense,
whenever you hear of a plant or commercial enterprise that has ceased
operation or is up for sale. Give us full particulars. We’ll purchase the
plant or sign it up for an auction sale...and pay you well for your lead. |
Our service is at your service!

........
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. | CHICAGO OFFICE * WE MAKE CAPITAL OF IDLE ASSETS

DETROIT OFFICE
1160 National

. 3 SsTa?:aE‘T’ZG‘{;B St. BTNTERNITZ & C O. Bank Bldg.

WOodward 1-0969
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