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Rush to the Rockies

By COL. B. G. COATS

Colorado’s centennial year 1959 and
their slogan “RUSH TO THE ROCKIES”
will inevitably attract many thousands
of visitors in addition to the multitudes
that visit Colorado every summer. Once
you have visited this scenic state a re-
turn visit is always in order.

The thought came to me of how
fortunate the Auctioneers are to have
such an opportunity to meet in national
convention in Denver, July 16-17-18. For-
tunate for many reasons, a few of which
are:

First, we all should be most grateful
to the Colorado Auctioneers Association,
for inviting us and for their ceaseless
efforts to stage for our benefit a national
convention which they hope will surpass
all previous conventions in attendance
— entertainment and a convention pro-
gram in which every Auctioneer will
be fascinated. Opportunity beckons this
year as never before. Second: The con-
vention has two major functions. To
provide educational opportunities for all
those who attend and enjoy the ex-
periences of others, their fellowship and
exchange of ideas. At the convention
you will visit with and hear Auctioneers
specialized in every phase of the Auc-
tioneering profession, visit with neigh-
bors from near and far, usually learn-
ing something as you do, thrill to the
competition which not infrequently stirs
your imagination to greater accomplish-
ments, mingle with Auctioneers who
make a national convention an educa-
tional Mecca, and otherwise replenish
soul and spirit for renewed efforts when
you return to the four corners of the
country to resume your daily work.
Third, to be entertained is pleasant, but
to learn is imperative for the Auctioneer
who aims to make the most of his trip.
There is opportunity for all to make
their national convention more useful
tools for their profession.

One could go on and on and recite
many more reasons but enough has been
said. The above reasons and a great
deal more, is in store for all who at-
tend. Hundreds of Auctioneers who have

their eyes open will “Rush to the Rock-
jes.”” What a thrill it will be to visit
with Auctioneers from all the states and
Canada. All men seek profit in their
chosen field of work, educational and
otherwise. However, they are even more
fascinated when they learn that there
are other pleasing experiences to be
gained due to the kind of people that
they will be associated with. There are
none equal to the Auctioneers. The rich
auctioneering heritage belongs to us. It
is ours to cherish, to strengthen and to
still further develop. Let’s keep it that
way by ‘‘Rushing to the Rockies” July
16-17-18.

First Anniversary
For Tennessee Group

June 8 has been set as the date for
the First Annual Meeting of the Ten-
nessee Auctioneers Association. Meeting
will be held at the beautiful Mountain
View Hotel, Gatlinburg, Tenn.

There will be an election of officers
as well as informed entertainment. An
enjoyable time is promised all who at-
tend.

Gatlinburg affords various types of en-
tertainment and everyone is urged to
attend who is interested in the progress
of the Auction profession and the Ten-
nessee Auctioneers Association.

June 14 Is Meeting
Date for Ohioans

Members of the Ohio Auctioneers As-
sociation will meet in their Annual Sum-
mer Convention at the Southern Hotel in
Columbus, on Sunday, June 14.

All Ohio auctioneers and their wives
are cordially invited to attend. A full
day’s program has been planned with a
business meeting scheduled for 10:00
A. M. There will be a Banquet at Noon
followed by Max Sauer, noted lecturer
and humorist.

Afternoon session will consist of a
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panel discussion on the Packers and
Stockyards Act and other topics of vital
interest to auctioneers.

All members are requested to bring
a representative of their local Bar As-
sociation or their local newspaper as a

and business meeting in the forenoon.
They will join their husbands for the
noon meal and then reconvene 1n the
afternoon. Mrs. Donald Jones will ad-
dress them on ‘‘Life and Customs of
Philippino Women.”’

guest. A large participation of Ohio auc-

Meeting at the same time will be the tioneers is expected.

Ladies Auxiliary who will have a Brunch

The President’s Letter

The time is rapidly approaching for the 1959 National Convention

at Denver held at the time of the year when everyone would like to
visit the Mile High City.
Every Auctioneer and his family should be making plans to attend
—this is not just a vacation but a very important part of your business.
As we get older and look back at the times we thought we were too
busy to do the things that were as important as attending a National
Convention, we realize that we were the losers and the people who
support their own business are not only better off financially but the
physical and mental effect of mingling with your fellow Auctioneers
and their families will last throughout the year.

It is my privilege to work with many different Auctioneers in many
states throughout the year and almost every one I work with has the
same goal in mind —improving himself and promoting his auction busi-
ness. I know of no better way to accomplish this than to attend the
National Convention, meet and talk with his fellow Auctioneer, listen
to men of experience in every field and go home better able to cope
with any problem that might arise.

The dairy cattle market is continuing to rise and it looks as though
this condition would last for at least another year. With the price
of cattle sold for beef the best in years, most of the better dairymen are
culling their herds very closely. Many of the outstanding young men
are changing over to registered cattle to have an income from their
breeding stock as well as milk. Most dairymen are in the same position
as the Auctioneer—by careful planning, hard work, and being honest
with yourself, they cannot help but succeed.

There has never been a time in history when a profession was
increasing faster than the auction business. The young man who spe-
cializes, who is willing to work hard, who will put ethics and the
interest of his client above a quick dollar, has not only the greatest
opportunity every offered Auctioneers—but also as great an opportunity
as offered any line of endeavor.

I will be looking forward to seeing each and everyone of you at
Denver. Let’s make this the most outstanding Convention of all time.

C. B. SMITH—PRESIDENT
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Rush to the Rockies

By BERNARD HART

Have you made your reservations for
the National Auctioneers Convention at
Denver, July 16-17-18?

If you have not, we urge you to do so
without delay because we know that
those who do not attend will certainly
be the losers. Members of the Colorado
Auctioneers Association have been hold-
ing regular meetings and have been in
contact by telephone with the National
office many times and we can promise
you a very outstanding program f{rom
every angle.

Col. E. T. Sherlock

Col. E. T. Sherlock, NAA President
in 1956-57, has been designated as Con-
vention Chairman by NAA President,
Col. C. B. Smith. Many of you will re-
member that it was Ernie Sherlock who
served so capably in this same position
of responsibility at the Omaha Conven-
tion in 1954. Few men have given So
unselfishly of their time and talents to-
ward the progress of the NAA than has
Ernie. Although a resident of Kansas,
he became a member of the Nebraska

Auctioneers Association before there was
a State organization in his own state.
He has served as President of the Ne-
braska group, has been an active of-
ficial of the Kansas Auctioneers ASSo-
ciation from the day it was first or-
ganized and later has been active in the
relatively new Colorado Auctioneers As-
sociation. The National Auctioneers As-
sociation membership growth was the
greatest during the year that Ernie
served as its President. We feel that
there is no one more capable to head
our 1959 Convention at Denver.

Secured as speaker for the Grand
Banquet to be held the closing night of
the convention is Mr. Millard Bennett.
We have been told by some of our own
members who have heard him that he
will outperform the previous good speak-
ers we have engaged at past conven-
tions. Mr. Bennett is President and
Editor of SALESCIENCE, described as
the new letter on human relations in
selling. Mr. Bennett’s address alone will
be worth your trip to Denver.

Remember that nothing is being spared
in bringing our members an outstanding
convention. We have saved a chair at
the table for you. Please don’t dis-
appoint us by staying home.

Five-Figure Price
Expected for Bellini

A hitherto unknown drawing by the
fifteenth century Venetian master, Gio-
vanni Bellini (1430-1516) is to be sold
at Christie’s in June. A five-figure price
1s expected as there are only about 10
generally accepted Bellini drawings in
existende, one of which was sold last
November at Christie’s for £ 15,750.

The drawing is ‘“Three Studies For
An Apostle’’ in light brown ink on pink
tinted paper. Measuring 6 inches by 7
inches, its value was discovered by Mr.
A. E. Popham, Keeper of Prints and
Drawings at the British Museum from
1945-54. Its owner, who wishes to remain
anonymous, took it to Mr. Popham to
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be identified but had no idea that he
owned such a masterpiece.

Mr. Popham described the drawing
as similar in style to the ‘‘Studies
of Christ At The Column’ in the Skippe
collection which was sold at Christie’s
last November. ‘‘This hitherto unknown
and unpublished drawing is undoubtedly
one of Bellini’s,”” he said. ‘It 1s con-
nected with the drawing of four apostles
from the Boehler and Koenigs collections
—subsequently in the Boymans Museum,
Rotterdam, but which disappeared dur-
ing the last war. It is also associated
with a drawing in the British Museum
of a Saint reading. The connection be-

tween the latter, also on pink tinted
paper, and the apostle on the right of
the drawing to be sold is particularly
close.”’

In the same sale there is a fine Rubens
drawing of ‘‘Cain Cursed By The Lord”
and about 33 drawings by the French
Revolutionary painter, Jacques Louis
David, which are coming from America.
Another Lot of wunusual interest 1s a
sketch-book full of drawings by Do-
menico Beccafumi (1485-1551) one of
Raphael’s contemporaries. This and the
David collection are being sold anony-
mously.

Convention Committees

Following are the committee appointments for the 1959 National Convention.
These committees will meet the first forenoon of the convention and as many times

thereafter as is necessary.

The first man listed on each committee will serve as Committee Chairman.

AUDITING

Carman Y. Potter, Illinois
William O. Coats, Michigan
James W. Martin, Nebraska
Hugh McGuire, Iowa

Orville R. Moore, Kentucky
Jim Kirkeminde, Kansas

Chas. O. Rainwater, Tennessee
Gene Slagle, Ohio

RESOLUTIONS

Harris Wilcox, New York

E. T. Sherlock, Kansas

Charles Kinsey, Michigan

B. G. Coats, New Jersey

R. A. Waldrep, Georgia

Ralph Rosen, New York

Wayne Cook, Texas

F. E. Fitzgerald, North Dakota

1960 CONVENTION SITE

Ernest Freund, Wisconsin
John W. Maloney, Kentucky
W. J. Wendelin, Texas
Henry F. Wilber, Michigan
John L. Cummins, Kentucky
Charles Backus, New York
Tony Thornton, Missouri

C. B. Drake, Indiana

GRIEVANCE
Tom D. Berry, Pennsylvania

Owen V. Hall, Ohio

C. E. Cunningham, South Carolina
Lyle D. Woodward, Colorado

Bill McCracken, Missourl

Guy L. Pettit, Iowa

George Michael, New Hampshire
Elmer Bunker, New Mexico

PUBLIC RELATIONS

(This is a permanent
standing committee).

Earl J. Steiner, Maryland

Foster Sheets, Virginia

George W. Skinner, Indiana

W. J. Hagen, Montana
NOTE: A fifth member will be added
to this committee to fill the vacancy
caused by the death of R. E. Fortna,
Colorado.

NATIONAL AUCTION WEEK

Tim Anspach, New York
Harris Wilcox, New York
B. G. Coats, New Jersey

Members of the Program, Entertain-
ment, Reception and Publicity Commit-
tees are to be named by the Host State
and will be published in the July issue
of THE AUCTIONEER.
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Ohio’s Governor, Michael V. DiSalle signs document proclaiming May 4-9, 1959 as
NATIONAL AUCTION WEEK. Looking on are: Don E. Fisher, Secretary-Treasurer
of the Ohio Auctioneers Association; Owen V. Hall, past President of the Ohio Auc-

tioneers Association and member of Board

of Directors of National Auctioneers

Association; and James Patterson, President of the Ohio Auctioneers Association.

Americans Fail To

Take Art Seriously

Art is not taken seriously enough by
Americans and Canadians, iIn the opin-
ion of a Latvian artist who opened a
one-man exhibition at the International
Institute, Detroit.

He is Janis Tidemanis, whose works
have been shown with those of Degas,
Cezanne, Bonheur, Utrillo, Picasso, Tou-
louse-Lautrec and other masters.

“There 1s too much dilettantism in the
United States and Canada,” said Tide-
manis, now a resident of Toronto.

“The reason is that there is so little
tradition of art in the two countries. It

is like music; it is not taken seriously
enough.

‘“However, there are many artists In
New York who are really struggling.
Many of them are good, but it will take
a little while to build up an artistic
tradition.

“It will take a long time to develop
a Cezanne who can sell a painting for
$600,000.”’

Tidemanis predicted it will take an-
other 100 years before the United States
will build an artistic tradition that will
put it on a par with European countries.

“In the United States an artist lacks
the appreciation or applause his Euro-
pean counterpart enjoys,”” he said. ‘‘In-
stead here the people would rather watch
Teddy bears on television.”
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STATE OF OHIO

EXECUTIVE
Office of

DEPARTMENT
the Governor

COLUMBUS

PROCLAMATION
NATIONAL AUCTION WEEK
MAY 4-9, 1959

WHEREAS, the time honored auction metnsd of selling 1s an
important medium through which commerce is carried out, and
one which contributes to the prosperity and stability of this State

and Nation; and

WHEREAS, the auction is the forerunner of the great com-
mercial centers we know today; and

WHEREAS, the auctioneer plays a leading role in serving the

public through the auction,;

NOW, THEREFORE, I, Michael V. DiSalle, Governor of the

State of Ohio, do hereby procl

aim the week of May 4-9, 1959 as

NATIONAL AUCTION WEEK in Ohio, and urge the citizens of

this state to join in honoring
of the contributions of Auctio

the Auctioneer and to take notz
neers to our commercial life.

IN WITNESS WHEREOEF', I have
hereunto subscribed my name and
caused the Great Seal of the State
of Ohio to be affixed at Columbus,
this 29th day of April, in the Year
of Our Lord One Thousand Nine
Hundred and Fifty-Nine.
Michael V. DiSalle,
Governor

T e

Nevertheless, Tidemanis said, things
are better now than they were 10 years
ago.

This he attributes to an increasing
European cultural influence on the
United States.

Who remembers the good old days
when a man could kiss a girl and taste
nothing but girl?

THAT’S LIFE FOR YOU

After years of saving, a wife got her
mink stole. Clapping on a cute little $5
hat, she want proudly to a hen party.
But in a half-hour she was back home.
Glaring at her husband, she snorted:
“Women! The only thing any of them
said was, ‘What a pretty new hat you

? 1

have’.
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The Value of Humor in Auctioneering

By BILL RILEY

When we, as auctioneers, stand up be-
fore a crowd of prospective bidders and
start our sale with a long face and an
ill-humored mood we are borrowing
trouble. The auctioneer knows that he
is pitted against a formidable adversary,
the public, whose only reason for being
at the sale is to acquire the article the
aauctioneer is selling and to possess
it at the lowest possible price it will
bring. The finest way to overcome this
antagonism, and it will never be com-
pletely dispelled, is by injecting a bit
of mild humor into the sale to ‘“‘loosen’
up the buying public. The results are
often surprising and the auctioneer finds
that he too will loosen up and the sale
will proceed on a friendlier tone.

In proposing humor I am not advo-
cating that the auctioneer become a
clown, or a master-of-ceremonies type
of person, as that would defeat his prime
purpose In conducting his sale. As a
matter of fact, I have seen some auc-
tioneers who were so carried away by
their own laughs that they lost control
of the sale and it degenerated into a
profitless party and nobody made a
dime.

Any auctioneer with enough brains to
conduct an auction sale should have the
judgment and good taste to use the
proper type of humor at the precise mo-
ment it 1S needed. Above all else, the
auctioneer should refrain from any hu-
mor that smacks of vulgarity, or jokes
about the different races, religions, and
political affiliations as it 1s very easy
to alienate the buyers and you need them
more than they need you. The best jokes
and humorous references are usually
about the item the auctioneer happens
to be selling at the moment as long as
the joke does not detract from the value
of the article offered for auction. One
other very important type of humor that
is always well received is the auc-
tioneer’s ability to laugh at himself or
turn the joke on himself. The entertain-
ment world’s finest funnymen are those
who turn the laugh on themselves and
it would be good practice for the auc-
tioneer to do the same.

It should be remembered that lots of
different trades have their little trade
jokes and the auctioneer would do well
to acquaint himself with them and use
them in the right place and the right
time and watch the results. Use ma-
chinery when selling machinery, hard-
ware humor with hardware but never,
never use these trade gags in the wrong
places and wrong time as improperly
placed humor is lost to those who do not
understand it. For example, it would
never do to tell a hardware joke while
selling out a jewelry store or to tell
something laughable to farmers while
selling restaurant equipment. Learn to
call your shots in the use of laugh lines
and you and your client will profit by it.
Doctors tell us that laughter eases up
our tensions and tenseness and causes
us to act Kkinder to our fellow man so
just remember the same laughter that
eases the facial muscles can ease the
muscles that grip that wallet or purse
with a death grip.

Never sacrifice the speed of your sale
to tell a story as you are not paid as a
comedian but commissioned as an auc-
tioneer and as such your first duty is
to your principal and your Job 1s to
handle the liquidation with the fastest
dispatch and for top dollar. The time
for humor will manifest itself as you
proceed with your sale and it should not
take too long to recognize the exact mo-
ment to inject the story where it will
do the most good.

So, just in case you are one of those
few stony-faced individuals who stand
up on the block glowering at the bidders
and wondering why your grosses are not
higher, try a bit of mild humor at the
right time and the results may amaze
you. There is a strong social appeal to
buying at auction and the auctioneer that
caters to this appeal will profit by it.

TRAVELER

At 88, a Tennessee farmer has jour-
neyed to Knoxville, forty-one miles
away, for the first time in his life. It
must be the gypsy in him.
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N. Y. U. Gets Gift
Of 15,000 Books

FALES COLLECTION, INCLUDING
MANY RARE VOLUMES
VALUED AT $200,000
New York University acquired a new

library yesterday.

It consists of nearly 15,000 volumes
valued at more than $200,000. The col-
lection was said to be one of the finest in
the country of novels, pertinent letters
and biographical, historical and manu-
script material from English and Amer-
ican authors of the eighteenth century
to the present.

The library, known as the Fales Li-
brary Collection, was dedicated In cere-
monies at its temporary quarters on the
third floor of the Hafner Building, 31
East Tenth Street.

There, amid brown leather clad vol-
umes more than a century old and banks
of more recent books still in their colored
dust jackets, Dr. Carroll V. Newsom,
president, accepted the collection.

The man who donated the volumes was
DeCoursey Fales, retired chairman of
the board of the Bank for Savings. He
presented the collection he had built up
over the last forty years in honor of his
father, Haliburton Fales.

The collector, who said that he had
not ceased his quest for rare volumes—
“I only had about 70 or 80 per cent of
Ainsworth, and I’d like to complete him”’
—explained that book collecting with him
was like stamp collecting with other
persons.

Mrs. Fales, who attended the cere-
monies along with other members of
the family, acknowledged being a little
‘“waspish at times’’ about her husband’s
collection.

“Until a little while ago, all of these
books were piled up in my attic,”” she
said. She added however, that it was
all worth it now that the collection would
become the nucleus of New York Uni-
versity’s rare book library.

Edward J. Lazare will supervise the
collection as the university’s rare book
librarian. He was delighted with the
acquisition, even though cataloguing and
arranging all the books, many first edi-
tions, has been a ‘‘killer of a job.”

‘““And there are still sixty cartons to
go,”” he said.

Almost in the same breath, however,
he marveled at the great depth of the
collection.

“There are not just eight or ten vol-
umes of Masefield,”” he said, ‘‘there are
fourteen feet of them.”

He said that Mr. Fales’ collections
of Dickens and Thackeray were also out-
standing, and among the best In the
country.

$255.000 Paid For
Renoir By Chrysler

NEW YORK—A painting by the French
master Renoir was sold at public auction
for $255,000 as 17 French art works
brought a record total of $1,166,400.

The $255,000 top bid was made by
auto heir Walter P. Chrysler Jr. The
paintings, pastels and drawings of French
impressionists were from the estate of
Chrysler’s late sister, Thelma Chrysler
Foy, who died 1n 1957.

The Renoir was a 32 by 25%-inch por-
trait of the two daughters of Durand-
Ruel, Renoir’s Paris art dealer. Charles
Durand-Ruel, of Paris, nephew of the
daughters, failed to match Chrysler’s
bid at the Parke-Bernet galleries.

A Degas ballet scene and a Toulouse-
Lautrec portrait of a woman In a gar-
den were sold to New York dealer E. J.
Rousuck at record prices of $180,000
each.

The interior scene of a secondary
painter, Vuillard, went for $27,500. Dance
studio owner Arthur Murray paid $16,000
for a Renoir nude.

With such a star-studded collection and
a celebrity-packed audience, auctioneer
Louis Marion wasted no time in low-rate
bidding. He began the bidding for some
items at $100,000, an unprecedented
figure.

The celebrities on hand included movie
stars Henry Fonda and Paulette God-
dard, cosmetic queen Helena Rubinstein,
jewelers Claude Cartier and Louis Ap-
pels, Cuban singer Julio Lobo, Phila-
delphia Inquirer publisher Walter H.
Annenberg and Anthony Drexel Biddle.
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NOTICE OF PROPOSED CONSTITUTIONAL AMENDMENT
LADIES AUXILIARY TO THE NATIONAL AUCTIONEERS ASSOCIATION

The Board of Directors of the Ladies Auxiliary to the National Auctioneers Asso-
ciation recommends that ARTICLE IV, SECTION 1 of the CONSTITUTION and

BY-LAWS be amended to read as follows:

OFFICERS
The officers of this Auxiliary shall be President, first Vice President,
second Vice President and Secretary-Treasurer. They shall be elected
annually for terms of one year. There shall be nine directors. The
terms of the Directors shall be three years and they shall be so elected
that the terms of three shall expire each year.

The Board of Directors further recommends that ARTICLE V, Section 5 read
as follows:

The Board of Directors shall consist of all duly elected officers and
nine Directors.

The above recommendations were properly approved by the Board of Directors
in its regular meeting at Buffalo, New York, July 18, 1958, and shall be submitted
to the membership for adoption at the regular meeting to be held in Denver, Colorado,
July 17, 1959. Two-thirds majority of all members present and voting shall be neces-

sary for adoption.

Fortune May Await
You in the Attic

CODY, Wyoming—if you are a woman,
chances are 4-to-1 you will find a treas-
ure 1n your attic—if one is to be found,
according to Dr. Harold McCracken,
director of The Whitney Gallery of
Western Art here.

He says women find most of the lost
objects of art hidden away, but he adds
they could find much more, if they would
only look a little harder.

The art expert says millions of dollars
worth of missing art treasurers, antiques,
old letters, and rare books are waiting
to be found.

““As a matter of fact,” says Dr. Mec-
Cracken, ‘‘there are more valuable
treasures of this type hidden away in
American attics and cellars than are
exhibited in all our museums put to-
gether.”

“Unfortunately,”” Dr. McCracken points
out, ‘““too many Americans are still
Europe-oriented where art is concerned
and mistakenly feel that only European
art can command large sums of money.”

Cites Example

He cites as an example the $25,000 re-
ward offered by the Old Sunny Brook

Distillery for a missing painting by
Frederic Remington, the master artist
of the Old West.

Measuring an estimated 10 feet-by-6
feet, the painting depicts a U.S. Calvary
charge.

Here are Dr. McCracken’s pointers on
determining whether you have a treas-
ure:

Check the artist’s signature. Most sign
their work in the lower right hand
corner.

Make sure you have an original paint-
ing and not a skillful color print.

Valuable American paintings are not
likely to be more than 250 years old
and thus will probably be in better con-
dition than their old world counterparts.

Bring the painting to an art authority
In your community or have him visit
your home. If none is available, take a
good, clear photograph of the painting
and send it with the painting’s measure-
ments to an expert. Your librarian can
give you the name of a reputable one.

TOO MUCH
Visiting Professor — ““Do you believe

in the transfiguration of souls?”’

Film Star Hostess — ‘‘No, not very. I
like them fried in the usual way.”
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THE LADIES AUXILIARY

Convention Time

Ladies:

Conventoin time is drawing near and
I know many of you are making plans
to attend.

Those of you who are not members
may wish to join the Auxiliary. You
may become a member if your husband,
father, son or brother is an auctioneer
in good standing. The fee is $5 per year
or $25 for life.

If you plan to bring the children there
will be baby sitters available so that you
are free to enjoy the programs.

The Colorado Ladies have been busy
making some interesting plans for the
Convention.

Hope to see you in Denver.

Edith A. Smith, Pres.
Williamston, Mich.

Colorful Colorado

By Mrs. Bud Hubbard

Every day throughout the Centennial
Year of 1959, visitors to Colorado will
find some event of special interest to
make a family visit a memorable, fun-
filled experience.

Are you planning now to spend your
vacation at The Top of the Nation
and attend the National Auctioneer’s
Convention? Colorado is designated the
Top of the Nation because it is the
highest of the 49 states, except Alaska.
You may travel America’s highest Auto
road, visit the top of Pikes Peak, drive
the famed Trail Ridge Road, and see
the Rocky Mountain National Park.

Colorado’s Mountain Region includes
12 National Forests containing 13,728,564
acres.

The climate in Colorado is delightful,
dry, exhilarating and healthful. Come
prepared as the summer nights are cool.

The Capitol of Colorado 1s Denver;
the Mile High City. The Shirley-Savoy
Hotel is in the heart of downtown Den-
ver, and it will host Auctioneers from
all over the United States 1n July. You

can’t afford to miss being right in the
middle of this one. A real western wel-
come is being planned for you!

The Mile High City is world-famed for
its magnificent parks and Boulevards —
gold-domed state capitol — impressive
Civic Center — lovely residential dis-
tricts — government buildings — U. S.
Mint—busy Lowry Air Force Base (with
the new Air Force Academy just 60
miles from Denver) and glittering sky-
scrapers in the booming Downtown Busi-
ness District.

There are also many breath-taking
and picturesque vistas in the area sur-
rounding Denver, such as Bear Canyon,
Swiss Village of Evergreens, Buffalo
Bill’s Grave and Museum, Estes Park,
Echo Lake, Colorado Springs, Pikes Peal
and the Garden of the Gods.

Plan your vacation around the Na-
tional Convention and be in Colorado for
fun and fellowship with your fellow auc-
tioneers.

NO HORSE

Vegetable Peddler — ‘‘Any horsera-
dish, madam?”’

Young Bride — ‘‘No, thank you. We
have a car.”

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION

President
Mrs. C. B. Smith, Williamston, Mich.

1st Vice-President
Mrs. John Overton, Albuquerque, N.M.

2nd Vice-President
Mrs. Owen Hall, Celina, Ohio

Secretary-Treasurer
Mrs. James McGuire, Holstein, lowa

Historian and Parliamentarian
Mrs. Tom Berry, West Newton, Pa.

Three-Year Directors
Mrs. Al Boss, Carroll, lowa
Mrs. B. G. Coats, Long Branch, N. J.
Mrs. Harris Wilcox, Bergen, N. Y.

Two-Year Directors
Mrs. R. A. Waldrep, Atlanta, Ga.
Mrs. R. E. Featheringham,
Ashville, O.

One-Year Director
Mrs. Arnold Ford, Constableville, N.Y.
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Christie’s Publish

Book on Auctions

‘““Christie’s Since The War”’ is the title
of a new publication coming off the
press in May, reviewing the most im-
portant sales during the last 14 years
by the famous London auction establish-
ment.

Auctioneers selling art and antiques
will find this not only enjoyable but use-
ful for reference purposes. Copies may
be obtained by writing directly to:
Christie, Manson & Woods, Ltd., S. W.
1, London, England.

Mr. Ivan Chance, Vice President of
the firm, is a member of the National
Auctioneers Association.

The ‘Perfect’ Violin

A wanderer among London auction
rooms has come upon a collection of
violins. This 1s an experience that near-
ly wakes the philosopher in a man, and
the philosopher usually mumbles the
same question that he asked lasi{ time
he woke up: ‘“Why has no one ever pro-
duced a new-type violin to supersede the
classic model as it appeared in the six-
teenth century?”’

The answer is invariably; the violin
was born, like a certain goddess, need-

ing no improvements. But this is usually
a view of those who admire from afar.
The man with a fiddle under his chin
sometimes has more original ideas, and
his own brand of expressions therefor,
on the supposed perfection of the in-
strument.

Like beauty in the eye of the beholder,
the violin’s perfection is frequently 1n
the hands of the player. Bu:. even the
most adroit manipulator may find his
artistic efforts hindered by pegs that
slip, fingerboards that change position
as the weather changes, strings that
stretch or snap. Some violins have
screechy high registers or wolfish low
ones.

That 1s why names like Stradivarius,
or his teacher Amati, or Guarnerius lead
all the rest. The perfection of the violin
iIs a thing rarely achieved -either by
maker or player. And as a matter of
fact a good many violin makers have
brooded on the need for change.

It is only when their new-fangled no-
tions take form in pulsating wood that
the ancient violins really command their
due. Even many of them are far from
perfect. But all attempts to improve on
them only remind one of the horse in
the fable that offered his own specifica-
tions for self-improvement and became
a camel—on which the playing of a
sonata would be a pleasure to next to
nobody.

THANKS - - -

to all those who helped toward
making ““C. B. Drake Day’’ a suc-
cess. The telegrams, cards, your
letters and personal good wishes
will always be remembered.

C. B. DRAKE

Greater Terre Haute Auto Auction

P. O. Box 247
Terre Haute, Indiana
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Make Your Plans To
Rush to the Rockies

BY COL. POP HESS

It is just a few short weeks until we
write the July issue and head for the
Convention at Denver. And speaking of
Denver and the convention, I just picked
up by the grapevine that a fieldman
for the railroads is checking possibilities
on chartering special cars from the
various states. What could be better to
have rolling into Denver for the National
Convention than carloads of auctioneers
and their families. So you, Mr. State
Association Managers, get lined up, get
your carload ready. Somehow I had
faith in this venture from the time it was
first suggested and would like to see it
put over with a slogan, “Car load of
Auctioneers from each state—landing 1n
Denver, July 16th.”

I understand there would be no weight
restrictions on car load lots. This re-
minds me of a few days ago when wait-
ing for Mom Hess in the Doctor’s office.
The office was filled with people waiting
to see the Doctor and as each one ad-
vanced to the reception desk for their
turn the girl would take their name and
weigh them on the scales. A little boy
sitting near me with his mother was
taking this all in and finally he said to
his mother, ‘Gosh, Mom, they must
take them by weight and charge by
the pound.”

In getting back to the coming conven-
tion, our readers will find much written
within the pages of this issue, you will
find suggestions and many views of
thought. All such things come up in
all conventions of all kinds and as the
meeting gets underway many sugges-
tions will be talked about and from it
will arise thought and often action.
While I will leave all such subjects to
the boys who will be writing them as
presented in this and other issues I will
make one statement regarding this and
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all such conventions—it is worthwhile to
take time out and attend IF you are
a live operator who is making auc-
tioneering and the auction sale business
his source of i1ncome.

While one may hear things at a con-
vention that is not of interest to him, he
can pick up points, pro and con, and
from it all one can get an insight as to
how the business in general is pulling
as each year brings up new problems
as well as progress. July 16-17-18 is the
slackest time in the auction business,
so you, Mr. Busy Auctioneer, lay the
old gavel aside, polish up your nose,
take the wife to Denver, Colorado, at-
tend this convention, meet the auc-
tioneers from all sections of the country,
make new friends, new contacts and
have more respct for yourslf and your
business when you get back home.

Evry busy auctioneer should take at
least one vacation a year and this could
certainly be a wonderful one.

May in Ohio finds the general run of
livestock and general farm sales slow-
ing down although our regular weekly
livestock and farm equipment sales are
going strong with all prices holding
strong. There seems to be plenty of
buyers with money and I am quite sure
our busy Ohio auctioneers have all had
a record run to date for 1959.

Often I am amused by being approach-
ed by folks who for some reason think
that to be an auctioneer is some sort of
a hobby rather than a business. It 1s
interesting for me to take time to un-
fold to such folks that the auctioneer
and the auction way of selling is really
big business and far from hobby or
pastime. Then we have those who make
passing remarks that auctioneers and
everything in way of an auction 1is
crooked and a racket. Yet all they know
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about is what they heard some person
say or hint. I always love to dig deeply
into such remarks and bring out the real
facts. However, in both categories men-
tioned they are less in this day and age
than ever in the history of the business.

I feel the credit is all due to the
many honorable auctioneers and sales
managers who have down through the
years paved the straight hard road to
make auction sales the most respected
way of selling, regardless of what it is
to sell or to be sold. As in all businesses
there were and are a few operators who
are looking for a shortcut, their slogan
being get them today and forget them
tomorrow, but that gap is well closed
and we can look up to our State and
National Auctioneers Associations who
have done much to clear these short-
cutters from the ranks. It is those from
the short-cut group that have caused
many of our city and town governing
boards to ask for high-powered license
fees before an auction can be held.

Much of this trouble is in the large
cities and industrial county seats. In
the general farm and livestock sales
there has been much less evidence of
interference — or wrong kind of auc-
tions held. Many letters have come to
me on State and National License laws
for auctioneers permitting an auctioneer
to go into any state. For sure no state
can get across a National Law governing
states. In many places city ordinances
require a license even though a state
license is also required. The answer is
beyond me.

Many states do not require licenses
but Ohio has one. If you can pay $10
and post bond for $1000 you are allowed
to be an auctioneer. However, the John
Q. Public who hires auctioneers keeps
posted on quality of performance of auc-
tioneers and would hire him regardless
of bond or license. I feel, though, that
this Ohio License Law is better than
none. In case of mis-conduct the bond
is there to back it up and mis-conduct
can cover many things. No doubt, again
this year a State and National License
Law will be on the docket for sugges-
tions. But there is still a ‘Moses in the
wilderness’ to be found who could give
birth to a correct answer on who
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and what can produce the right answer
that would be workable.

My personal feeling, after years of
study and thought and many pages writ-
ten on the subject I come up with this
outstanding fact that is undisputable:
The auctioneer and the auction way of
selling has for some hundreds of years
operated under less restricted ocntrols
than any other business and now stands
out as one of the big business methods
in way of converting real and personal
property into cash with the best folks
in America serving as auctioneers.

So 1t should not be hard to write a
license to take care of them if so need-
ed. As in all walks of life and in busi-
ness, skunks will come into view and
leave a bad odor but in due time the
natives eliminate him and smelling and
breathing is improved. So after looking
back for better than 50 years in auction
sales it is a business that warrants any
auctioneer to take time out and attend
the National Auctioneers Convention—
and from that list may come the Moses
we have for years been looking for to
tell us what is best for our auctioneers
and their profession in this year of 1959
and on into the future.

Hawk, Mace, Allgyer
Head Ohio Marketme

COLUMBUS, Ohio—The record attend-
ance 14th annual convention of the In-
dependent Livestock Marketing Associ-
ation was concluded here April 4th with
the election and installation of officers
to head Ohio’s livestock markets trade
association.

Harry Hawk, Creston, was elected to
a second term as president. Three vice
presidents, representing all segments of
independent livestock marketing serv-
ices, named were: Fred Gills, Marietta;
Don Stewart, Payne and Leonard
Woods, Galesburg, Ill. B. H. Anderson,
Zanesville, was elected treasurer. Wil-
liam Mace, Washington Court House, was
selected chairman, for the second year,
of the Executive Committee. J. Roy
Allgyer, Columbus, was voted to the chief
administrative position, as Executive
Secretary.

More than 180 market owners, wives
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and guests attended the closing banquet
to hear Rev. Charles L. Harrison, Co-
lumbus, deliver an inspirational address,
“Today and Tomorrow’s Challenge.”
Alex Short, Ohio Department of Natural
Resources, was toastmaster.

State Representative Vernon G. Hisrich
explained the provisions of H.B. 288 at
the closing convention sessions. The bill
now before the Ohio legislature, is a
revision of Ohio’s marketing law and
designed to coordinate Ohio market laws
with the federal Packers and Stockyards
Act now applicable to all market agen-
cies, packers and dealers in interstate
commerce. It also brings Ohio law into
harmony with federal livestock sanitary
requirements on the movement of live-
stock interstate. A new basis of licensing
livestock markets, calling for proof of
higher standards of responsibility and
qualification, is also set forth. The Inde-
pendent Association gave unanimous ap-
proval to the legislation.

The two-day convention program was
given over to a schedule of discussions
by market leaders, Ohio State econo-
mists and Ohio Department of Agricul-
ture officials, of current matters and de-
velopments in the livestock marketing
industry. Optimism prevailed in respect
to 1959 livestock prices favorable to their
customers, as obtained through the mar-
keting services offered by the state’s
public markets.

To stabilize and strengthen the inde-
pendent market firms in keeping with
increased surety bonds to be filed under
the Packers and Stockyards Act, the
trade group adopted a clear-cut policy
in respect to purchases at their mar-
kets. Payment is required promptly
without extension of lines of credit to
packers and others. This will effect an
economy in operations, according to
President Hawk, which will encourage
plant improvement and expansion, as
well as permit additional services to
consignors.

C. T. ‘Tad’ Sanders, Kansas City, Mo.,
Executive Secretary of the National As-
sociation of Livestock Auction Markets,
outlined the market promotion program
of the national business trade association
of the livestock auction market industry
and the services rendered participating
markets. He emphasized the recently
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released ‘‘Guide for Livestock Auction
Markets’’ clarifying provisions of the
Packers and Stockyards Act as applic-
able to livestock auction market oper-
ations and related market transactions.
The ‘“‘Guide’” sets forth the industry’s
code of business standards and oper-
ating principles upon which the status
of ‘“‘Nationally Certified Livestock Auc-
tion Markets’’ is maintained.

Plans were made for participation by
the Ohio markets in the National Live-
stock Marketing Congress in Cedar
Rapids, Iowa, June 25, 26, 27, 1959. This
event combining the annual convention
of the nation’s livestock auction markets
features a national program on all phases
and aspects of livestock marketing. The
first Continental Sweepstakes Cattle Sale
on June 25, a national sale of carlot
consignments of top cattle from through-
out the markets, and typical of their
trade areas, will highlight this year’s
Congress.

Named to the Ohio group’s Executive
Committee besides Chairman Mace were:
Veryl Cisco, St. Mary’s; C. K. Ellott,
Mt. Victory; John Holland, Kenton; T.
[.. Murray, Dayton; and Frank B. Tee-
gardin, Columbus.

The full slate of the Board of Direc-
tors elected in addition to the officers
and executive committee is composed
of: Robert Bachrach, Plymouth; Frank
Bowling, Circleville; Gwynn Burk, Lon-
don; Charles Courtris, Jr., Lafayette;
Dwight Roudebush, Celina; Hal Everett,
Zanesville; George Grosjean, Wooster;
Gayle Locke, Catawba; Don Mesnard,
Tiffin; Russ Beales, Kidron; Amos
Rothschild, Stony Ridge; Vic Ruhe, Find-
lay; Glenn Shreve, Damascus; Ralph
Lughill, Archbold; C. R. Ward, Fostoria.

An early meeting of the Board was
announced by President Hawk to formu-
late steps in an aggressive trade promo-
tion program of the State’s independent
livestock markets.

FETCHING!

Mother had bought Father a new tie
for Father’s Day. ‘I wonder what would
go best with it?”’ she asked proudly
after he’d opened the package.

Father eyed the violet-colored hor-
ror and exclaimed, ‘“A beard!”
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Truman Kongslie (left) receives gavel and a one year membership to the National
Auctioneers Association from W. J. Hagen, Executive Secretary of the Western College

of Auctioneering, Billings, Mont., at the March graduating exercises.

Jim Schene,

Stockton, Calif., receives a similar award from R. J. Thomas, President of the College.
Messrs. Kongslie and Schene served as President and Secretary-Treasurer, respective-

ly, during the March term of the College.

AUCTION MARKETS HANDLE
RECORD VOLUME IN 1958

KANSAS CITY, Mo.—The nation’s live-
stock markets handled a combined total
of more than 108 million head during
1958, according to salable receipt totals
compiled by Livestock Market Founda-
tion, independent statistical and industry
research agency of the National Associ-
ation of Livestock Auction Markets.

The Foundation’s industry-wide tabu-
lations, based on data from federal and
state governmental agencies and addi-
tional statistical information from re-
liable private sources, show that com-
bined total volume of both auctions and
private treaty markets was 2.5 per cent
over the 106 million head sold by all
American markets during the previous
year 1957.

The all-markets totals for 1958: 38,122, -
828 cattle, 17,555,533 calves, 39,599 861
hogs, and 12,704,059 sheep and lambs.
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Especially significant in the annual
volume tabluations is the continuing
gains of the nation’s expanding livestock
auction market industry. Percentage-
wise, the more than 2,300 high bid marts
over the nation handled 57 percent of
all animals consigned to all markets—
a gain of approximately 4 percent over
the preceding year. The auction mar-
kets during 1958 sold a total of more
than 62,500,000 head of cattle, calves,
hogs, sheep and lambs compared to a
lesser 56,000,000 head for 1957—a sub-
stantial increase of 11 percent.

Popularity of the auction method of
selling livestock at market was empha-
sized by dwindling private treaty mar-
ket volume during the past year. While
the auctions registered gains in volume
over 1957, private treaty market sales
of all species were off from the previous
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year with total volume declining 7 per-
cent during the 12-month span.

Livestock auction markets handled 68
percent of the total cattle and calves
consigned to all markets during 1958, a
gain of 5 per cent over 1957. Sixty per-
cent of all cattle was sold by auction
and 85 per cent of the calves also were
handled by the high bid system mar-
kets.

During 1958, the auction markets
showed a 5 percent increase in cattle,
a 7 percent increase in calf receipts, and
also scored gains in hogs and sheep.

Private treaty markets, though slip-
ping in volume, continued to hold a per-
centage edge in hog and sheep receipts.
Tabulations show that central markets
handled 55 percent of the hogs, 52 per-
cent of the sheep and lambs. These per-
centages were off, however, from 1957
when they sold 59 percent of the hogs
and 54 percent of the sheep consigned to
all markets.

Heaviest marketings of cattle, calves

F XION;

AUCTIONEERS

and sheep and lambs were registered
during September and October. Swine
consignments were largest during Octo-
ber and December.

Lightest runs of cattle, calves, sheep
and lambs came during February, and
hog receipts were at their lowest monthly
total 1n July.

Pace-setter of the nation’s more than
2300 auction markets was Norfolk Live-
stock Sales Co., Norfolk, Neb., which
handled a new record volume of 415,015
head of livestock for a gain of 27 percent
over the previous year. The Norfolk
firm is the nation’s largest livestock auc-
tion market and also is the No. 1 auc-
tion market in the country in hog volume.
Its salable receipts of swine totaled 260,-
000 head in 1958, compared to 204,000
for the previous year — a gain of 26
percent. Total dollar volume of the
Nebraska market was $38,500,000 in 1958
—compared to $31,000,000 for the previ-
ous year.

Amarillo Livestock Auction, Amarillo,

Promotional Items

NEW: Attractive Bumper Strips, advertising the Auction method

of selling.

LAPEL BUTTONS:
Jewelry.

35¢ ea., 3 for $1.00

“Dress Up” with this distinguished piece of

$2.50 each

INSIGNIA CUTS: Add distinction to your cards, letterheads and

advertising.

$2.50 each

DECALS—3 color, reversible, closing out @ $25c¢ each.
All Items Sent Postpaid

Send your order with remittance to

THE AUCTIONEER |
803 So. Columbia St., Frankfort, Indiana
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Tex., the world’s largest cattle auction
market, sold a total of 266,373 cattle
and calves during 1958, compared to
216,075 head 1In 1957 — a gain of 23 per-
cent. The Amarillo market’s dollar vol-
ume climbed from $20,000,000 in 1957
to nearly $37,000,000 in 1958.

Another national auction market lead-
er, Mills County Commission Co., Gold-
thwaite, Tex., moved a total of 401,928
head of sheep and goats during 1958
for a gain of approximately 5 percent
over their 1957 volume of 383,647 head.
The annual dollar volume of the nation’s
leading sheep auction climbed from
$3,826,446 in 1957 to $4,119,287 in 1958.

Indian Relics Sold
In New York Auction

One of the largest collections of Indian
relics ever offered was sold at auction,
May 2, near Jamestown, New York. This
was the collection of the late Orry Heath
which was sold along with some 8.000
other items in liquidating the estate.

The collection was purchased by Mr.
and Mrs. Ralph W. Taylor, Lakewood,
N. Y., for presentation to the Chautauqua
County Historical Center, Westfield, N.Y.
Some 3,000 items, including arrow heads,
spear heads, tools, various other arti-
facts, several books and clippings, was
sold intact as one lot. Mr. Heath had
collected the articles entirely in this
country and places where they were
found was completely indexed on hand
drawn maps made by him.

Four persons bid actively on the col-
lection but two dropped out early. An
Irving Indian was main competitor. The
latter was said to have been the son
of Chief Kennedy of the Senecas. It was
said that the collection was of special
interest to the Senecas as this was their
original home territory and many of the
items may well have been used by their
forebearers.

Frank O. Seymour, NAA member of
Mayville, N. Y., was the auctioneer who
conducted this enormous sale.

ACUTE PARENTITIS
We read where a surgeon says it will
soon be possible to stop and start a
human heart. Kids have been doing
that to parents for years.
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Nebraskans Hold 11th

Annual Convention

Auctioneers from throughout Nebraska,
with their wives, started gathering early
at the Evans Hotel in Columbus for the
Eleventh Annual Convention of the Ne-
braska Auctioneers Association, May
3rd. In fact several came the night
before and all stayed until the close
of the activities.

The day was filled with interest—
a Board of Directors meeting being the
first official act on the program. This
was at 10:00 A.M. President Dick Kane
called the meeting to order at 10:30 and
introduced Milton Wagner, Mayor of
Columbus, who welcomed the conven-
tioneers to his City. Response was given
by Col. Dick Grubaugh, David City,
Nebraska.

Following the report of the Secretary
and Treasurer by Col. John Thor, all
auctioneers and guests introduced them-
selves and the meeting was adjourned
for the noon meal.

The afternoon program got underway
with the introduction of the Convention
Chairman, Col. W. V. “Bus’”’ Emrich of
Norfolk. Col. Henry Buss, Columbus, first
President of the organization, reviewed
the progress from the time of its incep-
tion down to the present date. Col. John
Ryan, Greeley, popular and witty bach-
elor auctioneer, was the next speaker
using as his subject, ‘“My Profession.”’
Col. Bernie Hart, Frankfort, Ind., spoke
on the importance of the National Auc-
tiloneers Association.

Col. Cecil Emrich, Norfolk, described
the Packers and Stockyards Act as it
applies to Livestock Auction Markets,
mentioned vertical integration and
pointed out that the Auction Market is
the last bulwark of competitive livestock
marketing with emphasis on service by
the markets and the use of the best
auctioneers available even though they
may cost more.

A member of the State Department
of Roads, Mr. Fred Gardener, spoke re-
garding Eminent Domain and its effect
on real estate prices. Col. Ernie Weller,
Atkinson, conducted a brief Memorial
Service for those members who had
passed away during the year.

Dale Hanna, York, presided over a
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panel discussion using the subject, “"How
can we avoid conflicting dates on farm
sales.” A Question Box period was also
held.

In the business meeting it was voted
to subscribe a fund to the National Cow-
boy Hall of Fame in honor of the late
Col. T. D. Preece, a pioneer of the
State and an active and successful auc-
tioneer until his death at the age of 90
years.

New President for 1959-60 is Col. Bus
Emrich, Norfolk, and Col. Donald D.
7Zicht of the same address will serve as
Secretary-Treasurer.

A banquet was held in the evening with

Col. Jim Martin, Chappell, serving as
toastmaster. Entertainment was pro-
vided by the musical talented Pat McGill
family of Wisner, and Everett Conover,
Colorado Springs, Colo., gave the address
of the evening, entitled, ‘‘Stop, Look and
Listen.”

Rare Americana Sold

LONDON — A sixteenth-century first
edition of Jacques Cartier’s ‘‘Shorte and
Briefe Narration’” of his first two voy-
ages to Canada was sold at auction here
for £ 4,200 ($11,760).

Printed in London in 1580 from a trans-
lation by John Florio, the account of
Cartier’s explorations of the St. Lawrence

River between 1534 and 1537 brought the
top price in a sale of 222 items classified
as Americana. It was bought by the
old British book firm of Henry Stevens.

The auction was arranged by Sotheby’s
sales rooms to coincide with the pres-
ence of about fifty members of the
Grolier Club of New York, an association
of book-lovers that 1is celebrating 1its
seventy-fifth anniversary in London. The
sale realized a total of £ 25,980 ($72,744).

The second highest price of £ 3,400
($9,520) was paid for a seven-inch ter-
restial globe, made sometime before
1533.

Huge Diamond
Fetches $27.000

STOCKHOLD, Sweden — One of the
world’s largest diamonds was sold at
auction for 139,100 crowns $(27,100). EX-
perts believe the diamond once was a
crown jewel of the Russian Czars.

A Stockholm art firm sold the diamond
for Ragnar Aschberg, Swedish business-
man who bought it from a Russian noble
fugitive after the revolution in 1917.

Modern gadgets are wonderful. In the
old days we were always having to pull
the burned toast out of the toaster. Now
the burned toast pops up automatically.

MISSING?

THE AUCTIONEER cannot follow you if your new address is

missing from our files. If you plan to move soon, send your

change of address today!
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HIGHWAYS TO HEAVEN—Although Colorado is one of the ruggedest of mountain
states, broad, paved highways lead across the mountains in every area of the state.
This view shows one of the nation’s most famous highways, Trail Ridge Road, through
Rocky Mountain National Park. Each year, nearly 1% million visitors travel this
route between Estes Park and Grand Lake. It is the nation’s highest continuous
highway, soaring continuously above 11,000 feet for some 12 miles. Colorado Public
Relations Dept. Photo.
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HIGH COUNTRY FISHING—Long known for fabulous trout fishing, most Colorado
waters are easily accessible to the occasional fisherman as well as the most ardent
fly enthusiast. More than 1,000,000 pounds of trout will be planted in the state’s
4000 miles of trout streams and hundreds of lakes during 1959. Colorado Game and
Fish Dept. photo by George Andrews.

21



IN UNITY THERE

IS STRENGTH

Don’t Pity Yourselt
Help Yourselt

By COL. B. G. COATS

Many times it is easier to sit back and
let the other fellow do it or let the world
roll merrily along. It just seems to be
human nature to take the road of least
resistance, rather than do something
about it.

This is not the attitude that has made
for so much progress 1n recent years
in the auctioneering profession. This 1is
not the attitude that makes more
and more people liquidate their holdings
by way of the public auction sale. Com-
placency and self pity, when things are
not as we would like them i1s no way
to promote our profession and our busi-
ness.

Every Auctioneer is or should be
up in the job he is doing. That is the
most important thing. However, in order
to do the job a little better there are
many things Auctioneers can do to help.

Be sure that you and your fellow Auc-
tioneers are regularly receiving the
magazine of your profession. That all
are members of their state and national
Associations. Help yourself and your pro-
fession by doing or trying to do some-
thing that will make for better Auc-
tioneers and better auction sales. At
the same time it helps focus attention
by the public on the Auctioneering pro-
fession—it is a means of promotion.

Attend meetings when ever and where
ever they are. Be a part of the profes-
sion that you have chosen. In the eyes
of the public you are a show window
and by your initiative you can turn the
spotlight and the public on the best
of your creative efforts. Most Auc-
tioneers realize all of these things and
many more play a very important part
in the profession. They are fully aware
that if new interest is to be inspired they
make it their business to be present
at all occasions where their interest 1s
advanced. By so doing they not only help
to promote their profession but they will
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find that they are opening up new
avenues of revenue for themselves.

Every Auctioneer wants to progress.
He looks forward to every sale being
better and better but he must be pre-
pared to make that sale better. Don't
feel sorry for yourself if the other fel-
low races ahead of you. Examine your-
self and you will no doubt find that the
fellow who is racing ahead of you always
attends his national convention, 1s an
active member of his state association.
He is putting into practice what he has
learned from others. His education 1s
being constantly improved upon. He 1is
helping himself.

Come July 16, 17 and 18, hundreds
of Auctioneers, their wives and families
will converge upon Denver, Colorado.
There to help themselves in their thirst
for knowledge of their profession. Hun-
gry to better themselves and advance
their profession. The Auctioneer who
stays home and imposes self pity had
better start looking some where else if
he is dependent upon Auctioneering as
a livelihood. The Auctioneers of the
United States are on the march as never
before and you will see for yourself
when you gaze upon the faces of hun-
dreds from all parts of the country as-
sembled in national convention for three<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>