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Why Lose Out on the \

BIG PROMOTIONS...

Profitable deals won’t wait for anyone. They must be cashed in on fast. . .
_ orthey’re usually gone. But you don’t have to pass up promotions because
_ you lack the finances or facilities. Do as so many of your fellow auction-

. eers are doing. Turn over your leads to us for negotiating mutually

| profitable arrangements. You’ll expand your operation. . .and your income!

There’s no work on your part. Just telephone us, at our expense, |
whenever you hear of a plant or commercial enterprise that has ceased |
operation or is up for sale. Give us full particulars. We’ll purchase the
| plant or sign it up for an auction sale...and pay you well for your lead.

. Our service is at your service!

LEAD$ MEAN DEALS LET'S WORK TOGETHER!

cH|0AGo 0FFIOE * WE MAKE CAPITAL OF IDLE ASSETS DETROIT orrlcE

CYWINTERNITZ £ CO. | 'bank big.
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38 S. Dearborn St.
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Year Now In Progress

Offers Many Challenges

By JOHN L. CUMMINS

Now that the vacation season is about
over our children are back in school,
and the N. A.A. Convention is in the
records, it is time to get back to work
and to start making plans for the trip
to Philadelphia next year.

Again I want to thank the fine auc-
tioneers of the states of Washington,
Idaho and Montana for having one of
the best conventions I have ever attend-
ed. It was informative, educational and
entertaining. The kindness and hospital-
ity shown the guest was excellent. Those
who were not able to attend certainly
missed a real good convention. I also
want to thank all those who sent me
congratulatory messages. You are very
kind and I appreciate it very much.

I have received several communica-
tions by letier and telephone, from peo-
p'e who attended the convention wanting

John L. Cummins, Cynthiana, Ky., (right) is being congratulated upon his election

to know what really took place on Sat-
urday afternoon at the Business Ses-
sion. They said there was considerable
confusion and they were not able to
keep up with the procedings. I am not
able, from memory, to answer their
questions, and would suggest that if they
write to the secretary’s office at Frank-
fort, Indiana, and ask for a copy of
the minutes of that meeting, I am sure
they would receive a copy. However, I
do remember that most, if not all, votes
by the convention were by large ma-
jorities. When the convention, in a Dem-
ocratic way, after much debate and con-
sideration, votes, then in my opinion
that settles the issue.

Those who heard or read my accept-
ance speech know that my aim and de-
sire is to promote the auctioning pro-
fession through the entire nation. That

to the highest office in the National Auctioneers Asscciation by two fellow Kentuckians.
These two are Mrs. Adrian Atherton and Adrian Atherton, Secretary-Treasurer and
President, respectively, of the Kentucky Auctioneers Association. The Athertons live

at Hodgenville, Ky.



IN UNITY THERE

IS STRENGTH

I intend to do as far as I am able. I
do not intend as your president to tell
any state organization what to do or
not do. I think that is a matter for each
state to take care of as they should
know what they want and what is best
for them. As I recall, I think this policy
was agreed on at the Cincinnati Con-
vention. Anyway, that is my policy and
I hope it is the policy of the other offi-
cers and directors.

If we are to succeed in the N. A. A.
we must all work together, there is
strength in unity, ‘“United we stand, di-
vided we fall.” So let’s all get to work
on building a bigger and, if possible, a
better N. A. A.

I again call on all members to sup-
port your association and it’s directors
and officers, not for their good, but for
the good of yourselves and your pro-
fession.

New Service Adopted

For NAA Membership

By Bernard Hart

Recognizing the almost universal need
for a modern retirement and financial
planning program, your Board of Direc-
tors has adopted for members the N.A.A.
Variable Retirement Program.

The plan is much like those enjoyed
by officers of large businesses and cor-
porations. Its design is not unique, how-
ever, the availability of such a plan for
Association members is unique.

The plan selected is quite flexible and
can be adopted to meet the needs of
each individual, during both his working
and retirement years. Its principal feat-
ure is a combination of a ‘‘fixed dollar”
low side hedge with a ‘“variable dollar”
inflation hedge. The fixed dollars are in-
vested in life insurance or annuities; the
equity dollars in a ‘“no load” mutual
fund. Also incorporated are optional
features which protect the plan against
disability nad premature death.

An important feature is a pension
option, which guarantees the rates at
which an eventual retirement annuity
can be purchased. This enables the par-
ticipant, if he desires, to use his equity
fund to purchase a lifetime annuity at
rates in effect when he enters the plan.
Annuity rates have risen appreciably
over the past few years. If this trend
were to continue, this option could prove
most valuable.

The N.A.A. plan is convenient and

economical. A single check each month
is sent to the custodian bank which then
allocates the proper amounts to the fixed
and variable investments. Custodial fees
are low and are paid by the insurance
company and the stock funds. Because
of the “no load” fund, most participants
save the 8%2% sales charge of load funds.
Rates for the fixed dollar benefits are
lower then those available to individ-
uals.

Because of the flexible nature of the
plan and the many options available to
each member, enrollment must be car-
ried out on an individual basis. The firm
of Lubin-Jones, Inc., 327 South LaSalle
Street, Chicago, Illinois, with affiliated
offices throughout the country, will per-
form this function. More information will
be coming to you through the mail.

We also wish to mention that speakers
are available to present the program at
State meetings. Regional officers can ar-
range for a speaker by contacting Ber-
nard Hart, Secretary of N.A.A., or by
P_rriting directly to the above-mentioned
irm.

God crea.ed man with two ends, one to
sit on and one to think with. His progress
or lack of it depends on which end he
uses most . . . just one more example of
“Heads you win, tails you lose.”
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Louis J. Marion To

Form His Own Co.

Louis J. Marion, President of Parke-
Bernet Galleries since 1963 and a director
since 1946, after steering Parke-Bernet
successfully through the first season of
its affiliation with Sotheby’s will resign
as president on September 1 to form his
own firm of appraisers. At the request of
Parke-Bernet, he will remain on the
Board of Directors of the Galleries and
will work in close collaboration with
them. A further announcement naming
Mr. Marion’s successor as president 1s
expected early in the Fall.

For many years Louis J. Marion has
been regarded as one of the leading ap-
praisers in America. Apart from his
knowledge of painting and other works of
art, he is an authority on precious stones
and sold the four greatest collections of
Jewelry to appear on the market in our
time. He also auctioned the highest-pric-
ed painting ever sold — Rembrandt’s
“Aristotle Contemplating the Bust of
Homer’’, which realized a still-unbroken
world record of $2,320,000 in the Erickson
sale. During his forty years at Parke, Mr.
Marion has participated in the appraisal
and dispersal of many famous collections
including the Rovensky jewels (including
a $385,000 diamond necklace), the $2,000,-
000 Thelma Chrysler Foy collections of
fine art and jewelry, and the May Bonfils
Stanton jewelry which included the $350,-
000 “Idol’s Eye” diamond. Most recently
he sold the jewelry collection of Mrs. A.
Hamilton Rice which brought a world
record $1,341,550. He also auctioned the
Georges Lurcy Impressionist pictures
($1,708,500) and the Lillian S. Timken col-
lection of $1,095,460.

Mr. Marion’s new firm, Louis J. Ma-
rion Associates, Inc., will be located at
790 Madison Avenue and will work in
close cooperation with Parke-Bernet Gal-
leries. It is expected that the two firms
will be able to provide an unsurpassed
appraisal service in the fields of fine
arts, jewelry and real estate, and for
other important properties. Mr. Marion
will be joined by Maurice F. O’Connell as
Secretary - Treasurer and Theodore J.
Muldoon as Vice-President. Mr. Muldoon
has been with Parke-Bernet and its pre-

LOUIS J. MARION

decessors for thirty-five years, specializ-
ing largely in the appraisal of personal
property. Mr. O’Connell, a real estate ap-
praiser and lawyer by profession, was
Principal Appraiser of the United States
Internal Revenue Valuation Division from
1935 to 1963 and since 1963 has been Su-
pervisor-Appraicer (Real Estate District)
of the Morgan Guaranty Trust Company
of New York.

Parke-Bernet Galleries announced at
the same time that Mr. John L. Marion
who is remaining with the firm has been
named a member of the Board of Parke-
Bernet.

Large Auto Auction

A record number of 1,726 automobiles
were registered for the 20th Anniversary
Sale of the Manheim Auto Auction, Man-
heim, Pa., Sept. 9 and 10. Of this num-
ber, 75% were sold.

The Manheim auction is advertised as
the nation’s largest wholesale auto auc-
tion. They are active in asscciation work
as well as in promoting their own busi-
ness. It was a film, picturing actual op-
eration of the auction, that was presented
at the 1965 National Convention.
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Let’s Build Public Respect

By John A. Overton

Anybody can complain, anyone can
criticize, but there are many more of
those than the few that shoulder the
burden, do the work and help elevate
their profession for the benefit of all
members.

We just had an antique dealer in from
Texas for whom we conducted an an-
tique auction about one year ago. This
dealer was bitter, and justfully so, be-
cause of an auction conducted by anoth-
er auctioneer in his locality. This man
(not a member of the N.A.A.) charged
him the same fee which we had charged
the year before but he didn’t give the
service we did. Instead of a nice bro-
chure with actual photographs, he used
a flyer such as you’d use on a farm or
small equipment sale.

He had an open house for only two
hours instead of one day. He had eight
people at the auction to help instead
of thirteen. This dealer’s cost on the
auction we held last year was $13,000.00
and we sold it for $21,900.00. His cost
this year was $11,900.00 and he was
proud of it because he had a little high-
er quality merchandise than last year.
The gross sale was $13,100.00, so after
deducting 25% from that, the only one

that made any money was the auction-
eer.

So, after cutting expenses to the bone
he ended up netting less than the year
before. He only had 223 people sign the
registration book and the year before
we had 716 sign. Any auctioneer could
have made himself a yearly sale there,
netting $1500.00 to $2000.00 for two days
work and less than one week’s work
for two setup men.

I'm only glad that he didn’t belong
to the N.A.A. Needless to say, I’ll have
the next auction for this dealer and
he’ll be happy and we’ll get enough ad-
vertising out to pull 500 to 800 people
and they will pay twice as much on the
average as will a crowd of 200 where
you're selling $15,000.00 to $25,000.00
worth of antiques.

For example, last year we had two
French Curio Cabinets which, of course,
I sold choice. One bidder took one, the
next to the last bidder took the other.
They, of course, didn’t realize that they
were bidding against each other for
the same cabinet and both were happy
and they brought $344.00 each. At this
year’s sale he had two of similar qual-
ity. They sold them one at a time. The
first one brought $180.00 and the sec-
ond $155.00. It will take a couple of
years to bring the market back to where
it was and should be.

One always feels badly when you have
to turn down a sale for an old customer
and then it turns out badly. If he had
been shopping for price or something
then you wouldn’t feel so badly but I
couldn’t handle the sale at the time he
wanted to have it because of a previous
commitment.

Let’s build the auction way of selling
by advertising properly and having a
satisfied customer instead of a dissatis-
fied one, who thinks the auction method
of selling is no good because an auc-
tioneer (so called) had a poor sale.

Let’s build the profession, always by
word, by deed, by personal habits and
manners. Let’s get the public to respect
the name ‘“‘Auctioneer.”
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Illinois Auctioneers
Plan Gala Convention
By WILLIAM L. GAULE

The Illinois State Auctioneers Execu-
tive Board has announced plans for a
convention on October 30 and 31. Col.
George Cravens of Williamsville, will
serve as the Fall Convention Chairman.

The Convention will be held at the
Leland Hotel in Springfield, Illinois.

A Fun Auction has been planned for
the Saturday Night Entertainment. Each
Auctioneer has been asked to bring some-
thing to be sold. In addition to the Fun
Auction there have been other activities
scheduled along with a dinner. The en-
tertamment group known as the EASY
’s”” have been engaged to perform.
Headlmmg this group is Don Erickson,
a former Major League Pitcher turned
Entertainer.

The Sunday program will be highlight-
ed by several outstanding speakers, one
of which will be a National Auctioneers
Association Officer.. We will also have a
report on Legislation proposed this year
by Rep. Frey on Real Estate License and
a report on the Internal Revenue Law on
the responsibilty of Auctioneers to col-
lect tax on some items sold at Public
auction.

We are planning on spending some time
in discussion and planning of the propos-
ed 1967 National Auctioneers Convention
which will be held in Chicago. We also
will bring up before the membership
again the motion proposed to raise mem-
bership dues.

Accomodations are available at the
Leland and other Hotels and Motels in
the Springfield area. While you are in
Springfield, you might want to take the
opportunity of visiting the Lincoln Shrines
before you return home. Plan and come
to the convention on October 30 and 31,
and bring along the entiree family as this
is a family affair.

A gold digger is a girl who hates pov-
erty worse than sin.

C. O.qurich Honored
By Trade Association

KANSAS CITY, Mo. — A number of
industry leaders were recognized for
their accomplishments and efforts in ad-
vancement of competitive livestock mar-
keting at the awards banquet conclud-
ing the 8th annual Livestock Marketing
Congress in Kansas City.

C. O. Emrich, Norfolk, Nebr., was
named to the Hall of Honor by the Cer-
tified Livestock Markets Foundation.
Emrich is vice-chairman of the Nation-
al Livesteck & Meat Board and as a
livestock marketman is recognized as
one of the most progressive in livestock
merchandising by auction.

Hayden Timmons, Frankfort, Ky., and
Patrick H. Brown, Lansing, Mich., were
presented plaques in recognition of their
accomplishments in state-wide endeav-
ors improving the livestock economy.
Timmons is executive director of the
Kentucky Commission on Agriculture.
Brown is general manager of the Live-
stock Improvement Association of Mich-
igan.

A resolution was read commending
five speakers at the Congress for their
contributions to ‘“‘Cattle Industry Unity
in Market Development.” These were
Brooks Keogh, president, American Na-
tional Cattlemen’s Assn.; Robert H. Ray,
president, National Livestock Feeders
Assn.; James B. Nance, chairman, Na-
tional Livestock & Meat Board; Jay B.
Dillingham, president, Kansas City
Stock Yards; and W. H. Hodges,
president, Certified Livestock Market
Assn.

Carl L. Carlson, Commerce Trust Com-
pany, was banquet speaker.

WHAT DO YOU SAY?

Five most important words:
I am proud of you.

Four most important words:
What is your opinion?

Three most important words:
If you please .

Two most important words:
Thank you.

Least important word:
L
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THE LADIES AUXILIARY

Dear Friends,

Anohter convention is now history and
how anxious I've been for “The Auction-
eer’”’ to arrive so I can read all about it.

I would like to congratulate the offi-
cers for 6366 whoever, they are, and
wish for them a successful and happy
year.

You don’t know how much I missed be-
ing there with you! After attending fif-
teen conventions I missed seeing our
“convention friends’’.

I do want to thank you girls for all the
nice letters the past year and do hope
I haven’t missed answering any of them.
I’'m always delighted to hear from all of
you, so do write me again if you find a
spare minute.

We’'ve had a cool, wet summer in our
part of Illinois and the lawns and flowers
are beautiful. Sure feels like Fall today,
tho, and I'm not ready for that. Winter
comes too soon after Fall and then we’ll
be shut indoors again.

Last Fall and Winter I worked in our
local Bank while one of the regular girls
was ill. I enjoyed it immensely but was
glad when she was able to come back
to work April 1. I guess after 25 years of
just being a housewife I wasn’t ‘“‘geared”
to holding down two jobs.

The girls are all married and only
Sally lives here. She is teaching in Avon
High. Nancy is starting her Senior year
at Bradley University in Peoria this
week. How time flies. How empty is this
big house that seemed so full once.

Until we meet again and I'm sure we
will, I am:

Sincerely,

Ruth Marks
Abingdon, Illinois

Future Auctioneer

Mr. and Mrs. Forrest Mendenhall, High
Point, N. C., announce the birth of a son,
born August 23. The future auctioneer has
been named Wayne and it would seem
his future profession is practicially as-
sured.

His father is co-owner of the High Point

Auto Auction and of the Mendenhall
School of Auctioneering, as well as be-
ing one of the best known auctioneers in
the eastern part of the United States.
Our congratulations to this new arrival
and best wishes for his future success.

An Open Letter To

Auctioneers’ Wives

By BETTY WOOLEY, Little Rock, Ark.

Brad and I were joined in the Auction
business in August, 1950, just as he had
gotten out of Auction school. In Novem-
ber we were married. I had never been
to an Auction and all T knew about the
business was what I learned from lis-
tening to Speed Riggs on the radio and
I do not smoke.

Our first Auction was early in Septem-
ber and I was a spectator. It lasted about
two hours, gross sale was about $400.00
on the long side. After costs and labor it
was so short it could not be measured.
He later asked what I thought about the
Auction business (that crowd was good).
What do you say to the young man with
lots of energy and an idea? This also
was the young man I was to marry in
two months. He had his first auction, his
income was minus. I told him that he
had an interesting situation. He would
not let me get out of it that easy and
pressed on. No, he asked, I mean what
do you think of the Auction as a profes-
sion for us? I must say I did squirm a
bit but answered him bravely with, “If
you like it and think iit will work out I'll
help all I can.” Needless to say we start-
ed. I started helping as one of three
change makers at Auctions and worked
up to clerk and janitor.

Since we no longer live in the city
where we started, both sets of grand-
parents are no longer sitter conveniences.
Therefore, I stay home with the three
children and try to be mother and Auc-
tioneer’s wife. I help in the Auction busi-
ness in other ways. The experience I did
get by working with him has enabled me
to now, I hope, cope with the Auctioneer.
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The first step toward helping your hus-
band in the Auction business is to be in-
terested. I cannot imagine anyone not
being intereted in an Auction. There are
bound to be times when you may have
to pretend a little. The kids have the
mumps, measles and the other has sym-
pathy pains and you may find it hard to
be overly interested at an early hour as
our Auctioneer usually leaves for sale.
The next step is really for the both of
you. Your image and your husbands im-
age as professional people are important
Both of you can be well coordinated in
your dress. No matter where you live,
Western, Eastern, Southern or Far
North, be discreet and in general taste
with the people you deal with. Please
wear no Fur while selling on the wagon.
No Smocks at the Manufacturing Plant
Auction.

Another way or step to learn and help
is by going to the NAA Convenitons. You
will always hear things talked about that
he doesn’t and you can put them toget-
her when you get home.

This could get to rambling so I will
end this short story by saying that I am
really and truly proud of the Auctioneer-
ing profession and strongly feel that any-
one connected with it can feel the same.
I guess what I’'m really trying to say is
that, I feel you must think of your hus-
bands profession as a professional. There
is a difference. He is a businessman. He
will feel your feeling and this is an aide
to him. You can also let everyone else
know about it too. Know that he is a Pro-
fessional Auction Businessman. See you
in Pennsylvania.

My Creed

To live each day as though I may never
see the morning come; to be strict with
myself, but patient and lenient with
others; to give the advantage, but never
to ask for it; to be kindly to all, but kind-
lier to the less fortunate; to respect all
honest employment; to remember always
that my life is made easier and better by
the service of others, and to be grateful.

To be tolerant and never arrogant; to
treat all men with equal courtesy; to be
true to my own in all things, to make as
much as I can of my strength and the
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day’s opportunity, and to meet disappoint-
ment without resentment.

To be friendly and helpful wherever
possible; to do, without display of temper
or of bitterness, all that fair conduct de-
mands; to keep my money free from cun-
ning or the shame of a hard bargain; to
govern my actions so that I may fear nei-
ther reproach nor misunderstanding nor
words of malice nor envy, and to main-
tain, at whatever temporary cost, my own
self-respect.

To keep faith with God, my fellowmen,
and my country. This is my creed and my
philosophy. I have failed it often, and
shall fail it many times again; but by
these teachings of my mother and my
father, I have lived to the best of my abil-
ity; laughed often, loved, suffered, griev-
ed, found consolation, and have prosper-
ed. By friendships I have been enriched
and the home I have builded has been

happy.
— Edgar A. Guest

The bigger a man’s head gets, the
easier it is to fill his shoes.

Tolerance is a suspicion that the other
fellow is right.

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION 1965-1966

President
Mrs. Walter S. Britten,
College Station, Texas

1st Vice President
Mrs. Wendell Ritchie, Marathon, lowa
2nd Vice President
Mrs. Dick Dewees, Prairie Village,
Kansas

Secretary-Treasurer
Mrs. Jim Messersmith, Jerome, ldaho
Historian
Mrs. Warren Collins, Jesup, lowa
Directors
(1968)
Mrs. Albert Rankin, Alger, Ohio
Mrs. Dick Brewer, Mt. Hope, Kansas
Mrs. Brad Wooley, Little Rock,
Arkansas
Mrs. V. K. Crowell, Oklahoma City,
Oklahoma
(1967)

Ruth Marks, Abingdon, lllinois
Bob Penfield, Bowman,
North Dakota
Don W. Standen,
North Ridgeville, Ohio

Mrs.
Mrs.

Mrs.

(1966)
Ernest C. Freund, Fond du Lac,
Wisconsin
David H. Tracy, Pavilion,
. New York
Clint Peterson, Webster City,
lowa

Mrs.
Mrs.
Mrs.




IN UNITY THERE

IS STRENGTH

As of the date of this writing, Septem-
ber 13th, the weather is wet. The trees
here on Mulberry Hill are looking green-
er than at any time this past summer but
as we are coming into October we will
soon be into our usual fall weather.

At present there are still many County
Fairs in progress as has been since the
last week in July. Our Ohio State Fair at
Columbus, had a record Livestock and
Farm Show attendance. The biggest at-
traction at our State and County Fairs
has been our Junior Fair Exhibitors,
mainly the 4H and F.F.A. boys and
girls. They have exhibited a wide selec-
tion of livestock with the livestock sales
bringing an all time high price. The top
champion steer in Ohio, at a County Fair,
sold for $5.50 per pound with very few
sold under $1.00 per pound. All exhibits
sold from top market price to 10 cents
over the market. This was also true in
barrows and lambs. Of course this has
given a lot of auctioneers a lot of ex-
citing work, even though these sales in
most cases were gratis.

So all in all, the auctioneers, exhibitors,
fair managers and buyers have helped
the youth achieve a great deal for their
respectivee clubs with enthusiasm for a
better calf, pig or lamb for next year.
They are laying down the background for
better farmers and feeders for tomorrow.

We have to, of course, look at the other
side of the story. There are buyers who
have to write off a loss. There are boys
and girls who exhibit that end up the
loser, with little or no profit to show for
their work. They are reluctant to try
again next year because they have failed
once. We hope that they will try again
with better success of course. As they
become adults and in the business of
farming and feeding they will time and
again have to face up to the problems of
where the beef, pork or mutton will sell

lLet’s Continue Our
Forward Progress

By COL. POP HESS
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and where to go to get the best in top
open market prices. This experience of
win or lose will be a well paid experi-
ence for the future.

Chio Farm and Livestock Auctioneers
are more than busy and have been run-
ning sales both day and night. Ohio far-
mers and livestock men seem to be in
good position with good crops, plenty of
late pastures. Feeder cattle, dairy cattle,
swine and sheep are getting good market
prices. General farm equipment sales are
having large attendances with prices be-
ing very good. All kinds are farm tools
are selling strong.

The September issue of ‘“The Auction-
eer’ has been on my desk for just a few
days and after looking through it one
realizes that the Nationanl Auctioneers
Association is in good condition and fig-
ures show us that it is growing. As of
convention time the membership is great-
er and financially we are stronger than
ever. By now, a month later our member-
ship is probably more and as the year
progresses it will be interesting to watch
the membership list grow.

We will make our mark in our World,
a united association for bigger auction
sales and better Auctioneers. Let’s make
our profession and business of auction-
eering more outstanding. Today the field
of auctioneering has become more noted
and many more businesses are using
auctioneers. Let’s continue expanding
and get bigger. As you read the October
issue of ““The Auctioneer’” say you are

proud to be an Auctioneer and in the Auc-
tion Sale Business.

By the way, let us hear from you, the
auctioneers, on what you are doing in
your home territory. Let’s get lots of in-
teresting data into this publication. Let
us know what is cooking and what you
have done that will be interesting to all
our readers.
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Many thanks for your letters and best
wishes that have come to me during the
past few months.

The door is always open at Mulberry
Hill. If passing by, drop in, and we’ll
chew the fat. We here in Ohio represent
a very busy state when it comes to auc-
tion sales and auctioneers.
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Advertising Agency

Samuzl L. Winternitz and Company of
Chicago, nationwide auctioneers, apprais-
ers, and liquidators, has announced the
appointment of W. B. Doner and Com-
pany, Chicago, to handle all advertising
for the company’s operations, effective
immediately.
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Memberships Processed
August 16 to September 15

Donald E. Perry, Missouri
Albert F. Cox, Missouri
Harry J. Hoynacki, New York
C. McFetridge, New York

E. F. Glascoe, North Carolina
Joseph L. Zieman, Michigan (Life)
Donald D. Day, Ohio

Robert Kiko, Ohio

Herbert A. Bambeck, Ohio
Robert E. Sigler, Ohio

Donald Mox, Ohio

Max F. Bixler, Oklahoma
Jim Gavin, Wisconsin

Andrew Jesse, Wisconsin
Lester Senty, Wisconsin
Bryan L. Swilley, Tennessee
Delmus Trent, Tennessee

Guy E. Freeman, Tennessee
L. Clyde White, Tennessee
George Copley, Tennessee
Leon Richardson, Tennessee
Buford Evans, Tennessee

H. Orville Davis, Massachusetts
Leonard Heidrick, Kansas
George R. Morse, Kansas
Donald A. Dain, Kansas
John G. Collins, Kansas
Victor W. Nash, California
Max Rouse, California

Philip E. Wells, Illinois
Harold Hilliard, Illinois

Duane Oberlin, Indiana

Walter J. Price, Indiana
Eugene Ridenour, Ohio
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Charles L. Furr, Virginia

H. H. Chambers, Virginia
William A. Parks, Tennessee
J. Robert Hood, Tennessee
Thomas Matthews, Maryland
*Joseph D. Kazmierzak, Indiana
Lynn Walters, Oregon
Faymond Kreves, CGhio

M. H. Calhoun, Ohio

Tom P. Whittaker, Vermont
Barr Harris, Maryland
George J. Wittstadt, Maryland
Ru:sell E. Clark, New Jersey
M. M. Malinowski, Wisconsin
Joe Hawkins, Tennessee
Wilson Woods, West Virginia
*Keith W. Fell, Kansas

Herman Rabe, Kansas

Bob L. Jessup, Kansas
Eugene R. Smith, Kansas
Benjamin D. Phillips, Kansas
Jehn D. Ulrich, Kansas
Normany Levy, Michigan
Thomas F. Wakefield, Indiana
Carl H. Shaw, Maine

Jerry C. Carvell, New Jersey
David Stenberg, South Dakota
Max Dean, Missouri

Ray Greij, North Dakota
Harold Ellingson, North Dakota
W. Hugh Ownby, Virginia
George H. Shields, Jr., Virginia
Floyd M. Dougherty, Michigan
Edward P. Gottscalk, Michigan
John P. Lewis, Tennessee
John Eskridge, Tennessee

H. C. Jessee, Tennessee
Waylan C. Dean, Tennessee
*Richard W. Bethea, Tennessee
E. C. Wheeler, Tennessee
William J. Blain, Chio

Stan Haworth, Virginia
Fairfield P. Day, Ohio

Jerry E. Brooks, Ontario

*C. J. Henson, Arkansas
Norman M. Adams, Illinois (Life)
Leonard Yoap, Wisconsin
John W. Reilly, Wisconsin
Meyer Gronik, Wisconsin
Jewett M. Fulkerson, Missouri
Joe Yates, Washington
Edward Potter, Oregon
Milton J. Wershow, California
Ralph D. Zimmerman, Maryland
Carl V. Stahl, Ohio

Bob Winton, Tennessee
John A. Overton, New Mexico
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*Tolbert A. Breed, Connecticut
“Robert Loshbaugh, Nebraska
*Dan Danner, Illinois

J. R. Koske, Florida

Harold Asbury, Indiana

Carl Tebo, Indiana

B. C. Mitchell, California
Edward J. Pekarovich, Illinois
Chris B. Dawson, OChio

S. J. Frey, Oregon

Orville M. Schroeder, Minnesota
Billy Hobbs, Tennessee

Russell D. Neely, Tennessee
Troy Olds, Tennessee

*James I. Pickering, Texas
Willis Groen, Washington

R. A. Mader, Wyoming

F. E. Fitzgerald, North Dakota
James R. Rife, Illinois

Jack R. Schuler, Illinois

*Anton Kuhle, South Dakota
Richard W. Stene, South Dakota
R. K. Pattin, Ohio

K. E. Bumgarner, Ohio

Forrest Witthar, Oregon

John L. Meyer, Michigan
Ronald Reed, New York
Dorald Babbitt, Minnesota
Wayne B. Dow, Maine

*Wendell C. Taggart, Iowa

Mike Bandy, Illinois

Henry L. Hachmeister, Illinois
Sigmond Shore, Illinois

Thomas E. Hays, Ontario
Kendall M. Pratt, Massachusetts
F. R. Alexander, North Carolina
W. B. Hall, Florida

James F. Bennett, Georgia

C. Garth Semple, Ohio

H. Earl Wright, Ohio
Herschel McKenzie, Indiana

J. M. Bloom, Kansas

*Max R. Hoffman, Kansas
Elwyn B. Bentley, Michigan
Charles O. Rainwater, Tennessee
Morris F. Fannon, Virginia
Dave Kessler, Ohio

Ray G. Houle, New Hampshire
Gale D. Copeland, Tennessee
James R. Robinson, North Carolina
*David Adams, Texas

Edward P. Gillespie, New Jersey
Bill Shackleford, Tennessee
William F. Wemmer, Ohio

Roy Sanch, Michigan

Johnny J. George, Georgia
W. F. Shepherd, Indiana

Elmer E. Galusha, Nebraska
Monroe Woods, Missouri

W. R. Cox, Virginia

James Kelly, Ohio

Emerson Lehman, Indiana
Thomas A. Graves, Kansas
Ted Augustine, Kansas

Jesse Scott, Jr., Kansas

Ralph E. Smith, Kansas
Joseph H. Boyce, Kansas
Bill Lamb, Kansas

*Mary Ricks, Indiana

Harry H. Hansbrough, Florida
*J. C. Reed, Kentucky

*Billy R. Arbaugh Kentucky
*Gary W. Liebau, Wisconsin
Glenn M. Dittmar, Michigan
Todd Roesch, Illinois

Bill Daniel, Tennessee

Max Puckett, Tennessee
William L. Suddarth, Tennessee
Frank Paczkowski, North Dakota
R. C. Westbrook, Wyoming
Earl S. Bliss, Illinois

Wilson Quick, Illinois

Frank N. Wine, West Virginia
*Charles B. Middleton, California
*Phillip L. Deremiah, Iowa
*Delmar J. Eilers, Nebraska
Samuel A. Mannis, California
*Joe H. Pareira, California
Cliff Mitchell, Minnesota
Wilbur S. Brock, West Virginia
Chester K. Bell, Wisconsin
Kenneth R. Atkinson, Oklahoma
Phil Neuenschwander, Indiana
J. Clint McClain, Sonth Carolina
Leonard R. Wilson, Florida
Francis Haley, South Dakota
W. Craig Lawing, North Carolina
“Fred G. Mock, North Carolina
Gene Navalesi, New Mexico
Lester Rosen, California

Frank Onischuk, Massachusetts
Joseph L. Horn, Florida
David H. Maxson, Ohio

Porter Nelson, North Dakota
Eugene Frederick, Illinois
Melvin Penning, Illinois
George W. Cravens, Illinois
Hugh H. James, Illinois

Lane R. Hyett, Illinois

Ernie Niemeyer, Indiana
*Joe Blake, Missouri

Richard Bagley, Ohio

William O. Coats, Michigan
Allan Woodward, Nebraska
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“Harold R. Seigel, Nebraska
Robert E. Williams, Nebraska
“John D. Arnold, Kansas
Richard Kiko, Ohio

Merlin Woodruff, Ohio
Gloria Frazee, New Jersey
E. M. Nelson, Massachusetts
Everett Yoap, Wisconsin
John W. Hicks, Tennessee
Grace Lichtensteiger, Indiana
Ross Every, Oregon

F. T. Mathews, Virginia

Ken Hurlburt, Alberta

Guy Sparks, Oregon

Leonard Hobson, Oklahoma
Edward Duren, Idaho
*Henry H. Bergen, Nebraska
“Bill Partlow, Iowa

*J. H. Shell, Missouri

(* indicates a new member)

Membership: The
Third Dimension

Every adult has two sides — personal
and occupational. But he adds another
when he involves himself in group ac-
tivities. This is the ‘“‘third dimension”
that rounds out his life and supplies the
interests and benefits that really make
it worth living.

Grewth in this sense is a sign of ma-
turity. When people are young, the ex-
citements of building a home and raising
a family more than make up for the rou-
tines and limited mobility which charac-
terize that stage in their careers. Friend-
ships carried over from school days or
gained in the new neighborhood generate
enough occasions to keep a young couple
on the go.

But every rung up the ladder to success
is a step away, both in time and perspec-
tive. Advancement takes its toll, often
exacting a loss in personal life for every
gain it confers. Social contacts wane in
significance and sometimes are resented
for the time they consume. The urge to
“talk shop’’ becomes harder to gratify:
as experts recognize, the more you know
about a subject, the smaller your audi-
ence.

Membership snaps the vicious spiral by
providing meaningful contacts and uses
for time outside the office. It opens new
doors for the locked-in executive, casts
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new light on the problems he copes with,
and identifies him with the more pro-
gressive, forward-looking element in his
business or profession. It means new and
lasting friendships founded on that strong
denominator, a common business inter-

est.

Thiis ‘‘third dimension’ also includes
broadening through travel. Conventions,
conferences and committee meetings of-
ten take a member to places he probably
would never have visited, other wise.
They combine the zest of historic or scen-
ic attraction with the pleasures of re-
union. No wonder attending conventions
is a major pastime on this continent!

There was a time when only the hus-
band could profit from this outlet. But
now the ladies’ program is as important
to such a couple as the business agenda.
Both spouses have something to look
forward to — something to savour to-
gether.

In short, the Third Dimension is the

perfect squelch to the blind, unpercep-
tive ‘“What is there in it for me?”

Auction Firm Opens

Milwaukee Office

Samuel L. Winternitz and Company,
Chicago-based industrial auctioneers, has
established a Wisconsin organization with
offices in Milwaukee. As announced
by Lester R. Winternitz, president,
the new organization will handle indus-
trial auctions, appraisals, and reorgani-
zations in Wisconsin and Minnesota.

Winternitz also announced two execu-
tive appointments in the firm’s Milwau-
kee and Detroit offices.

Douglas C. Steltz has been appointed
vice president and general manager of
the new Milwaukee organization. Steltz
was formerly associated with the Doug-
}@S Corporation, a Milwaukee auction
irm.

Edward E. Bilbruck has been appointed
vice president and general manager of
the Winternitz Detroit organization. A
veteran of 15 years with the company,
he previously worked in the firm’s Chi-
cago and Indianapolis offices. Bilbruck
succeeds the late Charles Ackerman.
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Reppert School

of Auctioneering

Pictured on the opposite page are the
members of the Reppert School of Auc-
tioneering, Decatur, Indiana, class of
July 26 to August 13, 1965. Identification
follows, reading from left to right in
each instance.

TOP ROW: Fred H. Schneider, York-
ville, Ill.; Herman J. Brodzenski, Canton,
O.; J. P. Morgan, Greensburg, Ind.;
George F. Brewer, Columbia Cross Roads
Pa.; Ted Stuban, Berwick, Pa.; Ralph
Gillette, Waynesfield, O.; Allen L. Per-
singer, Staunton, Va.; Lawrence M.
Range, Watsuga, Tenn.; Clinton A. Wolf,
Warren, O.; John R. Stovesand, Cedar
Hill. Mo.; Jack L. Decker, Bluffton, Ind.;
Thomas A. Kloss, Lancaster, Pa.; Craig
Hind, Toronto, Ont.; Wayno ‘““Tex’ Steu-
art, Tampa, Fla.; Rodney A. Wade, Gal-
loway, O.; Harry Heller, St. Petersburg,
Fla.:

THIRD ROW: Leslie L. Banghart,
South Bend, Ind.; Robert Logan Johnson,
Wayne City, Ill.; Denzil L. Clark, Wayne
City, Ill.; L. Robert Frame, Exton, Pa.;
Colby W. Furtick, Jr., North, S.C.; C. W.
“Bill” Huffstutler, Palmerdale, Afla.;
Larry K. Smeal, Clearfield, Pa.; Tommy
Smith, Tupelo, Miss.; N. Albert Bond, Or-
lando, Fla.; Bob W. Joseph, Dayton, O.;
Kenneth Rush, Kathleen, Ga.; Richard F.
Williams, Marion, O.; Iver Schmidt,
Houston, Tex.; William C. Freeland, Jr.,
Petersburg, Fla.; Larry Cellar, Gomer,
O.; Wesley D. Slaton, Lenoir City, Tenn.

SECOND ROW: Larry D. Martin,
Zanesville, Ind.; Albert J. Caron, Peters-
borough, N.H.; Walter E. Garman,
Waynesfield, O.; Charles E. Kuch, Ger-

mantown, O.; Steve Wills, Westport,
Ind.; Charles W. Chaudion, Cicero, Ind.;
Kenneth Michael, South Whitley, Ind.;
Richard Madison, Plainfield, Ill.; George
L.. Whitten, Blue Srings, Miss.; Ralph
H. Brown, Caledonia, Mich.; Marvin
Wall, Staley, N.C.; J. D. Longenecker,
Lancaster, Pa.; Joseph D. Kazmierzak,
Rolling Prairie, Ind.; Dean Baumgartner,
South Whitley, Ind.; Paul Shilling, Read-
ing, Mich.; Gerald E. Burke, Meshoppen,
Pa.; Edward Cash, Granite City, Ill.;
Elden Snyder, Elkhart, Ind.

FIRST ROW: Norman Detrick, North-
field, O.; Thomas M. Potts, Defiance,
O.; Richard W. Butler, Berkeley Springs,
W. Va.; Richard D. Meyers, Mishawaka,
Ind.; David Morris Fannon, Penning-
ton Gap, Va.; W. R. “Bob” Evette, Tay-
lors, S.C.; Richard L. Campbell, Belle-
fontaine, O.; John E. Dickey, Murphy,
N.C.; Joseph C. Ferrell, Mount Vernon,
O.; Russell Oxford, Marion, Ill.; Arthur
B. Staton, Owingsville, Ky.; Kenneth Uh-
rick, Decatur, Ind.; Garland Midden-
dorf, Jacksonville, Ill.; Sammy Lee
Ford, Mount Vernon, Ky.; Berton Fox,
Austin, Ind.; R. Thomas Jones, West
Winfield, N.Y.; Herbert Lane, Medora,
Ind.

IMMEDIATELY BEHIND INSTRUC-
TORS: (Miss) Mary Tessa Ricks, Ossian,
Ind.

INSTRUCTORS — PRESENT DAY OF
PICTURE: Gene Slagle, Marion, O.;
Homer Pollock, Delphos, O.; Roland
Reppert, M.D., Owner and President of
School; Q. R. Chaffee, Towanda, Pa.;
Clyde Wilson, Marion, O.; Henry Darn-
ell, Cynthiana, Ky.

Best time for a man to assert his au-
thority and let his wife know who’s boss
is the first time he gets up the courage.

LIVESTOCK AUCTION

For Sale - Trade or Lease — Terms

or flea market type operation.

Two sale barns with scales, more than 100 pens. Can be used
for general sales, furniture, antiques, automobiles, farm equipment

l OWNER, 12411 Radoyka Drive, Saratoga, Calif. Ph.: (408) 253-7131
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George Cravens, Williamsville, Ill., sold the furnishings from the old court house,
and one time State Capitol Builiding, in Springfield, Ill.,, August 14. Assisting is Dwight
Knollenberg, Mason City, IlI. -

The building has been bought back by the State of Illinois, from Sangamon County,
and will be restored as a museum. As would be expected, the auction attracted a lot of
interest and TV cameramen and Radio announcers made on the spot coverage. Prices
were very good, a former judge’s chair going for $63.00 and the total proceeds amounting
to seme $2,000 above expectations. |

Cols. Cravens and Knollenberg are active in the Illinois State Auctioneers Associa-
tion. Cravens is a Director and Chairman of the Fall Convention and Knollenberg is
Vice President.

s 222 - to give is that of offering convenient
RESPOHSIhlhtleS Of service for both parties.
. We are always charged with respon-
A LlVBStOCk Market sibilities of selling livestock as high as
By C. 0. “Ces” EMRICH, Norfolk, Nebr. we can for a consignor. However, in do-
P ’ ’ Ing so we must present that livestock in
What is the scope of responsibilities of a way that is appealing and convenient
an average Livestock Auction Market? for a buyer to buy. Therefore, sorting,
This depends a great deal on the type of and the manner in which we present this
an area a market represents and as to livestock, is very important.
whether this is an export or import area. We must offer a maximum in informa-
It might be of interest to cur readers to tion for both the selling and buying pub-
know what we consider are our reponsibi- lic threcugh daily market reports from
lities here at the Norfolk Livestock Sales our market. These reports must include
Company. accurate quotations from our own mar-
Cur first and foremost responsibility, of ket as well as from other markets in the
course, 1s that of providing fair prices area. They must also include quotations
for the livestock producers of our area on the market of related products such
and at the same time offering livestock as beef, pork, etc. It is the responsibility
for sale for the convenience of the buy- of the market also to use the proper com-
ers. The only way our market has of brid- munications media so that all interests
ging the gap between what a livestock have the opportunity of being advised.
producer would like to get for his live- We must offer consultation service to
stock and that which a buyer would like all customers and potential customers
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through personal contact with them on
their farms and ranches. This service
must include not only advice as to mar-
keting but also advice as to feeding, as
well as other problems. Another respon-
sibility that is of utmost importance is
that of support to 4-H and FFA groups,
as well as support to civic programs and
campaigns. For the most part. it goes
without saying that a market is as good
as the area in which it is situated, and
an area 1s as good as the market serving
it.

A market must also be of service to the
banks of an area and to all related in-
terests of the livestock industry. The
most important of these is the informa-
tion a market can give to the members
in the banking profession.

(Reprinted from Livestock Market

Weekly).

Mississippians Form
State Organization

Meeting in the Heidelburg Hotel in
Jackson, a group of Mississippi auction-
eers formed the Mississippi Auctioneers
Association. The meeting was held Sep-
tember 19.

J. L. Henderson, Gulfport, was selected
as the first President of the organization.
W. E. “Bill” Tinnin was elected Vice
President and Bennie Blount, Decatur,
was named Secretary-Treasurer.

The group decided to hold its next
meeting January 9, at the Ramada Inn in
Meridian. At this time a Constitution and
By-Laws will be offered for adoption and
a slate of Directors will be elected.

It was voted that membership in the
National Auctioneers Association would
be a state membership requirement. It
was also decided that all those becoming
members between now and the January
meeting would be considered as Charter
Members.

W. E. Tinnin was named Program
Chairman for the Meridian meeting.

Representing the National Auctioneers
Association at the organizational meet-
ing were Brad Wooley, Little Rock, Ark.,
and Bernard Hart, Frankfort, Ind.
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Helena Rubinstemn

Jewelry On Block

Over one hundred and fifty items from
the jewelry collection of the late cos-
metic empress, Helena Rubinstein, will
be auctioned at the Parke-Bernet Galler-
ies on Tuesday, October 12, following pub-
lic exhibition starting Thursday, October
7. The collection includes necklaces, pen-
dants, brooches, pins, bracelets, rings
and earrings. The unusual stones, the ui-
que settings and the exquisite workman-
ship in many of the pieces give the collec-
tion extraordinary appeal. “Madame Ru-
binstein’s jewelry is highly individual and
IS an expression of her personality. It
would intrigue any collector,” said a
spokesman for Parke-Bernet.

Madame Rubinstein was known to say
that she collected jewelry from birth.
Actually, her love for jewels began as a
small girl in Cracow, Poland, when her
grandmother gave her a necklace of tiny
seed pearls. At twelve years of age, she
received her first valuable jewels from
her grandmother, two antique enamel
bracelets set with white sapphires
which she wore long after she
had amassed a fortune and a vast num-
ber of more precious jewels. Each piece
she purchased held a special fascination
for her either because of its associations
or because of the character of a stone set-
tiing. She collected both antique and con-
temporary jewelry and her friends and
associates looked forward to seeing what
she would wear for a particular occasion.
Though she was rarely seen without a
large ring on each hand and with brace-
lets, earrings and a multiple-strand neck-
lace, she never seemed overdressed, and
wore with flair what few women, even
much taller than she, could have dis-
played with success. This may have been
partly due to her otherwise simple and
understated appearance: black hair
sleeked back into a chignon and clothes
beautifully tailored by Paris designers.
The only exception was on formal occa-
tions when she loved to emerge In ex-
quisitely beaded and bejeweled dresses
from her favorite couturiers, Balenciaga,
Dior and Yves St. Lourent. These clothes
and her distinctive jewelry were Mad-
ame Rubinstein’s signature.
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As Others See Auctions

EDITOR’S NOTE: The following article
has been published in a number of news-
papers with large circulations. We are
reprintnig it here in order that auction-
eers may know of the advice that is being
given to prospective customers. Being re-
printed in THE AUCTIONEER does not
make any of the answers ‘“official’’ nor
does this publication endorse the advice
given prospective customers.

If you're heading for a country auction
here are a few questions and answers
that will explain your rigihts — and help
you avoid the kind of trouble that art col-
lector Norton Simon faced in London re-
cently when he almost lost out on his bid
for ‘“Titus,” the 2-million-dollar Rem-
brandt:

Q—Do I have to have special signals
to bid at an auction?

A.—Certainly not. All you need to do is
raise your hand and state a price. If you
can manage it, get a front seat where you
can see and be seen by the auctioneer.

Q—Can I make a bid by mail?

A.—Certainly, if the auction allows bid-
ding by mail. In that event, a mail bid
has the same right as one made in per-
son. An attendant will insert it at the
proper place in the bidding.

Q.—Two people bid the same price at
the same time and neither will agree to
the auctioneer’s call to go higher. Who
wins?

A.—Neither. The bidding has to start
in all over again. |

Q.—The auctioneer annuonces a gen-
uine Oriental rug for sale. I bid on it and
win the bidding. After I bring it home,
an expert tells me it’s a domestic rug.
Can I get my money back?

A.—Yes. Misrepresentation is grounds
for repudiating a purchase.

Q.—I bake a bid on a chair, but change
my mind and so inform the auctioneer
before he calls ‘““Going, going, gone,”’ and
bangs his gavel to indicate a sale. Have
I bought the chair?

A.—No. A bid is just an offer to buy un-
til it’s accepted. You can withdraw a bid
any time while the bidding is still going
on.

Learning your rights, tho, is not the
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only way to prepare yourself. You can
come a-cropper in other ways as well.
Much of what is sold at auction these
days comes from large homes that are
being broken up because the owner has
died, is moving away, or is going into
smaller quarters. If that’s the case with
the auction you come across,- you may
discover a bargain or two that would fit
into your home.

But there are certain auctions, run by
sharp operators, where inferior pieces
that won’t sell in regular outlets are put
up. If you run into one of these, and
are careless, you may get hurt.

Here are some suggestions that can
help you avoid trouble:

1. If it’s at all possible, try to learn
about the auction in advance so you can
examine at leisure the items for sale
that seem interesting to you. If a catalog
is offered, by all means buy it.

If it’s furniture that you are looking at,
ask an attendant to turn the piece around,
take out the drawers, and otherwise help
you to examine it. Ask for the approxi-
mate price for this can give you a guide
to your bidding; the experts advise that
you should never go over 20 to 30 per cent
above this estimate.

If the piece is in need of repair, try to
locate an expert who will examine it with
an eye to calculating what the repair
bill will be.

2. At the sale itself don’t answer the
auctioneer’s call of a first bid. You
may be able to do even better if he
gets no response at that figure.

3. Look around you among the audience
for anyone who seems to be bidding on
a number of items without ever buying
anything. He may be a “shill”’ or “‘puf-
fer’’ in league with the auctioneer. Stay
out of bidding in which he takes part.

And finally — Have a maximum figure
in mind, and never let the enthusiasm of
the moment persuade you to go above it.

The trouble with being tolerant is that
people think you don’t understand the
problem.



IN UNITY THERE

IS STRENGTH

Auction Market Body
Adopts Proclamation

A proclamation of competitive lives-
tock marketing was adopted by the Cer-
tified Livestock Markets Association in
their Annual Meeting at Kansas City,
early in July.

The proclamation sets forth seven
points of emphasis under the adopted
banner of ‘“‘Progressive Livestock Mar-
keting — Aggressive Livestock Merchan-
dising.”

Text of the document reads:

“Strength and stability of the lives-
tock and meat industry rest in the
people engaged in it, with bold confidence
and faith in the basic principles of free,
competitive business enterprise.

“Growth and development of the ele-
ments of the industry make it the leader
in all agriculture on its record of ability
to produce and process meat high in food
Ealu-e for an expanding consuming mar-

et.

s lure and poteniial e in the

determination of its people to sell and
competitively merchandise their products
and services in the ways which build con-
fidence between those who comprise the
market and those who produce and mer-
chandise in it.

“NOW THEREFORE, the CERTIFIED
LIVESTOCK MARKETS, and their busi-
ness trade association of marketmen, re-
dedicate themselves with greater Initia-
tive and effort to the competitive lives-
tock marketing business in those terms of
merchandising which add greater values
to the livestock sold through the services
performed.

“FUURTHER, all CERTIFIED LIVE-
STOCK MARKETS express that dedica-
tion and effort in the competitive lives-
tock marketing businesses they own and
conduct in these points of ‘PROGRES-
SIVE LIVESTOCK MARKETING — —
AGGRESSIVE LIVESTOCK MERCHAN-
DISING’:

“l. Code of Business Standards Em-
phasis:

Positive recognition of the CERTIFIED
LIVESTOCK MARKET trade-mark which

reflects strict standards of integrity, fi-

Big ‘“‘Sidewalk Auction’ in progress at Truman Corners Shopping Center, Kansas
City, Mo. Auctioneers are students at the Missouri Auction School. Instructor in the
truck is Jack Reedy, Hampstead, Md., while Bill Halbert and Boyd Michael watch

proceedings from the ground.

These auctions have been highly successful to the merchants of Truman Corners
as well as the public. This is the 4th Annual Auction handled by the students and the

oth is already booked for next summer.
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nancial responsibility and fully disclosed
business methods throughout all market
operations and with the public, is made
the foremost part of the business.

2. Market Center Development:

Continuous improvement, expansion,
and maintenance of the facilities which:
incorporate efficiency of operation; ini-
tiate improved livestock handling prac-
tices; provide satisfying accomodations
for customers and the public; and con-
stitute it the focal point of news and
public information concerning timely
competitive prices for livestock, are plan-
ned and undertaken.

3. Trade Area Leadership:

Recognition and assertion of a business
position of leadership in the industrial,
educational and cultural development of
the entire trade area served are funda-
mental.

‘4. Customer Service Expansion:

Service — complete, satisfying service
— which denotes a positive, unselfish at-
titude of ‘what serves my customer best
serves the business’ — is the crux of the
competitive livestock market business.
Expansion of services which eliminate
guesswork, prevent any undue market
advantages, and contribute to the produc-
tive consummation of livestock sales and
purchases extend fully to sellers and
buyers alike.

“9. Confidence in a Competitive Price
E.conomy:

Conduct of all aspects of the business
in those ways by which it express-
es confidence in the competitive price
economy by which prices are determined
at the times and places where livestock
are sold and merchandised under fully
open, competitive conditions, is adopted
and applied.

‘6. Compelling Advertising:

Effective advertising must convey the
values returned through competitive live-
stock marketing, and the services ap-
plied, in its make-up and media employ-
ed to customers who sell and buy live-
stock.

“7. Establishment of Proper Govern-
ment Relations:

The public interest has created a role
of government in many levels which
find application to the competitive live-
stock market business. That role is nei-
ther one of the overpowering exercise of
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authority nor helpful assistance and ser-
vice. Mutual understanding between any
such agencies of government and each
market business of the scope and pur-
pose of the laws involved, the responsibil-
ities imposed, and reliance upon that
proper integrily involved in both re-
spects, is essential.”

Gigantic Auction Of
Farm Equipment

One of the large farm equipment auc-
tions of the season was the bankruptcy
sale of the Fayetteville (N. C.) Tractor
and Equipment Company. The entire sale
totalled approximately $400,000.

Included in the auction were 36 new
Ford tractors; 125 used tractors; 32 used
cars and trucks; 260 new farm imple-
ments, including five tobacco harves-
ters, plows, rotary hoes, mowers, chop-
pers, balers, corn pickers, irrigation pipe
and pumps.

Included in used equipment was 19 cot-
ton pickers; 22 combines; six corn pick-
ers and a variety of other farm imple-
ments and tools. Also sold were power
and hand shop tools, office equipment
and a large assortment of small items.
One lot of parts sold as a unit for $30,-
200.

Auctioneers were Ralph Horst, Marion,
Pa.; Clinton Garner, Denton, N.C., and
Johnnie Godley, Charlotte, N.C. Sale was
in charge of the Godley Auction Co.,
Charlotte, N.C.

Thoroughbreds Sell
For High Figures

The Thoroughbred business is sound if
money means anything.

Records fell again at the Keeneland
Summer Sales as 282 yearlings sold for
$5,068,300, an average of $17,973. The sale
topper was a Turn-To—Cosman filly that
brought $140,000.

At Hollywood Park, the third annual
yearling sale produced a gross of $456,700
as 98 lots were sold for an average of $4,-
660; and on July 22, there were 76 lots
sold in the horses of racing age division
for an average of $3,307.
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Conventions offer a splendid opportunity for renewing friendships. Here we see Col.
and Mrs. G. H. Shaw, (left) Alexandria, La., and National Secretary, Bernard Hart,
Frankfort, Ind. The trio are all former Iowans and the picture was snapped at the Texas

State Convention, last June.

Auction Method Stull
Best System To Sell

By BILLY WALKER, Ft. Smith, Ark.

During this summer we have traveled
hundreds of miles into the best horse in-
dustry sections of the nation and have at-
attended horse sales of every kind — auc-
tions, dispersals, herd reductions and
what-have-you, and we are more and
more convinced that the open auction sy-
stem is by far the best method of selling
horses — or anything else for that mat-
ter.

At the auction the buyers and sellers
meet on even terms, the horse is before
them, and they buy or sell on just what
they believe the animal is worth on the
market. They know before they deal what
the selling cost of that animal will be.
Within minutes after a bid is accepted,
the transaction is completed and the
money paid . . . and no monkey business
in between.

My entire life, boyhood to manhood,
has been spent in an auction box, and
thousands of horses have gone through
our arenas, at home and elsewhere, and
from day to day I am more and more
convinced that this is the most profitable
and economical way to sell livestock.
Sellers and buyers seem to understand

this, too, because there is a larger vol-
ume of trading at this and other auctions
every month of the year. If you are not
familar with the auction method, attend
the sales and watch it in operation. We
think you will be convinced.

One Year To Live

“If T had but one year to live:

One year to help; one year to give;

One year to live; one year to bless;

One year of better things to stress;

One year to sing; one year to smile;

To brighten earth a little while;

One year to sing my Maker’s praise;

One year to fill with work my days;

One year to strive for a reward

When I should stand before my Lord,

I think that I would spend each day,

In just the very self-same way

That I do now. For from afar

The call may come to cross the bar

At any time, and I must be

Prepared to meet eternity.

So if I have a year to live.

Or just one day in which to give

A pleasant smile, a helping hand,

A mind that tries to understannd

A fellow-creature when in need,

‘Tis one with me — I take no heed;

But try to live each day He sends

To serve my gracious Master’s ends.”
— MAY DAVIS REED
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ALABAMA

Col. J. M. Casey—Birmingham
Col. Ed T. Hyde—Talladega
Col. J. P. King—Gadsden

Col. Freeman Smith—Long Island

ARIZONA
Col. Leroy Longberry—Phoenix

ARKANSAS

Col. Milo Beck—Rogers

Col. J. C. Dyer—Nashville

Col. R. E. Harris—Little Rock
Col. J. E. Wilson—Hot Springs
Col. Brady L. Wooley—Little Rock

CALIFORNIA

Col. Bill Arnold—Grover City

Col. Tom Caldwell—Ontarie

Col. Keith Cullum—Pomona

Col. Ken Cullum—Pomona

Col. Marsh Dozar—Los Angeles

Col. Melvin H. Ellis—W. Sacramento
Col. James Gibson—San Pabio

Col. Phil Hanso..—Santa Ana

Coi. Harold Henry—S. San Gabriel
Col. Cy H. Jones—Central Valley
Col. Rudy Larkin—W. Covina

Col. Ray Roberson—Grover City

Col. Morris Schwartz—Hollywood
Col. Otto Seeberger—San Diego

Col. Henry G. Stewart, Jr.—Pomona
Col. Beman Talbert—Pleasant Grove
Col. E. V. Wing—Gerber

COLORADO

Col. Ed Gibson—Denver

Col. Herman W. Hauschildt—Denver
Col. Cookie Lockhart—Steamboat Springs
Col. Si Lockhart—Steamboat Springs
Col. R. W. Oversteg—Delta

Boosters for “The Auctioneer’

The members whose names ap-
pear under their respective states
have each given $5.00 for their
names to appear for one year in sup-
port of their magazine. Is your name
among them? Watch this list of
names grow.

Col. Thomas L. Pearch—Eagle

Col. John Rainey—Glenwood Springs
Col. Fred J. Ramaker—Denver

Col. E. W. Robbins—Gunnison

Col. Howard Roland—Grand Junction
Col. Reuben J. Stroh—Loveland

Col. Howard Shults—Lakewood

Col. Troil Welton—Wray

Col. Lyle D. Woodward—Denver

CONNECTICUT
Col. Richard K. Mather—Granhy
Col. Al Tirelli—Hartford

DELAWARE

Col. Crawford Carroll—Dover

Col. Riley Jefferson—Lincoln
DISTRICT OF COLUMBIA

Col. Ralph A. Weschler—Washington

FLORIDA

Col. N. Albert Bond—Orlando

Col. Robert W. Butler—Gainesville

Col. Frank J. Conley—Tampa

Col. Louis C. Dell—Sanford

Col. Martin E. Higgenbotham—Lakeland
Col. Thomas A. Scarane—Miami

Col. Joseph F. Sedmera—Lakeland

Col. Wayno ‘“‘Tex” Steuart—Tampa
Col. P. Frank Stuart—St. Petersburg
Col. Henry Allen Wilson—Clearwater
Col. Leonard R. Wilson—Daytona Beach

GEORGIA

Col. George E. Collins—Decatur
Col. R. A. Waldrep—Gainesville
HAWAII

Col. Louis L. Stambler—Honolulu
IDAHO

Col. William Dippel—No. Lewistown
Col. Irvin Eilers—Kimberly

Col. Jim Messersmith—Jerome
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Col. Kaye A. Wall—Burley
Col. Robert L. Wesely—Boise

ILLINOIS

American Auction Associates—Chicago
Col. Ben Barrett—Easton

Col. Edward E. Bilbruck—Chicago
Col. Leo J. Bree—Aurora

Col. Wes Chapman—Seneca

Col. Gordon Clingan—Danville

Col. J. W. “Jim” Cushing—Coal City
Col. W. P. “Bud” Drake—Decatur
Dunning’s Auction Service—Elgin
Col. Mike Fahnders—Pekin

Feller and Bucher Auctioneering
College—Kankakee

Luke J. Gaule—Springfield
William L. Gaule—Chatham
Michael M. Gordon—Chicago
Ray Hudson—Morrisonville
Lane R. Hyett—Aledo

A. R. McGowen—OQOak Lawn
Clay H. Metz—Des Plaines
Michael Modica—Chicago

J. H. Oberwise—W. Chicago

E. L. “Butch” Olson—Morris
Paul D. Pastore—Chicago

Col. Melvin R. Penning—Forreston
Col. Fred G. Quick—Aurora

Cols. L. Oard & Lloyd Sitter—Anna
Col. Tom Sapp—Springfield

Col. Mick Tomlin—Mason City

Col. Herman F. Welch—Downers Grove

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

INDIANA

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

Keith Berkshire—Logansport
Wallace Bucher—Francesville
James A. Buckley—Shelbyville
Stephen L. Capper—Indianapolis
Dale Christman—Columbia City
Ray Clark—Dyer

Leo Grindley—Ft. Wayne

Bob L. Harrison—Monticello
Hubert L. Jones—South Bend
August Meltzer, Jr.—Lake Village
Amon H. Miller—Evansville

Col. L. W. “Bill” Porter—Brownsburg
Col. Earl Ray—Tangier

Reppert School of Auctioneering
—Decatur

Rossville Auction Exchange—Rossville
Col. Romayne Sherman—Goshen
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Col. Loyal K. Smeltzer—Elkhart
Col. Lewis E. Smith—Cicero

Col. John C. Stanley—Hagerstown
Col. Noble Stokes, Jr.—New Castle

IOWA
Iowa School of Auctioneering—Ames
Joy & Johnson Auction Co.—Ames

KANSAS

Col. Maynard Bane—Goodland

Col. Donald L. Day—Council Grove
Col Paul J. Doss—Wichita

Col. E. R. Harrison—Norton

Col. Jack D. Sheets—Wellington
Col. Frederick Sherlock—St. Francis
Col. Clifford Reese—Osage City

KENTUCKY

Col. Adrian Atherton—Hodgenville
Col. J. Russell Beams—Sonora

Col. James O. Briggs—Campton
Carter Realty Auction Co.—Scottsville

Col. Wayne Kessler—Campbellsville
Col. John Patton, Jr.—Richmond

LOUISIANA
Col. Jack C. Minter—Jennings

MAINE
Col. George A. Martin—East Lebanon
Col. Gardner R. Morrill—Harrison

MARYLAND
Col. Robert H. Campbell—Annapolis
Mathews and Reedy—Hampstead

MASSACHUSETTS

Col. Henry A. Berman—Worcester
Col. Stephen D. Cardelli—Byfield
Col. Norman L. Chagnon—Worcestor
Col. Anthony Ferolito—Cambridge
Col. Phil Goldstein—Boston

Col. Theodore R. Grossman—Boston
Col. John A. Hilditch (Southboro)
—Southville

Edward L. Hopkins—Boston

Abe Levin—Fitchburg

Col. Frank “Honest Chuck” Onischuk

—Westminister
Col. A. L. Tremblay—No. Attleboro

MICHIGAN

Col. Elwyn B. Bentley—Fenton

Col. Harold M. Bloom—Midland

Col. Floyd M. Dougherty—Three Rivers
Col. Charles J. Kinsey—South Lyon

Col.
Col.
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Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Jeddo

Col. Bob Handrich—Fairview

Col. Garth Wilber—Bronson

MINNESOTA

Col. Albert 0. Maas—Millville
Col. Bert Trane—Karlstad
MISSISSIPPI

Col. W. E. Tinnin, Meridian
Col. S. E. Gelvin—Tunica

MISSOURI

Col. Ken Barnicle—Ellisville

Col. Claud N. Griffin, Jr.—Cabool
Col. Buster Hewkin—Cuba

Missouri Auction School—Kansas City
Col. Jerry D. Popplewell—Amity

Col. Larry W. Reed—Rich Hill

Col. Helen Schumacher—Kansas City
Col. Don V. Whetzel—Craig

MONTANA

Col. Wm. J. “Bill”’ Hagen—Billings

Col. Earl W. Kinney—Billings

Col. R. J. “Bob’> Thomas—Billings

Col. Carl O. Westermark—Shelby

Western College of Auctioneering—
Billings

NEBRASKA

Col. Bob Behmer—Omaha

Col. W. V. “Bus” Emrich—Norfolk

Col. E. A. Camfield—North Platte

Col. Mack P. Cosgrove—Omaha

Col. Rod Gillespie—North Platte

Col. John W. Heist—Beatrice

Col. Russell E. Lydiatt—Ashland

Col. Gerald W. Phillips—Wallace

Col. Grant R. Phillips—Wallace

Col. Jim Walker—Omaha

Col. Rex Young—Plattsmouth

NEW HAMPSHIRE

Col. Merle D. Straw, Jr.—Seabrook

Col. Paul W. Lawton—Chesterfield

NEW JERSEY

Col. Fred R. Daniel—Neshanic Station

Col. Ralph S. Day—Leonia

Col. Harvey W. Lee—Salem

Col. Herbert Van Pelt—Readington

NEW MEXICO

Col. Elmer Bunker—Albuquerque

Col. James Cecil—Hobbs

Col. Monroe Goree—Roswell

The New Mexico Auctioneers

Col. Paul Rector—Albuquerque

Col. John Overton—Albuquerque

NEW YORK

Col. Roy Abbey—Angola

Col. Tim Anspach—Albany

Col. Richard W. Bronstein—Buffalo
Col. Paul W. Calkins—Peru

Col. John DiBello—Sterling

Col. Clarence Foss—Holland

Col. Herb Fox—Horseheads

Col. B. F. Hayes—Forest Hills
Col. Thomas J. Jacobs—Angola
Col. Victor Kent—Hinsdale

Col. Donald W. Maloney—Syracuse
Col. William Maloney—Syracuse
Col. Crawford McFetridge—Penn Yan
Col. Pete Murray—Ballston Lake
Col. Ronald Reed—Sherman

Col. Kenneth M. Rice—Hamburg
Col. Harold Spoor—Baldswinville
Col. Ben Schwadron—Forest Hills
Col. David H. Tracy—Pavilion
Col. Richard C. Tracy—Dansville
Col. Sidney White—New York City
Col. Charles Vosburgh—Cortland
Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Jackie Bell—Asheville

Col. Neil Bolton—Winston-Salem

Col. Billy Dunn—Laurinburg

Col. Homer E. Harden—Greenshboro
Col. J. Martin Haywood—Rockingham
Col. E. F. “Jack” Glascoe—Forest City
Col. Ben G. Hoffmeyer—Charlotte
Cou. W. Craig Lawing—Charlotte
Col. Forrest A. Mendenhall—High Point
Col. Robt. (Red) Mendenhall-—High Point
Col. A. T. Morris—Durham

Col. Hugh Simpson—Union Mills
Col. Kenneth W. Teague—Burlington

NORTH DAKOTA
Col. Bob Penfield—Bowman
Col. Elmer Zimmerman—Haynes

OHIO

Darbyshire & Associates, Inc.—
Wilmington

Col. Chris B. Dawson—Waverly

Col. Donald R. Florea—Milford

Col. Herman L. Hart—Bristolville

Hunter-Wilson-Mayhugh Co.—Hillsboro

Col. Harry W. Kerns—Urbana

Col. 0. L. Lansaw—Middletown

Col. James A. Luggen—Cincinnati

Col. Mearl Maidment—Bowling Green

Col. Harley O’Day—Columbus

Col. Chester Rector—Akron

Col. George Roman—Canfield

Smith-Babb-Seaman Co.—Wilmington

Col. Dean C. Smith—Marietta

Col. Steve Steinmetz—Springfield

Col. Ralph VanderVlucht—Toledo
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OKLAHOMA

Col. Ivan L. Argo—Hollis

Col. V. K. Crowell—Oklahoma City
Col. Clyde Jones—Alva

Col. B. F. Mick—Enid

Col. William D. Towler—Yukon

OREGON

Col. Harold E. Ball—Portland

Col. Arlis Blair—Ontario

Col. W. G. Haun—Milton Freewater
Col. Donald F. Kennedy—Portland
Col. Virgil R. Madsen—Junction City
Col. C. A. Morrison—Grants Pass
Col. Virgil Munion—Roseburg

Col. S. J. Frey—Sweet Home

Col. Lynn Walters—Clackamas

Col. Forrest Witthar—Portland

PENNSYLVANIA

Cols. Q. R. Chaffee & Son—Towanda
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. Ralph W. Horst—Marion

Col. Wylie S. Rittenhouse—Vanderbilt
Col. Wm. J. Wagner—Elizabethtown
Col. Oliver M. Wright—Wexford

RHODE ISLAND

Col. Harry Gautieri—Providence
Col. Ernest 0. Maine—Hopkinton
Col. Max Pollack—Providence

SOUTH CAROLINA
Col. T. S. Bruce, Jr.—Greenville

SOUTH DAKOTA
Col. Billy Barnes—F't. Pierre
Col. Curtis J. Price—Madison

TENNESSEE

Col. Richard W. Bethea—Chattanooga
Col. Claude H. Coleman—Madison
Col. Waylan C. Dean—Columbia

Col. Joe Hawkins—Woodbury

Col. J. Robert Hood—Lawrenceburg
Col. H. C. “Red” Jessee—Morristown
Col. James Matthews—Cowan

Col. C. B. McCarter—Sevierville

Col. L. Paul Monks—Fayetteville
Col. Bob Winton—Winchester

TEXAS
Col. Kenneth Bozeman—Lubbock

Col. Walter S. Britten—College Station’

Col. Dub Bryant—Big Spring

27

Col. K. L. Espensen—Tyler

Col. J. W. Foust—Lubbock

Col. Grover Howell—Dallas

J. 0. Lawlis Associates—Houston
Col. Joe T. Presswood, Jr.—Houston
Col. Carl W. Self—Lubbock

Col. W. J. Wendelin—Henderson
Col. Odus Wittenburg—Del Rio

VIRGINIA

Col. Willie T. Catlett—Lynchburg
Col. Morris F. Fannon—Pennington Gap
Col. Harry D. Francis—Newport
Col. David H. Gladstone—Norfolk
Col. Leon H. Gornto—Norfolk
Col. James E. Mullins—Pound
Col. Jack Peoples—Chesapeake
Col. Maury Riganto—Norfolk

Col. J. E. Sutphin—Newport

Col. Roy Wheeler—Charlottesville

WASHINGTON

Col. Michael Arons—Mercer Island
Col. Bob Berger—Pasco

Col. Ray S. Brock—Pasco

Col. Elmer L. Burnham—Thornton
Col. Hank Dunn—Kennewick

Col. Bob Etherton—Seattle

Col. Jerry Fales—Toppenish

Col. Bill Johnson—Seattle

Col. Robert F. Losey, Sr.—Renton
Col. John M. Mullen—Pasco

Col. Orville Sherlock—Walla Walla
Col. Hugo Ward—Prosser

Col. Richard E. Williams—Kennewick
Col. Si Williams—Walla Walla

Col. Joe Yates—Walla Walla

WEST VIRGINIA

Col. H. E. Covert—Charleston

Col. O. B. Harris—Beckley

Col. Robert S. Michael—Morgantown
Col. A. G. “Dick” Miller—Ceredo

WISCONSIN

Col. Lester M. BRue—Beloit

Col. Joseph W. Donahoe—Darlington
Col. John L. Freund—Omro

Col. Fred C. Gerlach—Brookfield
Col. W. C. Heise—Oconto

Col. Willard Olson—Delavan

WYOMING

Col. Paul Brownfield—Riverton
ELSEWHERE

Col. H, P. Higgins, Huntingdon, Quebec

The Ladies Auxiliary to the
National Auctioneers Association
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“As Is — Where 1Is”

CENTEREACH, N.Y. — Pietro Piraino
is breathing a lot easier these days —
he’s only got about 60 sinks and 30 toilet
bowls left.

Just a few days ago he had 331 sinks,
170 toilet bowls, 24 bathtubs and 26 house
radiators.

Piraino came by the lot because of a
strange compulsion that comes over him
when he attends auctions.

He went to a Nassau County Auction in
Garden City and bought the entire lot of
sinks, toilet bowls, bathtubs and radia-
tors for $50.50.

County officials told him he had to re-
move the articles from the warehouse
within a week.

“T have to take a week’s vacation I had
planned on using later in the summer,”
he said. ““I lost about 12 pounds carting
these things around, my wife thniks I'm
some kind of a nut and my oldest daugh-
ter wants to change her last name so
people won’t know we’re related.”

Within a few days after word of his
purchase was carried in newspapers, Pir-
aino began receiving calls and letters
from wholesalers and individuals want-
ing to buy some of his merchandise.

“But I had to sell it to the wholesalers
because I couldn’t get it out of the ware-
house fast enough to suit the county,” he
said. “I got a truck and carted quite a
few of the things out and put the rest in
the back yard of a friend. Buddy, I tell
you I was seeing toilet bowls in my
dreams.”

When it comes to a bargain, Piaraino
said, ‘I just can’t help myself. I have a
thing about bargains.

“You see, I do crazy things like this
now and then,” he explained. “I’'ve done
things like this before but never on such
large scale—Wow, this was the biggest.”

The 35-year-old electric company em-
ployee and father of four children said
his wife learned about his purchase from
newspaper reporters who had called at
his home even before he had returned af-
ter the sale.

“When she got the good news from re-
porters, she was fit to be tied,” Piraino
recalled. ““She’s still not quite over it.”

Convention Dates

Cctober 3 — Missouri State Auction-
eers Association, Missouri Hotel, Jeffer-
son City.

October 30-31 — Illinois State Auction-
eers Association, Leland Hotel, Spring-
field.

October 30-31 — Iowa Auctioneers Asso-
ciation. Site to be announced.

November 7-8 — Indiana Auctioneers
Association, Severin Hotel, Indianapolis.

December 5 — Association of Indiana
Auctioneers, Sheraton-Lincoln Hotel, In-
dianapolis.
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January 8-9 — Pennsylvania Auction-
eers Association, Holiday Inn (Down -
town) Harrisburg.

January 9 — Mississippl Auctioneers
Association, Ramada Inn, Meridian.

July 14-15-16 — National Auctioneers
Convention, Bellevue Stratford Hotel,
Philadelphia, Pa.

This column is being published as

a courtesy to the various State Auc-

tioneers Associations. Please see that

“The Auctioneer’ is notified of the

date and place of your convention.

Only regular Annual or Semi-Annual

meetings will be listed in this calen-

dar. — Editor.

200 Acre Farm At
Auction For $154.400

SPRINGFIELD, Ill. — Lloyd and Wil-
liam Richardson of Springfield bought
a 200-acre estate near New Berlin at an
auction for $154,440.

The men paid $853 an acre for 40 acres
of unimproved land a mile south of New
Berlin and $752 an acre for 160 acres
south east of the town. The estate be-
longed to Anna Ryan.

Luke J. Gaule and William L. Gaule
were the auctioneers.
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Glen Helberg, World’s Champion Livestock Auctioneer, as he
TV screen as a participant in the CBS Program, “To Tell The Truth.” Helberg, of

North Platte, Nebr., appeared on this program in August. We would say it is a good
public relations for the auction method of selling.

Three Notable Art
Auctions Scheduled

Three sales of pantings and sculpture
to be held at Parke-Bernet Galleries in
New York on Wednesday and Thursday,
Cctober 13 and 14, will reach their climax
with the most important sale of Impres-
sionist and modern pictures ever held in
the United States. The Impressionist sale
will take place at 5:30 P.M. on October
14. The late afternoon hour was chosen
to permit simultaneous transatlantic bid-
ding from Sotheby’s sale room in Lon-
don. Three Impressionist paintings which
will appear among the fifty lots to be of-
fered — one Cezanne, one Gaugin and one
Manet — are probably the most impor-
tant works to be auctioned in the seven
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appeared on your

years since the Goldschmidt sale at So-
theby’s.

The first of the three sales will start
at 9:30 P.M. on the evening of Wednes-
day, October 13 and will offer 20 contem-
porary American paintings from the col-
lections of Mr. and Mrs. Robert C. Scull
and other owners. It will be followed im-
mediately by a sale of 19th and 20th Cen-
tury scu.pture. All three sales, will have
separate catalogues, and the art works
will be placed on public exhibition at
Parke-Bernet starting Thursday, October
7.

Each of the three sales is unique in its
way. The contemporary American works
constitute the first major sale composed
entirely of such paintings ever to be
held. Among them are: ‘“Police Gazette”
and “‘Spike’s Folly I by de Kooning;
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“Initial” by Kline; and ‘“Reds No. 22’ by
Rothko. No works of comparable impor-
tance by these artists have yet been of-
fered for sale at auction. In addition to
two other paintings by de Kooning, there
are well-known examples by Gorky, Still,
Gottlieb, Newman, Guston, Rauschen-
berg, Rivers and others.

The Auctioneer

He stood across the yard that day,
In earnest occupation;
A slender man amid a crowd
Enthralled with admiration.
His back was broad, his waist was lean,
And callused hands testified
That he labored at each auction
With devotion and with pride.
“Yep! A dollar, dollar-fifty,
Dollar-fifty, give me two!”
His lightning tongue machine-gunned
words,
And before the sale was through
His image left a memory
That I knew would not depart:
His voice, his eyes, his rakish grin —
Going, going, gone my heart.
By Delece Holle Norcott

Old Sale Bills Note
Our Charging Times

There has been an old sale bill depict-
ing a Kentucky Auction which included
whiskey making equipment, colored
slaves, etc., that has probably been re-
printed more than any other sale bill.
While this particular sale bill describes
items that are foreign to today’s auc-
tioneer one doesn’t need to go back to
the 19th Century to find one that classic.

The following items were listed on an
Indiana sale bill of October 31, 1917, and
are probably equally as unusual to many
young auctioneers as these listed in the
19th century sale bill: nine head of hor-
ses, eight of them broke to work, a Stude-
baker wagon with triple bed, an Old Hic-
kory wagon, a wagon with gravel bed, a
set of bobsleds, Oliver walking 14-inch
breaking plow, five-foot mower, a bind-
er, a walking cultivator, a fanning mill,
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a three-section spike-tooth harrow, three
spring-toothed harrows, a corn binder,
two buggy poles, two sets double work
harness and a double set of light har-
ness. The terms of the sale were: all
sums of $5.00 and under, cash; sums of
over $5.00 a credit of nine months will be
given.

Auctioneer Heads
State Auto Grou

ey M R e -‘?

R wialalalv Sl Putgtp

Donald F. Kennedy, auctioneer and co-
owner of the Portland Auto Auction,
Portland, Ore., has been elected Presi-
dent of the Oregon Independent Automo-
bile Dealers Association.

This is the first time that a member of
the auction profession has been elected
to this high office. Kennedy is a graduate
of the Mendenhall School of Auctioneer-
ing and a member of the National Auc-
tioneers Association.

Maturity is knowing when to speak
your mind and when to mind your
speech.
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Some things simply don’t change as ev- Everything that deceives may be said
idenced by these observations made by to enchant.
Plato who died in 350 B.C.:

When there is an income tax, the just YOU'LL LIKE
man will pay more and the unjust less on BEING AN

the same amount of income.

Mankind censures injustice, fearing to
be victimized and not because it shrinks
from committing it.

Under the influence, either of poverty
or wealth, workmen and their work are
equally liable to degenerate.

They do certainly give very strange
and new-fangled names to diseases.

Wealth is the parent of luxury and
indolence, and poverty of meanness and

viciousness, and both of discontent.

“A Friendly, Progressive Scheel that Treins Students
to Enter the Fascinoting Auction Protession’

WANT COLLECTIONS OF

PLAYER PIANO ROLLS MENDENHALL

Player Grand Pianos

Odd or unusual self playing & @
i Seane School of AUCTIONEERING
Coin operated Pianos LOCATED O NEW U. 8 MIGHNWAY 80 AND 70 WESY
Music Treasure-Dealer MIGH POINT, NOARTH CAROLINA
Box 787R Phone (713)-877-1723
eman; Texasy 77565 ‘' Rocards Come To Thase Who Ave Prepared”’

Promotional ltems

LAPEL BUTTONS: “Dress Up” with this distinguished piece of

Jewelry. $2.50 each |
INSIGNIA CUTS: Add distinction to your cards, letterheads and
advertising. (7/8” or 2/3” wide.) $2.50 each

DECALS — 3 color, reversible, new supply @ 25c¢ each.

BUMPER STRIPS — Advertising the Auction method of selling.
25¢ each; 4 for $1.00

All Items Sent Postpaid

Send your order with remittance to
THE AUCTIONEER

803 So. Columbia St., Frankfort, Indiana 46041
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Directory of State Auctioneers Associations

Arkansas Auctioneers Association

President: B. R. Tucker, 9307 Sunset Lane,
Little Rock
Secretary: Milo Beck, 110 W. Walnut, Rogers

Colorado Auctioneers Association

President: Fred J. Ramaker,
1724 S. Emerson St., Denver
Secretary: Ed Gibson, 7947 Quivas Way,
Denver

Idaho Auctioneers Association

President: Jim Messersmith, Rt. 2. Jerome
Secretary: Paul L. Owens, 6316 Tahoe, Boise

Illinois State Auctioneers Association

President: Wm. L. Gaule, Box 174
Chatham

Secretary: Edward E. Bilbruek,
38 S. Dearborn St., Chicago

Association of Indiana Auctioneers

President: Harold Asbury, Marshall
Secretary: Fran Hamilton, Rossville

Indiana Auctioneers Association

President: Maynard ‘‘Miz’’ Lehman,
406 Center St., Berne
Dean Kruse,

211 N. Cedar St., Auburn

Auctioneers Association

Howard B. Johnson, 737 Oak St.,
Story City

Lennis W. Bloomquist,

RFD 2, Pocahontas

Kansas Auctioneers Association

Secretary:

Iowa State
President:

Secretary:

President: C. W. “Bill”’ Crites, 339 W. 6th
St.; Junction City
Secretary: Richard M. Brewer, Mt. Hope

Kentucky Auctioneers Association

President: Adrian Atherton, 45 Public
Square, Hodgenville

Secretary: Mrs. Adrian Atherton, 45 Public
Square, Hodgenville

Maine Auctioneers Association

President: Gardner R. Morrill, Harrison
Secretary: Wayne B. Dow, 14 Southern Ave.,
Augusta

Auctioneers Association of Maryland
President: A. J. Billig,
16 E. Fayette, Baltimore 2

Secretary: Bill Fox,
American Bldg., Baltimore 2

Massachusetts Auctioneers Association

President: Kenneth J. MacLeod, Box 1373,
Norton
Secretary: John Hilditch, Box 52, Southville

Minnesota State Auctioneers Association

President: E. K. Elmes, Long Prairie
Secretary: Alvin Payne, De Graff

Michigan Auctioneers Association

President: Lester Johnson,

417 N. Edgar Rd., Mason
Secretary: William Stanton,

144 S. Main St., Vermontville

Mississippi Auctioneers Association
President: J. L.. Henderson, Box 26, Gulfport
Secretary: Bennie J. Blount, Box 847,

Meridian

Missouri State Auctioneers Association
President: Don Albertson, Green City

Secretary: Roger Hollrah,
2795 Zumbehl Rd., St. Charles
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Montana Auctioneers Association

President: Clyde Bush, Box 991, Great Falls
Secretary: W. J. Hagen,
Box 1458, Billings

Nebraska Auctioneers Association
President: Ralph Kuhr, Blair
Secretary: Hf::nry Rasglussen, St. Pagl .
New Hampshire Auctioneers Association

President: Harold Buckman, Ashland
Secretary: George E. Michael,
78 Wakefield St., Rochester

New Jersey State Society of Auctioneers

President: John R. Potts, Neshanic Station
Secretary: Ralph S. Day,
183 Broad Ave., Leonia

New York State Auctioneers Association

President: Lewis Bronstein, 35 Niagra,
Buffalo

Secretary: Donald W. Maloney,
518 University Bldg., Syracuse 2

North Dal:ota Auctioneers Association

President: Stanley Wald, Berlin
Secretary: Bob Steffes, Arthur

Ohio Auctioneers Association
President: L. Howard Jewell, 194 Union St.,
Mt. Gilead
Secretary: Newton E. Dilgard, Room 9,
Farmers Bank Bldg., Ashland

Oklahoma State Auctioneers Association
President: Quinton Jenkins, 830 N. 15th St.,

Clinton
Secretary: V. K. Crowell, P. O. Box 8776,

Oklahoma City

Pennsylvania Auctioneers Association

President: Wylie S. Rittenhouse, R. D. 1,
Vanderbilt
Secretary: Harold Keller, 268 Marietta Ave.,

Mt. Joy

South Dakota Auctioneers Association

President: Curtis J. Price, 423 N. Egan Ave.,
Madison -
Secretary: Dale McPherson, Box 147, Philip

Tennessee Auctioneers Association

President: C. B. Arnette, Route 4,
Murfreesboro
Secretary: E. B. Fulkerson,
Rt. 4, Jonesboro

Texas Auctioneers Association
President: J. C. Harper, 314 W. Mariposa

Dr., San Antonio
Secretary: Grover Howell, 10223 Garland

Road, Dallas

West Virginia Auctioneers Association

President: Paul Snodgrass,
Looneyville

Secretary: Wilson E. Woods,
State College, West Liberty

Virginia Auctioneers Association
President: Martin F. Strate, Bridgewater
Secretary: Dennis Ownby,

1301 Hermitage Rd.,
Richmond 20

Washington State Auctioneers Association

President: Si Williams, 1003 Boyer Ave.,
Walla Walla
Secretary: Bob Berger, Pasco Airport, Pasco

Association of Wisconsin Auctioneers

President: James Heike, Mondovi
Secretary: LeRoy Teske, 110 N. Pearl St.,
Berlin
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THE LIGHTER SIDE . .

THE LITTLE BROWN MOUSE

The liquor was spilt on the bar room
floor,

And the bar was closed for the night,

When a little brown mouse came out
of his house,

To bathe in the pale moon light.

He lapped up the liquor on the bar
room floor,

And back on his haunches he sat,

And all night long you could hear him
howl,

Bring out the dad-blamed cat! !'!

OUTCLASSED

The young mother was shocked to
learn that little Sammy had told a false-
hood. Taking the lad on her knees, she
graphically explained the consequences
of lying. ““A tall, green man,” she be-
gan, “with red fiery eyes and two sharp
horns grabs little boys who tell false-
hoods and carries them off at night. He
takes them to Mars where they have to
work hard in a dark canyon for 50 years.
Now, you, you won’t tell a falsehood a-
gain, will you, Sammy?”’

“No, ma’am,” replied the lad. “You
tell ’em better than I can.”

ECONOCMY MINDED
The owner of a small crossroads store
was appointed postmaster. Over six
months went by and not one piece of
mail left town. Deeply concerned, post-
al authorities in Washington wrote the
postmaster to inquire why. They re-
ceived this short and simple explana-

tion: “The bag ain’t full yet.”

MODERN METHODS

Buying a magazine at a newsstand
a woman tendered the man three dimes
and then pulled back and paid for her
purchase with a bill.

“I can’t give you dimes,”’ she explain-
ed, “because I save them for my flat
tires.”

“How do you change a flat tire with
dimes?”’ asked the news vendor.

“Oh,” the woman said, ‘I call the
Auto Club.”

TAKE HOME PAY

“A little farm boy wanted $100 so bad-
ly, he decided to pray for it. After sev-
eral weeks with no results, he wrote a
letter to Ged. The postmaster got a kick
out of the letter and sent it to the White
House.

The president chuckled and ordered
$5 to be sent to the boy. The lad was
delighted that his prayer was answered
and wrote a thank you to God, but add-
ed a P.S. — “I noted you routed your
letter through Washington and, as us-
ual, the bureaucrats deducted 95 per
cent.”’

TACTICS

When a sailor at a swimming class
refused to dive from a 30-foot platform,
the instructor asked him: “What would
you do if you were that high on a sink-
ing ship?”’

“Sir,” said the student, “I’d wait for
it to sink about another 20 feet.”

CAGY
An intelligent girl is one who knows
how to refuse a kiss without being de-
prived of it.

NOT AN ECHO
These days a voice crying in the wild-
erness is usually a real estate develop-
er advertising a new tract.

GOOD EXCUSE
Voice on telephone: ‘“This is Harry.
I won’t be able to come to work today
My wife has broken a leg.”
Employer: “What has that to do with
your coming to wor
Voice: “It was my leg she broke.”

ANY TAKERS?

A rural radio station had some ex-
plaining to do when one of its announc-
ers, delivering a commercial for a lo-
cal laundry, blandly recited: ‘‘Ladies
who care to drive by and drop off their
clothes will receive prompt and individ-
ual attention.”
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TASTE GOOD?

One night a young man fell asleep and
dreamed he had eaten an extraordinary
large marshmellow. The next morning
the young man awoke and found that he
could not find his pillow!

MISSING LINK?

While the boys in our den were putting
the finishing touches on a tree house In
my yard, I slipped into a pair of slacks
and scrambled up the tree to see if I
could help. “Gee,” one Cub exclaimed,
“I didn’t know women could climb
trees.” ‘““You dope!” another retorted.
““She’s no woman. She’s a Den Mother.”

ABOVE AVERAGE
In an inquisitive mood, the little lad
asked his mother: ‘“Mom, was it the
same stork that brought me that also
brings little bugs and mice and lizards?”
Puzzled his mother hesitated, then re-
plied that she guessed it was.
“Gosh,” he shot back, “then you didn’t
really do so bad after all, did you?”

HUNGRY DOG

There was a fellow waiting for a hair-
cut. As he studied a big German Shep-
herd dog in the barber shop, he was im-
pressed by the way the dog intently wat-
ched every move of the barber. Finally
he said to the barber: “It’s amazing how
interested that dog is in every move of
your scissors. He must enjoy watching
you work.”

“Well,” said the barber, “it isn’t ex-
actly that. But every now and then I ac-
cidently snip off a piece of ear — he
really goes for that!™

USEFUL HORSE

On one occasion, when Abe Lincoln
was going to a political convention, one
of his rivals, a livery-man, provided
him with a very slow horse, hoping that
he would not reach the convention in
time. Lincoln got there, however, and
when he returned the horse he said:

“You keep this horse for funerals,
don’t you?”

“Oh no,” replied the liveryman.

“Well, I'm glad of that, for if you did
you’d never get a corpse to the grave
before the resurrection.”
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FULL WORK WEEK

The door of a cottage in a poor sec-
tion of town was flung open precisely
as the clock struck noon. A housewife,
arms akimbo, shouted from a doorway
at a workman leaning against the wall.
“Come along in, Five-Day-Week. Seven-
Day-Week’s just cooked your lunch.”

SOLE SURVIVOR

Ancient citizen: “Yup, I'm 94 years
old, son, and I'm proud to say I ain’t
got an enemy on earth.”

Reporter: ‘“That is a very beautiful
thought, sir.”

“A.C.. ‘“Yup. Last one petered out
’bout a year ago.”’

LOGICAL

Little four-year-old Marion was busy
ironing her dolly’s gown one Sunday aft-
ernoon. Her nurse remonstrated, ‘“‘Don’t
you know it’s a sin to work on the
Sabbath?”’

Marion looked up and calmly answer-
ed, “Now don’t you suppose the Good
%ord knows that this little iron isn’t

ot?”’

JUST COMES THAT WAY!

Two workmen sat down to eat their
lunches. One began to unwrap a pack-
age some 18 inches long.

“What’s that?’’ asked the other cur-
iously. '

“My wife’s away, so I made myself
a pie.” explained the first workman.

“A bit long, isn’t it?”’

“Sure its’ long — it’s rhubarb pie!”

COULD BE

“It looks like rain,” said the wait-
ress, looking out the window.

“Yes,” replied the customer, glanc-
ing up from his steaming cup, “but it
smells like coffee.”

YE OF LITTLE FAITH!

Beginning his sermon, the preacher
said: ‘“‘Brothers and sisters, you have
come here to pray for rain. I'd like to
ask you just one question. Where are
your umbrellas?’’ |
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THE VIRGINIA REAL ESTATE CLEARING HOUSE
"Wheeler Building+++ Court Square'’
401 EAST HIGH STREET'"PHONE 296-4171

NATIONAL
AUCTION INSTITUTE

College Station, Texas I

The School of Distinction

IOWA SCHOOL OF
AUCTIONEERING |

Ames, Iowa

Enrollment limited. Terms the first
two weeks of March, June, August
and December. Free Catalog.
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PERSONALIZED

Business Forms Add Prestige,
Get New Business:

Get our prices on all types of per-
sonalized business forms in snap-
out carbon form as well as checks,
sales books and Auction Contracts.

BERNARD HART
803 S. Columbia St., Frankfort, Ind.

SUPERIOR SCHOOL OF
AUCTIONEERING
Ray Sims Ham James

Paul Good
Ike Hamilton

Dave Canning
Dale Hanna
Hugh James

Owners and Instructors
602 N. Main, Decatur, Ill., 62523
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Auction Clerking Supplies
Write for Samples and Prices

BEE BUSINESS FORMS

525 W. 3rd St. P.O. Box 42
Hastings, Nebraska

FELLER and BUCHER
AUCTIONEERING COLLEGE

Free Catalog.
World famous records.

225 South Schuyler
KANKAKEE, ILLINOIS

LEARN AUCTIONEERING

Two week term, or home study.
Nationally recognized, diploma.
Free Catalog!

MISSOURI AUCTION SCHOGL t

1330-43 Linwood Kansas City, Mo. 64109

Learn Auctioneering |

At Home

Nelson Auction

School

16800 Whitcomb
Detroit 35, Michigan

Home Study Course $37.50
(With Recordings)

Residential Classes ...... $87.50

555 Auction Sayings ...... $2.00

Classes Begin SECOND

MONDAY of April; June;
September and December

EVERY YEAR!
Nationally Recognized School




Now

A Binder For

“The Auctioneer”

$2.50 Postpaid

A beautiful maroon and gold binder that holds one year’s issues of your fav-
orite magazine, ‘“The Auctioneer’’.

File and preserve your copies of your national trade journal. Attractive on
your desk top or in your bookcase.

Send check or money order to: ﬂ

THE AUCTIONEER

803 S. Columbia St. Frankiort, Tid. 46041J

Your Posterier end won’t
be numb, but your head
and heart will be in the
Auction business, at

WESTERN COLLEGE
OF AUCTIONEERING

In a two week term, equal to
College Semester in hours used.

You will be on your feet for

A Thirty Man Class receives bid g?-agﬁg? hours of bid calling

calling instructions.
14 Instructors assist you. Night
and Day.

All classes limited to thirty men. You are an individual here, not a number.
Diploma issued if you qualify.

We do not need more Auction Schools, but more Qualified Auctioneers. Tui-
tion is based on what we can do for you. Tuition, including room and board, is
$350.00. Compare to a College semester, and realize you can make money after
one term here.

WRITE TODAY, TO

Western College of Auctioneering
Box 1458, Billings, Montana (Established 1948)




For the man who will be heard

BOGEN

VOICE CASE (VC-2)

........
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VC-2, a featherweight transistor amplifier and speaker built into a standard
attache case, includes microphone, compartment for papers, and writing plat-
form. This rugged, powerful, seif contained sound system allows you to talk to
more than 100 people — indoors or out.

Operating on (2) 6-volt batteries (Eveready 2744 or equivalent), the VC-2 is
ready to work as soon as the microphone is plugged in — no warm-up time is

required.

Volume control is on a lavalier microphone with 25 feet of cord, giving com-
plete freedom of movement.

Complete with 3 transistors; 8’ loudspeaker with 6 oz. ceramic magnet. |
Dimensions: 18’ x 11"’ x 5”’. Shipping Weight: 13 lbs.

Price, Complete with batteries . . . $89-95 Postpaid
Order By Mail . . . Send Check or Money Order To:

Missouri Auction School
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We stock a complete line of Auctioneer’s P. A. Equipment.
Write for FREE literature and prices.
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