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Spring has sprung, the grass has riz, are you wondering where the
flowers is? | do not know where the flowers are, but | do know where
the Summer (Straw) Auctioneer Hats are. We have them in stock and
ready to ship on a moments notice. Get your order in now and get
the full benefit of wearing this nice hat all summer. They are light

cream or tan color and come, as do the winter felts, in brim widths of
2’ . 2-3/8" and 2-5/8. This is the finest Milan Straw.

We ship the winter hats (Silver Belly Color) the year round so if
your present hat is soiled or worn out get in touch with me now.

Be sure to include the size, brim width and the name of the wearer
as we put the name in the sweat band.

Winter Felt ... $12.95 Summer Straw

Plus 4% Sales Tax

COLONEL W. CRAIG LAWING

5521 Belhaven Blvd.—Charlotte, N. C. 28208

Telephone: Area Code 704/ Office 399-6372
Home 399-3260
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What are all those people watching?
—An Auction, Of Course.

What’s left of an era of Grand Rapids
tradition was piled on a platform. Strang-
ers and friends alike filled the 44th St.
armory last Thursday and Friday, bought
hot dogs and coffee, tried out the furni-
ture and exchanged gossip about the es-
tate before the auction of the Dudley
H. Waters estate began at 1 p.m.

Dudley Waters, the prominent banker
and financier who built the Waters
Building and rejuvenated the Association
of Commerce and Klingman Buildings,

EDITOR’'S NOTE: This story
is reprinted from March 25, 1971
issue of THE ALMANAC, Grand
Rapids, Mich. Martha Teichner
was the writer of the article and
photos, including the cover pic-
ture, are by Almanac photograh-
er, Steve Dykstra.

died in Jan. 1970. Before he was 30,
Waters had developed the first special-
ized trucks and trailers for hauling auto
bodies.

People came for the antiques and the
nostalgia although modern furniture was
auctioned on Friday. Sherry Olin, auc-
tioneer from Sparta placed over 800 ar-
ticles on the block.

“Tomorrow you’ll wish you had.”
Sherry shook his head. ‘“Antiques are
the same as a beautiful old lady. They
got nicks, but you overlook that because
it gives ’em character.”

As the momentum of the auction and
the pitch of Sherry’s twang took over,
prices rose. Many of the pieces belonged
to Dudley Waters’ mother, including a
lithograph of her alma mater Vassar
College. The furniture was heavy and
ornate recalling an era of Heritage Hill
homes and the years when Grand Rapids
became known as the Furniture City.
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Col. Sherry Olin, Sparta, Mich., selling
one of the smaller items from the Waters
Estate. A sample of prices paid include
a set of four Chinese Sconce, $600; and
$2,650 for a Steinway Gold Leaf piano;
a French table, Ormlu trim at $1,000.

People bought service plates and pho-
tographs, lamps and Louis XV chairs,
Oriental rugs and a fat gilded Steinway
grand. There was no silver, linen or the
glass collection for which Mrs. Florence
Waters was known. Some of the items,

One of the interesting pieces in the
Waters sale.

IN UNITY THERE IS STRENGTH

such as a collection of photographs of
all the furniture from Grand Rapids
showrooms, were valuable historically
to the city .

As interesting as the auction was the
auctioneer himself. When he became
tired, Sherry swigged from a large bot-
tle of Squirt, the contents of which he
painstakingly described to contain “the
bark, roots and juice of the coloss tree
from deepest Africa. They had to go in
with bobsled to get it. If you buy
enough, I’ll give ya a case.”

National Awuctioneers
Week

National Auctioneers week, 1971, 1s
now history. A few reports reached our
office as we were going to press. Most
impressive came from J. L. Todd, Rome
Georgia. The publicity he used in ad-
vertising a real estate auction at Roan-
oke, Ala., provided the opportunity to
call the public’s attention to National
Auctioneers Week, which he did in some
o0 newspapers.

Spearheaded by Terry Dunning, Chi-
cago area NAA members pooled their
efforts and ran advertisements pertain-
ing to the “Week” in Chicago’s three
large newspapers on Sunday, April 11.

Wayne Ytell, Carthage, Mo., had some
nice publicity in his local newspapers as
did A. T. Morris, Durham, N. C. Johnny
Koske, Palm Bay, Fla., mentions his act-
ivities in his letter, published elsewhere
in this issue.

New Jersey Society

Has New Publication

THE AUCTION BILL is the name of
the new publication of the New Jersey
State Society of Auctioneers. Volume I.
Number 1, with a March 1971 dateline
has been distributed. Esler G. Heller,
newly elected President of the organiza-
tion, is the editor.

It is the desire of the editor to con-
tinue the magazine type news letter on
a monthly basis and he has appealed to
the membership for their support. Mem-
bership in the Society has topped the 200
mark.
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Building Fund Notes

KEEP THOSE CARDS AND LETTERS
COMING . .. Another month has gone
by and payments on pledges aided by
new donors has enabled us to continue
to make payments on the new building
as they have come due - WITHOUT BOR-
ROWING ANY MONEY. We are getting
close to the final wind-up. It 1s very
possible that we can continue on our
“pay as we go”’ basis IF THOSE PAY-
MENTS CONTINUE.

We will need some $15,000 in new
gifts to be able to do this. There are a
good many successful auctioneers among
our membership who have not respond-
ed. They are the ones we are planning
on to complete the job.

Additions to the list of donors since
last month’s issue are:

BUILDERS
Western College of Auctioneering,
Billings, Mont.
SPONSORS
Mr. and Mrs. Terry Dunning, Elgin, lll.
FRIENDS
C. E. “Ken” Reed, Fort Morgan, Colo.
Leonard Austerman, Chicago, lll.
Roy B. Johnson, Buffalo Center, lowa
Strotheide & Schomp, Chadron, Nebr.
Louisiana Auctioneers Association

Omitted through error in our listing
in the March issue of “THE AUCTION-
EER” was the name of Jim Brannan,
Boyne City, Mich. His name will appear
under the “SPONSOR” heading.

HOW FAST CAN YOU SAY IT?

A tree toad loved a she toad
That lived up in a tree;
She was a 3-toed tree toad,
But a 2-toed toad was he.
The 2-toed tree toad tried to win

The she toads friendly nod;
For the 2 toed tree toad loved the ground
That the 3-toed tree toad trod.
But vainly the 2-toed tree toad tried—
He couldn’t please her whim;
In her tree toad bower

The foregoing poem appeared in the
March issue of THE AUCTIONEER. Our
unofficial poet, Bill Hagen, Billings,
Mont., has offered the following additi-
onal lines:
From her leafy bower,
The she toad vetoed him.

or

The three toed she toad

vetoed him.

BU
FUND
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232 Dairy Cows Bring
$170,500 At Auction

The highest milk producing herd in
North Carolina and the Southeast — 232
head of Holstein cattle owned by J. Coite
Fox, Windy Hill Moo-Tel, route 9, States-
ville — were dispersed among 48 differ-
ent buyers representing four states at an
average of $590 per head.

The total receipts for the herd and
Fox’s milk base was $170,500.

From the 232 head — including cows,
fresh or springing heifers, open year-
lings, calves and two bulls — receipts of
$136,500 were taken in.

It was estimated that 300 persons were
at the Fox farm from 10 a.m. until 5:30
p.m. for the auction sale. Sold were
131 head of milking cows and heifers that
produced an average of 53 pounds of
milk per animal each day.

Merlin Woodruff of Ohio and Braden
King of Maryland, two top auctioneers
in the nation, conducted the sales event.

The Sealtest milk base of 42,066 pounds
— Fox’s franchise to sell milk — brought
$34,128. Also, a 1,500 gallon milk stor-
age tank was sold for $4,600. No other
equipment was sold.

Two registered Holstein cows sold for
the top price of $1,350 each. The White
Plains Pacer, LuLu, a registered Holstein
cow, and a grade holstein cow milking
26,240 pounds of milk in 366 days with
753 pounds butterfat, brought the high-
est individual receipts.

Sold were 20 cows over 20,000 pounds
of milk to 25,370 actual for 305 days;
38 cows over 20,000 pounds to 31,165 ma-
ture equivalent 1in progress; and 13 cows
milking over 100 pounds per day.

Individual cows in the Fox herd were
milking to 108 pounds per day. Three
cows in the herd were among the 25
high record producers in North Carolina
for milk production in their age group
during the 1969-70 testing year.

Dams of the heifers sold have records
to 29,834 pounds of milk and 1,094
pounds of butterfat. The average age
of the milking herd was 49 months.

The sale was conducted by Myatt-Lutz
Cattle Sales, Inc. The dispersal marked
the end of three and one-half decades
for Fox in the dairy business.

The Fox herd, although second in pro-

duction in 1970, was leading the state
in production this year, with an average
of 18,517 pounds of milk and 602 pounds
of butterfat per cow.

Fox has been sending more than 6,000
pounds of milk daily to Sealtest in Char-
lotte from a rolling herd average of 94
COWS.

In the sale, a certificate of registry
with recorded transfer was furnished on
all registered animals by the seller to
the purchaser.

The dispersal of North Carolina’s lead-
ing dairy herd culminates an operation
which began in 1935 with six cows. In
May 1961, Fox went heavily into debt to
build the Windy Hill Moo-Tel operation.

The sale is not, however, the end of the
Fox tradition of dairying in Iredell Coun-
ty. The farm, considered the most mod-
ern in the area — utilizing every avail-
able device for efficiency — will con-
tinue to operate.

Jerry W. Fox, who has for a number
of years been a partner in the dairy, will
be selling milk and replacement heifers
again this fall.

The younger Fox has 20 cows now of
breeding age which were not sold. He
retained 30 smaller calves, six months
to one year old, with a total herd of 95
head Kkept.

Forty-five of the heifers are expected
to calf in October, and Jerry Fox will
then be back in the dairy business.

REPRINTED
EDITOR’S NOTE: Both Cols. King and
Woodruff, auctioneers conducting the
above sale are NAA members.

Costly Fire Suffered
By ‘‘Yankee Pedlar”

CENTER CONWAY, N.H. — One of
New England’s most famous Yankee ped-
dlers won’t be peddlin’ anything for quite
a while.

However, as the remnants of his shop,
business and way of life lay smouldering
before him, Ray Houle vowed he would
try to rebuild.

Retirement, even at 73 years of age,
“1s out of the question. If I didn’t do
SOMETHING, I'd die on the vine.”

Fire swept through the wellknown
Yankee Pedlar antique shop on Route 302
here late Monday night and Houle (the

IN UNITY THERE IS STRENGTH



owner) and his wife, Nettie “were just
sittin’ in the living room.”

Suddenly, the couple noticed ‘“a very
unusual odor . . . a smoke smell.” Houle
dropped the book he was reading, caut-
iously approached the recreation room,
and apprehensively opened the door to
his shop, which was situated in a reno-
vated barn attached to the house.

“There was so much smoke,”’ he re-
called, “that we couldn’t see a thing. We
couldn’t breathe.”

To complicate matters, “the telephone
was dead when we tried to call (the fire
department).”

Finally, a neighbor contacted the Cen-
ter Conway fire station and, in the early
morning hours yesterday, help was sum-
moned from the departments in Conway

and North Conway.

Although financial estimates of dam-
age to the antique shop and its contents
have not yet been made, Houle said the
loss would be “upwards of $25,000 in
stock alone.” Renovations had cost the
couple $7,000 in work completed less
than two years ago.

Included in the stock were glass, china,
furniture and “the largest accumulation
of sterling silver in this part of the
country.”

Could anything be salvaged?”

Houle was “afraid to look.” The entire
building “is gone . . . burned to the
basement,” he said.

Fortunately, the attached house was
not destroyed. The kitchen and dining
room sustained some fire damage, and
there was smoke and water damage
throughout.

But, Houle noted “at least we have a
roof.”

He believes an oil heater (installed
and lighted in a back room work area
just a few hours earlier) “may have been
the source of the fire.”

An auctioneer and appraiser of an-
tiques for more than 36 years, Houle
has “had the name Yankee Pedlar for
some 30 years’” and previously operated
shops in Glen and Intervale.

He and his wife moved to Center Con-
way in July, 1969, “just to shrink a bit.”
They felt their buisness at the old Foss-
croft Inn in Intervale ‘“had grown so big
that it got out of hand.”

No injuries were reported as firemen
battled the blaze yesterday morning, but
a tense moment in the drama came when
the Houles realized their dog was still

IN UNITY THERE IS STRENGTH

inside the burning building.

The little black Scottie, named Yankee
Pedlar’s Second Hand Rose, was found
shivering in the corner of the smoke
filled living room and returned unharmed
to her owners.

Houle, who said he intends to rebuild
and reopen the popular antique business
“IF we can get merchandise,” extended
his gratitude to the many friends and
neighbors who offered their assistance
after word of the fire spread through-
out the area.

“I’ve never seen such gracious folks,”
Houle commented.

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS ASS’N.
OFFICERS 1970-1971

PRESIDENT:
Mrs. Lyle (Irene) Erickson
Cresco, Iowa
1ST VICE PRESIDENT:
Mrs. Grover (Willie) Howell
Seagoville, Texas
2ND VICE PRESIDENT:
Mrs. G. T. (Nannie) Gilbert
Lincolnton, N. C.
SECRETARY-TREASURER
Mrs. Dean (Jean) Fleming
Atkinson, Nebr.
HISTORIAN:
Mrs. Sherry (Elinor) Olin
Sparta, Mich.
DIRECTORS:
(TERMS EXPIRING 1973)
Mrs. Dick (Virginia) Brewer,
Mt. Hope, Kansas
Mrs. Curtis (Violet) Cunningham
Greenwood, S. C.
Mrs. Bud (Dorothy) Chapman
Seattle, Wash.
Mrs. Romayne (Ruth) Sherman
Goshen, Ind.
(TERMS EXPIRING 1972)
Mrs. V. K. (Alma) Crowell,
Oklahoma City, Okla.
Mrs. Fred (Ruth) Sherlock,
St. Francis, Kansas
Mrs. J. W. (Ann) Donahoe,
Darlington, Wisc.
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Mrs. Dick (Kay) DeWees,
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Mrs. Bob (Winona) Penfield,
Bowman, N. D.
Mrs. Morris (Velda) Fannon,
Pennington Gap, Va.
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Pop’s Ponderings

Sponsors Scarce For
Apprentice Auctioneers

By COL. POP HESS

Well, here we are, trying to write a
column for May. (One month ahead of
the First of May) Yes, we have had the
usual run of “April Fool” jokes sprung.
A few provided a big kick, others a half-
kick and several so old the kick was just
not there. However, it all takes us back
many years as one who has lived a full
ninety and proceeding on a ninety one,
I am still able to enjoy one that has a
real kick to it and get a hearty laugh out
of it and recall how we enjoyed those
with a real kick in years past, from first
day in school, through those restless
teen years.

Now for some pondering to review for
this month of May, is the Advertising -
Contest as shown on page five of our
March Issue. The proper format for the
advertising of “Coming Sales’” under the
management of the Auctioneer, 1s one
and foremost of the four outstanding
points to be prepared for each and ev-
ery sale, to be held!

My impression was often formed of
the sale to be held by the wording of
the publicity and the quality of the of-
fering. I found that in many cases, it
was either over, or, under done with ex-
cessive expense to both the seller and
the Auctioneer in charge. In my early
years in the selling of Purebred Live-
stock Sales, I found that the inexperi-
enced person preparing his advertising,
added lines of words that either left the
average buyer the feeling the offering
would be in the four figures, or altogeth-
er too rich for his purse and he stayed
home as a result.

Then, when the sale was held, the high-
figure buyer did not see the value in
many of head selling, and were too low
in quality for the quality-buyers while
the buyer who stayed home because of
the high figures, lost a good chance to
buy the type he was looking for and
could afford. On the other hand, there
are sales where importance and quality
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was not emphasized in the publicity and
the desired buyers were not present at
the sale.

It is a fact that the FOUR HURDLES
TO JUMP FOR A PUREBRED LIVE-
STOCK SALE, ARE: THE OFFERING AS
IT ACTUALLY IS — THE OWNER SELL-
ING — THE PUBLICITY AS WRITTEN
— AND THE AUCTIONEER CONDUCT-
ING, WHO RECEIVES ALL THE BLAME
THAT RESULTS FROM POORLY WRIT-
TEN (PREPARED) PUBLICITY. Also, in
years past, there were some Livestock
Breeders who spent a small fortune on
nation-wide publicity, missing his home
area who were not aware the breeder
was even considering holding a sale,
thus some of the home folk who admired
his livestock and would be strong bid-
ders were left in the dark.

In this present day and age, we have
found that the best buyer can prove to
be our next door neighbor or anywhere
in our nation and Canada, if you have
the quality they are looking for. In all
types of Auction Sales, the advertising
is like good and poor fishing. The color
of the water does not assure where the
big and good biting catches are.

In the majority of our purebred cattle
and horse sales we were often fortunate
to have good sales management. The
right management, fully experienced in
the breeds was worth as much to the
one holding a sale, production or dis-
persal, as the Auctioneer. For a period
of twenty years, I held a tight contract
with one Sales Manager. With his type
of advertising to fit each sale, including
the attendent publicity, the job was ac-
complished in securing the buyers for
the types of sales he managed.

As the years have progressed, we have
the support of National Breed Associa-
tions providing experienced Fieldmen
and Sales Managers who take a load of
time off the Colonel who must hang up
an average that pleases the Seller, satis-
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fying the buyer who will remember the
Auctioneer and the Sales management
in later years when their services are
required. Today, we note that many of
our livestock states are looking for Auc-
tioneers who possess a complete Sales
Management crew; a full package deal
from arranging the date, publicity, Auc-
tioneering and clerking. A working
team, for a record sale and satisfaction
to all. The records show that these Auc-
tioneers are very busy as a whole.

At the forthcoming Convention, our
Advertising Contest of sales, plus the
Auctioneer and his Sales Management,
will produce much interest to the Auc-
tioneer of today and on into the future.
There is no question in the minds of
many Auctioneers of today that ‘“Sales
Management” is a prime factor for his
present and future business serving John
Q. Public as a PUBLIC SALE AUCTION-
EER!

Some of our incoming mail contains
letters asking what we are doing in our
work here as an Auctioneer Consultant,
with Auctioneers trying to make pro-
gress, who are our students and many

questions include the observation that
this is interesting work. From our few
ads that we have run we have had letters
from many states. Many are not begin-
ners and are of several year’s standing
with experience in general sales. Our
Clientele are somewhat similar to that
of a Doctor or Attorney.

Some of our writer’s trouble is the
fact that they lay down what is not work-
ing out and so on. We in turn try to
get to the bottom of it all and in the
past three years, have got some going
and some working at what they were
cut out to do. While our files are con-
fidential, we can say that we have at
present, some Auction School graduates
who, unable to secure a license where
there is an Apprentice Law such as our
Ohio and other states have, with many
Auctioneers being very busy with an
abundance of competition, and well sup-
plied with Ringmen, such as Breed As-
sociation Fieldmen, affords very little
chance to help the Apprentice. One let-
ter from an Apprentice located In a
state having the Apprentice law, explain-
ed that he could not get anyone to take

Now
A Binder For

“The Auctioneer’
$3.00 Postpaid

A beautiful maroon and gold binder that holds one year’s issues of your fav-

orite magazine, “The Auctioneer”.

File and preserve your copies of your national trade journal. Attractive on

your desk top or in your bookcase.
Send check or money order to:

THE AUCTIONEER

3277 Holdrege St.
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Lincoln, Nebr. 68503



him on unless he pays them so much for
each sale worked on.

One letter asked this question: “What
does a new beginner need the most to
get started?” It is my observation that
they be given the chance to sell them-
selves to the public; Let them be seen
in action. Every Auctioneer, past, pres-
ent and in the future, had, or will have
this rough road to travel, before the
goal is achieved. The leading MD’s of
today had their beginning with the du-
ties of an Intern and progressed toward
their goal. Schools and Colleges teach
the fundamentals, but the student will
have to sell himself to the public! I am
reminded of that old story while on this
subject ;The remark an old farmer made
to an upcoming young Doctor who was
trying to become established in that
area and explained that he had three di-
plomas from Medical Colleges. The
farmer observing that he had a calf once
that had the ability to get his NURSING
from three of his cows, but wound up an
ordinary STEER after all.

It is all possible. Success defines a
student who can and will, take advice
and teaching and through experience, be-
come the Auctioneer in demand. It is
a good profession to follow and many
make the grade, but not over-night.
It requires three to five years of hard
work to master the fine points with a
little gain each year before that goal is
arrived at.

Many youngsters hear of Auctioneers
who make from one hundred up through
one thousand dollars on one sale and it
is an exciting thought. It is possible,
BUT YOU MUST CLIMB A LONG LAD-
DER with a few worn out rungs, along
the way, to step on and not fall through
before you reach the top. Just as a
house or barn is built to withstand the
elements - or they will fall. After all,
IT IS UP TO THE STUDENT!

As we appear with this May, 1971 is-
sue, the months of June and July will
contain many interesting pages. There
will be our 1971 Annual Convention and
the dedication of our new Home Office
Building. This event represents many
years of work before the goal was reach-
ed, by the membership of our NATIONAL
AUCTIONEERS ASSOCIATION, standing
before the public as a demonstration of
the Auctioneer and his service as an
important part of this modern world of
today.
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The motto of our NAA is UNITY-Let’s
see all states listed in the shrine of
builders and light up and shine this
coming JULY. Our dedicated Auction-
eer’s Capital of the United States at Lin-
coln, Nebraska!

Ronald Tull Honored
By Virginia

Group

Ronald I. Tull, President of Tull Real-
ty & Auction Company, Annandale, Vir-
ginia, is shown holding a plaque pre-
sented to him by the Virginia Auction-
eers Association, Inc. for “Outstanding
Services 1970.” Tull served the Associ-
ation as Secretary-Treasurer for three
years. During this time the Association
grew in membership from 32 to about
120. He was instrumental in getting the
National Auctioneers Association to hold
its national convention in Roanoke, Vir-
ginia, in July 1969.

Tull, a graduate of the Reisch Ameri-
can School of Auctioneering, is a licens-
ed real estate broker and auctioneer in
Virginia. His offices are located at 4601
Backlick Road, Annandale. His auctions
include real estate, estate sales, garage
equipment, livestock, farm machinery,
etc. His Auction Company covers the
northern Virginia area.

The “Outstanding Auctioneer” award
is the highest honor to be bestowed upon
a member by the Virginia Auctioneers
Association, Inc.

Tull is also a member of the National
Auctioneers Association.

It was pioneer astronaut Colonel John
Glenn who won the $25,000 grand prize
on TV’s “Name that Tune’” in 1938.
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A. MARCUS

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE

ESTABLISHED 1908

Auctioneers largest supplier of National Brands — Close
Out and Promotional merchandise. Complete lines of Nationally
advertised brands. Names such as “Black & Decker”,”Colman
Cable’, “’Skil”’, ““Chicago Pneumatic”’, “Sunbeam’’, “’Mirro”,
“G.E.”, ""Cannon Mills,” ““Husky”, ‘’Proctor-Silex’/, “Wilton”, |
”l-flelbros”, ““Sharp. Elec.”, “"Westclox”, “Ronson’/, t0 name only
a few.

In addition to our regular lines of merchandise, we are
constantly receiving large quantities of closeout merchandise of
all types. Everything from tools to towels can be had at prices
much lower then their original cost. Our three floors are
packed full with appliances, radios, T.V.’s, stereos, watches, soft
goods, tools etc.

Come to our showrooms and see samples of the above
mentioned merchandise. If you are unable to visit us here in
Chicago then write or phone us at our expense. We will be
happy to send you a sample order - or describe in detail some
of the outstanding values. All merchandise is fully guaranteed
over the counter replacement on all defective merchandise. |
Recommended by “Col.” Skeen of Roselle, Illinois and “‘Col”
Quick of Aurora, Ill.

All merchandise shipped on same day as order is received.
One stop will cover your every need from the Largest Complete
Stock to your smallest fillin. We are here to help you make
1971 your biggest year.

A. MARCUS

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE
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Western College

Pictured on the opposite page are
members of the graduating class of West-
ern College of Auctioneers, Billings,
Montana, class of March, 1971. (Left to
right).

FRONT ROW: Norman Warsinske,
Co-Founder of Western and instructor,
Billings, Mont.; R. J. Thomas, President,
W. J. Hagen, Co-Founder and Executive
Secretary, Mike Coolidge, and Gene Ga-
bel, Billings, Instructors, other instruct-
ors not in photo.

SECOND ROW: Joseph Peccia, St.
Cloud, Minn.; Roger Cawood, Portland,
Ore.; John Gammel, Kimberley, B.C. Can-
ada; Hugo Settle, Amarillo, Texas; Rich-
ard Gardner, Hungry Horse, Mont.;
Wayne Blevins, Denver, Colo.; Jerold
Kanewischer, Lethbridge, Alberta; Lynn
Reeber, Cardston, Alberta, Rock Parker,
Rosemary, Alberta; Willis E. Warren,
Eagleville, Calif.: Arie Van Weederhui-
zen, Lynden, Wash.

THIRD ROW: Dave Noble, Hillsboro,
Ore.; Harold Triplett, Missoula, Mont.;
Davar Gardner, Kalispell, Mont.; William
Heninger, Cardston, Alberta; Dave Gads-
by, Avuburn, N.Y.; Delton Tinsley,
Wheatland, Wyo.; Jerry Rambler, San
Carlos, Ariz.; Bill Sloan, Cardston, Alber-
ta; Larry Taylor, Oak City, Utah; Darrell
Neu, Broadwater, Nebr.

BACK ROW: Lester Gale Rogers, Law-
rence, Kans.; Richard Lawlor, Watford,
City, No. Dak.; Jerry Bieger, Aberdeen,
So. Dak.; LeRoy Osvog, Lake Preston,
So. Dak.; Arthur Lee, Bellevue, Wash.;
Mel Hasbrouck, Great Falls, Mont.; Lar-
ry Gardner, Blackfoot, Idaho; Phillip C.
Bledsoe, Benton, Ark.

NEUMART ANTIQUE IMPORT CORP.

830 Broadway, N.Y.C., N.Y. 10003
777-0092

SUPPLYING AUCTIONEERS
OUR SPECIALTY!

NEW-Taxi Horns, Student Lamps, Coach
Lamps, Steins, Carnival Glass, Ivor-
ine Figures, & Vases, Paperweights,
Satin Glass, Cut Glass-Bowls, Yases,
Boats, Decanters, Tiffany Type Glass,
Burmese, Milliflore, Ruby Egerman,
Bohemian, Bells, Porcelain, Mustache
Cups, Etc. Etc.

OLD-Clocks, Bowl & Pitchers, Marble
Wash Stands, Desks & Thousands of
Other Items.

Send 25c¢ For Catalog
Or Visit Us When In N.Y.C.

Learn Auctioneering
At Home

NELSON AUCTION SCHOOL

16800 Whitcomb
Detroit, Michigan 48235

Home Study Course - - s « « s » 357.50
(With Recordings)

555 Auction Sayings . .. ... 3.00

Residential Classes Begin SECOND MON-

DAY of April; and September EVERY
YEAR! Send for FREE BROCHURE.

Nationally Recognized School

with $10,000.00 down.

tral Kansas.

Silver Lake, Kansas

=

MODERN LIVESTOCK AUCTION with plenty of pens, 17 acres
and modern home, in Eastern Kansas. Will sell on contract

20 UNIT MOTEL, lovely, living quarters, main highway, in Cen-

DAIN’S REAL ESTATE

Ph. 582-4520

IN UNITY THERE IS STRENGTH
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* Walt E. Behrens, Kansas
* QOrville G. Steinman, Indiana
Raymond L. Carroll, Indiana
R. J. Crouch, Kansas
* Richard D. Halliday, Massachusetts
Gywin Sponsler, Illinois
John Boldingh, Minnesota
Ivan E. Hickey, Illinois
Bill Miller, Indiana
Turner Kees, North Carolina
R. Eugene Smith, South Carolina
* Edward J. Nasser, Massachusetts
* Bill Lewellen, Oklahoma
H. M. Watson, North Carolina
Jim Bennett, Georgia
Bill Shepherd, Indiana
* Carol Cathcart, South Carolina
Mike Bloomer, Iowa
* Cecil Lane, Kentucky
* Wilbur E. Glover, Kentucky
Delmar Hord, Kentucky
Earl M. Davis, Kentucky
Murray Shuster, New York
* Gene Holm, Nebraska
* Donald W. Burns, Tennessee
Gary Cain, Ohio
* Marvin L. Ford, Jr., Ohio
Blaine Batchelder, Arizona
* Billy Turner, Alabama
Charles Porter, Washington
Eldon Schomp, Nebraska
Oral Roberts, Texas
* Billy Sheffield, Mississippi
Truman P. Kongslie, South Dakota
George P. Pechilis, South Carolina
Bil]l Shine, Connecticut
Lloyd Nevels, Tennessee
George E. Dunn, Kansas
Lawrence D. Shehi, Kansas
Jerold Kanewischer, Alberta
Delton Tuisley, Wyoming
W. J. Crispin, Missourl
Herbert A. Gocha, Michigan
Denzil Clark, Illinois
Ernest J. Curnow, Georgia
Arthur L. Cole, Jr., Alabama
J. C. Reed, Kentucky
Sammy Ford, Kentucky
* Glenn Birdwhistell, Kentucky
Harold Nordwall, North Dakota
Clarence E. Murphy, California

* F % X ¥ *

* *
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Membership

Memberships processed Mar. 16 through Apr. 15th:

Sam Nussdorf, Connecticut
J. Benny McLeod, California
Leon Brinkley, Arkansas
Ross Kemp, Ontario

Fred Ott, Oklahoma

Don Decker, Illinois

Elmer Zimmerman, North Dakota
Ralph Bain, Illinois

Pat Cohen, California
William Hanzel, Illinois
Arthur J. O’Keefe, Oregon
Clayton Dykema, Illinois
Douglas Scratch, Michigan

A. W. Spellman, Illinois

Cal Nethro, Ohio

Edward Bilbruck, Illinois
Arthur L. Stryker, New Jersey
Norman E. Knowles, Virginia
John Dieken, Illinois

J. Dennis Ownby, Virginia
Noble Ratts, Indiana

Darrell A. Neu, Nebraska
Arthur L. Good, Michigan
Michael J. Weschler, Dist. of Col.
Steven Kirsch, Arkansas
Grover Howell, Texas

J. L. Henderson, Mississippi
Elias Frey, Ohio

Charles Axley, Mississippi
Bob Berger, Washington
Terry P. Lawton, Vermont
Donald Rhodeback, Ohio
Bill Massey, Arkansas

Hugh MacNeil, Maryland
Thomas K. Coyne, New York
Mary Parkhurst, Minnesota
Bill Porter, Indiana

Paul A. Pauley, Iowa

Milo Fodness, Minnesota

L. E. Drake, Michigan
Ralph Moore, New Mexico
R. E. West, Kentucky '
Edward Maupin, Kentucky
Eugene O. Monson, Kentucky
Larry Mills, Kentucky

Rufus Hansford, Kentucky

H. T. Derickson, Kentucky
Jimmy Brown, Kentucky

Ed Unkle, Indiana

Raymond Phillips, Michigan
John Timmerman, Iowa
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David S. Holland, North Carolina
Ted Elder, Utah
Richard Byer, Ohio
Graham Clark, North Carolina
Vince Kennelley, New York
Dale Pettijohn, Colorado
* Raymond Waldrop, Virginia
Harold M. Bloom, Michigan
Cornelius Donovan, Iowa
Clarence Prange, Iowa
Roy Johnson, Iowa
Craig Conover, Iowa
J. O. Lawlis, Texas
Charles A. Tinnin, Mississippi
Bert Gustin, New Hampshire
Ray C. Hickam, Tennessee
Charles A. Keisling, Tennessee
Paul Gieseke, Kentucky
Bill Hochstetler, Michigan
Don C. Althen, Alberta
* Webb Cagle, Oklahoma
Chester C. Hubbard, Ohio
* James Jacobson, Michigan
* Katherine Jacobson, Michigan
Ray Houle, New Hampshire
Pete Yokley, Mississippi
Liston Shows, Mississippi
Jack C. Harrell, Mississippi
Toxey Fortinberry, Mississippi
David Gillentine, Jr., Mississippi
David Gillentine III, Mississippi

* % ¥ * ¥

Larry Dean Massey, Mississippl
George Lamb, Colorado
Richard Baker, Arkansas

C. D. Foster, Texas

John S. Sadownik, New Jersey
Harold B. Lee, New York
Ernie Maurer, Texas

Ralph Bulla, North Carolina
James Thompson, Illinois
Donald L. Zandberger, Michigan
John K. Oglevee, Mississippi
John N. Shibley, Massachusetts
Nelsen Mewes, Illinois

Rhett Grant, Louisiana

Danny Irvin, Kentucky

Ray Humfleet, Kentucky

Paul Grote, Iowa

Hugh Simpson, North Carolina
Jerry Gwartney, Oklahoma
Leo F. Brown, Oklahoma

Dan Roth, Oregon

Curtis J. Price, South Dakota
Jack Pfeiffer, Illinois

Bob Stark, Louisiana

Arthur Harrison, North Carolina
Billy Dunn, North Carolina

C. W. Rosvall, Colorado

* Denotes new member

Attention Auctioneers and Antique Dealers

Direct Importer — Wholesale Antiques

After 22 years of running a West Coast Antique Auction Circuit
and supplying other auctioneers, I have decided to offer antiques
to the Trade in Sea Van Quantities Only. I warehouse in England
and on the continent, but to save you money prefer direct containers
from the country of your choice direct to your door. I am aware of
the problems and will take care of customs, packing, duty, trans-
portation, etc. Our shipments will be reasonably priced, broken
down each item F.O.B. your door. Cases will be assorted as to the
best buys of an area and as large an assortment as possible. (Special
items may be included on request if available). Now importing
approximately 200 containers a year.

Write your needs to my office,

LYNN WALTERS, CLACKAMAS, OREGON
PHONE 503-654-3000

IN UNITY THERE IS STRENGTH
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Who's Number One Livestock Auctioneer?

Who’s the best gavel rapping, bell-
toned, value-knowing, quick-eyed, crowd-
reading, number one livestock auctioneer
in the business?

If it’s you, you’d better be on hand in
Sealy, Texas on Saturday, June 19, for
the 1971 World Livestock Auctioneer
Championship.

Certified Livestock Markets Associa-
tion is again sponsoring this event to de-
cide who’s Number One in the Industry.
This same group has sponsored similar
past events, but this year there is some-
thing new — the contest is open to all
livestock auctioneers, which means the
competition could get better than ever.

After the group’s Decade Cattle Sale
last year, composed of the champion
auctioneers of the 1960’s in a sale of
cattle in Omaha, Nebraska, they have de-
cided to enlarge and improve this year’s
competition, so that the 1970’s will cli-
max in a sale to top all sales!

This year’s event will be held in con-
junction with a “Showcase Cattle Sale”
at the Port City Stockyards Company in
Sealy. Nearly three thousand cattle will
be there, according to the Texas Live-
stock Markets Association, sponsor of
the sale. Contestants will sell the best
available!

With top quality cattle to sell, auc-
tioneers should enojy their working con-
ditions, and such a sale should allow
the judges to gauge the merit of every
man under actual working conditions,
says Warren Cook, an Executive Officer
of Certified Livestock Markets and an
advisor to the contest.

“There’s more to a good auctioneer
than just a good chant,” says Cook, ‘“The
man’s knowledge of the animals and the
crowd, his courage, his feeling for the
audience mood, are all important. In
this contest, he can show his best!”

The championship will be held shortly
after the 1971 Livestock Marketing Con-
gress, sponsored by Livestock Merchan-
dising Institute and held i1n Houston
this year. Many of the nation’s top live-
stockmen will be on hand to hear their
favorite auctioneer vie for the champ-
ionship.

Auctioneers may want to contact the
Institute, too, for more information on
the Congress, if they are interested in
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attending.

The Advisory Committee for this year’s
championship auctioneering event will
be: Bernard Hart, Lincoln, Nebraska,
Secretary of the National Auctioneers
Association; Dick Deweese, Kansas City,
Missouri, President of the Missouri Auc-
tion School; Archie Moody, Darlington,
South Carolina; Skinner Hardy, Bakers-
field, California; Ken Troutt, Emmett,
Idaho; Bob Schnell, Lemmon, South Da-
kota; Glenn Helberg, North Platte, Ne-
braska; Ed Buckner, Mexico, Missouri;
and Cecil Ward, Gainesville, Texas.

All are former world champion live-
stock auctioneers except Hart and De-
wees. Cecil Ward serves as the Commit-
tee’s chairman.

Judging standards are simple. Basic-
ally, the judges are being asked ‘“who
would you hire if each contestant were
available at the same price, to sell cattle
to you, or for you?”

Awards will be presented to the World
Champion, Reserve World Champion and
to Regional winners.

The championship is intended to pro-
mote competitive merchandising of live-
stock. If you’re interested in testing
your mettle against other firstclass live-
stock auctioneer’s, write Certified Live-
stock Markets Association, 4900 Oak,
Kansas City, Missouri, 64112, or use the
entry blank in this month’s issue of the
Auctioneer.

“Everybody’s going to be down here
for a good time,” explains Warren Cook,
“and we felt this would be a great
chance to test the best. Get yourself,
or your man, down here and let’s see
the kind of stuff you’re made of. You
could leave here a World Champion!”

Ohio’s Cy Ferguson

Fatally Stricken

Cyril Ferguson, Grove City, Ohio, an
auctioneer for the past 32 years, passed
away in a Mt. Carmel hospital, in mid-
April. He was 61 years old at the time.

Survivors include his wife, one broth-
er, a niece and a nephew. He had been a
member of the National Auctioneers As-
sociation since 1950.
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Official Entry Form
1971 World Livestock

AUCTIONEER
CHAMPIONSHIP

JUNE 19

Port City Stockyards Co.
Sealy, Texas

Conducted by Certified
Livestock Markets Assoc.

MO

Contestant’s INa e oo
Home AQAT eSS oo

BUusSInNess AQAr eSS oo e
(if different from home address)

Entry Fee of $100 enclosed

NOTE: If pre-contest publicity is desired, please complete the form
below, and attach a page giving additional background In-
formation on the contestant and/or the market, if desired.
Also list additional newspapers and radio and television
stations, if desired.

* * * NEWS RELEASE INFORMATION * * *
Names and addresses of Newspapers, Radio and TV stations you

would like to receive a news release ..... T L PN

e P S e s e L e e e R R R R L R R LR R

e e e e L L e e e R e R R R R R T R R R R R R R L E R R

Please attach sheet with this additional information:
How many years has contestant been an auctioneer?.........__.

Has contestant entered previous auctioneers contest? _...........

If SO, When and Where ... e eeeeeeeeee e e e ana

- o R e o o W W O o o W R N R W N R R W T O mom m  E E EEEE w EEEE EEEEEEEmm R e E TR RS asesEmEEEEEewem .

(If contestant is employed or retained by competitive livestock
market, please complete the following:)

Names and titles of owners of market .. ... ... .
Approximately how long has market been in business? .......................

Sale days of market ... e .
—DON’T MISS THIS CHANCE TO BE NO. 1!—

Mail this form and check to:
Certified Livestock Markets Association

4900 Oak Street
Kansas City, Missouri 64112

IN UNITY THERE IS STRENGTH
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Air Of Excitement In
Going Once, Going Twice

There’s always an air of excitement
when the auctioneer chants:

“Going once! Going twice! Sold to
the man in the blue suit.”

If it’s a commercial or industrial auc-
tion, the sales item may range from a
bag of fertilizer to a multi-ton machine.

Anything can happen and often does,
according to auctioneer Harry Davis
whose selling jaunts take him over much
of the eastern United States.

“Once we were auctioning off a farm,”
he recalled. “By the time we got around
to the cows it was late in the day and
nobody had remembered to milk them.”

It was udder disaster as the bovine
creatures mooed in protest. Fortunately,
there was a country boy in the crowd
who obliged.

What’s the biggest item Davis ever
sold?

He guessed that would be a big drag-
line shovel used for strip mining. It
went for around $200,000.

Who are the buyers and how does
Davis know the bidders can back up
their enthusiasm with cash?

Often the audience is made up of “reg-
ulars,” he explained. If Davis hasn’t
done business with a prospective buyer
before, he gets a blank check or some
assurance of credit.

Auctions are frequented by big com-
panies looking for good buys, the aucti-
oneer said.

Sometimes Davis plays the twin role
of auctioneer and buyer, which sounds
tricky but really isn’t. Here’s how it
works:

He has a customer in Maine who oc-
casionally puts in an advance bid for a
specific item, say an air compressor. The
prospective buyer tells the auctioneer
he’ll go as high as $4,100 and mails Davis
a blank check.

When the bidding begins, the Maine
buyer is represented. He may get the
air compressor for a lot less than $4,100,
depending on how the bidding goes. Or
if somebody bids higher than $4,100, the
man from Maine is out of luck.

Davis started his business in 1954 as
a sideline and it has grown into a $2
million-a-year business with eight full-
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time employes and three auctioneers be-
sides himself. He deals only in com-
mercial and industrial sales.

There’s more to auctioneering than
swinging a gavel and raising a chant.
All merchandise has to be tagged and
cataloged with a description, Davis said.
There’s also an indication of what time
during the auction the item will be sold.

Sometimes a seller will ask for apprais-
al before the auction, Davis said.

So why have an auction?

Forty per cent of Davis’ business is
triggered by bankruptcy, he said. And
1970 was a good year for his company,
he added.

But auctioneers prosper when others
are thriving, too. Frequently Davis will
be called in to sell off the assets of a
joint venture. This happens after two
or more companies set up a firm to per-
form a specific task — such as building
a pipeline.

After the job has been completed, the
pipeline company may be liquidated
through an auction so the owners can
get their investment back.

After the job has been completed, the
company will decide to liquidate and go
out of business. This is a cue for Davis
or some other auctioneer to step in.

When firms are short of cash as they
were early last year, they may sell sur-
plus equipment. Often it is put on the
auction block.

The auctioneer’s fee is negotiable, Da-
vis said. It depends on how much work
is involved in getting ready for the auc-
tion and the size of the sale, he explain-
ed.

Machine tools are a big item. An
estimated $50 million worth are sold
through auctions annually.

About 95 per cent of the $1 billion
annual tobacco crop and 85 per cent of
all U. S. livestock are auctioned off.

Another fast mover is the automobile.
Approximately 40,000 cars go on the
block every week in this country.

What is the measure of a good aucti-
oneer?

All the merchandise is gone when his
gavel raps for the last time, Davis said.
REPRINTED

Col. Harry Davis is a NAA member.

There’s only one thing wrong with the
mini skirts — the thigh’s the limit.
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Ed Foreman Named To

Transportation Post

President Richard Nixon and Trans-
portation Secretary John Volpe have
named former New Mexico Congress-
man Ed Foreman as Regional Repre-
sentative for the Department of Trans-
portation for Region 6 encompassing the
states of New Mexico, Texas, Oklahoma,
Arkansas and Louisiana. Foreman is the
first appointee to be named to the posi-
tion established under the Nixon Ad-
ministration’s new government decen-
tralization program.

Foreman is no stranger to many NAA
members, having been the Banquet
Speaker at our 1968 National Conven-
tion, in Oklahoma City. He served in
the 88th Congress, as a Representative
from Texas, and again in the 91st Con-
gress, representing his home district in
New Mexico. He is the only person in
this century to be elected to Congress
from two different States.

ENGLISH GOODS!

Marble Top Washstands — Commodes — Light Fittings —
Stained Glass — Pub Furniture — Etched Mirrors — Panelling
— Tilt Tables — Desks — Bureaux — Coal Boxes — Jugs and
Basins — Colored Glass — Roll Top Desks — Hat Stands —
Clocks — Watches — Bookcases — Country Oak — Period

Furniture — Or State Your Needs.

WE WILL SUPPLY 20 FOOT OR 40 FOOT CONTAINER LOADS

DIRECT TO YOU FROM BRITAIN.
We are particularly interested in Auction or Wholesale Outlets—

ANTIQUE and ALLIED TRADING CO. LTD.
74A Milton Road, Hampton,

=

Man, age 29, desires position with
AUCTIONEER or AUCTION FIRM
Auction School Graduate
Willing to relocate
Harold Massey, 709 East St.,
Woodland, Calif. 95695
Phone (916) 666-0313

| BIBLELAND TOURS |

July 6 (16 days) $949.00, or
October 19 (10 days) $619.00.

Both tours, all inclusive.
Terms available

Write: Col. George Hand
N. J. Helping Hands

104 James St.,
I_L Englewood, N. J. 07631

It 1s always safe to assume, not that
the old way is wrong, but that there may
be a better way.

Middlesex, England

IN UNITY THERE IS STRENGTH
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iﬁﬁ - National Auctioneers Week was cele-
brated in Arkansas as illustrated by the
. pictures at the right.

o

- " At the top is Col. T. J. Offutt, Secre-
' tary-Treasurer of the Arkansas Auction-
L eers Association taking a sack full of
. money to the bank. The cash was col-
| L lected at the Arkansas Auctioneers Con-
_ vention at the Week’s opening, and is
. for the National Auctioneers Building
| . - ’ Fund.

The next picture Rabie Rhodes, Pres-
ident of the First National Bank of Pine
Bluff, accepting the money for safe
keeping.

In the other two pictures, Col. Offutt
proudly displays the plaque that was
awarded to her in recognition of her
outstanding performance of duties as
Secretary-Treasurer of the Arkansas or-
ganization, one with her office crew and
the other to some of the personnel from
Radio Station KHOZ, who kept the pub-
lic informed about National Auctioneers

Week.

Missouri Farm Brings
$200,000 At Auction

Skyview Farm, a 186 acre commercial
hog farm and research center, near
Trenton, Mo., was sold at public auction
on March 2 for $200,000. Owned by Al-
bers Milling Co., a Division of T..e Car-
nation Co., it was purchased by Alten-
derfer Brothers, extensive cattle feeders
in the Trenton area.

Located on U. S. Highway 65, the
farm is exceptionally well improved with
extras such as a feed mill, storage
buildings and bins, feed augers in all
buildings and several lagoons. The
buildings are of concrete and metal con-
struction.

Selling at the same time were 3,500
feeder pigs and all machinery and equip-
ment used to operate the farm. Mid-
States Auction Service, Trenton, Mo.,
was in charge of the sale and the auc-
tioneers were Bob Broyles, Max Dean
and Phil Farrell.

Bogey-Man
Add to the list of childhood fears only
the modern tot has had to consider the
trash masher.
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BUY BELOW WHOLESALE

“OUR PRICES CAN’'T BE BEAT”
BEST In Service-Price-Quality

THE WINNER’S CIRCLE

WATCHES ‘n JEWELRY

MEN'S GOLD WATCH WITH

EXPANSION BAND ... .o E“- $3.00
Ladies’ Gold Watech with Expansion Band . ...Ea. $ 4.50
Men's Calendar Watch with Matching Band.. ... Ea. $ 4.00
Ladies' Pennant Watches, Deluxe Styles. = Ea.
Men's Diamond Jim Brady Watch with Band.... . Ea.
Men's ‘‘Skin Diver'’ Wateh with Calendar. .. .. Ea,
Ladies’ Deluxe Round Face Watch with Band ........... Ea.
Ladies’ Nurses Watch with Band ... ... .. .. Ea.
Ladies’ Square Face Watch with Suede Band ..... ... Ea.
Men's Deluxe Water Proof Watch with Band.... ..... Ea.
Men’'s Automatic Watech with Calendar.. s Ba. $
Men's Day and Date Deluxe Calendar Watch . Ea.
Men's CRONEL ‘‘25'" Swiss Calendar Watch Ea.
Men's HELBROS Watch, Beautifully Boxed..... . . _Ea.
Ladies' HELBROS Dress Watch—Deluxe......... ... Ea.
Men's 17-Jewel Calendar Watch—Swiss.... ........... ... Ea.

Men's HELBROS Dress Watch—Gold or Sllvar ........ Ea.
Men's HELBROS Calendar Wat:h—SH\rer l}nly i

—————

Ladies’ HELBROS 2 Diamond Watch. o ER.
Men's Dress Watch with Cuff Links Set B
Ladies’ BRILLIANT CUT—HAND SET

173 STONE WATCH ... i, Ea.

BT R LN T = RO M. S RS e e Lo D B e o C SO BN SRR A e

COoOVOOOOUD OoWoONOU MUINMMCUMUONEONNOOOOC
CooOo0oo0CO ocooOPLOD CoOCOoCOooOCOcooUiooos

WALTHAM Ladies' Sport Wateh w. Suede Band . Ea.
HILTON 17-Jewel Men's Dress Watch w. Band. .. Ea.

“HM““HHH T Y P W ﬂ“ﬁ““ﬂﬂﬂﬁ““ﬂ““ﬁh

HILTON Ladies’' 10 Diamond Dress Watch _Ea, §2
HILTON Ladies' 4-Diamond Dress Watch . Ea. $I
Men's Deluxe DIGETIL Watch with Band . Ea.
Men's Auto. Day-Date Dress Watch with Band  Ea. §I
JAMES BOND nn7 SPY WATCH WITH

HOUR WINDOW . .. EAa.
BRONCO WESTERN WATEH-——i'nr CHlLDﬂEN Ea.
Men's or Ladles' Sunglasses—Boxed ... o .Doz.
Men's or Ladies' Ralncoats with hood . . ..Doz.
Louis D'OR Perfume Rings—Ind. Boxed. .. . ......Doz. §1
Louis D'OR Perfume—$20.00 Retail .. Do,
Spray Perfume, Boxed— 1000 Sprays . . Doz.
10 Pe. French Parfume Set, $20.00 Retail . Per Set
TIFFANY Perfume—2 o02. —Gift Boxed Doz. §1
CHARMANT French Cologne—Retail $15.00 . Doz. SIB 00
Glamorous FILIGREE Spray Perfume .. Doz. $ 5.90
2 pc. RUSSIAN LEATHER Cologne Set . Doz $12.00
4 pc. RUSSIAN LEATHER Cnlunne Set . S
2.0z. ORIENTAL JADE Men's Cologne sz T 3 .50
2-02. Men's RUSSIAN LEATHER .. censnssoEs. 5 ' 3.08
Ladies’ Wallets with 40 Windows, Buud oy D2 %3.90
Men's Wallets, Boxed . G e o2 8 480
Ladies’ Deluxe Cluteh Purse .. Doz. $ 7.20

Trucker's Cowhide Wallet with 5 Cnmpartments ..Doz. $17.50
Necklace and Earring Set, AURORA

BOREALIS, Asst. Colors ................. . Doz. $24.00
Men's ROYAL STAR WATCH

‘250" WITH 36 STONES. ... .. o Ea. $ 7.50
Beautiful AURORA BOREALIS ACORN

Nt RCO e —— e e Doz. $ 5:90
Beautiful AURORA BGHEALIS HEART

L1 L S ———— Doz, §$ 7.20
NITE 'N DAY Reversible Necklace—

Pearl and Rhinestone.... . Doz. $ 9.00

Reversible Necklace with Matching Earring Set  Doz. $18.00
Deluxe 4-pc. Pendant & Choker Set w. Earrings.. .. Set § 2.00

APPLIANCES 'n HOUSEWARES

ELECTRIC CAN OPENER—

AUTOMATIC . Ea. $4 25
Elec. Can Dpener-—l{mfe Sharpener—ﬂﬂ {]pnr Ea. $ 6.00
Electric Portable Hand Mixer. B P i
2-Slice Automatic Toaster—NAME BRAND. Ea. $ 6.25
4-Slice Automatic Toaster—NAME BRAND. .Ea. $10.00
2-Speed Blender—PROCTOR-SILEX Heavy Duty Ea. $ 9.50
45-pc. Beautiful Deluxe Dinnerware Set . - $ 4.80
Elettnc Corn Popper—with Glass Lid _Ea. $ 2.90
Steam 'n Dry Ilron—NAME BRAND . .. Ea. $ 5.90
HAMILTON BEACH Electric Cordless Knife "Ea. $ 5.00
Electric Mixer on Stand with Bowl. . . . ... Ea. $ 9.50
MIRRO Automatic Perk.—9 Cups .. ... . Ea. $ 5.00
10-p¢c. Hard TEFLON-II Sat—HABE BRAND . Set$ 7.50
7-pc. Hard TEFLON-II Set—In Avocado Only .......... ... Set $ B. 50

6-pc. Avocado ROYAL CHEF Alum. Cuukware... Set $ 5.90
49-pe. Cook-N-Serve Ensemble—Guaranteed for

S5Yrs. Also Quenprool .. . . el Set $ 7.50
98-pc. Complete Dinnerware Set—

Hetarl $198.00 .. ... ... ..Per Set $30.00
6-pe. Stainless Steel Steak Knife Set .. ..Set $ 2.50
Lite Up Mirror w. Travel Case—Just Turn on ... Ea. $ 4.25
Small Floral Pitcher & Bowl Set.. Doaz. Sets $ 7.20
Beaut. Mahogany Dancing Doll Jewelry Chest. . a. $ 3.50
Musical Beer Stein—Large Size . . E $ 3.50
19-pe. Decorated Handle—Sheffield, Ennland

Cutlery Set . e, t: 6.50
15-Pe. Decurated Handle Cutlery in Book Chest . Set$ 3.50
50-pe. Stainless Steel Flatware Set, Gift Boxed ... Set § 7.50
EVERSHARP 3-pc. Stainless Steel Carving Set_ .Doz. $ 8.80
EVERSHARP 6- re Deluxe Steak Knife Set. . Doz. $ 8.80
5-pc. Kitchen Knife Sat—in Wooden Display Rack Set $ 2.00
3-pc. Wood Animal Famlily Set.. ‘Dozen Setsi 5.90
21-pe. Deluxe Carving Set—Pkd. in Deer Chest. ... Set $10.00
I4-pe. Deluxe Carving Set—Pkd. in Deer Chest ... Set$ 7.50

. TOOLS
50 FT. DROP CORDS—

ALL COPPER WIRE..o.o.. . DOL $13.80
20-pc. Socket Wrench 8et......... ... oo Ea. $ 1.75
5 Ft. CASTING ROD—25 IN CASE..... ... ... ... $15.00
7" ELECTRIC SAW—By RAM ... NEW .....Ea. $14.00
I14-pe. Up to “I';:;” lndustrlnl Open End or

Box Wrench Set.. s rreennn. S0t $11.50

— YOUR FRIEND FOREVER —

SHELDON CORD PRODUCTS

3320 WEST LAWRENCE AVENUE
CHICAGO, ILLINOIS 60625
PHONE: (312) 267-6570

I1-pe. Industrial Open End or Box Wrench Set.......8et § 6.50
8-pc. Heavy Duty Open End Wrench Set in Gllp Set § 3.50
I1-Blade Camping Knife with Holder... s iy 3 110
74" Black and Decker Electric Saw........... ................ Ea. $18.50
I6-07. Slee]l HARMBI o nmunnnemim Duz.; 6.25
19" Deluxe Tool Box with All Metal Tray........._........ Ea. § 2.75
ZEBCO DELUXE SPINNING REEL #202..... .. Ea. §$ 2.25
SPIN—CAST ROD & REEL Comb. Set . .....Set $ 3.90
Deluxe Carded Wrench Key Gham—Hnt Seller ...... "Doz. $ 3.50
LUMIJET Disposable Flashlight . SER— ) '} 2 i 8.60
29-pc. BLUE TEMPER Drill Blt Set e Set § 7.90
RADIOS 'n NO‘VEL'IIES

6 TRANS. RADIO WITH CARRYING Ell $2 s

CASE & BATTERY. . .
Large Twin Eye Radm—-—BaHerrfElutn:—AM ......... Ea. $ 475
Large Size AM/FM Radio Battery/Electric #2019. Ea. $ 9.00
TOILET SEAT RACIC ““JOHN''—Ass't. Colors....Ea. § 7.50
Deluxe TONY-SONIC AM/FM—AC-DC Radio.....Ea. $ 9.00
DELUXE 4 BAND 2 FDLICE—AM{FM RADIO. Ea. $18.00
Deluxe 3 Band Police—AM/FM Radio.................. Ea. $15.00
Beautiful Plush Poodle Radio—Ass’t. Colors .. _Ea. $ 4.50
Permanent Press Dress Shirt, Ass't, Slzes . ... Doz. $18.00
DELUXE CHARGER RADIO—z| SELLER.

GUARANTEED SALE—am/fm-AC.DC . . _Ea. $13.00
Walkle Talkie S=t—Solid Stat&—Cumplcte ................ Set$ 9.00
4 Speaker AM/FM Mahogany Table Radio............. Ea. $22.50
Men's 2-pc. Deluxe Sweater Set .. ... Per Set $ 5.00
Automatic Needle Threader—Boxed .. e 0SS $ 5,00
Men’'s Windproof Lighters—Carded — Deoz. $ 2.00

LAST MINUTE SPECIAI.S

45 PC. DINNERWARE SET—

UNBREAKABLE Set $4.80

Deluxe Beacon Blanket—72"x90"—Ass't. Cnlur: ....... Ea. $§ 2,50
Men's Deluxe Tee Shirts—Top Ilua!lhf ...Doz. § 4.50

Cannon Towels—Giant Size . . .. Doz.$ 6.90
3.pc. Ladies’ Luggage-Tote Bag Set v 80t § 6,90
New Magle 10 Color Pen.. T .Doz. $ 5.90
Matching Umbrella and Bag Set ... . .Doz. Sets $13.00
B8-Track Auto Stereo Tape Player with

2 Speakers and Bracket—Complete Set . ... ... $34.00
4 Player Deluxe Badminton Set with Case .....Set § 2.50
Old Fashion Large Size Kerosene Lamps ... ... . _Doz. $24.00
Giant Stained Glass Kerosene Lamp. Boxed . ...Ea. § 2,00
(10x50) Binoculars with Leather Garrymn Gasa ....... Set $16.00
8-pe. Deluxe Flash Camera Kit .. ..Set $ 3.75
24-Pc. INDIA Brass Candlehnlders—

Tea & Tableware . . Set $15.00
3.Dimensional Large Ass't. Plcture Scenes .. ... Ea. $ 4.50
PLAY-POKER SLOT MACHINE—DEALS A

NEW HAND EVERY TIME YOU PULL THE

HANDLE . . . FEAS;EEI‘?ITCH ITEM

ONoOH G MREE(ET TODAY . _EA. $2.25
Large Size Ass't. Plush Toys . Doz. $16.00

DELUKE OPEN FACE SFIHHING REEL—#510 Ea. § 1.50
DELUXE CLOSED FACE SPIN-CAST REEL—

2103 . . Ea. § 1.50
DELUIE LUHE ASSUHTMENT—
3 DOZ. DISPLAY . ....Display $16.00
100 PC. ASSORTED FOPPEH
DISPLAY v . ..Per Display $ 8.00
BOO LURE DISPLAY.. P — BT T BB
3-BLADE SCOUT KNIFE ..Doz. § 5.40

DELUXE ALL SW IS 12 WATCH ASST

12 WINNERS . s ez A
Mens Stretch Sncks . First Guallhr ......Dox. § 2.50
10 Page Photo A.Fhurn .................................................... Doz. $16.50
Barking Poodle - Battery Operated ... .. .. .. .Doz. $24.00
SPALDING GOLF BALLS ... .. NEW ..., Doz. $ 3.90
PANTY HOSE ... FIRST QUALITY .. .. ... ... Doz. $ 3.90

Visit Our Showroom For 1,000‘s of Bargains
Bring your truck or car and take atluntau of 1000’s of bar-
gains available for cash buyers at tremendous savings. Order
from ad by sending Money Order, Bank Draft or Certifled
Check only, NO PERSONAL CHECKS. 24 hour Service.
Send $1.00 for complete CATALOG on Hundreds of items at
terrific savings. Money back guarantee If not 1002, satisfled.
Everything shipped F.0.B. Chlcago, All merechandise sold for
resale purpnses only—wholesale only. Minimum order accepted
$50.00, ORDER FROM THIS AD! Send Postal Money Order
or Certified Check. ““SPECIAL SALE EVERY SUNDAY'"'—
DON'T MISS THIS SALE. “OUR PRICES CAN'T BE
BEAT.'”” ALL MERCHANDISE IN STOCK.

BRING THIS AD FOR FREE $50.00 GIFT WITH
PURCHASE.

IF YOU WANT TO BE IN THE WINNER'S CIRCLE, AND
ALWAYS BE IN FIRST PLACE, THE ONLY PLACE TO
BUY IS AT SHELDON CORD PRODUCTS. WE WANT
YOU TO LOOK! WE WANT YOU TO SHOP! BUT WE
DON'T WANT YOU TO OVERPAY. AGAIN WE SAY
WE WANT YOU TO BE IN FIRST PLACE AND BUYING
FROM SHELDON CORD PUTS YOU IN FIRST PLACE.

ORDER NOW FROM THIS AD
AND YOU WILL BE A WINNER.

OPEN FROM 9 TO 6 SEVEN DAYS A WEEK
DONT MISS OUR GIANT ANTIQUE SALE
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Here are a few of the personalities that helped in making the Kentucky Auc-
tioneers Association Convention the success it was. Top, left, is Grover Howell ad-
dressing the group. On the right, Adrian Atherton, Tom Dunlevy and R. G. Ebersole
exchange experiences. In the second row from the top, Mr. and Mrs. Charles Switzer
listen attentively to the speaker. On the right is L. M. Boatwright telling about new
furniture liquidations.

In the third row, from the left, J. H. Barnard, Sr., and Wayne Kessler, addressing
the convention and C. Roger Lewis, retiring president, receives plaque from president-
elect Charles Switzer. On the bottom, Bernie Hart and Bill Kurtz visit informally
while Wilma Atherton is doing the same with an unidentified gentleman in the back-
ground. Lower right, a portion of those in attendance at Monday’s Luncheon.

IN UNITY THERE IS STRENGTH




Kentucky's 'Fourteenth’ Was
The Greatest Of Them All

It was reminiscent of an ‘“old time
revival” as members of the Kentucky
Auctioneers Association met in Louis-
ville, April 4-5, for their 14th Annual
Convention. In fact, it was certainly a
revival of interest in the association and
the profession it represents. All who
attended, including the veterans, ac-
claimed it the best convention in the
history of the associatoin.

Auctioneers from throughout the
state began arriving early for the meet-
ing and they were joined by those from
adjoining states. “Feller’” Brown, Pres-
ident of the Tennessee Auctioneers As-
sociation, came with other members of
the TAA, several Indianans registered
their presence and there were nearly
enough NAA officials on hand to com-
prise a quorum. Dinner was served to
125 auctioneers and their wives and
friends on Sunday evening.

Much credit for the success of the con-
vention was due to the efforts of the
President, C. Roger Lewis. He had plan-
ned an action packed program and some
rare talent was displayed. In fact, at
least two of the program participants
have accepted invitations to appear on
the National Convention Program in Lin-
coln, in July.

Sunday afternoon’s program was open-
ed by greetings from President Lewais,
followed by brief greetings from Grover
Howell and Bernard Hart, representing
the National Auctioneers Association.
During the afternoon, addresses were
delivered by NAA Director, Roy Crume,
Kokomo, Ind., Morris Fannon, NAA Vice
President Pennington Gap, Va.; Kenneth
Martin, a Dale Carnegie instructor; and
Samuel Ray Godby, auctioneer at the
Bourbon Stockyards, in Louisville.

Dinner music and entertainment was
furnished by the Rhinegold German
Band followed by an address by Rev.
Dan Harmon, pastor of the Larchmont
Church of Good, in Louisville. A Fun
Auction and refreshments completed the
evening’s festivities.

There was no let-up in the Program on
Monday morning. It opened with an ad-
dress by Col. W. C. “Cliff” Ledford,
Chairman of the Kentucky Real Estate
Commission, followed by a talk on “Real

IN UNITY THERE IS STRENGTH

Estate Appraisals and Testimonies” by
Col. Henry L. Jones, Winchester, Ky.

New furniture store liquidations were
described by Col. L. M. Boatwright, Co-
Iumbia City, Ind. ‘“Antiques and Their
Identity” was the subject of Col. R. G.
Ebersole’s remarks, and J. H. Barnard,
Sr., Bowling Green, Ky., discussed ‘“Real
Estate at Auction”.

Wayne Kessler, NAA Director, of
Campbellsville, Ky., closed the fore-
noon’s program by asking for individual
donations for the NAA Building Fund.
He was successful in raising over $1,200
in a very short time.

Grover Howell, 1st Vice President of
the NAA, was the Luncheon speaker.
His address was favorably accepted by
all 1n attendance.

Charles Switzer, Cynthiana, Ky., was
named President for the coming year
in the election of officers. J. O. Briggs,
Stanton, was elected 1st Vice President;
J. H. Barnard, Jr., Bowling Green, 2nd
Vice President; and Wilma Atherton,
Hodgenville, who has served as Secre-
tary-Treasurer since 1965, was re-elected
to that position.

Perry Poe, Brooksville; Henry Jones,
Winchester; and John O’Connor, Owens-
boro, were named to the Board of Di-
rectors as was retiring President, C. Rog-
er Lewis.

A committee, composed of C. Roger
Lewis, Charles Switzer, J. H. Barnard,
Jr., Larry Mills and Rex Proffitt, was
named to organize the state into five
Districts and arrange District Meetings.

Great Auk Brings
A Record $21,600

London —- the highest price ever paid
for a natural history specimen — $21,600
— was paid for a mounted extinct great
auk at Sothebys auction.

The specimen of the flightless North
Atlantic sea bird, which became extinct
in 1844 in Iceland, was sold to Dr. Fin-
nur Gudmunesson, director of the Icelan-
dic Museum of Natural History in Rey-
kjavik.
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I sure do like the idea of 'us fellows,
and gals, tellin how we got started in the
auction profession. Speakin for myself
I sorta live with the idea that the Old
Timers have it, while the new comer
has it to get. I'm a new comer. How
did I get it? I didn’t. Not yet that is,
but I'm on my way. I am not what a
fellow would call a successful auction-
eer, not by a darn sight I'm not, but I’'m
content with the way things are goin.
I sorta feel that if “The Good Lords
willin, and the creek don’t rise.” Tl
join the ranks of those who have made
it one of these days. How did I get as
far as I have? T’ll tell you how. I at-
tended a good auction school, worked
hard, sacrificed a lot, and took advan-
tage of a little luck, and every oppor-
tunity that came along.

I graduated from the Reisch Auction
College in the summer of 1968. 1 arriv-
ed home with the biggest, and prettiest
diploma I ever did see, and the thought
implanted firmly in my mind that sure-
ly I was the world’s best auctioneer. I
soon found that no one was interested
in hiring the services of the World’s
Best Auctioneer. They wanted an ex-
perienced one, and this I didn’t have so
I went back to my job driving a truck,
never losing faith, and never losing con-
tact with the auction world. Then one
day it happened and Lady Luck smiled
down on the Ole Colonel. Racines Auc-
tion Barn which is the oldest, and larg-
est auction barn in this area lost the
services of their auctioneer. Mrs. Van
Dyke the owner asked me if I would like
to try out for the part. This was in
April of 1969, and I am now entering my
third season with them. Racines speci-
alizes in just plain general merchandise,
and for the new fellow who is just about
to get his feet wet I heartily recommend
this type of sale for openers. Each sale
is different, each audience is different,
and the auctioneer is constantly expos-
ed to all types of merchandise, and sit-
uations.

In the three seasons I have been with
Racines I reckon I have sold it all. We
IN UNITY THERE IS STRENGTH

The Ole Colonel's Corner

by Col. Lee Viningre

had a fellow poke his head through the
door about half way through the sale
one Monday night, and yell loud enough
to wake me up “HERE SELL THIS.”
and tossed a big old Rhode Island red
rooster into the air. I sold that bird for
a dollar bill before he came to roost.

I have always sorta dabbled in the
written word. I find it to be good for
what ails me. The opportunity present-
ed itself one day for me to write a col-
umn on things in general for a local
newspaper. I took advantage of it and
created the “Ole Colonels Corner.” My
spread, and my reputation as an auc-
tioneer grew with it. In the span of
three years I have progressed from a
fellow with a diploma, and a dream to a
spot in “The World of Almost Makin it.”
Plans are 1n the making for the open-
ing of my own auction barn sometime
in late spring or early summer.

A little advise such as it is. I always
offer my services GRATIS to non profit
organizations. I practice my chant with
a religion. I shout bids at my old hound
dog when he will listen, and when he
won’t I call bids to myself in the mir-
ror. Darned if I’'m not the hardest fel-
low in the world to sell to. I visit other
auction sales whenever, and wherever I
can. I pitch right in whenever I can, al-
ways keepin my eyes, and ears open hop-
in I will learn something I missed along
the way. There is no easy way unless
daddy owns an auction barn. If the fel-
lows who have learned it will take those
who want to learn it under their wing
I am sure we will have taken a giant step
toward progress in our profession. SEE
YA-ALL.

AUCTION CLERKING SUPPLIES
Agreement & Settlement Contracts
Triplicate Copy Clerking Sheets
Buyer Registration Pads
Buyer Number Cards
Consignment Contract
Sales Notices
Free Samples & Prices

BURTON PRINTING CO.
Box 597 Hastings, NB 68901
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Convention

Dates

tion, Sikeston.

May 1-2—Kansas Auctioneers Associa-
tion, Silver Spur Motel and The
Long Branch on Front Street, Dodge
Uity

May 2—Oklahoma State Auctioneers As-
sociation, Oklahoma City, Okla.

May 2—Nebraska Auctioneers Associa-
tion, Holiday Inn, Kearney, Nebr.

May 16—Washington State Auctioneers
Association, Ellensburg.

June 4-6—Texas Auctioneers
ation, Dallas.

June 8-9—Wisconsin Auctioneers Asso-
ciation, Midway Motor Lodge,
Wausau.

June 11-12—South Dakota Auctioneers

Association, Watertown
June 12-13—Ohio Auctioneers Associa-

tion, Hospitality Motor Inn, Toledo

June 13-14—Tennessee Auctioneers Asso-

ciation, Sheraton-Peabody Hotel, Mem-

phis.

June 19-20—West Virginia Auctioneers
Association, Cedar Lakes.

July 22-24—N.A.A. National Convention,
Cornhusker Hotel, Lincoln, Nebras-
ka.

Associ-

Ladies To Lincoln

I hope every lady has a ring around
the Convention date. As soon as the
sun shines and spring comes, I start
planning for the Convention. It is the
high spot in my year. Because it is a
thrill to meet all the friends I have made
over the 21 years of belonging. I think
it would be very nice to have the largest
registration of ladies we have ever had.
I hope this will be a mile stone in the
Auctioneers Association, so let me again
invite all the Ladies to attend this year.

Margaret Berry
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Make Reservations For
NAA Convention Now

It’s time to make your Hotel Reser-
vations for the National Convention and
Building Dedication. Convention head-
quarters will be the Radisson Cornhus-
ker Hotel. However, it will be impossible
to house all the convention registrants
in one Hotel. Arrangements have been
made with the Hotel Lincoln to take
care of the overflow.

All activities excepting the Ladies Aux-
iliary Luncheon and Program will take
place at the Cornhusker. The latter will
be at the Lincoln. Shuttle bus service
will be provided between the two hotels.
The Hotel Lincoln has spacious air-con-
ditioned rooms with all-new furnishings.
Their rates are attractive and parking is
free.

Lincoln has an abundance of rooms
available, including several modern Mo-
tels with swimming pools. There are
two Holiday Inns, a Ramada Inn and
others. If you prefer to stay at a Mo-
tel, let us know. Campground facilities
are also convenient to downtown for
those with campers.

A transportation Committee has been
created by the Nebraska Auctioneers As-
sociation to aid in getting folks from
the places they stay to the Cornhusker
and return. A record breaking attend-
ance is expected for this year’s conven-
tion and plans are being made in ac-
cordance.

On the opposite page are room res-
ervation forms for the Cornhusker and
Lincoln Hotels. They can be returned to
the respective Hotels or to the National
Auctioneers Association, 135 Lakewood
Drive, Lincoln, Nebr. 68510. Reserva-
tions made through our office will be
given personal attention. The main
thing is - make your reservations early.

WANTED |

Product lines - Sell or Lease to Mfr.
Don’t Liquidate
Prefer items in Production Quan-

T

l tities made from Bronze or Alum-

inum Castings and/or Stainless
Steel Bar Stock.

SPHER-O-SEAL, Incorporated
Box 387-A, Sandy Hill Road,

L IRWIN, PA. 15642
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ROOM RESERVATION FORMS
RADISSON CORNHUSKER HOTEL
13th & M St. Lincoln, NB 68508
Arrival Date ... ... Time __..........._ Departure Time ......_.........
Single Room  __... $ 900 ... $14.00 ... $16.00

Double Room ... 13.00 ... 20,00 o
Twin Bedroom ... 13.00 ... 18.00  ........ 26.00
Suite (2 Bedrooms &

Parlor) = ....... 60.00 ... 80.00

If rate requested is unavailable, one at the nearest rate will be re-
served. All reservations held until 6:00 P.M. unless guaranteed or
held by advance deposit.

WAL  cenmrcrmmmmmmmamamasmassmmmsmsemmsomss i ns S AR i 43 SRR SO RS s i
AJIIESS .. omwesemmmmmmreses: Company Or GIOUP ..ccccccoereioorcmaiaanmeeea
CHES, ccxrnmcttisim Sttt e i .50 [ —— ZiP e

HOTEL LINCOLN
147 No. 9th - Lincoln, NB 68501

Please reserve the following rooms:

Double Bed Room for 2 persons ... $11.50
Twin Bed Room for 2 persons ... 14.00
Single Room for 1 person .. 8.50
Parlor and Bedrooms for 2 persons L 35.00
Date Arriving .........._. Hour ... Pl\l\% Date Departure .............
ITATIIE i monniriostiommemsommmomeon i s s A S S B T A
AAATESS .....commmenmemomonmsmmsissssmenes Company Or GIrOUD ......-------ssssssssessssssas
City oo SEALE .o s V| ¢ S

Rooms are not held after 6:00 P.M. unless later arrival time is spec-
ified and payment guaranteed.

e

T = = i s S
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The members whose names appear
under their respective states have each
given $5.00 for their names to appear
for one year in support of their maga-
zine. Is your name among them? Watch
this list of names grow.

ALABAMA

Col. J. M. Casey—Albertville
Col. John A. Horton—Huntsville
Col. J. P. King—Gadsden

Col. Ronald L. Pankey—Horton
Col. M. S. Pennington—Huntsville
Col. Freeman Smith—Bryant

ARIZONA

Col. Richard Coleman—Tucson
Col. Leroy Longberry—Phoenix

ARKANSAS

Col. T. J. Allred—Dover

Col. Dan S. Baldwin, Jr.—Little Rock
Col. Dan S. Baldwin, Sr.—Little Rock
Col. B. J. Barnett—Little Rock

Col. Leon Brinkley—Paragould

Bud Robinson Auction Co.—Pine Bluff
Col. Jim Cates—Choctaw

Col. Dalton J. Dailey,—Little Rock
Col. J. C. Dyer—Nashville

Col. J. W. “Bill” Fogg—Mountain Home
Col. Kenneth G. Grady—Newport

Col. R. E. Harris—Fayetteville

Col. C. J. Henson—Avoca

Col. Jerry Hiett—Rogers

Col. Virgil lIrwin—W. Memphis

Col. A. A. Johnson—Jonesboro

Col. Ira N. Johnson—Mulberry

Col. Paul Kelly—Batesville

Col. Joe Mahan—Little Rock

Col. Paul Robbins—Manila

Col. Bud Robinson—Pine Bluff

Col. Dale Steggs—N. Little Rock

Col. Lee Stewart—Fayetteville

Col. B. R. Tucker—Little Rock

Col. John B. Tucker—Little Rock
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auctioneer
Booster Club

Col. James E. Wilson—Hot Springs
Col. Fred Williams—Hot Springs

Col. Glenn Vaught—N. Little Rock
Col. Brady L. Wooley—Little Rock

CALIFORNIA

Col. Cliff Batchelder—Sebastopol
Col. Murl Bernard—Riverside

Col. Sanford J. Blau—San Bernardino
Col. David Botello—Los Angeles
Col. Linville Burleson—Paramount
Col. Tom Caldwell—Ontario

Col. Keith Cullum—Pomona

Col. Marsh Dozar—Los Angeles
Col. Melvin H. Ellis—Napa

Col. James Gibson—Hayward

Col. W. C. “Bill"”” Gier—Los Molinos
Col. Harold Hartzell—Chino

Col. Harold Henry—Rosemead

Col. Michael Hoch—San Bernardino
Col. Frank Hollenbeck I|I—Middletown
Col. Douglas J. Holmberg—Mojave
Col. Ron Kavanagh—Herald

Col. Rudy Larkin—W. Covina

Col. William F. Lefty—Lincoln
Col. James Martin—Elk Grove

Col. Harold Massey—Woodland
Col. Ray Roberson—Napa

Col. Morris Schwartz—Hollywood
Col. Otto Seeberger—San Diego
Col. Eugene D. Smith—Bakesfield
Col. Robert G. Smith—San Diego
Col. Murray Spinner—Gardena

Col. R. E. “Bob” Stanley—Corona
Col. Harold Talley—Rialto

Col. William Tutt—Red Bluff

Col. Lou Winston—Oakland

COLORADO

Col. Ernie Austin—Greeley

Col. Charles Cumberlin—Greeley
Col. Herman W. Hauschildt—Denver
Col. John J. Horvath, Jr.—Hesperus
Col. Larry D. Land—Brighton

Col. Si Lockhart—Steamboat Springs
Col. Byron E. Mangan—Berthoud
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Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

Jim Odle—Brush

Thomas L. Pearch—Eagle
Fred J. Ramaker—Denver

C. E. Ken Reed—Ft. Morgan
Howard Roland—Grand Junction
E. W. Robbins—Gunnison

C. W. Rosval—Denver

E. W. Fritz Rundell—Salida
Jack Salisbury—Ft. Collins

J. Lee Sears—Ft. Lupton
Virgil Schroeder—Denver
Howard Shulis—\Vvheat Ridge
Pete Smythe—Denver

Reuben J. Stroh—Loveland

E. W. Van Berg—Sterling
Troil Welton—Wray

Joe Yearous—Weldona
Beverly “Bud” Zaiss—Brighton

CONNECTICUT

Col. Tolbert A. Breed—Windsor
Col. C. R. Cone, Jr.—N. Franklin
Col. Milton R. Crosby—Sharon
Col. Patrick Crowe—Trumbull
Col. Robert F. Gemme—Hartford
Col. William J. Josko—Southport
Col. Steve Koltuniak—Canton
Col. Richard K. Mather—Granby
Col. 0. W. Murphy—New Milford
Col. Joseph Pari—Hamden

Col. Wesley Sager, Jr.—Trumbull
Col. William C. Shine—Kensington
Col. Al Tirella—Hartford
DELAWARE

Col. Crawford Carroll—Dover
Col. Riley Jefferson—Lincoln

DISTRICT OF COLUMBIA

Col.
Col.

Benjamin E. Weschler—Washington
William P. Weschler—Washington

FLORIDA

Col.
Col.
Col.

R. E. Baxla—Lakeland
R. K. Beebe—W. Palm Beach
Robert Bishop—So. Daytona

Blvd. Auction Bazaar—Sarasota

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

Gene Cook—Mt. Dora

Robert D. Cooper—Tallevast

Phil Costin—Hallandale

Lewis C. Dell—Sanford

Martin E. Higgenbotham—Lakeland
Neil L. Hoopingarner—Tampa

Jim Hill—Daytona Beach

Sidney P. Hough, Tallahassee
Bernard Jellema—Pompano Beach
Jerry W. Kemp—Winter Park

J. R. Koske—Palm Bay

A. R. McGowen—Venice

Peter J. Roussos—Hollywood
Thomas A. Scarance, Miami
Joseph F. Sedmera—Lakeland
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Col. Vince Simmons—Lakeland

Col. Donald J. Smith—Largo

Col. Wililam H. Smith—Miami

Col. P. Frank Stuart—St. Petersburg
Col. J. Wayne Taylor—Miami

Col. George F. Van Deree—Venice
Col. Brooks Thornton—Pensacola

Col. Richard Wagner—Gulfport

GEORGIA

Col. Jim Bennett—Waycross

Col. Geo. E. Collins—Decatur

Col. Joe Ellis—Murrayyville

Col. Donald E. Perry—Warner Robins
Col. Lewis Sanders—Franklin

Col. R. A. Waldrep—Gainesville

HAWAII

Col. Frank Gwinn—Kailua
Col. Louis L. Stambler—Honolulu

IDAHO

Col. Irvin Eilers—Kimberly
Col. Jim Messersmith—Jerome
Col. Charlie Phelps—Ashton
Col. Deane Rundell—Kamiah
Col. Hugo Ward—Emmett
Col. John Wert—Wendell

Col. Si Williams—Caldwell

ILLINOIS

Col. Edward H. Ahrens—Staunton
American Auction Associates—Chicago
Col. Leonard Austerman—Chicago
Col. Ralph H. Bain—Grayslake

Col. H. S. Beeney—Peoria

Edward Bilbruck, Inc.—Chicago

Col. Franklin E. Bohn—Elkhart
Col. Ralph Burton—Chicago

Col. Wes Chapman—Seneca

Col. Nevlyn Christeon—Riverside
Col. Denzil L. Clark—Wayne City
Col. Gordon Clingan—Danville

Col. Jim Clingan—Collison

Col. Charles Connour—St. Joseph
Col. Gail Cowser—Glasford

Col. George W. Cravens—Williamsville
Col. M. A. “Milt” Cully—Des Plaines
Col. Dale Danner—Grayslake

Col. Dan Danner—Grayslake

Col. Timothy Danner—Grayslake
Col. W. P. “"Bud’” Drake—Decatur
Dunning’s Auction Service—Elgin
Col. Mike Fahnders—Pekin

Col. Rex Fleming—Morton

Col. Eugene Frederick—Harvard
Col. William L. Gaule—Chatham
Col. Michael M. Gordon—Chicago
Col. Henry Hachmeister—Pecatonica
Col. O. W. Hadley—Lake Zurich
Col. Marvin Haycraft—Wapella

Col. Don Hayden—Decatur



Col. Irwin Holcomb—Pekin

Col. Lane R. Hyett—Aledo

Col. Emil Iwanski—Chicago

Col. William Keeton—Chicago

Col. Charles F. Knapp—Cissna Park
Col. J. C. Kornbrust—E. Moline
Col. William Magee—O‘Fallon

Col. J. Hughey Martin—Colchester
Col. Otis Maxwell—Genoa

Col. W. Virge Meador—Fairfield
Col. John Modica—Chicago

Col. Michael Modica—Chicago

Col. Laurence Oaks—Monmouth

Col. E. L. “"Butch” Olson—Morris
Col. Lyle Paddick & Son—Oblong
Col. Frank Pelate—Dupo

Col. Melvin R. Penning—Forreston
““Cols. Quick”—Aurora

Col. James Read—Maple Park

Col. Keith Reid—Albion

Col. Joe Rosenberg—Chicago

Col. Orison R. Seibert—Belleville
Col. Fred H. Schneider—Yorkville
Col. Carl Steck—Maquon

Col. J. H. “Swanie” Swanson—Sandwich
Col. Lyman Worthen—Granite City
Col. Herman F. Welch—Downers Grove

INDIANA

Col. John E. Anderson—Lafayette

Col. Jim Bayman—So. Whitley

Col. Leo M. Boatwright—Columbia City

Col. James A. Buckley—Shelbyville

Col. Ray Clark—Dyer

Col. Bill Cooke—Griffith

Col. G. W. Croddy—Madison

Col. John W. Doane—Mt. Vernon

Col. J. B. Driver—Indianapolis

Col. T. M. Dunlevy—Jeffersonville

Col. Robert Ellenberger—Bluffton

Col. Don Furrer—Rensselaer

Col. Bob L. Harrison—Monticello

Col. Roger Hahn—Nappanee

Col. Harvey Lambright—LaGrange

Col. Winford J. Lewis—LaGrange

Col. Cecil Meier—Hanover

Col. Amon H. Miller—Evansville

Col. Marley E. Neal—Mooresville

Col. Niemeyer’'s Auction School—Lowell

Col. C.Eugene Phillips—Indianapolis

Col. Walter G. Price—Indianapolis

Col. D. Noble Ratts—Whitestown

Col. Earl Ray—Tangier

Col. M. W. Reavis—Bloomington

Reppert School of Auctioneering—
Decatur

Col. Meredith Richwine—Brownsburg

Rossville Auction Exchange—Rossville

Col. Romayne Sherman—Goshen
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Col. Donald M. Sohn—Evansville
Col. Ferrell E. Taylor—Sellersburg
Col. Paul Taylor—Mariah Hill

IOWA

Col. Loren Albrecht—Wall Lake

Col. Bart Bielenberg—Schleswig

Col. Bill D. Gold—Hamburg

Col. Leon Joy—Ames

Col. Cliff McCarville—Carroll

Col. Paul A. Pauley—Harlan

Col. John Timmerman—Sibley

Col. Lorenz (Larry) Willman—Postville

KANSAS

Col. Mildred Alexander—Kansas City
Col. E. R. Harrison—Norton
Don Huffman Auction Co.—Great Bend

Col. Jack D. Sheets—Wellington

KENTUCKY

Col. Adrian Atherton—Hoggenville
Col. E. E. Bach—Campton

Col. J. H. Barnard, Jr.—Bowling Green
Carter Realty Auction Co.—Scottsville
Col. John L. Cummins—Cynthiana
Col. Jack Colson—Ledbetter

Col. Walter J. Fritts—Mr. Sterling
Col. Wayne Kessler—Campbellsville
Col. James R. Knott—Owensboro
Col. C. Roger Lewis—Morehead

Col. John P. O‘Connor—Owensboro
Col. Rex Proffitt—Tompkinsville

Col. Ray E. Wright—Ashland

LOUISIANA

Col. Fred E. Fair—Shreveport
Col. Ray Wallace—Shreveport
Col. Valery C. Watts—Livingston

MAINE

Col. Stephen D. Cardelli—Cape Elizabeth
Col. R. I. “Razor’” Crosman—Corinna
Col. George A. Martin—East Lebanon
Col. Gardner R. Morrill—Harrison

Col. George Morrill—Harrison

MARYLAND

Col. R. C. Burkheimer—Elkton

Col. Robert H. Campbell—Annapolis
Col. Emmert R. Bowlus—Frederick
Col. S. Braden King—Boonsboro

E. T. Newell & Co.—Baltimore

Col. Jack Reedy—Hampstead

Col. Homer Snyder—Hampstead

MASSACHUSETTS

Col. A. A. “"Tony” Arena—Waltham
Col. Henry A. Berman—Worcester
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Col. Robert Chaffee—Monson

Col. Florence Cornell—Lakeville

Col. Louis Dansky—Sharon

Col. H. Orville Davis—Foxboro

Col. Anthony Ferolito—Cambridge

Col. Joseph Gautheier—Southwick

Col. Phil Goldstein—Boston

Col. Frank D. Green, Jr.—Merrimac

Col. Abe Levin—Fitchburg

Col. Edward J. Nasser—Fall River

Col. Frank ““Honest Chuck” Onischuk
—Westminster

Col. Gordon Reid—Brimfield

Col. Richard Ryan—Weymouth

Col. Leonard Sheinfeld—Boston

Col. Edwin Welz—Pittsfield

MICHIGAN

Col. Hubert C. Baugus—Milford
Col. Harold M. Bloom—Midland
Col. Jim Brannan—Boyne City

Col. Billy C. Butts—Benton Harbor
Col. Jerry Crain—Howell

Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Port Huron
Col. Eldon Hallmark—Hartford
Col. Fred Hullett—Detroit

Col. Charles Manning—Temperance
Nelson’s Auction School—Detroit
Col. David A. Norton—Coldwater
Col. Sherry Olin—Sparta

Col. William Podell—Grand Rapids
Col. Willie Reese—Edwardsburg
Col. Clyde Russell—Caledonia

Col. Douglas Scratch—Highland
Col. Douglas Schuur—Saline

Col. Robert Somerlot—Hillsdale
Col. Tom Sparks—St. Joseph

Col. L. R. Spratt—Hillsdale

Col. Robert J. Wellman—Decatur
Col. Arthur Whitman—Holly

Col. Brent Wilber—Bronson

Col. Garth Wilber—Bronson

Col. Mike Young—St. Joseph

MINNESOTA

Col. Donald Babbitt—Conger

Col. Audrey Knutson—Minneapolis
Col. Albert O. Maas—Millville

Col. Edward O. Rogers, Jr.—St. Paul

MISSISSIPPI

Col. Toxey T. Fortinberry—Water Valley
Col. David Gillentine, Jr.—Tupelo

Col. David Gillentine Ill—Jackson

Col. Lew Henderson—Gulfport

Col. Liston Shows—Soso

Col. Pete Yokley—Greenville
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MISSOURI

Central States Auction School—Kansas
City

Col. Ken Barnicle—Ellisville

Col. Quintin Daehler—Mayview

Col. Philip Farrell—St. Joseph

Col. Otis J. Hawthorne—Maplewood

Col. Buster Hewkin—Cuba

Missouri Auction School—Kansas City

Col. Wally Plueger—Seymour

Col. J. H. Shell—Sikeston

Col. Jerry D. Popplewell—Amity

Col. Roy Slayton—Gladstone

Col. Ralph Ware—Puxico

Col. Jack White—EIdon

Col. Terry M. White—EIdon

Col. Larry Womack—Mexico

MONTANA

Col. Walter A. Brandt—Great Falls
Col. Earl W. Kinney—Billings
Western College Auctioneering—Billings

NEBRASKA

Col. E. A. Camfield—North Platte
Clyde Carnes & Son—Auroria
Col. W. V. “Bus” Emrich—Norfolk
Col. Dean W. Fleming—Atkinson
Col. Rod Gillespie—North Platte
Col. John W. Heist—Beatrice
Col. Russell E. Lydiatt—Ashland
Col. Henry Rasmussen—St. Paul
Col. Jim Walker—Omaha

Col. Don Werner—Thedford

Col. Rollo Wild—Riverdale

Col. Gary Woodring—Omaha

Col. Rex Young—Plattsmouth
Col. Don Zicht—Norfolk

NEVADA

Col. Robert Boyd—Reno
Col. Leo Grindley—Las Vegas

NEW HAMPSHIRE

Col. Victor A. Garrison—EXxeter
Col. Ray Houle—Center Conway
Col. Merle D. Straw, Jr.—Seabrook
Col. Edward G. Stevens—Rindge
Col. Paul W. Lawton—Chesterfield

NEW JERSEY

Col. Edward F. Barber—Williamstown
Col. Roy Brooks lll—Sewell

Col. Fred R. Daniel—Neshanic Station
Col. Ralph S. Day—Leonia

Col. William S. Day—Mendham

Col. George D. Hand—Englewood

Col. Elwood Heller—Somerville

Col. Esler Heller—New Egypt
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Col. Harold B. Jeffcott—Vincentown
Col. Bob Koty—Milford

Col. Harvey W. Lee—Salem

Col. John R. Potts—Neshanic Station
Col. John S. Sadownik—Ventnor

Col. Gerald Sterling—Berkeley Heights

Col. Watson Van Sciver—Burlington
Col. Sidney White—Elizabeth

NEW MEXICO

Col. Harold J. Barnett—Albuquerque

Col. Elmer Bunker—Albuquerque

Col. Monroe Goree—Roswell

Col. Ralph Moore—Truth or

Consequences

Col. James Priest—Clovis

The New Mexico Auctioneers
—Albuquerque

Col. John A. Overton

Col. Morris Ware

Col. P. E. Wilder

NEW YORK

Col. Roy Abbey—Angola

Col. Christopher Adams—Stony Brook
Col. Raymond W. Allen—Niverville
Col. Tim Anspach—Albany

Col. Richard W. Bronstein—Ambherst
Col. Paul W. Calkins—Peru

Col. John DiBello—Sterling

Col. James Faucett—New York

- Col. Clarence Foss—South Wales
Col. Robert J. Gallow—Bronx

Col. Regina Hayes—Forest Hills
Col. Victor Kent—Cuba

Col. William Kent—Bergen

Col. Dorothy Knapp—W. Nyack
Col. Robert L. Knapp—Denmark
Col. Robert Langley—Tully

Col. Marshall W. Lashway—Peru
Col. C. Prescott Lunt, Sr.—Ontario
Col. Bernard G. Lusk—Rochester
Col. George K. Lusk—Rochester
Col. Donald W. Maloney—Syracuse
Col. William Maloney—Syracuse

Col. Melvin J. Manasse—Whitney Point

Col. Donald Martin—Ballston Spa
Col. Jack McCarthy—Medina

Col. Crawford McFetridge—Penn Yan
Col. Doyt McGinnis—Nedrow

Col. Mike Merza—Boonville

Col. Pamela Moore—Woodbourne
Col. Pete Murray—Ballston Lake
Col. T. Edison Ogden—Syracuse
Col. Jack B. Perry—Wilson

Col. Donald Quinion—Hudson
Col. Ronald Reed—Sherman

Col. Norvel T. Reed, Jr.—Sherman
Col. Kenneth M. Rice—Hamburg
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Col. Peter J. Roussos—Cuddebackville
Col. Bob Schuster—Cornwall on the
Hudson

Col. Murray Schuster—Cornwall on the

Hudson
Col. Ben Schwadron—Queens Village
Col. Mildred Sivers—Oswego
Col. Theodore Sivers—Oswego
Col. Marvin L. Smith—Silver Creek
Col. Harold Spoor—Baldwinsville
Col. David H. Tracy—Pavilion
Col. Richard C. Tracy—Dansville
Col. J. V. Trageser—Java Center
Col. Lee Viningre—Grahamsville
Col. Morris Weinstein—Middletown
Col. Craig Wilcox—Bergen
Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Kenneth Aycock—Kenly
Col. Neil Bolton—Winston-Salem
Col. E. Brooks Harris—Henderson
Col. C. D. Carpenter—Conover
Col. James E. Carpenter—Claremont
Col. George K. Dukes—Winston-Salem
Col. Billy Dunn—Maxton
Col. Frank Godley—Charlotte
Col. Johnny Godley—Charlotte
Col. E. Brooks Harris—Henderson
Col. Homer E. Harden—Greensboro
Col. J. Martin Haywood—Rockingham
Col. Ben G. Hoffmeyer—Charlotte
Col. David S. Holland—Greensboro
Col. Turner Kees—Hickory
Col. W. Craig Lawing—Charlotte
Col. Forrest A. Mendenhall

—High Point
Col. A. T. Morris—Durham
Col. James E. Mozeley—Charlotte
Col. Willie G. Phipps—Goldsboro
Col. Hugh Simpson—Union Mills
Col. Joe Stockton—Lattimore
Col. Johnnie Sutton—Salisbury
Col. Kenneth W. Teague—Burlington
Col. J. W. Walden—Monroe
Col. H. M. Watson—Walkertown

NORTH DAKOTA

Col. Norman Aldinger—Cleveland
Col. Edward Heinze, Jr.—Dazey
Col. Wilbert Kroh—Bismarck
Col. Bob Penfield—Bowman

Col. Bud Rice—Tioga

Col. Willard Schnell—Dickinson
Col. Robert Steffes—Arthur

Col. Elmer Zimmerman—Haynes

OHIO

Col. Robert Adkins—Ironton
Darbyshire & Associates, Inc.,
—Wilmington
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Col. Gary W. Cain—E. Springfield
Col. Chris B. Dawson—Waverly

Col. Donald R. Florea—M:ilford

Col. Herman L. Hart—Bristolville
Hunter-Mayhugh Realty Co.—Hillsboro
Col. Harry W. Kerns—Urbana

Col. Edward King—Washington C. H.
Knotts Auction School—Gallipolis
Col. 0. L. Lansaw—Middletown
Leaning Pine Auction Co.—West Miiton
Col. Howard T. Logan—Greenwich
Col. Mearl Maidment—Bowling Green
Col. James A. Marlowe, Sr.—Warren
Col. Cal Nethro—Lakewood

Col. Harley O‘Day—Columbus

Col. Edward P. Pfister—N. Royalton
Col. George Roman—Canfield

Col. Don Standen—N. Ridgeville

Col. Larry Standen—Elyria

Col. Ralph VanderVlucht—Perrysburg
Col. Harold Vaughn—Hamilton

OKLAHOMA

Col. Cecil Abernathy—Oklahoma City
Able Auction & Realty—Lawton

Col. Dick I. Boyd—Portland

Col. R. D. Bentley—Lawton

Col. Leo F. Brown—Clinton

Col. Lewis W. Campbell—Wyandotte
Col. V. K. Crowell—Oklahoma City
Col. Eddie Douglas—Tonkawa

Col. Orval Free—McAlester

Col. Lee Hickman—Oklahoma City
Col. Jesse F. James—Oklahoma City
Col. Clyde Jones—Alva

Col. Jim Richards—Spencer

Col. Paul H. Riley—Norman

Col. F. E. Springer—Red Oak

OREGON

Col. Harold E. Ball—Portland

Col. Dick |I. Boyd—Portland

Col. Orland J. Brenner—Medford
Gary Day Associates—Canby

Col. Jack Healy—Portland

Col. Donald Heffelfinger—Portland
Col. Donald F. Kennedy—Portland
Col. Larry Lewin—Salem

Col. Virgil R. Madsen—Junction City
Col. C. A. Morrison—Grants Pass
Col. Virgil Munion—Roseburg

Col. Eldon H. Shelley—Eugene
Col. Lynn Walters—Clackamas

Col. Forrest Witthar—Portland

Col. Melvin Wood—Roseberg

PENNSYLVANIA

Mrs. Tom Berry—West Newton
Cecil and Opal Blair—Parker

Col. Dale Cunningham—New Castle
Col. H. L. Frye—Pleasant Unity
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Col. Jacob A. Gilbert—Wrightsville
Col. Ralph W. Horst—Marion

RHODE ISLAND

Col. Jos. W. Champagne, Jr.—Coventry
Col. Ernest O. Maine—Hopkinton
Col. Max Pollack—Providence

SOUTH CAROLINA

Col. Lloyd Meekins—Dillon

Col. Archie Moody—Darlington
Col. Stanley O’Neal—Hartsville
Col. Geo. P. Pechilis—Columbia
Col. J. L. Pinckney—Orangeburg
Col. R. Eugene Smith—Bishopville
Col. W. C. Smith, Jr.—Columbia

SOUTH DAKOTA
Col. Wild Bill Hickok—Hot Springs
Col. Richard W. Stene—Beresford

TENNESSEE

Col. Rubert Ainley—Dukedom

Col. Richard W. Bethea—Chattanooga
Col. David 0. Hardin—Greeneville
Col. J. Robert Hood—Lawrenceburg
Col. J. Stanley Tisdale—Memphis

TEXAS

Adams & Adams Auction Service—
Corpus Christi

Col. Maurice Britten—Groom

Col. Walter S. Britten—Bryan

Col. Dub Bryant—Big Spring

Col. Arthur L. Bunnell—Marble Falls

Col. Phil Bunnell—Marble Falls

Col. Preston Bunnell—Marble Falls

Col. Jack Dillard—Waskom

Col. Paul Gaston—Taylor

Col. Grover Howell—Seagoville

Col. Henry A. Ismonde—Houston

J. O. Lawlis Associates—Houston

Col. Anson Lockwood—Seagoville

Col. Jack V. Ogle—Greenville

Col. David M. Sims—Houston

Col. R. J. Smith—Lone Oak

Col. Henry R. Story—Brownwood

Col. E. W. Strahan—Houston

Col. Barney Welch—Austin

Col. W. J. Wendelin—Henderson

Col. John W. Wilson—Amarillo

UTAH

Col. Andrew Oost—Salt Lake City

VERMONT

Col. Raymond Camire—Burlington
Col. Walter Flatow—Waterbury Center
Col. Terry P. Lawton—Brattleboro

VIRGINIA

Auctioneers, Incorporated—Richmond
Col. W. F. Artrip, Jr.—Winchester
Col. C. W. “Buck’” Bayne—Covington
Col. Willie T. Catlett—Lynchburg
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Col. Harold Entsminger, Jr.—Roanoke
Col. Charles Hope—Arlington

Col. Morris F. Fannon—Pennington Gap
Col. Harry D. Francis—Max Meadows
Col. David H. Gladstone—Norfolk
Col. 0. D. Jordan—Martinsville

Col. Melvin Lacey—Dry Fork
Lackey-Saunders Co.—Hampton

Col. Jack Peoples—Chesapeake

Col. Dick Price—McLean

Col. Tom W. Reese—Remington

Col. Maury Riganto—Norfolk

Col. Robert B. Ritchie—Richmond
Col. J. E. Sutphin—Newport

Col. J. D. Vaughan—Kaeysville

Col. Roy Wheeler—Charlottesville

WASHINGTON

Col. Bob Berger—Pasco

Col. Ray S. Brock—Pasco

Burnham & Burnham—Thornton
Col. Bud Chapman—Seattle

Col. Bob Etherton—Seattle

Col. Al Gay—Seattle

Col. Bill Johnson—Seattle

Col. Arthur A. Lee—Bellevue

Col. Robert F. Losey, Sr.—Renton
Col. Orville Sherlock—Walla Walla
Col. Richard E. Williams—Kennewick
WEST VIRGINIA

Col. Jim Alvis, Jr.—Rupert

Col. Wilbur S. Brock—New Haven

Col. Jasper L. Casto—Buffalo

Col. Ronald Dempsey—Anstead

Col. Leonard F. Eddy—Middlebourne

Col. 0. B. Harris—Beckley

Col. James McCutcheon—Parkersburg

Col. A. G. “Dick” Miller—Ceredo

Col. Thomas F. Newman—Pine Grove

Col. B. G. Park—Paden City

Col. Bill Sheets—Buckhannon

Col. Walter Wiseman—Charleston

Col R. C. “Rick” Woodward—
Barboursville

WISCONSIN

Col. Jim Appleman—Cashton

Col. Rollie Bast—Richfield

Col. Lester M. Bue—Beloit

Col. Norm Christensen—Franksville
Col. Earl F. Clauer—Mineral Point
Col. Paul Conrad—Westby

Col. James L. DeQuardo—Hubertus
Col. Jim Esch—Showano

Col. Peter Faith—Whitewater

Col. Tom Frederick—Walworth
Col. John Freund—Omro

Col. Harold Gavin—Baraboo

Col. Fred C. Gerlach—Brookfield
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Col. Dean George—Evansville

Col. Paul George—Evansville

Col. Damon Hamilton—Prairie du Sac
Col. W. C. Heise—Oconto

Col. Bill Jones—Pickett

Col. Foy Kneisel—Friendship

Col. Don Lloyd—Oshkosh

Col. Neil Nelson—Westby

Col. Walter Nowatske—Mukwango
Col. Roy Obberich—Plymouth

Col. Willard Olson—Delavan

Col. Gerald Pearson—Plainfield
Col. Erwin L. Stewart—Dvurand
Col. LeRoy Teske—Berlin

Col. Howard Thompson—Evansville
Col. Victor Voight—Reedsville

WYOMING

Col. Earl W. Conner—Kemmerer

ELSEWHERE

Col. Charles Benovoy—Ottawa, Ont.
Col. Bob Crockett—Kingston, Ont.

Col. Ross Kemp—Stratford, Ont.

Col. Charles Stocks, W. Clayton, Canal Z.
Ladies Auxiliary to the NAA

Dear Mr. Hart:

Please add my name to the boosters
club, check enclosed. Being new in the
auction business I was rather proud to
have one of our local newspapers run
the cover and also the feature article on
me. The “Cleveland Plain Dealer” has
a Sunday circulation over Y2 million with
about two million readers. This kind of
advertising sure helped me get started
in the business and also enlightened
many people as to the work involved 1in
becoming an auctioneer. 1 attended
Reich’s school and served my one year
apprenticeship under Don Standen, who
is now the president of the Ohio Auc-
tioneer Association, and a very dedicated
auctioneer.

Thanks so much for the fine job you
are doing and also the NAA.

Sincerely,
Eddie Pfister
North Royalton, Ohio
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Dear Bernie,

Enclosed is my cheque for fifteen dol-
lars re: 1971 dues and booster page. Also
some of my latest auction material for
the advertising contest. Again I am look-
ing forward to attending the convention
“Wow”’. As you will probably notice by
contest material I am just as enthused as
ever. Enough of gavel gab for now.

Ross Kemp

Stratford, Ontario
% : ¥

* S

Dear Bernard:

Enclosed is our business check in the
amount of $20.00 dollars for the booster
page ad and my state and national dues
for the year of 1971.

Thanks for the notice and I think you
fellows are doing a wonderful job in the
Auctioneer. Keep up the good works.

Auctioneeringly yours,
Rubert Ainley
Dukedom, Tennessee
£ J ® ® &
Dear Sir:

After attending Western College of
Auctioneering, March session, 1969, I
have been attending Spokane Falls Com-
munity College since September 15, 1969

Some may ask ‘“Why would an auc-
tioneer need more education?” I am
studying general business subjects and
other selected subjects that will be use-
ful to me as an auctioneer.

The business education is giving me
an insight into the problems of busin-
essmen; thereby, allowing me to under-
stand their problems when the time
comes to liquidate. This Kknowledge
gives me the ability to organize a sale
to their best advantage and also the
best way to advertise for the specific
sale.

This education is also very useful in
allowing me to manage my auction bus-
iness most effectively. It is a business!
Financing this education didn’t allow me
to submit my dues earlier. Please find
enclosed $10.00 and $2.50 for gold lapel
button.

Sincerely yours,
Frederick C. Schwilke
Spokane, Washington
* ® ¥ *
Dear Sir:

Thank you for reminding me of my
dues. We look forward to “The Auc-
tioneer” every month. God has really

and will graduate in June, 1971.

blessed us in our sales. We started our

F

Diploma issued if you quality.

WE ARE PROUD OF OUR STUDENTS—THEY HAVE BUILT THE COLLEGE

A two week term, equal to a College Semester in hours used.

You will be on your feet for 60 some hours of bid calling practice.

14 Instructors assist you. Night and Day.

All classes limited to thirty men. You are an individual here, not a number.

We do not need more Auction Schools, but more Qualified Auctioneers. Tuition
is based on what we can do for you. Tuition, including room and board, is

$350.00. Compare to a College semester, and realize you can make money after

one term here.
Write Today, to:

Box 1458, Billings, Montana

IN UNITY THERE IS STRENGTH
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sale over 22 years ago, and we are still
at the same place with overflowing
crowds every Saturday night. Have met
a lot of nice people too. We are looking
for a lot of personal estate sales this
summer.
H. M. Watson
Walkertown, No. Carolina
* % £ 3 %
Dear Bernie;

Enclosed are two items about National
Auctioneers Week that my advertising
manager and myself were able to get 1In
the papers. Believe me it was amazing
to hear some of the comment on Mon-
day morning. I was surprised to find
who all reads the papers and what the
reaction was.

I am entering my 13th year as cattle
auctioneer at the Joplin Stockyards, and
am able to look around and see part
of the reason why a “rolling stone gath-
ers no moss”’, too many of our younger
prospects try to climb the ladder of
success, much too fast for their own
good. I feel all have to learn the hard
way, and the sooner we learn this way
the longer it lasts.

Our Missouri State Auctioneers As-
sociation convention will be held in Si-
keston, Missouri on May 1st and 2nd,
and we are looking forward to a real
nice one this spring.

Sincerely yours;

W. H. Ytell

Carthage, Missouri
%

* *k *

Dear Col. Hart:

It’s amazing how advertising display
rates have increased in this area, where
the missle industry has put so many
people out of work. I placed the Nati-
onal Auction Week ad in our local pa-
per called “Today” (it’s the first news-
paper on the moon). One day cost $42.00.
Sometimes I wished I lived out in Broken
Skull, Okla., we probably wouldn’t have
the circulation but I bet the rates would
be cheaper.

Well I keep reading about you, and
under your careful guidance you have
directed the NAA from a basement head-
quarters 'under your home on Columbia
St., in Frankfort, Indiana, to a lasting
monument that can be visited by auc-
tioneers all over the world. You worked
hard and you did a job well done.

Could you please tell me the deadline
for sending a contribution for the build-
ing fund and name appearing on the
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plaque? Thanking you in advance, and
keep up the good work.

Sincerely,

Johnny Koske

Palm Bay, Florida

% 2 2 5
Dear Colonel:

Thanks for the certificate of member-
ship, the Auctioneer, and all the Auc-
tioneer Week goodies to use for print-
ing purposes. I am proud of my profes-
sion and grateful to be a member of the
Texas and National Auctioneers Asso-
ciation. Enclosed please find a $5.00
check for my name to appear on the
“Booster” page. My services are avail-
able to help in any way I can to en-
courage all auctioneers to adhere to the
excellent ethics of the association.

Business is terrific; let’s go and prove
to the world that when a buyer buys his
own will from a seller who sells volun-
tarily, as at a public auction, you can be
sure that a fair market price has been
obtained. May I encourage all my fel-
low colonels to keep yourselves free of
jealousy and open the gate wide for full
cooperation between you and all honor-
able auctioneers.

It pays great dividents, for we at Texas
Auction Company practice it, and find
it to be very fruitful. We have handled
over 2 million dollars in value in 23
pieces of property in the last two weeks.

Sincerely,
Barney D. Welch,
Austin, Texas

NATIONAL
AUCTION INSTITUTE

P.0. Drawer B
Bryan, Tex. 77801

The School of Distinction

Be An Auctioneer

Two week term and home study.

Nationally recognized. G.1. approved.
FREE CATALOG!

Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102
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We Can
Consistantly Supply

You With Antiques
For Your Auction
Sales On Consignment.

You Need Only Supply References
Or Good Credit Rating.

Write Or Telephone if You Have Interest.

. TAYLOR ASSOCIATES, INC.

4415 Chestnut Street
Address P.O. Box 6672

Philadelphia, Pa. 19149
Ph. 215-Ev. 2-6565

I _
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How | Got Started

Fellow Auctioneers:

I was in the service at the same time
I became interested in antique cars. I
used to hunt them down, cars got more
scarce and I was running into other types
of antiques. Part time I did rubbish re-
moval, just to acquire antiques. I saved
them all. Other items that were good
and usable I took to consignment sales.

Things weren’t the best as far as eth-
ics go. On the way home I would al-
ways grumble to my wife that we need
good honest auctioneers and I thought
I could do better then what was being
done in that area. |

Without me knowing, Mrs. Danner
signed me up and paid tuition for auc-
tion school. I couldn’t back out then.
I took two weeks leave from the Navy
and attended school. It was hard to get
started, as an auctioneer as no one need-
ed me. I almost gave up but at last I
got a job with an auction that needed
an auctioneer, I worked nine months
then bought the business and later the
property.

It’s very hard to buy used merchan-
dise. You have to be very careful, it
looks good in a home, not near as good

e .:-::::-::{::'-::._-_x;-::.:-_'._ _\"_'_-ﬁc_’_._-,i-\._‘- o

in an auction barn on a concrete floor.
I'd pull into load, lift a couch and under
the rear legs find a stack of bricks and so
on. Also the small items would be gone
or, their neighbor wants a choice piece
such as a china closet, for which you
overpaid on other merchandise to get
the better pieces.

I also bought from wholesale houses to
give the public a variety and new mer-
chandise made a profit on most, but
nothing to get excited about. If you buy
used, the best way is itemize your large
pieces, put a deposit on it, have it signed
by the seller and take the small items
with you right away, which at times will
require a larger deposit.

If you take over a sales barn it takes
two years to upgrade your merchandise
and buyers. You can’t have good mer-
chandise with poor buyers, and you can’t
have good buyers with poor merchan-
dise, in other words you must build them
both at once. XKeep building, trying
to keep them even as you go. My f{first
ten sales grossed $35 to $45 per sale.
We are now grossing $250,000 to
$300,000 per year and are opening an-
other place for a bigger outlet.

In general merchandise the money is
in your own merchandise, but sell a cer-
tain amount of consignments to help the

GRAYSLAKE AUCTION, owned and operated by Col. Dan Danner. Note the NAA

insignia above the entrance.
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EDITOR’S NOTE: Response to
our request to the members to
write an article in regard to how
they got started in the auction bus-
iness has been most gratifying.
Herewith, are three personal ex-
perience reports and we will have
more in future issues.

people in your community and give a
variety to the public.

My Guide Lines are:

1) Be honest.

2) Work hard as in any business.

4) Advertise, I won’t talk about that,
the Auctioneer’s magazine 1isn’t
large enough to cover that sub-
ject.

5) Maintain and practice what you
learned in school and what you
read and hear from successful
auctioneers.

6) Maintain a neat, clean sales barn,
the more country atmosphere you
have the better.

7 Hire good dedicated help, make
sure they know what soap and
water are for and above all don’t
hire a clerk unless she or he can
deal and talk to the public. Your-
self, the clerk, ringmen and the
rest of your help are no better
than the public in front of you.
Over the years you would be sur-
prised at the caliber of some of
the people that will attend your
sales, never under estimate your
public.

8) Run your sales in a business-like
manner, be firm but maintain a
good personality.

Good luck and God Speed,
Col. Dan Danner
Grayslake, Illinois

Dear Mr. Hart:
I was born on July 24, 1900 in Union

City, Ohio. Back home, my father’s good
friend was Col. Russell Brooks, a farm
auctioneer in Darbe County, Ohio, and
Randolph County, Indiana. I went with
my father to sales of farm machinery
and live stock whenever my father could
get away from his farm work and I
made up my mind that I wanted to be
an auctioneer.

I left Union City and came to Chicago,
Illinois, January 20, 1920. I went by 317
South Market Street, where, at that time
was one of America’s largest commercial

IN UNITY THERE IS STRENGTH

auctioneers. The name was Michael
Tauber & Co. I had a talk at that time
with Mr. Tauber’s brother-in-law, ‘“Big
Mike” Levey. He was a great man to
work for and everybody from coast to
coast knew him. I set up sales for them
from January of 1920 to July of 1953 -
in every state and also sales in Canada.
In 1953, I went into business for myself
under the name of Leonard Austerman,
Ine,

I enjoy the auction business very
much and after 50 years of experience,
I can say that no two sales are the same
and from every sale you can learn more
about the auction method of selling.

Years ago, when I would go home to
visit my folks, I would look to see if Col.
Pop Hess had a sale in Ohio not too far
from my folks home and I would go to
his sale and enjoyed watching him cry
his sale. What a wonderful person he
is.

Enclosed is a check for $100.00 I
would like to have a Buckeye tree plant-
ed in your landscaping - if you have
room for the same. I have specified the
Buckeye tree because of it being repre-
sentative of Ohio. If you are unable to
use the $100 in this manner please use
it where you need it at our new head-
quarters in Lincoln.

Leonard Austerman
Chicago, Illinois

Dear Friends & Fellow Auctioneers:

Bernie Hart has asked that we send
in a resume on how we got started in the
profession of Auctioneering.

I have had the same thoughts - How
interesting it would be to me to hear
how some got started in the business of
auctioneering. Also, young auctioneers
might take the best of all the stories
and possibly use some pointers to a
good advantage. So here goes my mem-
ories of the start and the years.

My father was a minister and the
church sent him and his family to Eagle
Bend, Minn. to pastor a church. At that
time I had one more year to finish the
8th grade and attended the Hess Country
School, a one room school house.

We were to have a box supper at the
school and the snow was as deep as it
can get only in Minnesota. The town
auctioneer could not make it, even
though we traveled by sled and team.
One of the school board members said
to let Leo Boatwright, the 8th grade

39



One of the large exhibits from Elephant Hall, another historic place to visit while
in Lincoln, Nebraska July 22-23-24,
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pupil, tall for his age and talkative to
say the least, try. It must have went
over well as all box lunches were sold
and they told me 60 and 80¢ were high
prices at that time.

I had heard auctioneers, as my old
uncle, John Kruse, in Des Moines, Iowa,
was my idol. He auctioned until he
was 80 years old and passed away at the
age of 90. Uncle John had money and
my father said he made it in the auc-
tion business. He went on to buy a
furniture store and a farm in Iowa.

Upon returning to Des Moines, I went
on to high school and helped any auc-
tioneer who would let me on the block,
selling out second hand stores, new
stores, farms and homes.

In the early 1930’s I was married and
moved to California, there selling horses
for Snowden & Cox, horse buyers. I have
a newspaper clipping of one dry year
the ranches sent in 800 head to be auc-
tioned, on one day. Four auctioneers
worked the sale and twenty-one cowboys
rode them in, some broke and some not
so broke were sent to the killers for
dog food and to Gay’s Lion Farm and
the alligator farm for food. Good ones
went to riding academies and to individ-
uals.

I returned to Indiana, where I also
had spent some time as a boy, in 1947.
I sold many horses and farms, worked
the auction houses also. I was selling a
new sale in Indianapolis when a man in
the crowd asked if I would come to Kent-
land, Indiana, to sell a new furniture sale.
He liked it profit wise so he leased the
skating rink in Fowler, Ind.,, and we
ran a new furniture auction there for
two years. This man was George Tilton
and besides owning a new store in Kent-
land, from which we supplied the auc-
tion, he traveled the states for furniture
factories and came into contact with
many that wanted to quit business or
just raise cash. He would tell them
about me and I would contact them and
conduct their sales.

This took me to many states, in fact 27
states including Fairbanks, Alaska i1n
1944. In closing I will state that I have
sold Real Estate, hardware, furniture,
oil stations, factories, houses, farms,
stock, horses, reg. pony sales, and 3 race
horse sales. My strangest items were a
half bottle and a live alligator, monkies
and apes in Clearwater, Florida.

IN UNITY THERE IS STRENGTH

I never had the pleasure of attending
an auction school, but did have a home
course. I have also had the privilege
to be speaker at several state conven-
tions and also speaker on new furniture
at Oklahoma City.

Now let us hear from you, I know it
will be interesting. I have had my good
luck and my bad and now I have opened
an office with a partner and intend to
do an extensive advertising campaign.

Hope to see you in Lincoln, Nebraska
in July.

Respectfully yours,
Col. Leo M. Boatwright
Columbia City, Indiana

“AWKSHUNEER"”’

Pa “tuk’” me to a sale one time in a
little town.

They wuz horse n buggies, trucks n cars
a scattered all a-roun,

But pa had drove our “fliver” with a
trailer pulled behind.

We parked our “rig’”’ n walked right in,
ta see whut we cud find.

We went up frunt n tuk a seat n “Lordy”
whut a mess!

They had more goods a piled a-roun

‘N Squire David owned | guess.

Nen this feller started yellin, N | grab-
bed for pa’s big hand.

Cuz he sounded like sum furriner from
a strange ‘n’ distant land.

Don’t be ‘a’ feered Pa tol me cuz at’'s
‘n’ awkshuneer.

‘N’ he tawks like at ta draw our thoughts

His trade is as old as air,

Pa bought some nails, a hank a rope, ‘n’
‘nen’ a bassinet.

Cux he said ‘ma’ wuz ‘spectin’ but whut
he aint ‘sed’ yet.

That mans magic ‘tawk’ haunted me as
we “drifted away”!

It branded my mind and | still hear him
to this very day.

Let’s git fer home Pa sez ta me l‘ve lots
of work ta do.

N his friendly eyes wuz laffin like some
secret at he knew.

Riding back in our fliver like two growed
men wud do, '

| sez ta pa ya know | want to be ‘jes
like you.

i
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Cuz a railroad man is wurry strong ‘N’
knows no man ta feer.

But when | gits growed I‘d like to be a
“reel” good awkshuneer.

This piece of homespun poetry, with its
contractions and slang is pretty much
a true story and was my ‘“inspiration”
to be an auctioneer at a very early age.
I believe like “show biz”’ you must have
an inspiration to be an auctioneer. But,
above all this, honesty must follow you
constantly, and will pave the way to suc-
cess quicker than anything I know of.
Don’t wait for the public to come to you,
“It won’t work”. You must keep your
face and name on the market continual-
ly, in this business, ‘“Repetition” makes
reputation, whether it makes good or
bad, is your choice.

Don’t “knock” your fellow auctioneers
but try and work with them as much as
possible. By the way if you ever want
to “Buddy up” on a sale, I love co-op

work and would be glad to assist if with-
in hailing distance. Don’t forget it
takes “U” to turn action into auction.
Bob Somerlott
Hillsdale, Michigan

WHAT'S YOUR NUMBER?
There is a stunning blond waitress in
a certain restaurant who always obliges
when the male customers ask for her
telephone number.
Their moment of disillusionment comes
when they call the number and a voice
answers: ‘“Pest Control Service.”

GAME
“So you’re thinking about keeping
bees?”’
‘“Yes,” replied the farmer: “I don’t
want to miss anything and I've been
stung every other way there is.

An auctioneer’s life is always interesting and a recent experience of NAA member,
Jim Boswell, Unionville, Pa., (inset) is a good example. He was called upon to secure
a cow and calf and a pair of ewes with lambs for a FLOWER SHOW. The above picture
was taken at the Philadelphia Flower and Garden Show, in March. Mr. Paul Kennedy,
president of Andrew R. Kennedy, Inc., New York City, not only presented the exhibit
but milked the cow at 5:00 P.M. each day. The cow is a purebred Jersey from the herd
of Miss Mildred Seeds, Downington, Pa. (holding the cow.)
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Who’s Flustered

A young chaplain, new with the pris-
on system, was sent to console an in-
mate soon to be electrocuted. As the
prisoner was being led to the chair, the
flustered chaplain, not wanting to say,
“Good-bye,” which sounded terribly
final; or, ‘“see you later,” which really
wasn’t what he wanted; finally said to
the condemned man, ‘“More power to
you!”

SUPERIOR SCHOOL OF
AUCTIONEERING

Ham James

Ray Sims

Paul Good
[ke Hamilton

Dale Hanna
Hugh James

Owners and Instructors
P.O. Box 1281, Decatur, Ill. 62525

Report Card
The report card that the fond parent
was disconsolately digesting bore the
cryptic comment, “I’m afraid he is doing

his best.”

OLD TIMER
A genuine old-timer is one who can
remember when a data processing center
was known simply as a woman’s after-
noon bridge club.

NASHVILLE
AUCTION SCHOOL

Term Soon, Free Catalog.
We run 4 terms each year.
Write for our free catalog.

G. I. Approved

Nashville Auction School

2004 West End Avenue
Nashville, Tennessee 37202
The Nation’s Finest School
in Music City, U.S.A. |

LAPEL BUTTONS: “Dress Up” with this distinguished piece of

Jewelry.

INSIGNIA CUTS: Add distinction to your cards, letterheads and
advertising. (7/8" or 2/3"” wide.)

DECALS -3 color, reversible, @ 25¢ each; 4 for $1.00.
BUMPER STRIPS —Advertising the Auction method of selling.

All Items Sent Postpaid
Send your order with remittance to
THE AUCTIONEER
3277 Holdrege St., Lincoln, Nebraska 68503

Promotional ltems

$2.50 each

$2.50 each

25¢ each; 4 for $1.00

IN UNITY THERE IS STRENGTH
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l BE A REAL ESTATE BROKER
Kansas City Realty School regular

$89.50 Home Study Courses, twenty
lessons each, one package deal, no
diploma or grading for $12.95, A FEW
LEFT.

Mail check or money order today.

COL. GEORGE A. MANN, Owner
15500 E. 24 nghway

Independence, Missouri

REPPERT
SCHOOL OF
AUCTIONEERING

Tuition $200.00
For 3 Week Term

Also Home Study

Founded in 1921

Decatur. Indiana
Box 189 16733

% ¥ l /
N BE AN /
AUCTIONEER'! ’

i

ENROLL TODAY!

Being An Auctioneer Is An

Honorable, Pleasant and Profitable
Profession. No Capital Is Required.

v » g » »

WRITE FOR BROCHURE AND APPLICATION TODAY

MENDENHALL

School of AUCTIONEERING

US HWY 29& 70 W (1.85)

HIGH POINT, NORTH CAROLINA

| (Mann Auc. & Realty Co., since 1919) I

PHONE (AC-919) 888-7 165)

" Knotts |

| School Of Auctioneering

i and Public Speaking

Home Office 1163 Sec. Ave.
Gallipolis, Ohio Phone 446-2917

BUSINESS CARDS

EMBOSSED
$7.00 per 1000
2 color - $9.00

Either emblem $1.00 extra

CARDPRINT
701 Park Ave., Galion, Ohio 44833

e JIROY WHEELER]S

:, EI

A NI REALTY (OMPANY Ty

HARlOTTESVIllE VIRGINIA
Wm BASY HIOH ST. --- PHONE nmm

ZIP CODE 22901 AREA CODE ?O?

WRITE General Material & Brochures

AUCTION

COLLEGE

TERM OPENS SOON
FREE CATALOG

WORLD’'S LARGEST SCHOOL
13,000 Graduates—Over 37 Years

HOME STUDY AUCTION
LIBRARY & TRAINING RECORD
10 Books on All Phases of
Auctioneering

REISCH AUCTION COLLEGE
Mason City, N. Iowa 50401

Where The Nation’s Leading
Auctioneers Teach You.
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AUCTION SUPPLIES

WRITE FOR FREE SAMPLES

“CLERK-SAVER” CLERKING TICKETS—Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon
copies) 8%x11” sheets perforated to make 12 tickets
1%x4'%”. This is an extremely fast, easy, and accurate
combination clerking and cashiering form. At the moment of
the sale the clerk writes the item sold, the buyer, and the
price. The clerk writes only these 3 words and the cashier
never writes, rewrites, or copies a word. The buyer receives
one copy as a paid receipt, and the seller and auctioneer each
keep one. There is not duplication or posting errors. This one
form replaces both the standard clerking sheets and cashiers
stateament. You’ll like these,

9,000 Tickets (1/3 White, Pink & Card) . . . $14.50
18,000 Tickets (1/3 White, Pink & Card) . . . 27.50
36,000 Tickets (1/3 White, Pink & Card) . . . 55.00

STANDARD CLERKING SHEETS . . . Form No. CLS-2

8Y4x11”, 50 sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

STANDARD CASHIER’S STATEMENT . . Form No. CAS-1.

2 part, original for auctioneer and copy for buyer, 50 sets per
pad, 572x8%”.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

EQUIPMENT AUCTION TAGS . .. Form No. EAT-59

3 part perforated tag with hole on top. Space to mark lot
number on all 3 sections. 22x5”,

1,000 Tags . . ... $9.75 5,000 Tags . ... $42.50
WIRES FOR EQUIPMENT AUCTION TAGS, 12” long.
1,000 Wires . . . .. $5.00 5,000 Wires . . . . $22.50

BUYER CARDS . . . Form No. BC-70

For buyer’s number and purchase notes. 3%x7%” (fits in
buyer’s shirt pocket).

1,000 Cards $7.50 2,500 $17.50 5,000 $32.50

SAVE

FINAL SETTLEMENT FORMS ... Form FS-69

814x11”, 50 sheets per pad. Space provided for total gross
proceeds of sale less expenses and commissions to be paid by
seller. Seller signs that he received net proceeds and guaran-
tees to provide merchantable title to all items sold and deliver
title to purchasers. Auctioneer keeps original and seller keeps
the copy.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

BUYER’S REGISTRATION FORM ... Form No. BR-69

814x11”, 50 sheets per pad. Space for buyer’s number, name,
address, phone number and other information.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

CONSIGNMENT CHECK-IN FORM ... Form No. CC1-69.

814x11”, 50 sheets per pad. Original for auctioneer, copy for
consignor. Space for seller’s name, address, phone, date, lot
number, description of items, sale price, sale commission or
expense and consignor’s net payment. Auctioneer signs that
he received the items listed and seller signs that he has good
title to all items and the right to sell. Auctioneer keeps the
original and second copy and seller keeps a copy. Consignor
receives second copy from auctioneer with his payment
check. Space to list a number of items on each form.,

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

PERSONAL PROPERTY AUCTION CONTRACT
. .. Form No. PPC-69

8%2x11°, 50 sheets per pad. Space provided for general or
detailed listing of items to be sold, sale date, time, location,
expenses to be paid by seller, and other terms and conditions
of sale. Seller signs that he has good title to all items and the
right to sell and will have everything ready and available by
Sale time. Original to auctioneer and copy to seller.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

RETURN THIS COUPON WITH YOUR FIRST ORDER
and we will mail you 3,600 CT-12 “Clerk-Saver’’ Clerking Tickets, one pad

of Buyer Registration Forms, one pad of Final Settlement Forms and

90%

1,000 shirt pocket size Buyer Cards for only $10.

That's right—a $20 value for only $10. One to a customer please.
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Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Mondey Order To:

N\
-

g

Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102

——————-—————————————————————————————l
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AIMBPLI=-VVOXX® Sold State Public Address Sound Systems

Specifications

Amplifier: 25 watt EIA rating (40 watt peak),

push-pull all-transistor design. (Available
separately as Model S-702). Amplifier can be
readily removed from the case where
remote amplification is desired.

Microphone: Low impedance dynamic
cardioid with 10-ft. cable, lavalier cord

to wear around neck, desk stand. May be
located hundreds of feet from speaker unit.

Speaker: 6” x 9”7 high efficiency full fidelity
speaker in anti-feedback housing built

iInto case. 40 feet of cable supplied for
operation away from amplifier. Additional
cable and/or extension speaker may

be added.

Inputs: For microphone and auxiliary
equipment.

Outputs: For auxiliary speaker, tape
recorder.

Power Source: Works on 10 flashlight
D I PLO MAT bg::rries,m’::;? givgr2800;110ur5 gfs oglageration

2 : | (more than a year with normal use).
Complete P.A. system In an attache Long-life alkaline batteries recommended.
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g ' AC Adapter available.
* Take it anywhere—weighs 1672 Ibs. Dimensions: 12” high, 19” wide, 4%” deep.
* Flashlight battery operated Weight: 16%2 Ibs. with batteries.
 For audiences up to 500 Price: Model S-210 complete— $139.95 net.

less batteries. Model S-702 Portable
Amplifier only, net each—$79.95.

1
|NDO°R - OUTDOOR ] Accessories:
COMBINATION Set of 10 alkaline batteries; AC- Adapter;

For the auctioneer who can’t de- Audience Participation Kit; Sound Column
cide whether to buy the S-610 Half Auxiliary Speaker
Mile Hailer or the S-210 Diplomat.
This outfit gives you a complete
Diplomat system plus the wide- an-
gle speaker from the Half Mile
Hailer (S-1260). The Diplomat and
Hailer use identical amplifiers. The
amplifiers can be attached to eith-
er speaker using the two screws
provided in 30 seconds. The micro-
phone is a model S-2090. Both

speakers can be plugged into the Outdoor Horn Speaker S-1260
amplifier for extra large crowds. | Extends range outdoors.
This combination “kills two birds Weatherproof, ruggedly built.
with one stone”. Model S-1260 Ship. Wt. 12 |bs.
MODEL MAS210-1260
$189.90 |

Order by Mail... Send Check or Money Order To:

We stock a complete line of Auctioneer’s P. A. Equipment.
Write for FREE literature and prices.
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