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NATIONAL AUCTIONEERS CONVENTION
JULY 20-21-22, 1961

Shamrock Hilton Hotel, Houston, Texas

“I want to say, in extending our Texas
hospitality, that it’s pretty hard to get
above Kentucky hospitality. They really
did a bang-up job this year. “It is really
an honor for the State of Texas for the
National Auctioneers Association to hold
it’s next Convention there. ‘I want to
invite every one of you down — and
bring someone with you.”

— Earl White, President
Texas Auctioneers Association
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Is The Membership Drive
Destined For Failure?

Only a few days remain for members to enroll new members into the
National Auctioneers Association in the current membership campaign.
Remember that the deadline is November 15. By now you have had time
to think about and consider candidates for membership in the N.A.A. The
membership application form is being re-run in this issue for your con-
venience in signing up new members.

A month has gone by since the beginning of the concentrated drive
to increase membership in the N.A.A. The return has been very poor and
we are beginning to feel that the effort was wasted. We hope this is not
true. However, as we go to press for the November issue, our tabulation
includes one new member sent in by an N.A.A. member.

We had planned to wait until the end of the drive on November 15
to report the success or failure of this venture but, since the N.A.A. is
your organization, perhaps it is wiser to indicate an impending failure
now while there is still time to make a success of it.

We find it difficult to believe that the lack of response is indicative
of the attitude of our members. We know too many of them and there-
fore we know that an interest in the growth of the organization exists in
spite of the present evidence to the contrary. We hope that many of you
are considering potential members. Possibly some membership applica-
tions are on the way now.

We ask you to accept this as a reminder that the N.A.A. needs to
grow and progress. We ask that you take this opportunity to indicate
your interest in an organization of which you are a member.

The following is an excerpt from a letter, dated October 13,
1960, from Art Thompson, Lincoln, Nebr.:

‘““What surprises me is that so many auctioneers are so self

satisfied with themselves that they fail to subscribe to their
official magazine. “Surely no one is so far advanced in his
profession that he is beyond the reach of the official publi-
cation of his profession.”
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HELP THE NATIONAL AUCTIONEERS ASSOCIATION GROW
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SEND A NEW MEMBER BY NOVEMBER 15, 1960 TO:

NATIONAL AUCTIONEERS ASSOCIATION
803 SOUTH COLUMBIA
FRANKFORT, INDIANA

Enclosed is to cover National Auctioneers Association fee and
subscription to ‘“The Auctioneer’’, for the following Auctioneer..

(COLORADO, KANSAS. KENTUCKY, NEBRASKA, PENNSYLVANIA,

TENNESSEE, AND TEXAS Auctioneers fill out following). Enclosed ,
is to cover N.A.A. membership fee, subscription to ‘‘The Auctloneer” and

Auctioneers Association dues for the following

(state)
Auctioneer:
NAME
ADDRESS 9
CITY . ZONE STATE
MEMBER ENROLLED BY
NAME
ADDRESS
CITY ZONE STATE
ADDITIONAL PROSPECTS
NAME
ADDRESS
CITY ZONE STATE
NAME
ADDRESS
CITY . ZONE STATE
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Attention

COLORADO, KANSAS, KENTUCKY, NEBRASKA,
PENNSYLVANIA, TENNESSEE, TEXAS
AUCTIONEERS

KANSAS, KENTUCKY, NEBRASKA, TENNESSEE AND TEXAS
AUCTIONEERS ASSOCIATIONS require STATE membership as
a requisite to N. A. A. membership. The STATE membership dues
payment per year in these states is $5.00, making a total of $15.00.

COLORADO AUCTIONEERS ASSOCIATION state dues are $10.00
per year making a total of $20.00 for Colorado members.

PENNSYLVANIA AUCTIONEERS ASSOCIATION members must
be processed through the State Society. Send membership drive
applications to:

Kenyon B. Brown, Secretary
Pennsylvania Auctioneers Association
Box 388

Doylestown, Pa.

The Pennsylvania office will cooperate in getting your applications
to us before November 15.

All state dues payments will be forwarded to the individual state
offices when received at the National Auctioneers Association

headquarters.
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Land Auctions Successful In
Central And Eastern Nebraska

By DAN J. FULLER, Auctioneer and
Realtor, Albion, Nebraska

(The following article was written In
the form of a letter to the Editor of ‘““The
Auctioneer.”” Since we feel it 1s of in-
terest to all readers, we are publishing
it.)

Perhaps it might be of interest to you
to know that sales are going very good in
our section of the State. Personal prop-
erty sales have sold at very satisfactory
prices. At a farm sale we conducted Oc-
tober 3, feeder pigs, weighing from 90 to
100 1bs., sold for $27.25 per head. There
were 69 head in the pen that sold at that
price. The machinery sold very well at
this sale also.

The land sales we have conducted re-
cently have sold ot very satisfactory
prices. Each seller was well pleased with
the results.

Among our recent sales we sold an 80-
acre tract in Platte Ceunty for $166.00
per acre. In Boone County 480 acres of
very rough pasture sold for $42.50. Also
in Boone county 160 acres with very poor

improvements and no electricity and 40
acres of creek sold for $135.00 per acre.
In Greeley County 160 acres with very
poor improvements sold for $175.00 per
acre. A 160 acre tract in Boone County
with about 120 acres irrigated and the
balance in Creek pasture sold for $225.00
per acre.

A sale that attracted attention through-
out this section of the state was the
Kolden Estate two day Auction held Oec-
tober 10 and 11 at Petersburg. We sold
698 acres of land in 8 different tracts.
The land sale attracted bidders from
five different counties. The highest price
was $144.50 for a 160 acre tract. The
lowest price was for 98 acres about half
of which was in pasture which brought
$75.00 per acre. The average price was
$98.50 per acre. There was a very large
attendance. I opened the sale at 1:30
p.m. We had all eight tracts sold and
settled for at 4:30 p.m.

You have often heard me express the
necessity of a real job of advertising if
you expect to have a successful sale. I
invested $717.94 in advertising the Kol-
den Estatz Sale and it really paid. Mr.
Ray H. Knapp, widely known breeder of
Hereford Cattle of Ord, Nebraska was
the Administrator for this estate. Mr.
Knapp is an alert businessman and it
was a great pleasure to work with him.

Mr. E. L. Vogeltanz, prominent Attor-
ney of Ord, Nebraska, was the Attorney
for this estate. He is a very fine gentle-
man and congenial to work with.

Col. M. B. Cummins and his son, Col.
C. D. Cummins of Ord, Nebraska as-
sisted my associates, Leon S. Nelson,
Albion, Ray Flanagan, Albion, and my-
self in conducting this sale. The Cols.
Cummins are very fine gentlemen, are
very efficient and courteous and it was
indeed a pleasure to work with them.

We have six sales this week and six
sales next week. All crops are good in
this part of the state.
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I have been so very busy that I have
not taken time to write about the Great
Convention held in Louisville. Those Ken-
tuckians are surely long on hospitality
and they surely had a wonderful con-
vention. Those Auctioneers who didn’t
attend will never know how much they
missed that would really be beneficial
to them in their chosen profession.

Texas does things big so let us all
pull together and bring to Houston the
largest number ever attending the Na-
tional Auctioneers Association Conven-
tion. I am expecting a great Convention
and I am sure that I will not be disap-
pointed.

Tennessee Writer

Sells Smokies

By FRED MATTHEWS,
Sevierville, Tennessee

I was deeply impressed with the Na-
tional Auctioneers Convention that I at-
tended in Denver, Colorado in 1959. 1
have attended the Tennessee State Con-
ventions for the past two years here. 1
enjoy these conventions and I plan to be
at the National meeting in Houston, Tex-
as in 1961.

I assume that I am an Auctioneer in
my own right but unlike most of our
modern Auctioneers, my job at present
is selling the Smoky Mountains National
Park and my home county, Sevier
County, to the world. I have written a
book entitled, ‘‘History of Sevier Coun-
ty,” and one entitled, ‘“Them Smoky
Hills is Hypoed.”” The latter is a history
of the Smokies and Gatlinburg, which is
called the capital of the Smokies down
here in the South. In these books I have
placed facts historywise and I have
given a small part of my books to the
description of the beautiful hills and
mountains of East Tennessee. I have
traveled extensively but you will please
pardon me when I say that I, personally,
have never found anything that sur-
passes the beauty of our Smokies.

I often steal away into the depths of
the mountains and spend hours Jjust
dreaming and meditating. To me, our
section can be classed as God’s great
out-of-doors. When I view the lofty peaks
of our Smokies and the Blue Misty Hills

that make up the ranges, somehow I am
lifted, as it were, into a cloud and there
sit in on God’s Creation of the Universe
and particularly of our mountains.

I have seen the wide open spaces and
I have watched a Texas sunset but to
me, nothing I have ever seen equals the
beauty and splendor of a sunset in the
Smokies especially in the autumn when
the trees are arrayed with so many gor-
geous colors. Nothing I have ever seen
surpasses a mountainside covered with
blooming rhododendrons. Just to bask in
the sunlight on the summit of lofty peaks
is the nearest thing to Heaven to me. 1
like the murmer of the brooks, creeks,
and rivers; the songs of birds, the bark
ing of the squirrels and the chirping ot
the insects. If I am blue, despondent,
down and out, then a journey to the hills
or mountains is a healing recipe.

We are fond of our fishing facilities in
and around the Smokies. We rejoice In
our environment and heritage. We wel-
come visitors from all over to share with
us and help us enjoy what is next to Par-
adise and Utopia in our surroundings.

This is where property including real
estate, is climbing in leaps and bounds to
higher prices. It is an Auctioneer’s sanc-
tuary and our local auctioneers are hav-
ing it good. I hope all members of the
N.A.A. can some day pay our beautiful
hills and mountains an extended visit. We
are equipped with the best of facilities,
good fresh water and air, and whole-
some foods. Anyone who wishes to know
more about the Smokies can do so by
getting in touch with me or the Chamber
of Commerce in Sevierville or Gatlin-
burg, Tennessee.

EDITOR’S NOTE — Fred Matthews,
author of the foregoing article, may be
remembered by many of our readers as
the gentleman who attended the Denver
convention as a guest of the C. B. Mc-
Carter family. He had the misfortune of
losing his eyesight several years ago.

Terse Verse

This bit of truth
do not forget:

No one has ever drowned
in sweat.
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Col. Niemeyer Opens

Livestock Sale Barn

Ernie Niemeyer, Crown Point, Ind.,
auctioneer, offically opened his new live-
stock sale barn at Lowell, Ind., Wednes-
day, September 28. Consignors placed
their approval on the new facilities as
well as their confidence in Col. Niemeyer
by filling the pavilion to overflowing.

A representative of the Packers and
Stockyards division of the U. S. Depart-
ment of Agriculture gave a short add-
ress at the opening of the sale. He com-
mended Mr. Niemeyer on his fine facili-
ties for selling livestock and pointed out
the growth of Livestock Auction Markets
throughout the nation and the important
role they are now playing in livestock
marketing.

Col. Niemeyer is a Director of the Na-
tional Auctioneers Association and Vice
President of the Indiana Auctioneers
Association. Through his attendance at
activities sponsored by auction groups,
both he and Mrs. Niemeyer enjoy a wide
acquaintance throughout the auction in-
dustry.

Col. Otto Seng
Dies Suddenly

The National Auctioneers Association
regretfully reports the death of Col. Otto
Seng of Whippany, New Jersey, on Sep-
tember 18, 1960. Col. Seng, a long time
member of the N.A.A. was affiliated with
J. C. Seng and Son, specializing in Early
American antiques at Whippany.

The President’s Letter

Dear F'riends:

The past month has been a very busy and pleasant one for me. Du-

ring a circuit of auctions in Indiana and Ohio, it was my pleasure to visit
with Owen Hall, Director of the N. A. A. and his wife, Madonna, Presi-
dent of the Ladies Auxiliary. They have a wonderful family and a lovely
country home near Celina, Ohio. While visiting the Halls I certainly en-
joyed witnessing Owen in action selling a farm. He did a very credible
job of it.

So it is with many hundreds of other Auctioneers and their families
throughout the country.

I am thrilled every time I think that I have the opportunity to join
with the many fine and capable Auctioneers of this great fraternity,
called the National Auctioneers Association.

To promote the Auction method of selling, to improve our profes-
sion, and to cultivate a greater spirit of cooperation—these should always
be among our greatest objectives.

But today we must call upon the thousands of Auctioneers who are
not members of the N.A.A. We must tell them about this fine organi-
zation and what it means to the Auction Profession and what it will
mean to them.

Will you do your part?

Sincerely,

Carman Y. Potter
President of N. A. A.
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The National Auctioneers Association
is dependent upon its members for its
existence and for its growth. At the
present time the existence of the N.A.A.
is assured. However, the efforts of a
few members are not enough to assure
the growth of which they are capable.
The last issue of ‘“The Auctioneer’ in-
dicates concern from many quarters as
to the growth of the N.A.A. It would
seem that the editorials and the articles
contributed by columnists were compiled
especially for an issue slanted toward a
membership campaign.

Our President, Col. Carman Y. Potter,
is asking for 2000 members by July. He
asks in the October issue that each mem-
ber sign up a new member. Col. B. G.
Coats, who has been working toward
membership increase and for the N.A.A.
for as many years as it has been an or-
ganization makes an identical request.
" Col. Pop Hess, our regular columnist,
whose interest in the auctioneer and the
auctioneering profession has never failed
during his 80 years asks for 3000 mem-
bers which is a little over one new
member for each existing member.

None of these men had compared
notes for a specific membership cam-
paign. When the copy was compiled the
underlying theme turned out to be mem-
bership growth. We hope that this 1s
indicative of a national concern by
members toward strengthening and sta-
bilizing the N.A.A.

The N.A.A. is an organization which
belongs to its members. As in any pro-
fessional organization the group is as
strong as its constituents. The leadership
is drawn from its membership and, as
is typical of America, ‘““Anyone can be
President.”

Each N.A.A. member who becomes a
supporter for the organization adds to
his stature as an auctioneer if only be-
cause he has put into practice what he
necessarily believes in. No tangible re-

wards can be offered for the man who

brings in the most members but if you,

Concern For Organization Growth

Indicates Qualities Of Leadership

as a member, believe in the value of
the N.A.A. either as an instrument of
individual prestige or as a collective
concern for fellow professionals, work-
ing toward the improvement of the pro-
fession and the organization which rep-
resents it should be reward enough.
Here, in the editorial offices where
membership records are kept, we see
at all times that each member has equal
opportunity to advance professionally
and organization-wise. It is no accident
that the officers and directors of State
and National Associations attain their
status to a large degree because their
interest in the N.A.A. is not altogether a
personal one. The prestige afforded by
such leadership is not undeserved. Many
of our leaders started out by being
merely interested in the profession. The
interest grew into a genuine desire to
bcome part of and supporter of the
goals sought by the professional organi-
zation. The support is necessarily re-
membered by those who continually work
in state and national organizations.
Those who are interested in the N.A.A.
for instance, become familiar to the Of-
ficers and Directors. Nominating com-
mittees do not choose prospective lea-
ders for national groups on the basis of
their personal success alone. Included
in their consideration must be an aware-
ness of the prospective leaders genuine
desire to promote and assist the group,
an interest in its future, and a continuad
awareness of the value of the organiza-
tion to its members and the value of
each member to the tetal membership.

This can be expressed in one way by
the promotion of membership. Each year
the list we keep of members who bring
in new members is very much the
same. It is our sincere hope to add to
that list each year for the sake of those
who continue to promote membership as
well as for the sake of those who, as yet,
have not become participating members.

During the year 1956-60, W. J. Hagen,
Billings, Montana, brought 23 new mem-
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bers into the N.A.A.; Carman Y. Potter,
Jacksonville, Illinois, was responsible for
15 new members. Joseph Donahoe, Dar-
lington, Wisconsin, brought in 12 mem-
bers and Clyde Wilson, Marion, Ohio,
signed up 10. Q. R. Chaffee, Towanda,
Pennsylvania, enrolled 7 members and
Orville Moore, Louisville, Kentucky,
brought in 4 members. Three members
each were signed by Clem Long, Dayton,
Ohio; Bob Penfield, Lemmon, South Da-
kota; and A. L. Tremblay, North Attle-
boro, Massachusetts.

These names are familiar because
each of these men has a record of lead-
ership in the Auction Profession and,
consequently, in their state and national
associations.

So far this year W. J. Hagen has en-
rolled 11 members; Joseph Donahoe, 5;
and Carman Y. Potter, Q. R. Chaffee,
and A. L. Tremblay have signed up
three members each. Russell Kiko, Can-
ton, Ohio, has brought in two members.

Because of the continued efforts of
these and other members the N.A.A.
membership has continued to grow.
However, each year we are concerned
with members who fail to renew their
memberships at the time of expiration.
Adequate notices are given and remin-
ders are sent at stated times in an ef-
fort to retain each member who is a
part of the National group. In spite of
all efforts some members are lost each
year. A few become reinstated as much
as two or three years later but not
enough to make up for the loss. In an
effort to have a closer estimate of mem-
bers who must be gained in order to
reach a membership of 2000, we made
a count of unrenewed memberships for
the past year. A tabulation follows of
unrenewed members at the expiration
dates through the year 1959-60.

October 1959 9 unrenewed
January 1960 135 unrenewed
April 1960 21 unrenewed
July 1960 143 unrenewed
September 1960 8 unrenewed
October 1960 27 unrenewed

Total unrenewed 343
Our first thought was that the major-
ity of those unrenewed were those who
became members after graduation from
auction school and possibly were forced

to change their profession for economic
reasons. However, 212 or almost 62%
of the expired members had been mem-
bers for two or more years.

We wonder about the reason for this.
A certain percentage of members are
bound to be lost each year because they
abandon the auction profession but it
seems unlikely that so many would
change professions. There is a possibility
that the N.A.A. does not live up to the
expectations of the non-renewing mem-
bers. Still the auction profession by its
nature requires men with aggression and
leadership ability and such men must
realize that a national group of auec-
tioneers is dependent upon its consti-
tuents. That is, in order to be of greatest
value to a member, the member must
participate.

We sincerely hope that the statistics
made available to each of you, as mem-
bers, will cause you to take time out to
reflect upon the value of National Auc-
tioneers Association as an extension of
the individual auctioneer.

As such an extension each auctioneer
in striving toward a better national or-
ganization is working for himself, his
profession, and his future since the N.
A.A. is a collective spokesman for the
auctioneer.

Will Present Awards
At Texas Convention

At the National Auctioneers Conven-
tion in Denver in July, 1959, a resolution
was passed that two members who have
contributed greatly to the profession
and the N.A.A. would be selected each
year. Candidates for this honor, which
is based upon meritorious service can be
nominated by any state organization or
any member of the N.A.A. The final se-
lection is to be made by the Board of
Directors each year at the National Con-
vention and the awards will be presented
the following year.

The first presentation of plaques to
two outstanding auctioneers who have
earned this national recognition will be
made at the 1961 Convention in Houston,
Texas.



‘'sesuey] ‘A1) udpaex) “If ‘)300S ISSAF fvjoye YINoS ‘SSUIjoorg ‘9a1d] UBA uo(J -0peIo[o) ‘SSULIAS ope.Iojo)

‘e Ay Snan) ‘SUTWOAA ‘UOISUBAT ‘[[QMIOIA YOI <BPRAIN ‘A[H ‘OIUOZUBIA AUUI(] ‘ogep] ‘uojsimay ‘Idjuadie) uyof SeXI ], ‘o[[Ieuwy

‘INQUNH oy ‘SUTWOAAA ‘UBPLIdYS ‘J0JONIJSU] ‘U0 RYS de( :Ssesueyly ‘Jnig duld ‘SMIy)e| Mel cepeue) ‘ejaqIy ‘9soauwe) ‘Ioysuos
qog ‘epeue) ‘BMIQIY ‘XIV ‘PIMOH [ ‘Sutwodpl ‘Ouuakoy) ‘uddry Aoy  uosSaIQ ‘9yng [[omod ‘QIepsonyy, Ud) :MoY Pu0IIS

‘BURJUOIN ‘SSurig ‘Iojponysuy ‘sewroyl], .qod,, ‘f ‘¥ ‘u0SdIQ ‘YysnoinqgsrH ‘ddiy, ‘9 ‘H

CRUBJUOT\ ‘ASpury ‘I0jonIjsuj ‘oowueix) uoy ‘epeue) ‘elIaqy ‘JeH IQUIIIPIN ‘YSudy IpIeSuly ‘epeue) ‘BLIQ[V ‘QSPLIqU)9TT ‘wroxdlso

gyjoane| {opeiojo) ‘1adoo) ‘[Yaon Iy ‘uo)SUIYSEAL ‘YOIMIUuudy| ‘urejurg ' PlEUO( "BUBJUOI ‘SSullg ‘I9ARYS OUABA\ -SUIWOAA\ ‘Olwe

-aer] ‘AqSeqg 985109x) ‘UO0SIIQ ‘SI[[A( OUL ‘SqUIo0) YueIj {0peIo[o) ‘JeJJOIN ‘(Y0 PIL :SEXJL ‘UOSBy ‘SudydalS Sruxy ‘sesuey] ‘U0j)oSny

‘SPIOUAQY UOIBIN :JYSLI 0] 3JO3[ ‘MOY Juol ‘I RUBJUOIY ‘SSUI[IF ‘SULIIUONINY JO ISI[[0) WIIISIM 37} JO Sajenper) ‘0961 ‘Idquuialdss




IN UNITY THERE

IS STRENGTH

THE LADIES AUXILIARY

Hello Ladies of the Auxiliary:

Just a line to let you good Ladies
know that I have not forgotten that I am
to write a few lines for this issue of
“The Auctioneer.”

I want to say that I really enjoyed
the Convention in Louisville. Every year
these meetings are getting bigger and
better. You who have not been coming
are really missing a treat.

I would like to express my apprecia-
tion for the wonderful cooperation of all
the members in helping us to bring the
next convention to Texas. We wish to
extend to each and every one a special
‘“Texas’’ invitation to the 1961 Conven-
tion which is going to b2 held in the
Shamrock-Hilton Hotel, Houston, Texas.

We are going to work hard to make
this the largest Convention and one of
the best, if not the best that the National
Association has ever had.

Mrs. J. O. Lawlis

L.earn To Succeed

The spirit that wins was recently mani-
fested by a small boy who was learning
to skate with a number of older play-
mates. The frequent mishaps of the little
fellow awakened the pity of a tender-
hearted woman.

“Why, Sonny, you are getting all
bumped up,” she said. ‘“I wouldn’t stay
on the ice and keep falling down; just
come up here and watch the others
skate.”

The tears of the last downfall were
still rolling down his glowing cheeks,
but he looked from his adviser to the
shining steel of his feet, and answered:
“lI didn’t get some new skates to give
up with; I got ’em to learn how with!”’

Thomas A. Edison was a great Amer-
ican and only the cynic would regard his
well-known insistence that four hours of
sleep each night is enough as merely a
plot to sell more electric lights.

11

DARE

Dare to be honest, good, and sincere;

Dare to be upright and you need never
fear.

Dare to be brave in the cause of the
right,

Dare with the enemy =ver to fight.

Dare to be loving and patient each day;

Dare to speak the truth, whatever you
say.

Dar2 to be gentle and orderly, too;

Dare to shun evil, whatever you do.

Dare to speak kindly, and ever be true;

Dare to do right, and you’ll find your
way through.

WOMEN ARE SMARTER THAN THAT!

Man may criticize woman, but we
know at least three things in her favor:
(1) She never wastes $2 worth of shot-
gun shells trying to shoot a 25-cent rab-
bit. (2) You never heard of her giving
a waiter a four-bit tip because he smil-
ed at her. (3) No one =ver heard of a
woman who would pay $25 to hire a boat
to go where fish are not.

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION

President

Mrs. Owen Hall, Celina, Ohio
1st Vice President

Mrs. Tom Berry, West Newton, Pa.
2nd Vice President

Mrs. John Overton, Albuquerque, N.M.
Secretary-Treasurer

Mrs. Ernest Freund,

Fond du Lac, Wis.

Historian

Mrs. Tim Anspach, Albany, N.Y.

DIRECTORS:
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Love Rules Sale Of
Baboon And Chimp

““One chimpanzee—how much for it?”’
bellowed the auctioneer, sitting high at
the bankrupt Wing and Fin Pet Center.

“Three hundred and fifty dollars,’’ said
a man puffing a cigar.

“Three seventy-five,”’
lady.

“Three eighty,” said the cigar-smoker
again.

“Four twenty-five,”” said a sun-tanned
man In a camel’s hair coat.

Suddenly 100 bargain-hunters
silent.

Mr. Carl Remstrom of Omaha, Neb.,
the high bidder, moved forward and
embraced the four-year-old chimp nam-
ed Impy. And a half-dozen photograph-
ers started yelling,

“Smile, Impy; com’n, smile.”

Impy flinched at the flashes. She put
her fingers in Mr. Remstrom’s eyes and
nose. Mr. Remstrom, owner of a concern
that produces bobby pins, combs and
curlers, said he first plans to take his
hairy pet to his 180-acre Omaha estate:
then he hopes she will help him sell pro-
ducts.

“Impy’s been on many television
shows,”” said the man with the cigar.
‘““She’s been on Steve Allen, and also
she was supposed to be on the Jack Paar
show but she walked off.”

While they fussed over Impy, the auc-
tioneer was back on his high chair tout-
ing dog food, catnip, leashes, bird cages,
and even a baby baboon. The baboon
went for $25. And the auctioneer was
thinking about what to do with a rabbit
when a crying woman, her hand on her
face, came in the front door and was
quickly i1dentified as the owner of the
bankrupt pet shop, Mrs. Lee Van Wise-
man.

She had loved Impy for four years.
She was broken-hearted when the court
took possession of everything — includ-
ing Impy. She did not want to witness
the sale of Impy. But she could not stay
away. Still weeping, she refused to talk
to reporters.

But, through a lawyer, she made one
request of Impy’s new owner. Would he
please buy the baboon, too? Mr. Rem-

said a stout

were
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strom sought the man who had paid $25
for the baboon. For $35 the man resold
it.

Mrs. Wiseman was grateful — and re-
lieved. Impy the chimp will not go
away without his baboon companion.

Warren Cook Named
To Auction Position

KANSAS CITY, MO. . . . Warren R.
Cook, Norfolk, Nebraska, will fill an im-
portant role as speaker and director of
customer relations for the nation’s NA-
TIONALLY CERTIFIED livestock auc-
tion markets, it has been announced
by their trade organization, the National
Association of Livestock Auction Mar-
kets, from its offices in Kansas City.

Cook has distinguished himself as an
outstanding civic and municipal leader
as mayor of Norfolk where he is engaged
in commercial business as partner-owner
of a wholesale and retail sporting goods
store. He is a leading advocate, from
his many speaking engagements through-
out the Midwest, of the economic value
and development opportunity to every
progressive city, of the full expansion of
its local industry, particularly those
based on agriculture.

A native of Iowa, Mayor Cook gradu-
ated from Cornell College, Mount Ver-
non, Iowa in 1938. He has been a resi-
dent of Nebraska for the past 20 years
and was elected mayor of Norfolk in
1957. He is a past president of the Neb-
raska Junior State Chamber of Com-
merce and the Norfolk Chamber of
Commerce. He is married and the father
of two children.

In his capacity, Cook will be available
for speaking engagements before trade
association conventions, civic and in-
dustrial groups throughout the nation,
the National Association states. He 1s
expected to devote the major portion of
his time with NATIONALLY CERTI-
FIED market cities to fully acquaint in-
dustry and civic leaders with the growth
value of their livestock markets.

Did you hear about the chiropodist
who graduated at the foot of his class?
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Young Auctioneers Must

The date of this writing is October 12.
Here in Ohio we are having fine fall
October weather. There has been no
frost as yet. Farmers are busy with the
corn and bean harvest. Many are buy-
ing their feeder cattle this month. Pas-
tures are good, crops are good, and
markets are good. Dairy cattle and milk
production are both up in price. As the
writer sees it, the Poor Farmer we hear
so much about in this coming election
is not as poor as some would like to
have us believe. Public sales are numer-
ous especially dairy cattle, beef cattle,
swine and sheep. The bulk of the sales
are production sales. Not too many say
they are quitting or forced to sell out.

The October issue of this Exclusive
Auctioneer publication has been on my
desk now for some three days and 1
have read it from cover to cover — even
the jokes. Many letters from the boys
out over the land are coming in and I
am glad to note in this October issue as
well as in letters received that all are
becoming interested in the Kick - Off
Drive to increase N.A.A. membership. I
want to take time out to say that down
to earth write-up on pages two to five
was a masterpiece. The name of the
writer was not mentioned but I am quite
sure it was from the pen of our top Sec-
retary and Editor of this Publication and
I am quite sure it is a stepping stonz to
make the goal our President, Col. Car-
man Potter, asks for by our next con-
vention time in July, 1961, the goal of
2000 members. Also not2 the application
form to work with on pages 3 and 4.
Then note the membership table on page
14 to let us kuow each month just where
we stand. The 2000 goal 1s a must so,
boys, lets not let that slip. Of course,
Col. Coats and myself are asking for
more but, as you know, two old war

Work Toward Advancement

By COL. POP HESS
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horse Auctioneers could not refrain from
the tired and worn way of an Auction-
eers way of life—do anything but always
ask for more than what we may get in
our work of asking for bids and that
bug is biting both of us right now. So
without fail from now on, lets wipe out
that goal of 2000 by mid-July, 1961, and
if we make it there is bound to be a slop
over and what is in the spill will go to
Coats’ goal of 2600. If we have a lot of
spillover my 3000 goal might get at
least one good swig. So, boys, let’s go!
On a basis of a 1200 membership as of
today, if each of the 1200 gets three
new members it will make a total of
3600. How would that be for a good spill-
over? Figure, boy. Think and work. It
can be done.

Getting back to letters received, most
of all are as yet unanswered by me
directly. Often I get my letters answer-
ed through this column each month.
However, the trend this past month has
not been one of much trouble. Some
would like advice on some matters that
were well answered in my Octobar col-
umn. I was happy to note in most letters
that each was well pleased with the re-
sults they have had in the business as
an Auctioneer — many for many years,
some having passed the first ten-year
hurdle, and some from yearlings up to
ten years. However, as usual in letters
received there are always one to three
that stand out in their need of direct ans-
wers. It still bothers these boys that the
Old Man, who has conducted sales in
their communities, still holds on and
keeps a young, hustling young man out
of sale work. To this letter the answer
is simple: The Old Man Auctioneer
spent many years building his business
in your community and 1is entitled to
reap his harvest as he slides towards
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the western hills into retirement. You,
young man, if you succeed and become
in time in the same established condi-
tion you will do just like him and reap
the harvest you sowed the seed for. The
seed is yours to sow. Use seed that will
be true to production and be very sure
you fan out all the bad seed and chaff
that can fall on rich ground and Kkick
you in the face.

Also this letter came: ‘I have dropped
my State Association and the N.A.A.
My competitors who are staunch mem-
bers shun me, cut prices, and deplore me
as a no-good, let alone being an Auction-
eer.”” He follows by saying if that is
what they do in these Auctioneers As-
sociations he is ashamed to be listed as
a brother member or even to know them.
Then he relates one of the times they
did him dirty and kept him from getting
a sale. His tactics in trying to horn in
was the seat of the entire situation.
Maybe if he had put some horse sense
in this approach it could have been that
he would have gotten associated in the
sale in question that finally caused the
full trouble now brewing.

First this young man must consider
that he is a boy from that community
who is now grown up. The folks of that
section have nothing against him whatso-
ever as a man or a citizen. In this same
community a pair of auctioneers who
came up through experience do conduct
the bulk of the auctions of that commu-
nity. Naturally the man holding the sale
had attended many of their sales, con-
ducted bidding and sometimes bought
from them. Now, to convert his years of
toil and management into cash, nothing
is more natural than that this man would
secure these two tried and tested home
Auctioneers to get the job done for him.
I judge it was a top auction sale and
paid well on the investment he had.

This complaining young man who now
wants to fiorsake all connections in
state and national groups and the
friendship of all in his community who
will hire these two listed established
auctioneers, 1s sure heading for perma-
nent seclusion as far as conducting auc-
tion sales and a business as an auc-
tioneer. While his letter is not clear as
to how he made his approach to secure
this Auction Sale to conduct or to be
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associated in the sale as one of the
auctioneers, from the tune of his letter
his approach was off base no doubt. The
path to follow, young man, is to see
yourself as this man who did not take
on your services as his auctioneer sees
you. He no doubt does like you. Bear in
mind that not one or two established
auctioneers will keep you out of con-
ducting sales as an auctioneer if you
have within you what it takes to become
an auctioneer. Always when in doubt, re-
member that if the job could not fully
fall into your hands to conduct even if
you may be fully able to conduct it, that
John Q. Public has not yet been fully
sold on your ability to handle the job.
Now lets turn about face — you live In
this world that all of us live in. When
you can not get a full loaf take what
they cut off the loaf for you to eat. Chew
it well and smile, even if the position is
just to open and shut the gate to let the
selling stock into the sale ring. Do it
with a smile and praise all who helped
and when you have a sale in full or part
do the job. Put cotton in your ears and
pass up what they say about you. All
that is said will pay off whether good
or bad. Keep your foot on the brakes on
any act that might back-fire. Rejoin
your State and National Association and
keep abreast of the times. The future is
ahead of you and as time wears on and
you have and display the ability I feel
you have, you will in time hit the jack-
pot and succeed. The worst competitor I
ever had in my lifes work as a Auctioneer
I never dodged meeting. I refrained from
repeating any bad thing I personally
knew or heard about him and attended
his funeral when he passed on. Many of
his customers he sold for never secured
my services until after he was gone and
passed into the world beyond, yet
through it all I had good business and
we both prospered throughout the years.

Your State and National Auctioneers
Associations can not help you get sales
or keep your competitors from taking
them away from you. The set up is not
for that. The membership of our Associa-
tions strives more to promote better
auctions and to provide more personal
contact in the business of the State and
United States and keep a wide open eye
on the hawks that can bring damage to
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the business of auctions and auctioneers.
Community troubles in competition is a
local matter for you to help cure.

It has been said that Auctioneers are
born Auctioneers. I do not concur with
that statement. My version is that Auc-
tioneers are made through ability, know-
how, and being able to put skill into ac-
tion for positive proof.

To all Auctioneers of the land. The
N.A.A. goal for total membership 1s 2000
and the deadline is July 20, 1961. Work
hard:- and the membership can run over
2000.

(Please note: Many who write me and
address your letters to Pop Hess, Worth-
ington, Ohio, be sure and mark in care
of Radio Station WRFD for sure de-
livery.)

Failure is the only thing that can be
achieved without much effort.

Tennessee To Hold
Meeting In November

By E. B. FULKERSON, Sec’y.- Treas.
Tennessee Auctioneers Association

The Tennessee Auctioneers Association
will hold a fall meeting November 21, at
the Noel Hotel in Nashville, Tennessee.

Col. Burford Evans, Lawrenceburg,
will be the guest speaker. Mr. J. T. Lam-
mons, Representative for Mutual of Om-
aha, will give details of the disability
Group Insurance Plan. Col. Fred =S.
Ramsay, Madison, will report on the
National Auctioneers Convention held
in Louisville, Kentucky. Col. E. B. Ful-
kerson, Jonesboro, will show movies of
the State and National Conventions.

All Auctioneers, their wives and fa-
milies are cordially invited. A special
invitation is offered to Auctioneers from
adjoining states. We welcome all who
wish to attend.

LAPEL BUTTONS:
Jewelry.

Promotional ltems

“Dress Up”’ with this distinguished piece of

$2.50 each

INSIGNIA CUTS: Add distinction to your cards, letterheads and

advertising.

$2.50 eacnx

DECALS—3 color, reversible, closing out @ $25c¢ each.
All Items Sent Postpaid

Send your order with remittance to

THE AUCTIONEER
803 So. Columbia St., Frankfort, Indiana .
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Auction Field Remains An

Example Of Free Enterprise

Free =nterprise has been greatly re-
sponsible for making America the great
country that she is and the envy of the
rest of the world. Today, we seg this
same free enterprise often threatened
and In some industries completely de-
stroyed.

The auction field remains as a shining
light to those who believe in and respect
free enterprise. The rapid rise of the
livestock auction markets and the im-
portant place they now hold in our na-
tion’s economy is a very good example.
But like in all other fields that look to
the outsider like a ‘‘gravy train’’ there
are those who choose to penetrate the
field and in doing so render a hardship
to those who have invested their time
and their talents in a field that they ex-
pect to make their life's work.

We are speaking of the feeder calf
and feeder pig auctions that are spon-
sored In many parts of the country by
those whose pay checks are provided by
the tax payers. In many cases they are
doing a good job but is it fair to the men
who have made large investments in
permanent facilities for them to skim the
cream from the feeder auction field?

Following is a reprint from the Central

Kansas Livestock Weekly:

I would like to air a pet peave of
yours truly and many hundreds of
other auction operators throughout
the United States and direct 1t at the
Agriculture Extension departments of
various states who are sponsoring and
promoting feeder pig and cattle auc-
tions on their own. Some of these
groups have gone as far as to build
their own auction arenas just to hold
a couple of sales a year in. To me this
is only taking a slap at the men who
have through the yzars built the auec-
tion way of selling to the point where
1t 1s a proven fact that is is the only
way to get the top dollar for livestock.

The majority of the people who are
promoting these sales have had little
or no experience in the actual operation
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of livestock auctions and are only
drawing the cream of the calf and
pig crops in the areas and then expec-
ting the local operators to get top
prices for what are left. The operators
who are successful in the business have
the contacts with the buyers and: the
know how to get the job done right and
I personally feel the extension people
should stay in their field or go in the
livestock auection business on a full
time basis.

I realize that we have many, many
fine men in the extension field as far
as knowing livestock and grading it
and I want to take my hat off to them
in their work toward the advising or
producers of breeding stock toward
the goal of producing the type of ani-
mals that will top the market but still
think they had better leave the actual
selling job to the men with years of ex-
perience in the field of selling. As far
as I can find out these associations
of promotion groups are not bonded
or licensed under the Packers and
Stockyards Act as all other auction
operators are which leaves the con-
signors to these sales with little to
secure their year’s work if some hot
shot buyers move in and give a worth-
less check.

Col. Hardy Leader

In Beef Production

H. Skinner Hardy, NAA member from
Bakersfield, Calif., in addition to being
one of the outstanding young livestock
auctioneers in the West is also a leader
in beef production. At the 1960 Western
Angus Futurity, Quincy, Calif., Col.
Hardy was the exhibitor of the Champion
Steer.

Col. Hardy and his father operate the
Bakersfield Livestock Auction Co., a
herd of commercial beef cattle and are
working a number of purebred beef
cattle auctions.
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Marketing Congress
Committees Named

KANSAS CITY, Mo. . . . Committee
organization for staging the 4th annual
Livestock Marketing Congress has been
completed, it was announced from the
offices of the National Association of
Livestock Auction Markets, primary
sponsor of the annual industry-wide
event

C. D. McEver, Austin, Texas, market
owner, has been named General Chair-
man. His executive assistant will be
Grover C. Lee, Strawn, Texas, adminis-
trative head of the Texas Livestock Auc-
tion Association. The Texas Association
i1s state host for the Congress which will
be held in Dallas, June 21-24.

Appointments to committee assign-
ments were made by Cecil Ward,
Gainesville, Texas, President-Elect of
the national business trade organization
of livestock auction markets.

Russell Tubaugh, Belle Plaine, Iowa,
Chairman of the State Association Coun-
cil, heads up the committee to plan the
program events. He will be assisted by
affiliated State Association Presidents,
Riley R. Kothman, Texas; John R.
Dawkins, West Virginia; Duke Gustaf-
son, Montana; and Carl Wiese, Nebraska.
Main program features include lives-
tock marketing forums on different pha-
ses and aspects of the industry.

Entertainment Committee Chairman
is Dewey Smith, Edinburg, Texas. Other
members, all Texas auction market
owners, are: Mrs. M. Lorraine Kent,
Vernon; Cecil Faircloth, Cleveland; Mrs.
Norma M. Lee, Athens; Earl White,
Madisonville; Mrs. T. J. Holley, Hub-
bard; and A. K. Gillis, Greenville.

Named to the Continental Sweepstakes
Cattle Sale Committee are: June De-
Cordova, Groesbeck; J. W. ‘Billy’ Bode,
El Campo; Oris Reynolds, Abilene; and
Jay R. Taylor, Amarillo. The sale of
select loads of commercial herd cattle
will be held in the State Fair Coliseum
and is one of the high-light features of
the Congress.

R. E. Patterson, Dean of Agriculture,
A. & M. College of Texas, College Sta-
tion, has named an 8man committee
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from the college under John G. McNeely
to co-operate with the auction markets’
organization in planning the program
events of the 4-day affair.

Wives of committee members will
comprise a ladies’ hospitality group to
plan special events for the wives and
families coming to Dallas.

The separate annual conventions of
the National Association of Livestock
Auction Markets and the National Live-
stock Dealers Association, two livestock
marketing trade organizations, will be
held as prominent events of the Con-
gress.

A meeting of all members of the Com-
mittee organization will be held jointly
with directors of the Texas Livestock
Auction Association in Dallas on Octo-
ber 23, 1960 to initiate plans for the 1961
Congress. The Sheraton-Dallas hotel has
been selected as reservations and events
headquarters.

Col. Caldwell Sells
Fat Stock Auction

POMONA, Calif.—Through the active
cooperation of a committee headed up
by business interests in the area, the
fat stock auction at the Los Angeles
County Fair was featured by active bid-
ding and generally satisfactory prices.
The committee chairman was O. G.
Brickbauer, insurance man and active
member of the Pomona Kiwanis Club.

Grand champion steer, a 1,200 Ib.
Polled Hereford bred and exhibited by
Keith Cheldelin, Prosser, Wash., and a
stduent at Fresno State College, netted
$900 on the bid of the J. J. Newberry Co.
and Long Drug Co.

Grand champion lamb, a Southdown
shown by Dale Purdy, Monte Vista 4-H,
brought $1.20 Ib. from Pomona Meat Co.
Philip Tews, Fresno State, received 50c
Ib. for his reserve grand champion
Southdown lamb from the Market Basket
stores.

Grand champion barrow, a Poland
China exhibited by Dan Robbins, Cali-
fornia Polytechnie, San Luis Obispo,
brought 50c¢ 1b. from Auctioneer Tom
Caldwell, Ontario, Calif., member of the
National Auctioneers Association.
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Membership Count By States
Remains The Same Thas Month

The membership tabulation by states
this month shows that we held our own
although unrenewed memberships in
July, September and October have caus-
ed the total membership to drop below
the June figure of 1296. Of the 156 July
expires who were unrenewed September
15, 136 are still unrenewed. This number
plus the 32 September-October expira-
tions makes a total loss of 168 members
as of October 15.

We sincerely regret not being able to
report a gain this month.

Mem- Mem- Ex-
State ber's bers pired

Sept. 15 Oct. 15 Sept.-Oct.
Alabama 7 6 1
Arizona 0 0
Arkansas 6 6
California 26 25 2
Colorado 30 30
Connecticut 3 3
Delaware 1 1
Dist. of Col. 1 1
Florida 15 15
Georgia 14 14
Hawaii 1 1
Idaho 11 12
Illinois 80 80 1
Indiana 86 86 1
Iowa 43 41 1
Kansas 58 60 1
Kentucky 78 78
Louisiana 8 8
Maine 5 5
Maryland 17 18
Massachusetts 22 24 1
Michigan 30 32
Minnesota 13 15
Mississippi 4 4
Missouri 42 38 53
Montana 11 11
Nebraska 88 90
Nevada 2 3
New Hampshire 6 6
New Jersey 25 24 1
New Mexico 6 5 1
New York 54 52 3
North Carolina 18 19 1
North Dakota 8 8
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Ohio

Oklahoma 7 9

Oregon 9 8 1
Pennsylvania 54 50 6
Rhode Island 5 5

South Carolina 3 3

South Dakota 7 7

Tennessee 48 51

Texas 34 34

Utah 2 (|

Vermont 3 3

Virginia 20 20 |
Washington 8 9

West Virginia 12 12

Wisconsin 70 71

Wyoming 14 12 2
Canada 11 12 1
Germany 1 1

Totals 1224 32

1224

Col. Seattle Myers
Opens Auction House

ROANOKE, VIRGINIA—The Roanoke
Auction House, is the first and only
business of its kind in the city. The Auc-
tion Company handles anything sellable,
at complete auction.

Seattle Myers, who owns and operates
the Roanoke Auction House, is a native
Roanoker. He has been in the furniture
auction business for 20 years, and for 16
years he owned and operated the Roak-
oke Clearance House.

Myers is a graduate of Repperts Col-
lege of Auctioneering in Indiana, with
the title of ‘“Colonel.”

Myers said that ‘‘free auction service
will be given to any worthwhile chari-
table organization.”

The magazine called Changing Times
reminded us how fast times do change.
In the 1930’s you bought an apple to help
the unemployed. Now you’ve got to buy
an auto.
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Oldest Letter In
Hebrew Found

JERUSALEM (Israeli Sector) — A
group of Israeli archaelogists has dis-
covered a letter from a debt-ridden Is-
raelite peasant that they believe was
written on a piece of an earthen pot
about twenty-seven centuries ago.

The letter, written in ink and address-
ed to a prince during the reign of King
Josiah, is said to be the oldest letter in
Hebrew ever found.

Its discovery on the site of a fort a
mile south of Yavne Yam 1is =vidence
that King Josiah, who was born in 647
B.C., seized the coastal plain from the
crumbling Assyrian empire and settled
his people there before he was defeated
by the young Egyptian Pharaoh Necho.

The site was discovered a year ago
and identified as a fort an acre and a
half in size. Excavation began last Jan-
uary 10 under the direction of Joseph
Naveh of the Government’s Department
of Antiquities.

Mr. Naveh said today that the pots-
herd, about three inches by six, was
uncovered in the first hour of digging,
under six inches of dirt and sand. Since
then it has been pieced together and
read with the help of infra-red photogra-
phy.

Not all the letter has been decipher-
ed, but its contents are clear and much
has been learned from it about the writ-
er and his society.

The language is awkward, but the
script is that of a skilled man. Mr. Na-
veh suggested that the peasant went with
his hard-luck story to the guardroom of
the fort, was refused an audience with
the prince and dictated his story to a
scribe, who tossed it away later.

The potsherd was found in what had
been the guardroom and the message it
bore began in the customary manner:
‘““May My Lord the Prince hear the word
of his servant.”

Mr. Naveh read five other lines from
the middle of the fourteen-line Iletter.
Some of the words, he said, need more
study and one of them is not understood.

The lines read:

““And he took the cloak of your servant
when I finished.
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‘“My harvest. * * * took the cloak of
your servant.

““And all my brethern will witness on
my behalf. Those who harvested with
me in * * * “My brethern will witness
on my behalf truly. Amen. I am innocent
of

“Any guilt * * * My cloak and I shall
fulfill the prince’s * * *)”’

The script, when compared with that
of the early sixth century B. C., makes
it possible to date the letter in the sec-
ond half of the seventh century B. C. The
dating is borne out by other Hebrew in-
scriptions found at the site.

Mr. Naveh said the fort resembled
nothing yet uncovered in Palestine. He
said it contained buttresses and other
features of forts in Mesopotamia, an an-
cient land in the area of what is now
Iraq.

Stork Smiles
Over Michigan

Announcements have been made of
new babies in the families of three Mich-
gan auctioneers. A daughter, Rebecca
Ann, was born to Col. and Mrs. Garth
Wilbur, Bronson, September 19. The
little girl weighed in at 7 lbs., 9 oz.

Col. and Mrs. Charles Kinsey, Farm-
ington, are the parents of a son, Thomas
Charles, who was born September 15.
He weighed 8 lbs., 6% oz.

Col. and Mrs. Rod Ambs, Kalamazoo,
have a little girl, Margaret Ann, who
was born October 12 weighing 7 1bs.,
6 0%

The National Auctioneers Association
extends congratulations to all the new
parents and their families.

GOOD CONDITION

While a young mother was bathing
her baby, a neighbor’s little girl came
in and watched the process. The child
was holding a doll minus an arm and
leg and much knocked about generally

‘“How long have you had your baby?”’
she asked the mother.

“Three months.”

“My, but you’ve kept her nice!” ex-
claimed the little girl.
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Right Guess Is The Key To

Success In Used-Car Business

(Reprinted from the Omaha World-Herald)

By DENNIS BURROW

Photos by Pat Hall, World-Herald
Photographer

Used-car auctions for dealers have
grown into big business since World War
1

The National Auto Auction Association
has more than 70 members who serve as
clearing houses where used-car dealers
dispose of surplus stock and buy cars.

This is necessary, say dealers, be-
cause more than half the cars on United
States highways have had more than one
owner. Each year at least eight million
Americans buy used cars.

The nation’s first dealer auction was
eestablished in Omaha at Twenty-sec-
ond and Farnam Streets in 1939 by the
late William Abel. The sale was moved
to One Hundred Ninety-fifth Street and
West Dodge Road in 1950 and sold to
Francis Cassell last March.

Clean interior is important .

A visit to the seven-acre site on a
Tuesday sale day offers proof that this
no place for an amateur.

On a recent ‘‘slow’’ day, 225 cars and
trucks rolled across the auction block
between 12:15 and 5:30 p.m. Average
price of the vehicles sold to dealers from
seven states was seven hundred dollars.

Even before the sale begins the pros-
pective buyers swarm over the lot de-
ciding what to bid on.

‘““Cleanliness is one of the biggest
items,”” said one. ‘“The first thing I do
is open the doors for a look at the up-
holstery.

“If the speedometer shows low mile-
age, I check the tires.

‘“Then I open the hood — not so much
for a look at the motor as to decide
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Owner Francis Cassell (left) and ring man Gene Van Winkle, Lincoln, watch for bids.

whether the car has been wrecked. ing who is bidding.
“If the car looks all right, I try to Auctioneer Head also reports on the
decide how much my customers will pay condition:
and bid accordingly. Sometimes even a “The clutch is a little rough . . . The
cautious dealer gets carried away.” linkage needs adjustment . . . There’s
At 12:15, the cars begin moving into a little noise in the left rear wheel.
the sale barn — almost on an assembly- The parking gear don’t work.”
line basis. As each car stops in front of Vocabulary influences prices:
the auctioneer, the trunk is opened, the “The owner puts a ride and drive on
hood raised and the interested dealer this one.”” — After the sale, the new
makes a last inspection. owner can drive the car; if he’s not sat-
Auctioneer Dick Head, of Columbia, isfied he can get his money back.
Mo., begins the chatter which will con- Here’s a real teddy bear.”” — The car
tinue during the next five hours. His as- is in good shape.
sistant, Cliff Nelson, Blair, ring man “We’re selling this one with an if.”’—
Gene Van Winkle, Lincoln, and Mr. The owner is not present; after the sale
Cassell watch for bids. he can decide whether to take the high
The wink of an eye, the nod of a head, bid.
a tap on a cigar means a dealer is bid- “Buy this one as 1s’’ — No guarantee;
ding. The signals are used, explains Mr. buyer beware.
Cassels, to keep competitors from know- “The owner says put it on the good
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earth.”” — The car must sell; no mini-
mum price.

Mr. Head also throws in a few remarks
to warm up the crowd.

When a car refuses to start after be-
ing sold, he pleads: ‘“Every one who
didn’t bid, please push.”

For its service, the company charges
20 to 30 dollars, depending on the sales
price.

Later, when demand picks up, about
350 cars will be sold cach Tuesday and
two auctioneers will be chanting at the
same time. On some big sales days as
much as 190 thousand dollars has chang-
ed hands.

Commented Jim Hequembourg, dealer
from Hastings, Neb., ‘“It’s a risky busi-
ness. I've seen people lose their homes,
their farms—everything they had. And
all because they guessed wrong.”’

Arms And Armour
Sent To Christie’s

The Metropolitan Museum of New York
has sent over 900 pieces from its arms
and armour collection to be sold at
Christie’s in November.

Announcing this, a Christie’s spokes-
man said: ‘It is the first time that the
Metropolitan Musuem has ever called on
a British saleroom to sell any part of its
famous collection. It has done so now

because of London’s dominance of the
international art market.”’

It will be a two-day sale and will con-
sist of 15th, 16th and 17th century arms
and armour of German, Italian and
Oriental origin. The armour includes
pieces for both men and battle horses.
Many of the Japanese suits of armour
are lacquered.

Unlike British museums, the Metro-
politan is allowed by its constitution to
sell items from its collection in order to
purchase further treasures. The sale has
already brought enquiries from museums
in Britain, on the continent and in Amer-
ica.

A typical piece 1s an Italian leather
parade shield of about 1550, decorated
with the Judgement of Paris, which
originally came from the collection of
Lord Hastings. Among the items from
royal armouries is a bandolier of the
guard of Christian II of Saxony, late 16th
century. This came originally from the
royal armoury, Dresden.

And then there was the banker who
built himself a swimming pool so he
could float alone!

Naturally the dumb stenographer
didn’t mail the circular letters. She
couldn’t find the round envelopes.

MISSING?

THE AUCTIONEER cannot follow you if your new address is

missing from our files. If you plan to move soon, send your

change of address today!
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Pop Hess Celebrates Eleventh

Year As Farm Sales Broadcaster

JO BRADLEY REED
Citizen-Journal TV-Radio Editor

Ohio State Fair time is a nostalgic oc-
casion for Cliff (Pop) Hess. Eleven years
ago this month he signed a' contract
right on the State Fairground to go into
radio broadcasting.

“Pop’”’” was a good talker then and
still is at 80. After all he’d had nearly
half a century of fast talking when the
late Jim Moore, WRFD’s first general
manager, signed him to start the sta-
tion’s new ‘“‘Farm Sales’ program, for
he’d been a cattle and farm equipment
auctioneer for nearly 50 years.

The program still is a feature of
the Worthington-Columbus station Mon-
day through Saturday at 11:45 a.m.
“Pop”’ and Clyde Keathley, farm editor,
share the 15-minute program but ‘“‘Pop”’
does it alone on Saturdays.

He’s now a ‘‘city boy”’ living in his
modern home in Delaware and commu-
ting to the station.

“Pop”’ who got his name from an or-
phan boy years ago when he was farm-
ing at Windham in Portage County, gave
up his farming interests in Northeast,
Ohio to move to London, O., near the
scene of his childhood.

His father was a farmer at Pitchin, a
little village five miles southeast of
Springfield on Selma Pike.

The farm broadcaster can’t remem-
ber when he decided he wanted to be-
come a farm auctioneer but 1t was
‘“very early in life.”

“T used to go to auctions with dad —
and by myself sometimes when I
should have been in school. There
weren’t schools to train one for such a
profession then.

“I learned by watching the auction-
eers, going home and practicing what
I had seen. When I went to work, I got
most of my schooling from the people
who hired me,” recalled ‘“‘Pops’ as we
sat together Monday in the Coliseum

where he was reporting the ‘‘Parade of
Champions.

Auctioneering was a serious business
with ‘“Pops’ before he retired from ac-
tive participation two years ago.

“The Auctioneer often has in his hands
the life savings of a farmer and his wife
who have worked hard. He must convert
their possessions into as much cash as
he can.

He can’t be merely a man with a
great lingo, an entertainer. He must
know the value of what he sells, fig-
ure out what the public is going to bid
and be sure they have the money.”

“Pops’’ likes his job at WRFD and
intends to hold on to it for a long time
yet. “It keeps me busy,” he says. “Now
I’'m enjoying all the things I used to
without having to be on the move. I've
never taken an airplane and I'm not
going to try riding that way now.”

For years, ‘“Pops’ has been handing
out plaques for WRFD to winners in
fine cattle classes at the Ohio State
Fair.

But last month he got one himself —
and it was a surprise. He was persuad-
ed to attend the National Association of
Auctioneers’ meeting at Louisville, Ky.,
and while there was honored by the as-
sociation for his long and outstanding
service in the business.

Thanks!

The members and families of the Ten-
nessee Auctioneers Association who at-
tended the National Auctioneers Con-
vention in Louisville, Kentucky, wish to
express their appreciation to the Ken-
tucky Auctioneers Association and to the
officers of the National Auctioneers As-
sociation for the generous hospitality
shown to us at the N.A.A. Convention at
Louisville, Kentucky in July.
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I Came, I Saw, 1 Conquered

By Colonel Frank A. Sloan,
Secretary & Treasurer of Minn.
State Auctioneers Assoc.

This article should have been pre-
sented for publication in the September
issue, however the delay is a result of
my misplacing my convention notes of
this entirety without which this could
not have been compiled.

As the official elected delegate of the
Minnesota State Auctioneers Association
to the Louisville 1960 National Auction-
eers Association Convention, 1 ex-
perienced the feeling that it was as if
I were hearing myself as I sat listening
to Mr. H. Bemis Lawrence deliver a
talk on the subject listed on the pro-
gram as License Laws and Their Appli-
cations. Here was a case of where
neither Mr. Lawrence or myself had
either known, heard of or seen each
other until after he had given his talk
and yet through the columns of the
Auctioneer and my advanced arguments
that I have presented at Conventions
starting with the 1955 Convention in
Indianapolis and including the 1960 Louis-
ville one can substantiate that what Mr.
Lawrence said was practically identical
to what I have said in the past 5 years.
What I said and wrote may not have
been too important to you all but what
Mr. Lawrence sald was very important
to me and should be to you because
Mr. H. Bemis Lawrence is an attorney
of preeminence in his profession and
line of endeavor whose background and
record includes having served as Presi-
dent of the National Association of
License Law Officials in 1954 and at
present occupying a position as counsel
for that organization in addition to being
attorney for the Louisville Real Estate
Board as well as attorney for the Ken-
tucky Real Estate Association and
Kentucky Auctioneers Association which
should convince even the most skeptical
that without any reasonable question of
doubt he qualifies as an authority on the
subject, ‘““License Laws and Their Ap-
plications.”
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For many of you who were not in
attendance at the 1960 Convention and
for those that were there and for some
reason or other did not get to hear Mr.
Lawrence, I am going to report to you
as accurately as I can from notes on
what he said and I quote Mr. H. Bemis
Lawrence, who said quote, ‘“We have
arrived at the dawn of a new decade
and era of abundance. A dynamic age
of aggressive laymen where unification
and education are a must. Where a
pooling of interest and ideas and the
visualizing of what the future holds for
those of us whose very presence at this
convention testifies as to our desire
to satisfy our ambitions and to unite
for strength. If there is a panacea to
our over all problem it is better that we
light a candle rather than stumble along
trusting in blind faith for the solving
completely of the ever present challenges
one of which is license laws as they
apply to the auction profession.”” He
continued by saying that there is no
denying that differences of opinion exist
and those who voice their opinions
eithar pro or con are to be congratulated
for their display of intestinal fortitude
and that nowhere does there exist any
group indentical to that of the Auction-
eers and even though it took years for
the realtors to stabilize their profession
by the enactment of law no one can
dispute its many benefits and its con-
tribution to the up-grading of the pro-
fession.

He further went on to say that in his
humble opinion with our long glamorous
background of rendering a service that
iIs in demand we constitute one of the
largest groups of any professionals which
has not in a unified manner reached
licensing and policing of our own mem-
bers. That inevitably in the near future
legislation will be enacted either by
ourselves or by others since there is a
public need and it would be much better
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if we as a group formed a committee
to study basic needs and the kind of
laws that would best serve the pro-
fession. That already in 50 states we
have real estate laws because the public
indicts and convicts the faithful for the
acts of the faithless, That basic pro-
visions in the language of the law should
be uncontestable. It is rruch easier to
criticize those who are crusading for
laws than to offer constructive sug-
gestions and suggested that as masters
of our own destiny a non-partisan com-
mittee qualified by experience should
thoroughly explore and recommend what
they believe would be the kind of license
law that would contain a basic state
reciprocal clause and get laws of our
own making rather than to accept
arbitrary ones enacted by groups who
either have an axe to grind or would
force the innocent to suffer for the acts
of the guilty and concluded by saying
that the public is entitled to reasonable
protection as is the profession itself.
The contributor of this article would
like to conclude with an explanation as
to how come the title, ““I came, I saw,
I conquered.”” When I say I came,
Brother I was there, when I say I saw,
this T did. Most important, is I feel I
conquered because for the last five
years by my articles in the Auctioneer,
by my participation in the debate on
licenses at the Kansas City Convention,

1956 and my presentation at all Con-
ventions since the Indianapolis ’55 1
was able to get the show on the road
by body acceptance of my motion at the
Buffalo Convention in the year 1958 when
by a motion I introduced the following
under new business: that a committee
be appointed to make available to mem-
bers of the NAA the states that now
require auctioneers to be licensed. That
motion was seconded by Carl Setterberg
of Towa and was voted on and carried
by the body. Following this I kept trying
to get acceptance of my arguments on
through the years and finally my motion
at the Louisville Convention which was
seconded by James H. Gibson of
Alameda, California, anc I quote the
motion, ‘‘that a committee be appointed
by the President to study the existing
and proposed laws pertaining to the
licenses of auctioneers by states and
compile this information in presentable
form to the next convention body at
Houston for the possibility of resolving
this 1ssue.” Believe me, this didn’t come
easy. The skepticals had and have to
be convinced. This is what I mean when
I say I conquered. But Biother, believe

you me, this took five years just to get
this far and when and where do we go
from here is up to you the membership
to decide.

948
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Class
Co-Educational Institution.
the Livestock Industry. Comfortable table arm chairs.

Western College of Auctioneering
Box 1458, Billings Montana
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Our Graduates
Are Our Best

Advertisement

Classes limited to 30 Men.
Four Terms a Year.
March, June, September, December
Terms in January and May
at Meridian, Miss.

Every Student is an Individual.
Graduates selling in 39 States, and

all Provinces of Canada.

ooms, Dormitory and Dining Room at Rocky Mountain College. A
Specializing in Market Selling in the Heart of
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BOOSTERS FOR “THE AUCTIONEER"

The members whose names appear under their respective states have each given
$5.00 for their names to appear for one year in support of their magazine. Is your
name among them? Watch this list of names grow.

ALABAMA
Col. J. L. Adams—Montgomery

ARKANSAS
Col. R. W. Henderson, Jr., Magnolia
Col. Brady L. Wooley—Pine Bluff

CALIFORNIA

Col. Tom Caldwell—Ontario

Col. James Gibson—Alameda

Col. R. W. “Bob’”’ Main — Garberville
Col. E. V. Wing—Gerber

COLORADO

Col. Natte E. Austin—Greeley

Col. F. Harvey Baldwin—Denver
Col. Herman W. Hauschildt—Denver
Col. John McLaughlin—Strasburg
Col. Howard Roland—Grand Junction
Col. C. W. Rosvall—Denver

Col. Howard Shults—Grand Junction
Col. Lyle D. Woodward—Denver
Col. L. R. Van Cleve — Denver

CONNECTICUT
Col. Richard K. Mather—Granby

DISTRICT OF COLUMBIA
Col. Ralph A. Weschler—Washington

FLORIDA
Col. Joseph F. Sedmera — Lakeland

GEORGIA

Col. Paul E. Baker—Adairsville
Col. George E. Collins—Decatur
Col. Elmo Z. Peppers—Rockmart
Col. R. A. Waldrep—Atlanta
HAWAII

Col. Louis L. Stambler—Honolulu

IDAHO
Col. Jim Messersmith — Jerome

ILLINOIS

Col. John H. Balbach—Warren

Col. Edward S. Burns — Monmouth
Col. Wes Chapman—Seneca

Col. Harry A. Chrisco—E. St. Louis
Col. Gordon Clingan—Penfield

Col. W. P. “Bud” Drake—Decatur
Col. Michael M. Gordon—Chicago
Col. Harold Hilliard—Greenville
Col. Ray Hudson—Morrisonville
Col. A. R. McGowen—Qak Lawn
Col. J. Hughey Martin—Colchester
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Col. W. Virgil Meador—F airfield
Col. Melvin R. Penning—Forreston
Col. Carman Y. Potter—Jacksonville
Col. Fred G. Quick — Aurora

Col. James L. Shank — Princeton
Col. Ray Tuttle—Sheldon

INDIANA
American Auction Co.
(Boatwright & Millspaugh)—Marion
Col. Jim Buckley—Shelbyville
Col. 0. S. Clay—Shelbyville

Col. R. C. Foland—Noblesville
Col. Hubert L. Jones—South Bend

Col. Amon H. Miller—Evansville
Col. Ernest Niemeyer—Crown Point
Col. Harold D. Parker — LaPorte
Col. Earl Ray—Tangier

Col. Herman V. Ream—Peru

Reppert School of Auctioneering
Decatur
Col. Herman Strakis—Indianapolis

IOWA

Col. Maurice M. Devore—Plano
Col. Arnold H. Hexom—Waverly
Col. Wendell R. Ritchie, Marathon

KANSAS

Col. J. B. Hickerson—Wichita

Col. E. T. Sherlock—St Francis

Col. Frederick E. Sherlock—St. Francis
KENTUCKY

Carter Realty Auction Co.—Scottsville

MAINE
Col. Clifford L. Swan—Portland

MARYLAND
Col. Robert H. Campbell—Annapolis

MASSACHUSETTS

Col. Henry A. Berman—Worcester

Col. Phil Goldstein—West Roxbury

Col. Abe Levin—Lunenburg

Col. Frank ‘“Honest Chuck’ Onischuk
—Westminster

MICHIGAN
Col. Harvey S. Parker—Pontiac

Col. Garth W, Wilber—Bronson
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MISSOURI
Col. Ken Barnicle—Ellisville

Col. Joseph L. Horn—St. Louis
Col. George A. Mann, Kansas City
Col. Jerry D. Popplewell—Amity

MONTANA

Col. Wm. J. “Bill” Hagen—Billings

Col. R. J. “Bob’’ Thomas—Billings

Western College of Auctioneering
—Billings

NEBRASKA

Col. W. V. “Bus”’ Emrich—Norfolk
Col. Rod Gillespie—North Platte
Col. John W. Heist, Beatrice

Col. Eddie Morris — Ashland

Col. Henry Rasmussen—St. Paul
Col. Rex Young—Plattsmouth

NEW HAMPSHIRE

Col. Ed Dean—Nashua
Col. Ray Houle—Intervale
Col. Merle D. Straw, Jr.—Seabrook

NEW JERSEY

Col. R. J. Charlins — Neptune
Col. B. G. Coats—Long Brancn

Col. Ralph S. Day—Leonia

Col. John Flynn—Ringoes

Col. Ben Greenfield—Bradley Beach

NEW MEXICO

Col. Elmer Bunker—Albuquerque
Col. John Overton—Albuquerque
Col. Chester Slough — Albuquerque

NEW YORK

Col. Tim Anspach—Albany

Col. Paul W. Calkins, Peru

Col. Clarence Foss—East Aurora
Col. W. E. Gregg—Jacksonville
Col. Benjamin F. Hayes—Forest Hills
Col. Donald W. Maloney, Syracuse
Col. William Maloney, Syracuse
Col. Pete Murray—Ballston Lake
Col. George J. Nichols—Canastota
Col. Kenneth Rice, Hamburg

Col. Ben Schwadron—Queens Village
Col. Harold Spoor—Baldwinsville
Col. David H. Tracy, Pavilion

Col. Richard C. Tracy—Dansville
Col. Sidney White—New York

Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Basil Albertson, Jr. — High Point
Col. Basil Albertson, Sr.—High Point
Col. Coyte D. Carpenter—Claremont
Col. Billy Dunn—Laurinburg

Col. Turner Kees—Hickory

Col. Robt. (Red) Mendenhall—High Point
Col. Mark T. Penny—Charlotte

Col. Gene A. Saine, Hickory
Col. Kenneth W. Teague, Burlington
OHIO

Darbyshire & Associates, Inc.
Wilmington

Col. Don E. Fisher—Delaware

Col. C. H. Forthofer—Avon

Col. R. E. Guiss—Akron

Col. Clem Long—Dayton

Col. Mearl Maidment—Bowling Green

Col. George Roman—Canfield

Col. “C” Garth Semple—Milford

Smith-Babb-Seaman Co.—Wilmington

Col. Clyde M. Wilson—Marion

Col. Jim Wilson—Youngstown

Col. Lou Winters—Toledo

OREGON
Col. Virgil R. Madsen—Halsey

PENNSYLVANIA

Col. Tom D. Berry—West Newton

Col. Ralph D, Burkett—Ford City

Col. Q. R. Chaffee & Son—Towanda
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. J. M. Hoffer—Bellwood

Col. Clarence P. Maier—Lansdale

Col. Wayne R. Posten—E. Stroudsburg
Col. Oliver M. Wright—Wexford

RHODE ISLAND
Col. Max Pollock—Providence

SOUTH CAROLINA
Col. Fred Mullis — Lancaster
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IENNESSEE

Col. L. B. Fuqua—Nashville

Col. J. Robert Hood—Lawrenceburg
Col. H. C. “Red” Jessee—Morristown
C. B. McCarter Auction Co.—Sevierville
Col. Ken Travis — Dresden

TEXAS

Col. K. L. Espensen—McAllen
Col. Don Estes—Desdimona
National Auction Institute—
College Station
Col. Kenneth Richardson—Bryan
Col. W. J. Wendelin—Henderson
Col. Earl S. White—Madisonville

VIRGINIA
Col. David H. Gladstone—Norfolk

Col. C. B. Runyon—Falls Church

WASHINGTON
Col. Robert F. Losey, Sr.—Renton
Col. Orville Sherlock—Walla Walla

WEST VIRGINIA
Hale’s Auction Service—Williamson

WISCONSIN
Col. Joseph W. Donahoe—Darlington

Col. W. C. Heise—Oconto
Col. Don Lloyd, Oshkosh
Col. Larry Roberts — Lake Delten

ELSEWHERE

The Ladies Auxiliary to the
National Auctioneers Association

THE MEMBERS SAY . ..

Gentlamen:

Another year is passing. By the way
I have heard it is a very successful year
and I wish the Association many more
years of success. I'm sorry I could not
attend the convention hut I am making
plans now to attend the next convention.
Here is my payment for my 1961 dues
and I hope I see you in Texas in July.

Truly yours,
Carmine Idore

Newhall, California
S £ £ S £

Gentlemen:

Please send me on? insignia cut and
four decals. My check for the above is
enclosed. I am also ircluding $5.00 for
the Booster Page. I enjoy reading ‘‘The
Auctioneer’’ from an educational stand-
point. Of all the magazines I subscribe
to, “The Auctioneer’ tops them all, bar
non2. Keep up the good work.

Auctioneeringly yours,
George Roman
Canfield, Ohio
3k * %k
Dear Col. Hart:

Please find my enclosed check for
$10.00 to cover my membership that I
believe expired on January 1, 1960.
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Frankly, Sir, I have missed ‘“The Auc-
tioneer,”” and when talking with another
auctioneer about an upcoming sale that
we are handling together he mentioned
‘“The Auctioneer.” I decided to sit right
down and drop you my check because I
believe I may have missed some good
information in these past months.

The auction business has been the best
in this area for me in the last nine
months than it 22ver was before.

Sincerely yours,
R. E. Youngs
Grand Rapids, 4, Michigan

Sales Pavilion

Owner Earns Million

DETROIT — Owner M. H. Van Berg
became the first Nebraskan to earn more
than a million dollars as his Scenic won
the sixth race at Hazel Park. Scenic’s
victory was Van Berg’s 44th triumph du-
ring 47 days of a 64-day Hazel Park
season. Van Berg of Columbus, Neb.,
owner of Columbus Sales Pavilion, has
earned the million dollars over a period
of years comprising approximately 700
racing dates.
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Livestock Dealers

Appoint Committees

KANSAS CITY, MO. . . . Current year
appointments to the functioning commit-
tees of the National Livestock Dealers
Association, business trade organization
of livestock dealers and order buyers
subscribing to the national, code of
business practices, basis of the “NLDA
seal of national integrity’ as displayed,
have been announced from the associ-
ation’s offices in Kansas City.

The five nationally elected officers
comprise the Executive Committee.
Members in addition to Augustine are:
M. L. Angevine, Geneseo, Ill., Vice Presi-
dent; Glenn D. Britton, Ogden, Utah,
2nd Vice President; J. C. Petersen, Spen-
cer, Iowa, 3rd Vice President; and
George Bruington, Monmouth, Ill., Sec-
retary-Treasurer.

Three policy committees, Finance,
Business Standards and Government Re-
lations function within the organizational
framework. Appointees, subject to ap-
proval by the 11-man Board of Directors
are: Finance, Bruington, Chairman, Ro-
bert Bachrach, Plymouth, Ohio, J. W.
Young, Knoxville, Tenn., Bill Martin,
San Angelo, Texas, and Henry C. Jones,
Eden, Idaho; Business Standards, Ange-
vine, Chairman, William W. McCoy, Lan-
caster, Pa., Homer Savage, Hominy,
Okla.. J. R. MecCoy, Tucumearl, N. Mex.,
and Kenneth Anderson, Emporia, Kan.;
Government Relations, Britton, Chair-
man, Oliver McDade, Clayton, N. Mex.,
Allen D. Coffman, Timberville, Va., L.
R. Rector, Billings, Mont., and S. R.
Cluck, Gruver, Texas.

1961 convention committee members
to conclude arrangems=nts for the event
to be staged as a part of the annual
Livestock Marketing Congress in Dallas,
Texas, June 21-24 are: Cecil L. Sellers,
Hamlin, Texas, Chairman; Floyd Snell,
Spencer, Iowa, Lee F. Carrell, Dalhart,
Texas; Gordon Bond, Albuquerque, N.
Mex., I. R. Brummett, Amarillo, Texas.

Appointed to the 1961 Nominations
Committee to present director and na-
tional officer nominees to the convention
assembly are: R. K. Starks, Mendota,
I1l., Chairman, Dwight Heath, Lamar,
Colo., A. S. MacArthur, Wagon Mound,
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N. Mex., Kendall Quinn, Jackson, Miss.,
and Carl C. Hamilton, Hopkinsville, Ky.

An estimated 25,000 livestock dealers
are engaged in the purchase and sale of
livestock in this important segment of
the livestock marketing industry through-
out the United States. All such trans-
actions are subject to the federal Pack-
ers & Stockyards Act.

Longhorn Cattle
Sold In Nebraska

VALENTINE, Nebr. — The 19th annual
Texas Longhorn cattle auction was held
Oct. 12, this year, at the Fort Niobrara
Refuge corrals, five miles northeast of
here on Highway 12. This year’s offering
included 33 head of surplus animals in-
cluding four bull calves and a number of
young heifers for breeding stock.

The Fort Niobrara Refuge herd is be-
lieved to be one of the biggest remaining
herds of long-horns in existence.

Bidding On Bicycle
Brought To Halt

CEDAR GROVE, N. J. — Professional
Auctioneer William Parr, of Suffolk, got
the bidding on a used English racing
bike up to $19 at the Community Church
auction.

But Bruce Weinman, thirteen, dashed
up front and wheeled it away free.

He had ridden it to the church hall
and parked it too near the door, along

with items going up on the auction
block.

Auctioneer Tries For

$150, Loses $9,000

JOPLIN, Mo. Auctioneer Virgil
Bunn attempted to retrieve $150 from a
bandit. It cost him $9,000.

Bunn, 53, charged the hold-up man as
the robber started for the door with the
$150. The bandit slugged him and forced
him to take off his clothes and lie face
down on the floor. Then he took Bunn’s
trousers. The $9,000 was in Bunn’s
pocket.
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f‘ifty-two Members
Added To Roster

Twenty-three per cent of the 52 mem-
bership payments received during the
period from September 16 to October 15
were new members. W= are hoping that
next months tabulation will show a de-
cided increase in both renewal and new
memberships.

The names of the N.A.A. members en-
tered during this period follow. An
asterisk indicates renewal.

*Edwin Small, Kansas

*William Croft Aubele, Pennsylvania
*Willilam Boes, Pennsylvania, Life
*G. 0. Krenz, Illinois

*Morris Weinstein, New York
*George A. Mann, Missouri
*Delbert Winchester, Oklahoma
*John Wood, Missouri

B°’ll Johnson, Washington
Richard Wells, Oklahoma

*“Bud Greenwood, Ohio

Lowell Darcey, Kansas

*Irwin Schultis, Nebraska
*Carmen Idore, California
*Harry W. Hays, Alberta
*George J. Wittstadt, Maryland
*George W. Lockridge, Virginia
*Van D. Woolems, Indiana

*Glen E. Leney, California
*Basil Albertson, Sr., North Carolina
Gill White, Nevada

Al Warner, Kansas

*B. Everett Johnson, Minnesota
*John N. Shibley, Massachusetts
*William Podell, Michigan
Francis MacDonald, Massachusetts
Abe Goldstein, Massachusetts
Lou Goldstein, Massachusetts
*Jim Wagner, Ohio

*William Gilman, Illinois

*Sam Trogdon, New Jersey

*W. R. Ingraham, Wisconsin
*Russell P. Miszner, Iowa

Troy Olds, Tennessee

*George E. Collins, Georgia
*Stanley Solon, New York
Erngarde Fenske, Alberta

Jesse Scott, Jr., Kansas

*Lee Pillsbury, Pennsylvania
*Thomas H. Dent, Ontario
*Orville M. Schroeder, Minnesota
*Natte E. Austin, Colorado
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*George H. Shults, Oklahoma
*Eugene Marshall, Nebraska
*Floyd D. Foreman, Idaho

*R. W. Riggs, Pennsylvania

*R. E. Youngs, Michigan

*Beeler Thompson, Tennessee
*Kenneth R. Atkinson, Oklahoma
*Art Thompson, Nebraska

Gale Willis, Tennessee

*Jesse G. Hil\, North Carolina

Certified Markets
Approve Theme

KANSAS CITY, MO. — The nation’s
NATIONALLY CERTIFIED livestock
auction markets, through their national
business trade association, have con-
gratulated the American National Cattle-
men’s Association on their 1961 conven-
tion theme: ‘“Marketing Our Products.”
The leading organization of cattlemen
will hold its 63rd annual convention In
Salt Lake City, Utah, next Jan. 25-28.

C. T. ‘Tad’ Sanders, Kansas City, Mo.,
administrative head of the National As-
sociation of Livestock Auction Markets,
pledged that organization’s support and
emphasis of the full meaning of the
theme in 1961 and years to come in live-
stock marketing and merchandising
livestock products.

In a letter to C. W. McMillan, Denver,
Colo., executive vice president of the
cattlemen’s association, Sanders further
stated, ‘‘On the basis of the development
of our industry as an integral part of
the livestock industry, NATIONALLY
CERTIFIED markets throughout the na-
tion are launching a ‘brand servicz2’ as
meaningful as any ‘brand name product.’
The NATIONALLY CERTIFIED insignia
denotes a ‘brand of superior marketing
services’ identified by the productive re-
turns to livestock owner customers. 1
hope that this drive in ‘productive live-
stock marketing — aggressive livestock
merchandising’ will come to full recog-
nition within the 1961 theme of the Amer-
ican National Cattlemen’s Association
convention.”

More than 2,000 cattlemen are expected
to fully express the convention theme
through their attendance in Salt Lake
City and the program that is planned.
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“The Auctioneer” Begins Its
Eleventh Year Of Publication

“The Auctioneer,” official publication
of the National Auctioneers Association
was born in October, 1949. For several
years before {~at, the ‘“Auction News-
Letter announced the monthly activities
of auctioneers who were members of the
““National Society of Auctioneers.”

This month we are beginning a ‘‘Ten
Years Ago’’ feature in ‘‘The Auction-
eer.”” To bring the feature up to date we
will go back to Volume 1, Number 1 and
summarize the first year of the maga-
zine.

When ‘“The Auctioneer’” made its de-
but, Col. B. G. Coats, Long Branch, New
Jersey, was President of the N.A.A.
John W. Rhodes, Legrand, Iowa, was
Editor. The subscription rate was $1.00
per year and N.A.A. dues then, as now,
were $10.00. The October issue of the
magazine had four pages although sub-
sequent issues had eight pages or more.
Col. Garland Sheets, Roanoke, Virginia,
was Executive Secretary of the N.A.A.
and the Chairman of the Board of Di-
rectors was Col. Jack Gordon, Chicago.
The October issue included {features
about Cols. Frank Taylor, Cortland, N.Y.,
and Roy Johnson, Red Bank, New Jer-
sey. In the Editor’s correspondence was a
letter from Col. W. A. Ritchie. The New
Jersey State Society of Auctioneers
headed by Col. Lester Stout, Trenton, af-
filiated with the N.A.A. in October, 1949,

In November, the Illinois Auctioneers
Association held its annual fall meeting
and elected Kendall Seely, Carrollton as
President; Oard Sitter, Anna, Vice-Presi-
dent and Johnny Norris, Alton, Secre-
tary-Treasurer. C. B. Drake, Decatur;
Lloyd Seely, White Hall and F. Houtens,
Monmouth, were elected as directors.
The home of Peter Slater, Pana, was
chosen for the summer meeting.

Col. Andrew Jesse, Rhinelander, Wis-
censin, was operating a business called
the ‘‘Security Sales,” in Northern Wis-
consin and Upper Michigan. Col. Splett-
stozer of Tomahawk, Wisconsin was an
auctioneer with the company.

31

Included among the features was a
book review by Walter Carlson, Triumph,
Minnesota, and the story of a Midget
Hereford sale conducted by John W.
Rhodes, Editor from Legrand, Iowa.

The Christmas issue of ‘“The Auction-
eer’ featured a farewell message from
retiring president, Col. B. G. Coats, and
the introductory message from Presi-
dent-elect, Col. Foster G. Sheets.

Tom Whittaker, Brandon, Vermont, did
the selling at the 13th Annual Eastern
Brown Swiss Breeders Sale.

Col. Guy Pettit, Bloomfield, Iowa, sold
the choice of two boars, He encouraged
the successful bidder to take both boars
since he had two gilts.

Col. Hugh McGuire, Holstein, Iowa,
sold four farms totalling 812 acres on the
same day.

Col. R. C. Foland, Noblesville, Indiana
sold 24 acres and personal property and
a modern home within two days in Indi-
ana.

Col. Walter Holford and Col. Edward
Ahrens of Edwardsville, Illinois sold a
home and furnishings in Webster Grove,
Missouri for $12,100.00.

Col. Theodore Holland, Ottumwa, Iowa
sold 496 acres at auction in Coatsville,
Missouri and Ernie Weller, Atkinson,
Nebraska, was one of six auctioneers at
a feeder cattle sale in Iowa.

In January, 1950, the new N.A.A. of-
ficers took over. Besides Col. Foster
G. Sheets, Roanoke, Virginia, who was
President, were Paul Bockleman, Sioux
City, Iowa, who succeeded himself as
Vice-President; Garland Sheets, Roan-
oke, Virginia, who was Secretary; and
Walter Holford, Edwardsville, Illinois,
who was Treasurer. New directors were
Guy L. Pettit, Bloomfield, Iowa; Stanley
Sayer, Los Angeles, California; and
Ernie Weller, Atkinson, Nebraska.

The New Jersey Society of Auctioneers
approached its second anniversary. It
was headed by Lester- Stout, Trenton,
with Carl Wenner, Matawan, as Vice-
President; James W. Burns, Belmar, as



IN UNITY THERE

IS STRENGTH

Secretary; and A. L. Stix, Red Bank,
as Treasurer.

C. E. Sandeffer, started an Auction
School in Topeka, Kansas; Hugh H.
James of Pekin, Illinois, an N.A.A.
member became a member of the field
force of the Aberden-Angus Journal.

February, 1950, marked the announce-
ment of the organization of the North
Carolina Auctioneers under the leader-
ship of Col. I. F. Rochelle. R. C. Foland,
Noblesville, Indiana and President of
the Auctioneers Association, sold a $60,-
000.00 stock reduction sale in Michigan.

The Iowa Society of Auctioneers elect-
ed the following officers during its win-
ter meeting: Hugh McGuire, Holstein,
President; Leon Joy, Ames, Vice-Presi-
dent; Howard Johnson, Story City, Sec-
retary-Treasurer. Directors elected were
Wendell Ritchie, Marathon; Paul New-

house, Riceville; and David Green, Sac
City.

The annual meeting of the Nebraska
Auctioneers resulted in a decision to
license all auctioneers in the state.
James Webb, Grand Island, was elected
President with T. C. Jensen, Minden, as
Vice-President; and Henry Rasmussen,
St. Paul, as Secretary-Treasurer. The
following were appointed as directors:
Ernie Weller, Atkinson; CIliff Nelson,
Oakland; Dan Fuller, Albion; E. G.
Evans, Randolph; Dick Grubaugh, Ris-
ing City; Adolph Zicht. Norfolk; Cecil
Emerick, Norfolk; Milford Johnson, Ra-
venna; and Henry Buss, Columbus.

March was a holiday for ‘“The Auc-
tioneer’ staff. Volume 1, Number 6 in
April, 1950, was a 12 page magazine. It
was announced that Col. Tom Wilson,
Gambrier, Ohio, was appointed to fill
the vacancy of 2nd Vice-President dur-
ing a Board of Directors meeting in
Cincinnati.

Col. Charles Taylor, Fremont, Nebras-
ka, turned in a top performance at the
annual A. J. Anderson and Sons Spotted
Poland China Bred Gilt Sale in Kellogg,
Iowa.

Col. Jack Gordon, Chicago, presented
18 new names for membership in the
N.A.A. at the Board of Directors meet-
ing.

In May of 1950 Robert Mendenhall
and Alston Clark, High Point, North Ca-
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rolina, of the C. F. Williams and Alston
Clark Land Auction Co. were traveling
from land auction to land auction in an
airplane called the ‘“High Dollar.”” Wm.
Huisman, Parkersburg, Iowa, became a
subscriber to ‘“The Auctioneer.” Laird
N. Glover, Crawfordsville, Indiana, sold
an estate sale in which he sold 544
items in four hours and Carl W. Setter-
berg, Burlington, Iowa, was busy with
livestock sales.

In June the Minnesota Auctioneers As-
sociation was making plans to join the
national group. Under the leadership of
President Russell Davis, St. Peter; Vice-
President William Felton, Ortonville;
and Secretary-Treasurer George Martins,
St. Peter the association was working
toward a larger group.

Col. and Mrs. Pete Slater, Pana, Illi-
nois, were hosts to 112 at the Illinois
State Auctioneers Association.

In July, 1950, the National Auctioneers
Association met in Roanoke, Virginia.
Arthur Godfrey was made an honorary
member of the N.A.A.

Herbert Van Pelt, Readington, was an
Auctioneer for the Smith College Anni-
versary Fund Auction.

Iowa Auctioneers under the leadership
of Hugh McGuire, Holstein, held a series
of meetings throughout the state as a
part of the campaign for enlarging the
state society.

The August-September ‘‘Auctioneer’
announced the re-election of Col. Foster
Sheeets, Roanoke, Virginia, as president.
Col. Sheets, who was originally elected
as 1st Vice-President, took over the of-
fice in January, 1950, after the death of
President Elect, J. Albert Ferguson,
Grand Forks, North Dakota. Paul Bock-
elman, Sioux City, Iowa, was re-elected
1st Vice President. Col. Clyde Wilson,
Marion, Ohio, was elected to the office
of 2nd Vice-President. The Secretary,
Col. Garland Sheets, Roanoke, Virginia,
and the Treasurer, Col. Walter Holford,
Edwardsville, Illinois were re-el2cted.
Three vacancies in the Board of Direc-
tors were filled by the re-election of
Col. C. B. Drake, Decatur, Illinois, and
by the election of Col. H. W. Sigrist, Ft.
Wayne, Indiana, and Col. Tom Berry,
West Newton, Pennsylvania, Decatur,
Illinois was chosen as the site for the
1951 N.A.A. Convention.
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During the 1950 Convention Mrs.
Helen Ferguson, wife of the late J. Al-
bert Ferguson, was made an honorary
member of the N.A.A.

About 110 Auctioneers and their fami-
lies were registered for the meeting.
Among them were five Auctioneers at-
tending their 5th annual N.A.A. Conven-
tion. They were Carl Hopkins, Lynch-
burg, Virginia; B. G. Coats, Long
Branch, New Jersey; John W. Rhodes,
LeGrand, Iowa; Stanley Wasielewski,
St. Louis, Missouri; and Frank Grim,
Roanoke, Virginia.

The Executive office furnishings of
Preston T. Tucker were sold in Chicago
by the Samuel L. Winternitz Company.
The Tucker automobile, a revolutionary
rear-motored vehicle, died before hitting
the market.

In October, 1950, th2 announcement of
a committee appointed to work out de-
tails for a proposed Women’s Auxiliary
to the N.A.A. was made. The Committee
members were Mrs. Guy Pettit, Mrs.
Clyde M. Wilson, Mrs. John Norris, Mrs.
William McCracken and Mrs. Walter
Holford.

The Illinois State Auctioneers met at
the auction house of Col. and Mrs. John
Norris, Alton. Kendall Seely of White
Hall was re-elected President and John
Norris, Alton was re-elected Secretary-

easurer. J. Hughey Martin, Colches-
ter, was chosen as Vice-President. Three
directors elected were Carman Potter,
Jacksonville; Ray Hudson, Morrisonville;
and John Carr, Decatur.

Ten years ago this November, the an-
nouncement was made that Col. Pop
Hess, Worthington, Ohio, would write a
regular column for ‘“The Auctioneer.”
beginning in January.

This summarizes the first year of
“The Auctioneer.” As we go on into the
1950’s in subsequent issues w2 hope that
you will enjoy recalling the past activi-
ties and remember the auctioneers who
were part of the News ten years ago.

Missile expert Walter Weisman makes
this brave scientific attempt to describe
the chemical properties of ‘‘the creature
woman’’:

Physical Properties—Boils at nothing
and frezzes at any minute,

33

Food For Thought

The Greatest Sin
The Best Day Today
The Biggest Fool .... The boy who will
not go to school

The Most Agreeable Companion ........
One who would not have you

any different from what you are

The Best Town ...... Where you succeed
The Great Bore .... One who will not
come to the point

A Still Greater Bore .... One who keeps
on talking after he has

made his point

The Greatest Deceiver .. .. One who

deceives himself
The Greatest Invention of

llllllllllllllllllll

the Devil ...................... War
The Greatest Secret of
Production ............ Saving waste

The Best Work
The Best Play ...... Work
The Greatest Comfort The knowl-
edge that you have done
your work well
The Greatest Mistake Giving up
The Most Expensive Indulgence .. Hate
The Cheapest Stupidest and

Easiest Think to Do .. Finding fault
The Greatest Troublemaker One
who talks too much

The Greatest Stumbling
Block ......................
The Most Ridiculous Asset Pride
The Worst Bankrupt .... The soul that
has lost its enthusiasm
The Cleverest Man .... One who always
does what he thinks is right
The Most Dangerous Person Liar
The Most Disagrezable
Person ............
The Best Teacher ....

What you like

............

--------

iiiiiiii

Egotism

The Complainer

One who makes

you want to learn
The Meanest Feeling of which

Any Human Being is Capable —

Feeling bad at another’s success

The Greatest Need Common sense

The Greatest Pnzzle ..cvvevicsssss Life
The Greatest Mystery .......... Death
The Greatest Thought ............ God
The Greatest Thing, Bar None,

In. All the World .:::sssswesiis Love

As a man grows older and wiser he
talks less and says more.
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Road digns

With NAA Emblem

Let everyone know that you are proud to
be a member of the N.A.A. Now in stock
an attractive sign for a reasonable price.
Use these at your home or office, on the
Hi-Ways, in your Sale Barn, etc. Buy an
extra to erect on sale day. Size 24” x 48”.
Made of 4” tempered masonite. White
background with blue N.A.A. emblem. Post
not included. All prices F.0.B. Centralia,
Illinois. Shipped express charges collect.

Only $10 each — 4 for $35.00

Imprinting your copy $3.00 per Sign (limit
copy to 10 words) or have them lettered
locally.

909-911 S. LOCUST
NU-ART CENTRALIA, ILL.

YOU MISS

SO MUCH
When Yau Are

on the Ouliide

Membership in the National Auctioneers Association
provides an invaluable association, a useful service, and
a proper place in our united activity for the betterment
of all Auctioneers and the Auctioneering profession.
YOU are invited to share in our constant campaign for
progress and growth.

Join Now
NATIONAL AUCTIONEERS ASSOCIATION
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Program
Indiana Auctioneers
Annual Convention

FRANCES HOTEL KOKOMO, INDIANA
SUNDAY, NOVEMBER 14, 1960

P.M. (C.D.T.)

7:00—Social Hour — Refreshments — Mike Schaffer, Chairman

MONDAY, NOVEMBER 14, 1960

N LT
9:30—Registration
10:30—Call To Order—Kokomo Room .. .. .. Col. Roy Crume, President
1085 —IrOCAlIDN . ..owoe s wvmhd § I EEE E I SBEE S EREBEE § § Rev. Earl Seitz
Minister of the Main Street
Christian Church—Kokomo, Ind.
10:40—Welcome To Kokomo ...................... Hon. John Miller
Mayor—City of Kokomo
10:55—Americanism Old of NeW ..usossnunss smmunss snnos Carl Tyner
11:26—Why 1 Atfi AT AUCLIOTIECE ;:mwws: summmss sams Col. Russell Kruse
12:00—Luncheon
Members, Wives, Guests—Red Room
(C.D.T.)
1 OO-—-—lee Stock Auction Markets .............. C. T. (Tad) Sanders

Executive Secy.—National Assn. of Livestock Auction Mkts.
1:30—Question Period Addressed To Speaker

1:40—Real Estate .................... Col. Sam Lyons—Indiana, Pa.,
Prominent Real Estate Auctioneer

2 0—Flunrfiitiire Alchion House .wwws s sonwasans Col. Earl Cornwell,
Furniture Auction House Owner

2:40—About US ... e Col. Carman Potter,

Pres. National Auctioneer Assn.
3:00—Business Meeting—Election of Officers
Nominating Committee
Col. Jim Buckley—Shelbyville—Chairman
Col. Curran Miller—Evansville
Col. Maynard Lehman—DBerne
Question Box and Discussion
5:00—Adjourn
6:00—Grand Banquet—Main Ball Room
Guest Speaker—Hugh Maxwell Walters,
He’s Heart Warming—Hard Hitting—Hilarious
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I’m Fine

Author Unknown
There’s nothing whatever the matter with
me —
I’'m just as healthy as I can be —
I have arthritis in both my knees —
And when I talk I snuffle and snee:ze.

My pulse 1s weak and my blood 1s thin—

But I'm awfully well for the shape I'm
in —

Arch supports I have for my feet —

Or I wouldn’t be able to be on the street.

Sleep is denied me night after night —

And every morning I am a sight —

My memory’s failing —

My head’s in a spin —

But I'm awfully well for the shape I'm
in —

The moral is — as this tale we unfold —

That for you and me who are getting
old—

It’s better to say,

I’'m fine with a grin —

Than to let ’em know the shape we’re
in.

Let Johnson Do It

Two men worked side by side In a
large office. They never spoke, but each
watched the other. One man quit work
daily at 4 o’clock. The other toiled until
6 or later.

Some weeks passed. Then the harder
working of the two approached the
other. ““I beg your pardon,” he said.
“Do you mind telling me how you can
clean up your work every day at 4 o’-
clock?”’

‘““Not at all,” said the other man.
“When I come to a tough piece of de-
tail, I mark it, ‘Refer to Johnson.” I
figure that in an outfit as large as this,
there is sure to be a man named John-
son. And I must be right; none of those
papers comes back to me.”

The harder worker started to remove
his coat. ‘“‘Brother,”” he said, ‘‘prepare
for action. I'm Johnson.”

GOOD ADVICE

Lady Passenger to Jet Pilot: ‘“Young
man, don’t you run that thing {faster
than sound . . . we girls want to talk.”

IT PAYS TO ADVERTISE IN
The Auctioneer

BECAUSE—

It reaches into every state, Canada and Mexico. Because “THE

AUCTIONEER” is owned by the men who read it. Because they

believe what they read in

“THE AUCTIONEER.”

Because

“THE AUCTIONEER” accepts advertising from only reliable

concermnmns.

If you want to join the ‘“‘Preferred” class of dealers ad-

vertise in “THE AUCTIONEER.”
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Directory of State Auctioneers Associations

Colorado Auctioneers Association

President: Howard Roland,
1208 Main St., Grand Junction
Secretary: Lyle D. Woodward,
2942 S. Cherry Way, Denver

[llinois State Auctioneers Association

President: John A. Carr, Macon
Secretary: Charles F. Knapp, Cissna Park

Indiana Auctioneers Association

President: Roy L. Crume, Rt. 2, Kokomo
Secretary: George W. Skinner, _ _
6171 N. Meridian St., Indianapolis

Idaho Auctioneers Association

President: Harvey Iverson, Gooding
Secretary: Paul L. Owens,
2900 Main St., Boise

Iowa State Auctioneers Association

President: Glen Anderson, Gowrie
Secretary: B. J. Berry, 3104 Avenue M,
Fort Madison

Kansas Auctioneers Association

President: Chas. M. Macy _
311 E. Maple, Hill City
Secretary: Richard M. Brewer, Mt. Hope

Kentucky Auctioneers Association

President: John L. Cummins, _
112 N. Church St., Cynthiana
Secretary: Martha Kurtz, Sturgis

Michigan Auctioneers Association

President: Charles Kinsey,

32235 Craftsbury Rd., Farmington
Secretary: Garth W. Wilber,

Route 3, Bronson

Minnesota State Auctioneers Association

President: Paul Hull, R. 3, Austin
Secretary: Frank A. Sloan, 1711 Olson
Highway, Minneapolis 3

Missouri State Auctioneers Association

President: Ken Barnicle, Rt. 1
Ellisville

Secretary: Don Albertson,
Green City

Nebraska Auctioneers Association

President: W. V. Emrich, Rt. 3, Norfolk
Secretary: Donald D. Zicht,
506 Roland St., Norfolk

New Hampshire Auctioneers Association

President: Ray Houle, Intervale
Secretary: George E. Michael,
78 Wakefield St., Rochester

New Jersey State Society of Auctioneers

President: William P. Parr,

27 Hillside Terrace, Newton
Secretary: Ralph S. Day,

183 Broad Ave., Leonia
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New York State Auctioneers Association

President: Tim Anspach,

1906 Central Ave., Albany
Secretary: Donald W. Maloney,

518 University Bldg., Syracuse 2

Auctioneers Association of N. Carolina

President: W. Craig Lawing,

212 Gumbranch Rd., Charlotte
Secretary: Jack H. Griswold

R. 10, Box 221-A3, Charlotte 6

North Dakota Auctioneers Association

President: F. E. Fitzgerald,
1206 N. First St., Bismarck
Secretary: Gerald Ellingson, Edgely

Ohio Association of Auctioneers

President: Ray Austin, Jefferson
Secretary: Don E. Fisher,
73 N. Sandusky St., Delaware

Oklahoma State Auctioneers Association

President: Delbert Winchester
611 W. Maine, Enid
Secretary: Byron Blew
Box 203, Cherokee

Oregon Auctioneers Association

President: Marvin Ruby,
349 W. Baseline Rd., Hillsboro
Secretary: Mrs. Lane Sudtell,

3915 Silverton Rd., Salem

Pennsylvania Auctioneers Association

President: Woodrow P. Roth,

939 Seem St., Emmaus
Secretary: Kenyon B. Brown,

Box 388, Doylestown

South Carolina Auctioneers Association

President: C. E. Cunningham
P. O. Box 749, Greenwood
Secretary: Boyd Hicks, Greenwood

Tennessee Auctioneers Association

President: Fred S. Ramsey, Madison
Secretary: E. B. Fulkerson,
R. R. 4, Jonesboro

Texas Auctioneers Association

President: Earl White,

P. O. Box 307, Madisonville
Secretary: J. O. Lawlis,

827 LeGreen St., Houston

Virginia Auctioneers Association

President: Stanley King, Wytheville
Secretary: Frank D. Sale, R. 1, Radford

Association of Wisconsin Auctioneers

President: Joseph W. Donahoe,
706 Harriet St., Darlington
Secretary: Gordon Clayton, R. 1, Belmont

Wyoming Auctioneers Association

President: O. J. Mader, Buffalo
Secretary: Don Hoffman, Buffalo
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THE LIGHTER SIDE . . .

THIS MODERN AGE
‘“And by the time he had reached 21,”
the lecturer told his class impressively,
“Billy the Kid had killed 21 men.”
‘“Geez.”” exclaimed an impressed pupil,
“what kind of a car did he drive?”

JUST OUR MAN

The personnel manager was a little
dubious about the job seeker seated be-
fore him. ‘“Now, you realize that we re-
quire a very responsible person in this
position,”” he said, eyeing the man 1in-
tently.

“Then I'm your man,” the applicant
assured him. ‘“The last couple of places
I worked, every time something went
wrong, they told me I was responsible.”

EXPLAINED
Rube — I always wondered where all
the Smiths came from until I got here
to the big city.
Jack — Then what happened?
Rube — I saw this sign: Smith Manu-
facturing Co.

PIPED DOWN

The prim, elderly woman looked du-
biously at the man next to her on the
bus as he started to load his pipe.

Finally she ventured, ‘Sir, tobacco
makes me 1ill.”’

“In that case,” he replied, still filling
his pipe, ‘“‘if I were you I'd give it up.”

HYGENIC!

A small boy’s persistent sniffing an-
noyed a woman standing next to him
on a bus.

“Young man,” she said archly, ““have
you got a handkerchief?”’

“Yep,”” replied the lad, ‘“but my mo-
ther won’t let me loan it to anybody.”

WE’RE STILL FRIENDS
Mrs. Jones ‘I understand you’ve got
your divorce, Sally. Did you get any ali-
mony from your husband?”
Laundress — ‘“No, Mrs. Jones, but he
done give me a first-class reference.”
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LEADING STATEMENT!!
Husband: ‘“That fellow on the third
floor brags that he has Kkissed every
woman in this apartment building but
one.”’
Wife: “I’'ll bet it’s that stuck-up Mrs.
Jones upstairs.”’

REGRETTABLE

A Frenchman celebrating his 25th
wedding anniversary gave a big party
for all his friends. But the host was no-
where to be seen. Finallly a friend
found him in the library, drinking a
brandy and staring into the fire.

‘“Pierre,” the friend said, ‘“you should
be celebrating with your guests. Why are
you so sad?

‘“Francois,” the husband explained
“when I had been married for five
years I decided to kill my wife. I went
to my lawyer and told him what I was
going to do. He told me if I did it I
would get 20 years in prison.

‘“Just think, Francois, tonight I would
have been a free man.”

b

IMPROPER

The sugar daddy and a new blond ac-
quaintance were enjoying a little dinner
in a private room at a night club.

As the meal neared its finish he clear-
ed his throat and said, ‘“Er, how about a
little demitasse now, dear?”’

“I knew it, I knew it,” exploded the
girl. “I knew you weren’t treating me
this nice for nothing.”

GAME CALLED
Woman, watching football match 1n
pouring rain, said to her husband: ‘““This
is probably another one of my silly
questions. Why don’t we go home?”’

CANINE ACCOMPANIST
Father listening to his 7-year-old
scratch away on his violin while the
hound dog howled dismally nearby. As
the practice session wore on, father ask-
ed the boy, “Can’t you play something
the dog doesn’t know.”
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CAUSE AND EFFECT

Fond mother: ‘“Why are you crying,
Stanley?’’

Stanley: ‘““P-P-Papa hit his finger with
a hammer.”’

Mother: ‘“Why, you needn’t cry at a
thing like that. Why didn’t you laugh?”’

Stanley: “I did.”

FEMININE FIGURES

Confusion—one woman plus one
turn.

Excitement — two women plus one
secret.

Bedlam—three women plus one bar-
gain.

Chaos—four women plus one luncheon
check.

left

MIGHTY POOR SUBSTITUTES

Gazing open-mouthed at a wrinkled old
cowboy with a revolver on each hip, the
woman tourist finally got up enough
courage to stammer, ‘“Y-you must be
awfully t-tough!”

“Tough!” exclaimed the old fellow.
“Why, I'm so tough I was chewing a
plug of tobacco when I was born! Be-
fore I was a year old I was chewing 10-
penney nails! And by the time I reach-
ed manhood I could gnaw clean through
a railroad track in less than five min-
utes!”’

“My goodness!’”’ said the bug-eyed
woman. ‘‘I wonder what you are able to
do now!”’

“You needn’t wonder,” shrugged the
old man. ‘““There just ain’t no strength in
these here store teeth.”

ATTENTION! WIVES AT WORK

The weary husband was met at the
door with sad news. ‘“We’ll have to go
out for dinner.” his wife explained
cheerfully. ‘I couldn’t prepare anything
because the electricity went off.”

“Electricity?’’ he growled. ‘“We have
a gas range!”’

“I know that,”” she replied, ‘“‘but we
have an electric can opener!”

HIS USUAL CHEERY SELF
Secretary: ‘“‘Sorry I was late, sir. I'll
be here bright and early tomorrow
morning.’’
Boss: “Don’t promise the impossible.
Just be here early.”
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IRISH ELOQUENCE

An old Irishman collapsed on the street
and a crowd of neighbors gathered, all
trying to help, each making suggestions.
Maggie Riley kept shouting, ‘“Give the
poor man whiskey!”” but no one paid
attention. Then the agonized voice of the
Irishman rose above the table. ‘“Will the
lot of ye hold yer tongues and let Mag-
gie Riley speak.”

REVERSE DECISION

A woman waiting at the door ready
to go to the store had her arms full of
coats and four little children at her
side. Her husband, coming down the
stairs, asked why she was standing
there. She replied, handing him the coats,
“This time you put the children’s coats
on and I'll go honk the horn.”

CASE CLOSED

Lambert was being sentenced by the
judge for having hit his mother-in-law.

“You will have to pay $550,”” ordered
the judge. Lambert requested permis-
sion to ask a queston. ‘I can understand
the $500,”” he said, ‘“but why the $50?”’

“Amusement tax,”’ replied the judge.

UPSIDE DOWN TAKE

Jake, who was getting a loan at 9 per
cent from his brother, David, remarked,
“Well, I ain’t kicking, but what will our
poor dead father say when he sees his
own flesh and blood gouging 9 per cent
out of his son’s brother?”’

To which David replied: ‘“Don’t worry
about Pa. From where he is it will look
like 6 per cent.”

OFFENSIVE

A small-town editor found himself
short of material so he had his compos-
er set the Ten Commandments which
were run without editorial comment.

After the paper was published, he re-
ceived a letter which said: ‘““Cancel my
subscription; you’re gettin’ personal.”

QUIET PLEASE
A six-year-old watching a repairman
trying to locate trouble in a television
set said: “I bet if you’d clean out all
the dead cowboys in the bottom it would
work.”’



IN UNITY THERE IS STRENGTH

THAT’S LIFE
A railroad engineer got up on the
wrong side of bed one morning. His
shower water was cold. A shoelace

LEARN AUCTIONEERING

Two week term, or home study.

broke. His coffee was weak and his toast Nationally recognized, diploma.
burned. His car wouldn’t start and he Free Catalog!

had to take a taxi to work. He was late MISSOURI AUCTION SCHOOL
getting there so he speeded his train up Box 8466-X43, Kansas City 14, Mo.

to 90 miles an hour. Just as he swung

around a long curve, he saw another

train coming at him on the same track.
He heaved a big sigh and turning to _ BUY THE BEST

the fireman said, ‘“Did you ever have in Snap-out Carbon Forms from:

;ﬁinogf?ihose days when everything goes BERNARD HART

803 S. Columbia St.
Frankfort, Ind.

S TNTERMOUNTAIN tion
AUCTION INSTITUTE AtH

e ey ey ) Nelson Auction

School

16800 Whitcomb
Detroit 35, Michigan

| @ BE AN 4(/[7'/0[[[)? Learn Auctioneering

JOB WANTED

1959 Reppert Auction School
Graduate. N.A.A. Member,
Wants to work with
Farm Sale Auctioneer.

Will move anywhere, preferably
North — Indiana, Ohio, etc.
(Also want to trade nice
two-bedroom house.)
Honest, Conscientious and
Dependable. Age 37.

Wife, no chiidren.

RALPH SAYLER
2347 Erie St. South
St. Petersburg 12, Florida
(raised in Ohio)

Home Study Course ........ $37.50
(With Recordings)

Residential Classes .......... 87.50
555 Auction Sayings $2.00

Classes Begin SECOND
MONDAY of April; June;
September and December
EVERY YEAR!

Nationally Recognized School

MR. AUCTIONEER: Get the 1960 Blue Book Directory of manu-
facturers, jobbers and wholesalers. Lists over 7,000 suppliers. Get
lowest prices on close outs, surplus and name brand merchandise.
Also new products, bargain merchandise and imports. Deal direct
with the national top wholesale markets. Free details.

ASSOCIATED WHOLESALERS, Box 2758-AU, Sioux City 4, Ia.
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Profitable deals won’t wait for anyone. They must be cashed in on fast. . .
or they’re usually gone. But you don’t have to pass up promotions because
you lack the finances or facilities. Do as so many of your fellow auction-
eers are doing. Turn over your leads to us for negotiating mutually
profitable arrangements. You’ll expand your operation. . .and your income!

There’s no work on your part. Just telephone us, at our expense,
whenever you hear of a plant or commercial enterprise that has ceased
operation or is up for sale. Give us full particulars. We’ll purchase the
plant or sign it up for an auction sale. . .and pay you well for your lead.
Our service is at your service!

LET'S WORK TOGETHER!

DETROIT OFFICE

CHICAGO OFFICE 1168 National

* WE MAKS CAPITAL OF 1DLE ABBETS

‘s L I L .:T'-:: - AP BEA~F =N = M A - Q4

38 S. Dearborn St.

STate 2.5908 e

WOodward 1-0963




Every man owes a portion
of his time and money to
the advancement of the
industry or profession

from which he gains his

livelihood.
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