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ATTENTION ALL NEW AND OLD MEMBERS OF NAA

.........

LT

Warmer climate is upon us once again and it is time to
shift gears and go for something cooler. We have the ‘“‘Auction-
eer’ hat in Tan Milan Straw in all three brim widths (28", 23"
and 2%") and also the White Panama hat in a 22" brim. They

Auctioneer Hat

‘““AUCTIONEER’S
GAVEL"”’

TIE TACK

extremely happy with our boots but find it too much of a bur-
den when we have to ship several pairs before finding the right
fit. We still have several hundred pair on hand, however, and if
you would like to try a pair we will be happy to work with you.

will be ready to ship by the time you read this ad. We, of

course, have the beautiful Silver Belly “Auctioneer” felt hat in Silver Belly Felt “Auctioneer” Hat $48.00
all three brim widths and can ship any time of the year. The Wisp 4X Beaver Felt Hat 59.00
Stetson ““Wisp” hat in 4X quality is also available the year White Panama Hat (22" brim) 27.50
S Milan Straw Hat (2%”, 2%” and 2% brims) 25.00
. _ London Fog Type Jackets w/Emblem 30.00

Our windbreaker (London Fog) type jackets become very NAA Emblem — 4 color embroidered 3.00

popular this time of the year especially with our four color NAA
embroidered emblem sewn on the left breast. We have them in
several different colors. When ordering please specify first and
second choice of colors.

Tie Tacs (18K gold, sterling silver, gold plated

w/ or w/o diamonds and man-made diamonds) from $50.00
— Write for prices
Deer and Pigskin Gloves

PLUS 4% SALES TAX

COLONEL W. CRAIG LAWING

5521 Belhaven Blvd. — Charlotte, N.C. 28208

Telephone: Area Code 704/ Office 399-6372
Home 399-3260

18.00 and 20.00

Gl

ML MELE B

Ladies, please remember the tie tacs make an outstanding

birthday or anniversary gift for your favorite auctioneer. We
have them to fit any budget.

You will note we have discontinued our ad on the custom
handmade boots. While we have many satisfied customers now
wearing our boots we find it very difficult to fit folks by mail,
this being particularly true with a handmade product. We are

7Yy Los Angeles Times — 25.1 %;
1 San Francisco Chronicle — 24.8 %
: Dallas Times Herald — 21.0%;
New York Times — 12.5%.
oe6e i ¥ YOU — when you plan an on-
TR e TS 1\ : target schedule in one of

YOU — when you buy The N N/Y, America’s five top rated daily

. : . / N\, newspapers. At no obligation, get
Philadelphia Inquirer to %" additional details today:

announce your auction

values in America’s fourth — Fee S FRANK RUGGERI,
market. Every Saturday, our | —p (215)854-2418
AUCTION PAGE offers the ' 24-hour Telecopier Service,
biggest, and most diversified Gt (215) 563-8928

listing of advertised auction
sales to be found in this area.. . .
in an informative, expertly presen-

ted editorial environment with our
own auction pro, DAVID IAMS.

YOU — when you capture the
tested and proven response of
some 1.3 million daily Inquirer
readers. Join with marketers of
every disipline and design who

Deadline: Thursday, 5 P.M.

Che
Philadelphia
Anquirer

400 North Broad Street
P.O. Box 8263
Philadelphia, PA 19101

consistently find Inquirer and
quick results to be synonymous.

YOU — when you take advantage
of an outstanding daily Inquirer
household penetration. Our
27.6 % coverage in the
Philadelphia metro area is greater

than these leading papers:
Chicago Tribune — 26.2 %;




The Year of Unity

By William L. “Bill”’ Gaule, CAl, President
National Auctioneers Association

It is my hope that everyone who attended the
Houston Convention returned home safely, much
better prepared to start this new NAA year in the auc-
tion business. The NAA certainly owes the Texas
Auctioneers Association, Chairman Joe Small, and
all who helped make it a highly successful event, a
sincere Thank You for an outstanding job.

We found the workshops to be very productive
and well presented. The entertainment, hotel and
tours were enjoyed by everyone. The Philadelphia
Phillies shared the hotel and | am sure that many of
our members came home with some autographs and
a few special memories. If you were unable to attend
this convention | urge you to make plans right now
to schedule your business so that you will be able to
participate in the Minneapolis Convention, July 17-
22, 1984,

Preparations for the 1984 Convention have al-
ready begun and if you have a special topic or event
that you would like to include on the 1984 Convention
program, please write to Harvey McCray immediately
and let us know.

This is the year that you should get involved. If
you have always wanted to share your auction ex-
perience and knowledge with the membership, write
an article which can benefit all of our members, and
send it to the NAA office immediately. Actually, our
members write THE AUCTIONEER magazine and our
NAA office staff will edit for publication all articles.

Begin with a “How To” subject, something that
has been successful in your auction business. Your
contribution will be appreciated and will be shared
with all of our members.

The NAA office in Lincoln, Nebraska, was sold
at absolute auction by NAA auctioneers. Sale Com-
mittee Chairman Dean Fleming, organized and con-
ducted the auction and was assisted by the NAA of-
ficers and other NAA auctioneers. The sale was suc-
cessful when the final bid was accepted at $154,000.

| take this opportunity to thank everyone who
has contributed to our Headquarters Relocation pro-
gram. Many hundreds of hours have been spent in
the planning and promotion of our new NAA office
building in Overland Park, Kansas. It is in a beauti-
ful location and will be a most attractive asset to our
organization. It has been designed to meet the needs
of the NAA and all of its members and for the present
and future generations of auctioneers.

In my travels this last year | have had some of
our members tell me that they would like to contri-
bute to the building fund, but are not able to contri-
bute a large amount.  All contributions are strictly
voluntary and no one should feel they have to con-
tribute to remain a NAA member. However, any
amount that you can contribute will help reduce in-
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terest payments that may have to be paid. If you
would like to be a part of this program and have not
yet contributed, do it TODAY. You, too, will have a
piece of this new building. It’s gre-at to share!

At the Houston Convention | said that | had a
dream of having 8,000 NAA members by the end of
this year. We need your help. If you have anyone in
your organization that you would like to share the
NAA services and benefits with, sign them up now
as an Associate or Affiliate of the NAA. YOU are the
NAA representative in your area. How about getting
at least three new qualified members this year. With
the help of the state officers and organizations and
YOU, we can do it. Don’t put if off, DO IT TODAY.

My father passed away the day after we returned
home from Houston. He was a very special person
and was very close to the auction business. He was
very proud of my association with the NAA and was
an inspiration to many people. We are looking for-
ward to working with all of you this coming year, and
sharing many state conventions, seminars, training
sessions, CAl and, of course, the NAA Minneapolis
Convention.

Have a great year in the Auction Business! Let’s
do it TOGETHER!

4 CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT N

(507) 645-4407

Clerking Sheets
3 part & 4 part - carbonless forms
One writing - eliminates posting errors
Each slip individually numbered
Tabulates progress of your sale

ku@H Hl@fh

Box 147 Northfield, Mn. 55057
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THE AUCTIONEER magazine is the of-
ficial publication of the National Auction-
eers Association and is published month-
ly with the exception that an August is-
sue is not published (11 issues annually).
THE AUCTIONEER magazine is published
as a means of exchanging ideas that will
serve to promote the auctioneer and the
auction method of selling.

The editor reserves the right to accept or
reject any material submitted for publi-
cation. Subscriptions are available to
non-auctioneers only. Auctioneers, who
are not members of the National Auction-
eers Association, may not subscribe to
THE AUCTIONEER magazine.

Editorial and Advertising copy must be
received in the NAA office on or before
the first day of the month preceding date
of issue. New Advertisers must submit

payment in advance (with copy) before
advertising can be accepted. See rate
schedule on last page.

Single copies: $1.75 each. Annual sub-
scription rate $18.00.

Editorial and Executive Offices of the
National Auctioneers Association are at

135 Lakewood Drive, Lincoln, Nebraska
(NE) 68510-2487. Phone: 402-489-9356.

Harvey L. McCray, Editor and Executive
Vice President. Member: American So-
ciety of Association Executives, Lincoln
Chamber of Commerce.

Miss Michele L. Martz, Director of Publi-
cations

Mrs. Sandy Chapin, Secretary

Ms. Marge Houser, Secretary

Mrs. Karen Van Dyke, Secretary

Mrs. Sharon Whisenhunt, Secretary
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Auction Sale of NAA Office
Is ABSOLUTEIly Successful

By Harvey L. McCray, Executive Vice President

The auction sale of the NAA headquarters office
in Lincoln, Nebraska, was ABSOLUTEIly successful!
The high bidder paid $154,000 and several interested
parties were bidding until the bidding reached
$150,000. Two bidders stayed in the running until the
final bid reached $154,000, which was made by the
Wedgewood Internal Medicine group, the NAA office
neighbors.

Dean Fleming, Chairman of the Sale Committee,
and NAA Treasurer, conducted the auction and was
primarily responsible for creating the interest in the
building. He designed the sale brochure and distri-
buted over 1,000 copies to professional organiza-
tions in Lincoln. Dean’s son, Randy, also assisted
him with the preliminary and promotional details as
did Executive Vice President Harvey McCray and his
staff.

On September 15, auction day, several NAA
officers and directors arrived in Lincoln to assist
Dean in the auction. Rex Newcom, director and im-
mediate past president, arrived the day before and
contacted the prospective buyers, or their repre-
sentatives. President William L. “Bill” Gaule, Vice
President Hugh B. Miller, Directors Howard Buckles
and Jack Nitz, Past President C. P. Terry Dunning

AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

“The Professional Auctioneers’ Choice’’

o HALF-MILE HAILER
1 ____________ MODEL S-610
List: $257.00
T ’ Auctioneers Cost: $205.00

HALF-MILE HAILER MODEL S-610 — Projects further, louder, clearer than horn hailers

. . doesn’t block vision . . . perfect for crowd control, athletics and other outdodr use.
AMPLIFIER: Model S-702: 35 watt: all transistor. CONTROLS: On-Off, Volume. Inputs: For
ceramic or dynamic microphone: auxiliary input for phono, tuner, tape recorder, etc. 3 Out-
puts: For additional speakers: tape recorder. Power Source: Ten ‘D" size flashlight bat-
teries: alkaline type provides up to 200 hours operation. MICROPHONE: Cardioid probe-
type, noise-cancelling, hand-held microphone, supplied with 8 coil cord, on-off switch.
SPEAKER: Weatherproof horn, can handle full amplifier output: detachable. CONSTRUC-
TION: Removable metal bracket attaches to amplifier with screw knobs: gripper handle
and shoulder strap included. Dimensions: 112" high, 11" wide, 9" deep. WEIGHT: 14 |bs.
(with batteries). Order Model S-610

| North Carolina residents add 4% sales tax.

Col. Forrest Mendenhall, "‘
r Member —

and Executive Vice President Harvey L. McCray
helped prepare the building for the auction. Also at-
tending the auction was L. H. “Bing’ Carter, Gardner,
Kansas, and his wife Maxine, who, along with Mrs.
Dean (Jean) Fleming, Mrs. Rex (Naomi) Newcom
and Mrs. Jack (Delores) Nitz, were present for the
auction and helped with the refreshments.

Several of the interested parties, and bidders,
were amazed that the auction was being conducted
“without reserve’’. Throughout the auction, and dur-
ing the showings of the building, people commented
to Executive Vice President McCray how “unusual”
it was to sell a perfectly good building at auction. It
was only when they were reminded that the NAA auc-
tioneers believe in the auction method and are con-
vinced that the best way to market real estate and
property is by the auction method did they under-
stand why the NAA office was being sold at auction.

The results of the NAA office building auction
convinced many of the nearly 60 persons attending
the auction that the auction method is the best meth-
od to sell good, saleable property! The NAA office
building is in excellent condition and that fact was
evidenced by the member who showed interest in
the building.

ABSOLUTEIly successful was the Absolute Auc-
tion of the NAA office in Lincoln, Nebraska. Occu-
pancy will be given to the Wedgewood Medical Group
on or before December 15, 1983, or the date the new
NAA office building is completed in Overland Park,
Kansas.

MOBILE P.A. MODEL S-310

Auctioneers Cost: $385.00

Order by mail — payment with order — we pay postage .

If you need good quality equipment,
this is your opportunity.
Write for Equipment Brochure today.

SOUND CRUISER

List: $440.00

SOUND CRUISER MOBILE P.A. MODEL S-310 — Make any car a sound truck in 45 seconds.
Ideal for cars, trucks, buses, boats. AMPLIFIER: Model S-302: 32 watts: all transistor. Con-
trols: On-Off/Tone; Master Volume; Auxiliary Volume. Inputs: For microphone: for radio,
tuner, recorder, etc. Outputs: For 8 or 16 ohm speakers. Power Source: 12V dc: plugs into
auto cigarette lighter socket. Terminals.provided for permanent installation. 120V ac and
flashlight battery adapters available. Size: 83" wide x 3% " high x 8% " deep. Mounting:
Handle supplied for easy carrying or ready mounting under dash. SPEAKERS: Model
S-1210: Two weatherproof horn speakers that swivel and lock in any direction, can handle
full amplifier output, mounted on car-top carrier ready to clamp to car. MICROPHONE:
Model S-2080: cardioid probe-type, noise-cancelling hand-held microphone, supplied with
8" coil cord, on-off switch, mounting clip. WEIGHT: Complete system, 25 |Ibs. Order Model

S-310
. . C.0.D., you pay postage.

P.O. BOX 7344 — U.S. HWY. 29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165

October, 1983




The Board of Directors of the National Auctioneers Association

FFICERS

William L. Gaule, CAl Sammy L. Ford, CAl Hugh B. Miller, CAl Dean Fleming, CAl Harvey L. McCray
President President-elect Vice President Treasurer Executive Vice President
Chatham, IL Mount Vernon, KY Evansville, IN Atkinson, NE Lincoln, NE
DIRECTORS

Terms Expiring 1986

Rex B. Newcom, CAl William Z. Fox, CAl Jack Nitz, CAl Hugh R. Parker, CAl Edward A. Short,
Whitewater, KS Baltimore, MD Fremont, NE South Otselic, NY Phoenix, AZ

Terms Expiring 1985

Howard Buckles Marvin E. Alexander Gary Day, CAl William M. Yonce, CAl
Keosauqua, IA Martin, TN Portland, OR Atlanta, GA Florence, SC

Terms EXxpiring 1984

Archie D. Moody, CAl Harry A. Anderson, CAl Louis B. Fisher, Jr., CAl Robert H. Glass, CAl Walter J. Laumeyer, CAl
Darlington, SC Georgetown, PA Pompano Beach, FL Central Village, CT Inver Grove Heights, MN
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New NAA Office
Building going up!

Progress is being made on the construction of
the NAA office building in Overland Park, Kansas.
Originally scheduled to be completed in September,
1983, inclement weather in the Kansas City area
(Overland Park is a suburb of Kansas City) caused
many delays and from March 15 thru May the primary
function of the contractor was to pump water from
the “NAA Swimming Pool”’, or basement.

Good weather has prevailed since July 1 and
area residents finally can tell how beautiful their new
neighbor’s building will be. By the time this report is
published the contractor should be near completion
of the interior of the building.

Headquarters Relocation Committee Chairman
Martin E. “Marty” Higgenbotham reports that the
Official Fund Drive ended at the conclusion of the
1983 NAA Houston Convention and additional
pledges and contributions were received at that time.
However, due to the progress being made by the
contractor, a heavy drain has been made on the
funds, which have been received from the contri-
butors. Payments for the monthly draws, which are
submitted by the contractor, are now being made
from the construction loan and the Committee is in
hopes that contributors will make early, and per-
haps final, payments on their pledges so that the
NAA will not have to pay interest charges to the bank,
which is financing the construction loan.

Nearly $650,000 in pledges to the Headquarters
Relocation Fund have been made up through the
Houston Convention and the official fund raising
campaign has been concluded. Added contributions
have been received in the NAA office and added
funds are being received, in the amount of $100 each,
for the “NAA Dirt Plaque”, the walnut plaque, which
includes a shovel, identification plate and clear plas-
tic holder of the original dirt, which was collected
during the Ground Breaking Ceremony on March 15,
1983.

Finalize your pledges early, if possible. Help
the NAA move into its beautiful, new building debt
free. The Overland Park building now is scheduled
for occupancy by the NAA staff on November 15,
1983 — two months later than expected — but re-
gardless when the building is ready for occupancy,
it will be a proud day for the National Auctioneers
Association when the building at 8880 Ballentine in
Overland Park is “home” for the NAA members.

Be An Auctioneer

Two week term and home study.
Nationally recognided. G.l. approved.

FREE CATALOG!

1600 GENESEE / KANSAS CITY, MO. 64102
PHONE (816) 421-7117

Missouri Auction School
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READY FOR THE ROOF, the NAA office building in
Overland Park, Kansas, is going up at a much faster
pace than in the spring, when rains caused many de-
lays. The photo above was taken from the north,
showing the Archives room (left), the rear, or side
entranceway, and the Board room (right). The lower
photo shows the Artium (right) and he Executive
offices (left, or southwest portion of the building).

LEARN TO BE
AN
AUCTIONEER

AMERICA’'S TOP QUALITY

AUCTION SCHOOL. WRITE OR

CALL FOR FREE CATALOG. AP-

PROVED FOR V. A. TRAINING.
— SINCE 1962 —

MENDENHALL SCHOOL OF

AUCTIONEERING

P. 0. BOX 7344
HIGH POINT, N. C. 27264

(919) 887-1165
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| auctioneers, inc.

3114 Garden Brook Drive @ Dallas, Texas 75234 o 214/241-1912
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METALWORKING

MACHINERY e EQUIPMENT e SUPPLY_

AUCTIONEERS

Do you need a geographic
metalworking plant list? i

Need a list of large

metalworking plants? ~T}) )" 7 ATTENTION

Small metalworking plants'?' AUCTIONEERS

We have them too. N | FIE ANTIQUE SHOPS

How about a list based on type WHOLESALE OUTLETS

of metalworking equipment in use? SR ———

Or metalworking plants by S.I.C. numbers” |

You name it, we have it...all compiled 40 FT. CONTAlNERS

from INDUSTRIAL MACHINERY NEWS’ OF BEAUTIFUL ANTIQUE FURNITURE, COLLECTABLES, AND
- - . - - BRIC-A-BRAC DIRECT FROM ENGLAND, IRELAND, SCOTLAND

magazine circulation lists (established 1954). AND toat e WE OPERATE & LARGE WEILRESPECTED

. . AUCTION GALLERY AND ARE ONE OF THE LARGEST IMPORTERS
Call, write or wire today for complete N THE SOUTHWEST.

information on the most up-to-date, most
productive metalworking lists available.

We can also produce your printing from original
concept to finished brochure on short notice.

e Merchandise Carefully Selected For Your Particular Market
All Levels Of Quality Available

Excellent "Mix " Of Items

All Customs, Duties, Fees, and Freight Paid

Guaranteed Delivery To Your Door

HEARST BUSINESS MEDIA CORP., IMN DIVISION sl | DS ROWEGR SIS AND REFERENCES!

29516 SOUTHFIELD ROAD — P.O. BOX 5002
I-Iearst SOUTHFIELD, MICHIGAN 48086 \\ (214) 241-1912

mtmht national auctioneers association and texas auctioneers association

'/ - 2

Joe Small, CAl TXE-012-0252
‘_..'II T

LEARN AUCTIONEERING AT THE
MASON CITY COLLEGE
OF AUCTIONEERING

Col. Don Wendel William Meeker
President Vice president

No other school has the instructors that can give you the world’s most advanced methods of
auction training. Most of our instructors were trained by Col. Joe Reisch, and all are endorsed by
Col. Reisch who has trained over 15,000 auctioneers.

REMEMBER
* Small classes ® Personal and individual attention ® Comfortable environment along with ac-
tual selling assures you the auction training you need — AND YES, it can be accomplished in

just one week.

FIVE TERMS EACH YEAR

| fWrite for free catalog and how to get your ten-book, advanced auction library and pre-train-
ing free.

MASON CITY COLLEGE OF AUCTIONEERING, INC.

P.O. Box 1463 Mason City, lowa 50401 Phone: 515-423-7200
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William L. Gaule, CAI
Is 35th NAA Member

To Hold Presidency

William L. “Bill” Gaule assumed the presidency
of the National Auctioneers Association at the 1983
NAA Houston Convention. Having been elected to
the position of president-elect at the 1982 Atlanta
Convention, he became the 35th NAA member to
hold the top leadership position in the Association.
He succeeds Rex B. Newcom, whose theme, “The
Year of the Auctioneer”’ exemplified the attention
now being given to auctioneers throughout the world.

Unity in Action is Bill Gaule’s goal and he hopes
to have 8,000 members — Active, Associate and Af-
filiate — to ““hand over” to Sammy L. Ford, the newly
elected president-elect.

Bill Gaule is a fine example for NAA leadership!
He is a family man and he and his wife, Marge, have
four children and one grandson, Gregory. Bill
and Marge have been married for 30 years and
II\\IAE:'L\ge serves as a Director of the Auxiliary to the

All four children, and grandson, Gregory, were
present to see Bill installed as the NAA president.
Deborah Seelhoefer is a music teacher and house-
wife in Sullivan, lllinois; Cynthia is editor of the Mis-
souri Realtor in Columbia, Missouri; Michael is a
Sysco Food Company representative in Dallas, Texas;
and Patricia is a student at the University of lllinois,
Champaign-Urbana, lllinois.

Bill has been an auctioneer since 1949; a Realtor
since 1960; and is a member of the Springfield Board
of Realtors. He has been an instructor at auction
schools and colleges for over ten years. During 1976
Bill served as an instructor for the NAA Real Estate
seminars held at Denver and Atlanta. A former State
President of the lllinois Auctioneers Association, he
was elected to the three year term as Director of the
NAA in 1977. He has served on panels at National
Conventions of the NAA, has been the speaker at
various state associations’ conventions; instructed on
selling real estate at National Conventions during
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THE GAULES — Marge and Bill. Bill is the 1983-84
President of the National Auctioneers Association
and Marge continues to serve as a Director of the
Auxiliary to the NAA.

1977; has been an instructor in the CAl program held
at Indiana University, speaking on selling agricultural
real property, and has lectured to auction and real
estate conventions in many states.

Bill has attended Springfield College in lllinois,
Brown’s Business College, Lincoln Land Community
College and business law at the University of lllinois.
He presently serves as a Director of the Chatham
Community Bank, the United Way Board, Lincoln
Land Community College Foundation Board, Cha-
tham Christian Church Board, Sangamon County
Conservation District Board as well as being active in
many other local school and civic activities.

He is a twenty-five year veteran of the lllinois Air
National Guard with three years of active duty with
the United States Air Force. During the above period
he supervised a 90-man unit. He is now retired from
military service.

e

NG

BILL AT WORK and play with his dog, Joe (left photo); at auction (center); and beside his specially-built auc-

tion unit.
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Bill has enjoyed a very successful auction ca-
reer and has been involved in selling many millions
of dollars worth of real estate at public auction..

THE GAULE FAMILY at home (left photo), from left to right, back row: Pat, Mike, Cindy and son-in-law Leroy
Seelhoefer. Front row: Marge, Debbie Seelhoefer and Bill. Grandson Greg is in front. Bill is a vice president
of the Chatham Community Bank and the three photos on the right show him at his “other employment” (the
auction business is of primary importance). Upper left photo: Bill with the bank’s Executive Vice President
Robert W. Lowrey. Upper right: Bill at his desk. Lower photo: Bill and Robert in front of the bank.

Chicago Tribune Auction Mart...
because Chicagoland responds to the gavel.

If you haven't discovered the Chicago market . . . Chicago: Sally McKoane (312) 222-4042
you’re_mlssmg out on one of the best auction Julie Rzadzki (312) 222-4088
advertising opportunities in America: New York: Bob Kahn (212) 682-3033
e Chicago outranks both New York and Los Angeles Los Angeles: Don Sharkey (213) 933-8437
in median buying income . . . over $26,000 Detroit: Vincent Walker (313) 569-0464
annually per household. gallalg: Jesse Hﬁlf _— (214) 363-5044
e Chicago’s suburbs are America’s wealthiest, with a el DRenGloen valitas Lanicy (319) 421-7/946
suburban household median EBI* of $30,658 a year. Miami: Barry Werblow (305) 989-8833
*EBI is disposable income available after taxes. iiﬂéciu n%%arg?:;g:gg Féi?::a ﬁgﬂﬂ;ﬁgﬁﬁg 4- S
Sunday and Wednesday Auction Mart Management Survey of Buying Power. o

When it comes to reaching Chicagoland spenders, no
one beats the Chicago Tribune. We carry over 90% of e
all auction ads running in Chicago papers. The e -
reason? Our impressive readership. By advertising Ghltagﬂ a.l'lhllne sl
regularly in our Auction Mart you'll reach 69% of the b
total adult population in the Chicago ADI, including PN ==\ e
83% of those who enjoy household incomes of === N~ N o
$35,000 or more. = e
So it's no wonder that auction ads come to us from
all over the world. Auctioneers know the Tribune
is their best link to the Chicago area market.

If you'd like to know more about our re-
sponsive auction audience, call the
Tribune representative nearest you.
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1984 NAA Seminars
Topics Announced

The three-day NAA seminars will include the
following topics:

San Diego Real Estate at Auction
January 23-24-25, 1984

Preparing for the Real Estate Auction

Real Estate Auction Ground Personnel

Farm and Estate Real Estate Auctions

Industrial Real Estate Auctions

Commercial and New Homes’ Real Estate Auctions
Real Estate Auction Panel Discussions

Memphis Building an Auction Business
February 13-14 15, 1984

Registering for the Auction

Auction Office Management

Business Promotion/Obtaining New Business

Building an Auction Business with Audio Visuals

Organizing an Auction/Preparing a Prospective Cli-
ent and Buyer Listing

Panel Discussion on Building an Auction Business

NAA Seminars — Who May Attend..

Registrations will be accepted, for the 1984
seminars, from the following:

1. NAA members (includes Active, Associate
and Affiliate members) who must register themselves,
family, and non-auctioneer business associates for
the entire program (no partial registrations will be
accepted). Under no circumstances will a non-mem-
ber auctioneer be allowed to register for an NAA
seminar.

2. Only NAA auctioneers can attend an NAA
sponsored function. If an auctioneer works for a NAA
member, that non-member auctioneer employee can-
not attend the NAA seminars. The non-member auc-
tioneer employee must first join the NAA — full ac-
tive membership — in order to attend the NAA semi-
nar (and NAA conventions).

3. Non-auctioneer employees — clerks, cash-
iers, ringpeople, secretaries, etc. — can attend the
NAA seminars only when they are accompanied by
the NAA member employer. The reduced registration
cost for the non-auctioneer employee only applies
when the NAA member accompanies the employee
to the NAA seminar.

4. NAA member spouses and immediate family
members can attend the seminars without the NAA
member, but the spouse or family member must pay
the full seminar registration cost. The reduced regis-
tration fee only applies to the second, third, fourth,
etc., registrations after the NAA member (Active, As-
sociate or Affiliate) makes a full registration for the
event.

Because of the 150-registration limit, NOW s
the time to assure your seminar attendance for the
1984 NAA seminars. You must register early to as-
sure yourself of having the hotel reservation form in
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your hands prior to the 30-day cutoff date (hotel
reservations must be made for the San Diego Semi-
nar prior to December 23, 1983; and for the Memphis
Seminar prior to January 10, 1984).

Questions concerning the 1984 NAA seminars
and your hotel lodging should be directed to the NAA
office as soon as possible.

1984 NAA Seminars Limited
To 150 Paid Registrants

The first 150 NAA members who register, and
pay the Seminar registration fee of $150 each ($75 for
spouse and non-auctioneer associate when attending
with NAA member), will be eligible to attend either or
both the San Diego or Memphis Seminar. Early
registration and hotel reservations are important if
you plan on attending either, or both, of the 1984
Seminars.

Hotel reservations must be made at least 30
days prior to the NAA Seminar opening day. To re-
serve hotel lodging at either seminar, the special ho-
tel reservation form for each seminar hotel will be
sent to the registrant only upon receipt of the com-
pleted seminar registration form (next page).

A wait list will be prepared for each seminar
after the limited number of 150 registrants has been
obtained. Cancellations will be acepted and the
registration fee refunded if ample notification is sub-
mitted to the NAA office. Refunds cannot be made
If a registrant does not show for the seminar and
fails to notify the NAA office.

Advance registrations are necessary to attend
either or both of the 1984 NAA Seminars. Registra-
tions will not be accepted at the seminar, unless prior
notification has been given to the NAA office and
space is available for the late registration.

CONTAINER BUYERS

Pay low prices at Europe’s largest wholesale
source of antiques. Buy F.O.B. England or Ant-
werp, Belgium with similar services available
from other countries, or we will select, ship, and
pay all charges and finance to your door. Sup-
plying 20 and 40 foot containers, and bales of
Oriental rugs, to U.S. and Canadian whole-
salers and auctioneers. Annual volume over
$1,000,000. Write or call collect 503-654-3000.

' OR VISIT OUR WAREHOUSE

| At Clackamas, Oregon and choose a truck or
trailer load of merchandise from various coun-
tries. Open 10 to 5 daily (except Sundays and

Holidays).
LYNN WALTERS
P.O. Box 116, Clackamas, OR 97015 _J

Phone 503-654-3000
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Memphis Seminar
February 1984

1984 NAA Seminar Registration

Memphis, Tennessee, February 13-14-15
Peabody Hotel

SUBJECT: BUILDING AN
AUCTION BUSINESS

(The above general topic will be covered IN
DETAIL by non-auctioneer experts as well as pro-
fessionals in the auction business.)

HOTEL RESERVATIONS

Seminar registrants must make their own ho-
tel reservations for each of the 1984 Seminars.
The hotel reservation form for the February, Mem-
phis Seminar will be mailed to the registrant upon
receipt of seminar registration. Hotel reservations
for the Memphis, Building an Auction Business
Seminar must be made by January 20, 1983.

REGISTRATION FEES

Only three day registrations will be accepted.
One or two day registrations will not be accepted
for either 1984 NAA Seminar. Three-day fees are
$150 per NAA member; half price ($75) for NAA
member’s spouse, family member, or guest at-
tending with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE
MY 1984 MEMPHIS SEMINAR REGISTRATION.

$150 Three-day Seminar registration

$ 75 Spouse/guest three-day Seminar
registration

$ TOTAL MEMPHIS SEMINAR FEES

Enclosed is my check in the amount of $............... ,
made payable to the National Auctioneers Associa-
tion, for my 1984 NAA Memphis Seminar Regis-
tration.

NAA member’'s name,
spouse’s name or guest
if applicable___

Address -
City
State

_ Phone

_Zip B

Send completed form and Seminar registration fee to:

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510-2487

September, 1983

San Diego Seminar
January 1984

1984 NAA Seminar Registration

San Diego, California, January 23-24-25
Hilton Hotel

SUBJECT: REAL ESTATE
AT AUCTION

(The above general seminar topic will be
covered IN DETAIL by non-auctioneer experts, as
well as professional real estate auctioneers.)

HOTEL RESERVATIONS

Seminar registrants must make their own ho-
tel reservations for each of the 1984 Seminars.
The hotel reservation form for the January San
Diego Seminar will be mailed to the registrant
upon receipt of seminar registration. Hotel reser-
vations for the San Diego Real Estate Seminar
must be made by January 2, 1984.

REGISTRATION FEES

Only three-day registrations will be accepted.
One or two day registrations will not be accepted
for either 1984 NAA Seminar. Three-day fees are
$150 per NAA member; half price ($75) for NAA
member’s spouse, family member, or guest at-
tending with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE
MY 1984 SAN DIEGO SEMINAR REGISTRATION.

$150 Three-day Seminar registration

$ 75 Spouse/guest three day Seminar
registration

$ TOTAL SAN DIEGO SEMINAR FEES

Enclosed is my check in the amount of §................ ;
made payable to the National Auctioneers Associa-
tion, for my 1984 NAA San Diego Seminar Regis-
tration.

NAA member’s name,
spouse’s name or guest
if applicable

Address ___

City Phone

State

___Z2ip

Send completed form and Seminar registration fee to:

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510-2487
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ALL AMIETIU

RECEIVE COLORED GEMS ON CONSIGNMENT!

Dear Auctioneer,

We have been instructed to dispose of a vast quan-
tity of genuine gems. They are to be sold in your
auction regardless of price and with no minimum
or_reservation.

They are beautifully hand-cut, polished, and ready
for mounting by your customers. Magnificent Ruby,
Emerald, Sapphire, Opal, Amethyst, Blue Topaz,
Garnet, etc.

Our company has, for many years, specialized in
the mining, cutting, polishing and distribution of
fine gems.

Recent economic developments have allowed us
to acquire great reserves of these fine gems, which
we, in turn, now offer to you for auction.

They are easy to sell and produce spirited bidding.

These fine gems are handsomely packaged and
come with accompanying documentation. We pro-
vide a 30 day "no questions asked” money-back
guarantee o% satisfaction to your customers.

All you have to do is sell them, take your normal
commission, and send us the proceeds.

Each shipment will contain (15) lots with each lot
being (1) gem, which normally sell for between
$30 and $300 each, depending on size, etc.

§ § .

\ \/ ASSOCIates

\’.. ‘o" P.O. DRAWER 801216
=\ 9!~ DALLAS, TEXAS 75380-1216
=\ SIS

X o _X_+_ X _ X _o_X_+_ X _+_TX_+_ X

Each gem is guaranteed to be genuine and has
been weighed on a laboratory jeweler’s balance to
1/100 of a carat accuracy.

You do not need prior experience in selling jewelry
to assist us. Simply add them into an upcoming
sale and sell them.

These fine gems will be sent to you at no cost or
obligation. They will arrive by first-class mail, in-
sured. They will be listed on (1) page of easy to
read paper with a place to post the selling price.
An easy to use postage-free return envelope will
be provided for your convenience.

To get a quick answer to any question you may
have, before or after the sale, simply call our of-
fice collect.

Many auctioneers who have sold these fine gems
in their sales tell us that they make enough com-
mission in the 10 minutes it takes to sell them to
pay for all of their labor costs for the entire sale!

These fine gems will provide interest, color, and
variety to your sales. Plus a good commission to
you -- Nothing to buy! No obligation! No Risk!

Please write today or, better yet, CALL COLLECT
for full details.

Thank you and good selling!

Bob Rountree, General Manager

CALL COLLECT
(214) 462-1707

Consolidated Equity

XX _* _ _X_  *»_ _X_*_X *_TFIT *»_ TIT *+»_¥T =TT
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Understand what you are selling

Legal aspects when
selling real estate
at auction

The facts in LaCourse v. Kiesel, 77 A. 2d 877
(Pa. 1951) should cause anyone who sells real estate
at auction to handle their advertising and any repre-
sentations contained therein with care. The circular
advertising of the sale in Kiesel included the follow-
Ing language:

“An unusually desirable property ideal

as a private home, excellent for a profes-

sional man, also splendid for apartments

which would bring in a handsome income in
addition to providing beautiful living quart-

ers for the owner.”

At the time of the auction sale the auctioneer
read this same information to prospective bidders.
The buyers at the sale learned after the sale that the
property was restricted as a single residence and
could not be used for apartments.

The Court held that even though the misrepre-
sentations were innocent (seller and the auctioneer
were unaware that the property could not be used for
apartments) the buyers were not required to com-
plete the sale. This was so even though the sales
agreement signed after the sale said that the prop-
erty was purchased subject to all existing restric-
tions, easements, zoning regulations and, ordiances
. .. ld. at 879.

Also, the Court said that, ““(a) Vendor has no
right to make such a statement of which he has no
knowledge.” Id. at 897, (citations omitted). The
Court made it clear that the buyers were not required
to examine public records prior to the purchase even
though such examination may have provided the
truth.

In its final blow to the defendants the Court said:

“The defendants here were not inno-
cent of fraud. A material misrepresentation

of an existing fact confers on the party who

relies on it the right to rescind whether the

defendants here actually knew the truth or
not, especially where, as here, they had
means of knowledge from which they were
bound to ascertain the truth before making

the representation.” Id. at 880.

This case reaffirms the responsibility of the auc-
tioneer to understand what he or she is selling and
to avoid specific representations unless sure of the
facts. (Local laws may vary, so be sure to check ap-
plicable statutes and regulations in your area.)

Gregory E. Michael, Attorney
Merrimack, New Hampshire

BRITTEN AUCTION ACADEMY
P.O. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction

October, 1983

Art Treasure Stolen

Centerport, New York — During the early morn-
ing hours of August 6, 1983, a T'su Chou figure of a
seated dignitary was stolen from the Vanderbilt Mu-
seum. The figure, part of the museum’s permanent
collection, measures 8’ in height and is decorated
in creamy underglaze slip with dark brown and
orange decoration. A $1000 reward is offered for the
recovery of this Chinese objet d’art which dates from
the Sung Dynasty. Anyone having any information
or questions should contact A. J. Brandshaft, Direc-
to\r(, Vanderbilt Museum, Little Neck Rd., Centerport.
NY 11721.

.. . B
SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901

Auctioneering risks

Auctioneering risks —
Could they bankrupt you?
Could a loss change your lifestyle?

By Rennie Walt
Alexander & Alexander Insurance Co.
Lincoln, Nebraska

In a sole proprietorship, partnership or small,
closely held corporation, a surprise loss might put
you out of business. When small businesses borrow
money, chances are they borrow it from the bank
and have probably been asked to personally indem-
nify on the loan. That means that should the busi-
ness fail and be unable to repay the loan, the bank
will look toward the individual for repayment.

In today’s business world we are faced with
many business risks. In addition to focusing on the
types of losses that can occur, an auctioneer should
also be concerned with the effect of that loss.

Ask the question, “What is the worst that could
happen to the business?”’ And then, “What is most
likely to happen to the business?’ Every auctioneer
needs to assume some risks; however, to continue
business it is necessary to stay in a position to be
able to borrow money.

In most auctioneering firms, many business risks
are transferred to contracts of insurance. Consider
the effects of a $50,000 lawsuit on your business.
Auctioneers’ Errors and Omissions Insurance re-
duces the likelihood of having an uninsured liability
exposure. Don’t risk a lot for a little! The insurance
IS inexpensive, and you’ve probably already trans-
ferred your bodily injury and property damage risks
to an insurance company. Help protect your financial
future; transfer that auctioneers’ errors and omissions
risk to your Association insurance program.
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NAA Convention Review ... HOUSTON ’83!

Relive the events of the 1983 NAA Convention, held at
the Shamrock Hilton Hotel, Houston, Texas, on July 27-30,
1983, in this pictorial review.

IT'S YOUR MOVE! New friends made during
the Youth Activities events, and coordinated
primarily by NAA member Eugene SimpKins,
MUSIC FOR DANCING was provided (below, right) Cincinnati, Ohio. Gene also en-
on Wednesday night following the tertained the youth as the clown.

water ski show in the swimming pool
and Walter “Zany” Blaney, the ma-
gician.

T

AUDIENCE PARTICIPATION was entertaining to the NAA members attending the convention. Magician
Walter “Zany’’ Blaney asked NAA Treasurer Dean Fleming to help him determine why the magic wand
wouldn’t stay up in front of a full house!

16 THE AUCTIONEER



NBELIEVABLE was the attitude of the NAA Conventioneers

hamrock Hilton’s swimming pool, but the skiers performed.

before the waterski show was held in the

Conventions are for the entire family . . .

F. E. “RED” SPRINGER o
Oklahoma met a new friend,
Nicholas Pell of Indiana.

October, 1983

REX AND NAOMI NEW-
COM with a “visitor’ at
the Friday night Awards
banquet head table, their
grandson,

YOUTH RETURNING from one of the Youth
Activities’ tours.

ALL ABOARD for one of the NAA Tours be-
fore the convention begun.

THE FIRST NAA Convention for one of the
nation’s leading farm equipment auctioneers,
but not the last, said Max Jones shown here

with his wife, Edith.
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The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batteries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to

carry at side, or can be placed on truck top, or used on a ladder. If you
want the best, this is it.

THE JR-2 “Reisch Special”’ is a powerful little set. Operates on two 6
voit lantern batteries and has a battery powered mike. Only weighs 6

Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.
cord.

Be Modern. Use a Proven Up-To-Date Speaker

It is a voice saver. Select the set that *LITTLE BIG VOICE" — -2

REISCH SPECIAL you feel will work best for you.
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
Phone: 515 423-1465. Call or write for Special Wholesale Prices.

18 THE AUCTIONEER



ACCEPTING MEMBERSHIPS to the NAA Auxiliary at the dis-
play booth were 1982-83 President Naomi Newcom, Secre-
tary-treasurer Tomi Ayers and Tomi’s sister-in-law, Jerri
Roach.

THE 1983-84 AUXILIARY officers and directors lineup, fol-
lowing the installation by NAA President Rex B. Newcom.

THE AUXILIARY PAST PRESIDENTS met for their annual
brunch at the convention. Present this year were, front row,
left to right: Mrs. Irene Erickson, Mrs. Brenda Higgenbotham,
Mrs. Jean Fleming, Mrs. Glenda McCarter Johnson and Mrs.
Naomi Newcom. Back row, same order: Mrs. Irene Dudley,
Mrs. Nan Gilbert, Mrs. Virginia Brewer, Mrs. Darbyshire and
Mrs. Kay Dewees.

Convention Hosts; Performers; Workers . . .

JOE E. SMALL (left photo), 1983 NAA Houston Convention
Chairman and Wally Laumeyer, 1984 NAA Minneapolis Con-
vention Chairman.

MARTY HIGGENBOTHAM successfully
sold “NAA Dirt Plaques”, plaques with dirt
taken from the new building’s ground
breaking ceremonies. Many of the limited
edition plaques were sold for $100 each as
contributions to the new building fund.

L. “KEN” ESPENSEN, Texas Auctioneers
ssociation President.

GARY FINGLEMAN displayed the number

one edition of the bronze casting of THE

AUCTIONEER while Texas Association

President Ken Espensen sold it during the

1983 Fun Auction. THE AUCTIONEER sold

{;')r $6,250 to R. C. “Bud’ Wiley, another
exan.

5

b
i
i.
i
3

IRA HAYES presented his motivational, yet very
humorous, speech, which was a big hit for every-
one attending.
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If an under-powered or cumbersome P.A. system has been
hindering the action at your auction, check out the features
of the Voice Projector® VP300W Wireless Microphone

Sound System.

® Powerful — 30 watt, rms amplifier reaches large audi-
ences up to a distance of 700 yards.

® Wireless —no microphone cords to restrict your mobility.
Up to 100 yard transmission range. Also operates as a
conventional P.A. system with a hard-wired microphone.

® Convenient — operates on either AC power or built-in
rechargeable battery pack. Less than 16 inches high and
weighs less than 17 pounds.

® Versatile — inputs for two hard-wired microphones and
an auxiliary input for a tape recorder. Outputs for two
remote speakers plus an auxiliary output for a recorder
or amplifier.

® Designed for Outdoor Use — anodized aluminum con-
struction with high-impact Cycolac horn. Controls and
jacks are mounted to minimize entry of dustand moisture.

The VP300W comes complete with a charger, wireless trans-
mitter, a microphone with accessories, and a shoulder strap.

Freedomike® FM-AV4

Wireless Microphone Sound System
For smaller audiences, consider the FM-AV4 — a complete
wireless microphone sound system in a 13" X 18" X 6"
carrying case.

® AC orrechargeable battery
operation.

® Auxiliary microphone and
High-level inputs.

® High-level and microphone
level outputs.

System includes microphone, trans-
mitter, receiver/sound system, charger
and carrying case.
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T (available without wireless as Model VP300)

Ultra Portable Voice Projector 18R

Full featured “‘over-the-shoulder” P.A. unit with
microphone, charger and shoulder strap.

@ lectrosonics INcS

P.O. Box 12617 ® Albuquerque, New Mexico 87195 @ (505) 831-1010

10.5 watt rms amplifier
Built-in rechargeable battery pack

On-Off switch and volume control with
LED “power on” indicator.

High level input and output jacks for
connection to auxiliary audio
equipment.

Weighs less than 6 pounds
10%" high x 7" wide

X 7" deep

Lectrosonics products for auctioneers are available from:

COL. GORDON TAYLOR HUGH MILLER DAVID A. KESSLER ROWLAND HUEY
Reisch World Wide College of Auctioneering Curran Miller Auction The Auction Marketing Network John Huey & Sons
Box 949 13020 N. Street, Highway 57 122 W. Main 11660 Parkway Drive
Mason City, lowa 50401 Evansville, IN 47711 New Paris, Ohio 45347 North Huntingdon, PA 15642
515-423-5242 812-867-2486 513-437-0263 412-863-4961
RED WALLACE DUANE E. GANSZ R. J. “BOB” THOMAS JAMES J. RADFORD
Earl “Red” Wallace & Associates  Duane E. Gansz Auction & Realty =~ Western College of Auctioneering Action Auction of America, Inc.
1040 South West St. 14 William St. Box 21116 2100 Powerline Rd.
Wichita, Kansas 67213 Lyons, NY 14489 Billings, MT 59104 Pompano Beach, FL 33060
316-943-0217 315-946-6241 406-252-7066 305-979-2300
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REGISTRANTS TO THE CAIl continuing studies seminar, held during the NAA Convention, combined their
talents to propose an auctioneers’ business letter .On Friday night, CAl Member designations were con-
ferred on 78 NAA members. Accepting congratulations from CAIl Chairman of the Board, Lanny Thomas,
were Thomas J. Hirchack (right in left panel) and Teresa Weatherley, 1983 graduates.

The Changing of the Guard . . .

JAMES “DOC”
BLAKELEY of Whar-
ton, Texas, Presi-
dent’s Banquet
speaker, left every-
one in a good frame
of mind with his
humorous presenta-
tion.

WILLIAM L. “BILL” GAULE (second from left, top
row) assumed the NAA presidency from Rex B. New-
com (left, top row) and Sammy L. Ford was elected
President-Elect (third from left, top row). Hugh B.
Miller was elected Vice President (left, bottom row);
Dean Fleming was re-elected Treasurer (center, bot-
tom row) and Harvey L. McCray remains as the ap-
pointed Executive Vice President.

FOUR DIRECTORS retired from the NAA Board of Directors and one, Hugh B. Miller,
(second from left, top row) was elected Vice President. Plaques also were presented to
the five retiring directors, who included: Richard T. “Dick” Kiko (top row, left); Hugh Mil-
ler; and Dean Parker (third from left, top row). Bottom row, left to right: Joe E. Small and
Charles E. “Chuck” Cumberlin, the 1979-80 NAA president.
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WORLD’S MOST MODERN AND

EFFICIENT AUCTIONEERING SYSTEMS
Registered U.S. Patent Office

..................

Clerkmobile T.M. Auction Tops

Fits on Standard l
1 or ¥% Ton Truck

Patented Clerking
System Installed

Used auction tops and Clerkmobiles for sale.

For Free Literature and Additional information —
R .4l |
Auctioneering Systems
Art Feller-Box 267

Cissna Park, lll. 60924

Yes . . . Send me Free Literature.

Send me examples of clerking tickets and buyers num-
bers.

Ph. 815-457-2202

Name
Address
City

State

Zip_

HEN YOU HAVE AN AUCTION THAT
REQUIRES THE FACILITIES THAT
ONLY A NATION-WIDE ORGANIZATION CAN
OFFER, HUDSON AND MARSHALL, INC. IS
READY TO WORK FORYOU. IN ADDITIONTO
THE SERVICES AND EQUIPMENT LISTED HERE, A
LARGE STAFF OF HUDSON AND MARSHALL
SALES ASSOCIATES IS AVAILABLE FOR CON-

SULTATION IN PRACTICALLY EVERY CATAGORY
OF REAL OR PERSONAL PROPERTY.

THE SCHOOL OF
THE PROFESSIONALS

Professional

Auctioneer

INTERNATIONAL AUCTION SCHOOL

Route 5 - South Deerfield, Massachusetts
413-665-2877

Make plans now for
New England’s only Auction School.
Call for information on next term.

The Auctioneer’s ‘“Auctioneer’

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (P.A.
Systems, Chairs, Organs, Sound Trucks,
Cattle Pens, Portable Generators, Etc.)

® NATIONWIDE ADVERTISING (In House
Agency)
® NATIONWIDE MAILING LISTS

® FINANCING AVAILABLE (On Most All
Properties)

® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER’'S AUCTIONEER",
HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!!

BROKER PARTICIPATION INVITED.

HUDSON AND MARSHALL } INC.
REALTORS AND AUCTIONEERS -'

Home Offices

Macon, Georgia

Atlanta Offices
Suite 109
333 Sandy Spr. Cir.

404/256-5450

Call Toll Free

In Georgia Call
800/342-2666

Elsewhere Call
800/841-9400

ONE BACONSFIELD PARK . MACON, GEORGIA 31211 ‘}
TELEPHONE (912) 743-1511

@
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Our 1983-84 President . . .

R
S

WILLIAM L. “BILL” GAULE, at the 1983 President’s
Banquet in Houston, became the 35th auctioneer
to become president of the National Auctioneers
Association. Bill urged NAA to Unity in Action
(right photo). The lllinois Auctioneers Association

presented Bill with a collector’s pitcher in recog-
nition of his leadership position.

RETIRING PRESIDENT Rex B. Newcom presented
Bill Gaule with his president’'s gavel (top photo, left)
and also a key to a room at the Drury Inn in St. Louis,
Missouri. The key represents an interesting over-
nite stay by Rex and which is similar to the travels
of NAA presidents.

1983 Hall of Fame Award Recipients

HALL OF FAME AWARDS were presented to three NAA auctioneers at the 1983 President’s Ban-
quet. Left photo: Wm. “Bill” Hagen, 1977 Award recipient, presents one of the 1983 awards to Joe
Donahoe, Darlington, Wisconsin, who served as president during the 1973-74 year; R. K. “Russ”
Beebe, (center photo) West Palm Beach, Florida, received his award from 1979 recipient Ken Bar-
nicle (not pictured); and R. E. Voorheis, Harrisburg, Missouri, received the award from Richard M.
“Dick’” Brewer, 1976 award recipient. The Hall of Fame Award is presented to the NAA members in
recognition and appreciation of his or her outstanding contribution to the profession of auctioneer-
iIng and the National Auctioneers Association. Hall of Fame Award recipients choose up to three
NAA members annually.
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YOU CAN BE A PROFESSIONAL AUCTIONEER
And Profit From The Crisis Of The 80's g :

MONEY BACK GUARANTEE

If you are not completely satisfied with this course at the end of
15 days, return it to us for your full $99°°refund.

e AUCTIONEERS CHANT e SALESMANSHIP
e HISTORY OF AUCTIONS e BUYING & SELLING

M. e NUMBER BRACKETS e CONTRACTS
%Ig:%liJA hﬂggggggr) e FILLER WORDS e BANKING Years ofprepgro’rion and research
eal Estate Bfokear & e OPENING CHANTS e FTHICS hovc—? gone into this 8 cassette
ST EERT] - s ) auctioneering course and study
H;Jan EZE co:citnc?;?j guide textbook. The steps you
v R i oapokpor—ue Sample Materials include brochures, tags, buyer cards, con- must follow to reach your goal are
[Even‘ S T tract, actual newspaper ads, opening presentations, solicita- 5?1 o'g n an j?syb‘]”? IFrOCgCGtI

. , T 1 e | | plan designed to be followed a
spotlighted on CBS' 60 jon rs and over 100 one-liner jokes vour own rate of progress:

MINUTES.)

MAIL TO: AUCTIONEERING COURSE COMPLETE COURSE
P.O.BOX 1968 VICTORIA, TX. 77902 $99.00

NAME UUADDRESS
coy " SIATE____ . PHONENO.
MASTERCARD ~ VISA CARDNO. - SIGNATURE o
Y e ¢
CHECK ENCLOSED  (Texas Residents add 5%) C.O.D. (Call 512-578-9811) écler Me ’ﬁ””“/‘/ Comprany, Auclioneeiing ﬁ' mescon

P.O.Box 1805 « Victoria, Texas 77902

YOUR FLORIDA CONNECTION
REAL & PERSONAL PROPERTY |

Auction Company
of America

Licensed Real Estate Broker
“America’s #1 Auction Team’’

JIM GALL

e President-Elect
Florida Auctioneers Association

e Member
National Auctioneer’s Association

 Florida State
Champion Auctioneer

AUCTIONEER Gainesville, Florida Dec. 1980 ; |
e Florida State Fair | |
Champion Auctioneer
i Florida Jan. 1982 -
- R PRESIDENT
Headquarters: 888 Biscayne Boulevard, Miami, Florida 33132 « (305) 374-4353
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1983 Advertising Contest Winners
Announced at Houston Convention

The 1983 advertising contest was conducted _ _
under the supervision of Dean Fleming, chairman of Al ire A DolmarioAl & Theustrial - i cotor

the Public Relations and Publicity committee of the
PUBLIC AUCTION

NAA. Dean announced the awards’ winners at the

Awards Festival, held on Friday, July 30, 1983, at the :

Houston NAA Convention. Contest judges mcluded

a representative of a Houston advertising agency, . Rain or Shine — Lunch Available

and advertising representative of the Houston Post MARTIN, TENNESSEE |

newspaper and a Sa|es representahve Of a pnn“ng | Sale will be held on the property located on Three-Point Road, just east of the U.S. Highway
45E Bypass at Volunteer General Hospital. WATCH FOR SALE ARROWSIH!

firm, located in Houston. SEPRRAGN G ————————

BEST OF SHOW _____ Voo
Wayne Stewart, CAl, Audubon, lowa (Broadcast Me-

dia/Audio Visual category)

COMMERCIAL AND INDUSTRIAL
One color: Marvin Alexander, Martin, Tennessee e | sorousn eecricar |
Multi-color: Mark Hunter, Council Bluffs, lowa e = | roet e v |01

. 13-1000-02, Manu-
Buddy 10’ x 48' Mobile Home, 1965 Model. Presently factured 12-81). Also,a §
being used for an office. Two bedrooms, bath, Burrough L-8000 &
kitchen, large office area, gas furnace.

FARM (an operating farm liquidation) Buciede -
One-color: Ben Campen, lll, CAl, Gainesville, Florida | [™=CESTAURANT AND COOKING EQUIPMENT

Multi-color: J. Michael Sudduth and Carlus Gay, CAIl, | | senv--Lift Stainless Steel Plate Warmer; Serv-O-Lite Stainless Tray Warmer; Ide
Americus, Georgia |

REAL ESTATE | .
One-color: Harold H. Helm, |, CA', LOUiSVi”e, Ken- Electric Central Heating Unit; Electric Hospital Beds; Ductor’n Eixamination Table;

Pharmacy Cabinets with Adjustable Sheives; Three Medical Record Filing Cabinets;

tUCky Adjustable Shelving for Pharmacy, 6' Tall; Bedside Tables; Stainless Steel Bed Pans;

Multi-color: Jerome J. Manning, Yarmouth Port ' Ef;’i';i"’é‘nii’ EEE?JiE ”ﬁﬁii“%iﬁi"‘é‘ii’f’ﬁif “éf.if?iﬁﬁfﬁ%:;%ﬁ?ﬁéf** |

Massachusetts 5

ANTIQUES _ usimiboin o

One-color: Clifford Orr, Ypsilanti, North Dakota
Multi-color: Dean V. Kruse, Auburn, Indiana TERMS: Cash, Cashiers Check, Certified Check, or Bank Letter of Credit required of all

persons not personally known by the auction company.

One-color: Kurt R. Krueger, Iola Wisconsin Tommy W. Bryant, Administrator ]

Multi-color: Douglas Bilodeau, CAl, South Deerfield, 'F:E*E;‘:“;‘;'E‘;;“E“AL ESTATE & AUCTION SALES
Massachusetts MARVIN E. ALEXANDER, Auctioneer Lic. No. 7 |

Off. 239 University Street Phone 587-4244 Martin, Tennessee 38237

MARVIN ALEXANDER . WENDELL ALEXANDER
587-4568 TERRY OLIVER 364-2855

_ 364-2709
“PROFESSIONALIZED SERVICE HAS CAUSED MORE PEOPLE TO SELL THE ALEXANDER WAY"

""'h

i Ll 4 ﬁ’mﬂ
FRI., JUNE 24, 1983 i000am.

COMMERCIAL AND INDUSTRIAL — one-color cate-
gory, entered by Marvin Alexander, Martin, Tennes-

See.

CONSIGNMENT SALES WITH GENERAL
HOUSEHOLD AND ESTATE LIQUIDATION
i P Y | [S— - One-color: Haskel ‘“Hack” Ayers, CAIl, LaFollette,
=k ek R Tennessee

. i Multi-color: Dean V. Kruse, Auburn, Indiana

~ m"’“wm o S iolhmal O ¢ Ve INSTITUTION (auction firm promotion)

emiter 24 One-color: William Z. Fox, CAl, Baltimore, Maryland
' Multi-color: Clifford H. Joyner, Gray, Georgia

COMMERCIAL AND INDUSTRIAL — multi-color
category, entered by Mark Hunter, Council Bluffs,

lowa.
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AUCTION BUSINESS STATIONERY

(letterhead, envelope and business card)
One-color: David J. Addy, BarNunn Casper, Wyoming
Multi-color: Mel Keserich, Salida, Colorado

BROADCAST MEDIA (audio-visual)
60-second radio announcement (cassette): Evelyn
Hayes, Cleveland, Ohio

- Absolute Auction
Sunday, October 3, 1982 2:30 P M,
New anmn, lnd:ana"ﬁ'

H
:
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|
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PREE . “WIN UP TO 88.000.00
IN CASH" DRAWING

SEE FEVEREE OF SROCHURE
FOR PLAT SHOWING DiVETNE

3 i Ficeiny -
geste s PLR

REAL ESTATE — one-color category, entered by B e SETER el
Harold H. Helm, Il, CAl, Louisville, Kentucky. e you-s,,,P_EmaTaW!

FARM — one-color category, entered by Ben
Campen, lll, CAl, Gainesville, Georgia.

ember 29, 1982, . . 10:00 a.m., Leslie, Ga.

FARM — multi-color category, entered by Car-
lus Gay, CAIl, and Michael Sudduth of Americus,
Georgia.
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An Invitation to consider...

CAPE COD OCEANFRONT LIVING

e e 5 A8 . 24 g e 8 P 8 818, 0 A 58 8 e i b im0 4 0 i bt

Offered at AUCTION Saturday. August 14. 1982 at 12 Noon
by JEROME J. MANNING & CO.. INC. AuCrioNgers

‘f:'fl.'i:ring distinctive prope rites oo discriminating buyers.”

A customs designed horme s on approximately S9.000 square fesy of Lind with
private 1373 foot Manmurkes St coean beach tramed Dy e stone joftes

Troe Laniel 5 divides? inte vaen oin: one of 11 000 sguare Teed with rhe Reuse and noe of
IR, 000 squade fest with the beach. The beach @of has been eybed and i bubdabie,
The property Te fully fandscaped o typcal Cape Cod faxkioes urifizing fawers. grass
and smrubs o oornblimen: the robura: dores and beach groserh

The Mantucket Sound Iocsthon offers Cean woaim wated béarches gt wigws of
Mionamiay Istand on the horloon and is bardered by 4 salt marsh conservancy. Lacated
4 shoir disgance from hoth 1.‘-"1_.‘(!::-:|.qr¢ and Saquaiuske; Hachors, (S propedy
Affords sl ess 10 deep water Mmoating sl maring ServiLes,

REAL ESTATE — multi-

Courtry Clishs, Yacht Clubs., Summer theafre. Antlipue ang Act Galeries, fine R e . e e L S Thig toveeer ewel sontaing o family foom u:‘ilrh Hrepiace and woodbax nog siove. fou
y fEslaUtants and & Myrisd of rechearional achivities are all svatshle. Y E 1113*‘-‘*“#::.! *“::; baths 1’:‘:“ n Ry tr:ﬂm.‘-hn farily rocim and Dedneoms aie glaseed
: H H{ } and peewiide the San views od e Brst foos.
A very private location, el mrincies from major state highweys Conmecting e Boaon T E. PROPERT TH M E R -
:“:dq::isﬁ::f R pnd minutes froos Hyannis Abiport with jer sefvioe conneciog to Thaere 15 & rwd car garage with lecoenicaly onerated dédrs on the poritherhy side of
TR e hoaase

Jerome J. Manning, Yar-
mouth Port, Massachu-
setts.
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SPECIALTY — one-color category, en-
tered by Kurt R. Krueger, lola, Wiscon-
sin.
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REGER’S GROCERY-Art & Hilda Reger, Owners

ANTIQUES — multi-color category, entered

by Dean V. Kruse, Auburn, Indiana.

October, 1983

FIRST CLASS MAIL

FROM raunsoNY FEB3 So0-bio 2 Douglas

FRIDAY FEB. 25 AUCTIONEERS (413 865 -2877
HALSMAN ARCHIVES SATURDAY FEB.28 AROUTE 5, SOUTH DEERFIELD, MASS. 01373

SPECIALTY — multi-color category, en-
tered by Douglas Bilodeau, CAIl, South
Deerfield, Massachusetts.

ANTIQUES — one-color category, entered
by Clifford Orr, Ypsilanti, North Dakota.

JAMES C, LEARE
1 ﬂ'.“‘ii N;“"liﬂ
’*aii HNA

525 CLASSIC, ANTIQUE,
SPECIAL INTEREST & SPORTS
AUTOMOBILES

VIURDAY
"‘ii ﬁ g }V. .r- Zﬂn .

INTERNATIONAL PETROLEUM EXPOSITION BUHLDENG
TUESA, ORLATIOMA

ii'i%'é.lii'}.-"'x"z’




Home—3 LotsmFurmshmgs 0

ESTATE AUCTION |

;f§i
ESTATE OF THE LATE H.F. COOPER AND THE i
ESTATE OF THE LATE MYRTLE CODPER

Saturday, June 11th-10:30 A M.

. 060 [TEHS WILL BE
ADCTIOMED

;;;;;;;;;;;;;;

Fine Furniture—China—2ooll
e

ARTIFAC
20TH CE
O

OfF THE PREMISES
WORLD MUSELM = L

aaots, Taess Rag FE00

A0 NOMAIN STREET-ONEIDA, TN
Sale Congucred For

First Trust & Savings Bank-Onaida, TR
Exgcutor OFf H_F.Cooper Estate

WHilam Tayior-Attormey-—-Chattancoga, TH
Executor OF Myrtir Cooper Estate

WMYERS [E -

REAL FSY -ﬁ’a .I ﬁndq_:-..r'\cin"

THE REAL ESTM‘E SELLS A? ‘52 NGQH
INSPECTION OF REAL ESTATE
Sunday, June 5th—32 to & P.M.

CONSIGNMENT SALES — multi-color cate-
gory, entered by Dean V. Kruse, Auburn, In- 9 AM. £o sal ime, June 11th
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CONSIGNMENT SALES — one-color cate-
gory, entered by Haskel Ayers, CAl, LaFol-
lette, Tennessee.

r o s o LA i |
Fimf bl o A /r. i’ REle e fege

JOYNER AUCTIONS

= W Cormonemon

e W
sy ERIF
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' P outtne o - INSTITUTION — multi-color category,
P e entered by Clifford H. Joyner, Gray,
i .- Georgia.

o .. ig;Fim:lars Fe& a sum ra? mﬁﬁ&?

| within the flat fee or percentage of

- | net proceeds given in payment for

---------- | providing information 'gardmg
----- | possible ﬁﬂﬂii}ﬂ salas{ : :

""" Oral Bid: the usual bid fmrn.'the.

-i'f'j:-_fimr made by voice or signal as
ol .oppamﬁ o wr%tten or ahsentee btds |

.jiﬁgfﬁrsevsniaeny@ar&mWashmgm"”". j' !
1onD.C. She s agraduateof Immac- | ...PRDFESQ*!GNAHSM

ulata Junior College, Washington | | INTEGRITY &
jE}G"" and pians o wn’hnu& her | SERVICE..

- OUR PHILGSGPHY

At home, Maria enjoﬁJ AT “lchm M

aqfﬁg and cfﬂchailng'and__sé::a?: .AllCt eers, iﬂ(‘.

oy . e INSTITUTION — one-color category, entered by Will-
e s e lam Z. Fox, CAl, Baltimore, Maryland.
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DAVEADDYS ALCTIONEERS

Ak

==== REALTY & AUCTION CO.

pomasen 4 ML Mot Keseric
WY %o DAVE ADIY (303) 5393548

R AUCTIONEER

0 Dox B0 e OO0 W by 50 Sadids C0 BRI o« Hies. 5003500

-
R e R R e e TR S R Y
AL i Y i i R &
: LA | ok E s o i W RTe
3 .

REALTY & AUCTION CO.

S210 TRALLS EXND
BARNUNN.CASPER WY, 82601

BARNUNN, CASPER WY, B2601
3072664915

AUCTION BUSINESS STATIONERY — one-color AUCTION BUSINESS STATIONERY — multi-color
category, entered by David J. Addy, BarNunn Casper, category, entered by Mel Kesserich, Salida, Colo-
Wyoming. rado.

FLA( ; S LABELS — Quality self stick labels keep
things moving on Auction Day. 1% x 3%

2%2 X 3% toot triangular nylon flag. Red

ink on a vyellow background. Reinforced : BUYER NO.
with strong nylon thread which adds to |

the life of the flag. Strong grommet head- . STYLE 1
ings. Poles not included, but easily obtained |

from your local lumber dealer. Do not move auction items without suction personnel
present. Soid As Is, Where Is. All Sales Final. Thank You.

SIGN PACKAGE $27.50 not shown actual size

25 Large 11 X 17 Arrows A T
50 Smaller 7% X 9% Vo5
Q
= ¥ PENNANTS
Oﬂw o Made of long lasting Plasti-Cloth.
1-2 ()0 AUCTION N Each Pennant is 12 X 18 inches with 12
$ 14 Pennants per 30 foot string. Pennants

J

| are yellow with Fireball Red ink.
&\ Bright red ink on white S 16 50
8

LARGE 3 X 5 foot banner really stands out.

Bright red ink on white canvas. Five foot tie lines Mixture I';eft
are double sewn in. orward
29.50 s of each o ht Low cost

CLERK SHEETS

Avoid Confusion -

e i) _
Use Our L : '
QUALITY LABLES 10 Tickets on a U -l
As You Sell 872 x 7 page 2141‘
SOLD AS IS, WHERE IS P.O. Box oy S
ALL SALES FINAL STYLE 5 3 part NCR Ft. Lauderdale,

125 " ADD $2.50 PER
%38 il ;135_58 ORDER  SHIPPING

500 sets - 55.00 & HANDLING

SHOWN  Bright Blue

ACTUAL SIZE

1 % 1% on White
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ACCESSORIES
SR ——_— i
SR RN
S RQ%% N R
R R R
S SN
%
s W@ Y
Ny T g
; © @l D-VOX COMPLETE
o 2 S
g e Unidirectional Head-worn
AR : i
3 R Dynamic Microphone

. o, $ - 00 kel ve o e
SR R B * Foreign Adaptor Kit

FIBERGLASS CASE—25 WATT MODULE—TWIN SPEAKERS

INCLUDES: Rechargeable Ni-Cad Battery Pack — Charger — Carrying Strap — Shure Unidyne
Microphone — Complete unit weighs approx. 5 Ibs.

* * * SATISFACTION GUARANTEED * * *

Order by mail: Payment with order — we pay shipping — C.0.D. — you pay shipping. Kansas
residents add 4% sales tax.

DODGE MANUFACTURING CO. DWIGHT V. DODGE, Owner
1016 W. 6th Street o P.O.Box 1513 ¢ Topeka, Kansas 66601-1513 e (913) 272-5667

THE AUCTIONEER’S LIBRARY & REFERENCE BOOKS

Latest Advanced Methods For the Professional Auctioneer
The Most Comprehensive Information Ever Published on Auctioneering

TELLS YOU HOW TO KEEP THE BUSINESS YOU HAVE AND HOW TO
GET THE SALES YOU HAVE NOT BEEN GETTING.

Nothing Is Left Out

ADVANCED] |

Col. JOE REISCH
Author & Publisher

(Photo taken Nov. 1978)

Address All Mail To —

Col. Joeagi'ggg,sn‘:‘;:'ﬁx Library 10 Books — First edition now off the press

Mason City, lowa 50401 WRITE FOR FREE BROCHURE
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Give!

By Hugh R. Parker, NAA Director
Otsellic, New York

You have to give to receive? You bet! That's
the one rule that works consistently, even though at
times you may have doubts about it.

You might say ‘“nothing ventured; nothing
gained,” or ‘““you can’t win if you don’t play,” or “no
investment no return,” but it all boils down to"you
have to give to receive!”

When | was a young lad on the farm, every day
| had to sweep the mangers clean of hay chaft and
silage leavings. It normally took over an hour to do
that chore and | hated it with a passion. Anything iIn
the world was better than sweeping those mangers!
| fought that chore just shy of forever, it seemed like,
and then one day | really wanted to do something so
bad | could taste it, but first | had to sweep those
mangers.

Well to make a long story short, | gave those
mangers everything | had, (in fact about 110%), and
that hour-plus chore turned into a 10 minute menial
task. | figured out right then that when you have a
ﬁhore to do give it 110% and it's over before you

now it.

DO YOU AGREE?
WITH THE BASIC CONCEPT OF AUCTION GEMS

““The right thing said at the right time in the right way makes

people bid.”’ — Col. Fred Andrews, Baltic, Ohio,
a multi-state great for 65 years.

““There is no place in the auction business for anyone too lazy to
commit to memory that which will get more bids or hold an

audience.’’ — Col. Fred Carpenter, 25 years President of
American Auction College.

““Inject a little humor because a crowd in a good mood is a better

bidding crowd.’ — James W. Heike, NAA Director,
‘‘Auctioneer’’, Feb. 1980

s

S

.l.'lur i.lwnfrnud A 8 Q0 k FOf

AUCTION GEMS Ever,

“Bid Getters' = “Auction Sayings''& A U C T,O NEEH

AUCTION
GEMS
and the booklet
52 BASIC
AUCTION
CHANTS

A 200-page book loaded
with auction sayings, quips, laughs, bits, facts, etc., mostly one-liners,
gathered from 100’s of auctioneers throughout the U.S. and Canada dur-

bY forl D Wisard

f—

J_ R | Dundesr Ohia

ing a 53-year period. ONLY $12.50 for both, postage paid.
l Earl D. Wisard, Auctioneer, Box 91, Dundee, Ohio 44624 |

October, 1983

R S P s e e R S L R S s S SR A LU s L TR S i ] i S TR R SR

Hugh R. Parker, CAl, was
elected to his first term
as Director of the Nation-
al Auctioneers Associa-
tion at the 1983 Houston
NAA Convention. His
auction specializations
include the selling of real
estate, estate dispersions
and auctions of the gen-
eral nature. He has
served as president of
the New York State Auc-
tioneers Association and
resides, and conducts his
business, in South Otse-
lic, New York. He s
married and he and his
wife, Jane, have four
children, all of whom are
involved in the auction
business.

| was helping the neighbor milk one evening and
he said to me, “You must really love to do chores
the way you go at '’em’”. My answer to him was “I
hate them rascals but, | know if | hurry and do them
right | can have the extra time to do as | want.”

It was years later before it dawned on me that
| had given and | had received. | gave that awful
chore 110% of me and by doing so it gave me an
hour of free time to do what ever | wanted. | can’t
even remember what it was | wanted to do that much,
but as you can see, | never did forget the lesson.

Nearly every positive has some negative In-
volved. In the case of sweeping the mangers | had
to give more of myself to gain the free time. If you
want to own a new car you must part with the money;
New car the positive; spent money the negative.

Getting the proper education to be a better auc-
tioneer is the positive; giving the time necessary to
obtain the education is the negative. However, if
you don’t give the time, you don’t receive the benefits.

Isn’t it true of the auction profession? If you
give 110%, it'll give you returns you never dreamed
possible?

Never worry about how little you can give for
all the benefits you’re going to receive. If you always
give all that you possibly can, | guarantee that you'll
be very pleasantly surprized at the results.

Once you have tended to the legalities (contract,
percent of commission, etc.), if you give all you pos-
sibly can to your seller and your buyer then they have
to give to you, if for no other reason than simple
mathematics. Always give that little extra, the re-
sults are amazing.

If you only do half of the job, you will only get
half the wage, and that’s more than you deserve. On
the other hand give all that you can and you’ll be
well compensated.

If you eat, sleep, and breathe the auction pro-
fession at your house the way we do here, and you
give to the project at hand, you’ll wake up some
morning and find the richest (not necessarily finan-
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cially) person in town looking at you from your bath-
room mirror and it didn’t cost you a dime.

You will reap what you sow. In the auction pro-
fession as in life itself, the greatest gift that you can
give is yourself without thought of return, and a what
wonderful harvest you will have.

1983 — The Year of the Auctioneer!

A Great Tribute

When | went to Houston
to the National Convention

| didn’t know my name
would ever be in contention

When an auctioneer friend
mentioned my name

| found | was elected
into the Hall of Fame

When | was handed the plaque
| couldn’t believe my eyes

and without a doubt
It was my biggest surprise

And the one thousand present
let out a big cheer

for Russ K. Beebe
an old auctioneer

| never expected this
would ever happen to me

and the exciting moments
filled my heart with glee

And | hope you who follow us
In the Hall of Fame

have the same great feeling
when they call out your name

R. K. Beebe

Proud of being selected as one of the three 1983
NAA Hall of Fame Award recipients, Russell K.
“"Russ” Beebe wrote the following poem when he re-
turned to his home in West Palm Beach, Florida.
Russ, Joseph Donahoe and R. E. Voorheis were the
three Hall of Fame Award selectees who were hon-
ored at the 1983 NAA Houston Convention.

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Personalized Bidder Numbers
Perfect way for qualifing your buyers

Your name printed in a second color
Give them a try - we know you’ll like them

UJick KlerkK

Box 147 Northfield, Mn. 55057 ;

|

KRUSE INSTITUTE

AUCTIONEER TRAINING - TWO DAYS
HARD WORK JAM SESSION

Personalized training with Kruse Book Study, bid calling
and written test to help prepare student for auction
business or state test. Fee of $100. If you can only be away
from home a short time, are not afraid to work and want the
best training possible for auctioneering, contact us at once.
Classes are held in March, July and November.

THE PROFESSIONAL AUCTIONEER AND
WHAT HE NEEDS TO KNOW

BY RUSSELL KRUSE

A book every auctioneer should have in his possession.
Prepared for practicing auctioneer and the student or
beginning auctioneer.

CHAPTER HEADINGS

1. Bid Calling 10. License Law - Bonds
2. Conducting the auction 11. Fees - Commission
3. Contracts 12. Appraising
4. Sale Summary 13. Land description and
5. Uniform commercial code surveys
and auctioneer liability 14. Working together
6. Reserve bidding 15. Definition of 276 terms
/. Advertising and words every auc-
8. Ringman tioneer should know or
9. Insurance have available.

Price of book $15.00 (Volume discount available). WRITE:
Kruse Office, Auburn, Indiana 46706. ATTENTION —
Russell Kruse.

also

HOME STUDY COURSE ($35.00)

Includes Book and Tape
LIVE KRUSE TAPE ON BID CALLING ONLY ($15.00)
Ph. 219-925-5401 or write Russell Kruse at above address.

® Registration applied for
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Published and Mailed Twice A Month on the 18! and Jed Fridays. Copy deasdline on Tuesday.

Mail or call copy 1o:  Bex 397 Watertown, MN 55388 642/446-1441 or 955-1587

We offer free auction notices of all auctions in the
Auction Digest.

If you haven't received a sample copy, call or write
for one.

It is important to send us the auction information
at the same time it goes to your printer, a photo copy
will do, our staff will compose your auction ad. Our
subscribers are J|ooking for antiques, farm
machinery, livestock, commercial real estate,
manufacturing plants, heavy construction equip-
ment, retail merchandise, business equipment and
many other categories.

The Auction. Digest is a combination of the former
Auction Digest from Fredricksburg, Virginia and the
former Auction Bulletin from Chicago, Illinois.

Auction Digest, Box 397
Watertown, MN 55388 — 612/446-1441

HELPING YOU HAVE A SUCCESSFUL SALE

THE AUCTIONEER
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How to become an expert
In the field of antiques

By Robert L. Potvin,
West Brookfield, Massachusetts

The professional auctioneer wears many hats in
the course of his lifetime of calling auctions. The
multiples of 400 lot auctions over the years brings
one into the tens of thousands of items sold in a life-
time.

But how do we become experts when there are
sO many different areas of knowledge and expertise
required? Maybe the easiest way for many of us is
to start with that area that interests us the most.
Many of our hobbies are related directly or indirectly
to the products we sell at auction.

One elderly gentleman in our town is a success-
ful farmer. His education and his life were in the
field of agriculture. Today as he nears 80 — my
friend is an avid collector of early gasoline engines;
| believe they commonly are referred to as ‘“one-lung-
ers” — his related life’s experiences in all aspects of
farm machinery from sales to actual use really quali-
files him as an expert.

How many of us have a pet area that we are ex-
perts in? If you are quick to say none, wait. While
you may not be an expert, you surely have the po-
tential of becoming one by doing a little research on
your subject and seeing what is happening in the
marketplace.
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Many sizes, styles and prices in stock now and
available for immediate delivery!

VALDOSTA
Tent and Awning

106 N. Forrest/P. 0. Box 3178/Valdosta, Ga. 31601

GORDON L. SHAW  RES. (912 2472205

Manufacturers of Quality Tents for 25 Years!
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The auction profession is exciting for just that
reason. The nature of our work is requisite of us
keeping on our toes. How many times have you
called in an expert in an area you were completely
unfamiliar with, for help, resulting in more dollars
for your client and yourself, Believe me it works and
| feel the money paid for help allows me to become
a little closer to being that expert.

| used to work for a major corporation and one
of the slogans on the classroom wall read, ‘“Nothing
Is more expensive than ignorance in action.” So we
begin with a library of reference books on antique
furniture, glass, Victorian period items and quilts. Go
to your nearest mall and spend some time looking
up your specialty. It’s the first step towards becom-
Ing the expert.

Antique shows are an excellent place to observe.
Product knowledge gives every auctioneer the razor’s
edge when he’s selling that special item. There are
specific associations on a national basis related to
many specialty interests. An example would be the
National Association of Watch and Clock Collectors.
Another is the American Numismatic Association.
Many national associations offer educational material
to bolster your warehouse of knowledge.

Recently | had the occasion of reviewing some
early photographs of household items. It was almost
like a shelf evaluation to look carefully at each item
in the photo and try to estimate value to that item
whether it was a chair, clock or bureau.

The discerning person must inspect every item
carefully. Detail seems to be everything. Errors have
cost me money by being careless. It's an expensive
experience by not being correct when you thought
you were. Another friend once told me, “Bob, never
be in a hurry to make your next mistake!”

We can and will become experts in our fields of
study. Naturally, the old “‘committee’” review is some-
times the best in important matters. Also, the ‘“sec-
ond” opinion will either affirm or refute your find-
ings. The most important part is the ‘“becoming”.
Growing, learning, having fun, working and playing
makes it the world’s greatest profession.

Realize and know the strength of knowledge, for
as the expert gives his opinion, people listen care-
fully. Good Luck.

A post script to the above comes from a syndi-
cated newspaper article, written by Barbara Mayer,
Associated Press. “To find a bargain, a shopper has
to be knowledgeable enough to recognize one, by
doing some research by reading about collectibles
and antiques in general and by educating themselves
in museums and fine antique shops.”

If the buying public is receiving this type of di-
rection in the daily papers . . . isn’t it our respon-
sibility as auctioneers to ‘““one up” so when its auc-
tion time we’re ready to greet the buying public com-
petently? As my Army Sergeant use to say .
“Stand Tall Soldier”.

Let us use the nationwide spread of goodwill,
fellowship, cooperation to recruit new members.

B. G. Coats
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We Proudly Announce Our New
CUSTOIM PRODUCTS LINE

Here's a good advertising spot. These quality self-stick labels keep your
auctions moving smoothly. Auctioneers across the country use our labels to
prevent loss and eliminate confusion. In quantity the custom labels are quite

LABELS

inexpensive.

@ You get 3 lines of type
put whatever copy you desire in,

Ample areas for writing the lof aNd gy
pbuyer numbers in.

4

JOHN Q. SMITH, Auctioneer
“Minneapolis, MN (612) 5551212
“Cash in a day ... The Auction Way”

BUYER NO.

CLERK SHeEELS

Take advantage of one of the best ad spots
available, right on your clerk sheets.

These Clerk Sheets are 3 part NCR brand
carbonless paper. There are 12 easy-perf tickets
on the 8% x 11 page. sheets are color coded

White, Yellow and Pink.
ITEM )

BUYER’S
NUMBER NUMBER '

DESCRIPTION

JOHN Q. SMITH, Auctioneer
Minneapolis, MN (612) 5551212

& i -_—s_______:j

not shown actual size

There is a one time set up charge of $25.00.
When then keep your plate on file for future reorders.

500 Sets (18,000 Tickets). .. .......... $108.00
1,000 Sets (36,000 Tickets). ............ S158.85
2,000 Sets (72,000 Tickets) . ............. $447.15/m
5,000 Sets (360,000 Tickets). . ........... $129.50/m

KIEFER AUCTION
SUPPLY CO.

P. O. Box 2141
Ft. Lauderdale, FL 33303

Allow 34 weeks production and shipping time.

SOLD AS IS, WHERE IS

ACTUAL SIZE
Prices 2,000........... $565.00/m
5,000........... $33.00/m
(86,5, [APETPREPITS. $22.50/m
ISy i s s e $19.50/m
25,000........... $156.60/m

KASCO LABEL FEATURES

» Bright yellow - Easy to Find
« Ample Writing Areas
 Permanent Adhesive "Prevents

Moving of items and unauthorized
regrouping of items”

J(SS
SHIRTS

Keep your staff looking
their best with your own
auction T-Shirts. Use
either of our designs, or
we will use your art.

.’ YOUR NAME
auctioneers

SHIRT COLORS: Red, White, Yellow, Green,
Light or Dark Blue

INK COLORS: Dark Blue, White, Red, Green

SHIRT SIZES: Small, Medium, Large
(Specify how many of each size)

There is a 1 time Art & Screen Charge of $22.50.
We keep your screen for any reorders.

2 Dozen (Minimum Order)............. $7.00 each
B DOZBIN & v v ovone s sms w b xws 5 s we b S6.00 each
ODOZEN ...

$56.00 each
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The Auxiliary
to the NAA

The purpose of the National Auctioneers As-
sociation Auxiliary is to help promote and advance
the profession of auctioneering. Anyone who is a
past officer, spouse, parent, widowed spouse or
child of a member in good standing of the NAA is
eligible for membership.

The Auxiliary offers an educational program on
Thursday morning during the annual NAA conven-
tion. In the past such programs have been presented:
clerking sales, working with computers, laws and li-
censes, security on and off sale premises and retire-
ment plans for independent business persons. Edu-
cation is one of our primary goals.

A committee from the Auxiliary is formed each
year to assist the NAA and the host state association
In planning youth activities for the Annual Conven-
tion. They provide crafts for and assist in supervision
of youths, age 6 to 18 years, who wish to use the
youth activities room. The committee also assists
with supervision on the youth tours during the con-
vention. Volunteers are always needed.

The Annual Ladies Luncheon is hosted by the
Auxiliary and the host state association. During this
time, everyone enjoys fellowship, fun and entertain-
ment. A Fun Auction is held to raise money to meet
;tche Auxiliary’s $5,000 pledge to the NAA building
und.

The Auxiliary’s “pet project” is compiling a
written history of the Auxiliary, which also includes
a part of the NAA conventions’ history. The Auxil-
lary’s pictorial history books will be on display at the
new NAA office in Kansas City.

All these functions are open and available to
anyone attending the annual NAA Conventions, and
are not restricted to Auxiliary members only. Auxil-
lary dues pays for these activities. An Auxiliary year-
ly dues statement of $5 will be included with the
spouse’s annual NAA membership statement.

With your support, by volunteering and by pay-
ment of dues (even if not attending the convention),
we can continue to provide these services and pro-
grams.

WE NEED YOU! WE WANT YOU! COME JOIN
US!

Pat Dunning
President

Memories are made in
the auction business

Hello to everyone from my little corner of the
world in west central Wisconsin. By the time you are
reading this we will be experiencing fall weather.
Bob and | live on a dairy farm, operated by our eldest
son with the help of other family members. We are
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located on a ridge with valleys on two sides. These
valleys will soon be putting on their annual show of
yellow, orange. reds, and browns with splashes of
green pine added for contrast.

Our barns will be filled to the rafters with alfalfa
hay and the tall corn will have fallen to the silage
knives. And our calendar shows very few days for
relaxation as the auction method of selling is popu-
lar here.

Fourteen years ago we invested in a cattle buy-
ing station located in Kendall, Wisconsin. We ex-
panded it and now every Tuesday you will find us
busy at the “local auction barn”. Bob sells all
classes of livestock to the order and replacement
buyers as well as a good number of farmers. | head
the office crew and entertain the headaches that go
with bookwork and reports. The sale barn has in-
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volved our five children at some time or other with
each of them having the chance to gain experience
in office work, trucking, restaurant help, courtesy and
coping!

Incidentally, the auction barn is located ad-
jacent to the Federal Elroy-Sparta Hiking, Biking
Trail which has replaced the old Chicago Northwest-
ern Railroad. It has three tunnels and has been a
popular trail for 70,000 bikers annually from all over
our country as well as the world. It may be something
to include in your trip to Minnesota next year (NAA
Convention).

Bob has been in the auction profession for 33
years now. As a young auctioneer he was en-
couraged to join the state association. Joe Donahoe
of Darlington met us with a sincere handshake and
we have been part of the group since. It indeed was
a pleasure for us to join others at the National Con-
vention in Houston in honoring Joe as he received
the 1983 Hall of Fame Award.

Our NAA president, Bill Gaule, spent two weeks
each summer instructing National Guardsmen in our
area, for a number of years, and we have valued the
friendship of he and his family. We renewed friend-
ships with them again this year and give Bill our
strong support as our president. And so it is with
auction families. One gains so much in knowledge
and most of all friends when you belong.

Since attending our first convention in Oklahoma
City we have seen the Boston Harbor, toured western
Washington with a group, camped at Medora, North

REPPERT SCHOOL OF
AUCTIONEERING, INC.

Box 189
Decatur, Indiana 46733

TUITION $400 FOR 3-WEEK TERM—
ALSO HOME STUDY

Next Terms:
NOV. 28 — DEC. 16, 1983
JULY 30 — AUG. 17, 1984

FOUNDED IN 1921

Write or call for more information

219-724-3804

G. I. APPROVED — A.C. 0033

Need License
Law Information?

For current license law information, con-
sult the ‘“‘License law update’ in the April, 1983
AUCTIONEER magazine.

If you need additional information about
states which have auctioneer license laws, write
NALLOA. Any and all correspondence with the
National Auctioneer License Laws Official As-
sociation should be sent to the address below.

NALLOA
P.O. Box 5774
Lincoln, Nebraska 68505-0774

Dakota, visited Disneyworld in Florida, enjoyed the
majestic mountains in Colorado and learned about
so many of our great cities and auctioneers through-
out our nation. Memories are made of this.

Not knowing that | would be honored with the
duties of Historian for the Auxiliary, | did not come
prepared like | usually do. | was using a new camera
and a different film than usual. That was not the
worst problem. Prior to boarding the plane in our
Capitol city one goes through the metal detecting
device and | had forgotten to remove my film. There-
fore | am pleading with any ladies whose results at
photography were better than mine, to share with
our Auxiliary scrapbook and | promise next year will
be better.

Speaking of next year may | encourage you to
plan your vacation to the midwest. Minnesota is the
land of lakes and our host city Minnneapolis has
much to offer any tourist. It is rapidly becoming
one of the countries great cultural centers, boasting
the unique Guthrie theater in the Round, Orchestra
Hall, the Chanhassen Dinner Theater, featuring four
live theater productions at all times, the Minneapolis
Institute of Art and Walker Art Center. A new domed
stadium awaits the sports minded and you have the
opportunity to see the mighty Mississippi via river-
boat. Some of the above is within walking distance
of the hotel and a large new city shopping mall will
be an added attraction. This is just a sample.

And God-willing | shall see you there.

Alice Brandau, Historian

Reaching the objective of the President of 8,000
members requires the involvement of every member.
Membership growth is of paramount importance.

B. G. Coats
THE AUCTIONEER



In Memoriam . . .

Gary Carmichael
Director of Association Services
National Auctioneers Association

Gary L. Carmichael, Director of Association Ser-
vices of the National Auctioneers Association, passed
away on Wednesday, August 31, 1983, following a
brief, but fatal bout with cancer. An operation in late
June, 1983, was hoped to arrest the cancer which
was dected in his pancreas, but the radiation and
chemotheraphy treatments given during July and Au-
gust could not combat the malignancy.

Gary joined the NAA staff in March, 1979 and
served primarily as Managing Editor of THE AUC-
TIONEER magazine. He also served as convention
manager for the 1979 thru 1982 NAA conventions. He
also was the correspondent on many of the matters
concerning membership dues billings.

Gary was dedicated to his work and has served
the NAA well. He appeared to be in excellent health,
having earned the Black Belt in Karate. At many
NAA functions, during the late afternoon hours, the
membership would see Gary running and exercising
as his health was very important to him.

Gary is survived by his wife, Kay David Car-
michael; a son, Sean; his mother, Mrs. Marvin Car-
michael; and a brother, Roger. His father passed
away earlier in the month of August.

Funeral services were held in Lincoln on Satur-
day, September 3.

In Memoriam.. ..

EVERETT FIDLER

Everett Fidler, founder and president of Fidler
Auction School, Orlando, Florida, died from a heart
attack on September 3, 1983. He was 55 years of age.

NAA member Fidler also was a member of the
Ohio Auctioneers Association and the Florida Auc-
tioneers Association. Survivors include his wife, Vir-
ginia; four daughters and three sons. His daughter,
Rena, and two of the three sons also are auctioneers.

LAWRENCE D. HASKINS

Lawrence D. Haskins, Ponca City, Oklahoma,
passed away on August 10, 1983. He had been a
member of the NAA since June, 1980.

WILLIAM H. FORD

The dues billing statement of William H. Ford,
Bryan, Ohio, was returned to the NAA office marked
“deceased 4-16-83”’. No additional information was
offered in NAA member Ford’s death. He has been
a member since the early 1970s.
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Gary L. Carmichael

TO: NAA members,
Board of Directors
and NAA Office Staff

Thank you for your cards and letters, phone
calls, thoughts and prayers, and words of comfort
and encouragement during Gary’s illness and after
his passing. The energy you put forth for us has
been tremendous and greatly appreciated.

| don’t have to tell you what a wonderful person
he was. He was proud of his position and responsi-
bilities with the NAA and cared a great deal for every-
one who was a part of it. I'm so glad | had the op-
portunity to meet with some of you during the Las
Vegas Convention.

Gary was a loving husband and a friend to all.
And, we will miss him very much. Thanks again for
your support.

Mrs. Kay Carmichael

Real estate auction brings results

A unique California contemporary home was
marketed by the auction method through Wood Bros.
Realty, Lincoln, Nebraska. Conducting the success-
ful auction was NAA member Randy Fleming, CAL.
The interest generated by offering the property at
auction was “tremendous’. Two open houses were
held prior to the sale, with as many as 20 people
going through the home each time.

On the day of the auction 25 registered buyers
attended, plus NAA treasurer Dean Fleming and his
wife Jean. Strong attendance was particularly im-
portant because the acreage market was difficult at
the time of sale, and the supply far exceeded de-
mand in the Lincoln area.

The property had been on the market for over a
year, and the offer received on auction day was the
best to date. Eight days of negotiating after the auc-
tion realized a final price of $120,000. Woods Bros.
Is a leading real estate firm in Lincoln, selling over
$70 million in the first eleven months of 1982.
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FBI seeks help in locating
stolen rugs and prints

The Chicago Office of the FBI is conducting an
investigation of the theft of Oriental rugs and rare
prints which occurred the week of August 1-5, 1983,
from the residence of James Elesh, 2500 McDaniel
Avenue, Evanston, lllinois.

The items are described as follows:
Rugs:
1. Heriz Rug 9.8 x 11.10 (70-90 years old)
value $22,000;

2. Heriz Rug 8.10 x 13.1 (90 years old)
value $25,000;

3. Kuba Rug 4 x 5 (over 100 years old)
value $4,000;

4. Kuba Rug 3.6 x 4 (over 100 years old)
value $8,000;

KUBA RUG (rug item
number four).

HERIZ RUG (rug item number one).

"

KUBA RUG (rug item
number three).

HERIZ RUG (rug item number two).
38

Prints:

1. Etching by James Ensor entitled Bateaux A Va-
peur, 1888 lll/1ll e. 64 T. 64 value $1,350;

2. Etching by Lovis Corinth entitled Self Portrait with
Wife, (proof impression on gray paper) 1904 S. 23
value $1,500;

3. Etching by Lovis Corinth entitled Self Portrait with

Death, (Impression #1 on white paper) 1922 M
S46 value $4,500;

4. Lithograph by Kollwitz entitled Self Portrait, 1920
| A or B/Ill value $5,500;

5. Etching by Max Beckmann 1921 entitled Self Por-
trait with Bowler Hat I11/1ll value $25,000;

If you receive any information on any of the
above stolen items please contact your local FBI
office or call the Chicago FBI at (312) 431-1333. The
Agent who is in charge of this investigation is Spe-
cial Agent (SA) Shari Kouba.

Eugene J. Connolly
Supervisory Special Agent

KOLLWITZ lithograph.
LOVIS CORINTH etching (print item number three).

ASSOCIATED AUCTION SCHOOL

Since 1970
6349 Grapevine Hwy.
Fort Worth, Texas 76118
Phone 817-284-6416
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LOVIS CORINTH etching
(print item number two).

MAX BECKMANN etching.

Antiques by the hundreds
sold in Topeka auction

A huge collection of antiques, with postcards
alone counted at more than 14,000, sold in a two-day
auction, held June 25 and 26, in Topeka, Kansas.
Lois and Loren Hansroth indulged in their love of
fine antiques for many years, accumulating a house
full of fascinating pieces. The hundreds of items in
Mr. and Mrs. Hansroth’s collection were sold by
John Woody of the Woody Auction Company, Doug-
lass, Kansas, who was also manager for the sale.

The huge array of art glass, glassware and china
included 17 perfumes and atomizers; 15 china shoes,
slippers and boots; 40 assorted china pin trays and
some glass; 40 toothpick holders; 50 pieces of Fos-
toria Rosepoint stemware; 33 collar button boxes; 18
glass slippers; 18 hatpin holders; 14 hairpin boxes;
more than 50 hatpins and much more. Miscellaneous
antiques included old toys and games; dolls (doll
clothes and dishes); lamps, cabinets, buttons, hand-
kerchiefs, clocks, silver items, lace razors and shav-
Ing mugs.

Paper goods included framed ornate valentines;
21 prints on rice paper; magazines, books, greeting

PEG LAMPS, blue glass (left), and Lincoln milk glass
plaque.
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MOVE MERCHANDISE
IN DALLAS, TEXAS

When you advertise in the Sunday, Dallas
Times Herald, you reach more than 672,000
readers in the Dallas area.

When you want to reach auction goers with
money to spend, Dallas is the place and the
Dallas Times Herald is the newspaper.

Now featuring ‘“The Auctioneer’’ every Sunday
in the Classrfled section.

Contact Tammy Dent, 1101 Pacific Avenue,
Dallas, Texas 75202, 214/741-1515.

Source: Dallas Times Herald Continuing Market Survey,
1981, 4,000 Telephone interviews.

Dallas,imes Herald
The best newspaper in the Southwest

cards, advertising items, paper dolls, 11 old books of
verse, 50 antique calendars, children’s books and
many types of prints. The more than 14,000 post-
cards were of almost every description and most had
been placed in plastic holders and weie in very good
condition. Every holiday was represented, including
a large selection of Christmas.

Among the many fine milk glass pieces sold was
an 1889 Hand and Dove covered dish — purchased
for $95; Lincoln plaque with original ribbon, $210 and
a Fox covered dish, $110. A gorgeous trio of Wave-
crest boxes sold at $110 to $160; a lovely handled
sweetmeat went for $55; cut glass bowl, $140; in-
laid music box, $400 and a large toy truck, of iron,
$100.

Valentines sold handily — one shaped as a ship
brought $10 and one of a scarecrow, $25. A pair of
blue glass peg lamps with etched shades were pur-
chased for $420 and a pair of green peg lamps with
rainbow shades brought $425.

In walnut, a Waterbury clock sold for $145; a
burl walnut barrel front secretary brought $1100 and
a toothpick and tumble-up in Amberina were $300
and $180 respectively. A mahogany shaving stand
brought a top bid of $375; an N Peacock on Fence
plate, $180 and a cased Pink Satin hanging hall lamp,
$240. Three cameo pins sold for $15 and $30 for the
smaller beauties and $200 for the large. A number
of beautiful pickle castors were purchased at prices
ranging from $150 to $250.

Connie Rausch

Closeout JEWELRY 55¢ doz.
Catalog — 25¢
Rousse!’s 107-190 Dow Ave.
Arlington, Massachusetts 02174-7199
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400 Slot File
100 Slot File
100 Slot File
50 Slot File
50 Slot File

36" Wide — 212" High — Weight 32 lbs.

30" Wide — 21'2"” High — Weight 23 Ibs.

Sales Forms, in triplicate
200 sheets (4299 ) $40.00

Items

Ttem No.
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Purchaser

Price
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We pay shipping charges on all items

Ship C.0.D. or Send Check to:

LUNDEEN SALES FORMS

423 East Avenue

FILE You wish to order
(Slots—3" deep - 24" wide) $1 69 . 95

(Slots—2" deep - 12" wide) ~ 9169.95
(Slots—3/2" deep - 22" wide) $59.95
(Slots—2” deep - 2" wide) $59.95
(Slots—3" deep - 2" wide) 939 =IO
(Slots—2" deep - 2" wide) $39.95

PLEASE STATE THE SIZE OF FILE YOU WISH TO ORDER.

We have the clerking sheets that come in triplicate, with three
sides glued together. There are 21 items per sheet. These are
made for the 2" file. We do not make a clerking sheet for the

314" by 2% file. |

Package of 200 Sheets (4,200 Items) $40.00
Package of ©00 Sheets (12600 tems)y $115.00

Telephones—Office (308) 995-8614
Home (308) 995-5098

Holdrege, Nebraska 68949
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Auction pros give
their tips

Reprinted with permission of Professional Farm-
ers of America, 219 Parkade, Cedar Falls, lowa 50613.

NAA member Wayne Stewart of Audubon, lowa,
submitted the article, which was written for and pub-
lished in MANAGEMENT MONTHLY, the journal of
the Professional Farmer, which offers tips to pros-
pective buyers at auction. The writer, Ron Michael-
sen of MANAGEMENT MONTHLY interviewed several
auctioneers and though all are not members of the
National Auctioneers Association, their comments
should be of value to anyone involved in the auction
profession (NAA members are indicated in boldface).

NAA members may wish to prepare their own
“tip sheet” for distribution to sellers and buyers as a
sales promotion pamphlet. The article, “Auction
pros give their tips” follows:

As you glance at sale bills pinned to small town
restaurant walls, you needn’t feel you can’t success-
fully participate. MANAGEMENT MONTHLY has
polled some of the nation’s top auctioneers, skim-
ming off the cream of the advice for auction buyers
and sellers.

Equipment. For the buyer: Check out the serial
numbers on tractors and trucks, advises Joe Durham

with Hudson & Marshall in Dawson, Georgia. The
last two numbers are the year the tractor rolled off
the assembly line at the factory.

Wayne Wagner of Blue Earth, Minnesota, recom-
mends spending time with the seller. Wagner says
farmers will usually tell you if there’s something
wrong with the equipment or what its shortcomings
are. Most sellers are retiring or moving to another
business in the same area and will have to live with
the buyer after the sale, says Wagner.

Clarence Freese of Wellsburg, lowa, reads the
DES MOINES REGISTER machinery ads to know
where to start the bidding on a piece of equipment.
He advises sellers and buyers to read their major
newspapers before the sale to get a price range.

For the seller: Wagner thinks eye appeal is the
most important part of merchandising machinery and
thinks paint and a wax job is in order. “If the equip-
ment is older, don’t paint it.” But, says Wagner, *if
it's fairly new, touch up the scratches.”

Durham says it’s important the seller have a
good service record and the machinery is clean. But
don’t paint it! “Down in Georgia, if a buyer sees a
painted used piece of machinery, he thinks the seller
Is trying to cover something up”’, says the auctioneer.
Just use a wire brush and wash it off.

Dearle Henry of Moberly, Missouri, thinks proper
sequencing of farm machinery can help the seller get
more for his machinery. “If you have two similar
items, always sell the more expensive one first.
There are usually two real serious bidders for one
item. By selling the highest quality one first, the bid-

Gordon E. Taylor
President
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SOUTH ST. PAUL LIVESTOCK AUCTIONEERING SEMINAR

SOUTH ST. PAUL, MINNESOTA
BRANCH OF REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, MASON CITY, IOWA

the South St. Paul Stockyards.

October, 1983

SPECIFICALLY FOR LIVESTOCK AUCTIONEERS AND THOSE
WHO WORK AS RINGMEN OR ASSISTANTS

Seminar is held the 1st week in February.

For catalog and enrollment information Send to:

Col. Gordon E. Taylor
LIVESTOCK AUCTIONEERING SEMINAR
REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

P.O. Box 949 — Phone 515-423-5242 or 6396
Mason City, lowa 50401

A specialized course in Livestock Auctioneering and Sale pavillion operation and management.
You will be selling in the world’s largest, near-new, air-conditioned cattle and hog pavillions at
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der willing to pay the most will likely get that one.
Then the bidder who wasn’t willing to pay quite as
much will get the lesser quality item for a lesser
price,” advises Henry.

Henry also sells matched equipment together.
If the tractor and implements are all the same brand,
Henry will sell the tractor first, then the equipment.
“That gives the tractor buyer the chance to pick up
the equipment to go with it, if he wants,” says the
Missouri auctioneer.

Livestock. For the buyer: If you're buying regis-
tered livestock, the auctioneer should print a cata-
log, says Joe Durham. He adds, ‘““A good auctioneer-
ing firm should have catalogs printed a week or two
iIn advance and serious buyers should request that
one be sent to them as soon as the ink dries.”

Paul Bader of La Porte City, lowa, recommends
buying livestock at auction just before a holiday or
when the weather is good. “Everybody else is doing
something else then,” claims the auctioneer.

For the seller: On either registered or grade
stock, the seller should do a good job of grooming
and conditioning, advises Durham. And that isn’t
done the week before the sale. Conditioning starts
30 to 60 days prior to the sale.

Also, on the day of the sale, the livestock should
be properly grouped. Durham notes, “Don’t put two
800-Ib. calves in with three that weight 350. That
can knock several dollars off the sale price.

Farmland. For the buyer: The worst thing that
can happen to a bidder is to come unprepared to
buy, says auctioneer Henry. “You should go to the
auction knowing full well what you can do.” Henry
has chaired many auctions in which a farmer could
have bought the property because it went for a ri-
diculously low price, but the person wasn’t sure he
could make financial arrangements. Then after the
sale, he'd find out he could have.

Wayne Stewart, auctioneer in Audubon, lowa,
recommends going to auctions at which you know

America’s Newest Auction School
Bismarck, North Dakota and Salem, Oregon

RIVER BASIN AUCTION SCHOOL

Provisionally approved by the
Vocational Education Department of Oregon and North Dakota

Learn to be an Auctioneer and
Rodeo Announcer in 2 short weeks!

making. We teach attitude, confidence and en-
thusiasm. We guarantee our school will change your
outlook on life, even if you never sell a sale. We teach
all phases of auctioneering — farm sales, real estate,
livestock, antiques, household, machinery, tobacco.
We teach you how to get these sales. We also teach
clerking and horse show and rodeo announcing. We

River Basin Auction School has been in operation
since September, 1981 in Bismarck, North Dakota and
Salem, Oregon. In that short time, we have trained auc-
tioneers and rodeo announcers from 13 states and
Canada — Florida , lllinois, Ohio, Kansas, Minnesota,
Kentucky, Washington, Oregon, California, Idaho,
North and South Dakota and Colorado. We consider
our school as equal to a Dale Carnegie Course in self-
' ent. We instr you in the art of speech

have not had one dissatisfied student yet. Let us do
the same for you.

We specialize in livestock selling and real estate. We have
graduates selling in auction markets upon graduation. We will
teach you the chant the easy way. We have helped train some
of the world champion auctioneers.

The School Terms in Bismarck, ND are: |

September, December, March and June

The Schoal Terms in Salem, Oregon are:
September, January and May

IF YOU WISH TO CALL IN YOUR REGISTRATION

PHONE 701-258-1920
e i OR WRITE:
e e, cramaion RIVER BASIN AUCTION SCHOOL
E:::l‘ﬂ::ﬁfni::';;ifﬂi “:ﬁ RR 2, Bismarck, North Dakota, 58501
“Bound For New Horizons”’

auctioneer college for 8
years.

The School Is Run By
Truman (T.P.) Kongslie who has

been an auctioneer and

estern

college of auctioneering

1948-1983 — 35 Years

1983 Term Dates

Billings, Montana:
March 7-18, June 6-17
Sept. 12-23, Nov. 28-Dec. 9

Fargo, North Dakota:
May 9-20, October 3-14

Merced, California:
August 15-26

estern

college of auctioneering

WRITE:

Box 21116, Dept. NAA

Billings, MT 59104 Phone: 406-252-7066 J

the property will be sold.

Some sales must be made subject to confirma-
tion. Stewart has sold 44 Farmers Home Administra-
tion properties in the past six months and all of
those had to be sold ““subject to confirmation”. But
says Stewart, “Unless I’'m working for the government
or the courts, as an auctioneer, | won'’t sell property
if it carries a minimum price or the owner reserves
the right to reject the bids.”

Any sale bill that touts the words “absolute’” and
“no minimum and no reserve” means the property
must be sold the highest bidder. Bidders at those
sales come prepared to buy.

For the seller: Durham’s best advice for the sell-
er is not to panic at a land auction. It can some-
times take 15 minutes to get bids up high enough to
raise the seller’'s comfort level.

Henry likes to hold the land auctions at the
site and have the land in prime visual appearance.
He thinks he gets at least one more bid on the site.
“You'll see a serious bidder take one more glance
around the property as I’'m winding up the bidding,
then nod his head one more time.

Paul Bader barks, “Advertise! Advertise! Adver-
tise!” He claims the worst thing that can happen is
not having enough of the right people show up. He
also thinks a good auctioneer should set up an “open
house (farm)” a week in advance and groom the
prospects.

Ron Michaelsen

Learn Auctioneering e AFALOG

Complete cassette home study.

® 5 full hours of chant secrets, |

training exercises and all phases
of auctioneering.

. American Academy of Auctioneers :

: 1222 No. Kenwood, Broken Arrow, OK 74012 | ggggg%rf49_95
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“For That Antique, Estate

157
. 5= or Collector s Auction

IOWA
PENNSYLVANIA
/
WEST
VIRGINIA
VIRGINIA

P.O. Box 90TA, Knightstown, Ind. 46148
FOR A CROWD OF AFFLUENT BUYERS
WHO FLY AND DRIVE LONG DISTANCES
Circulated primarily in Illinois, Indiana, Kentucky, Michigan,
Missouri, Ohio, Tennessee, West Virginia, Wisconsin, Western

Tk

Be Sure to Use

The Weekly

TRADER

Call TOLL FREE TO RESERVE ADS OR FOR INFO
AL AR DE GA IA IL KY MD MI MN MS MO
NCNY OHPA SCTN VA WV WI DC 1-800-428-4156
Indianapolis & NE suburbs 326-2235
Rest of Indiana 1-800-382-1050
Other States (not toll-free). Phone 317-345-5800 or 317-345-5133

New York, Western Pennsylvania, Eastern Iowa. IN OUR 16TH
{ YEAR.

The Tri-State Trader has more antique auctions in the Mid-Cen-
tral states than any other publication in the world! Results guaran-
teed or no pay! (Inclement weather excepted). Ask for a show of

d\ hands. Yes, we're that sure!

Free Samples Sent to Auctioneers on Request
Auctioneers receive commission on subscriptions — Call or write.
40% off on regular rate to auctioneers. You may call TOLL-FREE
to subscribe.

TOLL FREE HOURS: 7 am-5 pm Mon. thru Fri. and Sat. 8 am-12 noon.
(Evenings after 5 and Sat. pm & Sundays BY CHANCE).

Delivered every Monday in most states.

Normal Ad Deadline: 9 am every Wednesday. Ads taken
until 8:30 am Friday, but please call in reservation early.
(Small surcharge for late ads after 9 am Wednesday.)
Gelco or other Courier service recommended for late ads. )
Special delivery is good insurance.

-

Now, Even Greater Results In A Farm Auction

|

|

3 In 1955, the Eastern Indiana Farmer

: began to make thousands of farm auc-

| tions a success throughout Eastern In-

N diana. Since 1976, many counties in

2 Western Indiana and Western Ohio

} have been added under a new title,

8 Farmweek.

3 We offer two zoned editions for auc-

¢ tions and ads, but for only a little more

: cost, more benefit comes from auction

A ads in the entire issue.

% Iry it for your next farm auction!

J Results guaranteed or no pay! As a trial

J guarantee if you feel the results did not merit the cost, tell us and we’ll not charge
: you one dime for the advertisement (exceptionally bad weather excepted). But you
I
I
I
I
I
I
i
I
i
|
|
I
I
|

Deadline: Monday at 3:00 pm for Thursday
delivery. Ads accepted to 8:30 am Wednes-
day at small overtime surcharge.

20,349 (Audited?®)
Paid Subscribers
Total mailed 22,713

(*) ABC Audited 6 mo. ave.
July-Dec. 1982

1 Edition or Both Editions

Full coverage or 1 edition only.
Auction ads may go in both edi-

tions or for one zone edition only
-(slightly less cost) - The best buy
on an auction, however is full
coverage.

- must ask for a show of hands of who read it in Farmweek! In 29 years, only one
~auctioneer has ever claimed the response was poor and that was in a distant area

PHONE TOLL-FREE
-_l To Reserve Your Next Auction
or for Advertising Info
outside Indiana 1-800-428-4156
Indiana 1-800-382-1050 or
Indianapolis North/East 326-2235
or Phone 345-5133

Free sample copies to auctioneers

and selling very old equipment.

AUCTIONEER
SUBSCRIPTION SPECIAL
Auctioneers are entitled to 40% OFF on

regular mail
Farmweek.
Write or call toll free and mention you are
an auctioneer for a 40% discount sub-
scription offer or free sample copy.
Nice commissions to auctioneers for sell- Z
ing subscriptions directly.

s
l'!E'.'::,:E:l

subscription price of

P.O. Box 90, Knightstown, Ind. 46148 Publishers of Tri-State Trader
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Phonograph and record collection
auctioned in Topeka

An auction devoted exclusively to phonographs,
records and related items brought avid collectors
from near and far to Topeka, Kansas, on June 7. Mrs.
Jean McGhehey sold the sizable collection following
the death of her husband, Marion A. McGhehey, who
traveled extensively — purchasing pieces for his col-
lection in many parts of the country.

John Woody of the Woody Auction Company,
Douglass, Kansas, was manager and auctioneer for
the sale, which included antique phonographs, rec-
ords, cabinets, parts and miscellaneous items$; 0/3
Columbia Graphophone, Type B 42507, brought $3 _ _
and another, t)F;pepB 98513,y\?vent for $350. An Edison VICTOR V with oak horn, circa 1905-1914 (left), and

Triumph, model H, sold for $500; Columbia — Key-  Regina music box.
| 0; Edi del C, $275 and $300.
) WL NS S B "0ee A six tune Swiss music box went for $310; Melo-

Edison Home — model C reproducers sold from ) : _
A ) dy Player, $80; Amorette, $375; Mandolina, $550;
$180 to $240; Edison Standard — model C reproduc Edison Home, no reproducer, $305; graphophone,

ers brought $200 and $220; and Edison Fireside $675- _ ;
o - 675; Concert Roller Organ, $375; and Edison Am-
Combination K, $400 and a Columbia Graphophone, perola, type S-M Model A, $850.

type EE, $325. Among the most noteworthy items _ _ _
were a Regina which sold for $1025 and an Edison An Edison Amberola, model V, with front grill
Bell — Duplex Grand, taken for $1300. An Edison and back, sold for $180; Columbia Graphophone,

Amberola | was purcased for $600; Gem Roller Or- $375; Columbia, Type AG, $900; Edison Maroon Gem,

gan, $235; Dictaphone Shaving Machine, $130; $500;.Edison F:‘uern_ Keywind, $260; standard talkiqg
phonograph stand cabinet, $90; record cabinet with machine, $310; Edison, model 30, $160 and Columbia

brass hardware, $575 and three other record cabi- Grafonola Regent desk, $375.
nets, $65, $80, $120. Bidding became busier with the presentation of

REISCH

WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

Since 1933 Largest in the World
Approved for VA

YOU can be an AUCTIONEER!

START YOUR NEW CAREER NOW

e AND MAKE BIG MONEY
Col. Gordon E. Taylor Attend 2 weeks intensive training in all

Owner and President  phases of this respected and highly profit-
Full-time Auctioneer  able profession, taught by 25 of the na-
tion’s leading professional auctioneers.

PLOMA & POST-GRADUATE ASSISTANCE. OUR “ON

PHJI?EH ;:)ENAL THE CAMPUS” HOUSING & DINING FACILITIES, CON-
S — TRIBUTE GREATLY TO ENHANCE YOUR PROFESSIONAL
AUCTIONEER . 000 TRAINING

Clerking Supplies
Sound Systems
WRITE FOR
INFORMATION

Please send me your FREE CATALOG.

Col. Gordon E. Taylor
Reisch World Wide College of Auctioneering, Inc.
P.O. Box 949

. | Mason City, lowa 50401 Ph. (515) 423-5242 or 6396
TODAY: :NAME
| ADDRESS
OBTAIN OUR MODERN AUCTION LIBRARY WITH } CITY
YOUR CHOICE OF TRAINING RECORD OR CAS- STATE ZIP
SETTE TAPE. FREE WHEN YOU ENROLL IN THE |
TERM OF YOUR CHOICE. | NA

. Gordon E. Taylor, Member |
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EDISON CONCERT, 1889 model circa 1872.

an Edison five inch Cylinder, Serial number C 1872
— purchased for the top bid of $2550. Just as seri-
ous was the bidding for a Victor VIC-V, which sold
for $1375 and a Victor V-Il, wood horn, that went for
$1200.

A brass trumpet horn sold for $15; Edison Dia-
mond Disc, C-150, $100; Victor Disc, VV-210, $50;
Fireside horn, $20; Morning Glory horn, $30 and Busy
Bee horn, $55.

A few of the more interesting discs and records
sold were (discs) Pink Lamberts (3), $55 each; Pink
Lamberts (12), $35 each; Let Us Not Forget and the
Star Spangled Banner, by Edison, $130; Presidential
discs (Theodore Roosevelt, Taft, McKinley), six at
$55 each; Wm. Jennings Bryan (7), $45 each and
Marie Dressler Black Wax, by Edison, $51.

(Records) Seven inch Spike Jones, $10; 12 inch
Edison sample records (6) for $30; box of Edison
paper music, $30 and a box of brown wax cylinders,
$2 each.

Connie Rausch

New homes sell well at
absolute real estate auctions

Waterford Woods is a beautiful subdivision in
Lake Country, lllinois, developed by U.S. Home. The
sale of over 90 homes gives evidence to the popular-
ity of the development which is partially surrounded
by trees and contains its own private lake. Located
in Lindenhurst, lllinois, Waterford Woods is just five
miles northwest of Marriott’'s Great America. Due to
the sagging economy and the rapidly increasing in-
terest rates, sales have been slow.

On August 3, 1983, in an effort to stimulate sales,
U.S. Home offered at public auction ten beautiful
homes to be sold on an absolute basis. All homes
contained three bedrooms and a two-car garage. In-
cluded in the sales’ package was U.S. Home’s 10
year limited warranty, one of the best builder war-
ranty packages offered.

The auction was conducted by Sheldon F. Good
& Company through its subsidiary Real Estate Auc-
tions, Inc. Conventional rates of interest were avail-
able through Charter Mortgage Corp. and Continental

October, 1983

NEW EDISON MAROON GEM, two and four-minute
K-reproducer, circa 1909.

Bank of lllinois. Over 350 people attended the auc-
tion, many with the $3,500 certified or cashier’s
check needed to bid at auction.

The total sales volume generated at the auction
was $676,000. Three models were available includ-
ing the Riverwood, a tri-level home with 1466 sq. ft.
of living space; the Lakewood, a split level with 1665
sq. ft. of living space, and the Maplewood, a 2 story
home with 1407 sq. ft. of living space.

$1,034,000 from Bolingbrook Auction

As interest rates continue to rise, more and more
home buyers are forced to temporarily drop out of
the market. Fortunately for 20 successful buyers
there was an auction of fine homes at the U.S. Home
Cherrywood East development in Bolingbrook on Au-
gust 17, 1983.

U.S. Home has been an innovator in offering
quality housing at affordable prices by using the Real
Estate Auction as a creative marketing technique.
Homes that might otherwise have remained in builder
inventory have been sold quickly.

The auction was held at the Holiday Inn-Willow-
brook with over 300 people attending the auction.
These fine homes all contained three bedrooms and
each had a two-car garage with up to 1671 square
feet of living space. Financing was available with in-
terest rates ranging from a Graduated Payment Ad-
justable rate mortgage at an initial 10.25% with an
actual 13.875% interest rate up to fixed rate mort-
gages of 14.25 for 30 years.

Bidding was active and the total sales volume
for the sale was $1,034,000. The first 12 homes were
sold on an absolute basis with the remaining eight
homes being sold with reserve subject to the sellers
acceptance for 24 hours. Prices for these fine homes
ranged from $64,000 to $47,500.

This was the 40th auction conducted by Sheldon
F. Good & Company in the last twelve months for a
total sales volume of $75,000,000. Sheldon F. Good
& Company has been very active both in state and
out of state with recent auctions being held in San
Antonio, and Corpus Christi, Texas and Gulfport,
Mississippi. For further information on future auc-
tions, call (312) 630-0915.
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IMPORTING COMPANY, INC.

o Al 4244-48 OLIVE ST., ST. LOUIS, MO 63108 U.S.A. « PHONE 314-533-3477
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DEPRESSION GLASS TR
SPITTOONS

PAPERWEIGHTS AS DIRECT IMPORTERS, WE ARE

STEINS ABLE TO OFFER GOODS AT VERY

CRYSTAL FAVORABLE PRICES.

TEA SETS — — = .
WEATHER VANES Dealers providing identification on card or

letterhead to: Dept. AM, A.A. Importing Co.,
TAX|I HORNS Inc. will receive our 120 pages, full color
catalogue of over 700 Antique Reproductions.
Please enclose $3.00. This amount will be
credited against your first order.
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TRAVELING ROAD SHOW SCHEDULE: SPRING, 1983
SPECIAL SALES VALUES ARE OFFERED TO DEALERS ATTENDING ANY SHOW

Houston, TX 3815 Gulf Freeway

New Orleans, LA 6324 Chef Menteur Hwy.
Tampa, FL 111 W. Fortune St.
Miami, FL 16805 N.W. 12th Ave.
Atlanta, GA 6288 Old Dixie Hwy.
Charleston, SC I-26 & W. Aviation Ave.

Quality Inn—University
Holiday Inn—East Highrise
Holiday Inn—Downtown
Ramada Inn—North
Holiday Inn—South
Holiday Inn—Airport

January 9, 10, 11

January 16, 17, 18
January 24, 25, 26
January 30, 31, February 1
February 6, 7, 8

February 13, 14, 15

Roanoke, VA
Wash./Balt.
Hartford, CT
Boston, MA
Syracuse, NY
Pittsburgh, PA
Cleveland, OH
Detroit, Ml
Columbus, OH
Des Moines, |IA
Minneapolis, MN
Denver, CO
Milwaukee, WI
Kansas City, MO

Best Western Coachman Inn
Holiday Inn—Laurel
Ramada Inn—Wethersfield
Holiday Inn—Waltham
Syracuse Airport Inn
Holiday Inn—Parkway West
Holiday Inn—Airport
Ramada Inn—Metro Airport
Howard Johnson—North
Holiday Inn—North

Airport Inn

Holiday Inn—East

Ramada Inn—Downtown
Ramada Inn—Independence

The headquarters of A.A. Importing Co.,

Inc. is in St. Louis, MO. Direct all
mail orders and phone orders to:
4244 Olive St.

St. Louis, MO 63108

Exit 44, 1-81 U.S. 220 North

Exit Wash./Balt. Pkwy. @ 198 West
1330 Silas Deane Hwy.

455 Totten Pond Rd.

Hancock International Airport
Rt. 22 & 30 Montour Church Rd.
16501 Brookpark

8270 Wickham Rd.

999 E. Granville Rd.

3501 E. 14th St.

7800 34th Ave. South

13800 Colfax

633 W. Michigan

4141 S. Noland

February 20, 21, 22
February 27, 28, March 1
March 6, 7, 8
March 28, 29, 30
April 3, 4, 5

April 10, 11, 12
April 16,17, 18
April 24, 25, 26
May 1, 2, 3

May 22, 23, 24
May 29, 30, 31
June 5, 6, 7

June 12, 13, 14
June 20, 21, 22

For immediate pick-up purchases, you may come
to our St. Louis headquarters, to our branch

Carson,

showroom warehouse at 17015 Kingsview Ave.,
CA 90746, or
showroom warehouse at 106 Sylvester Rd., South
San Francisco, CA 94080.

to our new branch
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The highlight auction of over
41 years as an auctioneer!

The auction, considered the ‘““Highlight Auction”
of over 41 years in the auction business, was held on
a farm near Freeborn, a small town in south central
Minnesota. Don Babbitt of Alden, Minnesota, was the
auctioneer. NAA member Babbitt worked with NAA
member Wayne Pike, CAIl, of Princeton, Minnesota
and Don Wangen of Albert Lea, Minnesota.

The gross monies, perhaps, was not the largest,
but the auction was very unusual in many respects.
The Peterson family had lived on the farm since 1866
and had seldom thrown anything away. The last sur-
viving member of the family is the “Kid,” Jim Peter-
son, 93 years of age.

The items included a 1934 Case tractor on steel
wheels: Jim’s brother Victor’'s old, used toothbrush
and holder from World War |, a wide range of mer-
chandise. Victor Peterson’s toothbrush and holder
brought $8.00. Few people needed a used tooth-
brush!

It was Don Babbitt’s third auction for the Peter-
son family. In 1958 Don’s father and he sold the
family’s dairy cattle and in 1967, sold their machinery.
Jim and Vic were never married and their dairy cattle
were their lives. The brothers had a standing rule:
no heifers were to be bred until they were three years
old. Big cows? You bet they were.

The unusual thing about the final auction is that
it brought in more gross dollars than the dairy and
the machinery auctions, which may indicate that peo-
ple are still paying more dollars for things they don't
really need, than for items they can use.

Highlights and prices of the auction included a
50-gallon Red Wing crock with a hair line crack —
$200; two copper mash cookers for a whisky still —
$75 and $65; a wooden top-filled flour bin with fold-
down work area (found in an out building and had
not been used in the family home for at least 65
years) — $450; a Sears, 12 h.p., two-cylinder marine

SECRETARY, which sold for $680, and Red Wing

Crock, with hairline crack, which sold for $200.
October, 1983

“THE KID” Jim Peterson, at the “Highlight Auction”,
conducted by NAA member Don Babbitt, standing
next to a unique auction item, a top-filling flour bin.

1934 MODEL L Case, steel wheel tractor brought a
good price.

engine, purchased about 1904, — $205; and the
brass prop sold separately for $65. The marine en-
gine powered a homemade launch built by “the kid”
Peterson’s father in the late 1800’s, which carried 20-
odd passengers on Freeborn Lake, a lake, which is
now a duck marsh. The cost to ride on the boat was
5¢ (kids free). The engine was found in the hog
house under a corn cob pile, still in good condition.

Other household items brought prices of: an old
secretary, $680; a coats spool cabinet (fair condition),
$340: round oak table with claw feet, $750; two wood
wagon wheels, $120; International Harvester spring
seat, $120; 1934 Case steel wheel tractor, $1,275;
and a New ldea horse drawn manure spreader, $380.

The auctioneers conducted two auctions at the
same time. It not only helped complete the auction
a little earlier, but as in many cases there were two
types of items and it gave the bidders and buyers a
choice. Customers, who always want their items sold
first were satisfied.

Four hundred and eight numbers were regis-
tered and many were buyers from several states.

The Peterson auction was not a big money auc-
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tion, though the family was extremely pleased. The
auction brought $17,658, but it will always live in the
memory of Don Babbitt — just as will the auction he
had with Wally Laumeyer (NAA Director) several
years ago where they finished the sale by selling the
manure pile.

NAA member Babbitt said, “| know there are
many auctioneers who have had similar type auc-
tions, but for you auctioneers who have never had
the opportunity, | hope in your years ahead you will
be blessed with one with all the history, local inter-
est and family to help make it a memorable event in
your life!”

Are you in numerous yellow pages? NYPS (pro-
nounced NIPS) simply means National Yellow Pages
Service. Advertising agencies handling Yellow Pages
advertising for national or regional clients work
through a NYPS Authorized Seliing Representative
(ASR) in placing their client’s advertising in direc-
tories throughout the country. This way you have
only ONE contact for Yellow Pages advertising in
all your directories.

There are currently over 6,000 directories pub-
lished throughout the U.S., Canada and abroad by
over 160 NYPS publishers. You can use just a few,
or as many as 6,000 books with ONE contact.

Do you qualify as a NYPS advertiser? If you ad-
vertise in as few as 20 directories in only three states,
you qualify as a NYPS advertiser. The advantages
are many — perhaps the best is having only one con-

Fromml s

| Accredited

Nashville Auction School

Nashville, Tennessee

THE NATION’S FINEST SCHOOL
Ye School is held in Music City USA, Nashville,

Tennessee . . . home of the Grand Ole Opry
¥+ FREE CATALOG — LEARN AUCTIONEER-
ING |

Full and partial scholarships available.

NASHVILLE AUCTION SCHOOL
Box 190, Department 5
Lawrenceburg, Tennessee 38464 J

tact for this advertising. You need not contact local
sales representatives for two, four, eight, ten, etc.,
directory publishers in an effort to coordinate your
program. With an agency handling your account on
a national (NYPS) basis, you contact only one per-
son for ALL books.

Your advertising agency can tell you whether
you qualify as a NYPS advertiser. If you don’t now
qualify, it can tell you how you CAN qualify as eco-
nomically as possible. The service won’t cost you
a penny more because National Yellow Pages pays
the ad agency a commission to do the work for you.

Valentine-Radford’s YELLOWGRAM

Want Professional Assistance?

\ 4

We
Cooperate

To Help You!

Jim Graham

NEW AUCTIONEERS - If you'd like professional assistance . . or if you've got a seller and are “just getting started” in
business, call us. We’ll handle the auction for you . . and jointly advertise your name . . to help you get es-
tablished.

IF YOU'RE AN ESTABLISHED AUCTION COMPANY . . and would like to have some additional clout and exper-
tise, you'll find us good people to have on your side while preparing and promoting the auction.

CALL AND TALK IT OVER!

@
g 2 gﬁ@éﬂ/])@ inc. AUCTIONEERS - REALTORS

.. and School of Auctioneering
204 US 1, North Palm Beach, FL 33408 (305) 844-1723
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Missouri Auction School’s August Class Graduates 94

NINETY-FOUR STUDENTS, representing 24 U.S. states and Canada, attended the August, 1983, class of the
Missouri Auction School. Administrative and instructional staff members pictured above include, left to right,
front row: Betsy Leonard, office staff; Billy Long, instructor; Dean Cates, instructor; Paul Dewees, Vice Presi-
dent, L. H. “Bing” Carter, instructor; Boyd Michael, Registrar; R. W. “Dick” Dewees, President; Gary Ryther,
instructor; Susan Stuke, instructor; and Steve Hobick, office staff. Instructors not pictured: Daryl Ball, C. E.
“Chuck’” Cumberlin, Neal Davis, Robert Purinton and Stanley Stout.

Whose duty is it:

To see that the NAA is run the way that it
should be,

To see that dues are collected,

To see that the proper records are kept of

NAA proceedings,

To see that the NAA goes ahead in mem-
bership,

To keep members from dropping their NAA

membership,

To carry friendship, fellowship, dedication
to the NAA members,

To see that the NAA forges ahead and does
not lag behind.

Whose duty is it? In plain words, it’s yours and
mine. We elect our officers, we appoint our com-
mittees and most attend our national convention.
But have we done everything that we could and
should do? It does not require much of our atten-
tion. Such little things as courtesy, friendliness, a
helping hand, a smile, constructive ideas and plans,
these are some of the things that we can do that
perhaps the NAA is in dire need of. Think about it
and do something.

B. G. Coats

75.8% of women-owned businesses are sole
proprietorships. They accounted for 22.8%, or $9.5
billion, of the gross annual receipts generated by
women-owned businesses.

October, 1983

8,000 in '84

HAVE YOU OBTAINED A NEW MEMBER? A
duty incumbent upon every member is to advise
and encourage auctioneers to join the National
Auctioneers Association, thereby acquiring a greater
knowledge of auctioneering and a broader outlook
on the future of the auctioneering profession. They
will enjoy your fellowship, cooperation, goodwill and
dedication. Our goal: 8,000 in 84!

B. G. Coats

The Lighter Side . . .

Wife to husband, ‘“Don’t listen to what | say,
listen to what | mean.”

FAULTY PRODUCT
The little girl, watching her mother rub beauty
cream onto her face asked:
“Mommy what’s that for?”
“It's to make me beautiful, darling,” mother re-
plied.
She watched in silence until mother began wip-

ing the cream off, then said,
“It didn’t work, did it?”

M

An alarm clock is a small device used to wake
people who have no children.
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Escape from the isolation sell.

Auction sales shouldn't be lonely events. But than anyone else in New York...over 80

they can be if youre not taking advantage of times more than the Post and the News combined.
your full market potential. That’s the kind of selling power no one else
The New York Times Auction Advertising col- offers. So place your ad where the auction

umns offer you the chance to escape sales isola- action 1s—The New York Times.
tion with the best coverage of the country’s most
lucrative marketplace for auction sales: New York. For more information, call JoAnn Scebold at
The Times carries more auction advertising (212) 556-1687.

These times demand The Times. _

| ajl‘] % N e\ ﬁ 01’1{ aimgg | | Source: i@J)JSSZ Scarborough
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State Association Conventions — Dates and Locations

Convention Dates State association State Association contact

Hotel/motel and city

October 29-30 ldaho Red Lion Inn, Boise Darrel M. Johnson
November 6 Alabama John P. Horton
November 6 Vermont Burlington Thomas Hirchak, Jr.
November 6-7 lllinois Holiday Inn, East Peoria Harlan Henderson
November 6-7 New York Syracuse Marriott Inn, Syracuse Duane E. Gansz
November 10-13 California Capitol Plaze, Holiday Inn, Sacramento Elizabeth Blades
November 12-14 Indiana Airport Inn, Indianapolis Harry E Buckles
November 12-13 lowa Red Fox Inn, Waverly Margaret Bloomer
December 4-5 Tennessee Holiday Inn-Briley Parkway, Nashville Danny MacDonald
December 10-11 Florida Miami Beach Jim Gall

January 6-8, 1984 Virginia Sheraon Inn-Military Cr., Norfolk Barry Cole
January 12-13 Pennsylvania Harrisburg Kerry Pae
January 13-14 Michigan Long’s Convention Center, Lansing Richard Brodie
January 14-16 Ohio Stouffer’s Dublin Inn, Columbus Thomas A. Baier
January 21-22 North Carolina Burlington Harvey L. Tate
January 21-23 Minnesota Holiday Inn Downtown, Mankato Patrick Ediger
February 16-18 Montana Robert McDowell
March 9 Kansas Holiday Inn, Hutchinson Rex B. Newcom
April 29-30 Kentucky Lexington Danny R. Ford
June 8-9 Texas Marriott, 6121 | 35 N at US 90, Austin K. L. Espensen

State auctioneers associations provide the above dates, cities, and meeting facilities for their
conventions. For more information about the above meetings, contact the respective state associa-
tion directly.

Mendenhall School of Auctioneering Graduates 78 in August

" scHooL of
Auctioneering

' "?ﬁé:%#ﬁ Best Aurbioneets
 ARE YOUR INSTRUCTORS

S Paint Nanlh Cutfisin

SEVENTY-EIGHT STUDENTS graduated from the Mendenhall School of Auctioneering during the August,
1983, term. The 78 represented 15 states, spanning the United States from California to New Hampshire to Flo-
rida, and Canada. Administrative and instructional staff pictured above from left to right: David Blake, staff
assistant; Bill Yonce, CAl, instructor; Forrest Mendenhall, president; Betty Jo Mendenhall, secretary; and
Doris Andrews, secretary. Instructors not present when the photograph was taken: Stony Bolton, Joe Byerly,
Harold Craven, Herman Crawford, Morris Fannon, Nick Fisher, Larry Hedrick, Jake Horney, George Jones,
Jerry King, Bill Lanier, Archie D. Moody, CAl, Phil Vivano, Jim Owen, Dan Williams and Carson Womack.

October, 1983 ol



Home of

CHAMPION QUALITY TOOLS

DEALERS THIS COULD BE THE MOST IMPORTANT AD YOU WILL READ.
CALL US FOR MONEY SAVING PRICES. FAST SERVICE - LOW PRICES.

HUGE INVENTORIES: LOW, LOW PRICES. WHOLESALE ONLY. IMPROVE
YOUR PROFIT PICTURE AND SALES VOLUME. BE ABLE TO MEET
COMPETITION AT A PROFIT.

4

CHAMPION QUALITY TOOLS -- IMPORTED & DISTRIBUTED ONLY AT
FRIEDER, INC. ONE OF THE LARGEST IMPORTERS IN THE MID-WEST.

IN BUSINESS SINCE 1952.

o Piece MECHANICS
PLIERS SET

3/4" x 60ft
ectrical

Lines We Carry:

ATARI
ACTIVISION

FUZZBUSTER

WHISTLER

INTELLIVISION

MAXELL

IMAGIC

PAFKER BROTHERS

GAMES BY APOLLO

SANYO

TDK

PANASONIC

SONY

EXTEND-A-PHONE

SHARP

ALADDIN KEROSENE HEATERS

FRIEDER, INC.
2553 SUPERIOR AVE. / P.O. BOX 03109

CLEVELAND /7 OHIO / 44103

YOUR ONE STOP WAREHOUSE FOR TOOLS, GENERAL MERCHANDISE AND
CONSUMER ELECTRONICS. FAST & FRIENDLY SERVICE.
CONTACT US FOR THE MOST CURRENT LOW PRICES.

Come in or Call 1In State:(216)781-6477
Out of State Watts: 1-800-321-8192

HOURS 8:30AM to 5 Daily
8:30AM to 2 Sat.
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PRECEDENCE 1. the act, right, privilege, or fact of preceding in time,
e o e place,order, orimportance. 2. superiority in rank.

ATTACHE AUCTION SYSTEM SETS A PRECEDENCE

e LIGHT ® This rugged little auction computer weighs ONLY 18 POUNDS. It is light and compact to go
anywhere easily.

e POWERFUL ¢ Attaches HIGH SPEED DUAL PROCESSORS keep up with the fast paced AUCTION
ACTION, and the optional 16 BIT CARD puts Attache out front as the most powerful auction
portable available. More powerful than IBM’s PC.

e COMPLETE*® THE ATTACHE AUCTION
SYSTEM comes complete, ready to handle your
auction needs.

Sale Catalogue Entry

Auction Sale Sheet Printing

Buyer Registration

Quick & Easy Sale Input

Instant Buyer Total Inquiry

Buyer Invoicing (on screen & printed)
e Accurate Sale Reports, including:

e Total Sale Recap by Lot #

e Buyer Analysis Report

e Consignor Report & Statements

Your ATTACHE AUCTION SYSTEM also in-
cludes the easy to use MAILLIST PROGRAM for
mail list maintenance, customized mailing selec-

$ 3 99500 tion, and label printing. CHARTON for Business
’ Graphics Generation and MULTIPLAN SPREAD
ATTACHE AUCTION SYSTEM includes: SHEET for Financial “What If”’ Analysis.
BATTACHE AUCTION COMPUTER SYSTEM
(18 Ibs.) e EXCLUSIVE ® The ATTACHE AUCTION-
B SYSTEM SOFTWARE including: EERING SYSTEM is the ONLY system to offer
e AUCTION CONTROL automatic sale entry. This eliminates the need to
e WORDSTAR-PLUS key in sale data manually and sets your clerk
e MAILLIST free for checkout and other sale functions.
e CHARTON (graphics)
e MULTI- PLAN FINANCIAL SPREADSH EET : Sl
* CPIM it Automatic
e NATIONWIDE SERVICE el Tl
AVAILABLE OPTIONS include: R ——

* ONSITE TRAINING - VIDEO TAPE SR oo SPECIAL
* OCR CARD READING SYSTEM SERE ety

.........

...................
..................
____________________

Order before November 15th &
get full accounting Software

............
............

including G/L,A/R,A/P&P/R
absolutely FREE

to order, call or write to:

310 South Nina ¢ Suite5 ¢ Mesa, Arizona 85202 ¢ 602-964-0152




“p F|Y To Your pr
City And Clerk Your
Sale For You On A
PACS Auctioneer’s
Computer—You'll Be
Under No Obligation

T o Buy! ?? S— RG = ——

Professional Auctioneers Computer Systems

‘ca" Me at 1‘800'237'7669 for Details!) Lakeland, Florida

You've heard
Greg Ruthven speak
at national seminars and
state conventions. You have seen
him use the Professional Auctioneer’'s Computer
System (PACS™) to automatically clerk sales the computerized way.
Now, have Greg come to your city with a PACS™ computer and clerk
your sale on a computer. Greg hopes you'll
go ahead and take delivery of the
computer he brings, but you
can just send him and
the computer home if you
prefer—no obligation.

There are now dozens of

PACS " computers used by New lower price for the
auctioneers in fourteen PACS system due to high
states. volume of sales.

Tandy* equipment with
nationwide service at

Radio Shack™* stores.

PACS

*TANDY AND RADIO SHACK ARE TRADEMARKS OF TANDY CORP.

e o ITM

TO: Professional Auctioneer’'s Computer Systems
522 South Florida Ave., Lakeland, FL 33801
TOLL FREE800-237-7669 (FLA. 813-688-1882)

Please send me information on the PACS ™ computer

PROFESSIONAL AUCTIONEER'S
COMPUTER SYSTEMS -

NAME
COMPANY
STREET

A DIVISION OF 522 South Florida Ave. CITY ST ZIP

PHONE
VERTIMAY taisens et oo — :

—L2roasli0) TOLL FRgE 1-800-237-7669 (FLA.813-688-1882)
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THE JUNE, 1983 GRADUATING CLASS of the Mason City College of Auctioneering, Inc., Mason City, lowa,
included the above pictured 48 students.

Booster Club

The NAA members and friends whose
names appear within their respective
states have each contributed $10 to have
their names appear four times annualiy
(January, April, July and October) in sup-
port of THE AUCTIONEER magazine.

ALABAMA
C. A. Cole—Tuscaloosa
John A. Gonder—Birmingham
Daniel Holland—Rogersville
Maxwell E. Jones—Dothan
J. Craig King—Gadsden
James A. McCall—Mobile
Norman D. Richardson—Pleasant Grove
Ray Webster—Guin
ALASKA
Homer R. Beedle—Juneau
J. H. Bolt—Anchorage
Van M. Bowman—~Fairbanks
Andrew S. Hess—Anchorage
ARIZONA
Dr. J. Otto Berg—Flagstaff
John C. Cadzow—Goodyear
Richard C. Coleman, CAl—Tucson
James E. Connolly—Sun City
Donald J. Parker, CAl—Phoenix
Paul B. Perry—Mesa
Ray Spires—Phoenix
Merle Yoder—St. Johns
David Yoke—Glendale
ARKANSAS
E. J. Cossey—L.ittle Rock
Ray Hightower—Little Rock
W. K. Murdoch, CAl—Mountainburg
Brad Wooley—L.iitle Rock
CALIFORNIA
John C. Bain, CAl—Healdsburg
Edward A. Cannell—Oakland
Dean Cullum—Chino
Keith Cullum—Pomona
John Eubanks, Sr.—Port Hueneme
Klavs H. Gade—Solvang
Mike Hoch—Mira Loma
Don Johnson—Arcata
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Robert W. Kolak—Roseville
George Krone—Woodland Hills
Enid C. Laws—Santa Clara
Donna Lewis—Red Bluff
George Liebscher—Witter Springs
Harry Olsen—Sacramento
L. D. Pollom—Hemet
Ronald C. Reed—Santa Clara
Lupe Rodriques—Fullerton
Stamper Skeeters—Santa Margarita
Ruth M. Smith—Santa Clara
R. S. Wells—Sylmar
Burton J. White—Los Angeles
Bob Young—San Jacinto
COLORADO
Paul G. Griess—Loveland
Don Haswell—Brighton
Cookie Lockhart, CAl—
Steamboat Springs
Si Lockhart—Steamboat Springs
Jack Salisbury, CAl—Ft. Collins
CONNECTICUT
R. J. Cameron—S. Windsor
Milton R. Crosby—Sharon
Phil Jacquier—Norfolk
David Josko—Fairfield
Seymour Manheimer—New London
Richard Mather—N. Granby
Fred R. McGhee—Morris
John McKale—Wilton
Joseph Pari—Hamden
Frank Perry, Jr—Hartford
A. C. Richard Pinto, CAl—Trumbull
Wesley Sager—Trumbuli
Norman Sweedler—Hamden
DELAWARE
Crawford Carroll—Dover
Riley Jefferson—Lincoln
David L. Wilson—Lincoln
DISTRICT OF COLUMBIA
W. Ronald Evans—Washington
Irving Kamins—Washington
Benjamin E. Weschler—Washington
William P. Weschler—Washington
FLORIDA
June Amos—Key Largo
George Henry Blythe—Vero Beach
William Catlett—Jensen Beach

W. P. Drake—Port Charlotte
Al Fichtner—Daytona Beach
Lamar P. Fisher—Pompano Beach
L. B. “Benny” Fisher, CAl—
Pompano Beach
Mitzi Anderson Fisher—Pompano Beach
William Foster—Palm Beach Gardens
Jim Gall, CAl—Miami
Fred Hullett—Miami
Jeanette Leach—Miami
Paul D. May—Miami Shores
A. R. McGowen—Mt. Dora
Robert C. Moates—Naples
Al Pieper—Davie
Richard Rosedale—Miami
Cliff Shuler—Titusville
Vince Simmons, Jr—Lakeland
Charles Smith—Mary Esther
James S. Spiteri—Ft. Pierce
Jay Sugarman, CAI—N. Miami Beach
Robert Sugarman—N. Miami Beach
Bruno G. Ugarte—W. Miami
Wilma Wilkins—Deland
GEORGIA
O. H. Adamson—Ellenwood
Ken Baldock—Rome
H. J. Byrd—Loganville
Joseph L. Cacioppo, Sr.—Thomasuville
Red Fleming—Hartwell
Henry D. Goforth—Louisville
Ron Harris, CAl—Atlanta
Ed Rich—Cumming
Wayne Stowe—Canon
Barbara Suarez—Atlanta
John Suarez—Atlanta
Charles Taylor—Statesboro
Merle W. Yoder—Columbus

HAWAII

A. Richard Prinzivalli—Kaneohe
IDAHO

Irvin Eilers—Kimberly
ILLINOIS

American Auction Associates, Inc.
(c/o Michael Gordon)—Chicago

Dennis Aumann—Ohiman

Nelson E. Aumann, CAl—Nokomis

Edward Barauskas—EImhurst

Williard Bockhorn—Sparta
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SHELDON CORD’S SPECTACULAR MILLION DOLLAR
ROCK-BOTTOM FALL SALE — DON’'T MISS THIS ONE!

BRING YOUR CAR OR TRUCK AND LOAD UP NOW!
OR ORDER FROM THIS AD NOW! NOBODY BEATS OUR PRICES

FOR ORDERS ONLY CALL TOLL FREE 1-800-621-7999 * FOR CUSTOMER SERVICE CALL (312) 973-6495

ELECTRONICS & LATE
TOOLS JEWELRY HOUSEWARES TELIOR ARRIVALS

MM AM/FM BEER CAN “BLINKS AS

“SOCKET SET L0 |,y neckace | CREOITCARD | wALK-A-LoNg | LIGHTERS |  vou 60" HAE RO

' & %’ COMBINATION N |FLOATING HEART & | CALCULATOR W/ | STEREQ & COKE CAN | LIGHTED ® COMPACT ONE

WATCH GENUINE DIAMOND | CASE & AUTO. CASSETTE LIGHTERS VISOR HAT PIECE UNIT
$2.75 EA. $18.00 DZ SHUT-OFF PLAYER FLUID INCLUDED e PUSH BUTTON
$1.75 EA. U] $3.75 EA. | $29.90 EA. | $10.80 DZ. | $21.00 DZ. e BUTTOR
® QEBOMATIC
- | DIAMOND | AL
LADIES" LUCITE BAL /D ERATER AM-FM cut 2 PC. e TONE RINGER
o 4 Sl LCD WATCH | LCD DIGITAL GALAXY BOCNET CONTROL
»Ne PENDANT QUARTZ MULTI-PURPOSE RADIO BUTANE BEER POOL GUE be WALL BRACKET
] WICHAIN DESK CLOCK | LANTERN LIGHTERS AL LORS - INCLUDED
$3.00 EA. | $36.00 DZ. | s4.00 EA. | S6-S0 EA- | g4 0o pz. | $30.00 DZ. ¥ $11.00 EA.
_/
ULTRATHIN SMALL 25-PC
- LCD SKIN DIVER : TRA - CREDIT CARD
WOOD HANDLE | wo0D HANDLE |  MEN S OR e LAST SUPPER PISTOL o V2 DRIVE
SCREWDRIVER | SCREWDRIVER LAOIES WATGE COPPER CLAD QUARTZ BUTANE ALARM SOCKET KEY CHAIN
SET SET LCD WATCH 6-FUNCTION COOKWARE SET CLOCK LIGHTER CLOCK P CALCULATOR
DELUXE BAND :
§1.75 SET | $2.90 SET | 500 Ea | $5-00 EA. | S10-90 SET | $12.00 EA. | 350 a. | S4-00EA- | g7 g9 5p7 | $3.75 EA.

17 PC. 3 DZ. CHILDREN'S COFDLESS TELEPHONE 2 PC. LG. PISTOL
40 PC. RETAILS FOR $299 .00 5-WAY STEREO 6P
TP 8 DIE Y4 DR. DIAMOND S-FUNCTION | RANGE 180 m - LAST NUMBER REDIAL - PERFUME BUTANE -WAY ¢
ET SOCKET cut DIGITAL e« DL FOF ARGEy| M B e 1 PEN LIGHTER | SPEAKER SYSTEM | - cagying sET
SET EARRING WATCH BUTTON PAGING DEVICE « WILL CLIP ON BELT SET W/FLASHLIGHT
DISPLAY o Your Cost

$15.90 PR. | $4.00 SET

$9.00 SET | $2.00 SET |45 oo pisp.| $3.00 EA. $10.80 DZ. | $7.50 EA.

17-JEWEL ANGEL
ASTRO PORTABLE | HEAVY GAUGE POCKET MASCOT 10 x 50 AlR PUME 10 PC.
WORK & 19 LCD WATCH W/ GOLD BINOCULARS BEVERAGE | CARBON STEEL
‘“’i";‘;f;' i TOOL BOX ;TICK'DHS HUNT SCENE DERRINGER W/CASE DISPENSER CARVING SET
: . LIGHTER $4.00 EA
$6.90 EA. | S1-79EA CASE 24.00 PR. | 54.00 EA.

ASST. ' MEN'S OR
3" LITTLE 2-BLADE MEN'S PROCTOR- IMPORTED . FOLDING SUNGLASSES
DUKE AMER. MADE CALENDAR 4':":3 SILEX CHEFMASTER PEN/PENCIL “:':,'fg":ﬂ',‘év A%?A"‘I‘%Ih‘%%& SMOKED $9.90 DZ.
LOCK BLADE BARLOW WATCH W/ CHAIN STEAM & CARVING SET — GOLD PUSH-BUTTON | W/LEATHER-LIKE | RROR $10.80 Z.
KNIFE W/SHEATH KNIFE TWIST BAND DISPLAY DRY IRON SET GIFT BOXED UMBRELLAS POUCH NN I TFOR
$9.00 DZ. | $18.00 Dz. $6.90 EA. $18.00 DISP. $13.50 EA. | $2.50 SET | $30.00 Dz. $24.00 DZ. |5 n‘z"_"s"z‘ﬂ,%bz_ $17.90 DZ.

11 PC. . 19 PC. AM ANTIQUE
10 PC MEN'S LADIES ,
SCREWDRIVER DPBEONXEEHD RHINESTONE RHINESTONE S::l?l::-l::ﬂ P::;ET DIE CAST 5 ;VER::? o i CQI'E‘EEJPES:IZEED
BOXED BOXED GIFT BOXED cou)n's SHARPENER LIGHTS SET & REDIAL
5890 DZ. SET REPLICAS $33.00 DZ $7 50 SET | sg 00 EA
SETS | $4.50 SET | S$7.50 EA. | $8.90 EA. | $7.00 SET | S2.00EA. | $8.90DZ. | T ' ' : :
4 PC. 5 CRYSTAL AM/FM _ WALK-A-LONG DELUXE DUAL PURPOSE LUGGAGE
PIPE WRENCH |  LOCK BLADE AETRAY e WIHSELEDBFFI-‘I]ONE SUSATRESE LEATHER | ELEGANT HANDY & LIGHT
SET KNIFE Nt WATCH WITH ZIPPER TRUCKER'S Folded to serve as handbag,
il wg:::;l:n SET $5.90 EA PISSER ¢ )y | CARRYING CASE WALLET gpeneg to seeévg‘qgsgéuggﬂge
> - ag. Prepric .
$8.50 SET $15.00 DZ. | $8.50 SET ' ' L $24.00 DZ. | $36.00 DZ. Yo?lr cosp[

$6.90

14 PC. LADIES LCD ASST.

BOX & 7PC. CHICKLET WATCH NECKLACE/
OPEN END NUT DRIVER | W/MATCHING PEN EARRING LARGE LUCITE | ROLLS ROYCE
WRENCH SET GIFT BOXED SET MUSICAL PIANO RADIO
SET $48.00 DZ. BOXED | TERED $5.90 EA.
$8.90 SET $1.25 SET SETS $12.00 DZ. | \4@ .. $4.50 EA.

Order direct qum this ad—Send Cashier's Check. Mﬁnev Order or Certified Check for IMMEDIATE 24-hour service. S100 Minimum order. Wholesale-for
resale only. Visit our Giant new Showrooms. Bring your car or truck and load up. Best in prices. service. quality Send S1.00 for large Spring Catalog.

SHELDON CORD PRODUCTS ™ satoamtogpm — " . Open Sundoy 10 o to
at. 9 am to 4 pm : pen Sunday 10 am to 4pm
DEPT. ST-5 2201 W. DEVON CHICAGO, IL 60659 PHONES: 1-312-973-7070 973-7071
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CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407 '

AUCTION FORMS

IMPRINTED WITH YOUR NAME &
NUMBERED OR NUMBERED ONLY

Payment with Order — We Pay Postage
C. O. D. Orders — You Pay Postage

Clerking Sheets
A Kwick Klerk Exclusive!!
Individual, snap-out slips
The fastest system going

Some say the time saved pays for them

~ huJick hlerk

Box 147 Northfield, Mn. 55057

Sheldon Cantor—Chicago

Nevyln Christeon—Berwyn

Gail Cowser—Glasford

Carl Dabbs—Putnam

Daniel J. Deporter—Milan

Maurice Estes—Godfrey

Mike Fahnders—Pekin

Art Feller—Cissna Park

Richard Gaskill—Macomb

William L. Gaule, CAl—Chatham

Michael Gordon, CAI—Chicago

Gordon Greene—Chicago

Henry Hachmeister, CAl—Pecatonic

Don Hall—Rochelle

Paul W. Hodson—Flat Rock

Charles E. Knapp, CAl—Cissna Park

Doyne Lenhart, CAl—Georgetown

John F. Miller—Rockford

Daveen Orth—Rock Island

Thomas Panouses—Lincolnwood

Geary A. Roberts—Joliet

Richard S. Rosedale—W.inter Park

Joseph Rosenberg—Chicago

Richard L. Samples—Jacksonville

Tom Sapp—Springfield

Carl Steck—Maguon

Kenneth Surdell—EImhurst
INDIANA

Kirby L. Bollinger, CAl—Howe

Carlos Brooks, CAl—Jeffersonville

Tom Dunlevy—Jeffersonville

Jack T. Earlywine—Kokomo

Floyd Fletcher, Jr—Salem

Harvey C. Lambright, CAl—LaGrange

Melvin Powers—Poseyville

Noble Ratts—Whitestown

Bus Retmier, CAl—Indianapolis

Fred Sayre—Valparaiso

Roxanne Sayre—Franklin

David D. Taylor, CAl—Indianpolis

John E. Yager—Spurgeon

John E. Yager, Jr., CAl—Lynnville

IOWA

Don Bielenberg—Schleswig

Park Bingley—Knoxville

Melvin R. Boyer—Dewitt

Ronnie L. Brown—Rembrandt

Paul Callahan—Crescent

Shan Campbell—Fairfield

Jerry Carpenter—Ottumwa

Steven Greenfield—Des Moines

Robert Hayes—Libertyville

Donald Jobe—Des Moines

Merlyn Krukow—DeWitt

Larry Kruse—Marengo

Dewayne Peterson—Laurens

Max E. Reno—Keosaugua

October, 1983

Jim Rhodes—Melbourne

Jim Smith—Des Moines

Dilman Stock—Hampton

Larry Woods—Blue Grass

KANSAS

Robert T. Adams—Liberal

James Albertson—Roeland Park

Ronald C. Browne—Lawrence

Dwight Flowers—Wichita

Dwight M. Gaston—Mission

Robert G. Haley—Valley Center

Loren Hardaway—Copeland

John Kearns—Shawnee Mission

Homer Kruckenberg, CAl—Great Bend

Don Legere—Hays

E. L. “Jack” Lindsey—LaCygne

June Livengood—Olathe

John J. Orand—Winfield

John Prewett—Beloit

Jack D. Sheets—Wellington

Carl L. South—Arkansas City
KENTUCKY

Adrian Atherton—Hodgenville

Frank Crain—Elizabethtown

E. Howard Hunt—Louisville

Julius Wise—Elizabethtown
LOUISIANA

Robert Danzy, Jr—Alexandria

Paul Fish—Doyline

John G. Mailhes—Metairie

Dave “Doc” Smith—Duplessis

MAINE

Peter C. Callioras—Locke Mills

Robert L. Foster—Round Pond

George Martin—East Lebanon

William F. McKinnon—Cornish
MARYLAND

Austin Bohn—Union Bridge

R. C. Burkheimer—North East

Michael A. Conover—Westminster

Lester M. Dement, Jr.—Silver Spring

Gene A. Franklin—Jefferson

Eston H. Hoffman—~Frederick

George C. Hunt—Gaithersburg

Robert Meunier—Thurmont

Thomas O’Farrell, Jr—Westminster

Neal N. Owings—Hampstead

Joseph Quasney—Pasadena

Jack Reedy—Hampstead

Raymond L. Smallwood—Potomac

Homer W. Snyder—Hampstead

Stuart P. Stein—Frederick

John R. Stieff—Riva

Martha T. Strawsburg—~Frederick

Edward M. Sweetman, Jr.—Keymar

James G. Trout—Frederick

Reid H. Ward—Calvert County Owings

THE COMPLETE LINE OF AUCTION FORMS
— WRITE FOR FREE SAMPLES TO --—

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102

G. Michael Whitson—Westminister
MASSACHUSETTS
Ronald A. Gray—S. Weymouth
Rita Hansen—Marblehead
Jack A. Hilditch—Hopedale
James R. Lamb—Needham
Paul R. Langevin—N. Brookfield
William F. Moon, CAl—N. Attleboro
Robert L. Potvin—West Brookfield
Clifton Rockwell—Newbury Port
Henry E. Sheppard—Dracut
John Shibley—Shelburne Falls
MICHIGAN
George Blackford, CAI—FIlint
Richard Brodie—Westland
Neil Coulter—Oxford
Benjamin Joseph Glardon—Corunna
Benjamin Phillip Glardon—Corunna
Eldon Hallmark—Grand Junction
Gerald Hecht—Frankenmuth
D. A. Horst—Traverse City
Harry E. Johnson, CAl—Bangor
David A. Norton—Coldwater
John W. Pace—Marquette
Henry J. Renaud—Riverview
Ron Tosch—Capac
Robert O. Van Sickle—-Deerborn
Brent Wilber, CAl—Bronson
MINNESOTA
Gregory Christian—Rogers
Kelly Conger—Osseo
Ron Eldred—Long Prairie
Don Fitzner—Olivia
Lowell Gilbertson—Rochester
Emery Henn—Zumbro Falls
Paul H. Hull—Austin
Aloise (Al) Jedlicki—Underwood
Gerald H. Kaufhold—Roseville
Richard M. Kolstad—St. James
Wally Laumeyer, CAl—Inver Grove
Heights
Ervin Lohse—Wendell
Fred W. Radde, Jr—Watertown
MISSISSIPPI
Robert Baxter—Kosciusko
Gary E. Dillard—Carriere
Kline Ozborn, Jr—Canton
MISSOURI
Joe E. Beck—Sikeston
Vincent J. Bosh—Lee’'s Summit
Ron Browne—Lawrence
Jerry Burson—Hallsville
A. W. Cooper—Sullivan
James A. Cornell—Columbia
Larry Cornell—Columbia
Howard Dick—Springfield
August F. Dubbert—Kansas City



AUCTIONEERS + DEE SIGNS ol CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT N

898-7284

SAT. 10AM

Larry Foster—Ridgeway
George H. Fulks—Bates City
Sammie Hamilton—Ozark
Cecil Hillis—Poplar Bluffs
Cloyace Johnson—Trenton
Doran Livingston, CAl—Willard
Billy Long—Springfield
Rodney D. Lotjen—Clinton
Cordelia L. Mitchell—Parkville
James A. Pratt—Springfield
Dale L. Reddi—Taylor
Robert D. Rhodes—W.indsor
James Rutlader—Kansas City
Truman Schweighauser—Mt. View
Abie Showalter—Craig
Gary Thomas—Carthage
Earl Thornhill—Troy
R. E. Voorheis—Harrisburg
John Wagster—Broseley
Gerard M. Weisbrod—St. Louis
Wayne Hans Ytell—Carthage
MONTANA
John A. Hatch—Sheridan
NEBRASKA
Clyde Beall, Jr.—Holdrege
Jack Bernard—Omaha
A. Clay Craichy—Burwell
Melvin Huss—Lexington
Wendell Konken—Niobrara
Marlon K. Kunneman—Imperial
Melvin W. Meyer—St. Libory
Gerald E. Miller—Hartington
Kenneth R. Polenz—Papillion
Keith L. Rahlfs—Blair
Allen K. Samuelson—Loomis
Ervin F. Smith—Oakland
Dale E. Standley, CAl—Omaha
Frank R. Thimm—Beatrice
NEVADA
Don P. Britt—Reno
Ronald A. Burns—Reno
G. Robert Deiro, CAl—Las Vegas
Carl F. Hammond—Golconda
Daniel C. Watson—Las Vegas
J. M. “Bill” Watson, CAl—Las Vegas
NEW HAMPSHIRE
J. W. Barber—Lebanon
Larry Gray—Lebanon
Paul Mclnnis, CAl—Hampton Falls
Edward G. Stevens—W. Rindge
NEW JERSEY
Edward Berman—Dover
Michael Chiaccio—Riverside
Peter N. Ciolino—EImwood Park
Donn Fagans—Cherry Hill
James E. Fawcett—Dumont
Ralph Hughes—Glassboro

o8

EASY TO USE
NESTO SLIP IN YOUR MESSAGE
X “"“ NO BOLTS. NO SCREWS.

ot

QUALITY SIGNS AT
FRIENDLY PRICES.

DEE SIGN CO
2501 NORWOOD AVE
CINCINNATI, OHIO 45212
(513) 631-2222

(507) 645-4407

you buy.

Personalized Bidder Numbers
A Kwick Klerk Innovation!!
Get a free business card* for each bidder number

*We print your name, address & logo on a detachable card - you give them to
3\ Your clients & prospects.

/4

Hwnl@H h @m

Box 147 Northfield, Mn 55057

Donald L. Norris—Ridgewood
Joseph Sartor—Towaco

J. Edward Scott—Williamstown
D. A. “Knot” Smith—Salem

NEW MEXICO
Vergil Vaughan, CAl—Farmington
Wayne Vaughan—Farmington

NEW YORK
Lewis Bronstein—E. Amherst
Edward M. Cantor—Brooklyn
Art J. Castellano—Mineola
Al Dellavalle—Staten Island
Harry Figman—New York
Kenneth R. French, CAl—Armonk
Edward G. Friedman, CAl—Copake
Roberi H. Glover, Jr—Copake
F. J. Hesse—Otego
Barbara Jones—Orchard Park
Samuel Kamins—Brooklyn
Dorothy Knapp, CAI—W. Nyack
Henry A. Leonard—White Plains
L. Ward Mason—Ganesvoort
Robert W. Matson, CAl—Randolph
Melvin W. Meyer—St. Libory
Henry Ott—Middleport
Will Potter—Springville
George A. Purcell—Fishkill
Anthony Rusciano—Scarsdale
Elinor Schlossman—Tuxedo Park
Frank E. Seipp—Rockville Center
Carmen S. Serianni—Utica
Marvin L. Smith, CAl—Silver Creek
John R. Tuck—EImo
Carleton E. Wilcox—Dansville
Tor Jacob Worsoe, CAl—Holtsville
Robert Zevon—Fresh Meadows

NORTH CAROLINA
lvan Armstrong—Jacksonville
Lowell E. Bullock—Durham
Donald Byers—Jacksonville
Bobby Cheek—Winston-Salem
Ernest Curlee—Charlotte
Ronald Faison, CAl—Cary
David B. Hudson—Goldsboro
Edmund P. Huntley—Wadesboro
Wm. B. Langley, Sr., CAlI—Greensboro
Dilmon Lawson—Pilot Mountain
Bob Lilly—Charlotte
Lee Long—Chandler
C. D. Maxwell—Fayetteville
Red Mendenhall—High Point
Samuel R. Noble—Lumberton
Paul Reeves—Sparta
Bernard M. Routh—Bennett
Bill Sheffield—Wilmington
Tony R. Stone, CAl—Bailey

NORTH DAKOTA
Floyd Kindel—Williston
James Smykowski—Cayuga
OHIO
Emerson W. Arnett—Greenville
David E. Blankenship—Creston
John E. Clum—Thurston
Donald R. Florea—Bainbridge
Ford Good—Wadsworth
Ted C. Harper—Upper Arlington
Charles Hunter—Hillsboro
David L. Jones—Flushing
Eugene Kiko, CAl—Magnolia
Richard T. Kiko—N. Canton
John Reithoffer—Burton
George Truskowski—Elyria
Art Ulrich, Jr—Miamisburg
John Wistner—Haviland
OKLAHOMA
Paul Alford—Ada
Jay Blodgett—Duncan
William L. Brock—Norman
Frank Childers—Ponca City
Leonard J. Fuksa—Enid
Gary Garrison, CAl—Muskogee
T. Eddie Haynes—Oklahoma City
B. L. “Lee” Hickman—Oklahoma City
Tillman Howell—Hooker
Alvin W. Johnson—Enid
Don B. Jones—Stonewall
D. L. Love—Yukon
Angela Marsh—Anadarko
Newell C. Marsh—Anadarko
Randolph Marsh—Anadarko
Bill Michie—Broken Arrow
Ben D. Steen, CAl—Ada
Walter W. Voss, CAl—Stillwater
W. W. Wilkinson—Tulsa
W. D. Williams—Oakhurst
Norman Wilmeth, CAl—Guymon
OREGON
Sanford J. Blau—Salem
Robert A. Ginsberg—Portland
John A. Kupsick—Cottage Grove
Duane McLean—Grants Pass
Paul Spence—Sandy
Dennis Turmon—Redmond
Lowell Wilhite—Grants Pass
Leonard Zakula—Gresham
SOUTH CAROLINA
lvan L. Broadwell, CAl—Fort Mill
Hilton Dodgen—Greenwood
James J. Heinz—Greenville
Ladies Auxiliary—SC
Jerry W. McLellan—Darlington
Lloyd Meekins—Dillon
Archie Moody, CAl—Darlington
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COOK BROS. INC.

113 N. May Street,
Chicago, IL 60607
Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide variety of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

*Lowest Prices *“Name Brands “Large inventory always
*Same day shipment “Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

To: Cook Bros., Inc., Dept. A976
MMI. 113 N. May St., Chicago IL 60607

'".“s Yes, | want to make more money! RUSH my copy of your big, new wholesale cata-
log.

(OUPON ADAYeSS.. oo

October,

1983
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“SIMPLE AS ABCs”

With a proven, fast and easy to use computer system —

ionNns wi

egistration Throughout Sale

Nntry

® Nlumerical Catalog of Lots

® Buvyer

® Sales

The running of vour auct
designed for you the auctioneer and developed in the

field by people who understand your needs.
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® Sale Tally and Summaries
® Consignors Summaries

® Automatic |
® Mailing Labels

Designed to run on the Apple Il Plus’* completely port-

able computer

Heavy Duty Carrying Cases with Wheels for Air Shipping

and for Local Travel.

Software available for Payroll, General Ledger, Mailing

Lists, Etc.
"Copyright

C O
a8
" Feo8s

INcC.

=¥

“*Trademark Apple Computer Co

UL
I%I..l &

* L

AUCTIONEERS BUSINESS COMPUTERSYSTEM

&2 Seviand Road
Newton, MA O2159

Harriet M. Finn
(617)527-5563

THE AUCTIONEER



" A BREAK-THRU IN NUMBERING
— SAVE TIME — SAVE MONEY —

PRINTED NUMBERS — STOPS ERRORS
I EASY TO READ — EASY TO APPLY
Put away your numbering machine and marking
pens. Number as you progress in a sale.
Number your tags and buyer cards from No.
| to as high as needed. Number your Clerking
and Buyer Registration Sheets to match the

tags and buyer cards, No. 1 up, 20 to each page.
— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102

Jack E. Richardson—Darlington
W. C. Smith—Columbia

J. R. Stefani—Summerville
William M. Yonce, CAl—Florence

SOUTH DAKOTA
Paul Hickok—Hot Springs
S. G. Meyer—Mobridge
TENNESSEE
Ed H. Bogard—Dover
Jessie L. Copeland—Celina
Sammy Joe Furrow—Knoxville
Bob Greene—Coalmont
Edwin Earl Lamb—Murfreesboro
J. D. Milhorn—_Bristol
Michael Richardson—Hendersonville
Roxanne Sayre—Franklin
A. Virgil Wilder—Knoxville
TEXAS
Miles T. Autry—Dallas
Robert L. Bass—Canton
B. Randall Burnett, CAl—Houston
William “Bill” Capeheart—Houston
Tom Cooper—Corpus Christi
Donald Cook Devine—LaPorte
Kenneth Gregg—Lockney
Michael A. Gulla—Houston
Ronald R. Hanway—Odessa
Monroe F. Kovar—Victoria
James M. Long—Plainview
Glynn A. Prejean—Port Arthur
Wesley D. Rogers, Jr.—Lubbock
John E. Sisk—George West
Dale Slaughter—Menard
Charles Stockton—Georgetown
R. C. Wiley—Rockdale
UTAH
John M. Owada—Salt Lake City
Glenn I. Short—Midvale
Kenneth J. Young—Spanish Fork
VERMONT
Raymond Poncho Camire—
Enosburg Falls

Walter Flatow, CAl—Waterbury Center

Terry Lawton—Brattlepboro

Tom P. Whittaker—Brandon
VIRGINIA

D. L. Barnett—Woytheville

Herb Bluestone, CAl—Hampton

Frank Bolton—Manassa

Denver R. Browning—Jonesville

George A. Daniel, CAl—Blackstone

Carl F. Hearl—Bristol

John E. Holder—Woodbridge

October, 1983

Shara H. Kerbel—Alexandria
Vincent Kopek, CAl—Virginia Beach
Ray D. Miller—Salem

Billy R. Newman—Dumfries

Charles Nicholls—Fredericksburg
Jack Peoples—Chesapeake

Garland Sheets—Roanoke

Stephen Sheets, CAl—Roanoke

J. D. Thomas, CAl—Honaker

WASHINGTON
C. Lester Alexander—Renton
Ray Brock—Pasco
Bud Chapman—Seattle
George Coulter—Seattle
Bob Laggart—Kent
Robert F. Losey, Sr.—Renton
J. Preston McFann—Yakima
Eddie L. Moomaw—Omak
R. M. Williams—Arlington
Earl Witzel, CAl—Oak Harbor

WEST VIRGINIA
Robert Busick—New Cumberland

Monroe B. Meadows—Meadow Bridge

WISCONSIN
James G. Adams—West Allis
Donald C. Backhaus—Milwaukee
Jeff Bahrke—Gillett
Rodney E. Behnke—Collins
Chester K. Bell—Platteville
Gary Bell—Platteville
Robert Brandau—Wilton
Earl F. Clauer—Mineral Point
Paul Conrad—Westby
Earl Culp—Madison
Anita B. Dahlke—Oshkosh
William M. Doughtery—Oshkosh
Thad Elsmo—Racine
James Esch—Shawano
George H. Felten—Madison
Dean Ferris—Lancaster
John Freund—Omro
Robert Freund, CAl—Oshkosh
Harvey Gavin—Baraboo
James Gavin—Reedsburg
Robert Gavin, CAl—Reedsburg
Dean George—Evansville
Paul George—Brooklyn
Henry Goebel—Horicon
Donald G. Hanson—Strum
Daniel Heike—Mondovi
James W. Heike, CAl—Mondovi
Herbert R. Heritage—Appleton
Jack Hines—ElIsworth

VETERAN
APPROVED

FORT SMITH

AUGTION SCHOOL

BNl S S O B S ST = Y P R R
QUALITY TRAINING SINCE 1947

TERMS
NOV.

Chet Hollenbeck—Rhinelander
Larry Howe—Madison

Wenzel Humpal—Boyceville
Wayne Huntzicker—Cashton
George Huxhold—Shawano
William Ise—Hartford

Leroy Jones—Watertown
William Jones—Pickett
Jerome Liebe—Ilola

Steve Liebe—Ilola

Don Lloyd—Oshkosh

Richard Lust—, CAl—Verona
Robert Massart, CAl—Green Bay
Douglas McDermott, CAI—Green Bay
Robert Mullikin—Janesville

Neil E. Nelson—Westby

Albert Noble—Mineral Point
James O’Brien—Eden

Pat O’Brien—Eden

Bea Olson—Footville

A. Eugene Pourchot—Wisconsin Dells
Thomas Rusch—Oshkosh
Gene W. Schmit—Grofton
Eldon Schraepfer—Hollandale
M. T. Szatalowicz—Stanley
Julius Temkin—Beaver Dam
LeRoy Teske—Berlin

Allen R. Thoms—Unity

Dean Travis—Menomonee Falls
Kevin Travis—Milwaukee

Mike Umland—Rhinelander
Victor V. Voigt, CAl—Reedsville
Chris Walker—Potosi

Darrel R. Weber—Milton

Robert Wedel—Columbus
Donald L. Wood, Sr.—Oshkosh
Everett Yoap—Pound

Leonard Yoap—Pound

Michael Zingler—Shawano

WYOMING

David Briscoe—Dayton

Carmalen Gillilan—Rawlins
Richard J. “Gill”’ Gillilan—Sheridan
John E. Japp—Casper

Randall T. Musser—Cody

CANADA
Patrick Coughlin—Winnipeg
John J. Fitzpatrick—St. John's, New
Foundland
R. W. Foston—Scarboro, Ontario

Continued on page 62
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Booster’s continued

Shawn Hansen—North Sattleford, Sas-
ketchewan

Neil Hovmand—Winnipeg

Raymond Pease—Leamington

Jack C. Ross—Prince George, British Co-
lumbia

James C. L. Sinclair—Frankfo:d, Ontario

Frank Stapleton—Newtonville

FOREIGN COUNTRIES

Alhaji M. A. Ajala—Surulere Lagos,
Nigeria

ADDITIONAL CONTRIBUTORS
Auxiliary to the NAA

1.

. ADVERTISING RATES:

Advertising Rate Schedule — THE AUCTIONEER MAGAZINE

THE AUCTIONEER Magazine is the official publication of the National Auctioneers
Association and is published monthly with the exception that an August issue is
not published. Eleven issues are published annually. THE AUCTIONEER maga-
zine is published as a means of exchanging ideas that will serve to promote the
auctioneer and the auction method of selling.
One (1) time

Six (6) times Eleven (11) times

FOll e s $160.00 $155.00 $150.00
Ll | . S ———— 80.00 77.50 75.00
Quarter page ........cccccaueu-.. 40.00 -38.75 37.50

Column inch: $8.75 per column inch — column is 21 picas wide (3'%2 inches).

(a) Color Rates: Two colors (black and issue color) are available only upon
consultation with editor. Cover pages also available only after consultation
with editor if and when cover (outside back and inside front and back) pages
are available. Add 25% to above rates if second color authorized by editor.

(b) Short Rate and Rebate: Rates are based on the number of insertions in a 11-
month period. Short rates will be charged if a contract is terminated pre-
maturely.

(c) Rate Change: The editor reserves the right to revise all rates quoted herein
upon sixty (60) days written notice to holders of contracts. If a rate revision
is made and not accepted by the advertiser, the advertiser may cancel his
contract.

NEW ADVERTISERS: All new advertisers are required to submit credit account in-
formation, an insertion order, and payment in advance (with copy), before advertising
will be accepted. If applicable to the new advertiser, advance payment for the first
three months is required. Submission deadline for new advertisers is the first of the
month.

3.

4.

AGENCY COMMISSION: Agencies must add amount of commission to stated rates
above and collect from advertiser.

COPY AND CONTRACT REGULATIONS: The editor reserves the right to reject
any advertisement. No cancellations accepted after closing date (see item 7).
If advertising is discontinued before completion of contract, short rates for space
will apply.

MECI-?RJICAL REQUIREMENTS: Printed offset. Trim size: 8%2 by 11 inches.
Number of columns: two (21 picas wide columns). Binding method saddle
stitched. Colors available: black on white and upon consulation with editor,
second, or issue color.

Dimensions for ad space: Full page — 7% by 9% inches: Half page — 7% by
456 inches; Quarter page — 32 by 4% inches or 7Va by 2%a inches.

CAMERA READY ART ONLY. All advertising submitted to the NAA office for pub-
lication in THE AUCTIONEER must be fully composed, ‘“camera ready” artwork.
The NAA office will not prepare or make changes in your advertising. Changes
received as camera ready art will be prompty incorporated in your advertising in
the next available issue. Any questions about this NAA publication policy should
be directed to the NAA office before submitting your advertising.

ISSUE AND CLOSING DATES: Published monthly (11 times annually) with the ex-
ception that an August issue is not published. Issued on the first of the publica-
tion month. Deadline for ad copy is the first of the month preceding publication
date.

SUBSCRIPTION AND SINGLE COPY: One year's subscription to THE AUCTIONEER
is $18, and only open to non-auctioneers. Single AUCTIONEER copy is $1.75.
Subscriptions and issues available only from the NAA office.

ADVERTISING DISCLAIMER: Products or services advertised in THE AUCTIONEER
are in now no way endorsed by the National Auctioneers Association. Simply be-
cause a product or service appears in the NAA’s official publication, that appear-
ance does not imply an NAA recommendation of the product or service over any
other. Problems encountered with an AUCTIONEER advertiser should first be di-
rected to the advertiser for satisfaction. If the problem remains, then the NAA

office should be notified.

Submit all advertising to: The National Auctioneers Association, 135 Lakewood Urive,
Lincoln, NE 68510-2487. Phone: 402 489-9356.

THE AUCTIONEER



CLERK-SAVER® — World's No. 1 Clerking System

More Professional Auctioneers Use the Clerk-Saver® System Than Any Other Method.

Buyer's Name
Or Number . __ _

Item or
Lot

Number . . .

g % ... == I

x poba A Fem 5

This receipt ver: s

TIAY Pay ment check 15 honor el Sald as s, whiime

pdyment and delovery At the abowve
. Ab sales ingl Thank you

— o
Cyvi 0,

Selier retains ownership

& MO Bd

® ALUMINUM WRITING TRAY

The aluminum writing tray is a lightweight, spring-loaded tray which
is designed to hold ample forms for continuous operation throughout
the sale. A storage compartment, a special feature of the tray, holds

THE CLERK SAVER® IS:

® Fast — check out in minutes.

® Accurate — Clerk writes buyer, item &

price. Cashier writes nothing.

® Less expensive than any known system.

® Keeps a running total of the sale.

“CLERK-SAVER” CLERKING TICKETS—Form No. CT-12
Original and 2 copies on NCR paper (makes its own carbon copies) 8¥2x11" sheets

perforated to make 12 tickets 13ax4%2"".

This is an extremely fast, easy, and ac-

curate combination clerking and cashiering form. This one form replaces both
the standard clerking sheets and cashiers statement. You'll like these.

9,000 Tickets (1-3 White, Canary & Card)
18,000 Tickets (1-3 White, Canary & Card)
36,000 Tickets (1-3 White, Canary & Card)

additional forms and completed auction item sheets.

Aluminum Writing Tray

@ 100 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

" x 7" x 32", Handle
for easy carrying or nail to a wall for permanent installation.

Slots numbered 1 to 100 plus A to Z

Overall size 23"'x16"'x4"".

Slots are 23

........................ ONLY $59.95

l—_
w LOT #
S
¢ GUMMED BACK TAGS — Form No. PST-82 =2
Sticky back pressure sensitive auction P E
equipment tags with space for lot number, '§8
quantity and buyer number. 1%2x2%2". D =
Roll of 1,000 tags—$14.50 5,000—$57.50 e R
e EQUIPMENT LOT TAGS — Form RHT-83 = QUANTITY——
Card stock tags with reinforced hole. z §
1%2x3”. Space for lot number, quantity &3
and buyer number. g &
1,000—$16.50 5,000—$67.50 g
® WIRES FOR EQUIPMENT TAGS, 12” LONG o8 BUYER #
1,000—$10.00 5,000—%$47.50 gg
e
<
&

|

®@ BUYER CARDS ... Form No. BC-70

........................................

----------------------------------------

----------------------------------------

For buyer's number and purchase notes. 3Vax7Vv2"" (fits

in buyer’'s shirt pocket).
1,000 Cards....$9.50 2,500....$22.75

5,000....$44.75

@ BUYER'S REGISTRATION FORM . .. Form No. BR-69

8v2x11", 50 sheets per pad. Space for buyer’'s num-
ber, name, address, phone and other information.

$2.00 per pad, 10 pads at $1.50 ea., 20 or more at

$1.25 ea.

THE SPECIAL KIT INCLUDES:
® Aluminum Writing Tray
® 9,000 CT-12 Clerking Tickets

All of the above plus:

L i

Payment with Order—We Pay Postage . .. C.0.D. Orders—You Pay Postage

® 1 Pad FS-69 Final Settlement Forms

® 1,000 BC-70 Buyer Cards
® 3 Pads BR-69 Buyer Registration
Forms

One 100 Slot Clerking Ticket File (a $117.90 Value) Only

SPECIAL CLERK SAVER STARTER KIT

SAVE
$27.00

Order by Mail . . . Send Check or Money Order To:

N\
e

_—

Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117




NOW. mE m COLONEL® . . . The Sound That Sells”

The all new COLONEL Series of Portable Heavy Duty P.A.
Systems Designhed Exclusively for Auctioneers

COLONEL® 1

® Astatic Model 957L Anti-Feedback professional ball type
dynamic cardiod microphone with on-off switch, detach-
able 10 foot coiled cord, and built in windscreen.

® Deluxe padded shoulder strap.

® Full range six inch baffled speaker.

® Tough, attractive reinforced vinyl ‘““Mule Hide” covering
with metal corner protectors.

k. ® Space age solid state amplifier.
, ® SPECIFICATIONS: Batteries: Eight “D” size flashlight bat-
teries (not included) (Alkaline batteries will give many

hours of extra service).

| ® DIMENSIONS: 7%’ High x 6” Wide x 7%4"" Deep.

- & WEIGHT 4 LBS,, 14 OZ.

® There is a two year repair or replace warranty on every-
thing except batteries.
List Price: $395.00 Auctioneers Cost: $237.00

COLONEL® 2

The COLONEL 2 has the same features as the COLONEL 1
plus:

¢ RECHARGEABLE BATTERY: Extra capacity battery will
last all day long. Fully rechargeable overnight.

¢ AUTOMATIC “Full Charge” indicator light shows when bat-
tery is fully charged.

® Complete with recharger. Charger rated 120 VAC, 8 WATT,
300 MA.

® SPECIFICATIONS: Battery: Gel Type (2) #626 2.6 AH rat-
Ing rechargeable.

® INPUTS: one microphone, one tape recorder, one battery
charger.

® QUTPUTS: One extension speaker, one tape recorder.

® WEIGHT: 6 LBS.; 12 OZ.
List Price: $570.00 Auctioneers Cost: $342.00

Payment with Order — We Pay Postage. ..
C.0.D. Orders — You Pay Postage l

COLONEL® 3

The COLONEL 3 has the same
features as the COLONEL 2 plus:

® Storage Compartment in back to
carry recharger, microphone and
cord.

® Slightly larger speaker baffle area
with port hole.

® DIMENSIONS: 93” High x 6"
Wide x 74" Deep.

® WEIGHT: 7 LBS,, 6 OZ.

List Price: $595.00
Auctioneers Cost: $357.00

WE STOCK A COMPLETE LINE OF
P.A. EQUIPMENT. WRITE FOR FREE
LITERATURE AND PRICES.

Missouri Auction School

Top Floor Livestock Exchange Building

Order by Mail . .. l > 1600 GENESEE / KANSAS CITY, MO. 64102
Send Check or Money Order To:

PHONE: 816-421-7117

THE AUCTIONEER

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510-2487

ADDRESS CORRECTION REQUESTED

BULK RATE
U.S. POSTAGE
Paid
Lincoln, Nebraska
Permit No. 9
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