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learn Industrial Auctioneering then con-
tact us, The Samuel L. Winternitz Co. We |
have been in business over 77 years and
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E. T. Sherlock Succumbs,
Victim Of Lung Ailment

E. T. Sherlock, President of the Na-
tional Auctioneers Association, 1956-57,
passed away at Cheyenne County Hospi-
tal, St. Francis, Kansas, March 7. Death
was attributed to a lung illness. He
was 68 years of age.

Col. Sherlock was born at Pickering,
Mo., and moved to Wray, Colo., in 1920.
He moved to St. Francis, Kansas, in
1924 where he built a reputation as
one of the country’s outstanding auc-
tioneers. The past few years he had
lived in Goodland, Kansas.

He was married to Edith Pfeiffer at
Wray, Colo., in 1920. She passed away
in 1958. In 1959 he was married to Nell
Kanel Wellons, who survives. Also sur-
viving are two sons, Frederick E., of
St. Francis, Kas., and Philip J., of
Denver, Colo.; a daughter, Mary Elea-
nor Magley, Denver, and a step-daugh-
ter Jeanice Wellons. He is also survived
by 13 grand-children, two sisters and

Lo

four brothers. A son, Charles, preceded
him in death.

His was a family of auctioneers. For
many years his son, Fred, has been
associated with him at San Francis. The
late Charles Sherlock was also an auc-
tioneer prior to his death in 1964, and
his brother, Orville, is a prominent auc-
tioneer at Walla Walla, Wash.

It is doubtful if any man, living or
dead, has made as great a contribution
to the auction profession and the organi-
zation of auctioneers as Ernie Sherlock.
In spite of a crowded schedule that
covered several states he always had
time to further his profession.

Ernie Sherlock became a member of
the Nebraska Auctioneers Association
when it was one of the few State organi-
zations in existence. His intense interest
and natural leadership destined him to
be President of that organization even
though he was a resident of Kansas.
He served as Chairman of the 1954 Na-
tional Auctioneers Convention in
Omaha, and was elected at that meeting
to the office of 2nd Vice President of
the National group.

His term as President of the National
Auctioneers Association could well be
termed as the turning point in NAA
affairs. An increase of 23 per cent in
membership still stands as the greatest
per centage Increase in one year. It
was Ernie Sherlock who was instru-
mental in establishing state auctioneers
associations in Texas, Colorado and
Kansas. In his term as President he
traveled to many states in the interest
of the National Auctioneers Association,
climaxed by the National Convention in
Lansing, Mich.

When Denver was selected as the 1959
Convention Site it was with the thought
in mind that Ernie Sherlock would be
in a handy position to advise the of-
ficers and members of the infant Colo-
rado Auctioneers Association in
planning and carrying out a successful
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program. At the time the selection was
made, no one could foresee the deaths
of the two Colorado auctioneers expect-
ed to ‘““carry the ball”’ at the Denver
convention, several months before the
convention dates.

Again, it was Ernie Sherlock who
bridged the gap in planning the Pro-
gram and serving again as Convention
Chairman. Success of this meeting is
the recorded fact that it was the best
attended NAA meeting up to that time.

It was Ernie Sherlock who ‘“‘fathered’
the combined State - National member-
ship plan that has functioned so well
in the three state organizations in which
he held membership, Nebraska, Kan-
sas and Colorado. Other states have
adopted this same plan with success
and it was Col. Sherlock’s hope that
there would be a day when this would
be the procedure throughout the United
States.

Our Group Insurance Plan was an idea
of Ernie Sherlock’s and it was he who
would not give up and worked over a
period of several years for a suitable
Plan for the NAA.

In 1962, at our National Convention
in Lincoln, Nebr., E. T. Sherlock was
awarded a plaque “In Appreciation of
His Contribution to the Profession of
Auctioneering and the National Auction-
eers Association” by the Board of Di-
rectors of the NAA. He was in a Denver
Hospital at the time and the plaque
was accepted for him by his son, Fred.
In writing afterward he expressed his
appreciation for the honor and added
in his typical manner, “But I don’t
know what I have done to deserve it.”

The National Auctioneers Association
might have survived without E. T. Sher-
lock but it certainly would not have
gained the position it has without him.
He was a man who never shirked his
duty, if there were decisions to be made
he did not ‘“‘pass the buck” nor look for
a way out. He believed in solving prob-
lems as they arose. He never missed
a National Meeting when his health per-
mitted until last year when the plane
strike made transportation difficult. On
Monday of Convention week, he called
your Secretary and said, ‘‘Nell and I
had our reservations made for some

time. Flying is now out of the question
and it is a 36 hour ride on the train, but
I'll be there if you think you need me.”

His interest and devotion to the Na-
tional Auctioneers Association as long
as he lived can best be illustrated by
his letter to the Colorado Auctioneers
Association and read at their 1967 Con-
vention, last January. We are reproduc-
Ing it in part.

Auctioneer Ed Gibson, Secretary,
Colorado Auctioneers Association
Dear Gib:

I have your letter with special invita-
tion to attend your meeting in Denver,
January 14th. I had planned to attend
the meeting and also the National
Western Stock Show, but upon being re-
leased from the hospital, the doctor’s
orders are ‘‘no traveling and no sales’
until further notice from him. (Just a
bad cold.)

I wanted (o attend your Colorado Auc-
tioneers Meeting for a very special rea-
son — to thank all of you sincerely for
your nice cards, the lovely bouquet, and
a visit from your president, Troil Welton
and his wife, while I was in the hospital.

I can see where your organization has
enhanced the profession of auctioneering
greatly since the beginning, and I hope
every auctioneer in the state will
eventually realize the fact.

I am planning to attend the National
Convention in Chicago, and I hope to
make it for a special reason, which I
would have liked to have mentioned at
your meeting on January 14th.

I am greatly inlerested in the prospect
of building a permanent headquarters
for the NAA, which has been brought to
light by our president, Brad Wooley.
Certainly we need a building and a
permanent home for the NAA and now
is the time to begin preparing for it.

However, there are several points to
be considered before construction could
be started. In my opinion, if such a
venture 1s accomplished ten years from
now it will be an early date.

First of all is finance — then, where
will such be built: And, what will we
build? I believe we should establish a
special building fund and expect to take
ten years before we actually begin
building. I am with the majority, what-
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ever they decide, but may have a dif-
ferent idea than some.

I have helped build a hospital, raised
money for the church, and have helped
finance other enterprises so know some-
thing about vouchers, debentures and
cash. I feel that raising money for the
NAA home building should be done
through a special building fund and
special subscription but let us do some-
thing now and keep the ball rolling.

I believe a building for the NAA should
be located near the center of the
nation, in a beautiful spot, easily acces-
sible and a structure of beauty in design
and material.

Such a building, in my opinion, would
have a reception room and lounge, ad-
ministrative rooms including secretary’s
private office, editorial room, filing
room and morgue, large assembly room
equipped for board of directors meet-
ings, library, history and trophy room,
other space for toilets, utility rooms and
possibly other floor space. I am sure
the auctioneers would visit a home of
this sort and would be proud of the fact
that they are a part of it.

This would add greatly to the strength
and stability the National Auctioneers
Association and state associations must
have — after establishment of a 100 per
cent required combined relationship be-
tween state and national organizations.

The day is coming when we will need
this combined relationship, legal coun-
sel centered at headquarters, approved
or certified schools teaching more than
fundamentals of the auctioneering busi-
ness including laws and procedures,
terms and practices.

Such may not be needed today or
tomorrow, but eventually. Consider the
good the National Auxtioneers Associa-
tion and the state organizations have
done for the auction profession since the
beginning, a few years ago.

I wish all of you the best for the
1967 meeting and much  progress
throughout the year. Looking forward
to seeing you and a large Colorado
delegation at the National in Chicago,
I am,

Yours sincerely,
Ernie Sherlock

Missourians Set For

Finest Meet May 6-7

Members of the Missouri Auctioneers
have completed plans for their two-day
Spring Convention which will be held
at Jefferson City’s Missouri Hotel, Sat-
urday, May 6 and Sunday, May 7. This
is the first two day affair for the group
and it is anticipated to be their most
successful meeting.

Registration will begin at 10:30 A.M.,
Saturday and coffee and rolls will be
served in the Hospitality Room. This
period will be an opportune time for
the renewal of old and the making of
new acquantances.

After a Welcome by the Convention
Chairman at 1:00 P. M., a Guest Speak-
er will be presented followed by an
Auctioneer Seminar. A tour of the State
Capitol building has been arranged for
{he wives and children in the afternoon.

At 7:00 P.M., a Banquet will be served
for all in attendance, followed by a
Guest Speaker and a Fun Auction.
Sociability will be continued until a late
hour with dancing and refreshments.

Sunday’s Program will offer an op-
portunity for late arrivals to register
in the forenoon. Lunch will be served
in the Main Ballroom of the Hotel at
11:30 A. M., and musical entertainment
will be provided by Barney and the Up-
towners.

Afternoon activities will include a
Guest Speaker, election of officers, a
general business meeting and a closing
address by the President of the Missouri
Auctioneers Association.

All Missouri auctioneers should attend
this meeting and auctioneers from other
states are cordially invited.

The greatest part of what we do or
say is unnecessary, so if a man takes
this away, he will have more leisure
and less uneasiness. Accordingly, on
every occasion, a man should ask him-
self, “Is this one of the necessary
things?”’ He should take away not only
unnecessary acts, but also unnecessary
thoughts, for then superflous acts will
not follow after.—Marcus Aurelius An-
toninus
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Introducing Our 1967

Convention Chairman

Our chairman lives in Aurora, Illinois.
He is the founder and owner of ‘“Col.”
Quick’s Auction service. He was born in
Missouri, but has spent most of his life
within a 50 mile radious of Chicago.

In 1950, Fred attended the Rep-
pert School of Auctioneering. Later he
graduated from both the Dale Carne-
gie Salesman Course and the Dale Car-
negie Public Speaking Course. He is a
Real Estate broker. Fred ig active in
local civic affairs as well as being a
member of the Loyal Order of the Moose.
He served as president of the Illinois
State Auctioneers Ass’n. at one time.

For the past fifteen years Fred has
depended completely on the auctioneer-
ing profession for his livelihood. Due to
the fact that Aurora is so near to a
large city like Chicago, has meant that
Fred has been called on to sell a very
large varity of sales. The U. S. Dist.
Bankruptcy Court has had him selling

industrial and commericial auctions as

well as real estate. However, the Pro-
bate Courts have been a big source of
his sales. Fred has found that real estate
auctions can be both rewarding and in-
teresting. He sold eight homes in one
day at auction a couple of years ago.
But most of his real estate are auctioned
one at a time. Fred has an auction
building, he calls it “an Auction Em-
porium”. He does not plan a regular
weekly sale but rather plans each sale
as an Individual sale. There has been
as many as four sales a week in his
“Emporium”. Furniture followed by
hardware inventory then the assets of a
yarn and knit shop after that an antique
sale. Antique sales has been the types
of sales that gives Fred the best chance
tor travel. He has sold several antique
sales in Wisconsin, JIowa and Min-
nesota. He has bought antique collec-
tions in a number of other states and
moved them to Aurora.

Fred has a motto — “If you can’t
book it, buy it.” This has meant that
he has owned, only for a short time, not
operated them, a large variety of busi-
nesses and items. Some of them includ-
ing butcher and beauty shops, Chinese
hand laundries, and grocery and hard-
ware stores are pieces of real estate
Just to name a few. Oh yes, of all sales
he has sold he seems most proud of the
four farm sales that he has sold over
the last fifteen years, even if he did
have to buy two of those.

New Auction Opens

UVALDE, Texas — A new livestock
auction company has been opened by
the three Hargrove brothers, Neal, Joe
and Darrell. The firm, which has been
named Southwest Livestock Exchange
Co., Inc., is located south of Uvalde,
and had 400 cattle and 1,500 sheep con-
signed for the first sale.
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42 Years In The Auction
Stand With A. W. Thompson

By H. H. BOGGS

(Reprinted from THE HERE-
FORD JOURNAL, issue of July 1,
1949). Final installment of a
three-part series.

Here is one thing I heard about this
popular Nebraska auctioneer and it fur-
nishes an insight to his character and
perhaps to one of the many reasons why
his circle of friends is as wide as his
acquaintance.

A young fellow in one of the mid-
western states had made an excellent
start at farming. He raised good crops
and had a few head of livestock. He
was doing pretty well until sickness came
in his family and the drouth took his
crops. Trying to protect his investment
he got deeper and deeper in debt and
finally the end came. The only thing
left, said the banker who was well with-
in his rights, was a sale.

“T don’t know how you are going to
get paid for this,”” the young farmer
said to Art Thompson before the sale.
“T won’t have a thing left out of it,
not even enough to buy food for my
family.”

“Well, we won’t worry about my fee
until the sale’s over,”” Colonel Thompson
told him. ‘“Maybe there’ll be something
left after all.”

The sale went on and everything was
sold. Then the banker who clerked the
sale asked the auctioneer the amount of
his fee.

“I'm charging $150,”” Colonel Thomp-
son replied, ‘“‘and if it’s all the same to
you I wish you would pay me in cash.”

It was done and with the bills in his
pocket Art Thompson called the young
farmer around behind the barn and told
him he had been mistaken about the
sale’s outcome. There was something left
for him after all.

Then he slipped the young fellow the
$150, climbed in his car and started for
the next sale.

And on the other hand there was that
big Colorado sale a few years ago when
in two days Col. A. W. Thompson sold
382 head of Herefords for a total of
$860,480, an average of $2,252. Cattle
went to 27 states and Canada and an Ar-
gentinian was an unsuccessful bidder.
In that auction 13 individuals sold at
five figures with prices that ranged from
$10,000 to $36,000.

“Records are made to be broken. And
Herefords are made to break them!”
That was the opening paragraph of The
Hereford Journal’s story of that mo-
mentous auction. But there was anoth-
er record, also.

At the close of the auction Dan Thorn-
ton—it was his herd that had been dis-
persed in those two days of super auc-
tion salesmanship—turned to the weary
Colonel Thompson and thanked him
warmly for the great work he had done.
And then he added:

“This has been a world’s record sale—
let’s make it a worlds record fee.”

And he handed the colonel his check
for $16,000. A photostatic copy of that
check occupies a place today in the
Thompson scrap book.

Notes From an Auctioneer’s Book

A man who has been selling livestock
at auction for more than 40 years ought
to have acquired some definite ideals
about the arrangements for and the con-
duct of sales. I found that A. W. Thomp-
son had, and I'll try to set down some
of the things he told me:

‘“Being a cattle sale naturally the cattle
themselves are the most important fea-
ture,” he said. ‘“That goes without say-
ing. But there are cattle and cattle and
breeders and breeders—not to mention
auctioneers. Leaving the matter of breed-
ing and bloodlines entirely out of this
discussion, important as they are, let’s
talk about other things that go to make
a sale either a success or the other kind.
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COL. A. W. THOMPSON

“The cattle should be in as good a
condition as it is possible to get them
and they should be clean — washed
and brushed if possible. Manure, mud
and cockleburs never yet have contri-
buted a dime to an animal’s value in
the salering. A little time spent with
feed bucket and brush will add dollars
to the sale price. Excuses don’t go with
the buyers—they bid on what they see.

““Sale order is an important part of
auction arrangements and time spent in
this way pays off. Some start with the
tops, others sell all bulls and then the
females while others mix them up. But
in properly handled sales a definite plan
is followed to build up interest in the
offering and to keep it increasing. A
good auction sale is no haphazard af-
fair. Sometimes the plan is changed mid-
way in the sale, for a successful auc-
tioneer must be a judge of crowd psy-
chology. He sizes up his buyers from
the first animal sold. Sometimes a sale
may start slowly and then gain momen-
tum and the auctioneer must sense these
things and conduct his campaign ac-
cordingly.

“Delays are dangerous things in an
auction. The cattle should be ready and

waiting, properly identified and quietly
handled. As soon as one animal is sold
the next should be entering the ring
There are times when a sale may be
interrupted by well-timed remarks from
the auctioneer or breeder but never, it
at all possible to prevent it, by delays
in bringing in the cattle.”

Don’t Overlook the ‘‘Little’’ Things

‘“And there are a lot of other things
to be considered, too,”” Mr. Thompson
continued. ‘There’s the matter of com-
fort for those in attendance. An uncom-
fortable man is not apt to be a ready
buyer. If he’s too hot or too cold, if the
board on which he is sitting is too nar-
row and there is no place for his feet
and legs, if he can’t get a good view
of the cattle or the auctioneer, if he
didn’t have a good lunch — a lot of
things may influence his bidding. And
right here let me say that ‘comfort
stations’ strategically located are valua-
ble sale accessories.

“And here’s another thing that the
wise ones never overlook. If the sale
is held at the farm or ranch — and
that ordinarily is the best place — they
see to it that the surroundings are clean
and neat. There you don’t see rubbish
lying around, broken fences, sagging
gates, and barns and sheds that have
not been cleaned in months. Those men
are good ‘housekeepers’ and their cattle
show up to the best advantage in such
surroundings. I have accompanied men
looking around before sales at places
where neatness and cleanliness have not
been considered important and I have
heard them remark that the condition
of those fences and gates made them
just a little suspicious as to how sure
the owner was as to which bull was the
papa of which calf. Some of the best
breeders are the poorest merchan-
disers.”

“While on the subject of fences, let’s
talk about the protection of the person
at the ringside and even for the auc-
tioneer himself,”” the colonel said, safe
in his office chair. ‘“Sometimes the
quietest cattle get frightened by the
strange noises and confusion of an auc-
tion and it is the part of wisdom to have
sturdy fences around the ring and a
good solid snubbing post. Most of us
have seen hulls or cows make a wild
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dash toward the ringside fence and some
of us have had to move faster than is
our usual custom. And there is the lit-
tle matter of the auctioneer’s stand —
sometimes higher than the ring and
poorly protected by a flimsy rail.”

“TI worked in one of those stands a
while ago and I was almost killed by a
stampeding bull,” said the colonel. ‘““He
really wrecked that stand. @ When
the ruction had quieted down I turned to
an association official in the stand that
had been used to repair the damage.
‘“You get that hammer in your hand,”
I told him, ‘“and watch these bulls from
now on. The next one that charges this
stand just crack right between the eyes
—I’ll pay for him.”

Auctions on a Sound Basis

Colonel Thompson believes Hereford
auctions never have been on a sounder
basis in his experience than they are
right now. Sales are for cash and no
notes are given. No buying and agreeing
to pay‘‘when I have my sale.” ‘“Cattle
are sold when the gavel falls,”” says
the colonel. “I have never left an ani-
mal on a farm and I never own cattle
after a sale. The cattle go to the high-
est bidders even if the prices may not
be as high as the seller desired. He
can’t say “I won’t sell at that price.” ”

Colonel Thompson is a thorough be-
liever in advertising. ‘“What good does
it do to produce cattle unless you sell
’em?’’ he says, ‘“‘And how are you going
to sell ’em for anywhere near what they
are worth unless you tell others what you
have and attract them to your farm,
ranch or public sale?” Catalogues, also,
are an auction necessity, he points out,
and they should be prepared with the
greatest care to give correct informa-
tion.

‘“But there are many other ways of
getting valuable publicity and they don’t
cost a thing except a little head work
and good judgment,” says the practical-
minded colonel. “Walk down the busi-
ness streets of any town or city, small
or large, and look in the show windows.
You won’t see any shabby second-hand
suits in the window of a highclass cloth-
ing store. Every live merchant puts his
most attractive, eye - catching goods in
his window displays. That’s eye appeal.

‘“‘Eye appeal to potential buyers is just

as easy for Hereford breeders. Drive
along any highway and see the pos-
sibilities offered. Could there be any
more attractive ‘window display’ for the
Hereford breeder than some of his good
cattle in a well-kept pasture or looking
over the neat fences of a well-ordered
barn lot? Is there anything prettier in
the way of livestock than a group of
red and white beauties in a green pas-
ture: Well, I may be prejudiced, but I
don’t believe there is. Now, where would
you turn in if you were in the market
for Herefords? At the place with the
broken fences, sagging barns and rub-
bish cluttered approach where a few de-
jected looking cattle — maybe Dbetter
than they looked — might be doing their
best to show their breeding; or at the
place where both cattle and surround-
ings indicated that their owner took pride
in what he had and dressed his show
windows’ with attractive samples of the
kind of ‘goods’ he was producing?”’
Thompson Scholarship Founded

Mr. and Mrs. Arthur W. Thompson
have great faith in the youth of today
and they showed that faith in a most
substantial form some three years ago
when they established the Arthur W. and
Viola Thompson Scholarship at the
Nebraska College of Agriculture, Lin-
coln. This is a permanent scholarship
with the money held in trust and the
principal intact. The income is used to
assist worthy boys and girls in the pur-
suit of their education at the college.
The fund now amounts to $5,000.

Marriage for Schoolmates

It was in York, Neb., that Arthur
Thompson found, as a young man, the
young woman who was to be his wife
and companion, his inspiration and help-
er through the lean years and the full
ones, through adversity and prosperity.
She was Viola N. Swanson, born at York,
a graduate of York College and for a
few years a teacher in the local schools.
The early years of their married life
were spent in the county seat town and
some 25 years ago they moved to Lin-
coln. Mrs. Thompson is keenly interest-
ed in civic affairs, is president of her
P. E. O. chapter and a past worthy
matron of Eastern Star. That she loves
her home and gives it her personal care
is apparent to even the most casual
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visitor. Her garden is her pride and joy
and the view across the velvety lawn
that merges with the wide sweep of the
country club fairways is a beautiful one.

Mr. and Mrs. Thompson have one son,
Elwood, named after Grandfather
Thompson. Now 36 years old, he and
his wife and two children, Karen (Kit),
7, and Arthur, 5, live at Riverside, Conn.,
just a short distance from New York
City where he is secretary of the Carne-
gie Endowment. He is a graduate of the
University of Nebraska where he won
his Phi Beta Kappa key. He attended
the Columbia University school of jour-
nalism in New York winning th= Pulit-
zer traveling scholarship and spending
a year in European countries. Returning
from Europe he found time to take a
law course at New York University and
to hold a position with the Associated
Press. When the United States entered
World War II he was working for the
Department of State and was kept in
that position notwithstanding his desire
to join the Navy.

“Jack, that’s what we call Elwood,

orite magazine, ‘‘The Auctioneer”.

your desk top or in your bookcase.

| Send check or money order to:

would have made a good auctioneer,”
said his father as he looked at a pic-
ture of the young man on his desk.
“I let him sell some feeder cattle when
he was 13 years old and he really did
a job of it. Some one asked him later
why he din’t go on with it and be an
auctioneer. ‘No,” he said, ‘If I did I'd
just be Old Man Thompson’s son. I'd
rather make my own way.” ”’

First Hereford Sale in 1921

As he remembers it now, the first
time A. W. Thompson was called on
for a registered Hereford sale was on
Dec. 6, 1921. It was the H. Gaudreault
& Son sale held at Hastings, Neb. The
Hereford Journal in reporting the event
said of the attendance, ‘It was one of
the most representative crowds szen re-
cently at a Hereford sale outside the
Royal and the International.”

There are other reasons why Art
Thompson remembers that sale. The late
Col. Fred Reppert was scheduled as
the auctioneer but illness prevented him
from appearing. Art was at his home
in York, 70 miles from Hastings, when

-
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he received a telephone call to come to
Hastings at once to work in the Gaud-
reault sale. The call came through just
before noon and the sale was set for
1 o’clock.

“T really burned up those rough Ne-
braska roads getting over to Hastings and
the sale went off as scheduled except for
Fred’s absence.” the colonel said as his
mind traveled back over the years and
the thousands of sales since that memor-
able occasion.

In this Gaudreault sale 64 head sold
at $279 with a top of $1,000 paid by E.
C. Rodwell for Penelope by Domino. And
The Hereford Journal’s report said:
“The opening of the sale fell upon Earl
Gartin who shouldered his responsibility
creditably. He was assisted by Col. Art
Thompson, York, Neb., and the two men
did very effective and satisfactory work
on the block.” Two days later, Dec. 8,
the York auctioneer was in the stand
with Col. Ed Snell at Cambridge, Neb.,
to sell 35 head for C. S. Thompson at
a $312 average. The young man from
the York County farm definitely was
started on the Hereford trail that he
has followed with great credit to him-
self and to the untold advantage of the
Hereford breed to the present time.

The Great Hazlett Dispersion

Another Hereford auction highlight In
the Thompson experience was that 16
years later when for three days he oc-
cupied the auction stand in the disper-
sion of the great Robert H. Hazlett herd
at El Dorado, Kas., June 15, 16, and
17, 1937. Under the magnetism of his
salesmanship the 604-head herd of the
master breeder brought a total of
$305,250 for a $505 average. It was a
sale which put emphasis on the great
Hereford industry and it had widespread
results in renewed confidence that great-
er things lay ahead. The cattle went to
27 states as the breed’s greats passed
through the salering. The sale of the
1937 show herd as a unit was a unique
feature. Headed by the International
champion Hazford Rupert 81st, the 10
head-group provoked a furor of bidding
before Harper & Turner (predecessor of
Turner Ranch) became its owner at
$18,800, a purchase destined to take a
high place in livestock history.
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Said The Hereford Journal in its story
of that memorable auction: ‘‘Colonel
Thompson occupied the box throughout
the entire three days of the sale, the
actual selling requiring a bit more than
20 hours. He spoke directly into a lapel
microphone and his voice was carried by
amplifiers to every part of the sale tent.
Many were the favorable comments
heard around the ring concerning Colo-
nel Thompson’s ability as an auctioneer,
and he deserved every one of them. He
held the close attention of the entire
assemblage, during the whole time and
there was not a minute in which he
did not have full control of the audi-
ence. It is possible that Colonel Thomp-
son has never appeared in better form
than he did in this sale, although he
has been widely known as a Hereford
auctioneer for the past 20 years.”

“What a sale that was,” said the
colonel as he thumbed through the
old catalogue. And then added: ‘“Just
think what the total might have been
had those cattle been sold under pres-
ent-day conditions. It could easily be well
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over seven figures. And Hazford Rupert
81st—suppose he should walk into a sal-
ering today at the age he was then.”

World’s. Records Galore

And 10 years after that history mak-
ing sale in Kansas the same auctioneer
officiated in another history making, re-
cord-breaking and record-making event
in Wyoming—the great WHR sale of
Oct. 13, 1947, at Cheyenne. Interest was
at white heat as the two-year-old champ-
ion WHR Star Duke entered the ring.
The great crowd that packed the sale
pavilion knew that something unusual
was about to happen — and it did. Up,
up, up went the bids and up, up, up
went the blood pressures. Finally, ‘““Sold
for $53,000! And Poca Dot Farms of
West Virginia had the honor of owning
leerica’s all-time highest selling beef

ull.

But this was a day for record making
and the new mark stood only for a
matter of minutes. The gate opened and
in came another champion, the two-year-

old WHR Helmsman 89th. Bids fairly
showered on the perspiring colonel in
the auction stand as he took them right
and left from front row and back. Five-
figure bids mounted and mounted. Bid-
ders reached their limits an then re-
luctantly dropped out until finally it was
a two-way battle with all American bull
prices long since exceeded. And then:

“Sold for $61,000!” And the highest-
selling beef bull in American history
went to a new home in Hiwan Ranch
of Colorado.

In the auction stand that day the
master salesman was at his superla-
tive best and bidders and spectators
sensed that history was in the making
as those bluebloods of the Hereford breed
paraded through the ring. The 72 head
amassed a total figure of $427,175 and
the average price was $5,933—a figure
that never before had been approached
and has not been since. The cattle went
to 48 buyers in 21 states.

REAL ESTATE AUCTIONEERING AND AUCTION SALE MANAGEMENT COURSE
MISSOURI AUCTION SCHOOL KANSAS CITY, MISSOURI CLASS OF JAN. 1967

FRONT ROW, left to right: Boyd Michael, Registrar; Delbert Winchester, In-
structor; Richard W. Dewees, President; George Shults, Instructor.

SECOND ROW, left to right: Haskell O. Trusty, Missouri; Claude L. O’Connor,

Nebraska; Nova Srader, School Secretary; Paul R. Alford, Oklahoma; Eugene V.
Doty, Colorado. |

THIRD ROW, left to right: Robert L. Sutton, Missouri; Joe Laild, Oklahoma;
Hugh MacNeil, Maryland; Carman Genoe, Canada; Bruce B. Cornish, Oklahoma;
Eldon Thorman, Kansas.
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It Has Been a Great Life.”

It is getting on toward half a century
that Arthur Weimer Thompson has been
selling livestock at auction in every part
of this wide country. “It has been a
great life,” he says, ‘““and I am rich
in the friendships I have made. Why do
you know I could visit, and hunt or fish
every day for a year at some friend’s
farm or ranch and never stay more than
a day to any one place.”

He doesn’t do as much driving as he
formerly did. He lets somebody else do
that when there are long automobile
“jumps”’ to be made. And it is then that
Art Thompson is at his best as a good
companion. The auction nerves are
quieted—it may be news to many but
it comes from Colonel Art’s own lips
that there never is an auction, big or
little, that he doesn’t get a case of nerves
before the start. And so relaxed in the
car or in the Pullman he recounts some
of the experiences of the auction trail—
he has few equals as a storyteller— or
he may pull the old ‘“mouth organ” out
of a pocket and really ‘“go to town.”
That’s probably an accomplishment ac-
quired between auction rehearsals on
the old Nebraska farm.

One of those motor car jumps (the

HERE ARE THOSE WHO SD

WHEN “TwouLD BE BETTER TO
REMAIN SILENT. JHEN THERE ARE
OTHERS WHO REMAIN SILENT

WHEN “TwoULD BE MUCH BETTER

TO SPEAK. [T wouLD INDEED BE

A VERY, VERY WISE MAN WHO
WOULD KNOW WHEN TO DO WHICH.
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word is used advisedly) gave little op-
portunity for the weary auctioneer to let
down his hair and relax. A fieldman was
driving and his foot was heavy on the
gas as the car raced through the Colo-
rado mountains, up hill and down and
around hairpin curves. Art had been
pleading for less speed but with no suc-
cess. Suddenly, as the car negotiated a
turn on two of its wheels, there in the
moonlight squarely in the middle of the
road stood a long-eared burro. The brak-
es squealed and the gravel flew. The
burro was missed by the length of one
of his gray whiskers.

“T had my epitaph all composed,” said
Art as he wiped his forehead. ‘It would
have read, ‘Killed by a couple of jack-
asses.’ ”’

The good colonel never for a minute
has regretted his choice of an auction-
eer’s career. ‘‘But I'll admit,” he says,
“that if I could have foreseen the long
trips, the sleepless nights, the cold and
rain, the long absences from home—and
a few other things—I might have thought
better of that walking cultivator.”

Auctions Play Role
In Record Exhibit

Records fell as the 18th Annual San
Antonio (Texas) Livestock Show closed
on February 19. The total attendance
figure of 331,022 was a new record.

Livestock entries were also at a new
high and 954 meat animals were sold
in the auction for a total of $138,265, all
new records. There were also six auc-
tion sales of registered cattle, held in
connection with the show, and these
brought in a total of $191,485. To add to
these already impressive figures, auc-
tions of Quarter Horses and Appaloosas
added an additional $71,850.

Grand Champion steer sold for $8,700
and the Reserve Grand Champion
brought $3,000. Four lambs sold at an
even $1,000 each and the Grand Cham-
pion barrow brought $1,200. An interest-
ing sidelight was the sale of 15 turkeys
that totalled $1,125.

The man who wakes up famous has
never been asleep.
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Your writer joins with all our readers
in welcoming the spring season and the
month of April. When we mention April
my memory goes back many years to
a fine old chap who worked as a handy
man. He helped farmers with repairs
and other odd jobs and in his way of
pronouncing April, he would use much
force. He would say AP-RI-ALL, and so
it 18,

I am a couple of days later in the
month than usual in writing this column
as we had some spring-like days, March
10 thru 14, and we took some time out
and went visiting. We returned home
in a roaring spring thunderstorm with
an abundance of rain.

Our boys who are the John Q. Public
auctioneers are pounding away with a
long line of livestock and farm sales
and it looks like they will be busy day
and night through the remainder of
March and through April. Prices are
good and sale attendance is large with
many bidders.

We hear of plans of the farmers in
wanting to strike and withhold milk and
other food products from the market
place and this is a little hard for me
to understand with the daily markets
we have throughout the country. I have
often said one of the advantages of be-
ing an auctioneer is that there is no
danger of an auctioneers’ strike. As the
writer sees it in this day and age, there
is a line of surplus auctioneers waiting
for some one to take them on.

Mail the past month has been interest-
ing, several from middle-aged auction-
eers, commenting on the NAA, this pub-
lication and the progress of their State
Association as well as the business they
are having in their respective areas.
Many are looking forward to the com-
ing National Convention in Chicago. We

Challenges Offered By
Yesterday’s Great Men

BY COL. POP HESS
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are happy to get these letters and many
of them would make good reading in
the pages of our publication.

Col. Thompson’s ‘42 Years in the
Auction Box’’ now running in ‘“The Auc-
tioneer”’ offers many points of interest
to beginners as well as to veteran auc-
tioneers. This, as well as Col. Reppert’s
achievements of his day, is interesting
reading to all who are  interested in
auctioneering. It would be good to see
similar write-ups about other outstand-
ing auctioneers of the past.

One auctioneer, in his letter to me,
said, ‘““One finds the kind of wisdom
that can be mixed with today’s way of
action that can make tomorrow’s years
better.” It has been 67 years since my
own name first appeared as auctioneer
on a sale poster. Through these columns
the past 15 years I have leaked out
experiences, failures and successes un-
til as of now to draft a story of my life
as an auctioneer would be a series of
repeats.

A letter asked me if I would write
a full story covering 60 years from
beginning as an auctioneer into the re-
tirement years. If I did so I might come
out like the fellow who tried to write
a story on his family tree.

From the roots up through the main
branch he was proud to write of the
many achievements of his wonderful
family. But when he got into some of
the branches, things didn’t look so well.
He found things he didn’t want to tell
anld ended with a story that would not
sell.

Auctioneer readers, the entire family,
are interested to read of what is cooking
in your section and know of your prob-
lems, pit-falls and successes. It is not
that other auctioneers want to pattern
your life and methods, it is the back-
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ground of information they wish to store
away to help them in making decisions
that must be made in their daily work.

Speaking of auctioneers of the past
with fame to their credit, there are
many in our memories. Back in 1901,
I took time out and drove a horse and
buggy to see and hear Col. F. M. Woods
conduct a Shorthorn Sale at Whitehall
Farms, Yellow Springs, Ohio. Col. Woods
was from Lincoln, Nebr., and through
the once great publication, BREEDERS
GAZETTE, published in Chicago, I
would watch for the dates for him to
be selling in Ohio. It was always worth
my while to see and hear this great
man and it helped a good deal in build-
ing my first approach to the auction
box.

I also recall two men who worked
the ring for Col. Woods, Carey Jones
of Chicago, who was just blooming out
in the purebred field of livestock selling,
and a fat Dutch boy from Indiana, nam-
ed Fred Reppert. In my book of records
there are many great men of years
past with whom I have had the pleasure
of being associated.

Some years back it was my opportu-
nity to work in the sale ring with our
goad friend, Art Thompson. By the way,
it was through Art that I bumped into
Jack Halsey as they often teamed to-
gether. By that time I had many years
back of me in the auction business and
I was still learning. I found this man,
Jack, was no amateur in any man’s
sale ring and when that pair, Art and
Jack, was in action it was no place
for an amateur. These two men made a
great contribution to auction selling as
we have it today. Their pattern was
worth tying to.

Also, there was another great Colonel
with whom it was my pleasure to be
associated in sales, the late Col. Earl
Gartin. Someone should come up with
a good write-up on this man. He was
a wonderful ‘“box’” man with great
judgement and sales ability. For many
years he was booked heavily with beef
cattle sales.

Indiana has produced several strong
auctioneers that became widely known
and respected for their ability and some
are still living and busy in action in
purebred livestock sales. This state has
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been so fruitful in auctioneer production °
that hey have two State Auctioneers
Associations. Could it be a birth explo-
sion?

We are all happy to see the NAA is
growing like a healthy organization
should. The trend in a great majority
of the State Associations is one of pro-
gress with improved standards of ser-
vice and operation which makes better
auctioneers. Auctioneers Associations
are still not popular with all auction-
eers but it is very noticeable the trend
is toward belonging and helping to be
a part of better auctions and auction-
eers In years to come.

Charolais Auction

Averages $38,135.00

GEORGETOWN, Tex. — Forty-seven
lots averaged $8,135 each at the Feb. 21
4T Ranches Charolais sale here.

Moving at the sale’s price high of
$25,000 was one half interest in FWT
Bar Veyso 339, a September 1963 son
of FWT Bar 8 with a Sir Veyso 263
dam. The half interest went to the
Johnny Cake Ranches, Mansfield, Ark.

Another half interest sold was in FWT
Premier 609, a February 1965 son of
FWT Cotano 2, with a FWT Bar 8 dam.
The buyer was Ben Burnside, Newellton,
La., who paid $10,000. Two $9,000 sales
moved a son of FWT Bar 221 to Carl
Baha, Forest Farms, N. Y., and a son
of Sir Veyso 263 to Ben Gore, Dallas,
Ga.

Lady Celestine 316, a daughter of Wee
with a Quolibet dam, sold at $12,100 to
J. E. Jumonville, Ventress, La. She car-
ries service of FWT Bar 545 and is the
dam of the noted FWT Bar 951.

Lysle Pritchard, Meadow Land
Ranch, Lutz, Fla., paid $11,000 for Miss
FWT Bar 202, a January 1962 daughter
of FWT Bar 8 with a Cotano 1 dam.
Pritchard also bought eight other daugh-
ters of FWT Bar 8 — paying $10,000
each for six, $9,000 each for two and
$8,800 for one.
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Getting More From
Your Association

“When many say of governmental af-
fairs, What does it matter?, the future
may be shaky.’”’ So said Benjamin Frank-
lin; his advice to his countrymen in the
18th Century is equally true today. It
is not confined to government; asso-
ciations often have the same problem—
too many ‘‘satisfied”” members who are
content to let the other fellow do the
work and call the tune.

Indifference and apathy undermine ef-
fectiveness no matter where their blight
appears. Glossed over by complacency,
like dry rot under an attractive veneer,
they eat their way into the organization
structure. So it weakens gradually, with
hardly anyone aware. But the signs can
be detected by those in a position to
read them.

No matter how many willing as-

Jewelry.

INSIGNIA CUTS: Add distinction to your cards, letterheads and
advertising. (7/8"” or 2/3” wide.)

sistants you have, there is always a
residue labeled ‘“Do It Yourself.” It is
on this crucial element that so - called
“working”” members find opportunities
for growth and servce.

What all this amounts to, in essence,
is getting more out of your association
by:

Using its services to best advantage.

Participating in various programs
and projects and keeping informed about
them.

Attending conventions and taking
part in discussions.

Encouraging qualified prospects to
apply for membership.

Enterprise in America never got
where it is today through passive accep-
tance and letting George do 1it. Your
association also owes its position and
stability to a long line of doers. What
you do for it today determines how use-
ful it will be to you tomorrow.

LAPEL BUTTONS: “Dress Up” with this distinguished piece of

Promotional ltems

$2.50 each

$2.50 each

DECALS — 3 color, reversible, new supply @ 25c¢ each.
BUMPER STRIPS — Advertising the Auction method of selling.

25¢ each; 4 for $1.00

All Items Sent Postpaid

Send your order with remittance to
THE AUCTIONEER

Frankfort, Indiana 46041

901 So. Jackson St.,
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Memberships Processed
Feb. 16 Through March 15

*

* George P. Pechilis,

ate
™~

Hiram S. Dance, Maryland
Atlee Gehres, Ohio

Marshal Nachbar, Illinois
Michael Nachbar, Illinois

J. R. Rutledge, Tennessee
Burl Selby, Iowa

T. Lynn Davis, Georgia
Blaine Pinkston, Illinois
Glenn T. Powers, Iowa

E. R. Wagner, North Dakota
Pete Smythe, Colorado

Don Burke, Kentucky

John L. Cummins, Kentucky
Elbert J. Smith, Kentucky
James 0. Briggs, Kentucky
Charles Switzer, Kentucky
Art W. Boroughs, Michigan
Herbert Barnett, Illinois
Robert Payne, New Mexico
Richard C. Coleman, Arizona
Norman Aldinger, North Dakota
Harold R. Wilkins, Florida
Richard R. Seibert, California
Ed Vierheller, Oklahoma |
Frank Roadifer, South Dakota
South Carolina
John E. Servies, Indiana
John R. Bell, Michigan

Paul Pastore, Illinois

Dale A. Miller, Arizona

M. C. Maranell, Minnesota
Freeman F. Glenn, Michigan
Robert P. Adkins, Ohio
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*

Arthur Benninger, Pennsylvania
Kenyon B. Brown, Pennsylvania
C. Morell Brown, Pennsylvania
Carl Shaffer, Pennsylvania
Alfred Traiman, Pennsylvania
Sanford Alderfer, Pennsylvania
William Doyle Pennsylvania
Paul Godshall, Pennsylvania
Harry Gruber, Pennsylvania
Allen Jones, Pennsylvania
Clarence Kern, Pennsylvania
Mark Kistler, Pennsylvania

C. J. Leiby, Pennsylvania

M. Manto, Pennsylvania
Daniel Miller, Pennsylvania

* Charles Moyer, Pennsylvania

* Harry Wolfe,

John Morykan, Jr., Pennsylvania

Lee Pillsbury, Pennsylvania
Woodrow Roth, Pennsylvania
Pennsylvania
Margaret Berry, Pennsylvania
Hubert Post, Pennsylvania

R. M. ‘“Pete” Stewart, Pennsylvania
Homer Sparks, Pennsylvania
Frank Heinen, Pennsylvania

* Sam Reed, Pennsylvania

Ly

Russell Kehr, Pennsylvania

L. M. F. Hocker, Pennsylvania
Roy Ebersole, Pennsylvania
Harry Wimer, Pennsylvania
Van C. Hocker, Pennsylvania
Kenneth Upperman, Pennsylvania
John Ensminger, Pennsylvania
Mervin Adams, Pennsylvania
Lewis E. Smith, Indiana

R. A. Smetzer, Ohio

Ted Jubenville, British Columbia
Humberto V. Reyes, Tekas

L. C. Kelley, Texas

Edwin Kenedy, Texas

Arlie C. Weddington, Tennessee

* Rubert Ainley, Tennessee

Guy G. Price, Indiana
Norvin Olson, Iowa
Donald R. Florea, Ohio
Paul A. Pauley, Iowa
James J. McGuire, Iowa
Pat Forristal, Iowa
Marvin Rogness, Iowa
Maurice DeVore, Iowa
J. R. Hoyer, Iowa

Bill D. Gold, Towa
James L. Smith, Iowa
L. F. Wessel, Iowa
Arnold H. Hexom, Iowa
A. B. Chatfield, Iowa

Bart Bielenberg, Iowa
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Daleard L. Pettijohn, Colorado
Alex Huff, Indiana

Loren Slinkard, Missouri

Ken Cullum, California
James E. Wilson, Arkansas (Life)
Ernie Niemeyer, Indiana

R. W. Oversteg, Colorado

E. R. Austin, Colorado
Kenneth Mozena, Iowa
Clarence Prange, Iowa
Richard M. Sears, Iowa

Gail Pickworth, Ohio

William E. Ransom, New York
W. Virge Meador, Illinois
Morris Schwartz, Califernia
Marvin Harris, Illinois
Sherman McCrea, Iowa
Arthur Kaplan, Colorado

C. E. “Ken” Reed, Colorado
Orville R. Moore, Kentucky
Paul Noel, Kentucky

Brooks Wells, Kentucky
Raymond E. McConnell, Kentucky
J. T. Denton, Kentucky

W. R. Walters, Kentucky
Haskel Stratton, Kentucky
Donald Cady, Kentucky

Bud Greenup, Kentucky
William D. James, Kentucky
Curran Miller, Indiana

Loyal K. Smeltzer, Indiana
Everett Rookstool, Indiana
Norman E. Knowles, Jr., Virginia
Loren Albrecht, Iowa
Carleton Meinders, Iowa

Cookie Lockhart, Colorado
Natte Austin, Colorado

J. Martin Haywood, North Carolina

William Habhab, Indiana
Tony Vold, Alberta
Terry Nance, Oklahoma
Dennis Streburg, Alberta
Don Smith, Washington
Dale F. Hofbauer, Illinois

* Harold B. Jeffcott, New Jersey
* Charles E. Hepworth, Colorado

*

* Floyd Davis,

R. L. Scule, Missouri
Paul E. Clardy, Missouri
Ohio

J. M. Land, Kentucky

Paul Herron, Jr., Kentucky
Fraisur Reesor, Kentucky
Art Roberts, Kentucky
George Swinebroad, Kentucky
Wesley Greene, Iowa
Wayne Stewart, Iowa

Clyde Jones, Oklahoma
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E. T. Hyde, Alabama
Gary Marchand, Colorado
Rudy Larkin, California
Valery C. Watts, Louisiana
Cliff McCarville, Iowa
Charles E. Cumberlin,
M. M. Peterson, Iowa
(* Indicates a new member).

=

Colorado

Bilingual Auction
Sparks Houston Show

Humberto V. (Bert) Reyes, San An-
tonio cattle broker and auctioneer, set
one and possibly two national records
during the Texas Brahman Association
auction sale held in conjunction with
the Houston Livestock Show.

Reyes conducted what is regarded as
the first bi-lingual cattle auction in the
U.S., and the top selling bull brought
$5,650, a world record for a Brahman
sold at auction.

The sale was officially labelled a bi-
lingual sale, with Reyes taking the bids
in English and Spanish. This sale had
a large number of foreign buyers, most
of whom speak only Spanish.

At the end of the two-hour sale, Reyes
received a rousing hand of applause
from the audience of buyers, sellers
and spectators.

A total of 23 lots sold for $35,900,
with the 12 bulls selling for $24,000, an
average of $2,000. The top selling bull,
Sugarland’s Rexcrata 1, sold to I. W.
Whittaker and Sons of Buffalo, Tex.,
and was consigned by the United States
Sugar Corp. of Clewiston, Fla., who ex-
hibited the champion and reserve cham-
pion Brahman bulls of the FHouston
show.

Top selling female also was consigned
by the U.S. Sugar Corp. and sold to
S. Pacheco of Costa Rica for $1,500.
The 11 females sold for $11,900, for an
average of $1,081 per head.

EDITOR’S NOTE — Those who at-
tended our 1961 National Convention in
Houston, will remember Bert Reyes as
the bi-lingual program participant. He
was the speaker who convention chair-
man Walter Britten attempted to serve
as interpreter,
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Illinois Auctioneer Works
For Community Progress

Reprinted from the METRO — EAST

Journal, E. St. Louis, Ill.
BY BOB MATHES

““No man should turn up his feet with-
out having done something for his com-
munity.”’

This is Orison R. Seibert’s explanation
of his willingness to take time out from
a busy schedule of farming and auc-
tioneering to head the new Belleville
Area Junior College District 522.

“This community has been good to
me, and I should be good to it. Things
would be in a heck of a shape if no one
would come forward to do something
for the community’s benefit.”

Seibert leaves no doubt that he con-
siders success of the new junior district
extremely vital to the community inter-
est. It will take a lot of effort from a
lot of people willing to devote a lot of
time and effort to it. Seibert stands
ready to give maximum effort.

Although Seibert’s election as District
922 board president is thrusting his
name into the news more and more, his
name has not been a strange one to
Metro-East newspaper readers the last
10 years. He has been on the St. Clair
County Board of School Trustees 10
years, serving as president of the board
for the 1965-1966 year.

Seibert hopes that the publicity as the
new junior college district progresses
does not center on him to the exclusion
of the other six members of the board.

““The board members elected are ex-
tremely well qualified. A better board
could not have been elected. Any one
of the other members could well have
been chosen board president instead of
me,”’ Seibert says.

Seibert spends the major part of his
time on the farm — whence he came
He was born and reared on his father’s
farm in the Renchler sector of St. Clair
County.

He attended grade school in Renchler
and graduated from the Mascoutah High
School. He received a bachelor’s de-
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gree from the University of Illinois Col-
lege of Agriculture in 1939, specializing
in animal husbandry.

During 1940 and 1941, Seibert was em-
ployed as a cattle buyer at National
Stock Yards for the old Laclede Pack-
ing Co. It was during that time that he
first developed an interest in auction-
eering, a field in which he later was
to make his mark.

Seibert served in the Army with the
33rd Division in the Pacific from 1942
to 1945.

After his discharge he began farm-
ing with his father at the farm Seibert
now owns on Route 13, 3% miles south-
east of Belleville.

Seibert soon began to develop the in-
terest in auctioneering that he picked
up while attending the livestock auctions
at National Stock Yards. He began by
assisting other auctioneers at various
auctions and soon was operating his
own auctioneering firm.

Seibert serves at all types of auctions
and frequently is booked in advance for
a dozen or more sales.

Seibert appears somewhat younger
than his age — 49 — despite his silver-
toned hair. His complexion reflects the
long hours he spends outdoors in the
farm operation, and in pursuit of his
favorite hobbies of fishing and hunting.

Seibert is impressive in appearance,
whether dressed in his farm clothing
of work shirt and blue jeans, his auc-
tioneer attire, or in the neat suits he
wears for business sessions and meet-
ings -involving school board affairs.

He is articulate and knowledgeable,
whether discussing the latest farm and
animal husbandry developments or
school curriculum needs.

Seibert long has had a deep interest
in education. His wife, the former Miss
Fern Fox of Lebanon, (whom Seibert
met while both were attending the U.
of I.) formerly was a fulltime school
teacher and now is a substitute teacher
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in the Freeburg schools.

A daughter Mrs. Marvin (Nancy) St.
John is a Southern Illinois University
graduate now teaching speech therapy
in Pennsylvania. Another daughter Miss
Mary Seibert is attending SIU and plans
a teaching career. A son, Thomas Sei-
bert, a senior at Freeburg High School,
plans to attend the U. of I.

The interest in education prompted
Seibert to agree to serve on a committee
formed in 1966 to make a feasibility
study on forming a state junior college
district. He had been asked to serve
by a large group of residents in his
area.

After the district was approved, Sei-
bert became interested in running for
the board of education of the district
because of his work in the feasibility
study. He led all candidates in the ballot-
ing and was elected president of the
board unanimously at the board’s first
meeting.

“T had one special reason for seeking
election to the board,” Seibert says.
“This was the feeling that agriculture
should be represented.”

Seibert feels the board will move as
fast as possible to take the necessary
steps to get the new junior college in
operation. Many special meetings will
be needed in addition to the regular
meetings each month. Seibert said he
is willing to devote whatever tme
necessary to the tasks.

The hiring of a district president is
the first major task of the board, Sei-
bert says. It is vital to obtain a top
administrator because the state junior
college program is a new field without
any precedents.

The next phase will be selection of a
site and construction of a campus In
time for the start of the 1970 school

year.
In the long-range -category, but al-
ready the subject of considerable

thought, is the junior college curricu-
lum after the new campus is built.

For instance, there may need to be
an increase in the vocational curricu-
lum, or an increase in the number of
specialized courses to meet the needs
of the community. The two-year cur-
riculum for transfer student also may
need to be strengthened.
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EDITOR’S NOTE — There has
long been a connection between
community service and a success-
ful auctioneer. Like the chicken
and the egg, we don’t know
which comes first but we have
had many, many examples
brought to our attention similar
to the accompanying item.

Subject of this news story is
Orison R. Seibert, Belleville, Ill.,
a member of the National and
Illinois Auctioneers Associations.
Following are some words of ad-
vice from him, taken from a let-
ter to ‘“The Auctioneer”:

‘““Sales are keeping us busy,
three a week so far this year and
from our future billings it looks
like a very good year in the mak-
ing.

‘“To the young man who anti-
cipates a busy career as an auc-
tioneer, I'd like to give just a
little advice. ‘Give your all to
your profession and to your com-
munity.” The publicity that ac-
companies public service, both
as an auctioneer and as a good
citizen, will bring clients to your
door.

“You are never heard of if you
do nothing — so start something
in order that the public will
know you exist. A little publicity
will do more for you than a half
dozen diplomas and get you jobs
and the old important experience
that you long for.

‘“Become an active part of your
community — get busy — you’ll
have no trouble staying that
way.”

John Dewey, American philospher and
teacher, analyzed reflective thinking
and came up with this five - point
formula for problem solving: 1. Aware-
ness of the problem. 2. Location and
definition. 3. Suggested solutions to the
problem. 4. Rational, elaboration of the
suggestions. 5. Testing the solution, lead-

ing to acceptance or rejection.
e
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Convention Plans Point

Toward Greatest Yet

BY COL. FRED G. QUICK

Convention time 1is drawing near.
Some of the early birds have already
made reservations. There is no doubt
that this will be the largest convention
yet.

Members of the Illinois State Auc-
tioneers Association have been working
with President Wooley and Secretary
Hart to make this the best. Here are
some of the things that those attending
will see and enjoy and, by the same
token, what those not attending will
miss.

The Hotel is one of Chicago’s largest.
Many of the rooms and suites overlook
beautiful Lake Michigan and the re-
nowned Buckingham Fountain. Those
wishing one of these rooms should get
reservations early and request them.
Every room is air conditioned and with
new color TV sets. Chicago has seven
TV stations. Escalators will carry mem-
bers between the main floor of the Hotel
and the Banquet and Meeting Rooms.
There are also elevators and marble
stairways if you don’t like escalators.

Speakers for the program are all con-
sidered to be among the tops in their
respective fields of endeavor. They are
willing and able to show and tell the
auctioneers how to get more business,
collect higher commissions and be more
successful. Each speaker is asked to do
just that. Have your questions ready.

Illinois auctioneers are making big
plans for the Fun Auction. You will
meet, see and hear some of the nation’s
best here. Everyone attending will be
given an opportunity to auction if they
wish.

Variety Show Night will truly feature
something for the whole family.

Ladies, plan to save some time for
shopping. You will be within walking
distance of all the ‘name” stores in
downtown Chicago’s Loop. This is really
the nation’s ‘‘Bargain Basement’ and
all types of Charge Cards are honored.

For the children, well they have not
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been forgotten. A native Chicago auc-
tioneer and his wife will see that they
have interesting things to see and do.

Are you talented? Do you enjoy a
good Amateur Show? The Wednesday
night Amateur Contest is looking for
talent. The Master of Ceremonies is a
most capable man.

For the auctioneers who enjoy a
‘“Postman’s Holiday’’ and if they arrive
early Wednesday, they will be supplied
with locations of auctions being held In
the area that day.

I hope to see all of you at the Con-
venticn.

Ohio Land Auction
Gets $1,100 Per Acre

What is thought to be the highest
price ever paid for Van Wert County,
Ohio, land was the $1,100 per acre re-
corded for a 39 acre tract, February 1.
This was a part of the 115.95 acres, sold
in five tracts, to settle the estate of
Milvada Shaffer.

The entire sale grossed $135,087.50.
Col. Glenwood Adams, Van Wert, Ohio,
was the auctioneer in charge of the sale.
He was assisted by Cols. Homer Pollock
and Atlee Gehres, all of whom are mem-
bers of the National Auctioneers Asso-
ciation.

Renoirs Bring Top
Bids At Auction

PALM BEACH, Fla. — Sixty paintings
and drawings were auctioned at the
Trosby Galleries here for a total of
$353,000.

Top price was $51,000 for Pierre Au-
guste Renoir’s ‘“Young Girl with Hat
and Feminine Swimmer.” Another Re-
noir, ‘“The Bouleers,” drew the second
highest bid of $48,000.
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Blizzard conditions kept many people from attending
Meeting at Billings, March 12, but these folks enjoyed a day of fellowship. Items
discussed were the Third Annual Montana Auctioneers Contest to be held in April

or May,

the Montana Auctioneers

and prospects of re-activating the Wyoming Auctioneers Association.

Two Wyoming auctioneers were present in spite of the blizzard.—Photo by Bob

Pentield.

Barnicle’s Grandson
Arrives New Year’'s

Col. and Mrs. Ken Barnicle, Ellis-
ville, Mo., wish to announce the arrival
of a grandson, Jeffrey Price Barnicle.

In making the report, Mrs. Barnicle
says, ‘“‘Needless to say we are as proud
of him as we can be. “He arrived on
New Year’s Day, six weeks early. ‘‘He
is doing real good and already has a
mind of his own, no doubt he takes
after his grandpa. “We are all well and
thankful for our blessings, in other
words, our cup runneth over. ‘““See you
in Chicago, if we don’t have to babysit.”

Jeffrey’s grandfather is Mayor of
Ellisville, and a member of the NAA
Board of Directors.

Duroc Boar Sells

At Record $10,000

ARKANSAS CITY, Kan. — Sale of
the grand champion boar at $10,000
highlighted the 1967 Southwestern Na-
tional Duroc Congress here. The boar

21

was a September pig shown by Fred S.
Vanderburg, Jr., Pampa, Texas, and
purchased by Robert Johnson & Sons,
Cash, Ark. He is a son of Perfect
Royal Star.

In the Congress sale, 218 registered
Durocs sold for $76,260 to average $350.
Duroc officials said the sale total was
the highest total of any hog sale in
modern times.

Tips On Advertising

Yardsticks that every manager can
use when evaluating ads which bear his
company’s logotype were set forth re-
cently by Tilden Cummings, president,
Continental Illinois National Bank &
Trust Company, Chicago. Addressing a
workshop of the Bank Public Relations
and Marketing Association, he emphasiz-
ed the following qualities:

Uniqueness. Advertising should dra-
matize the point of difference that dis-
tinguishes the company .from is com-
petiors. “If no obvious point of dif-
ference exists,” the speaker said, ‘‘then
it is up to management to create one
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and make it meaningful, to staff and to
the public.”

Professional quality. Every insertion
should be visually attractive, readable
and compelling, which requires profes-
sional competence and understanding.

Consistency. Every compay should
develop its own program and stick with
it faithfully. Themes and media should
be changed only when there is sound
reason for doing so. Change for its own
sake is wasteful.

Motivation. Each ad should supply a
‘““reason to buy,” in terms of positive
benefits to be derived from using the
item promoted.

Efficiency. Prudent investment of ad-
vertising dollars means reaching the
largest number of qualifed prospects
at the lowest cost, with a minimum of
waste circulation.

Coordination. Every ad should be part
of a coordinated marketing progr a m,
tied in with direct mail, displays, train-
ing and personal calls.

Mother Of Indiana

Auctioneer Passes

Mrs. Nellie M. Dunlevy, mother of
Col. T. M. Dunlevy, Jetfersonville, Ind.,
passed away February 26. She was a
resident of Henryville, Ind.

The Dunlevy name has long been
synonomous with auctioneering in the
Kentuckiana area. T. M. Dunlevy re-
presents the third generation of the fam-
ily in the auction field. His grandfather,
the late Tom Dunlevy, and his father,
the late Charles A. Dunlevy, were also
auctioneers.

T. M. Dunlevy is a member of the
National, Indiana and Kentucky Auction-
eers Associations.

We can’t have the so-called Great
Society until we have the Responsible
Society — where it’s more profitable
to work than not to work. You can’t
help a man by constantly giving him
more handouts. — Edward Brooke, U.S.
Senator from Massachusetts

Auction Shorts

Read an article the other day entitled
“Food for Thought’” and thought it a
very suitable article for The Auctioneer.

WANTED . . . . A man for hard work
and rapid promotion; a man who can
find things to be done without the help
of manager and three assistants.

A man who gets to work on time in
the morning and does not imperil the
lives of others in an attempt to be
the first out of the office at night.

A man who is neat In appearance
and does not sulk for an hour’s over-

tfime In emergencies.

A man who listens carefully when he
is spoken to and asks only enough ques-
tions to insure the accurate carrying
out of instructions.

A man who moves quickly and makes
as little noise as possible about it.

A man who looks you straight in the
eye and tells the truth every time.

A man who does not pity himself for
having to work.

A man who is cheertul, courteous to
everyone and determined to “Make
Good”’.

This man is wanted everywhere. Age
or lack of experience do not count.
There isn’t any limit, except his own
ambition, to the number or size of the
jobs he can get. He is wanted In every
big business.

Henry Buss,
Columbus, Nebraska
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Auction Gets $1.112
Per Acre For Farm

FAIRBURY, Ill. — A 160-acre farm
sold at auction here recently for $1,112
per acre, and the buyer said the tract
15 to be used for farming.

A local farm land lender indicated
this is a record price for a public auc-
tion in either Livngston or McLean
countes — except for land intended for
use other than agriculture.

The farm was sold by heirs of Leah
Steidinger, and the successful bidder
was William Ift, retired Fairbury farm-
er.

The farm lies at the north edge of
the city limits, and is described as ex-
cellent cropland. It includes a large,
modern brick house, plus tenant house
and a full set of farm buildings.

Ten Acre Plot Given
By Kentucky Couple

First Christian Church, Bowling
Green, Kentucky, was the recipient of
ten acres of land valued at $50,000. The
deed to this property was presented by
Mr. and Mrs. Edgar Walker of Bowling
Green, at the close of the worship ser-
vice, December 18. William Riley, chair-
man of the board and congregation, ac-
cepted the deed on behalf of the church.

The Walkers have been members of
First Christian Church for thirty - five
years. He is an elder and she is chair-
man of the social action committee.

In presenting the property, the Walk-
ers asked that the deed be made to
read in part: ‘“Witnesseth: That for love
of the church, and the spiritual benefit
it has been to us through the years . .
the Grantors do hereby give, alien,
transfer and convey unto the Grantee
. . . that certain plot of land located
in the Ogden Park Sub-division of Bowl-
ing Green, Ky. . . .. The within convey-
ance is a glft W1thout cost to  the
Grantee, ' of an agreed Valuatlon of
$50,000.” ~

Kentucky Auctioneer

Dies At Age of 75

Edgar C. Walker, prominent auction-
eer of Bowling Green, Ky., died at his
home, March 2. He was 75 years old.

A native of Macon, Mo., Col. Walker

came to Bowling Green in 1934 as a
livestock dealer. Three years later he
became a partner in a real estate firm.
He continued in the real estate and
auction field until his death.

Col. Walker was a Charter Member
and a past President of the Kentucky
Auctioneers Association. He was a mem-
ber of the National Auctioneers Asso-
ciation. He was also a member of sev-
eral other organizations including the
American Legion, Chamber of Com-
merce and the Senior Citizens Club.

Probably his most active participation
was with his church. He was a member
of the board of elders of the First
Christian Church in Bowling Green for
many years. Another item on this page
describes his loyalty and devotion to his
church. -

Survivors mdUde hlS w1d0w one son,
one daughter, one brother and two sis-
ters.
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Boosters for “The Auctioneer’

The members whose names ap-
pear under their respective states
have each given $5.00 for their
names to appear for one year in sup-
port of their magazine. Is your name
among them? Watch this list of
names grow.

ALABAMA COLORADO

Col. J. M. Casey—Birmingham Col. Ernie Austin—Greeley

Col. Ed T. ‘Hyde—-Talladega Col. Ed Gibson—Denver

Col. J. P. King—Gadsden Col. Emmett L. Harbour—Denver

Col. Ronald L. Pankey—Horton Col. Herman W. Hauschildt—Denver
Col. M. S. Pennington—Huntsville Col. Cookie Lockhart—Steamboat Springs
Col. Freeman Smith—Long Island Col. Gary Marchand—Canon City
ARIZONA Col. R. W. OVEI’Steg—DEIta

Col. Daleard Pettijohn—Boulder

i;li{iﬁ'gisLongberry—Phoemx Col. John Rainey—Glenwood Springs
Col. Fred J. Ramaker—Denver
Col. Milo Beck—Rogers Col. E. W. Robbins—Gunnison
goi. ‘Ife%l IB)rmkI%r—ll\lfIqllllette Col. Howard Roland—Grand Junction
ol. J. C. Dyer—Nashville Col. C. W. Rosvall—Denver
Col. W. E. Hancock—Jonesboro Col. Howard Shults—Lakewood
Col. Virgil Irwin—West Memphis Col. Troil Welton—Wray
Col. Paul Robbins—Manila Col. John W. Westcott—Glade Park
goi ?Owal‘dEE-w iliiogersﬁ—%oélﬂlfe Col. Lyle D. Woodward—-Denver
ol. James E, son—Hot Springs
Col. Brady L. Wooley—Little Rock SRR I .
Col. Tolbert A. Breed—Windsor
CALIFORNIA Col. William J. Josko—Southport
Col. Bill Arnold—Grover City Col. Richard K. Mather—Granh
Col. Murl Bernard—Mira Loma " Willi " Qha o
i > Col. William C. Shine—Kensington
Col. Linville Burleson—Paramount .
Col. Tom Caldwell—Ontaric Col. Al Tirella—Hartiord
Col. John Cleator—Topanga DELAWARE
Gol. Keith Callum—Pomona O oo
Col. Ken Cullum—Pomona . i
Col. Marsh Dozar—Los Angeles
Col. Melvin H. Ellis—W. Sacramento FLORIDA
Col. James Gibson—Hayward Col. R. E. Baxla—Lakeland
Col. W. C., “Bill” Gier—Red Bluff Col. Roy E. Beatty—Orlando
Col. Phil Hanson—Santa Ana Col. N. Albert Bond—Orlando
Col. Harold Henry—S. San Gabriel Col. Louis C. Dell—Sanford
Col. Rudy Larkin—W. Covina Col. James R. Heater—Sarasota
Col. Ray Roberson—Grover City Col. Martin E. Higgenbotham—Lakeland
Col. Morris Schwartz—Hollywood Col. Sidney P. Hough, Tallahassee
Col. Otto Seeberger—San Diego Col. Bernard Jellema—Ft. Lauderdale
Col. E. V. Wing—Gerber Col. Kenneth Jones—Edgewater
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Col. Thomas A. Scarane—Miami

Col. Joseph F. Sedmera—Lakeland

Col. Donald J. Smith—Largo

Col. Wayno ‘“Tex’ Steuart—Tampa

Col. P. Frank Stuart—St. Petersburg
Col. Leonard R. Wilson—Daytona Beach

GEORGIA

Col. George E. Collins—Decatur
Col. Joe Ellis—Moultrie

Col. R. A. Waldrep—Gainesville

HAWAII
Col. Louis L. Stambler—Honolulu

IDAHO

Col. William Dippel—No. Lewistown
Col. Jim Messersmith—Jerome

Col. John Wert—Wendell

Col. Robert L. Wesely—Boise

ILLINOIS

American Auction Associates—Chicago
Col. H. S. Beeney—Peoria

Col. Franklin E. Bohn—E'khart
Col. Leo J. Bree—Aurora

Col. Wes Chapman—Seneca

Col. Gordon Clingan—Danville

Col. Jim Clingan—Collison

Col. George W. Cravens—Williamsville
Col. M. A. “Milt” Cully—Des Plaines
Col. Dan Danner—Glenview

Col. John H. Dieken—Pecatonica
Col. W. P. “Bud” Drake—Decatur
Dunning’s Auction Service—Elgin
Col. “Mr. Ed” Flynn—Lake Zurich
Col. Luke J. Gaule—Springfield
Col. William L. Gaule—Chatham
Col. Michael M. Gordon—Chicago
Col. Marvin Haycraft—Wapella
Col. Ray Hudson—Morrisonville

Col. Lane R. Hyett—Aledo

Col. Emil Iwanski—Chicago

Col. Charles F. Knapp—Cissna Park
Col. Orville Laughlin—Mt. Carmel
Col. A. R. McGowen—Qak Lawn
Col. J. Hughey Martin—Colchester
Col. Clay H. Metz—Des Plaines

Col. Michael Modica—Chicago

Col. J. H. Oberwise—W. Chicago
Col. E. L. “Butch” Olson—Morris
Col. Paul D. Pastore—Chicago

Col. Melvin R. Penning—Forreston
Col. Fred G. Quick—Aurora

Col. Orison R. Seibert—Belleville
Cols. L. Oard & Lloyd Sitter—Anna
Col. Fred H. Schneider—Yorkville

INDIANA

Col. Wallace Bucher—Francesville

Col. James A. Buckley—Shelbyville

Col. Ray Clark—Dyer

Col. T. M. Dunlevy—Jeffersonville

Col. J. B. Driver—Indianapolis

Col. Elmer ‘“Joe’” Evans—Pittsboro

Col. Leo Grindley—Ft. Wayne

Col. Bob L. Harrison—Monticello

Col. Herman Hatfield—Indianapolis

Col. M. Henry Leffler—Marion

Col. Amon H. Miller—Evansville

Col. L. W. “Bill” Porter—Brownsburg

Col. Donald “Mike’’ Porter—Morocco

Col. Walter G. Price—Indianapolis

Col. Earl Ray—Tangier

Col. D. Noble Ratts—Indianapolis

Col. Kenneth Ratts—Spencer

Col. M. W. Reavis—Bloomington

Reppert School of Auctioneering
—Decatur

Rossville Auction Exchange—Rossville

Col. Romayne Sherman—Goshen

Col. Lewis E. Smith—Cicero

Col. Noble Stokes, Jr.—Hagerstown

IOWA

Col. Loren Albrecht—Wall Lake
Col. Bart Bielenberg—Schleswig
Col. Bill D. Gold—Hamburg
Col. Paul A. Pauley—Harlan

KANSAS

Col. Jack D. Sheets—Wellington
Col. Clifford Reese—Osage City
Col. Wm. F. Schroeder—Mission

KENTUCKY

Col. Adrian Atherton—Hodgenville
Col. James O. Briggs—Stanton

Col. Wayne Kessler—Campbellsville

MARYLAND
Col. Robert H. Campbell—Annapolis

Matthews & Reedy, Auctioneers—Hamp-
stead

MASSACHUSETTS

Col. Henry A. Berman—Worcester

Col. Stephen D. Cardelli—Byfield

Col. Norman L. Chagnon—Worcestor

Col. Anthony Ferolito—Cambridge

Col. Phil Goldstein—Boston

Col. John A. Hilditch—Hopkinton

Col. Edward L. Hopkins—Boston

Col. Abe Levin—Fitchburg

Col. Frank ‘“Honest Chuck’ Onischuk
—Westminister

Col. Leonard Sheinfeld—Boston
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MICHIGAN

Col. Elwyn Bentley—Fenton

Col. Edward E. Bilbruck—Birmingham
Col. Harold M. Bloom—Midland
Col, Marvin Freeze—Niles

Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Jeddo

Col. Jack W. Hall—Lake Orion
Col. Bob Handrich—Fairview
Nelson’s Auction School—Detroit
Col. William Podell—Grand Rapids
Col. Garth Wilber—Bronson

MINNESOTA
Col. Bert Trane—Karlstad

MISSISSIPPI
Col. Lew Henderson—Gulfport
Col. S. E. Gelvin—Tunica

MISSOURI

Col. Ken Barnicle—Ellisville

Col. Claud N. Griffin, Jr.—Trask
Col. Buster Hewkin—Cuba

Missouri Auction School—Kansas City
Col. Jerry D. Popplewell—Amity

Col. Larry W. Reed—Rich Hill

Col. Helen Schumacher—Kansas City
Col. Don V. Whetsel—Craig

MONTANA

Col. Michael Coolidge, Jr.—Billings

Col. Wm. J. “Bill”’ Hagen—Billings

Col. Earl W. Kinney—Billings

Col. R. J. “Bob” Thomas—Billings

Col. Carl O. Westermark—Shelby

Western College of Auctioneering—
Billings

NEBRASKA

Col. W. V. “Bus” Emrich—Norfolk

Col. E. A. Camfield—North Platte

Col. Mack P. Cosgrove—Omaha

Col. Dean Fleming—AtKkinson

Col. Rod Gillespie—North Platte

Col. Russell E. Lydiatt—Ashland

Col. Stacy McCoy—Arapahoe

Col. Reginald R. Oakley—Grand Island

Col. Gerald W. Phillips—Wallace

Col. Grant R. Phillips—Wallace

Col. Jim Walker—Omaha

Col. Rex Young—Plattsmouth

NEW HAMPSHIRE

Col. Victor A. Garrison—Exeter
Col. Merle D. Straw, Jr.—Seabrook
Col. Paul W. Lawton—Chesterfield

NEW JERSEY
Col. Fred R. Daniel—Neshanic Station
Col. Ralph S. Day—Leonia
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Col. John Flynn—Trenton

Col. Harvey W. Lee—Salem

Col. John R. Potts—Neshanic
Col. Herbert Van Pelt—Readington

NEW MEXICO
Col. Elmer Bunker—Albuquerque
Col. Monroe Goree—Roswell
Col. James Priest—Clovis
The New Mexico Auctioneers
Col. John A. Overton
Col. Paul Rector
Col. Bud Flowers
Col. P. E. Wilder

NEW YORK

Col. Roy Abbey—Angola

Col. Tim Anspach—Albany

Col. Richard W. Bronstein—Buffalo
Col. Paul W. Calkins—Peru

Col. Ernie Davis—Poughkeepsie
Col. John DiBello—Sterling

Col. Hy Fogel—Baldwin

Col. B. F. Hayes—Forest Hills
Col. Victor Kent—Hinsdale

Col. Marshall W. Lashway—Peru
Col. George K. Lusk—Rochester
Col. Donald W. Maloney—Syracuse
Col. William Maloney—Syracuse
Col. Crawford McFetridge—Penn Yan
Col. Pete Murray—Ballston Lake
Col. Ronald Reed—Sherman

Col. Kenneth M. Rice—Hamburg
Col. Harold Spoor—Baldswinville
Col. Ben Schwadron—Forest Hills
Col. David H. Tracy—Pavilion
Col. Richard C. Tracy—Dansville
Col. Sidney White—New York City
Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Neil Bolton—Winston-Salem

Col. C. D. Carpenter—Conover

Col. Gene Carroll, Jr.—Providence

Col. Johnny Godley—Charlotte

Col. E. Brooks Harris—Henderson

Col. J. Martin Haywood—Rockingham
Col. Ben G. Hoffmeyer—Charlotte

Cou. W. Craig Lawing—Charlotte

Col. Forrest A. Mendenhall—High Point
Col. Robert ‘“Red’” Mendenhall — High
Point

Col. A. T. Morris—-Durham

Col. Hugh Simpson—Union Mills

Col. Kenneth W. Teague—Burlington

NORTH DAKOTA
Col. Bob Penfield—Bowman
Col. Elmer Zimmerman—Haynes
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OHIO

Col. Arthur J. Allen—Cuyahoga Falls

Darbyshire & Associates, Inc.—
Wilmington

Col. Jim Bennett—Dayton

Col. Chris B. Dawson—Waverly

Col. Donald R. Florea—Milford

Col. Herman L. Hart—Bristolville

Hunter-Wilson-Mayhugh Co.—Hillsbere

Col. Gynelle M. Jones—Franklin

Col. Harry W. Kerns—Urbana

Knotts Auction School—Gallipolis

Col. O. L. Lansaw—Middletown

Col. Andrew Lemley—Gallipolis

Col. James A. Luggen—Cincinnati

Col. Mearl Maidment—Bowling Green

Col. James A. Marlowe, Sr.,—Warren

Col. E. L. “Red” Miller—Belpre

Col. Harley O’Day—Columbus

Col. Chester Rector—AKkron

Col. George Roman—Canfield

Smith-Seaman Co.—Wilmington

Col. Dean C. Smith—Marietta

Col. Steve Steinmetz—Springfield

Col. Ralph VanderVlucht—Toledo

OKLAHOMA

Col. Cecil Abernathy—Oklahoma City
Col. Lewis W. Campbell—Wyandotte
Col. V. K. Crowell—Oklahoma City
Col. R. C. Hinkle—Oklahoma City
Col. Clyde Jones—Alva

Col. Jim Richards—Spencer

Col. F. E. Springer—Red Oak
OREGON
Col. Roger Baker—Ontario

Harold E. Ball—Portland
Orland J. Brenner—Medford
Dick I. Boyd—Portland
Donald F. Kennedy—Portland
Edgar Lane—West Linn
Virgil R. Madsen—Junction City
C. A. Morrison—Grants Pass
Virgil Munion—Roseburg

S. J. Frey—Sweet Home

Col. Lynn Walters—Clackamas
Col. Forrest Witthar—Portland

PENNSYLVANIA

Cols. Q. R. Chaffee & Son—Towanda
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville

Col. Ralph W. Horst—Marion

Col. Wylie S. Rittenhouse—Vanderbilt
Col. Wm. J. Wagner—Elizabethtown
RHODE ISLAND

Col. Jos. W. Champagne, Jr.—Coventry

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
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~ Col.

Col. Harry Gautieri—Providence

Col. Ernest 0. Maine—Hopkinton
Col. Max Pollack—Providence
SOUTH CAROLINA

Col. T. S. Bruce, Jr.—Greenville
Col. Ralph J. McClendon—Edgefield

SOUTH DAKOTA

Col. Billy Barnes—F't. Pierre
Col. Vernell Johnson—Hartford
Col. Curtis J. Price—Madison

TENNESSEE

Col. Rubert Ainley—Dukedom

Col. Richard W. Bethea—Chattanooga
Col. Claude H. Coleman—Madison
Col. J. Robert Hood—Lawrenceburg
Col. H. C. “Red” Jessee—Morristown
Col. James Matthews—Cowan

Col. C. B. McCarter—Sevierville

Col. L. Paul Monks—Fayetteville
Col. Ken Saunders—Tellico Plains
Col. Bob Winton—Winchester

TEXAS

Dudley Althaus—Fredericksburg
Walter S. Britten—College Station
Dub Bryant—Big Spring

K. L. Espensen—Tyler

J. W. Foust—Lubbock

0. L. Henson—Abilene

H. D. Henderson—Wolfforth
Grover Howell—Dallas

L. “Rusty” McCamy—Bellville
J. M. McCarty—Dalhart
Merle Saxe—Genoa

Col. Carl W. Self—Lubbock

Col. W. J. Wendelin—Henderson

VERMONT
Col. Ralph Bristol—Clarendon

VIRGINIA

Col. W. L. Carter—Norfolk

Col. Willie T. Catlett—Lynchburg
Col. Morris F. Fannon—Pennington Gap
Col. Harry D. Francis—Newport
Col. David H. Gladstone—Norfolk
Col. 0. D. Jordan—Martinsville
Col. Melvin Lacey—Dry Fork
Col. James E. Mullins—Pound
Col. Jack Peoples—Chesapeake
Col. Tom W. Reese—Remington
Col. Maury Riganto—Norfolk
Col. R. O. Root, Jr.—Roanoke
Col. J. E. Sutphin—Newport

Col. Roy Wheeler—Charlottesville
WASHINGTON

Col. Bob Berger—Pasco

Col. Ray S. Brock—Pasco

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
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Col. Elmer L. Burnham—Thornton
Col. Bob Etherton—Seattle

- Col. Al Gay—Seattle

Col. Bill Johnson—Seattle

Col. Robert F. Losey, Sr.—Renton
Col. John M. Mullen—Pasco
Col. Ray W. Nelson—Redmond
Col. W. D. “Doc” Richards—Tacoma
Col. Orville Sherlock—Walla Walla
Col. Hugo Ward—Prosser

Col. Cliff Williams—Spokane

Col. Si Williams—Walla Walla
Col. Joe Yates—Walla Walla

WEST VIRGINIA

Col. Wilbur S. Brock—Point Pleasant
Col. Ernest F. Damvron—Sistersville
Col. William R. Goodwin—Buckhannon
Col. O. B. Harris—Beckley

Col. A. G. “Dick” Miller—Ceredo

THE MEMBERS SAY ...

Dear Mr. Hart:

Enclosed find check to the amount of
$15.00 for membership fee and Booster
page.

Am associated with my father Col.
Keith Cullum in the auction business,
and, also sell along with him at the
Los Angeles Wholesale Dealers Auto
Auction, which, ag you know, is owned
by Mr. Harold Henry.

Dad has been selling for Mr. Henry
for the past 16 years, and I feel that
at my age of 20, I owe a great deal
to Mr. Henry to be allowed to be part
of his fine organization.

Col. R. C. “Rick” Woodard—Hunting-

ton

WISCONSIN

Col. Lester M. Pue—Beloit

Col. Earl F. Clauer—Mineral Point

Col. John L. Freund—Omro

Col. Fred C. Gerlach—Brookfield

Col. Dean George—Evansville

Col. W. C. Heise—QOconto

Col. Walter Nowatske—Mukwango

Col. Willard Olson—Delavan

Col. Howard Thompson—Evansville

Town & Country Auction—Kansasville

ELSEWHERE

Col. H. P. Higgins, Huntingdon, Quebec

Col. T. J. Jubenville, Prince George,
B.C.

Col. Ross Kemp—Listowell, Ont.

Col. Arthur O. Robatzek—Swift Current,

Sask.

We, Dad and I, have enjoyed a very
good year handling sales for estates,
closing out business establishment, pri-
vate households, etc. here in the Pomona
Valley for which we are very thankful.

I hope someday to meet you in per-
«on, Mr. Hart, I have heard Dad speak
of you many times.

Very truly yours,
Ken Cullum
Pomona, California.

Dear Bernie,

Piease find enclosed my check in the
amount of $105.00 for my Lifetime Mem-
barship in National Auctioneers Assoc-
iation and booster page for another
year.

This is without a doubt the greatest
profession on earth and may I gladly
report we’re enjoying another record
breaking year in the auction business.

Looking forward to seeing all of you
again in Chicago this summer.

Auctioneerimgly yours,
James E. Wilson
Hot Springs, Arkansas

Bernie:

Enclosed is $10 check for my National
dues. Also enclosed is a photo static
copy of an ad in The Hebron paper re-
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cently. The livestock auction market 1s
doing good and I have had a good run
of farm sales this winter.

I hope your family are all fine, and
hope to see you in the near future.

Sincerely yours,
Ernest Niemeyer
Lowell, Indiana

Dear Sir;:

Enclosed check for yearly dues, also
for ‘“Booster Page’.

Look forward each month to read-
ing ‘“The Auctioneer”. Please keep them
coming as I don’t want to miss one

issue.
Col. Rudy Larkin
West Covina, California

Dear Bernie:

[ am herewith enclosing my check
for dues and booster pag:. I don’t know
why I am so late in sending this except
that I have just failed to do so. It
certainly is not beause we have been
too busy.

While we have enjoyed a nice busi-
ness this winter and spring, we have a
goodly number of open dates. It is ter-
ribly dry in this area. Many of our
crops have not come up and the grass
situation is very bad. Most of our sub-
soil moisture is gone and crop and pas-
ture prospects do not look as inviting
as they could at this time of year.

We had a nice Northwest District
meeting of the Oklahoma Auctioneers
at Woodward, Oklahoma, recently. We
are looking forward to a nice state
meeting in Oklahoma City May 13 and
14. We expect to see you there.

The dry weather has not affected our
land prices as yet. Last month we had
a small grass pasture near town that
we were able to get up to $600 an acre.
This was not a usual sale however as
it was only 20 acres and located a
short distance from town. It was bought
for a trading lot. Ordinarily our grass
land brings from $100 to $200 an acre.
Our good crop land has now gotten to

the place where it sells for around $500
an acre but very little for sale.
Be looking for you at the State Con-
vention,
Yours truly,
Clyde Jones
Alva, Oklahoma

Dear Mr. Hart:

Enclosed please find bank draft for
$U. S. 10.00 being for my present mem-
bership fee.

As you know, we recently had a visit
from your President, L. B. Johnson,
and it caused quite a commotion. He
was received very well — a few object-
ors and crackpots around as are found
in all countries — but he made a big
impression on Australia in general.

Trade generally here is along with a
few ups and downs but nothing specta-
cular either way but Japan is certainly
making her presence felt. She was dis-
placed U. K. as our largest wool cus-
tomer and is getting a big foothold on
steel and motor industries. Only the
future will tell whether this is a good
or bad thing for us.

I trust you are well and will you
kindly pass on my best wishes to all
your friends whom I met during my
visit to you in 1964.

Yours faithfully,
R. E. A. Gray
Sydney, N.S.W. (Australia)

Breeder Group Cites
Col. Charles Corkle

Col. Charles Corkle, Norfolk, Nebr.,
was cited by the Nebraska Angus Asso-
ciation for his special contribution to-
the livestock industry. A plaque was pre-
sented to Col. Corkle at the organiza-
tion’s winter meeting.

Few men in the auction field have re-
ceived as many citations as has Col.
Corkle. Last year, he was awarded a
plaque at the National Auctioneers Con-
vention, in Philadelphia, for his out-
standing contribution to the NAA and
to the profession of auctioneering.

Several livestock groups have honered
the distinguished Colonel the past few
years.
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Livestock Auction'Men

To Convene June 21-25

GREAT FALLS, MONT. — A state-
wide cattle and beef industry commiitee
has completed plans for the feature
events of the 1967 Livestock Marketing
Congress, it was announced by Duke K.
Gustafson, Great Falls, chairman of the
plans group.

The industry event will be held in
Great Falls, June 21-25, with headquar-
ters at the Rainbow Hotel. The scenic
splendor of Glacier National Park will
shine over the event in the form of a
chartered tour that has been arranged
extending the Congress two additional
days following the conclusion of pro-
gram events in Great Falls on Sunday,
June 29.

The Livestock Marketing Congress 1s
sponsored and conducted by the Certi-
fied Livestock Markets Association with
features designed to focus attention and
discussion on trends and developments
in competitive livestock marketing. A
number of social highlights will add en-
joyment mixed with business, according
to Gustafson.

The Montana Livestock Markets As-
sociation as state hosts for the event
elected to expand their role and to in-
clude all Montana livestock and related
industry organizations in welcoming in-
dustry leaders and their families to the
Treasure State for the Congress.

One leading feature will be the yearly
trade association convention of the
CERTIFIED LIVESTOCK MARKETS,
which includes all Montana markets a-
mong its more than 800 trade name
markets across the nation. All persons
in attendance at the Congress are en-
couraged to take part.

Ingvard Svarre, Sidney  Livestock
Market Center, Sidney, Montana, 1Is
president of the industry organization
and will preside over convention ses-
sions. He is expected to keynote the
event in his welcoming address.

“The Marketeers,” made up of boys
and girls of marketmen families, have
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a busy program planned including a
talent contest for all ages.

The banking industry will play a lead-
ing role in staging a breakfast forum
with Theodore H. Brown, Sterling, Colo-
rado, chairman of the Agriculture Com-
mittee of the American Bankers Asso-
ciation, as topic speaker. Livestock mar-
ketmen are individually extending an
invitation to their bankers to be present
and many will take part in program
events through the cooperation of the
Montana Bankers Association.

John Guthrie, Porterville, California,
president of the American National Cat-
tlemen’s  Association, and Charles
Phelps, Hastings, Iowa, president of the
National Livestock Feeders Association,
will be topic speakers with a group of
cattle grower and feeder state associa-
tion presidents who will address them-
selves to the subject of ‘‘Insight to
Competitive Livestock Marketing.”

Friday and Saturday of the Congress
have been planned for wide public at-
tendance and interest in a featured car-
lot consignment sale of typical breed
quality Montana feeder cattle at the
Great Falls Livestock Market Center,
followed by matched roping events at
the North Montana Fair Grounds and a
beef barbeque in typical western style.

The World Champion Livestock Mar-
ket Auctioneer Contest will be held un-
der competitive market conditions dur-
ing Friday and Saturday. A record num-
ber of contestants are expected to enter
and compete for honors throughout eight
regions, including Canada, as world and
regional title-holders. H. Skinner Hardy,
Bakersfield, California is current cham-
pion. Robert Schnell, Lemmon, South
Dakota is reserve champion.

Dr. H. E. Ferguson, Anoconda, Mon-
tana, president of the American Veteri-
nary Medical Association, will address
the Livestock Marketing Congress and
lead the discussion of the Livestock
Health Coordinating Conference staged
by marketmen and veterinarians.
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Convention Dates

March 31-April 1-2 — North Dakota
Auctioneers Association, Holiday Inn,
Bismarck.

April 2 — Illinois Auctioneers Asso-
ciation, Leland Hotel, Springfield.

April 30 — Iowa Auctioneers Associ-
ation, Ames.

May 6-7 — Missouri Auctioneers Asso-
ciation, Missouri Hotel, Jefferson City.

May 7 — Nebraska Auctioneers Asso-
ciation, Hotel Yancey, Grand Island.

May 13-14 — Oklahoma Auctioneers
~ Association, Oklahoma City.

June 9-10 — South Dakota Auctioneers
Association, Holiday Inn, Aberdeen.

June 10-11 — Ohio Auctioneers Asso-
ciation, Dayton Inn, Dayton.

June 11-12 — Tennessee Auctioneers
Assoclation, Riverside Motor Lodge,
Gatlinburg.

July 20-22 — National Auctioneers As-
sociation, Pick-Congress Hotel, Chicago,
I11.

July 28-29 — Texas Auctioneers Asso-
ciation, El Trapicano, San Antonio.

Lilly Collection Of
Stamps Set Records

NEW YORK — A block of four 1948
Mauritius orange one penny stamps was
sold for $64,000, believed to be the high-
est price ever paid for a single item
at a stamp auction in the United States.
It went to dealer Raymond Weill of New
Orleans.

The block came from the collection
of the late Josiah K. Lilly of Indiana-
polis. The sale at the Waldorf-Astoria
the second of 10 to dispose of the Lilly
treasures, fetched a total of $319,000.
The entire collection is expected to rea-
lize about $4 million.

IS STRENGTH
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Writing Headlines

Critics of newspapers often find fault
with the headlines without realizing
some of the difficulties facing the head-
line writer.

“Rubber type” is an old joke in all
editorial rooms when the headline writer
i1s having trouble fitting the thought to
two short lines.

Headlines do not just happen to fit the
columns easily and perfectly. The writer
gets his headline by trial and retrial.
Letters are counted and recounted.
When a line is long or short, a synonym
must be found for one of the words.

This is the reason why ‘‘corruption”
has been replaced by ‘‘graft,” ‘detec-

tive” Dby ‘“sleuth,” ‘‘conference’” by
“parley”’ and “Investigation” by
“probe.”

The headline writer is keen for short
words because he can handle them more
easily. His favorites include jilt, booze,
plan, rout, bandit, rites, fight, war,
clash, crash, and loot. They will admit
the words are overworked, but their use
keeps the headline writer from being
overworked.

Some readers object to the use of
nicknames for high officials. However,
without ‘‘Ike” for President Eisenhower
the headline writers would have been
driven to drinking heavier.

Since everyone is a headline reader,
the shorter words enter rapidly into
circulation. Sometimes they appear to
have an unwholesome influence on vo-
cabularies and the king’s English, but
more often they add color and gusto,
virtues for which the American lan-
guage has become famed. — Wausau
(Wis.) Record, Herald.

The man who is hard to satisfy moves
forward. The man who sits back com-
fortably and is contented with what he
has accomplished moves backward. If
I were able to bequeath every young
man one virtue, I would give the spirit
of divine discontent, for without it the
world would stand still.—Charles P.
Steinmetz



Auctioneer’s
Opportunity

The Rossville Auction Exchange ts
For Sale

Property consists of:
62° x 72 Auction Building (New in 1939)
3 Bedroom Modern Home (New in 1960)
3 Car Garage (New in 1965)

18 Furniture Van, mounted on Chevrolet chassis

14 Furniture Van, mounted on Dodge chassis
1961 Ford F-100 Pickup truck (Long bed)

Parking area

Tk & ¥ T

Located on U.S. Highway 421 and Indiana Highway 39 just one
mile from the intersection of these Highways with Indiana 26.

Business established in 1959 with weekly auction of Furniture and
Merchandise. Expanded in two months to two weekly sales plus special
auctions.

[.ocated in an area of heavy population, ample consignments and
abundance of prospective buyers.

Conveniently located, just 15 miles from Lafayette, 10 miles from
Frankfort, 12 miles from Delphi, 30 miles from Kokomo, all Indiana
county seat cities.

An ideal family business. Come and see it.

ROSSVILLE AUCTION EXCHANGE, Rossville, Ind.
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THE LIGHTER SIDE ...

GIFTS

First they had greeting cards for
every conceivable occasion. Now they
even have gifts for everything.

There’s even a gift for people you
don’t like. For those you hate you send
a Jigsaw puzzle called ‘“Frustration.”
There’s a very small nude figure on the
box to indicate what the giant - size
puzzle should be when finished. How-
ever, none of the pieces fit together
and the four corners are missing.

OFFENSE

It seems universally true that the
best defense is a good offense.

Making a wrong turn into a busy one-
way street, a woman driver caused an
immediate standstill in the flow of traf-
fic. As the situation grew worse, the
woman sat in the car unable to go for-
ward or backward.

Finally a policeman appeared, his
face a study in rage, but the woman
beat him to the draw.

She stuck her head out of the window
and shouted: ‘“And where were you?”

COOKING

Two men were bragging about their
wives’ cooking ability. “My wife can
make anything,” said one. “Yea, but
my wife is a really terrific cook,” said
the other. “Why three nights this week
when I came home I found a truck
driver eating there.”

CHEATING

A teacher had the son of the town’s
outstanding citizen and banker in her
class. The boy cheated constantly on
daily work and on his examinations.
Afraid to be blunt with the father, she
finally wrote this remark on his card:
“Forging his way steadily ahead.”

THE MODERN AIRPLANES
Two women were preparing to board
an airliner. One of them walked up to
the pilot, standing near the ramp, and
instructed him: “No please don’t fly
faster than sound—we want to talk
during the trip!”’
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MEETINGS
An Englishman watched his first
American football game. He looked in-
tently as the teams went into a huddle
after each play. Finally he observed,
“It’s not a bad sport, but they do seem
to have too many committee meetings.”

A SKUNK’S LAMENT

One skunk out walking through the farm
woodlot on a recent moonlight night
was heard to observe to a companion
skunk:

I just haven’t got it anymore. Some-
body must have slipped me a slug of
chlorophyll!”’

LEARNING YOUNG

After a visit to dancing school one
mother advised her daughter that she
should talk to her partner while danc-
ing. At a later visit the mother noticed
the same little boy always raced across
the floor and swept her out on the
dance floor. When she later asked why,
the daughter exclaimed, ‘“Oh him, I'm
telling him a continued story!”

THE SQUELCH

A farmer was dining in a restaurant
and before he ate his meal he bowed
his head for a few words of thanks.
Some young men sitting near by, think-
ing they would have some fun called
out, “‘Hey old farmer, does every one
out your way do that?”

“No, he replied, the pigs don’t!”

LOGIC?

“Why don’t you get a job?”

iWhy??!

“You could have some money and
put it in the bank.”

iiWhy??J

“When you had saved enough you
wouldn’t have to work.”

“I'm not working now.”

TRYING TOO MUCH?

This administration is attempting to
fight a war and create a ‘“Great Society’’
at the same time. The effort may well
be more than the taxpayers can afford.
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QUICK—AGING PROCESS

The inscrutable Oriental is not always
so. A Viet Cong guerrilla was captured
by the 3rd Brigade Task Force of the
25th Infantry Division in Vietnam. He
told his interrogators:

“Our morale is very good In new
men but very bad in old men.”

Asked what he meant by ‘“‘old men,”
the prisoner replied.

“Anybody who has
battle.”

been In one

LOSSES

Store owner and a supplier were argu-
ing loudly and excitedly about the price
of merchandise. A friend of the shop
owner came by and called the retailer
aside. “Look, I’ve known you for 30
years and in all that time I've never
known you to pay a bill. So why do you
argue about the price?”

“T know,” answered the store owner,
“but he’s such a nice fellow, I'd like
to keep his losses down.”

FOR YOUR
AUCTIONS

BANNERS

Select from big assortment of Auc-

tion wordings. Direct from Mf’r. Low
prices. Illustrated folder sent free.

Croom, 867 W. 42nd, Norfolk, Va.

Business Cards

Thermographed (Embossed)
One color cards—$5.00 per thousand
Two color cards—$7.00 per thousand

i Free pocket case for your
-—\ el
fg{"_

cards.
Emblem printed, $1 extra
CARDPRINT
311 Oak, Galion, Oh. 44833
AUCTIONEER INFO GUIDE
34 pages of information all auc-
. tioneers should have re auction
chants, fill-ins, descriptions,
jokes, closing bids, methods,
photos, office policies,

reasons,
. forms, etc. Price, $2.50. FREE:

Newest & best real estate &

chattel contract samples included.

CLEM LONG, INC. 33 RIVERSIDE DR.
Dayton, Ohio 45405

JUST TOO MODERNISTIC

The junior exec had been complaining
of aches and pains to his wife. Neither
one could account for his trouble. Ar-
riving home from work one night, he
informed her, ‘‘I finally discovered why
[’ve been feeling so miserable. We got
some ultra-modern office furniture two
weeks ago and I just learned today that
I’ve been sitting in the wastebasket.”

LEARN AUCTIONEERING

Two week term, or home study.

Nationally recognized, diploma.
Free Catalog!

MISSOURI AUCTION SCHOOL

1330-43 Linwood Kansas City, Mo. 64109

FOR SALE

Bogen Voice Case (VC-2) used

only four hours. Reason for sell-
ing: We need larger outfit.

Excellent condition.
Sells for $89.95 — will take $65.00

R. A. MADER

Box 147, Gillette, Wyo. 82716

WANT TO BUY

Electronic instruments, office
machines, machine tools.
Add us to your contact list.
AAA-1 D&B rating.

EMCO

Div. Chandler Leasing Cm'p.
69 Hickory Dr., Waltham, Mass.
Tel. (617) 899-4421

CHARLOTTESVILLE-VIRGINIA

Wl EAST HIGH ST. --- PHONE 296-4T1 w,m

WRITE For free Catalogue and Brochures
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LEARN AUCTIONEERING
Resident or Home Study Course
Term

Soon
NASHVILLE AUCTION SCHOOL

Clarkston Hotel
Nashville, Tennessee

NATIONAL
AUCTION INSTITUTE

P.0. Drawer B
Bryan, Tex. 77801

The School of Distinction

SUPERIOR SCHOOL OF

AUCTIONEERING
Ray Sims Ham Jones
Paul Good Dale Hanna

[ke Hamilton Hugh James

Owners and Instructors
6502 N. Main, Decatur, I1l., 62523

REPPERT
SCHOOL OF
AUCTIONEERING

Tuition $200.00
For 3 Week Term

Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733
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Knotts

School Of Auctioneering

and Public Speaking

Home Office 1163 Sec. Ave.
Gallipolis, Ohio Phone 446-2917

ATTENTION
AUCTIONEERS

Be A Real Estate Broker
Or Salesman

The Kansas City Realty School
is selling our regular $89.50 Home
Study Courses, consisting of twen-
ty lessons each, as a one package
deal with no diploma or grading
| for $12.95, while they last.

Mail your check or money order
today.

COL. GEORGE A. MANN, Owner
15500 E. 24 Highway

Independence, Missouri
(Mann Auction & Realty Co., Since 1919)

YOU’LL
Like Being an

AVLTIONEER

"A Friendly, Progressive School that Trains Students
to Enter the Fascinating Auction Profession”

MENDENHALL

School of AUCTIONEERING

LOCATED ON NEW U. §. HIGHWAY 20 AND 70 WEST
HIGH POINT, NORTH CAROLINA




Learn Auctioneering

At Home

Nelson Auction

School

16800 Whitcomb
Detroit 35, Michigan

Home Study Course ...... $37.50
(With Recordings)

Residential Classes ...... $87.50

505 Auction Sayings ........ $2.00

Classes Begin SECOND
MONDAY of April; June:

September and December

EVERY YEAR!
Nationally Recognized School

calling instructions.

All classes limited to thirty

AUCTION
SCHOOL

TERM OPENS SOON
FREE CATALOG
WORLD’S LARGEST SCHOOL
10,000 Graduates—Over 33 Years

LIBRARY & TRAINING RECORD

10 Books on All Phases of
Auctioneering.

THE REISCH AMERICAN
SCHOOL OF AUCTIONEERING
INC. Mason City, N. Iowa

Where The Nation’s Leading
Auctioneers Teach You.

Your Posterier end won’t
be numb, but your head
and heart will be in the
Auction business, at

WESTERN COLLEGE
OF AUCTIONEERING

In a two week term, equal to
College Semester in hours used.

You will be on your feet tor
60 some hours of bid calling
practice.

14 Instructors assist you.
Night and Day.

men. You are an individual here, not a
number. Diploma issued if you qualify.

We do not need more Auction Schools, but more Qualified Auctioneers.
Tuition is based on what we can do for you. Tuition, including room and
board, is $350.00. Compare to a College semester, and realize you can make

money after one term here.

WRITE TODAY, TO

Western College of Auctioneering
Box 1458, Billings, Montana (Established 1948)
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For the man who will be heard
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VOICE CASE (VC-2)

| VC-2, a featherweight transistor amplifier and speaker built into a standard
| attache case, includes microphone, compartment for papers, and writing plat-
% form. This rugged, powerful, self contained sound system allows you to talk to
more than 100 people — indoors or out.

Operating on (2) 6-volt batteries (Eveready 2744 or equivalent), the VC-2 is
ready to work as soon as the microphone is plugged in — no warm-up time 1s

~ required.

Volume control is on a lavalier microphone with 25 feet of cord, giving com-
plete freedom of movement.

Complete with 3 transistors; 8" loudspeaker with 6 oz. ceramic magnet.
Dimensions: 18” x 11’ x 5”°. Shipping Weight: 13 1bs.

Price, Complete with batteries . . . $89o95 Postpaid
Order By Mail . . . Send Check or Money Order To:

Missouri Auction School

1330 LINWOOD BLVD KANSAS CITY, MO. 64109
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We stock a complete line of Auctioneer’s P. A. Equipment.
m Write for FREE literature and prices.
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