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ATTENTION ALL NEW AND OLD MEMBERS OF NAA

The weather has changed back to the cool side and it's time to go
back to the felt. We have the now “Famous” felt “Auctioneer” hat in a
complete range of sizes in all three brim widths (278" - 29" - 2%") and in
the ever popular Silver Belly color. We also have it in a rew color Milan
Straw that | guarantee you will like and enjoy wearing in the same brim
widths. The 4X Silver Belly “Wisp” Stetson (Marlboro Man Type) continues
to be in great demand and we also have a good supply of them. While we
are talking about hats | would be remiss if | did not remind you of our White
Panama Stetsons (as are all our hats) that will tickle the fancy of any
discriminating auctioneer and it only comes in a 22" brim.

We are still getting calls for our London Fog type windbreakers with
our four color NAA embroidered emblem sewn on the left breast. They
feel good around your shoulders this time of the year and in the spring.
When ordering pick your second choice in colors as we may be out of your
first choice when you order.

| have heard, “what do you give an auctioneer that has everything”,
many times and the best answer | know is an auctioneer’s Gavel Tie Tack.
They are an attention getter and will provide many a conversation. | have
booked several sales because of the one | wear — | never go anywhere
without mine and would feel naked without it. Sterling Silver or Gold plated
Tack with or without man-made diamond start at $50.00. Solid 14K Gold
tacks with .20K sparkling diamond from $225.00 up to .50K diamond at a
higher price. Call for prices. They make good Christmas, anniversary,
birthday or just because you love ‘'em presents.

SOLD...

YOU — when you buy The
Philadelphia Inquirer to
announce your auction

values in America’s fourth
market. Every Saturday, our
AUCTION PAGE offers the
biggest, and most diversified
listing of advertised auction

sales to be found in this area. . .
in an informative, expertly presen-
ted editorial environment with our

own auction pro, DAVID [AMS.

YOU — when you capture the
tested and proven response of
some 1.3 million daily Inquirer
readers. Join with marketers of
every disipline and design who

Auctioneer Hat

YOU — when you take advantage
of an outstanding daily Inquirer
household penetration. Our

27.6 % coverage in the
Philadelphia metro area is greater
than these leading papers:
Chicago Tribune — 26.2 %;

¥ «AUCTIONEER’S

GAVEL”

TIE TACK
Silver Belly Felt “Auctioneer” Hat $48.00
Wisp 4X Beaver Felt Hat 59.00
White Panama Hat (22" brim) 27.50
Milan Straw Hat (24", 23" and 2% " brims) 25.00
London Fog Type Jackets w/Emblem 30.00
NAA Emblem - 4 color embroidered 3.00

Tie Tacks (18K gold, sterling silver, gold plated

w/ or w/o diamonds and man-made diamonds) from 50.00

— Write for prices
PLUS 4% SALES TAX

You folks have helped us do so well that we are offering another
convenience for you. You can now call us from anywhere in the United
States except from North Carolina toll-free 1-800-632-3043 so pick up the
phone — give us a call.

COLONEL W. CRAIG LAWING
5521 Belhaven Blvd. — Charlotte, N.C. 28216
Telephone: Area Code 704/ Office 399-6372

Home 704/394-7678

Los Angeles Times — 25.1 %

San Francisco Chronicle — 24.8 %;
Dallas Times Herald — 21.0%;
New York Times — 12.5%.

YOU — when you plan an on-
target schedule in one of
America’s five top rated daily
newspapers. At no obligation, get
additional details today:

FRANK RUGGERI,
(215)854-2418

24-hour Telecopier Service,
(215) 563-8928

Deadline: Thursday, 5 P.M.

Che
PPhiladelphia
Anquiver

400 North Broad Street
P.O. Box 8263
Philadelphia, PA 19101

consistently find Inquirer and
quick results to be synonymous.
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Patience Is Vital
to Success

by William L. “Bill” Gaule, CAl
NAA President

Some years ago | had the opportunity to work with an out-
standing local auctioneer on a large auction. While re-
turning home, | asked him how he always seemedto have
complete control of himself; he was so filled with confi-
dence, always able to keep the largest audience under
complete control. He thought for a few minutes and said,
“l guess | just practice patience, | try to never panic.”

How often have we let little disappointments build up
until it seems that the whole world is negative. We de-
velop an attitude that every stop light will turn red as we
approach it. This becomes very habit forming and is
transmitted to your family, employees and clients.
Throughout life, we develop habits, both good and baa.

Patience is a practiced art, something that you can-
not turn on and off! How about taking one week of your life
and saying “Hey, no matter what happens this week, | am
not going to lose control of my emotions. | am going to
work towards the best possible solutions, but | am not
going to get upset today.” Approach all of your problems
with these three steps: find what the problem really is,
find all the possible solutions, and finally find the best
solution.

Don't panic! How often have you been in the middle
of an auction when something serious happens, some-
thing unexpected? How easy itis to suddenly lose control
and panic. The audience will sense immediately your
loss of confidence during a difficult situation. While re-
turning from the South Dakota Auctioneers Association
meeting, our aircraft suddenly ran into a violent storm.
The aircraft started doing some aerial acrobatics that |
had never experienced before. People were getting ill,
several children started crying and a fear spread
throughout the passengers. After a few moments, the
Captain came on the public address systemandinavery
calm manner, said “Good afternoon ladies and gentle-
men. This is your captain speaking, old Mother Nature is
not cooperating very well today, but everything is going
to be okay. We will get up and over this in a few moments
and everything willbe okay.” A calm spread overthe pas-
sengers, you could feel the confidence his words had
spread, and everything was okay.

April, 1984

“It will pass,” are probably the most powerful words.
Everyone sometimes has moments when life seems al-
most impossible to face. We all have times when itis hard
to see the light at the end of the tunnel. It may be health,
family problems, financial or a hundred different reasons.
Problems are a fact of life that everyone faces. Life is not
always the dream that we think it should be, but | believe
that there is a faith more powerful than life itself and that
we can draw on that faith in times of need.

A friend used to say ‘| cannot remember one thing
that | was upset about last year."” If you are faced with an
obstacle, don't panic, develop patience, don't give up!
Remember, give it time and it will pass.

Do something nice for someone and don't tell any-
one about it. Good luck, see you in Minneapolis in July.

/ CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT "
(507) 645-4407

Personalized Bidder Numbers

A Kwick Klerk Innovation!!
Get a free business card* for each bidder number
. you buy.

| "We print your name, address & logo on a detachable card - you give them to

\ your clients & prospects.

hWic

N\ Box 147 Northfield, Mn. 55057 y




1983-84 Officers

PRESIDENT

Wiliam L. “Bill" Gaule, CAl
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Sammy L. Ford, CAl

P.O. Box 445

Mount Vernon, KY 40456
Phone: 606 256-4545

VICE PRESIDENT

Hugh B. Miller, CAl
18040 Volkman Road
Evansville, IN47711
Phone: 812 867-2486

EXECUTIVE VICE PRESIDENT

Harvey L. McCray

8880 Ballentine
Overland Park, KS 66214
Phone: 913 541-8084

TREASURER

Dean W. Fleming, CAl
Atkinson, NE 68713
Phone: 402 925-2802

DIRECTORS
Terms Expiring 1986

Rex B. Newcom, CAl
Box 458

Whitewater, KS 67154
Phone: 316 799-2278

William Z. "Bill"" Fox, CAl
1915 Charles Center South
Baltimore, MD 21208
Phone: 301 332-1333

Jack Nitz, CAl

Box 1522, 500 South Main St.

Fremont, NE 68025
Phone: 402 727-8800

Hugh R. Parker, CAl

Box 101

South Otselic, NY 13155
Phone: 315 653-7788

Edward A. Short, CAl
P.O.Box 9754
Phoeniz, AZ 85068
Phone: 602 944-5626

Terms Expiring 1985

Howard Buckles

2nd and Main
Keosauqua, |IA 52565
Phone: 319 293-3012

Marvin E. Alexander
239 University/Box 129
Martin, TN 38237
Phone: 901 587-4244

Gary Day, CAl

2484 N.W. Thurman St.
Portland, OR 97210
Phone: 503 222-9000

Ronald C. Harris, CAl
2000-G Sullivan Road
Atlanta, GA 30337

Phone: 404 996-7355

Willim M. “Bill" Yonce, CAll
P.O. Box 4867

Florence, SC 29502
Phone: 803 665-6060

Terms Expiring 1984

Archie D. Moody, CAl
P.O.Box 795

Darlington, SC 29532-0795
Phone: 803 393-0431

Harry A. Anderson, CAl
R.D.2,Box 50
Georgetown, PA 15043
Phone: 412 573-9533

Louis B. "Benny" Fisher, CAl
437 East Atlantic Blvd.
Pompano Beach, FL 33060
Phone: 305 942-0917

Robert H. “Bob" Glass, CAl
Box 237

Central Village, CT 06332
Phone: 203 564-7318

Wally Laumeyer
1104 Gorman
West St. Paul, MN 55118
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AUCTIONEERS BUSINESS =————
COMPUTER SYSTEIVI® o
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The running of vour auctions will be as

“SIMPLE AS ABCs?”

With a proven, fast and easy to use computer system — designed
for you the auctioneer and developed in the field by people who St
AR L understand your needs. ' =

e Numerical Catalog of Lots SR A

Buyer Registration Throughout Sale PN AR

I & B & @
2 &8 &8 » & & & B B B B 0O

Sales Entry R A

Automatic Calculation 1% e e e e e e

Sale Tally and Summaries e e et
Consignors Summaries 'atatate’
Mailing Labels

Designedtorunonthe Applell Plus** and Apple lle** completely 1peaeaege e, e e ere

portable computer. ' e e e % "

Heavy Duty Carrying Cases with Wheels for Air Shipping and for (2% %"
Local Travel. Te%e’a "

i 8.

Software available for Payroll, General Ledger, Mailing Lists, Etc. ‘o

*Copyright **Trademark Apple Computer Co., Inc. O

U I

C O O D R N
I e B B DO B

.. L
1-..I.-Il.

THIS PROGRAM WILL ALSO RUN ON IBM, KAYPRO, COMPAQ AND
OTHER IBM COMPATIBLE COMPUTERS WITH ADDITION OF
QUADLINK BOARD ATTACHMENT.

sguln

AUCTIONEERS BUSINESS COMPUTERSYSTEM

Harriet M. Finn 62 Seviand Road
(617)527-5563 Newton, MA O2159
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Please State SlZE OF F| LE You wish to order

400 S IOt F i I e (Slots—3” deep - 24" wide) $1 69 - 95

36" Wide — 21'/2” High — Weight 32 lbs.

400 S I Ot Fi Ie (Slots—2” deep - 1'/2” wide) $1 69-95
30” Wide — 21'2" High — Weight 23 lbs.

$569.95

1 00 S I Ot Fl Ie (Slots—31/2" deep - 2¥/2" wide)
$59.95

1 00 S I Ot F i Ie (Slots—2” deep - 2" wide)
$39.95

50 S l Ot F i le (Slots—3'2" deep - 212" wide)
50 S I Ot F i I e (Slots—2" deep - 2" wide) $39 u 95

PLEASE STATE THE SIZE OF FILE YOU WISH TO ORDER.

Sales Forms, in triplicate
We have the clerking sheets that come in triplicate, with three

200 sheets (Igg?s) $40.00
— sides glued together. There are 21 items per sheet. These are
| o made for the 2" file. We do not make a clerking sheet for the

Ttem |
32" by 2Y2" file.

Package of 200 Sheets (4,200 Items) $40.00

$115.00

Package of O00 Sheets (12,600 Items)

Purchaser

Price

Telephones—Office (308) 995-8614
Home (308) 995-5098

We pay shipping charges on all items

T UNDEEN SALES FORMS

Holdrege, Nebraska 68949

423 East Avenue
AUCTIONEER




Insurance

Auctioneers Govered by Errors and Omissions

AUCTIONEER LOSS EXPOSURES WHICH POLICY WOULD RESPOND TO

(DAMAGES AND/OR DEFENSE)

This information was sent to the NAA office by Rennie
Walt, Vice President of Alexander & Alexander, Inc.,
Suite 400, The Atrium, 1200 “N" Street, Lincoln,
Nebraska, 68508, Phone: (402) 375-5671. He wanted to
point out to everyone that these errors or alleged errors
can and should be covered by insurance. If you have any
questions, please contact Mr. Walt for any further infor-
mation at the above address.

1. Insured auctioned land in which the buyer put a stop
payment on his deposit check because, he claimed
land was not as originally described. Owner of land
sued auctioneer. $13,860.00—paid.

2. A piece of equipment was advertised as having 0
hours on the engine and transmission. Buyer realized
that this was incorrect and sued seller and auctioneer.
$491.00—paid.

3. A piece of equipment was auctioned twice. Once
separately and once including a package deal.
$3,466.00—paid.

4. Buyer's checks were returned marked “insufficient
funds” after the purchase of several pieces of land.
The land inturn was sold to another party. Insured was
denied commission on the sale from seller and was
sued by seller for loss of money since property was
sold below auction price. $22,500.00—Reserve.

5. Insured auctioned “empty” storage box which was
later discovered to have contained expensive tools.
Buyer sold tools and was sued by seller. Auctioneer is
third party defendant. $5,500.00—Reserve.

6. Claimant was disappointed in not receiving more
money for four houses auctioned and that no one bid-
ded on large lot also offered. He requested his de-
posit money back and refused to approve
agreements of sale. $7,500.00—Reserve.

/. Auctioneer appraised property incorrectly. The client
used the appraisal to obtain a loan. The property was
auctioned at significantly less than the appraised
value and the lender made a claim against the
Insured based upon the incorrect appraisal.
$167,000.00—Reserve.

ADD SOMETHING PERMANENT TO YOUR KNOWLEDGE

e AUCTIONEERS CHANT
V|CTORJ MCDONALD e HISTORY OF AUCTIONS
Master Auctioneer, Real ¢ NUMBER BRACKETS
Estate Broker, successful e FILLER WORDS

bus_inessman and auction- e OPENING CHANTS

eering Instructor with the
University of Houston-

AUCTIONEERING

MONEY BACK GUARANTEE

If you are not completely satisfied with this course at the end of
15 days, return it to us for your full $99°° refund.

e SALESMANSHIP
e BUYING & SELLING

e CONTRACTS
e BANKING Years of preparation and research

ETHICS have gone into this 8 cassette

auctioneering course and study

niver guide textbook. The steps you
gl'fttoréa campus, has con- | sample Materials include brochures, tags, buyer cards, con- must follow to reach your goal are
ueted many, many @it -y aet actual newspaper ads, opening presentations, solicita- set out in an easy and practical
tons o e tion letters and over 100 one-liner jokes plan designed to be followed at
spotlighted on CBS’ 60 © sl s your own rate of progress.

MINUTES.)

MAILTO: AUCTIONEER DIVISION

P.O.BOX 1968 VICTORIA, TX. 77902

NAME ADDRESS

CIty STATE

[J MASTERCARD [J VISA  CARDNO.

'COMPLETE COURSE|
$99.00

ZIP

PHONE NO.

SIGNATURE

[J CHECKENCLOSED (Texas Residentsadd 5%) Egxp. Date

April, 1984

512-578-9811

Viclor dfﬂc@m@&{ %mn/zazn/y; Awclioneer Deveseon |
“The Company That Gets Results”’
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We are CompuClerk, Inc.; the innovative company with a
better way. Not since paper replaced stone tablets has the
auctioneer taken such a giant step forward as he can today
through the use of the computer. The fast, accurate sale
records and improved esteem with both the buyers and
consignors are a few of the obvious benefits. But did you
know that with prepackaged software you can print your own
tlyers, letters, mailing labels, perform all your bookkeeping
and, yes, even play Space Invaders? But not all systems on
the market will allow you that flexibility. No other system
can grow with your needs the way CompuClerk (TM) can.
And no other company can provide the service you will
receive from CompuClerk, Inc.

At CompuClerk, Inc. we’ve built our entire program around
service. All kinds of service. To help you BEFORE,
DURING AND AFTER you buy. When it comes to auction

WITHOUT

clerking systems, you deserve the best; CompuClerk (TM).

Talk to us about our many Radio Shack TRS-80 based
clerking systems. We offer highspeed 2 terminal systems in
a variety ot options for the large auction business and single
terminal systems for the small business. CompuClerk (TM)
single terminal systems can all be expanded to two terminal
systems tor the additional speed and capacity you will need
as your business grows. Don’t be tied to a small system
which can’t grow as you do. CompuClerk (TM) allows you to
start small and then add to your system as you need.

But, if you are conducting more than 20 auctions a year, let
us show you how the speed, accuracy and capacity of our two
terminal systems can make you money. Compare
CompuClerk (TM) to any other and you will see why AN
AUCTION WITHOUT CompuClerk (TM) IS LIKE A CAR
WITHOUT SHOCKS!!....The ride juast isn’t as smooth.

(ompullerk, Inc.

305 W. MISSISSIPPI DR.

[ . |

MUSCATINE, IA

— e — . —— e B ————— RS e — e e e e e e —— e e ————

PH: (319) 264-3490

Gordon E. Taylor
President

St. Paul Union
Stockyards

SOUTH ST. PAUL LIVESTOCK AUCTIONEERING SEMINAR

SOUTH ST. PAUL, MINNESOTA
BRANCH OF REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, MASON CITY, IOWA

SPECIFICALLY FOR LIVESTOCK AUCTIONEERS AND THOSE
WHO WORK AS RINGMEN OR ASSISTANTS

A specialized course in Livestock Auctioneering and Sale pavillion operation and management.
You will be selling in the world’s largest, near-new, air-conditioned cattle and hog pavillions at
the South St. Paul Stockyards.

Seminar is held the 1st week in February.

For catalog and enroliment information Send to:

Col. Gordon E. Taylor
LIVESTOCK AUCTIONEERING SEMINAR
REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

P.O. Box 949 — Phone 515-423-5242 or 6396
Mason City, lowa 50401

AUCTIONEER



May 20th Is New Headquarters Dedication

The newly constructed headquarters office building of
the National Auctioneers Association will be dedicated
on Sunday, May 20, 1984. The dedication ceremonies
will be held at the NAA office building at 8880 Ballentine,
Overland Park, Kansas, and will begin at 2:00 p.m. A
tour of the new office and reception will conclude the
dedication ceremonies.

The construction of the new office building was
made possible from the generous contributions of mem-
bers, friends and the auction-affiliated organizations,
who believe in and support the auction method of selling
real and personal property.

Overnight accommodations are available in the
many hotels and motels near the NAA office building.
The map provided on page 11 should be helpful in your
planning. The Ramada Inn-Overland Park, which is lo-
cated next door to the NAA office, will have a limited num-
ber of rooms available, but there are many other options

291

[-70) e

to choose from.

Contact the NAA office so that arrangements can ||\ _
be made for your visit to the NAA office. Return the e
R.S.V.P. form below to indicate your attendance at the Al

NAA Office Dedication Ceremony.

Overland pi
Park

1S71 291
150 ]

= * 169

NAA Office Dedication Ceremonies
RSVP to: Harvey L. McCray

NAA Executive Vice-President 1. Agricultural Hall of Fame

% |

| i

i |

i . Ii 2. American Royal

i o E 3. Benjamin’s Trail Town

| Address | 4. Country Club Plaza

. . i 5. Harry S. Truman Library

' Stat Zi | . :

| e - ’ | 6. Kansas City Chiefs Football

' Phone ) ' 7. Kansas City Comets Indoor Soccer
| ! We: plan on attend- ! 8. Kansas City Kings Basketbal

| ing the NAA Headquarters Office Building Dedi- | 9. Kansas City Royals Baseball

I cation on Sunday, May 20, 1984, at the NAA Office ! 10. Metcalf South Shopping Center
| Building, 8880 Ballentine, Overland Park, Kansas | -

| 66214 (913) 541-8084. : 11. Nelson Gallery of Art/Atkins Museum
. | 2. Oak Park Shopping Center

E Names of additional persons in my party: E 13 Oceans of Fun

E i 14. Old Shawnee Town

| i 15. Renaissance Festival

| i 16. Shawnee Methodist Mission

i | 17. Starlight Theatre

| Sianed | 18. Kansas City Zoo

i ; 19. Tiffany’s Attic

I Return form immediately to: | 20. Waldo Astoria

i National Auctioneers Association | 21 Worlds of Fun Theme Park

| 8880 Ballentine i |

I Overland Park, Kansas 66214 {

L il
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TRANSWORLD’S
3 big profit makers
for ALL BUYERS

1. Transworld 36th
Houseware & Variety Exhibit

April 6 - 11, 1984
O’Hare Exposition Center

Chicago/Rosemont, IL

e Thousands of Exhibits for the thousands of buyers attending the

Housewares Market
e An international exhibit of the best product from all over the worlq.
The new, the hot, the promotional profit makers will be found at this

buyer exhibit.

2. Trahsworld’s 8th Promotional

Merchandise Show
May 6 - 9, 1984
Brook Hall, San Francisco, CA

e A major market of General Merchandise designed to produce sale
merchandise, big markets, and bigger profits.

e An action show for the promotion minded buyer featuring closeouts
and promotional merchandise.

e A place to get your best buyers for your dollar AND
THE BEST PROFITS!

'3. The Transworld 37th
Housewares & Variety Exhibit

July 13 -17, 1984
O’Hare Exposition Center
Chicago/Rosemont IL

e The big show for Fall and Christmas promotions.

e Thousands of the country’s leaders in producing the best lines at the
most competitive prices.

e These young producers have introduced the best items, the hot
numbers and the best traffic builders will be exposed to the
thousands of buyers.

This is an international market serving buyers from Canada, the
U.S., Central and South America and many overseas countries.

For advance registration, low priced transportation and hotel rates contact:

Transworld Exhibits Inc.

1850 Oak Street
Northfield, IL 60093
Phone: 312/446-8434

LET US HELP YOU TO BIGGER SALES & PROFITS!

AUCTIONEER




NAA Headquarters Office
8880 Ballentine

Overland Park, Kansas 66214

1. Brock Residence Inn
6300 West 110th
(110th & Lamar)
opening in 1984

2. Doubletree Hotel
10100 College Blvd.
(College & 69 Hiway)
(913) 649-4500

3. Drury Inn
10951 Metcalf
(1-435 & 169 Hiway)
(913) 649-7900

4. Embassy Suites Hotel
106th & Metcalf
(just east of Metcalf)
(913) 649-7060

April, 1984

VISITOR'S MAP TO OVERLAND PARK

1588 F——

Johnson Dr.

2

Switzer

Schlagel

. Granada Royale Hometel

7300 West 107th
(Just west of Metcalf)
opening in 1984

. Holiday Inn

7240 West 63rd Street
(63rd & Metcalf)
(913) 262-3010

. Marriott Hotel

10800 Metcalf
(SW of 1-435 & Metcalf)
(913) 649-6700

. Mission Inn Motel

7508 West 63rd Street
(63rd & Metcalf)
(913) 262-9600

o \x\ College Bivd.

9. Ramada Inn Southwest
|-35 & 87th Street
(913) 888-8440

10. Red Roof Inn
6800 West 108th Street
(1-435 & 169 Hiway)
(913) 341-0100

11. Regency Park Resort
& Conference Center
9200 Metcalf
(92nd & 169 Hiway)
(913) 649-7000

12. Rodeway Inn
7000 West 108th Street
(1-435 & 169 Hiway)
(913) 383-2550

13.

14,

15.

16.

— 75th St.
79th St.
» 87th St.
— 95th St.
3 o8] L
= ©
Q Z
< —4.103rd St.
T\ 3Y
' "(3 1 111th St.
@ 119th St.
!/

White Haven Motor Lodge
8039 Metcalf

(81st & 169 Hiway)
(913) 649-8200

La Quinta Motor Lodge
9461 Lenexa Drive
(913) 492-5500

Holiday Inn

Overland Park/Lenexa
(1-35 & 95th)

(913) 888-6670

Motel 6

9725 Lenexa Drive
(913) 541-1266
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YOUR FLORIDA CONNECTION
REAL & PERSONAL PROPERTY

Auction Company
of America

Licensed Real Estate Broker
“America’s #1 Auction Team”’

* President
Florida Auctioneers Association

e Member
National Auctioneer’s Association

e Florida State

Champion Auctioneer
Gainesville, Florida Dec. 1980

» Florida State Fair

Champion Auctioneer
Tampa, Florida Jan. 1982

* Florida State Champion Auctioneer ?
L Tampa, Florida Feb. 1984 PRESIDENT

[nternational Headquarters: 888 Biscayne Boulevard, Miami, Florida 33132 < (305) 374-4353

THE “AUCTION” NEWSPAPER

Devoted to Auctions and Auctioneers

Auction-goers in the Midwest Depend on
the Collectors Journal to Find the Best Auctions
and Auctioneers in the Mid

Auction Stories, Features on Auctioneers, and Stories of

General Interest — All Appearing Weekly in the Collectors
Journal.

We re Here to Help the Auction Business — We'll Even Take
Your Ads on Press Morning if Necessary. Let Qur Skilled
Advertising Department Help You With Your Next Auction.

GOLLECTORS JOURNAL

" 1983

AUCTIONEER

\

B———]

[ COLLECTORS
'  JOURNAL

Box 601, Vinton, lowa 52349 Phone 319-472-4713
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Letters to the Editor

Mr. William Gaule
909 West Walnut
Chatham, lllinois 62629

Dear Mr. Gaule:

| am writing this letter in response to the December
article about Mr. Morris Fannon.

As | read the article, | became somewhat saddened
inside to think that it was true that Morris was really retir-
ing, but at the same time, | thought what he taught other
auctioneers and the world around him, throughout his ca-
reer, will never retire.

| speak with fond recollections of the first day | met
him when | was in Mendenhall Auction School, where he
was one of my instructors. Of course, | wanted to be able
to sound like him and try to auction like him, but | could
see that this man was teaching more than auctioneering.
What he was teaching was a true concern for his fellow-
man, and an honest way of life that is somewhat vanish-
INg in our world today.

As years went on, | was honored to become one of
the instructors at the same school, and came to know
Morris Fannon in a more meaningful way. His encourag-
Ing words, when | would talk with him by phone or at
school, will always stay with me, both in my auction ca-
reer and all through life’'s pathway.

Mr. Morris Fannon may retire from behind the micro-
phone, but his life will never retire before the students he
taught at auction school, nor in front of his fellowman.
What he stands for will always be at work with me, both in
my auction work, and daily life. Halls of Fame are not built
from men like him, but around them.

I'm glad God blessed my pathway with this gentle
giant from Pennington Gap, Virginia.

Very truly yours,

Jerry E. King
Hendersonville, N.C.

| }  DEE SIGN " OFFERS
,_ QUALITY SIGNS
ATFRIENDLY PRICES.

EASYTOUSE
NOBOLTS!NO SCREWS!

WRITE ORCALL
FOR OUR SPECIAL
AUCTIONEER BROCHURE

Folds Flat

DEE SIGN CO. 2501 NORWOOD AVE.
CINCINNATI, OHIO 45212 PHONE (513) 631-2222

April, 1984

Dear Mr. Gaule:

My initial contact with Mr. Havers was concerning
the Career Fair given by the Midland County Schools.
The Career Fair is an afternoon-long presentation of var-
lous careers, trades and occupations representative of
our area. Bob was gracious enough to make such a pre-
sentation for this year’s fair, held February 4th at Midland
High School.

In representing his profession, Bob also pointed out
several aspects that were generally unknown to the pub-
lic at large (including myself). Included in this area was
the amount and availability of professional training, the
costs involved in running an auction, the “shady” or un-
professional dealings that are possible and the psychol-
ogy involved in large and small-scale operations.

The National Auctioneers Association was well-rep-
resented at our Career Fair by Mr. Havers. We hope that
the next Career Fair will coincide with an open date in his
schedule so that we may have him back again.

Sincerely,

Mick LaRue

Area Placement Advisor

Midland Intermediate School District
1613 Eastlawn

Indiana University

Office of Marketing and Promotion
Owen Hall 305

Bloomington, Indiana 47405
(812) 335-1549

Dear Editor:

The Certified Appraiser of Personal Property Pro-
gram of the International Society of Appraisers (ISA), in
cooperation with the Indiana University School of Contin-
uing Studies, has received the 1984 Special Certificate
Program Award from the National University Continuing
Education Association (NUCEA). This is the first program
of its kind to certify personal property appraisers through
a complete educational/testing system based on a
standardized body of knowledge.

Further information on the program can be obtained
from Patricia Eoyang, Divison of Professional Develop-
ment, School of Continuing Studies, Indiana University,
Owen Hall 204, Bloomington, IN 47405, phone (812)
335-5323.

Sincerely,
Ronald H. Miller
Director

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901
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The 1984 Building An Auction Business

Seminar

What explains success better than success itself? A
Memphis Seminar registrant summed up his apprecia-
tion for the National Auctioneers Association and its re-
lated services, ‘| have attended many seminars, and our
company has followed the advice of many speakers. Our
business has improved so much that it is unbelievable.
We owe it all to the seminars and newsletters. It would
have taken us years to come up with the ideas and inno-
vative promotional concepts we have learned. Education
IS the only answer.”

This NAA auctioneer was one of 130 registrants at
the 1984 Building An Auction Business Seminar that was
held February 13-15 at the Peabody Hotel in Memphis,
Tennessee. It was a very educational weekend and the
attendees seemed to benefit from the information that
was presented to them.

The seminar topics dealt with areas such as: Busi-
ness Promotion, Office Management, Computers Pro-
grammed for Auctions, Organizing an Auction and How
Audio Visuals Can Enhance Your Auction Business. The
topics were chosen because they are timely issues that
auctioneers need to be familiar with, even if the issues

While

near Orlando.

* Professional chant ¥
business * Training

Classes: May 21 - May 26 *

CUOoMFLETE ~UCT I

program. Go ahead - CHALLENGE US -

¥ Auctioneer INSTANT

FLORIDA AUCTIONEER ACADEMY

vou are learning a valuable profession in auctioneering,
enjoy sunny Florida with its miles of white sand beaches and blue water, see the
Worlds - Disney World, Sea World, Circus World, Epcot and many other attractions
Florida Auctioneer Academy is

Color Video - Watch your progress *
in computerized auctions %

Florida‘s best auctioneers and professional people.
August 20 - August 20 *

COMMFUTER
We‘ve got the newest, fastest, most accurate, most affordable, auction computer
We “ve got the BEST

¥ Auctioneer written by Auctioneers for Auctioneers

computer clerK inputs with error checkKing
*¥ Auctioneer - 2 computers with monitors and disk drives,

Processers, Spread sheets, Maillist, Programming Languages, paper & disks
* Auctioneer DOES THE JOB NOW ' Call for your demonstration appointment Today

MEMBER

Vo Skae * AUCTIONEERS

1212 EAST COLONIAL DRIVE - ORLANDO, FLORIDA - 32803 - (305) 896-9797

don't directly affect each individual's business today,
they probably will affect them in the future.

Each day, amidst the activity, the famous Pembroke
Ducks left their rooftop home, descended down the ele-
vator to the lobby and marched across ared carpettothe
fountain in the middle of the lobby. At the end of the day,
the same procession occurred as the ducks retired, In
grand style, for the day.

Tradition Iis so important. The NAA has many proud
traditions and beliefs that have been carried down
through the years. Thanks to the people that have been
willing to educate new members with the valuable infor-
mation they have learned throughout their lifetimes anad
careers.

't is unbelievable though, when you realize the vast
amount of information that is waiting to be exchanged by
the members of the National Auctioneers Association.
The Seminars are the perfect opportunity for you to be a
student and a teacher at the same time, so take advan-
tage of these priceless experiences, and attend the next
NAA seminar or convention.

vour family can

it all.

Learn the auction
some of

in the heart ot

Instruction Dy

Nov 26 - Dec 1

Sy STEM

Printer, Cases, Word

MEMBER

AUCTIONEER




Above: NAA President and 1984 convention chairman Sammy L. Ford, CAl, smiles during the 1984 Building an

Auction Seminar in Memphis, Tennessee which was a highly educational and enjoyable experience for all.

Below: These seminar
attendees were very se-
rious aboutlearning, and
many valuable tips were
noted for future refer-
ence. The NAA, through
its educational pro-
grams, promotes edu-
cation and makes it an
enjoyable learning ex-
perience at the same
time.

April, 1984

Left: Seminar instructor, Ronald C.
Harris, CAl, after presenting his topic
of “Business Promotion-Obtaining
New Business,” listens attentively to
another presentation and shows that
the learning process never ends.

Right: Jasper Jones (pictured) and
Raymond Taggert, CAl, from the Delta
Auction Service Company, Memphis,
Tennessee, offered some tips on Auc-
tion Office Management.

Above left to right: Pat McCormick is shown operating
the computer, which is programmed especially for the
auction profession. Her husband, Ken, simultaneously
explained how it works, and described how it can be
very helpful in organizing an auction. He demonstrated
its ability by registering each registrant that attended
the seminar.

Dave Kessler, (seated), an expert on “Organizing An
Auction and Preparing a Prospective Client and Buyer
Listing,” gave a highly informative presentation benefi-
cial to all.

Wayne Stewart, CAl, who won the 1983 ‘Best of Show’
advertising award, spoke on “Building An Auction Busi-
ness with Audio Visuals.” He pointed out that the use of
audio visual is a creative way to broaden your services
for your customers.
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BIG EXTRA
PROFITS

COOK BROS. INC.

113 N. May Street,
Chicago, IL 60607
Area Code 312-421-5140

Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—35:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide variety of merchandise . . . including tv’s and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

“Lowest Prices *Name Brands “Large inventory always
*Same day shipment *“Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

!

To: Cook Bros., Inc., Dept. A976 :

113 N. May St., Chicago IL 60607 \

Yes, | want to make more money! RUSH my copy of your big, new wholesale cata- :
log.

. |
Y A, e !
AdAr eSS . :
Y e :
State. . 7 4| T :
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EWERY BIIDIDER
Nt e B'ERONII? BEROQOW %

If an under-powered or cumbersome P.A. system has been hin-
dering the action at your auction, check out the features of the
Freedomike® FM-AV5 Wireless Microphone Sound System.

® Powerful — 33 watt, rms amplifier reaches large audiences
-up to a distance of 700 yards.

® Wireless — no microphone cords to restrict your mobility.
Up to 100 yard transmission range. Also operates as a con-
ventional P.A. system with a hard-wired microphone.

® Convenient — operates from the built-in, rechargeable bat-
tery pack or vehicle 12-volt lighter receptacle. Less than 16
inches high and weighs less than 17 pounds.

® Versatile — inputs for two hard-wired microphones and auxil-
iary input for a tape recorder. Outputs for two remote speak-
ers plus an auxiliary output for a recorder or amplifier.

® Designed for Outdoor Use — weather-resistant, all metal con-
struction and high-impact moulded horn.

® Furnished complete with charger, wireless transmitter and
microphone plus a wired hand-held microphone and 16 foot
cord.

FM-AV5
wireless microphone sound system
(available without wireless as Model VP300)

Freedomike® FM-AV4

Wireless Microphone Sound System
For smaller audiences, consider the FM-AV4 — a complete
wireless microphone sound system in a 13" X 18" X 6"
carrying case.

Ultra Portable Voice Projector 18R

Full featured “‘over-the-shoulder” P.A. unit with
microphone, charger and shoulder strap.

® 10.5 watt rms amplifier
® Built-in rechargeable battery pack

® AC or rechargeable battery ® On-Off switch and volume control with
operation. LED “power on” indicator.

® Auxiliary microphone and ® High level input and output jacks for
High-level inputs. connection to auxiliary audio

® High-level and microphone quipment.
level outputs. ® Weighs less than 6 pounds

® 10" high X 7" wide

X7 d eep

System includes microphone, trans-
mitter, receiver/sound system, charger
and carrying case.

@Lectr\osonioa INC.

P.O. Box 12617 @ Albuquerque, New Mexico 87195 @ (505) 831-1010

Lectrosonics products for auctioneers are available from:

DAVE KESSLER BOB MOUBRY-BERNIE HARMS COL. DON EGLE

The Auction Marketing Network B&B Auctions & Egle Auction Service
122 West Main Liquidations, Inc. 2101 West 7th

New Paris, OH 45347 4527 E. Devonshire McCook, NE 69001
800-272-3855 Phoenix, AZ 85018 308-345-3303

C. J. HENSON
American Business Auctioneers
Rt. 2
Garfield, AR 72732
501-359-3633

DUANE E. GANSZ
14 William Street
Lyons, NY 14489

315-946-6241

800-272-0535 (Ohio)

DR. BOB MILLER
Indiana College of
Auctioneering
8846 Holliday Drive
Indianapolis, IN 46260
317-844-1088

ROWLAND HUEY

John R. Huey & Sons

11660 Parkway Drive
North Huntington, PA 15642

BUFORD EVANS GORDON E. TAYLOR
Nashville Auction School "~ Reisch World Wide College
P.O. Box 190 of Auctioneering

Lawrenceburg, TN 38464
615-762-5534

Hwy 65 North-Spg. Pk. Rd.
Mason City, IA 50401
515-423-5242

April, 1984

602-840-2492

PAUL & KAREN LEIKER
L&L Equine Manor & Auction
9802 N. 75th Avenue
Peoria, AZ 85345
602-979-8366

EARL “RED”’ WALLACE &
ASSOC.
1040 South West Street
Wichita, KS 67213
316-943-0217

FORREST MENDENHALL HUGH MILLER
Mendenhall School of Curran Miller Auction
Auctioneering & Realty Company
U.S. Hwy 29 & 70 (I-85) 13020 N. St. Hwy 57
High Point, NC 27263 Evansville, IN 47711
919-887-1165 812-867-2486

R. J. “BOB”’ THOMAS
Western College of
Auctioneering
P.O. Box 21116
Billings, MT 59104
406-252-7066
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TURN IT INTO
CASH!

Why do auctioneers nationwide

have their brochures printed by
INDUSTRIAL PUBLISHING
in Eugene, Oregon?

BECAUSE:

I.P. is the AUCTION BROCHURE SPECIALIST.
I.P. offers QUICK TURN-AROUND.
I.P. SAVES YOU MONEY.

INDUSTRIAL PUBLISHING

P.O. Box 2328 ¢ Eugene, OR 97402

(503) 689-2711

Call Direct or Collect.

We will tell you R ” B ) Call I.P. and we
the whole cost e, ' . will tell you how
in advance. No Torae. 2 _ S it is easier to
surprises. No 3 AR . order your
matter what the 1 BERege - | auction bro-
size or the run X panter v ¥ chures from us

S W ;,‘ AT : ' -E-l' . * . .
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saves you s printer. We
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State Associations
Reciprocal with NAA

In the following directory of state association presidents
and secretaries, an asterisk near the association name
indicates that state has a reciprocal membership agree-
ment with the National Auctioneers Association. Under
this agreement, new members must join both associa-
tions to be amember of either association. However, auc-
tioneers who were members of either association before
the reciprocal membership agreement went into effect
do not have to join the other association to maintain their
present membership status.
Here is a list of all reciprocal states as of this writing.

Dues Month billed for dues

State (inadditionto NAA  (both NAA and state
Association dues, vice versa) amounts)
Arizona $10.00 January
Arkansas $15.00 January
Colorado $10.00 January
Florida $50.00 January
Georgia $50.00 July

lowa $20.00 January
Kansas $25.00 July
Kentucky $10.00 January
Louisiana $35.00 July
Missouri $15.00 July
Nebraska $15.00 July

Nevada $20.00 July
Pennsylvania $30.00 January

(Member is accepted through State Association Chap-
ter Secretary only.)

Tennessee $10.00 July
(Licensed Tennessee Auctioneers Eligible only)
Wisconsin $35.00 July

Meeting the reciprocal membership requirements
can sometimes be confusing to new members. There-
fore, the following general policies apply to new mem-
bers from reciprocal states.

New members must pay the full dues amounts for
both associations. The NAA office will then prorate the

b

/ CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Personalized Bidder Numbers
A Kwick Klerk Innovation!!
Get a free business card* for each bidder number
you buy.

, "We print your name, address & logo on a detachable card - you give them to
\ your clients & prospects. y

k Hler

Box 147 Northfield, Mn. 55057

April, 1984

NAA dues, but not the state association dues. The pro-
rating allows the new member (whenever the auctioneer
joins) to be billed in the same month as other members
from that state. All state association dues collected by
the NAA office are forwarded to the state association
secretaries.

Present members, those auctioneers who were
members of either association when the reciprocal
agreement went into effect, can join the other association
at any time.

When sponsoring a new member, and your state as-
sociation is reciprocal with NAA, please inform the new
member that both dues amounts must be sent in with the
completed and sponsored NAA application.

Only Pennsylvania requires that the new member
must join through the state association, and not through
the NAA office. An application from a prospective mem-
ber in either of these states will be returned with the ex-
planation that the new member must contact the state
associlation and first meet their membership
requirements.

As current NAA members who live in reciprocal
states and may be approached by a prospective mem-
ber to join the NAA, your cooperation is requested.
Please inform the new member that your state is recipro-
cal, and that he or she will become a member of both
state and national associations upon receipt of both dues
amounts. The NAA office will cordially answer any ques-
tions about the reciprocal membership agreements with
the affiliated state associations.

THE $ 18 INVESTMENT

ANTIQUE
AUCTION
REPORT. .. ALL THE

AUCTION NEWS
WORTH KNOWING!

[J YES! I'd like to subscribe to ANTIQUE AUCTION REPORT! Send
me six issues (1 year) for only $18.

MName

Address - .

City : T State Lip.
O Check Enclosed ) MasterCard O VISA  Acct. No.

Exp.

{KNTIQHE P.O. Box 12830 ¢ Wichita. KS 67277 e (316) 722-9750
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Directory of state association presidents

and secretaries— April, 1984

Alabama Auctioneers Association—Presi-
dent: John P. “Pete” Horton, 609 Hillmont
St., Huntsville, AL 35805, phone 205-536-
7497. Secretary: Gene Ludlum, 2969
Ross Clark Circle, S.W., Dothan, AL
36301

Auctioneers Association of Arizona, Inc.—

*  President: John Cadzow, Box 330, Good-
year, phone 602-932-2029. Secretary:
Bernard D. “Bernie” Harms, 4527 E. Dev-
onshire, Phoenix 85018.

Arkansas Auctioneers Association—Presi-

* dent: Wayne Ball, 5800 Baucum Pike,
North Little Rock 72117. Secretary: Louise
Appling, 4833 Leonard Drive, Memphis,
Tennessee 38109.

California Auctioneers Association—Presi-
dent: Milton Costa, P.O. Box 1815, Paso
Robles 93446, phone 805-238-1060. Sec-
retary: Grant Theodore, P.O. Box 196, Liv-
ingston 95334, phone 209-394-2355.

Colorado Auctioneers Association—Presi-

*  dent: Jim Civis, CAIl, P.O. Box 551, Lamar,
CO 81052. Secretary: H. Trevor Ander-
son, Box 940, Castle Rock, CO 80104,
phone 303-688-6955.

Florlda Auctioneers Association, Inc.—
President: Jim Gall, CAl, 888 Biscayne
Boulevard, Miami 33132, phone 305-942-
0917. Secretary: Billy H. Wells, 202 E. First
Street, Sanford FL 32771, phone 305-
322-6639.

Georgla Auctioneers Association—Presi-
dent: Lynn Dempsey, P.O. Box 1341,
Rome, Georgia 30161, phone 404- 291-
0746. Secretary-treasurer: H.C. Thomas,
4C-3280 Austell Road SW, Marietta
30060. Executive secretary: Freddi S.
Hagin, 6472 Church St., Douglasville
30134, phone 404-949-2010.

Idaho Association of Professional Auc-
tioneers—President: Floyd Proffitt,
11040 Arabian Way, Boise, ID 83709,
phone 208-362-2080. Secretary-treas-
urer: Michael Hunter, P.O. Box 755, Mid-
dleton 83644.

lllinois Auctioneers Association—Presi-
dent: William Beck, R.R. 2 Box #2509,
Edinburg, IL 62431. Secretary-treasurer:
Roy J. Lawson, CAl, 10905 104th St., Coal
Valley 61240.

Indiana Auctioneers Association—Presi-
dent: H. Jake Campbell, 17 West Union
Street, Liberty 47353, phone 317-732-
3372. Harry E. Buckles, RR 1 Box 262, An-
derson 46011, phone 317-378-7924.

lowa Auctioneers Association—President:
*  Elmer Gronewald, RR, Donahue, lowa
52746, phone 319-843-2828. Secretary-

20

treasurer: Margaret H. Bloomer, Rt. #3

Box 43, Glenwood 51534, phone 712-527-
3615.

Kansas Auctioneers Association—Presi-

*  dent: Larry Theurer, 115 S. Washington,
Wellington, KS 67152, phone 316-326-
7315. Secretary: Rex B. Newcom, 215 S.
Main, Whitewater 67154, phone 316-799-
2278.

Kentucky Auctioneers Association—Presi-

* dent: Steve D. Lewis, 129 East Main
Street, Morehead 40351. Secretary: Phyl-
lis Jett, 16 South Walnut, Cynthiana 41031.
Executive director: Wilma Atherton, Box
148, Hodgenville 42748, phone 502-358-
3852, bus. phone 502-358-3812.

Louisiana Auctioneers Association—Presi-
dent: Larry Nobles, 2902 Carol Jack
Drive, Baton Rouge 70816, phone 504-
292-0576. Secretary: Keith Babb, P.O.
Box 4222, Monroe 71211.

Maine Auctioneers Association—President:
Pamela Brooks, Burnham 04922. Secre-
tary: George A. Martin, New Road, East
Lebanon 04027, phone 207-457-1237.

Auctioneers Association of Maryland,
Inc.—President: Raymond C. Nichols,
701 North Paca Place, Baltimore 21201,
phone 301-523-7400. Secretary: Ed
Sweetman, 11805 Keymar Road, Keymar
21757, phone 301-756-4110.

Massachusetts State Auctioneers Associa-
tion—President:. Ronald V. Maynard,
Groton Road, Dunstable 01827, phone
617-649-9197. Secretary: David R.
Brown, 34 Main Street, P.O. Box 9, Ayer,
phone 617-772-4934.

Michigan State Auctioneers Association—
President: John D. Schowalter, 300 S.
Kalamazoo Mall Suite Five, Kalamazoo,
Michigan 49007. Secretary: Brian P. Lov-
ellette, 1116 N. Washington Ave., Lan-
sing, Michigan 48906.

Minnesota State Auctioneers Associa-
tion—President: Pat Ediger, 218 West
Main, Belle Plaine 56011. Secretary: Ei-
leen Reisch, 838 W. Main, Luverne
56156, phone 507-283-8445.

Mississippi Auctioneers Association—
President: J. Drue Lundy, Box 577, Bel-
zoni 39038, phone 601-247-3292. Secre-
tary-treasurer: Billy Nichols, The Furniture
Forum, Belzoni 39038.

Missouri State Auctioneers Association—

*  President: Dale Vaughn, P.O. Box 1084,
Independence 64051. Secretary: Doran
H. Livingston, Rt. 1 Box 21-A, Willard
65781, phone 417-742-2568.

Montana Auctioneers Association—Presi-
dent: Robert McDowell, lll, Box 3, Card-

well 59721, phone 406-287-3729.
Secretary-treasurer: Carol Gordon, Box
923, Colstrip 59323, phone 406-748-
2655.

Nebraska Auctioneers Association—Presi-
dent: Marvin Caspers, Rt. 1, Box 104, Au-
burn 68305, phone 402-274-5660.
Secretary: Miles Marshall, Marshall Land
Broker & Auctioneers, P.O. Box 145,
Kearney 68847, phone 308-234-6266.
Executive secretary: Larry Hammer, 2501
S. 74th Lincoln 68506, phone 402-483-
7333.

Nevada State Auctioneers Association—

" President: James M. “Bill” Watson, 734
N. Nellis, Las Vegas 89110, phone 702-
452-6699, 453-1018. Secretary-treas-
urer: Stanley M. Zurawski, Jr., 1920 Ban-
nies Lane, Las Vegas 89102, phone 702-
369-0500.

New Hampshire Auctioneers Association—
President: Archie H. Steenburg, Jefters
Hill, Pike 03780, phone 603-989-5690.
Secretary: Stephen Schofield, South Ef-
fingham 03882, phone 603-539-6619.

New Jersey State Society of Auctioneers,
Inc.—President: Donald L. Castner, CAl,
P.O. Box 920, Branchville, NJ 07826. Vice
President: John Kachmar, CAIl, RD #2,
Box 321 B, Flemington, NJ 08822. Secre-
tary: Margaret H. Combs, P.O. Box 277,
Whitehouse Station, NJ 08889, phone
201-534-9441.

New Mexico Auctioneers Association—
President: Jacquelyn Russell, 1034 Mus-
tang Trail S.E., Albuquergque, NM, phone:
505-298-0403, home; 884-5533, office.
Secretary: Bob Dienst, 7200 Gettysburg
N.E., Albuquerque, NM 87122.

New York State Auctioneers Association—
President: Alfred Bontrager, 13238
Broadway, Alden 14004, phone 716-937-
9393. Secretary-treasurer: Duane E.
Gansz, CAl, 14 William Street, Lyons
14489, phone 315-946-6241.

Auctioneers Association of North Carolina,
Inc.—President: Harvey L. Tate, Route 2,
Box 208, Burlington 27215. Secretary-
treasurer: Johnston B. Gilbert, Route 1
Box 349K, Lincolnton 28092, phone 704-
732-0177.

North Dakota Auctioneers Association,
Inc.—President: Dennis Bengston, Lans-
ford 58750. Secretary-treasurer: Jean
Helgaas, 614 15th St. SE, Jamestown
58401, phone 701-324-2995. Executive
secretary-treasurer: Kay Aldinger, Cleve-
land 58424, phone 701-763-6262.

Ohio Auctioneers Association—President:
Robert Frey, RR 3, Box 478, Archbold
43502, phone 419-445-0015. Secretary:
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Byron Dilgard, 135 Union, Ashland
44805, phone 419-325-2122.

Oklahoma State Auctioneers Association—
President: Wilford White, 1329 N.E. 53rd
Street, Oklahoma City, OK 73111. Secre-
tary: Ray Patterson, 113 N. 9th, Frederick

73543, phone 405-335-2320.
2320.

Oregon Auctioneers Association—President:
Paul Spence 20051 S.E. Bornstedt Rd.,
Sandy, OR 97055. Secretary-treasurer:
Cindy Hogrefe, P.O. Box 1066, Springfield,
OR 97477, phone 503-343-3562.

Pennsylvania Auctioneers Association—

" President: Charles L. Moyer, RD #1, Box
258, Center Valley, PA 18034, phone 215-
967-2727. Executive Secretary: Jeanie
M. Staley, P.O. Box 551, Dauphin, PA
17018. Secretary: Kerry A. Pae, Box 339,
L.A. Carr Lane, RD #1, Dauphin, PA
17018 phone 717-921-8181.

Rhode Island Auctioneers Association—
President: Jack Martone, 64 Spencer St.,
West Warwick 02893, 401-826-1564.
Secretary: Richard Martone, 72 Calder-
wood Dr., Warwick 02886, phone 401-
739-8698.

South Carolina Auctioneers Association—
President: William Yonce, P.O. Box 4867,
Florence 29501. Secretary-treasurer:
Warren Wilson, Route 2, Box 20, Greer
29651. Executive Secretary: Phyllis G.
Pinckney, P.O. Box 592, Orangeburg
29115.

hen you have an auction that requires the
facilities that only a nationwide organi-
zation can offer, Hudson and Marshall, Inc. is
ready 10 work for you. In addition fo the services

and equipment listed here, a large staff of:‘
- Hudson and Marshall sales ossocm’res_zs mvcnl- . - NATIQNWIDE MAILING LISTS
'ic]ble for anguﬁgﬂgn lﬁ PTQCTIZC{]--U L AR . .

South Dakota Auctioneers Association—

*  President: Charles Sutton, Flandreau,
phone 605-997-3777. Secretary: Jim
Thorpe, Aberdeen, phone 605-225-7776.

Southern California Auctioneers Associa-
tion—President: Al Lowy, 770 Fairmont
Ave., Suite 101, Glendale 91203, phone
213-245-7777. Secretary: Maury Slavkin
6860 Canby Ave., Suite 118, Reseda
91335, phone 213-873-6871.

Tennessee Auctioneers Association—

*  President: Bruce F. Harrell, P.O. Box
1235, Morristown, TN 37814. Secretary:
Danny D. McDonald, 101 Stark Street,
Greenbriar, TN 37073.

Texas Auctioneers Association—President:
K. L. Espensen, 614 No. 10th Street,
McAllen 78501, phone 512-687-5117.
Secretary-treasurer: Paul Henry, 7173
Lehman, Houston 77018, phone 713-
688-6688.

Utah Auctioneers Association—President:
Dean Parker, P.O. Box 3266, Logan
84321. Secretary: Jan Tiedemann.

Vermont Auctioneers Association—Presi-
dent: Thomas Hirchak, Jr., RD 3, Cadys
Falls, Morrisville 05661, phone 802-888-
4662. Secretary: Charles M. Barsalow,
175 Main Street, Milton 05468.

Virginia Auctioneers Association—Presi-
dent: Jack W. Peoples, 1328 Head of River
Road, Chesapeake, VA 23322, phone:
804-421-2360. Vice President: George A.
Daniels, CAl, Rt. 4, Box 261A, Black-
stone, VA 23824, phone: 804-292-4609.

Secretary-treasurer: Barry Cole, Route 2,
Box 218, Hardy, VA 24101, phone: 703-
721-2307.

Washington State Auctioneers Associa-
tion—President: Ed Williams, Box 35,
Sunnyside 98944, phone 206-837-6502.
Executive secretary: Ken Maurer, P.O.
Box 2662, Pasco 99302, phone 509-547-
5538.

West Virginia Auctioneers Association—

) President: Larry Timbrook, Romney,
phone 304-822-5193. Secretary: Anthony
Felosa, Hayward, WV 26366, phone 304-
592-0738.

Wisconsin Auctioneers Association—Pres-

" ident: Robert Mullikin, Route 1, Highway
14, Janesville 53545, phone 608-754-
9232. Secretary: Robert Massart, 2545
Finger Road, Green Bay 54301, phone
414-468-1113.

* Indicates a reciprocal member-
ship agreement between the
State association and the Na-
tional Auctioneers Association.

Auctioneers Association of Canada—Pres-
ident: Karl S. Zajes, Box 157, Warburg, Al-

berta TOC 2TO, phone 403-848-2508.
Secretary: Ken Knight, Winnipeg,
Manitoba.

Auctioneers’ Association of Alberta—Pres-
ident: Jim Schlenker, 68 Craven PI., S.E.,
Medicine Hat TIA 7TIl, phone 403-427-
2414. Secretary: Nora M. Schmidt, 1104
Ranchlands Blvd., Calgary T3G 1G5,
phone 403-239-0801.

Call the auctioneer's “Auctioneer”’, Hudson and Morsholl In
(WEN(E Reody to Work for Youll!

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (PA. Systems,
. Chairs,  Organs,
Por’fc::bie Generators, Efc.)

& NATIONWIDE ADVERTISING (m House Agency)?-._f'-_f*-'f; .

sound Trucks Cc:rﬁle Pens_i_"

- fj::cc::fegory of real ¢

BN | HUDSON AND MARSHALL
. REALTORS AND AUCTIONEERS

717 NORTH AVENUE . MACON, GEORGIA 31211
TELEPHONE (912) 743-1511

Auc‘noneer
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1. Select the PRO-1V AUCTION CLERKING SYSTEM by DATA DYNAMICS.

PRO-IV CLERKING SYSTEM

* Fully menu driven programs for ease of use.

* Field proven and tested by auctioneers.

* On-screen help messages to prompt the operator.

* Variable sales tax rates.

* Handles up to 20,000 lots per sale.

* Item prices between 1/100 cent to $399,999.00.

* Up to 999 registered buyers.

* Clerks sales with or without buyer registration.

* Variable sales commissions by sale and by consignor.

* Buyer registration for both permanent and/or temporary buyers.

* Entry error checking assures data integrity and non-stop operation.

* Easy one-step insertion of new items during the sale. eg. “A lots".
* Catalogue quick-scan feature.
* On-demand buyer invoicing, both on-screen and printout.
* On-screen editing of any invoice line item.
* Variable taxable/non-taxable status per item.
* Efficient sale entry for pre-catalogued or “sell as you go” sales.
* Instant switching from "sales entry” to "invoicing” to “buyer total
* check” in a single keystroke.
* Full professional appearance report functions including:
— Sale recap by lot # for total sale or portion of the sale.

— Consignor reports and statements by specific or all consignors.

— Buyer registration list.

— Buyer invoice register.

— Print sales sheets (10 lots per page)

— Print pre-sale catalogue.
* Past sales information can be totally recalled at any future date.
* Optional automatic sale entry (eliminates need to manually key in
* sale information.)
* Optional interface with your mailing list.

* MORE ........ $1,2950

MAILING LIST MANAGER

CONDOR | MAILLIST

* Completely menu driven program for ease of use.

* Easy mail list entry and updates.

* Search and find a single addressee by entry of any known item.

* Up to 65,000 names per list.

* Prints labels automatically.

* Completely customized mailing selections.

* No duplicate labels.

* Automatically sorted by zip code.

* Optional interface with auction sale registration.

* Totally flexible categorization of addressees.

* Can keep track of "last attended”, “last purchased”, and total amount
* purchased for each addressee.

* Set up for both personal address and company address.

* Supports new Zipcode suffix.

* Auto-fill mode for faster list entry. $3490
* Much more ......

CONDOR 1l MAILLIST

* All the Condor | features.

* Indexed file system for extremely rapid searches. $699%
* Full report writer for custom report printouts.

* Advanced relational data-base features for many additional uses.

2. Select the computer system that best suits your needs and budget.

The PRO-IV clerking system is available for many popular computer systems including:

|.B.M. and Compatible
Desktop systems

OTRONA ATTACHE
18 Ibs. portable.

KAYPRO
32 Ibs. transportable.

3. Let DATA DYNAMICS deliver and install your complete system and provide on-site training

for you or your clerks.

You may purchase the PRO-IV CLERKING program (software) to run on your existing compatible

computer or DATA DYNAMICS will provide a complete "TURN-KEY" system (hardware & software)

[C oata

DYNAMIC
corporation

tailored to your needs and budget, delivered and installed at your location and provide hands-on
training for you or your clerks or cashiers.

310 South Nina Suite 5 e Mesa, Arizona 85202 ¢ 602-964-0152
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NAA Members
In the News

This article was reprinted from The Bedford Times-Press
newspaper in Bedford, lowa. It was an article that ran in
the February 9, 1984 edition of the newspaper.

Two Presidents of the National Auctioneers Association
hail from Bedford, lowa.

William L. Gaule, CAl, Chatham, lllinois and Charles
E. (Chuck) Cumberlin, CAl, Brush, Colorado, have some-
thing in common, both are from a small Southwestern
town in lowa.

William L. (Bill) Gaule, CAl, the current 1983-1984
National President, was born in Bedford, lowa in 1931.
He is the son of L.W. (Bill) Gaule, who retired as Police
Chief of Chatham, lllinois in 1977, and Ruth Gaule, both
now deceased. The family moved from Bedford, lowa in
January of 1943. Bill says that he has many memories of
Bedford, including attending Bedford grade school and
spending many hours at former Mayor Wayne Harbour's
business where his father (Gaule) was employed. He
says that he can vividly remember attending auctions at
the local community sale barn, and also the local auc-
tioneer, Ivan Lacey. Recently Bill and his wife, Marge,
made a special trip through Bedford enroute to the Ne-
braska State Auctioneers Convention in Kearney. The
town still looks the way he remembers it as a child with
friendly people and not too many changes. While there,
they visited with many of the old family acquaintances.

Bill has been married for 30 years to the former Mar-
jorie King, and they have four children. He is a twenty-five
year retired Air National Guard USAF. Bill has been an
auctioneer for over 30 years. He has served as president
ofthe lllinois State Auctioneers Association, is a graduate

of the Certified Auctioneers Institute at Indiana Univer-
sity, and has served as an instructor at various seminars
and conventions in 30 states. Bill is currently Vice Presi-
dent of the Chatham Community Bank and is active in
community and civic affairs.

Charles E. (Chuck) Cumberlin, CAl, was the National
President of the NAA in 1979-1980. He was born in 1938
in the Siam community, which is just a few miles from
Bedford. He is the son of Lee, a farmer and carpenter,
and Eustatia, a school teacher, Cumberlin. Chuck com-
pleted grade school at Siam in 1952 and graduated from
Bedford High School in 1956. After graduation, Chuck’s
parents moved to Albuquerque, and Chuck joined the
U.S. Navy and served from 1956-60 as an Aviation Elec-
tronics Technician.

After his years in the navy, Chuck graduated from
the Western College of Auctioneering in Billings, Mon-
tana, and then moved to Greeley, Colorado, where he
started his auctioneering practice. He has served as an
Instructor at the Missouri Auction School since June
1972. He has been a partner of ‘Odle-Cumberlin Auc-
tioneers’ with NAA member Jim Odle, of Brush, Colorado
also, since 1972.

During the course of his career, Chuck has been
World Champion Livestock Auctioneer (1978), NAA Con-
vention Chairman, received Accredited Farm and Land
Member Designation from the National Association of
Realtors, received Certified Auctioneers Institute Mem-
ber designation and Real Estate Specialist recognition.
He was presented a plaque at the 1983 NAA Convention
In Houston, Texas, for nine years of service to the Na-
tional Auctioneers Association as officer and member of
the Board of Directors.
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LABELS

Quality self stick labels keep things movin’
on auction day. 12 X 32 yellow gloss label

with flame red ink.
1,000.....$14.25
2,000..... $27.50

BUYER NO.

mr<-—o

Direction Signs

Help you customers get to your
sale with our direction signs. :2:2 g,l, :;zﬁvard
Bright red ink on white. 7% x 9%. ka5 23 " pight AUCTION
KAS 24.. Mixture
/3 of each

D s $ 7.50
100, $12.00
2.1 o S— $25.00

Do not move auctionitemswithout auction personnel
present. Sold as is, where is. Ail salesfinal. Thank you.

o,

Try a sample roll of 200 Style 1
labels for ONLY $4.00 postage :
paid by us. l
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ADD $2.50 PER ORDEI? SHIPPING & HANDLING

P.O. Box 2141
Fort Lauderdale, FL 33303
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Want Professional Assistance?

v

..........

We
3 YAFLE Cooperate
CRB To Help You!

Vi Grahami

NEW AUCTIONEERS - If you'd like professional assistance . . or if you've got a seller and are “just getting started™ in

business, call us. We’'ll handle the auction for you . . and jointly advertise your name . . to help you get es-
tablished.

IF YOU'RE AN ESTABLISHED AUCTION COMPANY . . and would like to have some additional clout and exper-
tise, you'll find us good people to have on your side while preparing and promoting the auction.

Yim

CALL AND TALK IT OVER!

gu&ﬁa/}n inc. AUCTIONEERS - REALTORS

204 US 1, North Palm Beach, FL 33408 (305) 844-1723
““29 Years of Successful Auctions’

The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality. |

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batleries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 it. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to

carry at side, or can be placed on truck top, or used on a ladder. If you
want the best, this is it.

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
volt lantern batteries and has a battery powered mike. Only weighs 6
Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.
cord.

Be Modern. Use a Proven Up-To-Date Speaker

. REISCH SPECIAL
I+ is a voice saver. Select the set that “LITTLE BIG VOICE” — JR-2

REISCH SPECIAL you feel will work best for you.
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401 |
Phone: 515 423-1465. Call or write for Special Wholesale Prices.

AUCTIONEER




CAl —Is It Worth It?

by Kerry A. Pae, CAl
Chairman Admissions Review Committee

As a graduate of the Certified Auctioneers Institute and a
member of the CAl Board of Governors, the most fre-
guently asked question to me, by otherauctioneersis, “Is
it worth it to go to CAI?”

“Worth"”, as defined by Webster could be synony-
mous with value. So the real question is “Of what value to
me is CAl, if | attend.” My “standard” answer is “What
value do you place upon yourself as an auctioneer and
your auction business?”

Invariably most auctioneers who possess the desire
to be allthey can be inthe auction business, hold the auc-
tion profession very close to their hearts and strive to im-
prove themselves to become the very best they can be.

| can't begin to stress enough the value of the edu-
cation available to you through the CAIl program. How-
ever, don't ever believe that just because you hold the
designation of CAl that the prospective client will call
you. The benefit of knowledge and education of this pro-
gram will reward you only through your practical appli-
cation of what you have learned. Being a CAl member
only separates one auctioneer from another through the

Certified Auctioneers Institute

Auctioneers who realize the demands for professional
performance have turned to continuing education to im-
prove their standing among their peers and with their
clients. More than 850 auctioneers from every state in the
country are now part of the continuing education pro-
gram sponsored by the Indiana University School of
Business and the National Auctioneers Association.
They are pursuing a professional designation—Certi-
fied, Auctioneers Institute (CAl)—which will place them
alongside other certified professionals, including ac-
countants, real estate brokers, insurance executives,
etc., who have earned special designations in their fields
as aresult of specialized training.

The Auctioneers enrolled in the CAl program are
broadening their knowledge of law, contracts, manage-
ment, ethics, marketing, insurance, accounting, ap-
praisal, finance, and taxes. Within those areas, they are
applying broad business principles and concepts to the
auction business.

Inthe area of contracts, forexample, the auctioneers
are particularly concerned about the impact of consum-
erism on their responsibility and that of the seller. The
auctioneer’s contract with a client has all the character-
istics of any agency contract with its definition of author-
ity, liability, terms of sale, and warranties. For the
protection of the consumer and the auctioneer, the auc-
tion business is no longer just a series of informal, verbal
agreements that the auctioneer will sell a car load of flow-
ers or the acreage of grandmother’s estate.
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ability of their respective performances.

tis past time and long overdue that auctioneers un-
derstand that the CAl has one thing in mind—the contin-
ued education of practicing auctioneers for the end
result of producing a more qualified professional
individual.

Only with your participation can this program suc-
ceed. By the time you read this article the 1984 CAl
courses will be over and plans will have started for 1985.
Only you can decide if it is right for you to become in-
volved. Ask other CAl graduates; they'll tell you their CAl
story.

Don't think that it's just for young auctioneers, be-
cause it's not. Don't think that it's too expensive, because
it's not. Don't think that it's an elite group of auctioneers
trying to take over the NAA, BECAUSE IT'S NOT. DO
THINK THAT ITS WORTH IT, BECAUSE IT IS. CAl mem-
bers can prove it to you. The question is “Can you prove
it to yourself?”

The decision to take the time outto goto CAl must be
carefully thought out, as well as the expense involved.

In an ever changing world you need to know all that
you can about the profession that puts the bread and but-
ter on your table every night. You can't afford not to go if
you really wish to be the very best. | hope to see your
application cross my desk in the near future.

Clients seeking brokers to handle a sale expect an
auctioneer to have a vast knowledge of the value of the
products or property. They want him or her to know about
15th century antiques, Flemish paintings, used automo-
biles, dairy cattle, lumber, autographs, or whatever they
have to sell. In this role, the auctioneer becomes an ap-
praiser with a specialized knowledge of values or he
must seek out the experienced appraiser to provide the

Continued on page 57

MOVE MERCHANDISE
IN DALLAS, TEXAS

When you advertise in the Sunday, Dallas

Times Herald, you reach more than 672,000
readers in the Dallas area. '

When you want to reach auction goers with
money to spend, Dallas is the place and the
Dallas Times Herald is the newspaper.

Now featuring ‘‘The Auctioneer’’ every Sunday
in the Classified section.

Contact Tammy Dent, 1101 Pacific Avenue,
Dallas, Texas 75202, 214/741-1515.

Source: Dallas Times Herald Continuing Market Survey,
1981, 4 000 Telephone interviews.

Dallas, limes Herald
The best newspaper in the Southwest
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Auxiliary to the
National

Auctioneers
Association

The Auxiliary to the
National Auctioneers Association

1983-84 OFFICERS

PRESIDENT

Mrs. Pat Dunning, P.O. Box 866, Elgin, lllinois 67154.
Phone: 312 741-3483.

PRESIDENT-ELECT
Mrs. Betty Short, 1341 E. Orchid Lane, Phoenix, Ari-
zona 85020. Phone: 602 944-5626.

VICE PRESIDENT
Mrs. Virginia Dilgard, 135 Union St., Ashland, Ohio
44805. Phone: 419 325-2122 or 419 325-1337.

SECRETARY-TREASURER
Mrs. Tomi Ayers, 2233 Jacksboro Park, LaFollette,
Tennessee. Phone 615 546-2296 or 615 562-7810.

HISTORIAN

Mrs. Alice Brandau, Route 1, Box 265, Wilton, Wiscon-
sin 54670.

DIRECTORS
TERMS EXPIRING 1986

Mrs. Naomi Newcom, P.O. Box 458, Whitewater, Kan-
sas 67154. Phone: 316 799-2278.

Mrs. Barbara Althaus, P.O. Box 312, Fredericksburg,
Texas 78624.

Mrs. Barbara Fisher, 437 East Atlantic Bivd., Pompano
Beach, Florida. Phone: 305 942-0917.

TERMS EXPIRING 1985

Mrs. Pat Lambright, 112 N. Detroit St., LaGrange, In-
diana 46761. Phone: 219 463-2013.

Mrs. Mary Witzel, 761 E. Lefty Lane, Oak Harbor,
Washington 98277. Phone: 206 675-6262.

Mrs. Marge Gaule, 909 W. Walnut, Chatham, lllinois
62629. Phone: 217 483-2913.

Mrs. Carol Bambeck, Rt. #1, Box 392, Dover, Ohio
44622. Phone: 216 343-1437.

TERMS EXPIRING 1984

Mrs. Glenda McCarter Johnson, 415 Kingfisher Ave.,
Sevierville, Tennessee 37862. Phone: 615 453-
8417.

Mrs. JoAnne Laumeyer, 7306 Cleveland Ave., East, In-
ver Grove Heights, Minnesota 55075. Phone: 612
455-9547. From August 20 — June 1: 162 SW 53
Terrace, Cape Coral, Florida 33904. Phone: 813
549-4955.

Mrs. Fran Smith, Angell Road, Silver Creek, New York
14136. Phone: 716 934-4875.

An Important
Ingredient

by Virginia Dilgard
Vice President, NAA Auxiliary

Have you ever tried to complete a puzzle, only to find
one of the pieces missing? Have you ever started to
paint a room, only to discover you didn't have enough
paint? Or have you ever planned to fix your favorite
dish—even been in the middle of preparing it, only to
find you didn't have that one important ingredient on
nand? Frustrating isn't it? This is somewhat the feeling
have as the chairman of the membership committee—
Knowing the potential of membership we could have.
Out there across the United States are hundreds of you
who could join and be an important ingredient in our
auxiliary. Your auctioneer has seen the benefit of mem-
bership in the National Auctioneer Association. Let's
make it a family affair!

Our constitution and by-laws reads that member-
ship is opened to ALL spouses, parents, widowed
spouses or children of members of the NAA in good
standing, yetourmembership just doesn't seemto reflect
this. You don't have to attend the National convention
to become a member, but we'd like to see you there.
That is the way to enjoy your membership at its best.
Here you can really join in, be a part of what it's all
about. Attend the Auxiliary’'s educational program,
geared to help you—the one who is helping “their auc-
tioneer” in one of the many facets of pre and post auc-
tion business—or during the auction itself. The NAA has
been working very hard to make the general public see
the Auctioneer as a Professional. The Auxiliary’s aim is
to help you help your auctioneer project this image. The
more knowledgeable we can become the more assist-
ance we can give them.

There are many side effects you can enjoy. The trip
to the convention with your auctioneer and family—
seeing more of this great country we live in. At the con-
vention you will meet many interesting people who
quickly become lasting friends. With them and others
you share your ideas, joys, and yes, even problems of
the auction business. You help each other in more ways
than you may ever know. And while you and your auc-
tioneer are attending meetings, there are activities
planned for your children—freeing you to relax and en-
joy the meetings.

I'd like to challenge each of you to become mem-
Ders—our “‘needed ingredient.” Send your dues to the
NAA Headquarters (membership form on page 33).
_et's get our membership up. I'd like to further challenge
each state to increase their percentage of membership.
For some states even one member would be a 100%
increase. We are all busy people—but can we afford
not to better our way of life in the auction profession
with what the NAA and its Auxiliary has to offer us?

AUCTIONEER




Planning for the Minneapolis Gonvention

The following information will be helpful as you prepare
to attend the 1984 NAA Convention in Minneapolis, Min-
nesota. To register for the convention, complete the
forms in the center section of this issue of THE AUC-
TIONEER, along with the Hotel Reservation Form, and
send them to the NAA Headquarters Office at 8880
Ballentine, Overland Park, Kansas 66214. Phone reser-
vations will not be accepted. Don't forget to include your
fees check along with your convention registration form,
and make sure that it is received at the NAA office by
July 1, 1984. After July 1, 1984, the registration fee goes
up to $75.00.

The rates for both hotels stated below are reduced
rates arranged especially for the 1984 NAA Convention.
Take full advantage of the early hotel registration (before
June 15, 1984) because reduced rates cannot be guar-

anteed after that time.
This year two hotels in downtown Minneapolis have

been chosen for convention attendees to select from.
They are both located on Nicollet Mall, across the street
from one another. The Hyatt Regency will be the location
for all of the convention activities other than the Auxiliary
meetings, which will be held at the Holiday Inn.

Hotel Information
The Hyatt Regency/Downtown

Reservations must be received at the National Auc-
tioneers Association headquarters office, 8880 Ballen-
tine, Overland Park, Kansas 66214 by June 15, 1984 in
order to process the information and send it on to the
prospective hotel.

Hyatt Regency, 1300 Nicollet Mall

Room Rates

Accommodation Rate
Single $69.00
Double $84.00

For information on Suites, call the Hyatt Regency at (612)
370-1234. The Hyatt Regency offers twice as many
rooms with king size beds, as compared to the number
of two double-bed rooms.
Arrival Time—You may check into the hotel beginning
at 3:00 p.m.
Children eighteen years of age and younger, may stay
with their parents, in the same room, for no charge.
Reserved Rooms will be held until 6:00 p.m. unless a
previous guarantee on the room has been made.
Automobile parking—A ramp located directly by the
hotel is used for parking in the area. The charge per
day for hotel guests is $4.50. This rate is the same no mat-
ter how many times the car is taken out of the ramp each
day. -
Getting from the airport to the hotel.

Minneapolis is served by one airport—The Min-
neapolis/St. Paul International Airport. The Hyatt offers
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two forms of transportation between the hotel and the
airport. There is a limousine service that picks up and
drops off guests in front of the hotel every half hour. The
charge (one-way) to the airport is $10.00 per person.
There is also an airport limousine service that is $5.50
per person (one-way also). Cabs are available, and the
estimated charge is $18.00 to the airport.
Recreation

There is an athletic club located in the hotel which
IS equipped with a swimming pool, tennis, racquetball
and handball courts. The swimming pool can be used
by hotel guests at no extra charge. There is a slight fee
for the use of the tennis, racquetball and handball
courts.

The Holiday Inn Downtown, 1313 Nicollet Mall, across
the street from the Hyatt Regency.

Room Rates
Accommodation

Two double beds
Two double beds

Rate

$52.00 single occupancy
$60.00 double occupancy
One king bed $57.00 single occupancy
One king bed $65.00 double occupancy
For information on suites call (612) 332-0371. The Hol-
iday Inn has the same percentage of rooms available
with either two double beds, or one king-size bead.
Check-in time is 12:00 noon.

Children under eighteen stay free in the same room
with their parents.

Reserved Rooms will be held until 6:00 p.m. unless
previous guarantees on the room have been made.
Automobile parking—A ramp located directly by the
hotel used for parking in the area. The charge per day
for hotel guests is $4.00. This rate is the same no matter
how many times the car is taken out of the ramp each
day. This charge is directly added to the guests folio
(when applicable).

Transportation to and from the airport is available
through the Minneapolis Suburban Limousine Service
whose charge is $5.50 one-way and offers service every
half hour.

All major credit cards are accepted, and personal
checks may be cashed during regular business hours
with proper identification. Members of the Holiday Inn
Priority Club may use their points during their stay for
the 1984 NAA Convention.

The Hotel has an Indoor swimming pool and two
saunas available for hotel guests. The dining room is
also open daily from 6:30 a.m. to 10:30 p.m. The Green-
way Athletic Club is located close to the Holiday Inn
and a special pass price is available to hotel guests.
Inquire at check-in desk about current rates and facil-
ties available at the Greenway Athletic Club.

Reservations must be received by June 15, 1984
at the National Auctioneers Association Headquarters
Office, 8880 Ballentine, Overland Park, Kansas 66214
in order to process the information and send it on to the
prospective hotel.
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Gonvention Update

Who May Attend

To clarify who may attend an NAA convention, the follow-
Ing Board of Directors’ policies apply.
1. NAA member auctioneers must register themselves,
family, and non-auctioneer business associates for the
entire program, no partial registrations.

Under no circumstances will a non-member auc-
tioneer be allowed to register for an NAA convention.
2. Only NAA auctioneers can attend NAA sponsored
functions. If an auctioneer works foran NAA member, that
non-member auctioneer employee must first join the
NAA—full membership—in order to attend an NAA
convention.
3. On the other hand, non-auctioneer employees—
clerks, cashiers, ringmen, secretaries, etc.—can attend
NAA conventions only when they are accompanied by
the NAA member employer.
4. NAA spouses can attend the convention without the
NAA member, but the spouse must pay the full conven-
tion registration cost.

Any questions about convention attendance should

be directed to the NAA office before you send in your
reqgistration.

Win $50, $150 in NAA Membership Contest

At the Minneapolis convention, July 17-22, 1984, you can
be $50, even $150 richer when the NAA Board of Direc-
tors announces the winners of its 1983-1984 membership
contest. The money awards will be presented to individ-
ual NAA members for sponsoring the most new members
In a given region, a special auction school category, plus
one overall winner for the entire nation.

Now is the time to get started. The May, 1984, AUC-
TIONEER will contain a form that you'll use to list the
members you've sponsored between October 1, 1983,
and June 30, 1984. It is your responsibility to keep track
of your own list, and that list will be varified by the records
kept at the NAA office.

Only those NAA members who complete and submit
the contest form to the NAA office, postmarked on or be-
fore June 30, 1984 will be considered for the awards.

Only applications signed by current NAA members
In good standing will be counted as acceptable entries
for tabulation. Furthermore, a new member will only be
credited to the NAA sponsor if and when that new mem-
Der pays all dues, both NAA and reciprocal state dues
when applicable, and submits an official sponsored NAA
application.

Below are the awards and regions for the member-
ship contest.

One winner from each region will be named as the
NAA member sponsoring the most new members within
the respective region. Cash award is $50 each regional
winner.

South—Alabama, Florida, Georgia, Kentucky, Missis-
sippi, North Carolina, South Carolina and Tennessee.

Southwest—Arkansas, Arizona, Colorado, Kansas,
Louisiana, Missouri, New Mexico, Oklahoma, and Texas.
North Central—Illinois, Indiana, lowa, Michigan, Min-
nesota, Ohio, Wisconsin, and the Canadian province of
Ontario.

East—Connecticut, Delaware, District of Columbia,
Maine, Maryland, Massachusetts, New Hampshire, New
Jersey, New York, Pennsylvania, Rhode Island, Vermont,
Virginia, West Virginia, and the Canadian provinces of
Quebec, Newfoundland, New Brunswick, Prince Edward
Island, and Nova Scotia.

West/Northwest—Alaska, California, Hawaii, Idaho,
Montana, Nebraska, Nevada, North Dakota, Oregon,
South Dakota, Utah, Washington, Wyoming, and the Ca-
nadian provinces of British Columbia, Alberta, Saskatch-
ewan, and Manitoba.

Because instructors and staff members of auction
school are directly involved with a great number of pro-
spective NAA members, a separate auction school cat-
egory winner will be named and awarded $50.

Only auction school instructors or staff members
who are NAA members are eligible to participate through
this special category. Conversely, auction school instruc-
tors and staff members are not eligible to participate in
the regional competitions. The official entry form in the
May AUCTIONEER will allow you to indicate that you are
employed by an auction school. |

A grand prize of $150 will be awarded to the NAA
member who sponsors the most new members between
October1,1983 and June 1,1984. The overall winner can-
not also be named as a winner in his or her region, and
cannot be an instructor or staff member at an auction
school.

Begin your contest winning program to recruit the
most new NAA members, and win a cash award at the
Minneapolis convention. Sponsor eligible, prospective
NAA members, and keep a record. You will have to list all
members that you have sponsored, from October 1, 1983
to June 30, 1984, on the membership contest form ap-
pearing in the May, 1984 issue of THE AUCTIONEER.

Also, you are not limited to sponsoring new mem-
bers from just your region. You can sponsor a new mem-
ber regardless of where that prospective member lives.

Any questions? Contact the NAA office directly for
additional information regarding the 1983-1984 NAA
membership contest and how you can participate.

AUCTION FORMS

- IMPRINTED WITH YOUR NAME &
NUMBERED OR NUMBERED ONLY

Payment with Order — We Pay Postage
C. O. D. Orders — You Pay Postage
THE COMPLETE LINE OF AUCTIiON FORMS
— WRITE FOR FREE SAMPLES TO --

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102
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RECEIVE COLORED GEMS ON CONSIGNMENT!

Dear Auctioneer,

We have been instructed to dispose of a vast quan-
tity of genuine gems. They are to be sold in your
auction regardless of price and with no minimum
or _reservation.

They are beautifully hand-cut, polished, and ready
for mounting by your customers. Magnificent Ruby,
Emerald, Sapphire, Opal, Amethyst, Blue Topaz,
Garnet, etc.

Our company has, for many years, specialized in
the mining, cutting, polishing and distribution of
fine gems.

Recent economic developments have allowed us
to acquire great reserves of these fine gems, which
we, in turn, now offer to you for auction.

They are easy to sell and produce spirited bidding.

These fine gems are handsomely packaged and
come with accompanying documentation. We pro-
vide a 30 day ‘‘no questions asked’’ money-back
guarantee of satisfaction to your customers.

All you have to do is sell them, take your normal
commission, and send us the proceeds.

Each shipment will contain (15) lots with each lot
being (1) gem, which normally sell for between
$30 and $300 each, depending on size, etc.

ASsoclates
P.O. DRAWER 801216

April, 1984

DALLAS, TEXAS 75380-1216

Each gem is guaranteed to be genuine and has
been weighed on a laboratory jeweler’'s balance to
1/100 of a carat accuracy.

You do not need prior experience in selling jewelry
to assist us. Simply add them into an upcoming
sale and sell them.

These fine gems will be sent to you at no cost or
obligation. They will arrive by first-class mail, in-
sured. They will be listed on (1) page of easy to
read paper with a place to post the selling price.
An easy to use postage-free return envelope will
be provided for your convenience.

To get a quick answer to any question you may
have, before or after the sale, simply call our of-
fice collect.

Many auctioneers who have sold these fine gems
in their sales tell us that they make enough com-
mission in the 10 minutes it takes to sell them to
pay for all of their labor costs for the entire sale!

These fine gems will provide interest, color, and
variety to your sales. Plus a good commission to
you -- Nothing to buy! No obligation! No Risk!

Please write today or, better yet, CALL COLLECT
for tull details.

Thank you and good selling!

Bot- Runlice

Bob Rountree, General Manager

CALL COLLECT
(214) 462-1707

Consolidated Equity
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Broadcast media,

audio-visual now in
advertising contest

NAA members are advertising on radio and television,
plus promoting their services with audio-visual presen-
tations. In response to their efforts, the NAA Board of Di-
rectors added a Broadcast media/Audio-visual category
to the annual convention advertising contest last year. It
was a successful contest with many creative, fresh new
ideas for auction advertising. This could be your year to
win, so start thinking about what you want to submit now.

Rules adapted to “electronic” entries

Because of the playback equipment necessary to
judge entries in the Broadcast media/Audio-visual cate-
gory, plus other considerations, specific contest rules
have been adapted to the new “‘electronic’ entries.
Therefore, read all the following requirements which also
include a separate entry form.

All entries into the Broadcast media/Audio-visual
contest category must include display of the NAA em-
blem or statement that the auctioneer is an NAA member.

Broadcast media

One radio 60-second commercial, or one radio
30-second commercial on one/eighth inch tape cas-
VHF, video tape cassette, rewound and ready to play
(entries on three/quarter inch video cassette cannot be
accepted).

One radio 60-second commercial, or one 30-sec-
ond commercial on one/eighth inch tape cassette, re-
wound and ready to play (entries on eight-track, reel to
reel, or mini-cassette cannot be accepted).

You are permitted to enter one television commer-
cial, and one radio commercial.

Audio-visual

One tape recorded presentation used in promotion
of your auction service, or in promotion of a particular
auction, on one/eighth inch tape cassette, rewound and
ready to play (entries on eight-track, reel to reel, or mini-
cassette cannot be accepted).

One slide presentation with sound, in promotion of
your auction service, or in promotion of a particular auc-
tion, in slide tray(s) with accompanying one/eighth inch
tape cassette. (Do not submit slide presentation and
script. Also, if your presentation requires a special type
of playback equipment other than acommon “carrousel”
slide projector, it's possible that the NAA staff may not be
able to locate that special piece of equipment. Check
with the NAA office before entering.) -

One film presentation with sound, either 16mm or

8mm loop cartridge, promoting your auction service or a

particular auction. (Do not submit film and script. Also,

the same special equipment consideration as described
for slide presentations applies to film equipment.)

You are permitted to enter one promotional tape re-
cording, one slide presentation, plus one film entry, or
any combination.

Any questions? Call the NAA office to discuss your
concerns regarding entries into the Broadcast media/
Audio-visual category. Awards will consist of one winner
In the broadcast media section and one winner in the
audio-visual section. Winning entries will become part
of the NAA archives; “one of a kind” winning entries—
films and slide presentations, for example—will be
duplicated.

More contest information

The rules for the Advertising Contest will be pub-
lished in each AUCTIONEER between now and July, so
that everyone will have time to prepare entries for the
1984 Contest. Awards will be presented at the Awards
Festival of the 1984 NAA Convention, Friday, July 20.

To enter, photocopy or retype the correct entry form
(one completed form for each contest print entry, three
samples per entry). The completed form will help the
contest judges in identification and evaluation of your
aavertising.

Advertising Contest Rules

1. Entries must display the NAA emblem or contain the
statement that the auctioneer is a member of the
NAA.

2. Entries must be submitted to the NAA office—three
copies of each print entry—by July 1, 1984.

(An entry into Category H must consist of a set of
three items—one piece of your auction business letter-
head, one of your auction business envelopes, and one
of your auction business cards. The letterhead and the
card must both display the NAA emblem, or state that the
auctioneeris an NAAmember. The envelope is excluded
from the rule. To this set of three items attach the entry
form. The NAA office must receive 3 full sets of your auc-
tion business stationery to complete your entry.)

3. Entries must be on the current year sales (July 1,
1983, through June 30, 1984).

4. Each member entering the contest can select an
entry to be represented in any of the particular cate-
gories. Limitis one entry, per member, per category.
Each entry must be labeled, or clearly marked, as to
the category for which it is being entered. (NOTE: If
the advertising is not labeled as to which category it
IS being entered, it will not be submitted to the
judges, and additional advertising pieces will be
maintained in the NAA office for reference only.)

AUCTIONEER




5. Members of the Advertising Committee are not eligi-
ble to compete for an advertising contest award.

6. Previous year winners—those who won an award in
1983—are not eligible to compete in the category in
which they won in 1983, but they may enter any ofthe
other categories.

7. Of the three samples submitted for each entry, one
copy will be maintained in the NAA office; one copy
will be maintained for judglng and the third copy will
be displayed for viewing by the convention regis-
trants, after the awards are announced.

8. Two first place awards will be presented in each
print category; one for one-color ink on paper; and
the second for multi-color ink on paper. Two first
place awards will be presented in the broadcast/
audio-visual category: one for the best broadcast
media commercial; one for the best audio-visual
presentation.

9. A “Bestof Show" award will be presented to the best
entry submitted for the contest (and will not be in-
cluded in the other award categories).

10. The categories are as follows:
Commercial and Industrial

. Farm (an operating farm liquidation)
Real Estate

. Antiques

“Specialty” (cataloged sale)

Consignment Sales with General Household and
Estate Liquidation
g. Institution (auction firm promotion)
h. Auction Business Stationery (letterhead, plus
envelope, and business card)

. Broadcast media/Audio-visual

Remember, all NAA members are eligible to enter
their advertising (three copies of one entry per print cat-
egory), but reference to the member's NAA affiliation
must be displayed on the advertising piece, in the com-
mercial, or in the audio-visual presentation (NAA em-
blem, or “John Doe, Member, National Auctioneers
Association”).

It is not too early to select your best auction advertis-
ing for the above categories, and submit it to the NAA of-
fice by July 1, 1984. Be sure and have a completed entry
form attached to the set of three examples for each print
entry. Any questions concerning advertising rules or
contest procedures should also be directed to the NAA
office.

ﬁ@QQU@

(507) 645-4407

y
’ CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT l
|

Personalized Bidder Numbers
Perfect way for qualifing your buyers
Your name printed in a second color

Give them a try - we know you'll like them

hUchh hlzrh

Box 147 Northfield, Mn. 55057

April, 1984

ENTRY FORM

(Broadcast media/Audio-visual only)

National Auctioneers Association
1984 Advertising Contest
NAA Annual Convention
Minneapolis, Minnesota

Please type or print.
CONTEST CATEGORY |I. Broadcast media/Audio-

visual

SUBMITTED BY

(name of NAA auctioneer advertiser)

STATEMENT OF PURPOSE FOR THE ENTRY

CHECK ONE

TELEVISION, 60-SECOND
TELEVISION, 30-SECOND
RADIO, 60-SECOND
RADIO, 30-SECOND
PROMOTIONAL TAPE RECORDING
SLIDE PRESENTATION WITH SOUND
16mm FILM WITH SOUND

8mm FILM LOOP CARTRIDGE
LENGTH OF TIME IF AUDIO-VISUAL ENTRY

DEADLINE FOR ENTRIES: July 1, 1984

Photocopy or retype this form. Include one completed
form for each entry. Send all entries to:

Advertising Contest
National Auctioneers Association
8880 Ballentine
Overland Park, Kansas 66214

Print Category Entry formP. 33
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CHICAGO TRIBUNE
AUCTION MART...

And the reason is simple. We give you more Sound too good to be true? Call one of
readers than anyone else in the Chicago market, our Tribune representatives, and let us

and those readers are more affluent. But let’s let convince you!

the numbers speak for themselves. When you Chicago: Sally McKoane (312) 222-4042
advertise regularly in the Sunday and Wednesday Julie Rzadzki (312) 222-4088
Auction Mart, you’" reach: New York: Bob Kahn (212) 682-3033
" . . Los Angeles: Don Sharkey (213) 933-8437

* over 73% of the total adult population in Chicago  petroit: Vincent Walker (313) 569-0464
or nearly 4.5 million adults Dallas: Jesse Reif (214) 363-5044
e 77% of those adults who live in households with ~ San Francisco: James Stanley (415) 421-7946
annual incomes of $35,000 or more or over1.5  Miami: Barry Werblow (305) 989-8833

million adults

(hicano JTribune

of Local Newspaper Ratings,

daily/Sunday 4-issue cume. 'T ME A"s B"SI“ESS
@

AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

“The Professional Auctioneers’ Choice’’

HALF-MILE HAILER SOUND CRUISER
"" MODEL S-610 MOBILE P.A. MODEL S-310
List: $257.00 List: $440.00

Auctioneers Cost: $205.00 Auctioneers Cost: $385.00

‘HALF-MILE HAILER MODEL S-610 — Projects further, louder, clearer than horn hailers SOUND CRUISER MOBILE P.A. MODEL S-310 — Make any car a sound truck in 45 seconds.
, . . doesn't block vision . . . perfect for crowd control, athletics and other outdoodr use. Ideal for cars, trucks, buses, boats. AMPLIFIER: Model S-302:; 32 watts: all transistor. Con-
AMPLIFIER: Model S-702: 35 watt: all transistor. CONTROLS: On-Off, Volume. Inputs: For trols: On-Off/Tone; Master Volume; Auxiliary Volume. Inputs: For microphone: for radio,
ceramic or dynamic microphone: auxiliary input for phono, tuner, tape recorder, etc. 3 Out- tuner, recorder, etc. Ouwtputs: For 8 or 16 ohm speakers. Power Source: 12V dc: plugs into
puts: For additional speakers: tape recorder. Power Source: Ten ''‘D" size flashlight bat- auto cigarette lighter socket. Terminals.provided for permanent installation. 120V ac and
teries: alkaline type provides up to 200 hours operation. MICROPHONE: Cardioid probe- flashlight battery adapters available. Size: 8% " wide x 3% " high x 8% " deep. Mounting:
type, noise-cancelling, hand-held microphone, supplied with 8 coil cord, on-off switch. Handle supplied for easy carrying or ready mounting under dash. SPEAKERS: Model
SPEAKER: Weatherproof horn, can handle full amplifier output: detachable. CONSTRUC- S-1210: Two weatherproof horn speakers that swivel and lock in any direction, can handle
TION: Removable metal bracket attaches to amplifier with screw knobs: gripper handle full amplifier output, mounted on car-top carrier ready to clamp to car. MICROPHONE:
and shoulder strap included. Dimensions: 112" high, 11" wide, 9" deep. WEIGHT: 14 Ibs. Model S-2080: cardioid probe-type, noise-cancelling hand-held microphone, supplied with
(with batteries). Order Model S-610 8" coil cord, on-off switch, mounting clip. WEIGHT: Complete system, 25 Ibs. Order Model
S-310

Order by mail — payment with order — we pay postage . . . C.0.D., you pay postage.
North Carolina residents add 4% sales tax.

Col. Forrest Mendenhall,
Member

If you need good quality equipment,
this is your opportunity.
Write for Equipment Brochure today.

P.O. BOX 7344 — U.S. HWY. 29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165

AUCTIONEER




ENTRY FORM

(Print categories only)

National Auctioneers Association
1984 Advertising Contest
NAA Annual Convention
Minneapolis, Minnesota

Please type or print.

CONTEST CATEGORY

(include letter and name of category)
SUBMITTED BY

(name of NAA auctioneer advertiser)
NUMBER PREPARED

NUMBER DISTRIBUTED

HOW DISTRIBUTED

BRIEF DESCRIPTION OF AUCTION
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The NAA Auxiliary -
A Wise

Investment

The National Auctioneers Association Auxiliary was
formed to promote and advance the sale of real ana per-
sonal property through the auction method. In conjunc-
tion with the goals of the National Auctioneers
Association in making the general public see the auc-
tioneer as a professional, The Auxiliary offers educational
assistance and support to help you help your auctioneer
project thisimage.

The Auxiliary is an assembly of people who are gen-
uinely interested in the activities of the NAA and the auc-
tion profession in general. Through educational pro-
grams and activities, members of the Auxiliary become
more knowledgeable and helpful in the auction profes-
sion which is beneficial to everyone concerned. Mem-
bership in the Auxiliary enables you to take full
advantage of what the National Conventions have to of-
fer, and at the same time take part in many activities that
give you a proud feeling of satisfaction and self-worth.

Join now! The $5.00 membership fee is an invest-
ment for you and the future of the auction profession as a
whole.

l [
DEADLINE FOR ENTRIES: July 1, 1984 : | am e_nclosmg my $§.00 annugl membershlp QUeS
, for the Auxiliary to the National Auctioneers Association.
- i
Photocopy or retype this form. Include one completed g
form for each entry, three samples of the advertising | |1 Name
per entry. Send all entries to: -
: NAA member sponsor
Advertising Contest | (spouse, parentor child)
. ) « g ]
National Auctioneers _Assoclatlon : Address
8880 Ballentine g
Overland Park, Kansas 66214 x Cily State Zip
L_----------------------------------------
NOW sometning NEW by AucTion SYstems « John Green Press
ADVERTISE YOUR NAME ON YOUR “CLERKEASY” CLERKING TICKETS
« LOW PRICES * Form No. AT-18 imprinted 1 line at top right on ticket illustrated - size 1%" x 2%'?".
The AT-18 form is size 8%:" x 9” overall and is furnished in 3 parts on NCR paper (which makes its
own carbon copies). There are 18 perforated tickets to a page, size 1%" x 2%", as illustrated belgw.
All 18 imprinted with your name. Tickets (1-3 White, Canary & Card) e i One Line imprint Arsa
IMPRINTED PRICES Number AT-18 Clerkeasy Clerking Tickets e o bl
1,060 Mo, A 118 larking 1icREss yigeL IV Th':soatlns mc?gﬂgggnga gﬂ;?n:n: NAME OR NO
000 No. AT-18 Clerking Tickets ~ $154% 1M s o _ -
S0 o AT Cleing Tokts  £148 1 D o o A1 g e £ | ,
000 Na, AT18 CI?;TSETIL?:E‘S $139% 1™ 1,000 Sets No: AT-18 Clerking Tickets  $115% —- .f"-:c -

We must have your payment with your imprinted order and
clear copy to be imprinted. Forms will be shipped in 3 to 4
weeks with prepaid freight.

¢ Payment With Order, We Pay Postage
¢ C.0.D. Orders, You Pay Postage

Watch For Other New Items To Come — We Save Time

..................................

No. AT-18 Actual Size

AucTIiOoN SYSTeMS « John Green Press

430 West 35th Street
Davenport, lowa 52806

Phone 319-386-0636
After Hours Phone 319-391-5994

April, 1984

WRITE FOR SAMPLES AND PRICES
FOR OTHER AUCTION SALES ITEMS
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(Established 1917) a”)’ 2

Lisf.;' Your

Property with Us Reg. U. S. Trademark

531 Broad Street '

LICENSED o BONDED o INSURED

,; GA. AUCTIONEERS LIC.NO.137
( Atlanta Telephone 577-2634

Invites Participation
‘ By Auctioneers & Real Estate Brokers, Nationwide

R

REALTOR \ We will be pleased to cooperate in turning your listings into immediate cash.
. Call Toll-Free Ga. 1-800-282-2662/.S.A. 1-800-241-759]
ACCESSORIES
............. N

s ema L ) L i

ety 'a
T -

L -

e Unidirectional Head-worn

w 1 Dynamic Microphone
e 1 e Foreign Adaptor Kit

FIBERGLASS CASE—25 WATT MODULE—TWIN SPEAKERS

INCLUDES: Rechargeable Ni-Cad Battery Pack — Charger — Carrying Strap — Shure Unidyne
Microphone — Complete unit weighs approx. 5 Ibs.

* * * SATISFACTION GUARANTEED * * *

Order by mail: Payment with order — we pay shipping — C.0.D. — you pay shipping. Kansas
residents add 4% sales tax.

DODGE MANUFACTURING CO. DWIGHT V. DODGE, Owner
1016 W. 6th Street ¢ P.O.Box 1513 e Topeka, Kansas 66601-1513 e (913)272-5667 |

AUCTIONEER
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1984 Minneapolis Gonvention

Tours Registration Form

Please indicate the number and names of persons in
your party for each tour. Unless otherwise noted, when
stops are made for meals, the cost of those meals is not
included in the cost of the tour.

Tour registrants should pick up special name badges 30
minutes before departure time. Tour desks will be on the
Nicollet Promenade East, First Floor, and the buses will
aepartfrom this entrance also. Continued on next page

Tuesday, July 17th
Tour A-Betty Crocker Kitchens/Byerly’s
Depart 1:15—Return 5:00 p.m.

Yourtaste buds will appreciate this flavor-filled tour of
the General Mills Headquarters. You will see seven
unique test kitchens, a gallery of Betty Crocker likeness
paintings, and enjoy complimentary coffee, goodies and
samples.

From there, on to Byerly’s Supermarket. It is 92,000
sq. feet of carpeted elegance, housing millions of dollars
of delectables and collectables that you won’t want to
miss.

persons @ $9.50 each $
Tour Aregistrant names:

Wednesday, July 18th
Tour D-Minneapolis Institute of Arts/American
Swedish Institute
Depart 12:45 p.m.—Return 5:00 p.m.

You will have the opportunity of seeing publisher
Swan J. Thurnblad’s mansion featuring many unique ex-
hibits such as Swedish glass and porcelains, oriental
rugs, carved Oak and African Mahogany among many
other things.

The Minneapolis Institute of Arts is the next treat for
the day. Once there, you will be given a tour of the superb
collections, and authentic period room settings that are so
beautifully displayed.

persons @ $13.50 each

Tour D registrant names:

April, 1984

Tuesday, July 17th
Tour B-Chanhassen Dinner Theater
Depart 6:30 p.m.—Return approx. 12:00 midnight
The delightful musical “Annie” will be shown at this
beautiful theater for your enjoyment. Dinner and refresh-
ments will be served upon arrival. It will be a night to relax,
enjoy and be thoroughly entertained.

persons @ $30.00each $

Tour B registrant names:

Wednesday, July 18th
Tour C—Guthrie Theater/Walker Art Center

Depart9:15a.m.—Return 3:15 p.m.
You'll tour the beautifuly-conceived Guthrie theater

which is widely known for its unique theater-in-the-round

concept.
From there, it's on to view the Walker Art Center

which is filled with many beautiful contemporary

masterpieces.

A scenic bus ride of the sites will wind up at the Cal-
houn Beach Club, a charming 1920’s art deco restored
health and dining club with very good food.

The perfect way to end a perfect day is to see the
charming atmosphere of the restored St. Anthony on
Main area. This quaint little area is full of charming shops,
boutiques and restaurants, that you are sure to love.

persons @ $21.50each  $
Tour C registrant names:
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1984 Tours
Registration Form
Continued

Special Youth Tours

Thursday, July 20th

Tour 1-Minneapolis’ Newest Children’s Museum/
Omni Theater

Depart 12:30 p.m.—Return 5:00 p.m.

The Children’s Museum is packed with 6500 square
feet of fascinating, educational exhibits that everyone will
enjoy. The excitement will continue on to the William L.
McKnight 3M Omni Theater. The world’s largest film pro-
jector is shown onto a 7,300 sq. feet screen that is sure to

provide you with the most vivid movie experience of a
lifetime.

children (under 17) at $13.00

adults $15.50 $

Tour 1 registrant names:

Friday, July 21st

Tour 2—-Valley Fair
Depart 9:00 a.m.—Return 4:00 p.m.

You'll take yourself back to the turn of the century at
this very unique theme amusement park. There are rlc_ies
galore, costumed personnel and many amusing side
shows. Lunch will be served at Pioneerland. Kids of all

ages will enjoy this fun day!
persons @ $24.50each  $

Tour 2 registrant names:

Saturday, July 22nd
Tour 3—Fort Snelling/Zoological Gardens
Depart 9:00 a.m.—Return 4:00 p.m.

Fort Snelling has been restored to the way that it
looked when it was in active use in the 1820’s. Its inhabit-
ants go through their daily activities just like they did 150
years ago.

Next, enjoy a fun-filled Pizza lunch that is guaranteed
to be fun.

Afterwards, you'll see Minnesota’s first Zoo without
bars. 500 acres designed to duplicate the world’s natural
habitats. It's your chance to go on a fun safari in a win-
dowed monorail that brings you very close to the natural
habitat of many interesting animals.

children (16 & under) @ $16.50 each
$

adults @ $21.00 each
Tour 3 registrant names:
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1984 Convention Hotel Registration Form

Holiday Inn

1313 NICOLLET MALL
MINNEAPOLIS, MN 55403

$52.00/Single Standara
$60.00/Double Standard
$57.00/Single King
$65.00/Double King
$185.00 - $200.00 Suites
(plus 12% local tax)

CHECK OUT TIME 12 NOON
CHECKIN TIME 12 NOON

To enable us to confirm your request, your RESERVATION MUST BE RECEIVED at the NAA office by Friday, June 15th,
1984. Your room will be held until 6:00 p.m. unless guaranteed. Guaranteed reservations must be cancelled by 4:00 p.m.

The 1984 National Auctioneers Association
Convention

Name

Firm

Address

City State Zip

Name(s) of other occupants

Date of arrival Date of departure

Time of arrival

on the date of arrival or you will be charged for the night.

Please hold room on payment guarantee basis using one of the following: American Express, Diners Club, Master

Charge, VISA, Carte Blanche.

(Card name)

(Expiration date)

(Signature)

(Phone)
Please Return Hotel Reservation Form to the NAA—8880 Ballentine, Overland Park, KS 66214

HYATT REGENCY@ MINNEAPOLIS
®

1300 NICOLLET MALL
MINNEAPOLIS, MN 55403

Single—$69
Double—$84

cupancy Tax per day.) =11% total tax.
(Contact hotel directly for information on
suites. The telephone number is: (612)
370-1234.

CHECK OUT TIME 12 NOON
CHECK IN TIME 3 PM |

April, 1984

(Plus 6% State Tax, 3% City Tax, 2% Oc- .
irm

Address
City State Zip
Name(s) of other occupants
Date of arrival Date of departure

Time of arrival

The 1984 National Auctioneers Association

Convention
Name




Looking for the sale of the century?
Advertise in The New York Times.

If youre looking for the biggest audience and  sales: New York. That means 2.4 million poten-
the best selling-power around, you should be tial buyers weekdays, 3.3 million Sundays. And
looking at The New York Times Auction Adver-  more to the point, that means sales.
tising pages. For more information about advertising in

The Times offers you best coverage of the New York's biggest auction marketplace, call
country's most lucrative market for auction JoAnn Scebold at (212) 556-1687.

These times demand The Times.
Che New Work Times

Source: 1982 Scarborough
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National Auctioneers Association 1984 Spring Convention
Minneapolis, MN July 17-22, 1984

e )

1984 Advance Convention Registration Form

Return this completed form with convention registration fees to: National Auctioneers Association, 8880 Ballentine, Over-
land Park, Kansas 66214. Make one check for all convention fees (registration, tours, auxiliary) payable to the National
Auctioneers Association. Print all information requested. Advance convention registration deadline is July 1, 1984. Any and
all reqgistrations received after July 1, 1984 will be at the reqular $75 registration rate.”

Name Received CAI
Last First Middle Initial designation? Yes No
Preferred first name s this your
or nickname to appear first NAA
on convention badge convention? Yes No
Phone/area code | )
Address

All members of family, guests, etc. must be
listed If registering for convention activities.

- - Name listed will be shown on name badge.
i — P Name badges will serve as official conven-
® (Spouses Name) tion identification.

Children 12 years and younger register

® for $50 each when accompanied by adult
reqgistrant.

- List full names (other than registrant) of

all family members and guests to be in-
cluded in registration, and give age if 12
years or younger.

Registration fees enclosed for:

Individuals @ $60 each for advance reqistration. Includes registration fees for badges and program, Thursaay
luncheon, Friday night awards festival-dinner, and Saturday night banquet and president’s ball.

Children twelve and younger @ $50 each for advance registration. Includes registration fees for badges, Youth
Activities Program, Thursday luncheon, Friday night awards festival-dinner, Saturday night banquet, and
young people’s entertainment.

Total Convention Registration Fees $

Tour Registration Fees $

Ladies Luncheon @ $10.50 $

Auxiliary Membership fees @ $5.00 each $
(attach dues form p. 33).

Make one check payable to the National Auctioneers Association for ALL your convention fees and your chosen tours.

Total Amount Enclosed $

“Note: Hotel registration fofms due in NAA office by June 15, 1984.
Please Return Convention Reservation Form to the NAA—8880 Ballentine, Overland Park, KS 66214

April, 1984 39
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WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

Approved for VA

AND MAKE BIG MONEY

Col. Gordon E. Taylor
Owner and President
Full-time Auctioneer

Since 1933 Largest in the World

YOU can be an AUCTIONEER!
START YOUR NEW CAREER NOW

Attend 2 weeks intensive training in all
phases of this respected and highly profit-
able profession, taught by 25 of the na-

tion’s leading professional auctioneers.

FOR THE
PROFESSIONAL
AUCTIONEER
Clerking Supplies
Sound Systems
WRITE FOR
INFORMATION

OBTAIN OUR MODERN AUCTION LIBRARY WITH
YOUR CHOICE OF TRAINING RECORD OR CAS-
SETTE TAPE. FREE WHEN YOU ENROLL IN THE
TERM OF YOUR CHOICE.

MAIL
COUPON
TODAY!

Gordon E. Taylor, Member

\\ o®
@ OIS P~ 001\0 Q°\da\\

II' Al D l e s '
™
Published and Mailled Twice A Month on (the 15t and Jed Fridays.

on 17 A0 pus
® Registration applied for
Box 397 Watertown, MN 55388

sales Aornd wide
w: 1 o=

Copy deadline on Tuesday.

612/446-1441 or 955-1587

Mail or call copy to:

We offer free auction notices of all auctions in the
Auction Digest.

If you haven’'t received a sample copy, call or write
for one.

It is important to send us the auction information
at the same time it goes to your printer, a photo copy
will do, our staff will compose your auction ad. Our
subscribers are looking for antiques, farm
machinery, livestock, commercial real estate,
manufacturing plants, heavy construction equip-

ment, retail merchandise, business equipment and
many other categories.

The Auction Digest is a combination of the former
Auction Digest from Fredricksburg, Virginia and the
former Auction Bulletin from Chicago, lllinois.

Auction Digest, Box 397
Watertown, MN 55388 — 612/446-1441

HELPING YOU HAVE A SUCCESSFUL SALE

P 2
B i

GRADUATES RECEIVE LIFETIME SCHOLARSHIP, DI-

PLOMA & POST-GRADUATE ASSISTANCE. OUR “ON
THE CAMPUS” HOUSING & DINING FACILITIES, CON-

TRIBUTE GREATLY TO ENHANCE YOUR PROFESSIONAL
TRAINING.

Please send me your FREE CATALOG.

P S S S — I S— —

Col. Gordon E. Taylor

Reisch World Wide College of Auctioneering, Inc.
P.O. Box 949

Mason City, lowa 50401
NAME
ADDRESS

Ph. (515) 423-5242 or 6396

ZIP

NA

THE SCHOOL OF
THE PROFESSIONALS

Professmnal
Auctioneer

INTERNATIONAL AUCTION SCHOOL

Route 5 - South Deerfield, Massachusetts
413-665-2877

Make plans now for
New England’s only Auction School.
Call for information on next term.

AUCTIONEER




Tuesday, July 17

1:15 pm depart, 5:00 pm return: TOUR A—BETTY
CROCKER KITCHENS/BYERLY’S SUPER-
MARKET. Registrants assemble at TOURS
DESK, Nicollet Promenade, First Floor.

"1:30t04:00 pm: CAIBOARD OF GOVERNORS’ MEET-
ING. Regency Room, Second Floor.

6:30 pm depart, 12 midnight return. TOUR B—CHAN-
HASSEN DINNER THEATER. Registrants as-
semble at TOURS DESK, Nicollet Promenade,
First Floor.

Wednesday, July 18

8:00 am to 2:00 pm: LIVESTOCK AUCTION TOUR. St.
Paul Union Stockyards, South St. Paul, Minne-
sota. Registrants assemble at TOURS DESK,
Nicollet Promenade, First Floor.

8:30 am to 6:00 pm: REGISTRATION. Nicollet Prome-
nade, First Floor. Advance registrants show re-
gistration confirmation to clerk and recieve
convention packet. Those not registering in ad-
vance must complete registration forms at “Reg-
ular Registration” desk.

8:30 am to 5:00 pm: CAI CONTINUING EDUCATION
SEMINAR. Greenway C-D-E Rooms, Second
Floor. Seminar open to all NAA Convention
registrants.

9:15 am depart, 3:15 pm return: TOUR C—Backstage at
Guthrie Theatre; Walker Art Center; Lunch at
Calhoun Beach Club; Shopping at St. Anthony
on Main. Registrants assemble at TOURS
DESK, Nicollet Promenade, First Floor.

9:00 am to midnight: DISPLAYS SETUP. Exhibit Hall,
First Floor. Convention displayers who have pre-
registered with the NAA office, and paid the dis-

April, 1984

NATIONAL AUCTIONEERS
ASSOCIATION
PROGRAM

1984 NAA Minneapolis Convention

Hyatt Regency Hotel/Holiday Inn Downtown
July 17 - July 22, 1984

ALL EVENTS HELD INHYATT REGENCY HOTEL UNLESS OTHERWISE INDICATED

"Indicates Events Which Are Not to be Posted by Hotel or Included in Official NAA Program

player’s fee, can set up their exhibits beginning
at 9:00. ALL DISPLAYS must be removed prior
to 3:00 p.m., Saturday, July 21.

4:30 to 6:00 pm: NAA AUXILIARY BOARD OF DIREC-
TORS MEETING. Greenway B Room, Second
Floor.

8:00 pmto midnight: GO FOR MORE IN 84 REVIEW. Ni-
collet Ballroom, First Floor. Music and entertain-
ment by the Castle Family; Comedian Ron
Lucas.

Thursday, July 19

7:30 am to 8:30 am: STATE OFFICERS’ BREAKFAST.
Nicollet A-1 Room, First Floor. Presiding: Sammy
L. Ford, CAl, President-elect, Mount Vernon, KY.
Invitations extended by NAA Board of Directors
to Presidents and Secretaries of State Auc-
tioneers’ Associations.

8:00 am to 5:00 pm: REGISTRATION. Nicollet Prome-
nade, First Floor.

8:30 am to 10:00 am: STATE OFFICERS’ WORKSHOP.
Nicollet A-2 Room, First Floor. Presiding: Sammy
L. Ford, CAl, President-elect, Mount Vernon, KY.

8:30amto 10:15 am: LADIES HOSPITALITY AND EDU-
CATION. Forum, Holiday Inn Downtown.

8:30 amto 5:00 pm: DISPLAYS. Exhibit Hall, First Floor.

8:30 am to 5:00 pm: YOUTH ACTIVITIES. Grant Room,
First Floor.

9:00 am to 10:15 am: FARM EQUIPMENT SALES
WORKSHOP. Greenway C thru H Rooms, Sec-
ond Floor. Moderator: Harry Anderson, CAl,
Georgetown, PA. Instructors: Larry Martin, CAl,
Clinton, IL, and Robert G. Frey, Archbold, OH.

10:30 am to 11:45 am: NAA AUXILIARY MEETING.
Forum, Holiday Inn Downtown.
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Continued from page 41

10:30 am to 11:45 am: REAL ESTATE AT AUCTION
WORKSHOP. Greenway C thru H Rooms, Sec-
ond Floor. Moderator: Rex B. Newcom, CAl,
Whitewater, KS. Instructor: Wylie Rittenhouse,
CAl, President, 1974-75, Uniontown, PA.

12noonto2:00 pm: NAA GO FORMORE IN '84 LUNCH-
EON. Nicollet Grand Ballroom, First Floor. Pre-
siding officer: Sammy L. Ford, CAl, President-
elect, Mount Vernon, KY. Speaker: William L.
Gaule, CAl, President, Chatham, IL.

1:00 pm to 4:00 pm: YOUTH TOUR NUMBER ONE—
CHILDREN’S MUSEUM/OMNI THEATER.
Youth registered in advance for the Tour to as-
semble in Grant Room, First Floor, immmediately
after food service at Luncheon. All Youth Tours
administered by DayTours of Minneapolis.

2:30 to 3:30 pm: THE PROFESSIONAL AND HIS FAM-
ILY WORKSHOP. Greenway C thru H Rooms,
Second Floor. Presiding officer: William L. Gaule,
CAl, President, Chatham, IL. Instructor: Dr. Rich-
ard Flint, West Palm Beach, FL.

4:00 pmto6:00 pm: RECEPTIONS

4:00pmto 7:30pm: FUN AUCTION ITEMS’ REGISTRA-
TION. Nicollet Ballroom foyer, First Floor. Fun
Auction items to be deposited by convention
registrants with Fun Auction Committee; Regis-
ter to bid at Fun Auction.

7:30 pm to midnight: 1984 NAA FUN AUCTION. Nicollet
Ballroom, First Floor. Chairman: Rex B. Newcom,
CAl, Director, Whitewater, KS.

7:30 pmto midnight: YOUTH ACTIVITIES ROOM. Grant
Room, First Floor.

Friday, July 20

7:30 am to 9:00 am: CONTINENTAL BREAKFAST (Mis-
souri Auction School offers continental breakfast
to all registrants attending 1984 NAA Conven-
tion.) Nicollet ARoom, First Floor. Richard “Dick”
Dewees, presiding.

7:30 am to 9:00 am: STATE ASSOCIATIONS’
BREAKFASTS

9:00amto 11:30 pm: YOUTH ACTIVITIES ROOM. Grant
Room, First Floor.

9:00 am to 6:00 pm: DISPLAYS. Exhibit Hall, First Floor.

9:00 am to 4:00 pm: YOUTH TOUR—VALLEY FAIR.
Youth registered in advance for Valley Fair Tour
to assemble in Youth Activities Room, First Floor.
Youth Tour to be conducted by DayTours of
Minneapolis.

9:00 am to 11:30 am: NOMINATING COMMITTEE IN-
TERVIEWS. Regency Room, Second Floor.

9:00amto11:30am: NAA COMMITTEE MEETINGS (As-
signed by NAA Executive Vice President). NAL-
LOA. Greenway | Room, Second Floor.
NAA Hall of Fame Awards’ Recipients. Green-
way J Room, Second Floor.
NAA Foundation. Greenway A Room, Second
Floor.
CAl Board of Governors. Greenway B Room,

Second Floor.

9:00 am to 10:15 am: ANTIQUES WORKSHOP. Nicollet
Ballroom, First Floor. Moderator: Robert H.
Glass, CAl, Director, Central Village, CT. Instruc-
tor: George Michael, Merrimack, NH.

10:30 am to 11:45 am: FAMILY AUCTION OPERATION
WORKSHOP. Nicollet Ballroom, First Floor.
Moderator: Archie D. Moody, CAI, Director, Dar-
ington, SC. Instructors: Carol Reinhardt, CAl,
and Steve Reinhardt, CAl, Palisade, MN.

12 noon to 3:00 pm: LADIES LUNCHEON. Forum, Holi-
day Inn Downtown. All ladies registered to 1984
NAA Convention invited. Advance registration
requested (offered in THE AUCTIONEER mag-
azine registration forms.)

1:30 pmto 3:30 pm: BID CALLING WORKSHOP. Nicol-
let B & C Rooms, First Floor. Moderator: Howard
Buckles, Director, Keosauqua, |A. Instructors:
Ray Sims, Overland Park, KS and Daryl Ball,
Bourbon, IN.

3:30 pmto 5:30 pm: CAI ANNUAL MEETING. Greenway
C thru HRooms, Second Floor. Presiding: Doug-
las Bilodeau, CAI, Chairman of the Board of Gov-
ernors, Certified Auctioneers Institute, South
Deerfield, MA.

7:00pmto11:00 pm: NAA AWARDS BANQUET. Nicollet
Ballroom, First Floor. Presiding: Hugh B. Miller,
CAl, Vice President, Evansville, IN. Musical en-
tertainment by Cliff Brunzell and Golden Strings;
NAA Awards to include Advertising Contest,
Membership and Hall of Fame; Designations to
CAl Members.

Saturday, July 21
8:00 am to 10:00 am: NAA AUXILIARY BOARD OF DI-
RECTORS CONTINENTAL BREAKFAST &
MEETING. Nicollet Foyer 4, First Floor.
9:00amto 11:59 pm: YOUTH ACTIVITIES ROOM. Grant

Room, First Floor.
9:00 am to 1:30 pm: DISPLAYS. Exhibit Hall, First Floor.

NOTE: All displays to be dismantled and re-
moved from Exhibit Hall priorto 3:00 p.m.

9:00am to 4:00 pm: YOUTH TOUR—FORT SNELLING,
Z00 & MONORAIL. Youth registered in ad-
vance to assemble in Grant Room, First Floor.
Tour to be conducted by DayTours of
Minneapolis.

9:00 amto 10:00 am: OPEN MEETING OF NAA BOARD
OF DIRECTORS—ALL REGISTRANTS TO
THE NAA CONVENTION INVITED. Greenway
B thru | Rooms, Second Floor. Presiding: William
L. Gaule, CAl, President, Chatham, IL.

10:00 am to 12 noon: ANNUAL MEETING OF THE NAA.
Greenway B thru | Rooms, Second Floor. Presia-
ing: William L. Gaule, CAl, President, Chatham,
IL.

12 noon to 1:30 pm: NAA AUXILIARY PAST PRESI-
DENTS BRUNCH. Nicollet Foyer 4, First Floor.

1:00 pm to 1:30 pm: VOTER REGISTRATION/BALLOT
DISTRIBUTION TO NAA ACTIVE MEMBERS.
Greenway A & J Rooms (also corridor), Second

AUCTIONEER




Floor. NAA members to obtain official ballots with
which to elect NAA officers and directors.

1:30 pm to 4:00 pm: ANNUAL MEETING OF THE NAA
continues (VOTING SESSION).

4:00 pm to 5:00 pm: ORGANIZATIONAL MEETING OF
THE NEWLY ELECTED AND CONTINUING
MEMBERS OF THE NAA BOARD OF DIREC-
TORS. Foyer 4 Room, First Floor. Presiding:
Sammy L. Ford, CAl, 1984-85 President, Mount
Vernon, KY.

6:30 pmto 7:00 pm: HEAD TABLE ASSEMBLY. Exhibit
Hall, First Floor. ALL HEAD TABLE DIGNITAR-
IES are to assemble at 6:30 pm for organization
of Grand Marchtothe Head Table. Head Table to
Include: newly elected and continuing officers
and directors (NAA); newly elected and retiring
Presidents of the NAA Auxiliary; 1984 NAA Con-
vention Chairman and 1984 Auxiliary Convention
Chair Person; 1984 President’'s Banquet
Speaker; and spouses of everyone listed above.

7:00 pmt09:30 pm: 1984 PRESIDENT’S BANQUET. NI-
collet Ballroom, First Floor. Presiding: William L.
Gaule, CAI, 1983-84 President, Chatham, IL.
Honorees: Sammy L. Ford, CAI, 1984-85 Presi-
dent, NAA and Mrs. Ed “Betty” Short, 1984-85
President of the NAA Auxiliary, Phoenix, AZ.

9:30 pmto 11:00 pm: PRESIDENT’S RECEPTION AND
DESSERT.

State Associations,
don’t he left out
of the Fun Auction

The NAA Convention Fun Auction is a grand annual
event—hundreds of auctioneers from across the country
selling a great variety of items. Many of the auction’s con-
tributions are from State Auctioneers Associations and
represent the state or region. A beautiful quilt from Ten-
nessee, a handsome gun from Texas, gorgeous artwork
and sculpture, delicious cheeses and other regional
foods, they've all been sold at past NAA Fun Auctions.

In addition the the “Fun” part of the event, the Con-
vention's premiere auction continues to set new pro-
ceeds records; all for aworthy cause. Funds raised at the
Fun Auction are used to help defray the cost of the con-
vention. This year should be no exception, and another
record will probably be set. As a State Auctioneers Asso-
ciation, don't be left out of the Big Auction in Minneapolis.

Now is the time to plan for your state’s contribution to
the 1984 Fun Auction. The months until Thursday night,
July 19th, could be just enough time for enthusiasm to
build and an auction item chosen to represent your state.
Any gquestions concerning contributions to the Conven-
tion Fun Auction should be directed to the NAA office as
soon as possible.

April, 1984
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Displayers reserve

Pursuant to NAA Board of Directors' policies regarding
convention displays, all displayers at the Minneapolis
Convention, and future conventions must be NAA mem-
bers, or current advertisers in THE AUCTIONEER maga-
zine. The cost of displaying at the NAA convention is
$200.

Since there will be a limited number of exhibit
spaces available, it is highly recommended that pro-
spective displayers send a type-written request stating
their intent to have a display at the 1984 Minneapolis
Convention. Send the request to the NAA office, 8880
Ballentine, Overland Park, Kansas 66214. More informa-
tion will then be sent to you.

Any questions regarding convention exhibitor
space should be directed to the NAA office, not the Hyatt
Regency/Minneapolis Downtown.

ASSOCIATED AUCTION SCHOOL
Since 1970

/753 Toni Drive
Hurst, TX
76054

[

auctioneers, inc.

3114 Garden Brook Drive ® Dallas, Texas 75234 o 214/241-1912

ATTENTION

AUCTIONEERS
ANTIQUE SHOPS
WHOLESALE OUTLETS

WE CAN SUPPLY YOU WITH

40 FT. CONTAINERS

OF BEAUTIFUL ANTIQUE FURNITURE, COLLECTABLES, AND
BRIC-A-BRAC DIRECT FROM ENGLAND, IRELAND, SCOTLAND
AND WALES. WE OPERATE A LARGE, WELL-RESPECTED
AUCTION GALLERY AND ARE ONE OF THE LARGEST IMPORTERS
IN THE SOUTHWEST.

* Merchandise Carefully Selected For Your Particular Market
All Levels Of Quality Available

Excellent "Mix " Of Items

All Customs, Duties, Fees, and Freight Paid

Guaranteed Delivery To Your Door

CALL US NOW FOR PRICES AND REFERENCES!
\ (214) 241-1912

\

A member national auctioneers association andtexas auctioneers
\O

’r -~ Joe Small, CAl TXE-012-0252
= ~ — Q)

convention space now
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NAA Cancellation and refund policy

When an NAA member and family register for the annual
convention, all meeting space, activity rooms, and food
functions are planned months in advance for that mem-
ber and family registration. Consequently, when cancel-
lations must be made, advance notice of the cancellation
becomes very important. Atits January 1981 meeting the
NAA Board of Directors adopted a cancellation policy for
NAA conventions.
The following guidelines apply to all convention reg-
Istration cancellations and requests for refunds.
1. Convention registration cancellations must be
submitted in writing and received at the NAA of-
fice on or before July 12, 1984. A refund of the

July Nominations

deadline for NAA
candidates

Any NAA member can be nominated for elected office in
the National Auctioneers Association. What must be sub-
mitted on behalf of the candidate is a resumé of the can-
didate’'s qualifications for office, a letter (or letters) of
support for the candidate's nomination (a candidate
does not necessarily have to be nominated by a state
auctioneers association), and a black/white glossy pho-
tograph of the candidate. The deadline for nomination is
July 1, 1984.

Inaccordance with 1980 NAA By-Law revisions gov-
erning officer elections, not only will the members elect
the four directors, but also elect the treasurer, a vice
president, and a president-elect. The current president-
elect will assume the president’s office.

The nominations for the offices of directors (four)
and officers (treasurer, vice president, president-elect)
are open for the 1984 NAA Convention. All letters declar-
Ing the candidate’'s nomination for an NAA elective office
should be directed to: Harvey L. McCray, 8880 Ballen-
tine, Overland Park, KS 66214. Nominations will not be
accepted after July 1, 1984.

The Nominating Committee sincerely hopes that
candidacies will be announced, and support letters sub-
mitted soon, so that ample time will be available to the
committee for thorough review and consideration.

BRITTEN AUCTION ACADEMY

P.0. Drawer B, Bryan, Tex. 77801
Approved by Texas Education Agency

The

School of Distinction

| Ruick Rlerk

total fees will then be made as soon as possible
after the convention week.

2. Ifanemergency situation arises, and the conven-
tion registrant does not have time to give ad-
vance written notice, the registrant must call the
NAA office immediately. The refund situation will
then be reviewed at the next meeting of the Board
of Directors’ Convention Committee.

The NAA office will make every effort to cooperate
with convention registrants who must cancel their regis-
trations. However, cooperation on the part of the NAA
member is equally important, because of the extensive
advance preparation for the convention.

Need License
Law Information?

For current license law information, consult the
“License law update” in the April, 1984 AUCTIONEER
magazine.

If you need additional information about
states which have auctioneer license laws, write
NALLOA. Any and all correspondence with the
National Auctioneer License Laws Official As-
sociation should be sent to the address below.

NALLOA
8880 Ballentine
Overland Park, Kansas 66214

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT
(507) 645-4407

Clerking Sheets
A Kwick Klerk Exclusive!!
Individual, snap-out slips
The fastest system going

Some say the tlme saved pays for them

Box 147 Northfield, Mn. 55057

AUCTIONEER
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The City of Lakes

Downtown
. Minneapolis

WELCOME VISITOR!
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Points of Interest Downtown

1. Nicollet Mall Nation’s longest downtown pedestrian stroll-way
flanked by trees, flowers, benches and fountains—the heart of the
shopping district. Perfect for leisure walk in summer and a holiday
spectacle of lights during the winter months.

2. Minneapolis Public Library and Information Center John Rood's
sculpture “The Scroll” faces the main entrance on the Mall. Exhibits
in the lobby feature topics of interest, changed every six weeks.
Also visit the Planetarium in the Library.

3. St. Anthony Main...on the river, in the historic heart of Minne-
apolis. It is a stunning collection of distinctive shops and restaurants.

4. Butler Square Old massive warehouse renovated with interesting
shops, restaurants and offices.

5. Upper St. Anthony Lock & Dam See historic St. Anthony Falls, where
Minneapolis was founded and which supplied power for early
lumber and flour mills. Tour the Federal Lock & Dam, start of navi-
gation of Mississippi River.

6. Minneapolis City Hall/Hennepin County Government Center
A dramatic architectural contrast between stately City Hall with a
clock larger than “"Big Ben” in London and the new modemistic

home of County Government.

7. Foshay Tower A Minneapolis landmark designed after the Wash-
ington Monument.

8. IDS Center Fifty-seven story home of Investors Diversified Services
with observation deck open seven days a week on 51st floor. Star
attraction is the Crystal Court with 120-foot ceiling topped by
see-thru pyramids and overhanging restaurants.
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9. Orchestra Hall Exciting downtown Minneapolis home of the
world famous Minnesota Orchestra, ranked among the finest
concert orchestras in the nation.

10. Walker Art Center One of the finest art galleries offering an
extensive collection of contemporary art.

14. Guthrie Theater World famous repertory theater built by Sir Tyrone
Guthrie.

12. Loring Park The lake and park in Downtown Minneapolis ideal
for strolling and relaxing amid greenery, water and a host of
swans and ducks.

13. Mimmeapolis Institute of Arts A newly expanded museum
with paintings and sculptures considered among the finest in
the world.

14. Hennepin County Historical Society Elegant mansion display-
ing items from the early seftlers of Hennepin County (Minneapolis).

15. American Swedish Institute A 33-room castle-like mansion filled
with fine exhibits depicting Minnesota’s Scandinavian heritage.

16. Hubert H. Humphrey Metrodome A dramatic addition to the
downtown skyline. The home of the Minnesota Twins and the
Minnesota Vikings.

17. The Children’s Museum Minnesota’'s Awarehouse educational
facility for children 3-12 and their families. Encourages active
involvement, exploration and discovery.
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P.O. Box 90TA, Knightstown, Ind. 46148
FOR A CROWD OF AFFLUENT BUYERS WHO
DRIVE and, yes, FLY LONG DISTANCES

Circulated primarily in Illinois, Indiana, Eastern Iowa, Ken-

tucky, Michigan, Missouri, western New York, Ohio, western
Pennsylvania, West Virginia, Wisconsin. Our 16th Year.

AntiqueWeek/Tri-State Trader has more antique auctions in the
Mid-Central states than any other publication in the world! Re-
sults guaranteed or no pay! (Inclement weather excepted). Ask for
a show of hands. Yes, we're that sure and you'll be surprised!

Free Samples Sent o Auctioneers on Request
Auctioneers receive commission on subscriptions — Call or write.
40% off on regular rate to auctioneers. You may call TOLL-FREE

to subscribe. Higher commission if you SELL subscriptions as an
agent.

Auction Be Suyre to Use
Antiqueweek

r’ STATE

L 2/

Current PAID circulation 33,357

TRADER

Call TOLL FREE TO RESERVE ADS OR FOR INFO.
ALARDEGAIAILKY MDMIMN MS MO
NCNY OH PASCTN VA WV WI DC 1-800-428-4156
Indianapolis & NE suburbs 326-2235
Rest of Indiana 1-800-382-1050

Other States (not toll-free). Phone 317-345-5800 or 317-345-5133
TOLL FREE HOURS: 7 am-5 pm Mon. thru Fri. and Sat. 8 am-12 noon.

Evenings after 5 and Sat. pm & Sundays BY CHANCE.

Delivered every Monday in most states.

Normal Ad Deadline: 9 am every Wednesday for next Mon-
day delivery. Ads taken until 8:30 am Friday, but please re-
serve earlier. (Small surcharge for late ads after 9 am Wed-
nesday.) Gelco or other courier or express mail (post office
to post office is $5.85 and OK) recommended for late ads.
Special delivery is good insurance.
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S Good Reasons Why Farmweek Is The Leading
Farm Weekly of Indiana, Western Ohio & Kentucky

1. Most circulation — 23,138 Paid Subscribers. Average Mailed 27,458 (six
months average January-June, 1983)

2. ABC Audited circulation — Indiana’'s Farmweek is the only farm weekly
that is a member of Audit Bureau of Circulation. Farmweek's circulation
is, therefore, proved to advertisers.

3. More area auctions — Auctioneers can test results at every sale. That's
why they pick Farmweek.

4. More classified ads than any other area farm publication. Classified ads are

the eyes and ears of subscribers who choose the one with the best
response. It proves Farmweek's pulling power.

5. More farm implement ads than any other area farm publication, proved by
the pulling power of used equipment ads.

e _ S
AUCTIONEER SUBSCRIPTION SPECIAL

Auctioneers are entitled to 40% OFF on regular mail subscription price of
Farmweek.

Write or call toll free and mention you are an auctioneer for a 40% discount
subscription offer or free sample copy.
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_ o ENTUCKY __-"}
Higher commission to auctioneers for SELLING subscriptions, call and ask! l i ’ --""Publip‘sllf:rs of
HTERSIERRET SRROIAIET R T (e St . — b
AntiqueWeek/
PHONE TOLL-FREE ]

) Tri-State Trader
For Advertising Info outside Indiana 1-800-428-4156.

Indiana 1-800-382-1050 or Indianapolis North/East 326-2235
or Phone 317-345-5133

Deadline: Reservations due by Noon Monday for Thursday delivery.
Copy due by 9 am Tuesday.

P.O. Box 90, Knightstown, Ind. 46148
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Alabama

NAA member Gerald Barnett of Huntsville, Alabama has
become the 14th Potentate of Cahaba Shrine Temple of
Huntsville.

Active in Masonic and Shrine organizations for more
than 14 years, in his new position Barnett will head a
group of approximately 3,000 North Alabama Shriners in
the organization's efforts to aid crippled and burned
children.

Barnett and his wife Leann and daughter Vickie, re-
side at Nevel Drive, Huntsville, Alabama. He is a full-time
associate Auctioneer with John A. Horton, Realty &
Auction Company where he works as chief clerk, and

sales agent.

The Colorado Auctioneers Association, Inc. began with a
very good seminar on bid calling and generally conduct-
ing an auction by NAA member Chuck Cumberlin, CAl.

During the bid-calling seminar, some of the women
toured the Denver Art Museum and had lunch there.

At the convention, attendees enjoyed a nice ham
lunch and listened to Ernie Wimmer, CAl, a very interest-
ing speaker. NAA President-Elect, Sammy Ford, CAl,
then gave some tips on how to build your auction
business.

Later on that afternoon, David Zigray gave a short,
informative talk on using a computer in clerking and set-
tling auctions. One of the highlights of the afternoon was
Karen Susman’s seminar on stress and how to better
handle it in our everyday lives. That evening there was a
relaxation period sponsored by the High Plains Journal
followed by the fun auction. The fun auction brought in
$1,026.50 which is $308.00 more than last year! Good
job to all who participated. It was a great sale!

The advertising contest winners were NAA mem-
bers, Odle Cumberlin in the Commercial and Industrial
Category, Parker & Co. in the Farm Auction Category,
Randy Smith, CAl, in the Antique Category, Trevor An-
derson in the Real Estate Category and Odle Cumberlin
in the Consignment Auction Category.

The next day started off with a talk by Harriet Finn
from Boston, Massachusetts on how she uses her com-
puter in clerking and settling auctions. This was followed
by an outstanding seminar given by Valerie D'Vonn on
how to remember names and faces and remembering in
general.

During the noon luncheon, Sammy Ford briefed the
state association members of the things that are happen-
ing at the National level, and also at CAl.

April, 1984

State Association Reports

The two day convention was closed out that after-
noon with the general membership meeting, election of
officers, followed by a Board of Directors meeting.

NAA member Ernie Wimmer, CAl, was selected as a
representative from Colorado to run for the Board of
Directors of the National Auctioneers Association.

Montana

The Montana Auctioneers Association held its 1984 con-
vention February 16-18 at the Heritage Innin Great Falls,
Montana.

MAA and NAA member, Steve Erickson, of Spo-
kane, WA, conducted an excellent morning workshop on
the use of computers at auction. Assisted by his wife,
Teddy, Steve demonstrated the use of the computer in
auction clerking and also clerked the Association’s com-
plex fun auction on Friday evening.

Sam Ford, CAIl, NAA President-Elect of Mt. Vernon,
Kentucky, offered an excellent slide presentation show-
ing methods, equipment, and techniques he uses in his
own auctioneering business.

NAA member Bud Knight, World Champion Live-
stock Auctioneer of Billings, Montana, hosted a benetfi-
cial bid-calling workshop during which members were
critiqued and offered advice on improving bid-calling.

The annual fun-auction remains a highlight of the
convention. This year's merchandise contest was won by
a young auctioneer, NAA member Mark Lacher, of Fort
Shaw, MT. NAA member Davar Gardner of Kalispell,
Montana tied for third place in this same event. MAA
President, Rob McDowell, won third place in the livestock
division.

The Saturday morning business meeting found
members emphasizing the need to educate the public as
to the meaning and standards of the MAA. The member-
ship again rejected the proposal for a state-wide license

law.
Elected unanimously to second terms were Rob

McDowell. President, and Carol Gordon, Secretary. NAA
member Jack Bowser was elected Vice President, and
NAA member Randy Kearns was elected to a one-year
Director's term.

The Saturday evening pool-side banquet was high-
lighted by the motivational address presented by Sammy
Ford, NAA President-Elect.

The Association will meet again in February 1985,
with exact dates and times to be determined at a later
date.

: o e FREE CATALOG
Learn Auctioneering
Complete cassette home study.
® 5 full hours of chant secrets,

training exercises and all phase
of auctioneering.

: American Academy of Auctioneers : COMPLETE

: 1222 No. Kenwood, Broken Arrow, OK 74012 t COURSE $49.95
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Nebraska

Lincoln, Nebraska Mayor Roland Luedtke recently
signed this proclamation designating April 1-8, 1984 Na-
tional Auctioneers Week. The mayor presented the pro-
clamation to NAA member Randy Fleming.

NAA members present for signing from left to right (front
row): Jan Kaufman, Dennis Wieting, Mike Anderson,
Mayor Roland Luedtke, Randy Fleming. Back row: Lan-
dis Borchers. Far right: Mike La Montia. (Not pictured)
Norm Ford.

North Carolina

by Karen Tate

The Auctioneers Association of North Carolina held its
semiannual convention January 20th-22nd at the Ra-
mada Inn in Burlington, N.C. The convention began with
a supper get-together at Huey's Seafood. The approxi-
mately 65 in attendance were welcomed by AANC Presi-
dent Harvey Tate, CAl. Everyone enjoyed a supper of
Bar-B-Que or Seafood and enjoyed entertainment by the
Roxboro Country Boys. Special entertainment was pro-
vided by NAA member Bob Cline doing his rendition of
the Auctioneers Song and Craig Lawings, CAl, leading
all in a closing song of On Top of Old Smokey. The meet-
iIng was adjourned.

The convention continued Saturday with a series of
seminars. The first meeting at 10:00 a.m. was conducted
by NAA Vice-President Hugh Miller, CAl, of Evansville,
Ind. He is a second generation auctioneer graduating
from the Repperts School of Auctioneering in Decatur,
Ind. in 1950 at age 14. He continues to be active in the
auctioneer and real estate business. Currently he is Vice-
President of the NAA and has been active with his state
association serving as Presidentin 1965. He is Past Pres-
ident and Chairman of the Board of the Certified Auc-
tioneers Education Institute and served as a contributing
author for the “Encyclopedia of the Auction.”

Continued on page 59

Pennsylvania

Above: Pennsylvania Governor Richard Thornburg is
shown at the formal signing of the Pennsylvania Auc-
tioneer and Auction Licensing Act which went into effect
January 1, 1984.
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AMERICA’S TOP QUALITY

AUCTION SCHOOL. WRITE OR
CALL FOR FREE CATALOG. AP-

PROVED

FOR V. A. TRAINING.
SINCE 1962

MENDENHALL SCHOOL OF

AUCTIONEERING

P. 0. BOX 7344
HIGH POINT, N. C. 27264

(919) 887-1165
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GOLF COURSE SELLS AT AUCTION
Chattanooga, Tennessee

On February 9th, at 7:30 P.M. a crowd of more than 2350,
packed the restaurant of Montclair Country Club as Huad-
son and Marshall sold a nine-hole golf course, a club
house with restaurant, a small office building, a condo-
minium unit, and some adjacent land for future develop-
ment. There was also restaurant and golf course
equipment that sold the following morning.

In order to have the option of offering each of the par-

Real Estate At Auction

Antiques At Auction

Douglas Auctioneers of South Deerfield, MA offered a di-
verse group of furniture, accessories, estate jewelry and
music boxes at its February 24th auction.

Top price of the evening ($7,000) (prices quoted
here do notinclude the 10% buyer premium) was paid for
a fine piece of French Empire furniture (pictured right)—
a cabinet on stand, made by Millet of Paris, France. The
cabinet had three compartments, an arched top, and the
front was mounted with ormolu cherubs on inlaid stone
within an ormolu wreath. The quarter columns were
mounted with full-bodied ormolu cherubs. The side
doors had oval jasperware plaques flanked on the inner
side with polished stone pillars and on the outer side with
two full-bodied ormolu Sphynx. The upper compart-
ments and the stand all concealed hidden drawers. The
stand was likewise mounted with polished stone, ormolu
mounted swags, tassels, and scrolls, and had an open
bottom shelf parqueted in a diamond motif. This cabinet
on stand came from a Longmeadow, MA estate. Bidding
on the piece was spirited, with two telephone bidders
and several bidders inthe audience, all determined. One
of the telephone bidders finally triumphed with the
$7,000 bid, which exceeded the estimated $4,000-
$6,000.

Another unusual piece of furniture was a Queen
Anne card table in exotic wood, on ball and claw feet with
carved heads on the knees. It soared past its estimated
$300-$400 and sold for $625.

The jewelry category was small but select, being
sold to settle the estate of a Greenfield, MA woman who
counted these among her favorite pieces. The highlight
of her collection was an exquisite lady’s diamond ring
with a 1.72 cts. diamond having a provisional A.G.S.
grade of 6/4/1—an almost perfectly clear stone. It ulti-
mately found a new home in the same town, selling for
$4,600 after rather agonizing bidding by several parties
who had hoped to wear it home. Another ring containing
2 diamonds of unequal size in a by-pass type setting,
sold for $650. The diamonds in this ring, although of fairly
good size (.90 and .55 cts. and old mine cut), were no-
where near the grade of the first, and the ring had ob-
viously been made up for sentimental reasons from two
different sources. Other pieces of jewelry from this estate

April, 1984

cels separately, Hudson and Marshall negotiated with
the debtor, the creditors, the bankruptcy judge, the exist-
ing condominium unit owners and the planning and zon-
ing department to have each of the parcels removed
from the master deed. Consequently a property that had
been on the market for several years was sold for a price
that was considerably more than expected.

The property, owned by Montclair Ltd., sold by order

of the U.S. Bankruptcy Court and brought a total price of
$460,000.

sold well also. A striking diamond and amethyst pin setin
gold and containing a total of 12 diamonds and 16 ame-
thysts fetched $950. In this pin, a central large diamond
was surrounded with a starburst of 4 small diamonds on
shaped gold pieces, further surrounded with a 3/4 circle
of alternating diamonds and amethysts ending at each
side with a diamond droplet. An open teardrop pendant
of amethysts around another diamond droplet hung from
the center of the pin.

A 14k bracelet of horseshoe links edged in smaller
oval links, and overlaid with another layer of horseshoe
shaped links tied down with criss-cross decorated gola
bands sold for $425.—A 14k gold rope slide necklace
with tassel ends and clip earrings to match sold for
$300.—A tiny 14k gold pendant with a central diamond
and seed pearls on each swirled arm brought $120.—3
gold charms made into pendant/pins proved popular. A
circle with a basket containing colored stone “flowers”
sold for $110; a teardrop locket with an amethyst and
pearls on the hinged cover brought $200; a triangular
locket with colored stones on the hinged lid sold for
$230.—A pair of clip earrings with amethyst 4-leaf clo-
vers mounted on gold circles fetched $130.—A pair of
14k leaf-shaped clip earrings brought $100.

Douglas was pleased to offer at this auction five
large Swiss cylinder top music boxes, having bells,
drum, and accordion. Each one was demonstrated as it
was sold. The largest, about 24" long, was a real crowd-

oleaser. lthad 6 bells and played 11 tunes, including part
Continued on page 60
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METALWORKING

MACHINERY e EQUIPMENT e SUPPLY _

AUCTIONEERS

Do you need a geographic
metalworking plant list? \\« ks
Need a list of large . A
metalworking plants?
Small metalworking plants‘?
We have them too.
How about a list based on type
of metalworking equipment in use? &
Or metalworking plants by S.I.C. numbers?
You name it, we have it...all compiled

from INDUSTRIAL MACHINERY NEWS’
magazine circulation lists (established 1954).
Call, write or wire today for complete
information on the most up-to-date, most
productive metalworking lists available.

We can also produce your printing from original
concept to finished brochure on short notice.

HEARST BUSINESS MEDIA CORP., IMN DIVISION

S >9516 SOUTHFIELD ROAD — P.O. BOX 5002
l'barst SOUTHFIELD, MICHIGAN 48086
com::lthn

Crizeies

13 .:
it

TELEPHONE: (313) 557-0100
TELEX: 231237

WORLD’S MOST MODERN AND

EFFICIENT AUCTIONEERING SYSTEMS
Registered U.S. Patent Office

Auctlon Tops
Fits on Standard
2 or 32 Ton Truck

Clerkmobile T.M.
Patented Clerking
System Installed

Used auction tops and Clerkmobiles for sale.

For Free Literature and Additional information —
r____ e |
Auctioneering Systems
Art Feller-Box 267

Cissna Park, Ill. 60924

Yes . . . Send me Free Literature.

Send me examples of clerking tickets and buyers num-
bers.

Ph. 815-457-2202

Name __
Address
City
State Zip
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Many sizes, styles and prices in stock now and
available for immediate delivery!

VALDOSTA
Tent and Awning

706 N. Forrest/P. 0. Box 3178/Valdosta, Ga. 31601

BUS. (912) 247-9843
GORDON L. SHAW RES. (912) 247-5209

Manufacturers of Quality Tents for 25 Years!

Nashville Auction School
Nashville, Tennessee

THE NATION’S FINEST SCHOOL

¥¢ School is held in Music City USA, Nashville,
Tennessee . . . home of the Grand Ole Opry

v FREE CATALOG — LEARN AUCTIONEER-
ING

NASHVILLE AUCTION SCHOOL
Box 190, Department 5
Lawrenceburg, Tennessee 38464

A BREAK-THRU IN NUMBERING
— SAVE TIME — SAVE MONEY —

PRINTED NUMBERS — STOPS ERRORS
EASY TO READ — EASY TO APPLY
Put away your numbering machine and marking
pens. Number as you progress in a sale.
Number your tags and buyer cards from No.
1 to as high as needed. Number your Clerking
and Buyer Registration Sheets to match the

tags and buyer cards, No. 1 up, 20 to each page.
— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo, 64102

AUCTIONEER




by Harvey L. McCray
Executive Vice President

A new procedure will be initiated In
the NAA members’ dues billing pro-
cedures. Effective with the members
who renew their memberships on
July 1, 1984, dues must be paid in ad-
vance of the expiration date to remain
members in good standing. In past
years, members were allowed 90-
days following their dues expiration
date to pay dues, but under the new
procedures, members must renew
the memberships BEFORE the expi-
ration date, not after.

Dues statements will be mailed
two months in advance of the expira-
tion date and then, if not paid, one
month in advance of the expiration
date. If dues are not received prior to

Bﬁ’ﬂlzgm , AFLM, CAI, CRA

Dues Billing Procedures
Changed by NAA Board—
Dues to be Paid in Advance

the expiration date then the name will
be removed from the mailing list and
all services and benefits will be dis-
continued at thattime. In past years a
90-day grace period was allowed in
which to pay dues and the member
received the magazine for the three
months following the expiraion date.
Then, if the dues still had not been
paid, the name was removed fromthe
active files. Under the new procedure
the names will be removed from the
active list if the dues are not paid prior
to the expiration date.

The advantages of the new pro-
cedure will allow the member to have
his dues paid before his year begins
(similar to most trade magazines’

subscription procedures), but pri-
marily to eliminate sending the NAA
magazine to those auctioneers who
do not renew their memberships on
time. The NAA annually “writes off”
names of members who do not renew
for various reasons and under the
new procedure, THE AUCTIONEER
magazine will not be mailed to any-
one who is not a member in good
standing. Confusion also will be elim-
inated during the NAA Conventions
as all members attending will be in
good standing due to the fact that
only current members in good stand-
Ing will be eligible to attend the con-
vention and vote during the annual
meeting.

The AUCTIONEER'’S
“REAL ESTATE AUCTIONEER?”

How many times have you lost the opportunity to share the com-
mission of a Real Estate Auction because of licensing problems?

| am a professional Real Estate Auctioneer, and | am also licensed

as a Real Estate Broker in 21 States. Real Estate Auctions are
our only business!

If you have an opportunity to conduct a real estate auction and you
are not licensed to do so, just call us COLLECT at 619-“AUCTION.”

We will be glad to cooperate with you and we will make an appointment to visit the prospective

client immediately upon recei

pt of your phone call.

CA Auctioneer License No. 161 — CA Real Estate Broker License No. 490999

e LICENSED
e BONDED '

April, 1984

Free Consultation
without any obligation.

Broker & Auctioneer
Participation Invited.

SAN DIEGO, CA

FARM Am LAMD
MNATITUTE

RRTMeyor REALTY & AUCTION (O.

11192 Vivaracho Way, San Diego, CA 92124
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State Association Conventions—Dates and Locations

Convention dates State Associations Hotel/Motel City gtate Association
ontact
April 8 lowa Airport Hilton Inn
Des Moines
April 13-14 Arkansas Camelot Inn, Louise Appling
| Little Rock
April 29-30 Kentucky Lexington Danny R. Ford
May 5-6 Missouri Holiday Inn, Doran Livingston
Osage Beach
May 5-6 Nebraska Nebraska Center Marvin Caspers
May 5-6 Oklahoma Ray Patterson
May 5-6 Washington MaSyrower Park Hotel, James Murphy
eattle
May 7 New Hampshire Ashworth By the Sea Stephen H. Schofield
Hotel, Hampton Beach
May 19-20 South Carolina Columbia Phyllis Pinckney
June 3-4 Georgia Columbus Freddi Hagin
June 3 Alabama John Horton
June 6-7 Wisconsin Robert J. Massart
June 7-8-9 South Dakota Charles Sutton
June 8-9 Texas Marriott, 6121 135N K.L. Espensen
at U.S. 90, Austin
June 10-11 Tennessee Holiday Inn Pigeon Forge Danny McDonald
June 17 Arizona Bob Boone
June 17-18 West Virginia Blackwater Falls, Davis  Anthony Felosa
January 10-12 Pennsylvania Hershey Conv. Center,  Kerry Pae
Hershey
January 11-12 Michigan Midway Motor Lodge David A. Norton
October27- 28 ldaho Red Lion Floyd Proffitt

Riverside, Boise

State auctioneers associations provide the above dates, cities, and meeting facilities for their conventions. For more information about the above meetings, contact the re-
spective state association directly.

FORT SMITH

AUCTION SCHOOL
Ft. Smith, Ark. 72903 — (AC) 501-645-1“‘

SIGN LETTERING KIT .
Generate ‘‘on the spot’ | Spray around rubber letters to QUALITY TRAINING SINCE 1947

pressure sensitive letters, | produce inexpensive, attractive
perfectly spaced and aligned — | signs. Dries in seconds (in-
11 colors (indoor/outdoor) 3/8" | door/outdoor), 15 colors. Letter TERMS
to 4" sizes. sizes 3/4" to 25". 'ETER“
Call or write for more information: — (215) 348-8880 ."nown FEB' - JULY
Dewey-Carter Co. — 242 Wood St., Doylestown, PA. 18091 .
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Membership Means
Gontinued Success

The National Auctioneers Association has become avery
successful organization because of the hard work and
dedication of its membership. New members are vital to
this continued success, and add a fresh vitality that is
beneficial to the association as a whole.

Attached for your convenience in the March 1984 is-
sue of THE AUCTIONEER, The NAA Membership Pam-
phlet is all that you need to sponsor a new member. The
pamphlet describes the Association benefits, with com-
plete details regarding application. Try sponsoring a new
member, the feeling of appreciation fromthe prospective
member will make it a very gratifying experience, that you
will want to repeat many times again.

DO YOU AGREE?
WITH THE BASIC CONCEPT OF AUCTION GEMS

‘The right thing said at the right time in the right way makes

people bid. " — Col. Fred Andrews, Baltic, Ohio,
a multi-state great for 65 years.

‘““There is no place in the auction business for anyone too lazy to
commit to memory that which will get more bids or hold an

audience.’’ — Col. Fred Carpenter, 25 years President of
American Auction College.

““Inject a little humor because a crowd in a good mood is a better

bidding crowd.”’ — James W. Heike, NAA Director,
““Auctioneer’’, Feb. 1980

A Book For

AUCTION GEMS | v

“Bid Getters' oo "‘Auction Sayings'' &

AUCTION
GEMS

and the booklet
52 BASIC
AUCTION
CHANTS

A 200-page book loaded
with auction sayings, quips; laughs, bits, facts, etc., mostly one-liners,
gathered from 100’s of auctioneers throughout the U.S. and Canada dur-
ing a 53-year period. ONLY $12.50 for both, postage paid.

Earl D. Wisard, Auctioneer, Box 91, Dundee, Ohio 44624

April, 1984

For Sale:

Well-established Commercial Industrial
Auction Business in Jacksonville,Florida.

Mr. McDougall has been in the auction business since
July 1957 and will turn 69 this October. He has decided
that it is time to retire. For more information call 1-900-
786-8989.

Friendship is the kin of loyalty, fellowship, good will
and determination. In no other organization of auc-
tioneers do we find that kinship greater or bonds stronger
than in the NAA. The National Auctioneers Association IS
truly a marvelous vehicle for friendship.

B.G. Coats

Be An Auctioneer

Two week term and home study.
Nationally recognided. G.l. approved.

FREE CATALOG!

1600 GENESEE / KANSAS CITY, MO. 64102
PHONE (816) 421-7117

Missouri Auction School

CONTAINER BUYERS

Pay low prices at Europe’s largest wholesale
source of antiques. Buy F.O.B. England or Ant-
werp, Belgium with similar services available
from other countries, or we will select, ship, and
pay all charges and finance to your door. Sup-
plying 20 and 40 foot containers, and bales of
Oriental rugs, to U.S. and Canadian whole-
salers and auctioneers. Annual volume over
$1,000,000. Write or call collect 503-654-3000.

OR VISIT OUR WAREHOUSE

At Clackamas, Oregon and choose a truck or
trailer load of merchandise from various coun-
tries. Open 10 to 5 daily (except Sundays and

Holidays).
LYNN WALTERS
P.0. Box 116, Clackamas, OR 97015
Phone 503-654-3000
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License Law Update

To keep the NAA membership as currently informed
as possible, THE AUCTIONEER offers this license law up-
date. Information was contributed by two sources — the
various state auctioneer associations and the National
Auctioneer License Laws Official Association (NALLOA).
The information in parentheses is from NALLOA.

For more specific information contact either the state
association secretary, the licensing body in the particular
state, or NALLOA. In the coming months, THE AUCTI-
ONEER will publish additional license law information as
received at the NAA office.

ALABAMA — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact: Alabama State Board of Auctioneers, Mrs. Patricia
Reid executive secretary, Suite 209, Downtown Plaza Bldg., Cull-
man, Alabama 35055, phone 205-739-0548. An apprenticeship
must be served, and a testis required. The Alabama Board will recip-
rocate with states that have licenses laws with like manner, other-
wide a test is required. The license law is enforced. Submitted by
Pete Horton, AAA secretary-treasurer.

ALASKA — (The state does not require a license law.)

ARIZONA — The state DOES NOT REQUIRE an auction/auctioneers
license. Submitted by Larry Everhart, AAofA secretary-treasurer. (A
license is required for any person who sells or attempts to sell jew-
elry. Contact Board of Supervisors of the county.)

ARKANSAS — The state DOES NOT REQUIRE an auction/auctioneers
license. Submitted by Jayne Lowery, AAA secretary.

CALIFORNIA — The state WILL REQUIRE an auction/auctioneers li-
cense as of July 1, 1983. Contact California Auctioneer Commission,
(no address at the present time) or California State Auctioneers As-
sociation Inc. P.O. Box 577 Patterson, CA, phone 209-892-8242.
Examination required for auctioneer’s license, also have to be
bonded. Statute allows for reciprocal agreement, upon qualification,
with regard to auctioneer licensing in other states. License require-
ment also applies to auction houses and auction companies, exami-
nation not required. Submitted by Milton Costa, CAA secretary.

COLORADO — The state DOES NOT REQUIRE an auction/auctioneers
license. However, some cities and counties have license and fee re-
quirements. Check with the county or municipal clerk’s office where
you're planning to conduct an auction. Submitted by Steve L.
McCrea, CAA secretary-treasurer.

CONNECTICUT — (Town and city permits only. There is a state law gov-
erning sale of jewelry, livestock, horses, and motor vehicles. Re-
quest from various commissioners.)

DELAWARE — (Every person engaged in business of crying sales of real
or personal property for others for profit are subject to tax.)

DISTRICT OF COLUMBIA — (License required for any person, firm, or
corporation, either for himself or others sells or offers for sale at pub-

lic auction, stock or stocks of merchandise in whole or in part. Apply
at Mayor's office.)

FLORIDA — The state DOES NOT REQUIRE and auction/auctioneers
license. Submitted by Billy Wells, FAA secretary-treasurer. (Local
ordinances may impose license requirements.)

GEORGIA — The state DOES REQUIRE an auction/auctioneers license.
Contact: Georgia Auctioneers Commission, Les Maddern executive
director, 166 Pryor St., Atlanta, Georgia 320303, phone 404-656-
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2282. Applicant must stand examination to qualify for one year ap-
prenticeship. After being the principal auctioneer under the supervi-
sion of a licensed, sponsoring auctioneer, in at least ten auctions,
applicant is eligible to stand examination for his/her principal aucti-
oneer’s license. Bond and character references are required. Sub-
mitted by Freddi S. Hagin, GAA executive director.

HAWAII — (License required for any person who sells goods, wares, mer-
chandise or other property at auction. Apply County Treasurer or Di-
rector of Finance.)

IDAHO — (Pay tax to county tax collector, on new merchandise sold at
auction.)

ILLINOIS — The state DOES NOT REQUIRE an auction/auctioneers li-
cense. Submitted by Bob Wuebbels, IAA member.

INDIANA — The state DOES REQUIRE an auction/auctioneers license.
Contact: Indiana Auctioneer Commission, Sherrill L. Keesee secre-
tary, 1025 State Office Building, Indianapolis, Indiana 46204, phone
317-232-3950. Examination required for auctioneer’s license. Stat-
ute allows for reciprocal agreement, upon qualification, with regard
to auctioneer licensing. License requirement also applies to auction
houses and auction companies-examination not required. Submit-
ted by Sherrill L. Keesee, Indiana Commission secretary.

IOWA — The state DOES NOT REQUIRE an auction/auctioneers li-
cense. However, counties and municipalities have license and fee
requirements. Check with the county or municipal clerk’'s office
where you're planning to conduct an auction. Submitted by Margaret
H. Bloomer, IAA secretary. (To sell NEW MERCHANDISE outside of
city limits where ordinances require license, a state license is
required.)

KANSAS — The state DOES NOT REQUIRE an auction/auctioneers li-
cense. Some cities have a fee license, check with the city treasurer.
Auctioneers auctioning real estate must have a real estate license.
Submitted by Rex B. Newcom, KAA secretary/treasurer. (Any indi-
vidual, firm, association, corporation or any other legal entity which
sells new goods, wares or merchandise, apply at clerk of county or

city.)
KENTUCKY — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact: Kentucky Board of Auctioneers, 1210 Kentucky

Home Life Building, Louisville, Kentucky 40202, phone 502-588-
4453. Submitted by Wilma Atherton, KAA executive director.

LOUISIANA — The state DOES REQUIRE an auction/auctioneers li-
cense. As of July 7, 1983, Act 508 was signed into law by Governor
Treen, thus creating a new regulatory licensing board called the Lou-
Isiana Auctioneers Licensing Board and consists of 7 board mem-
bers. Examination required for auctioneer’s license, also have to be
bonded. Statute allows for reciprocal agreement, upon qualification,
with regard to auctioneer licensing in other states. Contact: Depart-
ment of Commerce, Post Office Box 44185, Baton Rouge, LA 70804,
Phone: 504-342-5389. Submitted by Pat Smith, Administrative
Assistant.

MAINE — The state DOES REQUIRE an auction/auctioneers license.
Contact: Department of Business Regulation-Central Licensing Bu-
reau, Harvey De Vane commissioner, State House Station, Augusta,
Maine 04333, phone 207-289-2217. Submitted by George A. Martin,
MAA secretary.

MARYLAND — The state DOES NOT REQUIRE an auction/auctioneers
license. Each county has its own qualifications for licensing as has
the City of Baltimore and several other townships and jurisdictions in
Maryland. Anyone wishing to auction in the state of Maryland should
inquire of the county clerk or clerk of the circuit court of that jurisdic-
tion. Inthe City of Baltimore, application must be made to the mayor's
office. Submitted by Barr Harris, former AAM secretary.

MASSACHUSETTS — Under Chapter 100, each auctioneer is licensed
by the town he/she resides in. The auctioneer must acquire a permit
to conduct an auction in another town or city. The auctioneer must
file with the selectmen of the town or city for the permit. Submitted by
Evan N. Gavilles, MSAA member. (A person must obtain license to
sell jewelry, and also bankruptcy.)
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MICHIGAN — The state DOES NOT REQUIRE an auction/auctioneers
license. Submitted by Robert E. Howe, Jr., MSAA secretary-
treasurer.

MINNESOTA — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact; Joan Growe, Secretary of State, State Capitol, State

Office Bldg.; St. Paul, MN 55155 Phone: (612) 296-3266.

MISSOURI — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact any county clerk’s office. Submitted by Doran H.
Livingston, MSAA secretary.

MONTANA — The state DOES NOT REQUIRE an auction/auctioneers
license. However, the state does require that each auctioneer carry
a $5,000 Property Bond. Submitted by Craig Mandeville, former
MAA secretary.

NEBRASKA — The state DOES NOT REQUIRE an auction/auctioneers
license. Submitted by Harold Kraupie, NAA member. (Non-resident
apply at county clerk’s office.)

NEVADA — The state DOES NOT REQUIRE an auction/auctioneers li-
cense because licensing in Nevada is by each local government
body. Submitted by James M. Watson, NSAA president.

NEW HAMPSHIRE — The state DOES REQUIRE an auction/aucti-
oneers license. Contact: New Hampshire Board of Auctioneers,
Secretary of State, State House, Concord, New Hampshire 03301,
phone 603-271-3242. non-resident auctioneers may qualify for a
non-resident license, if their home state has a reciprocal agreement
to allow the licensing of non-resident auctioneers in their state with a
state license, so that auctions may be conducted anywhere in the
state with the license. Submitted by George Michael, former NHAA
secretary.

NEW JERSEY — The state DOES NOT REQUIRE an auction/aucti-
oneers license. However, auction permits and licenses are under lo-
cal government control, each jurisdiction setting their own
requirements, fees, etc. Submitted by Jo Ann Fawcett, former
NJSSA secretary. (There are state regulations on jewelry, baby
chicks, and sale barn.)

NEW MEXICO — The state DOES NOT REQUIRE an auction/aucti-
oneers license. However, New Mexico laws are in effect governing
auction sales, “puffing” on bids, and auction fees. For information,
contact a municipal or county clerk. Also, a license must be obtained
to auction jewelry. Application must be made to the county or munic-
ipal clerk’s office, thirty days prior to the jewelry auction. To auction
real estate, you must have a real estate license or cooperate with a
New Mexico real estate broker. Submitted by Jacquelyn Russell,
NMAA president.

NEW YORK — The state DOES NOT REQUIRE an auction/auctioneers
license. However, local ordinances will require auctioneers to obtain
a city, town, or village license. Submitted by R. Thomas Jones, NY-
SAA secretary/treasurer. (There are baby chicks, and food
regulations.)

NORTH CAROLINA — The state DOES REQUIRE an auction/auc-
tioneers license. Contact: George R. Fuller, Executive Director,
Suite 306, 3509 Haworth Drive, Raleigh, NC 27609. Phone: (919)
733-2182. Submitted by Johnson B. Gilbert, NCAA secretary.

NORTH DAKOTA — The state DOES REQUIRE an auction/auctioneers
license. Contact: Richard Elkin, Public Service Commissioner; North
Dakota State Capitol; Bismarck, ND 58501. Phone: (701) 224-2400.
North Dakota also requires a clerking license, for which the fee is ten
dollars and a bond of five thousand dollars. The auctioneers fee is
ten dollars and a one thousand dollar bond. You must also be a grad-
uate of an approved auction school. Submitted by Norman Aldinger,
NDAA member.

OHIO — The state DOES REQUIRE an auction/auctioneers license.
Contact: Department of Commerce, Division of Licensing, Two Na-
tionwide Plaza, Columbus, Ohio 43215, phone 614-466-4130. Sub-
mitted by Byron Dilgard, OAA secretary.

OKLAHOMA — The state DOES NOT REQUIRE an auction/auctioneers
license. Submitted by Ray Patterson, OKAA secretary/treasurer.
(Permits are required for livestock markets and sale of new mer-
chandise. Apply at county treasurer.)

OREGON — The state DOES NOT REQUIRE an auction/auctioneers li-
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cense. However, local municipalities and counties may require per-
mits, fees, or licenses. For more information contact: Len Zakula,
2010 N.E. 201st, Troutdale 97060, phone 503-667-2628.

PENNSYLVANIA — The state DOES REQUIRE an auction/auctioneers
license. Act 85—The Auctioneer and Auction Act, effective January
1, 1984, just recently became law in Pennsylvania. For more infor-
mation, contact: Mrs. Dawn H. Glowacki, Administrative Secretary,
P.O. Box 2649, Harrisburg, Pennsylvania 17105-2649, phone 717-
783-1505.

RHODE ISLAND — The state DOES REQUIRE an auction/auctioneers
license. Contact: Department of Business Regulations Office of the
Director, Craig R. Smith chief examiner auctioneer section, 100
North Main Street, Providence, Rhode Island 02903, phone 401-
277-2246. New applicant must take written exam given by the De-
partment of Business Regulations. If exam is passed, license issued
after applicant furnishes a bond and pays a $35 fee for resident auc-
tioneers. Other fees are $75 for non-residents, and $20 for appren-
tice auctioneers. Submitted by Louise E. Wordell, RIAA secretary.

SOUTH CAROLINA — The state DOES REQUIRE an auction/aucti-
oneers license. Contact: George D. Pechilis, Executive Director,
State of South Carolina Auctioneers Commission, P.O. Box 807,
Columbia, SC 29202, phone 803-758-3837. Submitted by Jack E.
Richardson, SCAA member.

SOUTH DAKOTA — The state DOES NOT REQUIRE an auction/aucti-
oneers license. However, the SDAA is preparing a proposed law for
the upcoming session of the legislature. A state license law may be
in effect by July 1, 1983. Regarding other South Dakota statues af-
fecting the auction business: it is unlawful to sell licensed vehicles at
consignment; to sell real estate, the auctioneer must have a real es-
tate auctioneer’s license or have a real estate broker’s license; and it
is unlawful to clerk a real estate auction unless you are either 1) areal
estate broker, 2) a bank, or 3) an attorney. Submitted by Kenneth R.
Jark, SDAA secretary.

TENNESSEE — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact: Mrs. Thelma Cartwright, secretary, Tennessee Auc-
tioneers Commission, 706 Church Street, Doctors Bldg., Room 422,

KRUSE INSTITUTE
AUCTIONEER TRAINING — TWO DAYS
HARD WORK JAM SESSION

March, July, November (Weekend before Indiana State Test) - ONLY $100.00

TRAIN WITH THE BEST — IT MAKES A DIFFERENCE
OR

BUY: KRUSE LIVE TAPE ON BID CALLING — $15.00

Learn how to call bids efficiently and understandably.
OR

BUY: KRUSE BOOK: THE PROFESSIONAL AUCTIONEER

AND WHAT HE NEEDS TO KNOW — $15.00
CHAPTER HEADINGS

1. Bid Calling 9. Insurance

2. Conducting the auction 10. License Law - Bonds

3. Contracts 11. Fees - Commission

4. Sale Summary 12. Appraising

5. Uniform commercial code and 13. Land description and surveys
auctioneer liability 14. Working together

6. Reserve bidding 15. Definition of 276 terms and words

7. Advertising every auctioneer should know or

8. Ringman have available.

A book every auctioneer should have for training or business reference.
OR
BUY BOTH BOOK AND TAPE FOR $25.00

OR
BUY: HOME STUDY COURSE with written material. A great help to orient

you to the Auction Business — particularly those having to take a State Test and
secure a license. Includes both tape and book — all for only $35.00.

TAKE KRUSE 4 HR. WRITTEN TEST BEFORE TAKING OF STATE TEST —
ASK FOR SPECIAL 1-DAY RATE.

CONTACT: Russell Kruse, Kruse Office Building,

Auburn, Indiana 47606 ¢ Phone 219-925-5401
Pd. Adv.
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Nashville, TN 37219-5322, phone 615-741-3236. The following fees
apply: $50 auctioneer license fee, $25 fee for apprentice, $25 firm
license fee, and $25 examination fee. Submitted by E.B. Fulkerson,
TAA secretary.

TEXAS — The state DOES REQUIRE an auction/auctioneers license.
Contact: Texas Department of Labor & Standards, Lias “Bubba”
Steen, Commissioner, P.O.Box 12157, Austin, Texas 78711, phone
512-475-4229. The commissioner appoints a twelve-member Advi-
sory Board comprised of auctioneers to serve one-year terms. Their
function is to act as liaison between the State the auctioneers. The
license law requires an applicant to pass an examination or to obtain
an Associate license for one year to work under a licensed aucti-
oneer during which time he must bid-call at least five sales. Submit-
ted by Charles Connour, TAA member.

UTAH — The state DOES NOT REQUIRE an auction/auctioneers li-
cense. However, you do have to pay a fee in each of the municipali-
ties where you hold an auction. For example, in Murray, Utah, if you
do not have a permanent place of business where the sales are held,
you pay $100 a day to hold sales. Salt Lake County charges $140 per
year. All adjacent towns charge $100 per year. Submitted by Glenn
Short, UAA president.

VERMONT — The state DOES REQUIRE an auction/auctioneers li-
cense. Contact: James Douglas, Secretary of State, 109 State St.,
Montpelier, Vermont 05602, phone 802-828-2363. Requirements
include: resident fee of $25, plus $1000 bond, licenses the aucti-
oneer for two years; non-resident fee of $50, plus $5000 bond licen-
ses the auctioneer for one year. The state is presently considering
revision of the auctioneer license law and requirements. Submitted
by Thomas Hirchak Jr., VAA secretary.

VIRGINIA — The state DOES REQUIRE an auction/auctioneers license.
Virginia does not have a state licensing board or commission for auc-
tioneers. A state license is purchased at the local office of the com-
missioner of the revenue. Submitted by Stephen G. Sheets, VAA
member.

Col. Don Wendel
President

Virginia’'s General Assembly has passed an auction law which,
when signed by the Governor, will become effective around January,
1984. There will be an Auctioneers Board with broad powers to in-
clude establishing reciprocity with Boards in other states.

Auctioneers must be registered and post bond. Certified Vir-
ginia Auctioneers (a voluntary program) must pass an examination
in addition to meeting pre-requisites and are the only auctioneers
who may participate in reciprocity arrangements.

The Virginia Auctioneer Board, when appointed, will operate un-
der the umbrella of the Virginia Department of Commerce. Submit-

~ ted by Vincent J. Kopek, CAl, 1983 VAA president.

WASHINGTON — The state DOES REQUIRE an auction/auctioneers li-
cense. The fee for application to become licensed is $50.00 and if
paid after the expiration date (birthdate), a $50.00 penalty fee is
added. A surety bond is required or, in place of that, a $5,000 trust
account in the name of the State of Washington, contact: State of
Washington, Division of Professional Licensing, P.O. Box 9649,
Olympia, Washington 98504. At the time of renewal, licensees must
submit a signed affidavit that their $5,000 surety bond or trust ac-
count is in effect. If they do not, the license is not renewed. This law
was effected 6/10/82 and will be subject to some revisions in the fu-
ture. Submitted by Mrs. Barbara Johnson, Executive Secretary Auc-
tioneer Licensing Division of Professional Licensing, P.O. Box 9649,
Olympia, WA 98504.

WEST VIRGINIA — The state DOES REQUIRE an auction/auctioneers
license. Contact: Hon. Gus R. Douglas, Commissioner of Agricul-
ture; West Virginia Department of Agriculture; State Capitol;
Charleston, WV 25405. Submitted by Wison E. Woods, WVAA
member.

WISCONSIN — The state DOES NOT REQUIRE an auction/auctioneers
license. However, many municipalities have their own rules, ordi-
nances, and fees. Submitted by Robert Massart, WAA secretary.
(There are requirements on the sale of jewelry and furs. All transient
auctioneers must be licensed. Apply at the County Clerk’s Office.)

LEARN AUCTIONEERING AT THE [
MASON CITY COLLEGE ~
OF AUCTIONEERING

William Meeker
Vice president

No other school has the instructors that can give you the world’s most advanced methods of
auction training. Most of our instructors were trained by Col. Joe Reisch, and all are endorsed by
Col. Reisch who has trained over 15,000 auctioneers.

REMEMBER

® Small classes ® Personal and individual attention ® Comfortable environment along with ac-
tual selling assures you the auction training you need — AND YES, it can be accomplished in
just one week.

FIVE TERMS EACH YEAR

_ fWrite for free catalog and how to get your ten-book, advanced auction library and pre-train-
ing free.

MASON CITY COLLEGE OF AUCTIONEERING, INC.

P.O. Box 1463

Mason City, lowa 50401 Phone: 515-423-7200
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CAl Continued from page 25
needed expertise.

The auctioneers also learn how to identify and reach
prospective buyers through the effective use of market-
Ing and advertising techniques. With advertising costs
claiming a major part of their operating budgets, auc-
tioneers seek the latest in advertising approaches. The
professional approach to the auction business requires
more than the distribution of hand bills and hand-letteread
posters nailed to utility poles and fenceposts. It demands
well maintained, accurate mailing lists of prospective
buyers and sophisticated brochures about upcoming
auctions of products and properties.

The auctioneers who have completed the three
years of courses taught by University faculty members
and leading auctioneers claim results from their continu-
Ing education experience at CAl. A past president of the
National Auctioneers Association said after his week on
campus, | feel more confident and better qualified to call
myself a professional than ever before.” Another partici-
pant said, “CAl has become the best investment | have
ever made.”

The existence of the CAl designation also benefits
the clients who use the services of auctioneers. Bankers,
collectors, attorneys, etc. will know when they hire a cer-
tified auctioneer that they have employed a person who
has gotten off his auction platform and gone to college to
acquire the specialized training that will help them, as
sellers, get a better price for what they are selling.

Information about the Institute or its members can be
had by contactingitat4211 E. Third Street, Bloomington,
Indiana 47401.

FREE RECORD!

c all TOLL FREE for a free record and free
information explaining why you should join
the nation’s fastest growing direct marketing
organization.

You’ll find out how you can start part-time!

And how to win glamorous vacations, new
luxury cars and hundreds of other awards!

CALL TOLL FREE! There’s absolutely no cost
or obligation! See how to launch a career that
could mean thousands and thousands of extra dollars
for you! Over 6,000 have joined us since 1976!

BIG+ STRONG - SAFE

We are National Toll Free Marketing, the
world’s leader in marketing emergency protec-
tion systems and Toll Free communications ser-

vices ... and we have a spectacular array of other
products: “Carlotta” cosmetics. NTFM vitamins.

The California Plan diet program. The hottest
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REPPERT SCHOOL OF
AUCTIONEERING, INC.

Box 189
Decatur, Indiana 46733

TUITION $400 FOR 3-WEEK TERM—
ALSO HOME STUDY

Next Terms:

JULY 30 — AUG. 17, 1984
NOV. 26 — DEC. 14, 1984

FOUNDED IN 1921

Write or call for more information

219-724-3804

G. |I. APPROVED — A.C. 0033

selling book on closing sales ever written (“The
Closers’”). And much much more!

CALL TOLL FREE NOW! The free informa-
tion we’ll send completely explains our products
and services. How to create a sales force of hun-
dreds! How to make big profits!

The call is free! The record 1s free! The matenal
is free! There’s absolutely no obligation! All you
have to do 1s pick up the phone and ask for it!

CALL TOLL FREE

800-824-7888

Ask for Operator #1351. In Alaska or
Hawaii call 800-824-7919, Op. #1351.
Or write: NTFM, Dept. 1351,
3075 Alhambra Drive, Shingle
Springs, CA 95682-8899.
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o Piece MECHANICS

Home of

CHAMPION QUALITY TOOLS

DEALERS THIS COULD BE THE MOST IMPORTANT AD YOU WILL READ.
CALL US FOR MONEY SAVING PRICES.

HUGE INVENTORIES: LOW, LOW PRICES.

YOUR PROFIT PICTURE AND SALES VOLUME.

COMPETITION AT A PROFIT.

CHAMPION QUALITY TOOLS
FRIEDER, INC.

IN BUSINESS SINCE 1952.

PLIERS SET

Lines We Carrz:

ATARI
ACTIVISION
FUZZBUSTER
WHISTLER
INTELLIVISION
MAXELL

IMAGIC

PAEZKER BROTHERS
GAMES BY APOLLO
SANYO

TDK

PANASONIC

SONY
EXTEND-A-PHONE
SHARP

ALADDIN KEROSENE HEATERS | CONSUMER ELECTRONICS. FAST & FRIENDLY SERVICE.
CONTACT US FOR THE MOST CURRENT LOW PRICES.

Come in or Call 1In State:(216)781-6477
Out of State Watts:

HOURS 8:30AM to 5 Daily
8:30AM to 2 Sat.

RATCHET

v‘n' 3!8". 1;;21! dr.

T.. MUT DRIVER SET
[ [ L I

1]

FAST SERVICE - LOW PRICES.

WHOLESALE ONLY. IMPROVE

BE ABLE TO MEET

—— IMPORTED & DISTRIBUTED ONLY AT
ONE OF THE LARGEST IMPORTERS IN THE MID-WEST.

3/4" x 60ft
PYC Electrical

FRIEDER, INC.
2553 SUPERIOR AVE. / P.O. BOX 03109

CLEVELAND /7 OHIO / 44103

YOUR ONE STOP WAREHOUSE FOR TOOLS, GENERAL MERCHANDISE AND

1-800-321-8192
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North Carolina Continued from page 48

After a brief welcome by Pres. Harvey Tate and intro-
duction by Col. Lawings, Mr. Miller addressed those in
attendance on the Bulk Transfer section of the Uniform
Commercial Code. (Eddie Caldwell, attorney to the N.C.
Auct. Licensing Board was also present to answer
questions.) |

North Carolina adopted the UCC in 1965 which is a
large rule book of how business is to be conducted In
N.C. and the obligations of all parties involved. The sec-
tion of the code discussed was presented in application
to bankruptcy and foreclosure sales. The purpose of the
Bulk Transfer section is to deal with commercial fraud.
Mr. Miller stated that there must be a 10 day notice prior
to sale date to all creditors and others having claim on
properties. Failure to do this does not affect purchasers,
but the auctioneer is liable for the sum owed to the credi-
tors up to net proceeds of sale. A handout was given
showing sample forms used in Ind. One needs to obtain
a list of creditors which can be done through the Secre-
tary of State’s office. Forinformation about this procedure
write to:

N.C. UCC Procedures and Forms for Filing

Secretary of State, Thad Eure

UCC Division

300 N. Salisbury St.

Raleigh, N.C. 27611
The registrar of deeds for the county has all the local files.
The auctioneer has the obligation to obtain all information
available regarding a financial statement. Also they have
the obligation not to sell secured property to someone.
Mr. Miller stated, “Do your homework before the auction
just as if you were going to court tomorrow.” In closing
this discussion, he stated real estate is not affected un-
der this section of the UCC, and also if there is even a hint
the clientis in financial trouble, Check It Out.

After a brief question and answer period, Mr. Miller
stressed the need for professionalism in auctioneering .
This was in all areas: dress, manners, and in auctions. He
gave a sample “Auction Checklist” to keep better files of
sales. He stated that one should have empathy with the
seller, and left with a thought from Zig Ziegler. “The peo-
ple don't care how much you know until they know how
much you care.” President Tate gave a few closing
words, and the meeting was dismissed until 2:00 p.m.

Harvey called the second seminar to order at 2:00
p.m. Ron Faison, CAl, introduced speaker Nido Quebin.
Mr. Quebin presently resides in High Point. He came to
the U.S. in 1966 without knowledge of the English lan-
guage. He went on to learn English and complete his
graduate university studies. He now gives more than 200
addresses each year to groups worldwide. He is presi-
dent of two companies and an active sales and manage-
ment trainer and consultant for over twenty international
corporations. He has a radio program that is aired by
the U.S. Armed Forces Network in over 321 radio sta-
tions worldwide. Mr. Quebin presently serves as chair-
man of the board of the prestigious National Speakers
Association.
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Mr. Quebin opened his lecture with a quote from his
mother, “Walk hand in hand and side by side with people
who are great and learn something significant from
them.” He stated there are great people in any profes-
sion. The great know who they are and where they are
going. There is also a need for leadership that believes in
excellence in all areas of life. Auctioneering is one such
profession. Quebin stated that auctioneering is the ability
to persuade. To persuade one has to have the ability to
communicate.

Effective communication is the ability to achieve the
desired response. Anyone can communicate, but not
everyone can communicate effectively. Mr. Quebin re-
lated several stories to prove his point. He wentonto give
the keys to effective communication. They are as follows:

1) Speaking—this must be purposeful; anyone can
talk.

2) Listening—thisis more than hearing sounds. We
must read between the lines and see things from
the perspective of the talker.

3) Observation—not to just visually look at some-
thing. Don't let trends pass you by. Observe
what's happening in your field and keep up with
changes.

Great people know how to communicate the right thing.
“You make a ‘positive’ difference.” In the words of Que-
bin, until you take a positive attitude and turn it into posi-
tive action you “ain’t got nothing.” Also there must be a
spirit of enthusiasm. You choose your own behavior. En-
thusiasm can be a habit. You are responsible for your
own enthusiasm. Lastly there must be thankfulness. One
must be thankful to God for your nation and your
profession.

Mr. Quebin shared three books he authored on the
subject of effective communciation.

1) Getthe Best from Yourself

2) Communication Like a Pro

3) Nido Quebin’s Professional Selling Techniques
These can be obtained by writing Mr. Nido Quebin, Cre-
ative Services, Inc., High Point, N.C.

Harvey adjourned the meeting until 7:00 p.m.

The AANC Banqguet was held at 7:00 p.m. at the Ra-
mada Inn. Dr. Henry H. Goodman, a fellow auctioneer
from Greensboro, presented a program of violin music
preceding and during the meal. After Rev. Brown gave
the invocation, everyone enjoyed a delicious supper.

After supper, Paul Davis, Chairman of the Alamance
County Commissioners, extended a welcome from
Alamance County. Pres. Harvey Tate then introduced his
family, recognized auctioneers present from other
states, the board of directors, the licensing board, and
the ladies auxiliary. W.W. Kennedy gave a few words
about Craig Lawings, pointing out that he initiated getting
laws passed to regulate business and auctioneers andto
be able to use interest from money funded for educa-
tional purposes. Ron Faison then presented NAA mem-
ber Lawings a plaque for years of service to the
auctioneering profession.

Continued on page 60
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Vice-President Miller, CAl, brought greetings from
the Indiana Auctioneers Association and the National
Auctioneers Association. He gave a brief update on the
NAA.

1) The NAA headquarters moved from Lincoln,
Neb. to Overland Park, Kan. to enable it to pro-
vide better services and make more room for
staff.

2) A computer area has been set up.

3) A fund raising event was held to raise money for
the newly constructed NAA offices. (Only 400 of
6500 auctioneers have contributed.)

4) On Jan. 23-25 a Real Estate seminar was to be
held in San Diego.

5) On Feb. 13-15 a seminar on building and ex-
panding the auction business was held in Mem-
phis, Tenn.

6) The National NAA Convention is to be held July
17-22 in Minneapolis, Minn. at the Hyatt Re-
gency/Downtown Minneapolis.

He closed by stressing for professionalism in auctioneer-
ing. He stated that it would only be accomplished
through the support and help of all.

After, the door prizes were given and a fun auction

was held from 9:00 p.m. to 10:30 p.m. Each auctioneer
contributing an item, auctioned the item.

Under new business Craig Lawings made a motion
that the AANC sponsor Ron Faison for member on the
National Board of Directors. The motion passed. The next
meeting of the AANC was scheduled for June 9 & 10,
1984 at the Best Western Inn in Selma. The Board of Di-
rectors willmeet April 8, 1984.

The meeting was adjourned.

America’s Newest Auction School
Bismarck, North Dakota and Bend, Oregon

RIVER BASIN AUCTION SCHOOL

Provisionally approved by the
Vocational Education Department of Oregon and North Dakota

Learn to be an Auctioneer and
Rodeo Announcer in 2 short weeks!

River Basin Auction School has been in operation
since September, 1981 in Bismarck, North Dakota and
Salem, Oregon. In that short time, we have trained auc-
tioneers and rodeo announcers from 13 states and
Canada — Florida , lllinois, Ohio, Kansas, Minnesota,
Kentucky, Washingtbn, Oregon, California, Idaho,
North and South Dakota and Colorado. We consider
our school as equal to a Dale Carnegie Course in self-
' ovement. We instruct you in the art of speech

making. We teach attitude, confidence and en
thusiasm. We guarantee our school will change your
outlook on life, even if you never sell a sale. We teach
all phases of auctioneering — farm sales, real estate,
livestock, antiques, household, machinery, tobacco.
We teach you how to get these sales. We also teach
clerking and horse show and rodeo announcing. We
have not had one dissatisfied student yet. Let us do
the same for you.

We specialize in livestock selling and real estate. We have
. graduates selling in auction markets upon graduation. We will
each you the chant the easy way. We have helped train some

f the world champion auctioneers.

The School Terms in Bismarck, ND are: |
September, December, March and June
The School Terms in Bend, Oregon are:
January and May

IF YOU WISH TO CALL IN YOUR REGISTRATION

PHONE 701-258-1920
OR WRITE:

RIVER BASIN AUCTION SCHOOL

RR 2, Bismarck, North Dakota, 58501

The School Is Run By

Truman (T.P.) Kongsie who has
been an auctioneer and
rodeo announcer for 25
years, named Rodeo An-
nouncer of the Year for 11
years, State Champion
Auctioneer 3 times and has
been an instructor in an
auctioneer college for 8

years. “Bound For New Horizons”

—
North Carolina Continued from page 59

Antiques Continued from page 49

of the William Tell overture. Labeled “PVF St. Croix
(Suisse)”, it sold for $2,300. Another box with the same
label marking, had a drum, 4 bells and played 8 tunes,
ranging from Strauss to “Sweet Little Buttercup” from the
HMS Pinafore, and fetched $1,400. Two other music
boxes with bells—one 2-bell/6 tunes, and one 3-bell/8
tunes, sold for $900 each, and the cylinder box with ac-
cordion sold for $1,800. Other much smaller, plain music
boxes ranged from $160 to $45.

Primitive furniture included several nice pine cup-
boards. An unusual 3-door corner cupboard sold for
$400, a pine hutch brought $525, and a cupboard with 4
paneled doors and 2 drawers fetched $500. Other pine
pieces were also of particular interest. A good barrel
back pine settle sold for $450, and an unusual dough-
box table with removable top over a square dough box
on splayed legs with cross stretchers brought $275. A
very narrow hooded cradle with a broken side post sold
for $240, and a 24" apothecary chest brought $250.

Accessories were interesting and diverse. A group
of material involving the patenting of a postal telegraph
system included an amber-type of Royal E. House with
his machine, and some paperwork pertaining to the pat-
ent and sold for $150. An embroidered memorial local to
the South Hadley/Northampton, Mass. area fetched
$275. A carved wooden eagle in as-found condition, sold
for $150. A pair of brass twisted-top table standards on
paw feet with sliding carriers for two candles brought
$300 for the pair, and a brass oil lamp with 5 spigots and
aheart-shaped reflector (approx. 26" high) brought $125.
A fine and very elaborate double-tier brass footman
fetched $250. An Edison Standard Phonograph with horn
(model C) sold for $450, and an elaborate over-mantle
and under-mantle in high relief brought $275. A very un-
usual bookpress on stand sold for $250.

The art section was rather small—mainly miniature
watercolors and silhouettes. Two miniatures signed “Cut
without hands by M.A. Honeywell” sold for $150 for the
pair. An unsigned oil on canvas of aquaducts sold for
$250, an engraving of a slave market fetched $100, and
several other small watercolors of men and women sold
in the $90 - $150 price range. The rest of the silhouettes
ranged from $25 - $100.

Douglas Auctioneers has weekly auctions of gen-
eral estate merchandise with antiques fromthose estates
featured at least monthly. The firm also conducts com-
mercial and real estate auctions.

Closeout JEWELRY 55¢ doz.
Catalog — 25¢

Roussel’s 107-190 Dow Ave.
Arlington, Massachusetts 02174-7199
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Mason City
College of Auctioneering, Inc.
January 1984 Term

The Mason City College of Auctioneering graduated 43 students from ten
states and Canada. Instructors pictured on the far right are Mike Fritz and

Leo Becker.

There were 88 students that graduated February 17, 1984 from the Mendenhall School of Auctioneering. Pictured in the front row,
seated from left to right, are: Doris Andrews, secretary; Morris Fannon, Instructor; Betty Jo Mendenhall, secretary, Forrest Menden-

hall, president; David Blake, assistant; Sue Turner, secretary, and Jake Horney, Instructor.

Instructors who were not present when the photograph was made are: H.W. Bolton, Joe Byerly, Harold Craven, Herman Crawford,
Louis Fisher, Jr., Larry Hedrick, George Jones, Jerry King, Bill Lanier, Archie Moody, Jim Owen, Phil Viviano, Dan Williams, Carson

Womack, and Bill Yonce.
April, 1984
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Booster Club

ALABAMA
John A. Gonder—Birmingham
Daniel R. Holland—Rogersville
Maxwell E. Jones—Dothan
James A. McCall—Mobile
Norman D. Richardson—Pleasant Grove

ALASKA
Homer R. Beedle—Juneau
J. H. Bolt—Anchorage
Van M. Bowman—Fairbanks
Danny R. Daniels—Palmer
Michael Dewan—Wasilla

ARIZONA
Dr. J. Otto Berg—Flagstaff
John C. Cadzow—Goodyear
Richard C. Coleman, CAl—Tucson
Delwyn E. Larson—Phoenix
Robert H. Nathan—Tempe
Donald J. Parker, CAl—Phoenix
Paul B. Perry—Mesa
Ray Spires—Phoenix
David Yoke—Glendale

ARKANSAS
Lloyd L. Godbehere—Hot Springs
Robert W. Gunn—Rohwer
Ray Hightower—L.ittle Rock
W. K. Murdoch, CAl—Mountainburg
Leonard E. Williams—Little Rock
Brad Wooley—L.ittle Rock

CALIFORNIA
John C. Bain, CAl—Healdsburg
James P. Byrd—Delmar
Edward A. Cannell—Oakland
Dean Cullum—Chino
Keith Cullum—Pomona
John Eubanks, Sr.—Port Hueneme
Harold C. Henry—Rosemead
Mike Hoch—Mira Loma
Don Johnson—Arcata
George Krone—Woodland Hills
W. Bill Lefty—Lincoln
George Liebscher—Witter Springs
Harry Olson, CAl—Sacramento
Wallace E. Plueger—Banning
L. D. Pollom—Hemet
Lupe Rodriguez—Fullerton
Morris Schwartz—Hollywood
Stamper Skeeters—Santa Margarita
Hagan L. Stewart—Hawaiian Grounds
Burton J. White—Los Angeles
William Lynn Willis, CAl—Clovis

COLORADO
Paul G. Griess—Loveland
Don Haswell—Brighton
Dick Jones—Indian Hills
Cookie Lockhart, CAl—Steamboat
Springs

Si Lockhart—Steamboat Springs
Jack Salisbury, CAI—Ft. Collins

CONNECTICUT
R.J. Cameron—S. Windsor
Milton R. Crosby—Sharon
Phil Jacquier—Norfolk
David Josko—Fairfield
Seymour Manheimer—New London
Richard Mather—N. Granby
Fred R. McGhee—Morris
Joseph Pari—Hamden
A. C. Richard Pinto, CAl—Trumbull
Wesley Sager— Trumbull
Norman Sweedler—Hamden

DELAWARE
Crawford Carroll—Dover
Riley Jefferson—Lincoln
David L. Wilson—Lincoln

DISTRICT OF COLUMBIA
W. Ronald Evans—Washington
Benjamin E. Weschler—Washington
William P. Weschler—Washington

FLORIDA
June Amos—Key Largo
R. K. Beebe—West Palm Beach
Morris E. Branson—Eustis
William Catlett—Jensen Beach
Al Davenport—Clearwater
W. P. Drake—Port Charlotte
Al Fichtner—Daytona Beach
Lamar P. Fisher—Pompano Beach
L. B. “Benny” Fisher, CAl—
Pompano Beach
Mitzi Anderson Fisher—Pompano Beach
William Foster—Palm Beach Gardens
Jim Gall, CAl—Miami
James H. Harron—Ormond Beach
Wally Lawmeyer, CAI—Cape Coral
Jeanette Leach—Miami
Dave Manor—OQOrlando
Paul D. May—Miami Shores
Willis G. McGinnis—Lakeland
A. R. McGowen—Mt. Dora
John McKale—Tequesta
Robert C. Moates—Naples
Al Pieper—Davie
Clyde L. Price—Hobe Sound
Cliff Shuler—Titusville
Vince Simmons, Jr.—Lakelanad
Charles Smith—Mary Esther
James S. Spiteri—Ft. Pierce
Jay Sugarman, CAl—N. Miami Beach
Robert Sugarman—N. Miami Beach
Wilma Wilkins—Deland

GEORGIA
O.H. Adamson—Ellenwood
Ken Baldock—Rome
H.J. Byrd—Loganville
Joseph L. Cacioppo, Sr.—Thomasville
Ron Harris, CAl—Atlanta
Ed Rich—Cumming

Barbara Suarez—Atlanta
John Suarez—Atlanta
Charles Taylor—Statesboro
Merle W. Yoder—Columbus

HAWAII
Frank Adolfi, Jr.—Kailua
A. Richard Prinzivalli—Kaneohe

IDAHO
Irvin Eilers—Kimberly
Jim Messersmith—Jerome
Keith W. Wiedenheft—Rupert

ILLINOIS

Dennis Aumann—QOhiman

Nelson E. Aumann, CAl—Nokomis
Edward Barauskas—EImhurst
Williard Bockhorn—Sparta

Fred Brotz—Metamora

Ronald L. Calhoun—Danville
Sheldon Cantor—Chicago

Nevlyn Christeon—Berwyn

Gail Cowser—Glasford

Darl Dabbs—Putnam

Don Decker—Milford

George E. Deems—Blandinsville
Daniel J. Deporter—Milan
Maurice W. Estes—Godfrey

Mike Fahnders—Pekin

Art Feller—Cissna Park

Richard Gaskill—Macomb
William L. Gaulle, CAl—Chatham
Gordon Greene—Chicago

Henry Hachmeister, CAl—Pecatonic
Paul W. Hodson—Flat Rock
Charles E. Knapp, CAl—Cissna Park
Richard P. Leach—Springfield
Doyne Lenhart, CAlI—Georgetown
Daveen Orth—Rock Island
Thomas Panouses—Lincolnwood
Geary A. Roberts—Joliet

Joseph Rosenberg—Chicago
Tom Sapp—Springfield

Carl Steck—Maguon

Kenneth Surdell—EImhurst

INDIANA
Kirby L. Bollinger, CAl—Howe
Carlos Brooks, CAl—Jeffersonville
Roy A. Buskirk—QOssian
Virgil Butts—Brazil
Diana Cook—Portage
Tom Dunlevy—Jeffersonville
Jack T. Earlywine—Kokomo
Floyd Fletcher, Jr.—Salem
William G. “Bill” Harter—Springfield
Harvey C. Lambright, CAl—LaGrange
Leonard Miller—Goshen
Melvin Powers—Poseyville
Noble Ratts—Whitestown
Fred Sayre—\Valparaiso
David D. Taylor, CAl—Indianapolis
John E. Yager—Spurgeon
John E. Yager, Jr., CAl—Lynnville

AUCTIONEER




IOWA
Don Bielenberg—Schleswig
Park Bingley—Knoxville
Melvin R. Boyer—Dewitt
Ronnie L. Brown—Rembrandt
Richard Bryant—Koekuk
Paul Callahan—Crescent
Shan Campbell—Fairfield
Jerry Carpenter—Ottumwa
Steven Greenfield—Des Moines
Robert Hayes—Libertyville
Bob Humpal, CAl—Fort Atkinson
Sam Jennison—RBurlington
Donald Jobe—Des Moines
Merlyn Krukow—DeWitt
Larry Kruse—Marengo
Dewayne Peterson—Laurens
Max E. Reno—Keosaugua
Jim Rhodes—Melbourne
Jim Smith—Des Moines
Dilman Stock—Hampton
Larry Woods—Blue Grass

KANSAS
Robert T. Adams—Liberal
James Albertson—Roeland Park
Ronald C. Browne—Lawrence
Dwight Flowers—Wichita
Dwight M. Gaston—Mission
Robert G. Haley—Valley Center
Loren Hardaway—Copeland
John Kearns—Shawnee Mission
Homer Kruckenberg, CAl—Great Bend
Don Legere—Hays
E. L. "“Jack” Lindsey—LaCygne
June Livengood—Olathe
James F. Nau—Dodge City
John J. Orand—Winfield
John Prewett—Beloit
Jack D. Sheets—Wellington

KENTUCKY

Lester M. Dement, Jr.—Silver Spring
Charles W. Foxwell, Jr.—Easton
Gene A. Franklin—Jefferson
George C. Hunt—Gaithersburg
Robert Meunier—Thurmont

Thomas O’'Farrell, Jr.—Westminster
Neal N. Owings—Hampstead
Joseph Quasney—Pasadena

Jack Reedy—Hampstead

Raymond L. Smallwood—Potomac
Homer W. Snyder—Hampstead
William A. Souders—Laurel

Stuart P. Stein—Frederick

John R. Stieff—Riva

Martha T. Strawsburg—Frederick
Edward M. Sweetman, Jr.—Keymar
James G. Trout—Frederick

Reid H. Ward—Calvert County Owings
G. Michael Whitson—Westminster
Arthur Judson Young—Hyattsville

MASSACHUSETTS
Ronald A. Gray—S. Weymouth
Rita Hansen—Marblehead
Paul R. Langevin—N. Brookfield
Jeffrey |. Mann—Randolph
William F. Moon, CAI—N. Attleboro
Patricia Newman—Holyoke
Robert L. Potvin—West Brookfield
Paul E. Saperstein—Randolph
Henry E. Sheppard—Dracut
John Shibley—Shelburne Falls

MICHIGAN
Leroy Atwell—Otterlake
George Blackford, CAI—Flint
Richard Brodie—Westland
Neil Coulter—Oxford
Benjamin Joseph Glardon—Corunna
Benjamin Phillip Glardon—Corunna
Daniel George Clardon—Corunna
Edlon Hallmark—Grand Junction
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Vincent J. Bosh—Lee's Summit
Howard Dick—Springfield
August F. Dubbert—Kansas City
Larry Foster—Ridgeway
George H. Fulks—Bates City
Sammie Hamilton—Ozark

Cecil Hillis—Poplar Bluff
Cloyace Johnson—Trenton
Doran Livingston, CAl—Willard
Billy Long—Springfield
Rodney D. Lutjen—Clinton
James A. Pratt—Springfield
Dale L. Redd—Taylor

James Rutlader—Kansas City
Earl Thornhill—Troy

Gerard M. Weisbrod—St. Louis

MONTANA
John A. Hatch—Sheridan
Randall Musser—Bozeman

NEBRASKA
Jack Bernard—Omaha
Melvin Huss—Lexington
Wendell Konken—Niobrara
Melvin W. Meyer—St. Libory
Kennet R. Polenz—Papillion
Keith L. Rahlfs—Blair
Ervin F. Smith—QOakland

NEVADA
Ronald A. Burns—Reno
G. Robert Deiro, CAl—Las Vegas
Daniel C. Watson—Las Vegas
J. M. “Bill" Watson, CAl—Las Vegas

NEW HAMPSHIRE
J. W. Barber—Lebanon
George F. Clement—Lisbon
Larry Gray—Lebanon
Paul W. Lawton—Chesterfield
Paul MclInnis, CAl—Hampton Falls

Adrian Atherton—Hodgenville
J. C. Carter—Scottsville

Frank Crain—Elizabethtown
Luther Dunn—Salyersville

E. Howard Hunt—Louisville

Gerald Hecht—Frankenmuth
D. A. Horst—Traverse City
Harry E. Johnson, CAl—Bangor NEW JERSEY
David A. Norton—Coldwater Edward Berman—Dover

Edward G. Stevens—W. Rindge

Raymond Earl Sandbeck—Louisville

Virgil Sanders—Carlisle

David B. Thomason, CAl—
Elizabethtown

Julius Wise—Elizabethtown

LOUISIANA
Robert Danzy, Jr.—Alexandria
Paul Fish—Doyline
Dave “Doc” Smith—Duplessis

MAINE
Peter C. Callioras—Locke Mills
Robert L. Foster—Round Pond
George Martin—East Lebanon
Howard Saturley—Cornish

MARYLAND
Auston Bohn—Union Bridge
Michael A. Conover—Westminster
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~John W. Pace—Marquette

Henry R. Renaud—Riverview
Ron Tosch—Capac
Wilber Auction Service—Bronson

MINNESOTA
Gregory Christian, CAl—Rogers
Ron Eldred—Long Prairie
Paul H. Hull—Austin
Aloise (Al) Jedlicki—Underwood
Gerald H. Kaufhold—Roseville
Richard M. Holstad—St. James
Wally Laumeyer, CAl—Inver Grove
Heights
Fred W. Radde, Jr.—Watertown

MISSISSIPPI
Kline Ozborn, Jr.—Caton

MISSOURI
Joe E. Beck—Sikeston

Michael Chiaccio—Riverside
Peter N. Ciolino—EImwood Park
Donn Fagans—Cherry Hill
James E. Fawcett—Dumont
Edward F. Kibble—Matawan
Donald L. Norris—Ridgewood
Joseph Sartor—Towaco

D. A. “Knot” Smith—Salem

NEW MEXICO
Wayne Vaughan—Farmington

NEW YORK
Lewis Bronstein—E. Amherst
Bernard Brzostek—Phoenix
Art J. Castellano—Mineola
John E. Decker—Pine Bush
Al Dellavalle—Staten Island
Jack Doherty—Bay Shore
Leslie M. Edwards—Homer
Pamela M. Epstein—Liberty
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Harry Figman—New York

Kenneth R. French, CAl—Armonk
Edward G. Friedman, CAl—Copake
F.J. Hesse—Otego

Barbara Jones—Qrchard Park
Samuel Kamins—Brooklyn
Dorothy Knapp, CAlI—W. Nyack
Henry A. Leonard—White Plains

L. Ward Mason—Ganesvoort
Robert W. Matson, CAl—Randolph
Gerald N. Mead—Oswego
Barbara Mullen—Pearl| River
Glenn H. Munson—MclLean

Henry Ott—Middleport

George A. Purcell—Fishkill
Anthony Rusciano—Scarsdale
Elinor Schlossman—Tuxedo Park
Frank E. Seipp—Rockuville Center
Carmen S. Serianni—Utica

Marvin L. Smith, CAl—Silver Creek
Carlton Stockham—Clay

John R. Tuck—EImo

Carleton E. Wilcox—Dansville

Tor Jacob Worsoe, CAl—Holtsville
Robert Zevon—Fresh Meadows

NORTH CAROLINA
Donald Byers—dJacksonville
Bobby Cheek—Winston-Salem
Ernest Curlee—Charlotte
Ronald Faison, CAl—Cary
James F. Harrill—Stanley
David B. Hudson—Goldsboro
Edmund P. Huntley—Wadesboro
Wm. B. Langley, Sr., CAl—Greensboro
Dilmon Lawson—Pilot Mountain
Bob Lilly—Charlotte
Lee Long—Chandler
C. D. Maxwell—Fayetteville
Red Mendenhall—High Point
Samuel R. Noble—Lumberton
Paul Reeves—Sparta
Bernard M. Routh—Bennett
Rex Tillotson—King

NORTH DAKOTA
Floyd Kindel—Williston
Charles Rodin—Marion
G. M. Schmidt—W. Fargo
James Smykowski—Cayuga

OHIO
Emerson W. Arnett—Greenville
John E. Clum—Thurston
Robert L. Fetters—Lima
Donald R. Florea—Bainbridge
-ord Good—Wadsworth
Larry D. Gorrell, CAl—Paulding
Dale E. Gress—W. Lafayette
Ted C. Harper—Upper Arlington
Charles Hunter—Hillsboro
David L. Jones—Flushing
Eugene Kiko, CAl—Magnolia
Richard T. Kiko—N. Canton
Lennie E. Milano, CAl—Minerva
John Reithoffer—Burton
George Roman, Jr.—Canfield

Nolan G. Shisler—Oakwood
George Truskowski—Elyria
Art Ulrich, Jr.—Miamisburg
Harold Vaughn—Hamilton
John Wistner—Haviland

OKLAHOMA
Paul Alford—Ada
Jay Blodgett—Duncan
Terry H. Brink—Frederick
Willlam L. Brock—Norman
Charles Clark—Tulsa
Carl L. Gaasch—DBristown
Gary Garrison, CAl—Muskogee
T. Eddie Haynes—Oklahoma City
B. L. “Lee" Hickman—OQOklahoma City
Tillman Howell—Hooker
Alvin W. Johnson—Enid
Angela Marsh—Anadarko
Newell C. Marsh—Anadarko
Randolph Marsh—Anadarko
Ben D. Steen, CAl—Ada
Walter W. Voss, CAl—Stillwater
W. W. Wilkinson—Tulsa
W. D. Williams—Qakhurst
Norman Wilmeth, CAl—Guymon

OREGON
Sanford J. Blau—Salem
Robert A. Ginsberg—Portland
Donald Kennedy—Portland
Duane McLean—Grants Pass
C. A. Morrison, CAl—Grants Pass
Paul Spence—Sandy
Dennis Turmon—Redmond
David W. Wollin—Eugene
Helen M. Wood, CAl—Roseburg
Leonard Zakula—Gresham

RHODE ISLAND
Theodore F. Lockenberg—Providence

SOUTH CAROLINA
Jimmy Blocker—Waterboro
lvan L. Broadwell, CAl—Fort Mill
Hilton Dodgen—Greenwood
James J. Heinz—Greenville
Ladies Auxiliary—SC
Jerry W. McLellan—Darlington
Lloyd Meekins—Dillon
Archie Moody, CAl—Darlington
Fred Mullis, CAl—Lancaster
Jack E. Richardson—Darlington
W. C. Smith—Columbia
J. R. Stefani—Summerville
William M. Yonce, CAl—Florence

SOUTHDAKOTA
Paul Hickok—Hot Springs

TENNESSEE
Jessie L. Copeland, CAl—Celina
Sammy Joe Furrow—Knoxuville
Edwin Earl Lamb—Murfreesboro
J. D. Milhorn—_Bristol
Michael Richardson—Hendersonville
Roxanne Sayre—~Franklin
A. Virgil Wilder—Knoxville

_

TEXAS
Miles T. Autry—Dallas
Robert L. Bass—Canton
David Bean—Pearland
B. Randall Burnett, CAl—Houston
William “Bill" Capeheart—Houston
Donald Cook Devine—LaPorte
Sam Edlin—Kingsville
Kenneth Gregg—Lockney
Michael A. Gulla—Houston
Ronald R. Hanway—QOdessa
Grover Howell—Conroe
Monroe F. Kovar—Victoria
John P. MacLean—Austin
Joe Herbert McCreary—Eagle Lake
Glynn A. Prejean—Port Arthur
Wesley D. Rogers, Jr.—Lubbock
Dale Slaughter—Menard
Charles Stockton—Georgetown
R. C. Wiley—Rockdale

UTAH
John M. Owada—Salt Lake City
Glenn|. Short—Midvale

VERMONT
Raymond Poncho Camire—Enosburg
Falls
Richard P. Clifford—E. Montpelier
Walter Flatow, CAl—Waterbury Center
Terry Lawton—ABrattleboro
Merritt “Bus” Mars—Pawlet

VIRGINIA
D. L. Barnett—Wytheville
Herb Bluestone, CAl—Hampton
Frank Bolton—Manassa
Denver R. Browning—Jonesville
George A. Daniel, CAl—Blackstone
Carl F. Hearl—Biristol
John E. Holder—Woodbridge
Shara H. Kerbel—Alexandria
Vincent Kopek, CAl—Virginia Beach
H. Layton Laws—Manassas
Ray D. Miller—Salem
Billy R. Newman—Dumfries
Charles Nicholls—Fredericksburg
Jack Peoples—Chesapeake
Garland Sheets—Roanoke
Stephen Sheets, CAl—Roanoke
Ernest A. Talbert—Dillwyn
J.D. Thomas, CAl—Honaker
Jeff Whitt—Lanexa

WASHINGTON
C. Lester Alexander—Renton
Ray Brock—Pasco
Elmer L. Burnham—Moses Lake
Bud Chapman—Seattle
George Coulter—Seattle
Steve Erickson—Spokane
Dick Haas—Wapato
Bob Laggart—Kent
Robert F. Losey, Sr.—Renton
J. Preston McFann—Yakima
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Eddie L. Moomaw—Omak
R. M. Williams—Arlington
Earl Witzel, CAl—Oak Harbor

WEST VIRGINIA
Robert Busick—New Cumberland
Monroe B. Meadows—Meadow Bridge

WISCONSIN
Donald C. Backhaus—Milwaukee
Gary Bell—Platteville
Robert Brandau—Wilton
Earl F. Clauer—Mineral Point
Paul Conrad—Westby
Earl Culp—Madison
Anita B. Dahlke—QOshkosh
Thad Elsmo—Racine
James Esch—Shawano
Dean Ferris—Lancaster
Gordon “Bear" Fisher—Green Bay
John Freund—Omro
Harold Gavin—Baraboo
James Gavin—Reedsburg
Robert Gavin, CAl—Reedsburg
Dean George—Evansville
Jim Heike, CAl—Mondovi

Jack Hines—Ellsworth

Chet Hollenbeck—Rhinelander
Larry Howe—Madison

Wenzel Humpal—Boyceville
Wayne Huntzicker—Cashton
George Huxhold—Shawano
William |lse—Hartford

Leroy Jones—Watertown
William Jones—Pickett

Robert Mullikin—Janesville
James O’'Brien—Eden

Pat O'Brien—Eden

Thomas Rusch—Oshkosh
Gene W. Schmit—Grofton
Eldon Schraepfer—Hollandale
M. T. Szatalowicz—Stanley
Julius Temkin—Beaver Dam
LeRoy Teske—Berlin

Dean Travis—Menomonee Falls
Kevin Travis—Milwaukee
Victor V. Voigt, CAl—Reedsville
Everett Yoap—Pound

Leonard Yoap—Pound

Michael Zingler—Shawano

T
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Micha

camwork

The execution of the right play creates the winning effort.

WYOMING
Carmalen Gilllan—Sheridan
Richard J. “Gill" Gillilan—Sheridan
John E. Japp—Casper

CANADA

Patrick Coughlin—Winnipeg

John J. Fitzpatrick—St. John's,
Newfoundland

Shawn Hansen—North Sattleford,
Saskatchewan

Neil Hovmand—Winnipeg

Ken Hurlburt—Ft. McLeod

E. Lloyd Morash—Chester, Nova Scotia

Maurice G. Rivard—Bonnyville, Alberta

Jack C. Ross—Prince George, British
Columbia

Gene Rybinski—Richmond, B.C.

James C. L. Sinclair—Frankford, Ontario

FOREIGN COUNTRIES
Alhaji M. A. Ajala—Surulere Lagos,
Nigeria

ADDITIONAL CONTRIBUTORS
Auxiliary to the NAA

Teamwork is what makes it all happen and can put dollars in
your pocket. You may not always have the knowledge or ex-
perience to tackle every sale or lead. Michael Fox Auctioneers
can be the part of your team that can make the difference
between a touchdown and a field goal. In fact, Michael Fox
Auctioneers can handle the entire job for you, at auction, or
by outright cash purchase from the seller! We're specialists in
the field of commercial and industrial auctions and liquidations
and one of the country’s largest. Our size, experience, financial
strength and liquidation know-how can make Michael Fox Auc-
tioneers and you an unbeatable team. Call us collect whenever
you have a sale or a lead where teamwork can help.

EXECUTIVE OFFICES

SUITE 1915 ¢ CHARLES CENTER SOUTH

¢ BALTIMORE, MARYLAND 21201

¢l Fox Auctioneers, inc.

¢ 36 S. CHARLES STREET

(301) 332-1333 Baltimore ® (301) 621-4321 Washington ® (215) 564-1175 Philadelphia
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THE AUCTIONEER Advertiser’s Index

Page
American Academy of Auctioneers 47
Antique Auction Report 19
Associated Auction School 43
Auction Company of America 12
Auctioneering Systems 50
Auctioneers Business Computer Systems 5
Britten Auction Academy 44
Burton Printing 13
Chicago Tribune 32
Collectors Journal 12
Compu Clerk 8
Consolidated Equity 29
Cook Bros., Inc. 16
D.D. Meyer 51
Dallas Times Herald 25
Data Dynamics 22
Dee Sign Co. 13
Dewey Carter 52
Dodge Manufacturing 34
Earl D. Wisard 53
Farmweek 46
Fort Smith Auction School 52
Frieder's 58
Hearst Business Media Corp. 50
Hudson & Marshall 21
Industrial Publishing 18
International Auction School 40
J.L. Todd 34
Jim Graham, Inc. 24
Jim Skeen 14
Joe Reisch Sales 24
Joe Small Auctioneers 43
John Green Press 33
Kiefer Auction Supply Co. 23
Kwick Klerk 3,19,31,44
_ectrosonics 17
_ivestock Auctioneering Seminar 8
_undeen Sales Forms 6
Lynn Walters 53
Mason City College of Auctioneering 56
Mendenhall School of Auctioneering 48
Mendenhall School of Auctioneering (P.A. Equip.) 32
Michael Fox Auctioneers, Inc. 65
Missouri Auction School 53,67,68
NALLOA 44
Nashville Auction School 50
New York Times 38
NTFM 57
Philadelphia Inquirer 2
Reisch World Wide College of Auctioneering 40
Reppert School of Auctioneering 57
River Basin Auction School 60
Roussel’s 60
Russell Kruse 99
Sons Liquidation Auction Digest 40
Stock Yards Printing Co. 28,50
Transworld 10
Tri-State Trader 46
Valdosta Tent 50
Victor McDonald 7
W. Craig Lawing 2
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Conventions

1984 — Minneapolis, Minnesota, July 17 to July 22
(Hyatt Regency/Holiday Inn Downtown)

1985 — Philadelphia, Pennsylvania, July 30 to August 3
(Franklin Plaza)

1986 — San Francisco, California, July 29 to August 3
(San Francisco Hilton & Towers)

1987 — Hollywood, Florida, July 7 to July 12

(Diplomat Hotel)
1988 — Kansas City, Missouri

(Hyatt Regency)
Seminars

1985 — Kansas City, Missouri, January 20-21-22
(Hilton Plaza Inn)
Williamsburg, Virginia, February 11-12-13
(Motor House/ Cascades Conference Center)
1986 — Clearwater Beach, Florida, January 27-28-29
(Sheraton Sand Key Hotel)
Monterey, California, February 10-11-12
(Doubletree Inn Hotel)

Advertising Rate Schedule — THE AUCTIONEER MAGAZINE

1. THE AUCTIONEER Magazine is the official publication of the National Auctioneers
Association and is published monthly with the exception that an August issue is
not published. Eleven issues are published annually. THE AUCTIONEER maga-
zine is published as a means of exchanging ideas that will serve to promote the
auctioneer and the auction method of selling.

2. ADVERTISING RATES: One (1) time Six (6) times Eleven (11) times
POl PBOO ciciiiiiincionensosansons $160.00 $155.00 $150.00
Hall pege ...comewannm 80.00 77.50 75.00
Quarter page .......ccceeenn...... 40.00 38.75 37.50

Column inch: $8.75 per column inch — column is 21 picas wide (3% inches).

(a) Color Rates: Two colors (black and issue color) are available only upon
consultation with editor. Cover pages also available only after consultation
with editor if and when cover (outside back and inside front and back) pages
are available. Add 25% to above rates if second color authorized by editor.

(b) Short Rate and Rebate: Rates are based on the number of insertions in a 11-
month period. Short rates will be charged if a contract is terminated pre-
maturely.

(c) Rate Change: The editor reserves the right to revise all rates quoted herein
upon sixty (60) days written notice to holders of contracts. If a rate revision
is made and not accepted by the advertiser, the advertiser may cancel his
contract.

NEW ADVERTISERS: All new advertisers are required to submit credit account in-

formation, an insertion order, and payment in advance (with copy), before advertising

will be accepted. If applicable to the new advertiser, advance payment for the first
three months is required. Submission deadline for new advertisers is the first of the
month.

3. AGENCY COMMISSION: Agencies must add amount of commission to stated rates
above and collect from advertiser.

4. COPY AND CONTRACT REGULATIONS: The editor reserves the right to reject
any advertisement. No cancellations accepted after closing date (see item 7).
If advertising is discontinued before completion of contract, short rates for space
will apply.

5. MECHANICAL REQUIREMENTS: Printed offset. Trim size: 8% by 11 inches.
Number of columns: two (21 picas wide columns). Binding method saddle
stitched. Colors available: black on white and upon consulation with editor,
second, or issue color.

Dimensions for ad space: Full page — 7% by 9%z inches: Half page — 7% by

4% inches; Quarter page — 3'%2 by 4% inches or 7V4 by 2% inches.

6. CAMERA READY ART ONLY. All advertising submitted to the NAA office for pub-
lication in THE AUCTIONEER must be fully composed, ‘“camera ready’” artwork.
The NAA office will not prepare or make changes in your advertising. Changes
received as camera ready art will be prompty incorporated in your advertising in
the next available issue. Any questions about this NAA publication policy should
be directed to the NAA office before submitting your advertising.

7. ISSUE AND CLOSING DATES: Published monthly (11 times annually) with the ex-
ception that an August issue is not published. Issued on the first of the publica-
tion month. Deadline for ad copy is the first of the month preceding publication
date.

8. SUBSCRIPTION AND SINGLE COPY: One year's subscription to THE AUCTIONEER
is $18, and only open to non-auctioneers. Single AUCTIONEER copy is $1.75.
Subscriptions and issues available only from the NAA office.

2. ADVERTISING DISCLAIMER: Products or services advertised in THE AUCTIONEER
are in now no way endorsed by the National Auctioneers Association. Simply be-
cause a product or service appears in the NAA's official publication, that appear-
ance does not imply an NAA recommendation of the product or service over any
other. Problems encountered with an AUCTIONEER advertiser should first be di-
rected to the advertiser for satisfaction. If the problem remains, then the NAA
office should be notified.

Submit all advertising to: The National Auctioneers Associatior, 8880 Ballentine, Over-
land Park, KS 66214. Phone: 913 541-8084.

AUCTIONEER




Buyer's Name
Or Number .

CLERK-SAVER® — World's No. 1 Clerking System

More Professional Auctioneers Use the Clerk-Saver® System Than Any Other Method.

- I THE CLERK SAVER® IS:

Item or
Lot Number

| - @ $_

e B R AR e 5

Thiy receipt ver bies payment and delivery of the
Jnta payment check 15 honored Sl as s,

Fa d ot :‘-"\FJ

® Fast — check out in minutes.

Wi e

5

dbive
Fagl

— ® Accurate — Clerk writes buyer, item &
S price. Cashier writes nothing.
Bl i AT ® Less expensive than any known system.
s il T v ® Keeps a running total of the sale.

ST i, w

bA L Lo L

@ ALUMINUM WRITING TRAY

Overall size 23"x16''x4"’.

The aluminum writing tray is a lightweight, spring-loaded tray which
is designed to hold ample forms for continuous operation throughout
the sale. A storage compartment, a special feature of the tray, holds
additional forms and completed auction item sheets.

Aluminum Writing Tray ... R, $14.95

® 100 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Slots are 2% " x 78" x 3V2"'. Handle
for easy carrying or nail to a wall for permanent installation.

“CLERK-SAVER"” CLERKING TICKETS—Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon copies) 8Vv2x11"" sheets
perforated to make 12 tickets 134 x4%2". This is an extremely fast, easy, and ac-
curate combination clerking and cashiering form. This one form replaces both
the standard clerking sheets and cashiers statement. You'll like these.

9.000 Tickets (1-3 White, Canary & Card) ................cccesmmme s $27.50
18.000 Tickets [1-8 White, Ganary & Card) seeassemsmmsmsamses oo 52.50
36,000 Tickals (1=3 'White, Canary & Cald) ..wwmmmmumnmmeresmssnmsmmesass 98.50

Slots numbered 1 to 100 plus Ato Z .......... R ONLY $59.95
D'j LOT #
S
¢ GUMMED BACK TAGS — Form No. PST-82 =2
Sticky back pressure sensitive auction »nE ® BUYER CARDS . Form No. BC-70
equipment tags with space for lot number, -ga ’ o |
quantity and buyer number. 1%2x2%2". EE For buyer's number and purchase notes. 3Vax7v2" (fits
Roll of 1,000 tags—$14.50 5,000—$57.50 > in buver's shirt kat)
* EQUIPMENT LOT TAGS — Form RHT-83 = QUANTITY — | YOFS S pockel
Card stock tags with reinforced hole. =3 1,000 Cards....$9.50 2,500....$22.75 5,000....$44.75
11%2x3"”. Space for lot number, quantity §;
and buyer number. § &
1,000—$16.50 5,000—$67.50 - @ BUYER'S REGISTRATION FORM . .. Form No. BR-69
e WIRES FOR EQUIPMENT TAGS, 12” LONG o8 BUYER # |
1,000—$10.00 5,000—$47.50 = 8%2x11", 50 sheets per pad. Space for buyer's num-
'g% ber, name, address, phone and other information.
8
g $2.00 per pad, 10 pads at $1.50 ea., 20 or more at
$1.25 ea.
- — T -1
SPECIAL CLERK SAVER STARTER KIT
THE SPECIAL KIT INCLUDES:
® Aluminum Writing Tray ® 1,000 BC-70 Buyer Cards SAVE
® 9,000 CT-12 Clerking Tickets ® 3 Pads BR-69 Buyer Registration
® 1 Pad FS-69 Final Settlement Forms Forms $
All of the above plus: 27l00
I One 100 Slot Clerking Ticket File (a $117.90 Value) Only ... $89.95
Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

L

N\
_t‘j;

Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

April, 1984
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NOW. m m COLONEL® . . . The Sound That Sells”

The all new COLONEL Series of Portable Heavy Duty P.A.
Systems Designed Exclusively for Auctioneers

COLONEL® 1

® Astatic Model 957L Anti-Feedback professional ball type
dynamic cardiod microphone with on-off switch, detach-
able 10 foot coiled cord, and built in windscreen.
® Deluxe padded shoulder strap.
® Full range six inch baffled speaker.
® Tough, attractive reinforced vinyl “Mule Hide" covering
with metal corner protectors.
. ® Space age solid state amplifier.
@ SPECIFICATIONS: Batteries: Eight “D” size flashlight bat-
; teries (not included) (Alkaline batteries will give many
hours of extra service).
] ® DIMENSIONS: 734" High x 6 Wide x 72" Deep.
" & WEIGHT 4 LBS., 14 OZ.
® There is a two year repair or replace warranty on every-
thing except batteries.

List Price: $395.00 Auctioneers Cost: $237.00
COLONEL® 2
The COLONEL 2 has the same features as the COLONEL 1
plus:

¢ RECHARGEABLE BATTERY: Extra capacity battery will
last all day long. Fully rechargeable overnight.

® AUTOMATIC “Full Charge” indicator light shows when bat-
tery is fully charged.

® Complete with recharger. Charger rated 120 VAC, 8 WATT,
300 MA.

® SPECIFICATIONS: Battery: Gel Type (2) #626 2.6 AH rat-
ing rechargeable.

e INPUTS: one microphone, one tape recorder, one battery
charger.

® QUTPUTS: One extension speaker, one tape recorder.

e WEIGHT: 6 LBS,, 12 OZ.
List Price: $570.00 Auctioneers Cost: $342.00

% A

COLONEL® 3

The COLONEL 3 has the same
features as the COLONEL 2 plus:

® Storage Compartment in back to

carry recharger, microphone and
cord.

® Slightly larger speaker baffle area

with port hole.

® DIMENSIONS: 93%"” High x 6”

Wide x 7v4”’ Deep.
® WEIGHT: 7 LBS., 6 OZ.

List Price: $595.00
Auctioneers Cost: $357.00

WE STOCK A COMPLETE LINE OF
P.A. EQUIPMENT. WRITE FOR FREE
LITERATURE AND PRICES.

Payment with Order — We Pay Postage . .. —i Missouri Auction School
C.0.D. Orders — You Pay Postage Top Floor Livestock Exchange Building
Order by Mail . . . l > 1600 GENESEE / KANSAS CITY, MO. 64102
Send Check or Money Order To:

PHONE: 816-421-7117

THE AUCTIONEER

NATIONAL AUCTIONEERS ASSOCIATION
8880 Ballentine, Overland Park, KS 66214

ADDRESS CORRECTION REQUESTED

BULK RATE
U.S. POSTAGE
PAID
PERMIT 3634
Kansas City, Mo.
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