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Auctioneer Hat

R Auctioneer’s Gavel
T W b Tie Tack

Fellow Auctioneers:

The response to my letter regarding our continua-
tion in the “auctioneer’” hat business was overwhelm
ing. We would like to thank all of you who wrote or
called in for your kind words and confidence. It goes
without saying we will continue to try and meet your
needs for both felt and straw hats.

We now have our winter supply of the beauti-
ful Silver Belly Auctioneers hats in the regular three
brim widths: 21/8”; 23/8” and 25/8’ — in regular
and long ovals. You still have time to order your fa-
vorite man something nice for Christmas. Call or send
your order today.

For those of you who are interested we are now 1n
a position to ship you the auctioneer hats — felt, milan
straw and white Panama (2%’ brim).

We have London Fog-type jackets in a full range
of colors — canary, navy, brown, gold, bay blue and

beige — sizes medium, large and X-large.

We also have in stock our fleece lined car coats,
which were such a success last year. This comes only
in the beige color and is ideal for you fellows selling
in the cold country. Both the car coat and jacket come
with the 3% ” embroidered, washable, four color NAA
patch emblem sewn on the left chest. This beautiful
emblem can be purchased separately.

It’s the season to be thinking about Christmas and
nothing could be nicer than any of the items listed
above, except maybe the ‘“solid gold” diamond tie tack
— ask the auctioneers who wear them about all the
nice comments they receive about them. Prices are as
follows:

Solid Gold tie tack
w/.15K-high quality sparkling diamond ........ $159.95

w/.25K-high quality sparkling diamond ... 219.95
Other size diamonds up to 1 full karat-prices on request
Felt Silver Belly Hat ... .. .. 22.50
White Panama (until 1-1-77) . 14.95
Milan Straw (light tan) ... .. 12.95
Jackets w/4-color emblem ... . e 19.95
Car Coat w/emblem ... . 39.95
4-color NAA emblem ... .. 3.00

Col. Craig W. Lawing

5521 Belhaven Blvd.
Charlotte, NC 28216

Tele: 704-399-6372 (Office)
704-399-3260 (Home)

Makes (lenking ¥uctions Easien

Now you can have a filing system that you can clerk * Filins SYStGI'I'I

either by the numbers or use the alphabet. This file

does not take up much room but is still large enough * SUPPIies c.rrier

for handling thousands of sale items. The slots are

2" deep and 2" wide so most of the popular clerking * sa|c FOI'II‘IS

tickets will fit this file.

When you order this file we will send instructions as SIIP_PHCS Cll’l‘itl’

11%” x 19” x 3%” includes
Clip Board for sales forms.

$19.95

to how it is to be used and what to do when you use
the number system. We will also send you copies of
our numbering system which you can have printed by
your own printer.

We have used this system for over 35 years and it is
used by most clerks in this part of the country. If
you are not clerking sales at this time. order one of
our files and add this service to your bank or business.

By using numbers 1 to 50, 101 to 150. 201 to 250, etc.,
there is hardly any limit to the number of buyers |
that this file will accommodate. ‘

We also make a file that is 32" deep with 2%2" wide
slots. Please state which size file you wish to order.
Both are priced at

" $29.95

We pay shipping charges on all items

Send Check or Money Order to:

Sales Forms, in triplicate
200 sheets (1o00 ) $32.00

ems

Item ‘ No.

Purchaser

Price

This is for the 2" file

LUNDEEN SALES FORMS

423 East Avenue

Holdrege, Nebraska 68949




Seminars Attendance and Membership Solictations
Are Two Programs Important to NAA’s Progress

By Lyle Erickson, President
Irene and I want to wish all of you a very Blessed Holi-
day Season and a Happy and Prosperous New Year!
We have been on the go steadily the last month. We
attended the National Real Estate Convention in Houston,

Lyle Erickson Receives 1976

Farm and Land Broker Award

NAA President Lyle Erickson was named 1976 Farm
and Land Broker of America by the Farm and Land Insti-
tute at the National Association of Realtors Convention,
held November 14-16, 1976 in Houston, Texas. The award
was presented to Lyle during the banquet on Tuesday
night of the convention.

More details about the award will be published in the
next issue of THE AUCTIONEER magazine, but members
of the NAA can be quite proud of their president.

Congratulations, Lyle Erickson, the Farm and Land In-
stituet’'s FARM AND LAND BROKER OF THE YEAR!

Texas. We have had several auctions in our area and en-
joyed working with Kenneth Fjelland of Radcliffe, Iowa, as-
sisting him with the sale of 486 acres of land at auction
south of Des Moines, Iowa, on November 10.

Irene and I attended the Iowa Auctioneers Convention
at the Amana Colonies which was a very interesting meet-
ing. We had to leave on the second day to go to Spring-
field, Illinois, where we attended the Illinois State Con-
vention. There, they had an interesting Educational Program
for their members.

Howard McAnley, retiring president, handled his part
of the program very well. The newly elected president,
Gail Cowser, I am sure will do a fine job for the Illinois
Association. J. C. Kornbrust was re-elected Secretary.

I had the pleasure of installing the new officers and
directors which I always consider a great honor. Bill Gaul
handled the Convention Chairmanship with his usual ex-
pertise. Irene and I had the pleasure and privilege of
spending a night with Bill, Marge and Parry at Chatham,
Illinois, and they took time from their busy schedule to take
us through the home of Abe and Mary Lincoln and also
showed us many other historical sites around Springfield.

The next weekend I flew to Elmira, New York, and
spent Sunday and Monday with the good people of the New
York Auctioneers Association at Lodge on the Green, Painted
Post, New York. I really enjoyed meeting old friends and
making many new acquaintances. They too had an excellent
State Convention with good educational programs. When
there, I suffered from a severe headache and George ‘“Biil”
Forrest, State President and a fine artist, sketched me at
the speaker’s podium in my dilemma and the pain all went

FOR SALE

Like New Voice Projector 18

Voice Projector 18, manufactured by Lectro-
sonics, Inc., Albuguerque, New Mexico — pur-
chased in September, 1975 — used only six or
eight times, but offered excellent service when
used. Auctioneers death is reason for selling
speaker. $275. Call COLLECT if interested:

Mrs. Albert Helzer
R.R. 1, Box 193

Cario, Nebraska 68824
Phone: 308 485-4695

December, 1976

away. He presented me with the sketch with a ‘“clever”
caption on it and it will be framed and hung in our recrea-
tion room.

Melvin Manasse was elected President and I had to
leave to catch my plane before I had the privilege to install
their new officers and directors. Duane Gansz serves very
well as their Secretary-Treasurer.

Fellow Auctioneers, we need your help! Our Seminar
dates are approaching rapidly, January 10-11-12 in New York
City and February 28, March 1 & 2 in Kansas City. Excellent
programs are scheduled for these seminars and in another
part of this issue you will find full explanations, including
names of the instructors.

The Kansas City Seminar will very likely have more
than we can handle and many people wanting to attend will
be turned away. So don’t delay to send in your registrations
immediately. |

At this time there is a need for your participation in
the New York Seminar, whether to register yourself or be
sure that you make the program known to your fellow auc-
tioneers so that they may attend. The program for this semi-
nar is one of the most interesting we have ever had.

Irene and I spent an evening in Houston with Willie
and Grover Howell and had a most enjoyable time. Col.
Howell will be the instructor for Business Liquidations at the
Seminars and is most qualified for this assignment.

One more request: Each and every one of you solicit
the membership of one outstanding auctioneer within your
area. You will be doing that person and yourself a great
favor. I took the time two weeks ago to ask seven auction-
eers to join and all seven now are members in the National

Auctioneers Association.
You can do 1t too!
We are having a great year, thanks to all of you, and if
I can be of any help to you in your state association, just
call on me.
Lyle Erickson, President
National Auctioneers Association

Cresco, lowa

About the Cover . . .

The cover photograph, even though a scene which
depicts sorrow at having to sell Old Dobbin, illustrates the
closeness of the family, which is a tradition of Christmas.
The photograph, from a oil painting by J. R. Reid, illus-
trates the ‘“gifts of Christmas” as the photograph was
presented to Executive Director Harvey L. McCray, to be
displayed at the NAA Office in Lincoln, by Canadian Auc-
tioneer Ross H. Kemp of Stratford, Ontario, Canada. The
presentation was made to Harvey during the 1976 NAA
Convention in St. Louis.

The reproduction of the oil painting, in the form of a
photograph, was used in 1905 on a calendar for the R.
Channon & Co. and produced by the Thos. Forman &

Sons, Nottingham and Glasgow (England and Scotland).
The “Sale of Old Dobbin” should remind us all of the

blessings we have during this, the Christmas Season
and the talents we share as auctioneers, helping others
in their times of need. Though the style of auctioneering
may have changed since Old Dobbin was sold, the pur-
pose of the auction is still intact, which is to provide a
service — and Good Will — to those who need us most,
our public.

On behalf of the officers, directors and office staff
of the National Auctioneers Association, May the Joys
of Christmas and Prosperity of the New Year Be Yours

Always.
Harvey L. McCray, Executive Director

National Auctioneers Association
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THE AUCTIONEER Magazine is the official publication of the
National Auctioneers Association and is published monthly
with the exception of an August issuse (11 issues annually).
THE AUCTIONEER Magazine is published as a means of
exchanging ideas that will serve to promote the auctioneer
and the auction method of selling.

The Editor reserves the right to accept or reject any material
submitted for publication.

Single copies: 60¢each
Annual subscription rate: $6.00 (Il issues)

Closing dates for advertising copy and all articles for publi-
cation is the 15th of the month preceding the issue, which is
published on or near the first day of each month.

Advertising rate schedule and mechanical requirements in-
formation available on request. Advertising rates include:

One (1) Six (6) Eleven (11)
Time Times Times
One Page $110.00 $100.00 $95.00
Half Page 55.00 50.00 47.50
Quarter Page 27.50 25.00 23.75
Column Inch 6.00 6.00 6.00

Editorial and Executive Office: National Auctioneers Associa-
tion, 135 Lakewood Drive, Lincoln, Nebraska 68510. Phone:
402 489-9356. Harvey L. McCray, Executive Director and Sec-

retary of the Corporation; and Cheryl Griffith, Office Secre-
tary.

THE AUCTIONEER Magazine Binder
Now Available for New Format

Preserve your copy of THE AUCTIONEER magazine
monthly in the all new Magazine Binder from the Nation-
al Auctioneers Association. The new binder includes re-
movable binders for easy reference. Binder size is 9 by
12 by 3 inches and comes in attractive red copy on
bone color. Cover copy includes: THE AUCTIONEER,
The Magazine of The National Auctioneers Association

and the binder's edge includes copy THE AUCTIONEER
with NAA logo all in red.

Magazine Binder, each

$3.75 postpaid

Order from:

National Auctioneers Association
135 Lakewood Drive
Lincoln, Nebraska 68510

National Auctioneers Association

Officers

President — Lyle Erickson, Box 239, Cresco, Iowa 52136.
Bus. Phone: 319 547-3700

I1st Vice President — Martin Higgenbotham, 1702 E. Edge-
wood Drive, Lakeland, Florida 33803. Bus. Phone: 813
688-6094

2nd Vice President — Harvey C. Lambright, 112 N. Detroit
Street, LaGrange, Indiana 46761. Bus Phone: 219 463-
2012

Executive Director — Harvey L. McCray, 135 Lakewood Drive,
Lincoln, Nebraska 68510. Bus. Phone: 402 489-9356

Treasurer — Dean Fleming, Atkinson, Nebraska 68713. 402
925-2801

Directors

Terms Expiring 1979

C. P. Terry Dunning, P.O. Box 866, Elgin, Illinois 60120. Bus.
Phone: 312 741-3483

Wayne Ediger, 125 South Ash, Belle Plaine, Minnesota 56011.
Bus. Phone: 612 873-2292

William J. Josko, 3482 Post Road, Southport, Connecticut
06490. Bus. Phone: 203 255-1441

Forrest Mendenhall, Route 5, High Point, North Carolina
27263. Bus. Phone: 919 887-1165

Hubert D. Songer, 1602 Jones Blvd., Murfreesboro, Tennessee
37130. Bus. Phone: 615 893-0643

Terms Expiring 1978

Wylie S. Rittenhouse, 9 Derrick Avenue, Uniontown, Penn-
sylvania 15401. Bus. Phone: 412 438-0581.

John P. O’Connor, 2916 Chippewa Drive, Owensboro, Ken-
tucky 42301. Bus. Phone: 502 685-2000

Ed Huisman, 5212 Lemon Hill Avenue, Sacramento, California
95824. Bus. Phone: 916 422-2792

Marvin L. Smith, Hanover Road, Silver Creek, New York
14136. Bus. Phone: 716 934-4875

R. A. “Dick” Mader, Box 147, Gillette, Wyoming 82716. Bus.
Phone: 307 682-3882

Terms Expiring 1977

Joseph W. Donahoe, 627 East Harriet Street, Darlington,
Wisconsin 53530. Bus. Phone: 608 776-2156

Howard Buckles, Keosauqua, Iowa 52565. Bus. Phone: 319
293-3012

Dick Kane, Wisner, Nebraska 68791. Bus. Phone: 402 529-
6785

Dale McPherson, R.R. 3, Box 40 B, Rapid City, South Dakota
57701. Bus. Phone: 605 348-1369

Wallace, 1166 Texas Avenue,
11109. Bus. Phone: 318 423-8129

Ray Shreveport, Louisiana

On behalf of the Officers, Directors and Staff of the National

Auctioneers Association, Holiday Greetings and Best Wishes for

a Prosperous New Year. May Your Years Be F illed With Many

Successful Auctions.

4

THE AUCTIONEER




1976 New York City Seminar
. Fine Arts'Antiques Session to

The leading commercial and industrial real estate auc-
tioneer in the Philadelphia area . . . a World Champion
Auctioneer . . a dynamic and successful auctioneer in
the state and government-owned properties liquidations

. a renowned instructor in the art of memory retention
. . . and the opportunity to visit and learn “on the spot”
information from one of the world’s foremost fine arts and
antiques galleries . . . these all aptly describe what is in
store for the NAA auctioneer who takes advantage of and
registers for the New York City Seminar.

The 1976 New York City Seminar will be unique in that
registrants will learn from some of the finest auctioneers
in the business, and will see first hand the operation of
Sotheby Parke Bernet Galleries, one of the world’s foremost
fine arts and antiques auction ga:leries. New York City was
selected only because of the opportunities offered by Sotheby
Parke Bernet, while at the same time providing the NAA
members in the eastern seaboard states, who have requested
that the Seminar be located in their area, the opportunity to
learn from the finest.

In New York City, you can learn today and reap the
benefits for tomorrow!

The dates of the New York City Seminar are January
10-11-12, 1977 and the location is the Biltmore Hotel, Madi-
son Avenue at 43rd Street. However, registrations will be
accepted on a ‘“first-come, first served” basis as classes will
be limited. And, registration and hotel reservations MUST be
made in advance so that the hotel and seminar staff can
make accommodations for you.

The New York City program includes the following
subjects and instructors:
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FOR A CROWD OF GOOD BUYERS

For That
or Collector’s Auction
Be Sure to Use

TATE ﬁTRADER

Offers Variety of Auction Topics
be Held at Sothbey Parke Bernet

Monday, January 10, 1977

Real Estate with special emphasis on Commercial Sales —
Al Traiman of the Louis Traiman Auction Company, Phila-
delphia, Pennsylvania, will give the benefit of his many
years’ experience as the leading commercial and industrial
real estate auctioneers in the area.

Alfred Traiman was born into the
auction business in which he has made
a national reputation for innovative ap-
proaches to conducting sales. The Presi-
dent of the Philadelphia-based Louis
Traiman Auction Company continues a
tradition founded by his late father
more than 70 years ago. Alfred Traiman
learned the business from his father,
then an auctioneer of horses and cattle.

Louis Traiman was head auctioneer
at the Bull’s Head Bazaar in Philadel-
phia, as well as conducting sales else-
where. He had contacts throughout the
Mid-West to keep a steady supply of car-
loads of horses and cattle shipped to his

Al Traiman

auctions.

Alfred Traiman learned as a youth the techniques of
conducting auctions, but his father would not let him con-
duct a sale until he felt he was ready. Being ready meant that
he was a full fledged auctioneer, not a mere bid taker. “A bid
taker”, Louis Traiman said many times, “only works from
his throat instead of his head”.

Once Alfred began conducting auctions he started to
move the company into different directions, and his father

~

Antique Estate

Phone (317) 345-5134

“N —w“-““t“'ﬂ“ﬂ“ﬂ“ﬂ“-“‘ﬂ“"

¢

Circulated primarily in Mid-Central states, plus

P.O. Box 90TA, Knightstown, Ind. 46148
Kentucky, Tennessee, West Virginia, Wisconsin, -

. and Western Pennsylvania.

% Since 1971 the Tri-State Trader has had more fteasonable rates E

¢ T e S MAILED EVERY FRIDAY AND SATURDAY

| antique auctions than any other publication in the | S

\) world! Results guaranteed or no pay! (Inclement Delivered every Monday 1n primary states. ¢
weather excepted). Ask for a show of hands. Yes, - )
we're that sure! i'ree Samples Sent to Auctioneers on Request ¢

L3N L L L L FLEFJEFLJEFPEFJPEFEFPEFPEFPEFPEFPLERFEFPEFLA I ¢
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let him take the lead although Louis Traiman remained
active in the business almost to the time of his death.

Alfred attended Temple University and took additional
English courses at the University of California in Los An-
geles. Skill In communicative ideas proved most helpful
when he found it necessary to develop advertising and pro-
motional techniques in order to expand the business. Use of
these techniques proved to be a key ingredient in the suc-
cess of the Traiman firm.

“I love horses and cattle”, said Alfred Traiman, ‘“but
I did not want to spend the rest of my life as a livestock
auctioneer”.

In the 1920s, the time was ripe to move into real estate
sales, and initial success in New Jersey and Florida en-
couraged the Traimans to move their operations to Philadel-
phia. Here they established the headquarters from which
operations moved into many Eastern states, and then to the
West Coast. In the booming late 1920s, they conducted many
sales in Florida. The boom was a beautiful thing to behold,
Alfred Traiman recalls, but alas the bust that followed was
a disaster for many.

The Traiman firm remained active through the Great
Depression and built a reputation with banks and trust
companies, attorneys and judges and other fiduciaries for
producing results in sales of all types of real property
Hundreds of properties from closed banks were auctioned
in the 1930s for the Pennsylvania Department of Banking.

Increasingly, the Traiman Company was chosen to
handle the sale of large and valuable properties of all types
in city, suburbs and rural areas. Large dirt farms, gentle-
men’s farms and estates in semi-rural and suburban areas,
industrial and commercial properties in the city and
suburbs, as well as residential sales of all types were sold
at auction by the Traiman Company.

Upon occasion, the Traiman Company reverted to its
beginnings and handled some cattle sales but only in con-
junction with the sale of real property, as it did when it
sold the ranch and livestock of the late Dale Carnegie in
Kansas City, Mo. Estates of other notables such as the late
George S. Kaufman, playwright, were sold by Traiman.
Property owned by famous people has an extra added value
beyond its intrinsic value, Alfred Traiman found.

The use of individual brochures for each sale was de-
veloped by the Traiman Company to a fine art. Depending
upon the property, a brochure or circular of some kind, from
the most elaborate to the simplest, is almost always pre-
pared. Sometimes they are two color foldouts and self-
mailers. Other times they are simple one-sheet flyers.

Extensive mailing lists were developed with many thou-
sands of names of prospective buyers, divided geographically
and by other classifications such as builders and brokers.

On the personal side, he is an enthusiastic boatsman,
and keeps his craft at Atlantic City. He gets in a day of
deepwater fishing whenever he can.

Registration Form for New York City Seminar — January 10-12, 1977

Send all Seminar Registration fees and completed form immediately to:
Harvey L. McCray, NAA Executive Director, 135 Lakewood Dr., Lincoln, NE 68510.

Enclosed is my check in the amount of $

for registration to the New York City Seminar, Jan-

vary 10-11-12 — Biltmore Hotel (please insert checkmark where applicable):

Monday, January 10 — Real Estate with special emphasis on commercial sales.

—| prefer the Monday evening Bid Calling Seminar.

Tuesday, January
Business Administration) sales.

11 — Government and state-owned property liquidations, including SBA (Small

| prefer the Tuesday evening Bid Calling Seminar.

—Wednesday, January 12 — Fine arts and antiques.

Reserve the following accommodations for me at the Biltmore Hotel, Madison Avenue at 43rd Street, at

the following room rates:

——Single room @ $32.000 per person per night: Day, Time and Date of Arrival

; Day, Time and Date of Departure

Double or

Day, Time and Date of Arrival

Twin room @ $40.00 per night to share with

; Day, Time and Date of

Departure

Above rates do not include 8% sales tax and $1.00 per night occupancy tax.

Name

Firm _

Street

City

State

Zip

$150 for the Three Sessions or $60 for Single Session. Spouses May At-

tend Sessions at One-half the

Rate.

L

i
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Bid Calling — Archie Moody of the Moody-Godley Auction
Company, Darlington, South Carolina; a life-lcng resident of
Darlington; the 1969 World Champion Livestock Auctioneer;
and an immediate past director of the National Auctioneers
Association, will conduct the Bid Calling session on Mon-
day in New York City.

Archie graduated from the Fort
Smith Auction School in 1950 and im-
mediately became affiliated with the
Weinberg’s Livestock Market in Darling-
ton. He also sold livestock for other
livestock markets in both North and
South Carolina, including the Morris
Livestock market, one of the largest in
North Carolina. Archie sold livestock
from 1950 to 1973.

In 1955 he organized the Moody-
Auction Company, selling all types of
auctions. In 1970, his firm merged with
the Godley Auction Company of Char-
lotte, North Carolina, and incorporated
the firm as the Moody-Godley Auction
Company, which he now serves as president.

In 1957 he began working for Clanton’s Auto Auction in
Darlington, where he has been employed for the past 19
years. The Clanton organization employs six auctiloneers
one day a week.

Receiving, in 1969, the title of World’s Champion Live-
stock Auctioneer, which was held in Monterrey, California,
was another milestone as it was the first time that anyone
east of the Mississippi River had won the title. Due to the
expansion of the Moody-Godley Auction Company, Archie
has discontinued everything else except his work with the
Clanton Auto Auction.

Archie has served as president of the South Carolina

ZOMAX INDUSTRIES, LTD.
34-24 HUNTERS POINT AVENUE

Auctioneer Association, which he helped organize two
years ago; is a past director of the Auctioneers Association
of North Carolina; and an immediate past director of the
NAA, a position he held for four years.

Archie has participated in seminars all over the United
States and serves as an instructor for the Mendenhall School
of Auctioneering. He is active as a member of several civic
organizations.

Tuesday, Januvary 11, 1977

Government and State-owned Property Liquidations, includ-
ing SBA Sales — Grover Howell of the Grover Howell Com-
pany, Houston, Texas, and a past president of the NAA, will
give the presentation on Small Business Administration
(SBA) sales, state and government-owned property liquida-
tions on Tuesday.

Grover has been an independent
auctioneer, appraiser and real estate
broker for the past twenty years and
has offices in Houston and Corpus
Christi, Texas. He is a graduate of the

Britten Auction Academy in Bryan,
Texas.
While attending Southern Meth-

odist University in Dallas, he studied
courses relating to real estate princi-
pals, real estate appraisal, land eco-
nomics and business law. He has served
as local Lions Club officer, supported
and raised money for parochial schools
and special interest groups. He is past
president, vice president and secretary
of the Texas Auctioneers Association and in addition to his
term as NAA president, has served the NAA as vice presi-

Grover Hawell

(212) 392-4141

LONG ISLAND CITY, N.Y. 11101

MANY OTHERS

(212) 392- 4141

BUY DIRECT FROM PRIME SOURCE PROMPT SHIPMENT
ALL TYPES OF HAND TOOLS

EXCELLENT VALUES

® Wrench Sets ® Vises ® Trowels

® Socket Sets ® Folding Rules ® Trouble Lights

® Adjustable Wrenches @ Bolt Cutters ® Kerosene Lanterns
® Pipe Wrenches ® Padlocks ® Rope

® Pliers ® Tap & Die Sefts ® Saws & Hacksaws
® Hammers & Mallets ©® Wrecking Bars ® Measuring Tapes
® Drill Sets ® File Sets ® Chain Hoists

® Screwdriver Sets ® Sandpaper ® PVC Tape

Write for FREE Catalog

ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE
LONG ISLAND CITY, N.Y. 11101
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dent and board member.

The scope of Grover’s work in Houston and Corpus
Christi includes liquidation and appraisal functions for the
Federal Bankrupt Courts, Southern Division, and various oil
companies and southern banks. He is a licensed real estate
broker in the states of Oklahoma and Texas.

He is an active supporter of the local FFA school pro-
grams and encourages the development of youth. He is ac-
tive in the Church of Christ and is an instructor in the
Britten Auction Academy. In his spare time he enjoys playing
golf and operating his ranch at New Waverly, Texas.

Bid Calling — Archie Moody will again conduct a Bid Calling
Session on Tuesday in New York City.

Wednesday, January 12, 1977

The Art of Memory Retention — Mervyn Goldbas, an expert
in the art of memory retention, will make a three-hour presen-
tation of the art of retaining in memory sales prices, descrip-
tions of items, and the names of articles, glasswares, etc.

Mr. Goldbas, though not a member of the NAA, has con-
ducted sessions in the Art of Memory to many other organiza-
tions and his techniques and talents will be very helpful to

everyone attending the New York City Seminar’s Wednesday
morning class.

Fine Arts and Antiques — Sotheby Parke Bernet Galleries

will offer New York City Seminar registrants the benefit of
the entire fine arts staff, including the president of the firm,
top auctioneer, the chief apparisers, and the set up andpromo-
tional people.

The Wednesday afternoon session of the New York City
Seminar will be held at the Sotheby Parke Bernet Galleries
and participants will be able to visit the world renowed plant.
Sotheby Parke Bernet is recognized as the leader in the sale
of fine arts and antiques.

Sotheby Parke Bernet, Inc., 980 Madison Avenue, is
America’s largest and most respected firm of fine art auc-
tioneers and appraisers. Through its American antecendents
— the American Art Association, the Anderson Galleries,
and the Parke Bernet Galleries — the firm’s historical roots
in this country go back to 1883.

Since its merger with Sotheby & Co., London, in 1964, it
has been an integral part of the Sotheby Parke Bernet group,
and today the combined organization, worldwide, has- over
800 employees, 20 salesrooms or representatives and an an-
nual turnover approaching two hundred million dollars.

Sotheby Parke Bernet’s preeminence and unrivalled
reputation have been earned through long years of experi-
ence 1n handling all types of auctions and valuations. More-
over, its high level of expertise and unsurpassed physical
facilities ensure the most appropriate market for any ob-
ject, collection or estate consigned for sale.

Registration Form for Kansas City Seminar — February 28-March 1, 1977

Send all Seminar Registration fees and completed form immediately to:
Harvey L. McCray, NAA Executive Director, 135 Lake wood Dr., Lincoln, NE 68510.

Enclosed is my check in the amount of $

28-March 1-2 at the Radisson Muehlebach Hotel (please

for registration to the Kansas City Seminar, February
insert checkmark where applicable):

Monday, February 28 — Real estate with emphasis on farm acreage auctions.

——I| prefer the Monday evening Bid Calling Seminar.

Tuesday, March 1 — Heavy equipment and farm machinery at auction.

| prefer the Tuesday evening Bid Calling Seminar.

——Wednesday, March 2 — Antiques with emphasis on primitives and consignment auctions.

Reserve the following accommodations for me at the Radisson Muehlbach Hotel Baltimore at 12th Street,

at the following room rates:

——Single room @ $26 per person per night: Day, Time and Date of Arrival

Double or

Day, Time and Date of Arrival

; Day, Time and Date of Departure A

Twin room @ $33 per night to share with -

; Day, Time and Date of

Departure - ;
Above rates do not include 7V2% local taxes.
Name
Firm
Street
City State Zip

$150 for the Three Sessions or $60 for Single Session. Spouses May At-

tend Sessions at One-half the

Rate.




Kansas City Seminar Sessions Includes A Full Schedule Of

The Kansas City Seminar will not be outdone by the
excitement of the New York City Seminar and many out-
standing auction topics have been scheduled for those regis-
trants who will check into the Radisson Muehlebach Hotel,
Baltimore at 12th Street in Kansas City, Missouri, for the
February 28, March 1-2, 1977, Seminar. The auction/action
filled topics in Kansas City include:

Monday, February 28, 1977

Real Estate with Emphasis on Farm Acreage Auctions —
J. L. Todd of the J. L. Todd Auction Company, Rome,
Georgia, will conduct the session on real estate auctions,
with special emphasis on farm acreage sales.

J. L., a member of a six generation
Rome family, is a leader in the business
community of Rome and the State of
Georgia. He is a civic leader and public
spirited supporter of worthwhile causes.

As a business leader, Mr. Todd is
owner and president of the J. L. Todd
Auction Company and the J. L. Todd
Company. He is president of the Sutosa
Corporation, Gilmer Estates and WW
Investments and he is a director of the
National City Bank and the State
Mutual Insurance Company.

Well recognized as a realtor, J. L.
serves on the Rome Real Estate Board
and the National Association of Real
Estate Brokers. Because cf his activities in real estate, he
was named Realtor of the Year. He has been listed for more
than a decade in the “World’s Who’s Who of Finance and
Industry,” and “Personalties of the South.” Mr. Todd is a
member of the National Auctioneers Association; also a
Director of the Georgia Aucticneers Association.

As a civic leader, J. L. holds positions on the boards of
trustees for First Baptist Church, Darlington School, Shorter
College and Coosa Valley Technical School. He serves on

the Council of the Boy Scouts of America and the Army
Advisory Committee.

His activities in the Boys Club of America earned him
the “Golden Boy Award”. He is also a member of the Gov-
ernor’s staff, State of Georgia, and holds membership in the
Rome Chamber of Commerce, the Kiwanis Club, Rome
Baptist Men, the Y.M.C.A. and the United Fund.

In his other interests, Mr. Todd is a sportsman, enjoying
both hunting and fishing. He is a member of the Flyyd
County and National Wildlife Associations and the Georgia
Sportsmen’s Federation. He is a member of the Coosa Coun-
try Club, the Elks and other civic, social and community
clubs and organizations.

Bid Calling — Archie Moody of the Moody-God'ey Auction
Company, Darlington, South Carolina, will conduct the
Kansas City Bid Calling Seminar. Archie’s talents will have
been warmed up due to his having served as Bid Calling
instructor at the New York City Seminar, January 10-11-12
1977.

J. L. Todd

JIM GRAHAM
AUCTIONS

““Net you thousands more”

204 U.S. 1, North Palm Beach, FL
305-844-1723

Realtors Auctioneers

December, 1976

@ Redl Estate Heavy Equipment’/Antiques/Bid Calling Topics!

You always can learn from an expert and Archie’s talents
already have been recognized by his contemporaries in the
auction profession.

Tuesday, March 1, 1977

Heavy Equipment and Farm Machinery at Auction/SBA.
State and Government-owned Property Sales — Grover
Howell of the Grover Howell Company, Houston, Texas, will
have warmed up to the task during his session in New York
City in January, 1977, as instructor of SBA, State and
Government-owned Property Sales Seminar. He wiil add to
his session in Kansas City and offer informatian on Heavy
Equipment and Farm Machienry at Auction.

Grover’s a dynamic and outstanding businessman —
Seminar registrants in Kansas City (and New York City)
will have the use of his talents at the NAA Seminars.

Bid Calling — Archie Moody will conduct his last Bid Calling
session on Tuesday at the Kansas City Seminar.

Wednesday, March 2, 1977

Antiques with Emphasis on Primitives and Consignment
Auctions — James E. Wilson of the Wilson Realty and Auc-
tion Company, Hot Springs, Arkansas, wiil conduct the Semi-
nar session on primitive antiques and consignment auctions.

James E. “Jim” Wilson was born in
Hot Springs, Arkansas; attended Garland
County schools and graduated from
high school there. He entered the U.S.
Navy one month after graduation and
spent two years, nine months and 195
days in the Navy. He served 30 months
aboard ship, receiving three Bronze
Stars and a Presidential Unit Citation.
After discharge from the Navy he at-
tended Henderson State Teacher’s Col-
lege in Arkadelphia, Arkansas, for one
year.

After leaving college he went to
James E. Wilson work at Gross Mortuary in Hot Springs,
and after two years employment there,
was married to his wife, Betty Bivens. Shortly after their
marriage, in the year 1949, he enrolled in “The Dallas In-
stitute of Mortuary Science” and received his embuilmers
and funeral director’s degree.

Jim remained in the funeral business until 1956 when
he and his family moved to Waterloo, Iowa, where he was
employed by the Rath Packing Company, driving one of
their diesel rigs from Waterloo to the west coast, carrying
meat. He continued with this job for two years and then
moved back home to Hot Springs. His mother had suffered
four strokes and Jim returned home to give her assistance.

In February, 1961, he attended the Fort Smith Auction
School and started what has been a great life as an auction-
eer. He started a consignment auction on Friday nights and
sti.] maintains this auction with the exception the auction
is now held on Thursday nights. His firm, the Wilson Realty
and Auction Company, specializes in the sale of real estate
and antiques. His son joined Jim full time in the auction
business a few years ago and Jim is proud of this business
association.

Jim is a past director of the NAA and has been very
active as committee chairman, committee member and inter-
ested auctioneer in the activities of his association. He also
has served as president of the Lions Club in Hot Springs.

Jim has a lot of talent and experience to talk about at
the Kansas City Seminar — his experience has given him the
background needed to talk on antiques, with emphasis on
primitives and consignment auctions.
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Corrections Noted By Auctioneer Commisions
In October Issue of THE AUCTIONEER Magazine

As requested when the article was published in the
October, 1976, issue of THE AUCTIONEER magazine, if any-
one had any corrections to make of the Legislation Com-
mittee’s report on state license laws they were to submit
the corrections to the NAA Office for publication. Even
though additional corrections, or additions, may be forthcim-
ing here is an update (correspondence to the NAA Office) on
information concerning the Tennessee license laws: From
Beeler Thompson, Chairman, Tennessee Auctioneer Commis-
sion — Dear Mr. McCray: It has been called to my attention
that the requirements for obtaining an auctioneer license in
the State of Tennessee were somewhat misleading as stated
on page eleven of October, 1976 issue of THE AUCTIONEER.

Mainly in reference to the non-resident license. A non-
resident is required to hold a Tennessee license. We recipro-
cate with most license law states upon application provided
the applicant’s domicile is in the state with which we re.
ciprocate. All other non-residents fall into the same category
as a resident.

Application may be made to our Executive Secretary,
Mrs. Thelma Cartwright, Tennessee Auctioneer Commission,
904 Capitol Hill Building, Nashville, Tennessee 37219.

Very truly yours, /s/ Beeler Thompson, Chairman.

Executive Director Harvey McCray also attended the
Iowa Auctioneers Association Convention, in October and
the county license laws situation was discussed there also.
Evidently the Attorney General of the State of Iowa issued
an outdated copy of the license law, which was amended in
the 1950°s, but further information on the county license
laws in the State of Iowa will be forthcoming after the State
Association can determine what corrections need to be made
in regard to the October article.

Appreciation is being offered at this time to Beeler
Thompson of the Tennessee Auctioneer Commission for his

r L = ==,

THE PROFESSIONAL AUCTIONEER
AND WHAT HE NEEDS TO KNOW

By RUSSELL KRUSE

A book every auctioneer should have in his pos-
session. Prepared for practicing auctioneer and
the student or beginning auctioneer.

CHAPTER HEADINGS

1. Bid calling 9. Insurance
2. Conducting the auction 10. License law — Bonds
3. Contracts 11. Fees — Commission
4. Sale summary 12. Appraising
5. Uniform commercial 13. Land description and
code and auctioneer surveys
Liability e i 14. Working together
B, Descrve MSaUE 15. Definition of 276
7. Advertising terms and words every
8. Ringman auctioneer should know

or have available

Price of book $5.00 (Volume discount available).
Being used by several states — auctioneer as-
sociations and auction schools. WRITE: Kruse
Office: 305 South Union Street, Auburn, Indi-
ana 46706.
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help in correcting the information about license laws in the
State of Tennessee.

EDITOR’S NOTE: If the article in the October, 1976, issue
of THE AUCTIONEER reported information about your
state’s license laws incorrectly, please submit the proper in-
formation to the NAA Office for publication in a later is-
sue. The information published in THE AUCTIONEER’s
October issue was printed from that which was submitted
to the NAA Legislation Committee during the Committee’s
attempt to offer informatior about legislative actions n
the various states. Unfortunately, in many states the re-
quests for information went unheeded.

1976 Fall Harvest Auctions Gross
One-Half Million in Three Texas Sales

The auction method of merchandising farm equipment
is making significant progress, according to Herb Hender-
son, managing partner for Herb Henderson, Auctioneer,
and Associates, Wolfforth, Texas.

Having served the South Plains area of Texas for the
past 12 years as an auctioneer, specializing in farm equipment
and rea]l estate, Henderson has seen consumer interest in
marketing through auctions change. He and his partners,
his two sons-in-law, Danny Burns and Kevin Hutson, believe
one still must solicit business, but believe, also, that pro-
spective clients have a more positive attitude toward dis-
persal at auction.

The Henderson “Team” will conduct a large portion of
the farm auctions held in Texas in any given year. However,
the current season is running at an alltime high — in sales
volume and bookings. During the fall Henderson and his
partners try to limit their sales to equipment that is in de-
mand. Therefore, each fall they are flooded with harvesting
equipment in their regular sales. And, even then they are
commissioned to do some special harvest sales.

The 1976 Season was no exception. During the early fall,
just prior to harvest, they conducted three successful sales
which grossed $492,000. These auctions were held for Acuff
Co-op Gin, Wells Co-op Gin and Owens Co-op Gin. All three of
these gins are within 50 miles of Lubbock, Texas. The offer-
ing in these sales consisted primarily of cotton trailers, with
a limited amount of cotton harvesting equipment.

Farmers in the Texas South Plains area are converting to
module systems to transport cotton from the field to the gin.
But with sound marketing principles, Henderson was able to
locate the demand and then bring it to the auction for some
competitive bidding on a variety of quality cotton trailers.
Prices held high through the sales, with some trailers selling
within new trailer prices.

Henderson and Associates expect to see continuing
changes in the auction profession. However, they foresee
times when quality merchandise sold under the auction gavel
will do as it has in the past — bring top dollar. That is, as
long as the auction firm conducting the sale uses special
efforts to bring buyer and seller together in a competitive
spirit, top dollar will be realized.

Bookings for the remainder of 1976 are substantially
ahead of 1975, which by most standards was an excellent year,
NAA member Henderson reported. Future sales are in the
making for 1976 and 1977, which look promising.

OPPORTUNITY’'S TROUBLE
The trouble with opportunity is . . . it’s always more

recognizable going than coming!
Tauber Talks

LI



NATIONAL BANKRUPTCY REPORTER

Published weekly by Andrews Publications, Inc., 1634 Latimer Street, Philadelphia, Pa. 19103

NOTICE

You should be aware of the many business opportunities re-
ported by the weekly NATIONAL BANKRUPTCY REPORTER. During the
last year, the REPORTER listed more than 1,800 new business
bankruptcies throughout the nation. We are currently reporting
about 150 new cases per month with assets above $50,000.

Published each Friday, the copyrighted NATIONAL BANKRUPTCY
REPORTER lists the company name, business description, assets
and liabilities, date, place and type of Bankruptcy Act filing,
Court docket number, Judge and name/address/telephone number of

principal contact - usually the debtor's attorney. It 1s
printed on an 8%x11l", easy to read sheet.

You are informed about all types of business bankruptcies
long before any assets are sold and before any liquidation, re-
organization or arrangements plans have been made. You know
about the details - and who to contact - before the initial
creditors' meeting in most every case.

our subscribers - successful auctioneers, salvage dealers,
ligquidators, real estate dealers, consultants, investors and
other business opportunists, are quite pleased with the
REPORTER; they continue to renew their subscriptions which they
certainly would not do if their NATIONAL BANKRUPTCY REPORTER
subscription did not pay, and pay well.

Three subscription periods are available: 3 Months @
$300; 6 Months @ $550; and, 1 Year @ $1,100. Your subscription
starts immediately upon receipt of your order and payment.

0f course you won't be interested in ALL the bankruptcies
we report, but the odds are very great that you will certainly
be interested in a good number of them. Just one successful
contact out of the hundred-plus new cases we report each month
will far more than pay for the yearly subscription price.

Send us your check for one of the three subscription
periods and we will send you the current issue free and start
your regular weekly service with the next Friday's edition.

If you want to inspect a full current weekly issue listing the
week's business bankruptcy reports, send $25 which may be
deducted later from the regular subscription price when you
order the NATIONAL BANKRUPTCY REPORTER. You will see how valu-
able it can be to your business.

Sincerely,

ANDREWS PUBLICATIONS, INC.

lqgfiuﬁwdfi%iééZodézudf’

Léonard E.B. Andrews

P15 739557 .
w15 1 President
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Postal Service Slow . .

NAA Office Complains
On Slow Delivery Service

Members of the NAA have been complaining about the
slow delivery service of THE AUCTIONEER magazine and
Executive Director Harvey L. McCray has made a formal com-
plaint to the U.S. Postal Service in an attempt to have the
service improved. The complaints, as many letters have been
written to the postal service, were made after members sup-
plied to the NAA Office their magazine arrival dates.

The September, 1976, issue of the magazine was overly
slow in delivery. The magazine was placed in the postoffice
in Lincoln, Nebraska, on September 2, 1976. Local delivery
to the auctioneers in the Lincoln area was good, but some
auctioneers in distant states complained that their magazine
still had not arrived late in October.

New Jersey Auctioneer Dallas R. Smith, III, received his
September issue on October 18 — over a month and a half

to U.S. Postal Service
of AUCTIONEER Magazine

after it was mailed. Dallas’ wife, Audrey, confirmed the date
to the NAA office in a letter and through her verification,
the post office now can determine who is delaying delivery.

Mail delivery may be slow, but at least an attempt is

being made to improve on the service. Executive Director
Harvey McCray also is obtaining information on several
methods of mailing the magazine, and if improvements can
be made by using a different method, the NAA Board of
Directors will consider these methods during the January,
1977, meeting of the Board.

If you are receiving your magazine late, please let the
NAA Office know on which date it arrives. Your help 1s ap-
preciated so that corrective measures can be made thru con-
tact by Harvey McCray with the postal authorities.

Antiques and Americana . . .
Spoons and Racks

By George Michael
Merrimack, New Hampshire

The most popular flatware of the 18th and early 19th
centuries was made of pewter, as only the wealthy could
afford silver. The local pewterer was called on to cast house-
hold necessities in molds using most often the metal brought
to him.

Pewter is quite soft, being at least 90% tin, so it would
wear easily. The owner would gather his damaged pieces,
take them to the pewterer who would make new items, re-
taining one-third the metal as pay for his efforts. With this
metal, he could make pieces for sale which created his in-
come.

There are collectors of these pewter molds today. Some
are made of iron, and others in bronze or brass. It is easy to
cast a spoon in one now, so there has been a spate of repro-
ductions on the market, but quite authentic as they are made
in old molds, by hand in the old tradition. Eventually, these
will acquire an aura of respectability as they darken with
age, so perhaps they will be a good investment.

One maker I know, impresses his own touch on the
underside — those marked by the maker should be better.
If you are lucky enough to acquire a mold, this is a way to
make extra money, as spoonracks holding either pewter or
silver spoons are quite popular. If you cannot locate an early
pine type such as that pictured, perhaps you will have to
settle for the modern version, most often in maple.

The one shown is quite fancy, with a drawer — this 1is
the best type to look for. The drawer should be dovetailed
and all of it should show signs of wear — this was once a
much used item in the home.

Questions

From Nashua, New Hampshire — My husband has a pic-
ture of an eagle and a flag on gold paper. The eagle is made
of feathers. There is a shield of feathers with eight stars. We
have been told there will be a contest for the oldest article
and a prize, but we have no idea where to go or to write.

Answer — First, we know of no such contest. Certainly,
this would not be one of the oldest articles to turn up as any
flag with 16 stars would place this early in the 19th century.
I might mention, do not tell anyone you have this, as it is
against the law to have eagle feathers, old or new, in your
possession. The environmental act of 1973, passed in Decem-
ber, makes 1t illegal to have them. If I owned it, I would
either dispose of it or hide it; the former would be the bet-
ter action.

From Gilmanton lron Works, New Hampshire — I have

December, 1976
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a few dishes of flowing blue, Oriental Star Scinde. Can you
tell me when it was made.

Answer — Your letter states the maker as J. Goodwin,
Longton — his plant operated in Longton which is in Staf-
fordshire County in England. The diamond mark, which con-
tains letters and numerals in the corners, makes it easy to
date — it was made January 30, 1846. Items like this must
be seen to be valued.

From Albany, New York — We have an oil on canvas
landscape with the signature of L. H. Meakin, 1912. It 1is
about two feet by three feet. Does it have value? Condition
is good; gilded frame.

Answer — Lewis Henry Meakin was born in England and
died in Boston, 1917. He taught art in Cincinnati. He 1s
recognized as a good artist, and his paintings should be
appraised to learn proper value for insurance.

New Book
DICTIONARY OF TOOLS, R. A. Salaman; Charles Scrib-
ners Sons, N.Y.: $47.50. This long awaited work is at last
here. It covers fully all the tools used in the woodworking
and allied trades, 1700-1970. An excellent text.

BRITTEN AUCTION ACADEMY

P.O. Drawer B, Bryan, Tex. 77801
Approved by Texas Education Agency

The School of Distinction
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AUCTIONEERING
A Great Way to Live!
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SALE
As a student at the MENDENHALL SCHOOL of AUTIONEERING, you receive outstand-
ing training in all phases of the Auction Profession by Professionals.

We offer 5
Terms each
Year:
1977
Feb. 7-18
April 4-15
June 6-17
Aug. 8-19
Nov. 7-18
COL. .MORIS FANNON, PAST PRESIDENT OF F:\rlrllt:f;rmg?ilén SUET AUCTION:” STUDENTS CONDUCT
NATIONAL AUCTIONEERS ASS’'N. HEIPING A TODAY! REAL LIVE SALES HERE AT THE SCHOOL.
TRAINEE. :
2 Weeks of
FANTASTIC TRAINING — BEAUTIFUL FACILITIES I bl
Training
13
Professional 100+ Hours of
Instructors In_structu_ms,
Field Trips,
[ [ [ : : Actual Selling
enclen/za SCIIOO O uqucttonee’zm -

U.S. HWY. 29 & 70 (185)  HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165
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NAA Plans Four Big Events
To Provide Information On
The Auction Method of Selling

Membership in the National Auctioneers Association is
valued by many members as it offers the auctioneer, and his
family, information and instruction which can be and is
very useful in the business. Not only are articles pre-
pared and published in THE AUCTIONEER magazine, which
are of use to the auctioneer, but the NAA Board of Directors
has provided educational programs, which offer information.

The programs referred to are the Seminars, the Cer-
tified Auctioneers Institute and the National Auctioneers
Association Convention. All three educational programs —
four events, actually — are scheduled for the 1977 year as
follows:

New York City Seminar — January 10-11-12, 1977, Bilt-
more Hotel New York, New York. (Real estate with special
emphasis on commercial sales, bid calling, government and
state-owned property liquidations — including SBA sales,
memory retention and a fine arts and antiques session at
Sotheby Parke Bernet all are included).

Kansas City Seminar — February 28-March 1-2, 1977,
Radisson Muehlebach Hotel, Kansas City, Missouri. (Real
estate with emphasis on farm acreage auctions, bid calling,
heavy equipment and farm machinery at auction and antiques
with emphasis on primitives and consignment auctions a'l

will be included).

Certified Auctioneers Institute (CAI) — April 3-4-5-6-7,
1977, Indiana Memorial Union, Indiana University, Blooming-
ton, Indiana. (Course I for new students and Course II for
those who successfully completed Course I in 1976 will be
offered. Emphasis in the first-year class is on understanding
the fundamentals of auction activities as well as the basics

In Memoriam. . .

ROY A. SANCH

Roy A. Sanch of Belleville, Michigan, died on
March 2, 1976. Services were held for Col. Sanch at tht
First Assembly of God Church in Saline, Michigan, on
Friday, March 5, 1976.

MRS. ARTHUR THOMPSON

Mrs. Viola Thompson, widow of the late Arthur W.
Thompson, passed away October 27 at her home in
Eastmont Manor, Lincoln, Nebraska. Funeral services
were October 29 and burial was in Lincoln’s Wyuka
Cemetery.

Mrs. Thompson’s passing was a reminder of the
many philanthropical deeds of Mr. and Mrs. Thompson.
Mr. Thompson, who died in April, 1970, was one of the
greatest member of the auction profession and one of
the first two men selected for the National Auctioneers
Association’s Hall of Fame.

of small business management. The second-year class will
emphasize the application of techniques learned in the first
year.)

National Auctioneers Association Convention — July
27-28-29-30, 1977, Olympic Hotel, Seattle, Washington. (Semi-
nars, workshops, special presentations on the auction-meth-
od of selling, fellowship, entertainment, tours of Seattle and
the State of Washington, are included in the 1977 Seattle
Convention, as sponsored and hosted by the Washington
State Auctioneers Association — Col. Robert F. Losey, Jr.,
is the chairman of the convention.)

easy.

with you.

Sound profitable? It is! Sound

Tools and Surplus
For The Auction Market
Means Cash To You!

Dear Mr. Midwesterner Auctioneer:

Would you like to earn more money this
ever have before? If so, read on and let us help you.

We are supplier of tools and surplus merchandise for Auctions in the Greater
Midwest. All you do is find a hall that will seat people comfortably and the rest is

We'll consign all merchandise (approximately $75,000 worth) — no investment to
you. We'll furnish P.A., fliers, clerks’ sheets, and pay %2 of newspaper advertising. All
merchandise is new and guaranteed. We will also be there to work the complete sale

easy? It is! Sound interesting. If
so, call COLLECT today for more information 608 868-2764.

THOMAS D. TROON & CO.
Rt. 2, Hwy. 59W, Milton, WI 53563

year than you
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NEED A QUICK GIFT?

Buy Dave Kessler’'s new
book ‘“‘Across The Antiques Auc-
tion Block’”. It makes a per-
fect gift to your customers for
Christmas and special occasions.

It’s a great way to adver-
tise, too. Staple your card on
the cover and show your cus-
tfomers you appreciate their
patronage.

COLONEL BILL MORGAN BUYS 150!

Col. Bill Morgan of Blue Grass Auction & Realty Co. of
Hopkinsville, Ky., has given 150 of these books to his custo-
mers. He says ‘‘I’'ve used them as gifts with great success.
When you walk up to a person and give them this book it
ties them real close to you. It's impressive to people and helps
me get their business.’”’

Book and current antiques price list sells for $3.45. Ohio
residents add 4% sales tax.

QUANTITY DISCOUNT
25% TO 40% OFF!

Auctioneers! You can buy wholesale with deductions of 25%
off for 12 books. 30% off for 24. 35% off for 36. Up to 40% off
for 48 books, or more. Give them as gifts or sell them for a pro-
fit.

We’'ll ship quantities by UPS same day order is received. Or-
ders will be boxed so they’ll arrive quickly and in perfect condi-
tion. Order today! Phone 1-513-437-7071.

PARISTOWNE PRESS

122 West Main, Dept. TA
New Paris, OH 45347
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Saving Taxes Thru Income Averaging

By Comprehensive Accounting Company
Avurora, lllinois

The income averaging method of computing taxes is de-
signed to give across-the-board relief from high tax on
bunched income by permitting a part of the unusually high
amount of taxable income to be taxed in lower brackets, thus
resulting in a reduction of the overall amount of tax due.

An individual taxpayer may choose the income averaging
method of computing tax if he is an eligible individual and
the averagaeable income was $3,000 or more.

To be an eligible individual, two tests must be met:

1. The taxpayer was a citizen or a resident of the United
States during the tax year, and for the preceding 4 tax
years.

2. The taxpayer must have furnished 50% or more of his own
support during the present year, and each of the 4 preced-
ing years. However, there are certain exceptions to the
support test.

Once determining that the taxpayer is eligible, he must
have averageable income that exceeds $3,0C0. In general,
averageable income is the amount by which the adjusted tax-
able income for the current year exceeds 30% of the tota!
income for the 4 preceding tax years.

The income averaging method is selected merely by at-
taching the preprinted Government form designated as

Learn Auctioneering m i ?fALOG

..... S .mm

Complete cassette home study. =

o
SRR o

5 full hours of chant secrets, @~
training exercises and all phases &E e
of auctioneering. e

AMERICAN ACADEMY of AUCTIONEERS ot |
(DEPT. 3) 3820 S. CINCINNATI - TULSA. OKLAHOMA 74105 3gleY§j:{y 3 $49.95

REPPERT
SCHOOL OF AUCTIONEERING

Tuition $200 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033

“Schedule G” to the taxpayer’s Federal Income Tax Return
(Form 1040). In preparing such form, the taxpayer must also
have the available copies of the 4 previous years of Federal
Income Tax Returns.

Although the income averaging method of computing
taxes will not save taxes for all taxpayers, prudence suggests
that each taxpayer analyze whether a lower tax will be pro-
duced by computing the tax liability under the income
averaging method, as compared to the tax produced by the
Tax Rate Schedule.

EDITOR’S NOTE: COMPREHENSIVE provides a monthly
bookkeeping, accounting and ‘tax service to over 10,000
monthly clients through #ts 100 franchised offices. The article
above is one of several articles, which will be published in
THE AUCTIONEER as a method of offering NAA members
information on the subject of taxes.

of Auctionering

SEND FOR LARGE FREE CATALOG

ATTEND 2 WEEKS INTENSIVE TRAINING
IN ALL PHASES OF THIS RESPECTED AND
HIGHLY PROFITABLE PROFESSION

20 of nations’ leading
auctloneers show you how

MAIL
COUPON
TODAY!

YOUWU CAN BE AN AUCTIONEER
MAKE BIG MONEY START YOUR NEW CAREER

Col. Gordon E. Taylor
Owner and President
Reisch World Wide College

| CAN HELP YOU

Smce 1933 Lgestithe World ¢ V.A. Approved

Learn How You Can GetMY

Home Study Course-10 books
and record

Graduates Receive Lifetime Scholarship
and Post-Graduate Assistance

Reisch World Wide College of Auctioneering

Box 949

Mason City, lowa 50401 Ph. (517) 423-5242

YES . .. Send my FREE catalog
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----------------------------------------------------------------------------
.....................................................................................

s s SEEEEEEEEESSSESEETEESESSSEEEE T T sSsssaASS s S s TN T T T Y L F R R

December, 1976




Cashier counter top ad orage drwers (Il;ﬂ).' | Front View
CLERKMOBILE®, showing seat and storage

HIGHLIGHTS OF PATENTED CLERKING SYSTEM

® Cashier never has to register buyers.
Cashier never has to report figures.
® System is fast and efficient.
®@ CLERKMOBILE® office displayed in center of auction.
® Portable units available for inside sales.
® More buyers attend because of the fast movement of sale.
® 2,000 buyers can attend a sale with no lineups.
® A $400,000 auction conducted — sale balance in 15 minutes.

Patented System and CLERKMOBILE® is a
proven successful method developed in
1965. Patent was filed in 1970 with the U.S.
Patent Office by Art Feller. Purchasers of
the CLERKMOBILE® are protected by the
patent and auctioneers have doubled their
profession due to the patent.

E LT —

Patent — U S Patent Off. Ser. No, 3,837,682

AFTER YOU BUY
— DISPFLAY OR HOLD YOUR NUMBER UF IMMEDIATELY

_— = — e <f

MY NAME 1=

ADDRESS

PH. NO, . . - -

I ABREE 'N PUTING JNDER THIS WNUM.
I ER FATVSENT Wikl B HADE TODAY

ICASM O CHECH| MERCHANDIBE OR
SOo0S WLl WHOT BE MINOVED FROWN 0y
e THIE FROYFERTY AMD TITLE REMAINS a
1N THME OWNES UNTIL PAID 1M PULL.

TATRNTIO By A8T FRLLER

POl ST B

Box

Buyer Number

Clerk Sheets

Professionalize Your Auction in a Patented CLERKMOBILE®

If you wish to purcthase a unit or to re-
N - ceive more information, contact or call:

By Art Feller
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Fo g e 0%

w6 SNy MY W we w9 e
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Inside right and left rear views showing gas heater
and cashier work desk.

n CLERKMOBILE®

Patented system installed

AUCTION TOPS

Auction Tops with 4-Speakers; amplifier; microphone;
counter top. Leading Auctioneers are using these
CLERKMOBILE® and Auction Units.

ART FELLER
267, Cissna Park, IL 60924
Phone: 815 457-2202
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THE LADIES AUXILIARY to the
NATIONAL AUCTIONEERS ASSOCIATION

1976-1977 OFFICERS

PRESIDENT

Mrs. Marty (Brenda) Higgenbotham, Lakeland, Flo-
rida
1st VICE PRESIDENT
Mrs. Wylie (Joan) Rittenhouse, Uniontown, Pennsyl-
vania

2nd VICE PRESIDENT
Mrs. Walter (Ruby) Hartman, Camden, Ohto

SECRETARY-TREASURER
Mrs. Charles (Glenda) Johnson, Sevierville, Tennes-
see

HISTORIAN
Mrs. Craig (Janie) Lawing, Charlctte, North Carolina

DIRECTORS

Terms Expiring 1979
Mrs. Don (Eileen) Standen, North Ridgeville, Ohio
Mrs. Walter (Marie) Flatow, Waterbury Center
Vermont
Mrs. Edwin (Patsy) Fulkerson, Jonesboro, Tennessee

Terms Expiring 1978
Mrs. Morris (Velda) Fannon, Pennington Gap, Vir-
ginia
Mrs. Ken (Marian) Barnicle, Ballwin, Missouri
Mrs. John (Lucille) Freund, Omro, Wisconsin

Terms Expiring 1977
Mrs. Dean (Jean) Fleming, Atkinson, Nebraska
Mrs. Frank (Billie) Bass, Lewiston, Montana
Mrs. Leland (Irene) Dudley, Hampton, Iowa
Mrs. Harold (Erna) Ellingson, Edgeley, North Dakota

Tennessee Ladies Auxiliary
Live Up to Reputation of
Being in ‘‘Volunteer State’

By Mrs. Lloyd Nevels, Secretary
Tennessee Auctioneers Association Auxilary

Tennesseeans have always been known as ‘“Volunteers”
and when the ladies of the Tennessee Auctioneer Association
Auxiliary were asked to make quilt squares this was found
to be true all over again. They began to sew and enough
squares were collected to make a king size quilt. Each square
donated had, on it, the lady’s husband’s name and/or name
of his firm and a symbol of auctioneering. Ladies of Ten-
nessee set together and quilted these squares in the bicen-
tennial colors of red, white and blue.

The quilt was displayed during the summer meeting of
the Tennessee Auctioneer Association in Gatlinburg, Ten-
nessee. On the last day of the meeting and during the fun
auction, the quilt was sold. Hubert Songer, Secretary of the
TAA, a member of the NAA Board of Directors and a great
supporter of the Auxiliary, did the selling. Bidding was brisk
as this was a coveted treasure for the people connected with
the Tennessee Association.

After much excitement and tears of happiness from the
Auxiliary members, Jasper Jones of the Delta Auction Com-
pany, Memphis, Tennessee, was the proud owner. Mr. Jones
paid $800 for the quilt and he said it was a fine investment.

Needless to say, the ladies of the Auxiliary were very
proud of their handiwork. One more qui't will be made for
Tennessee and sold at the summer meeting of the TAA in
1977. Also a quilt is in the making by Tennessee ladies as
their donation to the fun auction at the NAA meeting in
Seattle, Washington. We only hope as much enthusiasm goes
into the bidding as went into the making.

Yes, Tennessee is truly a State of Volunteers!
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Seasons Greetings Ladies of the Auctioneer Profession:

I can’t believe it is again the time for the hustle and
bustle of the Holiday Season. Why don’t you pour yourself a
cup of tea and relax a minute to read the new Auctioneer.
Don’t you think Harvey is doing a fantastic job with the “New
Look” in our magazine? Such interesting reading! He needs
10 pats on the back for the great job he is doing as our
Secretary.

This reminds me of a quote from Leo Singer that I'd like
to share with you.

There are three types of people:

1. Those who make things happen

2. Those who watch things happen

3. Those who sit by and don’t know what’s happening.

We can all fit ourselves into one of these groups, but
Harvey and our President Lyle Erickson are certainly No. 1.

Since the St. Louis Convention, at one of our many auc-
tions, we were privileged to sell the contents of our County
Court House. After remodeling, they felt these items were no
longer useful. With spirited bidding, an oak bookcase sold
for $15,000; Judges bench & chair — $1350; Jury chairs —
$170-$200; Roll top oak desk — $1300; Small child’s oak rock-
er — $210 and stack bookcases — $260 with 24 to choose
from. Auctions like this are once in a lifetime for this area
and are what make the profession so interesting. Making us
wives glad we are a part of it.

We'’ve just returned from our enjoyable Iowa convention
at the Amana Colonies. Yes ladies, we had a great time pick-
ing out the wool material for you to buy at National Conven-
tion in Seattle next summer. Of course we’ll see all of you
there — you can’t miss it.

I'd like to share with you a favorite Holiday recipe of this
family. So refreshing when all we seem to eat is sweets.

FRUIT SOUP

1 cup dried apricots
1 cup dried prunes
1 cup seedless raisens
Also dried pears & others if you like
Soak over night in 2 qts water
Cook slowly with 1 3” stick cinnamon until tender.
1 qt water may have to be added at this time also
Add: 1 cup sugar
1 cup grape juice
1 cup minute tapioca
Cook until clear
Add: 1 can seeded sweet cherries
5 cup orange juice
Y4 cup lemon juice
2 tablespoons grated orange rind

May be served hot or cold — freezes well; serves 30 or
more.,

The Dudley’s wish each of you a Blessed Holiday Season
and a most Prosperous and Happy New Year.

Irene Dudley
Hampton, lowa

Dear Ladies:

Fall of the year is swiftly passing and the beautiful
winter scenes that are romanticized so very much will
soon be upon us. Still fresh in our minds, though, is the
St. Louis Convention. It is always great to meet new friends
and renew old acquaintances.

One of the highlights of the convention was the grand
entrance of the head table at the Awards Banquet — the
equisitely dressed ladies entering on the arms of their
handsome husbands.

Now our thoughts and plans turn to the future and
what, I am sure, will be one of the most interesting and
fascinating conventions yet — Seattle, Washington, in 1977.
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Why not make your plans now ladies to join your husband
this summer for a fun-filled and educational convention?

As the end of this Bicentennial year draws near, we
tend to think more and more of all the things that are
precious to us here in America. I came across this poem
recently and thought it very appropriate for the conclusion
of this very special year — 1976 — our Nation’s 200th
Birthday.

THANKFUL FOR AMERICA

I’'m thankful for America:
The way of life we’ve known
And all the precious freedoms we
Can call our very own.

I’m thankful that we have a voice
That we are free to use

And pray to God for wisdom in
The leaders whom we choose.

I’'m thankful for those patriots who
Loved honor more than fame,

Who instigated laws which have
Preserved America’s name.

May it always be possible —

Down through the years — that we
Through conscientious effort keep

This great land safe and free.

Ethel Durnol Posegate

God has so richly blessed us as He has no other Na-
tion in this world and for this we should be THANKFUL.

Sincerely,
Glenda McCarter Johnson

BAD CHECK BUM

Did you ever hear of Frederick Emerson Peters (1886-
1959)? He holds the world record for passing bad checks. In
his time, Peters netted $250,000 from 28,000 bad checks,
using some 200 impersonations. Very charitable too! Among
many contributions was a silver chalice donated to a
cathedral in Washington, D.C. — paid for with, you guessed

it, a BWUM CHECK.
Tauber Talks

Write it Out . . .

. . . on the NAA Pad Holder, complete with legal-
size writing pad (8'/2 by 11 inches). Identify your
own pad holder with the NAA emblem in red,
yellow and black. The NAA Pad Holders are the
ones distributed at the Seminars and many mem-
bers have asked for more.

Send check or money order and order by number
from:

National Auctioneers Associafion
135 Lakewood Drive
Lincoln, NE 68510

No. 70 NAA Pad Holder, with yel-
low lined pad (cover color is rust, or rich
tan) and NAA emblem . . . $3.50 each, postpaid

L eslie Swainbank Antiques Ine.

_ == S
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ANTIQUES
ANTIQUES
ANTIQUES

WE SELL (Ideal Auction Sale Goods)

40 ft. containers supplied with varied selec-
tion of furniture, bric-a-brac, China glass ware
— over 250 lots in every shipment. We do not
ship unsaleable or broken items. We have many
very satisfied customers. Why not take this op-
portunity and order your first shipment today?

o

Complete Assorted 40 Ft. Con-
tainers Sold Ouvutright. Delivered
Within Six Weeks of Placing Your
Order.

For Complete Details,
Please Write To . ..

Borld Bide Antique Exporters

34 Church Rd., Roby,
Nr. Liverpool, L36 9TD

Lancashire, England
Telephone 051-489 1142
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Leon Joy Wins Award
Driving Mules in lowa

Leon Joy, veteran auctioneer from Ames, Iowa, and a
past recipient of the Hall of Fame Award of the National
Auctioneers Association, won his division in the Indepen-
dence Day Parade in Ames this summer, driving a pair of
young mules on a single row cultivator.

Leon, a strong participant in all of the National and
Iowa Auctioneers Associations, attended the 1976 NAA
Convention in St. Louis in July, but due to illness missed
the Iowa Association Convention, held in October in the
Amana Colonies. His presenc¢e was missed by all in [owa
and in a letter from Leon, he expressed his determination
to be at the future meetings.

NASHVILLE
AUCTION
SCHOOL

Enroll Now!
5 TERMS YEARLY

1st Monday in February
3rd Monday in April

3rd Monday in September
1st Monday in November

. | 1st Monday in July

s

2. We have the most modern teaching aids including video

4. We are approved by the Tennessee Department of Ed-

5. We are located in Music City, U.S.A., Nashville, Ten-

6. We have a term beginning soon that will fit your plans.

December, 1976

October Higgenbotham Estate Auction
Offers Good Bargains on Art Objects

Many outstanding bargains were available at the Will-
oughby Estate Auction, conducted on Saturday, October 9,
1976, by the Higgenbotham Auction Company of Lakeland,
Florida. 1st Vice President Marty Higgenbotham reported
that 350 or more buyers were in attendance and some of the
art objects bought included a tall, green Rockwood um-
brella stand — $130: Handel lamp — $350; painting by F.
Carson — $300; pencil drawing by Picasso — $225 and four
Rogers statutes, including Parting Promise — $120; One
More Shot — $200; Charity Patient — $125 and Wounded

Scout — $140.

Other items included a large oil painting of a ship by
William Perry — $450; two prints — $55; amberina tulip
vase — $185; tall Cloisonne vase (H/P) — $185; mahogany
drop-front Chippendale desk — $325; an original Duncan
Phyfe couch — $750; a signed Tiffany hanging lamp — $400;
Russell bronge (buffalo rubbing boulder) — $1,600; C. Rus-
sell (Sea Scene) water color — $500; book of Remington
sketches (signed) — $125; and an Abe Lincoln document —

$175.

A Whistler painting — $1,500; painting of a girl signed
M. C. — $200; bronze nude statue by A. Phol — $950; Boy
Scouts’ grouping signed by Norman Rockwell (prints) —
$720: A. Jacobsen painting (water) — $500; hand woven
Persian Bijar rug — $700; painting by Piscio — $700; pencil
drawing by Andrew Wyeth — $250; large painting by Coats
— $550 and a water color by C. Hays — $60.

The items listed above were considered bargains, re-
ports Marty Higgenbotham, “as the Northern buyers had
not made their full appearance on the scene.”

6 REASONS WHY YOU SHOULD ATTEND

NASHVILLE AUCTION SCHOOL

1. All our instructors are Professional Auctioneers who
are actively_engaged in the Auction profession and are
experts in their fields.

tape closed circuit T.V.

3. Effective January 1, 1977, there will be a change in
tuition as shown in our catalog.

ucation and approved for Veterans training.

nessee, which has many activities including the Grand
Ole Opry, Opryland and Country Music Hall of Fame.

Write now for a free catalog or
call (615) 762-5534! * |

NASHVILLE AUCTION SCHOOL

1921 West End Ave.
Nashville, TN 37203
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18’ x 24’ paper sings in

AlslfGTh%N 4’’ bright red lettering, plus
o giant refillable marker. Sim-
CHEAP
PRACTICAL ply fill in date, time, name
EFFECTIVE
and phone number. (See
June or July, 1976 issue of
25 signs and giant refillable marker $12.95 Postpaid THE AUCTIONEER for larger
50 signs and giant refillable marker ~ $19.95 Postpaid 2
100 signs nomarker ~$29.95 Postpaid display ad.)

Send inquiries or orders fto:

COL. LEO JESION
209 Oberdick Drive, McKeesport, PA 15135

100 — 812" x 11* bright red arrows with AUCTION Shipped complete with helpful hints cn

word AUCTION above them on white how to make full use of the arrows. 100
background, 1/3 right; 1/3 straight; 1/3 ARROWS — $10.00 PLUS $1.00 for
left. shipping and handling.

You Can Learn to
be an Auctioneer

INTERNATIONAL
AUCTION SCHOOL

912 KENTUCKY HOME LIFE BLDG. — LOUISVILLE, KY.
SEND FOR CATALOG

NATIONALLY KNOWN INSTRUCTORS

THE $UCCESS $CHOOL OF MID AMERICA

"‘lﬁ..’
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First Page Newspaper Publicity . . .

Hope Lynn Auction Publicized
With Reputation for Honesty;
Good PR for Auction Profession

“Hope Lynn Has A Reputation For Honesty. If There’s
A Chip In A Pot, He’ll Say So, And He’ll Point Out Raised
Veneer And Reproductions If He Knows The Merchandise.”
Those were the headlines in an article, entitled “Auction
Time” in the Tuesday, August 24, 1976, edition of THE
OPELIKA-AUBURN NEWS. It was referring to NAA member,
Hope Lynn of Tallassee, Alabama.

News articles, such as the one described above, are help-
ing to promote the value of the auction method of selling,
but most of all, offering information about the auctioneer
and his reputation for honesty, which is the finest public
relations an auctioneer can obtain. The news article offered
many interesting facts about a Hope Lynn Auction. Some of
the highlights of the article follows:

“A half dozen fans were turning the sultry late-summer
heat of the barn-like auction room among the crowd. Await-
ing for Hope Lynn to mount his high seat behind the micro-
phone were East Alabama antique dealers, young married
couples looking for bargains, an Auburn University pro-
fessor and an Auburn postman. Some had come for enter-
tainment, and some had come to buy.

“He laid the ground rule — no one bids on his own
merchandise — and the sale began.

“A Lime Cola sold for $4. When an old peanut vending
machine was brought out, Lynn quipped, ‘I know a politician
who’ll give you some for free.’

“Stacks of books were displayed, including ‘The Lives of
the Saints,” (vintage 1955), and 1940 copies of child-care man-
uals.

“Two tiny iron toy ice wagons were held up. ‘Boy, they
sure could do some business today,’ Lynn said, wiping his
brow. There were buckets of square-headed nails for oak
flooring, chifferobes, a petticoat table, telephones, lamps and
glassware.

estern

college of auctioneering

Learn to Be — One of the most respected and success-
ful individuals in your community.

We can start you in a profession that is honorable,
pleasurable and most rewarding financially. We have
been doing same since 1948. Ask your successful auc-
tioneer — he has been there!

We have often been imitated, but never equaled. It will
cost you 13¢ to get the answer. (It used to be 3¢.)

This copy partially compiled by Ed Vierheller, Grad-
vate 1960, and past member, Board of Directors, Na-
tional Auctioneers Association.

WRITE:

estern

college of auctioneering

Box 1458 Billings, MT 359103
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“Lynn went to auction school in Mason City, Iowa, about
eight years ago to learn the language, to practice counting to
100 fast, then hit it backwards, and then go with halves and
quarters. The only southern student, he fascinated those who
had come from England, Canada and Alaska with his slow
drawl.

“He was almost born a trader. Named for A. B. Hope of
Notasulga, his family’s long-time conservative banker, Lynn
was reared in Reeltown.

“‘When I was about 14, daddy bought an old country gro-
cery store and put me on a truck delivering,” Lynn recalled.
‘He taught me to buy everything — goats, chickens, eggs,
pigs, ducks, guineas, everything. He said you’d lose on some
things but gain on others.’

“‘When I grew up, I got in a second-hand furniture store,
then I went to South Carolina for seven years, working for
DuPont, and just was miserable.” When he returned to Ala-
bama, he was asked to appraise on estate sale other ap-
praisers had valued at $300.

“‘I said let me auction it,” he said. ‘It brought about
$1,000 then everybody asked to auction.’

‘“He’s built a reputation for honesty. If there’s a chip in
a pot, he’ll say so, and he’ll point out raised veneer and re-
productions if he knows the merchandise.

“‘T tell the State Auctioneers Association (Lynn is presi-
dent) if they’ll be truthful, they might lose on some things,
but they’ll gain in the long run,” he said, paraphrasing what
his father had once told him.

“Lynn is as much a finder as he is a seller. He knows
what his dealers are looking for, and he’ll try to find in-
dividual requests. Sometimes he buys whole houses full of
furniture. That’s how he found a cup about 10 years ago com-
memorating the opening of the first store in Carrville.

“‘Small items — candlesticks, clocks, signed carnival
glass, butter molds — sell well this time of year,” Lynn said,
because of the tourist trade. That logic gets lost at times,
however, for a woman from Hawaii got caught up in the bid-
ding at the last sale and bought a large pump organ. The
rats had gotten the bellows, and she couldn’t even tell if it
would play. Lynn bought it back the next day from a penitent
buyer.

“‘T go in some of the wealthiest homes in several states,’
Lynn said. He’s auctioned in Georgia, Florida and Mississippi
as well as in Alabama and has held many sales for schools
and charities.

‘“‘Course they’re all my friends,” he added, ‘even if they
just have a nickel.””

RIDDLEMETHIS
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