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“Outstanding,
NAA!

The 1981
Las Vegas Convention

Three member auctioneers were 1981
Hall of Fame recipients.

Top picture: C. P. “Terry”’ Dunning, center,
with Richard Brewer at left, and
Terry’s father Albert C. Dunning, right.

enter: Russell T. Kiko, right, with
Ernest C. Freund.

elow: B. G. Coats, right, with Ken
Barnicle.
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Auctioneer Hat
Stetson “Wisp”

“IT°’S AUTUMN’— and time to order

for the Fall season. Straw hats come in 3
brim widths in the Milan straw (light tan) —
218", 238’ and 2% ’’, — and white Panama in
212"’ only. Of course, we have the “Auctioneer”
in felt as shown above in the same 3 brim
widths. The Wisp in 4x Beaver (silver belly) is
also available year round. | apologize for the
increases in the prices, but this is beyond my
control. The prices quoted herein are still well
below the regular store prices.

This is the time of year for the London Fog
type windbreakers with the 4-color NAA emblem
on the left chest. Please do not forget the

beautiful diamond-gold or silver tie tacs. The
prices have stabilized somewhat on them.

Felt Silver Belly Auctioneer Hats ... ... ... $ 42.00
White Panama 272" brim ... 24.00
Milan Straw Auctioneer Hat ... ... . 19.95
London Fog Type Jackets with NAA Emblem ..__.... 28.00
Wisp (Western style) hat, 4X Beaver ................._..... 45.00
NAA Emblem, 4-color embroidered .. ... ... ... 3.00
Sterling Silver Gavel Tie Tac ... 50.00
Gold Plated Gavel Tie Tac ... 50.00
Sterling Silver with man made diamond .................. 80.00
Gold Plated with man made diamond ...................... 85.00
14K Gold Gavel Tie Tac ..o 320.00
14K Gold Gavel Tie with .15K diamond ................ .. 450.00
14K Gold Gavel Tie Tac with .20K diamond ............ 485.00
14K Gold Gavel Tie Tac with .25K diamond ............ 550.00

14K Gold Gavel with larger diamonds .... price on request
Deer and Pig Skin Gloves By Stetson .... $16.00 and $18.00

PLUS 4% SALES TAX

Col. W. Craig Lawing, CAI

5521 Belhaven Blvd., Charlotte, NC 28216
Phone: office 704 399-6372, home 704 399-3260

Going, Going,

Gone! When you advertise in the newspaper with the largest Sunday circulation in
New England: 741,000. And no Boston paper has more classified ads. For more in-
formation call: JoAnne McCoy (617) 929-2169 or Arthur Shachat (617) 929-2160.

Ghe Boston Globe

BOSTON, MASSACHUSETTS 02107




Letters to
THE AUCTIONEER

Dear NAA families and friends,

Thank you for your kind expressions of love and
sympathy, to my family and me during the untimely
death of my sister. We have been very touched by
such considerations, and we thank you for every
gesture of kindness that has been extended to us.
Many so willingly carried on the business at hand;
may we always strive to maintain this humanitarian
loyalty to the members of this association. And may
we allow God to direct each of our lives so that we
shall be exemplary of Him.

We wish we could have shared the joy and nos-
talgia of the Las Vegas convention’s Saturday night
activities. | am sure there was an abundance of each.
Missing the banquet was an extreme disappointment
to all of us in the Moody family.

We congratulate the new officers and directors,
and wish them and the membership the very best for
the coming NAA year. It is our sincere hope that we
may share the joy of renewed friendships once again
at the 1982 National Auctioneers Association conven-
tion in Atlanta. The Moody family extends to each of
you a very special welcome to our beautiful south-
land.

Lila Moody
(Mrs. Archie Moody)
Darlington, South Carolina

A

Need License
Law Information?

If you need information about states which
have auctioneer license laws, write NALLOA. ‘
Any and all correspondence with the National
Auctioneer License Laws Official Association
should be sent to the address below.

==

For a complete update of license law in-
formation, consult the “License law update™ on
page 7 of the April, 1981 AUCTIONEER.

NALLOA
P.O. Box 30042
Lincoln, Nebraska 68503-0042

Advertisement
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Auctioneers needed,
contact these
prospects

Occasionally the NAA office receives inquiries
about specific auction services. Since the NAA of-
fice cannot recommend one member over another,
the inquiry was directed to the auction section of
their local phone book. However, in the future, in-
quiries about specific auction services will be pub-
lished in THE AUCTIONEER magazine.

Below is a letter received at the NAA office
asking for auctioneers or auction services. The per-
son in the letter has been informed that their letter
will appear in THE AUCTIONEER; and that they can
expect to be contacted by NAA members.

Earthmoving equipment, parts

Daily-West GMC, Inc. is planning to expand into
the used equipment and used equipment parts busi-
ness, primarily Caterpillar.

Our company would like to be included on the
mailing lists of auctioneers who have U.S. auctions
involving Caterpillar equipment, Caterpillar parts,
other heavy earthmoving equipment, and trucks of
all makes and models.

W. Emmerson Daily
Daily-West GMC, Inc.

623 South State Street
Jackson, Mississippi 39205

Todd article clarification

After the publication of the July AUCTIONEER
containing an interview with veteran Georgia auc-
tioneer, J. L. Todd, the NAA office received numer-
ous compliments on the article. However, there were
a few inquiries regarding clarification of the follow-
ing question and answer.

AUCTIONEER: Do you have a rule of thumb for
the percentage of the gross amount that gets
budgeted for advertising?

Todd: Yes, | would say that we probably try to
stay around a third for 35%, somewhere along
there, about a third of what we feel the property
will bring.

Inquiries about the above quote asked where
the 35% was budgeted from, the gross amount of
the sale or the gross commission. THE AUCTION-
EER contacted Mr. Todd who provided this explana-
tion.

“To clarify our advertising budget, we try to
keep our advertising costs around one-third, or 35%
of the estimated gross commission of each sale. Of
course, our commission is estimated on the total
sales price that we think the property will bring.”
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ficial publication of the National Auction-
eers Association and is published monthly
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is not published (11 issues annually).
THE AUCTIONEER magazine is published
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The 1980-81 NAA year began with many new
opportunities and challenges. The members, families
and guests attending the 1981 Las Vegas Convention
have raised my auction enthusiasm, which | never be-
lieved would be possible. Therefore, let us cooperate
in setting a goal for the remainder of this NAA year
— every current member recruit one new NAA mem-
ber.

Auctioneers want and need Association assist-
ance. In recent years the public has become more
aware of the services provided by auctioneers, and
the value of selling by the auction method. The in-
terest shown by NAA members at the 1981 Las Vegas
Convention confirms the enthusiasm of the entire
membership, their families and business associates,
have for the NAA programs demanded of the board
of directors by the members.

It makes me proud to see the members assemble
in the educational workshops at the convention to
listen to the success stories of auctioneers who share
their auction techniques and methods. It makes me
proud to have the members walk up to me during the
conventions and offer suggestions about educational
topics and auctioneers, who can present new ideas
and techniques to our membership.

Having the opportunity during our conventions,
to meet with auctioneers and personally discuss our
prcedures makes me aware of the need to continual-
ly develop new programs, which will equip our auc-
tioneer members for the future.

Today the auction method of selling real and
personal property is as sound a marketing method
as any other sales method. The success story is due
to the many, many fine auctioneers and auction firms
who have developed innovative, ethical and success-
ful techniques; and the public is how more aware
that by selling at auction you can expect successful
results. No longer will the public believe that the
auctioneer is just an entestainer, but instead, is a
professional marketing specialist.

Daily, in newspapers, magazines and on radio
and television, someone is publishing reports on auc-
tions. Auctioneers are being interviewed by news
writers, because there is high interest in the auction
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Each of us, bring In
one new member

By Howard Buckles, President
National Auctioneers Association

method. People of all ages and professions are re-
questing information about our profession. Not only
do people want to get involved as future auctioneers,
they request information on bidding, buying, selling
and all aspects of selling with the auction method.

People, who knew nothing about the auction
method ten years ago, now have a better understand-
ing of the professon — as sellers and as buyers. The
public has become aware of the methods due to the
increased interest of the news and feature writers.

But, when interest is high we also must be con-
cerned with those people who are envious of our
successes. When one mistake is made by an auc-
tioneer and that mistake is publicized, the entire auc-
tion profession and the other auctioneers in the area
suffer. Auctioneers have to conduct themselves in a
professional manner. NAA auctioneers have in-
creased their enthusiasm for convention workshops
and seminars, which have been conducted by the
National Auctioneers Association so that they will
better understand their profession, NAA auctioneers
learn from others!

In August, shortly after returning to lowa from
the Las Vegas Convention, | learned that the NAA
membership figure was the highest in the history of
the Association. Over 6,500 auctioneer members
received the September, 1981, issue of THE AUC-
TIONEER magazine. On July 1, 1981, in a report of
membership, which was prepared on that date to be
given to the board of directors at the Las Vegas

board meeting, we learned that 6,304 auctioneers
were members.

Why did over 200 auctioneers decide to join the
organization in a month? | believe it is due to the
increased interest in our Association and the pro-

grams which are being offered to auctioneers by the
NAA.

There is one major reason for the increased
interest in the NAA, however, and that is due to the
personal efforts of several of our members. One
member deserves special recognition for his per-
sonal membership efforts. B. G. Coats, Rum$on,
New Jersey, who was presented the Hall of Fame

Continued page 6
o




Award at the Las Vegas Convention, has organized
a personal campaign to provide information to auc-
tioneers — qualified auctioneers — about NAA ser-
vices and programs. Over 100 applications and per-
sonal letters from B. G. have been sent to auction-
eers in New Jersey and New York; and those letters
will be followed by another membership appeal to
the auctioneers who own and operate galleries in
New York City.

B. G. has been personally challenged, and his
reward will come in the form of new memberships
from those he believes will be assets to our organiza-
tion and to the auction profession. In correspond-
ence to the NAA office, auctioneer Coats has re-
minded us of our potential for growth, “if every cur-
rent NAA member would recruit just one new mem-
ber, we could go to the 1982 Atlanta convention,
12,000 strong”’. Others have shown this same dedi-
cation throughout our organization and | personally
appreciate your dedication to our programs and
membership goals.

Being president of our Association will allow me
to learn more about our needs and our successes. |
am privileged to be associated with you and serve
as your president. | continue to stress the importance
of securing those qualified auctioneers who should
be members of the NAA and who will not only learn
from our association, but provide us with new ideas,
which will benefit the auction profession in general.

Make a concentrated effort to sign up one new
auctioneer member this year. Help will be provided
from the NAA office if you need it — application
forms and new member kits have been sent to many
people who have requested them for prospective new
members. If our “One for One” member campaign
Is successful, better services and expanded pro-
grams can be offered to you from the National Auc-
tioneers Association.

CONTAINER BUYERS

Pay low prices at Europe’s largest wholesale
source of antiques. Buy F.O.B. England or Ant-
werp, Belgium with similar services available
from other countries, or we will select, ship, and
pay all charges and finance to your door. Sup-
plying 20 and 40 foot containers, and bales of
Oriental rugs, to U.S. and Canadian whole-
salers and auctioneers. Annual volume over
$1,000,000. Write or call collect 503-654-3000.

OR VISIT OUR WAREHOUSE

At Clackamas, Oregon and choose a truck or |

trailer load of merchandise from various coun-

tries. Open 10 to 5 daily (except Sundays and

Holidays).

. LYNN WALTERS

P.O. Box 116, Clackamas, OR 97015
Phone 503-654-3000

Decisions of the
NAA Board at
Las Vegas meetings

The NAA Board of Directors held three meetings
during the 1981 Las Vegas Convention at the Las
Vegas Hilton Hotel. The first two meetings were held
on Tuesday and Wednesday, July 28 and 29, 1981;
and the third, following the election of new officers
on Saturday, was held on August 1, 1981. During the
meeting on Wednesday, July 31, the Board accom-
plished the following.

®* Limited the number of registrants to the 1983 NAA
Seminar, which will be held at the Ramada Inn
Southwest (Kansas City area) to 120 registrants.

* Voted to hold the February, 1983, NAA Seminar at

the Hyatt Regency Hotel in New Orleans on Feb-
ruary 21-22-23.

®* Voted to hold 1984 NAA Seminars in the following
cities: January — San Diego, California; February
— Memphis, Tennessee.

® Decided to publish a questionnaire in THE AUC-
TIONEER magazine, requesting topic ideas from
the membership.

® Approved and sanctioned the Certified Auction-
eers Institute’s (CAl) proposed program to develop
advanced special education and specializations’
designation programs.

®* Approved a committee to study the Canadian and
U.S. immigration regulations in regards to auc-
tions; the committee to consist of Dean H. Parker,
chairman; Robert E. Musser and Norman Aldinger,
committeemen.

® Accepted a recommendation of the Laws & Regu-
lations committee that if a petition, signed by at
least 10 auctioneers, is submitted to the NAA, the
NAA will furnish the necessary assistance to form
a State Auctioneers Association.

®* Unanimously accepted the Laws & Regulations
committee recommendation that the NAA not get
involved in approving or constructing guidelines
to establish commission rates for auctioneers.

® Agreed to send a representative to the Small Busi-
ness committee of the U.S. House of Representa-
tives quarterly meetings and make a report on the
meeting to the Board of Directors at the mid-winter
meeting.

®* Approved President Moody’s appointment to the
Nominating committee of Marvin Smith (replacing
Wylie Rittenhouse) and Lyle Erickson (replacing
Morris Fannon).

®* Approved the recommendation that a special mem-
bership promotional card be included in THE AUC-
TIONEER magazine which will allow the member-
ship to recommend auctioneers for membership
In the NAA.

* Accepted the Membership committee’s recom-
mendation to have Dean H. Parker attend the con-
vention of the Alberta Auctioneers Association
(Canada) as an official representative of the NAA.

THE AUCTIONEER



® Approved the committee’s recommendation that

when the new membership applications are
printed, the form include an area to obtain from
the applicant character references (NOTE: The
character reference information will be in addition
to having the applicant sign the form and have an
NAA member in good standing sponsor the appli-
cation with his or her signature.)

Accepted the Public Relations & Promotion com-
mittee’s recommendation that the NAA be very
liberal in presenting Honorary Membership certifi-
cates to mayors, governors of states and other city,
county, parish and/or province dignitaries who
recognize the NAA during National Auctioneers
Week. NAA members and State Associations are
to furnish the names and verification of recognition
(copies of the proclamation, newspaper articles,
etc.) to the NAA office, which will provide to the
NAA office the proper and complete information to
be printed on the proclamations.

Agreed to replace the plaques, which have been
presented to recipients of the NAA Advertising
Contest awards with certificates in holders. The
certificates will be personalized and allow the re-
cipients to use the recognition in their publicity
and promotional programs.

Accepted the committee’s recommendation to sell
the computerized mailing list of the NAA member-
ship for the price of $10 per 100 names.

- $20.00
per copy

A Valuable Reference for Auctioneers I

1981 Fourteenth |

Approved a form, which was submitted to the
Board by the Hall of Fame Award recipients, which
will allow NAA members to submit candidates for
the award.

Rejected a request from a NAA member who
wished to have manufactured a knife with an en-
graved NAA emblem and sell the knife, for com-
mercial purposes, to the membership.

Rejected a request from a direct marketing organi-
zation to sell the NAA membership listing.

Approved the Resolutions & Convention commit-
tee’s recommendation to hold the 1986 NAA Con-
vention at the Hilton Hotel in San Francisco, Cali-
fornia.

“Amended the policy in regards to reimbursement

of the official representatives to the State Associa-
tion conventions so that reimbursement of actual
travel expenses only to a maximum of $500 per
trip (round trip coach air fare or the equivalent
thereof); and that if the travel expenses for NAA
representatives are more than the $500, the addi-
tional expenses are to be born by the State Associ-
ation requesting the NAA representative.

Reaffirmed the NAA’s present policy in regards to
the allocation of NAA representatives to State As-
sociations’ conventions, which states that the NAA

Continued page 8

Edition

Used Construction Equipment
Serial Number/Age Identification

OVER 200 LEADING MAKES OF CONSTRUCTION EQUIPMENT COVERED—
INCLUDING ALL MAJOR BRANDS

Original year of manufacture for a wide variety of used construction equipment can be
determined easily and quickly.

Use this clip-out order form

To: DEPT. A—A.E.D. RESEARCH & SERVICES CORPORATION
615 West 22nd Street, Oak Brook, Ill. 60521

Please furnish the following:

(Quantity) (Amount)
Current Edition Serial Number FIELD GUIDE @ $20.00* percopy ................... $
Pads of Used Equipment Appraisal Recaps @ $4.50perpad ....................... $
5va % Sales Tax(INinois firmsONLY) . . ...ttt e $
Add fOr POSEAGE™  * . oottt e e $
Total Amount Enclosed $
| Company
Attention:
Address
City | State Zip

*Quantity Prices on Request (Please make checks payable in U.S. Funds.)
**Mailed 4th class. For 1st class add $2.00 per book, $.75 for Recaps
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A MAJOR BREAKTHROUGH IN
REAL ESTATE MARKETING

AUCTION -The Marketing Tool

of the Future!

THE FIRST COMPLETE
HOME STUDY COURSE EVER
DEVELOPED ON HOW TO SUCCESSFULLY
AUCTION REAL ESTATE

BROKERS/AGENTS:

Offer this additional successful marketing technique to your clients.
There are many advantages to a public sale (Auction).

Learn what they are and offer this alternative to your clients.

Give yourself and your company this important edge.

Auctions can produce sales where all other marketing techniques fail.

YOU CAN LEARN TO AUCTION REAL ESTATE
SUCCESSFULLY AND BECOME A QUALIFIED
AUCTIONEER! For many of you this could mean the
beginning of a whole new career in real estate; for others
it will mean many extra dollars in income. This detailed
course, authored by one of America’s foremost real estate
auctioneers,* will teach you all you need to know........ :
There is no other course offered anywhere quite like this
one.

COURSE INCLUDES A 76 PAGE INSTRUCTION
MANUAL, AND FOUR (4) cassettes covering 24 topics.
The topics include: HOW TO ACQUIRE LISTINGS,
CLIENT COUNSELING, HOW TO CHARGE FOR
YOUR SERVICES, PROMOTING THE AUCTION,
CONDUCTING THE SALE, THE SECRETS OF HOW
TO CRY THE CHANT OF THE AUCTIONEER (a sound
that has thrilled millions of auction goers throughout the
generations). A separate section will instruct you on how
to auction personal property. The course comes complete
with samples of newspaper ads, brochures, and all the
forms you will need to be a qualified auctioneer.

It’s all here. Read it at home. Listen to it in your car.
Practice in your leisure. All for a one time cost of.....

ONLY

‘89

*ABOUT THE AUTHOR: Melvin A (Mel) Giller, Realtor-Auctioneer.
Thirty years experience in sales, sales training and management. A
nationally recognized author, lecturer and instructor on the AUCTION
method of marketing Real Estate.

o0

Complete

Send me my course on HOW TO BECOME A SUCCESSFUL REAL
ESTATE AUCTIONEER. (Please Print) (California Residents add 6% sales tax.)

Name
Address

City State Zip
Check enclosed. Make payable to Natl. Inst. of Real Estate Auctioneers Inc.
Master Card VISA  Card No.

Exp. Date Signature

Mail to: National Institute of Real Estate Auctioneers Inc.
3400 Irvine Ave., Suite 218, Newport Beach, CA 92660 » (714) 957-0045

Board of Directors will pay round trip coach air
travel expenses for one annual convention and/or
meeting per year for each State Association. If a
State Association requests the second NAA repre-
sentative (officer or director), arrangements for
payment of any expenses are to be made by the
State Association directly with the NAA officer or
director.

Changed the identification of the Northwest Re-
gion (for convention site determination only) to the
WEST/NORTHWEST REGION as the area involved
includes more than the northwestern states.
(NOTE: NAA convention sites are selected five
years in advance in five designated areas; each
area to have the opportunity to support a proposal
when the convention is being held in that area or
region.)

Approved the Publications and National Auction-
eers Week committee’s recommendation to have
an ample supply of the new NAA membership pam-
phlet printed, which the NAA membership can
order for personal and business use; further, that
a graphic artist be hired to design the layout of
the pamphlet; and that provision be made in the
final layout to allow for multiple photographs to
include more than one member on the pamphlet.
(NOTE: The pamphlet being referred to is a new
pamphlet, which will be ordered in quantity by
each NAA member from the NAA office. It will
offer information to the member’s prospective
clients about the auction method of selling real
and personal property in addition to information
about the NAA member’s services.)

Decided to have a feasibility study made by the
Executive Vice President on the opportunity to
have a newsletter published monthly which will
promote NAA members’ auction activities (those
members who financially support the newsletter
as a special service from the NAA office).

Decided to continue submitting, with the members’
dues statements, the information sheet which pro-
motes the Booster Club membership.

Accepted the report of the Insurance committee,
which has agreed to have two insurance programs
(group rates) initiated for the NAA membership:
providing hospitalization, medical and life bene-
fits to the members, their families and employees
(one program); and providing Errors & Omissions
coverage, at a group rate, to NAA members and
their firms (separate program, which will provide
E&O coverage for auctioneers and/or auctioneers
who are real estate agents and/or auctioneers who
also appraise real and personal property).

Accepted the NAA Specializations’ Sections/Divi-
sions committee’s recommendation to develop a
format for a Real Estate Section of the National
Auctioneers Association and the format be sub-
mitted for review, acceptance or rejection at the
mid-winter meeting of the Board.

Approved the Audit & Budget committee’s recom-
mendation to raise the NAA dues from $30 to $50
per year, effective January 1, 1982. (NOTE: All
NAA members whose dues come due on January
1, 1982 and thereafter will pay the $50 dues.)

THE AUCTIONEER



® Considered a recommendation from the Kentucky
tobacco auctioneers to revise the NAA Convention
dates from the last week in July, annually, to the
first or early week in July to allow tobacco auc-
tioneers to participate in NAA convention activities.
(NOTE: The Convention committee was charged
with the responsibility to determine if space can be
made available to the NAA in the hotels already
selected through 1986 to facilitate the recommen-
dation and then submit a report to the Board at the
January, 1982, mid-winter meeting.)

* Accepted unanimously the recommendation of
Dean Fleming to offer a rousing and standing vote
of appreciation and recognition to retiring Presi-
dent Archie D. Moody.

The Board, at the first meeting of the 1981-82
year, held on Saturday, August 1, 1981 accomplished
the following.
® Approved President Howard Buckles’ committee
appointments.

® Appointed Rex B. Newcom to serve as the NAA
Board of Directors representative on the CAl Board
of Governors.

® Offered the Headquarters Relocation committee
authority to proceed with the purchase of the land
in Overland Park, Kansas, on which to build the
NAA headquarters office (exercise the option to
buy as stated in the contract, approved during the
January, 1981, meeting of the Board of Directors).

* Announced the site and date of the mid-winter
meeting of the Board, which will be held on the
Saturday and Sunday, preceding the 1982 Tampa
NAA Seminar. The meeting will be held in the
Holiday Inn Central Hotel.

* Approved the budget for the 1981-82 NAA year.

estern

college of auctioneering
1948-1981 — 33 Years

Learn to Be — One of the most respected and
successful individuals in your community.

We can start you in a profession which is hon-
orable, pleasurable and most rewarding finan-
cially. We have been doing same since 1948.
Ask your successful auctioneer — he has been
there!

We Stress Quality — Not Quantity!
Smaller Classes — Large Results!

1]/ estern

college of auctioneering

Box 1458, Billings, MT 59103

Phone: 406 252-2565 |
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NAA Board of
Directors,
1981-82 committees

LEADERSHIP COMMITTEES

Audit & Budget: Archie D. Moody, Chairman; Dean
W. Fleming, Harvey L. McCray and Sammy L.
Ford. Howard Buckles, ex-officio.

Education: Rex B. Newcom, Chairman; William L.
Gaule, Norman Aldinger, Joe E. Small and
Robert H. Glass.

Laws & Regulations: Charles E. Cumberlin, Chair-
man; Hugh B. Miller, John A. Horton, L. B. “Ben-
ny”’ Fisher and Wally Laumeyer.

Membership: Harvey C. Lambright, Chairman;
Haskel Ayers, Dean H. Parker, Richard T. Kiko
and Harry Anderson.

PROMOTIONAL COMMITTEES

Grievance: Charles E. Cumberlin, Chairman; Nor-
man Aldinger, Dean H. Parker, Sammy L. Ford
and Robert H. Glass.

Public Relations & Publicity: Haskel Ayers, Chair-
man; Hugh B. Miller, Harvey C. Lambright, Will-
iam L. Gaule and L. B. “Benny” Fisher.

Publications & National Auctioneers Week: Archie
D. Moody, Chairman; Joe E. Small, Richard T.
Kiko and Harry Anderson.

Resolutions & Conventions: Rex B. Newcom, Chair-
man; John A. Horton, Dean W. Fleming and
Wally Laumeyer.

NOMINATING COMMITTEE
Archie D. Moody, Chairman; Charles E. Cumber-
lin, Harvey C. Lambright, Ernest Freund and
Wylie Rittenhouse.

AD HOC (LONG-STANDING) COMMITTEES

Archives: Dean W. Fleming, Chairman; Harvey L.
McCray, George Michael, Joseph Donahoe, B. G.
Coats and Walter S. Britten.

Insurance: Sammy L. Ford, Chairman; Harvey C.
Lambright, Dean W. Fleming and Harvey L.
McCray.

NAA Specializations’ Sections/Divisions: Harvey
C. Lambright, Chairman; James W. Heike,
Charles E. Cumberlin, John A. Horton, H. Layton
Laws, Jr. and Martin E. Higgenbotham.

Headquariers Relocation Committee: Martin E.
Higgenbotham, Chairman; C. P. Terry Dunning,
Joe E. Small, Dean W. Fleming, Rex B. Newcom,
Archie D. Moody, Howard Buckles, Harvey C.
Lambright, Harvey L. McCray, Charles E. Cum-
berlin and Dick Dewees.

Closeout JEWELRY 55¢ doz.
Catalog — 25¢
Roussel’s 107-190 Dow Ave.
Arlington, Massachusetts 02174
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Future NAA meeting sites

NAA Conventions

1982 — Atlanta, Georgia

1983 — Houston, Texas

1984 — Minneapolis, Minnesota
1985 — Philadelphia, Pennsylvania
1986 — San Francisco, California

NAA Seminars

1982 — January 25, 26, 27 — Real Estate at Auction,
Holiday Inn Central, Tampa, Florida

February 15, 16, 17 — Personal Property at
Auction, San Antonio Marriott, San Antonio,
Texas

1983 — January, Kansas City, Missouri
February, New Orleans, Louisiana

1984 — January, San Diego, California
February, Memphis, Tennessee

e T e o T e

WORLD’S MOST MODERN AND

EFFICIENT AUCTIONEERING SYSTEMS
Registered U.S. Patent Office

Y T

Clerkmobile T.M.
Patented Clerking
System Installed

Fits on Standard
2 or 3% Ton Truck

Used auction tops and Clerkmobiles for sale.

For Free Literature and Additional information —

===l

Auctioneering Systems
Art Feller-Box 267
Cissna Park, Ill. 60924

Yes . . . Send me Free Literature.

Send me examples of clerking tickets and buyers num-
bers.

Ph. 815-457-2202

Name
Address
City

State Zip_
L _ _

BRITTEN AUCTION ACADEMY

P.O. Drawer B, Bryan, Tex. 77801
Approved by Texas Education Agency

The School of Distinction
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What an auction —
over $425.000 was

raised for new
NAA headquarters

By Martin E. Higgenbotham, Chairman
Headquarters Relocation Committee
National Auctioneers Association

As | promised in my last article, | am providing
you with a report of our fund raising drive for the
new headquarters office — how we are progressing,
whatdhas been contributed, and how it was contri-
buted.

For those of you who were not at the convention,
| think it is only fair to recap the way the fund solici-
tation started, and the pacesetters up front who made
it happen. We originally decided we would sell at
auction four items; those four items to be sold to the
last and highest bidder. Each person who had pre-
viously pledged could use his pledge to bid on an
item if he so desired, the bidding being open to
everyone.

The first item to be auctioned was a plaque to
be placed on the fireplace. The bidding opened at
$5,000 and went from there to a final bid of $16,000
by Jim Parks of Parks-Davis Auctioneers, Richard-
son, Texas. Secondly, the plaque to be displayed in
the atrium was sold for a combined high bid of
$10,000 to C. P. Terry Dunning (Dunning Auction
Service of Elgin, lllinois) and Martin E. Higgen-
botham (Higgenbotham Realty & Auction of Lakeland,
Florida). The CAIl Class of ’81 successfully bid
$10,000 for the plaque to be displayed on the front
door and J. L. Todd of Rome, Georgia bid $25,000
for the first name on the VIP plaque.

On Saturday night, when additional items were
sold at auction, the combined bid of $10,000 by the
Godley Auction Company (Chick, Johnny and Frank
Godley) of Charlotte, North Carolina and the Moody-
Godley Auction Company (Archie D. Moody) of Dar-
lington, South Carolina was accepted for the shovel
to be used in the ground breaking ceremonies. The
Delta Auction Company (Jasper Jones and Raymond
Taggart) of Memphis, Tennessee paid $8,500 for a
plaque to go in the Board of Directors room.

From that point on, the pledges came in at an
absolutely unbelievable rate: in categories of VIP
pledges ($5,000 or more); Founders ($2,500-$5,000);
Sponsors ($1,500-$2,500); Benefactors ($1,000-
2;6500)0); Friends ($500-$1,000) and Donors ($100-

Then, a longtime supporter of the NAA, Tony
Thornton, volunteered to give $1.00 per sale, and
saild he has had 8400 sales. Then the Kiko family
from Ohio said we will just give $25.00 per sale
until the building is built. Now that might not sound
like much of a contribution, but | think it should be
noted that the Kiko family has something like 64
auctions booked in the month of August alone. And,
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AN ARTIST'S RENDERING of the architect’'s plans for the proposed NAA office building to be built in
Overland Park, Kansas. A larger artist’s rendering was displayed during the special fund raising auction,
which was conducted at the Friday night Awards Festival, during the 1981 Las Vegas NAA Convention.

as Russell Kiko would say, those are absolute auc-
tions.

At the conclusion of this report | will list all of
the pledges made in the VIP ($5,000 or more) cate-
gory and then follow up this listing in the next issue
of THE AUCTIONEER magazine with all additional
VIP contributions and the contributions made in the
Founders ($2,500 to $5,000) category. Listings will
continue in each issue of THE AUCTIONEER maga-
zine of all contributions and pledges made in each
category with additional names listed of those who
have made VIP, Founders, etc. contributions.

If anyone has been omitted from the listings and
a correction is to be made (pledges were made on
pledge cards, note paper and verbally during the Las
Vegas Convention), please don’t get upset about it,
but just notify me or Harvey McCray at the NAA office
and we will see to it that proper recognition is given
in the next issue of THE AUCTIONEER magazine
and your name is added to the Master Pledge listing
in the NAA office.

Our total pledged amount currently is in the area
of $425,000.00, which is an outstanding start in our
fund raising efforts. Our critical needs right now are
to receive as many dollars of these pledges as we
possibly can, so that we can get approval from the
Board to pay off our real estate, get our plans and
permits finalized, then at the very earliest possible
date start preparations for construction.

The NAA membership owes a tremendous debt

October, 1981

of gratitude to the men who served on this fund rais-
ing committee. They worked long and hard, and they
spent a lot of time in the hallways getting pledges
and explaining the program. Your Board of Directors
has worked diligently with this committee and helped
in every conceivable way to make this new office a
reality. But there are a coupie of people | must pay
a special thanks and tribute. They are the guys who
are helping me, and quite frankly did most of the
work.

The fund-raising chairman, Joe Small, stayed
with the program virtually from day one. He has a lot
of expertise in fund raising and was a tremendous
help in getting this program underway.

Terry Dunning was assigned the responsibility
of not only helping with the fund raising, but also the
responsibility of hiring and following through with an
architect, which he did in a very admirable fashion.
For those of you who don’t realize this committee has
spent many extra hours away from their homes and
businesses, back and forth from Kansas City in order
to get this new headquarters program underway.

Since | have been home from the convention, |
have had two calls from two different organizations
asking how we managed to have such a successful
fund raising event, and raise so much money in a
matter of 5-6 hours.

| highlighted it briefly, but then | had to tell
Continued page 13
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THANK YOU FOR THE
WARM RECEPTION

WE RECEIVED AT THE
| “LAS VEGAS AUCTIONEERS CONVENTION”

YOUR PATRONAGE IS ALWAYS APPRECIATED . . .

YOUR SATISFACTION IS ALWAYS FIRST!

P.S. . . . if you haven’t seen our WIRELESS UNIT or portable hand-held PULSTAR,
send for a brochure today!

MR. AUCTIONEER!

ADVERTISE YOURANTIQUES OR COLLECTIBLES
AUCTION IN AMERICA'S LARGEST AND WIDEST
READ PUBLICATION ON ANTIQUES

[— WEEKLY

With our weekly publication and national readership of over 200,000 antiques dealers and collectors,
we can bring a good crowd to your antiques auction. Our national readership is in direct proportion to
the population of the USA.

We will bring you the wealthy collectors and dealers, who will travel hundreds to thousands of miles to
attend any auction in which they are interested, and they will buy your most expensive items. It is very
rare when the most expensive items of any antiques are bought by someone locally, it is the people
who have come from a distance that buy the best. THE ANTIQUE TRADER WEEKLY is the only paper that
can bring those people from all across the USA as well as give you good local coverage. Our rates are
the lowest per 1,000 readers of any publication in print in the antiques or collectors items field.

If you have not seen our paper, write or call for a free sample copy and a rate card.

THE ANTIQUE TRADER WEEKLY

PO BOX 1050-A DUBUQUE, IOWA 52001
Phone (319) 588-2073
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them that perhaps they were not going to meet with
the success we did simply because they were not
dealing with auctioneers. As | have said before and
must say one more time, auctioneers have proven to
me in the past, to be the most benevolent profes-
sional group of men and women in business today.

Again, | want to personally thank each and every
one of you for your tremendous support for our new
home office. We have begun, and we have had a
great kickoff, but we have quite a ways to go. Any as-
sistance you can provide — either personally or on
a state or association level, we would very much ap-
preciate. We are in the process of preparing pledge
forms to be sent to the general membership, and
you can expect to receive these forms soon. Please
fill them out and send them back as quickly as you
can. We need to have as many commitments as pos-
sible in hand, between now and the January Board
Meeting, so that the Board will be in a position to
approve our next step on this venture.

If you have any questions whatsoever, please do
not hesitate to call me or Harvey McCray at the NAA
office and we will provide you with any and all in-
formation available.

Yours truly,
Martin E. Higgenbotham, CAI

Recent publications

PROFIT FROM YOUR MONEY-MAKING IDEAS:
HOW TO BUILD A NEW BUSINESS OR EXPAND AN
EXISTING ONE, by Herman R. Holtz. Most good
business ideas fall by the wayside — often, through
lack of marketing knowledge and experience. This
book shows how to evaluate and test a business idea,
ways to obtain capital, write sales copy, and carry it
to market fruition. It is somewhat elemental, but
every business owner can benefit from a solid, how-
to-do-it review of basics — and the weakest link in
most businesses is in the marketing area. Today,
every owner clearly understands the danger of
drooping sales volume; this book shows how to turn
ideas into sales increases. Practical and valuable,
21 figures, 370 pages, hardbound, $14.95. AMACOM,
135 West 50th Street, New York, NY 10020.

MAKE UP YOUR MIND: THE 7 BUILDING
BLOCKS TO BETTER DECISIONS, by John Arnold.
Eenie, Meenie, Minie, Moe . . . some flip coins, or
use a dart board, and others just decide not to de-
cide. Some can never decide, and others are great
decision makers for years, then begin to lose their
nerve as the stakes mount, and the need to protect
what they have begins to overshadow what they might
gain. This is a book about logical, dispassionate
decision making, based upon an analysis of the op-
tions and their respective benefits and disadvantages.
Excellent, practical, and very worthwhile. 33 charts,
31 lists; 222 pages, hardbound, $12.50. AMACOM,
135 West 50th Street, New York, NY 10020.
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VIP pledges/contributions to
NAA Headquarters Relocation Fund

The following individuals/auction firms/families
pledged and/or contributed $5,000 or more to the
Headquarters Relocation Fund program and are
being recognized now as VIP contributors:

J. L. Todd, Rome, Georgia; Parks-Davis Auction
Company, Richardson, Texas; Dunning Auction Ser-
vice, Elgin, lllinois and Higgenbotham Realty & Auc-
tion, Lakeland, Florida; Class of 1981, Certified Auc-
tioneers Institute; Godley Auction Company, Char-
lotte, North Carolina and Moody-Godley Auction
Company, Darlington, South Carolina; Delta Auction
Company, Memphis, Tennessee; Tony Thornton,
Springfield, Missouri; the Kiko family of auctioneers,
Canton, Ohio. (Above contributions amounting to
over $5,000.)

Pledges in the amount of $5,000: Tom Blackmon,
Little Rock, Arkansas; Louis Boyleston, Pensacola,
Florida; California Auctioneers Association (subject
to board approval); Certified Auctioneers Institute,
Bloomington, Indiana; Alex Cooper, Inc., Baltimore,
Maryland; Ro Crume, Kokomo, Indiana; Jim Davis,
Dallas and Houston, Texas; Robert Ellenberger, Bluff-
ton, Indiana; Erickson/Prohaska Auction Company,
Cresco, lowa; L. B. ‘“Ben’” Fisher, Jr., Pompano
Beach, Florida; Michael Fox Auctioneers, Inc., Balti-
more, Maryland.

Dean W. Fleming, Atkinson, Nebraska; James
W. Heike, Mondovi, Wisconsin; lllinois Auctioneers
Association: Indiana Auctioneers Association (sub-
ject to board approval); H. Layton Laws, Jr., Ma-
nassas, Virginia; Harry Willis McCreary, Ringwood,
Oklahoma; Missouri Auction School, Kansas City,
Missouri: Nevada State Auctioneers Association (sub-
ject to board approval); North Carolina Auctioneers
Association (subject to board approval); Odle-Cum-
berlin Auctioneers, Brush, Colorado; Ohio Auction-
eers Association; Reisch Worldwide College of Auc-
tioneering, Mason City, lowa; Ruth and Romayne
Sherman, Goshen, Indiana; Joe E. Small Auctioneers,
Dallas, Texas; Barbara and John Suarez, Atlanta,
Georgia; Texas Auctioneers Association; Lanny G.
Thomas, Gadsden, Alabama; Lee Waldrip, Gaines-
ville, Georgia; Yoder & Frey Auctioneers, Archbold,
Ohio; and Anonymous.

Nashville Auction School

Nashville, Tennessee

THE NATION’S FINEST SCHOOL
s School is held in Music City USA

Nashville, Tennessee . home of the

Grand Ole Opry

4 FREE CATALOG — LEARN AUCTIONEER- |
ING

NASHVILLE AUCTION SCHOOL
Box 190, Department 5
Lawrenceburg, Tennessee 38464
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COMPUTER SYSTEMS

FOR AUCTIONEERS

As an owner of a weekly auction house since
1973 with 15 years experience as a senior
systems analyst and computer programmer,
we have developed programs to computerize
your auction business.

'/

Our programs run equally well on most
micro computers — TRS80II, Zenith Z89,

Apple Il, and many more!

Typical hardware costs $3500.00 with range
of $2495 to $7500 depending on your ap-
plication.

You can select your computer vendor lo-
cally for service or get Zenith at a discount

from us.

Complete accounts payable, general ledger,
account receivable, and payroll .. ... $500

Auction balancing with final settlement

for multiple consigner and commissions
$350

Magic Wand Word-processing — gen-
erates catalogues, appraisals, and general
business letters and communications $400

Spellguard — checks your letters against
a 20,000 word dictionary............ $295

Mailing List Management .......... $125

Video Terminal on Auction Stand with
multiple real time on-line collection and
INVOICING . .. ... . i Call

Our Approach: All programs designed for
first time computer users.

Will operate on most micro-computers with
CP/M with most popular printers complete
portability for computer to computer.

Demo Packages — $50

Try our software at your local com-
puter shop before you decide to buy!!
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John ‘Jones

MICRQOSYSTEMS
P.O. BOX 521

HELOTES, TEXAS 78023

Visit us at San Antonio Auction Gallery

5096 Blanco — San Antonio

1-512-342-4755

Continued from Letters to THE AUCTIONEER . . .

A stupendous, incredible
national convention

Arriving at the Las Vegas Hilton Hotel, July 28th,
the atmosphere seemed to be electrified with the
spirit of good will and fellowship. No welcome com-
mittee on hand, there being no need for one. As
members and families arrived, they greeted one an-
other and each seemed to appoint themselves as a
committee of one that made everyone feel more
than welcome. Upon reviewing the convention pro-
gram, it initiated a desire to attend as many meetings
as possible. Meeting rooms were filled, and rapt
attention given to each moderator.

One would think that twelve hundred NAA regis-
trations would require waiting in line, but just the op-
posite. Fun auction, registrations, entertainment,
exhibits, dinners, president’s banquet and in fact
everything in connection with the convention was
dispatched with unexcelled perfection.

An event that was outstanding was the raising
of money for the Association’s new headquarters
building near Kansas City. Presided over by an auc-
tioneer of ability, the fund raising auction resulted in
$400,000 raised for the Association’s exchequer.
Such dedication, enthusiasm and cooperation will
result in the structure being paid for before it is built.

New members were prominently brought to the
attention of the multitude. Now stay with me for a
few moments while | discuss the importance of new
members. We must remember that we are an organi-
zation with our continued effectiveness predicated
on persuading other auctioneers to join us. Some
potential auctioneers may not know much about our
programs, our constructive conventions, our objec-
tives and our continued progress. Others may be
misinformed about our accomplishments and some
may be reluctant to associate themselves with an
auctioneer’s organization for a variety of other rea-
sons, many of which fall by the wayside when the
facts are known. All these auctioneers must be con-
tacted and asked to join the NAA and you and | are
the ones responsible for doing this. | do not know
what goal the current administration has set for new
members, but the simple task of each member re-
cruiting at least one new member will result in a
a membership of twelve thousand. The best invest-
ment an auctioneer can make for the best years of
life is a membership in the NAA.

Members who were unable to be present at the
colossal NAA Las Vegas conclave missed a fine meet-
ing. Fortunate indeed are we who were present for
the knowledge imparted. May we all unite in making
this current year the most progressive in NAA history.

B. G. Coats
NAA member auctioneer
Rumson, New Jersey

T T P e, i

Nothing ruins a class reunion like the fellow who
has managed to stay young looking and get rich at
the same time.

THE AUCTIONEER



The Legal Aspects

Of Auctions . . .

Pennsylvania license info
now on computer

Harrisburg, Pennsylvania — Secretary of the
Commonwealth William R. Davis announced in Au-
gust that investigators and inspectors working for the
22 state professional licensing boards in regional
offices now can receive information about license-
holders by computer.

Employees of the Bureau of Professional and
Occupational Affairs who work out of Pittsburgh,
Scranton and Philadelphia were furnished in June
with computer terminals linked to the computer sys-
tem of the main office in Harrisburg.

In a few seconds, by typing a licenseholder’s
number, information is available for: the license-
holder’s address, certification date, the renewal fee
for a license, and the date that the latest renewals
were mailed out by a particular board. Investigators
probe complaints against licenseholders that are
filed with the Bureau of Professional and Occupa-
tional Affairs in the Department of State. Inspectors
check whether places of business licensed by the
board do meet standards. The licensing boards con-
duct examinations, issue licenses, and police license-
holders with the support services of the bureau.

Men and women in the following areas must be
licensed by the respective bureau to practice in Penn-
sylvania: accountant, architecture, auctioneer, bar-
ber, chiropractic, cosmetology, dentistry, engineer-
ing, funeral director, landscape architecture, medi-
cine, motor vehicle manufacturers, car dealers and
salespeople, nursing, nursing home administration,
optometry, osteopathy, pharmacy, physical therapy,
podiatry, psychology, real estate, and veterinary
medicine.

=3 — e

Reppert School of Auctioneering, Inc.

Tuition $300 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033
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NAA dues to increase
— recruit new
members for $30

Now is definitely the time to bring in a new NAA
member, before the dues increase effective January
1, 1982. Until that date, new members will only have
to pay $30.

The Board of Directors of the National Auction-
eers Association, at its meeting during the 1981 Las
Vegas NAA convention, agreed to raise NAA dues
from $30 to $50. The increase will not affect the bill-
ing for NAA dues; all NAA members will be billed
during their normal billing periods for 1982.

Other than the remaining October, 1981 billing,
and members who have been billed in 1981 but not
yet paid, dues for 1982 will not be accepted in 1981,
for the purpose of avoiding the 1982 dues increase.

Reasons given for the additional dues are the
ever increasing costs of operating the NAA office,
and publishing THE AUCTIONEER magazine. The
1982 dues increase is in no way connected with the
move of the NAA office to the new headquarters
building in the Kansas City area. Financing of the
office relocation will come from pledges and dona-
tions, the largest part of the fund raising amount
($400,000) already pledged at the 1981 Las Vegas
convention.

Any questions regarding the NAA dues increase
for 1982 should be directed to the NAA office.

Has Congress really
cut estate taxes?

Independent Business Institute
Akron, Ohio

In an unprecedented attempt to please tax-
payers, Washington has passed a massive tax cut,
including cuts in estate taxes. Formerly, the first
$175,625 of an estate was tax-free. For 1982 it will
be $225,000, 1983 $275,000, 1984 $350,000, 1985
$400,000, and 1986 $600,000. Has this bonanza
solved the business owner’s estate-tax problem?
Hardly, it sounds more like a prediction for inflation.

Assuming a true growth in value of 8% per year,
the increase in estate-tax-free transfers works out to
an average of 20% a year; provided, of course, Wash-
ington does not dilute the cuts next year (a new tax
law is passed every year). With the national debt at
$139,023 per person (up $20 a day) and the interest
alone at $119,928 per minute, Washington has to get
tax dollars from somewhere. The living taxpayers
complain, so what is the obvious alternate? Estate
taxation.

Ironically, the heirs of a thinking business owner

Continued page 25
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Early registration highly recommended . . .

NAA seminars to
fill up fast in ’82

It's the same message that you've heard every
year about NAA seminars, but it certainly bears re-
peating: register early so you don’t miss the 1982
seminars; make early hotel accommodations. Re-
member the first 200 paid registrations received at
the NAA office for each seminar will be allowed to
attend. After that 200 limit is reached, a waiting list
will be formed to fill in after cancellations.

If you are unable to attend the seminar, refunds
will be made for cancelled registrations. However,
the NAA office must be notified of the cancellation
well in advance of the particular seminar week.

Regarding your hotel lodging at either seminar,
in order to assure hotel rooms and control registra-
tion, the special hotel reservation form for each semi-
nar hotel will be sent to the registrant only upon
receipt of the completed seminar registration at right.

For example, the special form that you'll use to
make your hotel reservation at Tampa must be at
the Tampa Holiday Inn Central by January 11, 1982.
The only way you can obtain your Holiday Inn Central
hotel reservation form is to mail your completed
Tampa Seminar registration to the NAA office as
soon as possible. Likewise for San Antonio. Regis-

— Recent as well as antique items. Advise

promptly if you want to be on our Wholesale
Mail Auction List, for personal or resale pur- |
poses, etc., etc.

Holitical — U 3. A.
(Washington D.C. Area)
2103 Sheriff Court

Barristers Place
Vienna, Virginia 22180

703-938-1956
Raleigh De Geer Amyx

Member, American Political
Items Collectors

| Political Items Wanted Collections Appraised

AUCTIONEERS: PRESIDENTIAL MEMORABILIA I

Badges, Ribbons, Buttons,  cgllections Purchased
Banners, Military Tokens,
Sports, Medals, Posters, Mail Bid Auctions
White House Memorabilia, "
| Autographs, Photographs, etc. Sales Lists
Trades

Any Other Type of
Historical Collectibles

‘ Bought and Sold J
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trations received by the NAA office will be processed
in the order of earliest postmarked date, so prompt
registration is most important.

To assist in your seminar planning, the follow-
ing room rates will be in effect for the 1982 NAA
Tampa and San Antonio seminars.

Real Estate at Auction Seminar

January 25-27, 1982
Holiday Inn Central, Tampa, Florida

Singles ......... S N S T SN VI $42.00
Doubles ........ A —— $50.00
Three people ... . $54.00
Four people ... .. $58.00

plus 6% tax

Personal Property at Auction Seminar

February 15-17, 1982
San Antonio Marriott, San Antonio, Texas
Singles ... $60.00-$80.00
Doubles ............. N p— $74.00-$94.00
plus 7% tax

The hotel reservation card that you will receive
upon payment of your seminar registration will be
the only means of reserving your hotel accommoda-
tions at the 1982 NAA Seminars. And, those reserva-
tions must be received by the respective hotels: Jan-
uary 11, 1982 for the Tampa Real Estate Seminar;
January 22, 1982 for the San Antonio Personal Prop-
erty Seminar.

Topics, instructors
announced for
Tampa seminar

The following instructors and topics have been
confirmed for the NAA Real Estate at Auction Semi-
nar in Tampa, Florida, January 25-27.

90:00-11:45 a.m.— PUBLICITY, PROMO-
TION AND ADVERTISING REAL
ESTATE AT AUCTION. Instructor,
William Z. Fox, Baltimore, Mary-
land

1:30-4:15 p.m. — CONDOMINIUM
AUCTION SALES. Instructor,
Douglas Clemens, Philadelphia.
Pennsylvania

7:30-9:30 p.m. — AUCTIONEERS’
TECHNIQUES DEMONSTRATION.
Instructor, Rex B. Newcom, White-
water, Kansas

0:00-11:45 a.m. — INDUSTRIAL REAL
ESTATE AT AUCTION. Instructors
Ben Hudson and Asa Marshall,
Macon, Georgia.

Monday

Tuesday

Continued page 19
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TAMPA

1982 NAA Seminar Registration

Tampa, Florida, January 25, 26, 27
Holiday Inn Central

SUBJECT: SELLING REAL ESTATE
- AT AUCTION

(At each 1982 NAA Seminar, the general semi-
nar topic will be covered IN DETAIL by non-auc-
tioneer experts, as well as professional real estate
auctioneers.)

HOTEL RESERVATIONS —

Seminar registrants must make their own ho-
tel reservations for each of the two 1982 Seminars.,
Hotel reservation forms for both the Tampa (Jan-
uary, Real Estate) and San Antonio (February, Per-
sonal Property) Seminars will be mailed to the
registrant upon receipt of seminar registration.
Hotel reservations for the Tampa Real Estate Semi-
nar must be made by January 11, 1982.

1982 REGISTRATION FEES INFORMATION

Only three-day registrations will be accepted.
One or two day registrations will not be accepted
for either 1982 NAA Seminar. Three-day fees are

SAN
ANTONIO

1982 NAA Seminar Registration

San Antonio, Texas, February 15, 16, 17
San Antonio Marriott

SUBJECT: SELLING PERSONAL
PROPERTY AT AUCTION

(At each 1982 NAA Seminar, the general semi-
nar topic will be covered IN DETAIL by non-auc-
tioneer experts, as well as professional personal
property auctioneers.)

HOTEL RESERVATIONS —

Seminar registrants must make their own ho-
tel reservations for each of the two 1982 Seminars.
Hotel reservation forms for both the Tampa (Jan-
uary, Real Estate) and San Antonio (February, Per-
sonal Property) Seminars will be mailed to. the
registrant ‘upon receipt of seminar registration.
Hotel reservations for the San Antonio Personal

I;;ggerty Seminar must be made by January 22,

1982 REGISTRATION FEES INFORMATION

Only three-day registrations will be accepted.

October, 1981

| $150 per NAA member; half price ($75) for NAA
member’s spouse, family member, or guest, attend-
ing seminar with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE
MY 1982 TAMPA SEMINAR REGISTRATION

$150 Three-day Tampa Seminar Registration

__$ 75 Spouse’s Three-day Tampa Seminar
Registration

$ _____ TOTAL TAMPA SEMINAR FEES
Enclosed is my check in the amount of $__________
made payable to the National Auctioneers Associa-

tion, for my 1982 NAA Tampa Seminar Registra-
tion.

NAA Member’'s Name ____

Spouse’s Name or Family
Member If Applicable ___

Address N I _ -

City _____

State Zip

Send completed form and Seminars registration fees to.

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510-2487

One or two day registrations will not be accepted
for either 1982 NAA Seminar. Three-day fees are
$150 per NAA member; half price ($75) for NAA
member’s spouse, family member, or guest attend-
ing seminar with NAA member.

| HAVE MARKED THE FOLLOWING TO INDICATE

MY 1982 SAN ANTONIO SEMINAR REGISTRA-

TION

— $150 Three-day San Antonio Seminar Regis-
tration

$ 75 Spouse’s Three-day San Antonio Semi-
nar Registration

$_____ TOTAL SAN ANTONIO SEMINAR FEES

Enclosed is my check in the amount of § —.

made payable to the National Auctioneers Associa-

tion, for my 1982 NAA San Antonio Seminar Regis-
tration.

NAA Member’'s Name___ _

Spohse’s Name or Family
Member |f Applicable___

Address ) _
City
Staté —_______ =

_ Phone

7 [ -

Send completed form and Seminars registration fees to:

NATIONAL AUCTIONEERS ASSOCIATION
135 Lakewood Drive, Lincoln, NE 68510-2487
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Wholesale

2550 Shorter Avenue (Ga. Hwy 20 West)
ROME, GEORGIA

Every MONDAY 10 A.M.

This is an ABSOLUTE Auction where we sell Tools-Electronics- W atches
Furniture-Carpet - Gift Items-Household Goods and many other items
to the HIGH BIDDER.

ALL NEW MERCHANDISE SOLD — LARGE AND SMALL LOTS

NO JUNK
Terms of Payment: Cash or Certified Check

PHONE (404) 234-5946 GA. AUCTIONEER LICENSE NO. 129

I
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1:30-4:15 p.m. — RESIDENTIAL REAL
ESTATE AUCTION SALES. In-
structor, Hugh B. Miller, Evans-
ville, Indiana

9:00-11:45 a.m.—MULTI-SALE/TRACT
COMBINATION AUCTIONS. In-
structors, Earl M. Brown, Junction
City, Kansas; Milton D. Anderson,
Manhattan, Kansas

1:30-3:00 p.m. — Multi-sale continued.

Wednesday

NAA seminars —
who may attend

To clarify exactly who may attend an NAA semi-
nar or convention, the following Board of Directors
policies apply.

1. NAA member auctioneers must register them-
selves, family, and non-auctioneer business associ-
ates for the entire program, no partial registrations.
Under no circumstances will a non-member auction-
eer be allowed to register for an NAA convention or
seminar.

2. Only NAA auctioneers can attend NAA spon-
sored functions. If an auctioneer works for an NAA
member, that non-member auctioneer employee can-
not attend the NAA convention or seminars. The non-
member auctioneer employee must first join the NAA
— full membership — in order to attend an NAA con-
vention or seminar.

3. On the other hand, non-auctioneer employees
— clerks, cashiers, ringmen, secretaries, etc. — can
attend NAA seminars and conventions only when
they are accompanied by the NAA member employer.
The reduced registration cost for the non-auctioneer
employee only applies when the NAA member ac-
companies the employee to the NAA function.

4. NAA spouses can attend seminars and con-
ventions without the NAA member, but the spouse
must pay the full convention or seminar registration
cost. The reduced registration fee only applies to
the second, third, fourth, etc., registrations after the
NAA member makes a full registration for the event.

Right now is the time to assure your seminar at-
tendance for the 1982 NAA seminars in Tampa and
San Antonio. When you send to the NAA office your
completed seminar registration, you’ll receive by re-
turn mail the form to make your seminar hotel reser-
vations.

It isn’t crude, but it is oil. It's diesaveg (dee-za-
vej) a combination of diesel fuel and vegetable oll.
According to agricultural researchers, diesaveg is
coming on strong as an alternative to conventional
diesel fuel. By the end of this decade, diesaveg
could become a fairly common farm fuel, says an ag-
engineering professor at Louisiana State.

FARM & DAIRY
October, 1981

New NAA name badge
now available

Your name, or auction Auction title also en-

graved — auctioneer,
ringman, clerk, etc.

staff member, goes
here.

Quality, engraved name badges with full
color NAA logo are now available from the NAA
office. At a cost of $5.00 each (includes limit
of two lines of copy), your name and title will be
engraved on this sturdy plastic badge.

Also, you can order name badges for mem-
bers of your auction staff — clerk, cashier, ring-
man, etc. However, if an auctioneer on your
staff is not an NAA member, that auctioneer
cannot wear an NAA name badge, being repre-
sented as an NAA member.

Colors are white with green trim, full color
logo, and red ‘‘National Auctioneers Associa-
tion”.

Order from the NAA office. Send full pay-
ment for all badges @ $5.00 each; plus exact

copy for name(s) and title(s) to appear on
badge.

National Auctioneers Association
135 Lakewood Drive
Lincoln, NE 68510-2487

You may have to sell one at auction someday —
few grain elevators are failing now, but bankruptcy
rate is rising. Only about 175 grain elevators out of
an estimated 10,000 nationwide have closed or re-
organized since 1975. However, according to a
USDA economist the number of bankruptcies per
year rose over the last few years.

HIGH PLAINS JOURNAL
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CAl “‘produces
resuits” iIn
auction businesses

“Awareness’” and ‘‘professionalism’ are key
words in describing the benefits of attending the Cer-
tified Auctioneers Institute courses, according to two
graduates of the program who now hold their CAI®
designations. They attribute their increased success
in the auction business to the lessons they learned
at CAI®,

For both Chuck Layne, Franklin, Kentucky,
and Louis Boyleston, Pensacola, Florida, the ap-
plication of CAI® course lessons and the ideas they
exchanged with fellow class members resulted in
new approaches to their firms’ advertising. Conse-
quently, their advertising placed them among the
award winners in the NAA’s 1981 advertising compe-
tition at the Las Vegas convention.

Layne, who received his CAI® designation this
year, says that he has been exposed to a variety of
other educational programs in his field, but those
“have not produced the results that CAI® has’. The
sequence of courses on marketing, including “Princi-
ples of Marketing for the Auctioneer” and ‘“‘Adver-
tising”’ both taught by Indiana University School of

Lowest Prices On Watches & Calculators
UNBEATABLE PRICES ! ! |

o DIGITAL WATCH - METAL CASE - $3.85
o« ALARM CHRONOGRAPH ONLY - $10.00

« LCD PEN WATCH (PARKER REFILL) - $10.00
o LCD PENDANT WATCH $99.00 RETAIL $9.50

e ANSCO POCKET CAMERA ONLY - $5.50
e CALCULATORS - $5.00 AND UP

Plus Much More - Wide Selection To Choose From

e GENUINE DIAMOND EARRINGS ONLY $9.00
XX FLASH /! Just Arrived Sensational Offer

— Quantities Limited — First Come:

FAMOUS NAME ELECTRONIC WATCHES
at the unheard price of only $11.00

We specialize in many super close-outs. Buy direct and
save plenty $$$. All merchandise warrantied for one year,

FOR IMMEDIATE DELIVERY AND BEST SELECTIONS
Call 203-756-7097 MON. - FRI.
9:00 to 4:30 E.S.T.

Personalized Watch Co.

730 NORTH MAIN STREET
WATERBURY, CT 06704

Business faculty, made Chuck Layne aware of ways
he could impress his prospective clients with his pro-
fessionalism — through better advertising copy,
better use of color (combining the green ink he had
previously used with other ink colors — sometimes
gold or silver), and, most importantly, better photog-
raphy. Layne also learned how to work with his
printer to get the results he wanted. Auctioneer
Layne realized that too many auction ads looked
alike, and that he could make his advertising dis-
tinctive.

Through working on a CAI® course case study
(a “dream’ auction listing for which all class mem-
bers had to create a total marketing plan and de-
velop an advertising campaign), Layne saw the need
for clarity in advertising copy. He became aware that
an auction ad could be more than simply a list of the
items to be sold. It could be creative. Also, the
space he was using for ineffective Polaroid snapshots
could be better used for quality photographs that at-
tracted client’s attention. When he went back to his
firm, he tried using several commercial photogra-
phers, but they turned out not to have ‘“the eye of
the auctioneer”. Layne then realized that he could
best accomplish his goal by ‘““gearing up in-house”
and training his own staff to take the kinds of pic-
tures he needs — pictures that focus on appealing
features of the properties to be sold, not pictures
cluttered with too many items.

In his CAI® courses Chuck Layne also became
aware of the importance of good communication
with his printer. He learned how to provide his
printer with specific design information that results
In brochures and ads that accurately reflect his pro-
fessionalism and capture the quality of his auctions.
He proudly reports that several other auctioneers
in his area who have seen his printed materials are
now going to the same printer to improve their own
advertising. He feels this does not ‘“‘steal his thun-
der,” but it is beneficial to the image of the entire
auction industry.

For Louis Boyleston, who received his CAI®
designation in 1980, “Advertising is 90% of the suc-
cess of a sale’”’. He explains, “At CAI® | learned
more about advertising than | knew before: how to
make ads attractive, how they can show profession-
alism, how to use space and type effectively, and how
to maintain control over the appearance and content
of my ads.”

Before attending the Institute, Boyleston had
numerous problems with his newspaper advertise-
ments. The newspapers made up the ads according
to their own standards — or lack of them, Boyleston
explains. All too often the ads were not right. He
resolved this problem by having his printer prepare
Veloxes of the ads they prepared under his super-
vision. He then took the Veloxes to the newspapers,
confident that his ads would be exactly the way he
wanted them — professional.

Boyleston says, “l wouldn’t take anything for
what | got at CAI®. It helped me tremendously.”

Layne and Boyleston are just two of over 300
auctioneers who have completed the Certified Auc-
tioneers Institute program, applied what they learned,
and experienced greater success in the auction busi-
ness.
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March 28-April 3, 1982

CERTIFIED
AUCTIONEERS
INSTITUTE

1982 Courses

Indiana University
Bloomington, Ind.

For application and information, contact: Certified Auctioneers
Education Institute, Indiana Memorial Union, Suite 445, Bloom-

ington, Ind. 47405; (812) 337-0706.

The Institute course program, which leads to the
professional designation “CAI®” includes 30 hours
of classroom instruction each year, for three years
on the Bloomington campus of Indiana University.
The curriculum broadens the participant’s under-
standing of areas of major concern in the auction
business (finance, accounting, law, marketing, in-
surance, etc.). The course program is offered by the
Certified Auctioneers Education Institute (an organi-
zation of all designation recipients) in cooperation
with the National Auctioneers Association and the
Division of Professional Growth and Development,
School of Continuing Studies, Indiana University.

Applicants for the Institute courses must be ex-
perienced auctioneers with two or more years full-
time auction experience as auctioneers. All Institute
applicants, students, and members must also be cur-
rent members in good standing of the National Auc-
tioneers Association. Other admission requirements
established by the Institute’s Board of Governors are
listed in the course brochure that appeared in last
month’s AUCTIONEER and available from Institute
headquarters in Bloorhington, Indiana.

Course | reservations and applications are
handled on a first-come, first-served basis, with a
deadline of February 15, 1982. The first reservations
were accepted at the NAA convention this summer
in Las Vegas.

The 1982 CAI® courses will be March 28 through

Continued page 22
October, 1981
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VALDOSTA TENT
& AWNING COMPANY
706 N. FORREST ST., VALDOSTA, GA 31601

Office Phone
(912) 247-9843

Mailing Address
P. O. Box 3178

Call, write, or come by and see us
before you buy. (You’ll be glad you did!)

GORDON L. SHAW, Owner
Home Phone (912) 247-5209

—Manufacturer of tents for over 25 years—
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NOBODY BEATS OUR PRIGES!

THE BEST IN AUCTION & FLEA MARKET MERCHANDISE
TOOLS-ELECTRONICS-HOUSEWARES-JEWELRY

HELDON CORD’S
MILLION DOLLAR SALE

FOR ORDERS ONLY

CALL TOLL FREE (800) 621-7999

40 PC. 21 PC. 25 PC. 62 PC. 17 PC.
SOCKET SOCKET | ' DRSOCKET | SOCKET  |%” DR. SOCKET
SET SET SET SET SET
$4.75 $4.00 $12.50 $8.50 $3.25
SET SET | s SET SET
7PC. 10 PC. 11 PC. 7PC.
WO0OD HANDLE | SCREWDRIVER | WOOD HANDLE | NUT DRIVER FOOT
SCREWDRIVER SET SCREWDRIVER SET PUMP
SET $15.00 SET S$3.25 $4.00
L $2.00 ser | Dz SETS $3.50 ser SET EA.
4 PC. 11 PC. BOXED 4 PC. i 5 PC. MEN'S
ADJ. OPEN END PIPE PLIER WORK
WRENCH WRENCH WRENCH SET GLOVES
SET SET SET $8.50 $5.00
S7.00 seTr | S7.00 seT | $9.90 sev SET D0Z.
40 PC. 1 ~ 2-TON MECHANIC'S 6" 6” HEAVY
TAP & DIE POWER TOOL MECHANIC'S | DUTY BENCH
SET PULLEY BOX VISE GRINDER
L $§9.50 $11.50 $5.90 $30.00 $30.00
4 SET EA. EA. EA. EA.
WORLD MEN'S MEN'S 3" LITTLE 2-BLADE
KNOWN ALL GLASS ALL GLASS DUKE AMER. MADE
POCKET MIRROR SMOKE LOCK BLADE BARLOW
FISHERMAN | SUNGLASSES | SUNGLASSES KNIFE KNIFE
} $4.90¢ea. | $12.000z. | $11.50 |[$12.00 pz. | $18.00 oz.
5” LOCK BLADE [ CANNON MEN'S TRUCKER'S | DISPOSABLE
KNIFE/LEATHER| TOWELS | PROMOTIONAL SAFETY GAS
SHEATH LARGE SIZE WALLET WALLETY LIGHTER
$39.00 $16.90 $10.80 $36.00 $45.00
DOZ. oz | 00z DOZ. GROSS
MEN'S LADIES' LCD ASSORTED NECKLACE/
LCD LCD PEN FLEA MKT. | EARRING SET
WATCH WATCH WATCH JEWELRY BOXED
BOXED $6.90 $9.90 $3.00 $12.00
$6.50 ea. EA. EA. DOZ. DOZ.
AM/FM AM/FM 100W ROLLS AM POCKET
IN-DASH IN-DASH | CAR BOOSTER/ ROYCE RADIO -
8-TRK. CASSETTE EQUALIZER RADIO ASST.
PLAYER PLAYER $25.00 $5.75 COLORS
$34.95¢ea | $34.95¢a EA EA. $2.50 ea
ORDER DIRECT FROM THIS AD
MINIMUM ORDER — $100. SEND FOR FREE CATALOG.
VISIT OUR GIANT NEW SHOWROOMS. PARKING FOR
100 CARS. BRING YOUR TRUCK OR CAR AND
LOAD UP . . . $2,000,000 INVENTORY ON HAND AT
ALL TIMES INCLUDING 100's OF TOOL ITEMS.
“WE AIM TO PLEASE”

SHELDON CORD PRODUCTS
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DEPT. SK-7, 2201 W. DEVON - CHICAGO, IL 60659
PHONE: (312) 973-7070 - OPEN 6 Days, 9 A.M.-6 P.M.

April 3, in Bloomington. All classes will meet in the
Indiana Memorial Union Building’s continuing educa-
tion/conference facilities. Enrollees will arrange for
their own housing in the area.

For additional information and brochures, con-
tact the Certified Auctioneers Institute, Indiana Me-
morial Union, Suite 445, Bloomington, IN 47405,
phone (812) 337-0706.

CAl designations

With the addition of 82 auctioneers to the mem-
bership rolls of the Certified Auctioneers Institute,
over 300 auctioneers now have qualified for mem-
bership in the organization, and have become eligible
to hold the professional designation, ‘“Certified, Auc-
tioneers Institute’” (CAl).

This year’s recipients of the designation included
the following auctioneers.

Arizona: Richard C. Coleman, Tucson

Arkansas: Jerry Hiett, Rogers

California: John C. Bain, Healdsburg; James K.
McCormack, Lemon Grove

Colorado: Ernest L. Wimmer, Ft. Collins; Jim Civis,
Lamar; Cookie Lockhart, Steamboat Springs

Connecticut: John A. Josko, Fairfield

Florida: Jay Ira Sugarman, North Miami Beach; Ben-
ny Fisher, Pompano Beach

Georgia: Carew Fleming Rowell, Moultrie

lllinois: Larry G. Royer, Decatur; Henry L. Hach-
meister, Pecatonica

Indiana: Carlos E. Brooks, Clarksville; R. Cartwright
Ellis, Kokomo; Ronald E. King, Martinsville

lowa: Jim Hunter, Council Bluffs; Robert J. Humpal,
Ft. Atkinson

Kansas: Ernest E. Persinger, Longton; Thomas L.
Bach, Ottawa; Larry Theurer, Wellington

Kentucky: Chuck Layne, Franklin; Billy R. Wright,
Irvine; B. G. Dunnington, Ronald G. Dunnington,
Monticello; Sammy L. Ford, Mt. Vernon; J. O.
Briggs, Stanton

Maine: Richard J. Keenan, Kingfield

Massachusetts: William F. Moon, North Attleboro

Michigan: Lloyd R. Braun, Ann Arbor; Jerry L. Hel-
mer, Saline

Minnesota: Gayle Hanson Lassard, Hector; Carol
Reinhardt, Steve Reinhardt, Palisade; Wally Lau-
meyer, Inver Grove Heights

Missouri: Dale Vaughn, Independence

Nebraska: Jack R. Nitz, Fremont

New Jersey: Malcolm R. Spaulding, Branchville; John
P. Kachmar, Flemington

New Hampshire: George S. Foster, Ill, Epsom; Rich-
ard A. Crane, Hillsboro; Wayne Mock, Tamworth

New Mexico: Vergil G. Vaughn, Farmington

New York: Alferd Bontrager, Alden; David D. Luther,
Amenia; Marianne D. Slough, Brentwood; Wil-
bur Oberg, Glenhead; Rexford J. Accurso, Sr.,
Oneonta; Hugh R. Parker, South Otselic; Will-
iam C. Markey, Stoneybrook

North Carolina: John D. (Jay) King, Jr., Asheboro;
Tony R. Stone, Bailey
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Ohio: James R. Kiko, James T. Marino, Joe W. Ma-
rino, Joe W. Marino, Jr., Canton; Herbert A.
Bambeck, Dover; Charles E. (Chuck) Kuch, Ger-
mantown; John R. Murphy, Grafton; Bill E. McNa-
mee, Kenton; John Anglin, Middletown

Oklahoma: Gary R. Garrison, Muskogee; W. W.
(Dutch) Voss, Stillwater; V. Paul Wells, Tulsa

Oregon: Charles A. Morrison, Grant’s Pass

Pennsylvania: George D. Frey, Birdsboro; Kerry A.
Pae, Dauphin; Frederick L. Toomey, Hellam;
Aruther W. Morrison, Kittanning; George N. Dei-
bert, Klingerstown; Wylie S. Rittenhouse, Union-
town

Rhode Island: Roger R. Houle, Pawtucket

South Carolina: James Maude Burnett, Greer

South Dakota: John C. Fischer, Long Lake

Tennessee: Hubert D. Songer, Murfreesboro; Jerry
C. Gregory, Springfield

Texas: Bob L. Goree, Amarillo

Utah: T. L. Mann, Salt Lake City

Virginia: John Randolph Lee, Chesapeake

Wisconsin: Robert J. Massart, Douglas L. McDermott,
Green Bay; James Heike, Mondovi

The ash from Mount St. Helens should have no
long-lasting effect on the soil, reports the USDA. The
ash contains sulphur, iron and aluminum oxide, and
is no more acidic than rainwater.

LIVESTOCK MARKET DIGEST

We have been instructed to dispose of a vast quant-
ity of genuine gemstones. They are available to you
to be sold at your auctions regardless of price and
without minimum bid.

We need your help in liquidating these gemstones
(emeralds, rubies, sapphires, aquamarines, opals,
amethysts, garnets, etc.). They will come to you
packaged and ready for sale, with a simple invoice
to be returned to us when sold. You will receive a
parcel of (20) lots which normally sell for between
$800-$1500. Take ypur normal commission and re-
mit to us by your check.

)))))))))))))))))))))))‘

October, 1981
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RECEIVE COLORED GEMSTONES ON CONSIGNMENT

Consolidated Equity Associates

P.O. Box 401216 e Dallas, Texas 75240
Phone: 214 245-7052; 214 245-8996
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NOW, EVEN GREATER RESULTS IN
FARM AUCTION
27 t!:ny:: r of

publication.

(formerly Eastern Indiana Farmer)

Try it for your next farm
auction! Results guaran-
teed or no pay! o

As a trial guarantee if | #. ;

S

Auction deadline noon Tuesday. Late ads until 8:30 a.m. Wednesday CST. !

you feel the results did not |
merit the cost, tell us and |
we'll not charge you for |
the advertisement (excep- |
tionally bad weather ex-
cepted). But you must ask
for a show of hands of who
read it in Farmweek!

Farmweek -

Phone (317) 345-5133
(or) &

Indianapolis (Greenfield) ¢

Phone 326-2235

To Reserve Your S

Next Auction = eNTucRy - 5

or Write i R B s

S

Now
Over 20,000 s
and growing' s

Farmweek

P.0. Box 90, Knightstown, Ind. 46148
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These gemstones will provide interest, color, and
variety to your sales. They are guaranteed genuine
and have been weighed on a jeweler's scale to
1/100 of a carat accuracy. All are cut and faceted.

We need the assistance of approximately 100 auc-
tioneers who sell general merchandise, household
goods or antiques. You need not have any prior
experience in selling jewelry to assist us.

Please call or write our office as soon as possible.

Thank you very much.
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Gordon E. Taylor

Stockyards == .48

SOUTH ST. PAUL LIVESTOCK AUCTIONEERING SEMINAR

SOUTH ST. PAUL, MINNESOTA
BRANCH OF REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, MASON CITY, IOWA

SPECIFICALLY FOR LIVESTOCK AUCTIONEERS AND THOSE
WHO WORK AS RINGMEN OR ASSISTANTS

A specialized course in Livestock Auctioneering and Sale pavillion operation and management.

You will be selling in the world’s largest, near-new, air-conditioned cattle and hog pavillions at
the South St. Paul Stockyards.

Terms are held twice a year — 1st week in February and 4th week in September.

For catalog and enrollment information Send to:

Col. Gordon E. Taylor
LIVESTOCK AUCTIONEERING SEMINAR
REISCH WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

P.O. Box 949 — Phone 515-423-5242 or 6396
Mason City, lowa 50401

The execution of the right play creates the winning effort.
Teamwork is what makes it all happen and can put dollars in
your pocket. You may not always have the knowledge or ex-
perience to tackle every sale or lead. Michael Fox Auctioneers
can be the part of your team that can make the difference
between a touchdown and a field goal. In fact, Michael Fox
Auctioneers can handle the entire job for you, at auction, or
by outright cash purchase from the seller! We're specialists in
the field of commercial and industrial auctions and liquidations
and one of the country’s largest. Our size, experience, financial
strength and liquidation know-how can make Michael Fox Auc-
tioneers and you an unbeatable team. Call us collect whenever
you have a sale or a lead where teamwork can help.

Michael Fox Auctioneers, inc.

EXECUTIVE OFFICES

SUITE 1915 ¢ CHARLES CENTER SOUTH e 36 S. CHARLES STREET

e BALTIMORE, MARYLAND 21201

(301) 332-1333 Baltimore ® (301) 621-1776 Washington ® (215) 564-1175 Philadelphia
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Continued from page 15

need never pay estate taxes anyway. Estate taxes,
often disastrous without adequate arrangements, are
actually the easiest taxes to avoid. Business owner-
ship, real estate, investments — all can be trans-
ferrred to the next generation, estate-tax-free, by the
proper combination of land-contract sales (for real
estate) and installment buyouts. Breaking no new
ground with the court or IRS, both techniques — in
numerous variations — have been long established.
All that is needed to plan a tax-free estate is a blend
of estate-planning awareness and use of leveraged-
acquisition techniques.

Inexplicably, estate planners and acquisition
practitioners seldom get together. There are scores
of legal seminars for lawyers and accountants every
year, but the estate planning ones do not include
buyouts — and the acquisition ones do not include
the specialty techniques necessary for transfers with-
in the family.

So most estate planning does little to reduce
estate taxes — it seeks relatively painless ways to
pay the taxes. Insurance is the most popular solution
— imposing a cash-tlow burden today to pay un-
necessary taxes tomorrow. Yet even if Washington
can get inflation down to 10%, the value of a busi-
ness — from inflation alone — will double in less
than eight years. With normal growth, it will double
in five years. So a business worth $500,000 today
will be worth $1 million in 1986, $2 million in 91, $4
million in ’96, and $8 million at the turn of the century,
only 19 years away. So how much insurance should
the owner pay for today to pay estate taxes which
could be anything from 30% to 80% when his heirs
inherit?

Other schemes try to fix the value, as with ‘‘re-
capitalization” (splitting into preferred voting stock
for the parent and nonvoting common — where all
the increase in value is supposed to occur — for the
heirs); but this has been so undermined by the IRS
that the tactic is virtually useless. Gifting is popular,
but if a business worth $500,000 is growing at $75,000
a year (only 10% inflation plus real growth), it would
take three successors for a gift program just to keep
up with inflation — and any business with three suc-
cessors can be in deep trouble.

But long-term buyouts, with the same kind of
protection sellers have always written into installment
contracts, can give the parents all the control they
want, for as long as they want (including the ability
to cancel the deal) plus life-time income, and NO
estate taxes, whether they die during or after the buy-
out period. Properly assembled, such an arrange-
ment can pass a business, real estate, personal prop-
erty, collections, securities — everything except pure
cash — to a person’s thosen heirs, with life-time in-
come for both parents and all the control the parents
wish to retain. In this heavily taxed world, that is
difficult to equal.

For more information, send a stamped, self-
addressed #10 envelope to: Independent Business
Institute, PO Box 159,. Akron, Ohio 44309, and ask
for the report, WHY SHOULD THE IRS BE YOUR
HEIR? It is free to business owners and their suc-
CEessors.
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METALWORKING
MACHINERY
AUCTIONEERS

NOW YOU CAN REACH OVER
190,000 METALWORKING
MACHINERY PLANTS

SELL-ECTIVE

lists @3

IMN’s metalworking lists are the most complete,
up-to-date, and productive available today. PLUS,
IMN has all the options you need on your list.

Looking for a geographic list? We have it. Need a
list of large metalworking plants? Small metal-
working plants? We have them, too. How about a
list specifying equipment in use? ... Or one by
S.1.C. numbers? You name it, we have it.

SELL-ective mailing lists have hundreds of satis-

fied users—including names such as Dunn &
Bradstreet, Thomas Register, McGraw-Hill, the
U.S. Government, Norman Levy Co., Wershow-
Ash-Lewis, Stephen L. Winternitz, Inc., Ron Tim-
mons & Co., Roland Grenier & Co., etc.

IMN Can Also Handle Your Printing Work
From Concept To Finished Product.

Call, Write or Wire For More Information Today!

INDUSTRIAL MACHINERY
NEWS CORP.

29516 Southfield Rd. ® C.S. #5002 e Southfield, Ml 48037
Phone: (313) 557-0100 Telex: 231237

25



Convention

Webster’s New World Dictionary . . .

Con.ven.tion: an assembly, often periodical, of mem-
bers, as of a professional group.

NAA in Las Vegas, 1981 . ..

Con.ven.tion: an assembly of professional auction-
eers, their families and guests who enjoyed the fel-
lowship, educational benefits, entertainment, and
membership opportunities afforded those in associa-
tion, for the purpose of promoting the good image
of the auction method of selling real and personal

property.

REGISTRANTS GATHER
(above) in the Las Vegas
Hilton Convention foyer
and use the opportunity
to discuss auctions with
members throughout the
U.S.A., Canada and other
foreign countries.

AUSTRALIAN MEMBER
Kevin Sheehan (left) con-
ducted a workshop en-
titled, “In Australia Auc-
tions Are the Only Way
to Sell Real Estate!”.

PRESIDENT ARCHIE MOODY was interviewed by the
press during the convention as were several other
NAA members.

BILLY KAY AND PAM (left) entertained during the
Wednesday night's ‘“‘Las Vegas Entertainers’ Re-
view”.

THE AUCTIONEER



ADVERTISING CONTEST ENTRIES were put on dis-
play Saturday afternoon. Winning entries were
posted on the bulletin boards (and can be seen more
closely in this issue of THE AUCTIONEER).

OVER 200 “WALK-IN’’ registrations were processed,
in addition to 1,000 pre-registrations.

§
i
f

aried activities

for entire
NAA family

YOUTH ACTIVITIES allowed the NAA’s
future auctioneers the opportunity to meet

and enjoy each other.

ANYONE OF ANY AGE can enjoy the
activities during an NAA convention.

More! . ..

October, 1981
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A NEW CONCEPT |

Auction Teleconferencing
with “Regional Bid Receivers” (RBR’s)

Its time has arrived.
Worldwide satellite links can provide
cost-effective alternatives to Auctions.

Auction Teleconferencing — the world of satel-
lites, with Regional Bid Receivers (RBR’s), video
screens and earth stations — has come of age.

Soaring air fares, and hotel rates coupled with
the loss of productivity are making Teleconfer-
encing an increasingly attractive alternative to
both in person meetings and normal on site
Auctions; which are already proven with Video
Screen Cattle Auctions.

Auction Teleconferencing allows an organization
to beam picture and sound from a centrally
located Auction to other sites and audiences
(Buyers) around the world. Costs often are
significantly lower than those incurred for a

conventional meeting and/or a conventional
Auction.

It has only been within the past few years that

most organizations have found teleconferencing
(also referred to as video-conferencing) cost
effective.

People are so accustomed to television that they
respond favorably to Video Conferencing; T.V.
has already educated your clients and prospec-
tive buyers.

After over three years of hard work on all the
legal matters together with preparing both the
hardware and software necessary, we are now
ready to launch The First U.S. International
Industrial Agricultural Satellite Land Auction
(called Bid and Buy a Piece of the Pie) together
with an Emergency Crisis Relocation Workshop
and Seminar. Three Hundred Fifty Million

Dollars worth of R.E. will be made available to
all major cities and seven foreign countries by

satellite, with application of New Technology
and innovations to the Auction Communications
Business.

It is my personal feeling that the 80’s offer an
exciting decade for all of us. For Auction Tele-
conferencing with (RBR’s), it will be a decade
that we all were launched and able to grow to
become one of the most significant Businesses

in one of the fastest growing industries in
America.

The Auction Teleconferencing with the Regional
Bid Receivers system marks the beginning of a
new era. The way we work and live is about to be
changed. The narrow two lane (Auction Road)
over which we’ve traveled for so long will be
replaced by celestial (Superhighways). I'm proud
to be a partner in the establishment of Satellite
Auction Conferencing Business and the innova-
tive (RBR) system; a system which will bring
increased productivity to everyone involved, that
includes the Buyer, the Seller, the Auctioneer,
yes all this Via Satellite.

DRAMATIC GROWTH LOOMS FOR AUCTION
VIDEOCONFERENCING, THEREFORE THIS
SYSTEM will open up a host of opportunities
to those with a vision. To care is to share, and
share we will. Who could ask for a greater or more
satisfying Challenge? God Bless you all and may
I hear from you?

Enthusiastically yours

J. R. Buderus

1475 Rodeo Gulch Rd.
Soquel, Calif 95073
408-475-1727
1-800-547-5995 ext. 707

eBLLL
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AUXILIARY TO THE NAA Board of Directors met dur-
ing the Las Vegas convention, under the direction of
1980-81 Auxiliary president Glenda McCarter John-
son, seated at the head of the table.

AUXILIARY PRESIDENT’'S GAVEL (right) moved from
past to present on Saturday night, as new Auxiliary
president Pat Lambright, right, accepted the presen-
tation from Glenda McCarter Johnson, left.

PAST PRESIDENT’S BRUNCH by the Auxiliary hon-
ored the contributions of 11 Auxiliary past presidents
who attended the Las Vegas convention.

October, 1981

NAA proud of
its Auxiliary

PAST PRESIDENT’S PIN (below left) is presented to
past president McCarter-Johnson by 1979-80 Auxiliary
president Irene Dudley, at Friday’s noon Ladies
Luncheon.

NAA PRESIDENT Archie D. Moody (below) presided
over the introduction and installation of the Auxili-
ary’s officers. The 1981-82 Auxiliary president, Mrs.
Pat Lambright, is standing at far right.
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CHICAGO + NEWYORK e CANADA + ENGLAND + FRANCE e ITALY e ISRAEL e+ JAPAN
— AUTHORS — ANTIQUE DEALERS — AUCTIONEERS — APPRAISERS — JEWELERS — STAMP & COIN DEALERS - PUBLISHERS -

1981 CONVENTION and SEMINAR
NOVEMBER 8, 9, 10, 11

Inn on the Park Hotel ® Houston, Texas
“Houston’s new prestige hotel”

WORKSHOPS ¢ LECTURES ¢ PANELS

If you are presently appraising personal property, or feel qualified, and would like to expand your professionalism and increase
your profits, you are cordially invited to share this most important event with members of the world’s largest professional personal
property appraisers society.

COLLECTORS
SAUILONOId

Present will be over 30 speakers, panelist, and instructors from whom to learn and exchange ideas and opinions. We believe in
sharing our ideas and ideals with other professionals and welcome you to network with us.

We have a large block of rooms reserved at greatly reduced prices for early registrants — for more information, write or call.

Maurice E. Fry, President Diana Fisher Hickman, Vice-President
724 West Washington Blvd. Suite 12-D, 301 East 87th St.
Chicago, IL 60606 New York, NY 10028
(312) 885-2480 or 882-0706 (212) 289-3900

LEARN AUCTIONEERING AT THE
MASON CITY COLLEGE
OF AUCTIONEERING

Col. Don Wendel William Meeker
President Vice president

No other school has the instructors that can give you the world’s most advanced methods of

auction training. Most of our instructors were trained by Col. Joe Reisch, and all are endorsed by
Col. Reisch who has trained over 15,000 auctioneers.

REMEMBER
®* Small classes ® Personal and individual attention ® Comfortable environment along with ac-
tual selling assures you the auction training you need — AND YES, it can be accomplished in

just one week.

FIVE TERMS EACH YEAR

Write for free catalog and how to get your ten-book, advanced auction library and pre-train-

ing free.
MASON CITY COLLEGE OF AUCTIONEERING, INC.

P.O. Box Box 1463 Mason City, lowa 50401 Phone: 515-423-7200

30 THE AUCTIONEER



All right folks, let’s have an auction!

OVER 1,000 BIDDERS attended the NAA Fun Auction
where a record breaking $16,683.25 was realized from
the items contributed by Convention registrants.

PROSPECTIVE BUYERS review the merchandise
before the auction. The public also attended the

NAA Las Vegas Fun Auction.

CONVENTION CO-CHAIRMEN
Stan Zurawski, left, and Bill
Watson sold a 32-ounce silver
bar, the contribution of the
Nevada State Auctioneers As-
sociation, for the price of
$475. Nevada is the Silver
State.

MANY OUTSTANDING fun
auction items were contributed
by State Associations and
members.
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THE TENNESSEE AUXILIARY, as is custom, offered  PRESIDENT-ELECT HOWAF?D BU_CKLES sold a latch-
a quilt on which were the names and state identifica-  hook rug, made by his daughter Diana Sue.

tion of the past presidents of the Auxiliary to the
NAA.
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Antiques ® Antiques ® Antiques ® Antiqgues @ FOR SALE!

CONTAINER BUYERS ANTIQUES BONANZA
Beat Inflation @ Buy Direct From England

Every item shipped is ready for immediate sale upon delivery in U.S.A. WE DO NOT SHIP UNSALEABLE OR BROKEN
ITEMS. Satisfaction Guaranteed.

SAVE TIME; EXPENSIVE HOTEL BILLS; AIR FARES; PACKING CHARGES. OUR SHIPMENTS ARE EXPERTLY PACKED
FREE OF CHARGE, saving at Least $600 per Container Load.

Please select your shipment Requirements from inventory below. All these items can be included In
your container 20 ft. or 40 ft. containers: Guaranteed: 200 to 250 items per load.

Please check in boxes below the type of merchandise you would like to receive with preference in your Antiques Shipment.

Rolls Royce Vintage Cars available by order

Roll Top Desks Bowl & Pitchers Windsor Chairs ] Biscuit Barrels L]
Organs Whicker Furniture Draw Leaf Tables Dressing Tables
Parlour Set Smokers Stands Cast Iron Items Inlaid Furniture ]
China Cabinets Carriages Pianos Spelter Figures ]
Gateleg Tables Bentwood Chairs Hall Trees Dinner Wagons
Eterges Flo Blue Washstands Piano Stools 0
Bamboo Furniture Minton China Fire Places Swords d
Towel Racks Bureau Bookcases Bureaux Shefioneers ]
Marble Clocks Buffets ] Barrometers n Oak Furniture ]
Hat Racks Queen Anne Chairs Pottery Corner Cabinets
Paintings Leaded Glass Wall Clocks C Silver Plate
Royal Doulton Pine Furniture Prints Grandfather Clocks
Fern Stands Bedroom Suites Carnival Glass Primitive Furniture
Mirrors Coal Scuttles Candlesticks Sea Chests
Carriage Clocks Paintings Captains Chairs O Tapestries ]
Curio Cabinet Sets of Chairs Bookcases High Boys
Player Pianos Brassware Pub Furniture Oriental Items
Sideboards Mantle Clocks Wardrobes Music Boxes
Secretarys Cut Glass Bronze Figures Carvings =
Rocking Chairs Wedgewood Chest of Drawers Architecture O

Spode = Card Tables =

Could you handle a 40 ft. container every 1 Month 2 Months 3 Months

OUR WAREHOUSE
Please write for a catalogue or telephone for immediate delivery: 22 days door to door service.
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What Is the population of YOUr Aref? ......cuissmnisuamssmsimsassisasaeess

Do you sell Retall/Wholesale/AUCHION? . cenasnmmnimsrmanimissmssmmssbm

w Our prices are quoted for 40 ft. high cube containers

v Economy graded shipment $9,000: Better economy grade $12,000
w Auctioneers Wholesale Graded Shipment $15,000
v Fine Quality Graded Shipment $20,000

Leglie Swainbank Antiques Inc.  Lowes
Head Office - Prices?

34 Church Rd, Roby, Nr. Liverpool, L36 9TP, Lancashire, England
Telephone 051-489 1142 Oak Items
Our
BWorld Wide Antique Exporters Speciality!
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Official functions —
awards, banquets,
fund raising

NEW NAA HEADQUARTERS BUILDING
was the auction event of the Las Vegas
convention. Architect’'s  rendering
(above) at left is held on the head table
while NAA past president, and Hall of
Fame recipient, Terry Dunning, handles
bidding. Highest contributor to the fund
raising effort was J. L. Todd, Rome,
Georgia, pictured above right with Mrs.
Doris Todd, after his pledge of $25,000.
At right, new NAA director Benny Fisher
is standing in front of an overjoyed T. L.
Mann, Salt Lake City, Utah, after his
pledge, representing the CAIl class of
1981, of $10,000.

CONVENTION CO-CHAIRMEN, from left, J. M. “Bill’” Wat- THURSDAY KICKOFF LQNCHEON in-
son, and Stan Zurawski, Jr., are presented plaques by cluded Auxiliary president Glenda
NAA president Archie Moody, in appreciation for their McCarter Johnson as a welcoming
service to the 1981 NAA convention. Both convention speaker.

co-chairmen are from Las Vegas.
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MINN.
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P.O. Box 90TA, nghtstown, Ind. 46148

FOR A CROWD OF AFFLUENT BUYERS

WHO FLY AND DRIVE LONG DISTANCES
Circulated primarily in Illinois, Indiana, Kentucky,

& Michigan, Missouri, Ohio, Tennessee, West Virginia, Wis-

consin, Western New York, Western Pennsylvania, East-
ern Iowa. IN OUR 14TH YFEAR.

The Tri-State Trader has more antique auctions in the

{4 Mid-Central states than any other publication in the

world! Results guaranteed or no pay! (Inclement weather
A excepted). Ask for a show of hands. Yes, we're thaig sure!

,.“,““,. ,‘-‘,‘-‘ -.,.‘

" For That Anthue Estatc

=~ or Collector's Auction

-.,.‘

Be Sure to Use

The Weekly

Call TOLL FREE TO RESERVE ADS OR FOR INFO

Outside Indiana (Ill.,
Indianapolis & NE suburbs 326-2235;

Indiana only 1-800-382-1050; (Iowa, Mo., Wis., Pa., W. Va., Ky., Tenn., NY,

T

TRADER;

Ky., Ohio, So. Mich.) 1-800-428-4156 d

%

call collect to reserve ads or 1nf0 ) p)

Other States Phone 317-345-5800 or 317-345-5133

Other States Phone 317-345-5800 or 317-345-5133
TOLL FREE HOURS: 7 am-5 pm Mon. thru Fri. and Sat. 8 am-12 noon.

(Evenings %fter o and Sat. pm & Sundays BY CHANCE.)
Delivered every Monday in most states.

Normal Ad Deadline: 9 am every Wednesday. Ads taken o

until 8:30 a.m. Friday, but please call in reservation early. (¢
(Small surcharge for late ads.) ¢
Free Samples Sent to Auctioneers on Request A
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The Auctioneer’s ‘‘Auctioneer’

HEN YOU HAVE AN AUCTION THAT
REQUIRES THE FACILITIES THAT
ONLY A NATION-WIDE ORGANIZATION CAN
OFFER, HUDSON AND MARSHALL, INC. IS
READY TO WORK FORYOU. IN ADDITION TO
THE SERVICES AND EQUIPMENT LISTED HERE, A
LARGE STAFF OF HUDSON AND MARSHALL

SALES ASSOCIATES IS AVAILABLE FOR CON-
SULTATION IN PRACTICALLY EVERY CATAGORY

OF REAL OR PERSONAL PROPERTY.

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (P.A.
Systems, Chairs, Organs, Sound Trucks,
Cattle Pens, Portable Generators, Etc.)

® NATIONWIDE ADVERTISING (In House
Agency)
® NATIONWIDE MAILING LISTS

®@ FINANCING AVAILABLE (On Most All
Properties)

® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER'’S AUCTIONEER",
HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!

BROKER PARTICIPATION INVITED.

Call Toll Free

In Georgia Call
800/342-2666

Elsewhere Call
800/841-9400
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HUDSON AND MARSHALL

REALTORS AND AUCTIONEERS

ONE BACONSFIELD PARK . MACON, GEORGIA 31211
TELEPHONE (912) 743-1511

Home Offices
Macon, Georgia

Atlanta Offices
Suite 109
333 Sandy Spr. Cir.

404/256-5450
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CAl RECIPIENTS of that professional designation
were presented to the NAA convention at an indoc-
trination ceremony on Thursday. CAI president Will-

iam Z. Fox, CAl, is at the microphone presiding.

Official recognition
part of convention

NAA auctioneers remembered

At the memorial service conducted by the Auxili-
ary, during Saturday’s Annual Meeting, the following
deceased NAA auctioneers were remembered.

Henry A. Berman, Worchester, Massachusetts
C. W. Borden, Bowling Green, Kentucky
Walter Broughton, Hollandale. Wisconsin
Paul W. Calkins, Peru, New York

Edgar A. Camfield, North Platte, Nebraska
Joe E. Clarey, Jr., Sibley, lowa

Albert Clouse, Murdock, Kansas

Dick Dolan, North Platte, Nebraska

Leland D. Dudley, Hampton, lowa

Robert D. Hane, East Canton, Ohio

James L. “Lew” Henderson, Gulfport, Mississippi
Leon E. Joy, Ames, lowa

Gerald Lambright, Goshen, Indiana

Virgil V. Munion, Sutherlin, Oregon

Howard B. Overmyer, EImore, Ohio

Walter J. Paulette, Richmond, Virginia
Lemuel B. Peroitt, Jr., Nashville, Tennessee
Maury F. Riganto, Norfolk, Virginia

Ned Ronson, Rio Linda, California

Harvey Rosenau, Manawa, Wisconsin
Michael R. Rubino, Fort Lauderdale, Florida
Jesse Rucker Rutledge; Rockvale, Tennessee
Ernie Smith, Fort Lauderdale, Florida

T. R. Tompkins, Clermont, New York

E. C. “Ernie” Weller, Atkinson, Nebraska

October, 1981

RETIRING DIRECTORS FOR 1981 were recognized

at the Saturday night president’s banquet. Above
top, NAA past president and director Marty Higgen-
botham, left, accepts his commemorative plaque
from presiding officer Chuck Cumberlin. Above,
other retiring directors were from left, Frank Bass,
H. Layton “Sonny’ Laws, Jim Heike, and Bob Musser.

PRESIDENT-ELECT, at
that time, Howard
Buckles, presided at
the Thursday kickotf
luncheon for NAA con-
vention week.

Cecil P. Wiggins, Sr., Ringwood, Oklahoma

Coy W. “Pete” Willbanks, Mountain View, Missouri
Joy Williams, Atchison, Kansas

Pete Yokley, Pulaski, Tennessee
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An ounce of Freedomike. ..
is worth a pound of EA. ‘

Freedomike Wireless Microphones From Lectrosonics

Without even realizing it, many auctioneers let “something” get between them and
the bidders. That “something” is supposed to help the auctioneer reach his
audience, but it also gets in the way.

That “something” is the P.A. system. Maybe it gets in the way when you
have to stop your bid calling and lug it to another table. Maybe the
bidders watch you drag your mike cord around instead of listening to |
your bid calls. Maybe you need three hands to hold up both the
merchandise and your microphone. -»

Now you can discover total freedom from your P.A. system...with a
Freedomike wireless microphone system from Lectrosonics. Each
system consists of a microphone connected to a cigarette-pack

size transmitter which sends your voice signal to a receiver. The
microphone clips to your tie or shirt. The transmitter fits in your
pocket, or in a belt-clip pouch. The receiver, which can be
a hundred yards away, plugs into the microphone input

of any P.A. system. The Freedomike system uses special
Unichannely circuitry to eleminate unwanted inter-
ference. A protective carrying case is also provided.

Freedomike...for the auctioneer who wants the bidders
attention focused on his bid calls, not on his P.A. system.

Freedomike System One (with tie tack mike) - $799

Freedomike System Three - $899
(with both tie tack and hand-held mikes)

Voice Projector 18
Ultra Portable P.A.

For years the Voice Projector 18 has been the
benchmark by which auctioneers measured
quality in self-contained P.A. equipment. Now
meet the all-new VP18R. The VP18R has

all the features of the older model,
plus high-level input and
output for connecting

to other audio
devices. Its

rechargeable
power pack

lasts 50% longer
than the old VP18.

VP18R $348
VP15 $198

| &CUrOSONICS.ING

ALBUQUERQUE. NEW MEXICO, US A

Plus Power 48R
Amplifier/Speaker

If you and your Freedomike
system travel to places with no
house P.A. system, Lectrosonics
has the Plus Power 48R. With
its own powerful 16 watt rms
amplifier, 8" speaker and
rechargeable batteries, the PP48R
enables you to use your
Freedomike system anywhere...
even if miles from the nearest
AC power source.

48R $245

Lectrosonics products for auctioneers are available from:

DUANE GANSZ BILL HAGEN CHARLES F. DICKERSON BUFORD EVANS
Duane E. Gansz Auction & Realty = Western College of Auctioneering Charles F. Dickerson, Inc. Nashville Auction School
14 William Street Box 1458 P.O. Box 161 233 East Gaines Street
Lyons, NY 14489 Billings, MT 59103 Fairacres, NM 88033 Lawrenceburg, TN 39464
315-946-6241 406-252-2565 505-526-1106 615-762-5534
COL. GORDON TAYLOR HUGH MILLER ROWLAND HUEY BOB MILLER _
Reisch World Wide College of Auctioneering Curran Miller Auction John Huey & Sons Indiana College of Auctioneering
Box 949 13020 N. Street, Highway 57 11660 Parkway Drive 8846 Holliday Drive
Mason City, Iowa 50401 Evansville, IN 47711 North Huntington, PA 15642 Indianapolis, IN 46260
515-423-5242 812-867-2486 412-863-4961 317-844-1088
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VOTERS REGISTERED (above) before Saturday’s

Beginning to
end . . . great
onvention

general meeting to assure each NAA member’s vot-
ing privileges. At that meeting, members elected of-
ficers and directors for the coming NAA year. At
right, 1981-82 president Howard Buckles, right, ac-
cepts president’s gavel from Saturday evening’s pre-

siding officer, Chuck Cumberlin.

Presiding officers

Above, then NAA president, now
director, Archie Moody presided
over Thursday’s State Association
Officer’s Breakfast and Workshop.
Center, then NAA vice president,
now president-elect, Rex Newcom
was the presiding officer at Satur-
day night’s dinner and awards
festival. GUEST SPEAKER at far
right, Keith DeGreen, addressed
the President’s Banquet with the
topic “How to overcome the psy-
chology of recession”.

October, 1981

And frequently heard on
Saturday of convention week,
“We’ll see you next year

in Atlanta.”




NAA Las Vegas
Convention

1981 advertising
contest winners

Once again, judges for the NAA convention ad-
vertising contest were provided by the city’s own Las
Vegas Advertising Club. Displayed on the following
pages are the winning contest entries. The contest
was conducted under the supervision of H. Layton
“Sonny” Laws, Jr., chairman of the Public Relations
and Publicity Committee, who presented the adver-
tising awards at the Friday night Awards Festival.

BEST OF SHOW
Charles K. Charleston, Ft. Wayne, Indiana

COMMERC!AL AND INDUSTRIAL

Multi-color: Lorne Justin Cherns, Winnipeg, Mani-
toba, Canada

Single color: William Z. Fox, Baltimore, Maryland

FARM (an operating farm liquidation)
Multi-color: Louis Boyleston, Pensacola, Florida
Single color: Wayne Pike, Princeton, Minnesota

REAL ESTATE
Multi-color: Charles K. Charleston, Ft. Wayne, Indi-

A BEAUTIFUL ALL SEASONS COLONIAL HOME ON LAKE JAMES « INDIANA ana
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e Multi-color: Chuck Layne, Franklin, Kentucky
Single color: William |. Webster, Houston, Texas

INSTITUTION (auction firm promotion)
Multi-color: Douglas P. Bilodeau, South Deerfield,

C“ﬂ.ﬁim. - B : Massachusetts
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Single color: Danny Burns, Sweetwater, Texas

AUCTION BUSINESS STATIONERY

(letterhead, envelope, business card)

Multi-color: Robert E. Payne, Jackson, Mississippi
Single color: Joe Small, Dallas, Texas
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COMPLETE DISPERSAL OF WESTCAN CONTRACTING !NC.

3;#3%“‘ ““wwss%
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S e e

1 - 555 1979 FORD TRACTOR BACKHO
UNDER 1,000 HOURS

EVROLET 4 % 4 SCOTSDALE PACKAGE —
10,000 KILOMETRES

FARM

Multi-color: Louis Boyleston Realty & Auction, Pen-
sacola, Florida. Black and red on white, 11 x 17 di-
rect mail piece with line illustration. Total distribu-
tion was 9,500, advertising the auction of a 5100 acre
ranch which sold for an average of $1185 per acre.
Below, right)

Single color: Northland Auction, Inc., Princeton, Min-
nesota. Printed black on white, 172 x 22%2, with
1475 mailed and posted locally for the farm equip-
ment reduction sale. (Below

Located Y2 mile West of intersection of Highways 95 & 169, turn South on County Road 31,
go % mile to County Road 3, then Southwest 2 miles, then 2 mile South.

TRUCKS

Al equipment is in good running : :
order. Most of this equipment was mﬂiﬁiifgg Ranger XLT ﬁﬂ&;;:%?&f:ﬁ“, ; rl t

purchased new by - B
Christensen Halch Farms, inc. 77 IH 1700 Loadstar 71 IH F2010A Tandem Dump
Truck wiHydrautics

Grain Truck wiHoist
T8 Ford FW40 4x4 295 H.P. 77 IH 1700 Loadslar 48 Ford Grain Truck

‘78 Ford 250 30" Disc & Harrow Grain Truck witolst '76 Buick | 77 Lincoin |

'JOHN DEERE TRACTORS & EQUIPMENT

'75 John Deere 4630 150 H.P. *78 John Deere 6620 Combine
'73 John Deere 4430 125 H.P. wi1875 Grain Head,

75 John Deere 2030 w/JO148 e iy 1979 Corn Head,
Loader & 2 Buckets {1976) 1878 John Deere 88 Balt

D-15 Allis Chalmers b S Pick-up
'75 John Deere Dump Wagon 4 ) ‘76 Tyler Nitrogen Applicator
'79 John Deare 7000 8-Row Planter wmnnit&f Fart. & insect. ‘B0 Motorola FM Radio System, Base, 5 Moblias

Boxes, '76 John Deere 201 Trailer
MISCELLANEOUS

'78 John Deere 1625 Chisel Plow wiHarrow Atach,
.20 J0ON DR DM = J0. Thout EAd Lasiey 2 Fuel Tanks - 60 Gallon Steel Shaets
74 John Deere 1209 Mower-Conditioner Drag insulation Rolis
Richie Drinker Hay Wagon & 1000 Galion

‘78 John Deere 2450 7-Bottom Plow
SnoCo 8 Auger 57 Barrel with Electric Pump

78 John Deere 8300 Grain Drill
78 John Deere 300 Stack Wagon & Mover Pick-up T ; Hutchinson 6" Augar 33°
Snowco B'7 Auger 25 Headgate

78 Gehl 1200 Chopper wiCarn Head
IRRIGATION EQUIPMENT

2 '73 John Deere 1065 Wagons w/Dakon Boxes
‘74 E.Z, Rain Traveling Gun ‘74 Berkley Pump

T8 John Deere 230 Shredder
‘76 Cloudburst Traveling Gun Approx. 2500 of §'° Pipe

78 John Deare 500 Buncher
75 Lindsay Cultivator wiShields
76 Cloudburst Power Unit T4-'TE 4"
455 Oids Industrial Hoses, Hose Reels, Elc.

‘80 Lindsay 4-Row Cultivator wiShields

GRAI“ HANDLING

74 Lindsay 8600 bu. Drying Bin
wi or wio 2 Farm Fans

50,000 bu. Bin (lo be removed)

-—n-n-
For further information caontact:
: ; WAYHNE PIKE
Princeton, MN 55371
: 6123891767
Auction Arranged & Conducled by:
AUCTIONEERS:

-"II

§k L) .'t-e-‘\-'-q A
S, e
S5 ol i

Al Pike, Princeton, MN ~

Gordon Bostrom, f:im:h Mol Aespansible for Accidents * Usual Auction Terms
Paoples State Bank, Cambridge = Everything Salf “As "

612-688-1212 ascliporeplrinraifhipecdion

October, 1981

COMMERCIAL AND INDUSTRIAL

Multi-color: Cherns Auction Service, Winnipeg, Mani-
toba, Canada. Full color, 8%2 x 11, four page
mailer/handout, for a $95,000 auction of construction
equipment. Total distribution of the brochures was
3600. (Left

Single color: Michael Fox Auctioneers, Inc., Balti-
more, Maryland. Four page, 8%2 x 11, direct mail
piece brochure, printed black on white. The auction
liquidated stainless steel dairy machinery for a milk
processing plant.

Below
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Ewryl?nng sells 1o the highast bﬁdd&r Imludmg
machinery and equipment. No minimums, no reserves,
no buy backs.

Thursday, Hay &1 at 10:00 A.M.

680 Somerset Streel
New Bnmswick., New Jersey

SATURDAY, APRIL 4th 11 a.m.
5100 ACRES OF PRIME RANCH LAND

* 600 ACRES — Timber Tract with 85 ACRES open.
« 200 ACRES — Waterfront on 6 Mile Creek (2 Tracts).
* 4300 ACRES — Sub-Divided into tracts or in entirety.

ST. AUGUST!NE Fi. ST JOHNS Co.

DIRECTIONSE. - Fram 3t Ths Beautitel ranch & convernsently iocates onky 12
Ausuating dnival et on 146 iy wesi of historic SE Aumusting, wheng Iousaites
"*'“m s o of people wst the oidest city in the U5, yeariy
m e ::; Jacksorwdie oandy 35 aules norin. Being ihe o of
from 55 Augupbing, § milgs this propefty wiolid mesn it you sre in the heart of
from 95, 3% mibes  from 3 great recreations arcs whene st waler fishing in
Inckianville, atering in Thae Bieautifl Atpmts Ocesn & 13 miles (o the sa
rpacis pe ehobe . - - jercaaine Showd yous ke fresh wabes Fubing, Sox Mite Crevk
s leticoneceichis Borders this nrooerty and fows ifts St Johns Rives.
praag wiich it e sy For the Rurter, 5555 & o paradise

bor wild hoss hurkey, deer and many mare 5 dotns

Counly oMers an idea climade Tor famty Sng, retive-

ment, aqricebiune ang (Rt industry Agnouitne i very

imipor tapt as St Johme County W the heatt of Florda
TERMS: 10% dny of s, 107 af closing, Balance 7 SEANN dinen ¢ MDSIE W tine: T v g Yodian 8
wedrs ¢ 187, or canh . Sefiing with tite IngUrance and lang ang Ie fane 1a fertioe, This propery & Iocaleg n
wareanty oeed sutgect (o confirmatton. the odiil Creeh, aoea. 1L olters & iriendty neighborhoog

PFHONE: (904) 4340377
(EVE.) 932-9655 (ON SITT) B24-7710

A et i ah i (O e b ) ST -tqﬂ“imuhmlmhﬂh =l ARSDEAEE o TR 3T aad
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April 11, 1981 at two o'clock PM.
CHARLESTON

BUCTIGNEERS

LY MOF ROAD = B s A TNE o 488 Y

ANTIQUES

Multi-color: Western Realty, Bowling Green, Ken-
tucky. Printed black and red on light brown stock,
82 x 11 booklet of 12 pages. Distribution was 3000
mailed and available at the open house, before the

auction of this historic property and collected an-
tiques. (Below, right)

Single color: Weiss Auctioneers & Appraisers, North
Leverett, Ma_ssachusetts. Printed black on white, this
8%2 x 11 mailer unfolds into a sale bill. The auction

grossed $73,558, from 360 lots of an antique col-
lector’s estate. (Below)

WLIBISS ucrioneers : sepralsez

NORTH LEVERETT, MA 01054 « 413-367-9952

40

REAL ESTATE

Multi-color: Charleston Auctioneers, Ft. Wayne, In-

diana. Four page, 8%2 x 11 direct mail piece, full

color pictures on black and grey. Distribution totaled

?I?Ofoi with the country club home selling for $165,000.
eft

Single color: Delta Realty & Auction Co., Inc., Mem-
phis, Tennessee. Printed brown on white, this 82 x
11 direct mail folder opens to 153 x 21%2, with num-
erous brown-tone pictures. A complete theme park
was auctioned for $2,000,312, with 5,500 of the bro-
chures distributed. (Below)

A GIANT AUCTION

ORDERED SOLD BY UNION PLANTERS NATIONAL
* BANK OF MEMPHIS

_“ FORMERLY KNOWN AS DOGPATCH USA
A MULTI-MILLION DOLLAR
THEME PARK AND RECREATION AREA
2 RESIDENCES

LOCATED AT DOGPATCH, ARK.
APPROXIMATELY 235 ACRES

Between Harrison and Jasper, Ark. on Hwy. 7

TUESDAY, APRIL 7, 10 A M.
(POSSIBLY 2 DAYS)

ONE OF AMERICA'S BEST KNOWN RECREATIONAL AND TOURIST T

ATTRACTIONS TO SELL AT AUCTION LOCATED IN THE OZARK
MOUNTAINS OF NORTH AREANSAS.
TO SELL INDIVIDUAL GROUPS
AND AS A WHOLE

ALSO EQUIPMENT-TRUCKS-CARS & INVENTORY

TUES.
APRIL 7

10 A.M.
Possibly

CONTACT DELTA PERSONNEL AT
DOGPATCH 501-743-1111 OR RAMADA
INN, HARRISON 501-741-7611 TA

Eddy Farr, Broker 501-735-7062 — REALTY & AUCTION CO. INC
Paul Robbins, Broker/Auc. 501-561-3318 — L
Harrison Casto, Auct. 501-735-8264, DELTA AUCTION & REAL ESTATE CO .

E s L S R i e

Jasper Jones, Pres. 901-761-5080. Py i o R

Rogaimead Frages Bark

Urpen Hotive Sumday.
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s b ok e B aer chsadiit

Aunhum, Kentucky
Fridav and Saturday. September 1 and 20
10 a.m. Each Day
6240 65 acres ® Tractors, Farm Equipment ® Fine Antigues

1411 Scoravilis Romd
Grgan, KY TE1-1234
Ward Effote - Broker
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ADVERTISING CONTEST JUDGES, from front to
back, Candy Christy, Lowell Sylvester, and Jesse
Morris were recruited from the local advertising com-
munity, by the Las Vegas Advertising Club.

AUCTION BUSINESS STATIONERY

Multi-color: Sunbelt Auctions, Jackson, Mississippi.
Colors are black, yellow and red-orange, on white
textured stock, 872 x 11. (Below

Single color: Joe Small Auctioneers, Inc., Dallas,
Texas. Color is brown on light brown, textured stock,
82 x 11. (Below, right

Col. Robert E. Payne

Auchionaers, Approisers, Liguithrorn
Mambel Motional Auetonresrs Associakion

PO Box 9T Lockson Misssing 39208 P (600 9567006

e
s ]

e

Post Office Box 191, Jockson Mississippd 392058, Fh. (607) ¥54-70R6
Col. Rebar E. Payne / Mombeaer Notion] Auchonserns Asociannn
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NATIONAL AUCTIONBEERS ASSOTIATION
135 Lakewood Dr.
Lincoln, NE 68510~-2487
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SPECIALTY

Multi-color: Kruse International, Auburn, Indi-
ana. This 1172 x 18 mailed brochure opens to
tabloid size, full color catalog of nhumerous an-
tiqgue and collector vehicles. Descriptive copy
is white and gold on black, presenting a ninth
annual auction by an Oklahoma classic car mu-
seum. (Below)

Single color: Jim Stevens Realty & Auction As-
sociates, Nashville, and Estate Gallery Auction
Company, Murfreesboro, Tennessee. Printed
black on light brown, 11%a x 172, 2400 of these
mailer/handouts were distributed. The two day
auction sold a variety of antique and collector
items, plus nickelodeons and player pianos.
(Right)

JAMES C. LEAKE &
ANTIQUES INC. PRESENT
I'HE 9TH ANNUAL AUCTION

1827

BEE
Coachworlk by Flast
_r.-rm:f'.n:-a Ths Flrpamn

[ER MERCEDLS LET
Bodv by Frecrtons & Wobb Chapets 12001
This magmiiosn Lomans Speedsier bas e sarber Britiah tesbrsnin b Oulsh Hiey SEE fuae e Pally restorad, Mary mew si-atock parts were ased . The BHE &=

7 1& st Mmrae ssg el e the B 0o gralie. At rarg GRECMEY R
' : tn

525 CLASSIC, ANTIQUE,
SPECIAL INTEREST & SPORTS
AUTOMOBILES

MANY CARS WITHOUT RESERVE
FRIDAY, SATURDAY & SUNDAY
JUNE 5,6 & 7, 1981

THE WORLD'S FINEST COLLECTION OF
ANTIQUE & CLASSIC AUTOMOBILES
I.P.E. BUILDING

EXPO SQUARE
T LT I.J- h ;'i & {} R i—-ﬂ-’i H (} hi 1«.

FIRST CLASS

Di8-GH3-3281

ADDRESS CORRECTION REQUESTED

INSTITUTION

~ ABSOLUTE AUCTION

Fri., Sept. 26th, 10:30 A .M.
91 ANTIQUE SHOWCASES OF ALL TYPES
HUGE VARIETY OF GLASSWARE

ANTIQUES - COLLECTORS iTE,_M'ﬁ Hia
AT CRACKER BARREL WAREHOUSE
HARTMANN DRIVE, LEBANON, TENM.

ABSOLUTE AUCTION

Sat., Sept. 27th, 1:30 P.M.
10 FIRST QUALITY & UNUSUAL NICKELODEANS
1 PLAYER PIAND. PLUS OTHER ANTIOUES
FROM CRACKER BARREL OLD COUNTRY STORES
AT ESTATE GALLERY AUCTION COMPANY
1150 VINE ST MURFREESBORG, TENN.
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EUREE THONS: Fraro s Sortn i
LR T P

This sale inclsdes Rems collected during the
extensive travels of Mr. and Mrs. Don Singleton
whe are buyers for the Cracker Boareel Old
Country Stores. This sustitn offers the largest
solastion and variaty of showcases, antigues &
collectables o ke sold.
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Multi-color: Douglas Galleries, Auctioneers and Ap-
praisers, South Deerfield, Massachusetts. Printed
black and red on white, the pamphlet unfolds to 82
x14. Line illustrations are black and grey, with 3000
distributed to date. (Next page, upper left)

Single color: Burns-Hutson,

Sweetwater, Texas.

Cover stock is textured on this 8%2 x 11, 12 page
booklet, printed black on white. Booklet contains
auctioneer biographies, company background, and
business letters of recommendation. (Above, right)

BLURNSIUTRON The 6oty owebod ections firm wich Seompfons sonibimes
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Is your sugar bowl worth .
o  $2010?

—

C—> > __How canyou
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Webster’s Auction Palace Announces the

Larsen Estate Auction

- - w Webater's Asctlon Fadsce bus been sebected for the Extulc Anclion
This is an especially large T Lo e e i come i
t f I . » d e ?:mnal.« uu" OHE iwa\nﬁ areeti, o Califaméa, am; hier

r _alcg_‘ e, S :.'L' WERE 'f’w_' travelecs r<|-'ruc“n:|:_1.- 'g-r:a'ral, which s

€3taic sace requiring 1wo GQys  ehecsametee el
to auction the entire Property i i i o e e
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Preview Thul‘ﬁdﬂ}’, Jan. 15 from i to 9 p.m. B ot TR AP % Bhe Bt s o b

wrrl e e oot che ane o Secerky sl Ficce i prossisee; |

THE ITEMS BELOW WILL BE SO Y ON: : ™

Friday, January 16 at 6 p.m.

Exquisite Jewelry for the Investor: Crystal and Glass from Around the World:

Vack prece sctomspmaled by Fangars V0] svittcn %
1 s omptes v v 591 ¢

2 B chsaial A v, Sl 00, Thisedsny, Tonae.

: |1 Lo *-'#...m

: Vo tiak ety ewetel Wirbti B2 i npeated
e i Tl AR A e ketoly Priad Gk Sl

DO TR A e e D el e
e RN, T L ke 43 il et e

o padn v, A e W e g

o

AL HERD N CINEFANTIN WATL
BOETE This i fhy HOsE gataiivd i

i finp I, T i g e ettt 8 e e, e
¥ pmnpb vk Wi tan g N s 3
L El.f £ -.35-\..1. WL g ] "mc e sl el el B el e Wietgrmak Mo 36 chigg e
Frncivee Samaoom. et B15 3 Mk ¥ h# ﬁﬁ oo v, e 't Mol s vt it B S0
s e PR 8 T 2

W {rer Eap

Lo i & p. g & oA
i _,? e F anpea. e Wi, ) .
% % ferr b ool e S rondal ok
ﬁ;%'ﬁ ‘iq{k'. i T ! T T A
S 3 el i W:r‘r e B R

L

e s it - 4 ity lian, O W

AN RTAR SARFHERE-SY 0, 018 Do ALRTRIAN CRYSTAL STEWW L RE T

gl e, WY BRRArs, WiRE RiSends,  nd
foraandy plocas o ans o av ol Tul sl spegkon
o PR At REARY

AL ML R P, Tesyy, Wi
i bsanhilih Rbpeies Bopad Fondly,

- .
W i T i L, el el e

oo ] R i o v M
Tl M 4 e may
e 4K 5 4 i
Wa A P b,
o Erwt. WA Mo el B

WA NS REHY RIS W T AWM - 57

o B2 s e

Oriental Glassware:

Chalee Thobers chaacoen: Tmecdh W ool . 1' ) & BE;:-'- ::“--rﬁ-":' FRER, YA, Ry
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[ THE ITEMS BELOW WiLL BE SOLD ON- %

Saturday,Jan.17at 1pm

Estate Furniture, - Toys and Dolls
Including Antiques: = of the World:
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SATURDA S uw Now featuring ‘‘The Auctioneer’’ every Sun-
w day in the Classified section.
v Contact Debbie Dent, 1101 Pacific Avenue,

W Ty e

Dallas, Texas 75202, 214/741-1515.

Source: Dallas Times Herald Continuing Market Survey,
1979, 4,000 Telephone Interviews. '
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NAA officer/director article . . .

Auction contracts
vital to sale
successes

By John A. Horton, CAI
Huntsville, Alabama

Successful auctioners have learned the value of
using good binding contracts that protect their in-
terests. It's as simple as that. Each contract “spells
out” all important details — date, time and place of
the auction, terms and conditions of the sale.

Many of the states that have a license law re-
quire the licensed auctioneer to have a contract be-
tween the auctioneer and the seller, in order to con-
duct an auction sale. But every auctioneer should
have a good binding contract before he or she starts
promoting any auction.

In my opinion, an auction contract should in-
clude at least all of the following.

( 1) Name, state, city and county.

( 2) Names of auctioneer and seller.

( 3) Date of the sale.

( 4) Place of sale.

( 5) Commission to be charged by auctioneer.
( 6) List of items to be sold.

(

7) Owner’s warranty that property to be sold is
free and clear of all liens and encumbrances.

( 8) Owner agrees to get said property ready for sale
and assist the auctioneer as is customary at the
day of sale.

( 9) Owner agrees that nothing included in this auc-
tion is to be sold or otherwise disposed of be-
fore sale date.

(10) Owner acknowledges that no representation or
guarantee as to the sale price to be obtained
has been made by the auctioneer.

(11) Auctioneer agrees to conduct said sale as auc-
tioneer, including the customary newspaper and
mail out advertising, and owner agrees that no
other expenses of the auction is to be paid by
the auctioneer.

(12) The contract should have a place for the owner
or owners to sign along with the auctioneer’s
signature and date.

All of the dozen listed items are important. You
simply must use contracts to be successful in the
auction business today. | know of an auctioneer who
started out in the auction business and did real well
for a while. He then began to operate without the
proper contract as if everyone was his friend and
he didn’t need any kind of written agreement between
auctioneer and seller. That auctioneer is out of
business today.

| still meet auctioneers, in my travels to con-
ventions and meetings across the country, who say
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NAA director John Hor-
ton was elected to the
NAA Board of Directors
in 1979. He is the owner
and founder of John A.
Horton Realty & Auction
Company, Huntsville, Ala-
bama. The Horton auc-
tion firm offers a com-
plete real estate agency,
handling auction sales of
farms, homes, many
types of businesses, com-
mercial land, and sub-
divisions.

they conduct auction sales without contracts. Let
me put it this way, | have held auctions for my uncle,
my brother, cousins, neighbors, and all signed a con-
tract that was written out in detail, as to what was
expected of one another.
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CALL FOR FREE CATALOG. AP-

PROVED FOR V. A. TRAINING.
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HIGH POINT, N. C. 27264

(919) 887-1165




F—
fz

joe smal

ATTENTION

AUCTIONEERS
ANTIQUE SHOPS
WHOLESALE OUTLETS

WE CAN SUPPLY YOU WITH

40 FT. CONTAINERS

OF BEAUTIFUL ANTIQUE FURNITURE, COLLECTABLES, AND
BRIC-A-BRAC DIRECT FROM ENGLAND, IRELAND, SCOTLAND
AND WALES. WE OPERATE A LARGE, WELL-RESPECTED
AUCTION GALLERY AND ARE ONE OF THE LARGEST IMPORTERS
IN THE SOUTHWEST.

 Merchandise Carefully Selected For Your Particular Market
All Levels Of Quality Available

Excellent "Mix " Of Items

All Customs, Duties, Fees, and Freight Paid

Guaranteed Delivery To Your Door

CALL US NOW FOR PRICES AND REFERENCES!
> (214) 241-1912

A member national auctioneers association andtexas auctioneers association
A Joe Small, CAl TXE-012-0252
\ -

Col. Jim ram NEXT CLASS
CCIM, CRB, AFLB OCTOBER 26

e Learn the Professional chant

e Every type auction is covered

e Latest video training equipment
.. lets you view your progress

e Every student personally trained
by Col. Jim Graham

e Highly professional Instructors
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auctioneers, Inc.

3114 Garden Brook Drive ® Dallas, Texas 75234 e 214/241-1912

Auxiliary Board of
Directors met in
Las Vegas

The Board of Directors of the Auxiliary to the
National Auctioneers Association held three meet-
ings during the 1981 NAA Las Vegas convention.
Among other decisions, the following positive actions
of the Board are taken from the official Auxiliary
Board minutes.

* Decided that for past and present active members
of the Auxiliary, when the NAA office has been
notified of their deaths, information be printed on
the Auxiliary page of the AUCTIONEER.

* Decided that the Auxiliary to the NAA pay round
trip travel expenses and one night’s room and
board for the president of the Auxiliary, the Aux-
iliary convention chairperson, and if necessary the
secretary-treasurer of the Auxiliary (at the descre-
tion of the Auxiliary president and the Auxiliary
convention chairperson) to attend the NAA January
Board meeting, to discuss convention plans with
the NAA Board of Directors.

* Directed that the secretary-treasurer mail mem-
bership cards to any paid members who did not

LEARN

AUCTIONEERING

in Beautiful

FLORIDA

— Enjoy the Ocean and the Palm Beaches while you learn —

Become a Professional Auctioneer in 1 Week

JIM GRAHAM training makes you STRONG . . as an
Auctioneer: Businessman; Speaker. Men or women.

REAL ESTATE auctions . . our specialty

MONEY

m1e BACK
You'll like our FAST START system SUARANTIR

Graduates from other schools are welcome

FREE BROCHURE
JIM GRAHAM SCHOOL OF AUCTIONEERING

204 U.S. 1, North Palm Beach, FL. 33408 (305) 844-1723
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receive their cards at the convention.

® Directed that 20% of the current membership dues
will be available to the Auxiliary convention chair-
person to help defray costs of convention ex-
pense — if needed.

* Pledged $1500 to the NAA building fund; $500.00
to be given by Friday, July 31, 1981, and $200 a
year for five years.

® Directed that request for permission be made from
the NAA Board of Directors, to consign one or two
items to be sold at the convention Fun Auction.

®* Directed that the President appoint a committee
to be in charge of items, to be sold at auction at
the Auxiliary Luncheon.

®* Decided to amend the Auxiliary constitution to
incorporate.

®* Directed that the President appoint a committee
to revise and amend the Auxiliary Constitution &
By-Laws.

Dear Auxiliary members,

Now that the convention at Las Vegas is history
and summer vacations are over, maybe we can settle
down and put into practice all the ideas we received.
It is always a pleasure for me to remember all the
old friends we saw again at the convention, and the
new ones we have met. Each year | marvel more and
more at the wonderful people involved in our chosen
profession of auctioneering. They are truly top notch.

Since the NAA membership is growing at a regu-
lar pace, we who serve as your Auxiliary officers and
directors are concerned with reaching all the spouses
with a SPECIAL invitation to join your Auxiliary. As
your membership chairperson, may | suggest you
join when your spouse sends in the NAA Atlanta
convention registration, or better still, send your
dues directly to Pat Dunnmg, secretary-treasurer to
the Auxiliary. Her address is listed on this Auxiliary
page.

Our National Auctioneers Association has al-
ways been a great family organization, and let us
keep it that way by becoming involved. The Auxiliary
invites all family members who are not members
of NAA to join. Our programs do not conflict with
the NAA activities at the annual convention, but
rather support and compliment our wonderful NAA
auctioneers.

We are looking forward to another good year
under the leadership of Pat Lambright, our new presi-
dent; and God willing we will see all of you in Atlanta
next July.

But join NOW, you will be glad you did.

Mrs. Naomi Newcom, vice president
Auxiliary to the NAA
Whitewater, Kansas

A 30-second TV spot on the Super Bowl game
cost $275,000. It reached more than 46 million view-

ers.
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NAA schedule of
events, 1981-82

January 25-27, 1982 — NAA Real Estate at Auc-
tion Seminar, Holiday Inn Central, Tampa,
Florida.

February 15-17, 1982 — NAA Personal Property
at Auction Seminar, Marriott Hotel, San An-
tonio, Texas.

March 28-April 3, 1982 — Certified Auctioneers
Institute (CAl), Indiana University, Bloom-
ington, Indiana.

April 4-10, 1982 — National Auctioneers Week.

July 28-August 1, 1982 — NAA Annual Conven-
tion, Atlanta Hilton Hotel, Atlanta, Georgia.
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THE PROFESSIONAL
AUCTIONEER AND WHAT HE
NEEDS TO KNOW
BY RUSSELL KRUSE

A book every auctioneer should have in his possession.
Prepared for practicing auctioneer and the student or
beginning auctioneer.

CHAPTER HEADINGS

1. Bid Calling 10. License Law - Bonds
2. Conducting the auction 11. Fees — Commission
3. Contracts 12. Appraising

4. Sale Summary 13. Land description and
5. Uniform commercial code surveys

and auctioneer liability 14. Working together

6. Reserve bidding 15. Definition of 276 terms
7. Advertising and words every auct-
8. Ringman ioneer should know or
9. Insurance have available.

Price of book $10.00 (Volume discount available). Being
used by several states — auctioneer associations and
auction schools. WRITE: Kruse Office: 305 South Union
Street. Auburn, Indiana 46706. ATTENTION — Russell
Kruse.

ALSO AUCTIONEER TRAINING AT
KRUSE AUCTION INSTITUTE
AUBURN, INDIANA

Number #1: Three Week Course starting in February, June
and October. Personalized training with actual book study
and written tests. Written tests nearly everyday including
but not limited to Contracts, Advertising, Sale Brochure,
Offer to Purchase and Sale Summary. Last day of course
has four hour written test to better prepare you for
Business or State Test the following week. (Fee $300).

Number #2: Special Correspondence Course: Home Study
Program. Kruse Book and other written material that
should be very helpful in state test preparation as well as
making you a better auctioneer. This also includes atten-
ding the Final Day of Course No. 1 and taking four hour
written test if desired. Actually you will receive all of the 3
week course paperwork with instructions for each day for
3 week period. Live Auctioneer voice tape by Mr. Kruse in-
cluded. Same as if you were in class. This is a natural
setup for the person who cannot be away from home for 3
weeks but can be gone for one day review and 4 hour

master test at Kruse Office on Saturday just before State
Test.

Contact Russell Kruse, Kruse Office Building, Auburn, IN
46706. Finance available in all courses.

L]
.ll.
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Learn Auctioneering

Complete cassette home study,.
® 5 full hours of chant secrets,
training exercises and all phases
of auctioneering.

American Academy of Auctioneers
1222 No. Kenwood, Broken Arrow, OK 74012
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Welcome to the crowds,

the merchandise, and 10
auctioneers selling at the

same time. It happens every

week in Northern Indiana.

~The more familar you become with auction ac-
tivity nationwide, the more accustomed you might
become to the word ‘“unique”. An auction record
becomes just another record, among many each
year; and an organ grinder’s music box, just another
Item among “unique” items sold every week. Then,
you hear about something like the Shipshewana Auc-
tion — as many as 12 auctioneers selling at the same
time, rows of tour buses in the parking lot, four state
area draw, antiques, merchandise, flea market, live-
stock, 3,000-5,000 attendance during the good
weather — and it happens every week of the year.

- THE AUCTIONEER visited the small town of
Shlpghewana, Indiana, in June, for a first hand look
at this incredible auction. NAA director of associa-
tion services, Gary Carmichael, was the guest of NAA
director and past president, Harvey Lambright, from
nearby LaGrange. And that's how you may have
already heard of Shipshewana, population 1100.

Harvey Lambright has been selling at the Ship-
shewana Auction for 26 years, and all that time
describing the town’s weekly sale. However, some
auctioneers honestly didn’t believe him.

But the following AUCTIONEER article will at-
test — Shipshewana is a unique auction event that
deserves experiencing. Stated another way, if you’re
ever in that part of Indiana, don’t miss the weekly
auction in this quiet, unassuming town, with a four

syllable name that some folks don’t even try to pro-
nounce.

Staying organized is crucial

Remember your biggest auction crowd, and your
greatest variety and volume of items? That may be
the best comparison to describe the weekly Shipshe-
wana Auction. Of course, staying organized is a
must, and a breakdown in organization unimagin-
able. At Shipshewana, the great variety of antiques
and merchandise is delivered, sold, and settled for,
pretty much without incident or problem. It's an auc-
tion procedure that has proven itself since 1922.

The main auction building floor is divided into
nine lanes running the length of the building. Each
lane is marked off in rectangular spaces which con-
signors fill with saleable items. All items are sold
on commission, and the consignors are responsible
for their merchandise, before, during, and after the
sale. The Shipshewana staff shows the consignors
where to set up, and tags the items for sale. What's
the best security against theft? “The public’” accord-

THE AUCTIONEER
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ing to the Shipshewana staff, which reports minimal
incident compared to the large weekly volume, and
the crowds.

Commissions at the Shipshewana Auction are
probably comparable to many auction localities —
20% on the first $300, 15% on the remaining amount,
10% charged on all no sale items. The auction of
antiques and merchandise has become so popular
that what used to be sold in one day, on Wednesday,
now takes all that day plus Tuesday evening. How-
ever, consignors pick up their money the same day
as their items are sold.

Shipshewana buyers arrive by the busload as
well as the “buggy’” load, with the auction well at-
tended by residents of the large Amish community
in northern Indiana. Bus tours for the Shipshewana
auction and flea market originate as far away as
Chicago, Toledo, and Detroit. On one particularly
busy sale day last summer, 17 busloads of people
arrived. The usual draw for Shipshewana is a 150
mile radius.

Do these numbers of people actually buy,” you
might ask, as you make your way through the Ship-
shewana crowd. The answer is an unequivocal
“yes”. The $30,000 to $50,000 in antiques and mer-
chandise changes hands in 50% cash, 50% checks.
As expected, the auction crowd includes a number
of dealers who prearrange with the office to charge
purchases within a specific limit, then settle at the
end of the day. Keep in mind, however, that the
entire buying transaction takes place on the auction
floor, with all money and sales tax collected by the
clerk/cashier, at the time of sale.

But with all the crowds and the thousands of
auction items sold each week, Shipshewana is
completely cleaned up the day after the sale.
Nothing is left, it’s all hauled away, sold or otherwise.

Rules governing the auction procedure are
clearly posted. For example, there is no “‘private
selling” at any time before, during, and after the
auction. A consignor cannot stop his own sale in

October, 1981

progress, because the prices aren’t high enough,
then sell the items privately. Such a consignor would
be asked to go outside and rent a flea market stall,
and sell merchandise accordingly.

Enforcing the rules is only one function of the
Shipshewana auction staff. Not counting the possi-
ble 10 auctioneers and 10 clerks on a given sale day,
the office staff of five, plus one tag man, handles the
auction activity. Antiques and merchandise auction
people, however, are only one part of the total Ship-
shewana crew.

In recent years the Shipshewana auction has
grown tremendously, and will continue to grow as
much as it can. How is Shipshewana advertised?
Where are the ads, the sale bills, and the flyers?
There isn’t any tangible Shipshewana Auction adver-
tising, explains owner Robert Lambright (no relation
to NAA director Harvey Lambright). Promotion of
Shipshewana is primarily by word of mouth and free

Continued page 51, column 1
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Used Metalworking Machinery
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THE AUCTIONEER’S LIBRARY & REFERENCE BOOKS

Latest Advanced Methods For the Professional Auctioneer
The Most Comprehensive Information Ever Published on Auctioneering

TELLS YOU HOW TO KEEP THE BUSINESS YOU HAVE AND HOW TO
GET THE SALES YOU HAVE NOT BEEN GETTING.

Nothing Is Left Out
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Author & Publisher
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For auction advertising that gets results

in any language, put your money on the

Chicago Tribune Auction Mart.

Last month, the Chicago Tribune Auction Mart
. carried over 90% of all auction/bid advertising in

metropolitan Chicago newspapers. This over-
whelming market share includes announcements

from across the United States and around the
world.
‘ International and local Auction Mart advertisers
know they can count on results from their mes-
# sages in the Tribune. It's by far the dominant

medium in auction/ bid advertising in Chicago.

~ EN DUE' We've got a new Auction Mart brochure with
® complete details. For your copy call Sally

McKoane at (312) 222-4493 or Charles Shan-
ley at (312) 222-4042, today. Or write them at
435 N. Michigan/Rm. 915, Chicago, lllinois
60611.

(Chicano Jribune

The Complete Newspaper
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publicity, plus a few t-shirts, bumper stickers, and
caps.

But there’s one other intangible promotion —
tradition. Families have been regularly attending the
Shipshewana Auction since the twenties.

Small beginning,
progressive growth

In 1922, Shipshewana resident George Curtis
and banker Levi Miller began holding weekly auc-
tions, slightly north of the present Shipshewana Auc-
tion site. Twenty-five years later, the auction was
sold to a Lambright family — the father, brother, and
the auction’s present owner as a young man. The
Lambright’s first conducted business from the pres-
ent Shipshewana location in December 1947, with a
gross sales figure of $2,000 — livestock, merchan-
dise, antiques, everything.

Shipshewana Auction again changed owners in
1961, sold to local resident Walter Schrock, who
supervised Shipshewana’s greatest expansion. What
started out as a small auction, with flea marketers
selling from their car trunks, has grown to the limits
of its boundaries within its small, Indiana home town.

® Shipshewana’s 30 acres contain the livestock
auction, the antiques and merchandise auction, two
cafes, 900 possible flea market spaces, and parking
for hundreds of cars, campers, buses, and horse
drawn carriages.

® The auction is held 52 weeks a year, Tuesday
night and Wednesday for antiques and merchandise,
livestock only on Wednesday, and horses only on
Friday.

®* A survey of license plates indicated attend-
ance from 46 states and Canada, as of May 1981.

®* The flea market runs from early spring to late
fall. Subzero weather cuts down on the number of
livestock sold, but the enclosed auction building
continues to draw crowds.

In March, 1981, the Shipshewana Auction was
sold to Robert Lambright, who as a younger man had
help reorganize it in 1947. Mr. Lambright is assisted
by his sons who handle the livestock auction. Ship-
shewana certainly does have a future, but at present
it is a limited expansion. The entire auction and flea
market complex is bordered on all sides by either
housing, established businesses, or unavailable prop-
erty. Of course, limited area does not stop the
crowds which keep coming back, year after year.

One of the attractions which maintains the pop-
ularity of Shipshewana is its auctioneers, who begin
selling at 7 a.m. on Wednesday, and don’t stop sell-
ing until every item is out the door. Right along with
those auctioneers are their clerk/cashiers. And
observing these auction people, selling merchandise
in a big, noisy, hectic building, is a sight to behold.

Continued page 53, column 1

Because of the price of gasoline, bank robbers
in New York City are now using getaway car pools.

October, 1981

Thousands arrive
every week

The Shipshewana auction and flea market can be
compared to a small county fair that happens every
week. Three to five thousand people is common at-
tendance during the good weather months, but Ship-
shewana draws good crowds on a year around basis.
Effective planning for the weekly influx of Shipshe-
wana fans is a definite must.

BUS TOURS to the Shipshewana Auction leave from
as far away as Chicago and Toledo. The tour in-
cludes the visit to the auction and flea market, plus
dinner at an Amish restaurant.

NINE-HUNDRED FLEA MARKET STALLS can be
rented to accommodate the Shipshewana crowd.
Contrary to what you might hear, the Shipshewana
Auction was an established tradition well before
people began selling out of their car trunks, thereby
starting the flea market years ago.

Continued page 53, column 2
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LINES WE
CARRY ARE
TOOLS BY
CHAMPION

A.P.F. CALcuLATORs For thirty-one years the auctioneers
CASIO WATCHES wholesaler. Call Frieder the Importer

& CALCULATORS  {or the best deals. By-pass the middle-
PANASONIC

ELECTRONICS man, buy directly from the Importer and
SONY pocket the profits.
ELECTRONICS
KRACO : .
1L ECTRONICS Closeout Merchandise Buyers, Suppli
SANYO ers to the Auction Trade of promotional
ELECTRONICS & nationally advertised merchandise.
Al g&agggsNSORS Direct importing enables us to offer the
lowest prices possible. Visit our Show
LINCOLN ELECTRIC . .
WELDERS Rooms and inspect our Quality Mer-
FUZZBUSTER chandise ready in our 48,000 sq. ft.
RADAR DETECTORS  \yarehouse for fast pickup or delivery.
WHISTLER
RADAR DETECTORS
YORX .
yorx  Buy Champion Tools. The largest sell

VIDEO TAPE ing tool line in the Middlewest. A qual-

RECORDERS

ATAR ity fast selling line. Champion Tools —

GAMES

CUTLERY the profit makers. We ship to all 50
POOL CUE STICKS states_

BIBLES
GOLF BALLS
BEER WAGONS
COSTUME JEWELRY
WATCHES

T.D.K.
TAPES

MAXELL
TAPES

VIDEO
TAPES

BETAMAX
TAPES

- J
2 Frieder’s
?‘IT;MEg 2553 Superior Avenue

PAKISTANI Cleveland, Ohio 44114

KNIVES
Come in or call 216 781-6477 or 781-6497
Out of state WATS line Call: 800 321-8192

LOW PRICES — HIGH QUALITY — QUICK SERVICE
LARGE INVENTORY — QUICK DELIVERY
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Above all, it’s an auction

Even though you might compare it to a small
county fair, you must remind yourself that Shipshe-
wana is primarily an auction. Therefore, the busi-
ness success of Shipshewana is due largely to the
effectiveness of its auction people.

“Coordination between clerk and auctioneer,
and the energy of everyone involved are the keys
to organization,” according to antiques and mer-
chandise auction manager, Chuck Haarer. Clerking
accuracy is very important so that no part of the sale
transaction is missed — item description, price,
sales tax, buyer. Equally important is the auctioneer
as a representative of Shipshewana, and of his own
salesmanship. Part of the payoff to the auctioneer
IS seeing regular auction goers every week. It is
very common for crowd loyalty to develop towards
a specific auctioneer; plus, that same auctioneer and
clerk/cashier will sell in the same row of merchan-
dise each week.

Year after year Shipshewana’s auctioneers have
continued to sell, for many individual reasons. What
happens if you get sick and can’t make it that week?
Standby auctioneers and clerks are available, but
everyone is paid on an hourly rate. The auctioneers,
however, are assured two hours.

The pictures that accompany this AUCTIONEER
article will give you some idea of auctioning at Ship-
shewana. But to discuss an auction is to discuss the
orderly flow of money, managed at Shipshewana
right at the point of purchase.

The clerk/cashier for each auctioneer draws
$100 in change at the beginning of the auction day,
but it is sometimes difficult to stay in change, given
the collection of sales tax on each item. The problem
IS not so much that a cashier would miss the few pen-
nies on a small item, but to miss 4% of a day’s
$30,000-$60,000 is a substantial loss.

Clerking sheets, checks, and large bills are
picked up twice an hour so that the auction office
can stay ahead of sales, especially with dealers
charging large quantities. The office sets a limit of
how much an individual can charge, and payment
must be received before the individual can make
any more charges. At the end of the day, the clerk
must have money to cover the purchases, the 4%

Continued page 55, column 1
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PRODUCE AND HAY are also purchased at Shipshe-
wana, with hay sold at auction the year around.

e
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THE LOGISTICS of people and parking cannot be
left to chance, but organized for each sale day.
Shown here is the back end of the auction building,
plus some of the camper parking near the flea market.

PARKING

S _
i = :

BECAUSE THE SHIPSHEWANA, INDIANA, area is
heavily populated by Amish people, their special
mode of transportation must be properly considered.
On a given auction day, as many as a hundred or
more carriages and draft horse teams will be driven
to the auction and market.

THE TWO DISTINCT FORMS of transportation at
Shipshewana are parked end to end. Walking back
to the auction are two Amish girls in traditional dress.
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AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

‘“The Professional Auctioneers’ Choice”

At

HALF-MILE HAILER SOUND CRUISER i
| MODEL S-610 MOBILE P.A. MODEL S-310
List: $245.00 List: $425.00

Auctioneers Cost: $208.25 Auctioneers Cost: $361.25
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I HALF-MILE HAILER MODEL S-610 — Projects further, louder, clearer than horn hailers SOUND CRUISER MOBILE P.A. MODEL S-310 — Make any car a sound truck in 45 seconds.
. . . doesn’'t block vision . . . perfect for crowd control, athletics and other outdoor use. Ideal for cars, trucks, buses, boats. AMPLIFIER: Model S-302: 32 watts: all transistor. Con-
AMPLIFIER: Model S-702: 35 watt: all transistor. CONTROLS: On-Off, Volume. Inputs: For trols: On-Off/Tone; Master Volume; Auxiliary Volume. Inputs: For microphone: for radio,
ceramic or dynamic microphone: auxiliary input for phono, tuner, tape recorder, etc. 3 Out- tuner, recorder, etc. Outputs: For 8 or 16 ohm speakers. Power Source: 12V dc: plugs into
puts: For additional speakers: tape recorder. Power Source: Ten ‘D" size flashlight bat- auto cigarette lighter socket. Terminals.provided for permanent installation. 120V ac and
teries: alkaline type provides up to 200 hours operation. MICROPHONE: Cardioid probe- flashlight battery adapters available. Size: 83" wide x 3% " high x 83" deep. Mounting:
type, noise-cancelling, hand-held microphone, supplied with 8 coil cord, on-off switch. Handle supplied for easy carrying or ready mounting under dash. SPEAKERS: Model
SPEAKER: Weatherproof horn, can handle full amplifier output: detachable. CONSTRUC- S-1210: Two weatherproof horn speakers that swivel and lock in any direction, can handle
TION: Removable metal bracket attaches to amplifier with screw knobs: gripper handle full amplifier output, mounted on car-top carrier ready to clamp to car. MICROPHONE:
and shoulder strap included. Dimensions: 11%2" high, 11" wide, 9" deep. WEIGHT: 14 Ibs. Model S-2080: cardioid probe-type, noise-cancelling hand-held microphone, supplied with
(with batteries). Order Model S-610 8" coil cord, on-off switch, mounting clip. WEIGHT: Complete system, 25 Ibs. Order Model

S-310

| Order by mail — payment with order — we pay postage . . . C.0.D., you pay postage.
North Carolina residents add 4% sales tax.
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If you need good quality equipment, sy
this is your opportunity.
Write for Equipment Brochure today.

Col. Forrest Mendenhall,
Member

uquctionee’zin

P.O. BOX 7344 — U.S. HWY. 29 & 70 (185) HIGH POINT, NORTH CAROLINA 27263 PHONE (919) 887-1165
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FOR AUCTION ADVERTISING THAT GETS RESULTS
ADVERTISE IN

Rlab THE AUCTION BULLETIN

Now, the nation’s only nationally distributed weekly publication listing coming auctions
from throughout the country is accepting

DISPLAY ADVERTISING

The Auction Bulletin reaches subscriberswho pay to find out where auctions are and travel
long distances to attend sales. To improve your auction attendance and to attract this
quality and affluent audience advertise in the Auction Bulletin.

For information and ad rates,

PHONE TOLL FREE 800-621-1574
orwrite THE AUCTION BULLETIN, P.O. Box 5676 -
Chicago, lllinois 60680
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sales tax, and the $100 in change. If the clerk is off
a sizeable amount, he or she must remain and bal-
ance accordingly.

Of course, one of the major factors in the price
of an item is quality. The good quality items some-
times sell themselves, but it’s auctioneer salesman-
ship that brings good prices for items. Whatever the
selection, the busloads of “first timers” at Shipshe-
wana will often purchase items just to say that they
bought at the Shipshewana Auction. Regular custo-
mers, however, are not only avid buyers, but con-
signors. Rather than have a garage sale, the mer-
chandise is trucked to Shipshewana to be sold at
auction.

But is auctioning at Shinshewana good for your
personal auction business? Answering that question

Is part of the reason auctioneers become Shipshe-
wana regulars.

NAA member Kirby Bollinger, LaGrange, has
been auctioning at Shipshewana for seven years, and
explains that the weather is a good indicator of a
receptive auction crowd or a difficult auction crowd.
But is Shipshewana qood for business? Auctioneer
Bollinger answered with a qualified “‘yes”.

“Sometimes you get a little discouraged, and
think ‘well it’s not hardly worth it’. Then all of a sud-
den you make four-five contacts.” Explains NAA
member Bollinger, “people call to say that they heard
you at Shipshewana, or they see you every week, and
they want you to handle their sale. There are so
many people at the Shipshewana Auction that you
have no real idea of just how many people are
watching you sell.”

For NAA member Kenneth Sherbahn, South Ful-
ton, Indiana, auctoning at Shipshewana is a ‘“‘per-
sonal challenge”. He’s a livestock auctioneer by
trade, but regularly auctions antiques and merchan-
dise on Tuesday night. Auctioneer Sherbahn con-
siders Shipshewana an excellent means of “really
staying in the auction business . because there
is a world of people going through Shipshewana in
a day’s time. Your own salesmanship is important,
because especially on the bigger and finer items,
you try and get the best price that you can.”

Both auctioneers considered teamwork with

Continued page 57, column 1

AFTER THE CONSIGNED ITEMS are sold, they are
removed from the back of the building as the crowd
and the auction move on.

October, 1981

Big auction building,
big crowds

The auction activity at Shipshewana is located

in two buildings — the livestock ring, and a large
steel building which houses the sale of antiques and
other merchandise. As the following pictures show,

that large building is the scene of sometimes hectic
auctioneering.

THE AUCTION BUILDING FLOOR IS DIVIDED into
nine lanes running the length of the building. Each
lane is marked off in rectangular spaces, which the
consignor fills with saleable items. This picture
shows a consignor’s items on tables, within the con-
signed space, and people browsing or waiting for
the auctioneer to arrive at that stall. The man above
the crowd, in the white hat and tie, is an auctioneer
working his way down his lane of consignor stalls.
Needless to say, the auction building can become
very crowded. The auction starts at 7 a.m. with as
many as 12 auctioneers selling at the same time.

OFTEN THE BUILDING ISN'T LARGE ENOUGH for
the consigned spaces within, so the selling lanes are

extended outside. When the auctioneers complete
their respective lanes, they move over and help an-
other auctioneer who isn’t finished selling yet.

20
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their clerk/cashier to be essential to the success of
their Shipshewana auctioneering. Different clerk-
auctioneer signals are often used to keep the bidding
going, despite interruptions. Without exchanging a
word, one clerk/cashier nudged her auctioneer, who
held her bills while she made change and replaced
her clerk sheet, while the auctioneer continued the
bidding. They completed the item’s sale, even with-
out any delay in the clerk’s recording the transaction.
That kind of auction teamwork happens repeatedly
in a day’s sale at Shipshewana.

“Shipshewana —
where is it?”

It can be readily assumed that some NAA mem-
bers reading this AUCTIONEER article will actually
make plans to visit the Shipshewana Auction, and
see it all for themselves. To experience the full im-
pact, visit during the summer when the crowds will
jam the 30 acres, antiques and merchandise will over-
flow the auction building, and 2,000 head of livestock
will change ownership. The auction market adjoins
the south edge of Shipshewana, which is located be-
tween LaGrange and Middlebury, and fairly accessi-
ble by Interstate 80.

After a day’s visit, you may come away with the
impression that it's just another auction, and “‘those
are just rows and rows of junk’”. On the contrary. As
many as 10 auctioneers selling at the same time is a
phenomenon, even within the great variety of events,
characteristic of the auction industry. And all that
you would see lined up at Shipshewana is not junk
— it’s merchandise. As NAA member Kenneth Sher-
bahn explained, “if there’s an item you’re looking for,
and you don’t find it at Shipshewana, come back in
another week or two. It'll turn up.”

For the professional auctioneer, Shipshewana is
a busman’s holiday that is more than just a well
organized sale. Shipshewana is an auction event
and remember, it happens every week.

Article by Gary Carmichael,
Director of Association Services

October, 1981

How the auction
items are sold

The following sequence is a moment by moment
Illustration of how an item is sold in the Shipshewana
auction building. This particular ‘““lane’” of consignor
stalls is one of two outside, under a ‘“porch” roof
that runs along the side of the building.

1) The man at the far left is the consignor, holding up
an item for sale; and the auctioneer in the white hat
is taking the bids. Behind the auctioneer is the
clerk/cashier who is collecting money from the lady
at right, reaching into her purse. Payment and clerk-
ing for the previous item is done while the auction-
eer moves on to the next auction item.

2) The consignor hands the sold item to the buyer,
while the clerk records a brief description, buyer’'s
name and price.

3) Money and sales tax for the item are collected, as
the bidding moves on to the next item. The clerks
are relieved of their cash regularly by the auction
office.
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4) Many clerk/auctioneer
teams have been togeth-
er for years, thereby in-
creasing the efficiency
of the auction transactions. One auctioneer ex-
plained, “it's the clerks that make the Shipshewana
auction, not necessatrily just the auctioneers.”

5) Auctioneers are constantly surrounded by either
merchandise or the crowd. NAA members Kirby Boll-
inger, left, and Kenny Sherbahn, below, like all Ship-
shewana auctioneers, are adept at taking bids accu-
rately, despite the noise, the crowd, and other auc-
tion chants.

THE SCHOOL OF
THE PROFESSIONALS

Professional
Auctioneer

INTERNATIONAL AUCTION SCHOOL

Route 5 - South Deerfield, Massachusetts
413-665-2877

Continuing the pattern of decline over the last

41 decades, the number of U.S. farms dropped to
A 2.43 million in 1980, from 2.52 million in 1975, accord-
ing to the USDA’s Crop Reporting Board. Stated
concisely: farm numbers in the New England states
and on the West Coast actually increased slightly;
fewer farms in most eastern, southern, and central

states; Nevada’s farm and ranch number rose 32%

~ One of the shortest measurable intervals of time {5y 1975-80, while Texas recorded a modest decline
is between the day you set a little extra aside for a of 2% .

sudden emergency and the arrival of a sudden emer-
gency. LIVESTOCK MARKET DIGEST

08 THE AUCTIONEER

New England’s only Auction School.
Call for information on next term.




Harvey Lambright,
Shipshewana
veteran

Northern Indiana is definitely ‘“‘auction
country”, and the firm of Lewis & Lambright,
Inc., with home offices in LaGrange, is an active
participant in the regional market. NAA director
and past president Harvey Lambright, and his
then father-in-law to be, Winford “Wink’’ Lewis,
formed the partnership in 1956. And auctioneer
Lambright has continued the company’s pro-
gress after Mr. Lewis’ death in 1978.

Both auctioneers have been career-long
supporters of the Shipshewana Auction. As a
matter of fact, Harvey has auctioned there since
1955.

As discussed in the AUCTIONEER article,
NAA director Lambright has talked about Ship-
shewana throughout his service to the National
Auctioneers Association. The trouble was, many
people thought Harvey Lambright’s description
was slightly exaggerated. No auction could be
that active, that big, every week of the year, so
they thought.

In preparation of this article, as managing
editor of THE AUCTIONEER | was the guest of
Harvey and Pat Lambright in June. Not only
did | receive an excellent tour of Northern Indi-
ana, but also | was introduced to the Amish
community of LaGrange and surrounding coun-
ties. Because of their religious beliefs, Amish
people do not have electricity in their homes,
nor telephones. Also, their transportation is by
horse and carriage, with farming by draft horse
and plow.

In the time that | stayed with the Lam-
brights, | was also able to accompany Harvey
and his auction staff to an Indiana Toll Road
auction, and meetings with his auction clients.
One evening, we visited an Amish home where
auctioneer Lambright finalized a real estate
transaction in two languages, English and Penn-
sylvania Dutch, the traditional Amish dialect.

Needless to say, the Shipshewana Auction
can be quite a vacation for an auctioneer. Pos-
sibly one’s first reaction would be to return
home and build your own Shipshewana. How-
ever, that might be more than difficult. Imitation
being one thing, and success in business an-
other, remember that Shipshewana has been
selling at auction since 1922. That’'s a phe-
nomenal tradition, without duplication in today’s
auction industry.

Gary Carmichael,
NAA director of association services

October, 1981

FORMER OWNER of the Shipshewana Auction,
at left, Walter Schrock, talks with Harvey Lam-
bright while the sales continue in the back-
ground. Mr. Schrock supervised Shipshewana’s
growth from 1961 to 1981, and expanded the an-
tiques and merchandise facility into the present
large auction building.

INDIANA TOLL ROAD auction was conducted by
Harvey Lambright and Kirby Bollinger, during
THE AUCTIONEER'’S visit to Shipshewana and
Northern Indiana.

More art auction records were set by Sotheby-
Parke Bernet. Worldwide SPB sales totaled $602.3
million, with the best selling categories being im-
pressionist and contemporary art, followed by
jewelry, Chinese works of art, then American and
Canadian paintings. The highest price ever paid
for an SPB auctioned item was $6,647,000 for a
pair of diamond ear pendants.
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+ Inventory Case
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Real Estate
at Auction

What’s in the future
for home buyers?

By Donald E. Cook |
President, Ohio Association of REALTORS®

(Reprinted with permission from FARM & DAIRY,
Salem, Ohio. Emphasis added by THE AUCTION-
EER).

Will Americans be able to afford to buy one in
19857 Or 19907

The answer probably can be ‘““yes’ in most cases
— but buyers are going to need some help in judging
what they can afford, whether they are willing to
make some sacrifices in other financial decisions,
and they may be faced with some housing decisions
their parents or others in the family didn’t face in the
past.

Many Americans have resigned themselves to
the fact that their prospects for becoming home-
owners have been delayed, largely because homes
they might have bought in 1981 have been pushed
out of reach by high interest rates and the monthly
mortgage payments those rates dictate.

Because of today’s economics — and probably
tomorrow’s — American home buyers apparently are
going to have to be willing to accept homes which
are smaller or older than they planned in the past.

First, on the subject of smaller homes — for
some time now, housing experts have been fore-
casting major changes for the construction of the
basic house within the next five years.

A recent study of builder attitudes as they relate
to energy issues conducted by Dow Chemical Co. re-
vealed the majority of 743 builders surveyed were
predicting that down-sizing of houses would soon
become commonplace. Their reasoning was based
on the fact that smaller, more compact houses are
less expensive to heat and cool. This is the first time
buyers have shown willingness to accept a smaller
home.

Density is becoming a major factor. Although
the preference remains for the single-family, de-
tached home, the most efficient use of high lot costs
remains with two, four or more units on a lot, but
sold as condominiums. This type of building effici-
ency and lot usage will dictate smaller prices.

In the Dow survey, many builders also predicted
the reduction or elimination of such traditional areas

October, 1981

as dens and dining rooms. Living and family rooms
will be combined into a ‘“‘great room” and a similar
approach is being taken with kitchens and dining
rooms. Builders are combining the two into country
kitchens, incorporating half of the square footage
once used in the dining room to provide a kitchen
large enough in which to eat.

There is a wealth of older, existing houses which
can be renovated and made energy efficient, and
many families have been finding them to be perfect
homes for their needs. The fact is that the country
must rely on preservation of that older housing stock
because new home building is running behind.

One of the country’s priorities right now is to
find ways to revive the American dream of owning a
home and to help people achieve it despite more
difficult economic conditions.

President Reagan and the Congress have de-
livered a tax reform law which encourages more tax-
free savings to rebuild the pool of mortgage loan
money. And the President has appointed a special
commission which is to bring back recommendations
this fall for an Administration housing strategy that
will deliver housing at cheaper cost, to make home
ownership especially practical for young couples who
have never owned a home before.

The commission report is eagerly awaited. Sta-
tistical evidence shows clearly that there is housing
demand out there in record numbers just waiting for
the right kind of mortgage market at a reasonable
price to bring it to life through the 1980’s.

HAULERS
NEEDED

To Supply Antiques
& Quality
Merchandise for
Regular

Auction Sales

AUCTIONS
BY FISHER

100 SUGARLOAF ROAD
HENDERSONVILLE, N.C.
28739

PHONE: 704/697-7286
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Designed for Professional Auctioneers

ATTENTION GETTER® Eiectronicaly produced wavering type siren at the push of a button (replaces gavel for getting attentior).

Personalized Brass Name Plate on face of Auctionaire units 1-2-3—4-5. (Indicate the exact way you want your name to appear when ordering)
,. 5 1. s VIR

.
4

. T,

DUAL PURPOSE - AC & DC

AUCTIONAIRE® 5

1 %1 AUCTIONAIRE® 1 Va
i ueno I ... ot SRS AUCTIONAIRE® 5: Convert your car or truck to a moblle
AUCTIONAIRE® 3 sound unit In seconds. Also works well In auction houses.

AUCTIONAIRE® J: ATHECGVS, SIITCY WOOUW GRS, SDE- Powered by our 30 Watt, all transistor amplifier with elec
cl n with h ' x
w::mﬂmﬁ' ?th'::: tl‘:: v?ﬁ:f'!m“ - ltlltt? et g‘:g: AUCTIONAIRE® 3: Amplifier, micro- tronically produced, wavering type siren. Plugs Into any 12
cone acoustical suspension speaker produces a crisp, phone, power source, shoulder ;:rap, volit automotive cigarette lighter socket or regular 120 AC
clear sound. WIll handle power amp at full capacity. and Inputs same as Auctionaire® 1. for Indoor use. Two all weather, indoor/outdoor, full range
AMPLIFIER: Solld state, all transistor, low consumption. SPEAKER: All weather Indoor/outdoor, Public Address horn speakers with rubber damping rings for
MICROPHONE: Condenser type, directional pattern, bulit- full range public address horn. Rubber a clear smooth sound. Speakers can be rotated up or down
In fliter for close talk. Brushed aluminum body. On-off edge damping ring for crisp, smooth In any direction. Antl-feedback microphone with bulit-in
switch, mike holder and Deluxe storage case. SHOULDER sound. DIMENSIONS: 10%" high, 8% fliter for close talking. On-off switch.

STRAP: 2" wide adjustable with carrying handle. INPUTS: wide, 8%" deep. WEIGHT: 8'% Ibs. with AUCTIONEER'S COST $259.00

batteries (batteries not Included).

1 microphone and 1 auxlillary for tape recorder, etc. AUCTIONEER'S COST: $187.00

Separate volume controls. All mounted horizontally to
be kept free of molisture and foreign particies. POWER
SOURCE: 8 D Cell, flashlight batterles, many, many hours WIRELESS

operation with alkaline type. DIMENSIONS: 10% " high, 8"
wide, 7v2" deep. WEIGHT: 9 Ibs. with batterles (batterles RECHARGEABLE MICROPHONE SYSTEM
not Included) AUCTIONEER'S COST $197.00 This system takes advantage of

the new 49 Mhz band, which
permits 100 milliwatt transmitter
long range power without an FCC
license. Ideal for auctioneers,
school auditoriums, bingo pariors,
etc. Recelver features an on-off
pliot Tight, signal control meter
and plugs Into your existing P.A.
system. Power source, 9V radio
batteries. Imported.
AUCTIONEER'S COST $149.00

RECHARGEABLE ..

1] TERTTTY i .:.:-::.::;' If nid

::}' ST
o IJ"IJ."
- R L et
R

®
AUCTIONAIRE® 2 X AUCTIONAIRE® 4

AUCTIONAIRE® 2 Is the same as AUCTIONAIRE® 1 (Plus AUCTIONAIRE® 4 Is same as AUCTIONAIRE® 3

super rechargeable) 2 - 626 gel. batteries & charger. Wil (Plus super rechargeable) 2 - 626 gel. bat-

last over 12 hours per charge. teries & charger. WIill last over 12 hours per
AUCTIONEER'S COST $289.00 charge. AUCTIONEER'S COST $279.00.

BE A

NO need to travel across the country and
try to cram the foundation for a lucrative
profession into a 1 or 2 week school. Listen,
learn and practice at your own pace.

e AUCTIONEERS CHANT e SALESMANSHIP

e HISTORY OF AUCTIONS e BUYING & SELLING g i

* NUMBER BRACKETS * CONTRACTS Years of preparation and research have gone

e FILLER WORDS e BANKING Into this 8 cassette auctioneering course and

¢ OPENING CHANTS e ETHICS study guide textbook. The steps you must

follow to reach your goal are set out In an

victor J. McDonald, Master Auctioneer, Real easy and practical plan designed to be
Estate Broker & successful businessman, has PRACTICE CASSETTE followed at your own rate of progress.
conducted many, many auctions. (Even one
that was spotlighted on CBS' 60 MINUTES.) Use dally and return for CERTIFICATE OF COMPLETION. Complete Course $99.00

MAIL TO: AUCTIONAIRE® DIVISION, P.O. Box 1968 Victoria, TX 77902

PAYMENT WITH ORDER - WE PAY POSTAGE - C.O0.D. YOU PAY POSTAGE - CALL (512) 578-9811 E

VICTOR MCDONALD COMPANY, AUCTIONAIRE® DIVISION TEXAS RESIDENTS ADD 5% SALES TAX
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Livestock
at Auction

You’re auctioning more
than meat on the hoof

Even with all the forthcoming innovations in
electronic livestock marketing, the livestock auc-
tioneer will always play a vital role. However, meat
Is not the only commodity that results from livestock
marketing. According to a recent article in Ohio’s
FARM & DAIRY magazine, the following lists repre-
sent the variety of products from a single 1,000 Ib.
steer.

440 Ibs. Retail Beef Inedible by-products

steaks leather

roasts sports equipment

ground beef surgical sutures
soap
cosmetics

Variety meats buttons

liver china

brains ggr?é%garaphlc film

per

tongue violin strings

OX joints “camel hair’’ brushes

Kidneys explosives

tripe

sweetbreads Pharmaceuticals
Rennet

Edible by-products Epinephrine
Thrombin

oleo stock Insulin

oleo oil Heparin

gelatin TSH

marshmallows ACTH

canned meat Cholestrol

candies Estrogen

Thyroid extract

T T TR T - — e

It’s not necessarily a man’s world when it comes
to doing business. Women owned 702,000 busi-
nesses in 1977, the latest year for which statistics
are available. Seven out of ten women-owned firms
employ fewer than five employees.

HOUSE COMMITTEE ON SMALL BUSINESS

E——

More than 2,500 Americans living in London
paid $36 to watch a closed-circuit screening of the
Super Bowl game, last January, that began at 2 a.m.
there.

October, 1981

AUCTION FORMS

IMPRINTED WITH YOUR NAME &
NUMBERED OR NUMBERED ONLY AS LISTED

ALL CLERKING TICKETS - 3 copies 82 x 11” NCR

first and second copies paper, third copy carboard
12 on or 10 on - not numbered - 250 rets $22.50, 500
sets $43.50, 1000 sets $85.00.

CLERKING TICKETS - 10 on or 12 on - Imprinted your
name, address and telephone number, 250 sets $50..00,
500 sets $50.00, 1000 sets $125.00.

ALL FORMS LISTED UNDER THIS HEADING are 8!A4"
x 117, sold in pads of 50 sheets each at $1.95 per pad,
10 pads at $1.45 each, 20 or more pads at $1.20 each
pad. Not numbered.

CLERKING SHEETS - CASHIER’'S STATEMENTS

TERMS OF SALE - CONSIGNMENT CHECK-N
CONTRACT FORMS - PROMOTION SCHEDULE
BUYER’S REGISTRATION - 2 FORMS - 1 with room for
13 names - new form for 20 names.

FORMS LISTED BELOW NUMBERED FROM 1 to 1000
50 sheets each pad. 1000 numbers, 1 pad $4.00; 10
pads at $3.00 each, 20 or more pads at $2.50 each.

CLERKING SHEETS - BUYER’S REGISTRATION

CASHIER’S STATEMENTS - Numbered from 1 to 1000
1000 lots only, $50.00. Imprinted your name, address
and telephone number and numbered 1 to 1000, 1000
lots only $65.00.

TAGE Cardboard 22" x 512" - 3 part perforated, hole
at top, 1000 tags $9.50. 2000 tags $18.00, 5000 tags
$40.00.

TAGS - Form No. EATN-26 - Cardboard 2V2” x S5'4*
numbered 1 to 1000; 1” numbers; 3 part perforated: hole

at top, 1000 tags $18.50; 2000 tags $36.00; 5000 tags
$85.00.

WIRES FOR TAGS - 12" long -
1000 wires ........ $9.00 5000 wires ... ... $42.50
TAGS — Sticky Back - Form No. EATSB-35 - 3 pert

perforated, with room to write numbers. Need no wires.

Peel off and stick on, 1000 tags $20.00; 2000 tags
$38.00; 5000 tags $90 00.

TAGS - Form No. EATCBN-36 - Sticky Back - 24" x 5”,
no wires needed, peel off and stick on; 1’ numbers, 1000
tags $30.00; 2000 tags $55.00; 5000 tags $125 00.

BUYER CARDS - Form BS-20 3V4” x 7 - 1000 cards
$9.50, 2000 cards $18.50, 5000 cards $44.75.

BUYER CARDS - Form No. BCN-30 Numbered from |
to 1000 - 1000 cards $20.00, 2000 cards $29.00, 5000
cards $85.00.

BUYER CARDS — No. BCND-50, Numbered 1 to 1000
1’ display numbers; 1000 cards $25.00, 2000 cards $40.00,
5000 cards $85.00. NO NAMES.

ARROW DIRECTION SIGNS Word AUCTION in beg type
& BOLD ARROW colored cardboard 9 x 11“, 50 signs
$7.50, 100 signs $10.00. V45 each direction.

Payment with Order — We Pay Postage
C. 0. D. Orders — You Pay Postage
— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102
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Booster club

The NAA members and friends whose
names appear within their respective
states have each contributed $10 to have
their names appear four times annually
(January, April, July and October) in sup-
port of THE AUCTIONEER magazine.

ALABAMA
William D. Ray—Lantt
Kenneth Terrell—Boaz
Baylus Thigpen—Florence
Ray Webster—Guin

ALASKA
Norman Ray Blakely—Soldotna
Andrew S. Hess—Arichorage
James S. Hess—Anchorage

ARIZONA
W. R. Brown, Jr.—Sun City
Charles Y. Copus—Wickenburg
W. K. Murdoch—Buckeye
Donald J. Parker—Phoenix
Pete Schultz—Scottsdale
Ray Spires—Phoenix
Edward Short—Phoenix

ARKANSAS
C. J. Henson—Rogers
CALIFORNIA

J. R. Buderus—Soquel
James P. Byrd—Delmar
Dean Cullum—Chino
Keith Cullum—Pomona

Marsh Dozar—Beverly Hills

John Eubanks, Sr.—Port Hueneme

Don Johnson—Arcata

Robert L. Laws—Saratogo

B. C. Mitchell—Los Angeles

Michael J. Odell—Hayward

Harry Olsen—Marysville

John Reed—Grass Valley

Morris Schwartz—Hollywood

R. E. Stanley__Corona

Bob Young—San Jacinto
COLORADO

Floyd A. Edmonds—Niwot

K. W. Kerbs, Sr.—Colorado Springs

Art Parker—Greeley

Herbert Spear—Akron

E. S. Van Berg—Sterling

CONNECTICUT

R. J. Cameron—S. Windsor

Milton Crosby—Sharon

Roland Grenier—Meriden

David A. Josko—Fairfield

John A. Josko—Southport

William J. Josko—Southport

Seymour Manheimer—New London

Richard Mather—Granby

John F. McKale—Wilton

Joseph Pari—Hamden

A. C. Richard Pinto—Trumbull

Wesley Sager—Trumbull
DELAWARE

Crawford Carroll—Dover

Alfred E. Holt, II—Dover

Riley Jefferson—Lincoln

DISTRICT OF COLUMBIA
Irving Kamins—Washington

Benjamin E. Weschler—Washington

William P. Weschler—Washington
FLORIDA

Kale Albritton—Lckeland

Peggy Bowersox—N. Miami Beach

Louis Boyleston—Pensacola

Ben Campen |lIl—Gainesville

Dennis Donaldson—Palm Springs

L. B. “Benny” Fisher—Pompano Beach

James K. Hartle—No. Fort Myers

Charles Helfond—N. Miami Beach

Jim Hill—New Smyrna Beach

Fred Hullett—Miami

Malcolm McDougall—Jacksonville

Lawrence C. Scott—MacClenny

Cliff Shuler—Titusville

GEORGIA
Ron Harris—Atlanta
HAWAII
Steve Rosen—Honolulu
IDAHO

Irvin Eilers—Kimberly
Rick Musick—Grangeville
Gerald Pearson—Salmon River
Fred Wood—Fenn
ILLINOIS
Dennis Ahrens—Staur.:on
Willard Bockhorn—Sparta
Nevyln Christeon—Berwyn
Gail Cowser—Glasford
Mahlon R. David—Kawanee
Charles P. Dunning—EIlgin
Art Feller—Cissna Park
William L. Gaule—Chatham
Michael Gordon—Chicago
Flint Grinnell, III—Skokie

(»
3>

CLOSEOUTS! CLOSEOUTS! CLOSEOUTS!

‘tis the season
to make money!

We are your one X-MAS stop for Large Quantities
of General Merchandise such as:

TOYS « GIFTWARES « PREMIUMS « APPLIANCES
TOOLS « NOVELTIES « JEWELRY « SOFTGOODS,
ETC., ETC.

Bring in your truck & we'll load it right up!

J.M.Bass.incC.

- Call or write us today

-

for your year around
needs

CATALOG AVAILABLE
only $2

) refundable on 1st order

E w ¢
s X33
*)f 1o SER by
. yOu al ,"‘
t) < ETIERY Vs

E X > :VLW

. q S

g - V—

E Serving the

: Nation with Price

e & Quality for

» over 65 Years L

* Liquidation Consultants ¢ Closeout Specialists ° Surplus Inventories

806 NORTH PEORIA STREET « CHICAGO. ILLINOIS 60622 « (312) 666-4727
2565 STERLING ROAD e HOLLYWOOD, FLORIDA 33020 = (305) 920-0995
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MHakes (lenking buctions Eadier

PLEASE STATE SIZE OF % Filing System
FILE YOU WISH TO ORDER _ _
100 Slot File % Supplies Carrier
(Slots—3%2"" deep - 2%:" wide) * Sale Forms
100 Slot File
(Slots—2" deep - 2’ wide) * SPECIAL *

$59.95 100 Slot 2” File

: Supply Carrier

$29.95 $99.95

Supplies Carrier

11%” x 19” x 3%” includes
Clip Board for sales forms.

$19.95

50 Slot File
(Slots—2"’ deep - 2"’ wide)

$29.95

You can use any of the above files for
several hundred bidders or more.

We have the clerking sheets that come in
triplicate, with three sides glued together.
There are 21 items per sheet. These are i
made for the 2" file. We do not make a

clerking sheet for the 32" by 22" file.

Package of 200 sheets (4,200 Items)

$40.00

Package of 600 Sheets (12,600 Items)

$115.00

Telephones—Oftice (308) 995-8614

We pay shipping charges on all items 423 East Avenue
Don Hall—Rochelle Mary Jane Weddle—Ellettsville
Roger D. Hank—Monmouth John E. Yager—Spurgeon
A. R. Henninger—Belvidere IOWA
John S. Kasten—YVirden Don Bielenberg—Schleswig
Wm. Keeton—Glenwood Max E. Reno—Keosauqua
George R. Laipple—Park Forest KANSAS

Doyne Lenhart—Georgetown

Greg Bashaw—Overland Park
John F. Miller—Rockford g

Hugh D. Campbell—Prescott

Thomas Panouses—Lincolnwood John P. Deverey—Shawnee Mission
Tom Sapp—Springfield Dwight M. Gaston—Mission
_ INDIANA Francis L. Johnson—Toronto
Kirby L. Bollinger—Howe Don Legere—Hays
Charles W. Chaudion—Cicero E. L. “Jack” Lindsey—LaCygne

Tom Dunlevy—Jefferson

Kenneth J. Ellenberger—Bluffton
Stanley A. Evavold—Goshen

M. G. Gerdenich, lI—Indianapolis
Joseph M. Justice—Crown Point
Harvey C. Lambright—LaGrange
Melvin Powers—Poseyuvill

Noble Ratts—Whitestown

Bus Retmier, CAl—Indianapolis
Meredith Richwine—Brownsburg
Roxanne Sayre—Franklin

Lee James Wainscott—LaPorte

KENTUCKY
Adrian Atherton—Hodgenville
Danny Ayers—Lancaster
David W. Bailey—Glasgow
Wilma Ballard—Winchester
Frank Crain—Elizabethtown
E. Howard Hunt—Louisville
Thomas R. Hunt—Bowling Green
James D. Lynch—Jeffersontown
William S. Stewart—Louisville
Cordell Tabb—Cecelia
Rene True—Lexington
Julius Wise—Elizabethtown

_ ~ LOUISIANA
Be An AUCt'oneer Robert Danzy, Jr—Alexandria
Two week term and home study. MAINE

Nationally recognized. G.I. approved.
FREE CATALOG!

R. I. Crosman—Corinna
Mason Johnson—Rockland

: . . George R. Morrill—Harrison
Missouri Auction School Richard W Ward—Limestone

1600 GENESEE / KANSAS CITY, MO. 64102 Morgan Willis—Eliot

October, 1981

E Send

Home (308) 995-5098 LUNDEEN SALES FORMS

Holdrege, Nebraska 68949

Sales Formis, in triplicate
200 sheets (1o ) $40.00

Ttem " No.

BEE S S e b ey M T S ey

Purchaser

Price

This 1s for the 2" file

check or C.0.D.

MARYLAND

Austin Bohn—Union Bridge
Michael A. Conover—Westminster
Charles W. Foxwell, Jr—Easton
George C. Hunt—Gaithersburg
Thomas O'Farrell, Jr—Westminster
Neal N. Owings—Hampstead
Lawrence Plant—Clinton
Raymond L. Smallwood—Potomac
Homer W. Snyder—Hampstead
Stuart P. Stein—Monrovia

James Trout—Frederick

G. Michael Whitson—Westminster

MASSACHUSETTS

Philip Cohen—Chestnut Hill
William F. Moon—N. Attleboro
Clifton Rockwell—Newbury Port
Henry E. Sheppard—Lowell
John Shibley—Shelburne Falls

MICHIGAN
George Blackford—Flint
A. Howard Bloch—Ortonville
Richard Brodie—Westland
Russell B. Dawson—Lapeer
Ernest J. DuMouchelle—Detroit
Lawrence F. DuMouchelle—Detroit
Norman J. DuMouchelle—Detroit
Freeman F. Glenn—Port Huron
Eldon Hallmark—Grand Junction
Harry E. Johnson—Bangor
Charles H. LeFevre—
Robert MclIntyre—Niles

Continued page 66
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John W. Pace—Marquette

Ken Snyder—Dryden
MINNESOTA

Larry Born—Waseca

Marvin F. Burman—Minneapolis

Lowell Gilbertson—Hayfield

Marlin Krupp—EImore

Wally Laumeyer—Inver Grove Heights
MISSISSIPPI

Gary E. Dillard—Carriere
MISSOURI

Jerry Burson—Hallsville

Quintin Daehler—Mayview

Jim Earnest—Nevada

George H. Fulks—Bate City

Roy Hansen—Lincreek

Billy Long—Springfield

Robert H. McCann—Harrisonville

Richard Mizer—Lonedell

James Rutlader—Kansas City

Truman Schweihauser—Mt. View

R. E. Voorheis—Harrisburg

John Wagster—Broseley

Gerard Weisbrod—St. Louis
MONTANA

Earl W. Kinney—Billings
NEBRASKA

Jack Bernard—Omaha

A. Clay Craichy—Burwell

Jacob Hostetler—Shelton

Wendell Konken—Niobrara

Grove Lacy—Omaha

Gerald E. Miller—Hartington

Frank Rybin—Omaha

Ervin F. Smith—Oakland

REISCH

Frank R. Thimm—Beatrice
NEVADA
Daniel C. Watson—Las Vegas
J. M. “Bill” Watson—Las Vegas
NEW HAMPSHIRE
J. W. Barber, Jr—Lebanon
George F. Clement—Lisbon
George S. Foster, lll—Epsom
Larry Gray—Lebanon
Lawrence J. Guay—Gorham
Wayne K. Mock—Tamworth
Edward G. Stevens—Rindge
NEW JERSEY
Edward F. Barber—Williamstown
Donn Fagans—Cherry Hill
James E. Fawcett—Dumont
John R. Potts—P.0O. Neshanic Station
W. M. “Bill"”” Rose—Tuckerton
J. Edward Scott—Williamstown
Melvin Sickler—Williamstown
NEW YORK
Merritte L. Barr—Hcrsehesan
Lewis Bronstein—E. Amherst
Clarence Foss—East Aurora
K. R. French—Armonk
Richards C. Gilbert—Garrison
Barbara Jones—Orchard Park
Harold T. Jones—W. Winfie!d
Dorothy Knapp—W. Nyack
Jerry Krawitz—Goshen
Henry A. Leonard—New York City
David Luther—Amenia
John Lynch—Amityville
Robert W. Markey—Lake Grove
William C. Markey—Lake Grove

L. Ward Mason—Ganesvoort
Henry Ott—Middleport

Will Potter—Springville

Herbert Punchard—EImira
Kenneth M. Rice—Hamburg
Elinor Schlossman—Tuxedo Park
Marianne D. Slough—Brentwood
Marvin L. Smith—Silver Creek
Robert E. Thatcher—Hudson
John R. Tuck—Elma

Craig Wilcox—Bergen

Diddi Lynn Worsoe—Holtsville
Tor Worsoe—Holtsville

NORTH CAROLINA
Craig Delane Bennett—Statesville
Donald Byers—Jacksonville
Bobby Cheek—Winston-Sa’'~m
J. Martin Haywood—Rockingham
Billy S. Hinton—Zebulon
Edmund P. Huntley—Wadesboro
William Terry Ireland—0Olin
Wm. B. Langley, Sr.—Greensboro
C. D. Maxwell—Fayetteville
Eugene Poe—W. Jefferson
Paul Taylor Reeves—Sparta
Bernard Routh—Bennett
Tony R. Stone—Bailey
Kenneth W. Teague—Graham
NORTH DAKOTA
Norman Aldinger—Cleveland
Jim Davis—Ypsilanti
James Smykowski—Cayuga
OHIO
John Anglin—Middletown
Darrell Cummings—Bellevue

WORLD WIDE COLLEGE OF AUCTIONEERING, INC.

Col. Gordon E. Taylor

FOR THE
PROFESSIONAL
AUCTIONEER
Clerking Supplies
Sound Systems
WRITE FOR
INFORMATION

Since 1933 Largest in the World s s
Approved for VA

YOU can be an AUCTIONEER!

START YOUR NEW CAREER NOW
AND MAKE BIG MONEY
Attend 2 weeks intensive training in all
Owner and President phases of this respected and highly profit-
Full-time Auctioneer  aple profession, taught by 25 of the na-

tion’s leading professional auctioneers.

GRADUATES

TRAINING.

—

P.O. Box 949

MAIL
COUPON

TODAY! NAME

RECEIVE LIFETIME SCHOLARSHIP, DI-
PLOMA & POST-GRADUATE ASSISTANCE. OUR “ON
THE CAMPUS” HOUSING & DINING FACILITIES, CON-

o TRIBUTE GREATLY TO ENHANCE YOUR PROFESSIONAL

Please send me your FREE CATALOG.

Col. Gordon E. Taylor
Reisch World Wide College of Auctioneering, Inc.

Mason City, lowa 50401

#ai

G

Ph. (515) 423-5242 or 6396

ADDRESS

OITY -

OBTAIN OUR MODERN AUCTION LIBRARY WITH
YOUR CHOICE OF TRAINING RECORD OR CAS-
SETTE TAPE. FREE WHEN YOU ENROLL IN THE

TERM OF YOUR CHOICE.
Gordon E. Taylor, Member | B
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D-VOX COMPLETE --- $285.00

FIBERGLASS CASE — 25 WATT MODULE — TWIN SPEAKERS

INCLUDES: Rechargeable Ni-Cad Battery Pack— Charger — Carrying Strap — Shure Unidyne
Microphone — Complete unit weighs approx. 5 Ibs.

* * * SATISFACTION GUARANTEED * * *

Order by mail: Payment with order — we pay shipping . . . C.0.D. — you pay shipping. Kansas
residents add 3'2% sales tax.

Donald R. Florea—Bainbridge
Ford Good—Wadsworth

Edward King—Washington C. H.
Charles E. Kuch—Germantown

OKLAHOMA

Jay Blodgett—Duncan

Dwight L. Bullock—Newalla

B. L. “Lee” Hickman—Oklahoma City
Paul Spitler—Prague

Ben D. Steen—Ada

W. W. Wilkinson—Tulsa

OREGON

Sanford J. Blau—Salem
Dick Haning—Tigard
Richard Hurley—Portland
Claude M. Kilgore—Salem
Lyle E. Story—Portland
Lowell Wilhite—Grants Pass

PENNSYLVANIA
Margaret Berry—West Newton
SOUTH CAROLINA

John S. Carroll—Williston
Ladies Auxiliary—SC

Lloyd Meekins—Dillon

Archie Moody—Darlington

J. Linehan Pinckney—Orangeburg
Jack E. Richardson—Darlington
W. C. Smith—Columbia

C. W. Worrell—W. Columbia
William M. Yonce—Florence

SOUTH DAKOTA
Paul Hickok—Hot Springs

October, 1981

DODGE MANUFACTURING CO.

1123 W. 6th Street ¢ P.O. Box 1513 +¢ Topeka, Kansas 66601 e« (913)234-6677

DWIGHT V. DODGE, Owner

Jim Payne—Yankton
Vernell Qualm—Acadamy

TENNESSEE
Bob Green—Coalmont
Tom Harrison—Murfreesboro
Billy B. Hobbs—Lebanon
George C. Orr—Tullahoma
F. L. Satterfield—Madisonville
A. Virgil Wilder—Knoxuville

TEXAS
Jack E. Dulin—Hale Center
Kathryn Fain—Rosenberg
Grover Howell—Conrad
Carl Strothoff—Tyler
R. C. Wiley—Rockdale
UTAH
T. L. Mann—Salt Lake City
John M. Owada—Salt Lake City
VERMONT
Raymond Poncho Camire—Burlington
Terry Lawton—Brattieboro
Tom P. Whittaker—Brandon
VIRGINIA
George A. Daniel—Blackstone
Haywood Darnell—Barboursville
H. Layton Laws, Jr.—Manassas
Charles Nicholls—Fredericksburg
Jack Peoples—Chesapeake
James W. Renney, Jr.—Wakefield
Maury Riganto—Norfolk
Thad Williams—Wytheville
WASHINGTON
C. Lester Alexander—Renton
Ray Brock—Pasco

Bud Chapman—Seattle
George Coulter—Seattle

Al Gay—Seattle

Robert F. Losey, Sr.—Renton
Duane Love—LynnwocA
Kenneth C. Mroczek—Seattle
Lawrence C. Mroczek—Seattle
C. Ben Myers—OQOak Harbor
Gene Schobinger—Port Townsend
R. M. Williams—Arlington
Earl Witzel—Oak Harbor

WEST VIRGINIA
B. G. Park—Paden City

WISCONSIN

Donald C. Backhaus—Cudahy
Rodney E. Behnke—Collins
William K. Bodell—Hazel Green
Robert Brandau—Wilton
Walter Broughton—Hollandale
Earl F. Clauer—Mineral Point
Anita B. Dahlke—Oshkosh
William M. Doughtery—Oshkosh
David K. Eggert—Appleton
James Esch—Shawano
George H. Felten—Madison
Dean Ferris—Lancaster

Dean George, Jr.—Evansville
Paul George—Brooklyn

Fred C. Gerlach—Brookfield
Donald G. Hanson—Strum
James W. Heike—Mondovi

Continued page 68
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Herbert R. Heritage—Appleton

Wenzel Humpal—Boyceville

Wayne Huntzicker—Cashton

John Johnson—Columbus

Leroy H. Jones—Watertown

William Jones—Pickett

Mary J. Kerkman—Burlington

Foy Kneisel—Friendship

Ken Kroener—Mindoro

Don Lloyd—Oshkosh

Robert Mullikin—Janesville

Neil E. Nelson—Westby

James O’Brien—Eden

Pat O’Brien—Eden

Robert Paffel—Cumberland

Lloyd Riek—Woodville

Thomas Rusch—Oshkosh

Gene W. Schmit—Grofton

Eldon Schraepfer—Hollandale

Gino Sclavi—Superior

M. T. Szatalowicz—Stanley

LeRoy Teske—Berlin

Allen R. Thoms—Unity

Dean Travis—Brookfield

Victor V. Voigt—Reedsville

Chris Walker—Potosi

Darrel R. Weber—Milton

Donald L. Wood, Sr.—0Oshkosh

Michael Zingler—Shawano
WYOMING

David J. Addy—Casper

David Briscoe—Dayton

Robert E. Musser—Cody

ADDITIONAL CONTRIBUTORS

Auxiliary to the NAA

State association reports

OSAA president featured in article

The president of the Oklahoma
State Auctioneers Association, W.
W. “Dutch” Voss, Stillwater, Okla-
homa, was the subject of an arti-
cle in the STILLWATER NEWS
PRESS. The article appeared
after his election as OSAA presi-
dent in May, and discussed the
auction method and its benefits to
buyer and seller.

NAA member Voss was cited for
his participation in CAl courses,
his OSAA election as president,
and his three years as an instruc-
tor of auctioneering courses at
Oklahoma’s Indian Meridian Vo-
Tech school.

A significant quote in the con-
sumer oriented article included
Voss’ explanation that ‘“‘on sale
day at an auction, there is an ele-
ment present that is not present
in conventional real estate trans-

The Reisch Auctioneer's Speaker

actions. Both the buyer and seller
know — for certain — a sale is
going to be made. There are no
offers and counter offers, unless
one considers the competitive bid-
ding process in that light.” Auc-
tioneer Voss also explained that
in all the real estate sales he has
handled, the final bids were
greater than the appraised value
of the property.

It is not generally considered
that impatience is a virtue, yet in
auctioneering it has real value.
Sales beset with delays and ex-
cuses? An impatient auctioneer
will find a way to handle any situa-
tion before it becomes a problem.
Impatience if exercised by ca-
pable auctioneers can be of con-
siderable value in the profession.

Anonymous
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Tt_\e greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-
tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batteries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 it. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to

carry at side, or can be placed on truck top, or used on a ladder. If you
want the best, this is it.

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
volt lantern batteries and has a battery powered mike. Only weighs 6

Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.
cord.

Be Modern. Use a Proven Up-To-Date Speaker

REISCH SPECIAL
“LITTLE BIG VOICE” — JR-2

It is a voicesaver. Select the set that
you feel will work best for you.

. REISCH SPECIAL
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401
Phone: 515 423-1465. Call or write for Special Wholesale Prices.
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Convention Dates
October 3-4
October 3-4
October 10-11

October 20
October 25-26
November 1-2
November 8-9
November 15
November 15-16
November 16-17
December 6-7
December 12-13
January 9-11, 1982
January 10-11
January 15-16
January 16-17
January 16-18
January 19
February 6
February 12-14
March 13-14
April 17-18

May 1-2

May 15-16

June 9-10
June 11-13

State Association
Arkansas
Missouri

South Carolina
(Semi-Annual)

New Hampshire
lowa

New York

lllinois

Alabama

Indiana

lllinois (Seminar)
Tennessee
Florida

Ohio

Georgia
Pennsylvania
North Carolina
Minnesota
Minnesota (Seminar)
New Jersey
North Dakota
Kansas

Kentucky
Missouri

South Carolina
(Annual)

Wisconsin
South Dakota

Hotel or Motel and City
Little Rock
Sikeston

Holiday Inn Holidome, Spartanburg

Pumpkin Blossom Farm, Warner

Savory Hotel, Des Moines

Sheraton Inn, Galesburg
Downtown, Montgomery
Marriott Inn, Indianapolis
Ramada Inn, Rockford
Airport Hilton Inn, Nashville
Lakeland

Marriott Inn North, Columbus
Terrace Garden Inn, Atlanta
Host Inn, Harrisburg
Hendersonville

Holiday Inn, St. Cloud

Holiday Inn, St. Cloud
Marriott Hotel, Somerset
Kirkwood Motor Inn, Bismarck
Holiday Dome, Manhattan
Lure Lodge, Jamestown
Holiday Inn, Osage Beach
Sheraton Lake Marion, Santee

Green Bay
Mitchell

State Association Conventions — Dates and Locations

Convention Chairman or
State Association Secretary

Jayne Lowery
Doran H. Livingston
Maude Burnett

George Michael
Margaret H. Bloomer
R. Thomas Jones
Ken Gravlin

Pete Horton

Harry E. Buckles
Henry Hachmeister
E. B. Fulkerson
Billy Wells

Byron Dilgard
Lynn Dempsey
Blaine Brown

Eileen Reisch

JoAnn Fawcett
Roger Skiftun

Rex B. Newcom
Wilma Atherton
Doran H. Livingston
Maude Burnett

Robert Massart
Marti Dunlap

Representatives of State Associations have offered the above dates, places and facilities, of
State Association conventions and/or annual meetings. All NAA officer or director requests should

be coordinated through the NAA office.

If you have any questions about State Association conventions or meetings, contact the State
Association, not the NAA office. All the meeting information submitted to the NAA office is in-

cluded above.

In Memoriam ...

CARL F. RONNOW

The secretary-treasurer of the lllinois State Auc-
tioneers Association notified the NAA office of the
August death of member Carl F. “Shorty”’ Ronnow,
Pontiac, lllinois. Mr. Ronnow had operated Ronnow
Auction and Real Estate in Pontiac since 1944, and
was active in community and church organizations.

He is survived by his wife, two sons and two daugh-
ters.

e Tre—— ———

There’'s a rumor going around that we have a
new trade agreement with Russia: We send them
3,000 cars from Detroit, and they send us 20,000
parking spaces from Siberia.

October, 1981

MAYOR JOHN WYNN proclaimed National Auction-
eers Week in April for the town of Douglasville,
Georgia. In attendance at the signing were auction-
eers, standing from left: Kenneth Vanzandt, Villa Rica;
Georgia Auctioneers Association vice president John
and Barbara Suarez, Atlanta;, GAA Auxiliary secre-

tary-treasurer Bonnie and Jack Baggett, Douglasville;
and Lavern Boles, also from Villa Rica.
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Jder Registration Gards

KWICK KLERK'S personalized Bidder Registration Cards are the perfect
way for qualifying your buyers. Each card is printed on heavy, colored card
stock. The top of each card is perforated and detaches for filing in your
“KABINET"™ while the bottom detaches with your personalized logo printed
on’ it.... a great business card! Only $22 for the first 1000 cards. $20 for
each additional 1000. Give them a try! We know you’ll like them!

lerking She

Our Clerking Sheets have been redesigned by our professional graphics staff.
The sheets are available in 3 or 4 part NCR (carbonless) varieties and are pre-
cut with a card stock back copy. Our unique sales tabulation section on each
sheet helps in eliminating posting errors and gives you a constant report of
your auction’s progress. Each sheet contains 10 tickets and they’re shipped
in 100 sheet packages. 3 part sheets are only $18/package. 4 part are $20.

CALL OR WRITE FOR A FREE BROCHURE & SAMPLE KIT

A/

Box 147 Northfield, M\n. 55057 (507) 645-4407

JIDDERSWEET

Only The Inquirer effectively targets your bidders for
auction values in the Philadelphia market. We deliver a

fy

©

Ic

proven marketplace: 83% of the auction linage,
82 % of the ads.

PAGE in the main news section. Major houses
throughout the U.S.A. advertise here, with their

coverage of the auction market.

when you schedule us through:

FRANK RUGGERI (215) 854-2418
24-hour Telecopier Service: (215) 563-8928
Deadline: Thursday, 5 P.M.

400 N. Broad St.
Phila, Pa. 19101
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THE AUCTIONEER

And the day that most buys are announced for the
block is Saturday, when we publish THE AUCTION

messages positioned adjacent to our own in-depth

A proven, cost-efficient buy. Unsurpassed impact.
|deal editorial environment. Biddersweet results for you

hiladelphia Inquiver

“First in Auction Advertising in America’s Fourth Market”



WVAA 20th annual convention

The West Virginia Auctioneers Association held
its 20th annual convention June 27-28, at Cedar
Lakes in Ripley, West Virginia.

Archie D. Moody, 1980-81 NAA president was
the guest speaker. Mr. Moody gave a presentation
on selling real estate and personal property, and the
aims and goals of the NAA. He also helped judge
the auctioneering contest.

Archie Moody also auctioneed the Association’s
“Colonel Coal” to the highest bidder. It sold for $54
and will be returned next year to be auctioned again,
proceeds going to the Association.

Earl Kelley from the West Virginia Agriculture
Dept. explained the procedures on licensing of the
state auctioneers. Last year was the first year the
state agriculture department published a booklet of
all auctioneers, and license numbers, of licensed auc-
tioneers in the state.

A fun auction was held to help benefit the WVAA,
and the wives of the auctioneers provided our an-
nual snack.

Elected officers and Board members included
NAA members Anthony Felosa, vice president, and
directors Cleo Johnson, Larry Timbrook, and Jim
Harman. Mr. Timbrook was also the winner of the
WVAA auctioneer contest.

WVAA AUCTIONEER

_ﬁ . CONTEST winner, NAA
member, Larry T:mbrook
& D a b rcceives first place

| plaque from 1980-81 NAA
president Archie Moody.

FORT SMITH

AUGTION SCHOOL

BB T R RTELEIE E o

QUALITY TRAINING SINCE 1947

October, 1981

APPRAISAL GUIDES

“You can’t tell the names of the players, without a program.” We have the
tools for the auctioneer, appraiser, banker, finance company, car salesman,

| etc.

| RED BOOK OFFICIAL USED CAR VALUATIONS ... $27.00

Complete Regional Edition issued 8 times

yearly . . . Retail, finance & wholesale values for all
U.S. cars, popular import cars, light duty trucks, past
6 years. Insurance symbols, front end views, vehicle
number, etc. (Mr. Auctioneer: worth the price for you
personally to trade automobiles with!)

NATIONAL FARM TRACTOR & IMPLEMENT

BLUE BOOK . . . i s S o Sm b $35.00
Valuations, Nebraska tests, major accessories
— past 10 years. Published yearly.

BLUE BOOK OFFICIAL USED TRUCK |
VYALUAZIQNS . ool o onmie loba o g = w0 W $56.00
Now issued 4 times yearly — Jan. 1, Apr 1, I

July 1, and Oct. 1. Lists all trucks for past 7 years
. . Gives values of trucks and major optional equip-
ment. Only truck valuation publlcatlon issued quarterly

OUTBOARD MOTOR GUIDE . N == B8:95
Over 35 major manufacturers of outboard boat motors

OUTBOARD BOAT GUIDE . BREATR—
More than 185 manufacturers 15 000 models |I$tEd

INBOARD & OUTDRIVE BOAT GUIDE — VOL. | A-M ... $ 6.95

INBOARD BOAT GUIDE ________________________________________________________________________________ $ 6.95
Does not include | O or stern drive boats

BOAT TRAILER GUIDE ..o, S SIS $ 6.95
Over 5,000 different trailers listed

CAMPING TRAILER & TRAVEL TRAILER GUIDE ... .. . ..............% 6.95
More than 200 different lines included

TRUCK CAMPER GUIDE ..o $ 6.95
Over 177 manufacturers listed

MOTOR HOME "GRHDE. o e omn ncnatian o oo $ 6.95
More than 167 different manufacturers shown

AL I AT R I e s AR A £ e e s $ 6.95
Over 116 different manufacturers listed

FONTOON HOUSBEBOAT GUIDE i i maes e s s mes st s e $ 6.95
Now shows over 80 different manufacturers

CHAIN SAW GUIDE .............. IS S | Y . < |
More than 900 different models I:sted

SNOWMOBILE & ATV GUIDE ... $ 6.95
There are over 200 different manufacturers listed

MOTORCYCLE & MINI-BIKE GUIDE ... $ 6.95
Over 120 different listings — plus trailers

LAWN EQUIPMENT GUIDE oo c e o n e $ 6.95
Includes walking and riding mowers, snow blowers, etc.

COMPACT TRACTOR GUIDE ... $ 6.95
All the major manufacturers are listed in this book

MOBILE HOME BLUE BOOK ... .o $10.00
January or June edition (Whichever is most current)

RECREATIONAL VEHICLE BLUE BOOK ..o $10.00

April or October edition (Whichever is most current)

Bus Retmier, CAl, is a 1951 graduate of the Reppert School of Auctioneering
and has successfully completed CAl (Certified Auctioneers Institute). He
has sold the above appraisal books to the auction profession for the past 40
years on a moneyback guarantee. *\ \\\

BUS RETMIER'S | B L%\

VALUATION GUIDE SERVICE

P.O. Box 50248 - 8481 Bast St., Indianapolis, Indiana 46250
Phone: 317 849-3304

Please enclose $1.75 handling and mailing charge per order. All books
shipped UPS except used car, farm tractor, and used truck books which
are mailed.

Dear Bus: Please send the items circled above. | am enclosing the amount

of s = -

R = a— v e e R S C e e —

Name " s B

Address .. i = T A Bl )

City ’ . State ..... ...
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Your Company Name, Logo and Address
screen printed in one color, at no set up or art charge, with your camera
ready artwork. Colors: Red, Royal, Black, Kelly, Gold, Navy, Brown

ADJUSTABLE CAPS:

RICHARD CRUM

Auctioneer #60 Winter Polyester - Lined #100 “Down Look" Quilted Jacket,

with shape-retaining, polyfoam stand up collar, zipper and snap
front, quilted pouch pockets, fully

MINIMUM T glacierized with 6.6 0z. polyester
ORDER EACH fiberfill.
1 |
a8 $ 2.75 MINIMUM ] PRICE ‘
CAPS ' ORDER EACH
| |
10
Crum’s o
Auction .
4504 HAMBURG PIKE TERMS — Net 10 days, F.O.B. our plant, or send check

ith order & he freiaht.
JEFFERSONVILLE. INDIANA 47130 81 2/282'6043 with order & we pay the freight

o\des‘ AUCinn (‘Om

(Established 1917)

paﬂy Yy

Llsf," Your
Propérfy with Us

531 Broad Street Rome,Ga (404 )291-7007

LICENSED o BONDED e INSURED

GA. AUCTIONEERS LIC.NO. 137
Atlanta Telephone 577-2634

Invites Participation *
By Auctioneers & Real Estate Brokers, Nationwide Aucnouuas
s

We will be pleased to cooperate in turning your listings into immediate cash.

REALTOR

Call Toll-Free Ga. 1-800-282-2662/U.S.A. 1-800-241-7591
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Successful
auctioneering across
the nation

Minnesota auction fever . . . An article in the
NORMAN COUNTY INDEX, in northeastern Minne-
sota highlighted a mostly glassware auction by NAA
member John C. Lee, Bagley, Minnesota. Titled
“Auction Fever”, the article described an August
auction held in the 4-H building of the Norman Coun-
ty Fairgrounds.

The sale items were collected by six consignors
from the same town, who joined together, and hired
auctioneer Lee to conduct the auction. According to
the article, “auction fever” was one of the factors
which kept the crowd bidding from 11 a.m. to 10:30
p.m. John Lee considered the consigned items to
include one of the finest glassware collections that
had been up for sale in that area in a great while.

Among the top selling items was opalescence
vaselinewear for $75, a 12” high snuff jar for $60,
and a large selection of coins, which sold for way
beyond book value. The auction drew a crowd from
throughout Minnesota and neighboring North Dakota.

Every instrument was played before sold . . .
The estate of Delores “Fiddlin’ De”” DeRyke, Lincoln,
Nebraska, was sold at an August auction conducted
by NAA member auctioneers Jan Kaufman, Shirley
Roby and Shirley J. Dolezal. Part of the auction
items were six violins ranging in price from $170-
$420, and each was played before it was auctioned.
The instruments were indicative of Miss DeRyke’s 42
years as a ‘‘fiddler” of national renown.

In addition to organizing the American Old Time
Fiddlers Association, Delores DeRyke had received
the Burl Ives Award in 1966 at the National Folk Fes-
tival, for her outstanding contributions to authentic
American folk music. She also organized the
AMERICAN FIDDLERS NEWS and was listed in
“Who’s Who of American Music’ and “Who’s Who of
American Women”'.

High selling items at the estate auction included
a Regina Cherry Music Box, $4700; and an ““S” curve,
oak roll top desk sold for $2300. Registered buyers
at the ten hour auction numbered 516, from Nebras-
ka, surrounding states, plus Ohio, Tennessee, Wis-
consin and Minnesota.

SALE CLERKING SHEETS

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.
P.O. Box 597 Hastings, Nebr. 68901

October, 1981

Elk’s teeth sold at hospital benefit . . . For
certain fraternal organizations, the teeth or claws of
their lodge’s animal are valuable keepsakes. At a
September benefit auction, NAA member Jeff Davis,
Eustis, Florida, raised over $1300 in twenty minutes,
by auctioning seven polished elk’s teeth to the
quarterly meeting of the Florida Elks Association.

Over 1000 visiting Elk dignitaries from 102
lodges throughout Florida gathered to bid on the
teeth, with the proceeds going to the Harry-Anna
Crippled Children’s Hospital in Umatilla, Florida.

Continued page 74
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A Book For Every AUCTIONEER

_____ = S
Over 4,300 Proved '

AUCTION PITCH I

“Bid Getters’’ .3 “Auction Sayings”’

a veritable goldmine

For
AUCTIONEER

7. PEDIGREE M}

‘a RINGMEN

A8 /A\% AD WRIT

by  Earl D. Wisard

auctioneer
R 1 Dundece Ohio

¥

L
l AUCTION PITCH and the booklet
52 BASIC AUCTION CHANTS

A 176 page book loaded with auction sayings, quips,

laughs, bits, facts, etc., mostly one-liners, gathered from

100’s of auctioneers throughout the U.S. and Canada dur-

ing a 53 year period.

Here is what auction schools and auctioneers say:

“An excellent book, used in our school.” — Mendenhall
School of Auctioneering, High Point, North Carolina

“Your book is a riot.” — E. Grant Luter, Suffolk, Virginia

“Il feel no auctioneer should be without AUCTION PITCH.”
— Edsel Edwards, Sandy Level, Virginia

“Very good.” — Executive Secretary, Reppert Auction
School, Decatur, Indiana

“Nothing less than a masterpiece.” — Whipple Auction-
eers, Canton, Ohio

“Priceless.” — Edward Esber, Canton, Ohio

“Much of what is in AUCTION PITCH will be used by auc-
tioneers as long as there are auctions and auction-
eers.” — John Loomis, Bend, Oregon

Only $12.50 for both, postage paid

Earl D. Wisard, Auctioneer
Dundee, Ohio 44624 J
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ELK’S TEETH winning bidder Izzie Glick, center, is
congratulated by NAA aucticneer Jeff Davis, right.
The proceeds of the elk’s teeth auction, held for
Florida Elk’s Lodge members, were given to a
crippled children’s hospital. At left, is hospital ad-
ministrator, Jim Oliver.

Advertising Rate Schedule — THE AUCTIONEER MAGAZINE

1. THE AUCTIONEER Magazine is the official publication of the National Auctioneers
Association and is published monthly with the exception that an August issue is
not published. Eleven issues are published annually. THE AUCTIONEER maga-
zine is published as a means of exchanging ideas that will serve to promote the
auctioneer and the auction method of selling.

2. ADVERTISING RATES: One (1) time Six (6) times Eleven (11) times
Full page -.coswssomssmsmns $160.00 $155.00 $150.00
Half page .......ccccoecmeriiemccnenn. 80.00 77.50 75.00
Quarter page .....ccc.sessesese-: 40.00 38.75 37.50

Column inch: $8.75 per column inch — column is 21 picas wide (32 inches).

(a) Color Rates: Two colors (black and issue color) are available only upon
consultation with editor. Cover pages also available only after consultation
with editor if and when cover (outside back and inside front and back) pages
are available. Add 25% to above rates if second color authorized by editor.

(b) Short Rate and Rebate: Rates are based on the number of insertions in a 11-
month period. Short rates will be charged if a contract is terminated pre-
maturely.

(c) Rate Change: The editor reserves the right to revise all rates quoted herein
upon sixty (60) days written notice to holders of contracts. If a rate revision
is made and not accepted by the advertiser, the advertiser may cancel his
contract.

NEW ADVERTISERS: All new advertisers are required to submit credit account in-

formation, an insertion order, and payment in advance (with copy), before advertising

will be accepted. If applicable to the new advertiser, advance payment for the first
three months is required. Submission deadline for new advertisers is the first of the
month.

3. AGENCY COMMISSION: Agencies must add amount of commission to stated rates
above and collect from advertiser.

4. COPY AND CONTRACT REGULATIONS: The editor reserves the right to reject
any advertisement. No cancellations accepted after closing date (see item 7).
If advertising is discontinued before completion of contract, short rates for space
will apply.

5. MECHANICAL REQUIREMENTS: Printed offset. Trim size: 8% by 11 inches.
Number of columns: two (21 picas wide columns). Binding method saddle
stitched. Colors available: black on white and upon consulation with editor,
second, or issue color.

Dimensions for ad space: Full page — 7% by 9% inches: Half page — 7% by

45 inches: Quarter page — 3%z by 4% inches or 7% by 2Va inches.

6. PREPARATION CHARGES: You will be billed for the following charges when the
NAA office prepares, or makes changes in your advertising.

Initial composition Changes
quarter page ..................$20.00 copy changes ...................$15.00
hallf PAOE ..o $30.00 artwork changes ................$25.00

flill DAGE oo S RO
Changes in your advertising are not accepted over the phone, but must be re-

ceived in writing.

7. ISSUE AND CLOSING DATES: Published monthly (11 times annually) with the ex-
ception that an August issue is not published. Issued on the first of the publica-
tion month. Deadline for ad copy is the 10th of the month preceding publication
date.

Submit all advertising to: The National Auctioneers Association, 135 Lakewood Drive,

Lincoln, NE 68510-2487. Phone: 402 489-9356.
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 CLERK-SAVER®

_ Vorld's No. 1 Cﬁerkin;; System

More Professional Auctioneers Use the Clerk-Saver™ System Than Any Other Method.
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Bu;er's Nan-ﬁe ) ) _] THE CLERK SAVER® 's:

Or Number o frsicer ey e -

ltem or ® Fast — check out in minutes.

e ”“mb(“"‘__” = - ® Accurate — Clerk writes buyer, item &

price. Cashier writes nothing.

® Less expensive than any known system.
® Keeps a running total of the sale.

® ‘‘CLERK-SAVER” CLERKING TICKETS—Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon copies) 82x11"" sheets

perforated to make 12 tickets 13 x4%2"".

This is an extremely fast, easy, and ac-

curate combination clerking and cashiering form. This one form replaces both
the standard clerking sheets and cashiers statement. You'll like these.

9,000 Tickets (1-8 White, Canary & Card) ..o $27.50
18,000 Tickets (1-3 White, Canary & Card) ... 52.50
36,000 Tickets (1-3 White, Canary & Card) ... 98.50

® ALUMINUM WRITING TRAY

The aluminum writing tray is a lightweight, spring-loaded tray which
is designed to hold ample forms for continuous operation throughout
the sale. A storage compartment, a special feature of the tray, holds
additional forms and completed auction item sheets.

Aluminum Writing Tray

® 100 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Overall size 23"x16''x4’’. Slots are 2% " x 78" x 3%2"". Handle
for easy carrying or nail to a wall for permanent installation

Slots numbered 1to 100 plus Ato Z ... ONLY $59.9:

® BUYER CARDS ... Form No. BC-70

For buyer's number and purchase notes. 3%ax7%2"" (fits
in buyer's shirt pocket).

1,000 Cards....$9.50 2,500....$22.75

5,000....$44.75
@ 10 SLOT SMOKED PLEXI-GLASS CLERKING TICKET FILE

Slots numbered 1-2-3-4-5-6-7-8-9-0. All tickets with buyer
number ending in one are filed in the one slot (example:
1-11-21-31-41-51-61-71-81-91-101-111-121, etc.). Likewise all
tickets for buyers ending in two go in the two slot; all tickets
for three in the three slot, etc. Small, compact, easy to
carry. Size: 16" by 4" by 4”. Weight 1 Ib., 8 oz. Only $22.95

SPECIAL CLERK SAVER STARTER KIT

THE SPECIAL KIT INCLUDES:
® Aluminum Writing Tray

BUYER'S REGISTRATION FORM . . . Form No. BR-69

812x11"", 50 sheets per pad. Space for buyer's num-
ber, name, address, phone and other information.

$2.00 per pad, 10 pads at $1.50 ea., 20 or more at
$1.25 ea.

@ 1,000 BC-70 Buyer Cards

® 9,000 CT-12 Clerking Tickets @ 3 Pads BR-69 Buyer Registration SAVE

® 1 Pad FS-69 Final Settlement Forms Forms

All of the above plus: $27 00
One 10 Slot Clerking Ticket File (a $80.90 Value) Only ... $53.50 )
One 100 Slot Clerking Ticket File (a $117.90 Value) Only ... $89.95

Payment with Order—We Pay Postage ... C.0.D. Orders—You Pay Postage
Order by Mail . .. Send Check or Money Order To:

S\
a—

)

Missouri Auction School |
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117




Now. ....

COLONEL®,"The Sound That Sells”
The all new COLONEL Series of
Portable Heavy Duty P.A. Systems

Designed Exclusively for Auctioneers

_ ® Electro-Voice Model 671 Anti-
LIGHTWEIGHT Feedback low impedence profes-

F sional ball type dynamic cardiod
microphone, on-off switch, de-
tachable 10 foot coiled cord, and
built in windscreen.

® SPECIFICATIONS: Batteries
Eight “D” size flashlight batteries
(not included) (Alkaline batteries
will give many hours of extra ser-
vice).

® Rugged metal re-entrant 9"’ weath-
er resistant 8 ohm horn speaker.

® DIMENSIONS: 113" High x 8"
Wide x 9%4" long.

® WEIGHT: 7 Ib., 12 oz.

® There is a two year repair or re-

place warranty on everything ex-
cept batteries.

COLONEL 6 ® List Price $495.00

Auctioneers Cost $297.00

Payment with Order—We Pay Postage ... C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

N\

___' Missouri Auction School
Top Floor Livestock Exchange Building
l > 1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

=i,

COLONEL 7 ®

The COLONEL 7 has the same fea-
tures as the COLONEL 6 plus:

RECHARGEABLE BATTERY: Extra
capacity battery will last all day
long. Fully rechargeable over-
night.

Complete with recharger. Charger
rater 120 VAC, 8 Watt, 300 MA.

SPECIFICATIONS: Battery: Gel

Type (2) #626 2.6 AH rating re-
chargeable.

INPUTS: One microphone; one
tape recorder, one battery charg-
er.

OUTPUTS: One extension speak-
er, one tape recorder. With in-
dependent controls.

DIMENSIONS: 1134 high x 8"
Wide x 9%a”’ Long.

® WEIGHT: 8 |Ib., 13 oz.
List Price $645.00

Auctioneers Cost $387.00

THE AUCTIONEER
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135 Lakewood Drive, Lincoln, NE 68510
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