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Our fleece lined, 3 length car coats have turned
out to be a good number for the fellows in the colder
climates. The car coat is beige in color and comes with
the 4” — four-colored NAA emblem attached to the lefl
chest as does our London Fog-type wind breaker jacket
(medium, large and X-large) in navy, canary, brown, Caro-
lina blue, burgundy and beige.

Auctioneer Hat

' Please do not forget the beautiful diamond tie tacs
— we have them with any size diamond you can afford,

mounted on solid 18-carat gold gavels. For larger size

2 ; ; - ¥ -
Auctioneer’s Gavel stones, write or call for prices.

| T Solid Gold tie tack
w/.15K-high quality sparkling diamond _.......$189.95

Fellow Auctioneers: w/.25K-high quality sparkling diamond ... . 249.95

If you are a regular customer of ours and your hats Other size diamonds up to 1 full karat-prices on request
are soiled or messed up, order a replacement today. Felt Silver Belly Hat ....... N R 22.50
If you have never worn one of our “AUCTIONEER" hats White Panama ... oo 16.95
made by the same folks who make the world famous _ LT
“Stetson’’ hat, then you should order yours today. We Milan Straw (light tan) ... 14.95
have been offering these Silver Belly colored felt hats Jackets w/4-color emblem ... 19.95
with the red satin interliner (with NAA emblem embossed Car Coat w/emblem ... .. T 39.95
in gold inside) in brim widths of 28"; 23"’; and 2%"” 4-color NAA emblem e 3.00
for over 12 years and we find that once you use these
hats you will always use them. | would say 80% of our Col. W. Craig Lawing

current sales are repeats. This should tell you something.

5521 Belhaven Blvd.

We also offer this same style hat (open road or LBJ) Charlotte, NC 28216
in tan Milan Straw in all three brim widths. We have the Tele: 704-399-6372 (Office)

White Panama in 22" brim width only. 704-399-3260 (Home)

A few words about the Auction Mart

“If you don’t ! “The Trlbune s

delivers youre not the Tribune is the most I R e e
knowledgeable  Serious about  paid off effective The Tribune wouldn”t reach
art buyers.” dOII"Ig business. for me.” in Chicago.” Auction Ma_rt s gooc’
Col. Archie Shore Gordon Pace Bruce B. Kodner Col. Stephen L. made a be’l,lever prospects.”
Chairman, R.S.V.P. Pace & Albert Vice President, Winternitz out of me. )
and The Sheridan Art Auctioneers General Manager President ~ Stan Wisniewski Mr. Herman Behm
Galleries. Ivanhoe, lllinois Howard Art Galleries, Stephen L. Winternitz, Office Manager P"95|d9ﬂtB —_
Lincolnwood, lllinois Inc. Inc. o Underwriters Salvage Herman Benm
’ Chicago, llinois Northfield, lllinois Company Associates
Elk Grove, lllinois Antioch, lllinois

To place your ad in the biggest Auction Mart in Mid-America, call Dave Mason at
(312) 222-4493 or Charles Shanley at (312) 222-4042. Order deadline: Wednes-
day, 3 P.M.

tothe .
("lcaao Jribune




From the President’'s Desk . . .

Auctions Continue to Receive Attention

MARTY HIGGENBOTHAM

Dear Fellow Auctioneers:

As | am in the process of finalizing the prepara-
tions for the mid-winter director’s meeting, it seems
almost incredible that the Seattle Convention was
six months ago! But, as | look back over my travel
log and correspondence that has come and gone
from my office, it makes it a lot easier to believe!

Everywhere | have been this year, | find that the
state conventions are BIGGER and BETTER than
ever! | find the programs to be extremely well
planned with a great deal of emphasis put on the
education and professionalism in the auction busi-
ness.

| think much of the credit for these outstanding
state conventions should go to some people who
are many times overlooked in their own associations
in regards to the job they are doing. That is — the
state secretary (and treasurer). This office has the
responsibility of putting together a newsletter, gett-
ing information out to the members and to do the
officers and board’s bidding, usually with no remun-
eration whatsoever, but works solely out of the good-
ness of his heart.

And, | think it would behoove all of us to re-
member our state secretary certainly with a letter of
thanks, a Christmas card — whatever — just to let
them know that we appreciate all of their efforts and
what they have done for us.

As | mentioned in one of my newsletters earlier
this year, | am excited about the tremendous cover-
age that the auction profession has received from
various medias nationwide. | find the trade publica-

Utah Auctioneers Trying to Form
State Association of Auctioneers

Utah is one of the few remaining states left in the
United States, which does not have a State Associa-
tion of Auctioneers. However, it appears that soon
this situation will change as auctioneer Glenn Short
and other auctioneers are getting together soon to
form such an association.

Utah includes enough auctioneers to form an
association and if anyone can offer assistance to this
formation procedure, please contact Glenn Short, Glenn
Short & Associates, 250 East 6790 South, Midvale, Utah
84047.

Executive Director Harvey L. McCray will visit the
State of Utah soon to offer his assistance in the forma-
tion of the State Association. Other states have indi-
cated their desire to form State Associations (Arizona,
Alaska, New Mexico have asked for assistance) and if
you have information which will be of interest or value
to these efforts, or you work or reside in the states and
wish to be a part of the charter formation, please con-
tact the NAA Office immediately.
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tions are now eagerly searching and asking for auc-
tion reports; they are advertising auction dates at
no cost; they are offering reduced rates in many
instances; and these are the benefits which are not
only good for the profession, but also quite financial-
ly rewarding to the individual auctioneer.

As the February Seminar is being conducted in
Orlando, Florida, | sincerely look fordward to having
g number of you visit with us here in the “Sunshine

tate’.

| am scheduled to be in North Carolina, Cali-
fornia, lowa and Montana in the upcoming months.
Looking forward to seeing you at your own associa-
tion’s meeting.

Martin ‘“Marty’ Higgenbotham
NAA President

Connecticut Auctioneer Publicized
In Nationwide Auction News Article

United Press International, the worldwide news agency
headquartered in New York City, released nationally, during
the Christmas week, a feature news-story on National Auc-
tioneers Association member Robert H. Glass of Central
Village, Connecticut.

The full half-news-sheet story focused on the family
operation of the auctioneering business located in north-
eastern Connecticut, and included a large photo of Bob Glass,
his wife Barbara, and their six children, all of whom are
professionally-trained auctioneers and members of both the
NAA and the Connecticut Auctioneers Association. All eight
were trained at the Reisch World-Wide College of Auction-
eering in Mason City, Iowa.

The UPI story traced Bob’s teaching career as a public
school instructor in United States’ history, his entry into
the antiques field as a collector and then an auctioneer, and
finally into auctioneering as a full-time profession. The story
also deals with many of the humorous as well as trying as-
pects of auctioneering.

UPI indicated that the story has been released to the
complete roster of newspapers throughout the United States
who subscribe to their news services.

Editor’s Note: Proof that the UPI news story, relating to the
quction activities of the Robert H. Glass, Sr., family, was
published nationwide was when the article, minus the photo-
graph of the family, was published in the December 25,
1977, edition of the Lincoln, Nebraska, Sunday Journal and
Star newspaper. Congratulations to the Robert H. Glass, Sr.
family for the good publicity received due to this article
and for the enhancement of the public image of NAA auc-
tioneers.

Harvey L. McCray,
NAA Executive Director
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THE AUCTIONEER magazine is the official publication of the
National Auctioners Association and is published monthly with
the exception that an August issue is not published (11 issues
annually). THE AUCTIONEER magazine is pubilshed as a means
of exchanging ideas that will serve to promote the auctioneer
and the auction method of selling.

The editor reserves the right to accept or reject any material
submitted for publication. Subscriptions are available to non-
auctioneers only. Auctioneers, who are not members of the

National Auctioneers Association, may not subscribe to THE
AUCTIONEER magazine.

Single copies: $1.00 each. Annual subscription rate (thru July,

1977, issue) — $6.00 (11 issues); as of September, 1977, issue
$7.50.

Advertising Rate Schedule and mechanical requirements in-
formation available on request. Advertising rates include:

1-time 6-time 11-time
One Page $125.00 $120.00 $115.00
Half Page 62.50 60.00 57.50
Quarter Page 31.25 30.00 28.75

Column Inch Rate (21 picas wide columns):
$7.00 per column inch.

Closing dates for advertising copy and all articles for publica-
tion is the 10th of the month preceding the issue, which is
published on or near the first day of each month. All adver-
tising copy must be submitted and received in editorial office
on or before the 10th of the month, preceding date of issues.

Editorial and Executive Offices of the WNational Auctioneers
Association is 135 Lakewood Drive, Lincoln, Nebraska (NE)
68510. Phone: 402 489-9356.

Harvey L. McCray, Editor and Executive Director
Mrs. Cheryl Griffith, Office Secretary
Mrs. Helen Witters, Office Secretary

SPECIAL NOTICE TO ADVERTISERS
OF THE AUCTIONEER MAGAZINE

Effective September 1, 1977 the advertising
rates were increased. The increase was recom-
mended and approved by the NAA Board of
Directors at its January, 1977, meeting and was
based on the increases in the costs of printing,
publishing and mailing the magazine.

The current advertising rate schedule is
being printed above for the information of all
current and potential advertisers in THE AUC-
TIONEER magazine.

l- SALE CLERKING SHEETS

National Auctioneers Association

1977-78 Officers

President — Martin Higgenbotham, 1702 E. Edgewood Drive,
Lakeland, Florida 33803. Bus. Phone: 813 688-6094

1st Vice President — Harvey C. Lambright, 112 N. Detroit Street,
LaGrange, Indiana 46761. Bus. Phone: 219 463-2012

2nd Vice President — C. E. Chuck Cumberlin, P.O. Box 248,
Brush, Colorado 80723. Bus. Phone: 303 842-2822

Executive Director — Harvey L. McCray, 135 Lakewood Drive,
Lincoln, Nebraska 68510. Bus. Phone: 402 489-9356

Treasurer — Dean Fleming, Atkinson, Nebraska 68713. Bus.
Phone: 402 925-2801

Directors

Terms Expiring 1980

Lyle Erickson, Box 239, Cresco, lowa 52136. Bus. Phone: 319
547-3700

Herbert A. Bambeck, Route 1, Box 392, Dover, Ohio 44622.
Bus. Phone: 216 343-1437

William L. Gaule, 909 W. Walnut, Chatham, Illinois 62629.
Bus. Phone: 217 483-2484

Rex B. Newcom, Box 458, Whitewater, Kansas 67154. Bus.
Phone: 316 799-2278

Bill Wade, Route 2, Box 302, McKinney, Texas 75069. Bus.
Phone: 214 424-2602

Terms Expiring 1979

C. P. Terry Dunning, P.O. Box 866, Elgin, lllinois 60120. Bus.
Phone: 312 741-3483

Wayne Ediger, 125 South Ash, Belle Plaine, Minnesota 56011
Bus. Phone: 612 873-2292

William J. Josko, 3482 Post Road, Southport, Connecticut
06490. Bus. Phone: 203 255-1441

Forrest Mendenhall, Route 5, High Point, North Carolina 27263.
Bus. Phone: 919 887-1165

Hubert D. Songer, 1602 Jones Blvd., Murfreesboro, Tennessee
37130. Bus. Phone: 615 893-0643

Terms Expiring 1978

Wylie S. Rittenhouse, 9 Derrick Avenue, Uniontown, Pennsyl-
vania 15401. Bus. Phone: 412 438-0581

R. A. Dick Mader, Box 147, Gillette, Wyoming 82716. Bus.
Phone: 307 682-3882

John P. O’Connor, 2916 Chippewa Drive, Owensboro, Kentucky
42301. Bus. Phone: 502 685-2000

Marvin L. Smith, Hanover Road, Silver Creek, New York 14136.
Bus. Phone: 716 934-4875

Ed Huisman, 5212 Lemon Hill Avenue, Sacramento, California
95824. Bus. Phone: 916 422-2792

and other Auction forms
Write for Samples and Prices

BURTON PRINTING CO.

P.O. Box 597 Hastings, Nebr. 68901
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Boston Is Great In 78!

Join With the Many Auctioneers and Families
Who will Gather at the Sheraton Boston Hotel
For the 1978 NAA "Boston Clambake"” Convention

Boston is Where It All Began!

Historians will tell you that the city in which the British
colonialists decided to gain their independence was Boston
during the preliminary stages of the American Revolution.

Boston is Where It Will Begin Again in 1978!

The members and families of the National Auctioneers
Association will again ‘revolutionize their dedication to the
auction profession” during the 1978 Boston NAA Convention,
which will be held at the Sheraton Boston Hotel on July
19-22, 1978.

Predominate on the Boston ‘“Clambake’” Convention’s
agenda will be the 3-Es of NAA Conventions — education,
excitement and entertainment. Add to that the 2-Fs or social
necessities of convention planning, — fun and fellowship —
and you have the Boston Clambake Convention ’78.

1978 Boston Convention Chairman William F. “Bill”
Moon has been given all of the necessary tools with which
to host the Boston Convention — NAA auctioneers in sIx
states (Connecticut, Maine, Massachusetts, New Hampshire,
Rhode Island and Vermont) who will help host the 1978 NAA
Convention. Bill’s assistance from the leaders in the six
New England states has already proven invaluable, as much
work and planning has already been made for the conven-
tion.

You can expect a full agenda during your attendance at
the 1978 Boston Clambake Convention, including:

TWO BOOKS FOR AUCTIONEERS

_ i “Let's Talk About Auctions”’ and
o 4 “"Common Sense in the Auction
Let’'s Talk About { Business”’. The books are designed

4 fundamental ides for amateur AUCTION
AUCTIONS | S ine ™ .

auctioneers and as refreshers for
more seasoned, professional auc-
tioneers.

: AUCTIONEER
1 In “Let's Talk About Auctions”, _
| the basic ideas from the ‘‘Com- R
! mon Sense” series are enlarged 'ﬂﬁ“ -
| upon, added to and reorganized to e
| logically cover both broad and

specific aspects of general auction- BEFORE

eering. Topics include ‘“The First

THROW AWAY AUCTION SIGNS

. . . Educational workshops and seminars, conducted by the
best in the field of auctioneering and covering those sub-
jects demanded at the 1978 convention from past partici-
pants;

. . . Fellowship with auctioneers from throughout the NAA
membership and including every U.S. state, several pro-
vinces of Canada and perhaps other countries;

.. . A Fun Auction, where every auctioneer in attendance
can perform his profession with the best in the field,

. . . An authentic Boston Clambake at the Boston Aquarium,
with lobster, clams, corn on the cob and the many other
mouth-watering delights provided at a clambake;

. . . Luncheons and Banquets, where the officers and direc-
tors of the NAA will keep you informed on the progress of
the Association;

. . . The NAA annual meeting where the membership has
the opportunity to elect the officers and directors, who will
administer their organization for the coming year.

This and so much more will be available at the 1978
NAA Boston Clambake Convention.

Succeeding issues of THE AUCTIONEER magazine will
include the Hotel Reservation Forms and the Advance Regis-
tration Forms.

Early hotel reservations will be needed if you are to
have a room at the Sheraton Boston Hotel (it is the practice
of all large convention hotels to release all space being held

FLOWMASTER MARKER

_ How many signs have you seen
' that failed to serve their purpose be-
cause they were difficult to SEE, let
- alone READ? Whatever the reason, if
" signs can't be read easily, they're
costing you money.

Now FLOWMASTER has designed
a king-sized permanent marker which
assures clear, bold readable Iletters.
Permanent ink prevents blurring and

- Iancs;
running due to moisture. This amazing

ik
WLEN0
king-size marker makes letters from

AFTER %" to 1” in width with onhe stroke.
Made of polished aluminum and fea-

AUCTION
SAT MAY 8
10:AM

AUCTIONEER

Steps”’, “Getting the Sale”, ‘“Pre-
paring for the Sale”, “Conducting
the Sale”, “The Auctioneer”, “Your Crew”, ‘Ordinances and
Security”, “Ethics in Auctioneering”, ‘‘Partnerships — Good
or Bad?"”, "Auction Accessories’”’, and more. The text is
illustrated.

“Common Sense in the Auction Business” is a booklet
compilation of the “Common Sense’ articles exactly as they
appeared in THE AUCTIONEER magazine. The booklet is
complete and includes articles whose material was not
directly pertinent to “Let's Talk About Auctions”.

I'm sure you'll like them. Hang in there.

AUCTION ARROWS

Auction Arrows — 100, 8%2" by 11" bright red arrows
with the word “AUCTION" above them on white background.
One third showing arrow pointing to the right; one third
showing arrow pointing to the left; and one third showing
arrow pointing straight. Shipped complete with helpful hints
on how to make full use of the arrows.

100 ARROWS, $10, plus $1.00 for shipping and handiing

AUCTION

February, 1978

Paper signs, 18" by 24, in bright red lettering, plus
giant refillable marker. Simply fill in date, time, name and
phone number.

25 signs and giant refilllable marker, $12.95 postpaid.
50 signs and giant refillable marker, $19.95 poetpaid.
100 signs, no marker, $29.95 postpaid.

Please send me the following:
“Let’'s Talk About Auctions” @ $5.95 each postpaid.

____ "Common Sense in the Auction Business”: @ $2.00
each postpaid.

___SPECIAL: Both books for $7.00 postpaid.

18" by 24" Paper Signs in 4" bright red lettering
in the following quantity:
____ 25 signs and giant refillable marker @ $12.95
postpaid
_____ 50 signs and giant refillable marker @ $19.95
postpaid
100 signs and no marker @ $29.95 postpaid
100 AUCTION ARROWS, 8%" by 11" bright red

arrows with word AUCTION above red arrow —
one-third showing arrow pointing right; one-third
showing arrow pointing left; one-third showing
arrow pointing straight — 100 AUCTION ARROWS
@ $10, plus $1.00 for shipping and handling.

Order Your Auction Supplies from:

tures a large ink reservoir, pump and three different (re-
placeable) nibs in a plastic case. Comes with a 4 ounce
can of permanent ink and a 4 ounce can of nib cleaner.

Writes on anything — glass, paper, wood, etc. Ideal
for auctions, auction houses, office, shop, home or school.

Only $8.95 postpaid (NOT AVAILABLE IN STORES)

______FLOWMASTER Marking Kits, including king-size
FLOWMASTER Marker, four ounce can of perma-
nent ink and four ounce can of nib cleaner @

$8.95 postpaid for each set

| enclose___Check or___Money Order for $
(Pennsylvania Residents Add 6% Sales Tax)

Name

Address

City State Zip

Send to:

JESION'S AUCTION SERVICE

P.O.Box46 e McKeesport, PA 15135
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ANNOUNCING
THE NEW SHOW ROOM

AND WAREHOUSE FOR . ..

ABLE
DISTRIBUTING CO.

1211 West 9th Street
Cleveland, OH 44113

Wholesalers of cutlery, appliances, jewelry,

radios, stereos and CBs. General merchandise.

Closeouts for wholesalers, retailers, auction-

eers, charitable organizations.

Ken Gouldner
Phone: (216) 523-1940

Open Weekdays: 8 AM — 5 PM;
Saturday : 8 AM — NOON

THE AUCTIONEER



for a convention if reservations are not made at least one
month in advance). There will be no penalties to anyone
who cancel their reservations, but if you wait too late, you
will be accessed the penalty of not having a room reserva-
tion if you wait too long!

Advance Registrations also are needed so that the con-
vention management can determine — well 1In advance —
how many registrants to plan for. The cost of registering in
advance is less than the cost of registering at the convention
— the board of directors of the National Auctioneers As-
sociation has approved the registration fees so that you can
save money on registrations if you register prior to July 1,
1978. Information about the registration packages will be
promoted in succeeding issues of THE AUCTIONEER maga-
zine.

Tours of the Boston area — the many historical sites
which will be offered to NAA Convention attendees — will
be announced by the New England hosts soon. Be prepared
to make your decision soon on attending the NAA Conven-
tion and joining the many other NAA auctioneer families
who will enjoy the sites of Boston and New England and the
1978 NAA “Boston Clambake Convention”.

Let it all begin again for you and your family in Boston
— July 19-22, 1978 — National Auctioneers Association Con-
vention.

Auction News

The Missouri Ruralist magazine includes a “Bulletin
Board” article, written by John Horton, and recently in-
cluded the following information about tobacco auctions
(material submitted to THE AUCTIONEER magazine by
Leona Drake):

“AUCTION is the chief means of selling nation’s tobacco
crop with nearly 98 percent going this way. The balance is
sold directly from farms or by farmers’ cooperatives. There
are 841 auction warehouses at tobacco markets.”

AUCTION HOUSE LOCATIONS
TO CONDUCT TOOL AUCTIONS!

LARGEST AUCTION SUPPLY
ON WHEELS IN THE SOUTHEAST

MERCHANDISE OWNED AND SUPPLIED BY

PIERCE-AIR TOOL
COMPANY

119 CHELTENHAM DRIVE
WINSTON-SALEM, NORTH CAROLINA
27103
PHONE: 1-919-765-1643

KEITH J. PIERCE

WILL CONSIGN ALL MERCHANDISE —
WE FURNISH FLIERS, CLERK SHEETS, AND
PAY 2 OF NEWSPAPER ADVERTISING. | WILL
BE THERE PERSONALLY TO WORK THE SALE
WITH YOU.

February, 1978

APPRAISAL GUIDES

“You can’t tell the names of the players, without a program.” We have the
tools for the auctioneer, appraiser, banker, finance company, car salesman,
etc.

RED BOOK OFFICIAL USED CAR VALUATIONS ...... $20.00
Complete Regional Edition issued 8 times
yearly . . . Retail, finance & wholesale values
for all U.S. cars, popular import cars, light
duty trucks, past 6 years. Insurance sym-
bols, front end views, vehicle number, etc.
(Mr. Auctioneer: worth the price for you per-
sonally to trade automobiles with!)
NATIONAL FARM TRACTOR & IMPLEMENT
BLUE BOOK e $20.00
Valuations, Nebraska tests, major acces-
sories — past 10 years. Published yearly.
BLUE BOOK OFFICIAL USED TRUCK
VALUATIONS et $25.00
Issued twice yearly. Lists all trucks, past 7
years . . . Gives values of trucks and major
optional equipment.

GUTBOARD MOTOR GUIDE .. o o s S S S NS S5 A AR $ 595
Over 35 major manufacturers of outboard boat motors

QOUTBOARDO BOAT BUIDE ..o s S i i sis o ses s S $ 5.95
More than 185 manufacturers, 15,000 models listed

INBOARD & QUTDRIVE BOAT GUIDE ... e $ 595
Does not include inboard boats

INBOARD BOAT GUIDE e $ 5.95
Does not include | O or stern drive boats

BOAT TRAILER GUIDE ... e O R $ 595
Over 5,000 different trailers listed

CAMPING TRAILER & TRAVEL TRAILER GUIDE . cevsscnnnunsammes. $ 5.95
More tran 200 different lines included

TRUCK CAMPER GUIDE .. ... ... R e e $ 5.95
Over 177 manufacturers listed

MOTOR HOME GUIDE e e $ 5.95
More than 167 different manufacturers shown

BANBOAT BUIRE s oot s s s sonr s s e $ 5.95
Over 116 different manufacturers listed

PONTOON HOUSEBOAT GUIDE . _.coonnvnmmmmnnmmmnsasissois i $ 5.95
Now shows over 80 different manufacturers

CHAIN SAW GUIDE. ... oo ommmsamnse mmrmsssnnsamsnss o  d05E S A EE v e o SRasais $ 5.95
More than 900 different models listed

SNOWMOBILE & ATV GUIDE ... $ 5.95
There are over 200 different manufacturers listed

MODTOREYCLEE & MINEBIKE \GLIIE: oo mmmesmmmssibmsiheemms s $ 595
Over 120 different listings — plus trailers

LAWN EOQUIPMENT GUIBE oo oo oo s s $ 5.95
Includes walking and riding mowers, snow blowers, etc.

COMBACT TBAGTOR GUIDE . . . i i s s A s $ 595
All the major manufacturers are listed in this book

MOBILE HOME BLUE BOOK e $10.00
January or June edition (Whichever is most current)

POCKET KNIVES GUIDE e $ 595
Complete descriptions and illustrations — years made —
variations — stampings and mint prices, etc.

Bus Retmier is a 1951 graduale of the Reppert School of Auctioneering and
successfully completed the 1977, Course | of the NAA-sponsored CAIl (Cer-
tified Auctioneers Institute) and has sold the above appraisal books to the
auction profession for the past 40 years on a money-back guarantee.

e
BUS RETMIER'S (UBPUY (L

VALUATION GUIDE SERVICE

8481 Bash Street, P.O. Box 50248
Indianapolis, Indiana 46250
Phone: 317 849-3304

Enclose $1.50 handling & mailing charge per order
Shipped via UPS

Dear Bus:
Please send me the items circled above for which | am enclosing

(——check) (——money order) in the amount of $

Name

Address

City State Zip




About the Cover...

The 1978 CAI (Certified Auctioneers Institute) will be
held on April 3-7, 1978 at the Indiana Memorial Union in
Bloomington, Indiana, and the 1978 session will result in the
first class of CAI auctioneers to complete their require-
ments to display their CAI designations (presuming that all
or most will successfully complete the three-hour examina-
tion on Friday, April 7).

Registrations for the 1978 CAI courses — Course I, II
and III — have been received by CAI Executive Vice Presi-
dent Stephen J. Martin and a full class of Class I students
are anticipated (over 100 applications have been submitted
as of January 1, 1978). Also expected back are the majority
of the students who have successfully completed Class I and
Class II.

Accompanying this article is a pictorial review of some
of the activities in which the CAI students participate in
during the courses of the past two years.

AUCTIONEERS serve as instructors at the CAIl courses Iin
auction-related subjects. Bill Gaule, pictured right, served as
an instructor for Course | in real estate.

COURSE |l students pay strict attention to the instructor dur-
ing the 1977 session.

THE CAIl CLASS OF 1978 (auctioneers who began in 1976 and
who will earn the designation of CAI if they successfully com-
plete the requirements during the 1978 session) gather outside
of the Indiana Memorial Union building for this photo.

1977 NAA PRESIDENT Lyle Erickson joined the officers of the
CAl Classes during the 1977 sessions. The Class of 1978
officers pictured, left to right (top panel), are J. Wayne Taylor,
secretary; Lyle Erickson (top center), Ed Vierheller, vice presi-
dent (lower center) and Robert ‘“Bob”’ Ellenberger, president.
Class of 1979 officers include Arthur Unruh, secretary; Lyle
Erickson, Lanny Thomas, president; and Frank Bass (seated),
vice president.

THE AUCTIONEER



THE CAl CLASS OF 1979 (auctioneers who attended Class | In
1977) pose for this class photo during the April, 1977, session.

STUDENTS IN THE CAIl Courses benefit from the experiences WYLIE RITTENHOUSE served his second term as instructor In
of faculty members obtained by Indiana University. The photo the CAl Course |I. Here Wylie illustrates a point in his subject
above shows the attentiveness given to the IU faculty members. of real estate.

‘ w For That Antique, Estate

or Collector's Auction

’ oﬂ o’ Be Sure to Use
The Weekly

TRI- TE:<XTRADER;

Phone (317) 345-5134

é

FOR A CROWD OF GOOD BUYERS P.O. Box 90TA, Knightstown, Ind. 46148 ‘
Circulated primarily in Illinois, Indiana, Ken-
¢) tucky, Michigan, Missouri, Ohio, Tennessee, Reasonable rates.
& West Virginia, Wisconsin, and Western Pennsyl- Normal Ad Deadline: Every Wednesday, Re-
vania. '
: : Ity - Rate Ads taken to 8:30 a.m.
8 Since 1971 the Tri-State Trader has had more an- ;er?éz(; & Penalty
) tique auctions than any other publication in the : st tat
world! Results guaranteed or no pay! (Inclement Dehvered vy Moncday in prInary SiaEee. b
)\ weather excepted). Ask for a show of hands. Yes,
4 we're that sure! Free Samples Sent to Auctioneers on Request
-y . S = | _ @ @ __ : _ o~ N o\
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THE THURSDAY night banquet is the last session held prior
to the examination. The banquet is brief so that the CAIl stu-
dents can retire to their rooms and study course materials.
Pictured are NAA and CAI officers who are being ‘“‘briefed” by
CAl Executive Vice President Stephen J. Martin at the banquet.

CONCENTRATION is needed by the students on Friday of the
1977 CAIl session. Here, 1977 Course | students take the very
intense, three-hour examination, which is made up of only that
material which was presented during the four previous days.

Historic Auction Conducted
By Webb Auction Company

A historic auction was held on Saturday, December 10,
1977, selling a parcel of land associated since 1920 with
Cumberland County in Tennessee. The sale was for The
Tennessee Conference of the United Methodist Church by
the Tennessee firms of Webb Real Estate and Auction Co.,
Cookeville, and Strout Realty, Crossville.

Approximately 182 acres of the original 400 was sold
for the amount of $600,600.00, with the proceeds to be used
for the improvement of the existing Church Camp Grounds,
which is nearly 218 acres.

Originally a boarding high school, it graduated its first
class in 1922-all five of them. The school was closed down in
the late 1930’s when the boys dorm burned down. For a
while the property was used by Scaritt College of Nashville
as a center to train young men and women in rural religious
work.

For a number of years now the property has been used
as a Church Camp Grounds for religious retreats and other
worship services. When Route 127 split the grounds, the
decision was made to sell off the isolated area and improve
the conference facilities presently established.

According to Draper Keisling of Strout Realty, it was
the only such center for a five-county area in its time —
long before modern transportation sent local students off
to Knoxville, Nashville or other points to study.
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AUCTION FORMS

IMPRINTED WITH YOUR NAME &
NUMBERED OR NUMBERED ONLY AS LISTED

ALL CLERKING TICKETS - 3 copies 8V2"x 11" NCR
paper. 12 cn. not numbecred, 10 on not numbered.

250 sets $19.50, 500 sets $38.00, 1000 sets $75.00.

10 on lots numbered from 1 to 1000 - 500 sets $53.00.
1000 sets $100.CO0 enough for sale of 10,000 Iots.

CLERKING TICKETS - Form CT-1 - 3 copies NCR - 10
Lots Numbered 1 to 1000 and Imprinted Your Name,
Address and Telephone Number on each ticket, 10 to each
page 8%2" x 11”. Sold in 1000 lots only $125.00.

Only Check or Money Order with this form - No. C.0.D.

ALL FORMS LISTED UNDER THIS HEADING are 82"
x 11’ sold in pads of 50 each pad at $1.40 per pad, 10
pads at $1.20 each, 20 or more pads at .95c each
pad. Nct numbered.

CLERKING SHEETS CS5-3

CASHIER'S STATEMENTS CS-4

BUYER'S REGISTRATION FORM BR-7
TERMS OF SALE FORM TOS-5
CONSIGNMENT CHECK-IN FORM CCI-8
CONTRACT FORM PPC-9

PROMOTION SCHEDULE FORM APS-10

FORMS LISTED BELOW NUMBERED FROM 1 to 1000

PER PAD OF 50 SHEETS - 1 pad $2.€5, 10 pads at
$2.35 each, 20 or moare pads at $1.95 each.

CLERKING SHEETS FORM CSN-15
BUYER REGISTRATION FORM BRN-17

ALL FORMS FROM CS-3 to APS-10 can be imprinted
with your name, address and telephone number at $20.00
extra per 1000 in 1000 lots only. Exception, cannot imprint
numbered forms CSN-15 and BRN-17 with name, etc.

CASHIER’S STATEMENT SCSN- 21, numbered 1 to 1000,
20 pads $39.00, imprinted with your name address and
telephone number 1000 sheets, 20 pads $46.00.

TAGS Cardhoard 2'2" x 5V2" - 3 part perforated, hole
at top. 1000 tags $9.50, 2500 tags $21.25, 5000 tags
$40.00. WIRES FOR TAGS 1000 $9.50, 5000 wires
$45.00.

TAGS Cardboard - 2V2" 5V2" - Numbered 1 to 1000.
1 numbers - 1000 tags $19.50, 2000 tags $38.00,
5000 tags $90.00.

TAGS Sticky Back, no wires needed, peel off and stick on

item - no numbers - 212" x 5" perforated 3 parts.
1000 tags $12.00, 2500 $27.50, 5000 $52.50.

TAGS - Sticky back -Numbered 1 to 1000 - 1" numbers.
1000 tags $22.50, 2000 tags $42.00, 5000 tags $102.50.

BUYER CARDS FORM BC-20 3V4" x 7" - 1000 cards
$7.50, 2500 cards $17.50, 5000 cards $32.50.

BUYER CARD - Numbered from 1 to 1000 - 1000 cards
$17.50, 2000 $34.00, 5000 $82.50. Numbered and
imprinted with your name, address and telphone num-

ber 1000 cards $22.00, 2000 $42.00, 5000 $100.00.

ARROW DIRECTION SIGNS colored carboard 9 x 11”
Word AUCTION and ARROW in big Type. 50 signs
$7.50, 100 signs $10.00. Arrow directions assorted.

Payment with Order — We Pay Postage
C. 0. D. Orders — You Pay Postage
— WRITE FOR FREE SAMPLES TO —

STOCK YARDS PRINTING CO.

1613-A Genesee, Kansas City, Mo. 64102
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National Office Products Association
Warns Public About Questionable Suppliers

The National Office Products Association, in an attempt
to warn customers about suppliers of office and stationery
products, distributed the following information in pamphlet
form to purchasers of office supplies:

The National Office Products Association warns its mem-
bers and its member’s customers that questionable office
and stationery supply firms have been the source of num-
erous inquiries and complaints over the past few years. Their
incidence is on the increase. It is characteristic for these
firms to change their name and address frequently, making
it difficult to maintain accurate records on their operations.

The operators of these questionable firms use several
techniques to sell their products, some of which may be
familiar to you already. Usually the sales pitch is delivered
via long distance telephone calls to business firms, schools,
churches and other organizations. Typically, the caller claims
that he has a large surplus of merchandise in the geographic
area due to a cancelled order. The caller then offers a tre-
mendous reduction in price on the pretense that he will not
be paying the freight back to his central offices or ware-
house.

In another pitch, the promoter claims that a relative
(the owner of an office supply company) has just passed away
leaving a large inventory to be liquidated. Again, the target
firm is offered the merchandise at unusually low prices.
Still other promoters use free gifts to sweeten the pot should
the firm place an order the same day. Promoters may also
say they have been referred to you by a friend of yours and
actually use his name.

Although the merchandise is identified over the tele-
phone as a name brand, in most cases the supplies are an
unknown brand of substandard quality. Other complaints
allege billing for unordered and/or undelivered merchandise;
shipments containing greater quantities and/or additional
items not in the original order.

Recently a new wrinkle has been added to the list of
schemes used by promoters. Reports indicate that a num-
ber of promoters are identifying themselves, or creating the
impression that they are associated with an agency of the
Federal Government. They use words such as “Department
of’, “Agency” or “Bureau”. To the uninformed, the pitch
has a ring of authenticity.

What can be done to protect yourself from these
schemes? The National Office Products Association suggests:

1. Ask the caller to put his offer in writing, including the
the brand name of the supplies, the price list and the full
name and address of the company. That’'s usually the last
you’ll hear from him. If the merchandise is shipped, there
is no obligation to return it or pay for it.

2. Assign one staff person to approve all supply orders and
offers. Keep your purchasing department alert.

3. If you receive unordered items, refuse shipment if at all
possible.

4. If the shipment was accepted, don’t use any of the order.
Write the company advising you didn‘t order and tell
them payment will not be made. Also tell the company to
make arrangements to pick up the unordered merchandise.

Your best defense, however, is to do business only with
regular, recognized office equipment and supplies dealers in
your community.

PROVEN SILENT SALESMEN

Removable Magnetic Signs for cars, trucks and stands.
For all trades. All logos available. Send for brochure and
Information Sheet for FREE LAYOUT and quotation.

ORIGINAL TRI METRIC “3-D” SIGNS
“SIGNS OF THE TIMES”
5 Tracy Dr.,, R.D. #3, Skaneateles, NY 13152

February, 1978

< ezl

Meet Col. Herman Crawford

We interrupted Col. Crawford (shown above
left) as he was helping a trainee from Mary-
land with the tobacco chant. Col. Crawford is
one of the nation’s “‘top” tobacco auctioneers.
He has been selling tobacco for 28 years. Col.
Crawford has sold tobacco from Georgia, the
Carolinas, Tennessee, Virginia, Kentucky and
Rhodesia (South Africa). In 1977, Col. Craw-
ford sold 7,500,000 pounds of tobacco for the
Growers Warehouse in Winston-Salem, North
Carolina.

We are very proud to have had Col. Crawford
on our staff since 1962. He, along with our
staff of 14 “top’” auctioneers and instructors,
has helped hundreds of future auctioneers get

started right as an auctioneer, from all over

the United States and other countries too. If
you want to be the best auctioneer, you must
learn from the ‘“‘masters of the profession’.
That's what we have to offer — the best! All of
our instructors are professionals.

MENDENHALL

School of Auctioneering

U.S. Hwy. 29-70 (I-85)
High Point, NC 27263
Phone: 919 887-1165

Write or call for information today
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'NEW TOOLS & MISC. MERCHANDISE

I %

Our New Warehouse and Show Floor

Is Now Open To Auctioneers

ONE MILLION DOLLAR INVENTORY

AIR COMPRESSORS-AIR TOOLS
HOUSEWARES-WATCHES-GIFT ITEMS
INDUSTRIAL-SHOP and POWER TOOLS
SOCKET SETS-HAND TOOLS-FARM SUPPLIES

THIS MONTH SPECIALS

No. 2540 Heat Treated Alloy Steel No. 50255 Heat Treated Alloy Steel
— a7’ & 38”7 SAE/ Metrlc Drive 25 piece — 12" Drive Socket Set
40 piece Socket Set |

IRERRAARRRAIRAAA

Jﬂlul»il;tuunm-lm ea. — 10 or more

ea. — 10 or more

SOLD IN CASE LOTS OF 10 ONLY — F.O0.B. OMAHA

After 20 money making years conducting new tool and mdse.
auctions throughout the U.S. | offer you the right mdse. at the
right prices. To make money at public auction.

Phone me collect

Col. Willis Woodring

OMAHA DISTRIBUTING (O.

CALL COLLECT 402-334-8185
14685 Grover St.
Omaha, Nebr. 68144
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Need Proof of the Value of Selling at Auction?
Traiman Company Provides Proof at Ten Sales

By Daniel F. O’Leary
Philadelphia, Pennsylvania

The auction business is growing, gaining new adherents
each year as owners, investors, financial institutions, courts
and fiduciaries turn to the auction method for action and
results.

No better evidence of this trend is needed than the
results which Louis Traiman Auction Company produced in
six summer weekends of 1977. Sales totaling more than $7
million were realized in that period as Alfred Traiman, presi-
dent of the Philadelphia-based national auction firm, led his
sales team from the seashore of New Jersey to the ranch
country of Montana, to Pennsylvania farms and the Eastern
Shore of Maryland.

Alfred Traiman, who has been a leading exponent of
the auction method for many years, has spoken before ses-
sions of the National Auctioneers Association on several
occasions. He has many times stated that the auction method
is the most effective means of creating a market where none
seems to exist.

For a dramatic example of this, consider the plight of
the owners of 500 Bay Ave. a luxury seven-story condo-
minium in Ocean City, New Jersey. More than two years
after completion, not a single one of its 60 apartments had
been sold. Worse yet, traffic through the sample suites was
virtually non-existent.

Tabor Service Corporation, owners of the 500 Bay Ave.
Condominium, knew that the Louis Traiman Auction Com-
pany had successfully sold out a similar complex 1n Stone
Harbor, New Jersey, in 1976, disposing of 24 apartments for
$963,000 in one afternoon. Tabor called in the Traiman
organization to inject new life into its failed marketing
program.

Advertising and promotion programs were accelerated
to meet deadlines, geared to hold the sale on the Labor Day
weekend, the last big seashore weekend of the year. A bro-
chure in color with pictures of exterior and interiors, text
and map was distributed to thousands of prospective pur-
chasers.

Even before the day of the sale, the Traiman organiza-
tion knew that their promotional program was working. Traf-
fic through the sample suites zoomed from nil to more than
3,000 persons in the ten days preceding the sale.

On sale day, more than 1,500 persons crowded into a
tent set up beside the building. Every seat was filled and
the overflow of hundreds thronged around the open sides of
the tent. Excitement was in the air as the first 30 units were
put up for sale at absolute auction to the highest bidders.

The 30 units to be offered to the highest bidders were

THE 500 BAY AVENUE, seven-story condominium at Ocean
City, New Jersey, was sold at auction on September 3, 1977,
by the Louis Traiman Auction Company. More than 1,500 per-
son crowded the tent to overflowing.
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FIFTY CONDOMINIUMS were sold, out of the total 60, by the
Louis Traiman Auction Company when the seven-story condo-

minium in Ocean City, New Jersey, was sold at auction for a
total price of $2,563,500.

: ; i s T i

selected by the audience, with those units having the highest
number of requests being auctioned first.

The bidding soon confirmed that there was indeed a
market for 500 Bay Ave. In less than three hours, Alfred
Traiman knocked down 50 apartments for a total of
$2,563,500.

When the first 30 were sold to the highest bidders, the
remainder were put up for reserve bids, of which 20 were
approved on the spot by officials of Tabor Service Corpora-
tion. Thus 50 of the total of 60 units in the building were
sold at auction, assuring viability of the condominium. The
management decided to retain the balance of the units for
the present.

The 500 Bay Ave. sale attracted wide interest i1n the
industry and was reported at length in area newspapers.
Just a week before, the Traiman organization had conducted
an even bigger auction, selling 23,815 acres in Montana,
along with equipment and cattle, for almost $3.5 million.

The owners of the Yellowstone Valley Ranch in the
Paradise Valley of Montana had offered it at private sale for
months without success. The Traiman firm was engaged to
sell the entire property at absolute auction.

An extensive advertising and promotion program pre-
ceded the day of sale, an event which drew thousands to
that auction sale sale site, a clear-span, steel-framed build-
ing with more than an acre under roof, ten miles south of
Livingston, Montana.

The ranch was offered to the highest bidders in nine
main parcels and one parcel, which was subdivided into 29
tracts of from 20 to 40 acres. All of the real estate was sold
for a total of $3,161,480. The equipment brought $177,000 and
the cattle $106,000.

Howard Medholdt, retired Philadelphia advertising
executive, wished to dispose of his 54-acre farm/estate lo-
cated on the Northeast river of the Eastern Shore of Mary-
land. The Traiman Company offered the estate as several
parcels as well as an entirety. The result was $310,000 cash
for the high bid. Personal property was also disposed of at
the same sale.

An historic Lancaster County, Pennsylvania farm, with
1740 farmhouse, happened to be where a cloverleaf was
built for I-283, the main Lancaster-Harrisburg corridor. The
estate of Herbert N. Bowser was asking $250,000 as an ac-
ceptable total for six tracts totaling 92 acres. The Traiman
Company sold them for a total of $468,825 cash.

The American Bank & Trust Company, of Reading,
Pennsylvania, took over the former Windmill Dairies super-
market and retail jug operation, ten miles north of Reading.
The Traiman Company was ordered to completely dispose
of the real estate and equipment.

The property included 135 acres of excellent farmland
in the Pennsylvania Dutch region and each of the eight par-
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A POOLSIDE VIEW of the auction tent, used by the Louis Trai-
man Auction Company to sell the 500 Bay Avenue condominium.

cels attracted spirited bidding as parcels and then, as an
entirety, brought a high bid of $445,000.

Charles C. Bryan, a retired New York City executive, put
his Bucks County farm/estate on the market three years
ago when he decided to move to Florida. When no sale
resulted, he called in Traiman Company to dispose of “The
Chimneys,” with 1734 residence, including swimming pool,
barn, greenhouse and tenant house. Offered as an entirety
only by Traiman Company, it brought $325,000 cash.

For many years, “Town’s End,” was a dairy farm
operated by the late E. Page Allinson just outside the limits
of West Chester, county seat of Chester County, Pennsyl-
vania. The heirs of the Allinson estate retained the main
residence and buildings and engaged Traiman Company to
sell the remaining 167 acres. It brought $626,315 cash as
four separate tracts.

[

Yes, you can save forty dollars on the new Model 18 Voice Projector.
It has been reduced from $325 to only $285 and has been reduced in
weight to about six pounds. The Model 18 comes equipped with a 16’ coil
microphone cord, shoulder strap, lavalier, and power pack charger. The
power pack is good for a thousand charges. You can forget about replacing
power packs now.

Many top auctioneers across the country believe that this unit is the
best and they prove their confidence by buying and using it. You, too, will
use the Model 18 with pride and pleasure. It will save you money and make
you money. The Model 18 would also make a great gift for your favorite
auctioneer . . . you.

We also have the Model 17 which sells for only $195. Its power pack
lasts approximately 100 hours. It's a honey! Order your choice today.

COL. ROBERT S. MILLER
MEMBER

OF AUCTIONEERING (HAS

v%
\2c1at"7

8846 Holliday Drive, Indianapolis, IN 46260
317-844-1088
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CONTAINER BUYERS

Pay low prices at Europe’s
largest wholesale source of an-
tiques. Buy F.0.B. England or
Antwerp, Belgium with similar
services available from other
countries, or we’ll select, ship
and pay all charges and finance
to your door. $150 to $300 full
price for packing and paperwork
on 20 and 40 ft. containers.
Supplying U.S. and Canadian

WA 1B A East and West Coast wholesal-
) o L ers. Write or call collect to Lynn
S Walters. Annual volume over
$1,000,000.

ONE OF OUR ANTWERP WAREHOUSES

LYNN WALTERS |
Clackamas. Ore. 97015 (503 654-3000
— RIS

13011 $.E. 84th
L

Though badly in need of renovation, a Georgian brick
residence with matching carriage house occupied a beauti-
fully landscaped five-acre site at Villanova on the Main Line
in an area of expensive estates. Girard Bank ordered Trai-
man Company to offer it at auction. When the bidding
reached $200,000, the bank confirmed it as an absolute auc-
tion. The final high bid was $220,000 cash. Personal ef-
fects in the residence were sold piece by piece for more than
$47,000.

In 1962, W. Marshall Hughes, Sr., purchased a large tract
at Shillington, Pennsylvania, overlooking the city of Read-
ing, at a Traiman Company Auction. After developing much
of it, he called in 1977, in the Traiman Company to dispose
of the remaining 100 acres at absolute auction. It brought
$300,000 in an offer accepted in advance of the auction.

Mrs. F. Lawrence Goodwin owned a 170-acre estate and
farm called ‘“Mill Green” at Mill Green, Harford County,
Maryland. Traiman Company obtained $312,500 for the
property.

Estate Sale Brings Nearly $600,000
By Bailey & Grissom Auctioneers

David W. Bailey of the Glasgow, Kentucky, firm of
Bailey & Grissom, Realtors, Auctioneers and Appraisers, in-
formed the NAA Office that two sales brought nearly
$600,000; one an estate sale of the late Dogue Carver (over
$300,000) and the other, a Cave City sale of 101 acres for
$274,000 or $2,700 per acre.

The Dogue Carver estate sale included 39 separate
tracts of real estate, including commercial, residential, baby
farms, potential subdivisions acreage; seven houses and
personal property.

The Carver Estate Sale was held on Friday, December
16, in a large tent on highway Kentucky 90 near Cave City,
where 31 tracts of real estate, tobacco and feed grain allot-
ments, which were divided according to ASCS regulations;
and personal property of the late Dogue Carver.

On Saturday morning, December 17 at 10:00 a.m., eight
lots were sold at the Carver Court in Glasgow. These resi-
dential lots were offered for sale at 20 percent down on the
day of the sale and the balance on delivery of the deed.
All personal property was purchased under the terms of cash.
Possession of the property was taken on delivery of the
deeds, subject to tenants agreement on rental property.

Auctioneer David Bailey submitted the information with
the following comment, “This is to give you an idea that the
market down this way is still good!”

THE AUCTIONEER



Appraisals of Household Furnishings

By Bill Wade

I do quite a number of appraisals of household furnish-
ings for banks, attorneys and individuals. Some are for
insurance purposes, some divorce cases but the large ma-
jority for inheritance tax purposes. I began this work in a
small way but over the years it has grown to where it makes
a nice addition to one’s income. Being an auctioneer is a
valuable asset to an appraiser, as it keeps you up to date on
current market values.

On appraisals for inheritance tax purposes, one must be
very accurate, as these are closely reviewed by the Internal
Revenue Service and one is some times called in {for ques-
tioning on them.

Great tact is also required on estate appraisals, as the
person you are dealing with is usually recently bereaved
and emotionally upset. It is hard for them to understand
what they consider an invasion of privacy when you must
check closets, drawers, china cabinets, sideboards, kitchen
cupboards, pantries, attic, basement, garage etc. Sometimes
it 1s necessary to call in the trust officer or attorney to
convince them.

Two 1tems I always carry with me on appraisals are a
magnifying glass and a steel tape. The magnifying glass for
marks on china, crystal, silver, art objects and signatures on
paintings; the tape for measuring mirrors, pictures, frames,
paintings, silver and china pieces, rugs, etc. Quite often on
paintings I need to seek other help; the library is one good
source. Of course, if there is a large collection of valuable
paintings, an art expert is employed.

My tips for accurate appraisals: List each room separate-
ly and so identify each object in that room that it can readily
be located from reading the appraisal. For instance, when
you list a coffee table, list the items on the coffee table; a
china cabinet, the items in the cabinet and on what shelf.
State on what item lamps are located, where pictures are
hung. On Bedrooms, list as southeast bedroom, northeast
bedroom, etc. On China sets list the number of pieces, the
same on crystal, silver plate and sterling silverware.

I find appraisal work very interesting and the contacts
one makes most beneficial. As an extra bonus, on a number
of estate appraisals, I am later asked to auction them, and
they are usually very rewarding sales.

Tennessee Auctioneers Meet
For 19th Mid-Year Meeting

By Hubert Songer, Secretary
Tennessee Auctioneers Association

The Tennessee Auctioneers Association met in the Hilton
Airport Inn in Nashville, December 4 and 5, followed by a
seminar on Tuesday, December 6.

The meeting began with registration on Sunday after-
noon, followed by a board of directors meeting. Later that
evening a social gathering of seventy people, made up of
auctioneers and their wives, enjoyed slides taken by E. B.
Fulkerson and his wife Patsy, of their tour through Canada
and into Alaska. The Fulkersons made this tour after leaving
the Seattle N.A.A. Convention.

Jim Stevens, as always, was a perfect host for the
evening and had well provided for the occasion. In fact
every one enjoyed themselves so much it was difficult to
say good night. Sincere thanks go to Jim.

The meeting proper began at 9:00 a.m. on Monday,
December 5 with President Haskell Ayers giving the presi-
dent’s message. Terry Evans was then introduced as the
program chairman. We were very fortunate to have Terry
acquaint us with the proposed changes in the Tennessee
state constitution as they will be affecting Tennessee auc-
tioneers. Terry has served as an elected delegate to the
Constitutional Convention,

Edgar Acres, of Oneida, Tennessee, presented a very fine
program of sales mobilization which was greatly appreciated
by all and was very educational. This was followed by a very
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informative talk by W. Gerald Ezzell, President of Advanced
Financial Corporation. After listening to these two presenta-
tions I think we all were ready to go out to sell refrigerators
to eskimos, or at least to try.

We were very pleased to have N.A.A. President Marty
Higgenbotham and N.A.A. Executive Director Harvey McCray
with us and to have them speak to us regarding the National
Auctioneers Association, it’s educational programs, up com-
Ing conventions, etc. Certainly Marty’s presence helped our
treasury for he auctioned his bronze belt buckle. After very
spirited bidding the buckle was sold to Terry Evans for
$210.00.

The Twentieth Annual Convention of the Tennessee Auc-
tioneers Association will be in Gatlinburgh, Tennessee, at the
Holiday Inn. The meeting dates are June 11 and 12, 1978.
James Stiner will be program chairman.

After the regular meeting adjourned approximately
fifteen auctioneers, who were among those staying over for
the Tuesday seminar, were requested to come to the con-
vention of the Tennessee Conservation Districts and
hold a Fun Auction. There was a large crowd in attendance
and while the final total is not known considerable money
was raised for the Soil Conservation districts. We appreci-
ated this opportunity for many of those present were not
acquainted with the auction method of selling. The items
sold, for the most part, were items made by the ladies of
their membership, plus commercial donated items.

On Tuesday, for our Seminar, we were fortunate to have
Harvey Lambright, First Vice President of N.A.A. and Mrs.
Lambright with us. Harvey presented a very informative
seminar on farm and real estate auctions. Along with his
presentation Harvey made available for study much of his
auction materials.

Jim Stevens conducted the afternoon Seminar on general
auctioneering and the answering of many questions. We are
very grateful to both Harvey and to Jim for their presenta-
tions.

BID GETTERS

Over 3,340 Time Tested
SAYINGS, QUIPS, LAUGHS, BITS, ETC.

a veritable goldmine

Fas AUCTIONEERS
PEDIGREE MEN
RIMGMEN

AD WRITERS
FIELDMEN

AUCTION MANAGERS

STOCKMEN

SALESMEN, ETC.

BID GETTERS (Third Edition)

is a 132-page book loaded with 3,342 sayings, quips, laughs, ribs, banter, bits, etc., mostly
one-liners collected from 100's of auctioneers all over the U.S. and Canada during a 350-
year period. Bid Getters is written to do two things:

1. Get more AIDD — attention, interest, desire, decision.

2. Increase your ability to inspire bidding. + _

“An excellent book.” “Used in our school.” — Mendenhall School of Auctioneering,
High Point, North Carolina. .

“Very good” (underlined — Ex. Sec. Reppert School of Auctioneering, Decatur, Indiana.

“Truly a masterpiece which can be of unlimited value to _auctionegrs f.uhethler they be
apprentices or professionals.” — Knotts School of Auctinneermg,_ Gallipolis, Ohio.

“Of inestimable value to every auctioneer and auction apprentice,” Ed Channel, Bloom-
ingdale, Ohio.

“Priceless’’, Ed Esber, Canton, Ohio. | | )
Included at no extra charge a 12-page booklet (copyright 1976) entitled "AUCTION

CHANTS”, 52 basic chants. Improve your present chant or develop a new one. The price
of the booklet, if ordered separately, is $5.00. BID GETTERS sells at $10.00 postpaid, check,

money order or C.0.D.: Order from Earl.

by Earl D. Wisard, Auctioneer
R 1, Dundee, Ohio 44624
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"~ Chanlli Gayr Chanlie Gayd
DEALER AUCTION e | VEALER AN

MONDAY 10 AM ‘:—; MONDAY 10 AM

DEALER AUCTION

Every MONDAY 10 AM.

2550 Shorter Avenue (Ga. Hwy 20 West)
ROME, GEORGIA

PHONE (404) 234-5946 PHONE (404) 2329174

This is an absolute auction and is for the Disposal of Bankrupt Goods - Over-
runs - Dead Stock - Unclaimed Freight - Salvage - Import Goods - etc.

ALL NEW MERCHANDISE SOLD — LARGE AND SMALI. LOTS

NO JUNK

10 PERCENT COMMISSION CHARGED ON ALL SALES ON PREMISES

Terms of Payment: Cash or Certified Check

We Act As Agents Only and Make No Guarantees Of Seller's Merchandise
For More Information Call Charlie Gay (404) 234-5946

State of Georgia Auctioneers License No. 129
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Kansans Come to the Aid
Of Agricultural Hall of Fame’s
Sale of Gladys Hatfield Estate

Bidders from Kansas and Missouri — approximately 300
— gathered at the National Agricultural Hall of Fame near
Bonner Springs, Kansas, for the Gladys Hatfield estate auc-
tion. The Hatfields were prominant western Kansas pioneers
with a lifelong interest in agriculture. Their sons, James and
Ross Hatfield of Jamestown, Kansas, donated the estate to
the Agricultural Hall’s building fund.

The auction was conducted inside the museum, and
among ancient tractors, combines and horse-drawn farm
implements, NAA member L. H. “Bing” Carter of Gardner,
Kansas, gave the opening speech of the seven-hour auction.
The Kansas State Auctioneers Association donated the talents
of its members to conduct the sale.

Eighteen auctioneers joined Bing on the selling plat-
form, including past State Association presidents Paul Hurst,
Valley Falls and Don Godwin, Belle Plaine; State Secretary
(and NAA director) Rex Newcom, Whitewater; and KAA
Director Vern Gannon of Rossville.

The estate included a great deal of old glassware with
several outstanding collector pieces. The bidders also had
an excellent selection of over one hundred dolls of every
description, along with many fine items of furniture, primi-
tives and ‘“Americana” mementoes. Family estate jewelry
included pocket watches, gold rings (some witl. diamond
settings), cameos and necklaces.

Sale receipts added $14,500.00 to the Agricultural Hall
building fund. Because of the huge size of the estate, only
one-half of it was offered at this auction, with the remaining
half to be sold in May, 1978.

Prices were consistently good. Antique dolls of all

NEW TOOL
AUCTION

We will bring tools anywhere in the
United States.

All tools guaranteed.
j We have the largest rolling inventory
in the tool business.

Tool auctions are great fund raising projects!

Stop in and visit our show room.
Call and talk to one of our salesmen.

Boswell Wholesale Inc.
BOX 334 BOSWELL, IN 47921

CALL TOLL FREE FOR INFO. 800 428-0950

February, 1978

A COLLECTOR’'S DELIGHT — dolis lined up on the tables, in
preparation for the Gladys Hatfield estate auction.

descriptions ranged from $25 to a high of $280 for a German
Bisque. Most ranged in the $75 to $150 bracket. An R.S.
Prussia creamer and sugar set brought $180, and old pieces
of carnival glass brought $40 to $60. A weighted wall clock
sold for $200 and a kitchen clock for $100. A pair of wall
spice cabinets brought $100 each; a slant-top teacher’s desk
$290; and a stack bookcase, $300.

A combination secretary-bookcase with curved glass
had a top bid of $320. The old farm primitives were in great
demand and sold very well.

The auction received considerable media attention and
newspapers donated generous advertising space. The public
relations exposure for the Kansas Association was outstand-
ing and the crowd obviously enjoyed the many different
styles of selling.

Other auctioneers helping at the sale were Sam Bell,
Peck; KAA directors Leroy Burkett, Milton, and Ernie Per-
singer, Langton; Ron Carter, Olathe; Jerry Stricker, Gardner;
KAA directors Earl Brown, Junction City and Bob Shank,
Salina; David Green, Independence; KAA director Leland
Boesker, Moundridge; Bill Whittaker, Kansas City; Harold
Leaberg, Reeding; Jack Tobin, Fort Leavenworth; Jay Will-
iams, Atchison; Jay M. Berman, Winchester; Mary E. Portor
and Rodger L. Portor, Olathe.

The estate auction came close to serving as a mini-

RAISE YOUR HANDS, members of the Kansas Auctioneers As-
sociation, who donated their services at the Gladys Hatfield
estate auction, held at the National Agricultural Hall of Fame
museum.
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convention with the opportunity to exchange news and see

old friends. Especially gratifying was word from Secretary C D
Newcom that twenty-four new members had joined the as- “

sociation in the past four months, bringing Kansas member-

ship to an all-time high of 178.

IGH PROFIT ITEMS *

Everything You Will Need in Riding Equipment!

® Saddles @ Bridles ® Pads @ Blankets @ Bits @ Spurs
® All Riding Equipment
We have put together a package deal for you. These are
items that we have discovered will work for you through
the Auction method of selling. Being in the Auction
business myself makes me confident we can offer all
saleable items.

Complete Package - ‘1584°°

Will Net You High Profits
W DIFFERENT MONTHLY ~es

#x PACKAGES AVAILABLE #n
Write for our Auction Brochure,

KANSAS AUCTIONEERS ASSOCIATION secretary (and NAA complete with pictures and prices!
board member) Rex Newcom took his turn on the block, sell- DIEEFERENT ITEMS
ing antiques of the Gladys Hatfield estate sale. N AVAILABLE AT -~

'"O ALL TIMES ¢/

Dealerships Available
for Horse & Riding Equipment

$1,584.00 Investment Will Net You High Profit
Best Quality at Lowest Prices

Package Includes:
® 6 Saddles
® 24 Halters
® 24 Lariats
® 24 Girths
® 18 Bridles

® 12 Pair Reins

® 18 Pads

® 3 Blankets
® 4 Clippers

A LARGE CROWD was on hand to hear Bing Carter give the ® 60 Miscellaneous Items

opening remarks at the Gladys Hatfield estate auction. Many Price - $1.584.00
of the Agricultural Hall of Fame museum pieces can be seen in : ]

the background. Satisfaction Guaranteed!

CONTACT:
COL. WAYNE PIKE

Member Minnesota State Auctioneers Association

KANSAS AUCTIONEER L. H. “Bing” Carter made the opening
speech at the Gladys Hatfield estate auction, held at the Na-
tional Agricultural Hall of Fame museum in Bonner Springs,
Kansas. Members of the Kansas Auctioneers Association do-
nated their services to help raise money for the Hall of Fame
building fund.

Learn Auctioneering

Complete cassette home study.
® 5 full hours of chant secrets,

training exercises and all phases
of auctioneering.

AMERICAN ACADEMY of AUCTIONEERS
(DEPT. 9) 6704 S. ZUNIS - SUITE 1901 - TULSA, OK. 74136

1800-02 Rossville Avenue
Chattanooga, TN 37408

COMPLETE .
COURSE $49. 95
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Man Uses More Than One Registration
To Obtain Items at Albrecht Auction

People will go to almost every extreme to obtain items,
without paying, at auction, so reported Garnett Case, secre-
tary of the Michigan State Auctioneers Association in a
letter to MSAA members. Garnett reported on the misfor-
tune reaped on Herb Albrecht of the Albrecht Auction Ser-
vice, Vassar, Michigan.

The letter, reporting the illegal actions of a “buyer” is
being reprinted in full in hopes that it may offer informa-
tion about the manner in which items were taken from NAA
member Herb Albrecht’s sale.

On Friday and Saturday, November 11 & 12 the Albrecht
Auction Service sold the personal property of the Les Haz-
zard Estate. The Friday Auction, consisting of household
furnishings and collectibles, was held at the Hazzard home
at Filion, Michigan. The Saturday auction, consisting of good
glass, china and collectibles, was held in the Huron County
Farm Bureau building in Bad Axe, Michigan.

On Saturday a man with buyer’s number 149 purchased
10 items in the amount of $477.00, and left before the end
of the auction without paying. The man registered under
number 149 was called by phone, and claimed that he hadn’t
made any purchases, but had laid his card down on the
cashier’s table and left about noon. It is likely the other
man came in and waited till he was able to pick up a dis-
carded number and began to buy. He was a smart buyer as
he didn’t always buy everything he bid on.

The main items he stole are as follows: Intaglio pattern
custard glass water set (pitcher and four tumblers) for
$230.00; oval frosted yellow bowl with H.P. sponge trees
signed — Pouissant(?) for $75.00; cranberry with opalescent
white stripes bowl and repaired plate — Lutz for $40.00;
sleeve iron with gold paint; three lamps — one dated 1880;
finger lamp — turkey foot pattern; one with small chip;
two of the lamps were $22.50 each and one was $35.00.

The man’s description is as follows (as recalled by sev-
eral of the auction staff): height: 58’ to 6’; weight: 160 to
180 1bs.; age: 40 to 50; hair: short brown or sandy colored;
no glasses; dress: neat & clean cut, wore dark blue wind-
breaker or ski jacket.

At the auction he stood at the side of the building,
towards the front and handled lots of glassware on tables.
It is believed he attended Friday’s Auction but didn’t make
any purchases. This may or not be the same man that re-
cently stole merchandise at Anderson, Indiana.

If anyone has had a similar incident to report or for
more information, please call;

Herb Albrecht
517-823-8835
Vassar, Michigan

| liability

i N

THE PROFESSIONAL AUCTIONEER
AND WHAT HE NEEDS TO KNOW

By RUSSELL KRUSE

A book every auctioneer should have in his pos-
session. Prepared for practicing auctioneer and
the student or beginning auctioneer.

CHAPTER HEADINGS

1. Bid calling 9. Insurance

2. Conducting the auction 10. License law — Bonds
3. Contracts 11. Fees — Commission
4. Sale summary 12. Appraising

5. Uniform commercial 13. Land description and

code and auctioneer surveys

14. Working together

15. Definition of 276
terms and words every
auctioneer should know
or have available

6. Reserve bidding
Advertising
8. Ringman

.

Price of book $5.00 (Volume discount available).
Being used by several states — auctioneer as-
sociations and auction schools. WRITE: Kruse
Office: 305 South Union Street, Auburn, Indi-

ana 46706.

REPPERT
SCHOOL OF AUCTIONEERING

Tuition $300 for 3-Week Term — Also Home Study

Founded in 1921

Decatur, Indiana

Box 189 46733 AC 0033

February, 1978

Letters
To The
Editor

Read Josko’s Charity Auctions Article

“I read the article on ‘charity auctions’ by Bill Josko
with interest as I am called upon to do charity auctions
quite frequently. His checklist is much more complete than
mine and I will take particular note of his insistence to use
the auctioneer’s name in advertising and publicity and to
eliminate reserve bids.

“I am surprised that auctioneers are called upon to
donate their services for auctions, which we have no con-
nection with. If I am affiliated with the group or church
sponsoring the auction I always donate my services. If not

affiliated with the group I ask for an ‘“honorarium” of $25

to $50, depending on the scope of the auction and then ask
them to make a check payable to my church or other

favorite charity.” _
Art Williams, Auctioneer

North Plainfield, New Jersey

JIM GRAHAM |

AUCTIONS
‘Net you thousands more!”
204 U.S. 1, North Palm Beach, FL

Phone: 305 844-1723
Realtors Auctioneers

CCIM AFLB CRB
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DEALER'S AUCTION

Every 2nd & 4th Thursday of each month
11:00 a.m. C.S.T.

Midway between Guin and Winfield, Ala.
Hwy. 78 in Gu-Win, Ala.
for information
call 205-468-3556 or -2705

ALL DEALERS WELCOME

Come BUY or SELL a load!! All merchandise
sold — large & small lots.
10% Commission on all sales on premises
cash, certified check or letter of credit from
bank. We act as agents only and make no
' guarantees of seller’s merchandise.

NO JUNK

Dates of Sale for February and March

February 9, 1978 March 9, 1978
February 23, 1978 March 23, 1978

|

Sale managed and conducted by:

Phone: Webster’s Auction Co. Auctioneer:
205-468-3556 Route 2, Hwy. 78 Col. Ray Webster
205-468-2705 Gu-Win, Ala. 35563 Ala. Lic. #174

We Sell Anything for Anyone, Anywhere

Member: Alabama and
National Auctioneer Associations
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Introducing . . .

THE VOICE OF EXPERIENCE

At the November, 1977, meeting of the New York State
Auctioneers Association, Executive Director Harvey L.
McCray talked with NYSAA member and past president
George “Bill” Forrest about having illustrated cartoons pre-
pared for publication in THE AUCTIONEER magazine, which
will offer — in cartoon manner, but with serious intent —
“The Voice of Experience — tips for auctioneers from auc-
tioneers”.

Bill Forrest has had previous cartoons published in THE
AUCTIONEER of NAA and NYSAA leaders, who have visited
the NYSAA conventions. His artwork is self-explanatory,
in regards to his talent.

Bill has proposed that each issue of THE AUCTIONEER
include a cartoon, which include ‘“tips for auctioneers from
auctioneers” and the “tips” will be submitted to the NAA
Office by NAA members and then illustrated by auction-
eer/cartoonist Forrest.

The tips will have to be selected by Bill Forrest as many
times, it is very difficult to put in cartoon some of the tips.

The first “Tips for Auctioneers from Auctioneers’ car-
toon published in this issue of THE AUCTIONEER was sub-
mitted to Bill Forrest by NAA member Henry Ott of Ott’s
Auction Service, Middleport, New York.

If you have a “Tip for Auctioneers” and wish to have it
considered for illustration by Bill Forrest and published in
a future issue of THE AUCTIONEER, send it to:

Tips for Auctioneers

c¢/0 Harvey L. McCray

National Auctioneers Association
135 Lakewood Drive

Lincoln, NE 68510

All “tips’ will be considered and as many will be used
as possible in succeeding issues.

Come ’on, NAA members, let’s hear from you. What’s
your “Tip for Auctioneers from Auctioneers”?

QHEXPERIENGE

TIPS FoR AUCTIONEERS
FROM AUVCTIONEERS

| HENRY OTr, OFrs AuctioN SERVICE, MIPPLEPBRT, N.Y. SAYS:
“YWAYS CARRY RAIN CEAR. FOR YOUBELS AND youe CrREW. ALSO
4 Few PACKAES oF PLASTIC GARBAGE BAGS/ A ouwk cuvT

WITH SCISSORS OR [ockErAmiReE 7oR 4 FICE Hots AN BAcH B98¢ .
BECOMES 4 WRTER-PRooF wywd BREAKER ComPUMENTS oF THE AUCTIONEER/

February, 1978

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS ASSOCIATION

1977-1978 Officers

PRESIDENT: Mrs. Wylie (Joan) Rittenhouse, Uniontown,
Pennsylvania

1st VICE PRESIDENT: Mrs. Walter (Ruby) Hartman, Cam-
den, Ohio

2nd VICE PRESIDENT: Mrs. Leland (lrene) Dudley, Hamp-
ton, lowa

SECRETARY-TREASURER: Mrs. Charlie (Glenda) John-
son, Sevierville, Tennessee

HISTORIAN: Mrs. Bill (Dorthy) Cooke, Griffith, Indiana

DIRECTORS
Terms Expiring 1980:
Mrs. Marty (Brenda) Higgenbotham, Lakeland, Florida
Mrs. Forrest (Betty Jo) Mendenhall, High Point, North
Carolina
Mrs. Harvey (Pat) Lambright, LaGrange, Indiana
Mrs. Bob (Ann) Williams, Arlinton, Washington

Terms Expiring 1979:

Mrs. Don (Eileen) Standen, North Ridgeville, Ohio

Mrs. Walter (Marie) Flatow, Waterbury Center, Vermont
Mrs. Edwin (Patsy) Fulkerson, Jonesboro, Tennessee

Terms Expiring 1978:

Mrs. Morris (Velda) Fannon, Pennington Gap, Virginia
Mrs. Ken (Marian) Barnicle, Ballwin, Missouri

Mrs. John (Lucille) Freund, Omro, Wisconsin

In Memoriam...

HENRY L. JONES

Henry L. Jones of Winchester, Kentucky, died Tuesday,
December 6, 1977, and was buried Thursday, December 8 at
a Lexington cemetery.

Col. Jones had been a member of the Kentucky Auc-
tioneers Association since 1968 and was a past president of
the Association. He loved the auction business and was equal-
ly at home as a land appraiser. At the time he was stricken
he was on the stand in a condemnation case.

FRANK BISHOP

Frank Bishop of Nicholasville, Kentucky, died April 29,
1977, of a heart attack. No information was made available
on Col. Bishop’s death, other than the information about the
date, which was returned on his membership billing state-
ment.

JEFFERY HEAVERLO

The body of Jeffery Joe Heaverlo of Moses Lake, Wash-
ington, was found on December 19, 1977, at the bottom of a
Columbia River cliff by a sheriff’s deputy, after Jeffery
had been missing since December 8.

Jeffery, age 24, was the son of Mr. and Mrs. Bill Heaver-
lo of Moses Lake who survive him in addition to his sister,

three brothers and his grandmother.

NED HILDERBRAND

The wife of Ned Hilderbrand, Deep River, Iowa, re-
ported that her husband died unexpectedly on August 15,
1977. He developed multiple myeloma, which is a primary
tumor of the bone marrow.

Ned Hilderbrand had served as an auctioneer for 26

years.
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~ A. MARCUS CO.

Hillside, lllinois

ESTABLISHED 1908

TOOL

| Wholesaler Distributor of Brand Name I _

AIR TOOLS — STATIONARY TOOLS
ELECTRIC TOOLS — HAND TOOLS
GENERAL MERCHANDISE — CLOSEOUTS

VISIT OUR SHOWROOM l
OR
l Write for our FREE monthly catalog

Order NOW by calling us COLLECT (312) 544-9510

Our TWO MILLION DOLLAR INVENTORY means any or-
der is shipped immediately!

All merchandise is fully guaranteed!

| $250.00 MINIMUM ORDER — MERCHANDISE FOR RESALE ONLY

4170 MADISON ST., HILLSIDE, ILL. 60162 J

THE AUCTIONEER
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New York State Auctioneers
Name Gansz ‘“Man of the Year”

The New York State Auctioneers Association, Inc., held
its annual convention at John’s Flaming Hearth and Motor
Inn at Niagara Falls, New York, on November 6 and 7. Presi-
dent Mel Manasse, Whitney Point, presided over the ex-
cellent convention, which was attended by approximately
60 auctioneers, their families, and staff.

The delegates enjoyed a most interesting convention

SCHOOL
OF AUCTIONEERING

NOTTS

with seminars being held on bid calling, crime prevention, Learn the art of modern scientific auctioneering from our famous tape re-
1Imi : - . corded course for home study or from classroom courses, which we con-

and the criminal .?Lpp rehension of stolen auction merchandise. duct at various colleges, universities and vocational schools. This school
Norman Aldinger, Cleveland, SfOUth Dakota, an NAA is approved by the State Board of Schools and College Registration in our
member, was present and gave an 1nterest.ing talk on auc- home state of Ohio. Req. Number 71-12-0286H. Chief instructor, Col. R. E.

! Knotts, has thirty years experience and more than four thousand public
sales to hiscredit. He has also been a professional auctioneer instructor

| and counselor since 1959.

Rt. 2, Box 161-C, Gallipolis, Ohio 45631
(614) 446-2917

tion advertising. Mr. Harold V. A. Drumm, Chatham, New
York, an attorney, spoke on a state liquidation and law to

the group.

Other highlights of the New York convention, was the
annual Fun Auction, at which many excellent items were
sold by the membership to raise money for the association’s
treasury. Harvey McCray and his wife Linda, from Lincoln,
Nebraska, were present and Harvey spoke in regards to his

DUANE GANSZ, executive secretary of
the New York State Auctioneers As-
sociation, was honored as New York
“Auctioneer of the Year’ and received
his recognition at the 1977 NYSAA
Convention, held in December in Ni-
agara Falls.

Graduates of Western College of Auctioneering, Billings, MT, December, 1977

R

GRADUATES OF WESTERN COLLEGE of Auctioneering of Billings, Montana — the December, 1977 class — join their in-
structors for this photograph. The instructors who were present for the photo are seated in the second row (left to right): Otto
Streberg, Camrose, Alberta, Canada. Lorraine Divver, Secretary; R. J. “Bob” Thomas; W. J. “Bill” Hagen; Dean Roberts and Jack
Bowser. Sixteen other instructors were not photographed. The December class was the 101st class at Western and included

students from 16 states and four provinces of Canada.

February, 1978 23
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Or Visit our Giant Showrooms

Mon.-Fri. 7 a.m.—5:30 p.m.
Saturday 7 a.m.—3 p.m.

Auctioneers and independent sales organizations have long relied on Cook Bros. as their
leading source for a wide varieiy of merchandise . . . including tv's and radios, CB radios,
stereos, appliances, watches, cutlery, jewelry, cameras and small novelties . . . items that
can be profitably and quickly sold.

All orders are shipped the SAME DAY we receive them! Whether you sell strictly from
the auction block, in a store, or house-to-house or business-to-business, Cook Bros. should be
your NUMBER ONE supplier for all types of general merchandise and closeouts! Mail cou-
pon below for your big, new wholesale catalog. You’ll boost your profits promptly!

*Lowest Prices *Name Brands *Large inventory always
*Same day shipment *Direct importers
*Merchandise warranted against factory defects

*Catalogs without our name available for your use

To: Cook Bros., Inc., Dept. A976
113 N. May St., Chicago IL 60607

Yes, | want to make more money! RUSH my copy of your big, new wholesale cata-
log.
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office as executive director of the NAA.

Another highlight of the 1977 NYSAA convention was
the awarding of the ‘“Auctioneer of the Year” Award. This
year’s recipient was Duane E. Gansz, Lyons. Duane has been
a member of the board of directors, held offices as vice
president and president of the state association, and was
elected in 1974 to the position of executive secretary for
NYSAA, and has held that position continuously since his
election.

Greetings were extended by Mayor Michael O’Laughlin,
Mayor of Niagara Falls, who welcomed the group to Niagara
Falls and urged all delegates to take time from their busy
schedule to see the many wonderful sights in Niagara Falls.
He also extended an invitation for NAA to consider holding
one of their fine national conventions in Niagara Falls.

The convention closed with the election of officers.

THE FUN AUCTION of the New York State Auctioneers Associa-
tion helped raise in excess of $1,200 during the 1977 NYSAA
Convention. Pictured, from left to right, selling donated items
at the Fun Auction, are 1978 NYSAA president Hugh Parker;
Eddie Holthouser and Robert Monica. Items sold at the auc-
tion included apples for $3 each and grapes for $11 a basket.

Hugh R. Parker, Pitcher, was elected president; Donald I
Martin, Ballston Spa, was elected vice president; and several
new directors were elected.

The New York association has approximately 200 mem-
bers, and anyone interested in joining NYSAA should contact
Duane E. Gansz, Secretary-Treasurer, 14 William Street,

Lyons, NY 14489.

'\,Oﬂ‘ SCHOOL OF
1
T AUCTIONEERING

“A Very Select School”

Vo

If you miss our next term, it will be SIX MONTHS before
you have another opportunity to attend SUPERIOR.

A term only lasts two (2) weeks. YOUR EDUCATION IS
FOR A LIFETIME. Doesn’t it make sense to learn from |
TODAY’S auctioneers? From the people who are selling
many of the Nation’'s top sales — not from someone who
is not an auctioneer or not enough business, as an
auctioneer, to keep him busy? He cannot tell YOU how
to be a SUPERIOR auctioneer.

SEND FOR OUR FREE CATALOG. YOU WILL KNOW US.

SUPERIOR SCHOOL OF AUCTIONEERING
P.0. Box 1281, Desk A, DECATUR, ILLINOIS 62525

— .

February, 1978

estern

college of auctioneering

Learn to Be — One of the most respected and success-
ful individuals in your community.

We can start you in a profession that is honorable,
pleasurable and most rewarding financially. We have
been doing same since 1948. Ask your successful auc-
tioneer — he has been there!

We have often been imitated, but never equaled. It will
cost you 13¢ to get the answer. (It used to be 3¢.)

This copy partially compiled by Ed Vierheller, Grad-
vate 1960, and past member, Board of Directors, Na-
tional Auctioneers Association.

WRITE:

estern

college of auctioneering
Box 1458 Billings, MT 59103

CONVENTION DATES

February 6, 1978 — New Jersey State Society of Auc-
tioneers, Van’s Inn, Freehold.

February 10-12, 1978 — North Dakota Auctioneers
Association, Hamilton Motel, Rugby.

March 30-31 — Illinois Auctioneers Spring Convention,
Fairview Heights.

April 2-3, 1978 — Kentucky Auctioneers Association,
Hyatt Regency House, Lexington,

April 15-16, 1978 — Kansas Auctioneers Association,
Silver Spur Lodge, Dodge City.

April 28-29, 1978 — Montana Auctioneers Association,
Outlaw Inn, Kalispell.

May, 1978 — South Carolina Auctioneers Association,
Quality Inn Motel on I-20, Columbia.

May 6-7, 1978 — Missouri State Auctioneers Associa-
tion.

May 6-7, 1978 — Oklahoma State Auctioneers Associa-
tion, Holiday Inn — East, 140 & Sooner Rd., Mid-

west City.

May 14-15, 1978 — Alabama Auctioneers Association,
Gadsden.

June 89, 1978 — Wisconsin Auctioneers Association,
Fond du Lac.

June 10-11, 1978 — West Virginia Auctioneers Associa-
tion, Cedar Lakes (FFA-FHA Camp), Ripley
June 11-12 — Tennessee Auctioneers Association, Holi-

day Inn, Gatlinburg.

June 16-17, 1978 — Texas Auctioneers Association,
Hilton Inn, McAllen.

July 1922 — NATIONAL AUCTIONEERS ASSOCIA-
TION, BOSTON SHERATON HOTEL, BOSTON,
MASSACHUSETTS.

November 5-6, 1978— New York State Auctioneers As-
sociation.
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Col. Gordon E. Taylor
Owner and President
Reisch World Wide College
of Auctioneering

. . 1 CAN HELP YOU!
SEND FOR

LARGE FREE CATALOG

ATTEND 2 WEEKS INTENSIVE TRAIN-
ING IN ALL PHASES OF THIS RE-
SPECTED AND HIGHLY PROFITABLE
PROFESSION.

20 of nation’s leading auctioneers show
you how

Information On . . .

State License Laws

The October, 1977, issue of THE AUCTIONEER magazine
included an article on Auction License Laws and offered infor-
mation, which was submitted to the NAA Office by State As-
sociation leaders, on the various laws of the states being re-
ported on.

Since publication of the October article, a few additional
state association leaders have submitted information about the
auction/auctioneers license laws in their respective states.
Auctioneers may wish to add the following information to that
which was submitted in October:

More

Florida — Does not require an auction/auctioneers license.
(Information submitted by J. Wayne Taylor)
Missouri — Does require an auction/auctioneers license. Mis-

souri auction license law is governed by State Statute
343:010. The statute calls for the county clerk of each
county to issue a license valid only in the county issued.
(Information submitted by D. H. Livingston)

Oregon — Does require an auction/auctioneers license. Name
of agency: State Board of Auctioneers, Marge Helvin, Ad-
ministrator, 4th Floor, Labor & Industries Building, Salem,
OR 97310. Phone: 503 378-4492. (Information submitted
by Helen M. Wood)

BUSINESS CARDS
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1600 GENESEE / KANSAS CITY, MO. 64102

YOU CAN BE AN AUCTIONEER
MAKE BIG MONEY START YOUR NEW CAREER

Learn how you can get my Home Study
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Virginia — Does require an auction/auctioneers license. No
board — license is purchased through county clerk’'s of-

fice. The State of Virginia does not have an auctioneer
license law as such, however, the only requirement is that
you purchase either a Crier’s license ($10) or an auction-
eer license ($75) per year. The State does not require any
qualifications on the part of the licensee and does not pro-
tect the public in any way. (Information submitted by
Martha M. Daniel)

West Virginia — Does require an auction/auctioneers license.
Name of agency: West Virginia Department of Agriculture,
Hon. Gus R. Douglas, Commissioner of Agriculture, State
Capitol, Charleston, WV 25405. Applicant must file bond
before license is issued. All arrangements may be made
by mail. No examination is required. A few cities also
have local license requirements and auctioneers must ask
at time of securing state license. (Information submitted
by Wilson E. Woods)

NO LIE

“Children,” said the teacher, “in honor of George Wash-
ington’s birthday this month, can you tell me one great difficulty
Washington had to face?”

Jimmy’s hand shot up as he announced, “Yeah, he couldn’t
tell a lie.””

K. C. Sertoma News

SUBSCRIBE NOW

Are you interested in equipment,
trucks, auctions, etc? Then sub-

scribe to the TEXAS TRADER, semi-
monthly publication. $10.00 per year.
Box 3945NA, Bryan, Texas 77801
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Record Attendance in Indy
At Annual Indiana Convention

By Ruth Ann Buckles

The annual State Convention of the Indiana Auction-
eers Association was held November 6 and 7 at the Atkin-
son Hotel in Indianapolis, Indiana. A noon luncheon kicked
off the two-day meeting, with former United States Secre-
tary of Agriculture, Dr. Earl Butz, addressing the group fol-
lowing the meal.

Later in the afternoon George Michael, well known an-
tique authority from Merrimack, New Hampshire, en-
thralled the group with his knowledge of antiques.

The main event of the day was the traditional Hoosier
Bid Calling Contest. Seven district finalists participated in
the afternoon runoff, demonstrating their chanting ability
and individual style by each selling three items. Two men
were chosen to perform that evening at the Grand Banquet
before a record attendance of 318 auctioneers, wives, and
guests.

After the final competition, Vince Miller of Indianap-
olis, was chosen Hoosier Bid Calling Champion. Bill Harter
of Springport was chosen first runner up. The well known
classic car auctioneer, Russell Kruse of Auburn, was chosen
Indiana Auctioneer of the Year.

Those in attendance were awed by the ‘“down home”
attitude of Monday noon luncheon speaker Chris Schenkel,
and were impressed by the nationally known sportscaster’s
typical Hoosier friendliness.

The annual business meeting was held prior to adjourn-
ment of the convention. IAA officers and directors serving
for 1978 will be as follows: President — A. M. Wittmer,
Montgomery; 1st Vice President — John E. Anderson, La-
fayette; 2nd Vice President — Jack Earlywine, Kokomo;
Secretary-Treasurer — Harry E. Buckles, Anderson. Direc-

The Reisch Auctioneer's Speaker

The greatest ever used in the auction profession. Nothing its equal. Either of these speakers
will do the job — loud and clear — and can be heard for a half mile or more. The leading auc-

OFFICERS AND DIRECTORS of the Indiana Auctioneers As-

sociation were sworn in by former |IAA president Emerson Leh-
man (top) of Berne, Indiana, following the election held at the
November, 1977, convention. Pictured, left to right: Kenneth E.
Sherbahn, director, South Whitley; Harry E. Buckles, secretary-
treasurer, Anderson; John E. Anderson, first vice president,
Lafayette; Jack T. Earlywine, second vice president, Kokomo,
Jerry |. Fears, director, Oakland City; and A. M. Wittmer, presi-
dent, Montgomery. The other state directors elected were not
available for the photograph.

tors: Kenneth Owens, Westport; Daryl Ball, Bourbon; Larry
Aaron, Logansport; Jerry Fears, Oakland City; Ed F. Sprung-
er, Decatur; James Harris, Indianapolis; Marlin Maddux,
Greensburg; James Bayman, South Whitley; Ken Snider,
Vincennes; and Kenneth Sherbahn, South Whitley.

tioneers throughout the U.S.A. and Canada use these speakers. Why not you? We have sold
these speakers for the past 25 years. They are American made and of the finest quality.

want the best, this is it.

cord.

REISCH SPECIAL
“MR. BIG VOICE” — JR-1

THESE SPEAKERS CAN ONLY BE PURCHASED FROM:

THE JR-1 is the most powerful portable speaker made. It is powered by
three 6 volt lantern batteries, giving 18 volts of power. Batteries last
60 hours or more. Set weighs 8 Ibs. Comes with 12 ft. cord and shoulder
strap and mike support holder, which leaves both hands free. Easy to
carry at side, or can be placed on truck top, or used on a ladder. If you

THE JR-2 “Reisch Special” is a powerful little set. Operates on two 6
voit lantern batteries and has a battery powered mike. Only weighs 6
Ibs. Complete with neck support to hold mike, shoulder strap and 15 ft.

Be Modern. Use a Proven Up-To-Date Speaker

It is a voice saver. Select the set that
you feel will work best for you.

REISCH SPECIAL
“LITTLE BIG VOICE” — JR-2

Col. Joe Reisch, Reisch Sales Company, Box 850, Mason City, la. 50401

Phone: 515 423-1465. Call or write for Special Wholesale Prices.
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Selling of Autenreith Collection

Helps Ed Berman Have Banner Year Auction Supplies

Paddle Cards e Item Receipt System @

NAA member Ed Berman of Berman’s Barn, 4 Dewey ) ) .
Street, Dover, New Jersey, reports that he and his wife, Clerk Sheets o Direction Signs
Millie, have concluded what has proven to be the best year
in the history of their business. Berman’s Barn is con-
sidered by many to have been established as one of the

Write for Samples and prices

premier seller’s of American brilliant cut glass. Millie is SMART ART PAPER PRODUCTS
the acknowledged authority in cut glass in her field.
One of the outstanding auctions, which was conducted
by Berman’s Barn, was the selling of the “Autenreith Collec- 501 Penna. Ave.
tion” of steins, which was attended by over 300 people: most o
of whom were avid bidders. Dowmngtown, PA 19335

Additionally, in this auction was a surprising amount of
extraordinary Russian enamel complimented by a superior
collection of American brilliant cut glass.

Tiffany and other art glass has also played a prominent
part in the 1977 success story at Bermans. Orientalia and
fine art can always be found at Bermans.

Some of the memorable prices realized at the auctions
in 1977 was a carousel horse for $1,750; a green cut to clear
punch bowl for $2,050; a sterling silver service for 24,
consisting of 185 pieces (and the rarest item was a huge
Tiffany bowl) for $2,750.

2L : R . Ed Berman was further honored in 1977 by being chosen

: . _ ot as the auctioneer to appear on closed circuit television for
four hours, auctioning works of art, soliciting bids through
the camera and asking the audience to call their bids in.

Ed commented, “This had to be the strangest auction

experience I have had in fifteen years, as the camera doesn’t
THESE STEINS of the Autenreith Collection were sold at auc- laugh or hiss and you really are going on guts for four full
tion by NAA member Ed Berman, Dover, New Jersey. hours.”

— . = — e ma = —

“AUDIOVOICE”"

PORTABLE SOUND SYSTEM

Nashville Auction School is proud to be a distributor of the PASO SOUND
AUDIOVOICE portable sound sysiem. This fine system has helped many of
our siudents buy the sound equipment they need to get started without
spending a lot of money.

This system is a complete portable sound system for sound reinforcement
in indoor or outdoor areas.

The acoustically engineered enclosure and the high efficiency speaker pro-
vide sound despersion in an area well over 200 yards.

This system operates on 8 standard ‘““D” size flashlight batteries. The
system comes with a microphone and shoulder strap as illustrated above.

Only $110.00 per unit
(As shown above left)

$125.00 per unit with
NASHVILLE extra 15 ff. cord

AUCTION
SCHOOL

192l WEST END AVE.
NASRVILLE, TENRN. 87208
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ZOMAX INDUSTRIES, LTD.
34-24 HUNTERS POINT AVENUE

(212) 392- 4141

LONG ISLAND CITY, N.Y. 11101

BUY DIRECT FROM PRIME SOURCE
ALL TYPES OF HAND TOOLS

MANY OTHERS

(212) 392-4141

PROMPT SHIPMENT
EXCELLENT VALUES

® Wrench Sets ® Vises ® Trowels

® Socket Sets ® Folding Rules ® Trouble Lights

® Adjustable Wrenches @ Bolt Cutters ® Kerosene Lanterns
® Pipe Wrenches ® Padlocks ® Rope

® Pliers ® Tap & Die Sets ® Saws & Hacksaws
® Hammers & Mallets @ Wrecking Bars ® Measuring Tapes
® Drill Sets ® File Sets ' ® Chain Hoists

® Screwdriver Sets ® Sandpaper ® PVC Tape

Write for FREE Catalog

ZOMAX INDUSTRIES, LTD.

34-24 HUNTERS POINT AVENUE
LONG ISLAND CITY, N.Y. 11101

Assemble Tax Records Early,
IRS Advises U.S.A. Taxpayers

Because of so many changes in the tax laws, it’s im-
portant for taxpayers to begin gathering their records now,
the Internal Revenue Service said.

Since records are especially important for taxpayers

INTERNAL REVENUE SERVICE

USE THEPEEL-OFF LABEL ON YOUR JAX RETURN
IT $PEEDS PROLESSING 4 YOUR REFUND.

February, 1978

who itemize, the IRS suggested that taxpayers locate all
records pertaining to itemized deductions and sort them into
categories as they appear on Schedule A of Form 1040. Rec-
ords also can alert taxpayers to deductions or tax credits
which they might have overlooked.

If any records appear to be missing, the IRS said, tax-
payers still have time to look for them or to request copies
of bills or statements from banks, hospitals, or other sources.

Taxpayers who wish to make contributions to an Indi-
vidual Retirement Arrangement (IRA) will want to gather
their records to help determine their income as soon as
possible so they will know how much they may contribute
to their plan.

Taxpayers who sold capital assets during the year, such
as stocks or real property, should locate records indicating
the date and price of the purchase.

Some areas where the law has changed and where af-
fected taxpayers will require records including moving ex-
penses and sale of a residence by those age 65 or over.

Taxpayers with questions about how long to retain rec-
ords or what types of records are necessary to spbstantlate
deductions should check with their local IRS office.

Media Feature Service
Internal Revenue Service

BRITTEN AUCTION ACADEMY
P.0. Drawer B, Bryan, Tex. 77801

Approved by Texas Education Agency
The School of Distinction




Wisconsin Auctioneers Seminar
Held During Midst of Snow Storm
But 81 Attend at Wisconsin Dells

“. . . Neither rain, sleet or snow will stop me, etc.,
etc.” is an old expression, or version of it, when the weather
prevents, or at least tries to, people from traveling to their
destinations on a given date.

That old expression may well have been written about
the Wisconsin Auctioneers Association’s mid-winter seminar,
which was held at the Wisconsin Dells on December 8.
Eighty-one people registered and were in attendance in spite
of a Wisconsin snowstorm that created hazardous driving

along with picturesque beauty in the Lake Delton (Wiscon-
sin Dells) area.

Dave Kessler of New Paris, Ohio, a twenty-six year
veteran of antique sales, shared his humor and a number
of ideas for improvement when buying and selling antiques.
A slide presentation, showing his procedure when selling,
and some outstanding pieces of furniture and glassware, was
one of the highlights of the seminar.

Harvey McCray, NAA executive director, announced
the forthcoming seminars to be held in Chicago and Or-
lando, which are sponsored by the NAA. He also commended
the WAA for its efforts to provide educational programs to
enhance the auction profession in Wisconsin.

Bankruptcy attorney J. Siehr of Madison brought new
insight for those who wish to sell in this field.

It was a day devoted strictly to education and the cost
of the seminar was $10 per auctioneer. Bill Bodell, WAA
president, served as master of ceremonies.

Mrs. Robert (Alice) Brandau
Wilton, Wisconsin

Editor’'s Note: The Wisconsin Seminar proved that interest
is high when auctioneers brave a foot of snow to attend the
event. Executive Director McCray will remember the pic-
turesque beauty of Wisconsin for many years as a very bene-
ficial educational event, regardless of the problems witnessed
during his travels homeward from the Wisconsin Dells, Madi-
son and ultimately Chicago (the weather created a new air-
lines: Northwest Orient “ground lines” — a bus trip from
Madison to Chicago on icy highways. It was a safe and
pleasant trip and in ample time for McCray to catch his re-
turn flight back to Lincoln, Nebraska — all other airlines
were having delays also).

Santa Was an Auctioneer!

NAA Auctioneer Tom Cawood of Clarksburg, Maryland,
sent the following news clipping which featured informa-
tion about his services as Santa Claus during the Christmas
season.

When Tom Cawood conducts his weekly Monday night
auction at the Urbana firehouse on Monday, December 5, at
6 p.m. Santa Claus will be the auctioneer. It is suspected
that Santa Claus will have the voice of Tom Cawood and that
Tom Cawood, wearing his familiar western hat, won’t be
seen.

Cawood said he is offering a ‘“Christmas Gift Auction,”
featuring toys, wrapping paper, games, bicycles, typewriters,
tools, tool boxes, and many other items ideal for holiday
giving.

Cawood, who is known for wearing many hats, served in
the Montgomery County Police Department from 1964 to
1971, a motorcycle officer for the last six years. He resigned
in 1971 to launch a business of outhouse rentals, which he
still operates. And in November 1976 he started the auction-
eering business.—K.W.

AUCTIONEERS P.A. EQUIPMENT AT WHOLESALE PRICES!

‘“Half-Mile Hailer”
List: $179.00

.Auctioneer’s Cost: $1 49-00

“Sound Cruiser”
Ideal for cars, station wagons,
buses, trucks, etc.
List: $275.00
Auctioneer’s Cost:

$230.00

Order by mail — payment with order — we pay postage . . . C.0.D., you pay postage.

North Carolina residents add 4% sales tax.

Col. Forrest Mendenhall,
Member

U.S. HWY. 29 & 70 (185)

HIGH POINT, NORTH CAROLINA 27263

PHONE (919) 887-1165
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Felice Ferrell Antique Collection
Sold at Auction by Parks Realty

An auction of the antiques from the estate of Felice
Ferrell, Gallatin, Tennessee, recently attracted widespread
attention. The sale of the contents of Miss Ferrell’s home
and antique shop consisted of some of the finest and most
unusual pieces of antique furniture, china and dolls.

The sale was conducted by the Parks Realty Company,;
auctioneers William A. Parks, Jr. and David Armistead con-
ducting the sale. The sale required six days to dispose of
the huge collection with prospective buyers from 10 states at-
tending the sale.

Felice Ferrell was well known nationwide for her know-
ledge of fine antiques, and her shop on the Nashville Pike
was an exhibit of quality Antiques for over 50 years. In
1939 Felice moved to the log house and acquired consider-
able knowledge in the business of antiques, becoming an ex-
pert in the appraisal of antiques, and in great demand for
the tasteful furnishing of fine homes.

Felice Ferrell would have been 80 years old this year,
and until her death she remained a very active lady in her
community. She was a very unselfish lady, and gave much
of her time, talents, and material gifts to her church, the
county historical association, and the community as a whole.
The highlight of any year in Sumner County Community,
was attending Felice’s Christmas Open House. She would
decorate all 14 rooms of the huge log house with the Christ-

mas spirit.

Some of the more interesting items that were auctioned
included a George Miller grandfather clock for $3,400; Betty
lamps for $45.00; Windsor comb back chair for $400;
Sheraton mahogany hunt board for $3,100; Sheraton mahog-
any banquet table for $2,950; pair of brass andirons for

THE FELICE FERRELL log house, consisting of 14 rooms, was
the place where Miss Ferrell became well known for her ex-
pertise in the appraisal of antiques. The home and antique shop
and the contents within were sold by the Parks Realty Co. in
November, 1977.

$710: collection of 45 antique dolls with a french fashion doll
and metal body selling for $790; a German Bisque doll for
$430; and a French Fashion doll for $500.

Advance planning for a sale of this magnitude contri-
buted to the success of this sale. The full cooperation of the
heirs, and their interest in the convenience and comfort to
the people attending the sale was also a major factor in the

sale’s success.

The Auctioneer’s ‘‘Auctioneer’”’

HEN YOU HAVE AN AUCTION THAT
REQUIRES THE FACILITIES THAT
ONLY A NATION-WIDE ORGANIZATION CAN
OFFER, HUDSON AND MARSHALL, INC. IS
READY TO WORK FOR YOU. IN ADDITION TO
THE SERVICES AND EQUIPMENT LISTED HERE, A
LARGE STAFF OF HUDSON AND MARSHALL
SALES ASSOCIATES IS AVAILABLE FOR CON-

SULTATION IN PRACTICALLY EVERY CATAGORY
OF REAL OR PERSONAL PROPERTY.

® COLORFUL TENTS (For Outside Sales)

® ALL ASSOCIATED EQUIPMENT (P.A.

Systems, Chairs, Organs, Sound Trucks,
Cattle Pens, Portable Generators, Etc.)

® NATIONWIDE ADVERTISING (In House
Agency)
® NATIONWIDE MAILING LISTS

® FINANCING AVAILABLE (On Most All
Properties)

® NATIONWIDE TOLL FREE TELEPHONE

CALL THE AUCTIONEER’'S AUCTIONEER",
HUDSON AND MARSHALL, INC. . ..
WE'RE READY TO WORK FOR YOU!!

BROKER PARTICIPATION

Call Toll Free

In Georgia Call
800/342-2666

Elsewhere Call
800/841-9400

REALTOR
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HUDSON AND MARSHALL I INC.

LIQUIDATORS AND AUCTIONEERS

L
3683 HOUSTON AVE, MACON, GA. PH (912) 781-2601 iJ
L

INVITED.

dhik

Home Offices
Macon, Georgia

Atlanta Offices
Suite 109
333 Sandy Spr. Cir.

404/256-5450
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Improving Personal Behavior

The following comments were submitted to the NAA
Office by S. L. Brewster, NAA member from Cedar Bluff,
Virginia, about “Improving Personal Behavior” and are his
own comments on the subject. Recognition is being given
now to S. L. Brewster for his “tips for the auctioneer” and

for use in THE AUCTIONEER magazine:

Have you ever felt that you, more than anything at a
given point in time, wanted to portray your best behavior,
but, could not bring yourself to do so?

Well, you are not alone! Everyone, at some time or
other, 1s at that moment a “private person”. When he wishes
to be outgoing and “extroverted” if you wish.

The interesting and exciting thing to learn, however, is
that we can alter these ‘“down”, or ‘“moody’” times by prac-
ticing some important self-helps, such as:

. . . be courteous — treat others as we wish to be treated;
. . . listen — pay others your best respect; your ablity to
listen;

. . . practice self-control — keep cool, calm; remember the
famous saying, “if you can keep your head when all about
you are losing theirs”; a distinct and decided advantage;

. . . delegate — remember, “it’s not one man who can do
ten mens’ work that succeeds, but one man who can get ten
men to work for him;

. . . smile — enjoy life. 1 have never met anyone coming
back! Have you?

Have a nice day!

S. L. Brewster, Auctioneer
Cedar Bluff, Virginia

You Can Learn To
Be An Auctioneer

INTERNATIONAL AUCTION SCHOOL

912 KENTUCKY HOME LIFE BLDG.
LOUISVILLE, KENTUCKY

Send for Catalog

NATIONALLY KNOWN INSTRUCTORS
THE $UCCESS $CHOOL OF MID-AMERICA

Next Class: April 23 — May 5

THE GREAT FLOOD

A traveler was marooned in a small mountain town be-
cause of a landslide caused by heavy rain, which was still
falling in heavy torrents after three days. Looking out of the
window of the restaurant, he remarked to the waitress: ‘“This is
like the flood.”

“The what?”

“The flood. Surely you have heard about the great flood
and Noah and the Ark?”

“Mister,” she replied, “l haven’t seen a newspaper in four
days."”

K. C. Sertoma News

PLEASE STATE SIZE OF
FILE YOU WISH TO ORDER

100 Slot File
(Slots—312" deep - 212" wide)

$59.95

% Sale Forms

100 Slot File Supplies Carrier

(Slots—2"’ deep - 2" wide)

$59.95
50 Slot File

(Slots—312" deep - 2V2’’ wide)

$29.95

50 Slot File
(Slots—2" deep - 2" wide)

$29.95

You can use any of the above files for
several hundred bidders or more.

We have the clerking sheets that come in
triplicate, with three sides glued together.
There are 21 items per sheet. These are
made for the 2 file. We do not make a
clerking sheet for the 32" by 22" file.

Package of 200 sheets (4,200 Items)
Package of 600 Sheets (12,600 Items)

$90.00

Telephones—Office (308) 995-8614
Home (308) 995-5098

We pay shipping charges on all items

% Filing System

% Supplies Carrier

11%” x 19”7 x 3%” includes
Clip Board for sales forms.

Send Check or Money Order to:

LUNDEEN SALES FORMS

423 East Avenue

Sales Forms, in triplicate
200 sheets (I::::?l) $32.00

[Ttem

NO.

Purchaser |

Price

This is for the 2" file

Holdrege, Nebraska 68949
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Mullis Brothers Sell Property
For $181,000 in October Sale

“Commercial — Industrial — Residential Land — Build-
ings” was sold at auction on October 29 in Lancaster, South
Carolina, .by the Mullis Brothers Auction Company. The
property was the former Mullis Engineering and Manufactur-
ing Company and Mullis Lumber Company, which is, as the
sale bill described it, “prime property with 1,000 uses and
opportunities”.

The property was divided into eight or ten tracts, mak-
ing it easy for business men, builders, contractors, specula-
tors, investors and the general public to buy a tract of their
choice or as many tracts as needed.

The auction was being held for settlement of the heirs’
interests and to dissolve the partnership of nine people
throughout several states.

On auction day the Mullis Brothers gave away a brand

new 1978 Chevette automobile, plus hundred dollars in cash
prizes to lucky names drawn from register baskets. Included
was a cash prize to the person guessing the nearest amount
all property sells for; a prize for the person attending from
the longest distance.

The Mullis Brothers staff of nine included: Fred and
Sherrill Mullis; “young” Sam Mullis; real estate man Billy

.............

e

THE NINE-MAN MULLIS auction staff, which conducted the
October sale of $181,000 property sale, included, from left to
right: in truck bed — “young” Sam Mullis; Sherril Muilis and
Fred Mullis, chief auctioneer. Standing — real estate man Billy
Haire; Harvey “Chain Saw’” Benson; North Carolina State Sen-
ator and NAA member W. Craig Lawing; George Pechilis; Ed
Huntley; and realtor Lonie Watts.

Haire; Harvey Benson (better known as Mr. Chain Saw);
North Carolina State Senator W. Craig Lawing; George
Pechilis; Ed Huntley and realtor Lonie Watts.

Reppert School of Auctioneering — November 28-December 28, 1977 Class

PICTURED LEFT TO RIGHT — Top Row: Kent S. Ennes, PA: Raymond W. Hoppings, IN; Don A. Wadrich, IA; Paul B. Tellef, IN; Rodney D. Frisby, OH; Davis S. Cox, OH; David F.
Jennings, IL: Ricky J. Peddicord, OH: Jesse W. Crabtree, IL: Mark J. Werris, IL. Fifth Row: James M. Yoder, IN; Byron B. Wilson, OH; Arthur Rowell, Hamilton, Ontario, Canada; Max
L. Johnson, IL: James E. Welch, IN: Darrell Carman, TN: 63 Upshaw: Rex E. Grodon, IN; John L. Myers, IN; Larry Barnhart, IN. Fourth Row: Geoffrey G. Smith, OH; Harold D. Bell-
meyer, PA: William J. Swart, IN: Harold H. Thomas, OH; Louis Light, OH; Terrell W. Timmerman, IN; John E. Bernstein, WI; Lloyd Andrews, TN; H. Fred Schien, IL; Harold Lloyd
Downham, Sarnia, Ontario, Canada: Roy C. Crunkleton, OH; Third Row: Kent E. Kruecheberg, Decatur, IN; Michael J. Stucky, OH; Robert L. Irwin, OH; John H. Dyer, IN; ancqsco
B. Russo, Jr., MD:; Kenneth |I. Red Elk, IN: Carl B. Ward, IN: Keith Buck, FL; Leonard E. Summerlin, OH; James M. Higgins, IN; Waldo C. Coverstone, OH. Second Row: Ricky
Scurlock, TN; Scott A. Younkin, PA: Cody L. Westbrook, MT; Dick D. Rolfe, MT; Tad R. Westbrook, WY; Donald T. Huntington, OH; C. Wayne Bloodworth, TX; Ralph E. Phillips,
MI: Corbin W. Kingsbury, MI: Randall Renaud, Maidstone, Ontario, Canada. First Row: Sam L. Bolinger, OH; Jon K. Niemeyer, IN; Golda M. Pahl, OH; Diana Lynn Beach, IN; H.
Poochie Burford, WV: Randall L. Gray, OH: Gary L. Olson, IN: Gary D. Bruett, IN; Randall T. Buuck, Decatur, IN; Don MacMillan, Scarboro, Ontario, Canada. Instructors Seated:
H. D. Darnell, KY: Paul Z. Maerin, PA: Phil Neuenschwander, IN: Roland Reppert, M.D., President, Decatur, IN; Q. R. Chaffee, PA; Gene Slagle, OH; Ed Sprunger, Decatur, IN.

February, 1978
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Washington State Auctioneers Meet
In Moses Lake; Elect Garrett President

The Washington State Auctioneers Association held the
winter convention in Moses Lake at the Hallmark Inn. The
two-day meeting was packed with information, fun, and the
election of officers for the coming year.

Elected were Lee E. Garrett of Moses Lake, president;
Bob Williams of Arlington, 1st vice president; Earl Witzel of
Oak Harbor, 2nd vice president; Ann Williams of Arlington,
secretary; and Roberta Abhold of Renton, treasurer. The
new directors are Mick Sather of Mt. Vernon (immediate
past president); Bill Jones of Moses Lake; Jess Heaverlo of
Yakima; D. L. Booker of Connell and Elmer Burnham of
Royal City.

NAA Treasurer Dean Fleming of Atkinson, Nebraska,
spoke, regarding the selling of livestock at farm sales and
of general sales at auction. Miss Linda Dunn of the Spokane
office of Consumer Protection Agency told of their interest
in fair treatment, resolving problems for both the consumer
and the alleged defendent. She gave credit for the apparent
policing of our own profession since she has had only one
of two complaints in the three years she has been with the
Agency.

AT THE

WISCONSIN AUCTION SCHOOL

YOU WILL LEARN ABOUT

Ethics of the Auctioneering Profession
Voice, Poise, & Public Speaking
Physical Fitness

Motivation & Enthusiasm
Advertising & Promotion

Clerking & Cashiering

Ring Work

Salesmanship & Sale Management
Promotion of Your Auction Career
Sale Barns & Auction Houses
Antique & Furniture Auctions
Farm Auctions

Bankruptcies

Machinery & Automobile Auctions
Real Estate Auctions

Estate Liquidations

Livestock Auctions

Merchandise Auctions )
Tool Auction The Wisconsin Auction
Ol AREMSILS School is approved by the

Bid Calling Wisconsin Educational Ap-

Sale of Own Home at Auction
Results in Poem Written By
Daughter of Auctioneer Bill Fox

Emotions are sometimes generated to a high ebb when
a family has to, or wishes to, sell their own home. Memories
sometimes are shared when these sales result.

William Z. “Bill” Fox, president of Maryland Auctioneers
Association and chairman of the Michael Fox Auctioneers,
Inc., Baltimore, Maryland, had the occassion to sell his own
home, due to the purchase of a new and larger one.

Bill relates, “Of course, I sold it myself at absolute
public auction sale and needless to say, was very success-
ful.”

The emotions, as discussed above, came from the poem,
written by Bill’s ten-year old daughter, Janice and the editor
of THE AUCTIONEER magazine wishes to share her talents
with you in the following poem:

OUR HOUSE AUCTION

Our house was auctioned off, Thursday

My father did it, that’s the way!
People gathered from far and near,

Just to be able to see and hear!
100 or more people came,

To see the winner of the game.
My father’s an auctioneer, you know,

And when he auctions, it’s a great show!
So come and see my father next time,

The bidding may only start at a dime!

SPORTS MODEL
Two little boys were gazing at a zebra in the zoo. “What a
funny animal,” said one. “What i5 it?”
“I| don’t know for sure,” replied the other, “but | think it's
a sport model donkey.”
K. C. Sertoma News

A. E. Pourchot
Member

You will learn from successful
auctioneers, educators, and
business people.

Instant replay video tape system will let you, the
student auctioneer, both see and hear yourself
in action. You will also sell at regular auctions.

You will learn by doing.

- SEND FOR BULLETIN -

Two Weeks Term Starting:
Second Monday in September
First Monday in November
Second Monday in February
First Monday in April
Second Monday in June

WISCONSIN AUCTION SCHOOL
Box 62
Wisconsin Dell, Wisconsin 53965

_—

‘ and more. proval Board.
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Charolais Sales Averages $1,224;
NAA Member Morris Conducts Sale

NAA Director Wayne Ediger of Belle Plaine, Minnesota,
reports that 60 lots of Charolais were sold at auction at
an average price of $1,224.23. The Northland Invitation
Classic Sale was held at Rochester, Minnesota, and Wayne’s
Triple E Charolais Farm had two heifers in the sale.

The Grand Champion bull was sold for $3,500; Grand
Champion female brought $1,700; the top-selling bull sold for
$7,100 and the top-selling female, $3,325, with a calf at her
side. Information about the sale was contained in the pub-
lication THE FARMER, published in December, 1977.

BELIEVE IT ... OR NOT!

Items in the current US. budget paid by your tax dol-
lars:

$16,000 to look into the bisexual behavior of Polish
frogs;

$375,000 to determine if Frisbees might be used to carry
flares;

$121,000 to find out why so many people say ‘“ain’t”;

$25,000 to study biological rhythms of catfish in India;

$37,314 for a potato chip machine for Morocco;

$23,000 to study why children fall off tricycles.

What we really need is a study to find out why such
studies (totaling $597,314) are ever studied!

NC4 Hybrid News

A SECOND CHANCE

If we might have a second chance
To live the days once more,

And rectify mistakes we’ve made
To even up the score,

If we might have a second chance,
To use the knowledge gained,

Perhaps we might become at last
As fine as God ordained.

But though we can’t retrace our step,
However stands the score,

Tomorrow brings another chance
For us to try once more.

Submitted by Ron Maynard, Secretary,
Massachusetts State
Auctioneers Association

NAA Meetings Schedule

Scheduling has been approved by the NAA board of
directors and the following ‘‘educational’” meetings
and/or NAA Conventions have been announced by the
board for future years:

NAA Ccnvention Sites

1978 — Boston Sheraton Hotel, July
Massachusetlts
1979 — Denver Hilton Hotel, July 11-14, Denver, Colo-

19-22, Boston,

rado
1980 — Opryland Hotel, July 30-August 2 Nashville,
Tennessee
1978 NAA Seminars Sites
February 20-21-22 — Orlando Hyait House, Orlando,
Florida
1978 Certified Auctioneers Institute (CAl)
Courses |, Il and Il
April 2-7 — Indiana Memorial Union, Bloomington, Indiana

February, 1978

1978 Orlando Seminar Filling Up;
Hotel Accommodations Hard to Get
Reservations Are Not Made Soon!

Registrations are being submitted to the NAA Office
in greater numbers, now that the Christmas season has
past and New Year’s scheduling allows auctioneers the
opportunity to know if he can devote the dates of
February 20-22 to auction education.

If you are planning on attending the 1978 Orlando
NAA Seminar, REGISTER IMMEDIATELY and just as im-
portantly, USE THE HOTEL RESERVATION FORM, WHICH
HAS BEEN PUBLISHED IN PRECEDING ISSUES OF THE
AUCTIONEER MAGAZINE AND MAKE YOUR HOTEL
RESERVATIONS NOW — reserve your room directly with
the hotel.

You can learn from the experts by attending the
NAA Seminars!

FURNITURE
AUCTION

BOOK
AVAILABLE

AUCTIONEERS: B

i

| dedicate this booklet to fellow auctioneers, by re-
quest of many, after hearing me talk on new furniture
auctions and how to secure them.

| was speaker on these subjects at the National
Auctioneers Convention in Oklahoma City, also the Illinois
State Auctioneers Convention, and this subject at the Ken-
tucky State Auctioneers Convention. Many times | have
been on a question and answer forum for other states.
| have also spoken at Auction Schools.

Many letters come to my office in regards to getting
new furniture auctions, so | feel compelled to pass what
knowledge | may have on to the ones that have asked
me to do so for them. So as to not show any favors to one
and not the others, | wrote this booklet to let those that
may be interested in working new furniture auctions with
their other lines of auctioneering have what knowledge
| may have. At this time let me say these rules and
methods will work for you if you carry them to the letter.

This will be the last time offered. So be the first
in your district to enlarge your commissions by $10,000
for the coming year. | will personally grant you will be
$10,000 ahead for the year, if you carry this book out
to the letter. Remember it tells all how to secure the sales
and how to handle the sale after you secure it.

Mr. Auctioneer this is 48 years of experience and
know how. So it is up to you — if you would spend $10.00
to make $10,000 you can’t MISS.

Mail orders to home office, make checks payable to
COLONEL L. M. BOATWRIGHT,
RR 2, Box 158, Muncie, IN 47302

THIS IS THE LAST TIME THIS OFFER
WILL BE ADVERTISED
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RHODE ISLAND AUCTIONEERS met in Boston, Massachusetts,
at the office of the Boston Globe newspaper in November and
the meeting was not only well attended, but included auction-
eers from other states as well. Limited business was conducted
during the meeting where Rhode Island Association president
Roger Houle presided. After a film of the Boston Globe was
shown and a dinner, hosted by Lawrence B. Healy, Manager
of the Globe’s Classified Advertising department, who was as-
sisted by Barbara Carroll and Arthur Schachat of the Globe —
both of whom work very closely with auctioneers in the
New England area on their advertising. Pictured, from left to
right, are Rhode Island President Roger Houle; Boston Globe’s
Lawrence Healy; and NAA Executive Director Harvey McCray,
who spoke to the auctioneers assembled from Rhode Island,
Massachusetts, Maine and Vermont.

1. Are an auctioneer with ability, honest and
willing to work;

2. Would like to live in Florida;
3. Have $75 cash down payment.

Plenty of room for expansion in one of the
fastest growing counties in Florida. On main
highway joining the city limits. Come and Buy!

Denver Colburn, Owner
1211 U.S. 98 North
Brooksville, FL 33512
Phone: 904 796-2908
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ATTENTION

BOOSTER CLUB
CONTRIBUTORS

In accordance with the decision of the NAA
board of directors (January, 1977), Booster Club
contributors will be listed four times annually
in the January, April, July and October issues
of THE AUCTIONEER magazine.

The voluntary contribution amount, to have
your name added to the Booster Club contri-
butors’ listing, is $10 annually.

Booster Club contributors will not be billeaq,
but should add the $10 contribution to the an-
nual membership billing if desired. The $10
contributions are for a one-year period, which
should coincide with your annual billing, or
membership, period.

The board of directors offers their thanks
and appreciation to those of you who have of-
fered voluntary Booster Club contributions in
past years, knowing that it was with your help
that the NAA could offer you a magazine, which
merits your dedication and support to the auc-
tion profession. Increases in the costs of print-
ing, publishing and mailing the magazine made
it impossible to continue listing Booster Club
contributors at the $5 rate, and in each issue.

The increase in the numbers of members
also has increased the per page cost of each is-
sue, thus making the new policy necessary.

The April issue of THE AUCTIONEER mag-
azine will include only those Booster Club
contributors who have paid $10 as their vol-
untary Booster Club contribution. Announce-
ments to this decision by the NAA board of di-
rectors have been published in each issue of
THE AUCTIONEER magazine since the decision
was made in January, 1977.

INTERNAL REVENUE SERVICE

o =l
¢

THE TAX RETURNS NOT COMPLETE
TiLL BOTH OF YOU SI6N.

THE AUCTIONEER




Directory of State Associations’ Presidents and Secretaries

Alabama Auctioneers Association — President: Lanny C.
Thomas, 419 So. 5th, Gadsden 35901; Secretary: James
Anderson, Rt. 1, Box 256, Harvest 35749

Arkansas Auctioneers Association — President: Larry Mont-
gomery, 1204 E. College, Berryville 72616; Secretary:
Jayne Lowery, P.O. Box 34, Dennard 72629

California Auctioneers Association — President: Floyd
Reiher, 7000 E. Kettleman Lane, Lodi 95240; Secretary:
Barbara Dobbas, P.O. Box 1335, Auburn 95603

Colorado Auctioneeers Association — President: Ernest Wim-
mer, 170 Palmer Drive, Fort Collins 80521; Secretary:
Steve Baldwin, 103 11th Ave., Greeley 80631

Connecticut Auctioneers Association — President: William J.
Josko, 3482 Post Road, Southport 06490; Secretary: La-
raine M. Smith, 37 Wallingford Rd., Cheshire 06410

Florida Auctionezrs Association — President: J. Wayne Tay-
lor, 3848 Bird Rd., Miami 33146; Secretary: Lewis C. Dell,
Rt. 1 Box 51, Sanford 32771

Georgia Auctioneers Association — President: Gerald Bowie,
Whitesville Road, West Point 31833; Secretary: J. H.
McCorvey, Ashburn 31714

lllinois State Auctioneers Association — President: J. C.

Kornburst, 4121 Tenth St., East Moline 61244; Secretary:
Jan Gravlin, Melvin 60952

Indiana Auctioneers Association — President: Amos Witt-

mer, Montgomery 47558; Secretary: Harry E. Buckles,
RR 1 Box 262, Anderson 46011

lowa Auctioneers Association — President: Pat Foster, 1696
Ridge Road, Iowa City 52240; Secretary: Mrs. Mike
Bloomer, Rt. #3, Box 51, Glenwood 51534

Kansas Auctioneers Association — President: Marvin Knopp,
Box 687, Dighton 67839; Secretary: Rex B. Newcom,
P.O. Box 458, Whitewater 67154

Kentucky Auctioneers Association — President: Sammy L.
Ford, Mt. Vernon 40456; Secretary: Mrs. Adrian Ather-
ton, Box 148, Hodgenville 42748

Louisiana Auctioneers Association — President: Marvin Hen-
derson, Livingston 70754; Secretary: Bill Bailey, 420
Gansville Rd., Jonesboro 71251

Maine Auctioneers Association — President: Jim Heckman
66 Violette St., Waterville 04901; Secretary: Gejrge A.
Martin, East Lebanon 04027

Maryland Auctioneers Association — President: William Z.
Fox, Suite 1915 Charles Center South, 36 S. Charles St.,
Baltimore 21201; Secretary: Daniel M. Billig, 16 E. Fay-
ette St., Baltimore 21202

Massachusetts Auctioneers Association — President: Louis
Cardoza; 560 Church St., Fairhaven 02719; Secretary:
Ronald V. Maynard, Groton Rd., Dunstable 01827

Michigan State Auctioneers Association — President: Gordon
B. Barlow, 1907 Bedford Rd., Hastings 49058; Secretary:
Garnett Case, 14358 Watson Rd., Bath 48808

‘Minnesota Auctioneers Association — President: Larry Born,
RFD 4, Waseca 56093; Secretary: Sharon K. Henry, Route
2, Long Prairie 56347

Mississippi Auctioneers Association — President: Hal Thomp-
son, Rt. 10, 125 Reservation Drive, Gullpoart 39501;
Secretary: A. O. Buster Dilley, Box 577, Belzoni 39338

Missouri State Auctioneers Association — President: Tony
Thornton, 1555 N. National, Springfield 65803; Secretary:
Doran H. Livingston, Rt. 1, Box 21-A, Willard 65781

Montana Awuctioneers Association — President: Fritz Hoppe,
Fort Peck Rte., Glasgow 59230; Secretary: Bill Hagen,
Box 1458, Billings 59103

February, 1978

Nebraska Auctioneers Association — President: Leon Nelson,
Albion 68620; Secretary: Ronald L. Sabata, Bellwood
68624

Nevada State Auctioneers Association — President: G. Robert
Deiro, 801 Chabot Dr., Las Vegas 89107; Secretary:
Stanley M. Zurawski, Jr., 5080 Eugene, Las Vegas 89108

New Hampshire Auctioneers Association — President: Foster

Peverly, RFD 2, Laconia 03246; Secretary: George
Michael, Box 776, Merrimack 03054

New Jersey State Society of Auctioneers — President: John
P. Kachmar, RD 2, Box 321B, Flemington 08822; Secre-
tary: Jack Sartor, 437 West Clinton Street, Dover 07801

New York State Auctioneers Association — President: Hugh
Parker, Box 3, Pitcher 13136; Secretary: Duane Gansz, 14
William St., Lyons 14489

North Carolina Auctioneers Association — President: C. D.
Maxwell, 2629 Clinton Rd., Fayetteville 28301; Secretary:
Johnson B. Gilbert, Rt. 1, Box 349K, Lincolnton 28092

North Dakota Auctioneers Association — President: Arlo
Schmidt, Maddock 58348; Secretary: Judy Heinze, 1008
4th Ave. East, West Fargo 58078

Ohio Auctioneers Association — President: Floyd Rhoades,
125 W. Warren St., Germantown 45327; Secretary: Byron
Dilgard, 124 Union @ Main, Ashland 44805

Oklahoma Auctioneers Association — President: Bob Curry,
8200 NE 28th St., Spencer 73084; Secretary: Ray Patter-
son, 113 N. 9th, Frederick 73542

Oregon Auctioneers Association — President: Forest Witt-
har, 11700 SW 90th, Portland 97223; Secretary: Helen M.
Wood, 1841 NW Cording, Roseburg 97470

Pennsylvania Auctioneers Association — President: Ralph
Zettlemoyer, RD 1, Breinigsville 18031; Secretary: Clay
Hess, RD 2, Collegeville 19426

The Professional Auctioneers Association of Rhode Island —
President: Roger R. Houle, 129 Norfolk Avenue, Paw-
tucket 02861; Secretary: Patricia Walker, 33 Morning
Glory Drive, Warwick 02886

South Carolina Auctioneers Association — President: J. L.
Pinckney, P.O. Box 592, Orangeburg 29115; Secretary:
Larry Meares, Jr., P.O. Box 57, Pelzer 29669

South Dakota Auctioneers Association — President: Sam
Eslinger, 1210 Milwaukee, Rapid City 57701; Secretary:
Jim Payne, 113 Cedar, Yankton 57078

Tennessee Awuctioneers Association — President: Haskel
Ayers, LaFollette 37766; Secretary: Hubert D. Songer,
1602 Jones Blvd., Murfreesboro 37130

Texas Auctioneers Association — President: Bill Wade, Rt. 2,
Box 302, McKinney 75069; Secretary: Joe Small, 8231
Santa Clara Dr., Dallas 75218

Vermont Auctioneers Association — President: Robert E.
Lawson, Lyndonville 05851; Secretary: Richard Abare,
Grand Isle 05458

Virginia Auctioneers Association — President: Calvin S.
Jones, Rt. 1, Box 42H, Scottsville 24590; Secreiary:
Martha M. Daniel, Rt. 4, Box 261A, Blackstone 23824

Washington State Auctioneers Association — President: Lee
Garrett, 510 So. Ash, Moses Lake 98837; Secretary: Ann
Williams, P.O. Box 183, Arlington 98223

West Virginia Auctioneers Association — President: Patrick
Balch, 1033 Village Drive, Morgantown 26505; Secretary:
Wilson E. Woods, 118 Faculty Drive, West Liberty 26074

Wisconsin Auctioneers Association — President: Robert
Brandau, Rt. 1, Box 265, Wilton 54670; Secretary: Victor
Voigt, Route 2, Reedsville 54230
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Make It Easy For The Public
To Recognize Your Membership In The

National Auctioneers Association

NAA Belt Buckle, in either brass or
pewter finish. Specify either brass or

pewter finish.
$4.00 ea., postpaid

NAA Emblem Electrotype (not pictured)
for use by printer in advertisements,
sale bills, etc. Size of Emblem shown is
74" wide.

$2.50 ea., postpaid

NAA Emblem Decals (not pictured),
showing the red, black and gold emblem
in two sizes: 8" and 4”. Large size is
self adhesive; smaller size water soluble
to display on either side of glass.
8’ Decal $1.50 ea., postpaid
4" Decal 4 for $1.00 postpaid

NAA Name Badges (not pictured), for
use at all auctions. Select either pin or
clip-type fastener. Uses any 3" tape-
writer for name. White plastic badge
with red, gold and black NAA emblem.

$1.50 ea., postpaid

NAA Magazine Binder to maimtain per-
manent copies of THE AUCTIONEER
magazine. Binder is bone color with red
NAA emblem and holds 11 issues an-
nually (plus NAA Directory). Designed
to hold current 8% by 11” magazine,
but will also hold former 6” by 9" size
magazine.

$3.75 ea., postpaid

There are many reasons why
NAA auctioneers are chosen
over other auctioneers and
the primary reason is the
professionalism and ethics
represented in and pro-
moted thru the display and
use of the NAA emblem.

Put your NAA membership
to work by displaying the
NAA emblem. Let the public
know you belong to the pro-
fessional team of auction-
eers!

NAA Lapel Button (not pictured), to be
worn as tie tac or in your lapel or collar.
Red enamel on 14K gold filled emblem,
2" wide.

$5.00 ea., postpaid

NAA Single Deck Playing Cards (not
pictured), with the photo of the NAA
Office in full color. Perfect for gatherings
with friends or business clients with
whom you meet socially.

75¢ ea., postpaid

NAA Blazer Patch for display on blazers,

coats, jackets, dresses, etc. Size of
handsome red, black and gold emblem
is approximately 3" wide by 3%2" high.

$1.50 ea., postpaid

Magnetic Emblem Holder to hold NAA

Embroidered Emblem for display In
coat/blazer breast pocket. Magnet holds
emblem in ’‘place and self-adhesive
tape holds emblem on holder.

Magnetic Emblem Holder,
L $2.50 postpaid

NAA Embroidered Emblem and Mag-
netic Holder, set ... $4.00 postpaid

NAA Promotional Items Order Form
Please Send Me The Following Number of Promotional ltems:

NAA Emblem Electrotypes
@ $2.50 ea., postpaid

NAA Lapel Buttons
@ $5.00 ea., postpaid

NAA Belt Buckles
@ $4.00 ea., postpaid

NAA Emblem Decals:
8" self-adhesive
@ $1.50 ea., postpaid

NAA Blazer Patches

@ $1.50 ea., postpaid

_____NAA Magnetic Emblem Holder

@ $2.50 ea., postpaid

NAA Blazer Patch and Mag-
netic Emblem Holder

per set $4.00, postpaid
NAA Name Badges

@ $1.50 ea., postpaid
NAA Magazine Binders

@ $3.75 ea., postpaid

4" Water Soluble NAA Single-deck Playing Card
@ 4 for $1.00, postpaid @ 75¢ ea., postpaid
Name
Address
|
City State Zip

Enclosed Is a check (or money order) to the National Auctioneers Association

in the amount of $

for the above marked items.

Fee T == — —— —
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AUCTION ~B@ SUPPLIES

® “CLERK-SAVER” CLERKING TICKETS—Form No. CT-12
Original and 2 copies on NCR paper (makes its own car-
bon copies) 8¥2x11" sheets perforated to make 12 tickets
1% x4%2". This is an extremely fast, easy, and accurate
combination clerking and cashiering form. This one form
replaces both the standard clerking sheets and cashiers
statement. You’ll like these.

9,000 Tickets (1-3 White, Canary & Card) ............ $19.50
18,000 Tickets (1-3 White, Canary & Card) ............ 38.00
36,000 Tickets (1-3 White, aCnary & Card) ............ 75.00

® STANDARD CLERKING SHEETS ... Form No. CLS-2
812x11"", 50 sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.
$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

® STANDARD CHASHIER'S STATEMENT . . . Form No.
CAS-1
2-part, original for auctioneer and copy for buyer, 50 sets
per pad, 572x8'2". -
$1.50 per pad,10 pads at $1.25 ea., 20 or more at $1.00
ea.

® EQUIPMENT AUCTION TAGS ... Form No. EAT-59
3 part perforated tag with hole on top. Space to mark lot
number on all 3 section. 212x5"
1,000 Tags........ $9.75 5,000 Tags........ $42.50

@ WIRES FOR EQUIPMENT AUCTION TAGS, 12” LONG
1,000 Wires........ $10.00 5,000 Wires........ $47.50

® BUYER CARDS ... Form N. BC-70
For buyer’'s number and purchase notes. 3Vax712" (fits
in buyer’s shirt pocket).
1,000 Cards....$7.50 2,500....$17.50 5,000....$32.50

® TERMS OF SALE — Form TOS-74
8Y%2x11", 50 sheets per pad. Gives standard terms &
conditions of sale to be displayed at auction site.
$1.50 per pad, 10 pads $1.25 ea., 20 or more at $1.00 ea.

® CONSIGNMENT CONTROL ... Form No. CC-73
8%2x11, NCR paper, 3 sheets per set. Space to list many
items. Seller signs he' has good title. Originial for auc-
tioneer, copy to seller at check-in and last copy mailed
with payment check. Eliminates Form CC-69.
250 sets $16.50 500 at $32.50 1,000 at $59.50

® FINAL SETTLEMENT FORMS ... Form FS-69

812x11", 50sheets per pad. Space provided for total gross
proceeds of sale less expenses and commissions to be
paid by seller. Seller signs that he received net proceeds
and guarantees to provide merchandise title to all items
sold and deliver title to purchasers.

$150. per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

BUYER’'S REGISTRATION FORM . .. Form No. BR-69
8%2k11"”, 50 sheets per pad. Space for buyer's number,
name, address, phone number and other information.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

CONSIGNMENT CHECK-IN FORM . .. Form No. CCI-69
8%2k11"”, 50 sheets per pad. Original for auctioneer, copy
for consignor. Space for seller's name, address, phone,
date, lot number, description of items, sale price, sale
commission or expense and consignor's net payment.
Space to list a number of items.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PENSONAL PROPERTY CONTRACT . .. Form No.PPC-
69

812k11"”, 50 sheets per pad. Space provided for general
or detailed listing of items to be sold, sale date, time,
location, expenses to be paid by seller, and other terms
and conditions of sale. Seller signs that he has good
title to all items and the right to sell.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea. -

AUCTION BANNERS

Heavy, outdoor drillcloth hemmed on all sides. Built to
stand up in rugged weather, 13 x 19 inch blue drillcloth
panels with 15 inch red letters that spell AUCTION. Ban-
ner is 10 feet long and 16 inches high with 50 feet of
rope at top and bottom. Folds to 13x19x3 inches for easy
storing.

Complete Banner........ $14.92 Postpaid.

ARROW DIRECTION SIGNS ... Form No. ADS-811
Orange cardboard 82 11’. Word AUCTION and ARROW
in bold black print. Package of 50 signs for $7.50, 100
$10.00 postpaid. (Arrows assorted, one-third point left ann
one-third right and one-third straight ahead) Form No.
ADS-811.

GAVEL

Northern Rock Maple Hardwood Gavel in a beautiful wal-
nut finish. Weighs 4 oz., 9-inch handle........ $3.00 postpaid.
BUSINESS CARDS

1,000 Cards wih black or blue ink .........ooovenveeii.. $11.50
1,000 Cards wih red and black ink .......... e $14.50
1,000 Cards wih gold ink ........... — i L Wt

AUCTION PROMOTION SCHEDULE ... Worm No. APS-72
18Y2x11. 50 sheets per pad. Column to list seller's name,
property location, date, estimater cost, date ads ordered,
amount paid and amount advanced by seller. Itemized by
newspaper, radio-T.V., sigs, sale bills, postage, address-
ing, labor for tagging, clean-up, security, etc.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00
ea.

PERSONALIZED OR CUSTOM PRINTING

All of our forms are printed in large runs on a high speed press and therefore we can not offer per-

sonalized or custom printing.

NOTE, No single form or set of forms can fit all situations. Your attorney should advise you in
situations not covered by these forms as we can assume no liability for errors, omissions, or local

requirements.

Payment with Order—We Pay Postage . .. C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Money Order To:

Y\
_-!

Missouri Auction School

Top Floor Livestock Exchange Building
l > 1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117
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Top Floor Livestock Exchange Building
1600 GENESEE / KANSAS CITY, MO. 64102

PHONE: 816-421-7117

We stock a complete line of Auctioneer’s P.A. Equipment.
Write for FREE literature and prices.
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