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Membeship Memo...

Theodore Roosevelt said:

“Every man owesa part of his time and money
to the business or industry in which he is en-
gaged. No man has a moral right to withold his
support from an organization that is striving to
improve conditions within his sphere.”
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Livestock Marketing

By Frank E. Fitzgerald, Bismarck, N.D.

EDITOR’S NOTE: The following
article is from a letter from Col.
Fitzgerald to Col. Charles Pike, Bill-
ings, Mont, It was originally pub-
lished in the WESTERN LIVE-
STOCK REPORTER, Billings, Mont.
Cols. Fitzgerald and Pike are both
members of the National Auction-
eers Association,

Today more and more livestock is
marketed the auction way. It is consid-
ered the most competitive way of mar-
keting all classes of livestock.

The auction market is the established
manner of buyer and seller getting to-
gether where all classes of livestock are
being sold to the highest bidder in com-
petition with many other buyers.

Good auctioneers are a must for any
auction market. An auctioneer must be
up-to-date and have the knowledge of
livestock values because the many buy-
ers are a pretty sharp and shrewd lot
of operators. It doesn’t take long for
them to find out if an auctioneer is up-
to-date and knows his livestock values.

An auction market must have exper-
ienced cattle hands and never allow ab-
use of any consignor’s livestock. Treat
a consignor’s livestock well and he will
be pleased.

The auction market’s reputation for
having quality livestock and honesty in
representing them are the auction mar-
ket’s means of maintaining a business
where buyers return each time to buy.
A good auction market advertises wide-
ly throughout its trade area. It has a
reputation for fair treatment in handl-
ing consignments, and gets the best pos-
sible price for the producers’ livestock.
These are the reasons they come back
time and again to sell at an auction
market. Scales at livestock auction mar-
kets are tested frequently by the Pack-
ers and Stockyards division of the U.S.
D.A. and are operated by unbiased,
qualified weighmasters.

If T were a livestock producer about
to decide on where to market my live-

stock, I would ask myself these ques-
tions: Am I qualified to sell my own
livestock without competitive bidding?
Should I consign them to a well-advert-
ised livestock auction market where
they have adequate facilities to proper-
ly handle my livestock — such as good
clean pens, feed and water and where
my net proceeds are assured and the
top market prices can e obtained? If I
were handy to a CERTIFIED LIVE-
STOCK MARKET that could fill these
qualifications, this is the marketing way
I would choose.

Advise the auction market in advanc>
so that the manager may advertise
them and contact the many buyers who
are interested in the kind of livestock
you have,

The auction markets serve as a live-
stock price barometer over the land.
This is a most important function for
without it no stockman would have a true
measure of the value of his animals. It
1s at its best in a highly competitive op-
en market where they are dedicated to
effective selling. Sometimes livestock
producers are prone to let marketing
cost and convenience overshadow effec-
tive selling — an obvious mistake.

Cost of selling at auction markets is
nominal in proportion to the services
rendered. Total proceeds after deduct-
ing marketing costs rather than cheap
disposal is the important thing. Beware
of any market method that claims to
cost you nothing. This simply is not true.
The marketing of the producers’ live-
stock is a highly important part of their
business. Let there be no mistake about
this.

Don’t lose your bargaining power.
You know competition is the livestock
producer’s greatest ally and his guar-
antee of a better price. It is the quick-
est way to find a top buyer for the top
dollar. I am sure the stockman has pro-
ven over the years that they want to
maintain a free marketing system be-
cause they believe the standards by
which the nation’s livestock auctions op-
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erate are the standards that have earn-
ed acceptance of this way of market-
ing. Satisfaction under free choice and
competitive marketing conditons is a
strict measure of the standards prevail-
ing in all marketing bus‘ness operations
and requires a full understanding be-
tween the parties of the nature and bas-
1S of each transaction.

I would say it is a matter of real con-
cern to all of us that our farmers and
stockmen enjoy these freedoms: free-
dom from too much Government, free-
dom to produce their livestock and mar-
ket them. freedom to work and to pion-
eer. freedom to retain and pass on to
their offspring the results of their toil
and savings.

Today, the livestock business is the
brightest spot in the Agriculture pic-
ture because we still have freedom to
exercise an individual choice in the
manner and means utilized to sell live-
stock by every livestock producer. I am,
however, concerned about the broad
trends toward socialization of the na-
tion and the artificial controls that seem
to precede socialization.

The New York Stock Market and the
Chicago Grain Exchange sell the auc-
tion way. So if the nation’s greatest bus-
iness transactions are sold the auction
way and are patronized by the leading
citizens of our country, then why isn’t it
one of the best ways to market your
livestock. Livestock auction markets to-
day have grown to their prominent pos-
ition in competition against all other
methods of marketing livestock, This

position of auction leadership has been
earned only because the service render-
ed was most liked by its many custom-
ers. Simple logic determines the deci-
sions, not law, not habit, not new theor-
ies: but just satisfactory service to the
one who pays for it — the livestock pro-
aucer. They have proved over the years
that they want to maintain a free and
open competitive marketing system like
we have today.

Planning Meeting
Of Arkansas Group

By Milo Beck

Twenty-two members of the Arkansas
Auctioneers Association met in Little
Rock, September 5.

Brad Wooley gave a report on the Na-
tional Convention. Other items of busi-
ness were discussed.

James Seastruck, Little Rock; James
Wilson, Little Rock; Paul Peacock, Win-
chester; and Oscar Farnam, Benton;
were appointed to a Program Commitce
for the coming year,

A membership drive is underway with
all present members being asked to ex-
ert their efforts toward increasing the
current membershkip. President, Ray
Tucker, has pledged his efforts toward
reactivating former members.

Next meeting of the group has been
set for December 5, in Little Rock.

Let_ITS Pause To Give Thanks

In the month of November most auctioneers are very busy with Fall
work, getting ready for the winter months ahead. But let us not be too
busy toward the end of this month, to celebrate the day set aside for
giving thanks, Thursday, November 25, 1965. All of us have something to
be thankful for, the most of us have much to be thankful for. So lets
pause if only for a short time to say, thanks for the many, many Bless-
ings we have received in the past year.

To all a very pleasant and joyous Thanksgiving Day. |

John L. Cummins, President
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Library Treasures

Will Be Auctioned

Sotheby’s and their affiliated house,
Parke - Bernet of New York, are to sell
duplicates and surplus material from the
great Newberry Library of Chicago, one
of the most distinguished research lib-
raries in the United States. The deci-
sion to sell was made by the New-
berry Trustees following the acquisition
by them in 1964 of the collection form-
ed by the late Louis H. Silver of Chi-
cago.

The Trustees decided that, to supple-
ment the first fund - raising drive in
the library’s 78-year history, they would
miake available to other libraries and
collectors throughout the world those
books and manuscripts which were sur-
plus to their requirements or which were
duplicates of material already in their
various special collections. The Trust-
ees have now entrusted the series of
sales to Sotheby’s in London and Parke-
Bernet in New York - the material to be
sold in each place being selected to en-
sure the maximum international atten-
tion. Thus the first sale at Sotheby’s
starting on November 8 will include a
wide range of books and manuscripts of
European interest, while later in the sea-
son Parke - Bernet hope to be able
to announce the first sale of duplicates
from the bequest of the celebrated Ev-
erett D. Graff collection of Western A-
merica.

There are two block books in the
sale at Sotheby’s and one, Ars Memor-
andi (Germany c. 1470), is of the great-
est rarity, the only other known copy
being in the National Library, Vienna.
There is a nearly complete copy of the
very rare first edition of Miles Cover-
dale’s Bible, the first complete Bible
in English, of which only 23 copies, all
imperfect, are known; a set of the four
folios of Shakespeare accompanied by
the third quarto of ‘“Henry V” and
“Poems’”’ 1640, with ‘“‘Sir John Oldcastle”
and ‘“A Yorkshire Tragedy’’ represent-
ing the doubtful plays; Congreve’s ‘‘The
Way of the World”, 1700; a dozen first
editions of Dryden, three of Fielding,
six of Fletcher; three Sheridans and Ben
Jonson’s collected folios.

From 16th - and 17th - century Eng-
land comes a group of Francis Bacon,
headed by Instauratio Magna of 1620;
Richard Brome, John Bunyan, Robert
Burton and Samuel Butler (the Chew-
Kern set of ‘‘Hudibras’, 1663-78;; Hard-
yng’s ‘“‘Chronicle of England” 1543 and
the Pynson 1521 edition, from the library
at Hatfield, of Henry VIII’s denunicia-
tion of Luther as a heretic; more
than a dozen first editions of Milton,
including ‘‘Poems’” in contemporary
calf, ‘“‘Areopagitica’ and “Paradise
Regained’’; two rare tracts by Sir Tho-
mas Moore; five Spensers and the fine
Britwell copy in old vellum of “Wit’s
Theatre of the Little World™ 1599.

Fanny Burney’s ‘“Evelina” 1778 iIn
original boards, uncut; two coples of
Burke’s ‘‘Reflections on the Revolution
in France” 1790; the Kilmarnock Burns
1786, in original wrappers, uncut; Six
first edtiions of Samuel Johnson, twelve
of Alexander Pope and several of Gold-
smith incluing ‘“The Vicar of Wake-
field’; ““Tristram Shandy” in original
boards and wrappers, uncut; and Swift’s
“Tale of a Tub’” are also included iIn
the sale.

Among the distinguished list of auto-
graph letters and manuscripts are an
autograph memorandum of Benvenuto
Cellini (apparently unpublished) supple-
menting the passage in his autobio-
graphy describing the casting in bronze
of his statue of Perseus; a letter of Gal-
ileo, written in 1637, just before he went
blind, discussing the publication of
Discorsi e Dimostrazoni Mathematiche,
his last, and, perhaps, greatest work.

Illinois Farm Sells

For $920 Per Acre

PAWNEE, Ill. — A 50-acre tract of
farm land belonging to the Grace Shive-
ly estate was sold at public auction for
$920 per acre, totaling $46,000.

The land is located west of Pawnee
and was bought by Darrell Snelling of
Pawnee.

Auctioneers were Vern Dragoo of
Springfield and William Gaule of Chat-
ham.
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Six Trips A Year To A

Farm Equipment Auction

This lowa farm equipment dealer believes
that’s the minimum number of visits to the auc-
tions it takes to know the real value of equip-
ment. Come along with him on one of the dozen
or so sales he visits each year.

BY WARREN SMITH

(Reprinted by permission from
IMPLEMENT & TRACTOR)

The machine-gun staccato of the auc-
tioneer’s chant filled the air. It was a
good day; he was selling used farm
machinery with the piston precision of
a finely tuned engine. Periodically, he
and his assistant would spell each other
on the stand, give his little talk and
another of the nation’s regularly sched-
uled auctions was in high gear.

The auctioneer was a realist. People
attended for one reason: to make a
buck. Buying or selling, or merely to
sniff the market, they wanted to make
a buck.

The auctioneer has a hard job. There
are no books that tell you how to sell
high and keep the consignors happy—
and still sell low to keep the buyers
coming back.

His sharp, canny eyes measured the
crowd.

. . . The big operators were there,
some in coveralls, others nattily dressed
in finely tailored suits . . . They mingled
with the truck drivers; sleepy-eyed,
paunch-bellied men, whose tails were
heavy and looked as if they were formed
by a semi seat . . . farm equipment
deals just in for the day and getting
a look at their first auction . . . smart
people . . . dumb people . . . operators
with class . . . others on the hungry
edge of poverty.

Throat rested, the auctioneer started
the sale again, rolling the words on
his golden tongue and letting the ring-
man help in moving the bids along.

“T love an auction,” said Ernie Ropp,
neatly dressed in a suit worthy of a
securities salesman. ‘‘Listen, you can
learn more about the used equipment
market in five minutes here than five
months back home.”

Ropp, a John Deere/Allis:Chalmers
dealer from Kalona, Iowa, has a $500.,-
000-a-year used equipment operation.
Used gross sales are matched, dollar
for dollar, with new sales to make
Ropp’s Farmers Supply Co. a million
dollar dealership. ‘‘Some years with a
little plus,” grins Ropp.

“There just isn’t anything better than
attending an auction,” comtinued Ropp.
He had left Kalona that morning before
daylight to make it to the sale in time
for its mid-morning start.

On the grounds, he is known to many
dealers, jockeys and auctioneers. ‘“‘Hello
Ernie,”” shouts a dealer from Minnesota.
“How’s ftricks?” ‘“We may make a dol-
lar this year,” Ernie replies. They stop
and discuss the new and used markets
for a few minutes, ending up on gen-
eral business conditions and the state
of the nation.

“How do you do, Mr. Ropp,” this
from a sloppily dressed kid of about
19, busy unloading tractors from a
truck.
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Ernie Ropp stops and chats for a mo-
ment, then moves on. ‘‘He’s a good kid,”
he reports. “Young, but he knows the
value of equipment. A good jockey who
always sticks to his word.”

Ropp stops at the refreshment stand
for strong, black coffee and a greasy
hamburger. “I think every farm equip-
ment dealer in the country should visit
an auction at least six times a year,”
he says. ‘“He doesn’t have to buy or
sell . . . just look. A dealer cannot sit
in his own little town and expect to
know used equipment values.”

“What about the wused equipment
guides?” he is asked.

“T use them for serial numbers and
average loan values, but they’re not a
reliable gauge of the retail used mar-
ket. The only way you know the value
of used equipment is to attend an auc-
tion every couple of months.”

Ropp’s trips take him to auctions In
Sikeston and Mexico, Missoui; a new
auction in Chariton, Iowa is another
stop on his route. When busy seasons
and business permit, he’ll travel to
Archbald, Ohio and north to Richland
Center, Wis. Besides his Chevrolet se-
dan, Ropp has three straight trucks and
a semi tractor-trailer to haul machinery.
Sometimes he buys at an auction . . .
sometimes sells . . . on occasion, just
looks.

Playing the auctions requires the can-
ny, confident insider’s knowledge of the
used equipment market. And this know-
ledge, giving rise to an occasional
hunch, must be backed up with cold,
crisp cash.

“If you visit an auction regularly, it’s
like getting a cold towel slapped iIn
your face,” continues Ropp. “Everyone
has a tendency to start trading a little
high. I remember the first time I vis-
ited an auction. We’d just allowed $800
for a tractor on trade and I saw a bet-
ter model selling for $200. When I went
back home, you can bet I was more
conservative in handling trade-ins. That’s
why every dealer should make auction
attendance mandatory. He finds out the
real worth of equipment and the ftrip
will keep him a good, cool-headed boy.”

Ernie Ropp believes much barter
equipment is accepted at an inflated

value. “When 1 started in business in
1853, it really hurt to lose a deal,” he
said. ‘“‘Now we do a million dollar vol-
ume but we don’t do any canvassing.
If the deal isn’t good, pass it up. New
or used, you have to make money. Lots
of dealers in this business just won’t be
undersold. Tell them a competitor has
offered a deal for $1,000 and they’ll go
for it at $950. If I'm out on a limb, I
pass.’’

When Ropp purchases used equipment
at a dealer’s auction, several considera-
tions decide how high he bids and how
much he buys.

“Maybe I'm in Mexico or Sikeston,”
he states., “I have a couple of pieces
that I know will sell to two customers
near Kalona. 1 always buy seasonal
items whenever possible. If it’s March,
as an example, I'm starting to look for
pickers. But there doesn’t seem to be
any that are priced right. Several Ford
tractors come through. No good. Ford
sells good in Missouri but these are
small ones; I don’t have a market around
home. Some John Deeres come through.
They look good. I'm going up to Rich-
land Center before long. It would be
nice to take a truckload of equipment
up with me. Also, I know a dealer In
Minnesota who phoned looking for two
models like this. The price is right. I
buy. If the Minnesota man doesn’t take
them, I'll put them on the lot at home.
If they still don’t move, I'll take them
to Wisconsin.”

This mental process goes Into gear
at every auction. Perhaps Ernie Ropp
is just looking; he doesn’t even have
a truck with him. A certain piece of
eqiupment is going low. “And I know
these are like gold in Ohio,” Ropp says.
“T'll buy and send the truck down af-
ter them.”

Not every deal ends up with a golden
profit.

“You have to keep on your toes in
this business,” explains Ernie. ‘“You
can’t expect to make a dollar on every
deal.” When he guesses wroig, he sells
for the smallest possible loss and gets
his money working again.

“T don’t let my mistakes stay around
too long,” laughs Ropp. “If they sit
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there, forlorn and unloved by the cus-
tomer, it gets to bugging me. I want
to get my money working again.”

Last summer, Ropp went through his
used equipment lot at Kalona. Five semi-
trailer loads of junk were trucked to
the junk yard. ‘“Junk is junk anywhere
in the country and there isn’t any reas-
on to keep it around cluttering up the
lot,” he declared. ‘“We cannibalize awhile
for used parts. When it’s done, we
truck it out.”

Ernie Ropp also buys from used equip-
ment truckers, to whom he also whole-
sales used machinery.

“T don’t buy from them until I know
them,” he reports. After we deal awhile
and I get acquainted, then I'll start buy-
ing from them.”

Ropp also does considerable buying on
the telephone; seldom has he seen the
equipment he is buying. “You get to
know the people in the business,” he
reports. “If a person misrepresents a
load, unless it is something drastic, I'll
take it and pay for it. But I'm not in
when he phones the next time.”

Most equipment is honestly represent-
ed when sold on the telephone, Ropp
reports. “I’'m like a lot of other deal-
ers; there are only so many hours In
the day. I don’t have time to look
at everything.”” So Ropp, and other
dealers like him, depend on the ethics
and integrity of the seller for protec-
tion.

Ropp buys both in-line and out-line
whenever he is dealing for used equip-
ment. ‘“Some dealers think I should stay
with either John Deere or A-C as these
are my franchise lines,” reports Ernie.
“But I'll buy any model in any line,
if it is good and the price is cheap
enough. There is a market for any-
thing someplace, if it is priced right
and within the money.”

In his Kalona territory, Ropp notes
the gradual disappearance of the small
farmer. He finds the market for used
equipment is showing a tendency toward
larger and larger models. “It follows
the line of new stuff,” he feels. A large
portion of his smaller equipment is haul-
ed to Wisconsin, where a market for
such equipment exists.

The auctioneer stopped his spiel for
a minute. “Now here 1is a quiet one,”

he says, standing beside a tractor that
won’t start. The crowd laughs and the
auctioneer leads them to a newer piece
of machinery.

The auctioneer sips a drink of water.
His throat gets dry quickly. He looks
at the crowd, then begins to talk In a
normal tone. ‘“‘Boys, here is a real
creampuff. Just look at it. You can’t
tell it has been out in the field. It was
owned by a farmer who always kept
it in a shed. Look it over—you can't
find a scratch anywhere on this one.
Charlie, you know the farmers over In
Illinois are going to want this one. Who'll
start the bid at $32060 . . . do I hear
$3200 . . .”” His voice sounds like Square-
Deal John, the Workingman’s Friend,
with overtones of your Uncle Elmo, who
died poor but honest.

Near the edges of the crowd, a dis-
traught dealer is re-loading equipment
onto his trucks. A look of anger, puzzle-
ment and disappointment is evident on
his face. “They didn’t offer half of what
this equipment is worth, Ralph,” he
tells the truck driver, jerking angrilly at
a chain tightener.

Watching, Ernie Ropp says: ‘“He has
probably allowed too much for that
equipment for trade-ins. If he hasn’t
been to an auction before, he’s blam-
ing the auction for his mistake in mak-
ing the over-allowance. He may be get-
ting a sudden view of the actual worth
of his used equipment inventory.”

“It can rot on the lot before I sell
at those prices,” declares the angry deal-
er, talking loudly to onlookers. Says
Ropp: ‘I feel sorry for him because
that’s what will happen. It’ll rot.”

The new man in the new age must be
willing to encourage the concept of
changes in his philosophy of life. We
live in a world of revolutionary uphea-
val, we find ourselves in a setting of
ambiguity and uncertainty; therefore,
the society equal to the challenge of this
century will be the society in which con-
tinuous innovation can occur. We must
learn to be unafraid of change. Indeed,
we must learn to embrace change as
a positive value. —Warren Bryan Mar-
tin
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THE LADIES AUXILIARY

Renewal Of Interest

Noted In Oklahoma

Since our return from a memorable
convention in Spokane, our hopes are
high for a most successful one in Phila-
delphia, 1966.

My humble thanks in being asked to
serve as a Director of the Ladies Aux-
iliary to the National Auctioneers Asso-
ciation for three years.

Having promoted the Organization of
the Ladies Auxiliary to the Oklahoma
State Auctioneers Association, we now
proudly have a membership of twenty-
five and are working on memberships
for the National. Also, a number of
them are planning to attend in Pennsyl-
vania.

The ladies assisted the Oklahoma Auc-
tioneers in the State Fair Public Rela-
tions Booth the last week of September.
This is a first for Oklahoma—an Auc-
tioneers Association Booth—Response
was very gratifying.

Now we are planning a Christmas
Party as something to look forward too
—seeing and visiting with our fellow-
man at this time of year.

And a Happy Thanksgiving to every-
one.
Mrs. V. K. Crowell
(Alma)
Oklahoma City, Oklahoma

lL.et Us Plan Ahead
For 1966 Convention

I thought we had such a wonderful
Convention in the Pacific Northwest!
Those Northwestern States really do
things in a ‘“Big’” way, I guess because
their Country is so “Big.”

Part of the enthusiasm of the meet-
ings 1s still with John and I and this
cannot help but be of benefit in our
business. We are only sorry that all
Auctioneers and their families could not
have been there. However, we are look-

ing forward to seeing more and more
of our members in Philadelphia next
July!

The ladies will have a most interest-
ing treat in store for them with our
good friend, Pearl Britten, as our 1956
President, so lets begin planning now
for our trip to Philadelphia!

Our National Association means so
much to our husbands in their profes-
sion and as most of us ‘‘gals” work
along with them, our Auxiliary should
mean enough to us that we help and
support it in all ways that we can and
I believe our husbands enjoy the fact
that we do take this interest in their
work.

We recently had a very pleasant and
interesting visit with Col. J. L. Hender-
son and his Clerk, Lee Copple from Gul-

port, Mississippi. Col. Henderson is

President of the newly formed Mississip-
pi State Association. We always enjoy
these visits with other auctioneers from
the different parts of the United tSates
and hear how they operate in their area.
We can all learn something from each
other by discussions.
We wish you all the very best in the
new year.
Goldye Overton,
Albuquerque, N.M.

Your Support Needed
If Success Is Goal

Another year fast draws to a close
and it is time to chat with our Auc-
tioneer friends all over the states.

Unfortunately we had to miss the Con-
vention this year. This is the first time
in many a year and hope it won’t hap-
pen again soon. I must take the blame
as I am not much of a flying enthusi-
ast. Timing and distance just were too
much against our going any other way.

Ours has been a busy summer and as
it draws to a close we. can finally see
over the top of the Auctions. How lucky
we are to go on working together year
after year,
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Perhaps some of you have noticed the
absence of articles from Fond du Lac
in the past months. There has been
method in my madness. Thinking I would
sit back and read the Auxiliary page
without my name appearing on 1it. It
is so nice to hear from friends all
over the country thru the pages of thz
Auctioneer. Just a bit of chit - chat is
just as good as a big world shaking ar-
ticle. Many of you no doubt feel you
have no talent for writing but you can
encourage your friends to write. We
love to hear from all of you.

To the new officers, may I add my
belated congratulations. You’ll enjoy
every moment you work for the Auxil-
iary. You’ll make friends you will never
forget.

Our new Auxiliary president will truly
appreciate your help in writing a short
note for the Ladies Page. Pearl Britten
has worked long and hard in Texas and
for the National. Many of us will never
forget her wonderful work for tne Hous-
ton Convention. Let’s all join together
to make this a very successful year for
her as President.

Mora Fr-e:und,
Fond du Lac, Wis.

— ______———————-—

THE LADIES AUXILIARY TO THE
NATIONAL AUCTIONEERS
ASSOCIATION 1965-1966

President

Mrs. Walter S. Britten, _
College Station, Texas

1st Vice President
Mrs. Wendell Ritchie, Marathon, lowa
2nd Vice President
Mrs. Dick Dewees, Prairie Village,
Kansas
Secretary-Treasurer |
Mrs. Jim Messersmith, Jerome, ldaho

Historian
Mrs. Warren Collins, Jesup, lowa
Directors
(1968)
Mrs. Albert Rankin, Alger, Ohio
Mrs. Dick Brewer, Mt. Hope, Kansas
Mrs. Brad Wooley, Little Rock,
Arkansas
Mrs. V. K. Crowell, Oklahoma City,
Oklahoma
(1967)
Mrs. Ruth Marks, Abingdon, lllinois
Mrs. Bob Penfield, Bowman,

North Dakota

Don W. Standen, _ _
North Ridgeville, Ohio
(1966)

Ernest C. Freund, Fond du Lac,
Wisconsin

David H. Tracy, Pavilion,
New York

Clint Peterson, Webster City,
lowa

Mrs.

Mrs.
Mrs.
Mrs.
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Martha Kurtz To
Wed In December

Mr. and Mrs. George M. Kurtz, Stur-
gis, Ky., announce the engagement of
their daughter, Martha Jane, to Rob-
ert M. Williams, Fredonia, Ky., son of

Mrs. Robert M. Willlams and the late
Mr. Williams. The wedding has been
set for late December at the Methodist
Church in Sturgis.

Martha Jane is an active auctioneer,
a graduate of the Reisch Auction School,
Mason City, Ia., and served several
years as Secretary-Treasurer of the Ken-
tucky Auctioneers Association. Her
father is a past President of the Ken-
tucky Auctioneers Association and a na-
tionally known auctioneer.

All members of the NAA will be wish-
ingb health and happiness for the bride-
o0-be.

SEED OF AN IDEA
A man has made at least a start on
discovering the meaning of human life
when he plants shade trees under which
he knows full well he will never sit. —

Elton Trueblood.
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At date of this writing for the Novem-
ber issue of “The Auctioneer’ it is Octob-
er 12th here in Ohio. We close this month
out returning thanks for all the abun-
dance we have had for the past 12
months and with our same old refrain
of still praying for peace in the world.

We, here in this country, have watch-
ed war and more war all over the world
while we sit here and enjoy peace. For
the past forty years this has been so.
We have been and I guess will go on
sending our youth to war on the battle
fronts of the world in Foreign lands
knowing that many will never return.
Along with this are the race riots and
strikes that are very much in evidence
with freedom marches, etc. Yet ‘“The Old
Covered Wagon” rolls along with mil-
lions of folks very active in the progress
of living and making a good living for
themselves. Here we have modern farms,
modern homes, modern stores and all
kinds of appliances and gadgets and
tools to make a living easler and faster
and better.

Prices are at an all time high and yet
we have millions on relief and unem-
ployment in many fields of occupation.
We have a United Nations that cannot
keep the peace or appear to get much
done in the hope of having peace among
all nations. Through all of this there will
have to come some kind of a balance
but when and how, is far beyond me to
predict. Our thinking as of this month,
which is just short about 60 days from
the closing of old year 1965, should be
what can we, individually, do about
this world situation.

Some of you Auctioneers will wonder
why I ask you to read what I have writ-
ten above. Don’t you think that each
person in all walks of life and in their
daily work can in an informal way lead
people to start thinking. Thinking peo-

Brings Many Thoughts

Thanksgiving Season

By COL. POP HESS

1

ple will help us hold our free world to-
gether and keep us free, a united peo-
ple banded together regardless of po-
litics or party to bring about results for
this country of ours.

Today, here in Ohio, it is cold and
rainy. The corn appears to be full of
moisture, silos are filling as the bean
harvest is in full progress although the
corn cannot be picked. Pastures are good.
Livestock is selling real good with auc-
tions being numerous and getting good
prices and having good attendance. Our
Ohio Auctioneers are busy, busy, busy,
with many holding both day and night
cales. Also, we have many auctioneers
out shaking the bushes without too much
result in more business but as long as
I can remember, in this business of auc-
tioneering, in order to get one’s share of
the business you have to shake some
bushes.

After reading the October magazine I
decided that it sure did present some
good reading for our auctioneers
throughout the land. This was confirm-
ed by the amount of letters that I re-
ceived talking about it. I haven’t decid-
ed whether sales were less this month
or what caused the extra traffic in the
mail department but it sure was evid-
ent.

From the mail bag I have decided
that memberships in the N.A.A. are
holding and that all operations are roll-
ing very smoothly as they should be. One
can always tell, at least I feel that I
can, that the months following the Na-
tional Convention things quiet down.
Those that have been dissatisfied with
things seem to have gotten it out of their
system and therefore quiet down. As I
said, my mail being received all seems
to be along the same line of backing
the NAA and their course of action and
all are willing to do their share.
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I have just received a copy of the Oh-
io Auctioneers License Law Directory
which lists all licensed auctioneers in
Ohio. In Class A there are some 1100
auctioneers and right at 100 apprentice
auctioneers with some 60 out of state
auctioneers listed. The bulk of the out-
of-state auctioneers listed are from states
that border Chio and that operate very
near the Ohio State line. However, In
checking the list of some 1000 Class A
auctioneers there are numerous license
holders that we seldom, if ever, have
noted on auction bills in the State. How-
ever, this could be a carry over of the
Old Ohio License Law, where if you had
ten dollars and could give bond for one
thousand dollars, you could be an auc-
tioneer.

When the new law came into effect
all such holders of licenses who had no
charges filed against them, automatic-
ally became Class A. It is amusing to
me, in reading some of the law, that
the auctioneers now listed as apprentice
are quite more able to conduct sales
than some of those auctioneers listed as
Class A. I know personally, that there
are some out-of-Ohio Auctioneers, that
come and go in this State, that are not
listed as an Out-of-State Auctioneer.

Each year since this law has been in
effect they come from states that have
state associations, and they come under
a special permit. Yet again I know one
auctioneer from out of Ohio who has
been a fully paid up member of his state
association and has had a history of
selling a certain Ohio Livestock Breed-
ers Sales for eight years, that was last
April denied a permit to sell here. He is
a nationally known auctioneer, a spe-
cialist of livestock sales, who was told
that he would have to take an examin-
ation before he could sell in Ohio. These
little knots in the rope should get untang-
led if there is ever going to be peace
in any State Association and if there is
going to ever be a workable license law.
I feel that all auctioneers whose rec-
ords show he is established and good
and has had no charges filed against
him for conduct, should be given a per-
mit.

I think that again enough has been
said at one sitting about our Ohio Lic-
ense Law and get off onto something a
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little less gloomy. Today, as I look out
over Mulberry Hill into the dales and
hills, T see a gorgeous array of beauty
in the changing leaves. While it is yet
too wet for me to get out and go up to
my special ‘‘seclusion spot” on Mul-
berry Hill, T can sit here and watch it
from my own front porch.

Comments coming in the mail about
the 1965 Convention have been interest-
Ing. One wrote that my column of Sep-
tember 1965 was a shot in the arm for
him. That remark bothered me and I
was wondering if my eye sight was
failing me or what. However, in a let-
ter following that one from another chap,
he made remarks that relieved my fear
over my eye sight failing me. He prov-
ed by his remarks that my eye sight is
correct and that I did hit where I was
aiming. Both boys are fine chaps and
it appears that we just differ in opin-
ion. I had a very nice letter from an
Indiana Auctioneer who retired from his
one job at 65 and is now working full
time at his business of auctioneering.
This proves my remarks made often a-
bout retirement. When you have to re-
tire from your one job, if you are work-
ing at one and part time working the
auction field, you really have to go to
work. If you don’t you’ll wither up and
blow away.

Last Oct. 1st, Pop Hess’ Farm and
Livestock Sales Program at Radio WRFD
started its 17th year as a program on
radio. The program has never failed to
be on and sales are announced. Often
large livestock sales held in other states
are announced. The program is well
staffed and has become one of the bet-
ter listened to programs on radio. If you
think that the audience is small, just
make one little mistake, and you will
find out that more than just a handfull
of people listen to the radio. We have
been advised, and this is not my figure,
that our estimated tuned in audience is
over 400,000 farm and livestock folk.

This brings me to the point where I
must repeat a story of when I was a
farmer boy down on the old home farm.
We had a young colored man who want-
ed to do some kind of work rather than
be a farm hand so he went to the Coun-
ty Seat to get a job. Here he landed a
street cleaner job where they gave him
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a two wheel cart, a broom and a clean
white suit and hat, etc. After being on
the job about a month he came back to
the farm. He had lost his job. On ask-
ing him what happened, as it looked like
he had had a good job, his reply was,
“THE BIG TROUBLE WAS IT WAS
FAR FROM BEING A ONE HOR:E
TOWN, TOO MUCH PUSHING AND
SW_.,EPING ETC.” Radio today in farm
livestock and business is also not just a
one ‘‘hoss’ operation — nation wide. One
of the best advertising mediums for auc-
tion sales to have this week and today.

We have noticed that recent Auction
Schools have given diplomas to many
young men to face the Auction Field as
Auctioneers. We want to wish all of them
well and with just one piece of advice.
You are just trying to take the first step
with many steps to the top. You will
have to make each step on your own and
one at a time. You boys who are look-
ing at the General Farm and Livestock
- Business now face the same problem as

the Junior Club Boy or Girl faces in
showing their steer calves, At the top is
only room for one. With quite a few in
the show line it is up to the man to
make the one spot. The judge is John
Q. Public who will decide who will be
in spot number one. They will decide
this on how you conduct yourself and
your sales. You will get set backs and
meet many disappointments but just
keep on grooming, showing, keep neat,
and look prosperous, regardless. Some-
day the Grand Champion Ribbon will
come and remember you have traveled
and will travel the same route that all
National Farm and Livestock Auctioneers
have traveled.

The Old Goat from Ohilo, now going
into winter quarters in Mulberry Hill,
wants to say thanks to our maker who
does direct our destiny.

More people enjoy baseball than foot-
ball because it doesn’t require a college
education to get tickets.

Promotional ltems

LAPEL BUTTONS: “Dress Up” with this distinguished piece of

Jewelry.

INSIGNIA CUTS: Add distinction to your cards, letterheads and
advertising. (7/8” or 2/37 wide.)

$2.50 each

$2.50 each

DECALS — 3 color, reversible, new supply @@ 25¢ each.
BUMPER STRIPS — Advertising the Auction method of selling.

25¢ each; 4 for $1.00

All Items Sent Postpaid

Send your order with remittance to
THE AUCTIONEER

803 So. Columbia St.,

Frankfort, Indiana 46041
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Memberships Processed
September 16 to October 15

Gordon Reid, Massachusetts
*Gordon Reid, Jr., Massachusetts
A. A. Robinson, Tennessee

B. Everett Johnson, Minnesota
*John W. Fay, Illinois

“E. J. Morgan, Arkansas

Kenyon B. Brown, Pennsylvania
C. Morell Brown, Pennsylvania
Paul Godshall, Pennsylvania
Clarence Huber, Pennsylvania
Allen Jones, Pennsylvania
Elmer O. Kist, Pennsylvania
Lee Pillsbury, Pennsylvania
Albert A. Smith, Pennsylvania
Arthur M. Benninger, Pennsylvania
Howard W. Heinly, Pennsylvania
Val Hochrein, Pennsylvania

C. J. Leiby, Pennsylvania

M. Manto, Pennsylvania

Carl Shaffer, Pennsylvania
Michael Schnitski, Pennsylvania
Margaret Berry, Pennsylvania
William Ciez, Pennsylvania
Walter Thompson, Pennsylvania
Harry Davis, Pennsylvania
Alvin Almes, Pennsylvania
Raymond Patterson, Pennsylvania
Homer Sparks, Pennsylvania
Art Drakulic, Pennsylvania

Dan Drakulic, Pennsylvania
Hubert Post, Pennsvylania
Emmett Mateer, Pennsylvania
Oliver Wright, Pennsylvania
Harold Bollenbacker, Pennsylvania
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Frank Heinen, Pennsylvania
John Lindley, Pennsylvania

Roy D. Fair, Pennsylvania
Kenneth M. Upperman, Pennsylvania
L. M. F. Hocker, Pennsylvania
John H. Breidigan, Pennsylvania
Howard H. Endy, Pennsylvania
Woodrow Roth, Pennsylvania
Marvin E. Smale, Pennsylvania
James S. Garofalo, Pennsylvania
James W. Mohr, Pennsylvania
Wylie Rittenhouse, Pennsylvania
Odie Adcock, Pennsylvania

Cecil Blair, Pennsylvania

John M. Schrock, Pennsylvania
Harry Frye, Pennsylvania

Pete Stewart, Pennsylvania
Harry English, Pennsylvania
Ralph Burkett, Pennsylvania
Paul Z. Martin, Pennsylvania
Paul Gilbert, Pennsylvania
Lester Weaver, Pennsylvania
Victor Rhoads, Pennsylvania
Henry Leid, Pennsylvania
Claude Smith, Pennsylvania
Walter Bomberger, Pennsylvania
Stanley Lieberman, Pennsylvania
Elmer Murry, Pennsylvania
Geo. H. Wilson, Pennsylvania
Harold Keller, Pennsylvania
Omar Landis, Pennsylvania
Rufus Geib, Pennsylvania
Robert H. Godshall, Pennsylvania
Cloyd Wenger, Pennsylvania
Charles Bachman, Pennsylvania
Richard Moyer, Pennsylvania
Clay Hess, Pennsylvania

W. Harlan Gundy, Pennsylvania
Walter Smith, Pennsylvania

G. K. Wagner, Pennsylvania
Clyde Wolgemuth, Pennsylvania
Wayne Posten, Pennsylvania
Maude S. Posten, Pennsylvania

*Charles D. Davis, Pennsylvania

Eugene Derr, Sr., Pennsylvania
Lloyd Force, Pennsylvania

Henry Brooks, Pennsylvania
Jake Spencer, Pennsylvania
Vern Cotton, Pennsylvania
Quentin R. Chaffee, Pennsylvania
Ronald B. Chaffee, Pennsylvania
Henry K. Freed, Pennsylvania
Kenneth A. Geyer, Pennsylvania
Herman L. Green, Pennsylvania
Clarence F. Kern, Pennsylvania

Ralph T. Richards, Pennsylvania
Ralph Horst, Pennsylvania
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Russell Kehr, Pennsylvania
Amos Detwiler, Pennsylvania
Blaine Rentzel, Pennsylvania
Roy I. Ebersole, Pennsylvania
Merlin W. Adams, Pennsylvania
Samuel Flickstein, Pennsylvania
Wm. R. Guthrie, Pennsylvania
Ted Stuban, Pennsylvania
Clayton Winebark, Pennsylvania
Hubert Nolte, Pennsylvania
*C. Paul Birtig, Pennsylvania
Dick Crittenden, Pennsyvania
John Ensminger, Pennsylvania
Richard Roan, Pennsylvania
Charles Roan, Pennsylvania
Frank T. Durbin, Pennsylvania
*Bill Beeman, Iowa

J. P. King, Alabama

L. Howard Jewell, Ohio

W. F. Potts, Georgia

Jack McVicker, Kansas

LeRoy H. Jones, Wisconsin

J. A. Tompkins, Oklahoma
*J. B. Anderson, Oklahoma
*Dudley Althaus, Texas

“James E. Edens, Mississippi
“Bennie J. Blount, Mississippi
“Lee M. Copple, Mississippi
Don C. Althen, Alberta

Frank D. Sale, Virginia

Dick Yager, Wyoming

Fred McCarter, Tennessee
John C. Stanley, Indiana
Hubert L. Jones, Indiana
Stephen D. Cardelli, Massachusetts
Henry Eiler, Nebraska

Walter A. Brandt, Nebraska
William Blank, Nebraska

C. R. Page, South Carolina
Don Doris, California

Vern Squires, Illinois

John Friedersdorf, Indiana
Billy Dunn, North Carolina
“Paul S. Wisecup, Ohio

*T. A. DeSpain, Utah

*“Delbert W. Colerick, Nebraska
“Michael Coolidge, Montana
William S. Day, New Jersey
Gilbert R. Dutro, Ohio

Ray Sims, Kansas

C. G. Skiles, Kansas

Bernard Jellema, New York
*Larry R. Anderson, Tennessee
“Melvin Lacey, Virginia
*Chester A. Clary, Illinois
Michael E. Marks, Illinois

J. D. Vaughan, Virginia
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L. Paul Monks, Tennessee
Ralph Costello, Indiana

Clinton Garner, North Carolina
“*Johnny Godley, North Carolina
Joe C. Bellanfant, Tennessee
Richard C. Wright, Virginia
“Larry D. Martin, Indiana
“Bobby R. Wright, North Carolina
*Vincent Petrolawicz, New York
John Kireta, Ohio

DeWayne Falmer, Kansas
“Thurman Brown, Ohio

“Lloyd Tucker, Ohio

*Omer Tucker, Ohio

*Hubert W. Watson, Ohio

“Don Kambol, Indiana

*Lloyd A. Dunway, Arkansas
“Jerry C. Moore, Illinois

Arthur Kempkin, Wisconsin
*Blaine Pinkston, Illinois

Virgil R. Stuber, Jr., Wyoming
William A. Emerson, New York
Elmer J. Haggadone, California
“James H. McCarn, North Carolina
Claud N. Griffin, Jr., Missouri
*J. Edd Perdue, North Carolina
Edward L. Hopkins, Massachusetts
Jason Gardner, Ontario

“Clint McReynolds, Texas

Omer F. Bonney, Gregon

G. W. Croddy, Indiana

Newt Dilgard, Ohio

Jacob A. Gilbert, Pennsylvania
Norman J. Geolat, Illinois

Earl Carroll, Montana

*Fred J. Hullett, Michigan
*Donald J. Smith, Florida

Ike Hamilton, Louisiana

*(Indicates a New Member)

New Livestock Mart

GRAND JUNCTION, Colo. — Grand
opening of the Grand Junction Live-
stock Center was held September 24.
Howard Roland, past President of the
Colorado Auctioneer Association, is own-
er and operator,

Roland says, ‘“‘This center will better
facilitate the movement of livestock in
the Grand Valley area and we are
optimistic about its potential and fu-
ture.” -

“The best board of education is often a
shingle.”
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Your Membership:
Investment No. One

Canny investors buy for growth as
well as for current dividends. They en-
joy good earnings year after year, and
the value of their holdings keep increas-
'ing. The same is true of membership,
in many ways. Your benefits began as
soon as you joined and have grown in
quality and quantity ever since. Our as-
sociation’s value to the industry trans-
cends measurement in dollars, but is
many times larger now than when it
started.

In spite of progress to date, the out-
look is even more exciting. Asscciations
generally stand to share a brilliant fu-
ture. According to a panel of experts
queried by the Association Service De-
partment of the Chamber of Commerce
of the U.S., the surface has hardly becn
scratched. Big jobs lie ahead for mem-
bership organizations, which usually grow
to fit their responsibilities. Here are some
findings reported in the National Cham-
ber’s booklet, Associations in the Next
Decade:

1. Bigness in government will force
associations to grow in size. So will mer-
gers and acquisitions in buslness, in-
creasing competition, and greater de-
mands from members.

2. There will be an increase in the
importance and frequency of association
and industry liaison with the federal
government  especially with the regula-
tory agencles and various departments.

NEED AN ASSISTANT?

The same is true of state and local gov-
ernments.

3. These external pressures may be
met by amalgamations of associations,
following the industry pattern of merg-
ing, pooling and consolidating, with a
consequent growth in political strength
and vastly increased resources.

4. Over the next ten years, wisdom
will be needed to evaluate association
programs and weed out activities that
have become unnecessary, outdated or
duplicated — either by goverment or
other organizations.

5. Professionally trained association
executives will have far greater respon-
sibility than they have today, and the
association’s structural development will
be planned by staff and elected leaders,
working in concert. Committees will tend
to become bodies of technicians and
specialists, aided by highly qualified
staff people.

6. Paradoxically, despite their growth
in size and efficiency, assoclations in
1975 will demand greater participa-
tion by more people than ever before.
As the report observes, ‘““A greater per-
sonal involvement by members is like-
ly, since the association will assume
much greater importance in their bus-
iness scope. Members will become more
involved, because the association’s suc-
cess will mean business life or death
for them.”

If you would speak for all to hear
Avoid the flowing cup;

For after too much bottled cheer
Your tang gets toungled up.

Or just someone to do your footwork? Young Auctioneer, 27 years
old, with family is seeking employment with individual or Auction

firm.

Extensive background with livestock and farming, 5 years in general
Auction Business. Licensed Real Estate Broker.

We want to work and will consider anything with a future, any-

where. Contact E. Vierheller, Rt. 2, Box 299, Claremore, Okla.
Phone (918) ROgers 3-1756 '

Active member of State and National Auctioneers Associations.
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Oklahoma Letter Offers
An Example For Others

Dear Bernie:

I would like to say, a pat on the
back and a warm word of well done to
Jim Messersmith and his fellow work-
ers for the wonderful Convention they
promoted. I know they worked hard and
diligently to make it a success, and I
know the officers and members alike
were proud of their achievement.

Both Mrs. Crowell and myself, as well
as all the Oklahoma members who
were there, enjoyed every moment of
it.

We enjoyed the view of the country-
side by air. We even stayed over an
extra day to enjoy the wonderful hos-

..... SRR

pitality of the people of Spokane.

Bernie, we all came home with a
feeling enriched by the knowledge that
we were a part of if, and fortified with
spirit to put our shoulders to the wheel
and work for progress in both our State
and National Organizations. We hope
that sometime in the future we can
host the Convention here in Oklahoma.
We have the support of the business
people and the Chamber of Commerce
and other professional organizations to
help us, and we believe that Oklahoma
can really entertain the Convention In
a Royal Manner,

Bernie, I believe that Oklahoma has

Interior view of the display of the Oklahoma Auctioneers Asscciation at their State
Fair. Read Col. Crowell’s letter for more details on this venture.
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Exterior view of the Oklahoma Auctioneers Association’s State Fair display.

come up with a first. T would like to
hear comment from other states. The
Oklahoma State Auctioneers Associa-
tion with full cooperation of all mem-
bers sponsored a Public Relations Booth
at the Oklahoma State Fair this year.
It went over big with the public.

We had a space 20’ x 80’ on the main
thorofare median, in the center of all
activity of FFA, the Agriculture Bldg.,
the Livestock Bldg., the Poultry Bldg.,
Farm Implements, Auto Displays and
just under the Monorail. Several hun-
dred people visited our Booth, asked
questions, were given a leaflet on “What
IS Auction and Why are Public Rela-
tions and Good Will Necessary?”’ They
listened to tape recordings made of
most all of our members, listened to
long-playing recordings of student train-
ing at the Missouri School of Auction-
eering, thanks to Col. Dick DeWeese for
the use of them. We had a 12° x 12
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Green and White tent, with a 12’ Bul-
letin Board listing all members and their
addresses; also the Ladies Auxiliary
participated in registration, served free
coffee. We feel we have been received
by the public with great enthusiasm.
We have contact from Vocational Agri-
culture Instructors, wanting to get ad-
dresses of the different auctioneers
schools, and they have invited us to
meet with their students to talk on the
Auctioneering profession, which we glad-
ly accepted. We were fortunate in pick-
ing up several new memberships.

The President of our association, Col.
Quinton Jenkins, and the Directors are
very much elated by our progress. We
are receiving membership applications
almost daily. This is our 10th year as
an association and we feel that now we
are able to give our membership some-
thing for their money, and have created
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a trusted profession in the eyes of the
public.

Bernie, I want to thank you for your
untiring efforts in helping us at our Con-
ventions, Also, thanks to all the past
officers and members who have so dili-
gently worked for the success of our
association. It has been through their
efforts that we now see a ray of sun-
shine.

Sincerely yours,

OKLAHOMA STATE
AUCTIONEERS ASSOCIATION
V. K. “Doc” Crowell, Secretary

Livestock Marketing
Changing With Times

By Warren Cook

I don’t know of any other sport that
has changed as much in the last few
years as the game of basketball. I can
remember when basketball used to be
a relatively slow game, and 35 points
for the winning team was quite a few.

Today it is different, and even the
players themselves are taller. Today it
is also about as fast a game as you
want to see.

When a coach is recruiting basket-
ball players, he naturally looks for a
real tall boy. However, the first thing
he wants to know about this boy is can
he move? Can he move to the right,
to the left, is he quick and is he intelli-
gent? In addition to this, most all coach-
es today want to know what kind of
grade average a boy can maintain.

It occurred to me that the game of
basketball could be compared to the
livestock industry, and particularly the
marketing phase of the livestock indus-
try. In the days to come, it will be the
men who make the best ‘““moves’ that
will survive and be successful in the
business of merchandising livestock.

In addition to making good moves,
each man will have to have intelligence,
patience, and possess the qualities of
foresight and vision.

As W. H. Hodges, one of the leaders
in the industry stated, we are on the
threashold of leading the way in the com-
petitive way of merchandising livestock
in this country.
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So the game is getting faster, and
more demanding each day. Livestock
cannot be merchandised by markets
sitting still. It takes a man with good
moves, a good head, and some tall
thinking in order to achieve the prop-
er goals in the merchandising of his
product.

The task is not an easy one, but win-
ning a ball game is never an easy chore
either. Regardless of the kind of com-
patition you are playing against, no
game is ever won easily. If one ball
club runs into another ball club that
is weak, most players will tell you that
they would rather be in a game that
is close than one where the score Iis
far apart. It takes all of the incentive
and all of the competition out of it for
one team to run away from another.

So in the next decade in this business,
as is true in every other business, it
will take some ‘“‘tall men’ to do a ‘“‘tall
job.” |
(Reprin‘ed from LIVESTOCK MAR-
KET DIGEST).

NAA Member Offers
To Buy Machine Firm

Edward Krock of Worcestor, Mass.,
an officer and director of several corp-
orations, announced that he would pay
$35 a share in cash for a controlling in-
terest in Whitin, Machine Works, Whit-
tinsville, Mass.

Thirty do'lars a share was the amount
offered previously for Whitin by Marb-
lehead Corp., of New York. Marblehead
is controlled by Samuel Strassler, a for-
mer director of American Type Found-
ers. which is now a Whitin subsidiary.

Krock’s offer was made by him as
chairman of the board of First Worces-
ter Corp., newly formed to acquire, if
possible, the assets of Whitin.

The offer by Marblehead was frowned
upon by Whitin.

Krock is a member of the National
Auctionears Association.

Sign on a mattress store in Miami
Beach: “How to retire in Florida on
$69.50."
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Auction Shorts

By Henry Buss, Columbus, Nebr.

Well, we did not make 1t to the 1965
National Convention and as we read the
Auctioneer and visit with the Col’s, that
were there we are beginning to realize
how much we missed.

Am reminded of something I read
about attending Conventions. It went
something like this, I simply can’t af-
ford not to go—education-wise, friend-
ship-wise and dollar-wise. The auction
profession demands that only the well
informed can succeed. Always ready to
learn, make friends and this translates
into auctions and dollars.

Invited Col. Hank Rasmussen to give
the program for the Rotary Club, Sep-
tember 14, about his trip to Russia a
yvear ago last summer. It was very we'l

received.

A good friend of mine passed away
a short time ago. There was one thing
he once told me that I will never for-
get. He said, ‘“There is one thing I al-
ways try to do, that is to gain a new
friend each day. Surely something for
auctioneers to take note of.

Ever notice how the people with chips
on their shoulders are the last to put any
in the pot?
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Auction School Has
Alumni Meeting

Auctioneers from far and near met
Sunday, September 26, in Gallipolis,
Ohio. Fifty persons were present at the
banquet which was in honor of the alum-
ni from the Knotts School of Auctioneer-
ing and Public Speaking,

At the business meeting, which was
conducted in the Captain’s Lounge at
the Sky Line Lanes, an Alumni Associ-
ation was formed by a unanimous vote.
Colonel Andrew Lemely of Gallipolis,
who was acting as master of ceremon-
ies was elected President, Col. Robert
Acton from Frankfort, Ohio, Vice Presi-
dent, Mrs. Ray Roberts, the lady auc-
tioneer, from Bidwell, Ohio, was elected
secretary and treasurer.

Guest speakers were Senator Randell
Taylor from Point Pleasant, West Vir-
ginia and Col. Wilbur S. Brock, Vice
President of the West Virginia Auction-
eaers Association, also from Point Pleas-
ant.

The most unusual item sold at the fun
auction was auctioned off by Col. Wil-
liam Fadely from Bidwell, Ohio, it was
a perfectly round shaped, genuine bull
skin tobacco pouch. When Col. R. E.
Knotts bought the item he could not get
[Fadely to disclose as to whether it was
made from a front or hind portion of
the bull.

Sore Throat Remedy

YONKERS, N.Y. — Looking for a way
to avoid colds and sore throats? Learn
the sing-song chant of an auctioneer and
practice it for abcut five minutes daily.

That’s the remedy offered by Milton
J. Laddie Dance Jr., one of the top
horse auctioneers of the country, who'll
sell an estimated $1 million worth of
pacing and trotting stock at the Old
Glory three-day auction starting Mon-
day at Yonkers Raceway.

Dance, who also takes hot drinks with
plenty of essence of peppermint during
the sniffle season, claims there is some-
thing about the auctioneer chant that
strengthens the throat and keeps colds
and sore throats away.
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Originality in display will aid your selling at auction the same as it aids those in
retail selling. The accompanying article by Col. Sherry Olin describes the above photo.

Creative Display An

Auction Attraction

By Sherry Olin, Sparta, Mich,

After attending seven national conven-
tions, which we have enjoyed very
much, and reading the Auctioneer faith-
fully, I find a lack of interest in the
Antique part of our profession. Although
we conduct many kinds of Auctions, In-
cluding dispersal sales for retail stores;
our first love is the Antique sales.

Perhaps it is the unexpected, maybe
the history that goes with the selling
of something from the past, or it could
be the wonderful people who come reg-
ularly from 5 or 6 states to attend our
special Antique Auctions.

On our last big sale we tried a little
variety in our display that created in-
terest, and was profitable as well.
Among the many items sold were szv-
eral good dresses from a period dating
way back . . . we displayed the gowns
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on live models (pictured) and found that
merchandise well displayed with a touch
of showmanship, pays off.

I might suggest to the young Auction-
eer trying to get started that if the
Antique business is approached proper-
ly, and studied carefully, it will be most
rewarding.

NAA Treasurer Has
Full Work Schedule

Maintaining the finances of the Na-
tional Auctioneers Association is a job
that has grown a good deal, especially
the past few years. For the past 14
years the NAA has been extremely
fortunate in having a man for this job
who has given unselfishly of his time,
and at times risked his own finances.

Henry Rasmussen, our Treasurer, is
also a busy man in his own right as an
auctioneer as indicated by the schedule

"'1;"-
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of sales he conducted over a recent three
week period as shown below. This is
further proof that it takes a busy man
to do a good job in an Association as-

signment.

Thursday, Oct. 7 — Tolin Estate, North
Loup.

Saturday, Oct. 9 — Mrs. Geo. Bates,
Murphy, Neb.

Monday, Oct. 11 — Lawrence Dick-
man, St. Libory, Neb.

Tuesday, Oct. 12 — Vurmn and Meta
Keep, Scotia, Neb.

Wednesday, Oct. 13 — Wayne and Max-
ine Gimple, Ravenna, Neb.

Friday, Oct. 15 — Mrs. J. L. Johnson,
Estate Sale, St. Paul, Nebraska.

Saturday, Oct. 16 — Edwin and Joy
Holechek, Farwell, Neb.

Tuesday, Oct. 19 — Alfred Matousek,
Farwell, Nebraska.

Thursday, Oct. 21 — Fred and Louise
Schelby, Rockville, Neb.

Saturday, Oct. 23 — Victor Niemoth,
Grand Island.

Saturday, Oct. 30 — (Evening) EUB
Church Bazaar, Elba.

Bronstein To Head
New York Association

Lewis Bronstein, Buffalo, was elected
President of the New York State Auc-
tioneers Association at the meeting of
that group, September 19, in Syracuse.

Col. Bronstein comes to the office
well qualified. He has been in the auc-
tion business for the past 12 years, spec-
ializing in commercial and industrial
auctions, including real estate. He is a
member of the National Auctioneers
Association and a national director of
the National Association of Independent
Fee Appraisors.

Bronstein is also a member of the
Greater Buffalo Board of Realtors, Na-
tional Association of Real Estate Boards
and New York State Association of Real
Estate Boards. He is a senior partner
of Bronstein Appraisal Consultants be-
ing associated in this firm with his
son, Richard W. Bronstein.

Richard Tracy, of the auction firm
of Tracy Brothers, Pavilion, N.Y., was

LEWIS BRONSTEIN

elected Vice President. Donald W. Ma-
loney, Syracuse, who has served as Sec-
retary-Treasurer since the organization
was founded, was re-elected to that po-
sition. Maloney served as Chairman of
the 1958 NAA Convention, held in Buf-
falo.

Named to the Board of Directors were:
Frank K. Taylor, Cortland; William
Emerson, Canandaigua; and Arnold
Johanson, Schuylerville.

Those who are too secure to think that
history won’t repeat itself had better
start wondering about the 17,000 com-
panies which will close their doors
this year. The history of business is lit-
tered with the debris of companies which
have died of obsolescence.

— Robert L. Roussel

RESYOU

“)don’t belong to
this Association!

Uﬁ] belongs toYOU!
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ALABAMA

Col. J. M. Casey—Birmingham
Col. Ed T. Hyde—Talladega
Col. J. P. King—Gadsden

Col. Freeman Smith—Long Island

ARIZONA
Col. Leroy Longberry—Phoenix

ARKANSAS

Col. Milo Beck—Rogers

Col. J. C. Dyer—Nashville

Col. R. E. Harris—Little Rock
Col. J. E. Wilson—Hot Springs
Col. Brady L. Wooley—Little Rock

CALIFORNIA

Col. Bill Arrold—Grover City

Col. Murl Bernard—Mira Loma
Col. Tom Caldwell—Ontaric

Col. Keith Cullum—Pomona

Col. Ken Cullum—Pomona

Col. Marsh Dozar—Los Angeles

Col. Melvin H. Ellis—W. Sacramento
Col. James Gibson—San Pabio

Col. Phil Hanso..—Santa Ana

Coi. Harold Henry—S. San Gabriel
Col. Cy H. Jones—Central Valley
Col. Rudy Larkin—W. Covina

Col. Ray Roberson—Grover City

Col. Morris Schwartz—Hb»sllywood
Col. Otto Seeberger—San Diego

Col. Henry G. Stewart, Jr.—Pomona
Col. Beman Talbert—Pleasant Grove
Col. E. V. Wing—Gerber
COLORADO

Col. Ed Gibson—Denver

Col. Herman W. Hauschildt—Denver
Col. Cooizie Lockhart—Steamboat Springs
Col. Si Lockhart—Steamboat Springs
Col. R. W. Oversteg—Delta

Boosters for ‘The Auctioneer’

The members whose names ap-

pear under their respective states
have each given $5.00 for their
names to appear for one year in sup-
port of their magazine. Is your name
among them? Watch this list of
names grow.
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Col.
Col.
Col.
Col.
Col.
Col.
Col.

Thomas L. Pearch—Eagle

John Rainey—Glenwood Springs
Fred J. Ramaker—Denver

E. W. Robbins—Gunnison
Howard Roland—Grand Junction
Reuben J. Stroh—Loveland
Howard Shults—Lakewood

Col. Troil Welton—Wray

Col. Lyle D. Woodward—Denver

CONNECTICUT
Col. Richard K. Mather—Granhy
Col. Al Tirelli—Hartford

DELAWARE

Col. Crawford Carroll—Dover

Col. Riley Jefferson—Lincoln
DISTRICT OF COLUMBIA

Col. Ralph A. Weschler—Washingion

FLORIDA

Col. N. Albert Bond—Orlando

Col. Robert W. Butler—Gainesville
Col. Frank J. Coniey—Tampa

Col. Louis C. Dell—Sanford

Col. Martin E. Higgenbotham—Lakeland
Col. Sidney P. Hough, Tallahassee
Col. Thomas A. Scarane—Miami
Col. Joseph F. Sedmera—Lakeland
Col. Wayno ““Tex’ Steuart—Tampa
Col. P. Frank Stuart—St. Petersburg
Col. Henry Allen Wilson—Clearwater

Col. Leonard R. Wilson—Daytona Beach

GEORGIA

Col. George E. Collins—Decatur
Col. R. A. Waldrep—Gainesville
HAWAII

Col. Louis L. StamnTei—Honolulu
IDAHO

Col. William Dippel—No. Lewistown
Col. Irvin Eilers—Kimberly
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Col. Jim Messersmith—Jerome
Col. Kaye A. Wall—Burley
Col. Robert L. Wesely—Boise

ILLINOIS

American Auction Associates—Chicago

Col. Ben Barrett—Easton

Col. Edward E. Bilbruck—Chicago

Col. Leo J. Bree—Aurora

Col. Wes Chapman—Seneca

Col. Gordon Clingan—Danville

Col. J. W. “Jim” Cushing—Coal City

Col. W. P. “Bud” Drake—Decatur

Dunning’s Auction Service—Elgin

Col. Mike Fahnders—Pekin

Feller and Bucher Auctioneering
College—Kankakee

Col. Luke J. Gaule—Springfield

Col. William L. Gaule—Chatham

Col. Michael M. Gordon—Chicago

Col. Ray Hudson—Morrisonville

Col. Lane R. Hyett—Aledo

Col. A. R. McGowen—Qak Lawn

Col. Clay H. Metz—Des Plaines

Col. Michael Modica—Chicago

Col. Jerry C. Moore—E. St. Louis

Col. J. H. Oberwise—W. Chicago

Col. E. L. “Butch” Olson—Morris

Col. Paul D. Pastore—Chicago

Col. Melvin R. Penning—Forreston

Col. Fred G. Quick—Aurora

Cols. L. Oard & Lloyd Sitter—Anna

Col. Tom Sapp—Springfield

Col. Mick Tomlin—Mason City

Col. Herman F. Welch—Downers Grove

INDIANA

Col. Keith Berkshire—Logansport

Col. Wallace Bucher—Francesville

Col. James A. Buckley—Shelbyville

Stephen L. Capper & Associates—Indi-
anapolis

Col. Dale Christman—Columbia City

Col. Ray Clark—Dyer

Col. Leo Grindley—Ft. Wayne

Col. Bob L. Harrison—Monticello

Col. Hubert L. Jones—South Bend

Col. August Meltzer, Jr.—Lake Village

Col. Amon H. Miller—Evansville

Col. L. W. “Bill” Porter—Brownsbhurg

Col. Donald “Mike’” Porter—Morocco

Col. Earl Ray—Tangier

Reppert School of Auctioneering
—Decatur

Rossville Auction Exchange—Rossville
Col. Romayne Sherman—Goshen

Col. Loyal K. Smeltzer—Elkhart
Col. Lewis E. Smith—Cicero

Col. John C. Stanley—Hagerstown
Col. Noble Stokes, Jr.—New Castle

IOWA
Iowa School of Auctioneering—Ames
Joy & Johnson Auction Co.—Ames

KANSAS

Col. Maynard Bane—Goodland
Col. E. R. Harrison—Norton
Col. Jack D. Sheets—Wellington
Col. Clifford Reese—Osage City

KENTUCKY

Col. Adrian Atherton—Hodgenville
Col. J. Russell Beams—Sonora

Col. James O. Briggs—Campton
Carter Realty Auction Co.—Scottsville
Col. Wayne Kessler—Campbellsville
Col. John Patton, Jr.—Richmond

LOUISIANA
Col. Jack C. Minter—Jennings

MAINE
Col. George A. Martin—East Lebanon
Col. Gardner R. Morrill—Harrison

MARYLAND

Col. Robert H. Campbell—Annapolis

Matthews & Reedy, Auctioneers—Hamp-
stead

MASSACHUSETTS

Col. Henry A. Berman—Worcester

Col. Stephen D. Cardelli—Byfield

Col. Norman L. Chagnon—Worcestor

Col. Anthony Ferolito—Cambridge

Col. Phil Goldstein—Boston

Col. Theodore R. Grossman—Boston

Col. .John A. Hilditch {Southboro)
—Southville

Col. Edward L. Hopkins—Boston

Col. Abe Levin—Fitchburg

Col. Frank ‘‘Honest Chuck” Onischuk
—Westminister

Col. A. L. Tremblay—No. Attleboro

MICHIGAN

Col. Elwyn B. Bentley—Fenton

Col. Harold M. Bloom—Midland

Col. Floyd M. Dougherty—Three Rivers
Col. Marvin Freeze—Niles

Col. Charles J. Kinsey—South Lyon
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Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Jeddo

Col. Bob Handrich—Fairview

Col. William Podell—Grand Rapids
Col. Garth Wilber—Bronson

MINNESOTA

Col. Albert O. Maas—Millville
Col. Bert Trane—Karlstad
MISSISSIPPI

Col. W. E. Tinnin, Meridian
Col. S. E. Gelvin—Tunica

MISSOURI

Col. Lew Henderson—Gulfport

Col. Ken Barnicle—Ellisville

Col. Claud N. Griffin, Jr.—Cabool
Col. Buster Hewkin—Cuba

Missouri Auction School—Kansas City
Col. Jerry D. Popplewell—Amity

Col. Larry W. Reed—Rich Hill

Col. Helen Schumacher—Kansas City
Col. Don V. Whetzel—Craig

MONTANA

Col. Wm. J. “Bill” Hagen—Billings

Col. Earl W. Kinney—Billings

Col. R. J. “Bob’’ Thomas—Billings

Col. Carl 0. Westermark—Shelby

Western College of Auctioneering—
Billings

NEBRASKA

Col. W. V. “Bus”’ Emrich—Norfolk

Col. E. A. Camfield—North Platte

Col. Mack P. Cosgrove—Omaha

Col. Rod Gillespie—North Platte

Col. John W. Heist—Beatrice

Col. Russell E. Lydiatt—Ashland

Col. Gerald W. Phillips—Wallace

Col. Grant R. Phillips—Wallace

Col. Jim Walker—Omaha

NEW HAMPSHIRE

Col. Merle D. Straw, Jr.—Seabrook

Col. Paul W. Lawton—Chesterfield

NEW JERSEY

Col. Fred R. Daniel—Neshanic Station

Col. Ralph S. Day—Leonia

Col. Harvey W. Lee—Salem

Col. Herbert Van Pelt—Readington

NEW MEXICO

Col. Elmer Bunker—Albuquerque

Col. James Cecil—Hobbs

Col. Monroe Goree—Roswell

The New Mexico Auctioneers

Col. Paul Rector—Albuquerque

Col. John Overton—Albuquerque

NEW YORK

Col. Roy Abbey—Angola

Col. Tim Anspach—Albany

Col. Richard W. Bronstein—Buffalo
Col. Paul W. Calkins—Peru

Col. John DiBello—Sterling

Col. Clarence Foss—Holland

Col. Herb Fox—Horseheads

Col. B. F. Hayes—Forest Hills
Col. Thomas J. Jacobs—Angola
Col. Victor Kent—Hinsdale

Col. Donald W. Maloney—Syracuse
Col. William Maloney—Syracuse
Col. Crawford McFetridge—Penn Yan
Col. Pete Murray—Ballston Lake
Col. Ronald Reed—Sherman

Col. Kenneth M. Rice—Hamburg
Col. Harold Spoor—Baldswinville
Col. Ben Schwadron—Forest Hills
Col. David H. Tracy—Pavilion
Col. Richard C. Tracy—Dansville
Col. Sidney White—New York City
Col. Charles Vosburgh—Cortland
Col. Harris Wilcox—Bergen

NORTH CAROLINA

Col. Jackie Bell—Asheville

Col. Neil Bolton—Winston-Salem

Col. Billy Dunn—Laurinburg

Col. Homer E. Harden—Greensboro
Col. J. Martin Haywood—Rockingham
Col. E. F. “Jack” Glascoe—Forest City
Col. Ben G. Hoffmeyer—Charlotte
Cou. W. Craig Lawing—Charlotte
Col. Forrest A. Mendenhall—High Point

Col. Robt. (Red) Mendenhall—High Point

Col. A. T. Morris—Durham
Col. Hugh Simpson—Union Mills
Col. Kenneth W. Teague—Burlington

NORTH DAKOTA
Col. Bob Penfield—Bowman
Col. Elmer Zimmerman—Haynes

OHIO

Darbyshire & Associates, Inc.—
Wilmington

Col. Chris B. Dawson—Waverly

Col. Donald R. Florea—Milford

Col. Herman L. Hart—Bristolville

Hunter-Wilson-Mayhugh Co.—Hillsboro

Col. Harry W. Kerns—Urbana

Col. 0. L. Lansaw—Middletown

Col. James A. Luggen—Cincinnati

Col. Mearl Maidment—Bowling Green

Col. Harley O’Day—Columbus

Col. Chester Rector—Akron

Col. George Roman—Canfield

Smith-Babb-Seaman Co.—Wilmington

Col. Dean C. Smith—Marietta

Col. Steve Steinmetz—Springfield

Col. Ralph VanderVlucht—Toledo
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OKLAHOMA

Col. V. K. Crowell—Oklahoma City
Col. Clyde Jones—Alva

Col. B. F. Mick—Enid

Col. William D. Towler—Yukon

OREGON

Col. Harold E. Ball—Portland

Col. Arlis Blair—Ontario

Col. W. G. Haun—Milton Freewater
Col. Donald F. Kennedy—Portland
Col. Virgil R. Madsen—Junction City
Col. C. A. Morrison—Grants Pass
Col. Virgil Munion—Roseburg

Col. S. J. Frey—Sweet Home

Col. Lynn Walters—Clackamas

Col. Forrest Witthar—Portland

PENNSYLVANIA

Cols. Q. R. Chaffee & Son—Towanda
Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville
Col. Ralph W. Horst—Marion

Col. Wylie S. Rittenhouse—Vanderbilt
Col. Wm. J. Wagner—Elizabethtown
Col. Oliver M. Wright—Wexford

RHODE ISLAND

Col. Harry Gautieri—Providence
Col. Ernest O. Maine—Hopkinton
Col. Max Pollack—Providence

SOUTH CAROLINA
Col. T. S. Bruce, Jr.—Greenville

SOUTH DAKOTA
Col. Billy Barnes—F't. Pierre
Col. Curtis J. Price—Madison

TENNESSEE

Col. Richard W. Bethea—Chattanooga
Col. Claude H. Coleman—Madison
Col. Waylan C. Dean—Columbia

Col. Joe Hawkins—Woodbury

Col. J. Robert Hood—Lawrenceburg
Col. H. C. “Red” Jessee—Morristown
Col. James Matthews—Cowan

Col. C. B. McCarter—Sevierville

Col. L. Paul Monks—Fayetteville
Col. Bob Winton—Winchester

TEXAS

Col. Kenneth Bozeman—Lubbock

Col. Walter S. Britten—College Station
Col. Dub Bryant—Big Spring

Col. K. L. Espensen—Tyler

Col. J. W. Foust—Lubbock

Col. Grover Howell—Dallas

J. 0. Lawlis Associates—Houston
Col. Joe T. Presswood, Jr.—Houston
Col. Carl W. Self—Lubbock

Col. W. J. Wendelin—Henderson
Col. Odus Wittenburg—Del Rio

VIRGINIA
Col. W. L. Carter—Norfolk
Col. Willie T. Catlett—Lynchburg

Col. Morris F. Fannon—Pennington Gap

Col. Harry D. Francis—Newport
Col. David H. Gladstone—Norfolk
Col. Leon H. Gornto—Norfolk
Col. Melvin Lacey—Dry Fork
Col. James E. Mullins—Pound
Col. Jack Peoples—Chesapeake
Col. Maury Riganto—Norfolk
Col. J. E. Sutphin—Newport

Col. Roy Wheeler—Charlottesville

WASHINGTON

Col. Michael Arons—Mercer Island
Col. Bob Berger—Pasco

Col. Ray S. Brock—Pasco

Col. Elmer L. Burnham—Thornton
Col. Hank Dunn—Kennewick

Col. Bob Etherton—Seattle

Col. Jerry Fales—Toppenish

Col. Bill Johnson—Seattle

Col. Robert F. Losey, Sr.—Renton
Col. John M. Mullen—Pasco

Col. Ray W. Nelson—Redmond
Col. Orville Sherlock—Walla Walla
Col. Hugo Ward—Prosser

Col. Richard E. Williams—Kennewick
Col. Si Williams—Walla Walla

Col. Joe Yates—Walla Walla

WEST VIRGINIA

Col. H. E. Covert—Charleston

Col. 0. B. Harris—Beckley

Col. Robert S. Michael—Morgantown
Col. A. G. “Dick” Miller—Ceredo

WISCONSIN

Col. Lester M. Rue—Beloit

Col. Joseph W. Donahoe—Darlington
Col. John L. Freund—Omro

Col. Fred C. Gerlach—Brookfield
Col. W. C. Heise—Qconto

Col. Willard Olson—Delavan
WYOMING

Col. Paul Brownfield—Riverton

ELSEWHERE |
Col. H. P. Higgins, Huntingdon, Quebec
The Ladies Auxiliary to the

National Auctioneers Association
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THE MEMBERS SAY . ..

Dear Colonel:
We auctioneers of Indiana (I for one)
are happy and proud to have the home

office of the N.A.A. located in the great
Hoosier State of Indiana, the home of
several world famous auctioneers of the
past and present.

I graduated from the Reppert Auc-
tion School several years ago. I want to
say right now that I am a gradua.e
auctioneer who did not do much auc-
tioneering for various reasons. The main
one was I was to helpful to everybody
and I fooled away too much valuable
time. However, I never will blame the
school or any auctioneer. It was just
me., My advice to all auctioneers, es-
pecially graduating auctioneers, be
alert, work your profession which 1s
the white heat of salesmanship, be
yourself and work each auction as it
comes as all are different. You must
treat each sale differently as it takes
a real auctioneer, a graduate auction-
eer, to tell the difference. This means,
publicity, display and super salesman-
ship in the conducting of the sale.

The year 1965 is nearly over but by
sending in my fees for membership and
the booster page I am starting a new
year and even though I am 65 years
old will start out another new year
in the auction business.

With best regards to the National
Auctioneer Association and my own In-
diana State Auction Association.
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In closing may I say that when and
if any of you need help, call upon me
and maybe I may be able to do some-
thing. Be alert, don’t get in the dirt,
just be an expert.

Herbert L. Jones
1205 S. High Street
South Bend, Indiana
Phone — 288-6300

Dear Bernie:

Please find enclosed $15.00 for mem-
bership dues and Booster Page listing.

Since I last wrote we have made a
few changes. We built a new building,
60 x 100. The front third is used for
retail of new furniture and the rear
two-thirds for our Saturday night con-
signment auction.

While not pleased with the amount of
work involved, we are pleased with re-
sults. We are extending an invitation
to all readers who are interested to
come and see and hear the good and
bad because I believe there are possi-
bilities for business like this.

Sincerely,
Dean C. Smith
Marietta, Ohio

ear Bernie:

Another year has slipped by so quick-
ly and dues time is here again. Sure
enjoyed every issue of ‘“The Auctioneer”
and we look forward to each new issue.

[ am sure we missed a great con-
vention at Spokane, Washington, but
we are looking forward to going to Phil-
adelphia, be the Lord willing, in July,
1966.

Enclosed is my check for another
year’s dues. Will see you in Philadel-
phia.

Sincerely yours,
John Kireta
Beloit, Ohio

Just a few words to THE MEMBERS
from your Secretary. I am your Secre-
tary but I am also a member.

Our membership renewals are coming
in with a great many new members.

However, all members with renewals
due and past due, will greatly assist me
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by remitting their dues. If we can cut
down our repeated billings of member-
ship dues that are due and past due, we
can cut down expenses and postage.

We do not, and don’t misunderstand the
point, object to billing our delinquent
members, but time saved and money
saved is something to all of our mutual
benefit.

If you thing of it and would like to sit
down this evening and drop your check
to us it will be appreciated.

Remember, however, where State
Memberships are required, to add these
dues onto your check. These are the fol-
lowing states asked to do this: Colorado,
Kentucky, Texas, Iowa, Arkansas, Mon-
tana, Mississippi Nebraska, Kansas,
Pennsylvania, Tennessee and Wisconsin.

Once again, thanks to all the members
of The National Auctioneers Association
for your help. —B. Hart, Sec.

Auto Auction Men
In Annual Meeting

GATLINBURG, Tenn. — J. C. Can-
ton, Jr., who with other members of
his famiy, owns and operates the Can-
ton Auto Auction, Darlington, S.C., was
elected president of the National Auto
Auction Association at its recent conven-
tion held at the Riverside Motor Lodge
here. He succeeds Melvin E. Reid,
Springfield, Mo., who becomes Chair-
man of the Board of Directors.

S

Other officers elected along with Mr.
Clanton were Paul McClure, K.C. Auto
Auction, Kansas City, Mo., vice presi-
dent; and Norman Early, Colorado
Auto Auction, Denver, Colo., secretary-
treasure, Mr. Early has served in the
same capacity for the past three years.

Named to the Board of Directors for
three years were Ed Golden, Chicago,
Il1.; Frank Brashear, Salt Lake City,
Utah; Henry (Hank) Fulop, Fairfield,
N.J.; and Tom Beasley, Nashville, Tenn.
Beasley served as general chairman of
this year’s convention.

The auction parley was the largest ever
held by the association as it drew a
turnout of representatives from 74 auc-
tions. Last year’s gathering in New
York drew just 42 auctions and was
the largest gathering until this year.
This year’s activity also drew a record
attendance from car manufacturing and
leasing companies.

Las Vegas was selected as the site
for the Association’s 1966 convention.
J. B. Patterson, Amarillo, Tex., chair-
man of the convention site committee,
said the Nevada city was the only site
given serious consideration for next
year’s meeting.

THE IMPOSSIBLE
Any baseball team could use a man
who plays every position superbly, ne-
ver strikes out, and never makes an er-
ror . . . but there’s no way to make
him finish his beer and come down from
the grandstand.

ATTENTION!

CALLING ALL TENNESSEE AUCTIONEERS — to appear at the
Holiday Inn, James Robertson Parkway, Nashville, Tennessee on Mon-
day, December 13, 1965 at 9:00 A.M. for the Annual Fall Meeting of the
Tennessee Auctioneers Association.

Col. Jim Stevens, Nashville, Tennessee, Chairman of the Program
Committee has a most interesting program scheduled, which will bene-
fit all Auctioneers who are active in the Auction Profession.

President, C. B. Arnette, Murfreesboro, Tennessee extends a cordial
invitation to all Tennessee Auctioneers and Auctioneers from adjoining
states to meet with us on December 13, 1965. The Auctioneers’ wives
are urged to accompany their husbands to the meeting as the program
is being planned to be of special interest to the ladies. There will also
be a joint luncheon for all Auctioneers and their wives.
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Western College of

Auctioneering Class

On the opposite page is the Septem-
ber Graduating Class of the Western
College of Auctioneering, Billings, Mont.

From left to right, they are: Front
row: Armon Wolff, Golden Valley, N.D.
(Instructor); Robert Kinsella, Harve,
Mont. (visitor, member of Summer
Term); W. J. Hagen, Billings, Mont.

(Instructor); Merle Clark, Marmarth,
N.D. (Instructor); Jim Messersmith,
Jerome, Ida. (Instructor): Jack Ellis,

Lavina, Mont. (Instructor); R. J. Thom-
as, Billings, Mont. (Insructor); Vern
Dustin, Billings, Mont. (Instructor).
Second row: Larry Fulbright, Corval-
lis, Mont.; Fay Jamdreau, Kennebec,

IS STRENGTH
S.D.; John Morrill, Paonia, Colo.; Jack
Aldrich, Admondton, Alta.; Viola Wil-

son, Sentinel Butte, N.D.; Eldon Strizek,
Valporiso, Nebr.; Ted DeSpain, Lugan,
Utah; Del Colerick, Chadron, Nebr.;
Dennis Floyd, Caldwell, Ida.

Third row: Ross Mcllhagga, Calgary,
Alta.; Avery Tagtoww,6 Reliance, S.D.;
Carter Lester, Austin, Tex.; Larry Mc-
Dougald, Prince Albert Sask Jack
Dunfee, Olathe, Colo.; Thomas Brack-
en, Homes.tead, -Mont.; Nicholas Meyer,
Thlen, Minn.

Back row: Stephen Lynch, Woonsoc-
ket, S.D.; Stephen Bunn, Tocele, Utah;
Lee Bunn, Vernon, Utah; Michael Cool-
idge, Billings, Mont.; Bert Chapman,
Grants, N. M.; Stephen Rynearson,
Kooskia, Ida.; Donald K. Hall Pocatello,
Ida.

Do You Want It For Free?

Col. John R. Fishdick
Eagle River, Wis. 54521

Usually when you advertise something
“for free’’ the response is automatically
in the affirmative. That is, until you
place certain conditions on ‘‘for free.”

With this assumption in mind the
writer and for the benefit of my other
colleagues, who contribute their time,
effort, knowledge in writing for ‘‘The
Auctioneer’ are going to throw the gaunt-
let down to all Auctioneers.

THE QUESTION ? ? ?

Would you like a detailed working
plan on every phase, yes, every phase
of Benefit and or Charity Auctions?
This article would be based on actual
successful experience and useable any-
where in the U.S.A. or Canada. The
review would span a period in excess
of five years, showing the development,
promotion, merchandise accumulation,
physical plant, personnel, advertising,
management, and sale. Supporting data
will confirm success upon success with
a personal guarantee that if the format
outlined is followed the Auctioneer will
gain immediate stature, publicity and
community respect that ‘“‘money could
not buy’—all for knowing What, How
and When to do it.

31

Remember: ‘‘Experience is the cheap-
est thing a person can buy —if he’s
smart enough to get it secondhand.”

If you want all the angles, and I mean
ALL angles, ‘“no secrets’ held back,
then write me or your Nat’l Sec., Ber-
nard Hart, 803 S. Columbia St. Frank-
fort, Indiana 46041. Your cards or let-
ters expressiing a desire for this article
will determine whether it may be of
interest to readers of the ‘“‘Auctioneer.”
If you want it ‘““for free’ write today.
If it isn’t worth 4c or 5c in stamps,
then forget it—we’ll both save time
but you’ll be “‘cut of pocket’” more than
the 4 or 5c.

“Smile, things could be worse.
So you smiled, and they are.”

After presiding over hundreds of bank-
ruptcy cases, a Kentucky Supreme Court
justice arrived at five basic reasons for
business failures: 1. Failure to keep pro-
per records, 2. Not acting on recorded
facts. 3. Using business funds for spec-
ulation or pleasure. 4. Giving too much
credit. 5. Accepting too much credit.
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Reserve Champ Auctioneer

Handles Honolulu 4-H Sale

The thirteenth annual Hawaii State
4-H Beef Steer Show and Sale was held
at the Honolulu Stadium with blue rib-
bon steers from county shows from the
islands of Hawaii, Maui, Molokai, Oahu,
and Kauai. The Grand Champion steer
was a Hereford exhibited by Lloyd Me-
ndes of the island of Hawaii. The First
National Bank of Honolulu paid $1.50
per pound in the auction conducted by
Reserve World Champion Livestock
Auctioneer, H. Skinner Hardy of the
Bakersfield Livestock Auction, Bakers-
field, California.

Average live cale weight was 931
pounds and the average steer sale price
was $§ .66 per pound. Excluding the
champion and reserve champion steers,
which brought $1.50 and $1.25 per pound
respectively, the averiage sale price
was $ .58 per pound. No steer sold for
less than § .50 per pound.

A few days prior to the state sale,
Hardy sold the sale at Hilo, where 42
4-H steers averaged $ .43 per pound. Ed
Rice, chairman of the 4-H Beef Steer
Committee, said it was the highest av-

...................
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erage they have ever had at heir Hilo
auction.

During his visit on the islands, Hardy
was a guest one night at the Hawalian
Ranch Company, two nights at the Mec-
Candless Ranch, and another night at
the Kahua Ranch. He also visited the
Parker Ranch, and several other ranch-
es in the area.

This is the second year that either the
World Champion or the Reserve World
Champion Livestock Auctioneer has
been invited to sell the Hawaii State
Sale.

Dale Furr, State and Area Beel Spe-
cialist, attached to the University of
Hawaii reports that the sale was a huge
success and a large vote of thanks goes
to Skinner Hardy, who did an excellent
job of auctioneering both at the state
sale and at Hilo. Furr said the Hawaii
State 4-H Livestock Committee are look-
ing forward to continued participation
by winners of the annual Livestock Auc-
tioneer Contest in their Hawaii 4-H Beef
Steer Sales.

.............

----------

H. Skinner Hardy sells the Grand Champion steer of the Hawaii State 4-H Sale at
Honolulu Stadium. The Hereford steer, exhibited by Lloyd Mendes of the island of
Hawaii, brought $1.50 per pound. Working the ring in the foreground is Miller T.
Hunter of the University of Hawaii. Last July Hardy was judged Reserve World
Champion Livestock Auctioneer in the annual contest conducted as a feature of the
Livestock Marketing Congress and endorsed by the 800 Certified Livestock Markets

throughout America.
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Dairy Cow Buyers YOU'LL LIKE
Pay For Records - BEING AN

A study of last year’s dairy cattle auc-
tions of more than 15,000 registered Hol-
steins and Guernseys indicates clearly
that records do pay, says County Ag-
ent, C. H. Waha. The closing bids for
cows of milking age with records was
$136 higher than for cows without rec-
oras.

Final bids averaged $471 for the cows

with records. The auctioneer closed . , e

. - ; r
sales at an average of $423 for cows 2 : ‘:_ sha :m-'-h &mﬁ;‘d‘:&* "
years old or over without records, but

ing bids averaged ony s fr cowswin ~ MENDENHALL

no records out of dams with no records, School of AUCTIONEERING
I'BPOI'tS, Mr. Waha. LOCATED Of NEW U 8 MIGNWAY 80 AND 70 WESY
HIGH POINT, NORTH CAROLIMNA
Young animals not yet milking sold
for $262 if their dams had records, but ““Rewsvds Come Te Those Who Are Prepared'”
brought only $175 if there were no rec- o

ords on their dams. WANT COLLECTIONS OF
PLAYER PIANO ROLLS

Player Grand Pianos

When you consider the cost of getting

the records is _only $6, it is quite clear Odd or unusual self playing
how good an investment testing really O L L LT
is. If your herd is not on a production Music Treasure.Dealer
testing program, see your county agri- Box 787R Phone (713)-877-1723

Kemah, Texas, 77565

A GREAT CHRISTMAS GIFT

A vital salesmanship in-

cultural agent.

strument of the art of the

professional Auctioneer!

| Price $5.00

Not a toy but a custom crafted gavel
in the magnificence of genuine hard maple
with a satin walnut finish.

This Exceptional Bargain is hand packed in a clear
cellophane container with a presentation gift box.

The true size of this professional instrument is
104’ long with a highly-polished brass engraving band
with your name engraved upon it—

FREE

SEND CHECK OR MONEY ORDER TO: COL. STEPHEN L. CAPPER
2390 N. EMERSON AVE., INDIANAPOLIS, INDIANA 46218
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THE LIGHTER SIDE . ..

VICE - PRESIDENT

A man came home from work and
boasted to his wife. “I've just been
made vice-president of our firm.” An-
noyed at his lack of humility, she snort-
ed, “So what? Vice-presidents are a
dime a dozen. The supermarket where
I shop has so many vice-presidents it
even has one in charge of prunes.”

The remark bothered him and in or-
der to verify it, he later called the mar-
ket and asked for the vice-president in
charge of the prunes. The voice at the
other end inquired politely, ‘“Packaged
or bulk?”

LESSER EVIL
Two golfers were feeling a little guilty
about playing on Sunday morning. “I
suppose we should’ve stayed home and
gone to church,” one said.
“I couldn’t have gone to church any-
way,”’ the other said. “My wife’s sick

SMART BOY
Mother: ‘“How would you like your
castor oi1l?”

Billy: “On a fork!”

SPACE AGE
A drunk got into a cab and said:
“Take me to Nolan’s Bar and Grill.
“You'’re in front of Nolan’s right now,”
said the cab driver.
“0.K.,”” said the drunk,
time don’t drive so fast.”

“but next

HONOR AMONG THEIVES
Hear about the two fellows that owned
an auction mart in partnership?
One day they were fishing. Alec said
“Say — we forgot to lock the safe.”
Keith ‘“What difference does it make,
we're both here!”

RIGHT THE FIRST TIME

“Those women have been setting there
for an hour or more.”

“You shouldn’t say ‘setting’ my dear.
It is ‘sitting.” ”

“No, ‘setting’ is what I meant. I think
they’re hatching out trouble for some-
body.”
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MUST BE INFLATION
Caller — “It’s a good thing to teach
your boy the value of money, as you are
doing.”’
Host — ‘“Well, I don’t know. He used
to behave for ten cents, but now he de-
mands a quarter.”

ANIMAL CRACKER

The teacher was quizzing her pupils
on natural history. ‘“Now, Bobby,” she
said, ‘‘tell me where the elephant is
found.”

Bobby struggled to think of the right
answer, Finally his face lighted up and
he piped, ‘“The elephant is so big that
it is hardly ever lost.”

THEY SHOULD PAY GRANDPA

Grandpa took the kids to a Saturday
afternoon cowboy movie. The box office
window listed only the children’s admis-
sicn  price.

“How much for adults?”’ he asked.

“If you can stand it, man, you’re in
for free.”

A PENNY SAVED

Visitor: ‘‘How did you happen to a-
mass your wealth?”’

Scotsman: “It’s a long story, and
I'll blow out the candle before telling
it.”’

Visitor:
derstand.”

“Don’t bother. Now I un-

FAST TRIP

A lot of youngsters started to school
for the first time. At one school the
teacher asked each six year old how
far they lived from school.

One lad replied “I must live pretty
close, because when I get home my
Mom always said ‘“‘Good Grief — Are
you home already.”

NOT THAT CRAZY
Husband: “What would you do dear
if T died?”
Wife: “I’'d go nearly crazy—"
Hubby: “Would you marry again?”
Wife: “I said NEARLY crazy.”



IN UNITY THERE

IS STRENGTH

LETTER OF THE LAW
The rookie cop was walking his new
beat through a park. ‘“Hey, can’t you
see the no swimming sign?’’ he shouted
to a man in a pond.
“I’'m not swimming, I'm drowning!”
“Oh, that’s all right then.”

. . . FAIR ENOUGH

A farmer who planned to sell some of
his cows called in a cattle buyer to look
them over. After examining the crea-
tures in the field, the buyer made an
offer which was refused. The old farmer
decided he’d rather take his cows to the
county fair and sell them at auction
there.

Once at the fair, however, the bovine
beasts got away before the sale could
begin and trampled down a gate, break-
ing into the next tent where a band was
playing. The cows milled around among
the musicians, hurting no one, and the
crowd followed along good-naturedly.
Then the auctioneer continued the sale.
Much to the farmer’s delight, the cows
brought twice as much money as the
buyer had offered.

Which surely proves that a herd in the
band is worth two in the bush.

FISHIN’ BEATS FUSSIN’

‘““Are there any fish in that creek?”
asked the visitor,

“Don’t think so,” answered the fish-
erman.

“But you seem to be fishing. What in
the world is the object?”’

‘““The object,” the fisherman answered
with a snort, ‘“is to prove to my wife
that I ain’t got time to paint the porch!™

Gr-r-r-eat!

A well-known zoologist announced he
was involved in experiments to cross a
parakeet with a black panther.

“Good heavens!”’ exclaimed an im-
pressed newspaper reporter. ‘“What do
you expect to end up with?”

“Well, I'm not quite sure,” admitted
the scientist. “But if it starts talking,
people had better listen!”

Tact: the quality that makes your
guests feel at home when you really
wish they were.

WORDS OF WISDOM
The years are beginning to add up,
If it takes you longer to rest than
it did to get tired.

It often shows a fine command of
language to say NOTHING.

One woman’s definition of retirement:
Twice as much husband and half as
much income.

Time is money, provided you don’t
spend a dollar’s worth of time frying
to save a penny.

Work today, for you know not how
much you may be hindered tomorrow.
—Benj. Franklin,

Life is a story in volumes three,
THE PAST
THE PRESENT
THE YET TO BE
The first is finished and laid away
The second we're reading day by day
The third and last of volume three
Is locked from sight:
GOD KEEPS THE KEY.

When you see a chip on a man’s shoul-
der it is quite likely it came from his
head. — F. Branklin

The employee who watches the face of
the clock will always remain one of
the hands.

No man gets very high by pulling an-
other down.

All men are born equal, but it’s what
they are equal to later on that counts.

The traveler learns to love his own
country by leaving it.

One thing we never saw in an appli-
cation blank for a job is this line, “Do
you have any callouses? If so, where?”

Tender feet and complaining disposi-
tions should be thoroughly investigated
before the applicant is hired.

When you need help, the first per--
son to count on is you.
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Ty SUBURBAN AND COUNTRY PROPERT_‘f

THE VIRGINIA REAL ESTATE CLEARING HOUSE

"Wheeler Building *++ Court Square
401 EAST HIGH STREET:-- PHONE 296-4171

NATIONAL ‘
AUCTION INSTITUTE
College Station, Texas

The School of Distinction

IOWA SCHOOL OF
AUCTIONEERING

Ames, Iowa

Enrollment limited. Terms the first
two weeks of March, June, August
and December. Free Catalog.

e

PERSONALIZED

Business Forms Add Prestige,
Get New Business:

Get our prices on all types of per-
sonalized business forms in snap-
out carbon form as well as checks,
sales books and Auction Contracts.

BERNARD HART
803 S. Columbia St., Frankfort, Ind.

SUPERIOR SCHOOL OF

AUCTIONEERING
Ray Sims Ham James
Paul Good Dave Canning

Tke Hamilton Dale Hanna

Hugh James

Owners and Instructors
602 N. Main, Decatur, Ill., 62523

Auction Clerking Supplies
Write for Samples and Prices

BEE BUSINESS FORMS

525 W. 3rd St. P.0. Box 42
Hastings, Nebraska

_J J

FELLER and BUCHER
AUCTIONEERING COLLEGE

Free Catalog.
World famous records.

225 South Schuyler
KANKAKEE, ILLINOIS

LEARN AUCTIONEERING

Two week term, or home study.
Nationally recognized, diploma.
Free Catalog!

MISSOURI AUCTION SCHOOL

1330-43 Linwood Kansas City, Mo. 64109

_|
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Learn Auctioneering

At Home

I Nelson Auction

School

16800 Whitcomb
Detroit 35, Michigan

Home Study Course ...... $37.50
| (With Recordings)

Residential Classes ....... $87.50 |
| 555 Auction Sayings ... $2.00 |
Classes Begin SECOND
MONDAY of April; June;

September and December
EVERY YEAR!

Nationally Recognized School




Now

A Binder For

“The Auctioneer”

$2.00 Postpaid

A beautiful maroon and gold binder that holds one year’s issues of your fav-
orite magazine, ‘“The Auctioneer”.

File and preserve your copies of your national trade journal. Attractive on
your desk top or in your bookcase.

Send check or money order to:

THE AUCTIONEER

803 S. Columbia St. Frankfort, Ind. 46041

Your Posterier end won’t
be numb, but your head
and heart will be in the
Auction business, at

WESTERN COLLEGE
OF AUCTIONEERING

In a two week term, equal to
College Semester in hours used.

You will be on your feet for

A Thirty Man Class receives bid ggaggg‘? hours of bid calling

calling instructions.
14 Instructors assist you. Night
and Day.

All classes limited to thirty men. You are an individual here, not a number.
Diploma issued if you qualify.

We do not need more Auction Schools, but more Qualified Auctioneers. Tui-
tion is based on what we can do for you. Tuition, including room and board, is
$350.00. Compare to a College semester, and realize you can make money after
one term here.

WRITE TODAY, TO

Western College of Auctioneering
Box 1458, Billings, Montana (Established 1948)



Big Voice Series

TLR and TWR Models

MODEL TLR—BYV

MODEL TLR-BV — For those who
must be heard clearly over long dis-
tances or in areas of high noise level
with a minimum of feedback. 6 foot
coiled cord.

12’ high x 121"’ long. Weigh only 10
pound with batteries. Price complete
with batteries and shoulder strap only

$104.00 Postpaid

MODEL TLR-SP — Same as above
plus a sturdy neck supported micro-
phone holder to allow auctioneer free
use of both hands. Ten foot straight
microphone cable permits freedom of
movement. Price complete with bat-
teries and shoulder strap only . . .

$117.00 Postpaid

PORTAPALE-

MODEIL TWR-BV

MODEL TWR-BV — Provides high-
powered, wide angle sound coverage
for several hundred people. Coiled cord
extends to 6 feet.

11’ high x 12’ long. Weighs only 11
pounds with batteries. Price complete
with batteries and shoulder strap only

$108.00 Postpaid

MODEL TWR-SP — Same as above
plus a sturdy neck supported micro-
phone holder to allow auctioneer free
use of both hands. Ten foot straight
microphone cable permits freedom of
movement. Price complete with bat-
teries and shoulder strap only . . .

$121.00 Postpaid

SPECIFICATIONS

Speaker—Reflex marine type with 15 watt driver.

Microphone—Dust and weather resistant, noise cancelling anti-feedback design.
Talk switch built into sturdy bakelite case—can be locked down for continuous
operation.

Battery Case—Rust and corrosion proof, high impact, nylon reinforced polyester
compound molded to our specifications.

Batteries—Long life, heavy duty type—two 6 volt ‘A’ batteries. Life up to 15
months dependmg on usage—7,000-10,000 ten second transmissions or approxi-
mately 23 hours continuous operatlon

Carrying Facilities—Steel handle with nickel plated D rings for attaching the 1”
adjustable shoulder strap.

Volume Control—Variable from low to full output.

Amplifier—Transformer coupled, 3 power transistors, aluminum chasis with
polarized battery and speaker connectors. § Watts CLEAR voice amplification.

Order By Mail . . . Send Check Or Money Order To:

Missouri Auction School

1330 LINWOOD BLVD. KANSAS CITY 9, MO.

We stock a complete line of Auctioneer’s P.A. Equipment.
Write for FREE literature and prices.
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