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““AUCTIONEER HAT” ““AUCTIONEER’S GAVEL”’
TIE TACK

There is an old saying, “Into each life some rain must fall”’, while on the other
hand there is another old saying, “Every dark cloud has a silver lining”. Now,
what is this all about? As most of you know, I have had troubles this past year
getting delivery on my hats. The Hat Corporation sold out to Byer-Rolnick and to
be honest with you, the new company could not produce the type hats my cus-
tomers demand. (That’s the rain.) I was about to throw in the towel and quit and
then I thought about the many auctioneers throughout the country who depend
upon me for their hats. I thought I would give it one more try and low and be-
hold I hit a bonanza. I now have the one and only — the ole standby for over 100
years — none other than “Stetson”. (This is the silver lining.) They have agreed to
make the ‘“Auctioneer” hat for us in the usual felt (silver belly) with red satin
lining and auctioneer emblem in inside of crown in 21/8”, 23/8” and 25/8”
brim widths. They will also make the milan (light tan) straws in same brim widths.

We have also contracted with the Stetson people to supply us with jackets
(London Fog type design and material) in four colors — navy, natural, light yellow
and earth brown on which we will place the three colored auctioneer emblem on
the left chest.

I want to apologize to those of you who have orders in for hats at this time
and have not received them but I am out of a few sizes at this time and will not
have them until shortly after January 1 — and from then on both summer and
winter hats (Stetson) will be in stock.

For anyone who 1is interested we can supply you with any style hat that
Stetson makes up to the $100.00 Open Road 7X Beaver — or any of the other
Western style hats. This is, of course, by special order and would require approxi-
mately three weeks for delivery.

We have hats and tie tacks we can deliver for Christmas.
The gavel itself is 14 K “Solid gold”

with .15 high quality sparkling diamond ... .. .. . $159.95
with .25 high quality sparkling diamond ... ... $219.95
Felt (Silver Belly) ... $14.95 Straws (light tan) ... ... 11.95
Jackets w/3 color emblem ... ... ... . 19.95 (large, medium and extra large)
3-color Auctioneer Emblems ... 3.00 Plus 4% sales tax

COLONEL W. CRAIG LAWING

5521 Belhaven Blvd.—Charlotte, N. C. 28208

Telephone: Area Code 704/ Office 399-6372
Home 399-3260
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orth Dakota Is—————

Auction Country USA

By Bob Penfield Convention Chairman

The site of the 1974 convention of the
National Auctioneers Association will
take every convention-goer through some
of the greatest auction country in these
great United States.

Tobacco is about the only item sold by
any method, anywhere, that you wil not
find being merchandised at auction on
the Northern Plains. The only reason you
won’t find auctioneers making a living
selling that is because none is grown
there.

Chrysler Corporation hauls its lease
and executive cars into North Dakota
from a several state area to be merchan-
dised there at auction. The same facility
sells all other makes of cars and trucks
for dealers throughout the plains states
every week year around. They also sell
farm tractors and implements on differ-
ent days.

Real Estate is fast becoming an impor-
tant part of many knowledgeable auc-
tioneers’ auction itinerary. Colonel
Frank Fitzgerald, of Bismarck, has sold
real property at auction for many years
including some very sizeable ranches.
The western portion of both Dakotas
have used the auction method of secur-
ing high dollar on real estate for many
years while it was almost unheard of in
the eastern end of both states.

One young auctioneer who has had a
very successful career since he started as
an auctioneer about 10 years ago re-
ported on how the real estate auctions
were catching on in that area now. “We
have sold more properties at auction so
far this year than we have in the whole
rest of our career put together, and we
will have three more scheduled for
1973".

Farm machinery, household goods and
antiques have always been well sold at
any country or city auction you wanted
to go to, year around.

Last but not least, livestock. Any road
that you can find going across Montana
or the Dakotas will take you past a live-
stock auction market every hour or two.
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BOB PENFIELD

Many of these markets sell two, three or
four days a week in the heavy marketing
seasons. North Dakota has about 35 mar-
kets now, South Dakota over 50 and
Montana has 15.

Each of the 3 states has several facil-
ities that will exceed $500,000 in cost of
their plant and will commonly merchan-
dise over $1,000,000 worth of livestock a
day during the fall run. Most of these
marketing centers will run from two to
four sales a week during that season.

In North Dakota alone, 600,000 to
700,000 cattle are marketed annually via
the auction method. It has often been
said that in “North Dakota the cattle
population exceeds the people population
and we like 1t that way.” You can go
right on and say that the auctioneers in
ND merchandise more cattle annually
than there are people in the state. They
also find new owners at the top dollar
for about 200,000 hogs, over 100,000
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sheep and several thousand horses each
year.

Throughout the summer and fall the
auctioneers take time to conduct 4-H
stock auctions in every county in the
state as well as benefit and fund-raising
auctions of all kinds year around.

So don’t worry about what road to take
to Medora in July of '74, just start a few
days early, as you’ll be in ‘“Auction
Country, USA”, no matter which road
you go.

lowa Auctioneers Enjoy

Famed Amana Colonies

The Iowa auctioneers and their fami-
lies gathered at the beautiful and quaint
Holiday Inn at the Amana Colonies on
October 27th and 28th, for their 24th an-
nual fall convention. Saturday afternoon,
Col. J. R. Hoyer, Hillsboro, president of
the Iowa Auctioneers lead the group in a
“Question and Answer” session. The en-
tire group took a big interest in this pro-
gram on sale commissions, clerking re-
sponsibilities, Sunday auctions and many
other phases of the ‘“do’s and don’ts’” in
the auction business.

In the evening the reigning 1972 Iowa
Champion Auctioneer, Col. Harold Van
Syoc of New London, took charge of the
1973 Auctioneers Contest. There were 19
contestants with the past reigning Cham-
pions serving as judges for the contest.
The group was privileged to have in at-
tendance, Col. and Mrs. Joe Donahoe,
Darlington, Wisc., National Auctioneers
Association President. He demonstrated
his auctioneering abilities by selling a
package of Amana Sausage for the high
dollar. Col. Joe also donated a gavel he
had used for many years to be sold and
the proceeds to go to the Iowa Associa-
tion. ‘Col. F. E. “Mike” Bloomer of Glen-
wood, Secretary and Treasurer of the
TAA sold the gavel for $65.00 to Neil
Donovan of the Cascade Livestock Ex-
change of Cascade, Iowa. With a real
lively auction completed the contestants’
points all tabulated the following men
were picked. 4th runner-up Col. Ervin
Moss, Goldfield, Iowa; 3rd runner-up,
Col. Clint Peterson of Webster City; 2nd
runner-up, Col. Jack Johnson of Webster
City; 1st runner-up, Col. Elmer Grone-
wold of Donahue ond the 1973 CHAM-
PION was Col. John Swartzendruber of
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Convention
Dates

_ _

January 6-7 — Indiana Auctioneers As-
sociation, Stouffer Inn, Indianapolis.

January 11-12 — Pennsylvania Auction-
eers Association, Host Inn, Harris-
burg.

January 12-13 — Ohio Auctioneers As-
sociation, Imperial House North,
Columbus.

April 20-21 — Kentucky Auctioneers As-
sociation, Galt House, Louisville.

June 7-8-9 — South Dakota Auctioneers
Association, Sioux Falls.

JULY 23-24-25 — NATIONAL AUCTION-
EERS ASSOCIATION CONVEN-
TION, MEDORA, NORTH DAKOTA.

Wayland. The rest of the evening was
spent socially with Korkee Kerr at the
organ.

On Sunday, registration began at 10:30
A.M., and the Board of Directors held a
meeting. At noon, a delicious Family
Style, true tradition of Amana Colony,
dinner was served. Introductions were
made of all present. The group was hon-
ored to hear the National President
bring a message of well chosen words.
Mr. Harold Waters, West Central Region-
al Director for ASCS of Washington,
D.C., and Danville, Iowa, gave the main
address, with laughter and serious
thoughts.

The group adjourned for a short recess
followed by a business meeting. The an-
nual election was held with Col. Howard
Buckles of Keosauqua, Iowa, being
elected the 1974 President. Then the
Colonels and their families all departed
for their homes over the Great State of
Iowa.

F. E. “Mike Bloomer,
Secretary of the TAA

NOVEMBER 22nd IS WHEN WE ALL
GET TOGETHER to give thanks . . . un-
less you happen to be a turkey. Which
reminds us . . . did you ever realize what
a crazy world we’re living in? Turkeys
are dressed and actors aren’t!




EDUCATION AND SUCCESS

EDUCATION IS THE STEPPING
STONE TO SUCCESS.

For several years auctioneers have ex-
pressed a desire to learn more about
their business from people who have
achieved success. And now your National
Auctioneers Association has a program
for you and at a price everyone can af-
ford.

Our first seminar was held in one loca-
tion and offered only one course. The
class was filled with auctioneers from
throughout the country. Every evalua-
tion report acclaimed the course and the
instructors and recommended further
courses and diversified locations. This
year we have four action packed courses
and two locations. Of those registered
several are attendees from last year and
that is a good testimonial.

Each class again will be limited to
fifty and will be a full eight hour day
spent entirely on instruction. Instructors
are at the top of the success ladder 1n
the auction field and again will be will-
ing to help auctioneers whether they are
new or old in the business and whether
they are competitors from across the
street or across the country.

REAL ESTATE

Instructors are Del Winchester from
Enid, Oklahoma, who specializes in ranch
and farm land and was recently featured
in the Auctioneer for a million dollar
plus land sale held in Oklahoma, and Al
Traiman from Philadelphia, Pennsyl-
vania who heads one of the largest real
estate auction companies in the world
selling all types of properties. They will
cover all facets of real estate auctions
from securing the initial listing to the
final closing. Auctioneers who sell resi-
dential, commercial and industrial or
farm land will find this one course will
add many dollars to their income.

SMALL BUSINESS LIQUIDATIONS

Instructors are Michael Gordon from
Chicago, Illinois, and Brad Wooley, for-
mer NAA president, from Little Rock,
Arkansas. Both of these men sell several
commercial and industrial sales every
week. This course will cover the initial
listing and final closing as well as all the
details in between in completing a suc-
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cessful auction. Many auctioneers have
the opportunity to sell only a few com-
mercial sales each year. This course will
help you add a few more and do an even
better job on the ones you already sell.

FURNITURE AND MERCHANDISE
CONSIGNMENT

Garth Wibur, former NAA director
from Bronson, Michigan, is our instruc-
tor for this course. He has built a most
successful weekly consignment auction
called the White Star Auction Barn that
draws large weekly crowds from many
miles. This is a great course for auction-
eers who are just getting started and
looking for a little help from an expert.
Whether you are a recent auction school
graduate and looking for a way to help
yourself along the path to a successful
auction career or an established auction
house owner this course will be bene-
ficial.

BID CALLING AND
VOICE ANALYSIS

Fred Chandler from Chariton, Iowa, 1s
our instructor for this unique course. He
is one of America’s most versatile auc-
tioneers and is gifted with the ability to
teach others in improving their manner
in sales presentation. Many auctioneers
increase their knowledge and ability
yearly in their profession and yet forget
about their bid calling technique and
voice in front of their all important
customers.

Each course will offer a large amount
of knowledge so don’t delay, send your
check and course selection in TODAY.

TERRY DUNNING

Governor Winthrop Desk
Auctioned for $1750

At a recent Estate auction held at
Cook’s Auction Galleries a tiger maple
chest was sold for over $4000.00 by Louis
A. Cook, the new President of the Mass.
State Auctioneers Association. Other
highlights of the sale were a chime
grandfather’s clock at $1450.00, a Gov-
ernor Winthrop desk at $1750.00, chest
on chest $1250.00. A fine crowd was in
attendance with buyers from Rhode Is-
land, New Hampshire, Maine, and Conn,

IN UNITY THERE IS STRENGTH




Dear Fellow Auctioneers:

| would like to take this opportunity
on behalf of the Florida Auctioneers
Association, Brenda, and myself to say
from the bottom our our hearts, thank
you for the many kind words of praise
that we have received since the Na-
tional Convention. We have received
letters and phone calls from virtually
all over the country and | just want to
assure you that they were appreciated
by us and the Florida Auctioneers. It
was indeed a tremendous experience
and privilege. Never have | been so
excited about the auction profession as
| have been in the past 12 months. Ev-
verywhere | find that there is more en-
thusiasm both from the public and the
auctioneers. Some of the programs
that the National Association is offer-
ing for the advanced education in spec-
ialized auction fields for the auction-
eers is going to have a tremendous im-
pact on the acceptability of the auc-
tioneers and the auction profession. |
again would like to open our arms in
the state of Florida on behalf of all
auctioneers and certainly on behalf of
myself, if we can ever be of service to
any National Auctioneers member pub-
licly, privately or otherwise, we will be
more than happy to do so. | am break-
ing in a new pair of blue jeans, getting
ready for the rodeo in Medora. Having
conferred with Bob a few weeks ago he
tells me everything is shaping up.
Will look forward to visiting with all
of you again.

Sincerely,

Marty Higgenbotham,
Lakeland, Florida

PAA Charter Member

Wayne Posten is Dead

By Margaret Berry

Oct. 17, Wayne Posten of Stroudsburg,
Penn., passed away. Funeral was held at
the Clark Funeral Home, Stroudsburg,
Sat., Oct. 20, 1973. Wayne was one of the
Charter Members of the Pennsylvania
Auctioneers Association. When health
permitted he never missed a State or
National Convention. He was not a man
to stand out in a crowd, but was one that
always had the association at heart.

For some years, he was the only auc-
tioneer in the Stroudsburg area. He has
done hundreds of auctions for noteable
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people, having summer homes in the Po-
conos Mountain area such as Major
Bowes, Kay Keiser and many many more.

He spent over 50 years in the business,
having taking over after his father’s
death.

He was his own man in ways and an-
tedotes, and everyone knowing him will
always remember him by his stories. He
was a member of the Northeastern Chap-
ter. His one daughter, that is also an
auctioneer, holds membership in the
Pennsylvania Auctioneers Association.
Let me say this in passing, I will miss
Wayne and his many stories about the
auction business way back when.

EASTER IN HAWAII

Those of you who had the pleasure of
attending the NAA Convention in St.
Petersburg, also heard about the Hawalili
junket planned for the Easter Holiday,
1974. The response from those in at-
tendance indicated enough would want
to make the trip that we have compiled
the following:

The junket will leave Dallas-Fort
Worth International Airport on Monday,
April 8, and return on Easter Sunday
April, 14. The fare for the trip will be
$625.00 per person and will include
round trip, 1st class, air fare, double oc-
cupancy hotel accomodations in Honolu-
lu, a continental breakfast each morning
while in Hawaii, several tours and shows,
and all normal gratuities. Lunches and
dinners will be additional expense.

Deadline for reservations for t his
‘“Easter in Hawaii” junket is December
10, 1973. Send your reservations fee of
$100.00 per person to:

THE GROVER HOWELL COMPANY
5227 Jensen Drive, Suite 105
Houston, Texas 77026

Attention: Ron Sutton

We must have an accurate count of
those going by December 10, 1973, that
all reservations and arrangements can
be made in Hawaii before Christmas. In
the event you must at a later date cancel
your reservation if the cancellation is re-
ceived by March 15, 1974, your deposit
will be refunded.

— SEE YOU IN HAWAII —
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President's Message

Congratulations to the Iowa Auction-
eers Association for the wonderful fall
meeting they conducted in the Amana
Colonies the last weekend in October.
My wife and I thoroughly enjoyed every
minute of the meeting. We certainly ap-
preciate the fantastic hospitality af-
forded us from the wonderful group of
auctioneers attending the meeting.

It was my pleasure to participate 1n
this program. It is my wish that what I
had to offer will be of some help to the
auctioneers when they return home to
their private business. My wife and I
really enjoyed the hospitality, friend-
ship, cordiality and the weekend we

Former NAA President
Walter Holford Dies

Walter Holford, first Treasurer and
former President of the National Auc-
tioneers Association, passed away in ear-
ly November at Edwardsville, I11. He had
been in ill health for several years.

WALTER HOLFORD

When the National Auctioneers As-
sociation was organized, in August, 1949,
Holford was named Treasurer. He had
been active in the forerunner organiza-
tion, the National Society of Auctioneers
and held the same office in that group
prior to the forming of the new organiza-
tion.

IN UNITY THERE IS STRENGTH

spent with our neighboring auctioneer-
ings. It will never be forgotten and we
thank you for your generosity.

I would like to take this opportunity to
extend to each and every member of this
Association a most Merry Christmas and
a very Happy New Year. My wish is that
each member will lend whatever talents
he has to make the Christmas Season and
the New Year a better place for the
members of his community, family and
profession.

A Very Merry Christmas and Happy
New Year from your President, Wife and

Family.

Holford served as Treasurer until 1951
when he was elected to the office of 2nd
Vice President. He was succeeded in the
office of Treasurer by Henry Rasmussen
who has held the position since that
time.

At the 1953 Annual Meeting of the
NAA, in Columbus, Ohio, Holford was
elected President, serving through the
1954 Annual Meeting, in Omaha.

Holford was preceded in death by his
wife, June, who was the first President
of the Ladies Auxiliary to the NAA.

SURE DINNER
He that waits upon fortune, 1s never
sure of a dinner, — Benjamin Franklin.

Be proud of your state and National
Association. Display the emblem or
the words “Member of (state) and
National Auctioneers Association’” in
all advertising and promotion.
Engravings of this emblem in 2/3”
and 7/8" sizes can be obtained for
$2.50 each, postpaid. Order from:
THE AUCTIONEER
135 Lakewood Drive
Lincoln, Neb. 68510

M-




IFYE Delegate toiIndiaq,
Cynthia, Writes Home

By Betty Jean Moore,
Extension Agent

We have received the first letter from
Cynthia Fannon, Lee County 4-H IFYE
Delegate to India.

The International Farm Youth Ex-
change (IFYE) is an educational program
conducted by the National 4-H Founda-
tion in behalf of the Cooperative Exten-
sion Service. This exchange is in coopera-
tion with ISYE Alumni Association of
India. It is an educational program opera-
ting between the United States and 395
countries each year,

Friends of 4-H in Lee County and the
State of Virginia and the 4-H Foundation
assisted in financing this exchange.

We would like to share Cynhia’s letter
with you so that you can share her ex-
perience.

Dear 4-H Friends:

“Having been in India now for about a
week, my first impression is that India
is a country of many contrasts. Riding
from the airport in New Delhi, I saw
mud huts, beautiful buildings, automo-
bile, bullock carts, bicycles, people and
cows all side by side. Even with the con-
trasts, the people seemed to be united in
the cause of improving their country.

“While in New Delhi, my IFYE sisters
and I had great fun shopping. I was par-
ticularly surprised when 1 discovered
that the shoe sizes go backwards. I tried
on a pair of sandles that were size 3.
They were too large so I asked for a size
2 and was quite amazed and amused at
myself when they turned out to be big-
ger than the size 3.

“I am presently with my first host fam-
1ly who lives in Gwalior in the state of
Madhya Pradesh, I am living in the city
itself in a big house that has been di-
vided into 5 apartments, which are oc-
cupied by my host father and his 4 broth-
ers. Mr. Phalke, my host father, owns a
farm of 40 acres outside of the city, a
movie house, a plastics factory and a gas
shop.

“Gwalior, a city of about 800,000 peo-
ple 1s situated in a bowl surrounded by
steep hills. On one of these hills or cliffs
1s the Gwalior Fort, which was con-
structed in the 10th century and is 3%
miles long and 1% miles wide. In the
fort, there are many beautiful temples
with lovely carving work. It was fasci-
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nating to me to see things that are so
old because the U.S. is a relatively young
country. Gwalior also has several indus-
tries, one being a textile mill which I
visited.

“Madhya Pradesh is the largest state
in India and is situated in central India.
The economy of Madhya Pradesh 1s agri-
culture based with 80% of the people
living in the villages and farming. The
main crops are jowan, wheat, rice and
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gram; and the commercial crops are oil-
seed, cotton and sugarcane. It has a sur-
plus in all food grains and commercial
crops, The state has 19 textile mills and
the important Bhilai Steel Plant and
Heavy Electricals at Bhopal, it’s capital.
“India is a country that is working
hard to advance herself, and considering
the huge population and the differences
among the people, I believe that India
has made considerable progress since
1947 when she gained independence.”
Your IFYE in India,
Cynthia Fannon

EDITOR’S NOTE: In the October issue
we told you of Cynthia Fannon going to
India as an Exchange Student. We are
now reprinting Cynthia’s first letter
home from her home-town newspaper in
order to give everyone an idea of the
program as well as Cynthia’s experi-
ences. As most of you know, Cynthia is
the daughter of Mr. and Mrs. Morris Fan-
non, Pennington Gap, Va.

Woodworking Machinery
Finds Excellent Demand

The Geromi Pallet & Lumber Co., Oak-
land Mills, Pa., was sold at auction, Octo-
ber 6, by J. V. Traegeser Industrial Auc-
tioneers, Java Center, N.Y. Offered first
as a bulk sale, the high bid was $125,000.
The piece-meal bidding broke this figure
and that was the manner in which the
auction was completed.

An active and eager group of prospec-
tive buyers from ten states paid very
satisfactory prices for the various items
of equipment and machinery, most of
which was new in 1969 or later, A

Lift trucks attract many bidders at
Geromi Pallet auction.
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Auctioneer J. Vern Trageser sells
FMC Uni-Pal automatic nailing system

for $30,000.

McDonough Resaw brought a record
price and an FMC Uni Pal went to a new
home in New Jersey.

A Hermance Gang Rip Saw, one of the
feature items, brought 82% of original
cost as did the McDonough Band Resaw.
Bidders from Maine and Michigan to
South Carolina contended for these
items.

Trageser is a firm believer 1n com-
pletely describing all machines being
sold and when possible the machinery is
demonstrated. At this sale, they made a
few pallets with the FMC Uni Pal Nailer.

It takes six to eight weeks to properly
setup and advertise a sale of this type,
according to Trageser. His firm special-
izes in woodworking and saw mill ma-
chinery auctions. He finds that many
pieces are selling at prices near original
cost. Direct mail advertising is used and
the firm maintains a mailing list of pro-
spective buyers in United States and
parts of ‘Canada and South America.

We received a notice that if you mail
your out-of-town packages by December
1st they will arrive 1n time for Christ-
mas. Unfortunately, they didn’t state
which one.




Know Your Director

Lyle Erickson was born on a farm in
Frankville Twp., Winneshiek County
Iowa, the 5th in a family of 7 children.
Received his first 8 years of schooling
in a one room country school, then at-
tended Decorah High School at Decorah,
Iowa for 2 years and after that had to
stay at home to help out on the farm.

At the age of 18, he was Corn Husking
Champion of Winneshiek County and at
the age of 21 was married and started
farming for himself. In 1942, he quit
farming, attended Vocational School and
became a welder on submarines at the
Manitowoe Ship Yards in Manitowoc,
Wis. In 1943, he became a welder for one
of the Construction Firms working on
the Alcan Highway in Canada. Due to 1ill-
ness from welding fumes, he returned to
Iowa and went back to farming.

In February of 1947, Lyle cried his
first auction with a retiring Auctioneer,
north of Decorah, and in December of
1947 he attended the Reisch Auction
School at Mason City, Iowa. At this time
he was in the Ford Implement business
in Decorah also. In 1948, he and his fam-
1ly moved to Cresco where he went 1nto
partnership in the E & B Tractor Co. He
was not too active in the auction busi-
ness to speak of until 1951. Sold the Im-
plement and Automobile Agency in
December, 1952, got his Real Estate Bro-
kers license in 1954 and has spent the
past 20 years in Real Estate and Auction-
eering.

Lyle has served in all office capacities
in his State Auctineers Association, was
1970 Iowa State Champion Auctioneer
and was elected to the Board of Directors
of the NAA in 1971 at Lincoln, Nebraska.
He is past president of the Iowa Chapter
#2 of the National Institute of Farm and
Land Brokers and has received his des-
ignation as Accredited Farm and Land
Broker. He has served in all capacities
of his local Real Estate Board and also
the Iowa Association of Realtors of
which he was president in 1970, In 1972,
he was named “Iowa Realtor of the
Year”, has been on the Board of Govern-
ors for the National Institute of Farm
and Land Brokers and at present is on
the Board of Directors for the National
Association of Realtors.

He is president of the Lyle Erickson
Real Estate & Auction Co., Inc. with
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offices at Cresco and Decorah, Iowa; 1S
president of Allstate Auction Service
Inc. in Cresco; a member of Cresco
Chamber of Commerce; member and past
pres. of Kiwanis; member of Elks Lodge;
one of the original founders of Evans
Memorial Home for the Aged; the origi-
nator of the Cresco FFA Dairy Heifer
Project; a member of Cresco Country
Club; member of First Lutheran Church
of which he has been on the board of
Trustees and Usher for many years;
member of Cresco Development Corp.
and other community committees.

Lyle is a farmer at heart, each year
either managing farms for himself or
clients, either helping farm the land
himself or custom farming several hun-
dred acres of his own. He is also a lover
of good cattle. These factors all have
helped make Lyle a successful Auction-
eer and Real Estate Broker. His auctions
vary from 1,000 plus acre tracts of Real
Estate to Farm Closeouts, household
goods, church benefits to rare and price-
less antiques., His philosophy is that no
sale is too small or too large and all are
most important to the seller. His hobbies
are golf, fishing and singing.

Lyle and his wife Irene, a past presi-
dent of the Ladies Auxiliary to the NAA,
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live in the country across from the
Cresco Country Club. They have 2 chil-
dren — a son, Ken, and a daughter, Bar-
bara. Ken and his wife, Carol, live in
Decorah where he manages the office
and is an active auctioneer. Barbara and
her husband, D. J. Prochaska, live in
Cresco where D. J. is Vice President of
the Cresco office. Lyle also has 2 grand-
children, Gregory and Lynette Prochaska

who are ‘“two very special’”’ people in his
life

1810 Duncan Phyfe Sofa
Sets Record at $12,000

According to the purchaser, Albert
Sak, of New York City, author of “Ameri-
can Antique Furniture”, a new world’s
record was set at the Quackenbush auc-
tion held at the Lost Acres Estate of the
late Stephen Van Pelt Quackenbush in
Clark Summit, Pa., as auctioneer John
Autotore, Bloomsburg, Pa., called “Going
once, going twice, sold for $12,000”.

The sale conducted by Mary P. Camp-
ion, Scranton Antique dealer, brought
owners of antique houses from Mass.,
Conn., R.I., N.J., Del. Va., and N.Y. to the

Quackenbush auction where three local
auctioneers, Edward Michael, Al Broyan,
and John Autotore were kept busy with
the fast pace of enthusiastic bidders
seeking to become proud owners of old
and valuable art pieces that Mr. Quack-
enbush’s uncle, Adm. Stephen Van Pelt,
purchased after China opened several of
its ports for trade in 1842.

A 9 x 12 Chinese rug with Persian 1n-
fluence brought $2,300, a Satsuna Koro
Temple Jar brought $2,300, 190 Pc. Imari
China Set, $4,450, seven ivory Japanese
Gods of good luck dated 1850, $2,100. A
164 year old Chippendale Chair was
knocked down for $1,100, and a set of 4
other Chippendale Chairs was sold for
$1,600.

Mr. Sak, reportedly one of the most
prestigious antique dealers on the scene,
also went home the proud retreiver of a
small bed-side table dated 1820. The
item had been sold by Mr. Sak’s father,
Isreal, to Mr. Quackenbush in 1943 for
$300. Mr. Sak happily paid $2,200 to re-
claim the piece. “It was a fantastic
sale!” “It was a sight to behold,” con-
cluded T. Harold Campion, former U.S.
Clerk of the Courts.
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BID GETTERS
Is a book just published, copyrighted

SALESMEN, ETC.

1973, with over 3,000 practical, laconic,
timetested sayings, quips, banter, facts,
bits, etc., collected from hundreds of
auctioneers all over the U.S. and Canada
during a fifty year period. Bid Getters 1is
written to do two things (1) Get more
AIDD-attention, interest, desire and deci-
sion (2) break the monotony of bid call-
ing.

Every one of its 118 pages is loaded
with priceless and indespensible profes-
sional material. Endorsed by leading auc-
tion schools and auctioneers.

“Truly a masterpiece which can be of
unlimited value to auctioneers whether
they be apprentice or professional, a
magnificent book.”

Knotts School of Auctioneering.

If you order promptly, TOOLS OF THE
TRADE, a supplement sheet of bid call-
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ranking auctioneers, will be included.

Bid Getters sells for $10, postpaid,
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Ohioans add 4% sales tax.
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Era of Consumerism and Regulations
Requires New Methods in Marketing

An Address by William G. Morgan at the National Auto Auction Ass'n Convention

Ladies and gentlemen, and honored
guests:

I want you to know that I sincererly
appreciate the 11th straight invitation to
address the annual convention of the Na-
tional Auto Auction Association,

I want to start by complimenting you
on your selection of a site for your 1973
convention. San Diego is one of my fa-
vorite places, and I am sure that all of
you will be especially pleased with your
convention activties.

Secondly, I want to compliment
N.A.A.A. on their ability to accept the
challenge that has been put before them
by the automobile industry, the leasing
companies, used car dealers, federal,
state, county and city governments, In
the past 11 years I've watched this group
develop and expand from a “Ma and Pa”
type business enterprise to a multi-mil-
lion dollar activity. I want you to know
that the entire industry, including the
leasing companies, recognize that with-
out your contribution new car volume
would have been seriously impaired over
the past decade. Offering cars through
auction has taken the haggle out of
negotiations for buy-backs, and conse-
quently has brought about an orderly dis-
posal of lease buy-back and lease cars.
Your ability to cooperate with manufact-
urers, lease companies, new car dealers
and used car dealers is a real credit to
your group as businessmen.

However, this afternoon I want to
share some serious thoughts with you be-

EDITOR’S NOTE: While Mr. Morgan’s
address at the Annual Convention of the
National Auto Auction Association may
not be directly related to auctioneering
it does contain a lot of statements that
need repeating by all interested Ameri-
cans. There were so many requests for
copies of this address that all members
of the NAAA were furnished reprints
and urged to show them to business as-
sociates, customers, employees, etc. We
believe you will find his remarks timely
as well as important. Morgan is General
Sales Manager, American Motors Cor-
poration, Detroit, Mich.
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cause I believe our industry cannot af-
ford to take any other view. I believe the
automobile industry is “under the gun”
in the national order, and that some

changes that are now taking place will
have a profound and a lasting impact on
the new car, used car and auction busi-
ness for the foreseeable future.

I know that all of you have heard the
phrase that change can be a friendly ally
or a deadly enemy; however, as business-
men we must accept change as an essent-
ial part of progress. The new car indus-
try has continually brought forth new
products and has created many, many
markets in the past 70 years. The real
credit for the changes in the automobile
industry truthfully belong to competitive
enterprise, which is the principal instru-
ment of our industrial progress. Com-
petitive enterprise is the fundamental
reason why our nation has risen to great-
ness and, in my judgment, anyone who
tampers or weakens our competitive sys-
tem is playing both a deadly and danger-
ous game, I suppose it’s ironic that some
of the great critics in our country have
selected the entire automobile industry
as their main target. The attacks on our
industry are conducted under the guise

IN UNITY THERE IS STRENGTH
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of “consumerism”, and believe-you-me,
they have not been ineffective, as we see
proof of this in the increased number of
regulations that are imposed on manu-

facturers, new car dealers, used car
dealers, and eventually on your industry.
Our critics are genuinely succeeding in
creating distrust and suspicion among a
large segment of our society — that is,
to turn the retail customer against the
businessman, or to impede our system of
competitive enterprise by suffocating us
with still more regulations. Make no mis-
take, these destructive tactics are really
working. By and large, most of the critics
of our industry hide behind the cloak of
“protective consumerism.” All of us
know they’ve done a good job of convinc-
ing the customer that he is a helpless
victim of our business system — that he
has no protection in the marketplace,
that he must be told what is good or bad
for him, and that all businessmen, includ-
ing all of you, are as a whole unscrupu-
lous and uncaring, and that one of the
primary functions of government must
be to protect the customer from the
womb to the tomb because he isn’t cap-
able of doing this for himself,

.=
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All of us know that that is simply ab-
surd, that we cannot afford to ignore the
impact that these tactics have on our
business, political system, or everyday
way of life. It has been estimated by re-
liable sources that there are now more
than a thousand federal consumer pro-
grams, administered by 57 agencies, at
an annual cost in ezcess of $3,000,000.
Now, at the state and local level, already
23 states have set up consumer protec-
tion offices or departments; 39 states
have consumer fraud or protective agen-
cles operating within the framework of
the state attorney general’s office. And
in addition, more than 50 cities and 20
counties have established consumer pro-
tection units.

Bear in mind that I am not saying
that all customer protection is unwar-
ranted. In a business as large and as
complex as the automobile business,
which encompasses more than 100,000
enterprises, there are bound to be some
imperfections, some abuse, and some
mistreatment, But does this justify an
indictment of all automobile dealers and
manufacturers as exploiters of the help-
less consumer?

The free enterprise system of business

wherever you 2o

can be set up .

and ready to use!




under which we operate is founded on
the principle of consumer sovereignty,
and there is no reasonable or acceptable
evidence that can be offered by critics
that there is a better way to insure im-
proved or even safer products. Today, as
in past years, the competition of business
in the marketplace is maintained by the
loyalty of its customers, and this fact in
itself is the most protective source in the
world that is working for the consumer.

I think it is important to understand
and agree why the consumer activists
have gained such strong support from
both the general public and the legisla-
tive halls.

To begin with, as General Sales Man-
ager of a company that sells
$2,000,000,000 worth of merchandise a
year, I don’t believe that there is such a
thing as a new customer, which is a
clever phrase often used by professional
consumerists. I personaly believe all of
our customers are the same customers
that we have always dealt with in the
marketplace — today, as ever, customers
are quick to reject shoddy products and
poor workmanship, and they are also
quick to respond to companies and pro-
ducts that fill their needs fairly well,
and have a competitive price. It is irue
that today’s customer is younger, more
sophisticated, and demanding, perhaps
because he is better educated, but the
basic emotional process which he uses
to make his decisions remains the same
as always. A customer wants value for
his dollar, and he wants a product that
fulfills his needs. He is quick to weed
out the unacceptable. The proof of this
i1s that three out of four products coming
out of research laboratories in the past
ten years have been commercial failures;
therefore, it should appear even to our
most severe critics that the customer 1s
still very much in command in the mar-
ketplace.

If the customer today is more militant
and difficult to handle than he was in
the past, it’s because all of us have
helped in making him so. In the struggle
that exists in the competitive market-
place to win his attention, many com-
panies have built up potential customers’
expectations to an unreal level, and sure-
ly they bear the blame when the custo-
mer is disappointed. There is no doubt
that promitional excesses and exagger-
ated claims in advertising do come back

IN UNITY THERE IS STRENGTH

to haunt us, and in many areas retail
dealers are paying the price for these
indiscretions.

I think all of us also need to recognize
that informed buying is more difficult
in today’s marketplace. The complexity
of choices between models, makes, horse-
power, wheelbase, and a vast array of
other choices simply overwhelms too
many people, who turn in the wrong
direction for help in making their buying
decisions.

But when you put the customer under
the microscope, you find that he is pretty
much like you and me. He responds to
considerate treatment, and generally
gives his business to the company and
people whom he feels he can trust and
who serve his needs. I think that all of
us will agree that price alone is no long-
er the factor in buying or advertising
that it was just ten short years ago. On
the other hand, customers can be de-
manding and antagonistic whenever they
feel they are short-changed in either the
product they bought or the services they
were promised. In essence, there 1s
nothing basically new about the auto-
mobile customer or about his attitude,
except that his expectations are higher
than they have ever been.

I think that all of us will agree that
there is basically nothing new about the
new or used car dealer, and that if you
are going to maintain him as your cus-
tomer, you must satisfy his expectations.
If your auction is unresponsive, militant,
or difficult to do business with, you can
only hold on to a customer until such
time as he can find a better place to do
business.

There is one fact that we must face as
dealers and manufacturers, and that 1is
that the consumer movement i1s here to
stay., You cannot afford to take the atti-
tude, “look away, and the problem will
go away.” We really have no choice but
to recognize that a real crisis in confi-
dence exists between business in general
and customers, and I think that our ac-
ceptance of this challenge is long over-
due. The only alternative that remains
1S to be buried alive under an ever-in-
creasing avalanche of restrictive legis-
lative controls.

Whether we have been right or wrong
simply doesn’t matter. What does matter
1s that the customer has been convinced
by our critics that we are wrong. What
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must be done now is to immediately
move 1n the direction of repairing the
damage that was done by those who have
worked so hard to alienate the American
customer from business. As successful
as our critics have been in reaching their
alms, we must be twice as successful in
rebuilding our relationships with our
customers.

Much has been written and said about
the communications gap between busi-
ness and customers. Almost always, these
discussions center around the fact that
we have not adequately told the story of
how American business works or that
business even has a right to be profit-
able; and that when it is profitable, all
segments of our society benefit. There is
no question that as an industry we have
been lax in this area, And in this re-
spect we have played right into the
hands of our critics, who basically equate
profits to low moral standards and poor
business practices. Now the question
comes up as to how to tell the customer
of the cost penalties of irresponsibility
and poorly-conceived legislation which,
In my judgment, provides little if any
benefit to anyone. It is clearly the re-
sponsibility of us all to point out the dif-
ference between good legislation and
that which does not deliver benefits com-
mensurate with the high cost of its in-
volvement. We in the automobile indus-
try are extremely familiar with legisla-
tion that adds costs without really in-
creasing value. Such losses work against
our customer in two ways: first, he pays
more for altered products while receiv-
ing little or no benefit, and second, he
has lost another freedom of choice in the
car he drives.

Perhaps a classic example of this can
be found in the 1975-76 Federal emission
standards. These arbitrary and dubious
standards were hastily adopted, with lit-
tle or no regard for the industry’s tech-
nical ability to meet them, and with no
consideration whatsoever for the cost-
benefit yield. At this late date, we still
don’t know if we will be able to meet
these standards on a mass production
basis, but whatever the outcome, the
cost to the national economy can be
reckoned with in the billions of dollars.
The National Academy of Science has re-
ported to Congress that the cost of addi-
tional emission control devices alone
might add an additonal $200 + to the
price tag of every 1974 automobile. And
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simple arithmetic tells us that this is
$2,000,000,000 per year in the next
10,000,000 car year. We have i1ncor-
porated in some of our 1975 models ac-
commodations for air bags, and this is-
sue is stll clouded and very much 1n
doubt, However, the cost penalty on the
models in which we have included these
accomodations 1s over $100 per car.

In the case of our new Matador, we in-
corporated accommodations for air bags,
and while you do not see the cost penalty
on the sticker, believe-you-me, it’s there.

And make no mistake, these added
costs will be passed on to the customer
when he eventually buys the car. In ad-
dition, no one at this station of life can
accurately forecast the cost of main-
tenance or the life span of catalytic con-
verters or air bags. In our best judg-
ment, the car that we currently sell to
dealers for $2300 wholesale will be sell-
ing for between $2600 and $2800 at
wholesale within the next three years.
Now I ask you, just how much of this
can the customer bear, and the industry
stand?

And in addition to all of this, our in-
dustry has spent billions of dollars on
research. A cleaner car? Not much, real-
ly. The 1973 models that we are driving
are better than 50% lower in nitrogen
oxilde and more than 70% lower in car
bon monoxide, and about 90% lower in
hydro-carbons than the pre-controlled
cars 1n 1960.

The 1975 car buyer will pay dearly for
the removal of the last-minute particles
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MIRRO Automatic Perk.—8 Cups............................... El.; 5.00
10-pe. Hard TEFLON-I1 Set— AME nnun ..Bet$ 7.50
7-pe. Hard TEFLON-I11 Set—In Aveeado Only. .. Set $ 9.00
49-pe. Cook-N-Serve Enulilt—ﬂuﬂmﬂ for

5 Yrs. Also Ovenproof .. Bet $ 8.50
Small Floral Pitcher & Bowl Set Doz. Sets § 7.20
Musical Beer Stein—Large 8ize .. ... ... veee.... Emn. § 3.9
19-pe, Duw-tul Handle—S8heflleid, I:ulul

cmu—{. ................................................................. Set$ 6.50
50-pe Inless Steel Flatware Set, GIft Boxed . . Set§ 7.50
EVERSHARP 3-pc. Stainless Stesl Carving Set.. Doz. $ 9.80
EVERSHARP 6-pe. Deoluxe Steak Knife Set Doz. § 9.80
5.pe. Kitehen Knifa Set—Iin Wooden Display Rack Set § 2.00
21-pe. Deluxe Carving SBet—Pkd. In Deer Chest ... Set §10.00
I4-pe. Deluxe Carving Set—Pkd. |l nur clmi........l-t 7.50
Beavtiful Ass't. Kite t:lutl ... Dez. 00
Antigue Steve Smekers Itlml .. 5
Geld 50 . Flatware TR . W |
2 pe. Deluxe Chef Master Knife Set .. g Ea. § 3.30

TOOLS

50 FT. DROP CORDS—

ALL COPPER WIRE Doz ?f Pg
100 1t. Drep Cords All Coppor Wire . [
7. ELECTRIC SAW — BY RAM. ... Ea. §14.50
1-pe. Industrial Open End or Bex Wroeneh 8ot . Iﬂ 8.5
8-p¢. Heavy Duty Open End Wrench 8ot in Cllp...8et § 3.50
7-p¢. Irwin Serewdriver Set . . R _Per Set $2. 25
7" Black and Desker Eloctrie Saw ... .. . Ea. $18.50
19 Deluxe Tool Box with All Matal Tray . Ea. $ 2.90
Deluxe Carded Wreneh K l‘.‘.hlln—Hlt aullr Dez. § 2.50
20-p¢. BLUE TEMPER Drill Bit Set . ! et § 5.90
? Blade Knife — Amerlcan-Made ... .. . 2. % 4.80

RADIOS 'm NOVIELTIES

N SPICE RACK

SEAUTIRIL wooDs  Ea.$12.00
Large Size AM/FM Radie llﬂﬂ!!luirlt £2010.Ea. § 9.00
TOILET SEAT RADIO “JOHNN"—Am'tL. Gill-rl Eas. & 8.50
Deluxe 5-Band—Pollee—AM/FM Hllh B !‘l. $18.5%
Deluxe Kitehem Radle ... ... ... . a. § 5.0
Beawtiful Plush Peedls Radie—Ass't. Colors... a. § 4.50
DELUXE CHARGER RADIO—=#1I llLL!l

AM/FM RADIO- IITT!HTIELEBTNIG a. $10.00
Walkle Talkia 8+4—8alld State—Complete............ Sest§ 0.0
4 Speaker AM/FM thona; Table Radle.. .. .. FIH
Men's 2-pe. Doluxe Swester o POr ltt 5.00
Dispesable Bitane Lightar—Display Boxed . . Dez. § 5.80
MEN'S CHROME LIGHTERS — Carded Dez. § 2.75
12” Black & White Television Bet... ... En. $88.00
8-Traek Deluxe Car Steres with 2 uuhﬂ and

wiring . . . All Chrome Imhﬂ ... Ea. $28.00
Cartesn Charasters Nevelty Radloes .. e En. § 8,00

LAST MINUTE SPECIALS
2-PC. OVEN PROOF BAKE SET — BOXED ... Set § 1.50

3-PC. BEADED BAG SET.. . ... ... Doz. $17.20

DELUXE CARDED SPONGES—12 PER cARD. _ $1.00
45-pe. Dinnerware SET — Unbreakable .............._... Set § 4.80
Deluxe Beason Blanket—72"x80"—Ass't. Colors . Ea. § 2.50
Men's Deluxs Toee Ihlrh—'l‘np Quality... woree.Doz. § 4.50
Cannom Towsle—@Glant AR T Y
3-pe. Ladles' lﬂ‘llli- 'ﬂl I“ sot .o Set § 6.0
Matehing Umbrella and Bag 8 . ......Doz. Sots §15.00
Giart Stained Glass Keorosane Llll Bexed . .. Ea. § 2.00
(10x50) Binneulars with Leather Carryin Case  Set $19.50
PLAY-POKER SLOT MACHINE—DEALS A

NEW HAND EVERY TIME YOU PULL THE

e YA

TROUBLE FREE — Mads In Japan ... E'-'- $1.75
Lqui Slze Ass’'t. Plush Toys 5 ...Dez. 318.M"0
Men's Streteh Socks — Ist Quality ... .dez. § 2.5
I0 Page Photo Album. ... . .. . e, dez. §18.50
ANTIQUE WOOD — SPICE RACK RADIO. ... En. $12.80

BEAUTIFUL LADIES' HEAD SCARFS —

AL COIOEN oo e Doz. § 1.90
SPAULDING GOLF BALLS. ... ... dez. § 5.0
J-pe. Men's Wallet and Meveases Set Bet § 3.00
Beautiful Ass't. Pendants and Elrrlnn—-ﬂuod ‘Doz. $ 2.00
Draw Poker 8Slot Mathine ... .. ... Ea. § 2.25
Llrn !If‘ Electrie 3-D Pleture ... .. . . ... ... _Ea. § 8.00

lippine Hand Carved Wooden Il“n

lnl Fork Bat . cimmeneeeee. B8t 2,00
Large Musieal Pewter Desanter Lantern ... En. % 3.9
Beautiful Kercsens Lamps — Ase't, Celors ... Deoz. § 8.00
Ladies’ Wallets with 100 Vue Windows . ... . Doz. $ 6.90
Men's Watech Bands . ... . oo Doz. $1.50
Beautiful Ladles' Sweaters—Iitalian Dnln ......... Ea. § 4.00
Deluxe Frietion Toys—Ass't. Kinds .. . Doz. $ 6.80
Large 8ize Grandfather Clock . . — Ea. $ 7.00
Beautiful Geld Horse Cleck .. veveeoEn. § 7.80
6 Ft. Spinning Rod and Reel Owtfit . e En, § 5.90
24-Pe. INDIA BRASS Blllllllhuldlrl

Tea & Tablewear . —— L § TN )
21 Jewel Meon's c:lﬂllr Wateh . .Ea. $10.00
Ass’'t. Buffale Bos Lures (50 on dhplu card) ur ‘eard $10.00
3 Dozen Mest Popular Lures & Plugs In

display box. . par 3 doz. display $18.00
Deluxe lllnnlu ‘Rod & Reel l:-n-hlnnthn set .

Fisherman's Delight nr ‘set $3.80
Speed Trax Road Race Set S S : Et $ 2%
Men's Hooded Parkas .. ... . ieeee .. Em. $14,00
Minl Grandfather Cloek w/Chime . B8.50n
I9 pe. Teflon Cookware 11 .. ... . . ___Ea. § 8.00
Men's Leather Vinyl Jacket ... .. ... . . Ea. $10.50
Palama Bag Doell. . N Per Dz. $36.00
Deluxe Plush Anlmal Radles . Ea. § 8.00
Musical Banta ; TR T % 5.50
Musical Snowman e ; Ea. § 3.50

2 Pc. Italian Double Knit
Pants Suit — MOD STYLE Retail
$89.50 — YOUR PRICE $30.00

Beautiful Double Knit Matching
Coat & Suit Ensemble — $30.00

Seal-Trimmed Coats Retail
$299.00 — Now Priced $65.00

BUY BELOW
WHOLESALE

""Qur Prices Can’t Be Beat”
BEST IN SERVICE—-PRICE—-QUALITY

Antiques, Clothing, Furniture
From All Over The World

SEND $1.00 FOR COMPLETE CATALOG

GIANT NEW 25,000 FT. SHOWROOMS
PARKING FOR OVER 100 CARS

SHELDON CORD PRODUCTS

2201 WEST DEVON AVENUE
CHICAGO, ILLINOIS 60659
PHONE (312) 973-7070
OPEN FROM 9 TO 6 SEVEN DAYS A WEIK

Transistor

a. $2.00

Wind Proof



of contamination from his engine — and
we might well ask, why should this be?
Even the top authorities, including Mr.
Ruckelshaus, can not agree on the ac-
ceptable levels of air quality. Must the
automobile be cleaner than the natural
sources of air pollution that surround it?

The cost to protect the customer comes
high. It comes in higher taxes to support
regulations. It comes in ever-increasing
administrative agencies, it comes in high-
er production costs. It comes in the di-
version of resources from other really
serious problems that are waiting to be
solved.

In the final analysis, it falls to the
customer himself to resist the excuses
that add unnecessarily to the product’s
cost. Our duty is to provide all of our
customers with the facts — to see that
our customer has adequate information
on which to base his judgment.

We must help our customer and every-
one with whom we come in contact to
sort out which legislation is good and
necessary from that which is detri-
mental to his freedom of choice.

All of us must constantly seek new
ways to satisfy our customers and there-
by make them more resistant to those
who profess to work in the customer’s
interest while they are really tearing
down the system that benefits him.

I believe that we have a greater insight
into the customer’s needs and expecta-
tions and what we must do to serve him.
We now recognize that many of the com-
plaints that are voiced by some of our
customers are generally legitimate, and
that we must get on with the job of do-
ing something about them.

To a significant and a larger degree
than most of us want to admit, quality
and service are the backbone of custo-
mer satisfaction., We must further ad-
mit that the philosphy which guides our
business is dictated by management. It 1s
management’s responsibility; those who
own or operate or manage businesses
must set a satisfactory pace. I know that
everyone who has ever sold anything at
retaill knows that customers are often de-
manding, and sometimes they can be un-
reasonable, but they know when it is the
philosophy of an organization to do right
by them, and I fully believe that they
respond to it. And I can attest to this
from many personal experiences.

When properly developed and com-
municated, the philosophy of customer
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satisfaction can penetrate the thinking
and change the attitude of an entire or-
ganization all the way from the assembly
line worker down through the marketing
and distribution personnel. I have seen
this happen at American Motors.

There is no place anywhere in our 1in-
dustry today for less than top perform-
ance by a manufacturer or dealer. The
demand for excellence in all areas of
our business is greater than ever before
— and this includes top management,
middle management, dealers, supplier,
salesmen, mechanics, and girls that work
in the office.

The real premium for survival in our
business 1s the ability as a group to re-
spond to change, and this flexibility must
start with your attitude, if it is to per-
mit us to serve our customers’ needs.

Profit, of course, is what business 1is
all about, and I see no reason why any-
one should stumble or be ashamed to use
the word. It is profit that provides thou-
sands of jobs, and high wages in the
automobile industry, It is profits that
provide the means for business expan-
sion and growth, and make possible
products of good quality at reasonable
prices. I feel our industry need not
apologize for its performance. All of us
can take justifiable pride in our contri-
bution to society, in which people in
America enjoy the highest standard of
living of any social order in_the history
of mankind. While we are not devoid of
imperfections, the climate of competi-
tion has achieved results far beyond the
fondest imagination of our pioneer fore-
fathers. It deserves to be guarded care-
fully against those who would destroy it.

This is the responsibility of those of
us in business who have experienced the
rewards of our competitive system and
progressive change. It is by our actions
that faith in the business community can
be restored. We need more voices raised
in behalf of business and industry — and
for our continued freedom of the eco-
nomic system that drives the wheels of
American industry and progress. We
urgently need to mend the disrupted re-
lationships which are so well served by
mutual interests of business and our
customers over the past years and, most
important to all of us, we must vigorous-
ly oppose further erosion of our custo-
mers’ rights to choose what they want at
prices that reflect the actual value of the
product rather than a waste of resources.

IN UNITY THERE IS STRENGTH




[Tlorton’s Huction
Cxchange, Inc

ANTIQUES FOR AUCTIONS

(AC 504) 522-8364 ® 215 N. RAMPART STREET
NEW ORLEANS, LA. 70112

Anything you might need from a bowl and pitcher to a fine
set of Chippendale chairs.

The largest diversified stock of goods in America is avail-
able to you in our two warehouses in New Orleans.

There 1s merchandise from England, France, Belgium,
Spain and Holland.

Our prices are geared for auctions.

If you can’t come to New Orleans, we can deliver to your
door. Minimum delivery order is one thousand dollars.

We receive a new shipment daily so that we always have a
fresh stock.

MORTON’S AUCTION EXCHANGE

215 N. Rampart St.
New Orleans, La. (504) 522-8364

IN UNITY THERE IS STRENGTH

.
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This is not just the responsibility that
belongs to me, or to you as new car
dealers, used car dealers, or auctioneers,
or as a matter of fact, to any segment of
business. It is the responsibility of all of
us that have a stake in the future econo-
my of America, We are here this after-
noon as representatives of a great indus-
try which has set the pace for the world
in design, manufacturing, and distribu-
tion of one of mankind’s most useful
products.

I have no doubt about our ability to
lead the way back to an atmosphere of
confidence in which the full potential of
our opportunities can be realized. Go out
and tell our story to our public communi-
ty; talk to your local congressmen and
legislators armed with the facts — and
above all, seek to understand the custo-
mers you serve. Let them know what
they stand to lose by supporting those
who are making war on our every eco-
nomic institution. Who is better quali-

fied to respond to the critics than we
are?

I think there is no simple answer to
this problem, but as dealers, auctioneers,
and manufacturers we cannot hesitate or
stand at the crossroads. There is no easy
route or primrose path that lies ahead
for the independent entrepreneur. Some-
body, somehow, has to get the job done
by informing the public. The only way I
know to get the job done is to work hard
and to work honest toward the common
end of informing our customers. The
job is too big for any of us to accomplish
by working at cross purposes. The only
productive way that I know is for all of
us to join together in the simple recogni-
tion that each of us has a job to do, that
all of us have a contribution to make,
and that everyone’s contribution is vital
and necessary, and none can be done
without. As a dedicated and concerned
group, we must arrest the trend toward
further governmental controls. The auto-
mobile industry has a right to be
proud; however, in order to endure, I
think that each of us must find a new
lead in that your life as a dealer or an
auctioneer is not just a case of marching
to a new tune or hearing a different
beat. As businessmen and community
leaders, we must learn to stop playing it
safe — we must learn not to be afraid
of our convictions — nor can we be
afraid to fail or to face up to the govern-
ment. For what all of us in industry must
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fear most are the alternatives. And if we
do fail on occasion, all of us must bind
together and encourage each other to try
again. And in the final analysis, you
must learn as an individual business-
man to rise up from your own ashes
alone except for your own faith and the
knowledge that when you are right you
cannot be denied.

1-Day Cattle Sale
Tops $1 Million

Albia, Ia. — Officials of the Iowa Live-
stock Auction Markets Association be-
lieve a one-day sale record was set at
Albia when $1,269,000 worth of yearling
cattle were sold.

Albia Sales Co. officials said 3,460
head of choice-type yearling cattle weigh-
ing 600 to 800 pounds, were sold in a six-
hour period.

Tom Peterson of Ellsworth, executive
secretary of the markets association, said
the average price per yearling was
$366.76_

A Merry Christmas and
a Happy and Prosper-
| ous 1974 is our wish to
all our friends in the

NAA.

Be looking for you in

Medora!!

- Bob Penfield Family -

Bob, Winona, Bert, Patty, Laura,
Joan and Sandra.

IN UNITY THERE IS STRENGTH



N. Mexico Art Auction

A Financial Success
Col. John R. Fishdick, life member of
NAA conducted the first art auction (pro-
fessional) held in Carlsbad, N, Mexico.
The sponsor was the Carlsbad Area Art
Association. This was a catalog affair —
price of the catalog
was $1.00 and ad-
mitted two. The
ballroom of the
Rodeway Inn was
completely filled
with over 300 peo-
ple when the action
started and they
were still sitting on
the edge of thelr
Fishdick chairs when in two-
half hours later over 98 paintings had
crossed the auction block. The price
range was from $25.00 to $3,700.00 for a
Peter Hurd painting. Total sale was over
$8600.00. The success of this affair
brought accolades to the art association
and Col. Fishdick, from N. Mexico, Colo-
rado, Texas and Arizona. Fishdick, with
the completion of this auction has con-

ducted 400 Benefit auctions across the
nation and in all cases has donated his
services. This makes for a total in sales
of over $1.7 million.

It's A Girl !!

Tammi Rae Layman arrived in Lincoln,
Nebraska, the morning of November 20
to brighten the lives of her parents, Mr.
and Mrs. Dayton Layman, and compete
with sister, Staci Ann, for the attentions
of grandparents, Mr. and Mrs. Virgil Lay-
man. The family comprises Layman Auc-
tion Company, Lincoln, Nebr.

New styes for men on the way. For
one, shorter hair-trims. No crew-cuts yet
. . . but much abbreviated. Bow ties be-
coming more popular. Striped shirts fad-
ing out; white-on-white patterns return-
ing. Further, leading manufacuturers of
men’s clothing report: 98% of all jackets
have traditional breast pockets; narrow
lapels back in few seasons; flap-pocket
fad is through. We advise, however, that
you not throw away ‘“oldies” for — if all
goes on schedule — they will be back in
style 1n another 25 years.

AUCTIONEERS

Read why AUCTIONEERS have
chosen the AMERICANA SYSTEM
as an INVESTMENT . . .

WRITE OR PHONE FOR BOOKLET!
TWO TANK SYSTEM $2600. F.O.B. DE KALB, ILL.

AMERICANA FURNITURE
STRIPPING, INC.

IN UNITY THERE IS STRENGTH
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Pictured above is Historic Wynnewood, site of a recent auction conducted by Parks
Realty Co. This log structure was constructed in 1828 to serve as a stagecoach inn and
mineral springs resort, and is 142 feet long, probably the largest log house ever con-
structed in Tennessee to survive to this time.

German Dagger Brings

$145 in Tenn. Auction

The George Wynne Estate personal
property auction sale held recently in
Castalian Springs, Tennessee, proved to
be one of the most interesting sales of
antiques and primitives ever held in Mid-
dle Tennessee. The sale was conducted
by Parks Realty Co. of Gallatin, Tennes-
see with Col. William A. Parks, Jr. and
Mr. Henry Wright in charge of handling
the sale.

The site for the sale was historic
Wynnewood, a log inn built in 1828 to
serve as a stagecoach inn and mineral
springs resort. The property has recently
been purchased by the State of Tennes-
see for preservation as a historic site.
The sale was attended by some 500 peo-
ple with almost one-half of the regis-
tered bidders purchasing an item from
this historic site. Six states were repre-
sented among the bidders which in it-
self proved the interest created by this
sale.
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Some interesting items which were
auctioned during the sale included a bill
of sale on a slave for $40.00, a German
dagger for $145.00, a cut glass pitcher
for $247.50, and a bust of an Indian for
$165.00.

One amusing incident occured during
the sale when 2 glass birds were turned
back in to the auctioneer because of a
chip in one of the bird’s tail. The only

response appropriate for the moment by
Col. Parks was that everybody has a few
chips in their tails by the time they
reach the age of these birds. The con-
venience of the customers was upper-
most in the minds of the heirs, and this
contributed in a big way to a successful
sale.

Important statistic: It has now been
established that the bedroom has re-
placed the bathroom as the room where
most accidents occur.

IN UNITY THERE IS STRENGTH



A. MARCUS CO.

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE

ESTABLISHED 1908

Auctioneers largest supplier of National Brands — Close
Out and Promotional merchandise. Complete lines of Nationally
advertised brands. Names such as Black & Decker’, ““Coleman
Cable”, “‘Skil”’, ““Chicago Pneumatic”, ‘“Sunbeam’, “Mirro”,
“G.E.”, “Cannon Mills”’, ""Husky”, ““Proctor-Silex”, “Wilton”,
"Helbros”, “Sharp. Elec.”, “Westclox”, “Ronson’, to name only
a few.

In addition to our regular lines of merchandise, we are
constantly receiving large quantities of closeout merchandise of
all types. Everything from tools to towels can be had at prices
much lower then their original cost. Our three floors are
packed full with appliances, radios, T.V.’s, stereos, watches, soft
goods, tools etc.

Come to our showrooms and see samples of the above
mentioned merchandise. If you are unable to visit us here in
Chicago then write or phone us at our expense. We will be
happy to send you a sample order - or describe in detail some
of the outstanding values. All merchandise is fully guaranteed
over the counter replacement on all defective merchandise.
Recommended by ‘“Col.” Skeen of Roselle, Illinois and “Col”
Quick of Aurora, Ill.

All merchandise shipped on same day as order is received.
One stop will cover your every need from the Largest Complete
Stock to your smallest fillin. We are here to help you make
1973 your biggest year. — Write for our FREE Catalog.

We Offer You
NO GIFTS — GIMMICKS OR GLAMOUR
Satisfaction is our greatest Asset

A. MARCUS CO.

2418 W. NORTH AVE.

CHICAGO, ILL. 60647
WHOLESALE MERCHANDISE

IN UNITY THERE IS STRENGTH
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12 Noon

2:30 P.M.
6:30 P.M.

7:45 P.M.
8:00 P.M.

9:00 A.M.

11.45 A.M.

12 Noon

1:30 P.DM.

6:00 P.M.

1974 PROGRAM
HOST INN, HARRISBURG, PA.

FRIDAY JANUARY 11TH

Registration
Board & Committee Meetings

Call to Order

1st Speaker Russell Kruse
“The Professional Auctioneer”

2nd Speaker Bob Penfield
“1974 National Convention” l
Auctioneer of the Year

Fun Auction
Western Chapter

SATURDAY JANUARY 12TH

Call to Order

Ist Speaker Jeff Coates
“Soul of Successful Selling”

2nd Speaker Donald Barnhouse
“News Analyst”

3rd Speaker Jake Barnard
“Real Estate at Auction”
President Kentucky Auct. Assoc.

Adjourn
Luncheon 4

Annual Business Meeting
Followed by: Harry Davis
Chairman, State Board Auct. Examiners

Grand Banquet
Speaker: Drew Lewis

Entertainment: “The Jolly Gadgeteers”
Fun thats different.

The President, Officers and Members of the Pennsylvania Auc-
tioneers Association extend a warm and hearty welcome to every-
one in the Auctioneering profession throughout the country, to
come and join with us in celebrating our 25th Anniversary. If you
wish further information on the Hotel etc., just drop a line or call
Code 717-939-7841, make a reservation and come on out. We will
do our best to make you glad you came.

IN UNITY THERE IS STRENGTH



- “"’1 )
/’/ & ”"”'\

P ENNSYLVANIA
A[.JC TIONEERS

A SSN.

Silver @ @Annversary

Jan. 11&12 1974

Beautiful

HOST INN

Harrisburg, Penn.

N

IN UNITY THERE IS STRENGTH

295




pxojbueT *T prtaed
I I93sT0d SSOY
‘T90peTYDS II3JOoY
:LHOIY OL LJAdT MOY HLATIA
‘SsnoyasieM UTAIRR
' II9H 3II290Y
s LHDIY OL LAdT MOd
‘Ut3aen sauwer
L AU ad
‘I9aed pPTOa®H
LAdT MOY dHIHL
‘s19boy

‘butjIey
! oW
‘Z3UO0TD oquTd
‘9snoTD SYTNKW
Iug
a °d

AT buty
‘eTetd SulkeMm
‘uosoer

g 3130y
‘I9aYysTtg pIRUOQ
'Reag Aoo0Yy
ranouuon 90T IV
pueysIe woJ,
‘s1939g Auueq

d WeTTTITIM ‘saouen o =1qQqog

d yany

!*OW ‘bbiml ueylzeuop
QN ‘OO0T3ITUM 3I3Een
3I192q0Yy

' 19 Asussoy uyor

‘sdoxy 3x=290Yy

- " Td
YITWS
A T9BYUOTH
‘ ITNnoOUU0) SsaTIeyD
‘souen paempd

pPo3SWT0 PIRYDTY

P NKT
BeIOTJ
!*ON
‘19 AMmerT]
W °N

0D

NOTSIBTTIA . °SY Te=SN HLINOd

IOl
d *d ptud
d 23 Taanbaep !
‘uojels TT1Td
HMopIes " BTIOIOIA

T PAOTT

‘susaydeoilg soaTaey)d
!SI A UPUWION
‘I9do0) aTUUOY
TI2xI0ON
IKOD
I J9udong 94939

tIai1ed AV ‘SBaIPTTYD auusy

‘ustad,0 3I990Y
‘anTg aoueaTd Axep
5y I9BUDTKW

N 3I9qoy

'SUTYSOH
T1o2gdwe)d

S 9] aqnL,

TTiel pPIeI=) ¢ "BA LHDIY OdL
fSDWTOH uog
"d ASupTs
LHOIY OL LAHT MOd
+ " TI
rZOIONATSU]T
'T9eyoTw pAod

LHOTIYH

faouex]
pTa®ed

d Aey
‘zo¥ed ‘d "W
dNOOdS

‘suex) TTbaTAa
Isa1e) uead
g (G mielats i -kiyy

OL LAdIT MOd LsYIdA

‘umo 23 '"ubnoy

OW ‘PURTMITY Moer

‘USTTIV
sy ‘pasaydays ueaqg

-l
fApaxeHg STTAED

‘uojzsplog atqaep
‘umno stTuuog

‘uews TAH uod
JuspIsSaid
‘ol ‘sowry Axxer]

P00 'A030T IS
‘soame( paeyoTy

eD ‘o1ddeyd

fASIMOT ONTIW
‘Tex]lsTboy
'Rxang qgqogd

t £I1e39I1099
fI93sayduTMm 3Faxaqi=ad

!*OW !t oW

da uyor

TINOSSIW "ALIDO SYSNVYA

"YIIWIAON J0 SSVYTID

slial TOOHOS NOILONY TYNOSSIN

IN UNITY THERE IS STRENGTH

26



Prominent Auctioneer,
Avery Forke, 53, Dies

Avery E. Forke, senior member of the
nationally recognized auctioneering firm
of Forke Brothers, Inc., Lincoln, Nebr.,
died suddenly the morning of November
14, the victim of an apparent heart at-
tack. He was 53 years old at the time of
his death and his entire life had been
spent in the Lincoln area.

The Forke Brothers name in auction-
eering was established in 1921 by his fa-
her, Herbert D. and his uncle, Al, both of
whom are deceased. For many years the
firm engaged in general auctioneering.
However, since World War II, they have
specialized in conducting auctions of
road construction equipment.

In addition to membership in the Na-
tional and Nebraska Auctioneers Associa-
tions, Mr. Forke was an active partici-
pant in many fraternal and civic organi-
zations. Besides auctioneering, he held
substantial banking interests in Lincoln
and other Nebraska cities.

Survivors include his wife, a daughter,
a brother, Dean, and his stepmother.
Funeral services and burial were held in
Lincoln, November 17.

Lost
Four things do not come back: The
spoken word, the sped arrow, the past
life, and the neglected opportunity. —
Arab Proverb.

REPPERT
SCHOOL OF
AUCTIONEERING

Tuition $200.00
For 3 Week Term

Also Home Study

Founded in 1921

Decatur. Indiana
46733

Box 189
AC 0033

FOR SALE

600 good quality, used THEATER CHAIRS.

Ideal for Community Auction or Sale Barn use.
Write or phone:

David A. Norton, President

NORTON AUCTIONEERS INC.

101 Carlyle Ave., Coldwater, Mich. 48036
Phone: (517) 279-9063 or Mobile (517) 368-5581
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Jr., on October 6. An average of $7.34
per minute was collected for the Council.

Assisting Col. Cherry in the auction
were Col. George Gartner, Mt. Sidney,
Va., and Col. Ralph Layne, Staunton, Va.

Boy Scout Benefit

Once upon a time, a very wealthy lum-
ber merchant sent word to his four
married sons to return home for a con-
ference. After they were all seated at the
dining table, he told them, “I'm a very
old man and have long been disappointed
that I have no grandchildren. Tomorrow,
I am making out my will and am leaving
$100,000 to the couple that presents me
with my first grandchild. Now . . . I’ll
say grace then we shall eat.” So he
bowed his head and said a short prayer.
When he looked up everyone was gone!

BUSINESS CARDS

EMBOSSED
ED B. CHERRY, JR. $7.00 per 1000 a:;f::

AUCTIONEERY

2 color - $9.00 RImE

Either emblem $1.00 extra

A very successful auction for the bene-
fit of the Peninsula Council, Boy Scouts
of America, near historic Williamsburg, CARDPRINT
Va., was conducted by Col. Ed. B. Cherry, 701 Park Ave., Galion, Ohio 44833

Promotional ltems

LAPEL BUTTONS: “Dress Up~ with this distinguished piece of

Jewelry. $3.00 each
INSIGNIA CUTS: Add distinction to your cards, letterheads and
advertising. (7/8" or 2/3"” wide.) $2.50 each

DECALS -3 color, reversible, @ 25¢ each;_ 4 for $1.00.

BUMPER STRIPS —Advertising the Auction method of selling.
25¢ each; 4 for $1.00

All Items Sent Postpaid

Send your order with remittance to

THE AUCTIONEER
135 LAKEWOOD DRIVE LINCOLN, NEBR. 68510
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Advance Registration

3 DAY SEMINAR

Sponsored by
National Auctioneers Association
CHOICE OF SUBJECTS AND LOCATION

CHICAGO, ILLINOIS LAS VEGAS, NEVADA
Holiday Inn — Chicago West Riveria Hotel (On the Strip)
(1900 Mannheim — Near O’Hare Airport)
JAN. 8-9-10, 1974 JAN. 15-16-17, 1974
8:00 AM.—5:00 P.M. 8:00 A.M.—5:00 P.M.
| Plan to Attend in Chicago | Plan to Attend in Las Vegas

The following subjects will be offered at both locations. Registration fee is $40.00
per subject or $100.00 for choice of three. Enclosed is my check in the amount of

. SR .

TUESDAY — Real Estate
WEDNESDAY — Small Business Liquidations

THURSDAY — Furniture and Merchandise Consignment
Auctions

TUES.-WED.-THURS. — Bid calling and Voice Analysis

Each class will be limited to the first fifty registered.

HOTEL RESERVATIONS
APPROXIMATE ROOM RATE: $20.00 SINGLE, $12.00 SHARE

ARRIVAL: DEPARTURE: ... . ...
Date Hour Date

N AN S i s e A S S A e e S S R S

ADDRESS: @ § [ STATE. ...

DEPOSIT REQUIRED: $20.00
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auctioneer
Booster Club

The members whose names appear
under their respective states have each
given $5.00 for their names to appear
for one year in support of their maga-
zine. Is your name among them? Watch
this list of names grow.

ALABAMA

Col. James Anderson — Florence
Col. Kumpy Brewer—Moulton
Col. Joe Bynum—Attalla

Col. J. M. Casey—Albertville

Col. Arthur Cole Jr.—Huntsville
Col. Rad J. Dickson—Selma

Col. John Felder—Robertsdale
Col. J.C. “Joe” Frisbie—Weaver
Col, Herbey Greenhaw—Athens
Col. Jimmy Greenhaw—Athens
Col. Oakley Greenhaw—Athens
Col. Roy N. Hereford, Jr.—Faunsdale
Col. John A. Horton—Huntsville
Col. J. P. King—Gadsden

Col. Ronald L. Pankey—Horton
Col. E. W. Patton—Vinemont
Col. M. S. Pennington—Huntsville
Col. C. W. Ramey—McCalla

Col. Freeman Smith—Bryant

Col. Kenneth Terrell—Boaz

Col. Conrad Thompson—Phenix City
Col. David Tims—Cropwell

Col. Ben Whigham—Dothan
ALASKA

Col. Andrew S. Hess—Anchorage
Col. James Hess—Anchorage

Col. Jack Ward—Anchorage

ARIZONA

Col. V. R. Bud Bevercombe—Yuma

Col. Richard Coleman—Tuscon

Col. Leroy Longberry—Phoenix

Col. Ken Miller—Mesa

Col. Paul Perry—Mesa

Col. Elmer B. Powell Jr.—Scottsdale
Western Sale Management, Inc.—Phoenix

ARKANSAS

Col. T. J. Allred—Dover
Col. Richard S. Baker—Norfolk
Col. Dan S. Baldwin, Sr.—Little Rock
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Col. B. J. Barnett—Little Rock
Col. Howard Batterton—Hot Springs
Col. Leon Brinkley—Paragould
Bud Robinson Auction Co.—Pine Bluff
Col. Jim Cates—Choctaw
Col. Don Diggs—Hot Springs
Col. J. C. Dyer—Nashville
Col. Laura Fleischner—Hot Springs
Col. Martin Fleischner—Hot Springs
Col. J. W. Fogg—Mountain Home
Col. Dennis Gardner—Mena
Col. Dennis Gordon—Mena
Col. R. E. Harris—Mountainburg
Col. C. J. Henson—Avoca
Col. James Irwin—W. Memphis
Col. Virgil lrwin—W. Memphis
Col. Charles (Sonny) James—

Mt. Pleasant
Col. A. A. Johnson—Jonesboro
Col. Ira N. Johnson—Mulberry
Col. Vance Mace—Paragould
Col. Vance Mace, Jr.—Paragould
Col. Max Rainbolt—Lexa
Col. Paul Robbins—Manila
Col. B. R. Tucker—Little Rock
Col. John B. Tucker—Little Rock
Col. Glenn Vaught—North Little Rock
Col. Wayne Weaver—Boonevile
Col. Alvin Willis—Augusta
Col. Fred Williams—Hot Springs
Col. J. E. Wilson—Hot Springs
Col. Joe Wilson—Hot Springs
B. L. Woolev & Associates—Little Rock
CALIFORNIA
Col. Cliff Batchelder—Forestville

Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.
Col.

Sanford J. Blau—San Bernardino
Gilbert Bone—Palm Springs
Linville Burleson—Paramount
Tom Caldwell—Ontario

R. C. Crane—Santa Barbara
Keith Cullum—Pomona

Steve Dorfman—Cotati

Bill Douglass—Fresno

Marsh Dozar—Los Angeles
Melvin H. Ellis—Napa

Hoke Evetts—Hanford
Harold Hartzell—Chino
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Col. Harold Henry—Rosemead

Col. Douglas J. Holmberg—Rosamond
Col. Donald Hora—Montclair

Col. Mike Kalman—Arcadia

Col. E. B. Katz—North Hollywood
Col. Steven M. Katz—North Hollywood
Col. Ron Kavanagh—Herald

Col. Rudy Larkin—W. Covina

Col. William F. Lefty—Lincoln

Col. Harold Massey—Woodland

Col. Don McLeod—Arcadia

Col. B. C. Mitchell—Los Angeles
Col. Foy E. Price—Palos Verdes

Col. Robert D. Radovich—Costa Mesa
Col. Ray Roberson—Napa

Col. Ned Ronson—Redondo Beach
Col. David Sawyer—Arleta

Col. Otto Seeberger—Poway

Col. Morris Schwartz—Hollywood
Col. Eugene D. Smith—Bakersfield
Col. Murray Spinner—Gardena

Col. R. E. “Bob” Stanley—Ccrona
Col. Bernard J. Wehinger—Oakdale
Col. Robert White—Norco

Col. John T. Wilkes—Rocklin

COLORADO

Col. Ernie Austin—Greeley

Col. A. D. Wane Claypoole—Clifton
Col. Chuck Cumberlin—Brush

Col. Kenneth Curtis—Colorado Springs
Col. Emmett L. Harbour—Denver
Col. Herman W. Hauschildt—Denver
Col. John J. Horvath, Jr.—Hesperus
Col. Gail Kats—Denver

Col. George Lamb—Denver

Col. Larry D. Land—Brighton

Col. Cookie Lockhart—

Steamboat Springs

Col. Si Lockhart—Steamboat Springs
Col. Byron E. Mangan—Berthoud
Col. Leslie Mergelman—Salida

Col. Jim Odle—Brush

Col. Thomas L. Pearch—Eagle

Col. Fred J. Ramaker—Denver

Col. Dallas Rarick—Brighton

Col. C. E. Ken Reed—Ft. Morgan
Col. Ronald Rodenberger—Ft. Collins
Col. E. W. Robbins—Gunnison

Col. Howard Roland—Grand Junction
Col. Jack Salisbury—Ft. Collins

Col. J. Lee Sears—Ft. Lupton

Col. Howard Shults—Wheat Ridge
Col. Wayne Snowden—Grand Junction
Col. Reuben J. Stroh—Loveland

Col. Treoil Welton—Wray

Col. Joe Yearous—Weldona

Col. Beverly “Bud’” Zaiss—Brighton
CONNECTICUT

Col. Joseph P. Adzima—Bridgeport
Col. Tolbert A. Breed—Windsor
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Col. Richard Centabar—Melrose

Col. C. R. Cone Jr.—Salem

Col. Milton R. Crosby—Sharon

Col. Emmet R. Gemme—Hartford

Col. Robert F. Gemme—Hartford

Col. Robert N. Glass—Central Village

Col. John Josko—Southport

Col. William J. Josko—Southport

Col. James R. Lamb—Manchester

Col. Richard K. Mather—Granby

Col. Joseph Pari—Hamden

Col. A. C. Richard Pinte—Trumbull

A. C. Richard Pinto & Co. Auctioneers—
Trumbull

Col. Edward G. Pinto—Trumbull

Col. William C. Shine—Kensington

Col. Al Tirella—East Hartford

DELAWARE
Col. Riley Jefferson—Lincoln
Col. Crawford Carroll—Dover

DISTRICT OF COLUMBIA

Cel. Benjamin E. Weschler—Washington
Col. Michael Weschler—Washington
Col. William P. Weschler—Washington

FLORIDA

Col. Richard Baskeyfield—Ft. Pierce

Col. R. K. Beebe—W. Palm Beach

Col. Robert Bishop—So. Daytona

Col. Jim Bott—Orlando

Col. Robert Butler—St. Petersburg

Col, Luther D. Bynum—St. Petersburg

Col. C. Andrew Cole—Jacksonville

Col. Wylie Cobb—Archer

Col. Gene Cook—Mascotte

Col. D. D. Colburn—Brooksville

Col. Phil Costin—Hollywood

Col. Lewis C. Dell—Sanford

Col. G. G. “Jerry” Finnell—Orlando

Col. Jim Graham—N. Palm Beach

Col. Julian Grissom—Silver Springs

Col. Martin E. Higgenbhotham—Lakeland

Col. Jim Hill—New Smyrna Beach

Col. Leon Hiott—Dade City

Col. Neil L. Hoopingarner—Tampa

Col. Sidney P. Hough—Tallahassee

Col. Ray James—Sarasota

Col. Bernard Jellema—Ft. Lauderdale

Col. Bernie F. Johnson—Jacksonville
Beach

Col. Gene Kastor—Auburndale

Col. Jerry W. Kemp—Winter Park

Col. Joe Kinsey Jr.—Avon Park

Col. Steve Koltuniak—Allandale

Col. Johnny R. Koske—Palm Bay

Col. Kenneth Lockhart—Kissimmee

Cel. A. R. McGowen—Brandon

Col. R. E. “Bill”” McMath—Plant City

Col. Jim (Reb) Revels—Plant City

Col. Thomas A. Scarane—Miami

Col. Joseph F. Sedmera—Lakeland
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Col. Vince Simmons—Lakeland Col. Nevlyn Christeon—Riverside
Col. Ferrill L. Slone—Miami Col. Gordon Clingan—Danville

Col. Donald J. Smith—Largo Col. Jim Clingan—Collison

Col. Ben Stewart—Avon Park Col. Gail Cowser—Glasford

Col. P. Frank Stuart—St. Petersburg Col. George W. Cravens—Willlamsville
Col. J. Wayne Taylor—Miami Col. Dale Danner—Grayslake

Col. Brooks Thornton—Pensacola Col. Dan Danner—Grayslake

Col. George F. Van Deree—Venice Col. Mark Danner—Glenview

Col. Stanley J. Vermillion—Longwcod Col. Timothy Danner—Grayslake
Col. Ricard Wagner—Gulfport Col. R. J. “Jim"” Donovan—Heyworth
Col. Wilma Wilkins—DelLand Col. W. P. “Bud” Drake—Decatur
Col. Richard Wood—Auburndale Dunning’s Auction Service—Elgin
Col. Jerry Woodham—Ocala Col. Herman Edwards—Belleville
GEORGIA Col. L. Dude Evans—Thompsonvilie

: Col. Art Feller—Cisna Park
%?f gzseByeg?e;ts_—_V:'alg;:zss Col. Rex Fleming—Morton
Col' Samuel B?ock—Decafur Col. Eugene Frederick—Harvard
Colt Jack Charlesworth—Red Oak GI”llal!d Auction Co.—WaInu_f Hill ‘
c°|' Harold Cohn—Columbus Col. Michael M. Gordon—Chicago
. Col. O. W. Hadley—Lake Zurich

Col. Wayne Coulter—Gray C
ol. Raymond Haynes—Bement
Col. Robert Crawford—Concord Col. Marvin Haycraft—Wapella )

Col. Donald Dell—Nichols Col. Don Hayden—Decatur

Col. Joe Ellis—Murrayville .
; Col. Harvey J. Holcomb—Pekin

Col. Nickey Hollingsworth—AlIma c
ol. Carl Honnold—Casey
L Col Lane R. Hyett—Aledo
g SATEY oSy —wliiI Col. Emil Iwanski—Chicago
Col. Jim McDuffie—Blackshear cosl. Willlsri: Keaton—H s
Col. Michael McPherson—Gainesville : y

Col. H. C. Thomas—Marietta g:ll" Charles F. Knapp—Cissna Park

Col. R. A. Waldrep—Gainesville .
: Col. J. C. Kornbrust—E. Moline
Col. Jack Waldrip—Gainesville Col. G. J. Lathrop—Chicago

Col. Lee Waldrip—Gainesville Col. Richard P. Leach—Springfield

Col. J. D. Weldon—Tifton
. . . Col. Doyne Lenhart—Georgetown
Col. Dorsey Wilbanks—Gainesville Col. Williami Magse—0O’Eallon

. Albert A. Kodner—Chicago

HAWAII Col. J. Hughey Martin—Colchester
Col. Steven Rosen—Honolulu Col. Howard McAnly—Rochcelle
Col. Lovis L. Stambler—Honolulu Col. W. Virge Meador—Fairfield :
IDAHO Col. Michael Modica—Chicago
Col. Irvin Eilers—Kimberly Col. Richard H. Nelson—Belvidere
Col. Jim Messersmith—Jerome Col. E. L. “Butch” Olson—Morris
Col. Dénhic Morer—Boice Col. Lyle Paddick & Son—Oblong '
Col. Charlie Phelps—Ashton Col. Albert Paletz—Chicago
Col. Deane Rundell—Kamiah Col. Frank Pelate—Dupo
Col. Melvin R. Penning—Forreston
ILLINOIS Col. James Read—Maple Park
Abe Cantor & Co.—Chicago Col. Keith Reid—Albion
Col. Dennis Ahrens—New Douglas Col. Joe Rosenberg—Chicago
American Auction Associates—Chicago Col. Duke Rath—Elgin
Col. Ralph H. Bain—Gurnee Col. Fred H. Schneider—Yorkville
Col. Ben Barrett—Pekin Col. Howard Schultz—Elgin
Col. Leo H. Barta—L.isle Col. Orison R. Seibert—Belleville
Col. Jack Bertelson—Seaton Col. Carl Steck—Maquon
Edward Bilbruck, Inc.—Chicago Col. J. H. “Swanie” Swanson—Sandwich
Col. Ed Blin—Marengo Col. Vern Squires—Rockford
Col. Franklin E. Bohn—Elkhart Col. Harcld Talley—Prairie Du Rocher
Col. Clyde Brown—Blue Mound Col. Charles Vaughn—Kankakee
Col. Ray Buckner—Steger Col. Herman Welch—Downers Grove
Col. Wes Chapman—Seneca House of Williams—Chicago
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INDIANA

Col. John E. Anderson—Lafayette

Col. Charles Ashton—Clarksville

Col. Daryl Ball—Bourbon

Col. Jim Bayman—So. Whitley

Col. Leo M. Boatright—Columbia City

Col. James A. Buckley—Shelbyville

Col. Harry M. Carr Jr.—Indianapolis

Col. Ray Clark—Dyer

Col. Charles W. Chaudion—Cicero

Col. Jack Christy—Indianapolis

Col. G. W. Croddy—Madison

Col. J. B. Driver—Indianapolis

Col. Robert Ellenberger—Bluffton

Col. Elbert C. Frazee—Middletown

Col. Don Furrer—Remington

Col. Edward Garrett—Pittsboro

Col. Leonard Greer—Syracuse

Col. James Grindley—Ft. Wayne

Col. Roger Hahn—Nappanee

Col. Bob L. Harrison—Monticello

Col. Jack C. Harrell—Linton

Col. William J. Healy—Wolcottville

Col. Hubert L. Jones—South Bend

Col. Don Kambol—South Bend

Col. Harvey Lambright—LaGrange

Col. Winford J. Lewis—LaGrange

Col. Cecil Meier—Madison

Col. Amon H. Miller—Evansville

Col. Bill McCain—Sheridan

Col. Leonard McGowen—Portage

Col. Marley E. Neal—Mooresville

Col. Laurance Oaks—Mnomouth

Col. C. Eugene Phillips—Indianapolis

Col. Walter G. Price—Indianapolis

Col. D. Noble Ratis—Whitestown

Col. Earl Ray—Tangier

Roland Reppert, M. D.—Decatur

Reppert School of Auctioneering—
Decatur

Col. Fred Richards—Ft. Wayne

Col. Meredith Richwine—Brownsburg

Rossville Auction Exchange—Rossville

Col. Romayne Sherman—Goshen

Col. W. Harold Smith—Brownsburg

Col. Donald M. Sohn—Evansville

Col. 0. G. “Bud’” Steinman—New Haven

Col. Ferrell Taylor—Sellersburg

Col. Paul Taylor—Marian Hill

Col. C. E. “Bud” Towner—EIwocod

IOWA

Col. Loren Albrecht—Wali Lake
Col. Bart Bielenberz—Schleswig
Col. Richard Bryant—Keokuk
Col. Leon Joy—Ames

Col. Hugo LaFrenty—Alta

Col. Cliff McCarville—Carroll
Col. Erv Pauley—Defiance

Col. Paul A. Pauley—Harlan

Col. Clint Peterson—Webster City
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Col. Max Reno—Bloomfield
Col. Ray Sweeney—Waukon
KANSAS

Col. W. B. Barnes—Basehor
Col. John Collins—Garden City
Col. Don Dain—Silver Lake
Col. Willie Dry—W.ichita

Col. E. R. Harrison—Norton
Col. Ted Krehbiel—McPherson
Col. Marvin Knopp—Dighton
Col. Bill Sams—Olathe

Col. Jack D. Sheets—Wellington
Col. James Werth—Hays

KENTUCKY

Col. Adrian Atherton—Hodgenville
Bailey & Grissom—Glasgow

Col. J. H. Barnard, Jr.—Bowling Green
Carter Realty Auction Co.—Scottsville
Col. John L. Cummins—Cynthiana
Col. Jack Colson—Ledbetter

Col. Carl K. Eley—Erlanger

Col. Florence Cornell—Lakeville

Col. Walter J. Fritts—Mt. Sterling
Col. Ellis B. Hamilton—Paintsville
Col. Wayne Kessler—Campbellsville
Col. James R. Knott—Owensboro
Col. C. Roger Lewis—Morehead

Col. Emory Lyons—Ashland

Col. John P. O’Connor—Owensboro
Col. Rex Proffitt—Tompkinsville

Col. Joel Sullivan—Benton

Col. M. L. Taylor—Burkesville

Col. Robert Tosella—Erlanger

LOUISIANA

Col. Bill Bailey—Jonesboro

Col. Sarah Brock—Denham Springs
Col. Patrick A. Carnahan—Ruston
Col. Robert Danzy, Jr.—Alexandria
Col. Robert J. Davidson—Shreveport
Col. Herman Gaspard—New lberia
Col. C. C. Isom—Houghton

Col. Douglas Sellers—Tioga

Col. Kenny Wallace—Shreveport
Col. Ray Wallace—Shreveport

Col. Valery C. Watts—Livingston
Col. James H. Wilson—Houma
MAINE

Col. Stephen D. Cardelli—Cape Elizabeth
Col. Ed Casazza—Kezar Falls

Col. R. I. “Razor” Crosman—Corinna
Col. George A. Martin—East Lebanon
Col. William McKinnon—Cornish
Col. Leon Michaud—Auburn

Col. Gardner R. Morrill—Harrison
Col. George Morrill—Harrison

Col. Richard W. Oliver—Biddeford
MARYLAND

Col. William Amoss—Fallston
Col. R. C. Burkheimer—Elkiton
Col. Emmert R. Bowlus—Frederick
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Col. Robert H. Campbell—Annapolis
Col. A. Kent Collier—Baltimore

Col. Michael A. Conover—Westminster
Col. Joseph A. Cooper—Baltimore
Col. James R. Edwards—Abingdon
Col. Barr Harris—Baltimore

Col. S. Braden King—Boonsboro

Col. Victor Mattucci—Baltimore

Col. Harold D. Milstead Sr.—Newburg
E. T. Newell & Co.—Baltimore

Col. Leonard F. Nickoles—Sykesville
Col. Thomas R. O’Farrell—Westminster
Col. Walter Opdyke—Reistertown

Col. Sam W. Pattison Rea—Baltimore
Col. Jack Reedy—Hampstead

Col. Clarence Robertson Sr.—Baltimore
Col. Helen Robertson—Baltimore

Col. Homer Snyder—Hampstead

Col. George J. Wittstadt—Cambridge
Col. G. Michael Whitson—Westminster
Col. David S. Wright—Frostburg

Col. Lee Zalis—Baltimore

MASSACHUSETTS

Col. Henry A. Berman—Worcester

Col. Douglas P. Bilodeau—Sunderland

Col. Albert A. Burke—Braintree

Col. Louis Cardoza—Fairhaven

Col. Robert Chaffee—Monson

Col. Louis A. Cook—Halifax

Col. Florence Cornell—Lakeville

Col. John E. Correia—Norwood

Col. Louis Dansky—Sharon

Col. H. Orville Davis—Foxboro

Col. Roland E. Duris—Springfield

Col. Anthony Ferolito—Cambridge

Col. Phil Goldstein—Boston

Col. Frank D. Green, Jr.—Merrimac

Col. David Hall—Randolph

Col. Richard D. Halliday—Kingston

Col. Paul E. Hefron—Wrentham

Col. Abe Levin—Fitchburg

Col. Frank L. Malaney—Middleboro

Col, Ronald Medhurst—Wales

Col. William F. Moon—North Attleboro

Col. Edward J. Nassar—Fall River

Col. Frank "Honest Chuck’ Onischuk
—Westminster

Col. Gordon Reid—Brimfield

Col. Clifford Rockwell—Medford

Col. George L. Rogers—Natick

Col. Bert Rosengarten—Brookline

Col. John Shibley—Southwick

Col. Phil Stella—Hanson

Col. Leonard Sheinfeld—Boston

Col. Walter Szary—Peabody

Col. Owens Taylor—Amherst

Col. Robert Temple—Foxboro

MICHIGAN
Col. Sam Babcock—Alpena

34

Col. Orval F. Beaver—Mt. Clemens
Col. Harold M. Bloom—Midland
Col. Andy Blystra—Grand Rapids
Col. Jim Brannan—Boyne City

Col. Richard Brodie—Garden City
Col. Billy C. Butts—Benton Harbor
Col. Clarence Christian—Sagola
Col. Howard Coffey—Allegan

Col. Colleen Fiora—Lake Orion
Col. Robert Gerhart—Climax

Col. John M. Glassman—Eau Claire
Col. Freeman F. Glenn—Port Huron
Col. Eldon Hallmark—Grand Junction
Col. Samuel Huff—Marcellus

Col. Cletus Neel—Sodus

Nelson’s Auction School—Detroit
Col. David A. Norton—Coldwater
Col. James L. Ockerman—Pontiac
Col. Sherry Olin—Sparta

Col. William Podell—Grand Rapids
Col. Willie Reese—Edwardsburg
Col. Clyde Russell—Caledonia

Col. Douglas Scratch—Highland
Col. Tom Sparks—St. Joseph

Col. Larry R. Spratt—Southfield
Col. Raymond Sternberg—Holland
Stoney’s New and Used—Pontiac
Col. George Weber—Midland

Col. Robert J. Wellman—Decatur
Col. Gene Wiggins—St. Clair

Col. Brent Wilber—Bronson

Col. Garth Wilber—Bronson

MINNESOTA

Col. Donald Babbitt—Conger

Col. Orlin Cordes—Red Wing

Col. Wayne Ediger—Belle Plaine

Col. Greg Hitchcock—Wells

Col. James E. Jessop—
International Falls

Col. Albert O. Maas—Millville

Col. Joseph J. Maas—Plainview

Col. Mary Parkhurst—Rochester

Col. P. J. Peterson—Badger

Col. Wayne Pike—Princeton

Col. Fred Radde—Watertown

Col. Joe S. Schmidt—Blaine

Col. Bert Trane—Karlstad

Col. Lowell Wagner—Moorhead

MISSISSIPPI

Col. Quincy Bryant—Jonestown

Col. Toxey T. Fortinberry—Water Valley
Col. Jack C. Harrell—Pelahatchie

Col. Lew Henderson—Gulfport

Col. Kline Ozburn Jr.—Canton

Col. Terry Ozborn—Canton

Col. Paul Royals—Lumberton

Col. Liston Shows—Soso

Col. J. B. Sykes Jr.—Indianola

Col. Pete Yokley—Belzoni
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MISSOURI

Col. Ken Barnicle—Ellisville

Col. Joseph W. Bass—Sedalia

Col. Joe Beck—Sikeston

Col. Lenzie Beck—Sikeston

Col. Hugh Campbell—Chillicothe

Central States Auction School—Kansas
City

Col. Quintin Daehler—Mayview

Col. J. E. Davidson—Poplar Bluff

Col. Larry Fosnow—Windsor

Col. Roy Hansen—Linn Creek

Col. Otis J. Hawthorne—Maplewoad

Col.ICecil Hills—Poplar Bluff

Col. Alan Van Horn—Florrisant

Col. Jackson Clay Hunter—New Madrid

Col. James O. James—High Hill

Col. Joe McCord—Sikeston

Missouri Auction School—Kansas City

Col. Richard Mizer—Lonedell

Col. Ace Modglin—E| Dorado

Col. Jerry Ondracek—Sedalia

Col. Don Phillips—Ellisville

Col. Sam Pickering—Licking

oCl. Wally Plueger—Seymour

Col. Jerry D. Popplewell—Amity

Col. James Rutlader—Kansas City

Col. J. H. Shell—Sikeston

Col. Abie Showalter—Craig

Col. Wesley Strickland—Lilbourn

Col. Charlie Sutter—Sullivan

Col. Jack White—Eldon

Col. James D. Whiteside—Fairdealing

MONTANA

Bass Auction Company—Lewistown
Col. Walter A. Brandt—Great Falls

Col. W. J. Hagen—Billings

Col. Earl W. Kinney—Billings

Col. John Mandeville—Bozeman

Col. Dallas Sparks—Butte

Col. R. J. “Bob” Thomas—Billings
Western Colleae Auctioneering—Billings
Col. George (Tex) Woosley—Big Arm

NEBRASKA

Col. Dale Adams—Adams

Col. Clyde Carnes—Aurora

Col. Kenneth Carnes—Phillips
Col. W. V. “Bus” Emrich—Norfolk
Col. Elmer Galusha—Central City
Col. Harry Galusha—Central City
Col. Rod Gillespie—North Platte
Col. LeRoy Grell—Gretna

Col. John W. Heist—Beatrice
Col. Larry Lydiatt—Ashland

Col. Russell E. Lydiatt—Ashland
Col. James Martin—Chappell

Col. George E. Oehm—Omaha
Col. Henry Rasmussen—St. Paul
Col, Odi Snell—Hickman
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Col. Jim Walker—Omaha
Col. Don Werner—Thedford
Col. Rex Young—Plattsmouth
NEVADA

Col. Robert Boyd—Reno

Col. Leo Grindley—Las Vegas

NEW HAMPSHIRE

Col. J. W. Barber—Lebanon

Col. Victor A. Garrison—Exeter
Col. Larry Gray—West Lebanon
Col. Ray Houle—Center Conway
Col. Paul W. Lawton—Chesierfield
Col. Edward G. Stevens—Rindge
Col. Merle D. Straw, Jr.—Seabrook
Col. Robert Jay Zanes—Laconia

NEW JERSEY

Col. Richard H. Almquist—Piscataway
Col. William T. Anton Sr.—Hackensack
Col. Edward F. Barber—Wi.illiamstown
Col. Royce Barr—Phillipsburg

Col. Roy Brooks—Browns Mills
Castner Estate Service—Branchville
Col. Fred R. Daniel Auctioneers, Inc.—
Col. William S. Day—Mendham

Col. Ralph S. Day—Leonia

Col. James Fawcett—Dumont

Col. George W. Hand—Robbinsville
Col. Elwcod Heller—Somervillle

Col. Esler Heller—New Eagypt

Col. Ralph D. Hughes—Richwood

Col. Bobh Koty—Flemington

Col. Ellie Maher—Piscataway

Col. John R. Potts—Neshanic Sta.
Col. Joseph Sartor—Towaco

Col. Gerald Sterling—Berkeley Heights
Col. Jack Stolman—Wayne

Tri Metric Smart Signs—Pluckemin
Col. Watson Van Sciver—Burlington
Col. John J. Tomlinson—McGuire AFB
Col. Sidney White—Elizabeth

NEW MEXICO

Col. Harold J. Barnett—Albuquerque

Col. ElImer Bunker—Albuquerque

Cel. James Cecil—Hobbs

Col. Robert Enders—Sandia Park

Col. Monroe Goree—Roswell

Col. Bill Hernandez—Alamogordo

Col. Vance McMzhon—Albuquerque

Col. Ralph Moore—Truth or
Consequences

Col. John Overton—Albuquerque

NEW YORK

Col. Roy Abbey—Angola

Col. Rex Accurso—Oneonta

Col. Christopher Adams—Stony Brook
Col. Raymond W. Allen—Niverville
Col. Tim Anspach—Albany

Col. William C. Baird—EImira

Col. William Bedard—Niagara Falls
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Al Bigelow—Springville
Hubert Brill—New York City
Richard W. Bronstein—Amherst
Clare Brown—Staten Island
Paul W. Calkins—Peru
Douglas A. Cater—Gallupville
Walter Case—Belmont

Joseph N. Corsale, Jr.—
Saratoga Springs

Howard Coton—Amsterdam
John DiBello—Sterling

Carl G. Deuble—Grand Island
Pamela Moore Epstein—Liberty
Clarence Foss—East Aurora
Robert J. Gallow—Bronx
Regina Hayes—Forest Hills
Ted Kay—Hamburg

Victor Kent—Cuba

Dorothy Knapp—W. Nyack
Robert L. Knapp—Denmark
Marshall W. Lashway—Peru
Frank Lathrop—Groton

George Leontis—New York City
Bernard G. Lusk—Rochester
George K. Lusk—Rochester
Stuart R. Maguire—Syracuse
Mel Manasse—Whitney Point
Ernest J. Marshall—Hyde Park
Mike Marshall—Hyde Park
Donald Martin—Ballston Spa
Jack McCarthy—Medina
Crawford McFetridge—Penn Yan
Darlene McGinnis—Nedrow
Doyt McGinnis—Nedrow

Glenn Munson—Groton

Glenn Munson Jr.—Groton
Pete Murray—Ballston Lake
Cliff Newman—Nichols

Frank Nickerson—Hamilton

T. Edison Ogden—Syracuse
Hugh Parker—Pitcher

Jack B. Perry—W.ilson

Donald Quinion—Hudson
William E. Ransom—Utica
Norvel T. Reed Jr.—Sherman
Kenneth M. Rice—Hamburg
Peter J. Roussos—Southfields
Louvie Rudin—Owego

Robert J. Rysinger—Goshen
Elinor Schlossman—Tuxedo Park
Ben Schwadron—Queens Village
M. Robert Shuster—New Windsor
Dutch Smith—Nelliston

Marvin L. Smith—Silver Creek
Harold Spoor-—Baldwinsville
Roy G. Teitsworth—Groveland
David H. Tracy—Pavilion
Richard C. Tracy—Dansville
Brian Trageser—Java Center

J. V. Trageser—Java Center

Col. Howard W. Visscher—Nichols
Col. Morris Weinstein—Middletown
Col. Craig Wilcox—Bergen
Col. Harris Wilcox—Bergen

Col

. Tor J. Worsoe—Holtsville

NORTH CAROLINA
Col. Kenneth Aycock—Kenly

Col. C. A. Brown Jr.—Maxton

Col. Ralph Bulla—High Point

Col. C. D. Carpenter—Conover

Col. James E. Carpenter—Claremont
Col. Bobby F. Cheek—Winston-Salem
Col. Don Cox—Paw Creek

Col. George K. Dukes—Winston-Salem
Col. Billy Dunn—Maxton

Col. Eddie English Jr.—Mars Hill
Col. Frank Godley—Charlotte

Col. Johnny Godley—Charlotte

Col. E. Brooks Harris—Henderson
Col. Fairfax Harrison—Charlotte
Col. Homer E. Harden—Greensboro
Col. J. Martin Haywood—Rockingham
Col. Walter Hight Jr.—Henderson

Col. Phillip Hockett—Greenshoro
Col. Ben G. Hoffmeyer—Charlotte

Col. Turner Kees—Hickory

Col. John D. King—Seagrove

Col. W. Craig Lawing—Charlotte

Col. Forrest A. Mendenhall
--High Point

Col. Robert “Bobby’” Mendenhall IlIl—
High Point

Col. Robert (Red) Mendenhall—
High Point

Col. A. T. Morris—Durham

Col. Dick Price—Rich Square

Col. Hugh Simpson—Union Mills

Col. Joe Stockton—Lattimore

Col. Johnnie Sutton—Salisbury

Col. Kenneth W. Teague—Burlington

Col. Philip A. Viviano—Newell

Col. J. W. Walden—Charlotte

Col. H. M. Watson—Walkertown

Col. Benny Wiles—Mathews

NORTH DAKOTA

Col. Robert Dobrinz—Fargo

Col. Clayton Fjelstad—Kindred

Col. Edward Heinze, Jr.—Dazey

Col. Curt D. Johnson—Lakota

Col. Anthony Krance—South Heart

Col. Wilbert Kroh—Bismarck

Col. Cliff Orr—Ypsilanti

Col. Bud Rice—Tioga

Col. Roger Skiftun—Manfred

Col. James Smykowski—Cayuga

Col. Robert Steffes—Arthur

Col. Milton Zimbelman—Bismarck
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OHIO

Col. Beb Baber Sr.—Middletown

Col. Carl R. Bane—Grove City

Col. Walter R. Burgess—Valley City

Col. Gary W. Cain—E. Springfield

Col. Harry R. Campbell—College Corner

Col. Bob Cooke, Sr.—Seville

Col. Floyd E. Cooper—Sagamore Hills

Col. Glenn Criss—Wilmington

Darbyshire & Associates, Inc.,
—Wilmington

Col. Esther Dalton—Martins Ferry

Col. Chris D. Dawson—Waverly

Col. Donald R. Florea—M:ilford

Col. Arthur L. Forney—Bellevue

Col. Ford Good—Seville

Col. Rose Marie Gribble—Marion

Col. James W. Haldane—Waverly

Col. James L. Hall Jr.—Leetonia

Col. Herman L. Hart—Bristolville

Hunter-Mayhugh Realty Co.—Hillsboro

Col. William Jesset—Westlake

Col. Robert L. Jones—Youngstown

Col. Harry W. Kerns—Urbana

Col. Edward King—Washington C. H.

Knotts Auction School—Gallipolis

Col. O. L. Lansaw—Middletown

Col. James B. Lawless—Portsmouth

Col. Theodore J. Lestock—Lakewood

Col. Howard T. Logan—Greenwich

Col. Mearl Maidment—Bowling Green

Col. Richard Marsh—Columbus

Col. Bill McNamee—Kenton

Col. Ralph Nellis Sr.—Middlefield

Col. Cal Nethro—Lakewood

Col. Edward P. Pfister—N. Royalton

Col. Thomas Piatt—Magnolia

Col. Percy O. Pringle—Marietta

Col. Walter Rodenberger—Parma

Cel. Edward O. Rogers Jr.—Westerville

Col. George Roman—Canfield

Col. James Spellman—Madison

Col. Don Standen—N. Ridgeville

Col. Paul Stowers—Louisville

Col. Harold Vaughan—Hamilton

Col. Roy J. Viall—Won»sster

Col. Chester Wood—Dayton

Col. Warren G. York—Kingsville

OKLAHOMA

Col. R. D. Bentley—Lawton

Col. Leo F. Brown—Clinton

Col. Lewis W. Campbell—Wyandotte
Col. Bob Crouch—Hooker

Col. Eddie Douglas—Tonkowa

Col. Orval Free—McAlester

Col. Roy F. Georgia—Del City
Col. Lee Hickman—Oklahoma City
Col. R. C. Hinkle—Oklahoma City
Col. Glenn Jones—Wapanucka
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Col. Clyde Jones—Alva

Col. George L. Lewis—Lawton

Col. Frank Patterson—Comanche

Col. E. J. “Bud” Reed—Oklahoma City
Col. Bill Riggs—EIl Reno

Col. F. E. Springer—Red Oak

Col. Charles Stocks—Sentinel

Col. Ed Vierheller—Claremore

Col. Calvin Walker—Roseburg

Col. Donald R. Zalewski—Hinckley

OREGON

Col. Harold E. Ball—Portland

Col. Dick I. Boyd—Portland

Col. Orland J. Brenner—Medford

Col. Gary Day—Canby

Col. S. J. Frey—Lebanon

Col. Frank Gwinn—Portland

Col. Jack Healy—Portland

Col. Donald Heffelfinger—Portland

Col. John Hull—Scio

Col. Donald F. Kennedy Portland

Col. Edgar Lane—West Linn

Col. Virgil R. Madsen—Junction City

Col. C. A. Morrison—Grants Pass

Col. Virgil Munion—Roseburg

Col. Melvin H. Peters—Portland

Col. Jean Rathbone—Clackamas

Col. Eldon R. Sherlock—Milton
Freewater

Col. Calvin Walker—Roseburg

Col. Lynn Walters—Clackamas

Col. Forrest Witthar—Portland

Col. Helen Wood—Roseburg

PENNSYLVANIA

Mrs. Tom Berry—West Newion

Col. Sandy Billstein—Philadelphia

Cecil and Opal Blair—Parker

Col. Harry Boring—New Florence

Col. Dale Cunningham—New Castle

Col. Lisl Drake—Analomink

Col. H. L. Frye—Pleasant Unity

Col. Jacob A. Gilbert—Wrightsville

Col. Clay Hess—Collegeville

Col. Ralph W. Horst—Marion

Col. lLeo Jesion—McKeesport

Col. Richard J. Moyer—Spring City

Col. Larry Reed—Du Bois

Alexander Smith Realty Auction—
Devault

Col. Alfred Traiman—Philadelphia

Louis Traiman Auction Co.—Philadelphia

Col. Raymond Patterson—Eighty Four

Col. Wylie Rittenhouse—Uniontown

RHODE ISLAND

Col. Jos. W. Champagne, Jr.—Coventry
Col. Grover Howell—Dallas

Col. Henry A. Ismonde—Houston

Col. J. O. Lawlis—Houston

Col. Jerry McClellan—LaPorte
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Col. Ernest O. Maine—Hopkinton
Col. Max Pollack—Providence
SOUTH CAROLINA

Col. Ralph D. Brooks—Ft. Mill
Col. Carol Cathcart—Buffalo
Col. Lester T. Hite Jr.—Leesville
Col. James Keeler—Pelzer

Col. Lloyd Meekins—Dillon

Col. Lloyd Meekins Jr.—Dillon
Col. Archie Moody—Darlington
Col. Fred Mullis—Lancaster
Col. Geo. P. Pechilis—Columbia
Col. J. L. Pinckney—Orangeburg
Col. Allen J. Ravan—Landrum
Col. Jack Sanders—Bennettsville
Col. R. Eugene Smith—Bishopville
Col. Powell Smith—Patrick

Col. W. C. Smith, Jr.—Columbia
Col. Charlie O. Wolfe—Greer

SOUTH DAKOTA

Col. Dennis Beckman—Wessington
Springs

Col. Wild Bill Hickok—Hot Springs

Col. S. G. Meyer—Mobridge

Col. C. V. Penfield—Lemmon

Col. Earl Penfield—Lemmon

Col. Howard Schwenn—Gettysburg

Col. Richard W, Stene—Beresford

TENNESSEE

Col. Rubert Ainley—South Fulton
Col. Richard W. Bethea—Chattanooga
Col. M. C. Bowers—Elizabethton

Col. O. V. Brent—Shelbyville

Col. Bob Byrum—Hixson

Everett Auction Company—Maryville
Col. Will Ed Green Jr.—Lewisburg
Col. David O. Hardin—Greeneville
Col. J. Robert Hood—Lawrenceburg
Col. J. Stanley Tisdale—Memphis
Col. A. Virgil Wilder—Knoxville

Col. Norman Wilder—Morristown

TEXAS

Adams & Adams Auction Service—
Corpus Christi

Col. Wiliam Archer—Dallas

Col. Walter S. Britten—Bryan

Col. Dub Bryant—Big Spring

Col. Arthur L. Bunnell—Marble Falls

Col. Phil Bunnell—Marble Falls

Col. Preston Bunnell—Marble Falls

Col. Roy Cagle—Tyler

Col. J. E. Conoly—Van Horn

Col. Richard Daniel—Houston

Co. Jimmy Davis—Odessa

Col. Jerry Durnil—Houston

Col. Paul Gaston—Taylor

Col. Joseph Gauthier—Georgetown

Col. Bob L. Goree—Amarillo

Col. Michael Morrow—San Antonio

Col. Jack V. Ogle—Greenville
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Col. Jim Short—Dallas

Col. Blaine Smith—Dallas

Col. H. A. Smith—Jarrell

Col. R. J. Smith—Lone Oak

Col. Merrill Snowden—LaFeria
Col. Henry R. Story—Brownwood
Col. E. W. Strahan—Houston
Col. Bill Wade—Dallas

Col. Bill Watson—Kilgore

Col. W. J. Wendelin—Henderson
Col. R. C. Wiley—Rockdale

Col. John W. Wilson—Amarillo

UTAH

Col. Emmett Cobb—GIlen Canyon

Col. Ted L. Mann—Salt Lake City

Col. Andrew Oost—Salt Lake City
VERMONT

Col. Walter Flatow—Waterbury Center
Col. Terry P. Lawton—Brattleboro

VIRGINIA

Auctioneers, Incorporated—Richmond
Col. W. F. Artrip, Jr—Winchester
Col. Hubert Baugus—Coeburn

Col. C. W. “Buck’” Bayne—Covington
Col. William Bozarth—Gloucester
Col. D. E. Bumpass, Jr.—Mineral
Col. Willie T. Catlett—Lynchburg
Col. Paul Carrithers—Newport News
Col. Edmond B. Cherry Jr.—Hampton
Col. Jon B. Cook—Staunton

Col. Haywood L. Darnell—Barboursville
Col. Harold Entsminger—Buchanan
Col. Morris F. Fannon—Pennington Gap
Col. Harry D. Francis—Max Meadows
Col. David H. Gladstone—Norfolk
Col. Fred W. Harmon—Staunton
Col. Charlie Hope—Arlington

Col. J. C. Horney Jr.—Wytheville
Col. O. D. Jordan—Martinsville

Col. James H. Kinsey—Cloverdale
Col. Melvin Lacey—Dry Fork
Lackey-Saunders Co.—Hampton

Col. H. Layton Laws, Jr.—Manassas
Col. Clarence L. Marshall—Hillsville
Col. R. F. Pangle Jr.—Woodstock
Col. Jack Peoples—Chesapeake

Col. Tom W. Reese—Remington

Col. Maury Riganto—Norfolk

Col. Robert B. Ritchie—Richmond
Col. J. E. Sutphin—Newport

Col. J. D. Vaughan—Keysville

Col. Raymond N. Waldrop—Montpelier
Col. Calvin Zedd—Virginia Beach

WASHINGTON

Col. Gerald Abhold—Renton
Col. Roberta Abhold—Renton
Col. Bob Berger—Pasco

Col. William E. Boyle—Seattle
Col. Ray S. Brock—Pasco

Col. Juel L. Burling—Lynnwood
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Burnham & Burnham—Thornton
Col. A. M. Bushell—Seattle

Col. Bud Chapman—Seattle

Col. Cindy Cloes—Seattle

Col. William Cloes—Seattle

Col. Bob Etherton—Seattle

Col. Bill Johnson—Seattle

Col. Arthur A. Lee—Bellevue

Col. Robert F. Losey, Sr.—Renton
Col. P. E. Sharick—Pasco

Col. Richard E. Williams—Kennewick

WEST VIRGINIA

Col. Jim Alvis Jr.—Rupert

Col. Jim Bates—Fairmont

Col. Wilbur S. Brock—New Haven

Col. Roy Clark—Milton

Col. Ronald Dempsey—Anstead

Col. O. B. Harris—Beckley

Col. Cleo L. Johnson—Fairmont

Col. James McCutcheon—Parkersburg

Col. A. G. “Dick” Miller—Ceredo

Col. Earl Newberry Jr.—Parkersburg

Col. Thomas F. Newman—Pine Grove

Col. B. G. Park—Paden City

Col. John A. Sanders—Keyser

Col. Bill Sheets—Buckhannon

Col. Duward Sprowls—EIm Grove

Col. R. C. “Rick” Woodard—
Barboursville

WISCONSIN

Col. Jim Appleman—Cashton

Col. Lyle Atkinson—Mauston

Col. Rollie Bast—Richfield

Col. Ron Bast—Richfield

Col. William K. Bodell—Hazel Green
Col. Robert Brandau—W.ilton

Col, W. C. Broughton—Hollandale
Col. Lester M. Bue—Beloit

Col. Norm Christensen—Franksville
Col. Earl F. Claver—Mineral Point
Col. Gordon Clayton—Belmont
Col. Paul Conrad—Westby

Col. Earl Culp—Madison

Col. Riley Cummings—Baraboo
Col. Joe Donahoe—Darlington

Col. Jim Esch—Showano

Col. Peter Faith—Whitewater

Col. Tom Fredrick—Stratford

Col. John Freund—Omro

Col. Robert Freund—Omro

Col. Harold Gavin—Baraboo

Col. James Gavin—Reedsburg

Col. Fred C. Gerlach—Brookfield
Col. Dean George—Evansville

Col. Ray Gevelinger—Dodgeville
Col. Roland G. Hansen Sr.—Larson
Col. James Heike—Mondovi

Col. W. C. Heise—Oconto

Col. Chester Hollenbeck—Rhinelander
Col. William Horn Jr.—West Bend
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Wenzel Humpal—Boyceville
Lee Hyde—Pickett

Bill Jones—Pickett

Foy Kneisel—Friendship
Fritz Koeller—Shawano

Ken Kroener—Mindora
Ernie Kueffner Sr.—Haritford
Don Lloyd—Oshkosh

Merle Lloyd—Oshkosh

Col.[Ed McNamara—Lancaster
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Col.
Col.
Col.
Col.
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M. M. Malinowski—Thorp
Alvin Miller—Holmen

Terry Monroe—Mt. Hope

Neil Nelson—Westby

Walter Nowatske—Mukwango
Willard Olson—Delavan
William Otravoder—Kwannee
Earl Otto—Kiel

John Paffel—Cumberland

H. Jim Paul—Kewaskum
Gerald Pearson—Plainfield
Eugene Pourchot—Oxford

Joe Van Remoortere—Aurora
John Reynolds, Jr.—Dodgeville
Charles Rice—Racine

Lloyd Riek—Woodville

Tom Rusch—Oshkosh

Gene W. Schmit—Grafton
Eldon Schraepfer—Hollandale
Russel C. Schroeder—LaCrosse
John Spies—Waterloo

Larry Springer—Linden
Clarence M. Sturgul—Shawano
LeRoy Teske—Berlin

Frank Van Veghel—De Pere
Peter Van Veghel—De Pere
Victor Voigt—Reedsville

Col. George Wagner—Baraboo

Col. Hope Waldecker—Kansasville

Col. Chris Walker—Potosi

Col. Everett Yoap—Pound

Col. Leonard Yoap—Pound

Col. Walter Zeck—Eau Claire
WYOMING

Col. Earl W. Conner—Kemmerer

Col. Thomas Harrower Jr.—Kemmerer
Col. Robert E. Musser—Cody

Col. Hugo Ward—Greybull
ELSEWHERE

Col. Charles Benovoy—Ottawa, Ont.
Col. Jerry Brooks—Clear Creek, Ontario
Col. Bob Crockett—Glenburnie

Col. Bob Dyck—Ft. Macleod, Alberta
Col. Harold P. Higgins—

Col.
Col.
Col.
Col.

Huntington, Quebec

Ken Hurlburt—Ft. MaclLeod, Alta.
Ross H. Kemp—Stratford, Ont.
Ralph C. Neely—London, Ont.

H. James Smith—Edson, Alberta

Ladies Auxiliary to the NAA
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Dear Bernie:

I read about the $38,000 boar in THE
AUCTIONEER. The highest priced boar
I ever saw sold at auction was G’s Big
Jones, owned by W. D. Jones, Atkins,
Iowa, and he sold for $9,200. Ernest Mels-
berg, Norway, Iowa, sold The Pickett, an
“Orange-bred” hog to Tow Brothers for
$25,000. A few months later he bought
Dundale Pilot from Dunn & Sons, Aledo,
Ill. Judge Marker of The Swine World
made the deal at private sale for $60,000.

He was Grand Champion at the Iowa
State Fair that year. I'm sure it was 1921
but I could be off a year. Ernest Mels-
berg’s farm at Norway is about ten miles
north of where the Iowa auctioneers held
their convention this year at Amana. We
lived in the other end of Benton County
from him and he was a good friend of
ours. My father always worked his sales.

The highest priced Duroc I knew sold
for $10,200. He was Col. Jack and the
owner’s name is a little hazy right now
but I'm sure they lived at Scribner, Neb.
This was back in the heyday of the Dun-
cans, W. H. Cooper and Reppert. So
$38,000 is still the highest at auction.

Sincerely,
R. K. Beebe
West Palm Beach, Fla.

o ok ok ok ok ok

Dear Col. Hart:

I just sent in my dues for another year
and I must say that I am very pleased to
be a part of such a fine organization.

I enjoy “The Auctioneer” so please
keep it coming. It has some very helpful
stories in it from other people. The Fisk
Estate Auction has a twenty dollar gold
piece listed as being auctioned for $210
which is very good, but I live in a small
town of Eldred, Ill., which is about
seventy-five miles south of Springfield,
I1l., and the 6th of Oct. in a sale for
George F. Clark Estate, the five dollar
gold pieces sold for $105.00 (1912) and
$160.00 (1855), which I think is also very
good.

My sales have been pretty good this
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year and now I have my wife clerking
and the two sons working the ring. This
is the first time for them and they do
just fine. The boys are 11 and 12 years
old.

This year I found a young auctioneer
who has been helping and I would like to
get him in the NAA. Will you please
send the form to fill out? I missed the
Convention in Florida, but I made the
one last year, in Texas, and enjoyed it
very much. Everyone can learn a little
at the convention.

Will you please tell me how I can get
membership in the Illinois Auctioneers
Association? The October ‘“Auctioneer”,
has the convention date as November
3-4, but I want to be able to join by then
if T can.

Sincerely,
Omar Portwood,
Eldred, I1l.

% ok ok ok ok ok

Dear Sir: Enclosed please find my check
in the amount of $10.00, to cover dues.
By the looks of things the coming year
will be a bigger and better one than ever
before. I specialize in antiques and gen-
eral merchandise. I have my own auction
house and sell three sales per week for
other auction houses. This is my fifth
year as a member of the NAA, and I can
truthfully say that my association with
the members of this fine organization
has been a tremendous help in making
my business what it is. I cannot say
enough for the NAA and it’s principle,
and I encourage all auctioneers who are
not affiliated to get their application in
as soon as possible in order that they
may reap the harvest from the vast store
of knowledge which is distributed by the
men and women of the NAA.
Lee Viningre
Grahamsville, New York
ok ok ok ok ok ok

Dear Bernie:

Enclosed is check for membership
dues and Booster Club. Also a brochure
of an estate sale we conducted Septem-
ber 29.

An attorney called me in on this to see
if I would be interested in buying the
contents of two small buildings. We met
at the property and looked things over
and I asked him if the real estate had
been sold. He said it hadn’t and I sug-
gested a public auction on the premises
to sell the contents of the buildings plus
the real estate. This had not entered
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his mind but he promised to contact the
adminstrator and the Court for approval.

At this time he reported the best offer
on the contents of the buildings was
$500. The appraisal on the real estate
was in the range of $13,500 to $18,000.
We succeeded in getting the sale con-
tract signed and date set for the auction.
Over 300 registered for bidders numbers
and the attendance was estimated at 700
to 800 people.

We started the sale at noon and sold
until 2:00 P.M., then put the real estate
up. After explaining terms and condi-
tions it only took five minutes until it
was sold for $21,500 cash and the con-
tracts signed by the purchaser.

We then finished selling out the odds
and ends from the buildings, finishing
the sale a little after 5:00 P.M. and had
collected $3,421.25 for these items.

The attorney could hardly believe the
prices that were received. His wife called
the next week and we picked up items
from their home and sold them through
our Auction Center, south of Tampa, and
they were still talking about the estate
auctfon.

This is the first estate real estate and
personal property auction since I came
here in 1970. I am hoping this opens the
door to get more of them started. I am a
firm believer that an auction that is pre-
pared, promoted, advertised and worked
right will bring more cash money at that
time than any other selling method.

I would like very much to attend one
of the Seminars the fellow auctioneers
are putting on through the NAA. I hope
to work one in in January if my auctions
are spaced right and the Seminars are
not filled. I will let you know shortly on
this.

We enjoy THE AUCTIONEER very
much.

Yours truly
Neil L. Hoopingarner
Tampa, Fla.

1929 Plymouth Coupe
Auctioned for $1,090

Burwell, Neb. — An antique 1929 Ply-
mouth coupe, owned by Mary L. Higgins,
was sold at public auction here recently
for $1,090. After being completely re-
stored, the car will be used for parade
purposes, according to the new owner,
Gary Ackles of Ord, Neb.

IN UNITY THERE IS STRENGTH

Auctioned Ming Dynasty
Vase Brings $324,000

LONDON — A vase wrapped in an old
sweater, carried in a cardboard box and
thought by its owner to be worth only
$240 was sold for $324,000 as a perfect
example of Ming dynasty art.

The 15th century piece in blue and
white porcelain is 13% inches high. It
was sold to Giuseppe Eskenazi, a leading
London Oriental ceramics dealer. The
owner insisted on remaining anaoymous.

NASHVILLE |
AUCTION SCHOOL

Term Soon, Free Catalog.

We run 5 terms each year.
Write for our free catalog.

Nashville Auction School
1921 West End Avenue
Nashville, Tennessee 37203

The Nation’s Finest School

in Music City, U.S.A. I

Auction Supplies

Paddle Cards I

Item Receipt System

Clerk Sheets
Direction Signs

Write for Samples and prices.

SMART ART PAPER
PRODUCTS

501 Penna. Ave.

'

| DOWNINGTOWN, PA. 19335
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Young lowa Auctioneer
Featured in Who’s Who

Ernest A. Bloomer, a senior at Fre-
mont-Mills High School, has been noti-
fied that he is to be featured in the
seventh annual edition of Who’s Who
Among American High School Students,
the largest student award publication in
the nation.

Students from over 18,000 public, pri-
vate and parochial high schools through-
out the country are recognized for their
leadership in academics, athletics, activi-
ties or community service in the book.
Less than 2 per cent of the junior and
senior class students nation-wide are
awarded this recognition.

Ernest is the son of Mr. and Mrs. F. E.
“Mike” Bloomer of route 3, Glenwood.

He 1is active in football, wrestling,
track and baseball, had one year in
chorus, three years in band, two years on
Student Council and serves as treasurer
this year. In his junior year, he was on
the Publications Staff.

Ernest has been in 4-H eight years, a
member of the Mills County Prize Win-
ners, has held every office in the club.
This year he serves Mills County as boys’
4-H county president and vice-president
of the County 4-H Teen Club. In 4-H,
Ernest has had many honors — agri-
culture, reporter, beef, American Royal
in Kansas City, state 4-H conference at
Ames, state leadership conference at
Madrid, two years on the county judging
team in competition at the Iowa State
Fair, Wisconsin exchange, Washington,
D.C. trip and Citizenship Short Course at
the University of Maryland. He is also on
the Youth Committee of Mills County Ex-
tension Service. In June he represented
the local American Legion Post at Boy’s
State at Camp Dodge.

Ernest is also an auctioneer, having
been associated with his father for the
past eight years and is an active member
of the state and national auctioneers’ as-
sociations.

- e

BRITTEN
AUCTION ACADEMY

P.O. Drawer B
Bryan, Tex. 77801

The School of Distinction

—— e e Y —
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Mark Cunningham, ten year old son of
Col. and Mrs. Dale Cunningham, Ellwood
City, Pa., takes his turn on the block at a
toy auction. Mark has been selling since
he was seven. The man holding the mer-
chandise and spotting bids is Wes Gor-

don of Ellwood City.

The only tools you need to build a
BAY WINDOW are a knife . . . and a
fork.

AUCTION

COLLEGE

TERM OPENS SOON
FREE CATALOG

WORLD’S LARGEST SCHOOL
13,000 Graduates—Over 37 Years

HOME STUDY AUCTION
LIBRARY & TRAINING RECORD
10 Books on All Phases of
Auctioneering

REISCH AUCTION COLLEGE
Mason City, N. lowa 50401

Where The Nation’s Leading
Auctioneers Teach You.

IN UNITY THERE IS STRENGTH



GAVEL TIE-TAC

OF DISTINCTION

Gold Plated With
Ruby Sleeve Guard

ORDER 7ODAY/

e BUY FOR
Yourself e Giftse Resale

'-;‘p :

NEW -
LOW $ 'i/
PRICE.’ $5.Vu|ue

$12.00 DOZEN #

MAIL CHECK OR MONEY ORDER T0

éaé Har Pollack

. BOX 9, PROVIDENCE, R. 1. 02901

IN UNITY THERE IS STRENGTH




Across The Country

BY BERNARD HART

“Sold for $64,500!” “And it took auc-
tioneer Forrest Mendenhall less than 15
minutes to settle the big question con-
cerning who would purchase a key cor-
ner lot in the midst of High Point’s fur-
niture showroom area.”

The above quotes are taken from the
Greensboro (N.C.) Daily News, issue of
Thursday, Nov. 15, 1973. Now, go back
and read Neil Hoopingarner’s letter
under “The Member Say . . .” and then
go look in a mirror and ask the man in
the mirror this question, “Are you get-
ting the best from your career as an auc-
tioneer?”’

If the man in the mirror is honest
more than 90% of the answers will be,
“NG!!!"” Then, isn’t it time to do some
self-appraising? Time to analyze the
reasons you are not getting as many sales
as other auctioneers? And isn’t the real,
true, basic reason the fact that you have
spent too little time in effort and prepa-
ration for a career that is lucrative to
many?

A year ago when we were receiving
entries for our one day Real Estate
Seminar at Chicago, it looked like a
“Who’s Who”’ 1n real estate auctioneer-
ing. The registrants included many who
we already considered successful real
estate auctioneers. As the entries are ar-
riving for the enlarged January Semi-
nars, many of these same people are en-
rolled. Doesn’t this tell you something?
Success comes from continuous effort
and training.

This year’s Seminars offer a cross sec-
tion of subjects, all of which require
skilled auctioneers if success is to be ob-
tained. They are being held in conven-
ient locations at a time of year when it
is not hard to get away for a few days.
Auctions you could have on any week 1n
January WILL WAIT. You need the extra
training when it is available. Now, what’s
your excuse?”

Some questions have been asked as to
what day the Bid Calling and Voice ana-
lysis will be offered. We are pleased to
tell you that Freddie Chandler will be
available all three days, so fit your
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schedule accordingly. And we can fur-
ther promise you that this will be a
most important day to those who enroll
in this interesting class. It will contain
much more than the title implies.

R. K. Beebe’s letter, under, “The Mem-
bers Say . ..” will bring back memories
to the older members. It was at the Flori-
da convention that I had the opportunity
to visit with Mr. Beebe and learn that he
was a former Iowan and that his father
was also an auctioneer. Since my father
raised Poland Chinas when I was a boy
we had several mutual acquaintances in
the Poland China industry in the 1920’s.

In another letter from Mr. Beebe he
tells about the time when Cyrus Tow was
holding a Hereford sale on his Benton
County, Iowa, farm which adjoined the
mainline of the Northwestern Railroad
from Chicago to Omaha. When Col. Fred
Reppert opened the sale he said, “Now
don’t any of you buyers leave the sale
early to go to Cedar Rapids to catch the
3:55 Limited because when i1t comes
along here at about 4:10 it will pull up at
the crossing, wait until the auction 1is
over and every man is aboard.”

This 1s hard for the present generation
to comprehend, especially when the train
ordinarily made less than 10 stops across
the State of Iowa. But, as Mr. Beebe
stated, ‘“Fred Reppert and Cyrus Tow
were both great men and they knew how
to get things done.” I deem it a personal
privilege to have known both men.

Having spent more than 30 years in
the purebred livestock industry and be-
ing personally acquainted with every
auctioneer selling beef cattle up until
the last 15 years, sale reports hold more
than the usual interest to me. Here is a

Be An Auctioneer

Two week term and home study.
Nationally recognized. G.I. approved.

FREE CATALOG!

Missouri Auction School
1600 GENESEE / KANSAS CITY, MO. 64102

IN UNITY THERE IS STRENGTH



statement from FARM AND DAIRY that
I want to share: “Auctioneer was Paul
Good, well known in purebred -circles.
He did quite a little preaching during
the sale and made the prediction that
beef will soon be on the way up again.”
And from the same report: “Five men
worked with the auctioneer outside the
ring. And a beef cattle auction is like no
other because of the noise made by the
ringmen. If four of them happened to see
a bid at once, the commotion that went
up caused the roof to vibrate two or
three inches. They don’t merely yell
“ves”; they have special brays, and
chants, and snorts and songs they use.
It is all very colorful.”

$180,000 Buys Bowl;

Two Records Broken

New York — A late 16th century
Medici procelain bowl was sold for a
record $180,000 to an anonymous Euro-
pean buyer at a Parke-Bernet Galleries
auction here recently.

The blue-and-white bowl, made in Flo-
rence, Italy, broke two records — that

for any piece of European porcelain and
that of any pre-19th Century work of art
exclusive of paintings, a Parke-Bernet
spokesman said.

AUCTIONEER!

-4

ENROLL TODAY'!

Being An Auctioneer Is An

Honorable, Pleasant and Profitable
Profession. No Capital Is Required.

» » » » »

WRITE FOR BROCHURE AND APPLICATION TODAY

MENDENHALL

School of AUCTIONEERING

US HWY 29& 70 W (1.85) PHONE (AC-919) 888-7165)

HIGH POINT, NORTH CAROLINA

CONTAINER BUYERS
Visit One of Europe’s Largest Wholesale Sources of Antiques.
6 Floors, Buy F.O.B. Antwerp, Belgium or We’ll Select and Pay
All Charges to Your Door. Low Prices, $150.00 Full Price for
Packing, Paper Work and Delivery of 20 Foot Containers to
Antwerp Dock. Write or Call Collect — LYNN WALTERS,

CLACKAMAS, OREGON, Phone 503-654-3000.
Supplying Both East & West Coasts — Annual Volume Over $1,000,000.00

IN UNITY THERE IS STRENGTH
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The Lighter Side...

PRICES

“Food prices are ridiculous,” the city
dweller told the farmer. “Never have
farm products cost so much.”

“You’re right,” agreed the farmer,
“but understand: when a farmer 1s sup-
posed to know the botanical name of
what he’s raisin’, and the entomological
name oif the insect that eats it, and the
pharmaceutical name of the chemical
that kills it, somebody’s got to pay for
that education.”

SPEAKER

Aspiring politician was on a speaking
engagement. Just as he rose to speak, his
wife passed him a note with the big let-
ters: K-I-S-S.

“What a sweet thing for her to do,
thought the politician, who then noticed
some smaller letters after the big ones.
The note read: ‘“Keep It Short, Stupid!”

GOLF
“Can I help Dad swing the clubs to-
day?”’ asked the little boy of his mother.
“I know all the words.”

TRANSFORMATION

Old mountaineer was on his first visit
to a city and wandered into the lobby
of a skyscraper. Just then he saw an
elderly woman step into a small room
with a sliding door. A light flashed, the
door closed and she was gone. A minute
later, the light flashed again, the door
opened, and out stepped a beautiful
blonde.

“Wow,” shouted the old mountaineer
as he slapped his side. “If I'd known
what they got here, I'd a brung my miss-
us.”

QUESTIONAIRE

President of a small factory in a small
town received one of those interminable
questionaires from a government office,
Among the questions to be answered
was: “How many employes do you have,
broken down by sex?”

The rural businessman dutifully filled
in his answer: “Liquor is more of a
problem -with our people.”
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ROBBERY

“Why didn’t you report the robbery at
once?” asked the investigating officer.
“Didn’t you suspect something when you
came home and discovered all the draw-
ers opened, and the contents scattered,”

“No, I didn’t suspect a thing,” said the
woman. “I just thought my husband
might have had an emergency trip to
make to one of his branch offices and
had been looking for a clean shirt.”

REVELATION

Politiciann sought guidance from his
minister. “Go out into the next rain we
have and lift your eyes toward heaven,”
salid the pastor. “It will bring you a reve-
lation.”

Next week the politician was back. “I
followed your advice,” he said, ‘“but cer-
tainly no revelation came to me. In fact,
the water ran down my neck and I felt
like a danged fool.”

“Well, now” said the minister, “for a
first try, wasn’t that quite a revelation?”

CLEANLINESS

Two hippies were grunting to each
other as they sat on a park bench,
“Where do you bathe, man?”’ mumbled
one of them to his buddy. “I bathe in the
spring,” grunted the other.

“I didn’t say when. I said where.”

HOMECOMING

Two men left the banquet and were
heading home.

“When you get home,” said one, “if
you don’t want to disturb your family,
undress at the foot of the stairs, fold up
your clothes neatly and creep up to your
room.”

The next day they met at lunch.

“How did you get on?” asked the ad-
visor.

“Rotten,” replied the other. “I took off
all my clothes at the foot of the stairs, as
you told me, and folded them up neatly.
I didn’t make a sound. But, when I
reached the top of the stairs, it was the
‘L’ station.”

IN UNITY THERE IS STRENGTH




CONSERVATION

Controls were tightened on use of poi-
sons to keep down the coyote popula-
tion in the northwestern states. Stormy
battle raged between sheep men and con-
servationists.

At an open meeting on the problem, a
pro-environment lady suggested that one
humane way to deal with the predators
would be to trap male coyotes and cas-
trate them before releasing them.

Leaping to his feet, a grizzled old
sheepherder exclaimed, ‘“Lady, you're
missin’ the point. Them thar coyotes
ain’t rapin’ our sheep — thar eatin’ em!”

SAVINGS

“Heard you’re having trouble with
your car,” said one neighbor to another.

“Yes,” replied the other sadly. “Bought
a new carburetor that promised to save
30% on gas. Then I got a new timer that
saves 50% on gas. Then I got talked into
a new set of plugs which saves 40% on
gas.”

“So what happened?’” asked the neigh-
bor

“Now I don’t dare drive the darn
thing. I probably wouldn’t get 10 miles
down the road before the gas tank would
overflow.”

WANTED

35mm horizontal color slides with description of your auctions,
be they large or small for the National Auctioneers Association slide
film presentation. Send to National headquarters prior to December
29, 1973. Reward: A quality film presentation to build the profes-
sional image of the auctioneer and his national association.

orite magazine, “The Auctioneer”.

your desk top or in your bookcase.
Send check or money order to:

135 LAKEWOOD DRIVE

L

IN UNITY THERE IS STRENGTH

Now
A Binder For
“The Auctioneer”
$3.00 Postpaid

A beautiful maroon and gold binder that holds one year’s issues of your fav-

File and preserve your copies of your national trade journal. Attractive on

THE AUCTIONEER

LINCOLN, NEBR. 68510
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SIGNS OF THE TIMES: In a liquor-
store window: ‘Pay now, glow later.”—
in a Greenwich Village barbershop:
“Only one haircut to a customer.” — On
a self-service elevator: ‘“Eighth floor
button out of order. Please press FIVE
and THREE.” — In a Niagara Falls mo-
tel: “Honeymooners treated with stud-
ied neglect.” — In a business office last
December: ‘This year’s Christmas party
has been canceled because of last year’s
Christmas party.”

TRl METRIC
MAGNETIC REMOVABLE SIGNS

Original manufacturers. N.A.A. or
special logos supplied. Advise flat
space available & details desired.
Write for free layout, quote and
brochure.

““Signs of the Times” by Smart

Box 237
Pluckemin, N.J. 07978 l

AUCTION CLERKING SUPPLIES |
Agreement & Settlement Contracts |
Triplicate Copy Clerking Sheets
Buyer Registration Pads
Buyer Number Cards
Consignment Contract
Sales Notices
Free Samples & Prices

BURTON PRINTING CO.
Box 597 Hastings, NB 68901

SUPERIOR SCHOOL OF
AUCTIONEERING

Ray Sims Ham James
Paul Good

[ke Hamilton

Dale Hanna
Hugh James

Owners and Instructors
P.O. Box 1281, Decatur, Ill. 62525

14 Instructors assist you. Night and Day.

Diploma issued if you qualify.

one term here.
Write Today, to:

WE ARE PROUD OF OUR STUDENTS-THEY HAVE BUILT THE COLLEGE

A two week term, equal to a College Semester in hours used.
You will be on your feet for 60 some hours of bid calling practice.

All classes limited to thirty men. You are an individual here, not a number.
We do not need more Auction Schools, but more Qualified Auctioneers. Tuition

is based on what we can do for you. Tuition, including room and board, is
$350.00. Compare to a College semester, and realize you can make money after

Box 1458, Billings, Montana
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AUCTION SUPPLIES

WRITE FOR FREE SAMPLES

“CLERK-SAVER” CLERKING TICKETS-Form No. CT-12

Original and 2 copies on NCR paper (makes its own carbon
copies) 8%2x11” sheets perforated to make 12 tickets
1%x4%.”. This is an extremely fast, easy, and accurate
combination clerking and cashiering form. At the moment of
the sale the clerk writes the item sold, the buyer, and the
price. The clerk writes only these 3 words and the cashier
never writes, rewrites, or copies a word. The buyer receives
one copy as a paid receipt, and the seller and auctioneer each
keep one. There is no duplication or posting errors. This one
form replaces both the standard clerking sheets and cashiers
statement. You’ll like these.

9,000 Tickets (1/3 White, Green & Card) . . . $17.50
18,000 Tickets (1/3 White, Green & Card) . . . 33.50
36,000 Tickets (1/3 White, Green & Card) . . . 65.00

STANDARD CLERKING SHEETS .. . Form No. CLS-2

8%x11”, SO sheets per pad. Has column for lot number,
description of item, quantity, purchase price, etc.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

STANDARD CASHIER’S STATEMENT . . Form No. CAS-1.

2 part, original for auctioneer and copy for buyer, 50 sets per
pad, 5%2x8%”.

$1.50 per pad, 10 pads @ $1.25 ea., 20 or more @ $1.00 ea.

EQUIPMENT AUCTION TAGS . . . Form No. EAT-59

3 part perforated tag with hole on top. Space to mark lot
number on all 3 sections. 2%4x5".

1,000 Tags . ... . $9.75 5,000 Tags . $42.50
WIRES FOR EQUIPMENT AUCTION TAGS, 12” long.
1,000 Wires . . . . . $5.00 5,000 Wires . . . . $22.50

BUYER CARDS . . . Form No. BC-70

For buyer’s number and purchase notes. 3%x7%” (fits in
buyer’s shirt pocket).

1,000 Cards $7.50 2,500 $17.50 5,000 $32.50

CONSIGNMENT CONTROL ... Form No. CC-73

8% x 11, NCR paper, 3 sheets per set. Space to list many
items. Seller signs he has good title. Original for auc
tioneer, copy to seller at check-in and last copy mailed
with payment check. Eliminates Form CC1-69.

250 sets $16.50 / 500 at $32.50 / 1,000 at $59.50

FINAL SETTLEMENT FORMS . .. Form FS-69

82 x 11”7, 50 sheets per pad. Space provided for total
gross proceeds of sale less expenses and commissions to be
pald by seller. Seller signs that he received net proceeds
and guarantees to provide merchantable title to all items
sold and deliver title to purchasers.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00 ea.

BUYER’S REGISTRATION FORM . , . Form No. BR-69

82 x 117, 50 sheets per pad. Space for buyer’s number,.
name, address, phone number and other information.

$1.50 per pad, 10 pads at $1.25 ea, 20 or more at $1.00 ea.

CONSIGNMENT CHECK-IN FORM . .. Form No. CC1.69.

8'2 x 117, 50 sheets per pad. Original for auctioneer, copy
for consignor. Space for seller’'s name, address, phone,
date, lot number, description of items, sale price, sale
commission or expense and consignor’s net payment.
Space to list a number of items.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00 ea.

PERSONAL PROPERTY CONTRACT ... Form No. PPC-69

82 x 11", 50 sheets per pad. Space provided for general
or detailed listing of items to be sold, sale date, time,
location, expenses to be paid by seller, and other terms
and conditions of sale. Seller signs that he has good title
to all items and the right to sell.

$1.50 per pad, 10 pads at $1.25 ea., 20 or more at $1.00 ea.

AUCTION PROMOTION SCHEDULE . . . Form No. APS-72 8% x 11. 50 sheets per pad.
Column to list seller’s name, property location, date, estimated cost, date ads ordered,
amount paid and amount advanced by seller. Itemized by newspaper, radio-T.V., signs,
sale bills, postage, addressing, labor for tagging, clean-up, security, etc.

$1.50 per pad,

10 pads at $1.25 ea.;

20 or more at $1.00 ea.

NOTE: No single form or set of forms can fit all situations. Your attorney should
advise you in situations not covered by these forms as we can assume no liability for

errors, omissions, or local requirements.

Payment with Order—We Pay Postage . . . C.0.D. Orders—You Pay Postage
Order by Mail . . . Send Check or Mondey Order To:

N\
R |

Missouri Auction School
Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102




AIVIBPLI-VOX

a8

DIPLOMAT

o Complete P.A. system in an attache
case

e Take it anywhere—weighs 1672 Ibs.
e Flashlight battery operated
e For audiences up to 500

$159.95

Specifications

Amplifier: 25 watt EIA rating (40 watt peak),

push-pull all-transistor design. (Available
separately as Model S-702). Amplifier can be
readily removed from the case where
remote amplification is desired.

Microphone: Low impedance dynamic
cardioid with 10-ft. cable, lavalier cord

to wear around neck, desk stand. May be
located hundreds of feet from speaker unit.

Speaker: 6” x 9” high efficiency full fidelity
speaker in anti-feedback housing built

into case. 40 feet of cable supplied for
operation away from amplifier. Additional
cable and/or extension speaker may

be added.

Inputs: For microphone and auxiliary
equipment.

Outputs: For auxiliary speaker, tape
recorder.

Power Source: Works on 10 flashlight
batteries, that give 200 hours of operation
(more than a year with normal use).
Long-life alkaline batteries recommended.
AC Adapter available.

Dimensions: 12” high, 19” wide, 4V4” deep.
Weight: 16'2 |bs. with batteries.

Price: Model S-210 complete—$159.95 net.
less batteries. Model S-702 Portable
Amplifier only, net each—$79.95.

Accessories:

Set of 10 alkaline batteries; AC- Adapter;
Audience Participation Kit; Sound Column
Auxiliary Speaker

T_\ Order by Mail ... Send Check or Money Order To:

Missouri

Auction School

! Top Floor Livestock Exchange Building

1600 GENESEE / KANSAS CITY, MO. 64102

We stock a complete line of Auctioneer’s P. A. Equipment.
Write for FREE literature and prices.
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